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lalley & Wood
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LET US HELP YOU —~

i WITH THE HOME l
OF YOUR DREAMS!

Bailey & Wood

We Do Mortgages In A
Snap by Closing in

Days Not Weeks

LUXURY DESIGN, BESPOKE CABINETRY, AND THE FINEST APPLIANCES

SHOWROOM NOW OPEN EXCLUSIVE DEALERS OF

127 W WAYNE STREET, SUITE 100 Q
FORT WAYNE, IN 46802 Dulch h}lade Grablll

TEL. 1-260-657-3331
CABIMETRY 5INCE 1944
HTTPS://THEKITCHENWORKS.COM




HIME

HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

Reduce stress for your clients
Quickly get homes market ready
Financing options available
Design & color suggestions
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MADISON
CABINETS

HEATH GUENIN

260-639-3915

14727 Bruick Dr. Hoagland, IN 46745
heath@madisoncabinets.com
www.facebook.com/madisoncabinet | (G) @madisoncabinets
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If you are interested in contributing or nominating REALTORS® for certain stories, please email us at jon.good@realproducersmag.com.

A better experience comes from experience. Celebrating 50 years!
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If you suspect the harsh winter weather
has caused any water or structural
damages to your property, call in the
experts at Springfield Restoration for a
complimentary inspection!

ALWAYS HERE WHEN
o YOU NEED US MOST!

o (ACALH 260.657.3351

ROB THOMPSON
260.699.4435
ROBERT @SPRINGFIELDRESTORATION.COM

i@\" * ‘/ ﬁa:
SPFUNGF":LD

“STORATION & REMODELINC

==

MIKE
HERNANDEZPETERSON

| 260.888.4698
MHP @ SPRINGFIELDRESTORATION.COM

FOR SALE
P N
HOME

=

Sign Pust Placement Yard Sign Stlck ins
Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more

Easy Online Scheduling...

A(-‘MD GraphXDirect.com

_.-"; —"I- "—-.
L JINC

260.478.8697 | 2511 Alma ﬂwe FurtWayrne IN

* Drop-offs Within Allen County (of¥ Bhutfron Rd. ne ipot Expressway)

8 - February 2025

“?" KINGS

Flooring

Monday - Friday: 9:30am -5 pm
Wednesday: 9:30 - 8pm
Saturday: 9:30 - 3pm
Closed on Sundays

9002 Lima Road, Fort Wayne, IN
46818 | (260) 489-4839

CRYSTAL CLEAR
CLEANING CREW

local
expertise
you can trust

Bryan Kapocius
260-305-6035

5830 E State Blvd

Fort Wayne
bkapocius@allstate.com

.Commercial -

Cleamng Service

Serviced Locations

"

Alistate.

(¥) OFFICEBUILDINGS (¥j STOREFRONTS  +
¥/ EVENT CENTERS ¥/ BANKS +
+ (& MEDICAL FACILITIES (J SCHOOLS

(765)-251-3178

crystalclearcleaningcrew.com
FORT WAYNE/HILTON HEAD Call Now
toBook |

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to
help ensure that everything you love is well protected. Contact
me to get covered.

+

Personalized service. Trusted advice.

+
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Large Selection of Award-Winning In-House Quality
Building Sites Builder Designers Built

My Customers &
Business Partners

This time of year always reminds us of the love
we have for our customers and the partnership
of our referral partners Your support has made
every home journey special.

We offer a range of solutions to meet diverse
needs, including:

O Conventional C Renovation

O VA Loan O OneUp (1% Down)**
O USDA Loan O Rate Relief*

C FHA Loan ) Cash2Keys

O Jumbo Loan

Spread the @ T
one home at a time.

Enhance listings with tailored mortgage solutions.

Connect with me today!

Michelle Miller /\ NN IE MAC M|CHELLE

Branch Manager
NMLS# 420723 HOME MORTGAGE M”.LERTEAM

Phone: 574-797-0301
Cell: 574-549-4609 ® PRESIDENTS CLUB
msmiller@annie-mac.com @ CMth' *WINNER* _

@ *Program effective 2/15/2024 and is subject to change. Terms, restrictions and fees apply. For purchase loans only. This is not an offer to enter into an agreement. Not all applicants will qualify. Information, rates and programs are subject

1985 bmmmad  to change without notice. All products are subject to credit and property approval. Other restrictions and limitations may apply. “Customer is required to pay a 1% down payment and AnnieMac Home Mortgage will provide a lender grant

SlIlCC 5F2% of the client’s purchase price as a down payment, or a maximum grant amount of $2,000, whichever is less. Maximum loan amount of $375,000. Offer valid only for home buyers when qualifying income is less than or equal to 80% area

median income based on county where property is located. Not available with any other discounts or promotions and cannot be retroactively applied to previously closed loans or loans that have a locked rate. 'Cash Offer’ and ‘Buy Now, Sell Later’

programs are fulfilled by AnnieMac Private Equity Cash2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved

by Cash2Keys for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180 days. You are required

to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.annie-mac.com/page/ licensing. This is not a commitment to

. lend. AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A

Www,q ua I |tyc rafted homes,com 4237 Flagstaff Cove Division of AnnieMac Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) is not affliated with the U.S. Department of Veteran's Affairs, the U.S. Department of Housing and Urban Deveiopment, the U.S.

Department of Agriculture or any other Federal Government Agency. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry and their commercial associates. It is not intended

e 260 486 5788 for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject to change without notice. ©AnnieMac Home Mortgage. NMLS
. .

SERVING TOP AGENTS & THEIR CLIENTS FOR NEARLY 40 YEARS
GUNTACT US TODAY!

Fort Wayne, IN 4681 5 #338923. All rights reserved.



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Fox Homes
(260) 438-4668
Foxhomeslic.com

Kiracofe Homes LLC
(260) 705-7600
kiracofehomes.com

Lancia Homes
(260) 489-4433
lanciahomes.com

Legacy Homes
(260) 704-2680
legacyhomesfw.com

Prime Homes
(260) 437-4866
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Timberlin Custom
Luxury Homes
(260) 485-8000
timberlinhomes.com

Windsor Homes
(260) 490-1302

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

12 - February 2025

CLEANING SERVICES
Crystal Clear Cleaning Crew
(765) 251-3178
www.crystalclearcleaning
crew.com/

CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/myshop/
judy-filler

COACHING

Cheviron Coaching
(260) 466-3757
chevironcoaching.com/

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-33M1
thekitchenworks.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

ESSENTIAL SERVICES/
HEALTH CARE

Janel Eckert, ACN
(260) 312-1840

FITNESS STUDIO & CLASSES
Triumph Studios

(260) 438-9414
www.triumph-studio.com/

FLOORING

3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Gold Key Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE SPECIALIST/
HANDYMAN

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE
Ducharme Agency
(260) 209-4684
ducharmeagency.com

Goosehead Insurance
(260) 494-4030
260insurance.com

Kapocius Family
Insurance - Alistate

(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood
Financial- Ft Wayne
(260) 240-4797

Centier Bank
(219) 755-6140
centier.com

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Go Home Loans
Greg Thomas
(260) 705-4000

Midwest America
Federal Credit Union
(260) 263-1890
www.mwafcu.org

Movement Mortgage
(260) 602-0940
Lexi.Davis@Movement.Com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING
Hoover The Mover
(260) 459-6926
hoovermover.com

NON-PROFIT/CHARITABLE
ORGANIZATION

Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PLUMBING & HVAC SERVICES
Flow-Tech Plumbing & Heating
(260) 248-2021
flowtechpandh.com

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontractingplumbing
services.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 431-7103
www.flyingdutchmeninc.com/

PROPERTY MANAGEMENT
Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE DEVELOPMENT
Model Group

(260) 240-8728
modelgroup.net

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

RESTORATION/REMODEL
Springdfield Restoration

& Remodeling

(260) 657-3351
springfieldrestoration.com

ROOFING SERVICES
260 Roofing LLC
(260) 433-1677
260roofing.com

SCHOOLS - PRIVATE SCHOOLS
Lakewood Park Christian School
(260) 925-1393

5555 County Road 29

Auburn, IN 46706
www.lakewoodpark
christianschool.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

TITLE & ESCROW
Home Title Group
(260) 450-2453
www.hometitle
group.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

WE GUARANTEE YOU’LL LOVE OUR

ADDITIONAL SERVICES

SEWER SCOPES
RADON TESTING
WATER TESTING

» LEAD BASED PAINT TESTING . MANUFACTURED HOME
- ASBESTOS TESTING ENGINEERING CERTIFICATES
« AIR QUALITY TESTING « SELLERS INSPECTIONS

ADVANCED WELL INSPECTIONS
11 MONTH NEW BUILD

INSPECTIONS

CALL US TODAY TO SCHEDULE YOUR INSPECTION

1-800-662-2080 AARDVARKINSPECT.COM

Ft Wayne Real Producers - 13



Destiny (Y Rescue’ Real Producers is responsible for 12. M a ke a H ome Af%) HOME MORTGAGE

How many can we rescue at the 2025 Gala‘.f YQ u r O W n GO FROM HOUSE TO HOME.
with a Reno Loan

At GO Home Mortgage, we offer a variety of
renovation loan products to help your clients
transform any property into their ideal home.
Whether it's upgrading a kitchen, adding space, or
tackling a complete remodel, we're here to provide
the financing solutions to make it happen.

This is not & comrmitrment 1o lend, Qualidications apply. See representative for details

Our team is dedicated to helping

you and your clients navigate the
renovation loan process with ease.

i

: : i : Tho ‘Ben Kelly
Chris Russell Director of Engagement T ! - WWW@ it gl : Mmgam“ Originstor

Email: chris.russell@destinyrescue.org Scan to make i 201 W Mai St Sua 101 Fort Wayre, IN 46302 _gﬁh;?éf;g?

Mobile: (765) 610-9366 yourimpact! [ R oA gohomeloans.com gt@gohomeloans.co benkelly@aohomeloans.com

" s TDA
Shill'(‘ [hC @ LAKEWOOD PALBK &oﬁaél!g T Thel]uﬂllarmenge;cy

PODCAST o P

N
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We protect what .
“Judy is the best! | personalized some bottles with my real estate logo on them & » matters to ou’ b
handed them out to my buyers as a closing gift. They have loved them and L]
=
" L.

sometimes use them as a keepsake because they’re so gorgeous. She will walk you
through all the designs & options you can do. One Hope Wine stands for an amazing
cause & the quality of their wine is top notch. Her personality is infectious & |

recommend you connecting with her when you're unsure of what to do for your
client closing gifts.” Wendy France

“Judy Filler is a professional, fun person with a great product! When | sell a new

construction home to my customers, it’s the biggest purchase of most people’s lives! - Same Brand, New Reach —
The wine that she sells is very tasteful and wrapped in a custom message to my - / Tune in for free today

customers. To me it looks very classy! This is just a small gift to show my appreciation
to my customers for their trust in me. Oh, and one more thing- | love the look and the

BIG smiles it puts on their face. It’s actually quite touching.” Chris Martens - = .

Listen on

@ A o 3 i
- k pple Podcasts - . .
“One Hope has such a powerful mission that we couldn’t resist g PR X Need home, autO, Ilfe, or bUSIneSS InSUI'anCE?
partnering with Judy Filler. We've done client events, team bonding, s - = __ e — R E L
to even joining the wine club ourselves. The return on investment : 2 . v 20 e . H 1~1

has been rewarding, but the giving back has become priceless. Our  + 734 & = LISTEN ON e SpOtIfy ] We erte pOIICIeS to beSt

clients still talk about how great Judy was!” Brad Noll e ’ serve our cl lents.

Listen on
R ﬂmummtﬂ .
BEST SCHOOL e S pe—
| ] g ==

NEHOPE gi back 10% f r | purch AN ﬁ i REMINGTON RAMSE
(0] gives ba s of your total purchase to Y nonprofit

JUDY FILLER SENIOR CAUSE ENTREPRENEUR BEST TEACH ERS ‘
260-445-6299 (Call or text) " ducharmeagency.com

spencerd@ducharmeagency.com

onehopewine.com/myshop/judy-filler

14 - February 2025 Ft Wayne Real Producers - 15




DUSTOFF

DISASTER RECOVERY

OUR SERVICES

MOLD REMEDIATION

DUCT & DRYER VENT
CLEANING

INDOOR AIR QUALITY
TESTING

dustoffrecovery.com

® 260-600-7610

TO SCHEDULE TODAY!

RQSOIVE to Imp your
14 Month* Cuverage ients covered!
Choose Your Contractor Scott
LIVE Call Answering Kellenberger

Active Military m Regiomal Sales Manager
Veteran Discount seottkellenberger@homewarrantyinc.com

(260)433-4027 O @

re. COVERAGE BEGINS NOW!
AN . e . : R hitioloverngetenn homewarrantyinc.com/register
WAYNE HOME + DESIGN CO. |
BY BRANDON WAYNEFE SCHUFLER fl;l"l'rﬁ?gf--lllmmrl.ﬁﬂs. “-qﬂl['}{'lu'glﬂl"s ﬂ
7763 Coldwater Rd. Fort Wayne IN | 260-445-5484 s b Home 'Warranty,

QWayne Home & Design Co. waynehomedesignco

16 - February 2025

P " NATIONAL
N F’ROPERTY
INSPECTIONS®

New Year, Healthy Home!

Ready and raring to conquer those New Year’s resolutions?
While you're feeling extra motivated, set a new standard for
your home, too. National Property Inspections can help you
get your home healthy in 2024 with our collection of Healthy
Home services. We'll make sure your home is safe and free
from hazardous materials, and you'll enjoy peace of mind
knowing you’re putting your best foot forward for the new
year. You definitely won’t want to miss out on these savings!

Build Your Own Custom Healthy Home Package
With These Services:

* Thermal Imaging  * Indoor Air Quality Testing

* Water Testing » Radon Testing

* Mold Testing

Contact NPI Fort Wayne to Schedule Your Inspection Today!

E 260-705-9835 Q www.NPlweb.com/FortWayne

e T I||||||| i1 I”|||J
ﬂﬁ ..145 i 1 Wig

O OPEN DOOR
Rentals

For Sale
For Prelease

Wayne Street Commons
Near Trine University
Angola, IN

Call for details today!

Tammie Jones
Owner/Managing Broker/Property Manager

A 500 S. Grandstaff Dr. Suite F | Auburn, IN 46706

P: 260-333-7368 Ext. 105 | M: 260-438-1087
tammie@opendoorrandr.com | www.opendoorrandr.com

CHOOSE3
SERVICES ‘ $300r

CHOOSE 4
SERVICES | * 1220

CHOOSE ALL
5 SERVICES | ¥ 2207

Blake.Evans@npiinspect.com

SCAN CODE TO SEE OFF-MARKET
HOMES FOR SALE

Primehomes-fw.com
260-437-4866
1028 W Cook Rd Suite C
Fort Wayne In 46825
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Meet
The

Team

No matter where you are on your home
buying journey, I'm here to be your home
financing guide. Contact me today!

@ Member FDIC

LEHIAL BOUSING

LENDER Centier Bank NMLS #408076

18 - February 2025

Have an Idea?

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
share with our
Publisher.

Jon Good Amy Deck Dustin McKibben
Owner/Publisher Director of Operations Photography/Video

Marissa Good Heidi Holtsclaw Lydia Riggers
Photography Ad Manager Social Media Coordinator

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Shari Vermillion | NMLS #1096215

127 W. Berry St. Suite 100, Fort Wayne, IN 46802
Centier.com/shari-vermillion

Cell: 574-387-6169

We’'re grateful for the opportunity to work alongside such
incredible professionals in the real estate industry. Thank you
for choosing us to support your clients’ moving needs—it’s a
privilege to be part of their journey.

Starting is easy. Contact us for 260-459'6926

a FREE ESTIMATE! www.hoovermover.com



GLOSE WITH
CONFIPENCE

Choose Pervidion TiAle!

¢+ A5HE NER.

Ashle Ruhey
Commercial/Residential Account Mana

269.841.6 915
@ arobey(@meridiantitle.com

2 NEW VILLA PROPERTIES WILL BE HITTING THE MARKET IN TULLYMORE & THE PRESERVES! Katefe}n ngh

- Account Mana,
e THE QUARRY e THE PRESERVES ¢ SHADOW CREEK e TULLYMORE e VILLAS, SINGLE-FAMILY, OR YOUR SITE 260.450.7 Sﬁ

khigh@meridiantitle.com

M I Nichole Jehl
Regional Sales Manager

260.740.4578
njehl@meridiantitle.com

M E RI D IAN TlTI_ E Chris Alexander

Senior Account Manager
260.246.1687
calexander(@meridiantitle.com

LEGACY HOMES
by Detagrange

John Lemler 260-704-2680 | Holly Delagrange 260-615-4269

Model Home In the Quarry open B .

every Sunday 2-4pm or by appointment :-E'_.—Ir . II

16741 Feldsoar Lane E 7
E-40oC




February is one of my favorite issues of the year. Why, you
may ask? Well, because February means a new top 300!
Congratulations if this is your first time receiving the
magazine. Also, congratulations if you have received the
magazine from the beginning and find yourself remaining in
the Top 300 Real Estate Agents in the Greater Fort Wayne area
for the year 2025. If you are new to receiving Fort Wayne Real
Producers, there is a section called “The Real Update” in the
back that explains who we are and what we do. However, once
you read all the stories each month, you will have a pretty good
idea of what we are all about.

Every February, we reset the distribution to run for 12 months
and be sent for free to the Top 300 Greater Fort Wayne real
estate agents from the year before. This is based on closed
volume from both the UPSTAR and NE Indiana boards. For
2025, the cutoff was right around $5.1 million in closed volume
for the year 2024. If you are receiving this publication, give
yourself a pat on the back! That was a great year for you last
year, despite all of the craziness that real estate always brings!

My challenge for you this year is to enjoy the process and the

journey, even when times get busy or hard. The journey is
what shapes us to become the best versions of ourselves. Too

22 - February 2025

often we are in machine mode and forget to slow down and
enjoy the ride. There will be plenty of time to hustle and get
after it, but each month as you receive your copy of Fort Wayne
Real Producers, take a minute to reflect on the month before
and learn about a few of your peers and our trusted partners
who make this platform free for you as a top agent.

We have had an amazing time growing this product and
service over the past 7 years, but this is just the beginning.
After 10 years, Real Producers is now in over 130 markets
across the country and rapidly growing. If you have real estate
friends in different parts of the country, ask them if they have
Real Producers in their market yet. There’s a good chance that
they do, and if they are receiving the publication every month
themselves, congratulate them and say, “Welcome to the top!”

Hope to see you at our 3rd Annual Charity Awards Gala (The
RPA’s ) on March 13th!

Jon Good

Owner/Publisher, Fort Wayne Real
Producers
jon.good@realproducersmag.com
574-538-9089

VOTED #7 FOR VEHIGLE WRAPS

Healthcare that
Works Better and
Feels Better

FREE TELEMEDICINE =~ GREAT RX PRICING COMPREHENSIVE MEDICAL
Access alicensed doctor ~ Receive industry- Sharing includes medical
from the comfort of your  leading discounts services for preventative,
home 24/7..with no on everyday maternity, accident, illness
consulting fees. prescriptions. and injuries.

Janel C. Eckert

ACN | Independent Business Owner

(260) 312-1840
janel.eckert@1791.com

(1A el

" Take care of the people you love.

ol (
3 ll-

reputation of being respectful and trustw
We can't wait to work with you an

CARPET CLEANING | FURNITURE CLEANING | AREA RUGS | TILE & GROUT
AIR DUCT CLEANING | AUTO, BOAT & RV CLEANING | RESIDENTIAL & COMMERCIAL

(260) 483- 3913 or (260) 637- 8781
carpetmastersfw.com
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We have the key to YOUR new home.
See if you pre-qualify today!

For over 60 years, Star Homes has committed to
ﬁ 1 delivering the highest level of design,
‘ s ‘ craftsmanship, and quality to Fort Wayne and
i ‘ surrounding areas in Indiana and Ohio. Whether it

By Delag'ran:qe & Richhart, Inc.

is a custom home, lake cottage, or renovation, we
take pride in combining your vision with our
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Call one of our Loan Officers at (260) 240-8669
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RESIDENTIAL MORTGAGE CORPORATION
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diamondresidential.com/fortwayne

- ildi k] STAR HOMES
@ 10301 Dawson's Creek Blvd, Building 2, Ste B Fort Wayne, IN 46825
SRR 'E by Delagrange and Richhart, Inc.
This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation, : : : :
underwritingguidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all E [ o8 If You have queStlons or would llke further l'n'forr“'a'tl'on'l
states. Not all borrowerswill qualify. Diamond Residential Mortgage Corporation, 582 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing COMMUNITIES contact Amanda Blackburn at 260-755-5999 MODEL HOMES

information, go towww.nmlsconsumeraccess.org/EntityDetails.aspx/ COMPANY/186805. Diamond Residential Mortgage Corporation is not affiliated with or acting on
behalf of or at thedirection of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.
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In real estate, it’s easy to get caught up in the numbers—the
deals closed, the commissions earned, and the market stats that
drive our strategies. But true success in this industry comes from
something deeper: alignment. Aligning your work with your
purpose, your partnerships with your values, and your journey
with a higher calling transforms success into significance.

Over the years, I've seen agents who chase success in isolation
struggle to find fulfillment. On the other hand, those who build
their careers on a foundation of strategic partnerships and
faith often discover that their work not only prospers but also
leaves a lasting impact.

The Power of Purpose

At the core of everything you do should be a clear
understanding of your purpose. Why are you in real estate?
For many, it’s not just about selling homes—it’s about helping
families build their futures, serving communities, and creating
alegacy. When your actions align with this deeper purpose,
your work takes on new meaning.

Purpose also brings clarity. It allows you to say “yes” to the
opportunities that align with your mission and “no” to the
distractions that don’t.

Trusting in God’s Plan
Let’s face it—real estate can be unpredictable. Deals fall

apart, markets shift, and the pressure to perform can feel
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overwhelming. But here’s the truth: when you trust in God’s plan,
you can navigate these challenges with peace and confidence.

Faith reminds us that we’re not in control of every detail, but we
are called to show up, work diligently, and trust the outcome. By
leaning into prayer and reflection, you can find the strength to
make decisions rooted in wisdom rather than fear.

Building Strategic Partnerships

No one succeeds alone. The most successful agents intentionally
surround themselves with partners who share their values and
elevate their purpose. This could mean teaming up with other
agents, lenders, or coaches who align with your mission—or
finding mentors who challenge and inspire you.

True partnerships are built on trust, collaboration, and a
shared vision. When you align yourself with others who
complement your strengths and share your faith, you create a
foundation for long-term success.

Align Your Business and Life

If you're ready to align your business with your faith, purpose,
and the right people, let’s connect. Together, we can build a
strategy that honors your calling and positions you for greater
impact in 2025 and beyond.

Faith, purpose, and partnership—it’s the winning formula for a
fulfilling career in real estate.
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=~ Build wealth that will last for generations

See more at

www.ChevironCoaching.com/wealth




PARTNER SPOTLIGHT

Meet Michelle Miller, the dedicated Branch Manager
at AnnieMac Home Mortgage based in Warsaw,
Indiana, serving clients throughout Indiana and
Michigan. She is a standout figure in the

mortgage industry with over 20 years of
experience. Michelle brings a unique

blend of expertise, personalized

service and genuine care to
her role. Her commitment to
customer service, speed,
and innovative solutions has
made her one of the most
respected professionals in the
field. Michelle is considered
a trusted advisor in the
industry for her focus on
helping clients achieve their
homeownership dreams.

Michelle’s journey in the mortgage
industry began over two decades ago,
when she discovered her passion

for real estate. Prior to entering the
mortgage industry Michelle had a
successful Real Estate company in
Indianapolis. Her experience in real
estate also makes Michelle a valuable
partner to agents, offering insight and
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guidance to help streamline transactions
and ensure success for everyone
involved. This focus on collaboration
and helping others is central to her
philosophy of business by supporting
her partners and helping them grow
their business. Her commitment to
making the process easier for realtors

is driven by her desire to foster lasting

ELLE

A Mortgage Industry Leader
with a Focus on Service,
Innovation, and Family.

-

partnerships. Michelle’s definition of
Success is helping others be successful!
As a Certified Mortgage Advisor,
Michelle has earned a designation that
highlights her deep expertise in the
mortgage industry. This certification
reflects her commitment to providing
clients with the highest level of service
and the ability to structure loans that

best meet their needs. Her success

at AnnieMac has been instrumental
in the company’s expansion, and she
continues to be a driving force behind
the branch’s success.

Award-Winning Success

Michelle’s hard work and dedication
to her clients have not gone unnoticed.
She has been recognized five times
with the AnnieMac President’s Club
award, a prestigious honor given

to top-performing loan officers who
demonstrate exceptional service

and results. Winning this award five
times speaks to Michelle’s ability to
consistently close loans, build lasting
relationships, and provide outstanding
service to her clients.

Additionally, Michelle has been
nationally recognized several times as
a Scotsman Guide National Ranked
Loan Officer for loans closed, and top
Women in the industry, placing her
among the best in the country. Her
ability to balance a high closing volume
with a focus on customer satisfaction
is a rare and impressive skill, earning
her a place among the top mortgage
professionals nationwide.

Focus on Customer Service and Quick
Turn Times
Michelle’s commitment to excellent
customer service sets her apart from
others in the mortgage industry.
She is dedicated to ensuring each
client receives personalized service
throughout the mortgage process. From
initial consultation to closing, Michelle
is always available to guide her clients,
answer questions, and provide clarity at
every step.

Whether it’s providing quick pre-
approvals via the AnnieMac app or

Sofia Adams

Tyler Herndon

website at www.mortgagesbymichelle.
org, Michelle’s ability to move fast has
earned her the trust and loyalty of her
clients and Realtors, who appreciate her
ability to get things done quickly.

Innovative Mortgage Products
AnnieMac Home Mortgage offers a
wide variety of mortgage products
designed to meet the needs of diverse
buyers. From FHA, USDA, VA, and
Conventional loans to AnnieMac
exclusive Zero Down and Low-Down
Payment options, manufactured, jumbo
or construction loans. Michelle and her
team ensure that every client has access
to the best possible financing solutions.

What truly sets AnnieMac apart,
however, are its exclusive programs
designed to help clients achieve
homeownership in innovative ways.
Michelle is particularly proud of the
company’s Cash to Keys and Buy Now,
Sell Later programs.

The Cash to Keys program helps
buyers to purchase the home with a cash
offer allowing buyers to move quickly,
to compete in the marketplace. The Buy
Now, Sell Later program, on the other
hand, allows homeowners to purchase
a new home before selling their current
one, providing them with more flexibility
in today’s competitive market. Now being
offered for conventional loans, FHA and
VA home buyers.

These programs, along with
AnnieMac diverse product offerings,
reflect Michelle’s commitment to
providing creative solutions to meet the
needs of today’s homebuyers.

Teamwork Makes the Dream Work
While Michelle’s individual
achievements are impressive, she is
quick to acknowledge the importance

of her team. Her loan partner, Tyler
Herndon, is a crucial part of her
success. Celebrating four years with the
team in January 2025. Tyler’s dedication
and attention to detail help ensure a
smooth loan process for clients and
business partners.

Sophia Adams joined the team May
of 2024 as an intern and was quickly
promoted to marketing assistant, Sophia
is a sophomore at Indiana University
studying marketing and advertising.
Sophia’s creativity and willingness to
help has made her an asset to the team.

Barb Phillips, the processor and
Christine Scott, the operations manager,
work in tandem to ensure efficient and
timely closings. Together, they form a
cohesive unit dedicated to delivering
outstanding service to their customers.

Michelle is always looking for great
people in the industry to add to her
branch or mentor and coach to open
their own. What she loves most about
her career in the industry is coaching,
mentoring and training others.

Family-Time

Behind Michelle’s professional success
is a supportive family foundation.
Married to her husband Mike for 20
years, Michelle has built a life based
on love, respect, and partnership.
Together, they have two children:
Milana, 19, a sophomore at Indiana
University, and Miles, a 13-year-old
eighth grader. They love traveling and
spending time together.

Michelle always makes time for her
family and friends. One of Michelle’s
favorite things is visiting Milana at
school and enjoying IU football game
or watching Miles play football or violin.
Michelle ensures she remains actively
involved with her loved ones. Her

Michelle is always looking for great people in
the industry to add to her branch or mentor
and coach to open their own. What she loves

most about her career in the industry is
coaching, mentoring and training others.
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family’s support is a source of strength
and motivation as she continues to excel
in her career.

Giving Back to the Community
Outside of work, Michelle is deeply
involved in her community. Michelle
believes in the importance of helping
wherever she can, and her dedication
to community service is integral to
her character.

Her community involvement
also strengthens her professional
relationships, allowing Michelle to stay
connected with those she serves and

to make a positive impact in the lives 4 ey =
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Michelle made the whole process \
so easy and always answered
our questions!
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We all love patience, especially I._.. ' 3

when shown to us personally.
Michelle was an outstanding
example of that quality. The
home buying experience can
be overwhelming, yet Michelle
excelled in all the areas we were
unfamiliar with.

*

Viichelle

Miller

The communication from this team
was amazing, and with us being
first-time home buyers we were

so pleased with the amount of
patience and explanations
we received.

Michelle and her team were very
informative and cheerful. They
walked us through the process and

made it very easy. 3 N 2 .
Michelle was very quick in of others. Whether it’s offering support Whether it’s her clients, team members, & g 5 For more information or to connect with Michelle Miller and the team at
responding and was helpful every to local initiatives or lending a hand or community, Michelle is committed Yy o g s AnnieMac Home Mortgage, please visit their website at www.mortgages

step of the way. to friends and neighbors, Michelle’s to supporting others and empowering - % 1 v RATE . bymichelle.org or reach out to Michelle directly at 574-549-4609.
commitment to giving back enriches them to reach their goals. As she a o '.
Excellent communication, the both her personal and professional life. continues to lead her team at AnnieMac 4 : . =5
home buying process was super Home Mortgage, she remains focused on d i I E |
easy. 2 thumbs way up! We really Looking Toward the Future providing the best possible service and _ i - A N N I E M AC M I C H E LLE
do appreciate everything you have Michelle’s definition of success is innovative mortgage solutions to her ~ b R
done to help us purchase our first clear: helping others be successful. clients in an ever-changing market. o ; . : e HOME MORTGAGE M I LLE R TEAM

home. Thank you.
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Welcome to Art Home Social, a social media management and
content creation branch of Art Home Photo, serving Fort Wayne and
Northeast Indiana. Art Home Social is a service that manages social
media, including content strategy and planning, optimization,
engagement, strong customer service, and analytics. We help you
nawgate the ever-changing world of SDCIEl meclla for your business.
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For more
information:
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DECK BUILDING
6 FENCING

! Decks, Fencing, Concrete,

Pergolas, Gazebos, & More!

Sweat ON

In the dance of life, let Triumph Studio be the rhythm that resonates with
the beating hearts of those who seek to triumph over their challenges.

TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH!

We move together, we grow together, we triumph together!

260.217.0820

info@triumph-studio.com

Everyone deserves
a place to call
their own.

I Ve

erwise Mortgage Solutions
8614 St. Joe Road » Fort Wayne - (260) 338.1888

\"g everwise

CREDIT UNION

FLYING DUTCHMEN

Project and Property Services

NEW YEAR DEBLUTTERINB

A

@i~ + We're here to heip._you and your
¥ clients with post-holiday decluttering!
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Home, basement and: garage cleanouts
| Starting at $125

.

260-800-3031

info@260roofing.com
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I T oA T S T AL

ITEMIZED QUOTE
- 260roofing.com
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PHOTO CRED: DUSTIN MCKIBBEN
PHOTO LOCATION: HOME BY PRESTON ALLEN
HOMES LLC. LISTED BY TRISTEN DAVIS

HOW MANY YEARS HAVE YOU BEEN
A REALTOR?
T have been licensed for 2 years

WHAT IS YOUR CAREER VOLUME AS
A REALTOR?
$8,419,200

WHAT WAS YOUR TOTAL VOLUME
LAST YEAR?
2024: $5,851,900

WHAT AWARDS HAVE YOU ACHIEVED
AS A REALTOR?

2023 Outstanding sales

Top producer for September 2024

WHEN DID YOU START YOUR CAREER
IN REAL ESTATE?

I obtained my real estate license in
October of 2022 and was fortunate
enough to close a couple deals before
the start of the 2023 spring semester
which then I shifted my focus to school
and baseball. After graduation I became
a full-time realtor in June of 2023.

WHAT DID YOU DO BEFORE YOU
BECAME A REALTOR?

After graduating high school in 2018,

I spent a couple years in Texas and
Florida playing baseball and working on
my associate degree which I obtained
from Palm Beach State College in 2021.
From there, I transferred to Purdue Fort
Wayne for my junior and senior year

and earned my bachelors degree while
playing baseball at the D1 Level.

WHAT ARE YOU PASSIONATE ABOUT
RIGHT NOW IN YOUR BUSINESS?

I have always been a natural
competitor whether that be in sports,
life, or business. I've always wanted
to be the best at everything I do and
being a realtor allows me to uphold
that competitiveness. I am passionate
about my business and the service that
I provide to my clients. I want to make
them aware that they are going to get
the best realtor and service that they
can get.

WHAT HAS BEEN THE

MOST REWARDING PART OF

YOUR BUSINESS?

For me, the most rewarding part of
being a realtor is having the opportunity
to be a part of arguably the biggest
decision a person or family makes
whether that is buying or selling real
estate. Being able to buy a house is a big
accomplishment and to be a part of it
and be the person they rely on for help
and guidance is just as rewarding for me
as it is for them.

WHAT WAS YOUR BIGGEST
CHALLENGE AS A REALTOR?

My biggest challenge as a realtor is
overcoming the adversity that comes

B

RISING STAR

with being a realtor. There are many
challenges we face on a day to day basis,
but what makes me a great realtor is

my ability to bounce back from the
adversity and overcome the challenges
that are thrown my way and continue to
keep moving forward.

HOW DOES REAL ESTATE FIT INTO
YOUR DREAMS AND GOALS?

Being in an industry like real estate
allows me the ability to dream big and
set big goals for myself. The sky is the
ceiling in real estate. In this industry, the
harder one works the more regarding
the outcome will be.

WHAT’S YOUR FAVORITE PART OF
BEING A REALTOR?

My favorite part of being a realtor is
serving my clients with the best possible
service that I can. I enjoy getting to
meet new people and creating life-long
friendships. I have met an incredible
amount of great people both clients and
professionals alike.

DEFINE SUCCESS.

Success to me is the ability to

achieve a goal or outcome that one set
out for themselves.

TELL US ABOUT YOUR FAMILY.
I was born and raised in South Bend, IN
where all of my family currently resides.
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I am the middle child of 3 boys. My older
brother, Tyler is 27 years old and my
younger brother, Xavier is 22 years old.

FAVORITE BOOKS?

Some of my favorite books I have read
are “Rich Dad Poor Dad”, “Think and
Grow Rich”, and “The Millionaire Real
Estate Agent”. All three of these books
allowed me to better myself both in
business and life.

WHAT ARE YOUR HOBBIES

AND INTERESTS OUTSIDE OF

THE BUSINESS?

Outside of real estate you can find

me fishing, golfing, working out, or
traveling. I have been to 12 different
countries and 23 states. I absolutely
love being outdoors and enjoy what
mother nature has to offer. I have
always found a deep sense of peace and




fulfillment when I spend time outdoors,
it allows me to clear my mind, recharge
my energy, and appreciate the simple
wonders of life.

GIVEN YOUR STATUS AND EXPERTISE,
WHAT IS SOME ADVICE YOU WOULD
GIVE THE UP AND COMING TOP
PRODUCER? IN CLOSING, IS THERE
ANYTHING ELSE YOU WOULD LIKE

TO COMMUNICATE USING THIS FT.
WAYNE REAL PRODUCER PLATFORM?
Never give up on your goals and
dreams. Continue to grow and get better
each and every day both in business

and as a person. Learn from the ones
who are where you want to be in life
and surround yourself with people who
have the same mindset and aspirations.
I'want to personally thank Jon Good and
Amy Deck for giving me this opportunity
to be featured as a Rising Star and I hope
that my story will inspire others.
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“PURDUE

— FORT WAYNE —

Being in an industry like
real estate allows me the
ability to dream big and
set big goals for myself.”
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EVERY MONTH, GOLD KEY INSPECTION
SERVICES INC. I5 GIVING AWAY A

REE

N WHOLE HOME INSPECTION!
3Rivers is proud to celebrate 90 years of financial
service to our community and our members. 877-46 5-3806

In 1935, we opened our doors to serve the hard-working employees of International Harvester.

Through good times and hard times, we grew to meet the needs of the whole community. OfficeManager@Go|dKey| nspect.com
Our name might have changed but our commitment hasn’t. We are www.Gold KEYI nSPECt.COm

over 130,000 members strong and our mission remains the same.
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90 years of helping people understand money matters every day.




CELEBRATING LEADERS

STUDENT OF
THE GAME

PHOTO CRED: DUSTIN MCKIBBEN

Brad Noll, a fixture in the Fort Wayne
real estate scene, is not just a top-
producing real estate agent—he’s a
lifelong student of the game, both on
and off the court. With a career that
spans over 21 years in real estate and

a lifetime of lessons learned through
competitive basketball, Brad has built
Noll Team Real Estate into one of the
most respected names in the industry.
But Brad’s story isn’t just about

business success; it’s about mastering
fundamentals, falling in love with
practice, and winning at the game of life.

Before becoming a leader in Fort Wayne
real estate, Brad’s life revolved around
basketball. Graduating as #3 all-time

in Michigan high school history for
three-pointers made, scoring 51 points
in a game that still stands as the school
record, scoring over 1,000 points at

the Division Ilevel, and earning MVP
honors in an international tournament,
Brad’s achievements on the court laid
the foundation for his approach to life
and business. “Basketball brought me
to Fort Wayne, but real estate kept me
here,” he says.

It was during his senior year playing
basketball at IPFW (now Purdue Fort
Wayne) that Brad read Rich Dad, Poor
Dad, a book that changed his outlook.
While most readers focus on the
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investing lessons, Brad found himself
captivated by the idea of working to
learn, not just to earn. This insight,
coupled with encouragement from
his grandfather—who had 55 years of
real estate experience—gave Brad the
confidence to step into the real estate
world. “I wanted to learn three things:
sales, investing, and real estate,” he
explains. And learn he did.

Master the Fundamentals

Brad’s first truth, “Master the
Fundamentals,” is something he carried
with him from his basketball days into
his real estate career. On the court,
fundamentals like dribbling, passing,
and shooting form the backbone of a
great player’s skillset. In real estate, Brad
believes the same principle applies.

“When I started out, I didn’t focus on just
closing deals. I focused on learning the
fundamentals—building trust, connecting
and creating relationships with others,
and truly understanding the needs of my
clients,” Brad shares. He credits much of
his team’s success to this foundational
approach. With over $260 million in
career sales and 1,125 homes closed, the
numbers speak for themselves.

Brad emphasizes that mastering the
fundamentals isn’t just about personal
growth; it’s about helping others do the
same. “Every realtor and team member
who joins Noll Team Real Estate is under
my leadership. My job is to earn the
right to lead each person who joins me
on this journey and help them live their
own version of the good life.”

Fall in Love with Practice

“Great players love practice, not just
the game,” Brad says. This truth applies
equally to basketball and real estate.

In basketball, it’s the hours spent in the
gym refining your shot, running drills,
and studying film that lead to success
on game day. In real estate, it’s about
consistently refining skills, staying
informed on market trends, and putting
in the work behind the scenes.

Brad’s dedication to practice and
continuous improvement has been a
driving force throughout his career.
He attributes much of his growth to
mentorship and coaching, particularly

from Brian Buffini and the team at Buffini
& Company. “Their coaching changed

my life. They taught me how to build a
business based on relationships, which has
become the cornerstone of our success.”

He also draws inspiration from his
parents, who often reminded him that
there’s more to life than basketball, but
that through basketball, many of life’s
important lessons can be learned. “That
perspective has stuck with me. Whether
it’s basketball or real estate, the process
is what matters most.”

This love for practice extends beyond
his professional life. Brad and his wife
Lindsay, who runs Noll Team Interiors,
incorporate intentional planning and
goal setting into their personal lives.
Together, they reflect on highlights
from the past year, set goals for the
future, and even involve their children
in the process. “Success in business is
important, but winning at life is the
ultimate goal,” he says.

Win at the Game of Life

Brad’s third truth, “Win at the Game
of Life,” reflects his holistic approach
to success. For Brad, winning isn’t
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just about closing deals or hitting
sales milestones—it’s about helping
others achieve their goals and living a
balanced, fulfilling life.

Family is central to Brad’s life
philosophy. Married to Lindsay for

21 years, he is a proud father to three
children: Bree, Delaney, and Trey. “My
family has the most influence over my
life,” he says. Bree, who is set to graduate
this year, plans to play college golf and
get her real estate license. Delaney, a
freshman and varsity basketball player,
shares her dad’s love for the game. Trey,
the youngest, has dreams of becoming

a YouTuber or a chef. “Helping my kids
reach their goals is one of my greatest
joys,” Brad adds.

Brad’s commitment to winning at life
extends to his team as well. Noll Team
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Real Estate isn’t just a workplace; it’s a
community where personal growth is
encouraged. “We don’t focus solely on
sales. Sales are important, but they’re a

by-product of living a well-rounded life.

We prioritize personal goals—spiritual,
family, mind, and body—because we
believe that a balanced life leads to a
successful business.”

Advice for Aspiring Realtors

For those considering a career in real
estate, Brad offers simple but profound
advice: “Find a mentor, fall in love
with the process, and focus on building
genuine relationships. The rest will
follow.” He emphasizes the importance
of ongoing learning and personal
development. “There’s no required
training period in real estate, but there
should be. Surround yourself with
people who challenge you to grow.”

Brad’s passion for helping others win is
evident in everything he does. Whether

it’s guiding a family through a major life
transition, mentoring a young agent, or
cheering on his kids from the sidelines, Brad
approaches every challenge with the mindset
of a student and the heart of a champion.
Check out Brad’s podcast, “Student of The
Game” where ever you get your podcasts.

Brad Noll’s story is one of perseverance,
growth, and a relentless commitment to
excellence. From his days as a basketball
star to his current role as a real estate
leader, Brad has always been a student of
the game—learning, growing, and helping
others do the same.

As Fort Wayne’s real estate market
continues to evolve, one thing remains
certain: with leaders like Brad Noll at the
helm, the future looks bright.

There’s no required
training period in real
estate, but there should
be. Surround yourself
with people who
challenge you to grow.
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CUSTOM LUXURY
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PARTNER SPOTLIGHT

Photo Cred: Julie Larame

Q: Who/What is Lakewood Park Christian School?

A: Lakewood Park Christian School, founded in 1976, provides
a tailored-fit approach to education with Christ at the center.
Located on a beautiful 180-acre wooded campus in Northeast
Indiana, LPCS has grown from its initial 37 students to
achieve record enrollment numbers for the 2024-25 academic
year. Our mission is clear: to partner with Christian families
in raising children who are challenged to grow in their faith
while developing them academically for any career path they
choose to pursue.

Q: Tell us about Lakewood and the exciting things happening
in the Lakewood community!

A: This is an exciting season of growth for LPCS! Our Early
Education program has expanded to a new North Campus

on Grandstaff Avenue, providing dedicated space for our
Preschool 3 and 4 and PreK classes. The campus features new
custom playgrounds and offers free transportation to and from
our main campus for convenient drop-off and pick-up.

Our students engage in unique experiences that set us apart,
from outdoor classes in our amphitheater to making our own
maple syrup in our woods. We’ve recently added an 18-hole
disc golf course to our campus amenities, and our 30-acre
lake provides endless opportunities for outdoor learning

and activities.
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Q: What do you believe sets your school apart from others?
A: At LPCS, we firmly believe Christian education and
academic rigor should not be mutually exclusive - one, in
fact, encourages the other. We provide students a tailored-fit
education in a supportive, tight-knit environment rooted in
Christ where they are surrounded by teachers and peers who
share the values being instilled at home.

Our teachers see themselves as called to invest in the next
generation of leaders. We partner with 4-year universities

for AP and Dual-Credit courses, and

our teachers weave SAT prep into core
classes, resulting in many top students
consistently ranking in the country’s top
10% of SAT scores.

Q: Tell us about your team/staff!

A: Our teachers and staff are the
bedrock of the LPCS experience. They
create an environment where students
and parents are truly seen and heard.
Under the leadership of Dr. Robert
Burris, our Head of School, we’ve
assembled a team that views their roles
as more than just careers — they’re
callings. This year’s theme, “CULTIVATE,”
reflects our staff’s commitment to
developing tomorrow’s Christian
leaders through intentional investment
in each student’s growth — spiritually,
academically, and personally.

Q: What recognition and
accomplishments has Lakewood
received?
A: We’re humbled to have achieved
a “three-peat” in the Readers’ Choice
awards, sweeping all nominated
categories for the third consecutive
year, including:
* Best Private School
* Best Elementary, Middle, and
High Schools
* Best Elementary and High
School Principals
* Best Elementary, Middle, and High
School Teachers
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Beyond awards, our students’
achievements speak volumes. In
athletics, we’ve had state qualifiers in
multiple sports, and 84% of our students
participate in the arts, receiving
recognition at state and national levels.

Q: What specific features or advantages

should Real Estate Agents know about?

A: Location is key —we’re just a ten-

minute ride north of Parkview North

in Auburn. Recent amendments in

state law have made 97% of Hoosier

families eligible for the Indiana Choice

Scholarship Program, potentially

reducing tuition significantly:

* Allen County residents:
approximately $5,700 credit or more

* DeKalb County residents: $6,000
credit or more

This can make an LPCS education
possible for around $200/month for
qualifying families.

Q: How can families learn more

about Lakewood?

A: We invite families to experience the
Lakewood difference firsthand! Schedule
a tour at TourLakewood.com to see our
campus, meet our teachers, and learn
about our academic and extracurricular
opportunities. During your visit, you’ll
discover why we’re celebrating another
record enrollment year and how we’re
preparing students to take their best next
steps in life.

For more information:

Website: www.
LakewoodParkChristianSchool.com
Phone: 260-925-1393 ext. 235

Tour Scheduling: TourLakewood.com
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When it comes to real estate in Fort
Wayne, Dana Botteron stands out as

a trailblazer who seamlessly blends
passion, dedication, and innovation.
As a top-performing agent with
Century 21 Bradley, the team leader

of the Wayhome Team, and the co-
founder of Olive + Oak Custom Homes,
Dana’s journey is a testament to her
unwavering commitment to her clients,
her community, and her craft.

Dana’s love for real estate began early.
She fondly recalls being fascinated

by the unique styles and designs of
homes and dreamed of exploring their
interiors. This passion grew during her
years as a property manager, where
she realized she wanted to help people
not just rent but buy and sell their
dream homes. Since becoming licensed
six years ago, Dana has achieved
remarkable success. Her individual
career volume has surpassed an
impressive $40 million, and her team,
the Wayhome Team, has consistently
delivered exceptional results. Last year
alone, Dana achieved over $10 million in
individual sales volume, a testament to
her dedication and expertise.

Her accolades include the Quality
Service Award, Masters Team Award,
and Centurion Awards at Century 21,
as well as the Go Getter Award from
Real Producers. These honors reflect
her relentless pursuit of excellence and
her deep commitment to her clients.
For Dana, however, real estate is about
more than numbers or recognition—it’s
about the people she serves. “Selling

a house is not just a paycheck or a
number to help me reach my sales
goal,” Dana explains. “It’s much more
than that. I carry great responsibility
to do the right thing and see my clients
through to the closing table.”

Dana’s leadership shines in her role
as the founder of the Wayhome Team.
Established just one year into her
career, the team has grown into a

close-knit group that operates more
like a family. “There is no competition
between agents, just support. It’s a
dynamic unmatched by most real estate
teams. They are a second family. I
started Wayhome for that exact reason,
to have a place where everyone on

the team feels included, seen, heard,
and supported, myself included.”
Together, they embrace core values of
trust, respect, and integrity, working
collaboratively to support one another
and their clients.

Her passion for collaboration and
innovation extends beyond her real
estate team to her role as co-founder
of Olive + Oak Custom Homes, which
she launched in 2023 alongside Sarah
and Jay Gremaux and Erica Stoebick.
The company’s mission is to craft
one-of-a-kind sanctuaries that reflect
their clients’ dreams and lifestyles.
While Olive + Oak is a new name
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in the industry, the team
brings more than 40 years

of combined experience in
custom home construction,
making it a formidable player
in the Fort Wayne area.

The name Olive + Oak holds
deep meaning, paying
homage to the legacy of Sarah
Gremaux’s grandfather,
Delbert Delagrange, a
respected figure in Fort
Wayne’s construction
industry and founder of
companies like Home Lumber
and Trinity Lighting. The

ensuring clear communication and undivided attention.”
With projects in premier communities like The Quarry, The
Preserves at The Quarry, and Shadow Creek, as well as custom
builds on lake properties, Olive + Oak is redefining custom
home construction in Fort Wayne.

The values driving Dana professionally—kindness, integrity,
and resilience—are deeply rooted in her upbringing. She
credits her parents for shaping the person she is today.

Her mother’s compassion and intelligence inspired Dana’s
empathetic approach, while her father’s tireless work ethic
instilled in her the drive to succeed.

Outside of work, Dana enjoys spending time with her
husband, Tom, and their two Labradoodles, Bella and Murphy.
Whether traveling in the winter, trying new restaurants,

or enjoying outdoor adventures at Riverbend Golf Course,
which they own, Dana values the moments that recharge her
spirit. Family plays a central role in her life, and she cherishes
opportunities to connect with her loved ones, including her
mother, who lives next door.

Dana’s impact also extends to her community. She is a
founding member of GiGi’s Playhouse Fort Wayne, a Down
Syndrome Achievement Center that opened in 2014, and

“olive” symbolizes peace, friendship, What sets Olive + Oak apart is its design- Clients work closely with in-house
hope, and life, while the “oak” forward approach. The team engages draftsman Jay Gremaux and designer
represents wisdom, power, courage, clients early in the process, offering Erica Stoebick, who owns Hygge Line
and stability—a perfect reflection of the detailed pre-construction consultations Design, to create custom plans and
company’s values and mission. to establish budgets and expectations. 3D renderings that bring their visions
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to life. Erica’s
expertise ensures
every detail
aligns with the
client’s desired
aesthetic, creating
mood boards and
selection profiles
that guide the
entire build.

Additionally, Olive
+ Oak leverages
innovative tools
like BuilderTrend
software, which
provides clients
with consistent
updates,
schedules, and
allowances
tracking
throughout the
construction
process. Dana
emphasizes the
team’s hands-on
involvement,
noting, “There
are no pass-offs.
Our clients work
directly with the
four founders,
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her Wayhome Team actively supports
Humane Fort Wayne as a corporate
sponsor. Through her work, she
demonstrates her belief in giving back
and making a difference.

For Dana, success is defined not by
numbers but by the joy and fulfillment
of serving others. “A full and happy
heart equals achievement and success,”
she says. As she looks to the future,
Dana hopes her legacy will be one of
kindness, care, and connection—a
professional who made people feel
valued and important. With her
passion, dedication, and vision, Dana
Botteron continues to leave an indelible
mark on Fort Wayne’s real estate and
custom home industries.
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NEED REPAIRS TO
CLOSE THE SALE?

Counl em ws!

Flow-Tech has been locally owned since 1991!
When your client chooses us for their plumbing,
heating, or air conditioning needs, they can
count on receiving the best services in the
industry. From installing new heating, cooling,
or plumbing systems to repairing and retrofitting
their current equipment, we do it all. We offer
a 100% satisfaction guarantee and are proud
to be a Bryant Factory Authorized Dealer. Our
technicians are licensed, professionally trained,
and are NATE certlfled We eveh foer aconvenient

Let us provide a FREE
second opinion with
our quick and easy
quoting process for
residential replacement
HVAC units.
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THE REAL UPDATE

JON GOOD

Let’s get real. This movement has caught fire. What
movement am I referring to? The movement that
you all know as Real Producers. Indianapolis was the
starting point for a program that is now in over 140
markets across the country. That’s a lot of traction

in under ten years. As we grew, we knew that we
wanted to brand ourselves the same across the board
but never lost sight of the local mission.

This magazine has been successful because of
its ability to connect top-producing agents with
preferred partners and with each other. There are
many other reasons that make it successful, but, at its
core, that is what this is all about.

The vision is simple: We want to be a one-stop
shop for top-producing agents in every market
across the nation. How do we do that? In my opinion,
three main groups of people stand to benefit from
this monthly publication: the REALTORS® featured,
the partners that advertise and the publishers who
produce the magazine.

What’s in it for the REALTOR®? It is truly a badge
of honor to receive the magazine. Being in the top
300 out of 1,500-plus agents is an accomplishment in

itself. There are countless perks to being featured in
the magazine, but one of my favorites is the element
of humanizing a local legend in real estate.

What’s in it for our partners? The struggle is
real. How do we connect with influential, top-
producing agents in our market? How do we cultivate
relationships with this group? Our partners get
constant exposure through the monthly magazine
and the quarterly events. The hard work is done.
Partners just need to show up!

What’s in it for the publisher? Our publishers have
the unique ability to connect with a group of people
that is otherwise pretty difficult to get in front of.

We are all busy building our own businesses. Our
publishers are entrusted with featuring top agents,
connecting our partners and producing quality
content regularly.

Where do you fit in all this? It’s simple. Connect us
with people. Who should be on the next cover? What
business is catering to REALTORS® at a high level?
Who should be our next publisher to launch a Real
Producers magazine in a new market?

Join the movement.

e S g HOMES
¥ el i
e ‘_I.I'II.":I— o-f ||I|.i"-|||IL ﬁ:- .\.'\‘J\‘Lit\::':l.,. Y L . Giat = —
I* |:'n"(‘!*1'3l I?r_‘-f I,l UQ"__,? _11(‘\;‘11'\": F1p et,s Get Your CI Ient MOVI n '
.. ;" .:.II.I : r._..:z:..._. 5 ;ﬂ;:_ LEee ._-r:_jtill' t e Ca'n'l‘!‘ elc '--.uL'ﬁ «h L g |
[_...-: : ‘"r oy 1“, I |'|| "' A \'__|‘1_ T '—‘:‘}n c‘_ﬂ."‘l;:}' :!F' \ b
o éf"' pialk 5 ey _'- '|1- n - .-'-: e (- W I R I W B A C ] i
[0 ens fprorony (Yot Sl Ao i e love Realtors! We pay Buyer Agent Commission!
A I_, qr:é:l:”l' City |,|1 ;\H f,\.l.':.‘.‘:ﬂ\'l 1,I'- - "; S l_a“;‘ AR T
1% F‘\.'Nj'n £ ..- A prad ; ':‘:'-_,_\'L il *;‘.‘.. - r
‘I-:::.- oo Whitniie Lo aas. & -’ﬂl;'l. T Th L !
B e My g L:-}-'-il_} AL 1a E. Pu it “'IR.-,-I I
Sog i, A= M g
LB R { RO
S c Al ~ ek e
..lﬁ:‘:'ﬂ‘ﬁl‘c?': Lo ﬂ. ' { ; .
" ad g . i
Qo 45 >
a0 T -
Sal \,;

Ask About our Finance Specials!

Celebrating 50 YEARS!

LanciaHomes.com

9430 Lima Road Fort Wayne, IN 46818 260.489.4433 @




UPSCALE URBAN BAR & RESTAURANT

MARQUEE

AT THE LANDING

Situated in Downtown Fort Wayne at the Landing,
the city’s Historic City Center, Marquee at the Landing
offers a wide variety of menu options serving creative

dishes that update on a seasonal basis.

123 W Columbia St, Fort Wayne, IN 46802
MarqueeattheLanding.com | 260.255.3717

Best Plumbing iBest

_ BestiResults!)

BRU

e/

Conveniently located in Fort Wayne,

BRU Burger Bar focuses on great burgers made
from the best local meats and topped with
fresh ingredients. BRU offers a menu that also
includes fries, shakes, salads, and appetizers.

BEST CONTRACTING
PLUMBING SERVICES

—r
RESIDENTIAL PLUMBING

Remodels - Installations
Gas lines - Inspection Reports

Best Contracting Plumbing Services @ CUNNINGHAM® VISIT CRGDINING.COM FOR A LIST OF

OUR RESTAURANTS AND LOCATIONS
. RESTAURANT GROUP
260-387-9664 | Nbestcontractingllc@yahoo.com

123 W Columbia St, Fort Wayne, IN 46802
bruburgerbar.com ¢ 260.255.3717

SCAN THE GR CODE
FOR RESERVATIONS

IN INDIANA, OHIO, AND KENTUCKY




SAVE TFI;E DATE HELP US,

RP 4@ HELP THEM.

We are a realtor and lender-focused insurance agency,
SEPTEMBER 29 & 30, 2025
(260) 250-4131

trusted with over 180 insurance companies nationwide.
LOEWS ARLINGTON HOTEL & CONVENTIO = goosehead WY e
INSURANCE ,_. . 260insurance.com

joe.guardiola@goosehead.com

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

i
Oscar-nominated for “Molly’s Game,” New York Times bestselling Creator of Real Producers, \Where We-Biild:
the movie tells Bloom’s journey author of "Take the Stairs" host of Real Producers Podcast Fort Wayne o Auburn e Garr;att « Angola
from US skier fo waitress to Van Wert ¢ New Haven e Huntertown
high-stakes poker game fame . R e e R e S S

Elevate Your Expectations. Experience the Kiracofe Difference!

pelevate.com.

SPONSORSH'P OPPORTUN'T'ES AVA”_ABLE P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2024, to December 31, 2024

# Agent Office Units Volume Average # Agent Office Units Volume Average

1 Chad Metzger Metzger Property Services LLC - UPMEPS 180.5 $51,378,071 $284,643 34 Wendy France CENTURY 21 Bradley Realty Inc - UPBRAD 43 $15,061,550 $350,268

2 Brandon Steffen Steffen Group - UPSTEF 56 $29,242,575 $522,188 35 George Raptis Mike Thomas Assoc. Inc - UPMTAS 29 $15,025,253 $518,112

3 Leslie Ferguson Regan & Ferguson Group - UPREFE 41 $29,060,620 $708,795 36 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 29.5 $14,971,535 $507,509

4 Heather Regan Regan & Ferguson Group - UPREFE 41 $29,060,620 $708,795 37 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 335 $14,905,750 $444,947

5 Elizabeth Urschel CENTURY 21 Bradley Realty Inc - UPBRAD 67 $28,379,889 $423,580 38 Tyler Secrist CENTURY 21 Bradley Realty Inc - UPBRAD 50 $14,864,920 $297,298

6 Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE 14 $26,637,730 $233,664 39 Tina Stuckey RE/MAX Results - UPREMXO01 50 $14,791,889 $295,837

7 Beth Goldsmith North Eastern Group Realty - UPNOEA 52 $24,754,321 $476,044 40 Jordan Wildman eXp Realty LLC - UPEXPR 77 $14,735,363 $191,368

8 Bradley Noll Noll Team Real Estate - UPNTRE 64 $24,018,289 $375,285 Zyl Raylene Webb eXp Realty LLC - UPEXPR 85 $14,414,195 $169,578

9 Tim Haber CENTURY 21 Bradley Realty Inc - UPBRAD 7 $23,903,243 $336,665 42 Troy Wieland Wieland Real Estate - UPWREE 33 $13,820,624 $418,806

10 Evan Riecke Encore Sotheby's International Realty - UPENSO 46 $22,824,200 $496,178 43 Scott Pressler Keller Williams Realty Group - UPKEPR 40 $13,791,500 $344,787

1 Brandon Ferrell Keller Williams Realty Group - UPKEPR 73.5 $21,748,130 $295,892 44 Daniel Orlando Mike Thomas Associates - NE341 33 $13,728,101 $416,003

12 Candice Everage Century 21 Bradley-Kendallville - NE2236 76 $21,589,200 $284,068 45 Justin Walborn Mike Thomas Assoc. Inc - UPMTAS 395 $13,558,800 $343,260

13 Warren Barnes North Eastern Group Realty - UPNOEA 84 $21,111,071 $251,322 46 Lori Stinson North Eastern Group Realty - UPNOEA 43 $13,127,042 $305,280

14 Al Hamed North Eastern Group Realty - UPNOEA 10 $19,700,000 $1,970,000 47 Frank Shepler CENTURY 21 Bradley Realty Inc - UPBRAD 32 $13,104,428 $409,513

15 Gregory Brown CENTURY 21 Bradley Realty Inc - UPBRAD 50.5 $19,213,763 $380,470 48 Michelle Wyatt Wyatt Group Realtors - UPWGRE 41 $12,991,650 $316,869

16 Geoff Cavender eXp Realty LLC - UPEXPR 50.5 $19,096,500 $378,148 49 Linda Williams Coldwell Banker Real Estate Group - UPRWGR09 52 $12,951,554 $249,068

17 Brandon Stone CENTURY 21 Bradley Realty Inc - UPBRAD 144 $19,046,250 $132,265 50 Mark Bock Mike Thomas Associates - NE344 40 $12,844,936 $321123

18 James Felger Mike Thomas Assoc. Inc - UPMTAS 78.5 $18,328,867 $233,488

19 Bradley Stinson North Eastern Group Realty - UPNOEA 47 $18,006,800 $383123 Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim

20 Alyssa Schendel North Eastern Group Realty - UPNOEA 675 $17,974,618 $266,290 responsibility for the stats reported to/by MLS. Data is based on UPSTAR and NE counties.

21 John Garcia Impact Realty LLC - UPIMPA 49 $17,744,917 $362,141

22 Cecilia Espinoza Espinoza Realtors - UPESRE 82 $17,143,450 $209,066

23 Gregory Fahl Orizon Real Estate Inc. - UPORIZ 73.5 $16,927116 $230,300

24 Stacie Bellam-Fillman Orizon Real Estate Inc. - UPORIZ 64 $16,744,800 $261,637

25 Jessica Arnold North Eastern Group Realty - UPNOEA 515 $16,658,915 $323,474

26 Kerri Morningstar CENTURY 21 Bradley Realty Inc - UPBRAD 48 $16,367,985 $340,999

27 Mary Sherer ERA Crossroads - UPSHAA 62 $15,767,949 $254,321

28 Richard Fletcher North Eastern Group Realty - UPNOEA 44 $15,747,390 $357,895

29 Kelly York North Eastern Group Realty - UPNOEA 54.5 $15,676,022 $287,633

30 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 455 $15,565,104 $342,090 i

31 John-Michael Segyde Coldwell Banker Real Estate Group - UPRWGRO6 54 $15,403,518 $285,250 ;f#‘:iu

32 Trevor Gray Krueckeberg Auction And Realty - UPKRAU 49 $15,302,001 $312,285 COME VISIT US AT: NO INSURANCE?

5050 Great Oak Court

33 Emily Ewi North Eastern Group Realty - UPNOEA 50.5 $15,098,400 $298,978 /-\ 9 4302 E State Blvd. " NOPROBLEM! =8 o
mily Ewing or astern Group realty - . X , , = WaynEI O K = : >
< m T MIDDLETON 260.484.3136 - g4 hl:":r :
T e e e Fe
. 46825 ° / x ©
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Open to doing something a little different in the real estate
industry? Scan the QR code to learn why agents like Samantha
have found their perfect “home” here at Real Producers.

p REAL
PRODUCERS

HOUSE CILL

Buyer - Seller - Agent

Kathy Agnew

Call us today to schedule your clasing!
(260} 416-5179 | HomeTitleGroup.com

TWO MEN AND A TRUCK-

You Forward.

Now offering:

(26 0) 471-6683 More Informat.i::n

twomen.com

Each franchise is independently owned and operated. U.S DOT: 1319267,




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2024, to December 31, 2024

# Agent Office Units Volume Average
51 A.J. Sheehe CENTURY 21 Bradley Realty Inc - UPBRAD 25.5 $12,693,900 $497,800
52 Jim Owen CENTURY 21 Bradley Realty Inc - UPBRAD 50.5 $12,447,130 $246,477
53 Andrea Gates Coldwell Banker Real Estate Group - UPRWGR0O9 45 $12,001,530 $266,700
54 David Springer Mike Thomas Assoc. Inc - UPMTAS 25 $11,907,700 $476,308
55 Alan Scherer North Eastern Group Realty - UPNOEA 275 $11,699,587 $425,439
56 Emily Cary Keller Williams Realty Group - UPKEPR 43.5 $11,652,548 $267,874
57 Andrea Shepherd Mike Thomas Assoc. Inc - UPMTAS 38 $11,509,850 $302,890
58 Jeffery Holtsclaw CENTURY 21 Bradley Realty Inc - UPBRAD 44 $11,491,900 $261179
59 Tyler Jackson CENTURY 21 Bradley Realty Inc - UPBRAD 55 $11,438,330 $207,969
60 Michael Kirchberg Uptown Realty Group - UPUTRG 37 $11,426,630 $308,827
61 Isabella Reed Keller Williams Realty Group - UPKEPR 35 $11,347,825 $324,223
62 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 26 $11,287,000 $434115
63 Jackie Clark Coldwell Banker Real Estate Group - UPRWGR0O9 31 $11,271,076 $363,583
64 Cindy Bluhm Mike Thomas Assoc. Inc - UPMTAS 31 $11,200,954 $361,321
65 Dana Botteron CENTURY 21 Bradley Realty Inc - UPBRAD 45 $11,163,013 $248,066
66 Daniel Morken Morken Real Estate Services Inc. - UPMRSI| 325 $10,956,300 $337116
67 lan Barnhart Coldwell Banker Real Estate Group - UPRWGRO5 375 $10,927,950 $291,412
68 Lynette Johnson North Eastern Group Realty - UPNOEA 27 $10,915,301 $404,270
69 Randy Harvey Coldwell Banker Real Estate Group - UPRWGR06 49 $10,912,698 $222,708
70 Mary Anne Taylor North Eastern Group Realty - UPNOEA 43 $10,911,612 $253,758
7 Martin Brandenberger Coldwell Banker Real Estate Group - UPRWGR09 27 $10,881,900 $403,033
72 Joseph Wootan List With Freedom.com LLC - NE2283 46 $10,741,450 $233,509
73 Courtney Ousley North Eastern Group Realty - UPNOEA 32 $10,709,496 $334,671
74 Leah Marker Mike Thomas Assoc. Inc - UPMTAS 19 $10,655,100 $560,794
75 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO Zy $10,647,625 $259,698
76 Michael Payne Coldwell Banker Real Estate Group - UPRWGRO5 25 $10,639,600 $425,584
77 Son Huynh CENTURY 21 Bradley Realty Inc - UPBRAD 33 $10,570,710 $320,324
78 Derek Pearson Perfect Location Realty - UPPELO 42 $10,408,382 $247,818
79 Jody Holloway Coldwell Banker Holloway - UPCOHO 53 $10,376,509 $195,783
80 Justin Longardner CENTURY 21 Bradley Realty Inc - UPBRAD 38 $10,369,400 $272,878
81 Johanna Pardon Mike Thomas Assoc. Inc - UPMTAS 25 $10,362,515 $414,500
82 David Gall Coldwell Banker Real Estate Group - UPRWGR09 27 $10,249,200 $379,600
83 Matthew Hawkins Wieland Real Estate - UPWREE 37 $10,220,520 $276,230
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# Agent Office Units  Volume Average
84 Nicholas Huffman Steffen Group - UPSTGR 44 $10,168,400 $231,100
85 Emily Ganshorn CENTURY 21 Bradley Realty Inc - UPBRAD 56.5 $10,123,523 $1794177
86 Amy Griebel-Miller Coldwell Banker Real Estate Group - UPRWGR06 39 $10,085,200 $258,594
87 Erin Poiry Mike Thomas Assoc. Inc - UPMTAS 24 $10,068,991 $419,541
88 Vicki Topp CENTURY 21 Bradley Realty Inc - UPBRAD 32 $10,068,008 $314,625
89 Isaac Stoller Steffen Group - UPSTGR 40 $9,990,400 $249,760
90 Ray Smith American Dream Team Real Estate Brokers - UPADTR 37 $9,963,158 $269,274
91 Melissa Maddox North Eastern Group Realty - UPNOEA 325 $9,961,557 $306,509
92 Marcus Christlieb F.C. Tucker Fort Wayne - UPFCTU 28 $9,936,252 $354,866
93 April West Scheerer McCulloch Real Estate - UPSMRE 54 $9,929,800 $183,885
94 Josh Krueckeberg Krueckeberg Auction And Realty - UPKRAU 255 $9,923,025 $389,138
95 Scott Hope American Dream Team Real Estate Brokers - UPADTR 39 $9,896,700 $253,761
96 Jami Barker RE/MAX Results - UPREMXO01 30 $9,795,900 $326,530
97 Daung Aye Uptown Realty Group - UPUTRG 37 $9,738,697 $263,208
98 Christy Thomson RE/MAX Results - Angola office - NE30 35 $9,715,600 $277,588
99 Kaleefa Simpson eXp Realty LLC - UPEXPR 57 $9,697,300 $170,128
100 Valarie Bartrom Mike Thomas Assoc. Inc - UPMTAS 32 $9,679,000 $302,468

Less

« Down payment assistance programs up to 100%*
= 15 day clear to close

Contact me today to learn more!

Help Your Buyers find a

Ft Wayne Real Producers - 77

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim
responsibility for the stats reported to/by MLS. Data is based on UPSTAR and NE counties.




WE ARE OPEN!

SWING into the New Year with a
UNIQUE EXPERIENCE at Urban Golf

~. ) : -
- E:_F - FAIRFIELD
.= 1-260-203-2316
info@thefairfieldfw.com

[ | ﬂl 1510 Fairfield Ave Fort Wayne, IN 46802
@fairfieldweddingandevents, @urbangolf_fw, and @pinhousesocial

Real estate agents know it: a great garage grabs attention.
GarageExperts® transforms unused, overlooked spaces

into beautiful, functional showpieces.

® GarageExperts

High-Performance Floor Coatings -Storage Solutions

TURN “JUST A GARAGE" INTO A

SHOWSTOPPER

Full garage makeovers that
wow buyers and homeowners

11 new stunning colors for cabinetry
Industry-leading products built to last

Professional, locally-delivered service

Your clients
will love it.
Your listings
will stand out.

Book a Design Consultation today at
GarageExperts.com/Fort-Wayne
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NEAR
NORTH

TITLE GROUP

Fort Wayne

7765 Coldwater Rd,
Fort Wayne, IN 46825

(260) 451-0112

Two Fort Wayne Near North

Locations to serve you best.

AMDREA HENSON

é’ ) SW Fort Wayne OB

4 o
"_5 4705 lllinois Road, Suite 100
Fort Wayne, IN 46804

(260) 240-4388 nntg.com

_{H{EHEEEEE »

2604153799

260.415.3799

WWW. RIVERSEDGELTD.COM

MidWest
America

FEDERAL CREDIT UNION

LOCAL SERVICING.
ONE TIME CLOSE.

Our home loans offer local
decision-making & friendly local
servicing that you can trust. We provide
the key to easy home ownership with an
array of lending options. s

YOUR™] B e

& Conventional Mortgage Loans
(15, 20, or 30 Years)

& Home Construction Loans

& 1st Time Home Buyer Financing

& Zero or Low Down Payment Available
FHA, VA, and USDA

& Lot & Land Loans

@ Unsecured Home Improvement Loans
& Adjustable Rate Mortgages (5/5 & 7/7)

260-482-3334 @IIEEED

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

Please consult us for terms and details. Not all borrowers qualify and must meet underwriting guidelines. Subject to
credit review and approval. This does not constitute a commitment to lend. ESi- o



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LOCATION . Fort Wayne Area Communities
LOCATION,
LOCATION! =

&3, (D GD
We sell in Fort Wayne, Sr ‘
Bluffton, New Haven, Cotumbia ity &2
Woodburn, Auburn, 5 & (10] -

and Warsaw. oodburn
All great school districts!
. (14]15) &3

Stacey Kreigh \ (1)
smkriegh@drhorton.com By v,

g @ 9) Roanoke @ A
260.341.0151 O N

(1) ;
G
Huntington 0
Ossian
@ Decatur

D'RHORION

America’s Bouitter o o33

D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.




