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Partner Today!
803.590.7870
classicroofingsc.com

Meet Toby & Lucy,
Your Roof's Best Friends

Lifetime Warranty

20+ Years of Experience | GAF Certified Contractor

ROOFING

Modern Techniques with a Classic Approach
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M From Foundation to Finish,

Excellence All the Way

NEW LEVEL
CONSTRUCTION
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a ™ o o 137 u

Complete Home Building and Renovation Company

803.546.6631« newlevelconstructionllc.com

(I
L

MAGNOLIA

We are a locally owned and operated
full service home inspection company.

We prioritize clear communication with your
clients, ensuring that the inspection process is
free of unnecessary stress. We offer
comprehensive, detailed, and easy-to-read
Home Inspection reports within 24 hours.

* Home Inspections
* CL100s

¢ HVAC Inspections
* Pre-Drywall Inspections
* Re-Inspections

» Commercial Inspections

HARRELL, MARTIN
& PEACE, P.A.

ATTORMEYS N

T AW

Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one

of our REAL ESTATE : — B~ ik T ;

attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us

864.529.7924
jacob@Magnolialnspections.com
Magnolialnspections.com

RB APPEAL STARTS WITH A
PROFESSIONALLY CLEANED EXTERIOR

— . L
- - - |
Ky

803.345.3353 : : o 803-567-1150

harrellmartinpeace.com WASHEDSCEGMAIL COM

SERVICING GREATER
COLUMBIA, SC

www.GelWashedSC.com

Columbia Real Producers - 5



Contents

PROFILES

Fee N
B

spEEn Meets

o S o SIMPLICITY

32 Trisha Brown

IN THIS ISSUE

8

10
12
14

20
26
32
36

Preferred Partners

Meet The Team

Publisher’s Note: February 2025

Event Coverage: Festive Fun and Fashion at the

Columbia Real Producers Holiday Party 2 o A ril
Cover Story: April Taylor Stroud p
Preferred Partner Spotlight: CMG Home Loans COVER STORY Stroud

Celebrating Leaders: Trisha Brown
Realtor on the Rise: Debbie Sayce Elliott

-~ ‘~= a?tne_r_ with Kevin Today and
- Revolutionize Your Closings!

If you are interested in contributing or nominating ol 1 iy —
REALTORS® for certain stories, please email us at |
robert.smith@realproducersmag.com.

rowersce  OCAN [EmeEy

PARTNER WITH AN LFFINITY

INSURANCE AGENCY THAT @i

SHARES YOURPASSION LA IS WS 4 - LY T PRt Kevin Kuper

FOR QUALITY SERVICE w0 e SN | By 3 Vice President, Mortgage Lending
oy e — T NMLS: 756797

A = e v (o MR e — L& 4™ 1 3 L P & ’% Kevin.Kuper@grarate.com

A =e v o £ 4 . N (803) 361-8249

homeloansbykevin.com
NMLS: 1598647

O (803)451-0094 @@ choosepie.com

nnnnnnnnnnnn
EEEEEE

6 - February 2025




Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

FLOORING

Premier Flooring

(803) 466-3055
www.premierflooringsc.com

HOME IMPROVEMENT
New Level Construction
(803) 546-6631

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

Magnolia Inspection Co.
(864) 529-2924
magnoliainspections.com

HOME RESTORATION & REPAIR
Classic Roofing

(803) 590-7870
classicroofingsc.com

Davis Climate Control
(803) 359-6638
davisclimatecontrol.com

Jaco Heating and Air
(803) 873-6432
jacohvac.com

Magnolia Roofing & Remodeling
(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Alistate Insurance Co.
(803) 769-0051

LANDSCAPING
Sigman Enterprises, LLC
(803) 427-6596

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper- Guaranteed
Rate Affinity

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley

(803) 862-7220
www.cmghomeloans.com/mysite/
mary-gervais-brantley

The Palmetto Mortgage Group
(803) 360-3796
travisblayton.com

United Home Loan Services Inc.
(864) 326-3860
uhlsinc.com

MOVING / STORAGE

Pro Help Moving and Storage
(803) 776-4357
prohelpmovers.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

TRANSACTION COORDINATOR
Levine Contract To Close

(803) 302-8039
levinecontracttoclose.com

TREE SERVICE

MW Landscaping and
Tree Service

(803) 386-5824

N UMBLE YOUR CLIENTS’ PROTEGR

~ Our Binder Department Will Update Any Changes Within The Ho

The Hurd Johnson Agency

=

goosehead’

INSURANCE

THE HOME CLOSING SPECIALISTS

TheHurdJohnsonAgency.com

—_— —— -
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Jermaine Johnson
803.402.6323

|

High Networth Homes - Multifamily - Rentals - Manufactured Homes - EVERYTHING In Between

Barrett Hurd
803.616.7999
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WELCOMETO
CARRIAGE ESTATES

START AT

COMMUNITY OVERVIEW

Welcorme to Carriage Estates, where brand-new
homes are available now in the heart of Lexington.
This exciting new community is just minutes from
Lake Murray, offering you easy access to serene
lakeside activities and picturesgue views during
your downtime.

Carriage Estates is also on the brink of unveiling
a range of new amenities, including a community
clubhouse, recreational facilities, and scenic
walking trails, enhancing your lifestyle with even
rmore opportunities for relaxation and enjoyment,




Have an Idea?

Meet
The

Team

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to

Robert Smith Sierra Smith Amy Porter :
. . . share with our
Co-Owner & Publisher Co- Owner & Publisher Director of )
Advertising Sales sierra.smith@n2co.com Content/Relations Publisher.
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com

843-560-6278

Andrea Hoffman Sheena Summers Chelsea Marne
Director of Client Account Executive Photographer
EXper‘iences, sheena.summers@n2co.com Chelsea Marne Photography
sc.ads@n2co.com 843-560-2681 chelseamarnephotography@gmail.com

724-289-6179

Shayla Tabor Tres Dabney Beth McCabe
Photographer Photographer Writer

hello@staborstudios.com tres.dabney@truenorthprod.com
713-402-8989 803-427-0150

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

LOCALLY
OWNED
&
OPERATED

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

<4 MAGNOLIAROOFINGSC@GMAIL.COM

© 803.908.7131
@& MAGNOLIAROOFSSC.COM

J FREE ESTIMATES

803.769.0051 ", &
treycantey@allstate.com : ,

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a F & I I B
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company & OO ] n g e] I ] O e Ing
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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PUBLISHER’S NOTE

FEBRUARY 2025

HAPPY

VALENTINE’S

DAY

Happy Valentine’s Day!

As February unfolds, we are reminded of the power of love,
connection, and collaboration—the very values that make our
real estate community thrive. Whether it’s the love for helping
clients find their dream homes, the dedication to professional
growth, or the partnerships that strengthen our success, this
month is a celebration of what truly matters.

This issue highlights extraordinary individuals and teams who
exemplify these values:
* Our Cover Feature Realtor, whose passion and
perseverance inspire us all.
* Our Celebrating Leaders Agent, someone making a
remarkable impact with leadership that uplifts the industry.
* Our Realtor on the Rise, whose energy and innovation
represent the bright future of real estate.
* And, of course, our Amazing Preferred Partner,
who continues to set the gold standard for service
and collaboration.

As we celebrate the season of love, let’s also take a moment
to appreciate the bonds we’ve built within this incredible
network. Thank you for being part of our Columbia Real
Producers family.

Here’s to love, success, and thriving partnerships!

Warmest wishes,
Robert Smith-
Co-Owner/
Advertising Sales
Sierra Smith-
Co-Owner/ Publisher

12 - February 2025

‘ lendingpath

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

(803) 832-2472

www.johnhinksjr.com

SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

Our BuNDLE fRaai0)]  Effortlessly Schedule Your
D e Packaces OFFER BetfalEe  Client's Inspection with
INSPECTIONS LLC SAVINGS FOR — [LEitsy our Convenient

YouRrR CLIENTS! ) One-Stop-Shop Service

INTEGRITYPROPERTYINSPECTIONSLLC.COM | 803-521-4816

Columbia Real Producers - 13



EVENT COVERAGE

Festive Fun & Fashion

HOLIDAY PARTY

WRITTEN BY: AMY PORTER : PHOTOS BY: PP’'S PHOTOGRAPHY (AMY PORTER)

Columbia Real Producers Holiday Party:

A Festive Night to Remember
On the evening of December 9th,
2024, Columbia’s top REALTORS®
and preferred partners gathered at
the stylish M Space on Lady Street
for the highly anticipated Columbia
Real Producers Holiday Party:
Ugly Sweater Showdown. Hosted
by Robert and Sierra, publishers
of Columbia Real Producers, this
annual event blended laughter,
celebration, and networking into a
truly memorable holiday gathering.
The evening kicked off with cheerful
holiday drinks and mouthwatering
bites, setting the stage for REALTORS®
to connect and reflect on a successful
year. The true highlight of the night was
the spirited Ugly Sweater Competition,
where attendees donned their most
outrageous and creative holiday attire.
From jingle bell embellishments to
glowing LED lights, the sweaters were
nothing short of spectacular! The
coveted prizes for the most hilariously
hideous outfits added a playful edge to
the friendly competition.

14 - February 2025

While the sweaters stole the
spotlight, the event was also a chance
for REALTORS® to celebrate their
achievements, forge new connections,
and strengthen relationships within the
Columbia real estate community. The
atmosphere was alive with festive tunes,
hearty laughter, and a shared sense of
holiday joy.

A heartfelt thank you goes out to
Atlantic Bay Mortgage and Premiere
Roofing, the event’s generous host
sponsor, whose support helps elevate
Columbia’s real estate industry.

Their dedication to the community
underscores the spirit of collaboration
that events like these aim to foster.

As the party wound down, it was
clear that the Columbia Real Producers
Holiday Party wasn’t just about ugly
sweaters or festive cheer—it was about
celebrating the people and partnerships
that make Columbia’s real estate market
thrive. Cheers to another amazing year,
and here’s to many more!

Mark your calendars now for next
year’s festivities—this is one event
you won’t want to miss!
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THANKS TO
OUR EVENT
SPONSORS FOR
MAKING THIS
EVENT HAPPEN
AND ALWAYS
SUPPORTING

TOP REALTORS

/\ Atlantic Bay,  cotumeis
/S 4

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher
of this magazine today.

[:] REAL PRODUCERS

Uik gis, o
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Confident Closings!

Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com Bryan CaSkey

Smooth Transactions, ' Sl

Ensure Every Listing
Feels Like %/W

Installation | Repair
Preventative Maintenance Plans

B JACO HEATING

AND AR Will Jaco | 803-319-6798 | jacohvac.com

PW Llostys

EXPERIENCE—TRUST —VALUE

-I-i:EI Can't Come to the
‘::' - Store" No Worries!

Partner with Columbia Real
Producers Flooring Experts

ASK ABOUT OUR EXCLUSIVE
REAL ESTATE DISCOUNTS!

PREMIER

FLOORING

A division of Contract Flooring Services LLC

2016 Chapin Road,

Chapin SC 29036 0 (803) 466-3055




COVER STORY

April’s journey toward real estate
began as a high school student at
Lexington Technology Center, where
she took marketing classes and had
the opportunity to shadow a real
estate agent —a close friend of her
grandfather’s. Captivated by the world
of real estate, April felt an immediate
connection to the industry, and while
she initially pursued a different career
path, the pull of real estate never
left her. After earning a degree in
Marketing and Business Management,
she worked in medical offices across
South Carolina, North Carolina, and
Colorado. When her twin boys, Ryan
and Ethan, were born in 2010, she
made the choice to stay home and
later transitioned to direct sales with
Thirty-One Gifts. As her sons grew,
she considered her next career step,
ultimately deciding to pursue real
estate when the family moved back to
South Carolina.

In 2016, April achieved her real estate

j edlcatmn & Authentici
IN REAL ESTATE

PHOTOS BY: CHELSEA MARNE PHOTOGRAPHY
(CHELSEA MARNE)
WRITTEN BY: AMY PORTER

April Taylor Stroud, an accomplished Real Estate Professional

license and has since devoted herself
to helping clients find their perfect
homes while balancing the demands of
family life. With her husband working
in North Carolina during the week, April
often juggled her new business with
parenting her young sons, who became
her “biggest supporters.” Over the years,
A P R | |_ Ryan and Ethan have accompanied her
to listings, showings, and inspections,
learning firsthand about the industry
-|_ A Y |_ O R she loves. Now, eight years later, April
continues to thrive in her career and is a
respected agent in her field, specializing
S -|_ R O U D in residential home sales as both a
listing and buyer’s agent.
April’s real estate practice stands out
not only for her industry knowledge
but also for her ability to connect with
with The Real Estate Brokerage, has built a reputation in her clients. She tailors her approach
to each client’s unique needs, whether
South Carolina’s Midlands area for her commitment to her  they are firsttime buyers, growing
clients and her authentic, approachable style. Born and raised famnilies, or individuals relocating to
South Carolina. April’s local expertise
in South Carolina, April brings a deep love for her community  spans numerous cities throughout
L the Midlands, including Lexington,
and a strong sense of Southern hospitality to her role as a Colurmbia. and Gilbert, where she
Real Estate Professional. With a career that began in 2016, she  provides comprehensive support
. . throughout the buying or selling
has been recognized for her client-focused approach and for Drocess, Her dedication extends to
fostering trust, whether in good times or challenging ones.  ensuring clients have the information

Columbia Real Producers - 21



YOURSELF.

and resources they need, liaising closely
with lenders, attorneys, and other
agents to facilitate smooth transactions.

One of her most memorable success
stories highlights the lengths to which
she goes for her clients. When a family
purchasing their first home faced
the loss of a job, putting their dream
in jeopardy, April tapped into her
network and helped the wife secure
new employment, allowing the family
to move forward with their purchase.
This commitment to her clients’ well-
being and dreams is a hallmark of her
approach, and it has contributed to her
impressive career volume of over $100
million, with $17 million in sales last
year alone.

April attributes much of her success
to mentors like Dustin and Tara Johns,
whose hard work has inspired her

to pursue her goals with resilience

and drive. Despite the challenges of
building a business while raising a
family, she remains deeply passionate
about her work, aiming to bring joy and
satisfaction to each client’s real estate
experience. To April, success is defined
by achieving her goals independently
and celebrating both big and small
milestones along the way.

April’s passion for helping others
extends beyond real estate into her
personal life, where she is actively
involved in numerous charitable
organizations. Inspired by her
husband’s military service and her
own family’s experiences, she supports
causes close to her heart, including
the Wounded Warrior Project, Camp
Cole-Ambassador, the March of Dimes,
Leukemia and Lymphoma Society,
ChildFund International, and the
Alzheimer’s Association.

At home, April finds joy with her
husband, Joey, their 14-year-old twin
sons, and their pets, including her loyal
Morkie, Cash, who now accompanies
her on work outings. They enjoy life on
Lake Murray, where family time often
includes baseball, fishing, and trips on
the lake. April’s love for travel, concerts,
and her collection of crystals reflects
her vibrant personality and her belief in
balancing hard work with enjoyment.

April’s advice to fellow Real Estate
Professionals is to “just be yourself,”
and she models this by treating clients
with respect, showing vulnerability, and
cultivating a strong referral network.
Known for her ability to bring positivity
and fun into her work, April believes
in giving her all to each client while
balancing the joys and responsibilities
of family life. With her Hero Rebate
Program, she further supports clients
who serve the community, from military
members to first responders and
healthcare workers.

With her personal motto inspired by
Bob Marley’s words, “Don’t worry about
a thing, ‘cause every little thing gonna
be alright,” April’s outlook combines
optimism and determination. She looks
forward to a future in real estate, where
she plans to keep helping others achieve
their homeownership dreams for years
to come.

“Don’t worry about
a thing, ‘cause
every little thing
gonna be alright.”
- Bob Marley

Columbia Real Producers - 23



* Pressure Washing

* Shrub Pruning/Removal
* Sod Installation/Repair
* Drainage Installation/Repair .
* Hardscape/Fire Pit/Patios/Sidewalks s A
* Stone/Mulch/Pine Straw- Instqypti —

| SIGMAN ENTERFRISES
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* Landscape nghtlngInstallatlon e’g’éﬁ“ X oo

» Commercial and Residential =t -~
Lawn Maintenance

justinsigman@gmail.com
803.427.6596

ENHANGE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP
MOVERS

803.776.4357
Brandon & Parker ProHelpMovers.com
Owners DOT#3304870 | MC#1048763 | PSC#9838

Same Brand, New Reach — Tune in for free today

Listen on
Apple Podcasts

Listen on .
amazon music
——)

LISTEN ON @ Spotify’

HA‘NDOFF' to Us for a Winning Mortgage Drive

AR AA
"Travis and his Palmetto Mortgage
team are my go to lender. They are
friendly and easy to work with as a

buyer and as an agent. They are great
at keeping everyone informed as to

the status of the loan and getting the

loans closed on time. | highly
recommend them."

L e/ elod

4 4
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profe55|ona1 ﬂurmg our process of

f-yng 'and sé]llng our‘ho’h'\es They were -
very prompt and pald careful attentlon
“to detall We felt mformed throdghout
the process -and confldent that® h|s team
_‘ -~ would make sure we had the best -
p055|ble Ioan for. us Travis and his team -
were thrown a few curveballs during our
process but made sure we got totclosing'

on time. If you have the chance to use

Travis to'close your loan, you'd-be

making a mistake by using anyone €lse."

"Travis and E’E‘té’r‘f? I! not have been™ | =% |

it Bl |

Don't Just Take Our Word
Take It From
One of Our Partners

~ ’—
~ - 2
\\__—’

3TN

Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
commuhication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

TraV|s Blayton_
: L CINMLS #1493984
S5 ; ;r Branch Manager »l
“Let's Connect Today| 74
thayton@palmettomtg‘com
803.360.3796 |,travisblayton.com
426 S Lake Drive, Lexington, SC.29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




CMG HOME LOANS

WITH MARY
GERVAIS BRANTLEY

WRITTEN BY: AMY PORTER

eet Mary Gervais Brantley, a
dedicated mortgage advisor
with CMG Home Loans in
Columbia, South Carolina, and the
2024 Free Times Best Mortgage Loan
Officer. Born and raised in the heart
of Columbia, Mary has proudly served
the community for over seven years,
guiding clients through seamless and
stress-free journeys to homeownership.
Engaged to her fiancé Edwin after
a romantic Parisian proposal, Mary
embraces her hobbies of baking bread,
gardening, and hand embroidery,
alongside caring for their three beloved
dogs—Hari, Marcel, and Bird.

Mary Gervais’s passion for helping
families and individuals achieve their
dream of owning a home shines through
her work. Supported by her talented all-
female team—Jaimie, Cat, and Sarah—
Mary Gervais offers a personalized
experience from pre-approval to closing.
With access to over 900 loan programs,
including conventional, VA, FHA, USDA,
non-QM, and HELOCs, Mary Gervais
ensures that every client finds the
solution tailored to their unique needs.

Her journey into the mortgage
industry began during a summer job
assisting loan processors, where she
witnessed the joy of families achieving

Columbia Real Producers - 27




66

With the right
plan, realtor, and
mortgage advisor,
homeownership is
always possible.”

-

CONTACT INFORMATION
Address: 3300 Millwood Ave,
Columbia, SC 29205

Phone: (803) 862-7220
Email: mgbrantley@
cmghomeloans.com
Instagram:

@mortgagesxmg

Facebook: facebook.com/
mortgagesxmg

homeownership. This sparked a lifelong
commitment to making that dream

a reality for others. Mary Gervais’s
empathetic nature and ability to craft
game plans that align with her clients’
budgets and timelines have been key to
her success.

Mary Gervais is also deeply involved
in her community, supporting initiatives
like the annual Cola Rose Shower,
which addresses period poverty
and promotes women’s healthcare
awareness. Her dedication extends
beyond transactions—she builds lasting
relationships with clients, celebrating
milestones and making their dreams of
homeownership a reality.

One story that holds a special place in
Mary Gervais’s heart involves a couple
who believed homeownership was
unattainable due to perceived income
challenges. Through her expertise and
personalized approach, she helped them

craft a plan, connected them with the
perfect realtor, and saw them close on
their dream home in less than 30 days.
Stories like these fuel Mary Gervais’s
passion for her work.

For Mary Gervais, success is
about creating a business that
instills confidence and comfort in
homebuyers while making them proud
to recommend her services. Her ideal
client? A strong, independent woman
ready to invest in her future through
homeownership. “With the right
plan, realtor, and mortgage advisor,
homeownership is always possible,”
Mary Gervais says.

Contact Mary Gervais Brantley at CMG
Home Loans today to embark on your
journey to owning your dream home.

Would you like to be featured in Columbia Real
Producers? Please reach out to us at Robert.
Smith@n2co.com
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Enhance Your
Property Listings
with Stunning
Curb Appeal!

J
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2
YOUR LISTINGS% ~

f h E R SR
REAL ESTATE INSPECTIONS - REAL ESTATE REPAIRS - SECOND OPINIONS
HUAC UNIT REPAIR AND REPLACEMENT - DUCTIWORK REPAIR OR INSTALLATION

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

i Y - 00 U U
O 504 11!
PROFESSIONAL COMPETITIVE FAMILY SCHEDULE
& RELIABLE PRICES OWNED SERVICES

MICHAEL WAYNE"S
Q "- DAVIS OUR FAMILY OWNED BUSINESS

Ensures to respond to every
CLI MATE customer’s heating and cooling
CONTROL

needs as if they were our own
The Name You Can Trust

CONTROL SERVICE

LANDSCAPING & TREE SERVICE 803.359.6638

DAVISCLIMATECONTROL.COM

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Infegrity | Professionalism | Spirit of Excellence

YOUR TIME,

Schedule a Consultation Today to ¥ Sl
YOUR PRODUCTIVITY, - o

Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

OO ukihz ‘ B CARD A

THE STATE'S

BEST

The? State

©@ 9 ADNIDV IVNA | 3SO1D OL LOVIINOD

Let Us Master Your Transactions!

Set Your Business Apart by Adding Us fo Your Team

803.302.8039
shayna@levinecontracttoclose.com
levinecontracttoclose.com

¢) (803) 386-5824
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Float Down Flexibility
for Your Buyers

You've found your buyer that dream home, but what if interest rates go down before
closing day?

No problem! Atlantic Bay’s Float Down Flexibility program gives your buyers
confidence by letting them opt for a lower rate should markets improve.

Rates rise? They're safe. Rates lower? So is theirs!

Rates are always changing, but my dedication to you and your buyers never does.

Mark Smith

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlanticbay.com
www.atlanticbay.com/marksmith

A Atlahg:cg ic Bay.

Program terms, conditions, and eligibility requirements apply. Offer valid on home purchase loan applications completed with Atlantic Bay Mortgage Group, LL.C. Promotion valid on applications
received by February 29, 2024, Maximum rateé reduction of 50% based on market conditions at the time the flcat down is exercised, Program availabde on Conventional, FHA or USDA fixed rate
products only, Borrower masst submit iozn application and sales contract with property addresses to participate. Up-front fioat down fee of 0.25% of loan amount required upon borrower’s intent
to procesd. Fee will be credited back in the event the loan does not close or the bormower does not exercise 3 Aoat down prior to closing. Float down may eoly be utilized one time up to 15 days
prior to closing. The initial interest rate hasimpraved by .00125%. Program availabl

le on applications received aller December 1, 2023, Offer date subject to change at any time. Information deemed

reliabde but not guarantoed. Other loan program restrictions may apply. Loan programs, interest rates, and fees ane subject to change without notice. Al loans subject to income verification,

credit approval and properly appraisal. Not a commitment to lend. Atlantic Bay Mortgage Group, LL.C. NMLS 872043 [nmisconsumeraccess.org) is an Equal Opportunity Lender, Located at 600
Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452
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risha Brown, Broker and Owner

of Exclusive Realty, is a name

synonymous with dedication,
expertise, and a customer-first approach
in the world of real estate. Beginning her
journey in 2009, Trisha’s transition into
real estate was fueled by her extensive
sales background and her husband’s
interest in home-flipping. With a desire to
provide excellent customer service and a
keen sense of responsibility, she saw real
estate as a path to not only supplement
her income but also build a career based
on integrity and professional growth.
Trisha became a Realtor to ensure her
clients would benefit from her up-to-date
knowledge and unwavering commitment
to ethical practices.

Over her 15-year career, Trisha has
worked with top companies, including
Keller Williams and Century 21, where
she quickly rose to become a top agent.
Encouraged by her success and her
husband’s support, she took the bold
step to establish Exclusive Realty,
fulfilling her vision of a client-centered
brokerage. “Starting my own firm
wasn’t an easy decision, but I wanted

4

iy,

to provide a high level of service that
came from my own values and without
restrictions,” she reflects. This decision
enabled her to realize her potential fully
and prioritize the values that matter
most to her.

Specializing across South Carolina,
North Carolina, and Georgia, Trisha
serves a broad client base and is proud
of her ability to provide full-service
support without referral constraints.
She is a relentless advocate for her
clients, always staying one step ahead
by exploring off-market opportunities,
networking with other agents, and
even calling on properties pending
sale to find the perfect fit for her
clients. A memorable experience came
during the competitive market of
COVID-19 when her persistence and
proactive approach helped a client
secure a home that would otherwise
have slipped through the cracks.
Stories like these underscore Trisha’s
commitment to her clients’ goals,
proving time and again that her success
is built on passion, dedication, and a
willingness to think outside the box.

Throughout her career, Trisha
has achieved significant milestones,
including reaching a career volume of
over $86 million, with a total of $9.4
million in sales last year alone. Her
success has not been without challenges,
however. Competing against large
brokerages in a crowded market as
an independent broker has tested her
resolve, yet she has persevered by
implementing effective systems and
processes to level the playing field. Her
achievements were recognized by her
five consecutive CCR Circle of Excellence
Awards, a testament to her resilience
and hard work. For Trisha, success is
defined by the ability to stay true to her
goals and to ensure she has done right by
her family and her clients. “Success can
take on many definitions, but for me, it’s
knowing I've achieved my personal goals
and served my clients well.”

At the heart of her business today
is a commitment to educating buyers
on the benefits of homeownership and
guiding them on the path to making
informed decisions. Her passion for the
industry is evident not just in her work
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“STARTING MY OWN
FIRM WASN’'T AN EASY
DECISION, BUT

| WANTED TO PROVIDE
A HIGH LEVEL OF
SERVICE THAT CAME
FROM MY OWN
VALUES AND WITHOUT
RESTRICTIONS.”
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ethic but in her personal values. Trisha
is deeply family-oriented, cherishing
time with her husband Stephon,
daughter Daisha, and son Jaylin.
Together, they share a love of travel
and music, often celebrating holidays
with family vacations. These trips are
part of Trisha’s belief in building lasting
memories and balancing professional
success with family connections.
Looking ahead, Trisha dreams
of expanding her business and
hopes to open a shelter for abused
women, offering them a fresh
start and teaching them about
homeownership. Her desire to give
back and her vision for her business
reflect her belief that real estate is
about more than transactions—it’s
about empowering lives. She urges
aspiring realtors to stay consistent,

find their niche, and prioritize
relationship-building. “Consistency
is key. It’s not just about the money;
it’s about building relationships.”

In Trisha’s words, “As Realtors, we are
our brand.” Her dedication to integrity,
respect, and service is the foundation of
Exclusive Realty and the reason she has
become the trusted professional clients
turn to, time and again. Her favorite
quote by George Washington Carver—
“Ninety-nine percent of failures come
from people who have a habit of making
excuses”—echoes her drive and is a
reminder to all aspiring realtors of the
importance of accountability. With her
dedication, resilience, and compassion,
Trisha Brown leaves an indelible mark
on the real estate industry, always
remembered as the person clients can
count on.

“CONSISTENCY IS KEY.
IT’S NOT JUST ABOUT
THE MONEY; IT’'S ABOUT

BUILDING RELATIONSHIPS.”
-




A REALIOR WITH

HEART, HUMOR,
& HARD WORK
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A Background Rich in Real Estate

and Resilience

Debbie Sayce Elliott, a 61-year-old
realtor with Campbell and Company,
powered by Keller Williams Preferred,
brings decades of experience, a love for
her work, and a genuine enthusiasm for
people to her role. Having earned her
real estate license in July 2020, Debbie’s
transition into real estate was a natural
one. With a 35-year background in
marketing and PR, where real estate was
often her niche, she had already worked
extensively with builders, developers,
and brokerage firms. Her unique
expertise in communications, combined
with the work ethic of a former business
owner, made her exceptionally well-
prepared for her real estate career.

A Natural Fit with Campbell

and Company

Debbie began her real estate career

as an independent agent with Nest
Realty in Wilmington, NC, a boutique
brokerage known for its creative
marketing and community-centered
culture. In 2022, she and her husband,
John, moved full-time to John’s
Hometown of Camden, SC, where she
joined the local real estate market. “I
hung my license with Nest Realty out of
Greenville SC but I wanted to be more
engaged with the Camden community,”
Debbie explains. Drawn to Campbell and
Company’s expertise in historic, luxury,
and equestrian properties, she reached
out to Jeanene Campbell, team lead for
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Campbell and Company and joined the the market. Her marketing background
team in April 2023. “Jeanene has been also plays a major role in her success.

an inspiration and mentor,” she shares. “Creativity has always been at the heart
“Her market knowledge, reputation, and of my work,” she explains. “It’s about
work ethic set, a high bar for the team.” finding solutions where others don’t

think to look.” i T
One memorable success story i
highlights Debbie’s skills as both a e
negotiator and problem solver. As the

former owner of her own PR agency,
Talk, Inc., where she specialized in
crisis management, Debbie is adept at
handling unexpected issues that may
arise in real estate. “Emotions can run
high,” she notes, “and my job is to find
solutions that instill confidence and
protect my clients’ best interests.”

As a member of this dynamic four-
person team, Debbie enjoys bringing the
same passion and professionalism she
valued in her previous career.

Building Client Relationships through
Listening and Creativity

Debbie’s approach to real estate is
built on a foundation of listening and
understanding her clients’ evolving
needs. “I ask lots of questions to
determine buyers’ must-haves, which
often change as we tour homes,” she
says. A relentless networker, she actively Community Engagement and
participates in the Camden community Giving Back

through local clubs and activities, often A Camden resident, Debbie is committed
hearing about properties before they hit to supporting her community. She

Dogs are my
passion and being
able to support
their work is one
of the most
fulfilling aspects
of my job.”
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donates 5% of each commission to
PAALS (Palmetto Animal Assisted Life
Services), a nonprofit that provides
assistance dogs to individuals with
disabilities. In 2023, she proudly
donated over $10,000 to PAALS. “Dogs
are my passion,” Debbie shares, “and
being able to support their work is one
of the most fulfilling aspects of my job.”

Hobbies, Family, and a Legacy of Joy
Outside of work, Debbie and her
husband, John, enjoy exploring South
Carolina, boating on Lake Wateree,
and spending time with their two dogs,
Keeper and River. Originally from

“Little” Washington, North Carolina,
Debbie has always loved the small-town
charm of Camden. “We’ve owned a
home on Lake Wateree since 2001 but
when we decided to move here full-
time, we built downtown in the Historic
District. Now we enjoy everything
downtown Camden has to offer and
our lake house is just 20 minutes away.
Debbie’s love for life shines through her
hobbies: she’s an avid reader, tennis
player, gardener, and baker who also
delights in puns and dad jokes.

Looking to the future, Debbie
hopes to continue building her real
estate business before eventually

transitioning into a referral-based

role. She encourages aspiring agents

to embrace the journey with patience,
resilience, and an openness to hard
work. Her advice to others? “There are
no traffic jams along the extra mile,”

a favorite quote by Roger Staubach,
which captures her approach to life and
work perfectly.

In the end, Debbie hopes to be
remembered as a successful realtor
who brought people joy through her
work and friendships. “Success,” she
reflects, “is about working hard, giving
back, and finding happiness every day
in what you do.”
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T ELEVATE YOUR REAL ESTATE BUSINESS

PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!

RESIDENTIAL - COMMERCIAL - WATERPROOFING

JOIN USTO LEARN:

YOUR PARTNER FOR % {;\_jr O
R EA I- E STAT E The LatestinRoofing  Thelmpact of Roofing  Tips for:pjn; Roofing

' Materials & Technologies on Property Valuations  Issues During Showings
u c c E s s || CONTACT US AT 803-884-3148

T0 SCHEDULE YOUR COMPLIMENTARY LUNCH & LEARN.
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.

hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

MATTHEW WALKER, Loan Originator
803.215.1715 | mwalker@uhlsinc.com
NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



