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HomeHome
Ensure Every Listing

Installation | Repair
Preventative Maintenance Plans

CONTACT US FOR A
RELIABLE HVAC PARTNERSHIP

Will Jaco |  803-319-6798 | jacohvac.com

Feels Like

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com

Trust Bryan to make every deal 
hassle-free while ensuring every 
detail is handled with care.

Smooth Transactions, 
Confident Closings!

EXPERIENCE—TRUST —VALUE

Partner with Columbia Real 
Producers Flooring Experts

premierflooringsc.com

ASK ABOUT OUR EXCLUSIVE
REAL ESTATE DISCOUNTS!

THE Perfect Floors
FOR YOUR NEXT SALE

f

A division of Contract Flooring Services LLC
2016 Chapin Road,
Chapin SC 29036 (803) 466-3055 

Can't Come to the 
Store? No Worries!
Find Your New Floors From 
the Comfort of Your Home
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April’s journey toward real estate 
began as a high school student at 
Lexington Technology Center, where 
she took marketing classes and had 
the opportunity to shadow a real 
estate agent —a close friend of her 
grandfather’s. Captivated by the world 
of real estate, April felt an immediate 
connection to the industry, and while 
she initially pursued a different career 
path, the pull of real estate never 
left her. After earning a degree in 
Marketing and Business Management, 
she worked in medical offices across 
South Carolina, North Carolina, and 
Colorado. When her twin boys, Ryan 
and Ethan, were born in 2010, she 
made the choice to stay home and 
later transitioned to direct sales with 
Thirty-One Gifts. As her sons grew, 
she considered her next career step, 
ultimately deciding to pursue real 
estate when the family moved back to 
South Carolina.

In 2016, April achieved her real estate 
license and has since devoted herself 
to helping clients find their perfect 
homes while balancing the demands of 
family life. With her husband working 
in North Carolina during the week, April 
often juggled her new business with 
parenting her young sons, who became 
her “biggest supporters.” Over the years, 
Ryan and Ethan have accompanied her 
to listings, showings, and inspections, 
learning firsthand about the industry 
she loves. Now, eight years later, April 
continues to thrive in her career and is a 
respected agent in her field, specializing 
in residential home sales as both a 
listing and buyer’s agent.

April’s real estate practice stands out 
not only for her industry knowledge 
but also for her ability to connect with 
her clients. She tailors her approach 
to each client’s unique needs, whether 
they are first-time buyers, growing 
families, or individuals relocating to 
South Carolina. April’s local expertise 
spans numerous cities throughout 
the Midlands, including Lexington, 
Columbia, and Gilbert, where she 
provides comprehensive support 
throughout the buying or selling 
process. Her dedication extends to 
ensuring clients have the information 
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April Taylor Stroud, an accomplished Real Estate Professional 
with The Real Estate Brokerage, has built a reputation in 

South Carolina’s Midlands area for her commitment to her 
clients and her authentic, approachable style. Born and raised 
in South Carolina, April brings a deep love for her community 
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and resources they need, liaising closely 
with lenders, attorneys, and other 
agents to facilitate smooth transactions.

One of her most memorable success 
stories highlights the lengths to which 
she goes for her clients. When a family 
purchasing their first home faced 
the loss of a job, putting their dream 
in jeopardy, April tapped into her 
network and helped the wife secure 
new employment, allowing the family 
to move forward with their purchase. 
This commitment to her clients’ well-
being and dreams is a hallmark of her 
approach, and it has contributed to her 
impressive career volume of over $100 
million, with $17 million in sales last 
year alone.

April attributes much of her success 
to mentors like Dustin and Tara Johns, 
whose hard work has inspired her 

to pursue her goals with resilience 
and drive. Despite the challenges of 
building a business while raising a 
family, she remains deeply passionate 
about her work, aiming to bring joy and 
satisfaction to each client’s real estate 
experience. To April, success is defined 
by achieving her goals independently 
and celebrating both big and small 
milestones along the way.

April’s passion for helping others 
extends beyond real estate into her 
personal life, where she is actively 
involved in numerous charitable 
organizations. Inspired by her 
husband’s military service and her 
own family’s experiences, she supports 
causes close to her heart, including 
the Wounded Warrior Project, Camp 
Cole-Ambassador, the March of Dimes, 
Leukemia and Lymphoma Society, 
ChildFund International, and the 
Alzheimer’s Association.

At home, April finds joy with her 
husband, Joey, their 14-year-old twin 
sons, and their pets, including her loyal 
Morkie, Cash, who now accompanies 
her on work outings. They enjoy life on 
Lake Murray, where family time often 
includes baseball, fishing, and trips on 
the lake. April’s love for travel, concerts, 
and her collection of crystals reflects 
her vibrant personality and her belief in 
balancing hard work with enjoyment.

April’s advice to fellow Real Estate 
Professionals is to “just be yourself,” 
and she models this by treating clients 
with respect, showing vulnerability, and 
cultivating a strong referral network. 
Known for her ability to bring positivity 
and fun into her work, April believes 
in giving her all to each client while 
balancing the joys and responsibilities 
of family life. With her Hero Rebate 
Program, she further supports clients 
who serve the community, from military 
members to first responders and 
healthcare workers.

With her personal motto inspired by 
Bob Marley’s words, “Don’t worry about 
a thing, ‘cause every little thing gonna 
be alright,” April’s outlook combines 
optimism and determination. She looks 
forward to a future in real estate, where 
she plans to keep helping others achieve 
their homeownership dreams for years 
to come.

J U S T  B E 
Y O U R S E L F.

“Don’t worry about 
a thing, ‘cause 

every little thing 
gonna be alright.”

- Bob Marley
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Let's Connect Today!
tblayton@palmettomtg.com

803.360.3796 | travisblayton.com
426 S Lake Drive, Lexington, SC 29072

Don't Just Take Our Word
Take It From 

One of Our Partners

Travis Blayton
NMLS #1493984

Branch Manager

"Travis and his team could not have been 
more professional during our process of 
buying and selling our homes. They were 
very prompt and paid careful attention 
to detail. We felt informed throughout 

the process and confident that his team 
would make sure we had the best 

possible loan for us. Travis and his team 
were thrown a few curveballs during our 
process but made sure we got to closing 

on time. If you have the chance to use 
Travis to close your loan, you’d be 

making a mistake by using anyone else."

"Travis and his Palmetto Mortgage 
team are my go to lender. They are 
friendly and easy to work with as a 

buyer and as an agent. They are great 
at keeping everyone informed as to 

the status of the loan and getting the 
loans closed on time. I highly 

recommend them."

La�i McLel�d

P�ri� Blew�

Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful 
communication, industry-leading knowledge, and 
expertise with every loan product to get the deal 
closed. A Scotsman Guide Top 1% Originator with a 

Top 3 Retail Mortgage Lending Company

to Us for a Winning Mortgage DriveHANDOFF

803.776.4357
ProHelpMovers.com

DOT#3304870 | MC#1048763 | PSC#9838

ENHANCE YOUR LISTINGS
WITH SEAMLESS

TRANSITIONS
Moving       Storage       Packing

Designer Services

Brandon & Parker
Owners

• Pressure Washing
• Shrub Pruning/Removal
• Sod Installation/Repair
• Drainage Installation/Repair
• Hardscape/Fire Pit/Patios/Sidewalks
• Stone/Mulch/Pine Straw-Installation
• Landscape Lighting Installation/Repair
• Commercial and Residential

       Lawn Maintenance

justinsigman@gmail.com
803.427.6596

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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M
eet Mary Gervais Brantley, a 
dedicated mortgage advisor 
with CMG Home Loans in 

Columbia, South Carolina, and the 
2024 Free Times Best Mortgage Loan 
Officer. Born and raised in the heart 
of Columbia, Mary has proudly served 
the community for over seven years, 
guiding clients through seamless and 
stress-free journeys to homeownership. 
Engaged to her fiancé Edwin after 
a romantic Parisian proposal, Mary 
embraces her hobbies of baking bread, 
gardening, and hand embroidery, 
alongside caring for their three beloved 
dogs—Hari, Marcel, and Bird.

Mary Gervais’s passion for helping 
families and individuals achieve their 
dream of owning a home shines through 
her work. Supported by her talented all-
female team—Jaimie, Cat, and Sarah—
Mary Gervais offers a personalized 
experience from pre-approval to closing. 
With access to over 900 loan programs, 
including conventional, VA, FHA, USDA, 
non-QM, and HELOCs, Mary Gervais 
ensures that every client finds the 
solution tailored to their unique needs.

Her journey into the mortgage 
industry began during a summer job 
assisting loan processors, where she 
witnessed the joy of families achieving 

E M P OW E R I N G 
H O M E OW N E R S H I P

CMG HOME LOANS

WRITTEN BY: AMY PORTER

PREFERRED PARTNER SPOTLIGHT

WITH MARY 
GERVAIS BRANTLEY
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homeownership. This sparked a lifelong 
commitment to making that dream 
a reality for others. Mary Gervais’s 
empathetic nature and ability to craft 
game plans that align with her clients’ 
budgets and timelines have been key to 
her success.

Mary Gervais is also deeply involved 
in her community, supporting initiatives 
like the annual Cola Rose Shower, 
which addresses period poverty 
and promotes women’s healthcare 
awareness. Her dedication extends 
beyond transactions—she builds lasting 
relationships with clients, celebrating 
milestones and making their dreams of 
homeownership a reality.

One story that holds a special place in 
Mary Gervais’s heart involves a couple 
who believed homeownership was 
unattainable due to perceived income 
challenges. Through her expertise and 
personalized approach, she helped them 

craft a plan, connected them with the 
perfect realtor, and saw them close on 
their dream home in less than 30 days. 
Stories like these fuel Mary Gervais’s 
passion for her work.

For Mary Gervais, success is 
about creating a business that 
instills confidence and comfort in 
homebuyers while making them proud 
to recommend her services. Her ideal 
client? A strong, independent woman 
ready to invest in her future through 
homeownership. “With the right 
plan, realtor, and mortgage advisor, 
homeownership is always possible,” 
Mary Gervais says.

Contact Mary Gervais Brantley at CMG 
Home Loans today to embark on your 
journey to owning your dream home.

CONTACT INFORMATION
Address: 3300 Millwood Ave, 
Columbia, SC 29205
Phone: (803) 862-7220
Email: mgbrantley@
cmghomeloans.com
Instagram:  
@mortgagesxmg
Facebook: facebook.com/
mortgagesxmg 

Would you like to be featured in Columbia Real 
Producers? Please reach out to us at Robert.
Smith@n2co.com

With the right 
plan, realtor, and 
mortgage advisor, 
homeownership is 
always possible.”
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Enhance Your 
Property Listings 

with Stunning 
Curb Appeal!

Lush Greenery
Tree Care Expertise

E�cient Maintenance
Boost Property Value

(803) 386-5824

Schedule a Consultation Today to 
Unlock the Full Potential of Your 

Properties. Your Success Starts with 
Stunning Curb Appeal!

803.359.6638
DAVISCLIMATECONTROL.COM

RELIABLE 
SERVICE THAT 
ADDS VALUE TO 
YOUR LISTINGS

RELIABLE 
SERVICE THAT 
ADDS VALUE TO 
YOUR LISTINGS

REAL ESTATE INSPECTIONS · REAL ESTATE REPAIRS · SECOND OPINIONS
HVAC UNIT REPAIR AND REPLACEMENT · DUCTWORK REPAIR OR INSTALLATION

SCAN
FOR AN

INSTANT
QUOTE

CONTROL SERVICE

DAVIS 
CLIMATE 
CONTROL

The Name You Can Trust

TemperatureTemperature

OUR FAMILY OWNED BUSINESS 
Ensures to respond to every 

customer's heating and cooling 
needs as if they were our own

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

PROFESSIONAL 
& RELIABLE

COMPETITIVE 
PRICES

SCHEDULE 
SERVICES

FAMILY
OWNED

Integrity | Professionalism | Spirit of Excellence

Shayna Levine
803.302.8039

shayna@levinecontracttoclose.com
levinecontracttoclose.com
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T
risha Brown, Broker and Owner 
of Exclusive Realty, is a name 
synonymous with dedication, 

expertise, and a customer-first approach 
in the world of real estate. Beginning her 
journey in 2009, Trisha’s transition into 
real estate was fueled by her extensive 
sales background and her husband’s 
interest in home-flipping. With a desire to 
provide excellent customer service and a 
keen sense of responsibility, she saw real 
estate as a path to not only supplement 
her income but also build a career based 
on integrity and professional growth. 
Trisha became a Realtor to ensure her 
clients would benefit from her up-to-date 
knowledge and unwavering commitment 
to ethical practices.

Over her 15-year career, Trisha has 
worked with top companies, including 
Keller Williams and Century 21, where 
she quickly rose to become a top agent. 
Encouraged by her success and her 
husband’s support, she took the bold 
step to establish Exclusive Realty, 
fulfilling her vision of a client-centered 
brokerage. “Starting my own firm 
wasn’t an easy decision, but I wanted 

to provide a high level of service that 
came from my own values and without 
restrictions,” she reflects. This decision 
enabled her to realize her potential fully 
and prioritize the values that matter 
most to her.

Specializing across South Carolina, 
North Carolina, and Georgia, Trisha 
serves a broad client base and is proud 
of her ability to provide full-service 
support without referral constraints. 
She is a relentless advocate for her 
clients, always staying one step ahead 
by exploring off-market opportunities, 
networking with other agents, and 
even calling on properties pending 
sale to find the perfect fit for her 
clients. A memorable experience came 
during the competitive market of 
COVID-19 when her persistence and 
proactive approach helped a client 
secure a home that would otherwise 
have slipped through the cracks. 
Stories like these underscore Trisha’s 
commitment to her clients’ goals, 
proving time and again that her success 
is built on passion, dedication, and a 
willingness to think outside the box.

Throughout her career, Trisha 
has achieved significant milestones, 
including reaching a career volume of 
over $86 million, with a total of $9.4 
million in sales last year alone. Her 
success has not been without challenges, 
however. Competing against large 
brokerages in a crowded market as 
an independent broker has tested her 
resolve, yet she has persevered by 
implementing effective systems and 
processes to level the playing field. Her 
achievements were recognized by her 
five consecutive CCR Circle of Excellence 
Awards, a testament to her resilience 
and hard work. For Trisha, success is 
defined by the ability to stay true to her 
goals and to ensure she has done right by 
her family and her clients. “Success can 
take on many definitions, but for me, it’s 
knowing I’ve achieved my personal goals 
and served my clients well.”

At the heart of her business today 
is a commitment to educating buyers 
on the benefits of homeownership and 
guiding them on the path to making 
informed decisions. Her passion for the 
industry is evident not just in her work 
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ethic but in her personal values. Trisha 
is deeply family-oriented, cherishing 
time with her husband Stephon, 
daughter Daisha, and son Jaylin. 
Together, they share a love of travel 
and music, often celebrating holidays 
with family vacations. These trips are 
part of Trisha’s belief in building lasting 
memories and balancing professional 
success with family connections.

Looking ahead, Trisha dreams 
of expanding her business and 
hopes to open a shelter for abused 
women, offering them a fresh 
start and teaching them about 
homeownership. Her desire to give 
back and her vision for her business 
reflect her belief that real estate is 
about more than transactions—it’s 
about empowering lives. She urges 
aspiring realtors to stay consistent, 

find their niche, and prioritize 
relationship-building. “Consistency 
is key. It’s not just about the money; 
it’s about building relationships.”

In Trisha’s words, “As Realtors, we are 
our brand.” Her dedication to integrity, 
respect, and service is the foundation of 
Exclusive Realty and the reason she has 
become the trusted professional clients 
turn to, time and again. Her favorite 
quote by George Washington Carver—
“Ninety-nine percent of failures come 
from people who have a habit of making 
excuses”—echoes her drive and is a 
reminder to all aspiring realtors of the 
importance of accountability. With her 
dedication, resilience, and compassion, 
Trisha Brown leaves an indelible mark 
on the real estate industry, always 
remembered as the person clients can 
count on.

“STARTING MY OWN 

FIRM WASN’T AN EASY 

DECISION, BUT  

I WANTED TO PROVIDE 

A HIGH LEVEL OF 

SERVICE THAT CAME 

FROM MY OWN 

VALUES AND WITHOUT 

RESTRICTIONS.”

“CONSISTENCY IS KEY. 

IT’S NOT JUST ABOUT 

THE MONEY; IT’S ABOUT 

BUILDING RELATIONSHIPS.”
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A Background Rich in Real Estate  

and Resilience 

Debbie Sayce Elliott, a 61-year-old 
realtor with Campbell and Company, 
powered by Keller Williams Preferred, 
brings decades of experience, a love for 
her work, and a genuine enthusiasm for 
people to her role. Having earned her 
real estate license in July 2020, Debbie’s 
transition into real estate was a natural 
one. With a 35-year background in 
marketing and PR, where real estate was 
often her niche, she had already worked 
extensively with builders, developers, 
and brokerage firms. Her unique 
expertise in communications, combined 
with the work ethic of a former business 
owner, made her exceptionally well-
prepared for her real estate career.

A Natural Fit with Campbell  

and Company 

Debbie began her real estate career 
as an independent agent with Nest 
Realty in Wilmington, NC, a boutique 
brokerage known for its creative 
marketing and community-centered 
culture. In 2022, she and her husband, 
John, moved full-time to John’s 
Hometown of Camden, SC, where she 
joined the local real estate market. “I 
hung my license with Nest Realty out of 
Greenville SC but I wanted to be more 
engaged with the Camden community,” 
Debbie explains. Drawn to Campbell and 
Company’s expertise in historic, luxury, 
and equestrian properties, she reached 
out to Jeanene Campbell, team lead for 

A REALTOR WITH
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REALTOR ON THE RISE

HEART, HUMOR,  
& HARD WORK

Meet 
Debbie 
Sayce 
Elliott
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Campbell and Company and joined the 
team in April 2023. “Jeanene has been 
an inspiration and mentor,” she shares. 
“Her market knowledge, reputation, and 
work ethic set, a high bar for the team.” 
As a member of this dynamic four-
person team, Debbie enjoys bringing the 
same passion and professionalism she 
valued in her previous career.

Building Client Relationships through 

Listening and Creativity 

Debbie’s approach to real estate is 
built on a foundation of listening and 
understanding her clients’ evolving 
needs. “I ask lots of questions to 
determine buyers’ must-haves, which 
often change as we tour homes,” she 
says. A relentless networker, she actively 
participates in the Camden community 
through local clubs and activities, often 
hearing about properties before they hit 

the market. Her marketing background 
also plays a major role in her success. 
“Creativity has always been at the heart 
of my work,” she explains. “It’s about 
finding solutions where others don’t 
think to look.”

One memorable success story 
highlights Debbie’s skills as both a 
negotiator and problem solver. As the 
former owner of her own PR agency, 
Talk, Inc., where she specialized in 
crisis management, Debbie is adept at 
handling unexpected issues that may 
arise in real estate. “Emotions can run 
high,” she notes, “and my job is to find 
solutions that instill confidence and 
protect my clients’ best interests.”

Community Engagement and  

Giving Back 

A Camden resident, Debbie is committed 
to supporting her community. She 

donates 5% of each commission to 
PAALS (Palmetto Animal Assisted Life 
Services), a nonprofit that provides 
assistance dogs to individuals with 
disabilities. In 2023, she proudly 
donated over $10,000 to PAALS. “Dogs 
are my passion,” Debbie shares, “and 
being able to support their work is one 
of the most fulfilling aspects of my job.”

Hobbies, Family, and a Legacy of Joy 

Outside of work, Debbie and her 
husband, John, enjoy exploring South 
Carolina, boating on Lake Wateree, 
and spending time with their two dogs, 
Keeper and River. Originally from 

“Little” Washington, North Carolina, 
Debbie has always loved the small-town 
charm of Camden. “We’ve owned a 
home on Lake Wateree since 2001 but 
when we decided to move here full-
time, we built downtown in the Historic 
District. Now we enjoy everything 
downtown Camden has to offer and 
our lake house is just 20 minutes away. 
Debbie’s love for life shines through her 
hobbies: she’s an avid reader, tennis 
player, gardener, and baker who also 
delights in puns and dad jokes.

Looking to the future, Debbie 
hopes to continue building her real 
estate business before eventually 

transitioning into a referral-based 
role. She encourages aspiring agents 
to embrace the journey with patience, 
resilience, and an openness to hard 
work. Her advice to others? “There are 
no traffic jams along the extra mile,” 
a favorite quote by Roger Staubach, 
which captures her approach to life and 
work perfectly.

In the end, Debbie hopes to be 
remembered as a successful realtor 
who brought people joy through her 
work and friendships. “Success,” she 
reflects, “is about working hard, giving 
back, and finding happiness every day 
in what you do.”

Dogs are my 

passion and being 

able to support 

their work is one  

of the most 

fulfilling aspects  

of my job.”
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9151 Currency St.
Irving, TX 75063

Relationships are the core of our business. 
And that isn't changing.

We know it takes a United front to close deals 
quickly and smoothly. Our new digital tools 
provide quick and clear communication to our 
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and 
non-traditional mortgage products.
hello@UHLSinc.com  |  864.326.3860

Visit www.UHLSinc.com to learn more.

Columbia office opening soon!

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida 
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901), 
Tennesse, and Virginia (MC5929) | nmlsconsumeraccess.org | Equal Opportunity Lender

MATTHEW WALKER, Loan Originator
803.215.1715 | mwalker@uhlsinc.com
NMLS #1781448

POWER
PARTNERSHIPS
the of


