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& SOLAR

PARTN ERSHI
PROGRAM

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2 Ensure a Smooth Deal with a Pre-Listing Roof Inspection
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive Don't let roofing issues jeopardize your transaction. With a comprehensive pre-listing
distributions of profits once realized in a highly controlled business model. roof inspection from CO Roofing & Solar, you can address potential concerns before
they arise. Most inspections result in a roof certification, tune-up, or minor repairs, but if
WHATTO EXPECT: a full replacement is needed, we have the resources to handle it swiftly—ensuring a

smooth and timely closing.
Absolute best industry marketing tech stack « Credit union and small bank partnerships available

Direct seller/servicer with Fannie, Freddie - [TIN, asset depletion, renovation, HECM and many Reduce stress, avoid surprises, and keep your deal on track with
and Ginnie Servicing portfolio other niche products the trusted experts at CO Roofing & Solar.

Multiple lead generating verticals « Lead monitoring for FICO changes, debt, listings, CONTACT US TODAY
Consistent two-week closings mortgage inquiries and more LET’S MAKE 2025 YOUR BEST YEAR YET!

Multiple brokering outlets « In-house decisions for all products

Reach out today and discover how we can be your trusted
partner for all things roofing and solar.

- —— CONTACT CO ROOFING & SOLAR TODAY! .
[ Letrs Partner! Ca" TODAYfOI’ De_talls! _ Together, let’s set the foundation for success—one roof at a time.

JD PECK (7194281020 LR oSS 2 My @ Qe -
I EMﬁHcEaMANGER s jdpeck@prmg.net '. 1 pp———

No overlays - Affinity Partnership Program
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ART AND CUSTOM FRAMING
Orly’s Art Gallery &

Custom Framing

(719) 630-3371
orlysgallery.com

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Classic Homes: Timber
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

CARPET CLEANING
Absolute Floors and More
(719) 896-6274
absolutefloorsandmore.com

CONCRETE

Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

CONCRETE LEVELING
CrackerJack Mud Jacking
(719) 520-1099
crackerjackmudjacking.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM CLOTHING
Inherent Clothier

(719) 481-1038

123 N Tejon St.

Colorado Springs, CO 80903

ESTATE SALES

Blue Moon Estate Sales
(719) 494-3659
bluemoonestatesales.com
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ESTATE SALES & AUCTIONS
Schur Success Group

(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000

FENCE BUILDER

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

HANDYMAN

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatlpainter.com/
colorado-springs

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOUSE CLEANING
Peak Cleaning Service
(719) 313-7650

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

JUNK REMOVAL
COS Hauling
(719) 357-7147
coshauling.com

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-4000
freedomlandscapes.co

H & H Fencing and
Landscape Solutions
(719) 291-4145
handh-fencing.com

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MASONRY

Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

MORTGAGE

Central Bank

(719) 332-7497
applywithteamslater.com

Edge Home Finance
Zack Tarbet

(719) 424-0561
edgehomefinance.com/
team-member/zack-tarbet

Fairway Independent
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing/

Rate

Jessica Jones

(719) 439-6440
rate.com/jessicajones

Wildwood Lending, LLC
Mary Greenwood

(719) 649-6656
wildwoodlending.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

Arrow Moving and Storage
arrowmoving.net

MOVING COMPANY
Coleman Worldwide Moving
(719) 602-9617
colemanallied.com

NOTARY SERVICES
NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PAINTER

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Freedom Real Estate
Photography

Ryan Warrum

(719) 675-5115
freedomrephoto.com

Griffin Marketing Agency
(435) 523-9498
griffinmarketingagency.com

Hommati ROOFING
(719) 357-5273 CO Roofing & Solar
hommati.com Zack Stark

(719) 232-8747
PLUMBING www.coroofing.com
Bill’s Plumbing & Drain
(719) 598-4775

billsplumbinganddrainservice.com

SEWER SCOPING

Absolute Excavating, LLC

(719) 440-6000

PROPERTY MANAGEMENT

All County Colorado Springs SOLAR

Property Management CO Roofing & Solar

(719) 445-7172 Zack Stark

allcountycs.com (719) 232-8747
www.coroofing.com

RADON TESTING

AND MITIGATION STAGER

ExperTech Environmental Elegant by Design

(719) 568-9142 (719) 582-2999

expertechenvironmental.com elegantbydesignstaging.com

STUCCO CONSTRUCTION
Colorado Custom Masonry Plus
(719) 342-5959

ccmpluslic.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

First American Title
(303) 334-2186
firstamcolorado.com

VACATION RENTAL
MANAGEMENT

Travel to Profit Management
Kayla Olson

(719) 460-4244

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(719) 355-7988
1800waterdamage.com/
colorado-springs

Absolute Water Damage
and Mitigation

(719) 238-5064
absolutewater
damageandmitigation.com

WINDOW REPLACEMENT
Windows America

(719) 337-5851
windowscoloradospringsco.com

ELEVATE YOUR LISTINGS:
Concrete Solutions That

~ As a realtor, enhancing property value is key. Investing in concrete
lifting services addresses uneven surfaces early, preventing costly
repairs and making your listings more appealing to buyers.

Contact us today
719-520-1099 ¢ crackerjackmudjacking.com
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Meet

The
Team

OLORADO’S

PREMIERE REAL ESTATE MEDIA COMPANY

Brian Gowdy Sue Hunyady Tabby Halsrud Maria Bay
Publisher | Advertising Sales Ad Specialist Content Coordinator Photographer pa o i = = ; . = il
719-313-3028 COSads@realproducersmag.com & Writer 541-213-5435 Photo | Video | Drone | 3D Virtual Tours I Virtual Staging I Floor Plans | Listing We
brian.gowdy@n2co.com cosrealproducerscontent@n2co.com »

| -
| |

-

o

Heidi Mossman Stefy Ruiz Jenny Hockett
Photographer Event Coordinator Appointment Manager
719-789-5558

=
o~

Colorado Springs | Denver | Fort Collins | Grand Junction | Mountain Resort Communities

jacob@griffinmarketingagency.com | (435) 523-9498 | griffinmarketingagency.com

Aimee Garske Geneva Eilertson Sara Cripe
Client Concierge Reprints Manager Social Media Manager
geneva@realproducersmag.com sara@connectgrafiks.com

There's never a

second chance

to make a first
impression!

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. HEVENNE

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

Our Vision AVOID HOME
for Colorado NSPESIION
Springs Real N
PrOducerS . Performing maintenance,
. tune-up and cleaning prior
to showing a home, ca help
To elevate the culture in real ensure smoother closings!

estate so agents know each
other better and treat each

P> Trusted Local Experts

HOTdd ONLLST'T AH.L ADNdAd LNOJ

other more humanely. Better P VIP Maintenance Plans
communication results in P Eco-Friendly Solutions .
smoother transactions, happier » Free Estimates and Second Opinions e 7 o

) i ELECANT BY DESIGN
clients and more repeat PROFESSIONAL HOME STAGING

I S
?’QUJH_\_O - (G G) SyLS)]

HIVAddYV ONTTTAS AHL ASVAHINT

business for everyone involved. 719—330—1839

elegantbydesignstaging.com | (719) 582-2999

6 - February 2025 Colorado Springs Real Producers - 7



Publisher’s Note

Welcome to our February edition of Colorado Springs
Real Producers. As I'm writing this, it’s December 16th
— the “last Monday” of the year for those of us who
follow a normal work week. I hope by the time you’re
reading this, the holiday season has brought warmth,
love, and a chance to recharge to you. And if you set any
new year resolutions that they’re still going strong!

In this edition you’ll see a recap of all the real estate agents
we highlighted in 2024. This was a last-minute idea as we had a
few of our features not able to meet our deadline due to illness
and scheduling conflicts. I think it’s going to turn out very cool!
Assuming I didn’t accidentally leave anyone out (I sincerely
apologize if I did - I built this myself and, despite double
checking, 'm sure I made at least one error) we highlighted 48
agents. We print 500 copies of Real Producers magazine every
month so in 2024 alone we wound up featuring nearly 10% of
our readership base. Pretty cool!

If you would like to nominate an agent to be featured
in 2025, reach out to me. Email is my preferred method of
communication when it comes to work.

Brian Gowdy and his extended family gathering for Thanksgiving at his
Great-Aunt Charlene’s home in Southwestern Georgia.

Last, if you enjoy our platform and want to see it continue,
please consider supporting our advertising partners. Even
if you simply reached out to the ones you already know and
already work with to let them know you saw their ad that
would go a long way in my renewal meetings.

I'm thankful for you all.

Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

ectiotns o

e Editor

Embrace where you are.... a theme I discovered as I was
pulling together this month’s feature stories. Scott, Reatha, and
the Pittmans exemplify the ability to accept life’s circumstances
and detours. They each chose to make the best of their
unique life paths, even when things unfolded differently than
originally intended. Accepting where we are in our journey
doesn’t mean we don’t try to change it. It just means that we
make the most of our situation until we get more clarity or
discern what adjustments are necessary.

This has been an important lesson in my own life - learning
to find a workable balance between acceptance of reality
and initiating helpful change. I've learned the importance
of trusting and flowing WITH life and exploring what feels
right for me. Being present to what’s in front of us enables

BILLS

Plumbing & Drain

COLORADO SPRINGS
PLUMBING SPECIALISTS

Repair - Remodel - Water Heaters « Gas « Sewer Services
Hydro Jetting « Video Inspection « Excavation

FAMILY OWNED AND OPERATED

Contact us today
(719) 598-4775

billsplumbinganddrainservice.com

From Our Home to Yours,
Happy New Year!

8 - February 2025

Junk-ﬁ-Haul

GIVE US A CALL

us to respond more thoughtfully instead of reacting from old
patterns. Each step we take offers important information about
what’s right for us.

Clarity comes in part through choice and action. We see
how things turn out and then we get to choose again... to either
keep moving in that direction or to adjust. Each of our featured
agents this month displayed courage to keep moving forward,
adjusting as needed, and trusting the unfoldment of their life.

How do you see these concepts showing up in your own life?

Tabby Halsrud

Content Coordinator & Editor

| Lead Writer
cosrealproducerscontent@n2co.com

PARTNER WITH
Junk-|NJ-Haul

FOR FAST, RELIABLE
JUNK REMOVAL!

A clean, tidy home makes
the sales process a breeze.

i
""i

.ifsu

Book Online to Save $20

719-466-0198 | www.junknhaul.com

Colorado Springs Real Producers - 9



Every Home Deserves a

FRESH LOOK
Let Us Paint the Way!

Expert Painting Services Backed
by a 3-Year Warranty.

Our transferable warranty boosts your listing's
appeal, adding value for future homeowners and
helping properties sell faster.

I” THAT 1 PAINTER
Tl

INTERIOR & EXTERIOR PAINTING « CARPENTRY ¢« POPCORN CEILING REMOVAL « ODOR REMOVAL « DECK STAINING

Brlck and Mortar Home Inspectlons,lvalues the
] - e——
relatlonshlps we create w1th our.agents and clients!

ONLINE
SCHEDULING
MADE EASY

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at

719-648-2835

Brick and Mortar
HOME INSPECTIONS, INC

Converse
Convert

GetBonzo.com

10 - February 2025

O
L Low Cost
Mortgage

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER

NMLS #1574886

MIKE@LCMLOANS.COM

720-448-6610
719-362-0439

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs @
are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit. CENBER



POWER COUPLE

CORTNEY
& PATRICK

Pittman

WRITTEN BY TABBY HALSRUD
CASA BAY PHOTOGRAPHY

ortney and Patrick

Pittman met when

they were just ten
years old and were married
at the age of 19 in Nevada.
Patrick joined the Army,
which is what brought them
to Colorado. They are not only
partners in life, but are now
also partners in real estate - a
new career that emerged
over a series of life changes
and turning points. When
the Pittmans bought their
first house in 2014, it planted
a seed. They enjoyed the
process of buying that house,
enjoyed working with their
agent, and realized it was
something they could do, too.

Their new career path

started to unfold when
Cortney took a job in the
marketing department for
Challenger Homes. As a
liaison between the builder
and the sales team, she felt
drawn to the sales process

and started working toward
getting her license. After
initially failing the test,
Cortney put the pursuit of her
license on the back burner.
She elaborated, “We had a
young child and I was still
working a part-time job. I
took the failure really hard.”
Cortney’s next move was
working Sales for Vantage
Homes. Even though she
loved the company and the
homes, she didn’t feel like she
was blooming. She shifted
back to a marketing role,
working with Greg Fowler at
Stewart Title. While teaching
agents how to effectively
market themselves through
social media, she had an
epiphany: “I can do this!” and
her passion for real estate
was reignited. She again
pursued her license and
passed the test.

Meanwhile, Patrick left
the military in the fall of

2017. He had just gotten
orders to move, but with
Cortney’s career beginning
to blossom, he chose to
leave the Army instead.
Patrick recalled, “Cortney’s
job at Challenger was a
huge turning point for us.
It’s what helped us shift
our focus into real estate.”
The couple had also fallen
in love with Colorado

and wanted to stay. In the
midst of his own transition,
Patrick joined Cortney at
some of her work events
and through that, made

a connection that led to a
job at Aspen View Homes,
which he started in January
of 2018. Later that year, the
Pittmans each experienced
additional career shifts and
it was then that Cortney’s
mom suggested they do
real estate together. Patrick
joined Cortney’s interview
at The Cutting Edge and co-

founder Gary Martinez also
suggested they sell together.
In late October, 2018,
the Pittmans joined hands
and jumped into their
commission-only career.
They admit that their biggest
hurdle was the financial one
and learning how to make the
business work. Their answer?
To go all-in. It was sink or
swim for them. Cortney
shared, “It was horrible, very
stressful at first.” Patrick
agreed, then added, “But we
are a success because of it.
We were very motivated,
very hungry, and we were
convinced we were going to
make it. We had a very strong
support network at The
Cutting Edge; they helped us
stay focused.” The Pittmans
had three closings in their
first three months, which
produced a life-changing
amount of income for them.
Their dedication to their new

Colorado Springs Real Producers - 13



career paid off: business
has been pretty consistent
ever since and in 2019, the
Pittmans won Rookie of the
Year. Their business grows
largely from referrals;
they recalled that one of
their earliest clients was
the source of an additional
twelve clients over the years.
Cortney knows that her
marketing background was
instrumental to their success,
too. “I wanted to ensure that
our brand was well thought
out and consistent. It was
important to me that our stuff
looked sharp. But Patrick
helped me remember that
‘good is good enough’ too,
and not everything had to
be perfect.” They focused on
posting content that would be
helpful for their clients.

Although the Pittmans
have left The Cutting Edge,
they are incredibly grateful
for the knowledge gained,
skills developed, and strong
foundations created during
their time there and at
other brokerages. They
are appreciative of the

14 - February 2025

relationship they have with
lender JD Peck. Early on, JD
was able to help a client who
had been declined several
times. Cortney expanded,
“He is the other side of the
transaction and an integral
part of the team. He has
helped us understand VA
loans and has made a huge
impact on our business

over the years. He has also
become a great friend.”
Additionally, the Pittmans
are grateful for Sara Cripe:
“She helped us shine through
her marketing and branding
assistance and played a
huge role in pushing us

to believe in ourselves.”
Finally, Patrick and Cortney
are grateful for the clients
who have supported them
along the way, many of
whom have become friends.
“They trusted us when we
were first starting out and
we don’t take that lightly,”
Cortney reflected.

Cortney and Patrick
provide a lot of care on the
back end and emphasize
staying in contact with their

clients. They stay focused

on the genuine need - the
need for housing - and

treat it as the important
transaction that it is. “We
want to be their REALTOR®
for life,” said Patrick. Cortney
continued, “It’s a vulnerable
time in people’s life and we
want to educate them along
the way.” The Pittmans know
the importance of staying
competent, knowledgeable,
and humble and they keep
their focus on the client and
helping them find a home.
Cortney and Patrick love

working with young military
first-time homebuyers. They
are inspired to help these
clients set up a good financial
foundation for themselves.

Team Pittman’s
collaboration is dynamic
and well suited for their
complementary skills. They
may individually take the
lead on transactions, but
they always support each
other behind the scenes.
One can be out showing
houses and the other can
be writing a contract at
the same time. This keeps
them competitive, especially
when quick turnarounds are
required. Patrick takes the
lead on listings, showings,
paperwork, and talking to
other agents with Cortney
providing behind the scenes
and marketing support for
these tasks. Cortney takes the
lead with their buyers and
educating them throughout
the process. She helps buyers
envision their new space and
consider how they might use
various rooms or how they
would set things up. Cortney
also nurtures long-term
relationships with prospects,
who may come back to
purchase two years later.
Patrick boasted, “Her follow
up is impeccable!”

In addition to these more
defined ways of working,
the Pittmans also attune and
adjust to individual client
personalities. “We play
it by ear. We gauge their
personality and which of us
seems to connect better with
the client. This ensures the
client has a more enjoyable
experience and makes
the transaction better for
everyone,” said Patrick.
Cortney added, “Patrick
is very assertive; once he
knows what the client wants,
he will get it. He is great at
addressing conflicts and

diving in to find the most
realistic resolution. He stays
calm, removes the emotions
of the situation, and

works to create a win/win.
Conversely, my emotional
side works better with the
buyers,” allowing Cortney

66

to empathize with the
emotionality of that process.
Patrick attributes his ability
to stay calm in high-conflict
situations to his ten-year
military career.

The Pittmans, who have
been married 14 years, have
a son named Jameson who is
nine years old. Jameson plays
baseball and enjoys video
games. “He’s a jokester,” said
Cortney, “but is also very
empathetic and caring.”

The Pittmans stay busy
with baseball practices and
games and proudly shared
that Jameson’s team won
the championship two years
in a row. These three enjoy
visiting mountain towns
and going on hikes together.
Cortney and Patrick, along

We set up our business in a

way that works for us; we

are not locked into rigid
schedules. We are able to
take time to go ride horses

or go to Jameson’s baseball
practices. We are fortunate

to bC \VhCI’C we are.

v

with their extended family
(many of whom followed
the Pittmans to Colorado
Springs) are foodies and
love to dine out together.
They also enjoy being the
“host house,” especially on
football Sundays.

Patrick enjoys playing
guitar and he and Jameson
have recently joined Cortney
in her love of horses; all
three of them have been
taking lessons. Cortney’s
relatives had horses when
she was growing up and she
has always had an affinity
for them. In 2021, after
pouring herself into their
business for four years, she
wanted to find a hobby for
herself. That same year, she
was diagnosed with Multiple

Sclerosis (MS). “Not knowing
what the future holds for me
and my health, I wanted to
live a little more instead of
just work all the time. You
just never know.... The first
ten years of our marriage
Patrick was in the military.
Now we have the time and
the money and we want to
live our lives to the fullest.
Getting MS at such a young
age- it really put a lot in
perspective.” Patrick added,
“We are very time-freedom
oriented. We set up our
business in a way that works
for us; we are not locked into
rigid schedules. We are able
to take time to go ride horses
or go to Jameson’s baseball
practices. We are fortunate
to be where we are.”



Build On Your Lot

with Classic Homes

DREAM. DESIGN. BUILD. LIVE.

=

Classic Homes' Build On Your
Lot program lets you create
your dream home on your
own land. Explore design
options and personalize every detail with
our expert guidance and flexible floor
plans. Build where you want with the
guality and craftsmanship Classic Homes
is known for.

CLassiC| 39!

HOMES ANNIVERSARY

Curated Architectural & Design
Options: Personalize your faverite
Classic floorplan to suit your style

COLORADO SPRINGS LEADING
PROPERTY MEDIA SOLUTIONS

PHOTO « VIDEO * DRONE * 3D TOURS * FLOOR PLANS

L4
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. Mention this ad for February |
Booking specials

*FREE Zillow 3D home tour and floor
plan with any booked photo shoot
real estate photography, llp

Ryan Warrum ¢ Owner/Photographer
719-675-5115 « freedomrephoto.com

Quality Construction: Built by
experienced professionals using
top-quality materials

Flexible Locations: Build on your lot.

Personalized Service: Dedicated team
assisting you from start to finish.

OnYourlLot@ClassicHomes.com
ClassicHomes.com/OnYourLot

Join the interest list today

Your Land, Your Home, Your Legacy — Bu ild It with Classic Homes.

i |
ARROW o

Moving & Storage Co., Inc.

Arrow Moving and Storage also provides storage solutions
for both homeowners and businesses. Whether you need
to store items while waiting to move into your new
building, or just want to alleviate all the clutter, our
secured climate-controlled warehouse is the perfect
solution for all your storage needs.

Moving Services : Residential - Office - Corporate
International - Specialized - Warehousing Distribution and Storage

Call us or visit our website for a quote:
719.573.3460 - arrowmoving.net

Thanks to Travel to Profit's expertise, our occupancy rates have exceeded
our expectations, and we've received countless glowing reviews. We've
gone from her managing | property to obtaining 4 in different states
because of their excellence. If you're looking for a property manager
who truly cares about your investment and your guests’ experiences,
look no further!.

Kayla Ingalina
Real Estate Investor & Travel to Profit Client

1:1 T
g I, WWW.TRAVELTOPROFIT.COM




REAL PRODUCERS EVENTS

VOLUNTEER DAY
with Love Your Neighbor

EVENT SPONSORED BY LOW COST MORTGAGE

n Wednesday, December
4th, a group of big-
hearted real estate

professionals joined together

to volunteer at the Love Your
Neighbor organization, helping to
build beds for children who don’t
have a bed to call their own.

For those of you who aren’t
familiar with Love Your Neighbor,
they are a faith-based nonprofit.
Here is a bit of their story:

Love Your Neighbor is a
bunk bed ministry that provides
beds to children and families in
need across multiple Colorado

18 - February 2025

counties. Established in 2018

in Colorado Springs, Love Your

Neighbor specializes in building

and delivering beds, supplying

mattresses and essential bedding

such as pillows, sheets, comforters,

and more to support foster

families, veterans, and families

transitioning out of homelessness.
In addition, Love Your

Neighbor provides opportunities

for groups and families to

serve together by offering

build days in the woodshop

that include organization team

building, mentorship classes

and special needs classes. They
are intentional about including
everyone and working to reach
those that are pushed to the
margins of society. They are here
to love neighbors.

Their Mission:Love Your
Neighbor wants everyone we
interact with to feel SEEN, KNOWN
and LOVED.

To volunteer with Love
Your Neighbor, visit
https://pulpitrock.com/lyn/.

To join a future Real
Producers volunteer day, email
brian.gowdy@n2co.com.

GROUND FLOOR

HOME INSPECTION, INC. 719-6541-1555

SCHURSUCCESS
— GROUP

ALUCTION = ASSET APPRAISAL

ESTATE
SALES

ASSET Are your clients looking to
LIQUIDATION liquidate an entire househald,

or sell just one or two items?
We can helpl Let our expert
team help your clients take

SINGLE ITEM
TO ENTIRE
HOUSEHOLD

the stress out of selling!

CALL WITH
QUESTIONS
OR
TO SCHEDULE A
NSLI I

R, (T191 667 1000

m IO ST HURSUCC LS5 G ROUP.COM

' Job SLCOND 5T, STE. B
MONUMENT, CO BO132

AT
'T SCHURSUCCESSGROU M. COM

7~ National ZN\
T d Home Inspector dAHIT
Fxaminalion”  CERTIFIED

Video | HD Photography
3D Virtual Tours | Floor Plans
Virtual Enhancements

CONTACT WAYNE FOR A FREE 3D TOUR & ZILLOW FLOOR PLAN
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PEﬁx
CLEANING SVCS.

(719) 313-7650

(OCK THE SECRET TO SELLING HOMES FASTER -
- SPOTLESS RESIDENCES, GUARANTEED!

TOP REAL PRODUCERS KNOW:
~ ASPOTLESS HOME SELLS QUICKER.

1 e

Move Outs . Stage Cleaning - Residential - Office Spaces

Let our team be your secret weapon
Call Today
7159.313.7650
peakcleaningsvs@gmail.com

20 - February 2025

Their first

ome
& an FHA |
loan. It’s a
perfect match.

Help your clients take advantage of our FHA
loan program - with a minimal down payment,
competitive rates, and expert guidance every
step of the way. Get started today!

First-Time Homebuyers Mortgage Benefits

* Competitive rates as low as 3.5% that will
never change for the life of the loan.

* Flexible terms - choose from 15 or 30 years.

* No penalties for paying more.

# Supportive team that helps your client through
the pre-opproval process of buying their first home.

Find out more at:
centralbank.net/colorado

Thea in nef @ commiibes! fo lend o wxend credil. Appleant ssject b cwdd and sndarwiiting approval. Mol all apglconiy wil ba opproved foc inocing, Receial ol
applicalion dons net reprwsant on approwl lar financing ar indarest rabe poarantes: All rates, programs, and less ore subled Yo chonge withan! nofica. Ofher resiricians
may apply. Ses bank for details. The Caatral Trust Bank NMLS 2407985 MEMBER FDIC 238 Modison 31 Jellenon Cily, MO 85101 Copyright Cenhal Bascompany
All tighh resatved.




LEADER

WRITTEN BY TABBY HALSRUD
AND REATHA BUTLER
PHOTOGRAPHY COURTESY
OF HEIDI MOSSMAN OF
CAPTURE LIFE PHOTOGRAPHY

When Reatha Butler first
got her license, she thought
she might “dabble” in real
estate as she raised her two
young children. It didn’t
take her long to realize
that real estate wasn’t
something to be dabbled
in. Gaining momentum in
her new business happened
slowly over the course of
many years, as she chose
to put her family as her top
priority. She appreciated
the flexibility to be present
with her children and
actively involved in their
lives, not missing any
significant milestones or
important activities.
Originally from Los
Angeles, Reatha’s early
aspirations were geared
toward a role in the Central
Intelligence Agency or
something similar and

she desired to travel
internationally. She studied
communications and
international relations

at Boston University in
Massachusetts. After

graduation, Reatha moved
back to LA to join Sanwa
Bank Ltd, where she was
mentored in a management
development program
before ultimately becoming
an Assistant Vice President
of Commercial Lending.
From there, she joined
Unisys Federal Group, doing
training and development
as part of their federal sales
team in McLean, Virginia.
Reatha’s husband was
in the Air Force and they
moved to Colorado Springs
from Alabama with their
newborn son. Local agent
Arlyene Reynolds helped
the couple purchase their
first home. Reatha became
curious about the possibility
of a real estate career; with
her commercial lending
background, she was familiar
with concepts like business
development, contracts and
helping commercial clients
get financing for working
capital. Assuming that
their family would move
frequently through the
military, she knew this career
would be one that she could
carry through their moves
(interestingly enough, they
never ended up moving!).
After their relocation to
Colorado, Reatha finished
her real estate classes and
got her license in 2007.
Although she had a deep
understanding of the theory,
she didn’t understand at first
how to convert prospects to
sales - this is the secret sauce.
As she got her new career off
the ground, Reatha worked
for different brokerages
and learned more of the
structural aspects of the
business. In 2009 she became
an employing broker of her
own company, Ashley Garrett
Residential Brokerage, LLC.
Well into her career as
an independent broker, she

became acutely aware of
how valuable of a resource
the REALTOR® community
was and how powerful that
network of professionals
is. Encouraged to step into
leadership roles within the
Pikes Peak Association of
REALTORS®, Reatha joined
Pikes Peak Association of
REALTORS® Public Policy.
She held chair and co-chair
responsibilities and is an
active member today. She
encourages all REALTORS®
to look into PPAR to expand
and build their knowledge
of the industry and the
challenges. She was a part
of an internal launch of
PPAR Collaboration of
Independent Brokers. Reatha
recommends the CIB to all
independent brokers and
independent brokerage
owners, stating that “this
group is amazing.” She
encourages owners to come
and exchange knowledge
about property management
and industry changes. After
having been in the industry
for 17 years, Reatha felt
ready to make a big change
and push herself out of her
comfort zone. She recently
made the decision to join
a larger brokerage to offer
expanded services to clients.
Reatha loves the real
estate industry and the
people in it. “It’s a very
powerful industry... you're
not just helping people find
a home, but the politics...
the economic impact...
and the fulfillment you
receive from helping people
understand wealth and the
importance of purchasing
and ownership.” Reatha has
a knack for understanding
what people need and works
to ensure she meets those
needs. She has developed
a specific way of doing
business, which includes

rolling up her sleeves and
doing what needs to be done.
Reatha has a passion for
couples nearing retirement
and older couples who are
known to appreciate true
professional face-to-face
interaction with the touch

of tech. She finds it more
satisfying to visit clients in
their home, presenting the
documentation in person,
and talk on the phone rather
than text excessively and
manage documentation
virtually. Reatha has come
to appreciate “old school”

as a differentiator.

Many sellers are not
aware of how important the
listing agent’s knowledge of
their personal circumstance
is to the marketing strategy,
timing and pricing strategy
used. Reatha admits that

one of her strategies is to be
“nosey.” She wants to know
where her clients are in the
process and why they are
moving. She is hands-on and
wants to help wherever she
can. She’s been known to
show up dressed ready to
clean. Through her “Attract”
approach, she includes
assistance with planning and
preparation as part of the
service offering; believing
that as the home marketing
professional, real estate
agents know what is non-
negotiable to get properties
sold and should not allow
those to be a hindrance to
homeowners looking to sell
and therefore be included in
the service.

Reatha knows the value
of investing in herself
and her business and has
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participated in training and
coaching to keep her skills
fresh. She stays current

in digital marketing and
social media trends, which
helps her connect with
potential buyers. She also
invests the right way to

get massive exposure for
her clients’ properties.

24 - February 2025

Reatha’s husband is now
retired from the Air Force;
he served over 20 years and
left as a Lt. Colonel. Their
son is at the University of
Northern Las Vegas and
their daughter is a high
school senior. Reatha has
traveled internationally to
parts of France, Belgium,

Germany and Spain, and
these days, the family
enjoys traveling to places
like Cancun and Hawaii
with a future goal to travel
internationally together.
Reatha loves her family
and enjoys spending time
with extended family
members who live nearby.

It’s a very
powerful
industry. .. you're
not just helping
people find

a home, but

the politics...
the economic
impact... and

the fulfillment

you receive from
helping people
understand
wealth and the
importance of
purchasing and
ownership.”

She is a Christian woman
with a strong faith. Reatha
loves to read, play pickleball,
study human performance,
teach and help people.
She actively participates
in her church, Church For
All Nations, in the area of
Marriage Ministry and is a
group leader for Bible Study
Fellowship International.

In closing, Reatha
encourages brokers to
be dedicated to mastery.
“There is a lot to be learned
about our industry and
learning it is a part of the
satisfaction or fulfillment
you are looking for in a
career.” She encourages
agents to get involved in the
groups available through
Pikes Peak Association of
REALTORS®. She added,
“I’s a wonderful industry
to be a part of because real
estate matters everywhere
in the world - it’s a very
important part of every life.”

Your Trusted Partner

!

FIND YOUR EDGE

FRZEZM

NMLS 8914064

B E G

T OS50 S E

Zack Tarbet

THE TARBET MORTGAGE TEAM
Residential, Commercial, & Investment

Edge Home Finance
719-424-0561
zack@zacktmt.com
NMLS 2040562




Meet Your Back Office Staff

Inspections Over Cotfee’s goal is to make booking your inspection easy and
seamless from beginning to end. Meet the team that makes this possible!

& HFENCINGAND Ll |
ANDSCAPE SOLUTIONS
WELCOMES YOU

R EUFFE

HIIIHI LIR0]

Wit | I ¥ * s What brought you to this field & what

value of your "4 . e, il you love about it ?

home buyer’s SRS i o | like talking to people on the phone about the homes

MO P royg

-

new home! they are buying and getting to see the photos!

+ Landscape design and install

Contact us today S e F“" fHEtS.

719-291-4145 | like to be outside. | take my two adorable, retired Greyhounds hiking every morning before

Handh-fencing.com * Fencing; wood, vinyl, chain-link work. | really enjoy cooking, running, reading, and golfing with my husband. | also volunteer in the

nursery at my church, where | get to hold cute little newborns.

Fortune 100 Best Companies to artune Best Workplaces =Y H Fortune Best Workplaces in
Work For® 2024 for Women™ 2024 Innovators 2024

What brought you to this field & what
do you love ahout it ?

Rocket Station, a virtual staffing company. Before

A premier provider
of title insurance and

settlement services.
receiving any formal training, | was fascinated by the

Sean 16 find an alfice

First American Title has been helping people Imcation naar you. gorgeous homes | saw in I'I'ICIQCIE-IFIEE and wondered how

seamlessly navigate complex real estate : :
bt bons Bk niie than 130 bears. Ve know people would determine which one they wanted to
purchase. | love the people | work with and assisting with

closings, which means you can enjoy peace of

mind knowing your client’s closing experience : : : : i
DL o A b scheduling inspections for these amazing properties.

Fun facts:

On July 26, 2018, | watched 24 episodes of The Big Bang Theory Season 11 for 15 hours, with no
sleep! | enjoy spending time with my three cute doggos. | love to sing and cook. | can
understand and speak four Filipino dialects: Tagalog, Cebuano, Waray-Waray, and llocano.

will be as smoaoth as possible.

Southern Colorado

720-845-JAVA (5282)

Frontrangeeinspectionsovercoffee.com

d InspectionsOverCoffee.com
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2024 IN REVIEW

SHOWCASIN
e ay ey
featured 20

THANK YOU TO CASA BAY PHOTOGRAPHY AND
CAPTURE LIFE PHOTOGRAPHY FOR PROVIDING THE
MAJORITY OF THE PHOTOS IN THIS SPREAD

1. Ali Tuttle 2. Donna Major 3. Jina St James 4. Aimee Fletcher 5. Alex Yoder 6. Brian

28 - February 2025

St James

L
| ‘t\' allcountyrealtors.com

LOVE

$100 referral fee for
every qualified tenant.
Tenant must be
screened & approved
by All County. Fee is per
signed lease. Tracking
is the Realtor's
responsibility.

$350 re
€ve

$50 increase for each additional

ferr al fee
New owner.,

owner per calendar year.
Example: 2nd§eferral is $400, REMEMBER!
3rd referral is $450. Reset to NI o e
$350 at the end of the year. Wedont &
We refer your
All County® Colorado Springs, cRMC \ | /ead back to you
811S Tejon St, Colo Spgs, CO 80903 when the time
(719) 200-9808 | scott@allcountycs.com comes.
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Generate more revenue Wlth

more disposable time gt

JhHJ”
iVIbE

From Digital to Physical Tasks,
the On-Call Assistant has you covered!

Click below to find out how
we could help you

el

We inspect e
properties, identify

issues, and handle SEWER/WATER LINE REPAIRS

land prep, helping
= you provide better SEWER CAMERA INSPECTIONS
. ) ) . . . . . advice and showcase SEPTIC SYSTEM INSTALLS/INSPECTIONS
7. Preston Smith 8. Carrie Lukins 9. Larissa Kunz 10. Payton Wright 11. Mike Rosenhahn 12. Leighanne Potts 13. Shannon and Rich Schur a property’s true
14. Amelia Yates 15. Jennifer Nunnally 16. Kieshia Mace-Pearson 17. Rob Thompson

potential to buyers. CALL TODAY 719-440-6000

30 - February 2025
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THE DREAM 1S

THE 1S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

18. Mercie Curbow 19. Alexandra Bedwell 20. Sol Martin 21. Matt Klinker 22. Julie Robertson . . . . . .
23. Jerrell Young 24. Sam Sparks 25. Charles Beaton 26. Callie Ammons 15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
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Unlock

> 3% Commission’
> Free Site Evaluation
> Free Advertising for Listings

G.J. Gardner. Foves

Call 719 394-9179 or visit GJGardner.com

fa

EMOCEDOWHM
REBUILD

3

CUSTOM HOME ACCESSARY

DWELLING UNIT

e

YOUR FRIENDS

WITH A TRUCK!

Colorado Springs Hauling
and Junk Removal Services

e Junk Removal
¢ Yard Debris Removal
e Hot Tub Removal

e And More!

Visit us online or call E
: for a FREE estimate

cCO ]I-.\ (719) 357-7147
HAULINL- " /) coshauling.com

34 . February 2025

RESTORING WHAT
-MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

Residential & Commercial
24/7 Emergency Services

- Water Damage Restoration - Mold Remediation
- Fire & Smoke Restoration - Sewage Cleanup
- Sanitizing & Disinfecting - Cigarette Odor Removal

CONTACT US TODAY FOR A FREE
CONSULTATION 719.684.9200

1800waterdamage.com/colorado-springs [OHHsc:

CLIENTS OF SELECT REALTORS® SAVE $150 OR MORE
WHEN THEY CHOOSE WHEATON WORLD WIDE MOVING.

Delivering our best for your clients.

REALTOR® PROGRAM

To receive these benefits, your client’s move:

Your clients trust in your hard work and passion.
Ensure the moving company you recommend to
your clients reflects the same level of customer
focus and professionalism.

At Wheaton World Wide Moving, we have the
capacity and resources to handle any moving
challenge. In addition to a worry-free move,
Wheaton is presenting clients of select
REALTORS® the Moving Performance Program
to provide even more value and peace-of-mind

For a limited time, select clients receive:

e $150 off the price of your client’s move

* Timespan delivery guarantee — We’ll deliver
within the agreed upon window or pay your
client $100 per day for each day we’re late

o $25 per day claims guarantee — If your client
needs to file a claim, we’ll send a resolution
letter within 30 days, or we’ll pay your
client $25 per day until we do

® Free shuttle at destination, if required, which
eliminates unexpected costs.

Wheoton

WORLD WIDE MOVII'\IG\
We move your life

®  Must be an interstate move in the contiguous
United States weighing 3,500 lbs. or greater

e Commence between October 1, 2024 and
April 30, 2025

e Dates must be consistent with Wheaton’s
Transit Time Guide

From quality packing and loading to the best
drivers in the industry, Wheaton has the
knowledge and expertise to make sure your
clients” belongings arrive at their new homes
safely — and to put their hearts and minds at ease
along the way.

To find out more about Wheaton’s Moving
Performance Program, CALL OR EMAIL
TODAY FOR A FREE ESTIMATE:

DHSTAR

Moving & Storage, Inc.

719.227.7755

info@5starmovingandstorage.com
5starmovingandstorage.com

Woman AND Locally Owned & Operated

© 2024 Wheaton Van Lines, Inc. We move your life is a
registered trademark of Wheaton Van Lines, Inc. ¢ USDOT 70719 | MC 87113



Meet Jessica Jones! She is a trusted Rate

mortgage lender in Colorado Springs with

deep roots in the local community. With being

a CO Springs resident, she brings a personal ” i‘

touch and a wealth of knowledge to every

client she works with. Jessica understands the )

unique dynamics of the Colorado Springs

housing market and is passionate about -

helping individuals and families navigate the ;

complexities of home financing. ‘

et -
Rate offers unique loan opportunities for 4“

veterans and active personnel in your area. - m
You've served us—now let us serve you. With

a VA loan, homeownership is within your

reach, and 2025 is the perfect time to take L
that first step.

What arethe advomtages of o VA loom?

« Zero down payment

+ Lower interest rates

« No private mortgage insurance requirements

« Easier to qualify

« 100% LTV on VA cash-out refinances

« As of 2020, eligible VA loan applicants with full entitlement will no longer have limits on how
much they can borrow

Jessica Jones Cali L
VP of Mortgage Lending NMLS #1640430 M%m
0O: (719) 325-2090 C: (719) 439-6440 Wr
rate.com/jessicajones

jessica.jones@rate.com

Operating as Guaranteed Rate Inc. in New York.

Applicant subject 1o credit and underwriting approval, Bestrictions apgly. Guaranteed Rate, Inc. diba Rate; NMLS #2611; For mare licensing information visit
AMIsCoNsUMEracoess. g
TLeiR Guaranteed Rate, Inc. dba Rate is a private corporation arganized under the laws of the State of Delaware, 1t has no affiliation with the US Department of Housing and

27. Heather Conolty 28. Lisa Fisk 29. Adam Matty 30. Meriam Matty 31. Dakota Shafer 32. Andrew Nielson
33. Nathan Fisk 34. Ruby Davis 35. Jenny Shafer 36. Patrick Manchester 37. Daniel Muldoon Urban Development, the US Departrment of Vieterans Affairs, the Mevada Departrnent of Vieterans Senvices, the US Departrment of Agriculture, or any ather government

agency. No compensation can be received for advising or assisting another person with
a matter relating to veterans' benefits except as authorized under Title 38 of the United States Code,
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8283 Nat Love Dr.
719-888-3682

b e

CLASSIC

Explore beautifully crafted

homes by Classic Homes | BOME Friced from e #5008
Vantage Homes, and

_ ﬁ 8275 Nat Love Dr.
American Legend Homes, each EVANTAGE  719-597-6373

' ' i Priced from the $500
blending stunning aesthetics riced from the $500s

8267 Nat Love Dr. &
8111 Pennydale Dr.

719-900-4603
Priced from the $500s

with thoughtful architecture.

Amerncan

SterlingRanchHomes.com

38. Alex Whitworth and Kim Kentera 39. Kellie Peek 40. Jerome Hanson 41. Kevin Conolty @
42. Jacob and Loren Thetford 43. Mary Biga 44. Jerry Clark 45. Owen Davies 46. Kerri Kilgore e
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47. Tricia Mandeville 48. Kristen Norton 49. Ashley Cerasuolo 50. Lauren Trent 51. Tiffany Carroll
52. Heather Kirkwood 53. Rob Reinmuth 54. Danielle Rahman

While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been Colorado Springs’
hometown lender since 1995. And over that time, we’ve helped more than 130,000 families find their perfect loan.
So when you're ready to buy, we’re ready to help. Because we love to lend where we live.

(=R ery \rore loan \nas a 5'\'0(\/. ST's \wiile \/ou('sf@

Morfgage . .
. soldtionsfinancial

mortgagesolutions.net

Apply Now Leanna Hardwick Selander
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370

Leanna.Hardwick@MortgageSolutions.net

Equal Housing Lender ©2024 Mortgage Solutions of Colorado, LLC, dba Mortgage Solutions Financial NMLS #61602, headquartered at 7450 Campus Drive, Suite #200 Colorado Springs, CO 80920. 719-447-0325. For additional licensing information, go to: www.
nmisconsumeraccess.org. Retail Licensing: Alabama Consumer Credit License 21883, Alaska Mortgage Broker/Lender License AK61602; AK61602-1; and AK61602-2, Arizona Mortgage Banker License 0928346, Arkansas Combination Mortgage Banker-Broker-Servicer
License 104413, California Licensed by the Dept of Financial Protection and Innovation Under CA Residential Mortgage Lending Act License 4130456 & CA Finance Lenders Law License 603H857, Colorado Mortgage Company Registration, Connecticut Mortgage Lender License
ML-61602, Delaware Lender License 020424 exp. 12/31/24, District of Columbia Mortgage Lender License MLB61602, Florida Mortgage Lender Servicer License MLD902, Georgia Mortgage Lender License/Registration 37525, Hawaii Mortgage Servicer License MS140,

Idaho Mortgage Broker/Lender License MBL-7290, lllinois Residential Mortgage License MB.6760816. For licensing information, go to: www.nmlIsconsumeraccess.org, Indiana Mortgage Lending License 17441, lowa Mortgage Banker License 2013- 0042; 2014-0038; and
2020-0106, Kansas Mortgage Company License MC.0001684, Kentucky Mortgage Company License MC83187, Louisiana Residential Mortgage Lending License, Maine Supervised Lender License 61602 M’llyl’lﬂd Mortgage Lender License 61602, Michigan 1st Mortgage
Broker/Lender/Servicer Registrant FR0022623, 2nd Mortgage Broker/Lender/Servicer Registrant SR0018741, Minnesota Residential Mortgage Originator License MN-MO0-61602; MN-MO-61602.3; Residential Mortgage Servicer License MN-MS-61602, Mississippi Mortgage
Lender License 61602, Missouri Mortgage Company License 61602, Montana Mortgage Lender and Servicer Licenses 61602, Nebraska Mortgage Banker License 2000; NE61602, Nevada Mortgage Company License 4668; Supplemental Mortgage Servicer License 4399,

New Jersey Residential Mortgage Lender Lict RMLA-Licensed Mortgage Servicer Registration. Licensed by the N.J. Dept. of Banking & Insurance. , New Mexico Mortgage Loan Company License 02464, North Carolina Mortgage Lender License 7264, North Dakota
Residential Mortgage Lender MC104311, Residential Mortgage Loan Servicer MS104617, Ohio ial Mortgage g Act Ci gi ation RM.850123.000, Oklahoma Mortgage Lender License ML010480; MLO11367; and ML012936, Oregon Mortgage Lending
License ML-4912; Mortgage Servicer License 61602, Pennsylvania Mortgage Lender License 4316 Mongage ervicer License 73138, Rhode Island Lender License 20122869LL; Third Party Loan Servicer License 20153143LS; Debt Collector Registration 20244692DC, South
Carolina Mortgage Lender / Servicer License MLS — 61602, OTN #2, OTN #4, South Dakota Mortgqge Lender License 61602.ML, Tennessee Mortgage License 109443, Texas Mortgage Banker Registration; Residential Mortgage Loan Servicer Registration. Texas Mortgage
Banker Disclosure: CONSUMERS WISHING TO FILE A COMPLAINT AGAINST A MORTGAGE BANKER OR A LICENSED MORTGAGE BANKER RESIDENTIAL MORTGAGE LOAN ORIGINATOR SHOULD COMPLETE AND SEND A COMPLAINT FORM TO THE TEXAS DEPARTMENT OF SAVINGS
AAND MORTGAGE LENDING, 2601 NORTH LAMAR, SUITE 201, AUSTIN, TEXAS 78705. COMPLAINT FORMS AND INSTRUCTIONS MAY BE OBTAINED FROM THE DEPARTMENT'S WEBSITE AT WWW.SML.TEXAS.GOV. A TOLL-FREE CONSUMER HOTLINE IS AVAILABLE

AT 1-877-276-5550. THE DEPARTMENT MAINTAINS A RECOVERY FUND TO MAKE PAYMENTS OF CERTAIN ACTUAL OUT OF POCKET DAMAGES SUSTAINED BY BORROWERS CAUSED BY ACTS OF LICENSED MORTGAGE BANKER RESIDENTIAL MORTGAGE LOAN
ORIGINATORS. A WRITTEN APPLICATION FOR REIMBURSEMENT FROM THE RECOVERY FUND MUST BE FILED WITH AND INVESTIGATED BY THE DEPARTMENT PRIOR TO THE PAYMENT OF A CLAIM. FOR MORE INFORMATION ABOUT THE RECOVERY FUND, PLEASE
CONSULT THE DEPARTMENT’S WEBSITE AT WWW.SML.TEXAS.GOV., Utah Residential First Mortgage Notification UDFI-RFMN2015, Mortgage Entity License 8845813,8861760, Vermont Loan Servicer License 61602-1, Washington Consumer Loan Company License
CL-61602, West Virginia Mortgage Lender License ML-32877, Wisconsin Mortgage Banker License 61602BA; Mortgage Broker License 61602BR, Wyoming Consumer Lender License CL-2600; Mortgage Lender/Broker License 1022

EQUAL HOUSING
LENDER




L FEATURE

SPE

Tabby
Halsrud is
passionate
about
helping
people
stay in
touch with
their soul’s
guidance. Her gentle guidance
and the reflective way she works
with her clients serves as a
catalyst for deep transformations
of the heart and soul. You can
learn more at facebook.com/
thepaceofguidance or www.
thepaceofguidance.com.

42 . February 2025

Choosing for Fulfillment

WRITTEN BY TABBY HALSRUD, THE PACE OF GUIDANCE

Time is a gift that is easy to take for
granted. Our true priorities are reflected
not by what we say, but by what we

do. In other words, we might say that
we value something but in reality,

we aren’t investing that much time

in it. We may get so caught up in the
busyness of our daily lives that we

may not realize how much time we’re
spending on activities that don’t really
matter all that much. Tension may

exist between what feels right in our
heart and soul versus what our mind is
telling us we “should” do. When head
and heart are misaligned, decisions
may feel harder to make or we may feel
overwhelmed, stressed, or uncertain.

Explore What Really Matters

The invitation is to engage in a regular
process of self-observation and self-
inquiry. At various points in our life

we may feel called to re-examine our
priorities, reflect on how satisfied we
are with the way our life is progressing,
and consider if we are living the way
we want to be living. Creating a strong
foundation means being crystal clear on
our values and priorities and making
adjustments for a more fulfilling

life. Exploring questions such as the
following helps us understand what
REALLY matters:

* What are your deepest, truest values?
Why are these values important to
you? How do you KNOW they are
your true values (how do you see
them in action in your life)?

* What are your MOST IMPORTANT
priorities? At the end of the day, what
matters most?

* Are you investing enough
time and energy into your
values and priorities?

* What do you want to be spending
MORE time doing? What callings have
been placed on your heart?

* What is your soul craving? What
helps you feel renewed, replenished,

and recharged? Do you need more
time for rest/relaxation, play,
connection, time with friends, or
something else?

* What would you like to spend LESS
time doing? What needs to be brought
to a close?

This kind of exploration can lead to
adjustments or new choices that create
stronger alignment and attunement.
Our passion and enthusiasm naturally
bubbles up and we make more time for
what really matters. When we make
heart and soul-centered choices, we feel
more grounded, satisfied, and fulfilled.

Know What to Quit

If you hear yourself saying, “I wish I had
time for that,” it may be time for you

to explore these questions in your own
life. In the end, if it’s really important to
you and you want to do it, you’ll make
time. Say ‘yes’ to what feels resonant
and creates feelings of fulfillment, and
say ‘no’ to the rest. If you discover that
certain elements of your life need to

be brought to a close, that’s okay. It’s
natural to outgrow elements of our life...
not all endings have to be the result

of drama. Sometimes we just evolve
beyond a job, a living arrangement, or a
relationship. Perhaps our needs, values,
and priorities have changed or are no
longer being fulfilled. Maybe a situation
or relationship no longer brings
fulfillment or joy or the ways we spend
our time and energy no longer align to
the future we are creating. Whatever the
reason, it’s okay to let go with grace and
gratitude and move on.

What is YOUR Soul Yearning For?
Whatever adjustments you decide
to make, be sure to give yourself
permission to move at your own
pace. Awareness and clarity often
arrives in gradual stages and
transformations can not be rushed.

HELP YOUR CLIENTS PROTECGT
THEIR FAMILIES FROM RADON
GAS EXPOSURE!
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ExperTech Environmental is here to support real estate agents
and their clients during transactions. Our certified radon professionals
offer timely, accurate testing and mitigation services, ensuring a smooth process.
Let us handle radon compliance so you can focus on your clients!

¢ 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
* 100% Customer Satisfaction Guarantee
e Transferrable Warranty

(719) 568-9142
expertechenvironmental.com



PARTNER WITH
Junk-|NJ-Haul

FOR FAST, RELIABLE
JUNK REMOVAL!

A clean, tidy home makes
the sales process a breeze.

THISISINHERENT.COM

Book Online to Save $20

,,,,,,

EXPERIENCE CUSTOM

===
Junk = N = Hal.ll ' MENSWEAR THAT

. e : EMPOWERS, BUILDS
GIVE US A CALL 719-466-0198 | www.junknhaul.com > faay T CONFIDENCE, AND

FOSTERS COMMUNITY.

\ J
N\ ORLY’S C
S =t &= Coleman
h J f' .
' Worldwide Moving
v WE HELP MOVE LIVES FORWARD:
Delivering Excellence for Top Producers and Their Clients
L
Original Art & Framing * Hanging & Delivery Available 0
Please come by and see our collection as well as our
Monthly Featured Artist.
1
630.3371 Jir ’, |
[erado Springs S The Careful Movers e e WL
g i . 10 LET'S GET YOU A FREE QUOTE! . .
Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm 719.602.9617 | ColemanAllied.com e : BOOK YOUR

Closed Sunday & Monday: Appointments Available!

FITTING TODAY
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REAL PRODUCER

Scott Sufak grew up in
Colorado Springs. When he
was five years old, his family
moved here from New Jersey

so his dad could take over his
grandfather’s business. He met
Amy, the woman who would
become his wife at the age of
19 and followed her to Boston,
where he enrolled in the
University of Massachusetts
to study engineering. While
there, he searched the job
board for part-time work

and was presented with the
options of delivering pizza,
waiting tables, or becoming a
real estate agent and decided
that real estate was the most
appealing. Scott attended

his college classes during the
day and went to real estate
school at night. After he got his
license, he worked part-time
for that small real estate firm
for a couple of years hefore
he took a break to pursue an
engineering career.

When Amy graduated college, she was
commissioned into the US Air Force and
her first assignment took the couple

to Montana. Scott returned to school
there but with no engineering program,
he studied drafting instead. They lived
in Great Falls for two years and Scott
worked at the local newspaper as the
real estate ad rep before moving to
Hawaii for Amy’s transfer to Hickam
Air Force Base. Scott finished his degree
at the University of Hawaii and was

the recipient of a scholarship from
NASA. He was a research fellow for

two years, working on a sensor system
for an autonomous submersible, a
military project funded by the Office

of Naval Research and NASA. During
that time, he published two papers
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on electrical engineering that can

be found in the Library of Congress.
While in Hawaii, Scott got his pilot
license and enjoyed flying around
the Hawaiian islands. He also served
as a volunteer camp counselor for
the Muscular Dystrophy Association
and was known to bring interested
campers up on flights with him.

The Sufaks moved back to Colorado
in 2002; they were eager to live near
family again and find some stability
after several military moves. It was then
that Scott returned to real estate. He
attended the Entrepreneurial College
for Veterans at UCLA’s Anderson School
of Business, a fantastic opportunity
that gave him access to executives
and trainers from some of the top
companies around the world. Next,
Scott participated in the Colorado
Springs Citizen’s College and spent
time learning about different aspects
of El Paso County services including
the jail house and coroner’s office.

Scott got involved in the Pikes Peak
Association of REALTORS® leadership
program early in his career and
later served on the board and other
committees as a way to influence
and effect change. He also served as
Vice President then President of the
REALTOR® Services Corp (RSC) board
and began serving as a director on the
Pikes Peak Association of REALTORS®
Board this year. He’s grateful to his
colleague Hank Poburka, who was
instrumental in his involvement
with these groups, and to his other
guides and mentors, Barry Boals, Dave
Kaercher, and Bryan Vail, who have all
been very supportive and collaborative
throughout his career.

About ten years ago, Scott started
growing a team of his own, which
initially allowed his family the flexibility
to take some time off and spend a
summer backpacking in Europe. Over
the years, the size and structure of his
team has fluctuated, but one constant
for the past five years has been Alzira
Escobar-Pruitt, who is also a pilot! Scott
shared that he and Alzira share a great
synergy. “Alzira is truly amazing and
I'm grateful to be working with her.
Every day that she’s on my team is a
gift.” It’s been just the two of them but
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they recently welcomed a new agent
and Scott is always looking for the right
agents to expand and grow his team..
He elaborated, “I like to bring in
newer agents, coach them, and show
them how they can be successful in this
industry. I want to bring them along
and offer them mentoring early on to
help them overcome struggles with
solutions for growing their business in
a sustainable way. I also teach them the
importance of volunteering, serving on
boards, and participating in leadership
programs. One of my own mentors
told me, ‘You have to replace yourself

in this industry’ and I want to give this
back to newer agents.” Scott shared
that his early involvement with the
PPAR - participating in the leadership
program and doing volunteer work with
them - helped put him on a track that led
to long-term business success. He has
learned the importance of continually
learning to be a better REALTOR®
for his clients and believes in the
importance of educating them to make
the best decisions for themselves.

Scott knows the importance of
making your own business. “If you’re
not doing the work to create business

for tomorrow, you’re not in it for the
long haul.” Something he’s learned over
the years, however, is that growing your
business doesn’t mean working with
everyone. Now, he only works with his
best-fit clients and as a result, he loves
going to work everyday. He gets a thrill
from interacting with his clients and
extends that beyond the transaction to
client parties and events.

Scott and Amy have been married
27 years now and have two daughters,
ages 21 and 19. This is a family full
of entrepreneurial spirit, with a total
of five businesses among them. His
oldest daughter is currently in Florida,
working at Disney as a friend of Princess
Belle. She and Amy co-founded Sweet
Celebrations, a children’s party spa
that brings princesses to the party.
Their youngest daughter also performs
as a princess for the company and
will soon be attending the Disney
College Program. In addition to Sweet
Celebrations and Scott’s two real estate
businesses - one commercial and one
residential - Amy has a public relations
and marketing firm, Red Energy
Public Relations, and Scott owns a
manufacturing company that formerly
produced engravable picture frames.

In addition to running the businesses,
the Sufaks enjoy traveling together
and have visited over 25 countries.
Scott feels fortunate to have a great
marriage and great kids and they
enjoy the Colorado Springs community
and finding ways to give back. Scott
volunteers with Reclaiming Hope and
is involved in charitable work with the
Peak Producers, too.

Scott is grateful for the opportunity
to be featured in Real Producers. He
shared, “I've been reading the magazine
for years. My colleagues who have
been featured do some amazing work!

I 'am honored to be chosen.” In closing,
Scott reflected on his real estate career
so far: “I have had good mentors and
guides along the way and have worked
with great team members. Surrounding
myself with the right people has been a
huge asset to my business and to my life
in general. I still enjoy what I'm doing
because there are so many amazing
people in the industry that I get to spend
time with and learn from.”
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REALTORS’ Most-Trusted Company |
for Windows in Colorado Springs

Lifetime warranty on parts & Labor

Check out our new showroom
6602 Delmonico Dr. Colorado Springs |
Windowscoloradosprings.co.com
vinylmax.com « (719) 597-8544
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NEW YEAR
cucscarm:  NEW OFFICE

OF COLORADO

COME VISIT US AT OUR
NEWLY BUILT OFFICE!

1155 Kelly Johnson Blvd #150
Colorado Springs, CO 80920

719.593.1661
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Premium Carpet %
Cleaning, Restoration | R
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Carpet Cleaning « Carpet repairs

A E Air Ducts And Dryer Vent Cleanings 3
Pet Damage - Upholstery Cleaning m Call Zack Langston
PLUGRSSLMORE LUC Tile And Grout Cleaning el E =AWl .
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Schedule today & 719.301.3000 freedomlandscapes.co

719.896.6274 | Absolutefloorsandmore.com
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AROUND TOWN

Agent  Vendor Snapshots

Susan Koutantos

Real estate has been a dream career come true for Susan Koutantos.
As a teen, she had a vision to sell homes but didn’t earn her license
until 2004. Susan was a stay-at-home mom before separating from her
husband, then operated a residential cleaning company for three years.
She joined 6035 Real Estate Group in 2021. After a short break from
real estate, she realized she missed the excitement of negotiation and
has been getting back into sales and loves supporting military buyers.
Outside of work, Susan is passionate about animals and has another
dream: to buy a 40-acre parcel of land to convert to a refuge for dogs.
She has four dogs of her own and ten chickens! She enjoys gardening,
wine tasting, and being grandmother to a 3-year-old.
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Marti Bourn

Marti Bourn had always been interested in real estate, but pursued
a different career path first. She started as a part-time receptionist
for Super Cuts but was promoted to a management role within her
first month! She worked her way up through roles such as Assistant
Manager, Store Manager, District Manager, and ultimately, Regional

Manager over five states. After the company reorganized, Marti decided

it was time to make a career shift and she earned her license in 2013.
Marti did 25 transactions her first year and loves guiding her clients to
find their best-fit house. Marti is an independent agent but is on a team

with other independent agents such as Katy Ely and Catherine Adkins.

Amanda Miller Luciano

Amanda Miller Luciano was a newspaper reporter in the mountain
West for a decade before covering residential and commercial real
estate for the Colorado Springs Business Journal just when the market
was beginning to emerge from the 2008 financial crisis. Seeking self
employment and a way to actively create community in her hometown,
Amanda was licensed in 2014. She worked at local independent
brokerages before joining her longtime mentor, Jerry Trent, at Trent
Properties Group, where she practices both residential and commercial
real estate. Amanda enjoys getting to know people through residential
real estate, and loves solving problems through her commercial
business. Amanda has a seven-year old son who is involved in sports

and just learned to ski.
OOMm

Follow Colorado Springs Real Producers on
social media for more agent snapshots!
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STARTS WITH WILDWOOD LENDING

February is all about love — and helping your clients love where they live
starts with a trusted lending partner. At Wildwood Lending, we believe

every home purchase should be rooted in care, attention, and a
genuine desire to help people find their happy place.

Why Choose a Mortgage Broker?

+ Access to many more lenders and products than a single bank offers.
« Personalized solutions tailored to each borrower’s unique needs.
« Extra care throughout the entire process because every client deserves it.

Because home is where love begins.
Let’s work together to give your clients a home they’ll truly adore.

Partner with us today and elevate your business with a mortgage broker
who cares as much as you do.

Wildwood Lending — Where Home Begins.

Mary Greenwood
NMLS 459324
Mary@WildwoodLending.com

719-649-6656

6050 Stetson Hills Blvd Suite 134

Colorado Springs, CO 80923 E WILDWOOD

LENDING

Equal Housing Opportunity. © 2024 All Rights Reserved. All mortgage products are subject to credit property approval. Rates,
Program terms and conditions are subject to change without notice. Additional conditions, qualifications, and restrictions may

fauALrause  apply. This is not an offer for extension of credit or a commitment to lend. For licensing, visit nmlsconsumeraccess.org.
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What You'll Learn Perks and Benefits!

o Photography Skills

o Social Media Management

@ Certificate of Completion
™

Full Senior Photo Session
Writing & Interviewing

Special Intern-Only Perks
@ Studio & Client Operations

Free Participation in our "Behind the Lens’
workshop.

Duration: 3-months (1-2 days per week with flexible scheduling)

Interested in our internship? Scan the QR code and apply now!

Applicants must be at least 15 years old to be eligible.

A $2.600 session to celebrate your senior year,

FAIRWAY" -

IMDEPENDENT MORTGAGE CORPORATION

w Way to Fmance
Next Home

Non- QM Available

Looking to buy a home, but don’t have a traditional stream of income? No problem
Fairway has you covered with our latest non-QM option. This new program could

e you the flexible financing you need

* Loan amounts from $150,000 to $4,000,000

« FICO Scores down to 660

Alternative income document options include:

« 12 or 24 months of personal or business bank statements for self- employment
« Asset utilization

e One or two years of 1099s

Reach out to your
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BRITTNEY HANSEN

Branch Manager | Loan Officer

NMLS 1474567 | CO, FL, TX & OK
brittney.hansen@fairwaymec.com

Cell 719.505.6924 | Efax 866.936.0678

13570 Meadowgrass Drive, Suite 200 Colorado Springs. CO-80921

B
b R



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Colorado Springs Colorado Springs N

719-884-5300 T9-884-5300

5555 Tech Center Dr #1710 8605 Explorer Dr. Suite 250
Colorado Springs, CO 80919 Colorado Springs, CO 80920
Canon City Pueblo

719-275-4900 719-544-2323

120 N. Sth Street, Ste A 1401 Fortino Ste A

Canon City, CO 81212 Pueblo, CO 81008

www.etcos.com



