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AMERICAN HOMELAND
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Paramount Residential Mortgage Group, Inc MTWE IUID
IN AMERI CA ﬁ

* As little as 3% down payment on Gonventional loans with NO MORTGAGE INSURANCE
* Conventional loans down to 620 credit

 FHA loans down to 500 credit score

* 0% Down Payment Assistance loans available

* 0% Down payment VA and USDA loans

* In-house Credit Goaching

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
« OUR SPECIAL $10,000 SELLER GUARANTEE

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay
stubs and bank statements, they can send the application to underwriting without an address. If the
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

<‘4
\i

IEREMY PUPE, PRMG Loveland Team Branch Manager | NMLS # 874571 K
013.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED

7 AREA LOCATIONS
PLUS A MOBILE OFFICE



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

HOME INSPECTION

Area Wide Home Inspection
Adam Crock

(513) 802-3164

Litehouse Inspect Cincinnati
Home Inspections

(513) 800-0347
www.litehouseinspect.com

Master Home Inspection Services
Brian Gibbs

(513) 519-2249
masterhiservices@gmail.com

Pillar to Post Home Inspectors-
The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024
Www.achosahw.com

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

LAW FIRM

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

Refreshingly Differentt

Puttingithe
Flomeownergings
Controllof;
lheigGlaims
Experiencel

We love to give your

— clients the power to choose —

their own service provider!

¢
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— HOME WARRANTY, LLC —

Kristen Moore
859.547.6024
kristenm@achosahw.com
achosahw.com
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MORTGAGE LENDER
3rd Street Financial
(513) 769-4111

Annie Mac Home Mortgage
(757) 994-1848
tony-annie-mac.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Paramount Residential
Mortgage Group
(513) 432-6971

Ruoff Home Mortgage
Cody Coomer
(513) 486-4133

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Synergy One Lending
Jennifer Sheil
(513) 796-6024

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

MOVING/PACKING & STORAGE
Big Blue Moving
(859) 608-2583

PHOTOGRAPHY”
Cincy Photo Pro
Krista Silz

(513) 324-4206

Next Door Photo
Daniel Ziegler
(513) 297-3328

ROOFING SERVICES
SWORD Roofing- Cincinnati
Siding & Roofing Company
(513) 342-8584
Swordroof.com

TITLE AGENCY

American Homeland

Title Agency

(513) 863-9100
www.americanhomelandtitle.com

TITLE COMPANY
Leo Grote LPA
(513) 554-3000
leogrotelpa.com

TRANSACTION COORDINATOR
Agents Plus 1

Maria Carmosino

(513) 482-0465
agentsplusl.com/

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process
moves swiftly so you can close
quickly and settle in sooner.

.. Digital Closing

“! ——— Expérience ——

- Avoid hand-signing page after page at closing.
- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.

- Know your signature is secure with special encryption and extra layers of se

YA Ruoff

MORTGAGE

Dave Scully

SVP, Area Manager
MMLS: 757304 | MLO-OH.7573204

513.633.8476

dave.scully@ruoff.com

PROVIDING QUALITY PACKING AND
MOVING SERVICES

N Illﬂli'T HERN KENTUCKY AND SOUTHERN OHIC.

Northern Kenlucky s

£ 5/451.05

:-H . L

Flat hourly rates that is prorated to the minute - no rounding up! Open 7 days a week.
Licensed and insured moving company - Commercial and residential moving
Local and long distance moving - Locally Owned and Operated

BEST
NKY 859 608.BLUE (2583) | WWW.BIGBLUEMOVINGKYCOM spg

DON'T LET
HIDDEN ISSUES
SINK YOUR SALE )

LET OUR TEAM i
GUIDE YOU! LiteHouse

¢ Home Inspections INSPECT
o Sewer

¢ Radon

o and more!

-
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Meet
The

Team

LEVEL U

YOUR LOOK!

We Focus on Elevating your listings to help you sell faster! Proof is in the media.

Patrick Braddick Taylor Davis Beth McCabe Emmi Abel-Rutter ]
Publisher Ad Strategist Senior Writer Writer CI n Cy P h oto P ro . Co m
; M= i 3D Tours &

Floorplans 513'741'8860 (Call)

513-741-8826 (text)

W

Krista Silz Brenna Smith Geneva Eilertson Alexander
Photographer Photographer Reprint Coordinator Regueiro
Social Media Director

Virtual Staging &

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 - T Twilight Enhancement
W Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers = . g H E A D S H O T S // T E A M P H O T O S

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the : A :_: ; y b
publisher may be held liable or responsible for business practices of these companies. A — i i D E TA I L S H O T S // H D P H O T O S

SPECIALIZING IN CUSTOMIZING MORTGAGE SOLUTIONS HAVE YOUR

FOR BOTH PURCHASE AND REFINANCE TRANSACTIONS. Robo Calls &1-800 Numbers? ' CLIENTS FOUND

Fuhgeddaboudit!

Connect Your Client With A REAL Person!

Over 35 Carriers Offering
Competitive Rates for Your Business

TOP 1% MORTGAGE ORIGINATOR

+ 24/7 PREAPPROVAL SERVICE
= ZJERO LOANS DECLINED ONCE SUBMITTED
= LOANS DOWN TO 580 CREDIT SCORE
= PRIMARY, VACATION, & INVESTMENT LOANS
= EXPERT IN ALL PURCHASE TRANSACTIONS, ESPECIALLY
FIRST TIME HOMEBUYERS
= ALL REFINANCING OPTIONS AVAILABLE.
CONV, FHA, VA, JUMBO, HELOG and ARM
» RECOGNIZED SCOTSMAN GUIDE TOP ORIGINATOR 2019, 2020, 2021, 2022.
» RECOGNIZED IN BUSINESS COURIER FAST 55 FASTEST GROWING
PRIVATE COMPANIES 2018-2022.

SIRRSEWER SCOPE'S SEPTIC TANK
@5 “RADON)MOLD'& MORE

-

FIREHOUSE

INSURANCE

WE CUT RATES -
NOT COVERAGE

MASTER]

Executive Agent | Owner
513.526.9853

Greater Cincinnati's #1 Rated Insurance Carrier

Don’t Delay—Safeguard Your Sale with Radon Mitigation!

$13.519.2249 | MasterHIServices.com
NOW FULLY LICENSED FOR RADON MITIGATIONS

513-806-2635 = WWW.ROBERT.MORTGAGE
SUREE FMSISENSL G964 TYLERSVILLE RD., STE. B « WEST CHESTER, OH 45069
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SPONSOR SPOTLIGHT

\‘\\_ Simplify Your Business & Get More Done with

AGENTS PLUS 1!

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: BRENNA SMITH

Life can be hectic. With showings,

open houses, contracts, and closings,
there aren’t enough hours in the day

to get things done. Enter Agents Plus 1.
This local company has been helping
REALTORS® for the past 4 years, making
their lives easier so they can maximize
their productivity.

Maria Carmosino, owner of Agents
Plus 1, has helped countless clients
through the years.

“Our team has grown,” she says. With
three full-time transaction managers,

a marketing director, an assistant, and
a social media liaison, Maria has a
talented team behind her. She also has
a new office space in Fairfax, which has
ample room to serve clients.

What does it look like to work with
Agents Plus 1? “Agents tell us that they
should have done it sooner,” smiles
Maria. “They are surprised to learn
how much time we spend with their
clients. We do a lot of behind-the-scenes
things,” she adds. Whether it’s calling
a fire department to inquire about fire

hydrants or delivering closing gifts,
Agents Plus 1 goes above and beyond for
their clients.

Agents Plus 1 elevates real estate
agents’ businesses. “It makes them look
better to their clients,” says Maria. She
also provides peace of mind. It makes
a world of difference for bustling real
estate professionals who are trying to
maximize their efficiency.

It’s also a very rewarding profession
for Maria, who loves hearing, “This is
my TC. She keeps my life in order.” The
gratification of helping others is fulfilling.
“We have agents grow their business and
it’s very rewarding that way,” says Maria.
Best of all, everything is done with a
personal touch. “We build relationships;
we don’t do transactions,” she adds.

Finding Her Passion

Maria didn’t set out to create a business
like Agents Plus 1—it found her. “I

fell into the business by accident,”

she explains. A request from a

newly licensed friend for help with

transaction management sparked an
unexpected passion.

From there, word spread, and Maria’s
expertise became sought after. “Selling
houses is the hard part; this is the easy
part,” she says, reflecting on how her
role has evolved.

About the Business

Agents Plus 1 provides full-service
transaction coordination for
REALTORS®, doing everything from
open to close. Maria and her team cater
to their clients with their attention to
detail, ability to get the job done, and
their desire to help REALTORS®. She
explains, “We say yes until we can’t.
Our biggest asset is our attitude. We are
in the business to make the lives of our
REALTORS® easy.”

The process of working with Agents
Plus 1 begins with a simple phone call.
Learn about what Agents Plus 1 has to
offer and how they can make your life
easier. “We also talk about what we
need from them - next steps — and see

Cincinnati Real Producers - 9



if they have anything personalized to
their business, such as signatures or
templates,” explains Maria.

Once a property goes under contract,
Maria and her team put all the
information in their system and notify
all parties, including the title company
and everyone involved in the contract.
After sending out email notifications,

compliance paperwork then takes place.

They review contracts and
paperwork, coordinate with all parties,
relay updates and track progress, and
securely handle and deliver documents.

Save Time

What makes Agents Plus 1 popular with
agents is that by utilizing their services,
they can save valuable time. Maria
says, “When you bring a transaction
coordinator into the picture, you are
initiating opportunity and possibly

10 - February 2025

“IT MAKES MY ENTIRE DAY
WHEN SOMEONE TELLS
ME, ‘1 DON'T KNOW HOW

WE DID THIS WITHOUT
YOU. PEOPLE DON’T KNOW
HOW MUCH THEY NEED US

UNTIL THEY HAVE US.”

——————

new clients as well. Research shows
that when you have a transaction
coordinator, you're saving 10-15 hours
per transaction.”

Instead of doing paperwork,
REALTORS® can work with their
clients, secure new listings, or just
enjoy more work-life balance. They also
enjoy less stress.

“It makes my entire day when
someone tells me, ‘I don’t know how we
did this without you.” People don’t know
how much they need us until they have
us,” explains Maria. REALTORS® don’t
have to worry about sending documents,
keeping everyone informed about the
status of a transaction, or more.

Beyond the Basics
Agents Plus 1 is more than a transaction
coordination service. They offer

additional packages for social media
posts and email campaigns. Their team
provides comprehensive solutions to
help REALTORS® grow their business.
For teams or individual agents
who want an in-house TC without the
headaches of payroll and management,
Agents Plus 1 offers a unique option.
“We can dedicate one TC to their
business, removing the stress of hiring,
training, or firing,” Maria explains.

Finding Fulfillment

For Maria, the most rewarding part of
her work is seeing clients succeed. “I just
love helping people achieve their goals,”
she says with a smile. Her passion and
dedication have made Agents Plus 1 an
indispensable resource for REALTORS®
looking to simplify their business and
reach new heights.

For More Information:
Agents Plus 1
https://agentsplusi.com/

Where Top Producers

AREA WIDE Find Closing Solutions

HOME INSPECTION

WHY REALTORS

513-802-3164

areawidehomeinspection.com "'

YOUR KE

.tHOOS_E.-_

D haion
N remie
R ot i st
YT
R somevarRepors

Leo Grote,
LPA & President

513.554.3000
LeoGroteLPA.com

Y TO LOCAL REAL ESTATE SUCCESS

YONAS & PHILLABAUM

Criminal Defense © Estate Planning
Probate Law

JOHN YONAS,

Member Attorney and Owner

Family Law
Real Estate Law

JASON PHILLABAUM, !l

Managing Member Attorney

513.427.6100 | YPAttorneys.com -
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lN THE RISE

Jennifer
Kates™

WITH RE/MAX PREFERRED GROUP

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: KRISTA SILZ OF
CINCY PHOTO




“You have to go into this industry with a passion for helping
people,” says REALTOR® Jennifer Kates. “If you are just
chasing a check, you won’t be very successful.”

Jennifer became an Ohio REALTOR® 4 years ago and always
puts her clients first. “You have to recognize that this is likely
one of the biggest investments of their lifetime,” she points
out. “It’s not just about an agent making money.” Genuine
connections with people are critical for success. “I'm making
sure that I'm building relationships, I want them to leave with
a great experience.”

Answering the Call

Jennifer felt destined for real estate from the start. “It’s always
been in the cards for me,” she candidly comments. A third-
generation REALTOR®, Jennifer’s mother is a Broker and

her Grandma was also a REALTOR®. It was only natural that
Jennifer followed in their footsteps..

“I've actually got a lot of REALTORS® in my family,” she smiles.
Her brother and cousin are also REALTORS®. The industry
wasn’t entirely new for her, however.

“I've always been involved in real estate in some way, shape

or form my entire life,” she comments. She was a personal
assistant to her mother growing up, working at RE/MAX in
Allentown, PA. She has excelled doing the administrative side
of running an office, followed by 5 years of leasing, rentals, and

il Y i1y
Gapds r/,zw”

the like. “I've also done some admin work in commercial real
estate as well,” she says proudly.

Jennifer’s Roots

Born in New York and raised in Pennsylvania, Jennifer’s
childhood was definitely influenced by her mother’s real estate
career, which allowed her to get her feet wet in the industry at
an early age. Jennifer later attended Penn State University and
eventually dove headfirst into real estate herself. “Fun fact,”
she shares, “I've always been with RE/MAX since I was 16. 'm
still with RE/MAX today.” Being a part of the RE/MAX family
has contributed greatly to my success over the years. RE/MAX
Preferred Group specifically has helped mold me into the agent
I am proud to be.

1l
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Being a mother of three boys—David

(10), Solomon (9), and Ezra (5)—]Jennifer’s
perspective on life and business has evolved.
“Being a mom has changed my viewpoint on
everything,” she says. “They’ve shaped how I
do business and navigate life. I always want
what’s best for them, which translates to
wanting the best for everyone.”

Jennifer’s approach to real estate is deeply
personal, treating each client as if they were
family. “Real estate is full circle; it’s a defining
moment in someone’s life. 'm glad to be a part
of that moment and make it a good experience.”

She is proud of her mother, Sarah Richards,
the Broker-Owner at Spring Mountain Realty
in Tennessee. “She’s been in the industry for 25
years,” she raves. Jennifer calls her mother her
“built-in mentor,” and she has helped motivate
her in real estate every step of the way.

Doing It All

“I feel that there’s this stigma that you can’t
have a successful career and be a full-time
and present Mom,” says Jennifer. She’s living
proof that doesn’t have to be the case. “There’s
definitely a learning curve on being able to
balance it all,” she says. “You can absolutely be
the best REALTOR®, achieve your goals, and
be an involved Mom as well.” Although it’s
been a balancing act, Jennifer is determined
to succeed at doing both. She credits keeping
an organized calendar and the amazing
village she has built of family and friends,
including her father, who has been pivotal

in her success. “He is always there to lend a
helping hand whenever he can.”

She answers the call to serve her clients,
especially first-time homebuyers. “It’s been

a difficult time for some to buy a home with
inflation, the economy, rising house values,
and prices,” she says. Jennifer is there to make
the American Dream possible for her clients.

“It can take a lot for first-time homebuyers to
save up the funds to put down on a home. I
team up with the best lenders to try and make

it happen for them,” she comments. Best of all,
seeing their smiles and heartfelt “thank-yous” at
the closing table is worth every ounce of effort.

Making Memories
As a self-described “Boy Mom,” Jennifer
loves making memories with her family.

“Our biggest highlight of the week

is movie night,” she says. “We get all
the junk food, the popcorn, and make
milkshakes and sundaes at home. It’s
the one thing we can all agree on, we
pick a good movie and we crash on
the couch.” The memories that they
make are priceless.

When not working, Jennifer takes
time to relax by traveling and going
to concerts. “I try to attend 8-10
concerts a year,” she says, I love
music! “I also really enjoy event
planning. “I'm always entertaining
whenever possible.” She loves home
décor, which conveniently ties into
real estate. Decorating and staging
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homes is lots of fun for her and helps
make listings look their very best.

To relax, she likes to read. “I'm a huge
Harry Potter nerd, Gryffindor, of
course. she laughs.

Final Thoughts

Jennifer found her passion in real
estate and now can’t imagine doing
anything else. To this dedicated
REALTOR®, it’s all about helping
others, which has been the secret to
her success. The best news? She is
just getting started. Stay tuned to see
what Jennifer accomplishes next here
in Cincinnati real estate. With her
heart to help clients, she has a long
future ahead of her!

il -
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Schedule a furniture pickup today to
furnish empty spaces for people . s
overcoming homelessness. Your \; Ve P‘-":] d |E’

generosity restores hope and dignity. (} i“»fi nge E asy.

A 'NEW i-lFE SCHEDULE A
© M@ UNITURE BANK =]

PICKUP ONLINE

S Love Your Listing and

FURNITURE FROM

chedule your furniture pickup today.
s n‘iyfurfnitllflretjorgpIt ' R Make It Buye - Readyl

Start vour spring with confidence! Our Market Ready inspections ensure your listing is
irresistible to buvers, Here's why getting a Market Ready inspection is a good idea:
LISTING PHOTOS AT * [dentify |ssues with the property and eliminate any surprises,
A MOMENT'’S NOTICE * Create buyer confidence through transparency about the home's condition.
When you have sellers who are * Minimize the-amount of negotiations or requests for concessions.
ready to hit the market NOW, « Stand out in a competitive market.
you fieed & photographer » Close faster,
you can count on to get there
FAST. Spring buyers are looking for their dream home. Make your listing the one they lovel
Next Door Photos offers Contact us today to schedule your inspection!
convenient online booking,
with lead times as little as L=
TWO HOURS!
The Capuano Team
B15-771-6689 | B PILLARTOPOST
cincinnati@pillartopost.com
L-,: cincinnati.pillartopost.com HOME INSPECTORS
513-297-3328 | cincinnati.nextdoorphotos.com
daniel.ziegler@nextdoorphotos.com Serving the Cincinnati area for 26 years
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TOP PRODUCERS

NATHALIE
TONY
VANJOHNSON

WITHEXP REALTY

When it comes to real estate, two are better than one. Nathalie and Tony Vanjohnson with
EXP Realty got married in January 2024, but got started together professionally in real
estate in 2017 with Vanjohnson Real Concepts. They complement one another beautifully
and inspire each other to reach new heights as well as the five agents underneath them.

Interestingly, real estate wasn't the first choice for either of them.

WRITTEN BY ELIZABETH MCCABE

Born in Oxford, Ohio,
Nathalie Vanjohnson

grew up with a unique
cultural heritage. “My mom
is Vietnamese, and I'm

half Vietnamese and half
Caucasian,” she shares. “I
always grew up not clear on
my identity or where I fit in.”

From a young age, Nathalie’s
determination was evident.

18 - February 2025

After high school, she
attended Capital University
in Columbus, Ohio, where
she earned a degree in
international studies. Her
education included six
months studying abroad

in Spain, where she
explored much of Western
Europe. After college, she
participated in a work-
abroad program in Scotland.
Despite her rich experiences,

Nathalie struggled to find
her passion. “I was pushed
into real estate by choice,
but in my 20s, it was a real
struggle. People didn’t take
me seriously, and I battled
insecurities.”

After dabbling in mortgages,
insurance, and even a cell
phone business, Nathalie
found her way back to

real estate with Tony’s




encouragement. “Meeting
Tony and deciding real

estate was for me changed
everything.” She got started
in real estate in 2003. “I didn’t
take the business seriously
until I met Tony 8 years ago.
Once I focused on real estate
my business took off.”

Tony’s path was equally
diverse. Born in Mobile,
Alabama, and raised in

Los Angeles, he joined the
military straight out of high
school. “The military gave
me the discipline I needed

to stay focused on my goals,”
he recalls. Afterward, Tony
launched his entrepreneurial
career, starting his first

pizza franchise at just 21
years old. Later, he owned a
successful chain of Mexican
restaurants called Margaritas
in Northern Kentucky and
Cincinnati.

In addition to running the
restaurant, Tony tried to get
into real estate for his own
benefit to sell properties and
franchisees, but that didn’t
come into fruition until he
was out of the hospitality
industry.

The military
gave me the
discipline |
needed to
stay focused
on my goals.”

20 - February 2025

His business survived the
Great Recession but slowed
down in 2011. “That’s when
I started moving toward real
estate.” He got his license in
2016. With his background,
Tony was very hands-on

and service-oriented. “I saw
real estate as an opportunity
to use my entrepreneurial
knowledge and background
for service follow-up and
follow-through. I thought I
would be a great fit to help
others achieve their real
estate goals.”

Nathalie was encouraged to
get her license from a relative
in real estate. Before obtaining
her license, she helped her
write a summer newsletter
and helped out with the

back office. “By the time I got
my license, she was out of
the business,” she explains.
Nathalie continued to blaze
her own trail in real estate.

Both Nathalie and Tony have
faced significant challenges,
but have chosen to never
give up. Nathalie’s eldest son,
Elijah, was born with a rare
condition called Tuberous
Sclerosis Complex, which
required frequent hospital
visits. “I needed a career that
allowed me flexibility to be
there for him,” she explains.
She knew that she couldn’t
be dependent on anyone

else and her son would face
this condition for the rest of
his life.

“That drove me to be
successful at something. For
me, that was real estate. When
Imade that decision, I got out
of debt and I really focused

on my career.” She had an
epiphany that she needed to
change things for the better.
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There was no fallback. Failure
was not an option.

For Tony, the slow decline
of his restaurant chain was
a pivotal experience. “I had
to overcome the loss of my
chain,” admits Tony. “It was
a slow death because of the
Recession.” Still, he had a
purpose and a plan. “What
Ineeded to do was help the
people who were still with
me. It made me hungry to
succeed in a new field and
help others along the way,”
he says.

22 . February 2025

One of his first real estate
deals involved helping a
client flip a foreclosure,

a success story that has
continued to inspire him.
“He is still flipping today
and doing really well with
it.” Impacting others is what
Tony is all about. “I'm not
sitting on my hands and
saying woe is me. I'm getting
out there, focusing and
working hard.”

Together, Nathalie and Tony
make a beautiful couple,
succeeding in work and

It’s not just
about making
sales; it’s
about doing
what you love
and helping
others.”

in life. Their driven and
determined attitudes have
paved the way for deals to go
to the closing table. They go
above and beyond for their
clients and are passionate
about helping others.

Nathalie’s passion lies

in helping veterans and
investors. “I love working
with veterans. Seeing their
gratitude when they buy

or sell a home is incredibly
rewarding. With investors, I
focus on the numbers to help
them make smart decisions.
The key is buying right and
seeing the potential.”

Tony’s focus has evolved
toward mentorship. “I'm
passionate about helping

my team succeed and
achieve their goals. It’s about
building something bigger
than individual success.”

The Vanjohnsons’ blended
family includes their
daughters Ava (6) and Maiya
(4) and Nathalie’s son Elijah
(10), who attends St. Rita’s
and receives speech therapy.

The family cherishes time
together, whether exploring
Tipp City’s historic district
or enjoying simple moments
like playing at the park. “It’s
the unplanned things that
bring us the most joy,” Tony
says.

Nathalie enjoys boxing and
cooking, finding both to be
fulfilling outlets. “If 'm not
working, 'm cooking. I'd do
it all day if I could,” she says.
Tony has rekindled his love
for golf, often sneaking in a
quick round after a busy day.

For new agents, Tony
emphasizes the importance
of developing habits. “If you
consistently block out 6-9
a.m. every morning to search
for properties and look for
opportunities, you know
what is on the market. When
you get that call, you know
what is available out there.”
Being knowledgeable sets
you up for success.

Nathalie advises agents to
invest in themselves. “Your
most valuable asset is your
knowledge. Find a niche
you’re passionate about,
pursue it, and continue
learning. It’s not just about
making sales; it’s about
doing what you love and
helping others.”

With their shared values
and dedication, Nathalie

and Tony Vanjohnson are
not only top producers but
also an inspiring example

of what’s possible when
passion and partnership
come together. Two are truly
better than one and Nathalie
and Tony are better together,
achieving more than they
thought possible. What an
inspiration!

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process rm— Digital Closing

moves swiftly so you can close “’ el =
quickly and settle in sooner. Xperience ——

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. P

- Know your signature is secure with special encryption and extra layers of sectl

YA Ruoff

MORTGAGE

Cody Coomer

Senior Loan Officer
NMLS: 1019463 OH: MLO.042319.001

c: 513.479.4630

cody.coomer@ruoff.com

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher
of this magazine today.

[:] REAL PRODUCERS
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Dec 31 as of January 8th, 2024 at 2:18PM

Rate

Office Total Volume
° *
1 O_d ay C I OS I n g 0 n ave ra g e 1 Julie K. Back Sibcy Cline 102 $161,896,832
2 Scott A. Oyler Coldwell Banker Realty 24 $143,112,678
Get | nto yo ur d ream h ome fa St. Rea | Iy fa St. 3 Ragan R. McKinney Ragan McKinney Real Estate 377 $103,963,962
4 Peter D. Chabris Keller Williams Seven Hills Re 265 $76,847149
. ) ; 5 Rick J. Finn Coldwell Banker Realty 160 $71,820,560
EnJ Oy a Speedy’ Stream“ned ClOS|ng SO yOU Can Sta rt 6 Brittney Frietch BF Realty 159 $66,594,067
enjoying your new home sooner than you thought , Ancrew Gaydosh exo Realy - 658,854,845
possible. Contact me today and let’'s get moving! e Michael C. Hinckley Coldwell Banker Reatty 74 $56,201.408
9 Walter B. Gibler Coldwell Banker Realty 109 $52,405,856
10 Shelley Miller Reed Coldwell Banker Realty 60 $49,385,297
1" Heather R. Herr Private Real Estate Collection 114 $49,343,761
12 Eleanor D. Kowalchik Keller Williams Pinnacle Group 108 $47,405,402
13 Adam G. Marit Real Link 134 $47106,061
14 Jack C. Hinckley Coldwell Banker Realty 65 $45,675,388
15 Andrea DeStefano Sibcy Cline 73 $45,457,410
16 Rakesh Ram Coldwell Banker Realty 105 $44,042,691
17 Bob Dorger Comey & Shephard 67 $43,740,580
18 Cindy J. Shetterly Keller Williams Distinctive Re 122 $41,516,300
19 Heather M. Stallmeyer Coldwell Banker Realty 68 $41,434,873
20 Amy Hackett Roe Coldwell Banker Realty 49 $41,426,000
21 Holly Finn Coldwell Banker Realty 90 $40,391,150
22 Lee G. Robinson Robinson Sotheby's Internat'l 39 $39,740,800
23 Monika Deroussel eXp Realty 84 $36,784,475
24 Molly E. Blenk Comey & Shephard 95 $36,403,500
25 Daniel Baron Keller Williams Advisors 106 $36,067,766
26 Robbie Dorger Comey & Shephard 51 $36,036,180
27 Gina A. Dubell-Smith eXp Realty 68 $35,410,179
28 Tom Deutsch Jr. Coldwell Banker Realty m $35,352,872
Ron Bttt 29 Amy L. Markowski Real Brokerage Technologies 127 $33,227,976
Regional Manager/SVP of Mortgage Lending 30 Ronald A. Bisher Coldwell Banker Realty 103 $32,951,400
- i 2101 Grandin Road, Suite A, Cincinnati, OH 45208 - Kevin E. Hildebrand eXp Realty . $31938.222
| ron.erdmann@rate.com
? (513) 609-4484 32 Sue S. Lewis Sibcy Cline 64 $31153,824
3 NMLS #: 728342 33 Linda T. Destefano Sibcy Cline 46 $30,940,397

*Assumes use of Rate’s Same Day Mortgage option for qualified customers, who provide required financial documentation within 24 hours of locking a rate on a mortgage loan, the opportunity to receive a loan approval within 1 business
day of that submission and does not suggest that the borrower will receive funding on the same day as their application submission. Rate cannot guarantee that a loan will be approved or that a closing will occur within a specific timeframe.
A possible 10 day close additionally assumes a “Clear to Close Loan Commitment” and will not be eligible for all loan or residence types. Property must qualify for Appraisal Waiver, borrower must meet underwriting conditions and opt in to

AccountChek. Not all borrowers will be approved. Subject to credit and underwriting approval. Additional employment and borrower restrictions and requirements apply. (100924-3059404) Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the

actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is
also affected by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati
REALTORS® through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

@EUUAL HousING LENDER Operating as Guaranteed Rate, Inc. in New York.
Guaranteed Rate, Inc. D/B/A Rate; NMLS #2611; 3940 N Ravenswood, Chicago, IL 60613; For licensing information visit nmlsconsumeraccess.org. OH: MB 804160
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Dec 31 as of January 8th, 2024 at 2:18PM

Rank Name Office Total Volume

34 Andrew H. Homan Coldwell Banker Realty 57 $30,892,650
35 Helena F. Cameron Sibcy Cline 61 $30,081,640
36 Tiffany B. Allen-Zeuch Sibcy Cline 54 $29,741,13
37 Heather McColaugh BF Realty 73 $29,647,978
38 Zach Singler Re/Max Local Experts 56 $28,490,000
39 Julia Packer P. Wesselkamper Coldwell Banker Realty 58 $27,886,215
40 Megan S. Stacey Coldwell Banker Realty 60 $27,513,895
4 Micha Gleisinger Comey & Shephard 47 $27,030,500
42 Tyler R. Minges Huff Realty 78 $26,482,700
43 Ingrid K. Likes Coldwell Banker Realty 48 $26,475,750
44 Tina A. Burton Sibcy Cline 7 $26,277,528
45 Jon L. Bowling Re/Max Preferred Group 81 $26,164,519
46 Tyler A. Smith Re/Max United Associates 56 $26,045,540
47 Chris R. Waits Sibcy Cline 67 $26,041,620
48 Alexander Schafers Re/Max United Associates 81 $25,954,603
49 Michael L. Murtland Comey & Shephard 76 $25,719,677
50 Kimberly K. Mansfield Keller Williams Advisors 75 $25,406,139

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Creating a Stress Free Moving Experience

realtor.com

EDITED
SINESS
BEE |

26 - February 2025

CHRIS HESS
(614) 599-3693

':i‘.'
iy
ack Tie
MOYING
www.blacktiemoving.com

Rank Name Office Total Volume

51 Mary Clare Baden eXp Realty 54 $24,935,000
52 Jon A. DeCurtins ERA Real Solutions Realty 51 $24,921,585
53 Christopher Holtman Real Link 76 $24,709,811
54 Flor D. McNally Keller Williams Advisors 10 $24,497,900
55 Nickolas G. Welage Plum Tree Realty 51 $24,480,105
56 Janelle A. Sprandel Comey & Shephard 75 $23,929,571
57 Diane Tafuri Sibcy Cline 36 $23,474,150
58 Lesli D. Norris Coldwell Banker Realty 52 $23,147,200
59 Kelly Pear Comey & Shephard 41 $22,959,650
60 Jackie Quigley eXp Realty 42 $22,737,888
61 Robert F. Stephens Comey & Shephard 28 $22,733,890
62 Trent S. Ferrell Keller Williams Advisors 70 $22,731,690
63 Robert Hines Coldwell Banker Realty 31 $22,677,945
64 Jamie Gabbard Comey & Shephard 75 $22,603,700
65 Zachary Ferrell Keller Williams Advisors 83 $22,520,100
66 Jeri O'Brien-Lofgren Sibcy Cline 35 $21,503,900
67 Courtne' C. Brass Coldwell Banker Realty 60 $21123125
68 Robert DiTomassi Comey & Shephard 38 $20,970,500
69 Maura K. Cagney-Tipton Coldwell Banker Realty 68 $20,744,866
70 Regina M. Hamilton Sibcy Cline 61 $20,546,822
71 Brian P. Leisgang Keller Williams Advisors 55 $20,536,675
72 Patrick J. Cagney Coldwell Banker Realty 72 $20,420,560
73 Robert R. Smith Coldwell Banker Realty 63 $20,399,851
74 Kimberly A. Price Plum Tree Realty 87 $20,072,730
75 Jeanne M. Rieder Hoeting, Realtors 69 $19,973120
76 Beth Silber Coldwell Banker Realty 49 $19,753,900
77 Kathy J. Kramer Sibcy Cline 39 $19,695,170
78 Mark Schupp Sibcy Cline 69 $19,534,350
79 William Draznik Coldwell Banker Realty 44 $19,528,201
80 Evan Johnson Cutler Real Estate 38 $19,500,225
81 Molly Eynon Coldwell Banker Realty 52 $19,480,398
82 Anna S. Bisher Coldwell Banker Realty 58 $19,427,200
83 Erin P. Fay Comey & Shephard 52 $19,318,900
84 Keli S. Williams Sibcy Cline 46 $19,018,651
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Dec 31 as of January 8th, 2024 at 2:18PM

Rank Name Office Total Volume
85 Sandra L. Peters Comey & Shephard 18 $18,943,467
86 Sara E. Limper Coldwell Banker Realty 51 $18,809,450
87 James Hurtubise Keller Williams Advisors 71 $18,720,900
88 Sondra M. Parker Coldwell Banker Realty 43 $18,668,172
89 Bishnu L. Kharel Re/Max Preferred Group 51 $18,518,809
90 Donald W. Nagel Plum Tree Realty 81 $18,447,830
91 Mike Hildebrand eXp Realty 51 $18,349,900
92 Timothy J. Mahoney |l Sibcy Cline 20 $18,213,477
93 G. Tyler McConnell Comey & Shephard 66 $18,043,936
94 Kyle Mahoney Sibcy Cline 30 $18,043,885
95 Ugandhar Garapati ERA Real Solutions Realty 39 $17,985,564
96 Mitchell Ram Coldwell Banker Realty 35 $17,956,391
97 Patrick Gunning Coldwell Banker Realty 29 $17,881,958
98 Luke R. Luther Coldwell Banker Realty 25 $17,866,000
99 Elizabeth Waits Sibcy Cline 44 $17,807,320
100 Anne V. Bedinghaus Coldwell Banker Realty 72 $17,543,527

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

HELP YOUR CLIENTS
CLOSE CONFIDENTLY -
PARTNER WITH US!

OfO
i

N 513-342-8584 « SwordRoof.com
L i .

28 - February 2025

Rank Name Office Total Volume
101 Heather Alley Keller Williams Advisors 33 $17,506,123
102 Tyler Dietz Keller Williams Seven Hills Re 64 $17,419,035
103 Brynn Fossett Comey & Shephard 22 $17,368,617
104 Denise L. Gifford Keller Williams Advisors 54 $17,364,651
105 Marc A. Cameron Sibcy Cline 33 $17,363,900
106 Sue A. Wahl Comey & Shephard 51 $17,353,550
107 Ron Garland Comey & Shephard 42 $17,335,860
108 Adam D. Jessen Re/Max United Associates 44 $17,201,800
109 Laura Wogen Coldwell Banker Realty 27 $17,105,512
10 Adam A. Schupp Sibcy Cline 59 $16,986,600
m Barbie Woehrmyer Coldwell Banker Realty 45 $16,981,400
12 Michelle E. Hudepohl Coldwell Banker Realty 34 $16,920,684
13 Oscar Asesyan Coldwell Banker Realty 39 $16,902,293
14 Jason Reynolds Re/Max Alpha Real Estate 53 $16,831,100
15 Sue M. Miller Comey & Shephard 51 $16,811,970
16 Stefanie A. Creech Comey & Shephard 42 $16,658,152
17 Jessica Bauer Comey & Shephard 52 $16,525,500
18 James E. Pitzer Ill Coldwell Banker Realty 37 $16,498,254
19 Dianna Caldwell eXp Realty 48 $16,489,061
120 John M. Bissman Keller Williams Pinnacle Group 40 $16,425,501
121 Austin R. Castro Coldwell Banker Heritage 3 $16,419,400
122 Sandra L. Burkhart-Williams Huff Realty 38 $16,316,929
123 Donald M. Johnson Cutler Real Estate 34 $16,233,200
124 Lindsay Spears Re/Max Incompass 61 $16,136,925
125 Alex J. Wagner Coldwell Banker Realty 56 $16,120,599
126 Robert J. Mahoney Sibcy Cline 29 $16,063,752
127 Rebecca A. Messenger Comey & Shephard 32 $16,026,650
128 Lynn M. Schwarber Comey & Shephard 36 $16,010,800
129 Wendi J. Sheets eXp Realty 50 $15,994,400
130 Ryan Riddell Keller Williams Community Part 52 $15,776,500
131 Kurt J. Lamping Sibcy Cline 51 $15,743,342
132 Larry L. Thinnes Sibcy Cline 30 $15,712,867
133 Sandi N. Wethington eXp Realty 63 $15,279,150
134 Donald G. Sheets eXp Realty 46 $15,231,800
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Dec 31 as of January 8th, 2024 at 2:18PM

Rank Name Office

135 Melissa B. Friede Keller Williams Seven Hills Re $15,111,025

136 Robyn L. Rhein eXp Realty 42 $15,110,821

137 Jennifer L. Allred Coldwell Banker Realty 42 $15,075,422 . ’

138 Myles Greely Keller Williams Community Part 52 $15,074,700 F o rg e t c o n tl n g e n c I es .
139 Eric Surkamp Comey & Shephard 27 $14,985,631

140 Scott Ferguson Keller Williams Advisors 38 $14,943,805 Wh at |,[: a II Of yO u r B uye I’S Cou Id be CaSh Buye rs?

141 David Hirschman Keller Williams Advisors 33 $14,817,300

142 Steve S. Early Sibcy Cline 19 $14,650575 These All-Cash programs help you beat the heat of competitive bidding and contingency
143 Lanxi J. Song J Keller Williams Seven Hills Re 28 $14,644,300 offers..Work with us to get your buyers an unfair advantage over the competition.

144 Candace N. Burton Sibcy Cline 40 $14,602,170

145 May Xuemei Wu Comey & Shephard 32 $14,307,400 eﬂ

146 Amanda Gibbs Coldwell Banker Heritage 37 $14,290,393 B uy NO

147 Sarah A. Copeland Keller Williams Advisors 42 $14,129,550

148 TJ J. Gausman eXp Realty 43 $14,054,365 T

149 Jason A. Sheppard Coldwell Banker Realty 4 $13,970,524

150 Holly S. Maloney eXp Realty 49 $13,930,200

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

REAL PRODUCERS. PODCAST

for more information!

SCAN CODE

Area Manager TO GET STARTED

NMLS#: 20232

0O: 513-769-2071
tautullo@annie-mac.con
linktr.ee/autullomortgageteam

M: 513-461-9321 = T AANNIEMAC HOME MORTGAGE

witn st REMINGTON RAMSEY

UTULLO

Same Brand, New Reach — Tune in for free today

Corp NMLS# 338923. AnnieMac Home Mortgage, 11385 Montgomery Road, Suite 210, Cincinnati, OH 45249. ‘Cash Offer’ and ‘Buy Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash-
2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys
for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180
days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.
annie-mac.com/page/licensing. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A Division of AnnieMac
Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) Ohio License #MB.804128.000 and License #SM.501901.000, Licensed Mortgage Lender in Florida (#MLD252).

Listen on

Listen on o q
Apple Podcasts REZENON 6 Spotify amazon music

30 - February 2025




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ﬁ Synergy One Lending

THE MODERN MORTGAGE EXPERIENCE™

Partner with Jennifer to ensure fast
easy transactions for your clients!

]

Office: 513.796.6024 Text: 513.500.2703
jennifer@thesheilteam.com
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