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BUILDING SUCCESS TOGETHER

CONNECTING. ELEVATING. INSPIRING.
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homeownership begins here 1, .. L) ol
At First Community Mortgage, we understand that achieving homeownership is a significant ' — : el Y oA =
milestone in everyone's life. That's why we stand by your side, ready to turn your dreams into

reality with our tailored mortgage solutions. Whether you're a first-time buyer embarking on
this journey for the first time or someone looking to refinance to better align with your
evolving needs, our dedicoted team ensures a seamless and stress-free process. With
expertise and reliability at the core of our service, we work tirelessly to find the perfect
financing sclution that fits your future plans.

Since our inception in 2002, First Community Mortgage has been on a mission to empower our
neighbors to secure their piece of the American Dream. We understand that having a place to
call home is more than just shelter; it's the cornerstone upon which individuals and families
build their lives. It's a foundation for growth, enabling people to pursue their aspirations and
contribute to the strength of their communities. With operations and retail offices spanning
the United States, we're proud to extend our support to individuals in 46 states, offering
guidance and assistance every step of the way. Take the first step toward the home of your
dreams with First Community Mortgage - where your vision becomes our mission.

WHAT WE DO:

g2 EV Charger Installation

g2 Drain Cleaning

g2 Electrical Panels

22 Electrical & Plumbing Home Inspections

Call me for your next home loan or to refinance your existing home! 22 HVAC Installation and Repair

@ first community mortgage @ (855) 560-9997 = CallNuBlue.com = hello@callnublue.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY
Costner Law Office
(980) 322-0703
CostnerLaw.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Paladin Law
(980) 216-8750
PaladinLawNC.com

Seegars and Townsend, PLLC
(704) 561-1750
STLawNC.com

BUILDER

Brookline Homes, LLC
(973) 418-9801
MyBrooklineHome.com

Epcon Communities -
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CLEANING SERVICES
Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONTRACTOR
Brigmon’s Construction
Services, LLC

(803) 818-1941
eric.brigmon@gmail.com

EDUCATION

Superior School Of Real Estate
(704) 944-4260
SuperiorSchoolNC.com
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FOUNDATIONS &
WATERPROOFING
M&M Foundation and
Waterproofing

(704) 650-1910
CharlotteCrawlSpace
Waterproofing.com

HOME INSPECTION

Home Inspection Carolina
(704) 542-6575
HomelnspectionCarolina.com

Mahogany Premium
Home Inspections, LLC
(704) 883-5053
MPHInspect.com

National Property Inspections
(980) 722-1506
NPIweb.com/Lauterer

T. A. Hill Inspections
(704) 293-5973
TAHilllnspect.com

HOME

PREPARATION SERVICES
HOMEstretch - Charlotte
(980) 326-4262

www.home-stretch.com/charlotte

HOME RENOVATION
Curbio

(844) 944-2629
Curbio.com

HOME WARRANTY

First American Home Warranty
(704) 244-0648
FirstAmRealEstate.com

HVAC

Dave Barch Heating and
Air Conditioning Inc.
(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance

Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon

(704) 246-6500
CommunityOnelnsurance.com

NC Farm Bureau Insurance
Monica Burke
(704) 841-8700
NCFBIns.com/Monica.Burke

JUNK REMOVAL

Griffin Hauling and Removal
(704) 315-9687
griffinhaulingand
removal@gmail.com

Spunky Junk
(980) 298-5942
SpunkyCleaning.com

MOLD REMEDIATION
Clean Air Carolinas
(704) 628-6887
CleanAirCarolinas.com

MORTGAGE
CrossCountry Mortgage
Daniel Jacobs

(704) 703-6864
Daniel.jacobs@ccm.com

First Community Mortgage
Marina Moreno

(704) 352-5436
FirstCommunityMortgage.
com/Loan-Officer/
MarinaMoreno/#lo-contact

Motivation Mortgage
Tyler Bullock

(704) 746-0300
MotivationMortgage.com

MOVING / STORAGE
JD Johnson Moving
Company, LLC

(704) 746-4444
JDJohnsonMoving.com

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

Reign Moving Solutions
(704) 459-1199
ReignMovingSolutions.com

PHOTOGRAPHY
Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PLUMBING SERVICES
Kingdom Plumbing

(704) 640-1174
KingdomPlumbingNC.com

PLUMBING, HVAC
& ELECTRICAL
NuBlue

(704) 709-3549
CallNublue.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Lighthouse Visuals

(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.NextDoorPhotos.com

STAGING

Avenues Stage & Design
Mary Beth Francisco

(704) 661-9397
AvenuesStageandDesign.com

TRANSACTION COORDINATOR
Jordy Luxe Transactions

(433) 306-2961
JordyLuxeTransactions.com

High-Quality Media For Events,
Real Estate & Personal Branding

<ty =

PORTRAITS

DON ELROD
Owner & Photographer

elrodportraits.com
803.367.3478
Don@elroddigital.com

ANINDUSTRY-LEADING HOME
INSPECTION fora
Confident Property Transaction

CTIGHS LLC

Home Inspections « New Construction Inspections
Radon Testing « Commercial Property Inspections
Water Testing « Mold Testing & Sampling « Detached
Structure Inspections - Irrigation System Testing

TODD HILL

CERTIFIED MASTER INSPECTOR (CMI)®
NC & SC Licensed Home Inspector

- Certified Thermographer « Certified Radon
Technician - Certified Commercial Radon
Technician - Certified Master Inspector

CALL, TEXT, OR EMAIL

(704) 293-5973
admin@tahillinspect.com

SCHEDULE ONLINE

LEARN MORE

tahillinspectcom

WE CAN
INSURE </
PEACE OF
MIND!
vt l

With access to more
companies than r
independent agents,
| can shop the market L
to ensure your most :
valuable possessions
are properly protected.

—

GIVE ME A CALL TODAY!

Dimitri J. Apostle, Agency owner

704-218-6000

Dimitri.Apostle@Brightway.com
BrightwaylnsuranceCharlotte.com
@ @BrightwayDimitriApostle

Home ¢ Auto ¢ Flood
Commercial ¢ Life

3rightway

INSURANCE
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Meet Unlock Efficiency and Growth With
- L . _“
The Our Expert Virtual Assistants JORDY IUXE
. - TRANSACTIONS
Te am Are you passionate about the success of
your business, but you're
. i i ?
Kristin Brindley Wendy Ross Lexy Broussard Don Elrod fiswn DO tasks?
Publisher Operations Manager Client Relations Photographer = lack structure and pI’OCGSSGS?
= losing valuable time and money? ;
. We can help! =2
Follow Us Online! —_ % o]
=] 5 ] ]34 ] MEET THE REST OF Our VIRTUAL ASSISTANT SERVICES are designed to /WW“ 4 @2;4”“
o . 2 THE KB TEAM q . 2 1
L ﬁ d E E streamline your operations Licensed | Experienced | Bi-lingual
. provide efficiency
(=] free up your time and mind 443‘306‘2961
Charlotte Real Producers Charlotte Real Producers management@jordyluxetransactions.com
@realproducerscharlotte @realproducerscharlotte &\3 AL ) . jordyluxetransactions. com
N/ < 3 Our Services
W —/ FOLLOW US ON SOCIALL!
g . - - . .
0 y110 Business Structure/Organization @jordyluxetransactions
age ess | he
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 [ e @ /)MM”W’,W e W m ﬁ
@ Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers ooy Vl/lﬁ’k &,;9, achieve mre, M @00“/9
maggzine are not endorsed or recommgnded by The N2 ComApany or the publisher: Therefore, neither The N2 Company nor the ]
publisher may be held liable or responsible for business practices of these companies. W”W PWVW' Admln Support

PROVIDING

SUPERIOR
MOVING SERVICES

CHARLOTTE

REAL PRODUCERS

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

Your Expert Partner In
Crawispace Solutions e
. ° + 95% | rat
Y 4 And Mold Remediation | [t
« Locally owned &
. family operated Danny Johnson
- Licensed and insured (704) 746-4444

OR KNOW SOMEONE WE SHOULD FEATURE?

‘k Five years or less in the business

* At least $3 million in sales in one calendar year

‘k Active on social media

8 - February 2025

For more information, to nominate or to
request to be featured, please email
info@charlotterealproducers.com.

by the North Carolina
Mover’s Association

<80 Clean Air

@ Warranty Backed Solutions & Top Work Places 2023

Receive a 10%
moving credit!
*For Travel & Labor

Only. Valid to use for
yourself, or pass the
savings to your

CONTACT US!
(704) 628-6887 « CleanAirCarolinas.com

@ 24+ Years Experience ® 2022 Super Service Award

DannyJohnson@JDJohnsonMoving.com
JDJohnsonMoving.com

MOVING COMPAMNY
% %o A
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PUBLISHER’S NOTE

the Season of Connection!

As we move through the heart of winter, February reminds us
of the importance of relationships and the warmth they bring
to our lives. It’s a time to nurture bonds, celebrate love in all its
forms, and find strength in the connections that unite us.

This month is also a chance to spark creativity and prepare
for the exciting journey ahead. Let’s take this opportunity to
celebrate each other and build on the successes of the new year.

We look forward to seeing the Real Producers
community together at our Spring Fling on April 8th! More
details to come.

A warm welcome to our newest preferred partners, Kingdom
Plumbing, Reign Moving Solutions, and HOMEstretch! We're

delighted to have them join our community and look forward
to many fruitful collaborations.

As we journey through February, let’s reflect on this thought:
“Alone, we can do so little; together, we can do so much.”
Here’s to a February filled with collaboration, joy, and
meaningful moments.

Your publisher,

Kristin Brindley
Owner/Publisher

Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com
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Your comfort
is our top priority

» Real estate inspections
» Expertly trained technicians
» Fair, professional and fast

"Dave Barch and his team are top
notch. | will never call another HVAC
professional in the Charlotte area
again. You can expect great service,
communication, professionalism and
a fair price. Very happy we called
them!" -- Cody Caulder, Google
review

dave barch
704-777-9981

HVAC installation, repair and maintenance

10 - February 2025

Homeowners |
Our Home Warr

Home systems and appliances do
break, so coverage always comes
in handy. In fact, nearly half of cur
members had a major home
system break in their first year
with us.*

Your Local Resource
Martinez Livingston
704-244-0648

mlivingston@firstam.com

Contact me for details.

*Based on First American Home Warranty first-year real o -
estate contracts January 1, 2023 = Decernibar 35': 2001, Jhandl'e home rEPa"-
stress, so agents can
be their best!"”

firstamrealestate.com : . | Firse

Phone Orders: 800-444-9030 "~ | Hom
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CHARLOTTE BY THE
NUMBERS

WHAT CHARLOTTE'S TOP 500 AGENTS SOLD

Q: Who receives this magazine?

A: The top 500 agents in the South Jersey area. We pull the
MLS numbers each year (by volume) for agents licensed in
our service area, which includes Greater Charlotte counties
of Anson, Alexander, Cabarrus, Caldwell, Catawba,
Chester, Gaston, Haywood, Iredell, Lancaster, Lincoln,
Mecklenburg, Montgomery, Stanley, Union, and York. We
cut off the list at number 500, and the next year’s distribution
is born. We did this again in January, based on the new top 500
agents in sales volume for 2024.

Q: What is the goal of this magazine?

A: Real Producers is about building a stronger, more connected
real estate community. We believe that when we surround
ourselves with successful, like-minded individuals, we can
grow to new heights. This magazine is a platform designed to
bring together the top 500 real estate agents and our trusted
preferred partners, fostering an exclusive and collaborative
network. Each month, we share inspiring stories, celebrate
successes, and promote events that connect, inform, and
inspire. Our mission is to build relationships and empower
growth within the real estate industry.

Q: Does Real Producers have events?
A: Yes! We will have specific networking events throughout
the year.

Q: What is the process for being featured in this magazine?
A: Being featured is simple and starts with a nomination.
REALTORS®), affiliates, brokers, office leaders, and even
self-nominations are welcome! If you know someone with

an inspiring story, exceptional leadership, top-tier customer

12 - February 2025

Since launching Charlotte Real Producers eight years ago, we've often
heard the same questions. To save time, we’re sharing the answers here.
Remember, this publication is your voice, and our door is always open to
discuss anything about our community!

service, or a remarkable commitment to giving back, we’d love
to hear about them.

To nominate, send an email to wendy@kristinbrindley.com
and share why you believe they should be featured. Your
insights help us uncover stories we may not know about. Once
a nomination is submitted, we’ll reach out for an interview to
ensure the feature is a great fit. If selected, our team will take it
from there, coordinating an article write-up and scheduling a
professional photo shoot.

Q: What does it cost a Realtor/team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! The only small fee you may incur would be for
professional lifestyle photos for the article.

Q: Who are the Preferred Partners?

A: Anyone listed as a “preferred partner” in the front of the
magazine is part of this community. They will have an ad in
every magazine issue, attend our events, and be part of our
online community. We don’t just find these businesses off the
street, nor do we work with all businesses that approach us.
One or many of you have personally referred every single
preferred partner you see in this publication. Our partners
hold a special piece to this puzzle since their partnership helps
support our monthly publication. Without them, we wouldn’t
be able to feature our top agents or host our social events.

Q: How can | refer a Preferred Partner?
A: If you know and want to recommend a
local business that works with top Realtors,
let us know!

\D TOTAL
SALES
TOTAL VOLUME
TRANSACTIONS

BUYING SIDE
TRANSACTIONS

LISTING SIDE
TRANSACTIONS

9,686

AVERAGE Oj AVERAGE

SALES VOLUME TRANSACTIONS
PER AGENT PER AGENT

$21.7M 34.23

M



THE TERRACES AT CRAMERT
NOW SELLING! Nestled in the trees

B BROOKLINE | e’
HOMES

Buﬂding
Success

Together

REAL FRODUCERS

SPECIAL

© HDRPHOTOS © VIDEOGRAPHY () MATTERPORT @ FLOOR PLANS & MORE
FREE DRONE PHOTOS WIT

FREE FLOOR PLAN
"LIKAT ONFE PR CUSTORMER

14 - February 2025




POWER COUPLES

ANGELA BERLAN:
BRIEN BOWLIN

Partners In Law and Life

When Angela Berland and Michael O’Brien Bowlin,
Jr. “Brien,” met on the first day of law school,

they had no idea their lives would become so
intertwined. Fifteen years later, they’ve built a
thriving life together, balancing family, their law
firm—Paladin Law—and a passion for music, sports,
and shared adventures.

“Opening Paladin Law wasn’t just about starting a
business,” Angela reflects. “It was about creating the
life we envisioned—together.”

From Law School Sparks to Lifelong Partners
Angela, from Dilworth, Minnesota, and Brien, from

Clarksville, Virginia, took different roads to law

school, but their connection was instant. Angela
spent her pre-law days managing concert logistics at
the FargoDome in Fargo, North Dakota, while Brien
honed his construction skills working for his father’s
construction company, CEI Construction. These
formative experiences shaped both their approach to
law and their complementary personalities.

“We both bring unique skills to the table,”

Brien says. “Angela’s detail-oriented precision
complements my broad perspective from working
in construction and experience in the courtroom
litigating family law cases.”

16 - February 2025

Their personal connection blossomed
into a professional partnership as they
combined their experience and strengths
to open Paladin Law in 2021.

Finding Their Niche in Real Estate Law
Real estate law was an easy choice for
Angela, who immediately felt at home in
the field. “My first job offer was at a real
estate firm,” she explains. “It just clicked.
Connecting the puzzle pieces of title
searches, establishing connections with
people, working with the numbers for
closings and understanding the process
felt like second nature. I truly enjoy the
opportunity to formulate solutions that
ultimately help every party involved.”

Brien’s journey was inspired by his hands-on
experience in construction. “Being on job sites with
my dad growing up gave me a deep understanding
of the building process,” he shares, “which
motivated me to want to help people navigate real
estate from a legal perspective.”

Brien’s additional experience in family law gives the
duo a unique edge. “Divorce and real estate are often
intricately linked,” he explains. “Understanding how
these areas overlap helps us prevent and avoid legal
issues before they arise, especially during closings
involving separations.”

Together, Angela’s
knack for detail

and Brien’s big-
picture problem-
solving make them a
powerhouse team.

The Joyful Side

of Law

Unlike the stress of
litigation, real estate
law is a happy space
for the couple. “It’s fulfilling to help people achieve
milestones,” Angela says. “Whether it’s buying their
first home, refinancing for a renovation, or selling to
start a new chapter, we get to share in their joy.”

Brien agrees. “Litigation can be draining, but real
estate law is filled with hope and excitement. It’s
about being part of people’s dreams.”

Their client relationships keep them motivated
to improve and refine the closing process. “We’re
always looking for ways to make the process of
buying or selling a home smoother and more
efficient, taking the stress out where we can and

enjoying the relationships we form with our clients
along the way,” Angela notes.

Family at the Center

In July 2023, Angela and Brien welcomed their son,
Michael O’Brien Bowlin, III “Trey,” whose full name
honors three generations of Michael O’Brien Bowlins.
“Starting our firm gave us the balance to focus on
what matters most—our family,” Angela says.

Trey isn’t the only member of the family benefiting
from Angela and Brien’s commitment to balance. The
couple also shares a love of sports and music, traveling
to games and concerts together. As Small Business
Partners with the Carolina Panthers, they’ve cheered
on the team from London to Munich.

“Those experiences keep us connected and remind us
why we work so hard,” Brien says.

Success Redefined

For Angela and Brien, success isn’t about awards or
accolades—it’s about fulfillment. “If we can look at
each other and smile at the end of each day, we’ve
succeeded,” Brien shares. “We love what we do, we
love each other, and we love helping our clients.”

Angela agrees, adding, “We’re always striving to be
better—not just for our business but for our family and
ourselves. We are eternally grateful for the support of
our amazing team at Paladin Law and all of our trusted
clients. Without them, we wouldn’t be here.”

As they look to the future, Angela and Brien remain
focused on building a legacy, both personally and
professionally. With their passion, dedication, and
love for what they do, they are proving that success
isn’t just about accomplishments—it’s about the life
you build together.

PALADIN LAW
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POWER COUPLES

ANGIE CASTRO

SEBASTIAN MORA

A Power Couple On The Rise

i

When energy, passion, and partnership come
together, extraordinary things happen. Meet Angie
Castro and Sebastian Mora—a Charlotte-based real
estate power couple whose journey in business and
life is nothing short of inspiring. From their early
start in the industry to building a thriving real estate
business together, their story is a testament to hard
work, faith, and synergy.

From Friendship to Forever

Their story began in the real estate trenches.
Angie, a determined and knowledgeable agent, and
Sebastian, a trusted lender with deep contracting
roots, quickly became a dynamic duo. “We were
best friends before anything else,” Angie says with

18 - February 2025
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a smile. “Working together felt natural. We spent
hours on the phone, collaborating, laughing, and
building a connection. Real estate can be a lonely
industry, and having someone who understands
your world makes all the difference.”

But their friendship blossomed into something
more. “We didn’t want to mess up our work
relationship, but it was undeniable,” Sebastian
admits. “Once we shared our feelings, everything
just clicked. We realized we were perfect together—
in life and business.”

On January 6th, they celebrated their first
wedding anniversary, and their bond continues to

thrive as they navigate the fast-paced world
of real estate together.

A Perfect Balance

Angie and Sebastian bring a powerful mix of skills
and personalities to the table. Angie, known as “the
cautious one,” is the organized, sweet, and hard-
working strategist who ensures every detail is in
place. On the other hand, Sebastian is the “gas of the
operation”—funny, outgoing, and always full speed
ahead. This contrast fuels their success.

“We complement each other perfectly,” Angie shares.

“Where I'm careful, he pushes forward. Where he’s
bold, I bring strategy. It's why we’ve grown so much
faster together than we could have alone.”

Building Dreams Together

Real estate was always part of their dreams. Angie
earned her license at just 18 years old, inspired by
her grandparents, who built a legacy through real
estate investing despite having no formal education.

Sebastian’s story began even earlier—at 14, he
entered the trades as a painter and quickly became a
skilled contractor.

Their combined experience gave them a winning
edge. Today, they’ve found their niche, investing

in fix-and-flips and new construction. “Taking the
leap into investing was a game-changer,” Sebastian
says. “We’re currently flipping three properties and
building two homes, and we couldn’t be more excited
about where we’re headed.”

Their hard work has paid off, with a career volume
of $26 million, including $9 million in 2023 and $16.2
million last year. Angie also serves as the broker-in-
Charge at Monarch Group Realty, a role she leads
with grace and precision.

Life Beyond Real Estate

While real estate keeps them busy, Angie and
Sebastian prioritize family, faith, and fun. “We’re
pickleball fanatics,” Angie laughs. “It’s our way of
unwinding and spending time together.” They also
enjoy movies, dining out, and caring for their three
beloved pets—Banana, Rook, and Sombra.

Family plays a central role in their lives, with
Sebastian’s close-knit family becoming Angie’s own.
“Sebastian’s family welcomed me with so much love,”
she says. “Even though my family is far away, I feel at
home.” Their faith also keeps them grounded, guiding
both their personal and professional decisions.

Looking Ahead

The future is bright for this powerhouse duo. With
2024 full of gratitude for their growth, Angie and
Sebastian are setting their sights on 2025. Their
next big goal? Transitioning out of flips and diving
headfirst into development and new construction.

“Success for us means freedom,” Angie explains.

“We want to build a business that allows us to slow
down, play with our future kids, and enjoy the life we
worked so hard to create.”

Their story is one of energy, passion, and a shared
dream. “Real estate brought us together,” Sebastian
reflects. “And together, we’re unstoppable.”

With their unique balance, contagious
energy, and unwavering faith, Angie and
Sebastian Mora are redefining what it means
to be a real estate power couple. Watch out,
Charlotte—they’re just getting started!

Charlotte Real Producers - 19



POWER COUPLES

EMILIE

WALT

Redefining Love D A \ 718
And Legacy

Nestled in charming Huntersville, NC, Emilie

and Walt Davis are more than just real estate
professionals—they’re the ultimate power couple.
With a love story that has stood the test of time
and a thriving business rooted in heart and hustle,
they’ve become a dynamic force in real estate.
Emilie and Walt prove that when passion meets
partnership, magic happens.

From “l Do” to Doing It All

Their journey began in the summer of 1977 with

a simple church visit. Emilie, a fresh-faced dental
hygienist in Toccoa, GA, caught the eye of Walt, a
college student spending his summer as a youth
pastor. He plucked her card from a visitation stack
and made the call that would change both their lives.
Seven months later, they were exchanging vows—
and building the foundation of a lifelong partnership.

This February, Emilie and Walt celebrate 47 years of
marriage—a milestone marked by love, resilience,
and shared dreams. From raising three children and
embracing the joy of 16 grandchildren to navigating
career shifts, their union has been a masterclass in
collaboration.

Career Reinvention with a Twist

Before real estate became their calling, Emilie spent
over two decades perfecting smiles as a dental
hygienist and office manager, while Walt made his
mark in yearbook sales and fundraising. In 2017, they
decided to pool their talents together—a move that
transformed their lives.

Walt brought his land sales expertise, cultivated
since 1998, while Emilie leveraged her attention to
detail with empathy rooted in years of client care.
Together, they built Southern Charm Collective, a
thriving venture under eXp Realty LLC.

It wasn’t all smooth sailing. Their first year in

the industry tested their grit. With only two sales
totaling $676,000, they could have thrown in the
towel. Instead, they leaned in—networking at civic
clubs, touring properties, hosting open houses,
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and relentlessly following up with leads. That
perseverance paid off! Today, Emilie and Walt

boast over $94 million in career volume and have
become trusted names in the Greater Charlotte area’s
competitive market.

The Power of Partnership

Their secret sauce? Emilie and Walt are living
proof that opposites don’t just attract—they
amplify each other’s strengths. Emilie is the
empathetic, detail-oriented yin to Walt’s outgoing,
personable yang. Together, they offer clients

concierge-level service, blending sharp market
knowledge with heartfelt support.

“We treat our clients like family and build
connections that go far beyond the transaction,”
Emilie says.

Their hard work hasn’t gone unnoticed. Emilie was
named among Lake Norman Media Group’s Who’s
Who in 2022 and 2023 and was named #1 in the

country in 2022 for New Home Sales with an active
adult national website. Walt’s career highlights
include managing a $42 million land sale weekend
in Florida. They were Service Providers of the Year
twice at their previous firm and have become local
icons in the 55+ active adult market.

Living the Dream

When they’re not making real estate magic, Emilie
and Walt embrace life’s simple pleasures. Boating
on Lake Norman, escaping to their mountain home,
or exploring wineries and new restaurants keeps

their connection strong. Their bustling family—
complete with two doodles, a Bichon Bolognese and
a Ragdoll cat—adds plenty of energy and love to
their home.

Emilie and Walt are just as passionate about the
future. With plans to mentor new agents and expand
their influence in real estate, they’re building a legacy
that goes far beyond transactions.

A Message of Love and Resilience

Emilie and Walt’s journey is a testament to the power
of love, grit, and teamwork. They’ve weathered
challenges, celebrated wins, and built a life that’s
both inspiring and fulfilling. Whether it’s their nearly
five decades of marriage or their meteoric rise in
real estate, they’ve proven that partnership isn’t just
about balancing strengths—it’s about lifting each
other higher.

Their story is a rallying cry for dreamers and doers:
Believe in each other, stay the course, and never stop
hustling for what you love. Emilie and Walt Davis
are living proof that the real estate of life’s greatest
treasures is built on a foundation of trust, passion,
and a whole lot of heart.
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POWER COUPLES

HEATHER

COOK

Heather and Brad Cook
prove that when passion and
partnership collide, incredible
things happen. With over 20
years of combined real estate
experience and a knack for
balancing business and love,
this Lake Norman-based duo
leads The Curated Group
under Real Broker, LLC, with
heart, humor, and a shared
vision for the future.

An Online Spark, a
Real-Life Connection
Heather and Brad’s story
begins with a digital twist—
they met on Bumble. Their
connection was instant,

and it quickly became clear
they were a perfect match,
both in love and ambition.
Seven and a half years into
their marriage, their bond is
stronger than ever, and they
have a successful partnership
in real estate.

“We get to spend every day
together, working toward the
same goals,” Brad says. “That’s
a win most people don’t get.”

What makes Heather and Brad such a powerful team
is how their personalities balance each other. Witty
and creative, Heather is a natural conversationalist
who thrives on building connections. Brad, the logical
and insightful counterpart, excels at listening and
providing thoughtful solutions.

“Our dynamic works because we play to each
other’s strengths,” Heather shares. “I love starting
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Inspired by Legacy, Driven by Love

For Heather, real estate was a calling inspired by
her Aunt Lynn, a beloved realtor who passed away
too soon. “She was my favorite person in the world,”
Heather reflects. “I wanted to be just like her.”

BRAD

Building A Business
And A Life Together

Brad’s journey into real estate came later, motivated
by a desire to spend more time with Heather and
escape the grind of his traveling sales job. “I couldn’t
say no to the chance to work with my best friend
every day,” Brad says.

A Full House of Love (and Fur)

The Cooks’ life extends far beyond real estate and into a
home bustling with energy, joy, and an impressive furry
family. Together, they care for a small pack of 13 pets,
including their cherished Great Danes, Moo and Roo;

a stylish Shi-Poo named Jay Z; a sassy Yorkie named
Beyonce; and a lovable Frenchie squad featuring Biggie,
Smalls, Tupac, Peggy, Beans, and more.

“We’re basically running a mini zoo,” Brad jokes,
“pbut we wouldn’t have it any other way.” Each pet

conversations, and Brad is incredible at taking those
ideas and turning them into action.”

This dynamic has led their team to remarkable
achievements. With Heather at the helm as CEO

of The Curated Group and both serving as Growth
Ambassadors with Real Broker, LLC, the couple has
achieved over $350 million in career volume. In
2023 alone, they closed $33 million, and last year,
$35 million.
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brings its unique personality to the family, from
Betty White’s charm to Foxy Brown’s playful antics.
Their newest addition, Tupac, a four-month-old
Frenchie, has already claimed a spot as the house’s
resident troublemaker.

Even their cat, David, fits right into the mix, ruling
over the pack with quiet authority. “It’s chaos, but
it’s our chaos,” Heather says with a laugh. “These
animals bring so much love and joy into our lives—a
constant reminder to slow down and appreciate the
little things.”

But family isn’t just about their four-legged
companions—it’s also about building a legacy.
Heather and Brad have spent years pouring their
passion into real estate, and now they’re thrilled

to welcome the next generation into the business.
Their son, Will Roque, recently earned his real
estate license, marking an exciting new chapter for
the family. “We are extremely proud and excited,”
Heather shares. “Now, when the time comes for us to
hang it up, we have the opportunity to pass our real
estate legacy on to him,” Brad adds.

Looking Forward

The Cooks are passionate about sharing their journey
with others. This year, they’re launching a Power
Couples in Real Estate group designed to connect

and inspire other partners navigating the unique
challenges and opportunities of working together.

“Our highest hope is to grow as individuals and as a
team,” Heather says. “There’s no failure, only chances

to learn and get better.”
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POWER COUPLES

RYAN

KAILA

LINDSEY

In the fast-paced world of real estate, Kaila and

Ryan Lindsey have built a life and career that blend
passion, persistence, and a sprinkle of serendipity.
With over nine years in the industry, this Charlotte-
based power couple has mastered the art of
balancing business success with personal fulfillment,
embodying the philosophy that life is as much about
the journey as it is the destination.

A Story of Friendship, Love, and Vision

Kaila and Ryan’s story began not in a boardroom or
open house but poolside during high school. What
started as a friendship grew into something deeper, a
bond forged through years of shared experiences. “We
were best friends and even roommates in college,”
Kaila recalls. “It wasn’t until after we graduated that
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Building Dreams, Brick By Brick

¥ ¥’

we finally confessed our feelings for each other. We’d
both been holding back for years out of fear of losing
the friendship!”

Their relationship has been a steady evolution,
much like their career in real estate. Married since
2014, Kaila and Ryan have been navigating life and
business together with complementary skills that
make them unstoppable.

The Dreamer and the Doer

Describing themselves as the dreamer and the
rock, Kaila and Ryan’s dynamic couldn’t be more
balanced. Kaila, a visionary who thrives on
creativity, spearheads real estate transactions
and envisions transformative projects. Ryan,

the analytical and grounded general contractor,
brings Kaila’s ideas to life through his expertise in
renovation and building.

Their combined efforts have earned them the
nickname “the Chip and Joanna Gaines of Charlotte”
among friends. And while they playfully shrug off
the comparison, there’s no denying their synergy in
blending real estate with home transformation.

“We complement each other,” Kaila says. “I handle the
buying, selling, and vision for renovations, while Ryan
focuses on construction and design. We stay in our
lanes but always have each other’s backs.”

From Humble Beginnings to Unstoppable Growth
Like many entrepreneurial couples, the Lindseys
faced their fair share of challenges. Early in their
journey, they found themselves nearly broke,
navigating the complexities of launching a business
while juggling financial stress. “It was tough,” Kaila
admits, “but we leaned on each other and pushed
through. Looking back now, we laugh, but those
moments strengthened our partnership.”

Today, their career achievements are impressive.
Kaila, a seasoned real estate agent with a career
volume of $157 million, has consistently earned

the prestigious ICON award at EXP Realty for the
past six years. By leveraging his general contractor
license, Ryan has transitioned from flipping houses
to building affordable homes, aligning their business
with their vision of creating generational wealth.

Real Estate with Heart

For Kaila and Ryan, real estate is more than just a
career—it’s a pathway to their dreams. They aim to
build financial freedom while prioritizing family,
travel, and their shared passion for giving back.

The couple’s family life, including their two-year-
old son and three rescued dogs, is at the heart

of everything they do. “Watching Ryan interact
with our son is the greatest joy of my life,” Kaila
shares. “We’re intentional about creating memories
together, whether traveling or simply enjoying time
at our beach house.”

Their compassion extends beyond their family to
the community. Kaila, who has rescued over 57
dogs through fostering, sees every challenge—
whether in real estate or life—as an opportunity to
make a difference.

Success Redefined

For the Lindseys, success isn’t measured
solely by financial milestones. “It’s about
creating a life we love to live every day,”
Kaila explains. “We work hard but never at
the expense of our family or health. Those
moments—being present with each other
and our son—are priceless.”

As they look ahead, the couple’s aspirations
are as ambitious as they are heartfelt. From
expanding their real estate ventures and
doubling Kaila’s YouTube subscribers to
growing their family and making the cover
of Real Producers, the Lindseys are proof
that dreams, when built together, can lead
to a rewarding and inspiring life.

With a relentless drive to turn vision into
reality, Kaila and Ryan Lindsey are more
than a power couple—they’re a testament to
the magic of teamwork, tenacity, and love.
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POWER COUPLES

KRISTEN BERNAR
GLENN KIRBY

Building Homes And Futures

In Charlotte’s fast-paced real estate world,
Kristen Bernard and Glenn Kirby stand
out as a duo who have mastered the art of
teamwork in both life and business. Their
story is one of passion, persistence, and
partnership—a journey that has made
them one of the most inspiring couples in
the industry.

A Match Made in Real Estate

Kristen and Glenn’s love story began when
their professional lives overlapped. Both
were agents at Keller Williams SouthPark
when their paths crossed. At first, they were
friendly competitors, occasionally finding
themselves on opposite sides of a deal.

But as time passed, their connection grew
deeper, fueled by shared interests in travel,
sports, and treating life like an adventure.

“We started as colleagues but soon realized
we had so much in common,” Kristen shares.
“From there, everything just clicked.” In May
2020, they blended their families and lives,
creating a marriage and a true partnership.

Different Strengths, Shared Goals
Kristen and Glenn are a true power couple
because of how well their unique skills fit together.
Kristen, who started her career as a school teacher,

is naturally warm, caring, and focused on helping
people. She entered real estate in 2008, driven by a
love of learning and a passion for helping buyers and
sellers make informed decisions. Today, she leads the
EmpowerHome Team Charlotte, where her client-
first approach has earned her a spot in the top 1% of
her market center.

Glenn, on the other hand, is a planner and strategist.
Starting in real estate during college, he’s spent over
two decades building his career and now oversees
several Keller Williams brokerages in the Carolinas.
Glenn’s expertise lies in mentoring agents and
creating strong systems for success.
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“Kristen brings heart, and I bring structure,” Glenn
says with a smile. “Together, we make a great team.”

Life Beyond Real Estate

Kristen and Glenn’s world doesn’t just revolve
around business. They’re proud parents to four
teenagers—Laney, Beckham, Selwyn, and Drew—and
a Sheepadoodle named Kenzo, who keeps things
lively at home.

When they’re not working, you’ll often find them
golfing at Raintree Country Club, trying out new
restaurants, or relaxing on their sailboat in Key
West. Family and fun are central to their lives, as

is their commitment to giving back. They actively
support causes like Go Jen Go and St. Jude Children’s
Research Hospital.

“Giving back is so important to
us,” Kristen says. “We want to [Ty
make a difference, not just in real
estate, but in our community.”

Overcoming

Challenges Together

Like any couple in business
together, Kristen and Glenn
have faced their share of
challenges. Their different
approaches sometimes lead

to disagreements, but they’ve
learned to turn those moments
into opportunities to grow.

“We’ve had to learn patience
and good communication,”
Glenn says. “It’s not always easy,
but our shared goals keep us
moving forward.”

Kristen adds, “Our differences
make us stronger because we balance each other out.
It’s all about working as a team.”

-

Looking Ahead

Kristen and Glenn have big plans for the future.
Kristen aims to grow her team’s sales volume to
$90 million in 2025, while Glenn is focused on
guiding his brokerages to an impressive $2.5 billion
in transactions.

For them, success is more than numbers. “It’s about
helping others succeed,” Kristen explains. “Whether
it’s our clients, agents, or the community, making a
positive impact is what drives us.”

As they continue to grow their business and build
their life together, Kristen and Glenn prove that with
hard work, love, and a shared vision, anything is
possible. They’re more than just a power couple—
they’re a team, and they’re just getting started.
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POWER COUPLES

STEVEN

MARIE

LORIMER

Building Dreams Together In Real Estate And Life

When Steven and Marie Lorimer walk into a room,
their warmth and synergy are instantly felt. Married
since 2006, this dynamic duo has turned their
passion for people and real
estate into a flourishing
business. Serving the
Greater Charlotte
area with the Allen

Tate Company, the Lorimers prove that success is
sweeter when shared with your best friend.

“We’re best friends first,” Steven says with a smile. “I
couldn’t imagine doing life with anyone else.”

A Love Story Rooted in Trust

Steven and Marie’s story began like a scene from a
romantic comedy. Introduced by a mutual friend
nicknamed “Kool-aid” (yes, he was in the old
commercials), their chemistry was undeniable. Their
first official date? A New Year’s Eve party, complete
with a midnight Kiss.

“That kiss sealed the deal,” Marie says with a laugh.

Two decades later, their partnership is just

as strong. They’ve raised two incredible sons,
Julius and Olson, and run a thriving real estate
business—proving that trust and teamwork
are the ultimate foundations for success.

Taking Leaps of Faith
Steven’s journey to real estate began in 2014 after
a successful career in sales. But something was
missing. “I wanted a career where I could make
areal difference in people’s lives,” he recalls.
Encouraged by Marie, Steven took a leap of
faith, leaving behind stability for the unknown.

“His happiness mattered more than anything,”
Marie shares. “I told him, ‘We’ll be fine. Just go for it.””

Her belief paid off—Steven earned Rookie of the Year
in his first year in real estate.

Years later, it was Steven’s turn to encourage Marie.
As a VP of marketing, her demanding corporate
career kept her from her family. “What used
to bring me joy wasn’t fulfilling anymore,” she
explains. “Steven told me, ‘It’s your turn to leap.
We’ll figure it out together.”

And they did. Today, their combined skills—Steven’s
gift for connecting with people and Marie’s creative,
data-driven approach—make them an unstoppable
force in real estate.

Opposites That Attract—and Complement

While their personalities differ, that’s precisely
what makes them a dream team. Steven describes
himself as “outgoing, caring, and thoughtful,” Marie
jokes that she’s “confident, creative, and OCD, lol.”
Together, they balance each other perfectly.

“Steven’s strength is his genuine love for
people,” Marie says. “He makes
everyone feel seen and heard.”

“And Marie’s attention to detail

is unmatched,” Steven adds. “She

sees the big picture and all the
small pieces that make it work.”

Family, Fur Babies,
and Fun
For the Lorimers,
family comes first.
Their sons, Julius
(15) and Olson (13),
are their pride and
joy. Julius dreams
of playing collegiate
golf, while Olson
splits his time
between tennis and
video games. Even
their dogs, Cloe and
Cami, are part of the
family dynamic.

“We’re a boxer
family,” Marie says.
“Cloe wasn’t sure about
Cami at first, but now
they’re inseparable.”

The Secret to Success
What'’s their secret to thriving
as a couple in business? Trust,
hard work, and never giving
up on each other. “Five years
ago, we had no idea what today
would look like,” Steven admits.
“But we poured everything
into this, bringing us closer.”

For the Lorimers, real estate isn’t
just a career—it’s a calling. “Every
transaction is personal,” Marie

shares. “We treat our clients like family because that’s
what they deserve.”

Their advice for others chasing their dreams?
“Don’t be afraid to leap,” Steven says. “And find
someone who believes in you as much as Marie
believed in me.”

With their deep connection to their community and
unwavering love for each other, Steven and Marie
Lorimer prove that in real estate—and life—success
is always better when shared.
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POWER COUPLES

NATHAN £ ANGELA

THOMPSON

Building Trust From The Ground Up

For Nathan and Angela Thompson, success
isn’t just about numbers—it’s about honesty,
growth, and the simple satisfaction of helping
others. As the dynamic duo behind Clean

32 . February 2025

Air Carolinas Inc., their story is one of grit,
innovation, and a shared passion for problem-
solving that has kept their partnership thriving
both personally and professionally.

A Meeting to Remember

The Thompsons’ journey began over two
decades ago when fate brought them together
in a Charlotte fine-dining restaurant. Angela,
the outgoing bartender, caught the eye of
Nathan, who was already hard at work in his
father’s crawlspace remediation company.
The connection was instant. Soon after, they
started dating, bought their first house, and
Nathan proposed on Christmas Eve in 2002. By
May of 2003, they were married in Gatlinburg,
TN, ready to build a future together.

Building Clean Air Carolinas

Nathan began working in crawlspace remediation in
2002, and Angela joined him in 2005, leaving behind
her bartending career. When Nathan’s father retired
in 2007, they briefly worked for the company’s new
owner. But by 2009, they were ready to branch out
independently—and Clean Air Carolinas Inc. was born.

Starting their own business brought challenges,
including a slow first year as they built their

network and reputation. Still, they pushed through.

Their unwavering commitment to quality work
and exceptional service fueled their exponential
growth. With a projected 20% increase for 2025,
Clean Air Carolinas has become a trusted name in
crawlspace remediation.

Complementary Strengths

What makes Nathan and Angela such an effective
team is how they balance each other’s strengths.
Nathan, the calm and optimistic innovator, keeps the
vision in focus. Angela, with her warm and outgoing

nature, connects effortlessly with clients and vendors.

“Nathan sees the big picture, and I'm the one

who keeps things moving,” Angela explains. “Our
personalities work so well together, which is why we
can meet every challenge head-on.”

A Reputation Built on Honesty

For the Thompsons, success goes beyond growth—it’s
about integrity. Their passion for solving problems
has earned them a loyal network of realtors and

clients who rely on their expertise. Whether it’s mold
remediation, crawlspace encapsulation, or improving
indoor air quality, the Thompsons approach every job
as if it were their own home.

“Our goal is always to do what’s right, not just what’s
easiest,” Nathan says. “That’s how you build trust.”

Their certifications as Mold Remediators and Indoor
Environmental Professionals further set them apart,
ensuring every project meets the highest standards.

Life Beyond the Business

Outside of work, the Thompsons lead full, vibrant
lives. Nathan enjoys shooting pistol and rifle
competitions or fishing in North and South Carolina
lakes, while Angela stays active running local 5Ks.

Though they recently lost their beloved 14-year-
old Labrador, Mick, they’re excited to welcome
new furry companions soon. Family is also
central to their lives, with Nathan’s eight siblings
and Angela’s close-knit Charlotte-based family
providing a strong support system.

Looking Ahead

As they look to the future, Nathan and Angela hope
to train more exceptional employees to keep up
with their growing schedule and continue solving
problems for clients.

“Helping people—whether it’s our clients, team, or
realtors—is what drives us,” Angela says.

From humble beginnings to where they stand
today, Nathan and Angela Thompson prove that
honesty, hard work, and a shared vision can create
something truly remarkable.

“Success for us is simple,” Nathan concludes. “It’s
about helping others, enjoying the work, and
knowing we’ve built something to be proud of.”

With unwavering dedication and an unstoppable

partnership, Nathan and Angela Thompson are more
than a power couple—they’re an inspiration.
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POWER COUPLES

NICOLE

Behind every great business lies a compelling story,
and Nicole and Roswald “Terran” Jordan’s tale is one
of grit, heart, and unapologetic ambition. Together,
this dynamic duo leads Jordy Luxe Transactions,
LLC, a company that has redefined luxury real estate
services. But their journey isn’t just about success—
it’s about perseverance, family, and faith.

Opposites Attract, Dreams Align

Nicole, the creative visionary with a free spirit,
brings boundless ideas and contagious energy to the
table. Born in California but raised in Guatemala,
her childhood was defined by resilience and
reinvention. From leaving behind her family in
Guatemala at age eight to adapting to life in the

U.S. without speaking English, Nicole turned every
challenge into fuel for her dreams.

Terran, on the other hand, is the steadying force.

A detail-obsessed problem solver with a flair for
humor, he’s the yin to Nicole’s yang. Hailing from
a military family, his formative years were shaped
by discipline, adaptability, and an unwavering
commitment to family. When their paths crossed in
a Maryland mall in 2005, sparks flew. Nicole may
have saved his number as “mall guy,” but it didn’t
take long for him to win her heart. Fast forward to
2020, and the couple tied the knot, solidifying their
partnership in life and business.

A Legacy Born from Love and Hustle

Jordy Luxe Transactions wasn’t just a business idea;
it was born from necessity and vision. After Nicole
became a realtor in 2015, her knack for efficiency
and process management stood out. Meanwhile,
Terran brought his analytical mindset, honed in
federal law enforcement, to the table. Together, they
turned their shared passion for real estate into a
powerhouse brand.
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But their big break came with a twist of fate. In
2021, after their son Jaycari was born prematurely
and spent nearly four months in the NICU, Nicole
and Terran knew life needed a different rhythm.
Determined to prioritize their family, they
reimagined their business. Jordy Luxe Transactions
grew into a platform that not only supports realtors
but also empowers its founders to stay present for

while offering unmatched, white-glove service.

TERRAN

JORDAN

Diverse Origins, Common Aspiration

A Family-First Philosophy

their children. Today, they oversee a thriving team
of seven, processing up to 120 transactions monthly

This power couple isn’t just about closing deals—
they’re about opening doors to better lives. At home,
Nicole and Terran’s vibrant family life reflects

their diverse heritage. With four kids, including a
new baby and two lovable pit bulls, the Jordans’
household is a lively mix of soul food, Guatemalan
delicacies, and Carolina Panthers football parties.

Faith is their cornerstone. From family prayer
to teaching their children about resilience and
gratitude, Nicole and Terran are building a legacy

Blueprint: From Hustler to CEO, they’re empowering
entrepreneurs to realize their dreams. Their venture,
Virtual Luxe Solutions, provides virtual assistant
services for the modern real estate industry.

“We believe in transforming the hustle into
something sustainable and impactful,” Nicole
shares, her passion unmistakable. “It’s about
creating freedom—for us, our family, and everyone
we work with.”

As they look ahead, the Jordans are focused on
scaling their business nationwide and inspiring
others to follow in their footsteps. “Real estate isn’t
just a job,” Terran explains. “It’s a vehicle for change,
for building generational wealth, and for creating the
life you've always dreamed of.”

JORDY IUXE

TRANSACTIOMNS

of love and values. When they’re not juggling
business calls, they’re recharging by the water,
exploring new destinations, or simply soaking in
the joy of parenthood.

Redefining Success
For Nicole and Terran, success means impact,
not just numbers. With Nicole’s course, The Boss
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POWER COUPLES

RACHEL

ALEXANDER

COST

Meet Rachel and Alexander Cost, a dynamic duo in
Charlotte’s real estate and insurance industries who
have built their success on hard work, teamwork,
creativity, and a deep connection. Married for over
a decade and together for 15 years, this power
couple epitomizes the balance between professional
excellence and a thriving family life.

Hailing from vastly different corners of the globe—
Rachel from England and Alex from Syracuse, New
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Crafting Lives

and Dreams

York—their journey together began in a fitness boot
camp class Alex led in South Charlotte. A shared
sense of humor and love for sports sealed the deal
on their first date at a basketball game, sparking

a partnership that has grown through countless
challenges and triumphs.

From Teaching to Real Estate
Rachel entered the real estate world five years
ago, transitioning from a career as a middle and
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high school math teacher. Her passion for teaching
evolved into a love for training and coaching agents,
blending leadership skills with creative problem-
solving. Alex, with his background in fitness, has
spent the past decade building a successful insurance
career. Two years ago, he earned his real estate
license, diving into their shared passion for property
and investment. Together, they’ve built a business
that delivers exceptional care to clients while
balancing personal and professional lives.

A Perfect Balance

What makes Rachel and Alex a standout team is their
complementary personalities. Rachel describes herself
as creative, brave, and determined—an introvert with
a knack for risk-taking. Alex is outgoing, analytical,
and athletic, with a confident demeanor that energizes
their ventures. They’ve embraced their differences by
crafting roles that align with their strengths, creating
synergy at home and in business.

“A zebra is never going to change their stripes, but
they can learn to wear them better,” Is a favorite
quote Rachel loves. This philosophy underscores
their partnership as they divide tasks to maximize
efficiency and harmony.

Family First

For the Costs, success is about more than just
business. It’s about creating a life that reflects their
values of hard work, family, and community. With
three children—Noah (10), Olivia (9), and Pippa
(3)—plus their beloved black Labrador, Izzie, life is a
whirlwind of school, sports, and family outings. Yet,
they make it work by involving their kids in business

ventures, from client appreciation events to signage
and pop-by deliveries.

“We share our goals and ideas with our children

to inspire them,” says Alex. “It’s not just about real
estate or insurance; it’s about showing them that
anything is possible with hard work and creativity.”

When not closing deals or planning events, Rachel
and Alex enjoy hiking, golfing, exploring local
activities, and spending time at the beach—their
happy place. In the long term, they dream of building
generational wealth, ensuring family security, and
giving back to their community. They envision a
future near the ocean, balancing work with the
simple joys of sandy toes and sunset views.

Giving Back

The Costs are more than just professionals—they’re
community builders. Rachel serves on the board of
the 24 Foundation, which raises funds to support
cancer research, patients, and survivors in the

local Charlotte area. The Costs also support other
nonprofits like the Independence Funds, FRAG, and
Ronald Mcdonald House. Professionally, they’ve set
lofty goals, including expanding the Fuel Real Estate
platform and $10 million agent training program and
continuing to grow real estate investments.

“For us, success is about setting goals we define

for our family and achieving them,” says Rachel.
Whether it’s reaching $20 million in sales, supporting
other agents, or inspiring their sphere to build
generational wealth, the Costs are all about turning
dreams into reality.

A Journey of Grit

Rachel and Alex’s story is one of grit, growth, and
grace. Their journey reminds us that success in real
estate, as in life, is about more than numbers. It’s
about relationships, resilience, and pursuing what
truly matters. Together, they’ve shown that with
determination and teamwork, you can achieve

not only professional success but a life filled with
meaning and purpose.
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POWER COUPLES

TINA

DAVID

KOSTELNIK

Love, Leadership, And Legacy

Some couples complement each other; Tina and
David Kostelnik amplify each other. With over
seven years in Charlotte’s competitive real estate
market, they’ve earned a reputation as the go-to
team for buyers and sellers seeking expertise,
creativity, and unwavering commitment. They’re
more than just partners in business—they’re the
kind of couple who turn houses into homes and
clients into lifelong friends.

A Chance Meeting That Changed Everything
Their story started at a South Charlotte restaurant,
where Tina and David’s worlds collided in the most
unexpected way. Tina was out with friends, one of
whom happened to know David from his basketball
days. Introductions were made, sparks flew, and the
rest is history.

Fifteen years later, the Kostelniks have built a
beautiful life together and blended their families
seamlessly. With three successful children—Lauren
(25), A] (24), and Nick (21)—they’ve mastered the art of
creating harmony both at home and in their business.

Real Estate’s Power Couple

What makes Tina and David unstoppable? It’s their
unique blend of talents and perspectives. Tina,
originally from Syracuse, NY, has a background as
an interior designer, accredited stager, and even an
elementary school teacher. Her staging expertise
transforms homes into irresistible showcases.

“I don’t just stage homes—I create a vision,” Tina
says. “It’s about making buyers feel like they’ve found
the one the moment they walk through the door.”

Hailing from Cleveland, OH, David brings technical
expertise and no-nonsense communication. With

a background in construction, remodeling, and
corporate leadership, he’s the kind of agent who can
see beyond the surface.
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“Real estate isn’t just about pretty spaces,” David
explains. “I help clients see what’s possible—and
sometimes, what’s not. Protecting our clients is our
top priority.”

Together, their clients get the best of both worlds:
Tina’s eye for design and David’s structural savvy. It’s
no wonder clients call them “The Dream Team” or
compare them to Chip and Joanna Gaines.

A Winning Philosophy

The Kostelniks’ approach to real estate is simple: it’s
not about the sale; it’s about the people. Their focus
on building relationships means they’re not just
helping clients buy and sell homes—they’re helping
them make life-changing decisions.

“Our clients get two for the price of one,” Tina says with
a laugh. “We’re always available, whether it’s showing
homes, tackling listing appointments, or strategizing
together. Divide and conquer is our motto!”

Their dedication has led to accolades like the
Charlotte Observer Rising Stars Award and
recognition as Top Producers year after year. Last
year, they closed $16 million in sales, and they’re on
track to reach $19 million this year.

A Life Well-Lived

When they’re not closing deals, Tina and David know
how to have fun. From traveling and golfing to a
competitive game of pickleball, they share a passion
for making memories together. Their eight-year-old
Goldendoodle, Cam, is the unofficial third member of

their team, always ready for a walk or a cuddle after
a busy day.

Now, as empty nesters, the couple is on their home-
buying journey, searching for the perfect downsized
space. “Tina’s my toughest client yet,” David jokes.
“She has a list of must-haves that’s a mile long. I
might have to fire her!”

Looking Ahead

For the Kostelniks, the future is all about deepening
connections. Their greatest compliment? Client
referrals. “When someone trusts us enough to
recommend us to their family and friends, it’s the
ultimate reward,” Tina says.

They’re also committed to professional and personal
growth and are excited to help even more clients
achieve their housing dreams in the years ahead.

“Success isn’t about the numbers,” David reflects.

“It’s about the relationships we build and the lives we
touch. And doing it all with my partner by my side?
That’s the dream.”
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Book Your Cleaning with Nicole!

(980) 298-5942 60O

SpunkyCleaning.com - info@spunkycleaning.com

777 call today for Junk Removal services!

Home
Itprction
Canliny

Every Inspection s
Stress-Free with HIC

Online for
515 off!

r v,
Home
Inspection
Carolina

704-542-6575
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SHINING THE LIGHT ON YOUR LISTINGS

WE PREPARE HOMES FOR THE MARKET THROUGH OUR SHOW-AND-SELL SERVICE

" -
B —

Nicole Jaronte
(980) 298-5942 (910) 964-5591

ANNOUNCING

The
TruLoan Mortgage

team has

JOINED FORCES
with

(@”‘\ CROSSCOUNTRY
N1V MORTGAGE

We're still delivering
The Lending Experience You'll Love!

Bigger, Better & Stronger Than Ever!

704-904-1263

www.TruLoanMortgage.com
NMLS 103564 | EHO

Keep Your Chlents Close
to What Matters Most

Charlotte Communities Designed for
Connection, Comfort and Convenience

A low-maintenance lifestyle so clients can focus on creating

memories with loved ones

Single-level luxury ranch homes perfect for buyers seeking

comfort and connection

Convenient access to the best of Charlotte entertainment,

from South End hotspots to Lake Morman

Close proximity to cultural treasures like The Mint Museum,

Uptown Charlotte and Blumenthal Performing Arts

These are more than homes—they're a step toward a connected,
fulfilling life. When lifestyle matters most. Epcon delivers.

Ready to help your clients moue

closer to what matters most?
Contact us today.

EpconCharlotte.com
704.27¢ 4

Help your clients find a home that brings them closer to
what matters most—family, friends and close connections
that enrich their lives. Epcon’s thoughtfully designed

communities around Charlotte are ideally located to offer:

Landscape
Maintenance Included.

Private, Garden Courtyards.
Lock & Leauve | _Jfr_"nf vie.

No Steps.” No Mower.

COMMUMNITIES



POWER COUPLES

BOBBY

JAYME

DOWNEY

Building A Brokerage, A Life, And A Legacy

Behind every successful partnership is a story of love,
resilience, and a shared dream. For Bobby and Jayme
Downey, those elements aren’t just woven into their
relationship—they’re the foundation of everything
they’ve built.

As the owners of NextHome Paramount, with
locations in SouthPark and Downtown Matthews,
they’ve spent over 20 years selling real estate and the
past seven years building a brokerage that prioritizes
people over transactions, culture over competition,
and relationships over revenue.

It Started with a Note

Every great love story has a memorable beginning,
and theirs started at Tutto Mondo’s, a buzzing spot
in South End where fate—and a little courage—set
everything in motion.

Bobby first saw Jayme there and was instantly
smitten. Rather than a traditional introduction, he
passed her a note:

“Will you go out with me? Check yes or no.”

She said yes.

But Bobby, convinced she was out of his league, never
called.

Fate had other plans. Months later, Jayme walked
into Sullivan’s Steakhouse, where Bobby was
bartending. This time, he wasn’t letting her slip away.
He upgraded his note:

“Will you go out with me? Yes, no, or maybe.”

She replied, “Maybe—if you call me this time.”

That call changed their lives forever.
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“From our first date, we just clicked,” Bobby says. “I
knew she was the one.”

The Heart and the Hustler
Bobby and Jayme bring a dynamic mix of energy and
strategy to everything they do.

Bobby, a Charlotte native known as “Fun Bobby,” is
the kind of person who never meets a stranger. His
warmth, humor, and natural charisma make him the
heartbeat of their brokerage.

Jayme, a Carolina girl with roots in Hilton Head and
Duck, NG, is the strategist. With a background in
event planning and hospitality, she’s a powerhouse—

driven, creative, and always thinking ten steps ahead.

“Bobby is the heart, and I'm the planner,” Jayme says.

“Together, we create a balance that works for us, our
agents, and our business.”

That balance has propelled NextHome Paramount
into one of the fastest-growing, most respected
brokerages in the region. Their “Humans Over
Houses” philosophy isn’t just a tagline—it’s the core
of their culture.

More Than a Business—A Family Legacy
Real estate isn’t just a career for the Downeys—it’s in
their DNA.

Both are second-generation real estate
professionals—Bobby’s parents worked in yacht and
real estate brokerage, while Jayme’s father was a
long-time broker.

Now, they’re raising two sons, Cooper (15) and West
(13), who inspire everything they do.

“Our boys are the reason we work so hard,” Jayme
says. “We want them to see that success doesn’t just
happen—it’s built through hard work, dedication,
and passion for what you do.”

The Power of Their People
Bobby and Jayme don’t just build a business—they
build people up.

While their success is reflected in the numbers—
ranking in the top 3% of all firms in their MLS (out
of almost 3,000 firms)—they’ll be the first to say that
those stats aren’t about them.

“Our brokerage is growing because of the caliber of
agents we attract,” Jayme says. “Top producers who
want more than just a place to hang their license—
they want community, collaboration, and a brokerage
that supports their success.”

That’s their focus for the future: cultivating an elite
group of agents who align with their values and
vision. The foundation they’ve built isn’t just strong—
it’s magnetic.

Looking Ahead

As they continue to expand NextHome Paramount,
their mission remains clear: to create a brokerage
where agents thrive, relationships come first, and
success is a shared journey.

On a personal level, they’re excited for more travel,
more adventure, and more unforgettable moments
with their boys.

“Real estate has given us the life we always
dreamed of,” Jayme says. “And the best part?
We get to do it together.”

Twenty-five years into their journey, Bobby and
Jayme aren’t just partners in business and life—
they’re proof that love, laughter, and a shared vision
can build something truly extraordinary.

“We don’t just love each other—we like each

other,” Bobby says with a grin. “And that makes
all the difference.”
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POWER COUPLES

ASHLEY

SOEFSIAN

A Match Made In Real Estate And Life

When it comes to power couples in real estate,
Ashley and Scott Sofsian are the epitome of synergy,
success, and shared purpose. From their early days
as educators to becoming top-producing agents with
Premier Sotheby’s International Realty, their story is
a testament to partnership—both in business and life.

A Foundation Built on Connection and
Collaboration

Ashley, a spirited connector with an outgoing
personality, and Scott, the calm, analytical visionary,
first crossed paths in education. Both served as
school principals—before life and love brought
them together. They married in 2015, blending their
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families and embarking on a new journey that would
transform their lives.

“We met through work and quickly realized how much
we complemented each other,” Ashley shares. “Scott
left education to dive into real estate, and I eventually
joined him after nearly 15 years in the field. Together,
we’ve built something amazing—not just a business,
but a life that reflects our values and dreams.”

Synergy: The Sofsian Secret Sauce

For Ashley and Scott, their success lies in the unique
balance of their personalities and strengths. Ashley
describes herself as loud, friendly, and a natural

SCOTT

communicator, while Scott brings a methodical,
visionary approach to the table. “We’re two solid
individuals with completely different skill sets, which
allows us to bring unique perspectives to every
transaction,” Ashley explains.

Their business thrives on teamwork. Scott launched
their real estate venture in 2014, setting the stage
with unwavering discipline and consistency. When
Ashley joined him in 2018, her knack for relationship-
building and connecting with clients added a new
dimension to their growth. Together, they’ve amassed
a career volume nearing $180 million, with 2025
projected to hit $30 million.

“We don’t compare ourselves to other agents,” Scott
adds. “Instead, we focus on internal growth and
getting better year after year. That discipline is what
sets us apart and ensures our long-term success.”

The Heart of Their Journey

While their professional achievements are
remarkable, Ashley and Scott are most proud of their
blended family. Their greatest accomplishment is
raising four children—Claire (19), Carson (17), Abby
(13), and Stella (12).

“We’ve worked hard to co-parent effectively and
create a positive environment for our kids,” Ashley
says. “It hasn’t always been easy, but seeing our
children happy and thriving makes it all worth it.”

Their kids are busy, with
Claire highly involved at UNC-
Chapel Hill, Carson excelling
in tennis, Abby in volleyball,
and Stella in elite field hockey.
Despite their crazy schedules,
Ashley and Scott prioritize
family time, whether cheering
from the sidelines or enjoying
a family trip.

Gratitude and Grit

For Ashley and Scott, real
estate is more than a career—
it’s a vehicle for creating

the life they’ve always
dreamed of. Their approach
to business is deeply rooted
in gratitude, a practice

they weave into their daily
lives through journaling,
handwritten notes, and faith-
based reflection.

“Gratitude changes everything,” Ashley explains.
“Even when things get tough—and they do—we
remind ourselves how lucky we are to do this for
a living. It’s not just about hitting numbers; it’s
about showing up for our clients, our family, and
each other.”

Another standout quality is their commitment to
client relationships. The Sofsians rely entirely on
referrals, a testament to the trust and loyalty they’ve
built within their community. “We’re grateful every
day for the people who support our business, and we
show it through client events, handwritten notes, and
just being present,” Scott says.

Looking Ahead

Ashley and Scott are already looking to the future
with optimism and ambition. From growing their
business to mentoring the next generation of
agents—and possibly passing the torch to one of their
children—they’re excited about what’s to come.

“Life is short,” Ashley says. “Our goal is to keep
hitting milestones, making memories, and enjoying
the ride. This business has given us so much, and
we’re committed to paying it forward.”

With their unstoppable synergy, gratitude-fueled
approach, and unwavering focus on family, Ashley
and Scott Sofsian are more than a power couple—
they’re an inspiration.
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SPECIAL EVENTS

CHARLOTTE Real Producers’
JANUARY MAGAZINE PARTY

January 14, 2025

PHOTOS BY DON ELROD

The recent Charlotte Real Producers
Magazine Party was exceptional! Held
at the beautiful CrossCountry Mortgage
office, it was an unforgettable morning.
We want to extend our utmost gratitude to everyone who
attended—your presence made all the difference!

A special thank you to CrossCountry Mortgage, our event
sponsor. Their dedication and stunning office space helped
create the perfect atmosphere, making the event one to
remember.

The day was wonderfully preserved with excellent
photography by Don Elrod.

We trust the event provided the perfect platform for forming
meaningful connections between top agents, industry leaders,
and professionals. Networking in an engaging setting is

key to building relationships that drive success. Thanks to
your unwavering support, these events continue to make a
significant impact, and we look forward to more moments of
shared achievement.

o e newn

Once again, thank you to all our partners, attendees, and
contributors for making this celebration a resounding success!

Magazine parties are smaller gatherings where we

celebrate all of the rock star agents who have graced our
pages in the past few months. For more information on all
CHARLOTTE Real Producers events, please email us at info @
charlotterealproducers.com.

(/D CROSSCOUNTRY

MORTGAGE™
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TOP 200 STANDINGS

H E I ! E I O S E RV E Individuals Closed Data as reported to MLS from Jan. 1to Dec. 31, 2024
\ Rank Name Office List List Volume Sold Sell Volume Total Total$

Units (Selling$) Units (Buying$) Units

Specmllzmg in Realty Legal Services, Residential
and Commercial Closings and More!

RSy r e

My mom has always said to me, even from a young age, "You are
blessed fo be a blessing unfo others." | never knew what that
meant until a few years ago. Hejirika Law, PLLC is here to use the
skills and knowledge obtained over the years to help guide your
client through the legal side of their residential fransaction.

SOLOMON HEJIRIKA JR.  [g]Hi[gE]
(980) 580-2260

Please send conftracts to: o
contracts@hejirikalaw.com [ |
1100 Kenilworth Ave., Ste. 215

WEBSITE Disclaimer: Information based on Canopy MLS closed data as of January 6, 2025, for residential sales from January 1, 2024, to December 31, 2024, in the
Charlotte H EJ l RI I<A LAW Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
©) @TheClosingAttorney this data. Some teams may report data under an individual agent’s MLS ID.

Philippians 2:3-4

Charlotte Real Producers - 53



TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Dec. 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying$) Units

Disclaimer: Information based on Canopy MLS closed data as of January 6, 2025, for residential sales from January 1, 2024, to December 31, 2024, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
this data. Some teams may report data under an individual agent’s MLS ID.
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Dec. 31, 2024

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of January 6, 2025, for residential sales from January 1, 2024, to December 31, 2024, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
this data. Some teams may report data under an individual agent’s MLS ID.

PALADIN LAW

Committed to conducting smooth and
hassle-free real estate transactions, our
experienced team is here to efficiently and
effectively handle all of your real estate needs.

Angela D. Berland M. Brien Bowlin, Jr.

Partner Partner

980.216.8750 » PaladinLawNC.com

Our personalized service ensures a seamless
closing experience every step of the way.
Let us assist with your next transaction!

8015 West Kenton Circle, Suite 110, Huntersville

Closings@PaladinLawNC.com
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TOP 200 STANDINGS

Individuals Closed Data as reported to MLS from Jan. 1to Dec. 31, 2024

Rank Name Office List List Volume Sold SellVolume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units  (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of January 6, 2025, for residential sales from January 1, 2024, to December 31, 2024, in the
Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting
this data. Some teams may report data under an individual agent’s MLS ID.

Let's Bring Your Client Home

Costner Law has 6 locations in the Charlotte Metro area. Our branch teams strive to
build authentic relationships with Realtors. We are here to be a resource for all of your
residential real estate needs.

COSTNER

LAW

Give us a call to learn more about how
we will provide a great closing experience
for you and your clients.

(980) 219-7637
info@CLOsource.com
CostnerLaw.com

Access Instant Title Quotes, (=] 5, =]
Seller Net Sheets, 'E
Buyer Estimates & More =
\/

South Charlotte — University — Belmont — Concord — Mooresville — Indian Trail
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stretch

| HOME PREPARATION SERVICES
Print Me More!

Wr
Were you, the team or your Rising Star PARTNER SPOTLIGHT

1 1 KATIE CARTER ELLER CliEGilRE
business featured in an
issue of Real Producers?
Want a copy of your article N— \TRO O p—
or full magazines that you
were featured in?

B

= wmoE

» Reduce the stress of juggling multiple vendors
+ Consultative approach on home improvements
« Financing options available

+ Clear communication

« Free consultations

Reprints!
What the heck is a reprint? A reprint is a 4- page, magazine-
quality-grade paper with your full article and photos, and you on
the cover of the publication.

ﬂ in .J.i:?'?’:"*"# :

www.home-stretch.com/charlotte S
Lid Davis. mf\d‘

Experience our white glove moving service!

We offer seamless moving services both locally and long distance.

l We can also provide packing, organizing, and storage solutions.
™ Reign Moving Solutions is ready to handle your

move with confidence and efficiency.
/\_. - FREE 120 DAY WARRANTY '
V - RECEIVE YOUR REPORT IN U

marketing tool / ' ) _ LESSTHAN 24 HOURS ==
that can help , S s e SR ATUM 0054 SATISFACTION GUARANTEE
brand you, your team and/or your business.

* Use on listing appointments

* Send out to friends and family

* Send to clients with your holiday Greetings

Why do | need those?
* These reprints
are a professional

REIGN

"Mahogany Inspections always provides a
detailed and comprehensive report to help my

* Brokers, use as recruiting tools for capturing new talent clients make important deC/'S/'Of?S regaro"/ng their
o Use when farming your favorite neighborhood home purchase. Preston was informative and
easy to work with,"

What if | changed companies or need something - Vaughn H.

corrected in my article?
Monica Bu rke FAR M No worries! We can make any changes needed. We send you

BU RE AU a proof, you approve, and then they are sent to you via FedEx.
336.345.1482 INSURANCE Who can buy these?
534‘ WeSt JOh N St Auto-Home- Life - Health - Bank © Th? REﬁxLTAOR® WhOhWElS fe?tl:[lred’ the i)I‘OkEI;, our partner PRESTON SM ITH
. or family. Anyone who wants to promote you!
Mathews. NC 28105 ncfbins.com General Manager
ncfbins.com/monica.burke @ How do | order? BOOK 24/7 @ WWW.MPHINSPECT.COM Request a FREE quote!
BlueCross BlueShield Email us at ReignMovingSolutions.com = (704) 459-1199

of North Carolina

(704) 883-5053 REIGN 60GX

info@charlotterealproducers.com.

NCSVBB44174 *North Carolina Farm Bureau® Mutual Insurance Co. *Farm Bureau® Insurance of North Carolina, Inc.
*Southern Farm Bureau® Life Insurance Co., Jackson, MS *An independent licensee of the Blue Cross and Blue Shield Association
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Schedule an estimate, or book our services today!lé,:_“';f

‘Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready

appearance. We receive so many positive comments from potential buyers who see houses she has staged.

We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we

know the house will show to its best advantage. As a real estate agent, | know | can count on Mary Beth to (704) 661-9397
respond quickly and deliver beyond expectations for the benefit of my clients." Jane Grosse avenuesstageanddesign.com

AVENU=S I

BUILD YOUR TEAM THIS YEAR WITH SUPERIOR!

MEET OUR NEW STUDENTS
and tell them why your

brokerage is the best!
Speak to our classes and
have the opportunity

to add to your team!
We offer in-person
and livestream
options for you
to participate in

SUPERIOR

SCHOOL oF REAL ESTATE

Start your year off with a bigger team today!
SuperiorSchoolNC.com ¢ 877.944.4260
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1

STOP SWEATING THE
SMALL STUFF.

THE REALTOR’S
GENERAL CONTRACTOR

AN AGENT'S SOLUTION A TECH-POWERED
FOR EVERY LISTING EXPERIENCE

Every listing needs something, Curbio transforms the typical home
whether it's a simple refresh or a gut improvement experience with clear
remodel. Give your clients the most communication and real-time
successful sale possible with Curbio’s progress reports all available at the
white-glove solution. tap of a finger.

Learn more and get started with a free
estimate for projects of any size!




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

N AT [ O N A I— At NPI, we truly value the relationships we create with
PROPERTY our customers and agents. You can expect high-quality

inspections and exceptional customer service!
INSPECTIONS napec

(3 &-MONTH LIMITED WARRANTY
{g“' HOME INSPECTIONS

o MOLD TESTING

@' INDOOR AIR QUALITY TESTING
(g“ PRE-DRYWALL INSPECTIONS

) (g‘ MANUFACTURED HOME, HUD/FHA
FOUNDATION CERTIFICATIONS

W
! u

REQUEST A QUOTE!
L]

“i was referred to Pete by my realtor and he did not disappoint. Hewnd his Pete Lauterer
assistant did a thorough walkthrough of my home prier to the drywall phase (980) 722-1506

and they caught some inconsistencies: These were brought to the attention of Inspectors@NPICharlotte.com
the builder (and corrected). Would definitely use NPl again.” - Renee C. NPIWeb.com/Lauterer






