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Residential Electrical
Service and Repair

Your Partner for

HOME TE CHNOLOG Y

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation
WiFi - Custom Surround Sound - Outdoor Audio

We also do commercial!

Managed IT Services * Cloud Services - Cybersecurity - Corporate A/V
VolIP Phones - Digital Signage - Network Consulting - and More!

It's not done, 4 859.887.4500

. Call TODAY for a FREE consultation } ) R Gl FElE .
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' Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!" - Lauren

PROFILES

Statewide Mortgage

Mare than a loan

16 odan Hoskins 20 Iyssa Ryan

Marcus Beau Hundley
Loan Officer | NMLS# 2169498
| N T H | S |SS U E 859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com
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GO FROM LISTED TO SOLD!
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Partner with the only 5-star moving
team in the state!

FARTHER

859.893.2602 « FromHereToThereKY.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

CUSTOM SHELVING DESIGN
ShelfGenie

Katie Livingston

(662) 782-9438

ELECTRICAL
Mr. Electric
(859) 346-4350

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers Construction
Teddy Rodgers

(859) 309-3021

GLASS REPAIR
Glass Doctor
(859) 402-1331

HEATING/COOLING
Hubbard Mechanical
Arthur Hubbard
(859) 340-4509

HOME & PROPERTY INSPECTIONS
Wright Choice Property Inspection
Nick Wright

(502) 822-6484

HOME INSPECTION
CHC Home Inspection
Clay Hoskins

(859) 388-0530
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HOME WARRANTY

Home Warranty of the Midwest Inc.
Kourtney Funk

(606) 315-5144

JUNK REMOVAL / DEMOLITION
Junk Magicians

Hunter Jablonski

(859) 533-1420

MORTGAGE / BANKING
Traditional Bank
(859) 263-2801

MORTGAGE LENDER
Luminate Bank - Jordan Hoskins
(502) 542-0363

Mortgage Investors Group
Scott Mayes
(859) 286-4394

Rural 1st
Brandye Smith
(859) 435-0964

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

PHOTOGRAPHY

Brianna Loring Photography
Brianna Loring

(270) 505-9535

Keni Parks Photography
Keni Parks
(859) 797-8910

PHOTOGRAPHY & VIDEOGRAPHY
1075 Photography

Gabriel McBride

(606) 510-7628

Odyssey Optics
Michael Wallace
(606) 356-5168

Pending Media
James Weatherholt
(502) 439-5683

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley

(502) 330-4600

ROOFING

Mighty Dog Roofing
Martin Shreffler
(859) 600-6220

TITLE & ESCROW
Bluegrass Land Title
Maggie Cohen Lewis
(502) 321-6924

Land Group Title
Karen Mumme
(859) 554-3665

TRANSACTION COORDINATOR
Seamless Transaction Coordinating
Chelsea Russell

(502) 445-0200

.

(859) 523-3483

PIZTZERI

A SLICE OF NEW YORK CITY

BLUE MOON OF LEXINGTON

Discover the best pizza and speakeasy-style cocktails across Kentucky, Indiana, Ohio, and Tennessee. What began as a small slice shop on Mill Street in
Lexington, KY, in 2006 has grown into ten locations, including seven featuring our signature Wiseguy Lounges. Known for our hand-tossed pizza, expertly
crafted cocktails, and an impressive bourbon selection, Goodfellas delivers authentic flavors and an unforgettable atmosphere. Visit us in Lexington,
Louisville, Covington, Indianapolis, Cincinnati, or Chattanooga, and experience a slice of New York in your neighborhood.

850.771.6423




Meet
The

Team

Take Your Brand to the Next Level!

Aaron Hutchison Dan Allsup Lauren Denato Brett Rybak
Owner and Publisher Publishing Assistant Ad Strategist Writer

gre p"‘" ke Ready to Stand Out?

E Fh h
rrearive Fhatearanhe Let's Connect!
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Keni Parks

859.797.8910
kpexecutivephotography.com
keni@kpexecutivephotography.com

Beth McCabe Renée Hensley Keni Parks

Writer Photography Keni Parks Photography

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

SAVE THE DATE FOR

Luminate

HELP YOUR CLIENTS
SECURE THE BEST
FINANCING FOR
THEIR DREAM HOME!

Are your clients ready to take the

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

RESOIVE to lmn your
14 Month* Cuverage ients covere
Choose Your Contractor

Kourtney
LIVE Call Answering Funk

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

inte homeownership but need the

Jordan Hoskins

Laan -I:i'r.gl-'l-:lil:-r | MKLS 2213129

dream home a reality

8 - February 2025

Active Military and PR e

Veteran Discount

kourtneyl@homewarrantyinc.com

(606)315-5144 O @

COVERAGE BEGINS NOW!
Cadiioi. o homewarrantyinc.com/register
Review the terms and conditions,
coverage, mitations, and exclusions
ol lroamewarran imeoom, terms.

Home ﬂ' Warranly.

packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE
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Concrete Lifting Insulation
‘ TH E-{Mosp?ﬁF\ & NEW! Now offering

off Lextingtomn
Commercial & Residential Insulation

WE'RE THE TOP DOG IN ROOFING

SAVING THE DAY, ONE CLOSING AT A TIME!

&
“

B-Level Concrete Lifting
& 1/2 the cost of replacement!

Q\{d Does not damage surrounding landscape
_aa /mmediately ready for foot traffic

Concrete Lifting!

® Spray Foam

* Blown-In Cellulose
e Acoustical Spray-On
e Fireproofing

Serving Lexington & 4588 Coriﬂ. Thermal, Mo.isture, &
surrounding areas Vice- Presnde‘ﬁ_ Mold Resistant

Repaired in hours while it would require
days to remove and replace

‘)f Eliminates trip hazards

REALTOR SIDEKICK PARTNER PROGRAM
SCHEDULING
ROOF PRE-INSPECTIONS
DRONE SCAN REPORTS/PICTURES

A
(859)293-4606 &)
Info@Thermospraylex.com  s-Level concrete Lifting

\ 859-474-LIFT BLevelConcreteLifting.com

859-474-5438

Electrical Marketing

The MARTIN SHREFFLER

Build an Online Presence OWNER

QT That Will Grow Your Business

Your Properties Need
to Stand Out

Mr.#) Electric

a heighborly company

L=
v

o -4 GIVE US A HOWL!
MIGHTY DOG g 859-832-0123
ROOFING ok R

WWW.MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

.\ Advertising - Websites - Content Creation
859.887.4500

www.forgemarketinggroup.com
MrElectric.com/Central-Kentucky FO R G E (678) 904-5474

Exterior Eleani/n - Real Estate Media

MEN IN KIL]

YOUR TOUGH-TO-TACEE
cleaning team, ||

Exterior cleaning fo make prope
look their best! 1!

Window & Gutter Cleanin
House & Pressure Wospﬂ

Free estimates 859-972-7154 -

# JUNK REMOVAL
Gabriel McBride SERVICES IN
[ 606-510-7628 LEXINGTON, KY

- 107 5photography.com

No job is too big or too small for Junk Magicians
i Lexington - we're here to help you clean up
SHOTOCRARHY = 445 your space! Give us a call today to book a free

no obligation estimate!

You'll be glad you did!

Glass Repair

TURNING , { ?EI:EHMEGEIEEE
GLASSDOCTOR, ,*;ggsggMEs{,m S

a heighborly company

e Furniture Sales

© Short Term Rental Furnlshm
Your Go-To Glass Pros for Picture-Perfect Listings * ModelSpec Home Saging ‘
Glass Repair, Replacement and Installation
GlassDoctor.com/Lexington
859.402.1331

JUNK MAEI[IAHS

MAKING YOUR JUNK VANISH!

(859) 533-1420

@ junkmagicianslexington.com
S info@junkmagicianslexington.com
Licensed Demolition Contractors

"'_'_'_- _ -
859-255-2600 © WWW. WESETTHESTAGE CUM e CHASE BALLINGER@WESETTHESTAGE COM
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Scott Mayes : - Dali Webb
Branch Manager Laryssa McConnaughhay Lesley Sinks Loan Officer
MortgagesByMayes.com Sales Manager Loan Officer MortgagesByDali.com
LoansWithLaryssa.com LesleyTheLender.com Hablamos Espafiol!

MORTGAGE Get in the Winner's Circle—
INVESTORS Partner with the Best!
GROUP 859-286-4300 | MIGKentucky.com

Equal Housing Opportunity- MIG NMLS #34391. Scott Mayes NMLS #32564, Laryssa McConnaughhay NMLS #32545, Lesley Sinks NMLS #607155, Dali Webb NMLS #2572500

Ooyssey

Y OPTICS MEDIA

career in broadcasting and government communications. But Phutus
real estate lingered in the back of his mind. .

B ra d o r d In 2019, Bradford took a leap of faith, leaving a stable salary V[dED
to pursue his passion. “It was one of the best decisions I ever

made,” he says. Prepared by years of problem-solving in news DI‘D ne

and government, Bradford found real estate a natural fit. 3 6 0 T uu rs
Success, for Bradford, isn’t just about closing deals—it’s

about relationships. “I see myself as an advisor, connector,

and concierge,” he says. His business thrives on referrals, 1

emphasizing guidance over transactions. -

Now celebrating five years in real estate, Bradford balances \
A PASSIONATE JOURNEY IN REAL ESTATE professional goals with fatherhood. Raising his son, Wells, is Full Service

his ultimate legacy. “He’s changed our lives in the best way,”

PHOTO BY RENEE HENSLEY PHOTOGRAPHY Bradford reflects. MEdlﬂ 'IDI‘ Your

ANDERSON&RODGLERS

Specializing in residential design,
remodeling, and new construction.

Deeply rooted in family values, Bradford credits his work Listi ngs, Allin
F or REALTOR® Bradford Queen of Bluegrass Sotheby’s ethic to his parents and grandparents. Supported by his One Place.
International Realty, real estate is more than a career—it’s wife, Megan, he also gives back to the community through
a calling. Growing up in Mt. Sterling, Kentucky, Bradford’s involvement with local arts organizations.

love for architecture began early, sketching blueprints and For Bradford, real estate is a joyful and rewarding journey.
collecting house plan magazines. After earning a journalism “I couldn’t be more grateful,” he concludes, envisioning many SCAN M E
degree from the University of Kentucky, he built a successful more fulfilling years ahead.

AndersonandRodgers.com ¢ 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509
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GLASSDOCTOR

a heighborl1' company

MAKE THIS YEAR’S RESOLUTION
ALL ABOUT COMFORT

Residential Glass

Repair & Replacement

() ubhaes | -

RESIDENTIAL & COMMERCIAL
FVAE: PEUMBING - BGIEESE
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859.402.1331

GlassDoctor.com/Lexington

HubbardMechanical.com fﬁj :}:ﬁ?ﬁfsd;gfé fght G
859-340-4509 R



AFFILIATE SPOTLIGHT

T

HOSKINS

PHOTOS BY RENEE HENSLEY PHOTOGRAPHY - WRITTEN BY BRETT RYBAK

Jordan

Hoskins is

a dedicated

mortgage loan

originator at Luminate
Home Loans, proudly
representing Scott County,
Kentucky. Originally born in
New York, he was raised in
the heart of Kentucky, where
he graduated from Scott
County High School. With

a strong interest in finance,
he pursued his education at
the University of Kentucky’s
School of Business and
Bluegrass Community and
Technical College while
gaining valuable experience
in the mortgage industry.
For this Bluegrass native,
helping individuals find their
dream home in a state he
cherishes is a natural calling.

“The most fulfilling aspect of my
job is undoubtedly assisting people
in transforming their largest
monthly expense into their most
significant investment,” Hoskins
explains. “Kentucky offers incredible
opportunities for building equity, and
I take great pleasure in showcasing all
that our state has to offer.”

Growing up in the business, Jordan
learned firsthand what is important
to realtors during the home buying
process, giving him a unique perspective
that equips him to guide clients
effectively. His journey in the industry
began while studying at Kentucky,
where he met Darren Bronski, the
regional director at Luminate. A chance
encounter at his mother’s office during
a birthday celebration for Kristine
Cassata, a central Kentucky REALTOR®,
led to an opportunity to explore the loan
origination field and ultimately sparked
his career in mortgages.

“Shortly after that meeting, we
discussed potential opportunities,
and I began as an intern while still
in school,” Hoskins recalls. “I started
out as a processor, which allowed me
to understand the behind-the-scenes
aspects of mortgages and what it takes
to get clients to the closing table. After
a year in processing, Darren and I
reevaluated my role, and I transitioned

into loan origination, where I've been
for nearly three years now. The past few
years have been quite a whirlwind due
to 2020 and the rate boom, but it’s been
an incredibly rewarding journey.”

The challenges of recent years have
provided Hoskins with invaluable
experience, enabling him to prioritize
his clients’ needs effectively.

“My top priority is always to get
clients to the closing table as smoothly
as possible,” he states. “It’s crucial
to inform clients about all the loan
options available to them. Many people
believe they have limited choices, but

Bluegrass Real Producers - 17



there are numerous loan products
tailored to individual needs. Every
loan and situation is unique, and it’s
particularly important for first-time
homebuyers to understand their
options and the potential impacts.”
Jordan is committed to ensuring
that clients receive the best possible
loan terms, aiming to minimize their
cash-to-close and secure the most
favorable rates. “I always prioritize my
clients’ best interests, and putting them
first in every decision is immensely
rewarding,” he emphasizes.

My top

priority is
always to get clients
to the closing table as
smoothly as possible.
It’s crucial to inform
clients about all
the loan options
available to them.”

Outside of work, Jordan enjoys
spending time with his 8-year-old
French bulldog, Bentley, whom he
affectionately describes as “stubborn
but lovable.” An outdoor enthusiast,
he enjoys hunting and fishing, but has
recently embraced golf.

“My interest in golf began with
scrambles, as many of my coworkers are
avid players,” he shares. “It’s a fantastic
way to connect outside the office in a
relaxed setting, allowing for lifestyle
conversations with coworkers and
clients. Golf has opened doors for me to
build relationships with individuals who
share similar career aspirations, and it’s
always beneficial to get out there.”

Whether in the office or on the golf
course, Jordan Hoskins is committed
to nurturing relationships and gaining
invaluable experience to continue
helping others find their home in the
place he proudly calls his own.

There are a million reasons why people dream about rural living. Qur
jobis to make those dreams a reality. But what sets us apartas a
cooperative is that our customers aren’t just borrowers—they're owners.

That means we can offer benefits other lenders typically aren't able
to like our Conversion Program®. A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volunteering, donations, and supporting local food banks.
Learn more at Rurallst.com.

W

Closer to What Matters Construction’Loans : Lnt Loans + Land Loans » Home Loans:

CTORY o 8
-_— - |
=l L— _....-'I?_J'.l Ilf__,-"ll I'\-._. ......-'J
HOME INSPECTION
859.388.0530
CHCHOMEINSPECTION.COM

Proudly offering complete inspections for your residential
and commercial needs. We can usually fit inspections in
within 3 days and get your inspection back to you same

day or next day!
Serving all of Kentucky

SEPTIC BUDGET AIR GUALITY MFD, HOME
SEWER ESTIMATES RADON ENGINEER
MOLD CERTIFICATION
@ @ @ « , Custom Pull-Out
Shelﬁeme Shelving for New or
ETNEY POOL ROOF TERMITE EVERYTHING WITHIN REACH' Existing Cabinets
AND MORE! Ak da FREE Design
WE WORK WHEN YOU WORK! CREE Uesign
CALL TO SCHEDULE ANYTIME! 859‘68 ] "660] .
EASILY BOOK ONLINE Qgguggg
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ON THE RISE:

Alyssa
Ryan Found
Fulfillment
Through
Real Estate

WRITTEN BY ELIZABETH MCCABE

PHOTOS BY BRIANNA LORING
PHOTOGRAPHY

Life is too short not to find a profession that brings you
purpose and joy. Alyssa Ryan, REALTOR® with Marshall
Lane Real Estate, knows that firsthand.

“I became a REALTOR® because I was searching for
more fulfillment in my career. While I loved working
with people, my previous job had too many barriers—
jumping through hoops, following someone else’s vision,
and lacking the opportunity to make an impact using my
own ideas. I realized I would always be working to bring
someone else’s goals to life instead of my own.”

Three years ago, Alyssa made the leap from working
in HR management to real estate. She admits, “I didn’t
fully grasp just how rewarding it would be.” She
smiles, “It’s been more freeing and fulfilling than I ever
imagined. I genuinely love the work I do now.”

Kentucky Proud

Although Alyssa considers Lexington her hometown, she
moved a lot growing up. It shaped her into the woman of
strength, courage, and confidence that she is today.

20 - February 2025

“My family didn’t have much, and as the child of a single
mother, life came with its fair share of challenges,” she
explains. “Those experiences gave me resilience and a deep
understanding of what it’s like to adapt to change—I've probably
lived in more houses than some people tour before buying one!”

“Despite the frequent moves, my mom made sure I had
stability by keeping me in the same high school,” she reflects.
Alyssa attended East Jessamine High School in Nicholasville,
KY, a place she holds dear to her heart. “It’s especially
meaningful to sell homes in Nicholasville now, often helping
people I went to school with.”

After high school, Alyssa earned a BBA with a dual major in
Business Administration and Biblical Studies from Kentucky
Christian University. During college, she started Carole Jean’s
Boutique, an online store where she designed and sold custom
t-shirts and gifts. “It was surprisingly successful for a side
hustle,” Alyssa notes, “but I eventually closed it to focus on my
studies.” However, that experience reinforced her dream of
owning her own business someday.

Finding Her Calling
After college, Alyssa embarked on
a corporate career, first as Human
Resources Director and Marketing
Manager for an electrical contracting
company, where she also helped launch
a second business. She later became HR
Manager at First Southern Bancorp.
Despite her accomplishments, Alyssa
realized corporate life wasn’t her long-
term path. “I wanted more freedom and
fulfillment,” she says. In real estate, she
found both, along with the opportunity
to make a meaningful impact.
Since becoming a REALTOR® three
years ago, Alyssa has achieved over
$21 million in career volume, with $8.2
million in 2024 alone.

Faith, Family, Fun and Fulfillment
Alyssa’s life revolves around her faith
and family. Married to her husband
Patrick for 12 years, the couple has two
daughters: Blakely (5) and Caroline (3).
Patrick, a police officer for Richmond
Police Department, and Alyssa prioritize
Sundays for church, family time, and
preparation for the week ahead.

Outside of work, Alyssa enjoys
reading, exercising, and leading
worship at Elevate Christian Church,
where she also serves part-time as
a Connections Minister. “My faith is
central to who I am, and I'm passionate
about growing to be more like Jesus,”
she says. “I also have the privilege of
meeting with people regularly to talk
about Jesus and disciple them. Having
those meaningful conversations—
especially ones that ignite someone’s
curiosity about building or deepening a
relationship with Him—is something I
truly treasure.”

One fun fact about Alyssa is that she
once had a viral video of herself during
bowling that her husband caught on
camera that was hysterical. “It ended
up being licensed and picked up by
several different shows, including
‘Ridiculousness.’ I've yet to see the
episode, but I have been paid a few
thousand over several years for that
video!” she laughs. “It’s always nice to
get an unexpected deposit for it!”

Don’t Sweat the Small Stuff

As Alyssa continues to grow her
business, she is passionate about helping
others and doing what is right. “I've
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also become increasingly passionate about maintaining
balance,” she shares. “I've learned not to sweat the small
stuff and to prioritize time for my family and for rest. This
balance allows me to stay grounded and bring my best self
to both my work and personal life.”

She realizes that success takes time. “Be patient and
focus on building your career with consistency,” she
tells others. “Keep things simple —this industry isn’t
complicated when you work hard, treat people well, and
deliver excellent results. Most importantly, stay curious.
Curiosity fuels growth and creativity, both personally and
professionally.”

Pick up a book. Listen to an inspiring audiobook. Take
a walk in nature to clear your mind. If you’re too busy to
take time off to enjoy the simple things of life, you’re likely
overextending yourself. “Over time, that will catch up with
you,” cautions Alyssa. “I've discovered that I'm happiest
and most productive when I allow myself some breathing
room. A key sign for me is my level of curiosity—if I'm no
longer questioning, exploring, or seeking to improve, it’s
a signal that 'm too busy to perform at my best. Embrace
curiosity, and make space to nurture it.”

Purpose + Passion

As a follower of Christ, it’s all about living a Christ-centered
life. She finds great truth in John Mark Comer’s book, The
Ruthless Elimination of Hurry. He asks, “Remember: the
question we should be constantly asking as followers of
Jesus isn’t actually, What would Jesus do? A more helpful
question is, What would Jesus do if he were me? If he had
my gender, my career, my income, my relationship status?
If he was born the same year as me? Lived in the same city
as me? What would that look like? To follow Jesus is to ask
that question until our last breath.”

As Alyssa continues to rise in the real estate world, she
remains grounded in her purpose, her faith, and her desire
to make a difference in the lives of others. She’s doing that
each and every day in real estate, helping countless clients
in the process as she lives with purpose and passion.

@ 2024 REAL ESTATE SUCCESS SECRETS

|deas that Work: 10 Social Marketing Tips

[Fenoinc[i®)]

—- MM EDI A—

ASK THE EXPERT

“What if | don’t have time to
constantly post to social media?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

SOCIAL MEDIA IS NOT THE
ULTIMATE OR ONLY
MARKETING YOUR BUSINESS
NEEDS, BUT IT IS IMPORTANT!

Social media is not “optional” anymore but
more an expectation. So, if you are going to
have to do it, do it well. The first thing we
need to remember is that social media, is
above all else, SOCIAL. While it can be an
outlet for learning, mostly people are on
social to unwind and mindlessly scroll.

Most realtors are great salespeople. We get
it, selling is what you do. The problem is that
marketing and sales are NOT the same. They
go hand in hand but one feeds the other and
you must have both! So in this month’s “Ask
the Expert” we are focusing on the “Do’s”
and “"Don’ts” of marketing your brand vs
selling yourself on social media.

www.pending.media

Don't just focus on your listings,
pendings, and SOLDS!

Showing your success builds trust between
yourself and your potential clients. But
HOW you showcase that success can be
either VERY powerful or very off-putting.

Use similar yet varied pieces of content
on different days for different platforms.
Take 1idea or photo/video and postitin
a few different ways tailored to each
platform. Simply blanketing every
platform with the SAME graphic on
Monday will likely not produce the
results you want.

¢ Focus on building your brand loyalty Cha“ge yo“r perspectwe 0“ Hnw
and trust. Your reputation matters and you Shﬂwcase your ||St|llgS.

you bring a lot to the table in every
transaction. Show that off.

e Share your wisdom with thought
leadership articles on Linkedin.

¢ Considering writing long form posts on
social.

¢ Putan emphasis on creating and
maintaining a review funnel through
Google. This will power the engine that
is your “marketing machine” and make
for GREAT social media posting fodder!

Find out what works and do more
of that on your social channels!

Consider utilizing a free content scheduling wa"t a FREE

service to allow you to pre-create content

LR .
and have it auto-posted to your platforms. consu Itatmn? . ]

e Create content that leaves margins. This
will allow you crop and create vertical,
square or horizontal content from a
single piece of media saving you time
and effort. (video and photos)

Tease your listings with video and link to
your listing / website.

Tag other businesses and friends to grow!
Use the listing photos one at a time to
“drip” campaign to your audience. You
never know what someone may fallin love
with (hint: it's usually NOT the first front
photo of the home!)

Utilize lesser popular functions of social to
capture different audiences. For example:
stories, reels and posts. Each of these have
different algorithms, pull in different
viewers and can be optimized in
differently.
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on Path to Success

PHOTOS BY JARON JOHNS - WRITTEN BY BRETT RYBAK

Seeing my
parents’ faith in
God through the
years had a huge
impact on who
| am today and

Born in Kingsport, Tennessee as the youngest of four
boys, there was never a dull moment. Philip Wood’s
parents graduated from Virginia Tech in the fields of
mechanical engineering and computer science. It could
be assumed Philip’s life could have ventured down a
similar path. However, prior to the birth of the youngest
Wood boy, Philip's mom, Debbie, had already quit her job
to be at home with the boys. Philip’s father, Sam, had also
left his job to begin his new calling into full-time ministry.

Their ministry began by starting
Christian Cinemas, funded primarily by
donations. After making the transition
from two successful careers to what
God had called them to do, life wasn’t
easy financially for the Woods. There
were those who thought they were
even crazy for giving up their previous
careers. They ended up moving outside
of Charlotte, where Sam and Debbie
launched Family Fortress Ministries.
The couple traveled across the country
sharing biblical teaching on the family
with a heavy emphasis on marriage
and parenting conferences, something
they still do to this day.

“Seeing my parents’ faith in God
through the years had a huge impact on
who I am today and my own personal
relationship with Christ.”

The family eventually moved to
Jamestown, Tennessee in 1997, where
Philip grew up. He went on to Asbury
University in 2006, where he truly fell
in love with central Kentucky. Philip
always had an interest in homes and
construction. While in college, he ended
up doing a summer internship with
the Wing family, close family friends
and thriving REALTORS® in Charlotte.
What he thought might serve as a
springboard for a career in real estate
didn’t quite pan out.

“Iworked at a small brokerage in
Lexington as their listing coordinator right
after college,” Wood said. “But the work,
despite giving me a start in the business,
proved to be too monotonous and wasn’t
always super fulfilling. I ended up leaving
and accepting an administrative director
position at my church, where I stayed on
staff for nearly five years. During this time
I also met my wife, Andrea, and we got
married in 2014.”

But real estate still followed him
at his job at the church. One of the
pastors and his close friend, Jimmy
Fields, was a REALTOR®, and his wife,
Diana, was a broker. They encouraged
him to pursue his license, which he
received at the end of 2015, and he
followed Diana to Keller Williams.

“I mostly worked on property
management for Diana for the next year
and a half,” Wood said. “It was a good
job but I often used it as a crutch to not
start my own path in real estate. In 2017,
I found out Andrea was pregnant and
that forced me to forge my own path
and to provide for my family in a bigger
way. I built a database comprised of
friends, family and acquaintances from
church, Asbury and anyone else I could
think of who I could focus my business
on and to whom I could provide a
quality real estate experience.”
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Once his son, Henry, was born in
2018, Philip’s “why” became much more
clear. He modeled his business after
other agents he respected, starting to
pick and choose parts of theirs to mold
into his own. After building a solid
business for several years, he joined
a team in 2020. The couple welcomed
their first daughter, Clara Mae, that
same year. However, after having
several transactions fall through, Wood
was let go from the team at the end of
the calendar year.

“I asked God why this was happening,”
Wood said. “It felt like such a huge failure
in my career. But ultimately, it ended up
being a massive blessing.”

He fine-tuned systems and became
significantly more relationship-centered.
He started 2021 by closing four deals in
January and tripled his business that
year. The growth allowed Andrea to quit
her job and stay home with the kids.

“My business has not only stayed
consistent but grown,” Wood added.
“Real estate is all about consistency
and relationships. No one can succeed
alone. Thankfully, 'm also able to rely

on a big God who I know ultimately will
never fail me, even through my own
failures. For me, relationships in and
outside of my office are also a vital part
of my business. Your reputation and
relationships with fellow REALTORS®
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can make or break a deal for a client.
They matter. The goal in every
transaction is a win-win for everybody.
I always want clients to have the best
experience possible before, during and
after the transaction has closed. In turn,
they become clients for life and refer
friends to me as well.”

While Philip has grown spiritually,
in his career, and family - the couple
welcomed their third child, Gracie, in
August 2024 - he’s the first to acknowledge
that growth should never stop.

“Growth in 2025 looks like pushing
myself to create more social media
content and continuing to be consistent
with relationships with past clients,
family, friends and other realtors,” Wood
said. “My long-term goal is to be able
to give abundantly and never take for
granted the blessings God has given me.”

My business has not only stayed consistent but grown.
Real estate is all about consistency and relationships.

No one can succeed alone.”



INSPECTIONS
DONE WRIGHT.

Realtors trust Wright Choice Property
Inspection to provide thorough, reliable
inspections that protect their reputation
and serve their clients with excellence.
Partner with us to ensure seamless
transactions, happy clients, and
confidence in avery referral you make.
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Louisville, Lexington,
and Southern Indiana!

‘. 502-822-6484
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A Modern Approach
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IN 2024 TRADITIONAL BANK
DONATED MORE THAN
TO LOCAL NONPROFITS

We're committed to being a true community partner, which is often expressed in
the ways we give back. Just as valuable as monetary contributions, our employees

donate countless volunteer hours serving on nonprofit boards, building homes,

mentoring youth, collecting food and so much more.

Scan to_.
follow us on

WE'RE PROUD TO BE A LOCAL BANK SUPPORTING OUR COMMUNITIES

(502)-330-4600

bluegrassrealestatemedia.com

traditionalbank.com

Bluegrass Real Estate Media Aaron@BluegrassRealEstateMedia.com
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