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RUTERMITEISERVICES)

HOME INSPECTIONS

for Buyers, Sellers & New Construction

« Home Inspections Services Since 1997

« Over 25 years of experience

« Local, Family Owned & Operated

« Local Office Team to Guide Your Clients Through the Inspection Process
- Committed to the Community and the Real Estate Industry

» Over 3,000 5 Star Reviews

« 17 Home Inspectors: (5 are Military Veterans)

Sthedule witt confidence in & Lunsled portnes JanetteBurgin + 865.607.1218

865.986.2516 | bentleyhomeinspection.com Mortgage Loan Officer

2022 KAAR Affiliate of the Year | 2022 GSMAR Affiliate of the Year anetie Bur _nhéMRZS,i:f ijrg
2022 BVTAR Affiliate of the Year Ea -Burg gions.

Voted 2023 News Herald Hometown Favorite Home Inspection Company

We give all our clients a FREE lifetime subscription to HomeBinder. Homeowners appreciate HomeBinder because it helps them maintain their home easier and in a timely fashion,
through helpful maintenance reminders and one central location for all their home documents. @

FEEL MORE AT HOME WITH REGIONS

RELOCATION . CONSTRUCTION - PURCHASE - RENOVATION

ETN Realtors Good Neighbor of the Year
KMBA Lender Member of the Year
ETN Realtors Affiliate of the Year

ETN Realtors Womens Council .‘1"". R E G I 0 N S

Affiliate of the Year MORTGAGE

©2021 Regions Bank. Member FDIC. #NMSL 17A441190. All loans subject to qualification, required documentation and credit approval. Certain exclusions may apply. “Regions and the Regions logo are registered trademarks of

Whenever possible, pre-existing information will be added, from pre-existing content available in the public domain. Your data is only accessible to you, never sold, and not shared with any vendors unless you specifically request it. LENDER Regions Bank. The LifeGreen color is a trademark of Regions Bank. (02/23)




Preferred Pariners

These vetted preferred partners proudly
support YOU - top producers - to make it
possible to receive this publication and enjoy
private events for FREE. Please THANK them!

BOOKKEEPING

Summer Dove Bookkeeping
Kelly Wigington

(423) 330-1841
summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes

Karen Cornwell /

Whitney Spears

(865) 325-2553
arhomes.com/builder/
ernst-group-lic/

CARPET CLEANING

On The Spot Carpet Cleaning
Dean Peal

(865) 340-9581
ots-carpetcleaningtn.com

CLEANING SERVICE
Angie’s Cleaning Services
Angie Palmer

(865) 705-4922
cleanwithangie.com

ESTATE SALES

Everything Cool Estate Sales
Tony McBrayer

(865) 591-8741
everythingcoolestatesales.com

FOUNDATION REPAIR
American Foundation
& Waterproofing

Darle & Jackie Canova
(865) 982-0250
americanfw.com

Master Services

(865) 466-6661
masterservicestn.com

4 . February 2025

GOVERNMENT AGENCY
Tennessee Housing
Development Agency
(615) 815-2000

thda.org

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

INSPECTIONS

Bentley Home Inspections
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

Home Team Inspection Service
Peter Howes
(585) 794-0160

House Master
Melissa Boggs
(865) 622-3811
westknoxville.housemaster.com

Inspect TN Home Inspection
Trey Newman

(865) 661-0090
inspecttn.com

Pillar to Post / The Cruz Team
(865) 985-1007
thecruzteam.pillartopost.com

INSURANCE

Dogwood Insurance Group
Katie Witt

(865) 221-8333
dogwoodins.com

Samar | Insurance Agency
- AAA Tennessee

Samar Izadpanah Reed
(865) 312-8777
sizadpanah@acg.aaa.com

MORTGAGE LENDER
Mortgage Investors Group
(800) 489-8910
migonline.com

Movement Mortgage/
Robert Carter

(865) 317-4805
movement.com

Peoples Home Equity
Laura Fritts

(865) 317-1112
peopleshomeequity.com/
laurafritts

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PHOTOGRAPHY

Amy Sullivan Photography
(865) 274-9140
amysullivanphotography.
mypixieset.com/

PHOTOGRAPHY &
VIDEOGRAPHY

Elevated Media Co
Michael Namoff

(217) 418-6993
www.facebook.com/
ElevatedMediaCoKnoxville/

PHOTOGRAPHY STUDIO
NinaRose Photography
(607) 341-1544
photographybyninarose.com/

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee

(865) 999-4539
keyrenterknoxville.com

Price & Associates Realtors LLC
Janai Winterbottom

(865) 724-1766
www.knoxarearentals.com/

RADON MITIGATION
Bentley Radon

(865) 410-5440
www.bentleyradon.com

REAL ESTATE BROKERAGE
Keller Williams Realty
Greater Knoxville

(865) 694-5904
kwgreaterknoxville.com

TITLE AGENCY
7 Title

(865) 560-7473
www.7title.coop

Concord Title
(865) 671-8388
concord-title.com

Crown Title

Robb White

(865) 539-4910
crowntitleknox.com

TRANSACTION COORDINATOR
Taylor TC Services

and Solutions LLC

Heather Taylor

(865) 440-6261
www.taylortcexpert.com/

TREE SERVICE

Keen Tree Service

Kenneth Aggers

(865) 278-0890
keen-tree-service.business.site

HELPING TO FINANCE FREEDOM,

B e i ot

Our portfolio consists of niche products
as well as some of the most commonly known in the industry.

- Conventional High Balance

« Conventional Temporary Buydowns
- Conforming Fixed and ARM

- FHA Fixed and ARM

- FHA Streamline

- FHA 203(k)

- Fannie Mae HomeReady®

« Freddie Mac Home Possible®

+ VA Purchase & Refinance

- VA IRRRLUSDA

- Purchase & Refinance

+ Jumbo Loans

« Construction & Renovation Loans

- Non-Qualifying Mortgages

- Down Payment Assistance Programs

LAURA FRITTS
BRANCH MANAGER | NMLS 156622

Ifritts@peopleshomeequity.com
Direct: 865.317.1111
Voo« 8657121278 CICtane

Cardinal Financial Company, Limited Partnership, dba Peoples Home Equity | NMLS 66247
Visit the NMLS Consumer Access website: www.nmlsconsumeraccess.org for regulatory information about us.

CROW/N TITLE

Insurance Agency, Inc.

LET US PUT OUR

"CROWNING TOUCH?”
ON YOUR NEXT CLOSING.

865.539.4910 | crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

STORMS | HAZARDS | CLEAN-UP

CALL TODAY FOR A FREE ESTIMATE)

Licensed & Insured
Proudly serving Knoxville, Tennessee
and surrounding areas!

(865) 278-0890

)5 @aKeen4Trees

Big Orange Country Real Producers - 5



Earn 3% commission at foundation completion, not at
the end of the build so you don't have to wait to get paid.

A Real Estate Agent
060 Relationship Designed
for Exquisite Living

Top 300 REALTORS: BOC-RP exclusive group

‘ IG: boc.realproducers — . T £ i . O MR .
LI: Rebecca Ramsey McDonald - .&tm.ﬂﬂmﬁ' W‘EHI’E pmud tﬂlwnﬂ{'ﬂrghgj = top rea mate,aggnts ﬂpﬁ‘t_ﬁﬂﬁ_ { EI.".'—
NinaRose Photography Amy Sullivan Photography Monroe B. Blﬂuh{*ﬁfq unties. In addition to our : = We are

Rebecca Ramsey Lucy Reynolds Elizabeth Zeaton

also the name &k

|

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

READY TO SEE
YOURSELF FROM A
DIFFERENT PERSPECTIVE?

BOOK YOUR BOUDOIR
EXPERIENCE TODAY!

BOUDOIR BY NINAROSE

BECAUSE
_.xfff YOU ARE
j_/“w WORTH ITI

“I’M NOT HERE TO CHANGE THE
WAY YOU LOOK, JUST THE WAY
YOU LOOK AT YOURSELF”

FOR MORE INFORMATION, CONTACT: 865-325-2553
Karen Cornwell, KCornwell@iARHomes.com
@ARHomes.com ‘
H

Whitney Spears, W5

6 - February 2025



SERVING 3 CONVENIENT LOCATIONS IN
THE KNOXVILLE AREA!

N
@t‘.i:tizlr-dtitl:}l%‘fDTITLESefiS -F e CONCORDTITLE

( CONCORDeCONCORD-TITLE.COM
N

“Purchase or refinance,
residential or commercial, our
team will guide you through
the transaction.”

Anna Farley

Business Development Executive

3 LOCATIONS
TO SERVE YOU

4

2 S

GIVE ME A CALL TODAY // 865.560.7473 P // 865.421.8715 M // 2077 Town Center Blvd. S-te 302 // WW\-N.7.COOp

Spotless Carpets
Equal Happy Clients &
Listing that Shine!

Honored to serve the Knoxville community

It is an honor and a privilege to serve ocur community and we are
grateful for the opportunity to work with so many of you.

i b ' ; VETERAN]

[ Fomae 1 nn v w

The Cruz Team
865-985-1007 e |
thecruzteam apillartopost.com | I P"_LAR POST

thecruzteam.pillartopost.com

HOME INSPECTORS

8 - February 2025
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REVIEW
Ca" TOday tO Schedule! “Excellent service very professional, on time

86 5 ° 3 40 " 9 5 81 and reasonably priced. My carpet looks brand

new | would highly recommend” - Janet R.

Inspiring conversations
with the nation's
top real estate agents.

Same Brand, New Reach — Tune in for free today

@ Listen on e Listen on A
Apple Podcasts REEENCH e Spotify amazon music

podcast.realproducersmag.com
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Building a Successful Family Partnership

BY LUCY REYNOLDS AND PHOTOS TAKEN BY BROOKE HARDY

Real estate runs deep in Bobby
Sanford’s blood. His mother,
Patty Watkins, spent nearly four
decades as a REALTOR in the
local market, and Bobby was
immersed in the business from
an early age. However, his path
to becoming a full-time agent
wasn’t immediate—instead, it
was a journey that required
patience, persistence, and
ultimately, faith in himself.

“I've always loved the real estate
business,” Bobby reflected,

“but you really can’t do it part-
time. It’s either full-time or
nothing.” Though he obtained
his license in 2006, initially he
balanced part-time real estate
work with his full-time career in
the automotive parts industry,

following in his father’s footsteps.

It wasn’t until 2013 that he made
the decisive move into full-

time real estate, a decision that
would prove transformative.

“It got to the point where I
just needed to do it full-time

in order to really get to where
I'wanted to be and do what I
love doing,” he remarked. “I
wanted to control my destiny
and own my own business, and
I'had to have faith in myself
and take that leap to do it.”

Since then, Bobby has built a
successful career at Wallace

Real Estate, where he’s found
invaluable support from
colleagues and management.

His commitment to service is
perhaps best exemplified by his
involvement with Homes for
Heroes, through which he’s been
able to give back approximately
$135,000 to military personnel,
healthcare workers, law
enforcement, teachers, firefighters,
and EMS workers over the years.
“It’s not about the number of
houses I sell; it’s about the number
of people I help,” he emphasized.

With the Bobby Sanford Group at
Wallace, Bobby’s family real estate
legacy has expanded to include
his daughter-in-law, Courtney

Sanford, who balances her real
estate career with teaching at
Brickey McCloud Elementary
and raising three young children.
As a working mother with a
6-year-old daughter and twin
4-year-old daughters, Courtney
brings a unique perspective

to the family business.

“Bobby was the first one to
encourage me to step into real
estate,” Courtney said. “He has
generously shared his experience
and knowledge of the industry
with me, and I definitely wouldn’t
be here without all his help.”

Courtney’s biggest challenge in
real estate has been learning

to accept that she cannot solve
every problem that comes along.
Bobby’s greatest challenges in
the industry came earlier in his
career as he was forced to figure
out what worked and what didn’t
work, disciplining himself to pick
up the phone and keep reaching
out and staying in front of people
when business was slow.

II:
“WE ALL HAVE THE

SAME GOAL OF

GETTING TO THE

el

CLOSING TABLE.”

-
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“ALWAYS CHOOSE
PEOPLE OVER PROFIT”

Y

— L

Their different experiences

and perspectives complement
each other well. While Bobby
emphasizes the importance

of maintaining professional
relationships—“Don’t burn
bridges. We all have the same goal
of getting to the closing table”—
Courtney’s guiding principle is
equally straightforward: “Always
choose people over profit.”

For Bobby, success in real estate
isn’t merely about financial gain.
“To me, success means being able
to do what I enjoy,” he explained,
“whether it be spending time
with family or helping folks
achieve their goals and dreams.
It’s not necessarily monetary—
it’s just to be able to live and
enjoy life and enjoy people.”

Looking ahead, Bobby envisions
himself continuing in the business
well into his 60s, though he

plans to eventually scale back to

pursue some bucket list items,
including exploring national
parks across the western United
States, spending more time

on the lake, and bettering his
golf game and pickleball skills.
Courtney shares the passion for
outdoor adventure, enjoying
camping trips with her family
and harboring her own dream of
visiting all the national parks.

After nearly 19 years in the
industry, Bobby offers valuable
advice to fellow agents: “Don’t
let your feelings interfere

with your pocketbook,” he
counseled. “There will be times
you're going to get upset during
the course of a transaction,

but just keep a cool head and
understand that we’re all
working toward the same goal.”

The Sanford team’s approach
combines Bobby’s years
of experience and steady

Don’t Let Insurance Slam
the Door on Your Deals!

guidance with Courtney’s fresh
perspective and dedication to
balancing multiple roles. Their
success illustrates how real
estate can truly be a family
business, built on shared
values of service, integrity, and
putting other people first.

For Bobby, each day brings new
challenges and opportunities—
definitely impacted by the last
book he read: Ninja Selling by
Larry Kendall. “Every day is
different, solving a new puzzle
and doing something I love,” he
said. Though he jokes that it’s
his dog that gets him up in the
morning, it’s clear that his passion
for helping people achieve their
real estate dreams is what truly
drives him. With Courtney now
assisting him and following

in his footsteps, it seems the
Sanford real estate legacy will
continue for years to come.

Call Samar |
Insurance Agency
your trusted
' = partner for smooth
' closings!

Cleaners have expertise in regula
deep, move in/out cleanings. g

Serving Knoxville & surrounding areas.
’

SRRy

b Ba

v 4
ANGIE'S CLEANING SERVICES |
(B85} 1054022

Samar | Insurance Agency
865-630-0734 sareed@acg.aaa.com

Call/text for free quote 865.705.4922
Cleanwithangie.com ——M
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Headshots Drive

Ftse Leptegsions
What Does Your
Current One Say?

HOTOGRAPHY

Professional Branding/Headshots | Family Portraits
Weddings/Engagements | & More

OF EI Call to Schedule
(865) 274-9140

amysullivanphotographyllc@gmail.com

Real Estate Transaction Coordination
TN - KY - GA

Solo Agents - Teams - Brokers - Brokerages

g i N
All of the people at Taylor TC are
awesome to work with! They are great
at keeping everyone updafed and
helping the transaction process go
smoothly! Highly recommend them!

-Vanessa Ponder-

14 - February 2025

0t Hadon!

Simple SOLUTION.

Radon Mitigations Done Right!

- Residential & Commercial

- Complimentary Follow-Up Radon Test
- Family Owned

- Veteran Operated

- Serving Since 1997

- Aesthetic Mitigation Installations

Radon Mitigation Systems

Complimentary Test after Installation

@Bentley

RADON MITIGATION

Check out what over 3,100 MIG customers 4, =y
hmtusayabuut*ﬂleirexperien:enn Cn ZIHOW

—> Need a client approved quickly? Contact us.

Home Office Bearden Farragut Franklin Square Parkside/West
865-691-8910 865-851-7919 865-392-1439 865-232-1762 865-671-8910

Land Oak Maryville Oak Ridge Lenair City
865-470-6208 865-984-9948 865-482-8910 865-988-8622

MORTGAGE
INVESTORS GROUP

Programs based on borrower qualification. MIG NMLS #34381 — Egqual Housing Opportunity Lender




PARTNER SPOTLIGHT

Making Homeownership Dreams Come True

BY LUCY REYNOLDS AND PHOTOS TAKEN AT FERGUSON SHOWROOM

For Laura Fritts, branch manager
of Peoples Home Equity in Lenoir
City, the world of mortgages isn’t
just a career—it’s a family affair.

Growing up surrounded by real

estate and banking, Laura found
herself drawn to the industry from a
young age. “My family moved from
Memphis to Knoxville when my dad
was transferred with First Tennessee
Bank,” she recalled. “He opened up the
mortgage division in Knoxville, and I
remember listening to his conversations
and thinking how wonderful it would
be to help people buy their first home
or the home of their dreams.”

In 1996, Laura began working alongside
her father at his mortgage company
while she attended UT at night. “I

learned every aspect of the homebuying
process from the ground up,” she said,
“from the initial phone conversation
with the customer to the processing

of the loan to the final closing.”

It was during this time that she realized
her true calling: “I knew this is what
I'wanted to do for my career,” she

said. “I loved seeing the smile on a
first-time homebuyer’s face when they
had purchased their very first home. I
wanted to be a part of that journey!”

In 2010, Laura took a leap of faith and
opened her own branch of Peoples
Home Equity in Lenoir City. This
decision, while challenging, has proved
incredibly rewarding. “I wanted that
local ‘small business’ feel so people
knew they could walk into our office

and get that face-to-face personalized
service and sense of connection
they needed,” she explained.

Peoples Home Equity offers a wide
array of services, specializing in
everything from 100% Rural Housing
loans and Veteran loans to FHA and
conventional loans. A particularly
unique program is their one-time
construction-to-perm loan, which
encompasses land-home packages for
manufactured homes, modular homes,
and even the increasingly popular
barndominiums. “I have access to many
different loan programs, and I work
hard to find the best mortgage to fit each
individual’s needs,” Laura emphasized.

Empowering individuals to achieve
homeownership is a highlight of Laura’s
career. “Being able to pave a way for
someone who never thought owning a
home would even be a possibility for
them is one of many rewarding parts of
my job,” she shared. “A home is one of
the most expensive items someone will
ever purchase in a lifetime, and I want
people to be able to feel like they can
achieve that. Sitting at that closing table
and looking at all the smiling faces is
what makes everything worthwhile.”

Laura expressed deep gratitude for the
relationships she’s cultivated over the
years with realtor partners and title
agent partners who have become very
dear friends. She’s especially thankful
for her sister, Linda Shannon, who has

Service is one of the
fundamental factors that
makes a great lender.”

N
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provided unwavering support and has
been instrumental in running the office
with organization and efficiency—as
well as her husband, who encouraged
her to open her own branch. “It was the
best decision I ever made,” she declared.

Of course, her father’s influence on her
career is undeniable. “He taught me
everything I know about the mortgage
industry,” she shared, “and my work
ethic definitely came from him. He
instilled in me to always be honest

and ethical in everything I do.”

Ultimately, Laura’s deep roots in East
Tennessee provide her with a unique
understanding of the local market and
fuel her commitment to serving the
community by helping people achieve
their homeownership goals. “Experience
has taught me the importance of helping
borrowers find a home loan that fits
their needs,” she summarized. “I stay

up to date and have a strong knowledge
of the available lending products,

and by knowing the products, I can

offer ways to meet every borrower’s
needs. I concentrate on what the client
can do...not on what they can’t.”

I work hard to find the
best mortgage to fit each
individual’s needs.”

DN

Above all, Laura believes in the power
and importance of service. “Service

is one of the fundamental factors that
makes a great lender,” she said. “I
want to make sure that the customer
is clear on the entire process. Buying
or refinancing can be stressful, and
I'want to take the stress out of it

for each client and make it a great
experience from start to finish.”

Her guiding philosophy? “Do it right
the first time.” This commitment to
excellence has earned her team a stellar
reputation in the community—and it’s
exactly what gives them opportunity
after opportunity to make people’s
homeownership dreams come true.

l.;:st year, we ;_iinneered MMO VE EN ™
the concept of: 0 OoR
EsgGE

_ R
IMIEACYH T“”E Mk or
LENDING

As a leader of the movement, we
have given 407%-507% of our
profits back to the community.

When you work with Movement Mortgage
- every closing opens the doors to more
schools, affordable housing, and
opportunities across the nation.

Be part of the Movement and do more yood. |

(865) 317-4350
MOVEMENTKNOXVILLE@MOVEMENT.COM

Trey is one of the top inspectors in
our area and does a wonderful job!
He helps buyers understand the
inspection results while also talking
through what it all means because
we all know inspection results can be
worrisome, so it’s always good to
have someone knowledgeable on
your buyers side.

REALTOR, Lynette Bell

1,2 AND 4 HOUR
CE CLASSES AVAILABLE!

Kelly Dobbs Josh McKinney
Real Estate Industry Advisor | Real Estate Industry Advisor
West TN East TN
KDobbs@thda.org JMcKinney@thda.org

615- 815- 2141 615-815-2158
731- 414- 0314 865-394-8960

rieal Chaio, -
Tennessee Housing
HOME LOANS Development Agency @

Big Orange Country Real Producers - 19

Certified InterNACHI, HITA & CMI Home Inspections

865.661.0090 | InspectTN.com
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Bonded EVERYTHING COOL

&

Insured ESTATE SALES

Al

Return Client Guarantee _[JESesirivettvt=vi

Here's How We Can Help

Estate Sales, Liquidations
Appraisal Services, Auctions
Locksmithing Services,
Buyouts, Consignments
Vehicle & Equipment Sales
Residential Sales
Commercial Sales

FREE rental
analysis for
your long-term
rental clients

Family Owned & Operated
Quick & Efficient
Best Profit Margins

. Not A Franchise
s O 7 | Security & Traffic Control
Text: 585-794-0160 _ - .

Dnuwes@numeteam.cm/':.'I"*;L:i‘.-'. . : 2 il ; Cleani ng Crew
) B / - ' Fastest Turnaround

‘Owner Dan McKee
(865) 999-4KEY / 4539

Vi /s B o il N g 865-591-8741

EVERYTHING COOL
ESTATE SALES

EVERYTHINGCOOLESTATESALES.COM
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RP Partners: Katie and Sherry with
Dogwood Insurance

Michael & Martha Riordan, Linda, Robin,

Donnie & Susan Bentley

Bartender, aka Rising Star REALTOR Megan Collins, gets tip from RP
Partner Lori Gray

22 . February 2025

Ann Drake with RP partners & publisher

Robin {\ggers, Linda

Meese (state le ader),
Krista Freshour, Rebecca,

Melissa Boggs (sponsor)

RP partners Robert Carter & Janette Burgin with Linda, Robin and Wala Habiby (not pictured

Jeremiah Wampler)

Rebecca, Robin, Linda, Kelly with RP partners in
background David McMahan and Trey Newman.

RP partners Anna Farley and Dan McKee

(sponsor) with publisher, Rebecca.

Missy Holladay with RP partner Samar Reed

Carla Wiggins-Sproul and RP partner Laura Fritts

Connecting the Best
of the Best in the Real
Estate Industry
BY REBECCA RAMSEY

PHOTOGRAPHY BY CHELSEA BAIN
PHOTOGRAPHY & BENTLEY RING CAM

Exclusive quarterly gathering for top
producing REALTORS and RP preferred
partners to connect, elevate and inspire
each other happened November 14,
2024 at The Manor at Hickory Creek,
Knoxville’s newest venue space. Real
Producers is the only local network of
the best of the best in the real estate
industry across all brokerages. Thanks
to our partners who made this event
happen: Everything Cool Estate Sales,
Keyrenter Property Management, and

HouseMaster Home Inspection.

S

EVERYTHING COOL
ES ES

Qeyrenter

HouseMaster.

Homa Inspections

a Feighborhy sompary
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GET ELEVATED

Modern Marketing for the Modern Agent.

comprehensive ma
solutions designed to se
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YOUR MEDIA

www.elevatedmediaco.com

Pro Package

Starting at $299

Our Pro Package, the most popular choice,
with high-quality photos and dynamic drone
photography, all with a swift 24-hour
turnaround.

Lux Packc;(:;e-

Starting at $900

Wl
| Branding
Starter Pack . .

Starting at $499

Kickstart your on-camera presence with this
unbeatable value. This package includes
everything from the Pro Package plus our
Standard Reel with an agent intro! Perfect for
elevating your brand and promoting your
listings effectively.

nt Dlamond |
- chkqge

—:li'*- 4
{r Startlng at%

[—
;ﬁ"

Transform your luxury listings. This package
includes a cinematic listing video, two virtual
twilight images and so much more! Perfect for
agents who want to build a standout
marketing portfolio with exceptional media.

Experience unparalleled excellence, designed for
the top agents who demand the ultimate in
marketing. This package includes all of our
services and ensures your listing stands out with
the highest quality media and presentation.
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Realty Executives Associates

Faith, Family, and a Thriving Real Estate Career

After nearly

nine years in the
industry, Nikki
Moore has become a
seasoned agent with
Realty Executives
Associates. But her
career journey has
been anything but
ordinary, having
been shaped by
both personal

and profcssional
experiences that
fuel her passion

for combining her
family priorities
with her work as

a REALTOR.
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Nikki’s stepfather was in
construction when she was
growing up, so she’s had
an interest in real estate
since she was a child. “It
sparked an interest in
homes and how they were
built,” she recalled, “but

I never imagined I'd end
up in the business.”

Her early career path took
a far different direction,
leading her into law
enforcement, where she
served as a police officer for
eight years. After becoming
a mother, however, Nikki
realized that her work-life
balance wasn’t sustainable.
“I wasn’t getting to see

my son enough,” she
explained, “so I started
exploring what else I could

do outside of police work to
help support the family.”

With a small nest egg and a
new goal in mind, she and
her husband, who was also
a police officer at the time,
decided to flip homes. “I
left law enforcement with
my baby on my hip and
supervised our first flip
remodel,” she described. “My
husband and I worked on it
together, with contractors
helping us along the way. It
was hard work, but it gave
us the flexibility I needed to
stay home with our son.”

The first flip was a success,
not bringing in massive
profits but providing enough
to help with the family’s
finances. This success

pushed Nikki to take the next
step—getting her real estate
license. “It was a leap of faith
to jump into commission-
only work. But with the
support of my husband
working extra hours, we
made it work,” she said.

“My broker, Pat McGill, has
been a huge influence in my
career,” Nikki continued.
“She told me that she would
support me no matter what
my goals were—whether I
wanted to be a multimillion-
dollar producer or just

close a few transactions a
year. She’s always been a
rock for me. She tells it how
it is, and she goes by the
book—and I love that.”
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Nikki’s family life has always
played a central role in her
career. She and her husband
are raising three boys—her
bonus son, now 17, and their
two younger sons—all of
whom she is homeschooling.

“I always knew I wanted

to homeschool my kids,”
she shared. “But when my
husband and I both started
new careers—real estate for
me and mortgage lending
for him—it became too
hard to balance. There was
a period where I had to put
them in daycare, which
wasn’t part of my dream.”

When the pandemic hit,
however, Nikki’s perspective
on homeschooling shifted.
“I was overwhelmed trying
to juggle my business and
my kids’ schoolwork,”

she remembered. “But
eventually, I got inspired
by friends who were
successfully homeschooling
while also managing full-
time careers. So we gave it
a try, and now we’re in our
second year—Colt is in 2nd
grade, Case in 4th grade,
and Dylan is a junior.”

“It’s been good,” she
remarked. “They can travel
with us, and I get to bring
them to showings, too, when
it’s appropriate. Some of my
clients really love it. It’s been
a great way for the boys to
share in our experiences and
learn how hard we work.”

Having weathered the ups
and downs of real estate,
Nikki reflected on how her
faith has helped her over the
years. “There will be slow
times, but you can’t panic,”
she shared. “Things can
change in a day. You’ve got
to stay positive. And whether
it’s a shift in the market or

new regulations, you have
to be ready to adapt and
change. I always tell agents
to make sure they’re staying
educated and informed.
That way, you can always
serve your clients well.”

In her spare time, Nikki has
been listening to Ainsley
Arment’s Wild + Free,

and she loves listening

to worship music as well

as country and 50s/60s
music. If she could learn
something new, she’d learn
to play the guitar, speak
Spanish, and scuba dive.
Also on her bucket list is an
adventurous trip to Alaska.

And if real estate were to
suddenly end for her, Nikki
has a backup plan. “I'd love
to be a stay-at-home mom
and run a campground

where kids can do outdoor
activities together,
especially with other
homeschooling families.”

With Nikki’s faith and
determination, she’s taking
the bold steps necessary to
build a fulfilling career in
real estate—while keeping
her faith and family front
and center at the same time!
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TIRED OF BEING THE...

Repairman + Accountant ¢ Landlord « Advertiser * & More...

Don’t let these issues
ruin home transactions.

Fix them right with

Master

SERVICES

Nasty Crawl Space? Cracked Foundation Walls?

Price & Associatles
Realtors, LLC

Proudly serving Last Tennessee
and its-residents for over 16 years

CALL TODAY for Property Management services

865-724-1766

Price & Associates Realtors LLC

Sinking Concrete?

l Sagging Floors?

SAVE THE DATE FOR We'll get YOU to the closing table!

RV (vile o BASEMENTY

SEPTEMBER 29 & 30, Waterproofing

LOEWS ARLINGTON HOTEL & CONVE} Foundation Repair

Floor Stabilization Larry Janesky,
Owner

Join real estate leaders and the top 5% of agents from across the country for a two-day experience Crawl Space Repair

packed with industry insights, cutting-edge strategies, and powerful networking )
& Concrete Leveling, too!

MaStel' REAL ESTATE

SERVICES (RESPONSE TEAM

opportunities designed to help you succeed in the ever-evolving real estate market.

Contact us for a
day at rpelevate.com.

SPONSORSHIP OPPORTUNITIES AVAILABLE

MasterServicesTN.com/real-estate.html
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Effortless Moyes for Your Clients.
Your Trusted Movmg Partn W

Katie Witt

Personal Risk Advisor
Dogwood Insurance Group
11304 Station West Dr., Ste. D
Knoxville, TN 37934
B865-221-8333 Office

865-919-7213 Cell

Katie@DogwoodIns.com
www.Dogwoodins.com

A TRUSTED LOCAL

PARTNER DEDICATED
TO PROTECTING (‘(:/'

X
WHAT he
YOU LOVE DOGW‘%D;
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Help your clients show
their home some

(ove

We've got
you covered.

Home Warranty

MARYANN AZAMBUJA

Senior Account Executive
865-248-992|
maryann @ CHWPro.com

/& AMERICAN

FOUNDATION & WATERPROOFING

WE HELP REAL
PRODUCERS
GET TO THE
CLOSING TABLE!

What you get:

FREE expedited inspections

FREE detailed estimates

Expedited project scheduling

Option to pay for project from
escrow

6 & 12 month same-as-cash
financing available

Freely transferable, no hassle
warranties

Free CE Credit Courses available

G0 t & 6D

LOCAL FAMILY OWNED & OPERATED

American Foundation & Waterproofing has been proud to serve the East Tennessee
real estate community for more than 16 years. We have a dedicated team of
inspectors, headed up by David McMahan that work exclusively with real estate
professionals, and they understand the real estate transaction process, along with

the deadlines you face.

CALL NOW! The night way.
865-448-7510 The American way.

americanfw.com/about/realestate



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

HouseMaSteI 0% oFF
10% OFF :
® « MILITARY (ACTIVE

DUTY & VETERANS)

Home Inspections et

* FIRST-TIME
HOMEBUYERS

FEBRUARY SPECIAL - $50 OFF
BOOK YOUR HOME INSPECTION THIS MONTH
AND MENTION THIS AD TO SAVE $50!

BOOK AN INSPECTION

MENTION THIS AD ONLINE IN THE COMMENT SECTION OR OVER THE PHONE WHEN SCHEDULING!

BOOK ONLINE: HOUSEMASTER.COM/WESTKNOXVILLE |
& EMAIL: MELISSA.BOGGS@HOUSEMASTER.COM
CALL MELISSA BOGGS: (865) 622-3811 (.

.
IMELISSA BOGGS




