








Joshua Rodriguez, MRED

Senior Vice President | Commercial Real Estate Division
Brokerage DRE #LC639263000

602.703.6675

joshua.rodriguez@realtyofamerica.com | josh@closedbyjosh.com
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Customized Luxury Closing Gifts - Laser Engraved Decor - Marketing Swag

CHARM
GIFT CO.

into a
Partnership!

Let's create a
partnership that benefits
everyone working within it!

480-241-7562
Kelly.rivera@magnustitle.com
MagnusTitle.com
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19420 N 59th Ave Suite B233
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Residential Remod
Commercial Tenant Improvem
Electrical | Drywal

OnTargetContracting.cq
contact@ontargetcontracting.co
602.777.3222

Licensed — Bonded — Insul

ROC #358486 | ROC #3489
ROC #345786 | ROC #3600
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INSPIRATIONAL AGENTS

Lori took the advice and interviewed
with Cavco Industries, instantly falling
in love with the work. Her passion was
contagious, and before long, Mark was
inspired to join her. Together, they spent
more than 18 years in the manufactured
housing industry, earning numerous
awards and accolades for their success.
Mark even went on to serve as President
of the Housing Association, a testament
to their dedication and leadership in

the field. Those years gave them not
only invaluable experience but also the
foundation that continues to fuel their
thriving real estate career today.

Then, in 2012 they both decided to shift
their focus towards traditional resale
and obtained their real estate licenses,
where the lessons they had learned

in manufactured homes continued to
perpetuate - their love for construction

“OVC getting to know people and
getting to know their story. They
end up teaching us something about
life that we need to know or vice
versa. God puts us in their way.”

sk around Tonopah, and
chances are you'll hear the
same nickname tossed around
with a smile and respect - “The King and
Queen of Tonopah.” The title isn’t self-

even considered getting
their license as they had
both entered the industry at
different times. Years before
ever meeting, Mark was

proclaimed however; it comes from years
of helping families trade city skylines for
starry rural nights, and vice versa, while

living as a single dad while working for
Allied Van Life as a moving consultant.
But fate and faith had them crossing
paths when Mark’s daughter, Samantha,
walked into Lori’s care on her first day
of kindergarten. And before long, Lori
wasn’t just caring for Samantha while

and helping clients understand the
nuances of a potential home shining
even more.

The Solands love sales — and real
estate is sales! They’re proud of that
fact. Helping people find their dream

working her job in the local elementary
school’s enrichment program, she was
helping raise her. Samantha still takes
credit for fixing us up to this day!

property while making a living doing

.

Real Estate Dreams
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It all started when Mark was giving a
moving quote to an old friend in the
manufactured housing industry. During
their chat, he mentioned that Lori had
been thinking about getting her real
estate license. His friend encouraged her
to explore manufactured housing first
— a hands-on path closely tied to real
estate and the perfect way to learn the
business from the ground up.

maintaining great relationships with
clients and agents alike.

2 Mark and Lori Soland’s partnership in
real estate began long before they ever

ok
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what they love is something to be
honored. Too often, people shy away
from calling themselves “salespeople,”
but The Solands embrace it. In sales,
there’s no cap on effort or success —
the more you pour into it, the more
rewarding it becomes. And it’s because
of their unique approach - being able to
explain why a home fits their client so
well - that their business continues to
thrive on referrals and repeat clients,
something they consider to be the
utmost, highest compliment.

So what makes their process so unique
you might wonder? Well, Mark and

Lori begin each client’s home search

by having the clients pick a handful of
properties that they feel best meets their
needs...and then Mark and Lori fine-
tune that search by adding their own
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suggestions, focusing on their client’s
wishlist and beyond. It’s a process that
transforms house hunting into dream
finding, as their tagline says, “Let the
Soland Team Find Your Dream.”

Their outlook on the industry is also a
major reason why the Soland’s niche
has centered around clients looking

for more rural properties. “The joy that
people get from buying a home on land
and moving their children out of the city
and into the country, and the people that
have lived in the country for so long and
then we move them into the city too,

is a big part of our job,” Mark prides.
“We love getting to know people and
getting to know their story. They end up
teaching us something about life that we
need to know or vice versa. God puts us
in their way,” Lori adds.

They even joke that sometimes the joy
they get out of helping their clients can
be measured in eggs - literally! Mark
laughs, explaining that it’s all thanks

to clients who start farms that they no
longer have to buy eggs at the grocery
store. Other times, it’s measured in
watching their clients’ kids thrive after a
big move. “It’s a totally different lifestyle
and they are thriving,” Lori beams.

Giving back, Mark and Lori show their
appreciation to their clients by hosting
Easter egg hunts and barbecues on their
four-acre property in Tonopah that they
purchased as a short term rental for
Palo Verde outage workers and has a

¢

We wouldn’t have any of this

WITHOUT GOD.”




SCANHERETO
LEARN MORE

TERMITES HATE US.
HOMEOWNERS LOVE US.

Qur inspections are FREE, thorough, and local. If we
find something, you'll be glad you caught it early.
If we don't — that's peace of mind for $0.

Book 2 FREE TERMITE INSPECTION today

(480)788-4972 & www.thetermitedivision.com
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Modern, Elegant,

& Inviting Designs

That Attract The
Right Buyers!

@ Vacant Home
Staging

@ Occupied Staging
Packages

@ Consultations
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623-262-6803
upstagewithlia@gmail.com
- @upstage with_Lia
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HYPORT DIGITAL

%) CORE 4
Elevate Your Digital

Presence Effortlessly

|B| SOCIAL ‘ EMAIL

REACH

CONNECT

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

Build brand recognition and connect
with your customers through targeted
email and SMS campaigns.

* 16 custom posts per month * Two emails and one text per month
* Live Zoom call with a social media expert * Custom-designed to fit your brand
* Automated reporting * Sending and scheduling

* Optimized time and day posting * Performance reporting

PRICING PER PRODUCT
Non-Member Pricing: $499 /month

Member Pricing: $299 / month One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

Jcﬁf hyport

DIGITAL hyportdigital.com
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Ask Matt Jarvis how he
ended up where he is
today and he’ll probably
laugh before admitting, “I
followed a girl out here,
but God had bigger plans
for me to meet my wife
and re-discover my passion
for building” It’s that
unique mix of faith and
humor which runs through
every part of Matt’s life.

It’s also an integral part

of his business at Jarvis
Built LLC, where “Making
Arizona Homes Great
Again” is more than a
slogan...it’s a promise.

While Matt may have been born in a
home in Kaysville, Utah, he spent most
of his childhood helping out on his
grandparents’ farm in Santaquin. He
was the kind of kid who always had a
hammer in his hand and grease on his
shirt, admitting that even as young as
age eight he was helping his grandpa on
the family farm. From building chicken
coops and barns, to fixing tractors and
pickup trucks, Matt was always ready to
learn and lend a hand.

When he wasn’t on the farm, Matt was
on jobsites helping his dad in one of
his many business adventures which
encompasses janitorial duties, house
painting, window washing, auto body,
and powder coating. Free time wasn’t
even a concept in Matt’s mind either,

and he liked it that way. His pursuit of
practical, hands-on skills extended into
the weekends, where he apprenticed
under his other grandfather, who was a
master electrician.

It was very clear to everyone that

Matt was destined for greatness as an
entrepreneur, due to his passion for
filling his proverbial toolbox more and
more with age. The summer of his junior
year in high school, he even started

his first business washing windows
and profited nearly $30k in those three
months. So when he returned to school
and was faced with a harsh life lesson,
Matt saw the writing on the wall and
jumped into action.

“During my first week of my senior year
while sitting in English class, ignoring
my teacher and sharing the success
IT'had, my teacher asked me what I
thought was more important than what
she was teaching. I replied that I started
my own business over the summer

and I was excited about my success.

She replied, Tmagine how much more
success you could have learning from
me and going to college.” The thought
crossed my mind, but I quickly realized I
had already made more money in three
months than my teacher did in an entire
school year and I didn’t belong there. I
grabbed my belongings and walked out,
never looking back.”

From that moment Matt built business
after business, always chasing
perfection and striving to outwork and
outsmart his competition. With his
upbringing, innovative mindset, and the
skills he had garnered from his family,
by the time he launched Jarvis Built he
already had a leg up on the competition.
And it wasn’t long before he became a
leader in the industry.

He credits many people for his mindset
and work ethic, beginning with his
parents. “Both were such good role
models growing up as ambitious and
determined entrepreneurs. In their
own unique ways, they taught me how
to work hard and how to work smart.

They have shown me that when you
get stuck in life, there is always another



way. Have faith and pray.” He also credits
his uncle Mike, who has grown his own
successful business and continues to make
time to answer Matt’s calls or help him
learn new skills.

Today, after nearly three decades in
business, Jarvis Built has become a

name locals trust implicitly. From full
renovations and additions to kitchens,
bathrooms, flooring, and even new
builds, his team handles it all. “We are

a residential and commercial general
contracting business that prides ourselves
on offering everything for your home
inside and out,” Matt prides. “With our
great communication, fastest completions
in the industry, and our attention to detail,
we quickly become every REALTOR ® or
previous client’s first call.”

“We focus on building strong relationships
with our client’s, trade partners, and
vendors to provide excellent service and
establish repeat customers and word of
mouth referrals,” Matt explains. “I am
driven by the belief that our customers
deserve exceptional value, which fuels my
commitment to exceeding expectations.
In my mind, it’s like a chess game with
real moving parts (new challenges,

new materials, new clients) and always
wanting to be the winner. My leadership
ensures my team’s success, with the
ultimate win belonging to the customer.”

And at the heart of everything he works
for, is Matt’s family. He met his wife, Anne,
more than twenty years ago when they
both worked at the Paradise Valley Mall.
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| “WE FOCUS ON BUILDING STRONG RELATIONSHIPS WITH
' OUR CLIENT’S, TRADE PARTNERS, AND VENDORS TO PROVIDE
EXCELLENT SERVICE AND ESTABLISH REPEAT CUSTOMERS
AND WORD OF MOUTH REFER';iALS,” MATT EXPLAINS.

They now have two children, Remington
and Kenzington, who proudly represent
the seventh generation of Phoenicians.
Their home is lively to say the least,
with a 901b golden doodle named Sailor,
a bearded dragon named Freedom, a
tarantula named Blondie, a lion head
bunny named Rosie, seven fish, 70+
snails, 40+ dairy cow isopods, and 75+
cockroaches that are food for Freedom
(but Matt laughs that his son enjoys
playing with them).

In their free time, the Jarvis family loves
road trips, often visiting family in Utah
or finding a spot to camp, something
they do almost monthly. They even
customized their overlander-style trailer
so they can head off grid more quickly
to ride quads, watch Remington tear

it up on his dirt bike and enjoy God’s
creations. When they aren’t getting
away from the hustle and bustle,
community growth and involvement is a
huge focus with the family. They host an
annual neighborhood cleanup that they
initiated years ago, and enjoy giving
back to local churches helping to create
inspiring spaces for worship.

From tinkering on tractors as a child to
renovations or building dream homes
across Arizona, Matt has built his life
on faith, family, and an enormous
amount of determination to outwork the
competition. “A lot of it is thanks to my
unwavering faith in God, the power of
prayer, and the drive to provide for my
family,” he prides. “Seems like everyone
has a bad contractor story, but at Jarvis
Built we pride ourselves in giving our
customers a great story to tell!”

CALL MATT TODAY 602 525 3233
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VENUE SPOTLIGHT

A Tee-rific September Social at
TOPGOLF GLENDALE

Our September Social was a huge
success, thanks to the incredible
team at Topgolf Glendale. The
venue provided the perfect balance
of professionalism and fun for our
lunchtime networking event with our
realtor partners and colleagues.

We gathered in the beautiful
Chairman’s Suite, which offered a
comfortable and private space for
conversation, presentations, and plenty
of networking. Just steps away, several
golf bays were reserved exclusively for
our group — making it easy for guests to
grab a club, take a few swings, and enjoy
some friendly competition between
conversations. The setup couldn’t

have been more convenient, allowing
everyone to mix business with a bit of
lighthearted fun.
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The buffet lunch was a highlight of the
day, featuring a fresh and flavorful
selection that kept everyone satisfied

and energized. The staff at Topgolf
Glendale went above and beyond to
make sure everything ran smoothly, from
coordinating the setup to ensuring our
guests were well taken care of throughout
the event. Their professionalism

and warm hospitality made a lasting
impression on our entire group.

Topgolf Glendale truly offers something
for everyone — delicious food, a unique
interactive experience, and a polished
atmosphere that works perfectly for
both networking and celebration. With
its spacious event areas, attentive staff,
and lively yet comfortable setting, it’s
an ideal venue for hosting business
gatherings, team-building events, or
client appreciation lunches.

Our September Social was the perfect
reminder that great connections often
happen when people come together in
a fun and relaxed environment. We’re
already looking forward to our next
visit to Topgolf Glendale — where
good food, great company, and a little
friendly competition make every event
one to remember!

CALL LEA ANN CALLAWAY

EVENT SALES MANAGER
623-231-3238
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Your Neighborhood

Property Managers
Rent It Like You Mean It

OUR REALTOR PARTNER PLEDGE
We Don’t Do Sales...Your Clients Stay Yours!
We Protect You From Negative Tenant Reviews.
We Are Your Landlord-Tenant Experts.

Goldenwest &
Management In¢.

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 602-765-4750

GoldenWestManagement.com

THE ROLSTAD TEAM

Your Trusted Mortgage Lenders
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Contact us today!

BLAINE ROLSTAD
PRODUCING

BRANCH MANAGER
NMLS#171489 | LO-1026774
509-869-4359
BRolstad@CanopyMortgage.com

WHITNEY ROLSTAD

SENIOR LOAN OFFICER
NMLS#1443147 | LO-1026773
509-995-3632

| WRolstad@CanopyMortgage.com

This is not a loan commitment or guarantee of any kind. Loan approval and rate are dependent
upon borrower credit, collateral, financial history, and program availability at time of origination.
Rates and terms are subject to change without notice. All loans subject to credit and property
approval. Canopy Mortgage, LLC 360 Technology Ct Suite 200 Lindon, UT 84042 NMLS ID#1359687
Equal Housing Lender www.nmlsconsumeraccess.org 877.426.5500
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HELPING YOU N\ ORTEX
MAKE THAT OOFING
SIGN TURN FROM

"FORSALE”
o’ SOLD”!

We are a family-owned and operated business with over
30 years of experience. Whether your needs

are Roofing, Roof Repairs, or Inspections
and Assessments we are
here for you!
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FOLLOW US ON &

623-363-3903

nathan@vortex-roofing.com

Scan Here to visit
ROC# 336073 Vortex-Roofing.com

DO YOU NEED I NCE:
AUTO - HOME - UMBRELLA - AND MORE

25+ INSURANCE COMPANIES

(=15 *J‘IEJ LEARN MORE - 480.578.0750

&‘f‘ﬁ% SUNSET
ESREE:

VALLEY

IELURANCE AQERCY, LLE

Great stories start here.

Find A Loan That’s

Right For You

Whether you are buying a new
home, refinancing, or renovating
your current home, we are here
to help! We offer low-interest
loans, minimal fees, and caring
service, SO you can enter your
next stage of homeownership
with confidence.

Our real estate specialists and Daniel Valenzuela
mortgage originators are NMLS RISOLIPRUEe LORN F‘ﬂmr
registered and are here to be your danislvalanzueiaeunestirg
g NMLS #1473425
trusted advocates throughout the loan 602.631.3237

process.

Visit cuwest.org/loans for more information
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

From Custom Kitchens and Bathrooms to Full Renovations
— Let's Partner to Close the Deal Quicker!
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jarvis Built

GENERAL CONTRACTING ROC: 341082 Class: KB-2

Residential & Commercial Remaodels Licensed and Bonded



