AN AN TO NIO DECEMBER 2025

“REAL PRODUCERS




Where Every Step Reflects
Exceptional Design.

e
i D% Curious about how we work?
Eﬁ t: Scan here to see our design-build process in action.

€» CROSS

Luxury Design-Build Remodeling

2025 Range Rover Sport

Redefining luxury. Every drive.

and Rover San Antonio
13660 W INTERSTATE 10, SAN ANTONIO, TX 78249
Sales: (210) 465-3014 / Website: www.LandRoverSanAntonio.com

Jaguar San Antonio

13660 W INTERSTATE 10, SAN ANTONIO, TX 78249
Sales: (210) 465-3014 / Website: www.JaguarSanAntonio.com



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate affiliate. All of these
businesses have been recommended by other top agents in our great city. These local businesses are proud to partner
with you and make this magazine possible. Please support these businesses and thank them for supporting the REALTOR®
community! If you are interested in becoming a preferred vendor, please reach out to us at jason.smith@n2co.com.

CPA/ESTATE PLANNING/WEALTH MGT INSURANCE AGENT TITLE INSURANCE
ED Guerrero CPA Shannon Miller Insurance Agency Chicago Title
(210) 490-7100 (210) 955-0500 (210) 482-3600

sanantonio.ctic.com

FINANCIAL ADVISOR LUXURY AUTO DEALER 1 |
Grant Wilson FA Land Rover WOOD FLOORING
(325) 261-2638 (210) 561-4900 Advanced Wood Floors [ -
(210) 341-5241
HOME BUILDERS/REMODELING MORTGAGE LENDER
Texas Highlands J Charles Lending
(717) 222-2378 (210) 209-6792
HOME INSPECTION REMODELING/ DESIGN/ BUILD )
GreenWorks Inspections CROSS Remodeling
(972) 802-8385 (210) 826-7200
GreenWorksInspections.com cross-tx.com .:-".'.F""
B |

Silverstone Home Inspections
(210) 219-8377
www.silverstonehomeinspections.com/

/ fr ﬁed with Care.

DON'T BUY Your Partner for Building 1
, A SURPRISE, Wealth Beyond the |
SILVER STDNE BUY WITH Closing Table!

HOME INSPECTIONS CONHDENCE Why Top Agents Trust
Grant Wilson

Helping Realtors Protect Their Clients, and Their Closings. TEXAS HIGHLANDS

anows.commission-based 4% CONSTRUCTION

HOME INSPECTIONS | POOL & SPA INSPECTIONS | TERMITE INSPECTIONS mcomeincaeEnar

Call O extioady 821021926577,

* Helps agentsreduce  [em—=g 28 New Home Construction
taxes and grow : ’

long-term wealth. '2:- o e | Home Additions
, : : »
_ai— e, Kitchen & Bath Remodeling

* Personalized w
strategies for retirement, 3 7 - Outdoor Living Spaces & Decks
investing, and legacy [ |

planning. — ¥ Custom Carpentry

General Contracting & Renovations

Let’s build your
financial foundation!

Zach Cazalas - Owner | Josh Mansmann - Owner

grant.wilson@rethinkwealth.com

www.texashighlands.com
325.261.2638

Lic #24384
SilverstoneHom

Let's start building your vision. ——— info@texashighlands.com
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CONMPREHENSIVE COVERAGE FOR EVERY ASSET

=1~ =

Insurance Rates Rising?
Let’s Talk Solutions

N

. "l have worked with Shannon for years. Phenomenal service and always has a solution for my
Shannon Miller Insurance Call Us Today for

insurance needs. | recommend her to all of my clients as well."

o Quote - Patrick H
‘ Your #1 TrUSted BrOker Save Big Protect "Love Shannon's Team!! I've personally used them for years, and referred them to several clients."
| 210-955-0500 .

-Becky T
Wh |
ShannonMiller.net at Matters.

"Shannon and her gals are the best! | highly recommend them to all my clients. | have had 100%
positive feedback from everyone."

- George M




PUBLISHER’S NOTE

Christmas in Four Words

Christmas in four words:

God. Is. With. Us.

hat truth changes everything.

It’s what brings light into dark

seasons and meaning into the
madness of December. You are not
alone. You never have been. You never
will be.

As this year comes to a close, I find
myself reflecting on what matters most
— not just in business, but in life. The
numbers, the closings, the awards...
those are all great, but they’re not the
real story. The real story is the people
behind those numbers. The clients who
trusted you, the families you helped find
home, and the network of professionals
who showed up for each other when it
counted most.

This is what makes San Antonio Real
Producers so special. Month after
month, we get to shine a light on the
best in the business — not just because
you sell homes, but because you

build lives. You serve, you lead, and

you elevate our industry. You remind
people that excellence still matters,
that relationships still matter, and that
integrity still matters.

When I started Real Producers here in
San Antonio, I didn’t just want to print
another magazine. I wanted to build

a community — one rooted in trust,
collaboration, and connection. And this
year, I've seen that come to life more
than ever. From our cover stories to
our events, from referral partnerships
to friendships, you've proven what
happens when top agents choose
collaboration over competition.

So as you slow down (or try to) this
Christmas season, I hope you’ll pause
long enough to notice what God has
done — in your business, in your family,
in your heart. Gratitude has a way of
changing our perspective. It reminds

us that success is not about what we’ve
built alone, but about the people who’ve
built alongside us.

As you flip through this issue, take a
moment to notice the businesses who
make this magazine possible. These

are the trusted partners who serve our
industry all year long — the lenders, title
reps, photographers, and home-service
pros who show up with excellence

and heart. When you can, give them

a chance to earn your business this
holiday season. They’re part of the fabric
that holds this community together.

On behalf of our entire Real Producers
team, thank you for being part of this
journey — for inspiring others with your
story, your grit, and your generosity. You
represent what’s best about San Antonio
real estate, and I'm proud to share your
stories with the world.

From my family to yours — I wish you
a Merry Christmas, a restful holiday
season, and a new year filled with faith,
favor, and fresh opportunity.

God is with us. That’s the good news of

Christmas. And that’s the reason we can
walk into 2026 with hope.

Jason Smith




TOP AGENT
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Jennifer

Santrock

Phyllis Browning

In a world where individual

accolades and personal progress

reign supreme, dedication and

perseverance are qualities that are

worth their weight in gold. The
ones that ultimately succeed, however,
know it’s not the destination that makes
the difference.

From athletic pro circuits to the top
of the real estate pyramid, Jennifer
Santrock has never focused on the
result, but rather forged her paths

to the pinnacle through hard work,
humility, and a whole lot of gratitude.
Like all star athletes, commitment
was a word Jennifer came to know
intimately from an early age. Hours
were spent on the tennis court,
mastering her sport with the singular
focus of one professionally bound.

Her combination of competitive spirit
and sheer determination earned her

a full ride to Southern Methodist
University in Dallas where she was
named the Southwest Conference
Athlete of the Decade and College Tennis
Player of the Year. After graduating
from SMU as an Academic All-American,
she joined the WTA pro tour. Though
her tennis career saw her travel the
world, competing in major tournaments
such as Wimbledon and the U.S. Open,

unfortunately, as is the case for many
pro athletes, Jennifer’s career was cut
short due to injury. Just weeks before
the Open, she suffered a complete tear
of her ACL, instantaneously leaving her
unable to walk and jobless.

Knowing it would take a minimum of
two years before she’d be able to return
to rank, Jennifer made the difficult
decision to put athletics aside and pivot.
From atop the circuit and living in a
Manhattan Beach apartment to being
tied to crutches and living with her
parents in Plano, Jennifer found herself
facing her biggest challenge yet. “That
was the most trying time of my life,”
Jennifer admits, “But it made me who

I am today. It taught me to work even
harder, but also to be more grateful.” It
was during this period that Jennifer got
her first taste of real estate.

Having established a reputable career
as a realtor in Dallas spanning decades,
Jennifer’s mother was the perfect
mentor. So, just days out of knee surgery,
Jennifer began attending her real estate
classes on crutches and obtained her
license in ‘93. For the next several years,
Jennifer worked alongside her mom,
learning the ins and outs of buying and
selling in Texas. At the time, she was one
of the youngest working in the industry.
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Wanting the reassurance of a consistent
paycheck and benefits, however,
Jennifer found her way into medical
sales; a role in which she thrived.
Used to the individual demands of

a pro athlete, Jennifer embraced

a role where all eyes were on her
and where she had the opportunity
to put practice into purpose. “You
often have to be in the room when
the device you’re promoting is used
for the first time,” shares Jennifer,

“It can be nerve-racking, being in the
surgery room, and then everybody
looks to you to push the button.”

Once again though, Jennifer’s dedication
and persistence saw her climb the
corporate ladder. From medical sales,
she moved into management for Boston
Scientific and Medtronic, and that’s what
she did professionally for the better part
of a decade. It wasn’t until she arrived
in San Antonio that she returned to real
estate. As a single mother with a 2 and
3-year-old with no family in the city

and unable to travel for sales, Jennifer
once again had to pivot and recommit.
Now, having purchased a home herself
and with years of sales and managerial
experience under her belt, she truly
began making a name for herself.

After being named Phyllis Browning’s
Rookie of the Year in 2014, Jennifer has
gone on to earn multiple designations,
including being an Accredited Luxury
Home Specialist, and has been a
Platinum Top 50 Finalist on multiple
occasions. Though being noteworthy is
nothing new in Jennifer’s world, it’s the
lasting impact she’s able to make as a
realtor that she finds most fulfilling.

“In this industry you make a lot of life
long friendships and that is such a gift,”
Jennifer says with a soft smile, “The
biggest gift is seeing the families you
worked with grow up and watching
their happy stories unfold.” Though she
displays the sought after qualities of a
premiere athlete, Jennifer equates her
success in real estate to her honesty

“That was the most
trying time of my life.
But it made me who
[ am today. It taught
me to work even
harder, but also to be
more grateﬁl R



and transparency. “There’s not enough
honesty in the world today,” she states,
“But it’s a quality that makes the
industry better as a whole. I know it’s
easier to tell people what they want to
hear, but I will always have the hard
conversations because it’s important
and the right thing to do.”

It’s that perfect combination of
professional and personable that
built Jennifer’s impeccable reputation
and made her one of San Antonio’s
top agents. A combination that’s

seen Jennifer return to the top of the
mountain, time and time again.

“There’s not '~
. enough
¥ honesty in the
" world today”

JIC
J. CHARLES

LENDING ——

J. Charles Lending was started in 2022 by
Charlie Braden after almost two decades in
the mortgage industry. We built JCL to give
clients the best financial value without
sacrificing service. We are highly
experienced mortgage brokers who give
top level customer service at very
competitive rates for our clients.
Knowledge. Service. Value.

MORTGAGE MINUTE

We are anticipating the market to be
more active than last year. Renewed
optimism and hopefully some fiscal
responsibility will raise consumer confidence,
and we feel that there are two main reasons
why working with a mortgage broker is best
for your clients. Fast facts to make smart
mortgage moves

1. Better rates and fee structure. As a broker
we have lower margins than mortgage banks,
and our lenders do as well. The lower margins

mean our rates are typically at least 0.5% better Charlie Braden
than a mortgage bank. On a $350k loan, ¥z point Broker/Owner
lower rate is $115 in monthly savings. Or if we NMLS #2409480
keep the payment the same the client could 210.209.6792

increase their loan size by $18k, giving them
more purchase power.

charlie@jcharleslending.com

2. We work with multiple lenders giving the
client more flexibility. Sometimes the situation is
unique and one lender has a guideline that wiill
get the file approved. Some lenders are better at
VA loans or investments than others allowing us
to have a specialty lender for specific products.

Joyce AsSadiq
619.829.0778
joyce@jcharleslending.com
NMLS #1995039

Patrick Krawietz

210.232.0833
As a locally based broker with the resources of patrick@jcharleslending.com

the largest lenders in the nation, we offer the NMLS # 1796957
best combination of service and financial value. 1ls =

JCHARLESLENDING.COM | 13750 SAN PEDRO AVE. SUITE 730 | SAN ANTONIO, TX 78232
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GreenWorks

INSPECTION | ENGINEERING | ENVIRONMENTAL | HOMEHUB

ONE CALLDOES IT ALL
The Natien's Best Inspection Company
Dedicated to San Antonio Real Producers

" Offering Home and Commercial Inspections,
Engineering, Environmental and HomeHub Services
Next-Day Appointments Available.

Open 7 Days per Week

59 Billion in Real Estate Inspected Annually §

175+ Team Members Ready to Serve
WWW.GREENWORKSINSPECTIONS.COM | B55-349-6757
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PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify

Listen on

amazon music
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BROKER SPOTLIGHT

Betting on Himself

Andrew Barlowe

What can’t Andrew Barlowe do? That is the question real
question, because real estate is just the tip of the iceberg
when it comes to how hard Andrew will push his own
capabilities. For him, it's not about more—achievement
for it's own sake —but about asking himself, how do |
fulfill my own potential2 “I'm an entrepreneur first who
found my way into real estate,” Andrew says.

“Providing quality service to our

client base is pivotal. If we do it well,
we create a relationship that lasts a
lifetime.” That conviction led him to
co-found Barlowe Daly Realty, where he
serves as managing partner. Under his
leadership, the brokerage has grown to
nearly thirty agents. The firm is built
around a simple premise: relationships
first, business second. “The money is a
by-product of the quality of service we
give,” Andrew says.

“If you focus on people, everything

else follows.” Andrew learned that
philosophy early, watching his father
work as a realtor and investor. “I was
the kid, five years old in a little suit
with a briefcase, following him to open
houses,” he remembers. “I just loved the
whole process.” His father’s journey in
real estate and investing opened his eyes
to what was possible. Not uncommon to
successful agents, Andrew’s road wasn’t
a straight line.

He studied other fields, worked in call
centers and restaurants, and eventually
launched several businesses—including
a call- center company that still operates
today alongside several other thriving
businesses. “All of those steps got me
where I am now,” he says. When a
handsome corporate relocation offer
would have taken him away from his
family, Andrew chose the harder path:
he bet on himself. “It was the hardest no
I've ever had to give,” he says. “But my
mom was here, and I really didn’t want
to leave her. So my partner and I just
decided to bet on ourselves—and here
we are, twelve years later.”

That entrepreneurial instinct is the
through-line of everything he touches,
whether it’s real estate, hospitality, or
tech. “At my core, I love solving complex
problems and putting the right people
together to create growth,” Andrew says.
“It’s not just about real estate—it could
be any business. As long as I'm in that
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space of finding a problem and piecing
the right people together to create a
solution, I'm happy.”

The same mindset shapes his
leadership at Barlowe Daly Realty. “The
greatest lesson in being a leader is just
knowing your team,” he explains. “You
have to know who you have—their
strengths, their weaknesses. One-size-
fits-all leadership doesn’t work. You
need to know your people, because

as they grow, the company grows.”
Integrity and vision guide him. “You
wouldn’t get in the car and just go,” he
says. “Life’s the same. You need to know
your destination.”

For Andrew, that means setting clear
goals, giving himself grace along the
way, and staying true to his code. “If
it’s going to cause me to go against
my ethics, then we’re not doing it—
no matter the number involved.”
That grounded clarity has helped the
brokerage grow the right way. “We
decided to grow slow,” he says. “You
have to grow with the right people.

Now we’re poised for healthy growth
with a strong team and good admin
support. We serve everyone—luxury
clients and first-time buyers alike—and
I think we’re filling a niche people
haven’t seen before.” Outside the office,
Andrew is happiest with his family.
“Dad time comes first,” he says. “My son
plays too many sports—soccer, football,
basketball, you name it. We go to Spurs
games, and golf is my baby. While it’s
warm, I'm out there as often as I can.”

Travel rounds out his life, from ski
trips to simple getaways that remind
him what really matters. “In Italy I saw
people just enjoying their day and each
other’s company. That stuck with me,”
he says. “So many people work so hard

€6
You're going
to have

stumbling
blocks.

That's good.

Without those,
there’s no

learning and
no growth.”

to accumulate things they never even
use. I want to enjoy life every day, and I
try to set that example for my team and
my son.”

If there’s a common thread running
through Andrew’s story, it’s that he
refuses to coast. Every venture, every
lesson, every setback becomes fuel for
the next step forward. “You're going to
have stumbling blocks,” he says. “That’s
good. Without those, there’s no learning
and no growth.”
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TAX STRATEGIES FOR:

e HIGH WEALTHEARNERS ¢ REALTORS
e REALESTATEINVESTORS ¢ SMALLTO MID SIZE COMPANIES

Zoomy## 499 727 8373
12Noon and Replay 6pm

DATE TOPIC
MONDAY GoSeeEddie Al Podcast
TUESDAY MASTERY - How to Make the Money

WEDNESDAY  MASTERY - Mastery How to Keep Your Money
THURSDAY MASTERY - How to Build Wealth
FRIDAY MASTERY - How to Build Legacy

Company growth is 21% per year!

Ed past speaking event includes WREIA, SABOR, PREMIER REALTY, DJE
MultiFamily, Smart Wealth Investing, Money Concepts, AND OTHER EVENTS

THOUGHTOUT TEXAS. Currently now with ZOOMs — GoSeeEducation Series Y
now Monday-Friday over 520 Education zoom shows for clients and new clients. £ ”" _
Al Transformation at Guerrero CPA { | uﬂ"!
Guerrero CPA uses Artificial Intelligence to automate tax preparation process, power ,

our marketing, and enhance our education channel. Our Al-driven knowledge base
gives clients fast, accurate answers to tax and financial questions. This technology
fuels our 21% annual growth and ensures clients receive smarter, faster servicefblus
reliable education and support every step of the way. '
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We are here for you
every step of the way

leaders in the ullimale luxury closing experience
Megan Sandey P Dg . gger Kelll Paarson L arah Blametrs

Dohina Potest Natali m | Polly Keene | KIfstyn WIlllams

(M) CHICAGO TITLETSH  CAGOTITLESA.COM | 210.482:5600
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