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KENSINGTON| VANGUARD

. NATITONAL LAND SERYV C s
I FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT
FULL-SERVICE TITLE AGENCIES IN THE COUNTRY

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services ® Escrow Services * Recording Services * 1031 Exchange Services

o o o "Designed 2 Sell is simply the best home stager in Richmond!
Michelle Rogers Elizabeth G. Steele, Esq. Lisa B. Isbell ‘\\ They have staged hundreds of houses for my company over
Executive Vice President VP - Business Development Commercial /Residential Underwriter the past ten geare and. t.hey ore alway's professional and
Co-Head DC Metro Division (804) 486-9465 Escrow Officer on-trend. Their work elicits a response in buyers that leads
(804) 486-9469 Isteele@kvnational.com (804) 486-2774 fo fg‘;fertsales fmglf e ! rec‘;";me“d T“”?;V
mrogers@kvnational.com lisbell@kvnational.com d €S I g ne d 2 S€ I I Sl ;?hofns:eul))u(;i:exﬁy NTIEOBEING
901 East Byrd Street, Suite 1510 ¢ Richmond HOME STAGING BTGy Gompanies Tammy Wilkerson

Owner & President

TITLE
—TTTT (804) 640-4828 | designed2sellrva@gmail.com

Kensington Vanguard National Land Services | kvnational.com www.designed2sellrva.com | @) @designed2sellrva (0) @designed2sellrva



ABSOLUTE®A

PROFILES

PEST SOLUTIONS . B

How can Absolute Pest
Solutions help you?

* Real Estate and Pest Inspections ﬂ%‘lm! m""“,l' J

 Pest Control Services
4 i l RReR

Do you require a moisture

* Mosquito Control

i -Evan Rutherford

* Termite Treatments and
Arbor Home Loans

20 lzamar Martinez
Bruno .
Protection Programs

LTORS
TERMITE
INSPECTIONS

for only$35!

« And more, call our office for

more information! }ﬂ“““l

IN THIS ISSUE

6 Preferred Partners
8 Meet The Team

10 Publisher’s Note
12 Coaching Corner: 5 Steps to Manifest a 2026 Fire Horse Year
14 Event Recap: November Magazine Party

16 Partner Spotlight: Evan Rutherford, Arbor Home Loans

20 Rising Star: Izamar “Izzy” Martinez Bruno

24 Cover Story: Shannon Murray Morris

28 Celebrating 4 Years in Print!

33 NEW Top 200 Standings

42 More Trusted Trades

866.429.7378 - e = : inspection and report?

; ’ = We can do this for you, too, for an
AbsolutePestSolutionscom . - ... = additional 35!

TO VIEW OUR MAGAZINE ONLINE, VISIT
RICHMONDREALPRODUCERS.COM OR
SCAN THIS QR CODE.

Are you looking to do some

You Se//the House. clean-up this summer?

If you are interested in contributing or nominating

REALTORS® for fotures,plecse emall Wercy@ We Handle the Claow.

COVER PHOTO COURTESY OF JAMES LEE WITH JOURNEY SEVEN.

We make clean-up
THE SECRET WEAPON TOP AGENTS SWEAR BY EASY AFFORDABLE qnd our
service is GUARANTEED!

Full-home decluttering HICKS RENTAL HAULZ

@ Unpack and organize
Free Consultations Donation runs + :
for vour clients! @ Hen e eaaivs Schedule your dump trailer rental today!

TIDYISHRVA.COM > .
We take recommendations from YOU - our top agents — on who should be named a preferred partner with Mtﬂlkﬂt ready... e 804-929-2789 @ HicksRentalHaulz.com
Real Producers. Refer your favorite vendor to us at info@richmondrealproducers.com. SCAN ME B04-223-2663 without the stress!

RICHMOND

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in Richmond?

L] L]
i lidyish
+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement b -

+ Heating & Cooling + Interior Design + Plumbing and Sewer - Real Estate Technology

© HicksRentalHaulz@gmail.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CARPET & UPHOLSTERY
CLEANING

Citrus Solutions

(804) 415-4161
CitruSolution2.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING ATTORNEY

Dankos, Gordon & Tucker, P.C.
(804) 262-8000
DankosGordon.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

ESTATE SALES & AUCTIONS
Caring Transitions

(804) 256-2048
CaringTransitionsRichmond.com

FLOORING & TILE
Better Floors

(804) 378-1405
BetterFloorsinc.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
Floorcoveringsinternational.com/
locations/us/va/North-Richmond/

GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com

6 - December 2025

HOME & OFFICE ORGANIZING
Living Sprucely

(804) 350-6636
LivingSprucely.com

Tidyish
(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential
Inspection LLC

(804) 653-0302
TriviumInspection.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

HOME WARRANTY

Achosa Home Warranty
(757) 634-8998
Tina-Maddie@AchosaHW.com

Choice Home Warranty
(804) 944-1029
tgraves@chwpro.com

HVAC

Blazer Heating, Air, & Plumbing
(804) 277-2458
BlazerService.com

INDOOR AIR QUALITY
MoldX, Inc.

(804) 377-6653
MoldXInc.com

INSURANCE AGENCY
Torcia Agency —
Goosehead Insurance
(757) 785-0448
Goosehead.com/kevintorcia

INTERIOR DESIGNER
AKDesigns, LLC

(804) 241-0383
AK-Interior-Designs.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

MORTGAGE

Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage

Joe Dunn

(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(703) 297-5987
Hilldrup.com

PHOTOGRAPHY &
VIDEOGRAPHY
Lighthouse Visuals

(504) 451-0002
LightHouseVisuals.com/tag/
Richmond

River City Media
(804) 389-9884
RiverCity.Media

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and

Drain Cleaning

(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
Byrd Property

(804) 999-6190
ByrdPM.com

PMI Presidential
(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesllc.com/staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
ASbsolutePestSolutions.com

TITLE COMPANY

Atlantic Coast Settlement
Services Inc.

Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 486-9469
MRogers@grs-title.com

TRAILER RENTALS /
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

TRAINING & BUSINESS
DEVELOPMENT

The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

WINDOW CLEANING

See Through Window Cleaning
(804) 464-7270
SeeThroughWindowCleaning.net

II}HT_ Eﬂuﬂ |

YISUALS

(804) 373-7147 | info@lighthousevisual.com

REAL ESTATE MEDIA SOLUTIONS

-

FIRST TIME CLIENT SPECIAL (Bermease.

FIRST TIME CLIENT SPECIAL INCLUDES:
« Matterport Virtual Tour = Fi Plan

*HDR P : = 2 Virtual Twilight

* Drone Photos Images

VIEW ALL
SERVICES
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Keep Closings Merry &

MEET THE REST OF
THE KB TEAM!

i This Holiday Season!

Meet
The

Team

T

P
o

1 Lo

Kristin Brindley Wendy Ross Lexy Broussard v

Publisher Operations Manager Client Relations

Electrical
Splutions

Follow Us Online!
Residential - Commercial

Home Builders
Property Management

o

Generator
Richmond Real Producers Richmond Real Producers Contact us tOday.’
@realproducersrichmond @realproducersrichmond
Philip Andrews 804- 836-7914
Photographer .
? SSElectricalRVA.com

@
Realtors, you work hard to make holiday dreams come true. Let us help
keep your clients’ new homes safe, efficient, and ready for all those
sparkling lights and holiday gatherings. From inspections to installations, Q y |
. . . . . Yo 7 : . \J
u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 we ensure every home is move-in feGdY and Shm'ng b”ght' ‘,‘.)Q:J I’B Jﬁr ‘.)./

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers Your trusted pdl’tner fOI’ Safe, reliable power—because B'Ie'het ;ﬂﬂjll]]'] l]‘”ﬁﬂﬁ-@lﬂ'l'liﬂil

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

publisher may be held liable or responsible for business practices of these companiesA ' every new beginning deserves a bright start. Sk Wiies Bmic 3 73:1!:3 1,) ‘0-’ "}o'ﬂ!

szz/;/* (¢ \ﬁ\

SECRET IS OUT! \ Desions e _

Stay Cozy in Your Favorlte Space This Winter

diladesign

HOME STACING & INTERIOR DESICN

CONTACT TINA OR MADDIE
’ _ TO UTILIZE THIS HOLIDAY DEALI
Elevate your ||St|ngS before the new year beglns : Tina Carneal Maddie Podish We integrate function and form with fabrics, upholstery,
Our refined staging helps homes sell faster and for more - even during the holidays. ﬂ Senior Sales Execuiive Senior Sales Executive lighting, color, wallpaper, flooring, tile & more!
Partner with us today and end the year with a success story. S A STt MM#WM [ bkeller!s i
tina=-maddiegachosahw.com www.achosahw.com W apke .er @gl.’ﬂol com
(804) 840-1563 | contact@diladesign.com | www.diladesign.com 804-241-0383 AK-Interior-Designs.com
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PUBLISHER’S NOTE

ML Scason of Celebration! |

As the year draws to a close, December invites us to pause and

We’re delighted to have them in the Real Producers community

2026 IS GOING TO BE AMAZING

.
g, into hunl
i Py

ol bbbl et et vt 2

ARE YOU TIRED OF RUNNING YOUR REAL
ESTATE BUSINESS ON BURNOUT AND HOPE?

At The Freedom Companies, we coach real
estate agents, teams, and brokerages to //“
simplify systems, attract referrals, and grow
their business without losing their life.

reflect on all that we’ve accomplished together. It’s a time to and look forward to many great collaborations ahead.
celebrate progress, honor meaningful connections, and look
forward to the exciting possibilities that the new year will bring. Here’s a thought to carry with us: “It’s not what’s under the tree

that matters, but who’s gathered around it.”

This season reminds us of the joy found in community—the
power of giving, sharing, and gathering with those who
make life brighter. We’re so grateful for the partnerships and
friendships that define Real Producers and the incredible
network that continues to grow stronger every year.

We’re already looking ahead with excitement to 2026, where
even more opportunities for collaboration and connection
await. The new event schedule is on the horizon, and we
can’t wait to bring everyone together for another year of
inspiration and impact.

We’re also thrilled to welcome our newest preferred partner,
Trivium Residential Inspection and Rest Easy Inspections.

10 - December 2025

Wishing you a December filled with warmth, joy, and
celebration—and a new year full of promise and possibility.

Kristin Brindley

Owner/Publisher

Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

BUSINESS COACHING, TRAINING, AMD EVENTS

scan to
schedule a FREE
discovery call

With over 20 years in real estate,
500+ homes sold, and coaching
programs recognized in the Top 5%
nationwide, | know what it takes to
help agents break through.

DREW DEMAREE

Coach & Trainer
thefreedomcompanies.com
direct @ 804-937-0773

Richmond Real Producers - 11



5 STEPS

December isn’t the time to slow down — it’s the time to set the
pace for the year ahead. As real estate professionals, the way
you close out December directly impacts your first quarter.
Instead of drifting into 2026, you can create clarity and
momentum with a simple, repeatable framework: a 90-Day
Sprint Plan.

The Fire Horse AgentWith 2026 being the Year of the Fire
Horse in the Chinese Zodiac, the timing couldn’t be more
symbolic. The Fire Horse is a rare and powerful sign (born only
once every 60 years), representing energy, intensity, and the
drive to achieve big goals.

But here’s the catch: the same fiery energy that propels you
forward can also lead to burnout or chaos if not channeled.

That’s why a focused 90-Day Sprint Plan is essential. It allows
you to harness the Fire Horse’s drive and direct it into steady,
productive growth instead of scattered effort. Agents who
thrive in 2026 won’t just “work harder” — they’ll channel
intensity with intention.

Why 90 Days, Not 12 Months?

Too often, agents set year-long goals that sound great on paper
but lose steam by March. The market shifts, motivation dips,
and suddenly December rolls around again with unmet targets.

By contrast, 90-day cycles are short enough to create urgency
but long enough to see meaningful results. They allow you

to adjust, course-correct, and build momentum quarter by
quarter. Think of each sprint as a gallop — a focused run that
builds toward your annual vision.

This approach is the foundation of my Gallop

Goals Framework:

* Gallop — 90-day sprints, not marathons.

* Goals — fewer, sharper, and measurable.

* Framework — structure that keeps you accountable.
Step 1: Set 3 Measurable Priorities

The key to your sprint is clarity. Instead of setting 12 goals for
12 months, start with three priorities for the next 90 days.
12 - December 2025

Ask yourself: What three things, if accomplished by March 31,
would make the biggest difference in my business?

Examples for agents might include:

1. Pipeline Growth — Add 30 new nurtures to your database.

2. Listing Conversion — Secure and market 5 new listings.

3. Consistency in Prospecting — Complete 45 face-to-face
conversations each month.

The magic of limiting yourself to three is focus. Too many
goals dilute your energy. Three goals give you firepower
without overwhelm.

Step 2: Define 3 Strategies for Each Priority
Once you have your priorities, break them down into strategies
— the “how” behind the “what.”

For example:
Priority: Add 30 new nurtures to the database
 Strategy 1: Host two community events in January
and February.
 Strategy 2: Launch a local vendor spotlight video series.
» Strategy 3: Connect weekly with past clients through
“holiday haze” follow-ups.

Priority: Secure 5 new listings

 Strategy 1: Schedule 10 listing appointments through direct
mail and circle prospecting.

» Strategy 2: Offer complimentary home value reports to your
top 50 past clients.

» Strategy 3: Run a targeted Facebook ad campaign
highlighting low-inventory opportunities.

Priority: 45 face-to-face conversations per month
 Strategy 1: Attend one networking event weekly.
 Strategy 2: Block 2 afternoons a week for pop-bys.

» Strategy 3: Organize one client coffee or lunch per week.

Step 3: Commit to 3 Daily Actions

This is where the sprint plan shifts from theory to execution.
Daily actions are the small, repeatable steps that keep your Fire
Horse energy moving forward.Examples:

* Write 5 handwritten notes per day.
* Add 2 new contacts to your CRM daily.
» Make 10 prospecting calls before noon.

These are small wins, repeated consistently. The compounding
effect is what fuels results. As James Clear, author of Atomic
Habits, reminds us: “You do not rise to the level of your goals,
you fall to the level of your systems.”

Step 4: Review and Reset Every 30 Days
Even in a 90-day sprint, it’s crucial to pause and review
monthly. Ask:

* AmIon track with my 3 priorities?
* Which strategies are producing results?
* What needs to be adjusted or doubled down?

Think of it as steering the Fire Horse. You don’t just let it run
wild for 90 days — you guide it, check its course, and make
sure the energy is moving toward the right finish line.

Step 5: Align with Your Yearly Vision

Your sprint isn’t meant to replace your annual goals. Instead,
it’s the bridge between December planning and December
results. Four 90-day sprints = one powerful year.This is where
the Fire Horse symbolism ties in beautifully:

* The Fire: passion, energy, visibility — how will you ignite
excitement in your business?

* The Horse: stamina, movement, progress — what habits
will keep you consistent?

Your Next Step

As you close out 2025, don’t just reflect — plan your gallop. Set 3
measurable priorities, outline 3 strategies for each, and commit
to 3 daily actions.Harness the energy of the Fire Horse year,
and let your 90-day sprint carry you into 2026 not just with
goals, but with a proven path to achieve them.

If you need help building your 90-Day Sprint Plan, connect with
us at The Freedom Companies.

Drew DeMaree was born and raised

in the Midwest and graduated from
Johnson & Wales University. He has been
a licensed REALTOR® since 2005 and a
business coach since 2015. Drew has been
recognized as a Top 20 MAPS coach for
Keller Williams Realty offices throughout
the country. He has also operated a
brokerage that rose to number 1in closed
sales volume in the area for three consecutive years, and
founded The Freedom Companies, an independent coaching,
training and events business, in 2020.

Gift Your Client A

FREE*

Heating System, Tune-up
or Water Heater Flush!

*Mention this ad. One-time use.

m&a

Licensed & Insured Technicians

Emergency Services Available 24/7 | NATE Certified HVAC Company
HEATING : AC : PLUMBING : AIR QUALITY ' WATER HEATERS

HEATING-AIR—
ZANDPEUMBING—
804-277-8972
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EVENT RECAP

TONE.CO! 'TUR

NOVEMBER
MAGAZINE
. PARTY

NOVEMBER 6, 2025

PHOTOS BY
PHILIP ANDREWS

E e

RICHMOMND The recent Richmond
s e Real Producers
gathering was

an unforgettable
celebration of connection and
collaboration! Hosted at Classic Granite
& Marble in Powhatan, this event
was the perfect blend of networking,
community, and appreciation. We
extend our heartfelt thanks to everyone
who attended — your presence made
the event truly special!

A special acknowledgment goes to our
event sponsors — Classic Granite &
Marble, SS Electrical Solutions, and
Hardesty Homes Staging — whose
generous support helped bring this
celebration to life.

Capturing every memorable moment,
Philip Andrews delivered stunning
photography, ensuring the energy
and excitement of the event will be
remembered for years to come.

Bringing together top-producing agents,
industry leaders, and professionals

in an inviting setting is what these
events are all about. Networking in a
relaxed, intimate atmosphere fosters
relationships that drive success, and
we’re thrilled to continue providing
these opportunities for our community.

Thank you to all our partners, attendees,

and contributors for making this event ~
such a success. We can’t wait for the &
next one! <
&

Ay

. . . - . s
For information on all Richmond Real Producers’ events, email info@richmondrealproducers.com. =
b

8
-

h.«‘+

RIVER
CITY

s OoM EhAassic

%
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BY AMELIA ROSEWOOD e PHOTO BY PHILIP ANDREWS

For Evan Rutherford, lending is more
than numbers and contracts. It is about
people, relationships, and helping
families plant their roots in a home of
their own. A former consultant turned
mortgage professional, Evan brings
confidence, clarity, and a calm precision

to one of life’s biggest financial moments.

From Consulting to Closings

Evan grew up in Newport News,
Virginia, surrounded by a strong

sense of community and drive. After
graduating from the College of William
and Mary, he headed to Washington,
D.C,, to begin his professional journey
with Deloitte’s Federal Consulting
division. The pace was fast, the
standards high, and Evan quickly
proved himself in the corporate world.
Still, something was missing. “My mom
has been a top-producing lender in

Hampton Roads for years,” Evan shares.

“I always admired how she helped
people achieve their dreams, and I
realized I wanted to do something that
felt more personal and meaningful.”

That realization marked a major turning
point for Evan. He entered the mortgage
industry in 2018 and, by 2020, was
working with the same trusted group of
professionals who would later become
the foundation of his future team. When
their previous organization shifted
operations to call centers in 2024, Evan
and his mom took a leap of faith and help
launch Arbor Home Loans—a company
built on personal connection and client
care. By October 2025, they officially
joined forces to create The Rutherford
Mortgage Team, combining experience,
heart, and a shared vision for helping
families achieve homeownership.

A Modern Approach to

Mortgage Lending

Evan describes his role as “the air traffic
controller” of the real estate process,
ensuring every detail aligns perfectly
from start to finish. “Our goal is to bring
all parties together for a smooth closing,
on time, every time,” he says. With

more than 75 employees across Virginia
Beach, Hampton Roads, the Outer Banks,

PARTNER SPOTLIGHT

Charleston, and Richmond, Arbor
Home Loans is built on trust,
transparency, and collaboration.

Locally, Evan and The Rutherford

Mortgage Team operate out of their
Libbie and Grove office in Richmond,

7
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representing Arbor Home Loans, whose
tagline is “Rooted in Trust, Growing Your
Future.” Their own team motto, “Two
Generations. One Goal. Your Home,”
reflects the partnership between Evan
and his mother, Teresa Rutherford.

Evan’s team includes Melissa Slusser,
his right hand in the office, Mallory
Wigley, head of marketing, and Alyson
Heidenthal, Teresa’s right hand in

Hampton Roads. Together, they’re
known for their proactive, relationship-
driven approach — partnering with top
Realtors, crafting creative loan solutions,
and offering quick, flexible closings that
help clients stand out.

What Sets the Rutherford

Team Apart

The Rutherford Team lives by a
simple, powerful philosophy: Two
Generations. One Goal. Your Home.
That shared family mindset, paired
with a culture of accountability and
authenticity, defines the way they
do business. “We’re not just trying
to get deals done,” Evan says. “We’re
building relationships that last.

The goal is to be our clients’ lender
for life.”

Evan’s direct and relatable personality
has helped him quickly earn the trust of
agents and clients alike. His milestones
include making the President’s Club
early in his career and helping lead
Arbor’s continued growth throughout
the region. The team’s ability to combine
expertise with heart has made them one
of the most respected lending groups on
the East Coast.

Life Beyond the Office

When he steps away from work, Evan’s
life centers around his wife, Kellie,

and their two children, Deacon (2) and
Palmer (4 months). Their home is filled
with laughter, movement, and the
happy chaos that comes with raising
little ones. “We spend a lot of time at
home, just enjoying the simple things,”
Evan says. “Whether that’s cooking
dinner together, playing outside, or just
watching Deacon discover something
new every day, those are the moments
that matter most.”

A former Division I swimmer, Evan
loves watching his son’s growing
interest in the water. “Deacon already
loves the pool, which makes me proud,”
he says. “It’s fun to share that part of
my past with him.” The family often
spends their summers at the beach in
Duck, North Carolina, where they were
married, and where many of their
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favorite memories are made. “It’s our
happy place,” he adds. “The sound of
the waves, the slower pace, and being
surrounded by family and friends—it’s
where we all reset.”

At home in Richmond, the Rutherfords
are equally social. Evan describes
himself as a connector who loves
bringing people together. “We’re always
hosting something,” he says with a grin.
“It might be a backyard barbecue, a day
of sports, or just friends hanging out

on the weekend. I enjoy seeing people
laugh, relax, and enjoy good company.”

And then there’s Dixie, the family’s loyal
rescue dog, a Boxer mix who’s been part
of their story since 2019.

e g

Looking Ahead just want to work with those who value
The future for Evan and the Rutherford professionalism, expertise, and integrity.”
Team is all about growth—both
professional and personal. They plan

to continue expanding their footprint

across the East Coast while deepening 5% ARBOR
community involvement through iy —
initiatives like covering adoption fees )

for local animal shelters. “We want to

help everyone find their forever home,”

Evan says, “including the animals in

our community.”

Evan’s long-term goal is to keep
growing his business organically,
nurturing authentic partnerships, and
maintaining the trust that has fueled
his success. “I don’t have to be the
perfect fit for everyone,” he reflects. “I

Richmond Real Producers - 19
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MARTINEZ BRUNS®

hen Izamar “Izzy” Martinez
Bruno talks about her
journey, her energy is

electric. She radiates confidence,
warmth, and purpose—a proud Latina
who turned hardship into motivation
and vision into reality. For Izzy, real
estate isn’t just a career. It’s proof that
belief, hard work, and perseverance
can change the trajectory of an entire
family’s future.

From Honduras to Home

Izzy was born in Honduras, but her
story of resilience began when her
mother migrated to Belize in search of
a better life. When Izzy was nine, her
family relocated once more, this time to
the United States. Her mother had come

ahead in 1999 to pave the way, returning

to bring her children to Richmond,
Virginia—a city Izzy has now proudly
called home for 24 years.

Growing up, Izzy learned early that life
would not hand her opportunities—
she would have to create them. After
finishing high school, she worked in
customer service for an apartment
complex’s maintenance department.
That experience became an unexpected
classroom, teaching her patience,
communication, and the power of
problem-solving. “Every challenge
taught me something,” she says. “Every
mistake was an opportunity to grow.”

Those lessons would later become the
foundation of a career that blends heart
and hustle in equal measure.

Finding Purpose Through

Real Estate

In June 2021, Izzy took a leap of faith
into real estate, determined to rewrite
her story. As a single mother at 20, she
had promised herself that her daughter
would be proud of the life she built. That
promise became her driving force. “I
became a Realtor to transform my life
financially while making a meaningful
impact in the Hispanic community,”

she says. “I wanted to be the person
who helps others see what’s possible—
especially for those who might feel like I
once did, unsure but full of potential.”

For Izzy, real estate offered both purpose
and possibility. It became her platform
to educate, advocate, and inspire.

A Leader in Every Sense

Today, Izzy is a Team Lead and co-
founder of Emerald Realty Group,

a growing team within eXp Realty.

Her adaptability allows her to serve
clients across every niche of the
industry—from first-time homebuyers
to seasoned investors and builders.
“What sets me apart is how I tailor

my approach to each client,” she says.
“I've helped families find their dream
homes, investors build wealth, and even
guided clients through their first flips or
construction projects. My goal is always

the same—to make the process seamless
and empowering.”

Her results speak for themselves. In 2024,
Izzy closed over $8 million in volume,
and this year, she is on track to surpass
$13 million. She has been recognized

as a Top 1,000 Producer, but to her, the
true reward is the trust of her clients.
“Numbers are nice,” she says, “but the
best feeling is when a client tells me they
felt cared for every step of the way.”

Family, Faith, and Fulfillment

At the heart of Izzy’s story is her deep
love for family. She is the proud mother
of two daughters—Jenesis (13) and
Victoria (5)—who inspire her every
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single day. “They are my reason for
everything,” she says. “Every late night,
every early morning, every sacrifice is
for them.”

Izzy’s motherhood journey has shaped
her both personally and professionally.
“Being a mom taught me how to
multitask, lead with compassion, and
stay grounded,” she says. “It reminds me
that success means nothing if it doesn’t
also create peace and joy for my family.”

She and her girls are inseparable,
whether they’re dancing in the kitchen,
watching movies on the couch, or taking
spontaneous road trips. Fall brings apple
and pumpkin picking adventures, while
summer means days at the beach and
laughter-filled travels. “We love creating
new memories together,” she says. “I
want my girls to see that even when life
gets hard, love and togetherness make
everything worthwhile.”

Their home is full of life—including
Hunter, the family’s six-year-old

Siberian Husky, who’s as much a part of
the family as anyone else. “He keeps us
on our toes,” Izzy laughs.

Faith also anchors Izzy’s path. “I truly
believe everything happens for a
reason,” she shares. “When I look back
at my life—from the struggles to the
victories—I can see how God’s hand was
guiding me through it all. Nothing was
wasted.” That belief gives her strength
when challenges arise and gratitude
when blessings arrive. “Faith is what
helps me stay patient when things don’t
happen on my timeline,” she adds. “It
reminds me that I'm exactly where I'm
meant to be.”

A Vision for the Future

Looking ahead, Izzy’s goals reach
beyond financial milestones. “Over

the next ten years, I want to continue
building not just financial wealth but
generational wealth,” she says. “I want
my daughters to understand that success
is built through knowledge, effort, and
consistency. Even if they don’t become

“I want my girls to see
that even when life
gets hard, love and
togetherness make

everything worthwhile.”
—

Realtors, they’ll know how to invest and
create opportunity.”

She also hopes to expand her reach in

real estate education, mentoring more
agents, and empowering other women
in her community to rise.

For Izzy, success is more than numbers
or recognition—it’s about growth,
giving, and gratitude.

Her advice for aspiring Realtors is
simple but powerful. “The sun shines
for everyone,” she says. “There’s enough
success to go around. Stop comparing,
stop competing, and start collaborating.
If you stay humble, consistent, and lead
with heart, success will follow.”
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Superior Stone Solutions
Expert Craftsmanship
Precision Technology

Award-Winning Showroom

Largest Selection of Natural
Stone & Quartz Products in VA

Get a free estimate today!

804-378-1100

The Fenway - Clay Street Builders - A 3
R o Hooarame B ClassicGranite.com/RealProducers

ing for Upholstery,

“d carpets

N Ch-\\d_sofe and pet-safe

"I can't say enough about CitruSolution!!
My carpets look brand new!!
Thank you all sooo much!!"
- Cindy F., Google Review

Call for your FREE estimate!
804-415-4161 « CitruSolution2.com

You lind their dream home.

| make sure its a safe one.

TRIVIUM
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struction Ins
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HEART-LED HUSTLE

BY AMELIA ROSEWOOD

PHOTO COURTESY OF JAMES LEE WITH JOURNEY SEVEN

Shannon Murray Morris, founding partner of The Murray
Morris Group at Keller Williams Richmond West, isn't
your average real estate powerhouse. She’s equal parts

strategist, service professional, and systems thinker. Quietly

tenacious and deeply intentional, Shannon has carved out a
space where clarity, efficiency, and connection reign. “I lead

with intention and integrity,” she says. “And | care deeply

about doing right by the people we work with.”

A Career Reinvented

Originally from South Jersey, Shannon
pursued a degree in Hospitality
Management at Johnson & Wales
University in Rhode Island. By 24, she
had relocated to Richmond sight-unseen,
stepping into a management position at
The Cheesecake Factory in Short Pump.
Her career quickly took off, but life had
other plans.

“When I became pregnant with

my first child, I saw firsthand the
challenges working mothers face,”
she recalls. Despite her talent and
drive, Shannon was pushed out of the
corporate track. That experience lit a
fire. “It wasn’t just about me anymore.
I needed a new path—one that gave
me flexibility and purpose.”

A natural connector with a service-
driven mindset, Shannon shifted gears.
With the support of her parents and
the encouragement of her real estate
mentor Barbara Thomas, she got
licensed and launched her career at the
height of the Great Recession.

“Everyone told me it was the worst
time to start. But I saw it as a clean
slate. While others were getting out, I
doubled down.”

After a few intense years of cold calling,
Shannon knew there had to be a better
way to build a business. In 2012, she

Morris

joined Keller Williams and found a
business model that aligned with her
belief in relationships and referrals. A
year later, she met her future husband,
Scidney Morris. “I knew right away he
was someone I wanted to build a life—
and a business—with,” she says.
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Doing Business, The Murray

Morris Way

As the Listing Specialist of The Murray
Morris Group (MMG), Shannon focuses
on the strategy behind the scenes
while Scidney leads the charge on the
buyer side. Together with the support
of their admin team, they’ve built a
client-centered business with a distinct,
intentional feel.

In 2024, they closed over $20 million

in volume across 44 units. They were
named the #1 Team in their Keller
Williams office for both volume and
units and ranked #81 out of all agents in
Central Virginia.

“I thrive on efficiency and results,”
Shannon explains. “But more than
anything, we focus on delivering a truly
personalized experience. We anticipate
needs, communicate clearly, and operate
with care and integrity.”

And the future? It’s full of momentum.
“We’re aiming for $25 million in 2025,
and we’re building systems to support
that growth sustainably.”

Life at Home

At the heart of the business is family.
Shannon and Scidney are raising two
children, 16-year-old Alexander and
7-year-old Ivy, in a home filled with love,
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laughter, and just the right amount of
dog hair. (They also share their home
with a Great Dane named Lemon, a
young German Shepherd named Halo,
and two cats affectionately referred to
as Kitty and Kitten.)

Alexander is already showing signs
of following in his parents’ footsteps.

“He’s charismatic and sharp, and

he’s expressed interest in real estate
after high school,” says Shannon. “He
even works part-time at a fine dining
restaurant, which I love since the
hospitality world taught me so much.”

“Ivy, on the other hand, dreams of
becoming a doctor one day, a goal

“ //Z\M; WM%—B DEEPLY ROOTED IN SERVICE

AND RELATIONSHIPS. WE WANT OUR CLIENTS TO FEEL

FULLY SEEN AND SUPPORTED EVERY STEP OF THE WAY.”

that reflects both her compassion and
curiosity. She’s a natural leader and
quick thinker. She also happens to

be a dancer, a soccer player, and an
academic rock star, so whatever she
sets her mind to, I know she’ll shine.”
Shannon shares proudly.

When they aren’t working, the family
loves exploring new restaurants,
spending time outdoors, walking the
dogs, and traveling. “I don’t sit still well,”
Shannon admits. “I like making the most
out of every day.”

More Than Just Sales

Shannon isn’t just building a business.
She’s building a legacy. With dreams of
expanding their investment portfolio,
mentoring future agents, and one day
opening her own restaurant, she sees
real estate as the first chapter in a much
bigger story.

“One of the most exciting things is
seeing our son take an interest in
the business. The idea of building
something our family can carry
forward is incredibly fulfilling.”

She also finds joy in giving back. The
Murray Morris Group actively supports
HomeAgain Richmond, a nonprofit for
the unsheltered community, as well as
causes related to shelter, children, and
animals. “Whenever we can give back,
we do. That’s a big part of who we are.”

Shannon is grounded by this quote

from Helen Keller: “Character cannot

be developed in ease and quiet. Only
through experience of trial and suffering

can the soul be strengthened, ambition
inspired, and success achieved.”

That outlook has carried her from a
single mom navigating new terrain to a
top producer running one of Richmond’s
most respected boutique teams.

“This business is deeply rooted in
service and relationships. We want our
clients to feel fully seen and supported
every step of the way.”

Her advice to aspiring top producers?
“Treat it like a business. Be consistent.
Keep learning. Surround yourself with
people who challenge you. And always
put the client experience first.”

Shannon Murray Morris isn’t just
making sales. She’s setting standards,
building connections, and crafting a
business by design—all while keeping
her family and her values at the center
of it all.
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48 Months Of Amazing Events With
The Richmond Real Producers Community!
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Your Richmond Flooring Experts
Since 1984

Call Now to Revitalize Your Floors
(804) 378-1405

Or Visit our Showroom
2601 BurForD RD.
NoRTH CHESTERFIELD, VA 23235

Inside the
Real
Producers
Experience

Dive into the excitement of past Real
Producers events on our Events Page.
From unforgettable moments to vibrant
community connection, it's all captured in
our highlights, stories, and photo galleries.

We bring together top agents and trusted
partners to celebrate, collaborate, and
elevate the real estate community.

Stay tuned—more incredible moments are
always on the horizon.

Have questions? We'd love to hear from you:
info@richmondrealproducers.com

: .SCAN ME

RICHMOND

REAL PRODUCERS

Keeping Families Safe is in
the Details of a Home

Book your inspection with
uling
g I

Q InterMACHI
Certified Inspector

justin@rest-ez.com | (804) 380-0696
www.rest-ez.com 3
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home, now is the time to make sure you have a wonderful, cozy floor to
enjoy your new year on!

Especially for those looking to sell
their home, or step into a new space
finding that perfect fit can make any
season brighter. Our skilled design
associates are here to help your clients
make their new year and new home
merry and bright!

Call today for your free
1n-home consultation!
\ \ =
%
N
FLOOR COVERINGS Tﬁ
804-409-2200 E gsmszhE \2°25/

2025 Runner-Up Flooring Store

TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Oct. 31, 2025

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 5, 2025, for residential sales from January 1, 2025, to October 31, 2025, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

TREAL ESTATE CLOSING

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

DIFFERENT APPROACH

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- April Lane, Google Review

~
&‘ ATLANTIC COAST

SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

(804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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Rank Name

TOP 200 STANDINGS

Office

List
Units

List Volume
(Selling $)

Individual Closed Data as reported by MLS from Jan. 1to Oct. 31, 2025

Sold
Units

Sell Volume
(Buying $)

Total
Units

Total $

34 . December 2025

Rank Name Office List List Volume Sold Sell Volume Total Total $§
Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 5, 2025, for residential sales from January 1, 2025, to October 31, 2025, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

@ Hildrup | 52 o (2T <
Packing With Care,_ S -

Delivering With Joy, ““fj
Every Step of the Way: ==

Help your client move with ease. Intro duce
your client to a trusted Hllidmp-adyrsor d

& ‘——‘Ji -
Andrea Dan -L.'

L. Consumer and Market Ins

-

703-782-9648
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Oct. 31, 2025

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 5, 2025, for residential sales from January 1, 2025, to October 31, 2025, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

M

STANDARD PREMIUM
$1,350 $1,500

@ Usually Smaller Properties @ Mid-size to Larger Properties §:§E @ Caters to properties over $500,000
@ Minimal Art & Accessories % @ Additional Art & Accessories %%i @ Higher-end Art & Accessories

@ Key Furniture Pieces 3 Rooms @ Upgraded Furniture ' @ Higher-end Furniture

@ Clients on a Budget @ Clients Seeking the "wow" Factor @ Clients seeking the luxury experience!

AMANDA HARDESTY ) =)
PRINCIPAL BROKER/OWN?R * (804) 651-2157 Qz; }, HAP PY HO LI DAYS' &R
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Oct. 31, 2025

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 5, 2025, for residential sales from January 1, 2025, to October 31, 2025, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

C%EANII\iIG SERVICESE ¢

CavalierMoving.com
(804) 404-8048
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Rank Name Office List List Volume
Units (Selling $)

TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Oct. 31, 2025

Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of November 5, 2025, for residential sales from January 1, 2025, to October 31, 2025, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland,
King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this

data. Some teams may report each agent individually.

WHO WE FEATURE:

« RISING STARS:
High-performing agents who've
been in real estate for less than
5years.

+ PARTNERS:
Highly recommended and strongly
endorsed real estate and home
service providers.

Know someone ’ de:tl'\s?:t':;f:)p 500 who represent
Doing Big Things

i ?
I n Real Estate H Scan the QR Code or send an email to info@richmondrealproducers.com to nominate.
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Nominate yourself or someone you admire to be featured in an upcoming article.

the best of what real estate has to offer.

LT | A
o AnE 4 w From buying the first home, to starting

== a business, to planning an estate...
We build client relationships that last a lifetime.

RICHMOND

REAL PRODUCERS
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MORE

TRUSTED TRADES

Recommended Trade Services for the Richmond Real Estate Market

s
HAPPY e Mr. @ @] SEE THROUGH
HOUSEKEEPERS SPRUCELY PLUMBING + Y L B
:?H)\H%-\_Iif'-;hr:'lld DRAIN CLEANING
CLEANING SERVICE HOME & OFFICE ORGANIZING PLUMBING/DRAIN CLEANING WINDOW CLEANING
HAPPY HOUSEKEEPERS LIVING SPRUCELY MR. E'S PLUMBING SEE THROUGH WINDOW
(804) 938-3368 (804) 350-6636 AND DRAIN CLEANING CLEANING

HappyHouseRVA.com LivingSprucely.com (804) 305-3215 (804) 464-7270

e.baneplumbing@gmail.com SeeThroughWindowCleaning.net

Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at Info@RichmondRealProducers.com

mekLuaaerS Close more deals and sell faster with
Yok pemoya e sreen™  JUNK Removal The Green Way*®

Eco-Friendly Junk Removal for Real Estate Professionals

We're on a mission to donate, recycle, and rehome
as much as possible to keep items out of landfills!

= Eco-Friendly Junk Removal for Homes and Businesses
« We Declutter and Cleanout to Prepare Homes for Sale
« Same-Day and Next Day Appointments are Available

= Exceptional 5-Star Service and On-Time Arrival

Call 804-5B81-6515 or scan the QR code
to schedule a FREE, no-obligation estimate!

= 2025 Junkluggers Franchising SPE LLC. All nghts reserved, Each location independenthy owned & operated
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Morgan Porter
Property Manager

Gary Hylton
Property Manager

‘A gent Referral Program

Receive $500 when you refer an OWNER to Byrd PM L ﬁ
+ we will refer them back to you if they decide to sell! .

Learn More!

O BEGIN A PARTNERSHIP THAT
WILL ENHANCE YOUR BUSINESS!

@ Hear ahout a strategy that saved $5M in business
for a luxury agent in St. Pete, Florida

@ Discover how to position your listings to stand out
in a crowded market.

@ Learn how bhuyers agents are winning in multiple-bid situations.
& Grab a new value-add for past client check-in calls.
@ Find a partner/team player who will always have your back.

Caring PRPA N
."/v‘ Transitions. CTBIAS <%

You've found the key to assist with pre-sale
prep, post-tenant turnover, or estate situations.

\:,:T:\I

Call Dani Washington today to get started!
CARING TRANSITIONS OF GREATER RICHMOND
804-256-2048 | CaringTransitionsRichmond.com
DWashington@CaringTransitions.com

Todd Graves

A 804-944-1029
"...HEI'"" Py teraves@chwpro.com
2y,
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We Do

Tenant Screening
Property Marketing
Rent Collection
Property Maintenance
Accounting and -

Financial Reporting i\ OwneHOAE
v Evictions 'tet'-'
. \t
v~ Property Inspections Schedule Your Consultation!

Legal Gompliance 804.613.3633
Home Watch PMIPresidential.com

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell property.
To extend our appreciation to you, we offer a rental property referral program with competitive referral fees!
Contact our office with any questions or for more information about our referral program rates.
Teamlorcia@goosehead.com

MOLD REMEDIATION & e et T
AIR QUALITY SPECIALISTS o =
@ ﬂ Arbor Home Loans | Richmond W
d B &« @000 6 308 Granite Avenue e Richmond, VA 23226
DavidMartz,SeninrAécuuntExecutive Jordan Troche, Senior Account Executive . Licensed in VA and NC
757-974-0399 757-678-8933 N
David Martz@goosehead.com JordanTroche@goosehead.com —1 O R
JUSTIN FRIEDRICHS [.;

Mortgage Loan Originator
“}_ NMLS # 1073887

e CLIENTS HOME
JustinL 4
MOLD REMEDIATION WATER DAMAGE v{' Arbomvlr.vcvo rlrJ:/;c Ic? ntc;i:/j; Fcrc: g::i richs )

s ) b A EVAN RUTHERFORD : -
* - Mortgage Loan Originator 5
- D NMLS # 1513339 : 3 s
3 : M: (757) 773-3826
e - ERutherford@ArborHL.com . ™
Y ArborHL.com/contact/erutherford |8 .

10 Licensed Insurance
Professionals Going Above and @ gooschead
Beyond for You and Your Clients. IR Cetae

Kevin Torcia, Owner/Commercial Sales
KevinTorcia@goosehead.com

Jaisar Bruneau, Account Executive  Brook Williams, Senior Account Executive,

757-568-5654 Personal Lines/Commercial
JaisarBruneau@goosehead.com  757-644-0404
Spanish speaking Brook Williams@goosehead.com

V

\\:!.«/ : N

Vi Kelly Mangan, Vice-President
~. 757-994-8288

Jeremiah Turner, Account Executive Drew Moore, A&[Jnt Executive
757-974-8082 757-732-0971 HellyMangzn@goosefead com
Jeremiah.turner@goosehead.com Drew.moore@goosehead.com &

AIR DUCT CLEANING INDOOR AIR QUALITY

//\\ Licensed by the Department of Financial Protection and Innovation under , -
_%; 4 \ California Residential Mortgage Lending Act, Bran.ch License # 41?1248; Cf:\Con Call Ez7a12 to lea]ﬂi/z TIZOT'e abolltpet m
o Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending
y, 3 ; NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite d v " y l 5
3 'fi? - &y 305, San Diego, CA 92180. For more licensing information visit: https://ar- a Optlol/l SpO]/lSO’ Sl/llps 07/' 2026 C OSZ’ZgS!
Donovan Carter, Account Executive  Justina Revell, Account Executive Jason Gomez, Account Executive . . peisconlicensinginformation/Illiproductslarelnotiavarlzblelinfallistatesyel
757-éﬂ]-0840 757-’5535233 757—’802-4555 SC hed u I e a ] nspect ] on ! options are not available on all programs. All programs are subject to borrower
. and property qualifications. This is an Advertisement.
Donovan.carter@goosehead.com Justina.Revell@goosehead.com Jason.Gomez@goosehead.com 804-377-6653 | moldxinc.com

44 . December 2025



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

from Your Richmond
Lending Partner

As you help your clients find the perfect home
this season, count on me to deliver a smooth,
on-time closing and service that reflects the
care you put into every deal. Here's to finishing
2025 together and starting the new year with
fresh opportunities.

Joe Dunn FIRST

EVP, Southern Virginia Regional Sales Manager

MMLS 1D A

8045432261 | jdunn@fhmtg.com | JoeDunnloans.com

fend or extend credit. Restrictions r / ;i 0
available in all states. Cannot be i t : N i . Th ise 5 . | Date Prepared: 10,40/2025 |
L yfhrmtg.oomyjoe-dunn/disclaimer )



