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RELIABILITY. security.
UNMATCHED service.
industry EXPERTISE.
 title insurance &
   SO MUCH MORE.

TicorOC.com
(888) 447-1787

Full Service Title Company

Sabina Adamski
VP of Mortgage Lending

(949) 591-2787
Sabina.Adamski@grarate.com
grarate.com/SabinaAdamski

Sabina Adamski NMLS #1598145
Guaranteed Rate Affinity, LLC is a subsidiary of 
Guaranteed Rate, Inc.; NMLS #1598647; For licensing 
information visit nmlsconsumeraccess.org.

CA: Licensed by the Department of Financial 
Protection and Innovation under the California 
Residential Mortgage Lending Act.

DeliveringDelivering
Personalized, StrategicPersonalized, Strategic

Mortgage Solutions 

Applicant subject to credit and underwriting 
approval. Restrictions apply.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BRANDING & MARKETING
STUDIO 23
Sandy Chang
(949) 333-9216

BUSINESS SERVICES 
/ SOLUTIONS
Clarity with Lacy
Lacy Picklo
(714) 330-7647

BUSINESS/EXECUTIVE COACH
Cayla Horey Coaching
(949) 212-2107

COACHING
Fred Sed Training LLC
Fred Sed
(949) 274-3733

ESCROW SERVICES
Corner Escrow
Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
(949) 625-6751

New Venture Escrow
James Tullio
(714) 600-4801

Prominent Escrow
Gabby Mastrobattista
(949) 285-0207

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

FITNESS FACILITY
Beachside Custom Gyms
(949) 414-7776
BeachSideGyms.com

HOME INSPECTION
Preferred Inspection Services
Jerry Stonger
(949) 234-7125

INSURANCE AGENT
Mundell Insurance Agency
Garrett Mundell
(949) 269-7860

JUNK REMOVAL SERVICES

The Junkluggers of 
Orange County
Joe Sandoval
(949) 632-2123

LISTING PREPARATION 
SERVICES
Freemodel
Michael Hermany
(215) 870-6485

MEDICAL SPA
Beauty Drip
Lauren Vogt
(208) 860-0950

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo
(877) 237-9694

Guaranteed Rate Affinity
Sabina Adamski
(949) 591-2787

Monarch Coast Financial
Kevin Budde
(949) 422-2075

New Loan
Nate Schwimmer
(949) 822-9175

Rate
Frank Blakeley
(949) 433-0539

United American Mortgage
Leigh McMahon
(949) 239-4252

NHD
My NHD
Lina King

(949) 945-3526 
myNHD.com  

OFFICE, CONFERENCE 
& EVENT SPACE
Regus
Aahmes Kubicki  
(949) 933-3437

PHOTOGRAPHER
Jenny McMasters
(949)285-6373

Tony Lattimore Photography
(949) 378-8991

WASIO Faces
Yaneck Wasiek
(949) 529-0512

PLUMBING
West Coast Plumbing Company
Chad McComb
(949) 761-1443

PROFESSIONAL ORGANIZING
Sorted Bliss
Priscilla Yocum
(949) 280-6960

SOCIAL MEDIA
DFYCampaign.com
(702) 899-5093

SOCIAL MEDIA MARKETING
Ground Zero OC
(714) 623-8455

SOLAR
Sunrun
Matthew Rock
(909) 510-0061

TITLE SERVICES
Fidelity National Title

Tina Jent-Fodor
(949) 293-4187

First American Title
Daphne Alt
(949) 295-0828

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title Company
Hallie Packard
(949) 500-3501

Ticor Title
Cortney Keller
(714) 287-8364

WFG Title
Andrew Walsh
(949) 300-9101

VIRTUAL ASSISTANT
AEROS Support Hub Co
(512) 710-7906
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EXPERIENCE
A NEW LEVEL 
OF SERVICE

(949) 285-0207
Gabby@ProminentEscrow.com

GABBY RAUFF

Trusted Escrow Solutions
for Your Clients Every 
Challenge.
Navigating Through Any Unforeseen
Obstacle is Our Strength.

IRVINE | LAGUNA BEACH | LAGUNA NIGUEL

CARLSBAD | MURRIETA | BEVERLY HILLS

LAGUNA WOODS | TUSTIN

Katie DiCaprio
Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

CORNERESCROW.COM

JC Southwell
Account Executive
949.324.5251
jc.southwell@cornerescrow.com
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Michele Kader 
Owner/Publisher 

949-280-3245
michele.kader@n2co.com

Jena Cool 
Ad Strategist

Yaneck Wasiek 
Photographer

Jenny McMasters 
Photographer

Dave Danielson 
Writer

Christina Kitchen
Content Coordinator & Editor

Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the South Orange 
County Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 
Company nor the publisher may be held liable or responsible for the business practices of these companies.
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TOP PRODUCERS,
TOP PROTECTION

GARRETT MUNDELL, AGENT
949.243.5088

2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672

Discover Your Insurance Advantage

Pipe Problems?
We Can Help! 

(949) 761-1443

Emergency Service
Water Heaters

Tankless
Pin Hole Repairs

Drain Cleaning
Design

Gas Pipe Repairs
Whole House Filter

Faucets
Garbage Disposals

Ask us about our Maintenance Program!

westcoastplumbing00@gmail.com  |  Chad McComb, President & Plumber 
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PUBLISHER’S NOTE

Cheers to an 
Incredible 2025

A
s 2025 comes to a close, I can’t help but reflect
on what an incredible year it’s been for our 
Real Producers community. From the first 

event of the year to the last, the energy, connection, 
and collaboration among our agents and partners have 
been nothing short of inspiring.

We hosted three amazing events this year—each one 
filled with laughter, great conversations, and a shared 
passion for our industry. Even when Mother Nature 
decided to rain on our parade during our second event, 
we didn’t miss a beat. We huddled inside, shared 
stories, and turned it into one of the most memorable 
nights of the year!

Our 2nd Annual Awards Gala was truly a highlight
of the year — what a joy to see everyone dressed to 
the nines, celebrating together and recognizing the 
outstanding achievements within our community. 
And earlier this year, our 40 Under 40 feature 
shined a spotlight on some of the brightest 
rising stars in real estate — a testament to the 
incredible talent and drive that make this 
community so special.

As we look ahead, I can’t wait to share 
a very exciting announcement coming 
your way in January—plus a new 
lineup of events designed to bring us 
together in even bigger and better 
ways next year.

Thank you for your continued 
support, collaboration, and 
friendship. You are the heart of South 
OC Real Producers, and it’s because of 
you that this community continues to 
grow stronger each year.

Here’s to closing out 2025 with gratitude—and 
stepping boldly into 2026 with excitement for 
what’s to come!

With gratitude, 

Michele Kader

Owner/Publisher
South OC Real Producers
949-280-3245
michele.kader@n2co.com
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Providing Quality
Home Inspections

Throughout Southern California
Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
Member of both ASHI and InterNACHI

10% OFF
for Active Duty

Military &
Veterans

PreferredInspects.com

Call Today To Schedule An Inspection
(714)323-1345 or (949)234-7125
jerry@preferredinspects.com

Now offering
in-house

sewer line
inspections!

Priority Booking 
for RP Realtors!

Over 10 
years in 

home 
inspection 
experience

Frank Blakeley

O: (949) 359-7105    C: (949) 433-0539

Rate.com/FrankBlakeley    frankb@rate.com 

27261 Las Ramblas, Suite 270 Mission Viejo, CA 92691

Branch Manager/ SVP of Mortgage Lending
NMLS # 277820

Want to close faster? Contact me today.

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for 
financing or interest rate guarantee. Refinancing your mortgage may increase costs over the term of your loan. Restrictions may apply. 

Guaranteed Rate, Inc. D/B/A Rate; NMLS #2611; 3940 N Ravenswood, Chicago, IL 60613; 866-934-7283. For licensing information visit  
nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. Frank Blakeley NMLS ID: 277820; CA: Licensed by the Department of Financial Protection  
and Innovation under the California Residential Mortgage Lending Act

Operating as Guaranteed Rate, Inc. in New York.

Proudly Serving the Heart of SoCal with Integrity and Trust. 

Start Your Homebuying Journey

Orange County’s Local
Mortgage Expert
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BY DAVE DANIELSON 

PHOTOS BY WASIO 

PHOTOGRAPHY

PARTNER SPOTLIGHT
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“I’ve worked with my escrow officers
my entire career,” she says with pride. 
“That’s almost unheard of in this 
industry. There’s often so much turnover, 
but we’ve created something lasting—
something that feels like family.”

Independent, Experienced,
and Trusted
Founded in 1999, Corner Escrow is an
independent escrow company with 
seven locations across Orange, Los 
Angeles, Riverside, and San Diego 
counties. The company has earned 
its reputation as one of Southern 
California’s most respected escrow 
providers by combining industry 
expertise with personal connection.

“We truly have the top-quality escrow 
officers in the business,” Katie explains. 
“That’s why we hold such strong market 
share in our territories. Our clients 
know that they can depend on us to get 
the job done right, every single time.”

As the company celebrates more than 
two decades of success, Katie continues 
to focus on maintaining Corner’s 
exceptional standards while supporting 
the people who make it all happen. 
“I love our staff,” she says. “Helping 
them reach their goals—professionally 
and personally—is one of the most 
rewarding parts of what I do.”

A Dynamic Team in
South Orange County
Over the past year and a half, Katie has
expanded her sales division in South 
Orange County, adding two key team 
members who have helped elevate 
Corner’s service and client experience.

BUILT ON LOYALTY, 
LEADERSHIP, & LASTING 

RELATIONSHIPS

CORNER 
ESCROW

When Katie DiCaprio talks about 
Corner Escrow, her energy says 
it all—this is not just a business; 
it’s a community built on trust, 
teamwork, and genuine care for 
both clients and colleagues. As 

Chief Marketing and Operations 
Officer for Corner Escrow, Katie 

has spent her 25-year career 
building strong partnerships that 

have stood the test of time.
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“We know each other’s families, we
celebrate each other’s milestones, and 
we share the same goals,” Katie says. 
“Even though our sales division and 
escrow officers have different roles, 
we’re united in purpose. We back each 
other up 100%.”

That unity has led to outstanding staff 
retention and long-term client loyalty. 
“Our clients know they can reach 
us anytime—whether it’s Tuesday 
at 9 p.m. or Sunday evening. We’re 
there,” Katie says. “That’s just how our 
industry works, and it’s how we’ve 
stayed at the top.”

Celebrating the Wins
Katie’s passion for her work is evident
in the way she lights up when talking 
about her clients’ success stories. “I 
love when our team helps a client 
close a difficult transaction that 
could’ve fallen through,” she says. 
“Or when we get a call saying that a 
marketing idea helped them win a 
listing. Those are the moments that 
make everything worth it.”

The ability to make the complex 
feel simple—and the stressful feel 
manageable—is what sets Corner 
Escrow apart. “We focus on providing 
tools and support that make our clients’ 
lives easier,” Katie explains. “At the end 
of the day, our wins are their wins.”

A Full Life Beyond the Office
Outside of work, Katie leads a busy,
joy-filled life with her three children—
Gianna (13) and her identical twin boys, 
Enzo and Luca (11).

“Life is definitely busy,” she 
laughs. “Between sports, school, 
and activities, we’re always on 
the go—but it’s happy chaos.”

Her children’s athletic pursuits keep 
her constantly moving, and she 
credits them with inspiring her own 
active lifestyle. “My outlet is fitness,” 
Katie says. “I love working out, being 
outdoors, and traveling. Recently, I’ve 
even gotten into fishing—it’s been such 
a fun new adventure!”

She brought on JC Southwell as Account 
Executive and Jack Mayers as Marketing 
Coordinator—two professionals whose 
talents and enthusiasm have added new 
energy to the division.

“JC brought in a whole new set of tools 
and value that we weren’t offering 
before,” Katie shares. “His background, 
energy, and positive attitude have made 
a tremendous impact on our business 
development and client relationships. And 
Jack has done the same on the marketing 
side—his creativity and organization have 
really enhanced our platform.”

Together, Katie, JC, and Jack work 
tirelessly to maintain existing client 
relationships while continuously 
building new ones. Even during a 
challenging market, their focus on 
consistency, service, and innovation has 
kept Corner Escrow strong.

“When the market shifts, we double 
down on relationships,” Katie explains. 
“We stay visible, stay connected, and 
make sure our escrow officers have the 
support and new business they need to 
keep growing. It’s all about teamwork.”

Culture of Collaboration and Care
Ask anyone who works with Corner
Escrow, and they’ll describe a culture 
that feels more like a family than a 
corporate structure. That’s by design.

Jack Mayers, Katie DiCaprio, JC Southwell

“We focus on providing 
tools and support that make 
our clients’ lives easier. 
At the end of the day, our 
wins are their wins.”
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Contact Corner Escrow Today!

Website: www.cornerescrow.com

Phone: 949-303-0515

Email: katie@cornerescrow.com

CONTACT

US!

Building Relationships That Last
Above all, Katie wants people to know
that working with Corner Escrow 
means being treated like family. “Our 
clients become our friends and business 
partners,” she says. “They know that 
we’re dependable, loyal, and truly 
invested in their success.”

For Katie and her team, real estate isn’t 
just about transactions—it’s about people, 
trust, and shared victories. “We’re 24/7 
because our clients are, too,” she adds. 
“And that’s why they continue to choose 
us—because they know that no matter 
what, we’ll always come through.”

After 25 years in the business, Katie 
DiCaprio still finds joy in every 
deal closed and every relationship 
strengthened. “We’ve built something 
really special here,” she says. “And I’m 
so proud to lead a team that truly lives 
by our values every single day.”

Katie DiCaprio & JC Southwell
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EMPOWER
YOUR BUSINESS
with Expert Virtual Assistance
Comprehensive Services Tailored
to Your Business Needs

• Executive Assistant
• Operation & Admin Support
• Social Media Manager
• Branding and Design Expert
• Digital Marketing Strategist

Contact us today for a
FREE Consultation! 

512.710.7906
VirtualMastersHub.com
HireVAs@aerosva.com
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We offer the highest standards of escrow 
services through our seasoned professionals.

No job is too big or too small.

Our escrow officers are available 24/7 to 
provide you with top class service.

Your
Escrow
Solution

Your
Escrow
Solution

Orange County’s Finest Escrow Agency

Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net

27611 La Paz Rd Suite A2, Laguna Niguel, CA 92677
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In an industry often measured by
numbers and sales volume, Carly 
Zamani has built something far more 
enduring — a brand rooted in ethics, 
elegance, and emotional intelligence. 
As the Founder and Luxury Real Estate 
Broker of zRE Group, Carly has created 
a boutique firm that elevates every 
transaction into a curated experience, 
redefining what clients can expect from 
modern real estate representation.

From Fine Dining to Fine Homes
Before she became a standout in Orange
County’s competitive luxury market, 
Carly spent years mastering a different 
type of service — hospitality. She held 
senior management roles for high-
profile restaurants, where she oversaw 
complex openings, intensive wine and 
culinary training, and the coordination 
of elite teams under immense 
pressure. Those years taught her more 
than leadership — they refined her 
understanding of people.

“My background in hospitality has 
significantly shaped the business model 
for zRE Group,” she explains. “Every 
detail matters. Every interaction is an 

opportunity to elevate the experience. 
I wanted to bring that same philosophy 
into real estate.”

That background became the foundation 
for zRE Group’s ethos — a commitment 
to exceptional service and bespoke 
representation. Just as she once created 
memorable dining experiences, Carly 
now orchestrates seamless real estate 
journeys that make every client feel 
seen, valued, and expertly guided.

Building a Legacy
Through Real Estate
Carly’s path to real estate was not a
sudden pivot, but an evolution — the 
natural next step for someone drawn 
to high-level strategy, negotiation, and 
creativity. “After navigating complex 
restaurant openings and high-stakes 
negotiations, I realized real estate was 
the perfect intersection of legacy-building 
and creative strategy,” she says. “I wanted 
to create a firm where every transaction 
felt like a boutique experience.”

In 2017, she did just that. Armed with 
her hospitality expertise and a bold 
vision, Carly launched zRE Group — a 

REDEFINING REAL ESTATE WITH INTEGRITY, 
HOSPITALITY, AND CINEMATIC PRECISION

Carly
BY CHRISTINA KITCHEN  •  PHOTOS BY JENNY MCMASTERS PHOTOGRAPHY

AGENT SPOTLIGHT

ZamaniCarly
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company that blends professionalism 
with personal touch, structure with soul. 
Her mission: to elevate the industry 
standard through ethical, emotionally 
intelligent representation.

“I saw an opportunity to bring integrity, 
hospitality, and cinematic precision to the 
real estate process,” Carly says. “Clients 
deserve to feel educated, empowered, 
and inspired every step of the way.”

The Gold Standard of Service
In a market where many agents delegate
tasks or rely on outside vendors, Carly 
sets herself apart by being involved in 
every detail of the process — personally. 
“I clear, declutter, clean, pressure wash, 
stage, photograph, and oversee the entire 
real estate experience without the seller 
lifting a finger,” she says. “From day one 
until the keys are in hand, I’m there.”

Her clients know that when they 
hire Carly, they’re not just getting a 
broker — they’re getting a partner, 
advocate, and creative director. She 
attends every showing, inspection, 
and appraisal, ensuring her buyers 
are fully informed and her sellers are 
flawlessly represented.

Beyond her clients, Carly is also deeply 
invested in the next generation of real 
estate professionals. She mentors new 
agents through scenario-based training 
that combines compliance, strategy, 
hospitality, and emotional intelligence. 
Her goal is to create more agents who 
lead with integrity and empathy — 
values that she believes the industry 
desperately needs.

“We’re not just selling homes,” she says. 
“We’re protecting legacies and shaping 
lives. That deserves respect, care, and an 
unwavering work ethic.”

Rooted in Resilience
Carly’s drive and discipline are deeply
personal. Raised in Carlsbad as one of 
nine children, she learned early the 
importance of hard work, adaptability, 
and teamwork. Later, as a single 
mother of two sons for fifteen years, 
she balanced parenting and high-level 
management with grit and grace — 
qualities that continue to define her 
success today.

“I will work harder for you than any 
other agent or broker you will ever 
encounter,” she says, not as a boast, 
but as a promise. “We are the new gold 
standard in real estate.”

Her story is a testament to perseverance 
— proof that excellence isn’t an accident,
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but the product of relentless dedication.
It’s also a reflection of her belief that 
professionalism and kindness are not 
mutually exclusive, but complementary 
forces that, when combined, create 
something powerful.

A Legacy of Leadership
With over $24 million in sales volume
across 22 Orange County transactions 
last year, Carly’s success speaks for itself. 
But numbers only tell part of the story. 
The rest is written in the gratitude of 
her clients, the loyalty of her peers, and 
the growing influence of zRE Group as 
a brand synonymous with authenticity 
and sophistication.

Carly’s leadership is changing the 
perception of what it means to be a 
luxury broker. She’s showing that true 
success in real estate isn’t just about 
closing deals — it’s about building 
relationships, nurturing trust, and 
creating experiences that clients 
remember long after the ink dries.

“Helping clients protect their legacies 
while crafting elevated experiences — 
that’s what fulfills me,” Carly shares. 
“Whether it’s a first home, a fix and flip, 
or a luxury investment, I love turning 
complex deals into moments of clarity 
and celebration.”

The Future of zRE Group
Looking ahead, Carly envisions
zRE Group continuing to expand its 
influence while maintaining its boutique 
DNA. Each client will still receive 
the same hands-on service, strategic 
guidance, and white-glove attention that 
define the firm’s reputation. For Carly, 
scaling doesn’t mean losing the personal 
touch — it means multiplying it through 
mentorship and intentional growth.
Her passion for education also continues 
to drive her. By teaching agents to blend 
professionalism with empathy, Carly 
hopes to leave an indelible mark on the 
industry — one rooted in collaboration, 
integrity, and hospitality.

At the heart of it all is a simple belief: 
real estate isn’t just about property — it’s 
about people.

Helping clients protect their legacies 
while crafting elevated experiences 
— that’s what fulfills me.
Whether it’s a first home, a fix and flip, or a 
luxury investment, I love turning complex deals 
into moments of clarity and celebration.”
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949-274-3733
BillionDollarMasterminds.com

Exclusive Services for
Real Estate Professionals
 Elite Networking Opportunities
 Exclusive Mastermind Sessions
 Strategic Sales Coaching 
 Online Group Coaching

TA K E  YO U R  B U S I N E S S  T O

THE NEXT LEVEL

Schedule A 
Free Coaching 
Session!

Your
Trusted
Partner
in Home
Financing

Over a
Decade of

Experience
in Mortgage

Banking

Call us today at 949-822-9175
to start your mortgage journey!

Clear to Close in just 5 
business days—on eligible loans! 
Fast, efficient, and hassle-free. 
Speed fixes everything! 

Adjustable Rate 
Mortgages (ARM)

Condominium Loans 

Conventional Loans 

FHA Loans 

Fixed Rate Mortgages 

Interest-Only 
Loans

Competitive 
Bridge
Loans

NewLoan123 Inc. is a California corporation - NMLS ID: 2436377 
NewLoan123 is a equal housing lender licensed by the California 
Department of Real Estate License # 02202885

Nathan Schwi mmer 
President / CEO



South Orange County Real Producers • 27

949-933-3437 • unitedflexibleoffices.com 
15 Enterprise, Suite 250, Aliso Viejo, CA 92656

From a single desk to a whole building. The choice is yours.

Office space your way.

Schedule a free private tour

Aahmes Kubicki
Senior Marketing/Event Coordinator
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Where Trust Meets

COVER STORY

Teamwork
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Inside the 
Heart of 
Team Todd
BY DAVE DANIELSON 

PHOTOS BY WASIO PHOTOGRAPHY

Todd, a veteran of nearly 25 years in
real estate, had built a thriving business 
model in both California and New 
Mexico. Known for his early work in 
vacation rentals long before Airbnb or 
VRBO became household names, Todd 
carried the entrepreneurial spirit passed 
down from his father. “I always wanted 
multiple streams of income,” he says. 
“Real estate is seven days a week, and 
clients require us to be there when they 
need us. You have to love the business—
or it will eat you up. I love it because I 
see it as serving the public.”

When Todd decided to officially form 
a team, Jorge Anzaldi joined as a 
founding member, helping to shape the 
supportive, service-driven culture that 
defines Team Todd today. The group has 
since grown to include Grayson Benson 
and Daniel Ramirez, each bringing 
unique strengths to the table.

For Todd Davis of 
Compass, real estate 
is about more than 
properties and 
contracts—it’s about 
people, respect, and 
lasting relationships. 
As the founder and
leader of Team Todd, 
he’s built a group that 
blends experience, fresh 
perspective, and shared 
values into a real estate 
service rooted in care.
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A Record-Setting Year
This year has marked a major milestone
for Todd and his team. They successfully 
represented the sale of an oceanfront 
property at 63 Monarch Bay Drive, 
setting a new record for the highest sale 
in Dana Point history. The achievement 
underscores Todd’s reputation for 
excellence, precision, and deep local 
expertise. “It’s been an incredible 
year,” he says. “To be part of a team 
that delivers results like that while 
maintaining our integrity and client-first 
focus—it’s something special.”

Why a Team?
For Todd, forming a team was never
about numbers—it was about people. 

“Our business was growing, and our
clients wanted to grow with us,” Todd 
explains. “It required more manpower, 
but not for growth’s sake. It was about 
the quality of the client experience.”

That philosophy resonates with every 
member. “What stands out to people 
is our heart—who we are as human 
beings and how we treat others,” Todd 
adds. “Everyone is worthy of respect. 
That’s the foundation of our team, and 
we look for people who embody that 
same value.”

Mentorship and Collaboration
Todd sees mentorship as a core 
responsibility. “It’s inspiring to 

empower young men and women 
through something as important as a 
real estate purchase or sale,” he says. “It 
can be stressful, and it has tremendous 
consequences. To guide people through 
it requires finesse. Working with Jorge, 
Grayson, and Daniel is so rewarding. 
I’m not just building a brand for 
today—I want to help prepare the next 
generation to take the reins.”

Beyond the Business
While real estate keeps him busy, Todd
enjoys a full life outside of work. Todd is 
a proud owner of Tommie, his champion 
Doberman show dog, and enjoys 
swimming and working out. 
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Built on Trust
Trust is at the foundation of Todd’s leadership and the team’s
reputation. “I’m a person of integrity,” Todd says. “Clients can count 
on me to do exactly what I say I’m going to do—whether that’s 
selling their home, meeting a contractor, or taking out the trash if 
they can’t be there. Big or small, it all comes down to trust.”

A Vision for the Future
Under Todd Davis’s leadership, Team Todd continues to grow
with a clear focus: excellence through service. By combining 

Todd’s decades of experience with teamwork, clients are served
through collaboration, respect, and heart.

At the core of it all is a simple truth: people come first. “We’re not 
just selling homes,” Todd says. “We’re serving the community.”

Through that commitment, Todd Davis and his team have 
built more than a business—they’ve built a legacy of trust, 
mentorship, and lasting connection that will continue to shape 
Dana Point’s real estate landscape for years to come.

I’m a person of integrity.
Clients can count on me to do exactly what I say I’m going to do—whether that’s

selling their home, meeting a contractor, or taking out the trash if they can’t be there.”
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Before she was Coldwell Banker Realty’s 
top-producing real estate agent, Janna 
Mooney was already part of the same 
company—just on the other side of the 
business. For ten years, Janna managed 
marketing and corporate events at Coldwell 
Banker, building deep insight into the real 
estate world from behind the scenes. But 
around year nine, she began to feel the tug 
toward the “dark side,” as she jokingly puts 
it—that is, jumping into sales and becoming 
an agent herself.

It was a leap of faith. Leaving behind a salaried job, a stable 
401(k), and a decade-long career to dive into the world of 
commission-based income required more than a real estate 
license—it took guts, vision, and trust in herself. In July 2007, 
she made the switch, staying loyal to Coldwell Banker but 
stepping into a brand-new role. Eighteen years later, she’s still 
going strong—and loving every minute of it.

Building a Business with Heart 
One of the most striking things about Janna is her genuine care 
for people. “It’s not just about real estate,” she explains. “It’s 
about helping people move forward in life—whether it’s a first-
time buyer, someone selling a loved one’s home, or a family 
making a big transition.”

That people-first approach has earned her a thriving referral-
based business. In fact, 77% of her clients are repeat or 
referral-based. Janna isn’t just their agent—she’s often their 
lifelong advisor and friend. “I always tell my clients, I’m your 
realtor for life now,” she says with a laugh. And she means it.

Janna thrives on the fast pace of real estate, the challenge 
of juggling multiple deals, and the satisfaction of navigating 
complex transactions with grace. As she says, “I love the energy 
and chaos of it—it pushes me.”

Top Results, No Ego 
Despite her impressive performance—she’s consistently in 
the top three agents in her office and is currently ranked 
number one—Janna’s not one to chase numbers for the sake of 
recognition. She admits that she is competitive with herself—
challenging herself to continue to grow.

So far in 2025, she’s closed about $18 million in sales, and the 
year isn’t over. But for her, the real pride lies in the systems she’s 
developed, the relationships she’s built, and the results she’s able 
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to deliver for her clients. “I’m a bit of a 
systems geek,” she admits. “But those 
systems let me stay focused on my clients 
and consistently improve every year.”

Janna doesn’t obsess over her metrics. 
Instead, she stays laser-focused on 
delivering service and trusting the 
results to follow. “If you’re following 
the commitment to your business, the 
business will come,” she says.

More Than a Job: A Calling to Serve 
When asked what drives her, Janna 
doesn’t hesitate—it’s about helping 
people. “I feel so much satisfaction when I 
know I’ve helped someone through a big 
change in their life,” she says. Whether 
it’s simplifying a seemingly impossible 
transaction or just being a source of calm 
during a stressful move, Janna’s role goes 
far beyond buying or selling a home. It’s 
about guidance, trust, and support.

Even in slower years, her concern is 
less about lost income and more about 
missed opportunities to serve. “I noticed 
I just wasn’t helping as many people,” 
she recalls of a previous dip. “And that 
was the hardest part.”

Life Beyond Real Estate 
When she’s not negotiating offers or 
fielding calls, Janna’s most content 
simply being with the people she loves. 
“I feel blessed to have friendships that 
go back 20 or 30 years,” she shares. 
Though she and her husband Aaron, 
a fire captain with Anaheim Fire & 
Rescue, don’t have children of their own, 
they are incredibly close with their two 
nieces who are local, friends that are 
like family, and godchildren.

Janna also gives back in a big way. 
She helped establish and now serves 
as president of the Anaheim Fire 
Foundation, a nonprofit supporting local 
firefighters and their families in times of 
need—especially those facing illness or 
personal crises. She’s also the longtime 
president of her HOA board, a role she’s 
held for 16 years.

And yes—she makes time for fun, too, 
especially with Maisey, her two-and-
a-half-year-old chocolate Labrador. 

Whether it’s travel, dinners out, or 
spontaneous adventures, Janna’s ideal 
free time revolves around the people 
(and pups) she cares most about.

Advice to New Agents: Stick with It
For those just entering the world of real 
estate, Janna’s advice is both practical 
and heartfelt. “It’s easy to get frustrated 
early on,” she says. “But if you work 
hard, stay determined, and develop 
strong systems, it will come.”

She also encourages leaning on others 
in the industry and staying open to 
learning. “There are agents out there 
who are happy to guide you,” she adds. 
“You just have to reach out and be 
willing to put in the work.”

The Legacy She Hopes to Leave 
When asked how she hopes people 
would describe her, Janna keeps it 
simple: “Hard-working. A big heart. 
Someone who listens.”

In a business that’s often defined 
by competition and commission, 
Janna Mooney is a reminder that 
true success is about relationships, 
consistency, and caring deeply for 
the people you serve. Whether 
you’re buying your first home,
selling a family estate, or moving on 
to a new chapter, you can be sure 
Janna will meet you there—with a 
system in place, a strategy ready, 
and most importantly, her heart 
fully in it.
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