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FROM THE SMALLEST REPAIR TO THE LARGEST
Value-added services to prepare homes for sale. RENOVATION, PHOENIX HOME RENOVATION CAN HELP.
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Financing options available
Reduce stress for your clients
Quickly get homes market-ready
Design & color suggestions
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PROPERTY
M“ PRESENTATION
MODISHLY DESIGNED EXPER Ts

With extensive experience in debt management
and a lifelong study of the financial markets,
Dennis Wells builds personalized mortgage
strategies designed to grow with you!

It's not just about today's rate, it's about
managing your mortgage for life.

Contact Dennis today to learn more about:

- Lowering mortgage interest over time
- Improving long-term cash flow
- Building financial confidence for the future

?Wu'/y M/b//éf

Branch Manager

NMLS# 383901 Wells Funding
P: (219) 689-6091 GROUP

E: DennisWells@Leaderl.com

....................

WellsFundingGroup.com

e #100649, orida Office LD46

4 . December 2025

INCREASE PROPERTY VALUE WITH A FRESH COAT OF PAINT

NOW SERVING NORTHWEST INDIANA ° [ncrease Property Values
= Priority Scheduling & Estimating

21 9 500 8906 » Free Touch-Ups After Move In/Out
oy » Favorable Payment Terms

Real Estate Law ¢ Evictions ¢ Tax Sales ¢ Solving Title Issues

Guided by Experience,

Your Trusted Partner with
Compassion and Transparency.

EsE Kvachkoff
== Law, Inc.

K | L 405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 21 9—661-9500/

|
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Preferred Partners

Meet the Team

Publisher’s Note

Partner Spotlight:

Rytech Restoration of Lake County
Rising Star:

Darian Dobson of New Chapter Real Estate
Agent Spotlight: Melissa Capellari of
Coldwell Banker Real Estate Group
Cover Story: Carol Dobrzynski of Realty
Executives Premier

Event Recap

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at colt.contreras@n2co.com.
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Because a

is the best gift you can give
to your clients

MAKING SPIRITS (AND CLOSINGS) BRIGHT SINCE 1847.

Kathy Smith Kim Chael ) ‘1““ e Cn!ﬁnn
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY/LEGAL SERVICES
Fankhauser Law, lic

(219) 329-2363
Fankhauser-law.com

Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

DUCT CLEANING

Air Ductor

(219) 779-0770
www.airductorinc.com

FOUNDATIONS/
WATERPROOFING

Area Wide Waterproofing

(708) 274-7467
www.areawidewaterproofing.com

K&A Waterproofing LLC
(219) 379-6567
www.K&Awaterproofing.com

GEOTHERMAL/
HEATING/COOLING

STI Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

GRANITE COUNTERTOPS
TTS Granite

(708) 755-5200
www.ttsgranite.com

HOME BUILDER
Blackburn Builders

(815) 370-9537
www.blackburnbuilders.net

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashome
inspections.com

Peoples Choice Home
Inspection Service

(219) 365-9005
www.peopleschoicehis.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOME PREPARATION
SERVICES
HOMEstretch -
Northwest Indiana
(219) 350-8644
www.home-stretch.com/
nwindiana

HVAC SERVICES
Sub-Cooled LLC
(219) 476-3776
www.sub-cooled.com

INSULATION - SPRAY FOAM
Great Lakes Spray Foam
(219) 384-9764
greatlakesspf.com

INSURANCE

Indiana Farm Bureau Insurance
(219) 789-7485
www.infarmbureau.com/
agents/Aaron-Schwartz-
Lake-CrownPoint-IN

JUNK REMOVAL
The Junkluggers of
Greater NW Indiana
(219) 252-5882
Junkluggers.com

MOLD/WATER/FIRE
RESTORATION

Rytech Restoration

- Lake County

(219) 213-3911
lake-county.rytechinc.com/

BASEMENT, WATERPROOFING, AND CRAWLSPACE REPAIR

K&A Waterproofing LLC

Call today!
(219) 379-6567

h;-gur*i
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MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Direct Mortgage Loans

(219) 924-5554
www.directmortgageloans.com/
michelle-jacinto/

Everwise Credit Union
Scott Kosteba

(219) 276-0757
www.everwisecu.com

First Community Mortgage
-The Amanda McKenzie Team
(219) 274-0186
www.approvedwithamanda.com

Purdue Federal Credit Union
Kristine Clark

(219) 281-3288
www.purduefed.com/kristine

Regional Federal Credit Union
(219) 548-6805
www.regionalfcu.org

Union Home Mortgage
Travis Waters
(219) 286-2211
www.uhm.com

—

Wells Funding Group
(219) 230-8400
www.wellsfundinggroup.com

MOVING & JUNK HAULING
College Hunks Hauling Junk
(812) 219-2376
www.collegehunkshauling
junk.com/merrillville/

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.thatlpainter.com

PEST SOLUTIONS
Franklin Pest Solutions
(815) 871-2733
FranklinPestSolutions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Eagle Eye Media

(708) 351-0954
www.eagleeyemedianwi.com

VIDEO | PHOTO

T-23 Productions
(219) 381-5719
www.t-23productions.com

STAGING

Modishly Designed

(219) 546-1696
www.modishlydesigned.com
PLUMBING

The Plumbing Paramedics
(219) 554-8808
www.theplumbingparamedics.
com/valparaiso-in

TITLE & ESCROW
Chicago Title

(219) 928-0681
northwestindiana.ctic.com

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

RADON MITIGATION

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com
Meridian Title
(317) 966-2270
MeridianTitle.com

RENOVATIONS
Phoenix Home
Renovation NWI, LLC
(219) 247-8773
www.phx-reno.com

Near North Title
(312) 966-3323
nntg.com

RESTAURANTS /
ENTERTAINMENT
Public Bar and Rec
(219) 545-4733
publicbarandrec.com

Premier Title
(219) 386-4006

WATER DAMAGE &
MOLD REMOVAL
SCCS NwI

(219) 928-3026
WWW.SCccsnwi.com

SEPTIC INSPECTIONS
& CONSULTING
McB’s Environmental
Inspections

(574) 930-0518

BRANDING VIDEOS
BRANDING PHOTOS
WEDDING VIDEOS
RESTAURANT PHOTOS
REAL ESTATE PHOTOS
REAL ESTATE VIDEOS
HEAD SHOTS

EVENT PHOTOS
EVENT VIDEOS
PROPOSAL. VIDEOS
ADVERTISEMENTS

& ANYTHING EL.SE
YOU NEED.

INQUIRE TODAY!
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Colt Contreras Val Contreras
Publisher Senior Editor

Kimberly Genovese
Partnership Developer

Giavonni Downing Ali Kucharzak Melinda Almaguer
Writer Writer Photographer

Tyler Schilling Delia Curtis Molly Cobane
Event Photographer Event Videographer Client Relations Specialist

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

u DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Sub-Cooled LLC

REAL _ S Vour Community Partner

PODCAST y .
in Northwest Indiana

« Competitive Rat:
«Quick & Easy Ciosings

Same Brand, New Reach —
Tune in for free today

K;np;lne Podcasts .
REAL
PRODUCERS

i A UL DL

ey as NAL
S— g (ﬂ;})\ &Ez?clrgd)it union

1-800-762-7419 - REGIONALFCU.ORG

LISTEN ON e Spotify

Listen on

amazon music
N
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PUBLISHER’S NOTE

Don’t let a leaky listing sink

1
the fastest way to grow your business is not your deal! Call the pros at

marketing your services to strangers on the Area Wide therprooﬂ ng for
internet; it is investing time into real human

relationships. Helping people. Supporting each

other. Building trust. Because one trusted

“I'm here to tell you we are living proof that

timely and thorough service.

Scan for more
information on
services available and
for speedy service.

relationship can change everything.”
— RORY VADEN

We had the chance to hear Rory Vaden speak about
building your personal brand and impact at our
national RP Elevate event. I've been reading his latest
book, Wealthy and Well-Known, and the quote above

Call today for

immediately stood out to me. It captures exactly what o . . a free
Real Producers is all about. . = } :

. &,,é &" *+  estimate or
Our platform exists to strengthen relationships = . .
among the Region’s top agents and trusted partners. "= rea Wlde . Home Bu yer
Through our stories, events, and collaborations, we . Waterproofing  ,* Ins pec tion!

aim to keep those connections real and valuable. e . 708-274-7467 .- -
We’ve seen how a single relationship can open doors, e «®
spark opportunity, and lift our entire community.

This issue, we’re thrilled to welcome four new

Preferred Partners to our Real Producers family: F
Wells Funding Group, People’s Choice Home
Inspection Services, Regional Federal Credit Union,

GET YOUR BUYERS

and Chicago Title. Each one shares our commitment .
to excellence and connection, and we’re proud to WE MOVE THE //b@— 0 y M
- THINGS YOUR
have them join our network. CLIENTS
LOVE AND . . T
Thank you to Public Bar & Rec, Phoenix Renovation GET RID OF THE Help your clients start 2026 ready to buy.
& Design, and everyone who joined us for our THINGS THEY DON'T

Fall Event on November 6. Youll find some great

moments from that day captured by T-23 Productions 1 Junk Removal K t
yeap Y CALL TODAY ristine

in this issue. & Full Service Moving
+ Furniture Assembly
v Packing Service 2]9-281 —2993 C Ia r k

MNorthwest Indiana
Mortgage Specialist

As we wrap up 2025, take a moment to celebrate the
connections that carried you forward this year. Trust
and genuine connection are what truly move us
forward. Wishing you a joyful holiday season and a
successful new year ahead!

PURDUE FEDERAL

CREDIT UNMION

Val Contreras % kﬁluvgnnl ‘
Publication Director LEhz il

valerie.contreras@n2co.com our fully licensed and insured
team oi(fers transparent pricing
and free estimates. From full-
service moves to eco-friendly
junk removal, we make the

rocess quick, easy, and hassle-

ree.

PURDUEFED.COM/KRISTINE

wlllli

Ty
LENDER
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BY THE NUMBERS

Here’s what the Top 300 Agents
in NWI sold in 2024

@ 8,400 » o y e
30% < o — | oo

NEW AGENTS TOTAL
TO THE TOP 300 TRANSACTIONS

HOME INSPECTIONS

SHOULD WE SHARE NEXT?

52,950,000,000 Scan QR code to nominate a feature.

SALES VOLUME

.:‘...
i

-9 £ - ~ “ -
- - ‘1 -L--"-“i,.|I e
. . . i W . W PR
Colt was excellent to work with! | hired him to = LTI < = ]

L
.

complete a home inspection on a new v

construction home. He thoroughly explained his \

i ¥ R e 2y 2 LS
e s L=
I T A T T R o AR £
inspection and report processes so that | knew ’ : .
e what to expect. His prices are competitive and he I :
%? e‘ve rwise = incorporates some of the latest technology into his e

" _J1'b'|'.?_ R
ce of
inspections that other inspectors either do not do
at all or would charge a premium for. The report ','o YOUR HOME BUY,NG EXPER’ENGE
was easy to follow yet very detailed and the

electronic format allows for a shorter summary to be

N

REDHT UNIGN

Everyone deserves a
place to call their own. AT S 4 & % % 200 5-Star Google Reviews!

(‘7_\,
-« .
H \NKHAUSER _!? EI E

\f
219-309-7142 | Colt@ContrerasHomelnspections.com E

| Scott Kosteba
MMLS #222049(0)
(219) 2760757
Wz | skosteba@everwisecu.com

Equal Housing Opportunity. NMLS 2686706, Subject 1o @

credin :Li:||:|:\..-.2 ancd :::|-|||':'|'.'-..’:||:- regLrements,

(219) 329-2363 | firm@fankhauser-law.com | fankhauser-law.com
123 North Main St, #209M, Crown Point, IN 46307 ﬁ
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SPRAY FOAM INSULATION

The most efficient, energy and
cost-saving option for your clients!

REMTLAES B L AC KBURN

LDERS

David Hoekstra
Greatlakessprayfoamindiana@gmail.com
GreatlakesSPF@gmail.com
4817 Ralston PI Griffith, IN 46319

RESTORATION

OF LAKE COUNTY
GET BACK TO NORMAL FASTER WITH RYTECH!

YOUR NEIGHBORHOOD RESTORATION EXPERTS

wredit ‘\
é A 7]

WATER MOLD FIRE CONTENTS

1122 ARROWHEAD CT | CROWN POINT, IN 46307

EMERGENCY SERVICE (219) 213-3911
@ first community mortgage

YOUR TRUSTED
PARTNER

from contract to close

AMANDA MCKENZIE

Production Manager | MWMLS ID 372937
219-274-01886 | Amaondo.McEenzie@fcmhomeloans.com

"Take your clients to a builder they can trust!

CHECK US OUT HERE! At Blackburn Bu//dersf our family-owned

approach ensures an intimate, hands-on
E E experience. Together, we’ll create the
" . perfect home tailored to their dreams!”

bbllc.build@gmail.com
BlackburnBuilders.net

lll'l'{'l':'!!llﬂ"rr' fori u'-g,f'lrf-un:r-:rr.-r:rul'u-‘.'v
:lw.':xc-.‘.'.l-“r .i_: n_r1r :'lr.'r|: } -
TR, O TR r i LS D
r.w-P'- o St ’F l..f;. Hduu:
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FROM SERVERS TO STORMS:

How AJ and Rafael Swapped IT for Restoration

KUCHARZAK Araiza were the kind of men who made
PHOTOGRAPHY . .
BY MELINDA technology hum quietly in the background of
NICOLE corporate America. Their careers in IT kept networks
PHOTOGRAPHY  secure, servers running, clients connected, and
facilities protected with the latest and greatest
technologies. They had the steady paychecks and
predictable routines but they also had an eye for
bigger challenges and a drive to solve real-world

problems beyond the data center.

BY ALI F or more than a decade, AJ Alghzali and Rafeal

But beneath the calm exterior, something was missing.

Cybersecurity will always be part of who we are,” AJ
said. “But we had always talked about owning our

own business and creating something that truly makes
a difference. When we connected with the Rytech
Restoration team at a franchise show, we immediately
recognized the opportunity to help people during some
of their most difficult moments. That’s what inspired us
to bring a Rytech location to Lake County, Indiana.”

That spark of ambition turned into countless late-
night conversations between the two friends—
discussions that eventually gave them the courage to

take the leap. Today, instead of managing systems and
software, they’re managing disasters. A] and Rafael
stepped away from the corporate world to launch
Rytech Restoration, where they now help families
and businesses recover from water, mold, and fire
damage with compassion and professionalism.

The Rytech Legacy

When AJ and Rafael chose to partner with Rytech,
they joined a company with deep roots in the
restoration industry. Rytech Restoration was founded
in 1995 by William “Bubba” Ryan, who spent more
than three decades in the restoration industry before
launching his own company. After seeing gaps in how
water damage was handled, he built Rytech to raise
the standard. What began as one location has grown
into a national network serving over 70 markets
across the U.S., providing expert water, fire, and
mold restoration. That commitment to quality and
customer care is what inspired AJ and Rafael to bring
the brand to Northwest Indiana.

The Leap of Faith

Neither A] nor Rafael took the decision lightly.
Leaving behind health benefits, stable salaries,

Northwest Indiana Real Producers - 19
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WE'RE IN THE
BUSINESS OF
RESTORING

PEOPLE’S LIVES.
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and the comfort of corporate life wasn’t what most
would call a “safe” move. But for them, the risk was
worth the reward.

“My kids constantly ask if I was scared to take that leap
of faith and focus on the restoration business,” AJ said
“Of course, I was! But I think it shows them courage

to go after what they want. I've always dreamed of
owning my own business, and I have no regrets.”

The pair threw themselves into learning everything
about restoration, earning IICRC certifications,
investing in professional-grade equipment, and
mastering the science behind water mitigation, fire

recovery, and mold remediation. What they lacked in
experience, they made up for in drive, discipline, and
belief in their vision.

“You have to believe in yourself,” A] added. “You
need the right mindset and the right mentors—and
I hope to be that example for my boys one day. I
want them to see that with hard work and faith,
anything is possible.”

A Business Built on People

From the start, A] and Rafael understood that
restoration isn’t just about rebuilding drywall or
removing water. It's about helping people through
one of the most stressful moments of their lives.

“We’re in the business of restoring people’s lives,”
said AJ.

That human-first approach became their signature.
Clients weren’t just “jobs”—they were families
trying to get back into their homes, or small business
owners desperate to reopen their doors.

“We are in the restoration business. But it’s such

a broad topic. There’s so much to it. What are we
restoring? We are restoring people’s lives who have
just been through a fire, a flood, or a hurricane. We
are there to try to restore their property and put the
pieces back together,” said AJ.

Word of mouth spread quickly. A] and Rafael became
known for their transparency, communication, and for
rolling up their sleeves right alongside their crews.

Expanding the Vision

With steady growth under their belts, A] and
Rafael are already thinking bigger than day-to-day
operations. Their next dream? An education and
training center dedicated to restoration.

“There’s a huge need for skilled technicians in this
field,” AJ explains. “We want to build a program where
people can learn the right way to do this work, earn
their certifications, and start careers of their own.”

The proposed center would serve as both a
classroom and hands-on training facility, combining
real-world restoration scenarios with the technical
knowledge required to succeed. They envision it as
a pipeline—not only for their own crews but for the
industry as a whole.

“We want to educate and train future technicians
and the public on what needs to be done when water
damage happens,” said A]

A Different Kind of Success

Today, their company has expanded from a two-man
dream to a growing team with trucks, technicians,
and a steady stream of clients. They’ve tackled
everything from basement floods to smoke-damaged
offices, always with the same philosophy: people first,
property second.

And while the corporate world gave them valuable
skills, they don’t miss it.

Their story is proof that success doesn’t always
come from climbing a ladder—it can also come
from building a bridge. For AJ and Rafael, that
bridge doesn’t just carry clients from disaster back
to normal life—it may soon carry future technicians
into a career field with endless opportunities.

And while restoration may not be glamorous,

it’s deeply meaningful. For these two former IT
professionals, it’s a calling they’re proud to have
answered—and one they’re determined to pass on.
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YOUR HEADSHOT & Zerssnad BRANDING PHOTOGRAPHER!

WE'RE THANKFUL FOR YOUR TRUST AND PARTNERSHIP.
THANK YOU FOR CHOOSING MERIDIAN TITLE.

pA
ot

€1©@ meridiantitle.com

Cindy Finley

Senior Account Manager
219.713.9760
cfinley@meridiantitle.com

Palmer Myers

Senior Account Manager
219.746.0873
pmyers(@meridiantitle.com
Dawn Zigler

Senior Account Manager
219.608.4799
dzigler@mendiantitle.com
Brooke Leonard

Account Manager
219.677.3769
bleonard@meridiantitle.com

MTC

MERIDIAN TITLE

M E ]__T/N DA N I CO L E 219-323-4657 MELINDANICOLEPHOTOGRAPHY 219@GMAILCOM

SCAN TO WEBSITE

> ” PEOPLES CHOICE

HUME INSPECTION SERVICES

R “Very impressed with
® . thelevel of detail and
~ professionalism. The
. Inspectiongave mereal 'y vears
peace of mind before expmem
+ iclosing. Great service all
.~ around. | will definitely
reach out to Scott again!”
L. Martinez

e .

N
You Have Enough’1

Juggle.
Leave:'trZZ The
Right Mortgage To ﬂ ‘

UNION/—/OME

MORTGAGE

- \\
Travis \Xlaters l
Sr. Mortgage

NMLS 150593 }I
219.286.2211

TWaters@UH \\ ; i
UHM.com/! \f/ ) ._‘ 4 piee
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Ja,
A
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RISING STAR

o New Chapter
REAL ESTATE
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For many, real estate is a world
of transactions and commissions.
For Darian Dobson, it’s about
time. “You can always make more
money,” she says, “but you can’t
get more time back.”

That belief drives everything
she does—from selling homes

to homeschooling her oldest. As
a mom of three children under
5, Haislee, Haddie, and Summit
she lives a very busy life with an
even busier schedule. In just two
years, she’s turned her passion
for both family and business into
a thriving career while teaching
her children from home.

Homeschool ..« Home Sales:
Darian Dobson’s Blueprint for Success

Redefining Success on

Her Own Terms

Darian’s drive is rooted in hard
work and hustle. In high school,
she juggled three different part
jobs. In college, she worked more
than 50 hours a week while
studying full-time for a Business
Administration Degree. That
tireless work ethic eventually led
her to a management position

at a CVS store, where she logged
80-hour weeks sometimes. The
paycheck was steady—but the
time wasn’t hers.

She traded the corporate pace for a
role in the banking industry. It paid

less, but it offered the one thing she
valued most—time. “That ended
up being the perfect bridge into
real estate,” she says. “Ilearned

so much about lending and the
process behind the scenes.”

“When my second daughter was
born, I told my husband, T'm not
going back to that eight-to-five,” she
recalls. “It just didn’t fit the kind of
life I wanted for our family.”

When the moment came to

leap into real estate, she didn’t
hesitate. “I just told myself, Tm
going to do it” I wanted the
flexibility to homeschool my kids
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| want my kids

to know their

mom
worked

hard

and
ept

her
word.

and be present for them. Those
years go by too fast, and I don’t
want to miss them.”

A Formula Built on Hard
Work and Heart

In her first two years, Darian
sold more than $8 million and

is on track to hit $10 million by
year’s end. She’s setting her sights
even higher, aiming to reach $15
million within three years—a
remarkable feat in her rural
market, where average home
prices range from $150,000

to $275,000.

“In a smaller market, you've

got to work harder. It’s more
transactions, more miles, more
clients, more follow-up,” she says.
But Darian has never been afraid
of hard work.

Her success comes down to two
principles: invest in the business
and serve people well, while
creating strong relationships.
She leverages social media,
online tools and paid leads,

but what truly sets her apart

is her commitment to service.

“I treat every single client

like they’re a million-dollar
client,” she explains. “No matter
their budget, they’re the most
important person to me at that
moment. That’s how you build a
friendship and trust—and that’s
how you earn referrals.”

She’s quick to point out that

real success doesn’t come from
comparison. “I try not to look at
what other agents are doing,”
she says. “That just sets you

back. I focus on my goals and my
personal growth. What’s working
and what isn’t. For me, real
success means being able to work
hard, raise my kids at home, and
be there for my family.”

Balancing Faith, Family,

and Future Goals

Darian’s husband is part of a
third-generation family that
owns two car dealerships, and
his dedication inspires her own.
He has always said, “When you
run your own business, no one
wants it to succeed more than
you do,” she says. “There is a lot
of truth behind that statement
and that’s how I approach my
real estate business. I treat my
clients like family so they want to
come back to me.”

Her long-term vision is equally
ambitious. “Within five years,
I'd love to open my own
brokerage,” she says. “I want to
build something lasting—a bond
with the community. I want a
successful business that I can
eventually pass on to one of my
children one day.”

That legacy mindset extends on.
“I want my kids to know their
mom worked hard and kept her
word,” she adds. “When I say I'm
going to do something, I'm going
to do it.”

To prepare for the next phase,
Darian is going to pursue
additional certifications,
including luxury real-estate
and commercial real estate
training. She’s also part of an
agent collaboration network—a
peer group where agents meet
and share strategies, challenges,
and successes. “It’s great to
learn what’s working for others
- or what’s not in our area. It’s
great that we can have these
conversations and can continue
growing together,” she says.

Making Time for What
Matters Most

When she’s not negotiating
deals or guiding clients, you’ll
find Darian at home reading

a book or homeschooling her
oldest. She loves camping with
her family, or traveling to new
destinations. She loves that
homeschooling will give them an
opportunity to travel more and
can turn real world experiences
into lessons. “When we travel,
there will always be places we
can visit to use as a part of their
education,” she says. “Whether
it’s a museum or a historical site,
z00’s, workshops or even state
parks. There’s always something
to learn.”

Real estate has given her the life
she prayed for—one where family
and faith come first. “It’s truly
been a blessing for our family,”
she says. “I get to do meaningful
work, create lifelong friendships
with clients while helping them
find homes they love, and still
have the time to be a wife and
mom. That’s true success to me.”
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TWO GREAT BUSINESSES, SAME GREAT OWNERS!
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Radon Testing & Mitigation
Indoor Air Quality Testing & Solutions
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Superior Residential & Commercial Inspections
WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More!

A » The Tim James Team »
| B PILLARTOPOST

HOME INSPECTORS

Health Care Designed with
Let's grab coffee to YOU in Mmd

discuss our affordable
health care plans built for busy,
hardworking agents like you- my treat!

Let’s insurance together.

B INDJANA FARM
W. BUREAU INSURANCE"

AARON SCHWARTZ | AGENT

= (219) 789-7485

Scan to visit
My website!

AIR DUCT &
DRYER VENT

CLEANING

ADDITIONAL SERVICES:
UV Purification Systems @
Duct Repair/Replacements @
Video Inspections @

Interior Duct Recoating/Resurfacing @

VETERANS GET 10% OFF AIR DUCT CLEANING

Show 1D for discount. Valid from 11/1/2025 thru 11/30/2025. Exclushons may apply. Mention the &d for discount

Higgrs &
' Deck The Hauls & Lug It All

Eco-friendly junk removal for 1
your holiday listings

Residential & commercial service

Same & next day Appointments

Locally owned & operated

We keep as much out of landfills as possible
+ Honest pricing

We're thrilled to have Tom’s talent e .
and expertise on our side. $25 OFF /4 truck load or more’

I 1
I ]
I 1
I *Offer sl in parsicipating areies only, Cannol be combinedd with ofker ]
' e COUPON CODE: '
I L]
I ]

OUR DREAM TEAM
JUST GOT EVEN STRONGER!

WELCOME ABOARD,
TOM DONOVAN!

ofers. Apolies 10 14 trach inad or mere. Tarms and contitioms apply
O geepirecs. o 0173125, € 2005 Jorifoggery Francasting SPELEC LUGHOLIDAY 25
A righe reserved, Each iocitionindependeat fy ownist and opeatmd

@ Fidelity National Title

Northwestindiana.fntic.com
@ 219.281.1125
%< Tom.Donovan@fnf.com

JUNKLUGGERS.COM - 219-235-1719
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From TRENGHES to TRIUMIPES

Melissa Capellari’s Journey Through

Fear, Failure, and Freedom

ome storms come to destroy. Others come to
rebuild. For Melissa Capellari, the events that

could have broken her instead fueled her success.

“It was a tough, intimidating crowd,” she says
about her competition in the early years. “In a small
community, everyone has an opinion of you. Some
feel threatened and try to de-rail you. Thankfully,
others are more kind, and with training, I built a
good business, even in my early 20's.

Rebuilding in the Rubble

Ten years into her career, however, Melissa found
herself in the middle of a difficult, fairly public
divorce. It forced her to face herself. “I had to take
accountability for the areas I needed to grow,” she
says. “I could either let the pain define me or let it
refine me.”

She began reading self-help books by the stack, using
every insight to rebuild her confidence. “I was the
woman hiding in the back of the library with Divorce
for Dummies tucked inside a real-estate book,” she
laughs. “But I realized, you can learn anything.”

Real estate became her anchor. The work offered
flexibility, independence, and a way to keep moving
forward. “It gave me a purpose and a paycheck
while I healed,” she says. “It taught me how to keep
showing up.”

She refused to let “divorce” become her family’s
identity. “Our story was never going to be defined
by drama,” she says. “We ignored the chaos and
focused forward.”

Roots of Resilience

Long before she built a thriving real-estate career,
Melissa learned what hard work meant. She grew
up on a horse farm, waking before sunrise to feed
and train her horses before school. “That’s where
discipline started,” she says. “If you want something,
you take care of it. You show up.”

That early discipline led her to college and eventually
to building houses with her then-boyfriend—a side
project that sparked her passion for real estate.

“We didn’t know what we were doing, but we did it
anyway,” she recalls. “That’s how I've lived most of
my life, staring fear in the face and pushing forward.”

From Pain to Purpose

These days, Melissa continues to build her life with
purpose. Real estate became more than a career; it is
her classroom for courage. “This industry is not for
the weak, but I believe that knowledge is power. The
more you learn, the less control fear has over you,”
she says.

As a single mother raising two daughters, she found
strength in helping others find stability. “My greatest
joy is connecting people and setting them up for
financial success,” she says. “Equity and access are
empowering. They give people choices.”
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Her own choices recently led her to a new calling:
helping seniors navigate major life transitions.
Inspired by her grandfather’s journey with
Alzheimer’s, and a calling to assist clients with aging
in place, Melissa launched Downsize NWI, a business
dedicated to helping seniors “right-size” their lives.

“It’s not just about selling a house,” she says. “It’s
about helping people age with dignity and peace of
mind. I want to make sure they feel seen, safe, and
supported.”

Over the years, Melissa has become a respected
leader in her industry. She currently serves as

State President for RRC (formerly CRS) and holds
leadership roles with NIRA and several local
initiatives. She was also selected to serve on the
National Association of Realtors Federal Financing &
Housing Policy Committee, Member: At-Large.

“a
=
!-.

_ ] %
DOWNSIZE NWI

RIGHTSIZE THE REGION

Can you simply Age In Place?

Is your home fesling more like a Hassle
than a Haven? !

. feedom is when your Home fits your Lifed

Choosing the Light

Through heartbreak, reinvention, and leadership,
Melissa has built more than a career — she’s built
a way of life. “Success,” she says, “is improving
someone else’s life.”

That belief has become her compass. Her story

is proof that darkness can be the birthplace of
brilliance. She proves that the hardest seasons can
refine, not ruin, the ones willing to grow through
them. “You can’t control what happens,” she says.
“But you can choose what you do with it. You can
decide to grow.”

Melissa has passed those same lessons on to her
daughters, Anna and Mia, now both seniors, one in
college and one in high school. “I tell them: figure out
who you are before you let anyone else define you,”
she says. “Empower yourself with knowledge, stay
true to your heart, and never stop growing.”

Her words mirror the way she lives, with courage,
compassion, and consistency. “The definition of a real
producer isn’t in the numbers or rankings,” Melissa
says, “it’s in producing consistently year after year.
Whether you’re up or down, you keep showing up
and doing it with heart.”

Melissa is a real producer who shows up, gets things
done, and grows through every challenge.
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Pest-Free Peace of Mind

Your clients are making one of the biggestinvest-
ments of their lives. We help protect it. Whether it's
termites threatening a foundation, mice or rats
getting too close for comfort, or unexpected
pest issues surfacing before closing, we
provide proven, family-safe solutions.

+ Termite Protection - Chemical-free, preventive
solutions for Northwest Indiana homes.
« Rodent Control & Prevention - Humane and safe for homes

with families and pets.

« Investor & Property Management Expertise - Trusted by

real estate professionals.

« 95+ Years of Integrity & Excellence - We're still

family-owned, unlike the competition.

We are a local resource for your team and clients.
Book a free Lunch & Learn!

We'll equip you with essential pest knowledge

to protect deals and add value to your service.

secorsesrs: ERANKLIN
FranklinPestSolutions.com

PEST SOLUTIONS

YDUH SUGGESS STARTS BEFDHE THE
=tm -

72z LISTING HITS THE MARKET: &
IPARTNER WITH SCCS NWI FOR A"

SMOOTH CLOSING WITH NO SURPRISES.
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MOLD INSPECTION MOLD TESTING

SRECIALTY{CLEANINGIZICONTRACTINGISERVICES

We are committed to
USTODAY 219-928-3026

keeping families safe
34 - December 2025

1

Www.scesnwi.com

* Over 25 Years of Experience
HEATING & ([0 o ondiionng . frothermal speciais
AIR CONDITIONING _ p . . g
YOUR INDOOR CLIWATE SOLUTION * Residential & Commercial Installation & Service
219-515-4007 * Family Owned & Operated
info@stiheatingandair.com * Financing Available

Ask us about installing a geothermal heat pump in your home. It is the greenest, most efficient, and most cost
effective heating & cooling system available. You have to experience it to believe it!

A 30% federal tax credit for residential ground source heat pump
installations has been extended through December 31, 2032. The
incentive will be lowered to 26% for systems that are installed in 2033 and
22% in 2034, so act quickly to save the most on your installation. In
addition to the federal tax credit, some state, local, and utility incentives
may be available in your area for even more savings on installing a
geothermal heat pump.

Les Turbin, Vice President ~ Rachel Turbin, President

PREMIER TITLE

COMPANY

58 Valparaiso St., Valparaiso, IN 46383 » 219.386.4006
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ome stories remind
us that success isn’t
inherited, it’s created

through grit, grace, and the
courage to bet on yourself.
For Carol Dobrzynski, real
estate became more than a
profession; it was the vehicle
that carried her from modest
beginnings in East Chicago
IN, to building a thriving
business serving clients
across the country.

Her family-centered
legacy is rooted in hard
work and heart.

The Courage to Leap

Carol’s real estate journey
began not with a plan, but
with a possibility. While
working as a server, a
customer noticed her spark,
warmth, humor, and natural
connection with people,

and offered her a job in the
service department at his
car dealership. She accepted,
even though she “didn’t
know a thing about cars.”
That leap led to another.

One day, the top Realtor

in the nation pulled into
the dealership. Impressed
by Carol’s customer service,

he asked, “Have you ever
thought about selling
real estate?”

She hadn’t. But that

conversation planted a seed
that changed everything.

Carol and her son Matthew

N (% 1

“ After work I went home
and reviewed my finances.
With lots of prayer I realized
I could make it financially
for a few months until I got
settled in real estate,” she
recalls. “Part of me thought,




Poker teaches patience and observation.

Don’t CX OSC- OoOur andon‘- N nc.
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What if 'm not smart
enough? What if I can’t do it?
But then I thought — what
do I have to lose?”

Within forty-eight hours,
Carol resigned from her job
and enrolled in real estate
school. She passed both her
classes and licensing exam
on the first try. It was the
start of a career defined by
bold moves and quiet faith in
her own resilience.

“Id rather try and fail,” she
says, “than live wondering
what might have happened if
Ihadn't”

Carol’s success was never
handed to her. She grew

up in East Chicago, a tough
neighborhood where
gunshots and sirens were
background noise. She
remembers the sting of food
stamps and the humility of
garage-sale clothes.

“There were times when
people would fight over

that block of cheese in the
government box,” she says. “I
learned early that if I wanted
something better, I'd have to
create it myself.”

As the oldest child,

she shouldered heavy
responsibility while her
mother worked multiple

jobs to support her and her
younger sister. Yet those early
struggles built the backbone
of her drive. She vowed to
take control of her future and
rewrite her family’s story.

Ten years into her career,
with business booming and
burnout creeping in, Carol
faced another crossroads.
“I was overwhelmed but

didn’t want to compromise
service,” she says. Her
solution was to build a
team and not just any
team, but one that reflected
the loyalty and unity that
defined her family.

Team Dobrzynski became a
true family enterprise:

By Carol’s side are her
Mother Carol (Senior
Transaction Mgr.), Son
Matthew (Broker), Aunt Lynn
( Broker & Vice President),
Niece Jessica ( Broker) &
Cousin Valerie (Broker)

That philosophy extended
beyond her relatives. “Even
if someone isn’t a blood
relative, once they’re on
my team, they’re family,”
she says. “It’s about trust,
accountability, and helping
each other win.”

Together, they created a
culture of collaboration,
transparency, and heart.
“We talk about the good,
the bad, and the ugly,” she
laughs. “No one’s left on an
island because we figure
things out together.”

The Strategy Behind

the Success

Discipline is Carol’s north
star. “Success,” she explains,
“is being consistent. It’s
doing the work every day
— even when you don’t
feel like it.” She’s built her
reputation on structure:
sticking to a routine,
staying educated, and
adapting to an ever-
changing industry.

Her strategic edge comes
from an unexpected source:
two decades of playing
poker. “Poker teaches

patience and observation,”
she says. “Don’t expose your
hand on day one. Listen
first.” That lesson translates
directly into real-estate
negotiations: stay calm, stay
focused, and always think
two moves ahead.

Over the years, Carol has
turned dreams into tangible
milestones: a convertible she
once only imagined, a second
home in Florida, and a
flourishing business she built
on her own. “Every dream
I've written down,” she says,
“I've checked off.”

But for Carol, ambition
has never been about
accumulation. It’s about
impact — for her clients,
her family, and the agents
she mentors. “I want to
teach other agents to be
accountable,” she says. “To

From left to
right: Lynn
Fernandez,
Tony Datullo,
Jordan
DeYoung, Carol
Dobrzynski,
Matthew
Salgado,
Rosalia
Vasquez-
Hernandez,
Pooja Goyal,
Alex Garcia

know that when you say you’ll
do something, you do it.”

Legacy in Motion

Carol’s next chapter is already
unfolding. Licensed currently
in both Indiana and Illinois,
she’s In Real Estate School

to be licensed to serve even
more clients in Florida. Her
motivation? Her grandson. “I
want him to grow up near the
water,” she says. “Florida felt
like the right place to build
the next foundation.”

She’s also deeply engaged in
her community. She supports
local Trunk or Treat, Toys for
Tots, and the Humane Society.
Outside of real estate, she
loves line dancing, traveling,
hiking, kayaking, and
spending time by the ocean.

And when she’s not closing
deals, you might find her
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skydiving or bungee jumping
— living proof that the girl who
once doubted if she was “smart
enough” has replaced fear with
fearlessness.

“I think some people see me as
tough,” she admits. “But I just
expect a lot from myself — and
I care deeply. I'll always help
someone who’s trying to learn
or grow.”

Her advice reflects the
philosophy that’s carried her
through every obstacle:

“When someone seems
unapproachable, try anyway. Don’t
let fear stop you. You've got nothing
to lose and everything to gain.”

From Humble Beginnings to
Empowered Legacy

Carol Dobrzynski’s story is about
so much more than real estate;
it’s about rewriting the narrative
you inherit. It’s about turning
survival into strategy, and
scarcity into strength.

From the young girl determined
to rise above economic struggle to
aresilient leader guiding others
toward greatness, Carol reminds
us that success isn’t reserved for
the privileged — it’s built by those
bold enough to begin.

“You can’t control where you
start,” she says, “but you can
control where you go from here.”
And that, perhaps, is the heart of
Carol’s story — proof that with
faith, persistence, and a little
audacity, anyone can build a life
that outgrows its circumstances.
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Let’'s Grow Your Business, Together.

When you partner with us, you get access to our CRM:
- Shared visibility into leads to keep momentum strong
- Better organization, better results

« Co-branded marketing that puts you in the spotlight

Let’s talk about leveling up your business—contact me today!

NMLS # 209470

mjacinto@directmortgageloans.com | Office: 219-924-5554 Cell: 219-501-1011

www.directmortgageloans.com/michelle-jacinto

Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit,
home value, collateral and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# is
832799 (www.nmlsconsumeraccess.com). Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031. @

MCB’s

ENVIRONMENTAL
INSPECTIONS

Over 30 years of educated, high-quality
evaluations fer buyers, sellers, and homeowners.
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WHY INSPECT
SEPTIC SYSTEMS |
AND TEST WATER? »

Shane L. McBurnett D. "MecB" McBurnett
Lead Inspector Inspector e
Enwirormmental Sciantist Mawvy SEAL. Rat =
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Purdue Grad Purdue Grad ﬁﬁ- E-

requests@mcbsinspect.com + 574.930.0518

NEAR
" NORTH

TITLE GROUP

Two Northwest Indiana Near North
Locations to serve you best.

Valparaiso Merrillville
308 E Lincolnway 4101 E 90th Dr, Ste C
Valparaiso, IN 46383 Merrillville, IN 46410

(219) 203-4086 (219) 755-0100

VISIT US AT
NNTG.COM
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NWI Real Producers
FALL EVENT

PHOTOGRAPHY BY T-23 PRODUCTIONS

blast! The turnout was fantastic, and the games, food, and vibes kept

everyone smiling. We saluted the veterans featured in our November issue
and recognized our recent magazine features. Huge thank you to host Public Bar &
Rec, event sponsor Phoenix Renovation & Design, our partners for the all generous
giveaways, and to all who joined us!

O ur Fall Event on November 6 at Public Bar & Rec in Crown Point was a

BAR&RED
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DRINKS
FOOD

FAMILY FRIENDLY DAILY TIL 9PM

210 S MAIN ST, CROWN POINT, IN 46307

219.207.8006 | PUBLICBARANDREC.COM
®

FOLLOW US ON OUR SOCIAL CHANNELS
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with any
plumbing repair

EXPERT -

PLUMBING =
SERVICES e P
FOR e \ " i
EMERGENCIES | _

AND THE 3 1
EVERY DAY.

EIYCE

219-554-8808 PLUMBING
OFY 24/7 SERVICE PARAMEDICS

Scan to check out

our website! ==

7-Day to 10-Day Turnarounds
Free Same-Day Estimates
Licensed and Insured

THE WENDY KRISCHKE TEAM

@um‘

YOU CAN COUNT ON US TO HELP YOU GET
YOUR DREAM HOME! OUR FRIENDLY SERVICE

AND EDUCATED TEAM GUIDE OUR CLIENTS TO
A SMOOTH CLOSING

CCM POPULAR PRODUCTS

-Conventional
-FHA Loan
-FHA 203k
-USDA
-VA
-First time homebuyer grants

GRANIT

INC

For more information :
© 219.712.4512 :

(m) teamwendyeccm.com

ccmhomelending.com

Call or Text
(708) 358-6077

Kitchen Countertops
Bathroom Countertops
Outdoor Kitchens

WENDY KRISCHKE

ORIGINATING BRANCH
MANAGER
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200 | C: (708) 755-8600
Maxn@ttsgranite.com
Jdavis@ttsgranite.com

?"

o

%



