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25+ years of making home
ownership dreams come true.

Locally owned and operated
in San Diego.

Transactions closing in as
little as 10 days.

Every client matters.

Connect with
Point Mortgage today.

PointMtg.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE / DST’S
Bangerter Financial

Eric Barbarita

(619) 902-0630
bangerterfinancial.com

ASSOCIATION OF REALTORS®
Pacific Southwest

Association of Realtors

(619) 421-7811

www.PSAR.org

CLEANING SERVICES
RC Cleaning Services
Fernando Nielson
(619) 885-8857

EDUCATION
Women'’s Council of
Realtors San Diego
(858) 735-8026
wcrsandiego.com

ESCROW SERVICES
California Preferred Escrow
Kim Peterson

(619) 475-4094
www.californiapreferred.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

New Venture Escrow
MetroSouthRP

(619) 948-90M
newventureescrow.com/contact/
chula-vista-branch/

Oakwood Escrow
Brianna Jensen

(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions

Shannon Corrigan

(619) 459-3592
www.caringtransitions
sandiego.com
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FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan

(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HOME STAGING DESIGN
Color Home Staging + Design
(619) 859-1935

Yellow Rose Home Staging
Bess Ouahidi

(858) 775-7465
www.yellowrose
homestaging.com

HOME WARRANTY
Choice Home Warranty,
San Diego

Julia Altamirano

(888) 275-2980
chwpro.com

Home Warranty of America
(888) 492-7359
hwahomewarranty.com

HOME INSPECTION

Morrison Plus Home Inspections
Danielle Wolter

(619) 672-7951
morrisoninspects.com/sdeast

INSURANCE SERVICES
Allstate

Steven Hovland

(619) 425-9400

INTERIOR DESIGN/
STAGING/CURATIONS
Modern Unrefined
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

Yellow Rose Inn
(619) 921-7791

LEGAL SERVICES
SoCal Realty Law
Shanna Welsh-Levin
(619) 232-7325
socalrealtylaw.com

MORTGAGE

Barrett Financial Group, LLC
(619) 993-9623
cristencarverlender4U.com

MORTGAGE PROFESSIONAL
New American Funding
Martha Gomez

(760) 594-4727

Point Mortgage
Peter Mendiola
(619) 475-4095
www.pointmtg.com

MOVING & HAULING
College Hunks Hauling
Junk & Moving

Eddy Jabbour

(858) 216-4600
www.collegehunkshauling
junk.com

NATURAL HAZARD
DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PHOTOGRAPHY
Lauren Finch Photography
(858) 265-8564

Linked Preview
Brandon Pease
(928) 322-6960

PHOTOGRAPHY/ BRANDING
Closing Photos

(760) 895-5238
closingphotos.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
GoldenWestManagement.com

REAL ESTATE ATTORNEY
Ginder Law Group
(760) 294-7736

REAL ESTATE SALES -
RENOVATION DESIGN
Renovate San Diego
Shelbi Nesbitt

(619) 751-7934
renovatesandiego.com

REAL ESTATE TRANSACTION
COORDINATOR

Transaction Processing
Services, Inc

Angela Ackerman

(602) 573-8756

mytpsinc.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

Renzi Social Co

Amanda Renzi

(609) 402-1729
www.renzisocialco.com

SOLAR PANEL CLEANING
& MAINTENANCE

South Bay Solar Cleaning
Marcos Delgado

(619) 535-8947
www.sbsolarcleaning.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway

(619) 280-2400

TITLE INSURANCE
First American Title
www.firstamericantitle.com

Ticor Title

Tony Santiago
(619) 410-7917
www.ticorsd.com

TURF CARE

SoCal Turf Cleaning
Marcos Delgado

(619) 535-8947
www.socalturfcleaning.com

Protecting Real Estate Investors and Real Estate Professionals

socalrealtylaw.com

(619)332-1609

swelsh@socalrealtylaw.com |

Experience Our
Webinar Series
For Landlords

Cl: e
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MAKE IT A WIN-WIN SOLUTION: N Vg

SECURE CASH OFFERS FOR YOUR CLIENT - =
Protecting Sel

your business

TARNLA MARKS
S Aeval Exsiitive

ST AT

INVESTOR PARTNER

(619) 603-0915

@RENOVATESANDIEGOLLC

lers.

Empowering Realtors.

Are vour sellers protecied after closing?

Elewats o regiatation:, gl a
comgetithee dge s give yolsr sellers
poxes of mind with $35,000 in cavmrage
four potential disgutes or tawauds

Let's protect vour sellers and strengthen

together.

Connect with us today!

GARY SEVILLA
Escrow Remreseniutive

L 2]
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Meet

The
Team

Cathy Ginder Annie Petersen Joseph Cottle
Publisher/Owner Writer Writer

Eric Ginder, Esq. Shanna Welsh-Levin Amanda Renzi Maryam Habashi
Legal Pointers Legal Pointers Social Media Manager Business Development Coach
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e
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\ 3
i |
Meg Bogart Brandon Pease Lauren Finch
Meg Bogart- Closing Photos Photographer Photographer

Linked Preview LLC

Closing Photos

but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Your Neighborhood Property Managers
Rent It Like You Mean It

OUR REALTOR - B
PARTNER PLEDGE B ,,
We Don’t Do Sales... -
So You Will NEVER
“Lose” A Client.

T,

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 858.779.0577 | GOLDENWESTMANAGEMENT.COM
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Goldenwest
Management Inc.

Exterior Home Cleaning Services | Commercial & Residential | Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions
W A

E T g

Marcos Delgado
619.535.8947
SCAN ME www.sbsolarcleaning.com

30 by 30
Financial Literacy
Campaign

Jonathan Pagtakhan | CA LH License: 0L93059
jpagtakhan.wfg@gmail.com | (619) 964-2327
wsbcampaign.com/jonathanpagtakhan
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PUBLISHER’S NOTE

Season’s
Greetings!

8 - December 2025

Greetings!

As the year draws to a close, December
invites us to pause, reflect, and celebrate
all that we’ve accomplished—both
personally and professionally. It’s a time
to appreciate our clients, colleagues,
and community for another year of
growth and resilience in the real estate
industry. This month our preferred
partner spotlight is on Color Home
Staging. Color lives up to its name,

with designs that standout. Owner
Sonny Zizzo, a former hairstylist who

is also a real estate agent, knows how

to style rooms to make them pop- and
selll Staged homes are said to sell for

up to 20% more, and faster according

to studies, who doesn’t want that!

Our Rising Star this month is Jenny Adib.
Jenny came to real estate after a navy
career, and she is definitely serving her
clients just as she served her country,
giving her all! She was nominated to us
by our July cover agent, Adrian Quijano
who himself was a Rising Star in one

of our first issues. I'm sure we will be
seeing Jenny on the cover in the future as
well! Our cover agent this month is Ms.
Southbay- Anjanette Calderon! Anjanette
is a consummate professional who guides
clients not just in a home purchase,

but also their new community through
posts and reels she does on local events,
restaurants and places of interest. We
definitely had some fun with our holiday
photo shoot; thank you Anjanette!

Lastly, a big thank you to my husband,
Eric Ginder, for helping to set up the
Women’s Council Installation and our
magazine holiday photo shoot!

This month’s issue highlights the spirit
of the season—stories of generosity,
market insights to help you finish the
year strong, and a look ahead at what’s
to come in the new year. Whether
you’re closing final deals or simply
taking time to recharge, we hope these
pages inspire you to end the year on a
high note.

From all of us at Metro South San Diego
Real Producers, we wish you a joyful
holiday season and a prosperous

New Year!

Cheers!

Cathy Ginder
Publisher
cathy.ginder@n2co.com
858-735-8026

LinkedPreview.com
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Quarter Four is here — it’s time
to reflect.

Are you where you want to be?

Did you grow your business and your
mindset this year?

Did you consistently generate qualified
leads and turn them into loyal clients?

10 - December 2025

Did you build leaders, not just followers,
within your team?

Did you improve communication and
accountability across your organization?
Did your income and impact grow
month after month?

Did you invest in your own development
as much as you did in your business?
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SCHEDULE TODAY!

Challenges, distractions, and
market shifts will always exist—
but your systems determine
whether you rise or stall.

This is where the fundamental shift
happens: clarity, structure, and
measurable results through proven
systems in sales and leadership.

That’s how it started for me 30 years
ago—when I built the PATH: systems
that became my invisible partner for
accountability, focus, clarity, direction
and consistent growth.

For Quarter Four only, INFUSE System
is offering 75% off selected Business
Development Coaching programs.

No one’s coming for you but you. Let’s
create the needed SHIFT: build a system
that produces change.

Book your free discovery call today.

Maryam Habashi, M.Ed.Founder-
INFUSE system

R T S
18 Warrant

Hor y of Amernca

STRENGTHEN
Your Client
Relationships

with HWA's White-Glove
Home Protection!

Why Partner with HWA?

Homeowner Setup Calfz [ Clarm Support | Personal Escatations Team

Anthony Castaneda
Account Executive
San Diego County

w" Buyer & Seller Warranty
v Non-Transactional Warranty
v New Build & Multi-Unit Warranty

619.455.0187 | HWAHomeWarranty.com

ACastaneda@HWAHomeWarranty.com

619.517.1366

SALES TEAM
619.651.6331

’élJEssgA 5
e

sales@cadliforniapreferred.com

Ve Brgert

CLOSING PHOTOS

San Diego Real Estate and Branding Media
760-895-5238 | Closingphotos.com | @closingphotos
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Jenny

SERVICE TO
COUNTRY,
COMMUNITY

& CLIENTS

What did you do before you became

a realtor?

Iserved in the United States Navy for 8
5 years! I was a Logistic Specialist. In
other terms Supply Chain Management,
I managed the ships financial budget,
hazardous materials, inventory, and
tracking and ordering specials parts to
make the ship operate safely across the
ocean. Basically, shop for a living!

What are you passionate about right
now in your business?

Veterans!! I love working with people
like me and helping people use their
amazing benefit, the VA Loan! There

are so many loopholes with the VA Loan
that can help a veteran out financially
with 0% downpayment. I have saved
my clients tons of money and improving
credit scores!

What has been the most rewarding
part of your business?

The most rewarding part is when
clients never thought homeownership
would be for them or that you needed
to have a lot of money saved. I can see
my client’s happiness and gratitude at
making dreams come true. I also work
with Spanish speaking clients and what
warms my heart is when I help another
Latino Family out. Most come to this
country with a dream and when I make
the dream come true, it truly fills me up.
Because the family that made me is like
the families that I can now help!

What was your biggest challenge as

a realtor?

Work life balance. I have come to terms
that in order for you to get what you
want out of life there will be sacrifices.

PHOTOS BY LAUREN FINCH

Before deciding whether to continue my
career in the military or get out and be a
civilian, I had to choose my hard. It was
going to be hard staying in the military
leaving my daughter behind or to start
over with a new career while being a
mom and wife. I am learning that it may
not be a balance, but I can now afford to
hire help and continue to grow and scale
my business!

What’s your favorite part of being

a realtor?

Other than making dreams come true
for other fellow veterans or my Latino
community, Networking. Meeting many
people in real estate that have different
backgrounds or in different careers all
come together for one goal. Building
Wealth. I come from humble beginnings
and being in this environment lets me
know that anything is possible. If you
would have told me that I would double
my income in the first year of being a
civilian again, I wouldn’t have believed
you. It’s not just about how much money
I can make, but how the work you put in
is going to reflect in your income.

Define Success

Happiness and being the best role model
to my daughter! Take away the money,
cars, homes all of that. If you are not
happy in your own life outside of work or
love what you do, your unhappiness will
pour into other areas of your life. Life

can throw its challenges and it’s not going
to always be rainbows and sunshine.
However, remain positive, keep your
faith and be proactive. Success to me is
truly loving what you do, loving on your
people and having peace. This is what I
want my daughter to see. You can have

anything in this life, you just have to
believe it, achieve it and love what you
do! I want to be the woman my daughter
looks up to that helps motivate her to do
anything she wants in this life because
her mama did it!

What are your hobbies and interests
outside of Real Estate?

Outside of business you can catch me
having a good beach day with my rom
com novels or going on walk, getting
fresh air and having mind clarity.
Outside of business I like to be at the
beach, let my brain shut off and not
think about work and just enjoy nature.

Tell us about your family

I come from a Guatemalan family

who came to America with a dream.
They instilled hard work and passion!
They showed me that anything was
possible, coming to a country really
young and not knowing any English

but still making it happen. It rubbed off
on me and now I have my own family,
my husband, my daughter and our fur
baby! My husband has been my support
system since getting out of the military
and being in real estate. When I first
started, it was working 7 days a week,

it wasn’t something we were used to,
but he created space for me to focus on
business. My daughter is going to be

5 in November; she keeps us busy. So,
when I'm not selling homes, I'm with my
family enjoying Sunny San Diego.

Are there any charities or organizations
that you support?

I support the Humane Society and
Foundation for Women Warriors. Dogs
in shelters or being abused just breaks
my heart. Dogs don’t have options to
pick their human and for their human
to mistreat them is just unfortunate. My
dog is the most loving loyal companion
anyone can have. I couldn’t imagine just
giving him away. I am a Woman and a
Veteran, adjusting to the civilian life can
be hard. This foundation helps women
with careers, childcare and shelter, it’s a
community to uplift my sisters in arms!

Given your status and expertise, what
is some advice you would give an up-

and-coming agent?

Metro South San Diego Real Producers - 13




Get a good mentor. Find a mentor that
needs help, pay them with your time
and they will pour into you and your
business. Also be very disciplined
with your time, money and who you
surround yourself with. Also don’t
indulge into eating bad eating habits!

In closing, is there anything else you
would like to include in the article?
I'want to thank God for every blessing
he has provided me. I have strong

faith in myself but stronger faith in
God, without him none of this would

be possible. Every person that made

an impact in my life whether it was
military or business I would like to
thank. A Huge Shout Out to: Rena
Wright, Chad Santos, Kevan Hunter,
Jehdiah Hightower, Marshall Ford,
Alexis Gonzales Bitting, Lisa Santos,
Adrian Quijano, Brenda Herrera,

the Grijalva Family (my parents and
siblings) and of course my husband and
my beautiful daughter Naliyah. These
people have either truly supported me
or have shaped me into what I am today.
I can’t ever repay you enough!

“I COME FROM
HUMBLE BEGINNINGS
& BEING IN THIS
ENVIRONMENT LETS
ME KNOW THAT

14 - December 2025
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Have you resolved to enhance your efficiency in 20267 First American Title should be
a prigrity on your agenda. We provide cutting-edge tools, resources, and tailored title
solutions aimed at optimizing your workflow and conserving your valuable time. Allow

us to guide you on your path to success. Co

D TITLE TEAM

Crystal Bonetto 61%.742.0193 |

Grag lves 85

Jordan Smith 858.2 0 ni irstam.com 5

SDTitleTeam@firstam.com | www, SDTitleTeam.con 3 - First American Title™

oy B ol v | WU AT

OUTSHINE THE COMPETITION ON SOCIAL

See How Renzi Social Co. Can Redefines Your Social Media.

San Diego Realtors, It's Time to Shine! Elevate your digital presence and outpace
the competition with the expert touch of Renzi Social Co. We're not just a social
media management company; we're your gateway to turning online interactions into
real-world success.

STRESS-FREE POSTING LEADS, NOT JUST LIKES STRATEGIC PLANNING CONTENT PHOTOS DONE FOR YOU

OFFERING A | believe in empowering businesses with the tools and insights they need to thrive in this
FREE SOCIAL  digital world. That's why | am offering a FREE Social Media Audit, scan the code and

MEDIAAUDIT  sign up for your free audit today.

609-402-1729 renzisocialco@gmail.com

LET'S WORK TOGETHER!

A [ T provides your buyers and sellers with
peace of mind, covering major systems and appliances after closing.
= Buyers - Protection from costly repairs

» Sellers - Attract buyers, close faster

= Agents - Fewer post-closing surprises,

o

3 = hapmer clients, and repeat referrals
CHWPro.com BEB-275-2980
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ACCOUNT EXECUTIVE

Scan for

our brochure

Metro South San Diego Real Producers - 15



No Cost to PSAR Members

CRMLS users receive 30 complimentary credits each month

REimagineHome Al

=y

Women's Coun

REAITORS

“'i San Diego County

Congratulations t0
Cristen Carver

Psnn SAII-IIIEGO 2026 President

. Pacific Southwest Association of REALTORS®

Janitorial Services

Office Cleaning

THECA R\-:"E R TEAM

Saln U

H.O.A Cleaning Expertise

Commercial

Housekeeping Services
Your trusted

partner and
advocate when
obtaining the best
mortgage loan

for your needs.

Airbnb Cleaning &
Window Cleaning

Whether you're buying
or selling, refinancing, or
building a home, you need

MOVING, JUNK REMOVAL, e

GENERAL LABOR, DONATION PICKUP 8 v e

. "h _. E E S - SEI.L HUMES L PRODUCERS to explore your financing.
Corggg:ﬁ:“qgl THE MOST TRUSTED NAME IN ESCROWT™ m s25 UFF Cristen Carver

. Al.l. SERV":ES Lender4U - Cristen Carver NMLS #256000
With CO”ege Hunks Barrett Financial Group, LLC | Corp NMLS #181106
@ 9320 Fuerte Dr Suite 100, La Mesa, CA 91941
® (619) 993-9623 | Fax (800) 385-3630

EDDY JABBOUR
W Serving East County, South San Diego, 8 5 8 -2 l B -4 B 0 u © ccarver@barrettfinancial.com
Poway & Del Mar.

Innovation that shines.

FERNANDO NIELSON | 619.885.8857
RCcommercialcleanings@gmail.com

www.OakwoodEscrow.com
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onny Zizzo has never been afraid to start
S over. He’s opened four successful salons,

a barber shop, and then pivoted into an
overnight real estate success (this isn’t his first
feature in Real Producers). Now he’s the owner of

COLOR Home Staging, a new career that is more of
a calling, a calling that found him as opposed to the

r o m i ' 1 ) = ' other way around.
. g . I J B ’ “I was a hairdresser for 25 years,” Sonny says. “Every
|| i) : ”J A f " time I would open a new salon, each one was very
{ : 1 I different, and I’d think, ‘Man, I would love to do this
I : i ' \ Ty | ! as a job—just design great spaces.” After the loss of
. A I 1 ' ; his brother, Sonny felt it was time to move in a new

direction. He earned his real estate license and joined

} . ' : ! | . a large team. A year later, a listing that wouldn’t sell
] ' ™ X gave him his next nudge.

“The house had been on the market for six weeks,

How a career behind = A o | empty,” he remembers. “I thought, T'm gonna use my
the salon chair inSpi red ' ] } own money to stage this house.” I spent $3,300, did it

) , ; : - ' i ¢ myself, and at my next open house, 18 people came
Sonny Zizzo’s new 3 - } ’ I 1 . through, and we had six offers. That’s when I knew

Ca"ing in desig n there was a business here.”

PHOTOS BY LAUREN FINCH | . B ; He laughs when he recalls how people once talked
e COIILE - i ' him out of the idea. “When people tell me no,
' | ’'m more like, yes. Tell me I can’t do it—that just
motivates me.”

Within months, Sonny’s fellow agents began hiring
him. “I was on a team of about 80 agents, and people
just started using me,” he says. “After 25 years of
using my hands and creating, I realized how much I
missed that part of myself.”

And so, a one-off, self-funded experiment became
COLOR Home Staging—a boutique, one-man
operation built on passion and vision. “I don’t want
this to be a huge business,” he says. “I'd rather it stays
small and unique, where people come to me and my
wife (his only partner in the new venture) because
they want their house to stand out. I want to be part
of their team.”

That team-oriented spirit comes naturally. Years of
standing behind the chair taught him how to listen,
connect, and translate a client’s vision into something
beautiful. “After 25 years behind the chair, you do
become a master at talking to people,” he says. “All I
have to do is be myself and be authentic.”

A SR e e | _ - )
. Skt S = ., |57 T < - - . il 5 Staging, for Sonny, is just another form of that same
: ; = 246 ; ' H artistry. “I love walking into an empty space and
seeing the end result,” he says. “That’s why it’s called
COLOR —because you walk into an empty page, and

you get to color it, to bring it alive.”
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Now, with 11 houses staged and a 1,000-square-
foot warehouse full of carefully chosen pieces, he’s
altering logistics as he goes. “I've never done this
before,” he admits. “I'm just making it up as I go. But
I'm determined, and I'm not afraid of hard work.”
What sets his work apart is intention. “When I go into
a house, I want it to look lived in, not staged,” he says.
“I design each space based on the property—mid-
century, Spanish, whatever it is. I don’t just throw any
furniture in. I have to walk the space, feel it. When
buyers walk in, I want them to connect emotionally,
to feel like, ‘This could be home.”

That empathy—understanding how people
experience a space—comes from both sides of his
résumeé. “Because I've been a realtor, I get it,” he says.
“I’know what agents are dealing with. And I don’t see
this as just a job; 'm part of helping someone buy
their dream home.”

Sonny says he isn’t chasing scale so much as
satisfaction. “I've had a great career that Iloved,” he
says. “Now I want something that feels personal.”
Part of that personal vision includes his wife,

Nicholle. “We did hair together forever,”

20 - December 2025

Use me once, and
you’ll never use

another stager.”

he says. “When she helps me on jobs,
that’s when it feels like COLOR is complete.
We just work really well together.”

Outside work, their life is simple and centered.
They share a two-year-old son and a fifteen-
year-old daughter, love camping and bike rides,
and recently instituted an every-other-Tuesday
date night. “It might just be dinner, Target,

and Costco,” Sonny laughs, “but it’s our time.
We’re not chasing the baby everywhere.”

He’s proud of how far he’s come—and how much
there’s still to learn. “To start a new business and just
go for it—yeah, it’s scary,” he says. “But I believe in
my ability to make it happen. Use me once, and you’ll
never use another stager.”

HOME BY

YELLOW
ROSE

® Home Staging @ Interior Design
@ Expert AirBnB @ Remodel &
Services Renovate

YELLOW

ROSE INN

Coming 2026
theyellowroseinn.com

UNLOCK CLIENT POTENEIAL,

" ( A .
INCITE NEW i & y L Vo =
A A 4/ )

LISTINGS FROM " 4 : W iMorrison
YOUR EXISTING ¥ e
NETWORK, WITH T - We perform thorough, detailed home inspections, with the
1031 EXCHANGES g following additional services offered:
AND DELAWARE i ; - pool inspections, sewer lateral scoping, mold testing

STATUTORY TRUSTS

“DST'S” - Drone roof inspections and thermal imaging are included in every

inspection at no additional cost
- Detailed, comprehensive, narrative style inspection reports
o provided the SAME DAY!

- Customer service is our top priority - we
go above and beyond in every inspection

Eric Barbarita pluse

y - ) [
Managing Director o ! M 0 r rl S n

Financial Advisor o
Property Inspections

i ; ﬁangerterFinancial.com
| E = 1§ 619-902°0630

hy Wait? Grow Your Listings

BANGERTER )
o L i f%@ /

), member FINRA/SIPC. Advi
offered through Concorde Asset Management, o dvis
Financial Services is independent of CIS o, ccredited investors only.

= America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951
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Building Trust,

One Family
at a Time

BY JOSEPH COTTLE
PHOTOS BY MEG BOGART-
CLOSING PHOTOS

Most people in South Bay,
San Diego, know her simply
as Ms. South Bay. That’s
how Anjanette Calderon
introduces herself online,
and that’s how most of her
clients find her. “People don’t
even know my real name,

“ Anjanette laughs. The
nickname has become more
than a social-media handle—
it’s a personal brand that
perfectly captures who she
is: rooted, recognizable, and
relentlessly local.

Born and raised in South
Bay, Anjanette grew up
surrounded by the same
neighborhoods, schools, and
families that she now serves
as an agent. That familiarity
became the foundation of
her business. “A lot of my
clients are families who
have worked with me in

the past,” she says. “They’re
people I went to school with,
or their parents, or their
kids. I've been able to really
build a name in my local
community, and a lot of my
clients come from that trust.”

It wasn’t an easy path to
get there. In fact, real estate
wasn’t even the plan. After
being denied three times
when trying to transfer to
San Diego State University,
Anjanette decided to pivot.
“I turned my rejection

into redirection,” she

says. She found a job as

an assistant for a real
estate broker and attorney,
eventually becoming a
transaction coordinator.

“I would see the type of
checks he was writing,”
she admits with a laugh,
“and I realized real estate
could be a good career.”
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But the motivation ran
deeper than money. When
the housing market crashed,
Anjanette’s parents sold their
home and had a painful
experience with their agent.
“They were left high and
dry,” she remembers. “Seeing
my parents stressed out and
frustrated made me want

to be the kind of agent who
puts in the work for families.
I wanted to be that good
agent—the one who cares.”

That conviction shaped
how she built her career
from day one. After saving
enough to cover six months
of expenses, she quit her
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full-time job and went all
in. “I was working every
day—trainings, role-plays,
open houses every weekend
for eight months straight,”
she says. “No days off. No
paid leads. You just have to
go get it.”

Eight years later, that grind
paid off. Her business is
now mostly listings, and her
clients come almost entirely
from referrals. “I love my
buyers, but I work more with
sellers now,” she says. “It’s
been a full circle moment,
seeing those families come
back to me for their second
or third home.”

Along the way, she built a
distinctive online presence
that set her apart long
before social media was
standard practice in real
estate. “When I started going
online in 2017, no one else
was really doing it,” she
says. “Now I tell new agents
all the time—if you’re not
online, your business doesn’t
exist. People are checking
reviews and credibility
before they ever call you.
Your profile is your resume.”

Her newest passion project
brings all of that together:
a YouTube series where
she interviews San Diego

entrepreneurs about their
journeys. “We talk about
how they made it, how they
left their nine-to-five, and
what lessons they learned
along the way,” Anjanette
explains. “It’s great exposure
and a way to network with
other business owners

in my community.”

Outside of work, Anjanette
stays grounded through
fitness and simple joys. “I
lift weights five or six times
a week,” she says. “I love
roller skating along Mission
Beach or Coronado—it’s
freeing and helps me stay
present. It’s how I clear my
head.” When she’s not in
motion, she’s likely at home
with her cat, Shadow. “He’s
literally my everything,” she
says, laughing.

I WANTED
TO BE THAT
GOOD
AGENT—THE
ONE WHO
CARES.”

Anjanette’s story is one

of discipline, heart, and
hometown pride. She built
her business the hard way—
door by door, open house

by open house—and earned
the trust of the people who
watched her grow up. “I've
always been passionate
about helping people,” she
says. “For me, real estate
isn’t about a quick paycheck.
It’s about doing right by the
families who put their trust
in me.”



PROPERTY INSURANCE FOR ALL
KINDS OF UNIQUE PROPERTIES

Great prices for homes & condos

Quick quotes, excellent service
Steve Hovland, CLU (agency owner) A I I t t
Hovland Insurance and Financial Services Ins. S a e

619-205-1585 Z ——
stevenhovland@allstate.com B sorrs v € bamboa @EG[S

Partner with San Diego's
top staging experts and experience
the difference captivating spaces

Transforming Listings into

make in selling faster and smarter.

At COLOR Staging, we don't just stage homes—we create
stories that buyers want to step into.

The Results Our Clients See

v/Homes sell faster

v Sell for more

v Capture more online attention

Why Choose COLOR Staging?

v Easy, seamless experience

v/ Unique, memorable designs

v Transforms spaces for eye-catching,
click-worthy images

Book a free —t 'ISE ._H
consulbabion Ei—- =

Goday! = G
HEHE

COLORHomeStaging.com
619-859-1935
colorhomestaging@gmail.com

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

REAL

PRODUCERS

Listen on &
. b o WL PR T
amazon music TOR R5aL parATE RGNS

The Disclosure Report for

REAL PRODUCERS

$89.00 TC Fee

Full Service Contract to Close

1S CONMNECT (FREE UTILITY SETUPR)

P » FREE COMNCIERGE SERVICE FOR CLIENTS
% 310-340-3533 » \WE SET UP UTILITIES, INTERNET, TV & MORE

* SAVES CLIENTS TIME & STRESS

() TcTeam@MyTPSinc.com

-

® 4 05 & ANDROID

= SUBMIT LISTINGS & ESCROWS

» TRACK DEADLINES & REMINDERS 24/7

= SYNC KEY DATES WITH YOUR CALENDAR
= DIRECT ACCESS TOYOUR TC TEAM
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Martha C. Gomez
Sr. Loan Consultant
NMLS # 253249

C 760-594-4727

F 619-566-4074

loansbymarthacgomez@gmail.com

MARTHA C. GOMEZ

Where Your Dream Home
Meets Trusted Expertise

With an unwavering commitment to clarity and honesty,
Martha empowers her clients to make informed decisions
while ensuring a smooth and stress-free experience.
Through her work, Martha doesn't just facilitate loans- she
builds dreams, creates opportunities, and fosters brighter
futures for families across borders.

newamerican

FUNDING

Martha.Gomez@nafinc.com | naf.com/MarthaGomez

7676 Hazard Center Drive Suite 400
San Diego CA 92108
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AROUND TOWN

METRO SOUTH SAN DIEGO

REAL PRODUCERS

WOMEN’S COUNCIL
OF REALTORS

2026 San Diego Network Installation at Orfila Winery

PHOTOS BY DON ANDERSON INSIGHT PHOTOGRAPHY
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) TICOR TITLE

YOUR ELITE TITLE TEAM

RESIDENTIAL « COMMERCIAL « PURCHASE - REFINANCE

Keep your turf looking great

with our regular cleaning services.
We remove debris buildup,
deodorize with our Bio-Enzyme
Technology and improve the
appearance of your turf!

With :;:.-.r 90.years of r:ﬂmbined exper{gnce_m the ut[e. industry we have

'I'Fﬁ"-‘—

ARTTAICIAL TUHE SERVICES

Artificial Turf Cleaning & Maintenance
Artificial Turf Restoration

Pet Odor Neutralization/Disinfectant & More
Putting Green Maintenance

619.535.89497
SBSOLARCLEANING@GMAIL.COM

“CARING IS OUR
COMPEIITIVE EDGE”

619-280-2400

knighttermite@gmail.com ¢ sdpestcontrol.net COREENA MULLOY TONY SANTIAGO SANDRA BANTEIR JOSE MELARA
Serving All of San Diego County Sales Executive Senior Sales Executive Sales Executive Senior Sales Executive
. (619) 567-9277 (619) 410.7917 {619) 890.5553 (619) 495.7605
; TRUSTED since 1990! oy . A e eI
Termite & Pest Control CoreenaMulloy@ticortide.com |  Tony.Santiago@ticortitle.com Sandra.Banteir@ticortitle.com |  Jose.Melara@ticortitle.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

The REAL ESTATE MARKET
Is changing; do you have a
risk management program for
your real estate business?

If not, call me, let's talk!

ERIC GINDER, ESQ

Ginder Law Group
eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile




