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Florida market was a completely
different animal,” she recalls,
adding that it was fast-paced,
competitive, and lacking the
sense of community she enjoyed
back in Bedford County.

“Real estate is more than a
business to us—it’s our way of
serving our community and
carrying on our family tradition,”
Julie says. “It’s our way of taking
care of the people we love and the
community we call home. Real
estate is just the newest way that
our family serves. We don’t just
sell homes here. We live here, we
thrive here, we go to church and
serve here, and we want to help
our clients do the same.”

The family tradition of

serving the community began
generations ago, when the family
owned a local general store, a
sawmill, a tomato cannery, a
multi-generational refuse and
excavation business, and a

cattle farm. Entrepreneurship
runs through their veins. Julie
and Karenna now live on their
family farm, which has been in
the family since the mid-1800s.
Julie and her husband Clyde’s
children and grandchildren live
on the farm and are the sixth and
seventh generations to live there.

Clyde’s maternal multi-great-
grandparents, the Martins, first
owned the farm. His uncle, Orie
Martin, would have likely been

its custodian had he not been
killed in Europe during World
War II. That sacrifice shaped the
trajectory of their family, instilling
in Julie and Karenna a sense of
resilience, responsibility, and care
for others that they carry into their
work every day. They remember
Uncle Orie’s sacrifice and the
family legacy on a beautiful family
tree painted in their foyer, and
they also introduce their clients

to the beloved D-Day Memorial

in Bedford. Though he didn’t

serve on D-Day, they’re just as
proud of his sacrifice. Julie’s uncle,
Ray Nance, served alongside

the Bedford Boys on that day,

and she’s especially proud of his
service, too.

Even the farmhouse carries
stories that connect clients and
the community. The dining

room fireplace, where Julie and
Karenna enjoy family dinners
and host clients for appreciation
events, has hosted local pastors
who performed weddings there in
the years before the Bays family
moved in. They continue to serve
some of those same families

in their real estate and family
excavation business. “There is
such a sweet spirit that envelopes
this place,” Julie comments. “We
are truly honored and humbled
to be part of the now seven-
generation legacy.”

The team’s devotion to local
history and culture runs as deep
as their family roots. Julie’s
family also lived just outside

the reaches of Smith Mountain
Lake, where they now serve
clients. The land around the lake
has provided for their family

in crops, excavation work, and
thriving community business.

It now provides for their family
differently with real estate. “It’s a
special feeling,” Julie expresses.

For clients relocating to the area,
the team goes beyond listings
and showing houses. They
highlight the treasures that make
the region special, from Smith
Mountain Lake to the rolling
Blue Ridge Mountains. Every
recommendation and every
story they share reflects their
love for the community they

call home. “It’s not just about
selling houses,” Karenna asserts.
“It’s about helping people see
everything this area has to offer
and making sure they feel at
home here, just like we do.”
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“The most important thing when dealing with service vendors

is that they communicate promptly, do what they say, and
show up when they commit. That is Ideal Comfort LLC! Scott
Hensley and his staff offer excellent customer service from
start to finish!” —Karen Walker Hall, happy clients
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RENEE

eXp Realty

enee Ruth’s story begins in a place few

expect. A Grammy nomination, a doctorate,
and a Top 10 iTunes hit shaped her dreams
before she ever sold a home. Before becoming one
of Lynchburg’s top REALTORS®, she spent 15 years
as both a university professor and a professional
musician, performing on stages around North
America while leading classrooms full of aspiring
students. She started singing at just 5 years old,
before she understood the meaning of discipline, but
even then, she was already practicing it. That same
dedication that still fills concert halls now fuels every
part of her business.

“The biggest lie we tell ourselves,” Renee says, her
voice steady and certain, “is that we only get one
shot—one career, one path, one version of success. My
Grammy nomination, my years as a professor, and my
iTunes chart success weren’t coincidences. They were
the result of years of groundwork—rigor, resilience,
and an unshakable belief that every chapter builds the
next, long before anyone was watching.”

The thread running through every chapter of her life
is mastery. Whether writing music, accompanying
herself on piano, performing with the local symphony,
or designing university curricula, Renee has always
treated her craft as a structured art form, not just a

pursuit. After earning a Master of Interpersonal and
Organizational Communication and completing her
doctorate coursework in education, she spent over a
decade guiding students through complex ideas and
creative thinking. “I wasn’t just teaching a course,” she
explains. “I was designing an academic experience
that demanded precision and planning. The rigor
required to complete a doctorate in education mirrors
the methodical approach needed to manage a high-
stakes closing. You anticipate, prepare, and deliver
with excellence.”

Over time, the security of academia began to feel
less like stability and more like limitation. Renee
craved a new challenge, one where her success
would rise and fall entirely on her own effort. “I
achieved some of the highest levels in my academic
life,” she says. “But I wanted to see a direct
connection between my work and my results. That
is the ultimate entrepreneurial freedom.”

Real estate became the next stage, letting her merge
intellect with creativity and precision with connection.
Within a few years of launching in Lynchburg, Renee
became a seven-time ICON Agent with eXp Realty,
ranking among the top 2% of agents and recognized
as one of the top 20 REALTORS® in her market for her
professionalism, poise, and consistency.
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She achieved that success through the same
intentionality that defined her academic
career—a system built on structure, quality
control, and repeatable excellence. “When
you prepare for a performance or design a
university curriculum, everything depends on
structure,” she states. “You don’t hope it comes
together; you create a system that ensures it
does. That’s exactly how I run my business.”
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That system has not only scaled her success, but also
created room for impact beyond her own transactions.
Today, Renee serves as a global educator and recruiter
with eXp, teaching agents around the world how to
build their businesses through focus and clarity. More
recently, she began a Real Estate University, coaching
agents through the same mindset and organizational
strategies that turned her into one of the most
consistent performers in her field. “Teaching is still in
my DNA,” she shares with a smile. “I just have a new
classroom now.”

Outside of work, Renee follows a different rhythm.
She creates and writes music, is learning to produce,
and enjoys accompanying herself on piano or playing
a little guitar. Her dog, a Yorkshire terrier, is both her
sidekick and unexpected social media star, bringing
light-hearted, viral content and occasionally appearing
in her music and real estate projects. “He’s constantly
teaching me how to bring joy into my work in ways I
hadn’t imagined,” Renee laughs.

Her downtime is equally intentional. On a quiet
Friday night, you might find her at a bookstore or

by the fireplace with a cup of coffee and a Hallmark
Christmas movie. She gravitates toward light-hearted
content, romance novels, and comforting routines

as a counterbalance to the “trauma in the world,”
often guided by books like The Gap and the Gain

by Dan Sullivan for mindset mastery, The Power of
Intention by Wayne Dyer for business perspective, or
biographies like The Cartiers for lessons in pivoting
during challenges.

Her personal focus and consistency remain the
cornerstones of her work. Each Sunday after church,
she writes her own marketing content and plans

her week. That quiet ritual helps her refocus on her
purpose and reinforces her belief that “what you think
about, you bring about.” For Renee, consistency is not
a routine—it is a reflection of integrity.

Success, to her, is no longer about numbers or
accolades. It lives in the quality of her systems, the
strength of her client relationships, and the ripple
effect of her mentorship. Every chapter of her journey,
from the stage to the classroom to the closing table,
has prepared her for this version of success.

“True courage isn’t the absence of fear when you
pivot,” Renee remarks. “It’s the intentional decision to
start. And once you begin, you realize your past was
never a rehearsal. It was the most rigorous training for
what comes next. If I can do it, so can you.”
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Safe closings. Clear direction.
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