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505-587-3535 Call/Text
dukecityinspections.com - Book Online 24/7

Keep Your Deals Moving
with Duke City Inspections
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Full Home | Radon Gas | Mold Testing | Termite/WDO | Same Day Reports | And more…

Schedule Your
Inspection Today!

Fast,
Thorough
Inspections
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' Twas the night before Christmas and 
all through the house, not a creature 

was stirring, not even a mouse!

Thanks to your Black Mesa property inspection

Residential, Commercial and Environmental Inspections
Licensed and Certified Inspectors and Technicians

Proudly employee-owned and serving all central & northern New Mexico.
505-375-0855 • blackmesainspections.com • office@blackmesainspections.com
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Noah Scanland | Private Chef
505.803.8827 | noahstable505@gmail.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLEANING SERVICE
Four Seasons Cleaning
Michael Galaviz
(505) 489-0755
www.fourseasonscleaning.com

Magic Lady Cleaning Services
Maria Solis
(505) 366-1958

DUCT RESTORATION
Duct Worx
Scott Herrmann
(505) 600-9374
www.ductworxnm.com

ELECTRICIAN
Benco Electric, LLC
Ben Schroeder
(505) 934-1221
www.bencoelectricllc.net

ESCROW
Sunwest Escrow
Terry White
(505) 237-2225
www.sunwestescrow.com

ESTATE LIQUIDATION
HR Integrity  
Liquidation Services
Barbara Spear
(505) 339-8401

ESTATE SALES
My Auction Addiction
Lloyd Swartz
(505) 252-0915
www.AlbuquerqueAuction 
Addiction.com

GARAGE SOLUTIONS
Pride Garages
David Large
(505) 818-9710
www.priderealestatenm.com

GRANITE/MARBLE/TILE/STONE
Premier Granite LLC
Pedram Ghoreishi
(505) 463-2659

HOME INSPECTION
Black Mesa Inspections
Melodie Lucero
(505) 375-0855
www.blackmesainspections.com

Duke City Inspections
Matt Williams
(505) 587-3535
www.dukecityinspections.com

Erhart Home Inspections
Rick Erhart
(505) 861-9040

Fireman Home Inspections LLC
Lee Carns
(505) 353-2979
www.firemanhome 
inspections.com

Pillar to Post Home 
Inspectors/The CG Team
Eric Robinson
(505) 247-2298
www.pillartopost.com/cgteam

HOME STAGING
All About Staging
Trish Tilley
(505) 228-2895
www.allaboutstaging.info

HVAC/PLUMBING
C & L Total Service LLC
Chad Padilla
(505) 294-3777
www.CandLTotalServiceLLC.com

INSURANCE
Farm Bureau Financial Services
Mark Krueger
(505) 998-7250
www.agentmarkkrueger.com

Strategic Insurance Group
Benito Ortiz
(505) 585-0227
www.thesigco.com

MORTGAGE
Guild Mortgage
Robert Sanchez
(505) 573-9777
www.branches.guild 
mortgage.com/

Neighborhood Loans
Ross Murray
(505) 257-1933
www.closewithross.com

Waterstone Mortgage
Zora LaClair
(505) 389-1900
www.waterstonemortgage.com

MORTGAGE ADVISOR
Bell Bank Mortgage
Yvette Klinkmann
(505) 366-9090
www.mortgagesbyyvette.com

Cornerstone Home Lending
Lauren Sandoval
(505) 553-2059
www.laurensmylender.com

MORTGAGE BANKER
Bank of Albuquerque
Chris Maxwell
(505) 804-3191
www.chrismaxwellmortgage.com

MORTGAGE LOAN OFFICER
Guild Mortgage
Lisa Sicre
(505) 916-6281
branches.guildmortgage.com/
lisa-sicre

MOVING COMPANY
Faith Moving Company
Nick Fehrenbach
(505) 305-0182
www.faithmovingcompany.com

ProRelo Bekins
Brad Killman
(505) 888-1007
www.myabqmover.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Liz Lopez Photography
Liz Lopez
(505) 401-9843
www.lizlopezphotography.com

Ponic Photography
Jason & Elizabeth Ponic
(505) 595-5388
www.ponicphotography.com

PRIVATE CHEF SERVICES, 
EVENTS & CATERING
Noah’s Table, LLC
Noah Scanland
(505) 803-8827

PROPERTY MANAGEMENT
Couture Brokerage
Toni-Lei Ponic
(505) 321-3259
www.couturebrokerage.com

Nizhoni Property Management
Karla Rickert
(505) 644-1111

RESTORATION/REMODEL
Next Level Restoration 
and Remodel
Matt Adlesperger
(505) 980-7515
www.nextlevelrr.com

ROOFING SERVICES
Hawk Roofing
Justin Hawkins
(505) 450-1479
www.hawkroofing505.com

STUCCO-INSTALL/
MAINTAIN/REPAIR
Stucco Now
Gary Hernandez
(505) 881-4568

TITLE COMPANY
First American Title
Kylie Coffman
(505) 888-8232
www.nm.firstam.com

WFG Title
Teresa Manzanares
(505) 366-3973
wfgtitle.com

EXPERIENCE THE BEAUTY OF EFFORTLESS MANAGEMENT.
BEAUTIFUL PROPERTIES | BEAUTIFUL PROFITS

Karla Rickert • 505.644.1111 • NizhoniPropertyManagement.comLI
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Meet
The

Team
M.L. Rauch

Publisher
Maddie Podish

Social Media Coordinator
Mariya Stout

Advertising Strategist
Amber Ortega

Content Coordinator

Liz Lopez
Photographer

Liz Lopez Photography

Tara Terhune
Client Concierge Manager

Elizabeth & Jason Ponic
Photographer

Ponic Photography

Elizabeth McCabe
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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FREE
ESTIMATES

Clean Outs
Carpet Cleaning
Tile & Grout Cleaning

Fresh Floors,
Faster Closings
Fresh Floors,

Faster Closings
Make every showing pop with professional

carpet cleaning that helps your listings 
look—and smell—market-ready

���������������������
Family Owned and Operated!

505-254-2180  |  fourseasonscleaning.com

We Handle the Dirt—You Handle the Deal.We Handle the Dirt—You Handle the Deal.

505.321.3259  |  COUTUREBROKERAGE.COM

Toni-Lei Ponic  |  Qualifying Broker  |  Property Manager  |  Licensed Realtor

Your Trusted Ally in Property Management

The Best Gift? 
A Stress-Free Property – 
Merry Christmas From Us to You.
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MAKING 
MORTGAGES 

A CINCH IN 
A PINCH!

PARTNER SPOTLIGHT

ROSS MURRAY &IAN EVANS 
NEIGHBORHOOD 

LOANS

BY: BETH MCCABE 

PHOTOS BY:  

PONIC PHOTOGRAPHY,  

CORY DAVIS



ABQ Real Producers • 1514 • December 2025

“I started stacking 

mortgage loans when I 

was 17 years old,” says Ian 

Evans, Branch Manager 

of Neighborhood 

Loans. “I became a 

loan officer at 19 while 

going to school for 

mechanical engineering. 

I was approved to do an 

internship with Boeing, 

working on a chemical 

laser on the front of 

a 747.” But when he 

realized he was going to 

be confined to a cubicle, 

forced to interact with the 

same people year-round, 

he shifted gears. 

“I wanted to be around 
and help more people,” he 
comments. “I fell in love 
with real estate when I was 
young. So I went full-time 
into mortgage lending.” With 
25 years of experience in the 
industry, he is the trusted 
professional that people turn 
to time and time again.

“I’ve been a branch manager 
since June 16, 2025,” he 
comments. “I really like the 
autonomy.” With the tools 
to help more people and 
grow his team, Ian found 
his perfect niche.  Why 
Neighborhood Loans? “Our 
rates are smoking,” he 
points out. “We pretty much 
have every product that is 
available.” Also, expect fast 
turnarounds. “We shoot for 
14 day clear to closes.” 

“I also like that our culture 
is solutions-driven,” he adds 
thoughtfully. “From top 
down, our focus is helping 
people in the best way 
possible.” Ian exemplifies 
that approach with his 
clients. “Anyone can do a 
loan,” he says, “but we go the 
extra mile of taking care of 
clients and our staff.” 

Ian also appreciates Ross 
Murray, Division Manager 
and Loan Officer of 
Neighborhood Loans. “Ross 
represents the standard 
of leadership I aspire to. 
The chance to learn from 
his example, develop 
under his mentorship, 
and be trusted with such a 
meaningful responsibility 
has been profoundly 
rewarding,” says Ian.

Ross recognized Ian’s talent 
and invested in him. He 
wasn’t going to let this one 
get away! “He’s crushing 
it,” Ross says proudly. “He 
embodies everything I want.” 

Passionate  
about Mortgages 
“I love this business more 
than I ever have. It’s fun,” 
says Ross. He knows owning 
a house can change the 
trajectory of someone’s life. 
“The fastest way to wealth is 
through homeownership,” 
he points out. 

Make no mistakes. The 
mortgage industry has had 
its fair share of ups and 
downs over the past few 
decades. Ross and Ian? 
They’re unfazed by market 
volatility. “Tough times don’t 
last,” says Ross. “Tough 
people do.” This business 
isn’t for the faint of heart. 
“The business wasn’t meant 
to be easy. If so, everyone 
would be doing it,” he points 
out. During COVID, those 
new to the industry soared. 

Let’s face the facts. The 
mortgage industry has 
changed drastically in recent 
years. “In 2021, there were 
450,000 licensed mortgage 
loan officers, not even 
counting banks and credit 
unions,” Ross says. “Now, 
we’re down to about 95,000.” 
That’s an 80% reduction.
“Now it’s back to the basics: 
relationship building, doing 
what you say you’re going 
to do,” he says. “The best 
way to earn someone’s trust 

is to keep small promises.” 
Ross and Ian go above 
and beyond for clients, 
providing them with the 
best experience possible. 

Building a  
Southwest Legacy 
“I’ve been doing business in 
New Mexico for almost 12 
years,” says Ross. He came 
to Hobbs, New Mexico, over 
a decade ago because of a 
builder. “I became super 
ingrained with the builder 
and started picking up real 
estate business in that town,” 
he comments. Four years 
ago, he hired an operations 
manager whom he had 
worked with years ago. They 
grew vertically on the sales 
side and earned trust on the 
buyer side. “That’s when we 
opened an office here.” 
Although Ross resides in 
Gilbert, Arizona, he is deeply 
committed and invested 
in growing Neighborhood 
Loans in Albuquerque. “We 
love Albuquerque,” he raves. 

“We’re building up the area.” 
He launched the Southwest 
Division in January 2020 with 
a team of 12. In its first year, 
the company exploded with 
the division growing to 150 
people and 12 offices, closing 
more than 250 loans a month. 

A Personal Side 
When not working, Ross is a 
self-described golf junkie and 
fitness enthusiast. “I work 
out all the time,” he smiles. 
“ I don’t like to sit.” Ian 
also has an active lifestyle. 
“During the winter, I love 
snowboarding,” he smiles. In 
his younger years, he used 
to race dirt bikes, but is now 
determined not to break any 
more bones. 

Motocross made him who he 
is today. Ross explains, “My 
background in motocross 
instilled in me the discipline 
and grit that continues 
to drive my success in 
this business. The lessons 
learned from years of 
training, competition, and 
perseverance on the track 
have directly shaped my 
work ethic and resilience in 
the professional world.”

“I’m a painter as well,” he 
adds. He paints with epoxy 
and does oil painting.

What’s next for Ian? “I want 
to be one of the top producers 
in the state,” he says. He 
makes it as easy as possible 
for clients. “I do a lot of the 
hard work upfront to make 
sure that everything is taken 
care of,” he says. When time 
is of the essence, count on 
Neighborhood Loans to make 
mortgages a cinch in a pinch. 

CONTACT IAN TODAY!
NEIGHBORHOODLOANS.
COM/IEVANS
505-221-7777 

 “THE BEST 
WAY TO EARN 

SOMEONE’S 
TRUST IS TO 

KEEP SMALL 
PROMISES.”
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Faith Moving Company now offers Holiday Storage — we’ll 
pick up, store, and deliver your clients’ decorations each 

season.Help them keep their new garages clean, 
organized, and stress-free.Perfect for busy families and 

new homeowners.

Faith.
STORE YOUR
JOY WITH

Pricing
Starting at
$89/Month

Faith.

505.305.0182 • FaithMovingCompany.com • LICENSED & INSURED
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EVENT RECAP

Masquerade of 
Milestones!
Hosted by Canvas Artistry

W
hat a night to remember! ABQ Real Producers marked six incredible years 
at our Masquerade of Milestones celebration, hosted at Canvas Artistry. The 
evening was filled with laughter, connection, and gratitude as we celebrated 

the milestones that have shaped our journey and the amazing real estate professionals 
who’ve been featured each month.

A heartfelt thank you goes out to our Preferred Partners, and the community of Realtors 
who’ve supported us over the years—your continued collaboration makes it all possible. 
Cheers to six years of spotlighting Albuquerque’s top real estate talent and to the 
exciting chapters still ahead!

EVENT RECAP
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We are so grateful to our ABQ RP partners that sponsored 
this event. Thank you for making this night possible!
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Picture Perfect Homes, Captured to Sell!

LizLopezPhotography.com
505.401.9843
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It was only a matter of time before 
Michael played football himself. In 
the process, he learned valuable life 
lessons. “In high school, I learned a lot 
about mental toughness,” he points 
out, “the stop feeling sorry for yourself 
mentality.” As a high schooler, he 
realized that discipline and dedication 
are the key drivers of success. 

“At that age, I thought, ‘This is so hard,’” 
he comments. But he didn’t give up. “A 
lot of problems are solved when you 
stop feeling sorry for yourself.” 

Little did he know that Michael would 
become a high school teacher and 
football coach. “I’m a football coach 
with a teaching habit. Michael taught at 
Cleveland High School, his alma mater, 
from 2016 to 2022. 

Why? “I wanted to give back to the 
school that gave me so much,” he smiles. 
Michael taught geometry in his first 

year and then DECA. With a degree 
in marketing and business from New 
Mexico State University, he was an asset 
to his students. 

Then everything shifted,” he says. 
“When COVID hit, it made a lot of us 
reflect. I started to think about what 
direction I wanted my life to take. 
Coming from a family of entrepreneurs, 
I felt called to try something new.” 
Instead of staying in his comfort zone, 
Michael decided to take action. 

Starting a business? Why not? His father, 
the son of an Italian immigrant, became 
the owner of a pizzeria. “My Dad is a 
pizza man. It laid the foundation of 
who I am as a person.” Michael and his 
wife Kyla, however, decided to start a 
different business – a coffee catering 
business featuring mobile espresso. 

“We started that because we wanted 
that for our wedding,” says Michael. 

Former Football 
Coach Scores a 
Touchdown in 

Real Estate

MichaelMichael

REALTOR ON THE RISE: MICHAEL LIROSI

“I grew up around 
the game of football 

my whole life,” 
says Michael LiRosi. 

“My cousin and 
brothers played and 
my older sister was 

a cheerleader. The 
love of football was 

instilled in us at a 
young age.” 

IS LIVING THE 
SWEET LIFELiRosiLiRosi
BY BETH MCCABE 

PHOTOS BY PONIC PHOTOGRAPY



ABQ Real Producers • 2726 • December 2025

“I’ve been licensed for four years now, 
and it’s gone really well,” he shares. He 
doubled his production in his second 
year, but it’s not about numbers for him. 
“I try to keep it servant-minded and 
serve my clients,” he says. 

It hasn’t always been easy. “Real estate is 
really hard, and not enough people talk 
about that,” Michael admits. “There’s 
a lot of comparison, and emotions 
run high. I’m a people pleaser, so the 
struggles of a transaction and my clients’ 
hardships were affecting me.” 

He turned to therapy, which helped 
him realize that success looks different 
for everyone. “I didn’t need a mega 
team or to sell 30 homes a year to 
feel accomplished,” he says. About a 
year later, Michael began working 
in Career Technical Education, 
supporting budgeting, grant writing, 
and curriculum. “It’s made a world of 
difference. I’m healthier and still serve 
my clients.” 

In his free time, Michael treasures time 
with Kyla and their son Lucca. Whether 
going on a walk or hanging out in the 
backyard, he likes to slow life down as 
much as possible. 

From football to real estate, Michael 
has reinvented himself time and time 
again. Working hard, loving others, 
and serving his clients comes naturally 
to this dedicated entrepreneur. It’s 
definitely la dolce vita, the sweet life.

“We couldn’t find it. COVID happened.” 
That’s when they brainstormed ideas on 
how to start a business. With the money 
they received from COVID, they put it 
toward an espresso machine, naming 
the business Caffe di LiRosi. 

A New Chapter 
While serving their clients and doing 
open houses, they served coffee for a 
builder. “I talked to the sales manager 
and then the builder and the CEO,” says 
Michael. “We got to chit-chatting, ‘If you 
are ever thinking of leaving teaching, 
we are looking for a sales position.” That 
started the conversation. 

“It wasn’t a typical sales rep position,” 
he says. It was for a local builder who 
hired real estate agents. Michael got his 

license, sitting at open houses over the 
weekends while starting his regular real 
estate career Monday through Thursday. 
“It was a cool opportunity to get started 
in real estate and get leads through open 
houses and new construction,” he says. 
He credits his father for his 
entrepreneurial skills and his mother, 
a licensed broker, for his love of real 
estate. “Watching her over the last 15 
years inspired me,” he says. “The stars 
aligned for me.” 

When Michael’s family expanded and 
he had a son, he had a change of heart. 
“I didn’t want to sit at the open houses 
anymore and give up Fridays, Saturdays, 
and Sundays.” He decided to market 
himself as a traditional real estate 
broker with Q Realty. 

A lot of problems 
are solved when 
you stop feeling 
sorry for yourself.” 
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Serving Albuquerque, Rio Rancho, Tijeras and surrounding Areas

Gary Hernandez
505.677.1059 | 505.881.4568

Licensed, bonded and insured  |  NM License Number: GB2 400746

REPAIRING, PATCHING, & PAINTING ALL STUCCO TYPES
BEST POSSIBLE COLOR & PAINT MATCHING

TOP AGENTS CHOOSE US FOR
QUICK, AFFORDABLE

STUCCO REPAIRS!

Most Inquiries Answered Within 24 Hours, Call Now!
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BY BETH 

MCCABE 

PHOTOS BY: 

LIZ LOPEZ 

PHOTOGRAPHY

COVER STORY - KIKO TORRES

Interestingly, real estate was never on his radar. 
Originally from Kingsville, Texas, he attended Texas 
A&M, Kingsville, and studied International Business. 
“I had an opportunity to do a student exchange 
program in Mexico City through the university. It was 
amazing,” he raves. Studying in Mexico City allowed 
him to work with Mercedes-Benz and Huggies. “I 
had a lot of hands-on training with these companies, 
which was fun and exciting.”

After Mexico City, he came to Albuquerque, finishing 
his program at the University of New Mexico 
in Business and Latin American Studies. After 
graduation, he worked for Univision as an account 
executive. That’s when he decided to open his own 
retail store in 2002. 

Masks y Mas was born. 
“I live in Nob Hill, so I decided to open up an import 
business and see how it went,” he comments. With 
imports, masks, crosses, and pendant art, there 
is something for everyone. Why masks? “It all 
started with an idea because I have traveled and I 
collect masks myself.” Inspired by a mask store in 
Seattle, Kiko wanted to create something different. 
“The Day of the Dead figurines and artwork were 
more popular at the time, so I changed my vision 
and started concentrating more on that. Then I 

transitioned within the past twenty years to more 
local art and saw there was a need for printing for 
artists.” He prints on canvas, making all sorts of 
elaborate creations. Kiko also features artwork from 
all over the world, showcasing pieces from Indonesia, 
Peru, China, Mexico, South America, Bali, and Africa. 

A Second Venture 
In addition to Masks y Mas, Kiko worked in the 
mortgage industry. In 2005, he started working at 
Wells Fargo Financial as a banker. “That’s when I 
started getting my feet wet with mortgages.” He also 
took other sales jobs. In 2009, he met with a friend 
who was managing DHI Mortgage, DR Horton’s 
in-house mortgage company. “I worked for them 
for under four years and obtained my mortgage 
origination license.

There was only one problem. “As I was doing the 
mortgages, I noticed the REALTORS® were making all 
the money,” he laughs. “I decided to change careers. 
I got my real estate license and started selling at DR 
Horton.” He really enjoyed it, selling to first-time 
homeowners, second-time homeowners, and others. 

“Then I decided to apply for a management  
position at DR Horton.” When he was denied, Kiko 
decided to open his own brokerage. He worked with 
the M Group before working with Thomas Mestas. 
“I learned a lot from him over three years,” he 
comments, “until I decided to open my  
own brokerage.”

In 2023, his dream became a reality with the opening 
of Kiko & Associates Real Estate. As the Broker/
Owner, Kiko has two agents underneath him and one 
admin named Darlene Gurule (an essential part of 
the team). He genuinely loves his job. 

“I’ve always been into sales and sold at flea markets 
as a child,” says Federico “Kiko” Torres. “I’ve always 
had some type of business going on.” An entrepreneur 
at heart, he decided to open his own real estate 
business, Kiko & Associates Real Estate, conveniently 
located next door to his retail store, Masks y Mas. 

F E D E R I C O  “ K I KO ”  T O R R E S  B U I LT  A  
L I F E  O F  A R T  &  E N T R E P R E N E U R S H I P

MASKS 
REAL ESTATE

From 

to
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“What I love about real estate is a challenge. I love to 
make deals happen and make both parties happy,” 
he smiles. 

A Happy Life
When not working, Kiko enjoys spending time with 
his family. His parents, Nieves and Eliseo Torres, 
are a big part of his life. His father, the former Vice 
President of Student Affairs at the University of 
New Mexico for 27 years, sparked his love of travel. 
“When I was a child, we traveled through Mexico 
with a professor from the university in Kingsville. 
I was exposed to hidden ruins, archaeological sites, 
food, and a lot of art.” 

What’s his favorite memory? “When I was 12, we 
traveled in a caravan from Guatemala to South Texas 
through Mexico. In Southern Mexico, we were taken 
to the site where The Predator had just been filmed.” 
All the props were still hanging up in the mountains 
where Arnold Schwarzenegger jumped off a waterfall 
and covered himself with mud to hide from the 
predator. “All the locals had pictures with Arnold. We 
just missed him,” says Kiko. “But it was pretty cool to 
see it all.” 

In addition to traveling, Kiko enjoys raising his 
14-year-old son, Eliohn Torres. You can also find 
him spending time with his girlfriend of four years, 
Daphne Cooper. “She is working on getting her real 
estate license to help me with the business.” 

Kiko is an inspiration. From flea markets to fine art, 
from mortgages to managing his own brokerage, he 
has created a masterpiece for himself. Let’s see what 
he does next!

What I love about real estate is 
a challenge. I love to make deals 
happen & make both parties happy.”
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9151 Currency St.
Irving, TX 75063


