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2025 Range Rover Sport

Redefining luxury. Every drive.

and Rover San Antonio
13660 W INTERSTATE 10, SAN ANTONIO, TX 78249
Sales: (210) 465-3014 / Website: www.LandRoverSanAntonio.com

Jaguar San Antonio

13660 W INTERSTATE 10, SAN ANTONIO, TX 78249
Sales: (210) 465-3014 / Website: www.JaguarSanAntonio.com
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J. CHARLES

LENDING

J. Charles Lending was started in 2022 by
Charlie Braden after almost two decades in
the mortgage industry. We built JCL to give
clients the best financial value without
sacrificing service. We are highly
experienced mortgage brokers who give
top level customer service at very
competitive rates for our clients.
Knowledge. Service. Value.

MORTGAGE MINUTE

We are anticipating the market to be
more active than last year. Renewed
optimism and hopefully some fiscal
responsibility will raise consumer confidence,
and we feel that there are two main reasons
why working with a mortgage broker is best
for your clients. Fast facts to make smart
mortgage moves

1. Better rates and fee structure. As a broker

we have lower margins than mortgage banks,
and our lenders do as well. The lower margins
mean our rates are typically at least 0.5% better

Charlie Braden

than a mortgage bank. On a $350k loan, ¥; point Broker/Owner
lower rate is $115 in monthly savings. Or if we NMLS #2409480
keep the payment the same the client could 210.209.6792
increase their loan size by $18k, giving them charlie@jcharleslending.com

more purchase power.

2. We work with multiple lenders giving the
client more flexibility. Sometimes the situation is
unique and one lender has a guideline that will
get the file approved. Some lenders are better at
VA loans or investments than others allowing us
to have a specialty lender for specific products.

Joyce AsSadiq
619.829.0778
joyce@jcharleslending.com
NMLS #1995039

Patrick Krawietz

210.232.0833
As a locally based broker with the resources of patrick@jcharleslending.com
the largest lenders in the nation, we offer the NMLS # 1796957

best combination of service and financial value. il =2

JCHARLESLENDING.COM | 13750 SAN PEDRO AVE. SUITE 730 | SAN ANTONIO, TX 78232



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate affiliate. All of these
businesses have been recommended by other top agents in our great city. These local businesses are proud to partner
with you and make this magazine possible. Please support these businesses and thank them for supporting the REALTOR®
community! If you are interested in becoming a preferred vendor, please reach out to us at jason.smith@n2co.com.

BANK / MORTGAGE /
FINANCIAL SERVICES
Amarillo National Bank
- (San Antonio)

(210) 536-5500

BANKING - MORTGAGE
First United Bank
(210) 667-3699

CARPET/FLOORING
Carpet Now

(512) 514-3755
CarpetNow.com

CPA/ESTATE PLANNING/
WEALTH MGT

ED Guerrero CPA

(210) 490-7100

HOME INSPECTION
GreenWorks Inspections
(972) 802-8385
GreenWorkslnspections.com

INSURANCE AGENT
Shannon Miller
Insurance Agency
(210) 955-0500

LUXURY AUTO DEALER
Land Rover
(210) 561-4900

MORTGAGE

Austin Elder - Rapid Mortgage
(210) 294-4223

Aelends.com

MORTGAGE LENDER
J Charles Lending
(210) 209-6792

SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

REMODELING/ DESIGN/ BUILD
CROSS Remodeling

(210) 826-7200

cross-tx.com

TITLE COMPANY
Stewart Title Company
(210) 764-0800
Stewart.com/SanAntonio

TITLE INSURANCE
Chicago Title

(210) 482-3600
sanantonio.ctic.com

Join real estate leaders and the top 5% of agents from across the country for a two-day experience

packed with industry insights
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SPONSORSHIP OPPORTUNITIES AVAILABLE

designed to help you succeed in the ever-evolving real estate market.

Mortgages

that fit
your needs.

First United Mortgage Group has
helped first-time homebuyers, existing
homeowners, real estate professionals,
and builders obtain the best possible
loans for their needs.

We offer a full range of mortgage
financing options, with a variety of
terms available to fit your needs.

The result is a loan that’s simple, fast,
convenient, and specifically tailored
to you and your investment.

Apply online at
hardingm.firstunitedteam.com

SPEND LIFE WISELY"®
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Harding McEldowney nmLs# 367214
210-667-3699
harding.mceldowney@firstunitedbank.com

1 FirstUnited

Mortgage Group

Member FDIC. & Equal Housing Lender. NMLS# 400025 © 2024 First United Bank. All Rights Reserved.

This is not an offer for extension of credit or commitment to lend. All loans subject to program guidelines and final underwriting approval. Not all applicants qualify. Information and pricing are subject to change at
any time and without notice. The content in this advertisement is for informational purposes only. Please contact your mortgage loan consultant for further information.



Similar Doesn’t Mean

Every month, your inbox and desk are flooded with magazines,
emails, and flyers—most of them forgettable, few of them
relevant. But San Antonio Real Producers isn’t just another
industry publication—it’s your magazine. It’s exclusive. It’s
personal. And while it might resemble others at first glance,
trust me—similar doesn’t mean same.

This publication is a curated reflection of the top-tier real estate
professionals who drive the San Antonio market. It’s your
stories, your milestones, your network. Other publications may
try to talk to everyone—but this one is created with and for the
elite agents who are already making things happen.

And to the businesses who partner with us—yes, you’ve

got choices. There are plenty of ad opportunities out there,
from digital campaigns to media buys and social media
spins. But Real Producers is different. We’re not just a line
item in your marketing budget. We’re a relationship. We’re a
warm introduction. We’re a trusted connector to the people
who matter.

Marketing is essential for any brand, and let’s be honest—if we
were the only ones who thought connecting with top agents
was a good idea, it probably wouldn’t be a good idea. But again,
similar doesn’t mean same.

So what makes Real Producers uniquely different?

We are deeply connected.

We’ve spent years cultivating relationships with the most
productive agents in San Antonio. We don’t just report on the
market—we know the movers, the shakers, and the stories
behind the stats. We’ve earned their trust, built real friendships,
and created a community that no one else can replicate.

We are precise in our audience.
We’re not casting a wide net hoping something sticks. Every

issue of Real Producers goes directly into the hands of the top
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500 agents in this market—agents who consistently outperform
and influence. It’s not about how many; it’s about who many.

We are personal in our content.

This isn’t generic “real estate content.” Our stories spotlight
the people behind the production—their journeys, values, and
impact. This is about you, your colleagues, and the real-life
dynamics of leadership in the industry.

We are intentional in our connections.

Our exclusive events and one-on-one introductions connect
business partners with agents in real, meaningful ways. It’s not
passive promotion—it’s active relationship-building.

We are social.

We don’t just publish content—we create connection points.
From intimate meetups to curated social events, we bring the
Real Producers community together face-to-face, strengthening
bonds and opening doors.

In an industry filled with noise, transactional thinking, and
surface-level networking, Real Producers stands apart.
We’re built on trust, depth, and the belief that relationships
drive results.

To the agents who allow us to tell your stories—thank you for
being the heartbeat of this platform. And to the businesses
who choose to partner with us—thank you for valuing
connection over clicks, relationships over reach, and impact
over impressions.

Because in real estate, in business, and in life—similar doesn’t
mean same.

—Jason Smith
Publisher, San Antonio Real Producers

NEW CARPET INSTALLATION:
Yoo Secset Weapsn fo3 %4&% ?a/w.

CarpetNow |
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Why Choose Us as Your Partner? Move In Ready Homes Sell 90% Faster « Pay-At-Close « Mobile Showroom

CALL OR TEXT EDWARD TODAY! 210.330.5049 - CARPETNOW.COM

M stewart

=-TITLE

YOUR TRUSTED PARTNER
IN REAL ESTATE FOR 130YEARS

BITTERS #/ BANDERA // CANYON LAKE /7 SEW BRALUNFELS //F CASTRONILLE

REAL

PRODUCERS

IEFIR NG CONVERTATIONE WITH
TOFSEAL ESTATE ACENTE
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Same Brand, New Reach — Tune in for free today

Listen on

Listen on .. .
Apple Podcasts LISTEN ON e Spotify amazon music
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TOP AGENT

late

MAKING A LIVING. MAKING A LIFE.
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From the rough city streets
of Compton, California,

to the prestigious rank of
Chief Master Sergeant in the
United States Air Force, Mo-
nique Slater’s inspirational
story is one of perseverance.
Through her impeccable
work ethic, she overcame
obstacle after obstacle,
positively impacting the lives
she touched along the way.
Today, she proudly sits as a
leader atop another field, San
Antonio’s highly competitive
real estate industry.

Growing up poor, Monique
and her sister were true
latchkey kids and learned to
survive from an early age.
Her mother worked two jobs
to make ends meet, but it still
wasn’t enough, and twice

the family found themselves
homeless. This reality shaped
Monique into the woman

she is today, instilling in her
a keen sense of resiliency, as
she learned to hustle with
the understanding that hard
work will eventually pay off.

After getting in some trouble
with the law as a young
adult, Monique was charged
with 300 hours of community
service and found herself in
the hills with CA Forestry,
working on preventative
measures against forest fires.
While there, she worked
alongside an Air Force team
and, through conversations,
Monique recognized the life
changing opportunities that
joining the military could
provide. At 17 years old, she
enlisted the moment she’d
completed her hours and
within the month she left for
the military.

Having experience, she
joined the Air Force as
a firefighter and began
working her way up the

ranks. At that time, she
was the only female in the
fire department, a position
which only reinforced her
resilience and hardened
her resolve. At her second
duty station, Monique met
her husband-to-be while

stationed in Korea. They both
received military orders to
Shreveport and they desired
to start a family, but as this
was an unprecedented
situation for her department,
she kept her pregnancy
secret for six months, riding

in the trucks and attending
to her regular duties until
the secret was out.

From there, she pivoted

to an administrative
position and then retrained
as a Manpower Analyst

San Antonio Real Producers - 11



while continuing to rise
through the ranks. “Some
people are natural born
leaders, but that wasn’t
me,” Monique says with
alaugh, “My supervisors
and commanders saw my
potential, which allowed me
to grow into the position.
I'was always grateful and
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humble for every rank

I earned, but I got there
strictly on hard work,
dedication, and taking care
of Airmen.”

In 2007, she arrived in San
Antonio on assignment

and the family settled into
Military City, USA and, when

her husband retired in 2010,
they chose to truly call the
city home.

Unfortunately for Monique,
between 2007-2018 she
received three more
assignments that called her
away from her family. For
these assignments, she was

requested by- name as her
reputation preceded her. By
the time she received her
last assignment back to San
Antonio, she knew in her
heart it was time to retire.

Having served in three wars
and reached the honorable
rank of Chief Master
Sergeant over the course of
her 28 year military career,
Monique understood a life of
service and leadership. Over
the years, she’d also become
exceptionally knowledgeable
and familiar with real estate
investing. Due to a conscious
fear of once again ending

up homelessness, Monique
invested in homes whenever
she was on assignment

and, at one point, had a
portfolio containing over 17
properties. She also took it
upon herself to educate her
fellow airmen to buy homes
rather than pay rent as a way
to invest in themselves and
their futures. In 2018, just

a month after retiring from
the military, she combined
all this knowledge and
experience by obtaining her
real estate license.

That year, she earned the
Rookie of the Year award and
has been recognized as a Top
Producer ever since. In 2023,
she was the #1 Residential
Sales Agent for San Antonio
and the #2 Top Black Real
Estate Agent in the U.S. In
2024, her team was distin-
guished as the #1 Team for
KW Heritage. What's even
more impressive, is that she’s
achieved this success mainly
on a referral basis; no buying
leads, no open houses, no
cold calling. “The majority of
my clients are military,” she
says, “I'm still locked in with
that community and, honest-
ly, staying connected to my
military family has been the

¢

| REALIZED THAT
LIFE IS TOO

SHORT NOT TO
LIVE EVERY DAY.

You've simply
got to live life

now.”

most rewarding part of this
new career. Being willing to
go to war with one another
and put yourself in danger
for another military mem-
ber, there’s an embedded
sense of trust that extends
beyond the battlefield.”

She also recognizes that
there’s no better place to be
than in San Antonio. “It’s a
spread out city but it feels
like a small town,” Monique
says with a smile, “I walk
into a restaurant and it’s
‘hey Monique!” Everybody
feels like neighbors and the
community is very family
oriented. They also love and
support their veterans here,
which I truly honor.”

It’s those same values that
have allowed Monique to
stand out on every path she’s
taken, and it’s her love for
her fellow service members,
city and country that’s made
her a pleasure to work with.
For Monique, donating a
kidney two years ago shed
further light on this journey
called life. “I realized that life
is too short not to live every
day,” she says, reflecting on
her experiences, from where
she began to where she is
now, “You’ve simply got to
live life now..”




Shannon Miller

Insurance Agency
Your #1 Trusted Broker

210-955-0500

ShannonMiller.net

N

Call Us Today for a Quote -
Save Big, Protect What Matters!

Shannon Miller and her team have been
dedicated to serving our community for over
20 years,'providing tailored solutions for

Bl Realtors and Lenders.
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HAS YOUR HOME AND =
AUTO INSURANCE.
INCREASED?
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on and her gals are the best! I highly recommend them to all my clients.| have had 100% positive.
feedback from everyone."




SPONSOR SPOTLIGHT

Carpet Now was founded with the Real Estate industry as a
focal point. As “a second generation flooring guy,” Ben Hendrix
was growing accustomed to weekly calls from customers
wanting to spruce up their home prior to listing. Naturally,
those customers were seeking a good price along with a speedy
delivery, so Hendrix thought why not design a company

that specializes in that market specifically. With Carpet

Now expanding across the state, it’s clear that Ben has built
something more than capable of meeting the demand.

Recognizing that asking realtors for referrals is a

huge request, Carpet Now takes being in a position of
representation extremely seriously. “Everyone in business is
looking for that edge in customer service and experience,”
Hendrix said in an interview, “We’re a tool in the toolbelt
that can be used to leverage a realtor’s success. Buyers don’t
want a laundry list of fix-its, they want a house that’s ready.
The more you can take off a consumer’s plate, the higher the
premium they’re willing to pay.”

Since its founding in 2018, Carpet Now has continued to
expand while leaving a trail of happy customers in its wake.
The company’s success can be attributed to the philosophy of
prioritizing People, Product, and Process. Since everyone’s in
the people to people business, success starts with their sales
team. At Carpet Now, everything is tracked, from response
time, to punctuality, to each and every call. The authenticity of

i W e

Carpetn

their representatives is top tier because when people see that
you care, they want to work with you. “For us to stand out,”
Hendrix explains, “we don’t just want to be known in the
flooring world for our customer service, we want to be known
across industries. We want leaders, regardless of industry,

to be inspired to run their business better after having an
experience with us.”

When it comes to their product, carpet is changing constantly
as technology continues to improve to remain in competition
with hardwood and laminate. All levels of carpet products have
truly leveled up in their durability and stain-resistance. Even
an entry-level price point carpet will treat pet stains as a thing
of the past. Furthermore, carpet will always remain affordable
because it is one of the only flooring products completely made
in the United States, allowing it to avoid the tariffs that increase
the price of other products. Being that all carpet is American
made, that gap in pricing will only continue to increase.

As for the company’s process, Hendrix likes to say that “Carpet
Now isn’t a flooring company, it’s a logistics company.”
Execution is everything, because once an installation date

is set, come hell or highwater, that promise will be kept.

“Our narrow focus allows us to be efficient, effective, and
dependable,” he says. “We specialize at being the fastest,
providing quality installations, and offering an affordable
price point.

San Antonio Real Producers - 17




It’s the triple crown.” Serving clients at their home and on
their time is the modern way of doing business, which is why
the initial home appointment with Carpet Now is essentially a
traveling showroom. Clients can look at over 100 samples, in
their own home’s lighting, and have their house measured in
less than an hour. Convenience at its absolute best.

As alocal, family-owned, and award winning company,
Hendrix is extremely proud of what he’s built and the niche
he’s been able to fill, but it’s the relationships he’s formed along
the way that he finds most rewarding. Within the company,
there is very low turnover, and even as it’s grown to cover city
after city, that family culture has remained a pillar of their
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Ben Hendrix. Owner.

operation. “When employees know how much they’re cared
for and protected, that foundation spills over into how they
conduct themselves with clients or at networking events,”
Hendrix says proudly, “To me, that’s worth celebrating.”

HYPORT DIGITAL

Elevate Your Digital
Presence Effortlessly

|B SOCIAL EMAIL
| REACH CONNECT

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we Build brand recognition and connect
with your customers through targeted

email and SMS campaigns.

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

* 16 custom posts per month

¢ Live Zoom call with a social media expert
* Automated reporting

* Optimized time and day posting

* Two emails and one text per month
* Custom-designed to fit your brand
* Sending and scheduling

* Performance reporting

PRICING PER PRODUCT

Non-Member Pricing: $499 /month Member Pricing: $299 / month

One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

IGITAL hyportdigital.com

<f9’f hyport



LISTED BY ROBERT ELDER.

PHYLLIS BROWNING COMPANY
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Ready To
Level Up Your
Real Estate
Business?

Learn about tax and
business strategies
designed just for
Realtors and Real
Estate Investors.

Your Partner for Rapid, Seamless,
ond Stress=Free Closings!

~— —

o Whether your client is buying, selling, refinancing, or building their

~ ﬂ dream home, Austin is here to help! With excellent customer
service, unmatched market expertise, attention to detail,

and superior negotiating skills to offer them a

first-class experience, you won't find a better
mortgage broker to partner with!

CONTACT AUSTIN
TODAY TO LEAD YOUR
CLIENTS HOME!

Austin Elder | senior Loan Originator
& -~ il 210.294.4223 | Austin@myrapidmortgage.com | MLO-NMLS 1937462

; : T b
Refinancing ® Home Loans: Conv., FHA, VA, and more! e Fast Pre-Approvals and Financing Solutions

Accounting ¢ Taxation ¢ Incorporation
Tax Strategies ¢ IRS Representation « Advisory

Texas’ Best Inspection Company
Dedicated to San Antonio Real Producers

Ed Guerrero, CPA

ot Savey businesses Hnow s all 210.490.7100 « GuerreroCPA.com « 508 W. Rhapsody

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in

Fox Jeandemange o front of ideal clients affordably.
VIP Relationship Manager

832-209-7199

fox jeandemange@greenworksinspections.com Let's talk! | R R | R a PA
Gaby Vasquez Reach out to the publisher
CERTIFIED - PUBLIC - ACCOUNTANI

VIP Relationship Manager of this magazine today. REAL PRODUCERS

214-537-6103

X gaby.vasquez@greenworksinspections.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

We are here for you
every step of the way

lecaders in the ultimate luxury closing experience

Megan Ea.r:u:_ier_ I_Dnnna Poteat | l'j__atalle Biggers | Kelli Pearson | Sarah Blomstrem | Polly Keene

CHICAGO TITLE | CHICAGOTITLESA.COM | 210.482.3600

San Antonio



