“Our business is able to provide a
personal touch with all of our jobs that
other franchises simply aren’t able to,”
he points out. “A lot of the time with
insurance jobs, insurance will only
cover what was there prior. We can give
free quotes to customize and upgrade
while providing great customer service
along the way.”

And when homeowners and Realtors
are in the thick of an emergency, Brian
realizes that timing is everything. “Our
response times are 2 hours or less for
emergencies,” he states. “And if it’s non-
emergency, we’ll respond within 1 or 2
business days at most.”

The team also offers a 1-year labor
warranty, a 10% discount for first
responders and veterans, and the option
to take payments out of closing, making
the process as stress-free as possible
during an already difficult time.

“We strive to do honest work, treat
people with respect, and always look to
provide an answer,” he emphasizes.

Strong And Steady

While Northeastern Restoration got
underway during the early lockdown
days of the pandemic, the business has
experienced consistent year-over-year
growth over the past few years.

“We’re steady and growing,” Brian
affirms. “With plenty of happy recurring
customers, it’s becoming easier to grow
our business.”

He’s also staying ahead of the curve with
technology and strategic thinking.

“There’s more tech in the field than
ever before,” he notes. “Most people’s
deductibles are increasing, and not
every issue requires a claim. A lot of the
time we can handle an issue without
needing to file a claim that could
potentially be denied.”

Off The Clock

When he’s not tackling restoration
issues, Brian’s probably cheering from
the stands with Ashley, his wife of five
years, or spending time with loved ones.
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“We love going to Atlanta United

games and Georgia Bulldog games,”
Brian smiles. The couple also share
their home with two pups: Scout (a
German Shepherd) and Nala (a German
Shepherd mix).

Family is central to everything Brian
does beyond his busy work schedule.

“We like spending time together with
our friends and family, especially for the
holidays, at a lake house, or all going out
together for a nice meal,” he continues.
And one particular tradition still holds
strong: “Ilove spending time with my
granny — she just turned 87!”

Northeastern Restoration also gives back
locally by sponsoring youth sporting
events in Jefferson and supporting the

Fellowship of Christian Athletes (FCA),
another way Brian stays connected to
his faith and local community.

Looking ahead, the road forward for
Northeastern Restoration is paved with
big plans.

“I see Northeastern Restoration
evolving more into a full-home service

company down the road,” Brian offers.

“We’re going to be adding plumbing
as a division of our services offered
this summer.”

And that’s just the beginning.

Learn more at
www.northeasternrestoration.com
or reach out to Brian Linn directly at
678-235-9436.
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(706) 946-3044 * cohuttafishingco.com
490 East Main Street Blue Ridge, GA 30513

Luxury Vinyl Plank | Carpet

32 . August 2025

Transform Your Client's
Space with
Expert Home Organization

Simplify life with personalized home
organization and decluttering solutions

@ Home Organization

@ Decluttering
@ Senior Downsizing Support

(617) 633-5050 | mystylhome.com
limor@mystylhome.com

Drew Friedrich

Specializing in custom new
homes & remodeling since 2004

Locally owned and operated by
Brian & Trisha Holbrook
404-732-5850
Holbrookflooring@gmail.com

Tile | Hardwoods & Refinishing
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THE FORSYTH

LAW FIRM

We are a boutique law firm that focuses on three areas:

We combine these areas for our clients to maximize their asset
protection now and in the future! If you own any real estate we are
a one stop shop for your investing and asset protection needs!

www.forsyth-law.com ¢ 770.781.2576

Keller,

Founder
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Drive
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| LOVE PEOPLE

and hearing people’s
background—seeing
what makes every
person unique and
what has made
them who they are
and where they
came from.”

AND

Armed with a psychology
degree and a minor in
sociology from Augusta
University, Kailyn set out on
a different path—one filled
with sunshine, sold signs,
and happy endings.

Kailyn is a fun-loving and
driven real estate agent
with the Kim and Lin
Logan Real Estate Team

in Lake Oconee, Georgia.
Her enthusiasm, local
knowledge, and innate
people skills have made
her an undeniable rising
star. At only 29 years old,
Kailyn has already spent six
years helping buyers and
sellers navigate the real
estate world—and she’s just
getting started.

Rooted in Family

and Community

Born and raised in Eatonton,
Georgia, Kailyn has deep
roots in the very community
she now serves. “I grew up
at Lake Oconee and Lake
Sinclair. I love the area
where I was raised and
seeing people make the
same memories.”

It’s no surprise that real
estate found her. “Every
man in my family is in the
commercial construction
world. I've been around
construction my whole life.”
Her career in real estate
grew organically, starting in
college when her family was
buying and selling homes.

RISING STAR

KAILYN ODUM |S REDEFINING
REAL ESTATE AT 29

DIALED IN

“Through them buying and
selling, I realized I would
have the personality for it,
work ethic, and would also
enjoy it.”

Still, Kailyn wasn’t sure if
it would stick. “I knew I
had to commit two years.
If it didn’t work, I would
decide if I needed to make
a change.” Real estate more
than “worked.” It became
her purpose, passion, and

profession. Little did she
know that her psychology
degree would come in handy.

Psychology in Practice
(With a Real Estate Twist)
Kailyn’s background in
psychology might not be
immediately obvious, but
she uses it every day. “I love
people and hearing people’s
background—seeing what
makes every person unique
and what has made them
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There are
obstacles—don’t
let them stop you.
Stay consistent. It
will pay off. What
you put into this
business will pay
out. It will not just
come to you.”
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who they are and where
they came from.” In real
estate, those listening skills
shine. “Being a listener
and not always a talker—
for purchasing or selling

a property is essential.
Listening is important to
figure out what makes the
most sense for the client.”

And the numbers speak

for themselves: her team
closed over $149 million in
sales volume last year, with
her ranking as the second
highest-producing agent—a
standout achievement in a
powerhouse group.

These days, Kailyn is all
about listings and buyers.
“I'm devoting a lot to
advertising—strategically
marketing listings, getting
the ads where they need

to be, coming up with new
ways to market properties.”
For buyers, she’s their go-

to guide. “I love working
with buyers, walking them
through the whole process—
finding what fits their family
needs and making it a reality.

Overcoming Obstacles
Despite Kailyn’s success, it
doesn’t mean the road to real
estate was easy.

Starting a real estate career
at 22 in a retirement-heavy
community came with its
share of challenges. “I was
the youngest agent in this
area by 20 or 30 years,”
Kailyn shares. She often
heard, “You’re not old
enough to do this—how can
you be of service to me?”
But she never let that deter
her. Instead, she doubled
down on service, knowledge,
and time. “I had to show the
value I provide my clients,”
she explains. Kailyn learned
how to defy expectations
and won over naysayers.

One of her best clients? An
older man who didn’t want a
young agent.

Her advantage? “I have

the time that others don’t
have. And I care a lot about
my clients. My clients are
my priority!” There is no
substitute for genuine care
or compassion.

Even though she’s an open
book, Kailyn’s advice to other
up-and-coming agents is

full of hard-earned wisdom:
“There are obstacles—don’t
let them stop you. Stay
consistent. It will pay off.
What you put into this
business will pay out. It will
not just come to you.”

Fun + Four-

Legged Friends

When she’s not closing
deals, you’ll find Kailyn on
the lake or on the pickleball
court. “Ilove being on the

boat, working out, playing
pickleball, and spending

time with my dogs.” Her
furry companions, Callie,

a goldendoodle, and Gaby,

a lab, are her constant
adventure buddies. Their
unconditional love is
priceless. Although real estate
can have ups and downs, she
can count on her two four-
legged friends to always bring
a smile to her face.

Final Thoughts

Kailyn is an inspiration.

At only 29 years old, she is
young, driven, and dialed in,
making a mark in residential
real estate at Lake Oconee
and Lake Sinclair. She’s not
just selling homes—she’s
creating lasting impact in the
lives of her clients. This Rising
Star is making her mark in
residential real estate, one
life-changing move at a time.
Stay tuned to see what she
accomplishes next!
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Popular Mortgage Programs:

> Construction loans > Bridge loans &
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> Investment loans > Freddie Mac Home Possible ’Advantage A

As the market heats up and
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clients (and your closings) are

* Lib erty ‘ ALPHARETTA OFFICE covered with fast, reliable
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At The Lighting Pros, we help homes shine their

We find the Right Coverage for the Right Price!

brightest to attract buyers and impress clients. @ Home or Condo @ Landlord ¥y
From timeless fixtures to modern designs, we Insurance Insurance =
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We are continually adapting with the market &
adding carrier solutions to assist each client.



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Custom Home Design & Build: Tailored to your client's needs and style. l / ‘ ‘ /
Luxury Renovations: Elevating existing spaces with precision and care. R ——— Y

Project Management: On-time, on-budget delivery with open communication. . \ ‘/ ‘/

Additions & Expansions: Expanding possibilities while maintaining harmony. CONSTRUCTION

Site Evaluation & Preparation: Ensuring the perfect foundation for every home.

At Kingsworth Construction, we specialize in crafting custom homes that match your clients' unique visions. With

a focus on quality, innovation, and seamless collaboration, we make the home-building process an exceptional
experience—for you and your clients.

Visit kingsworthconstruction.com to explore our work and start the conversation. 678-821-2070




