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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Owner
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Publisher
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Writer

Lauren Bell
Ad Strategist

Mitzie Maletich 
Promo Coordinator

You Can Trust Me
With Your Referral

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

I AM DEDICATED TO THE CLIENT EXPERIENCE

Phil
Hernandez,
Insurance Agent

I’ll Do The
Insurance
Shopping FOR
Your Client

714.418.8635 • PHIL.HERNANDEZ@GOOSEHEAD.COM
HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

Lic# 12689650, 0G43636

We’re the Team You Can Count On

Expert Lending. Exceptional Service. Every Time.

Reliable & Responsive Communication  •  Certified Pre-Approvals for Guaranteed Closings
Seamless Partnership Experience  •  Higher Closing Rate

858-794-2155  |  RWMLoans.com/Riverside
Company NMLS: 79445 Company DRE: 01174642  |  7177 Brockton Ave Suite 225, Riverside

LET’S GET STARTED TODAY!

Danny Coronado
951-966-4921

Ron Gomez
909-709-1396

Adriana Avila
951-801-8236

Emily Hudson
951-741-2925

Melissa Figueroa
951-508-7772
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our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices

Pantries | Playrooms | And everything in between...

TRANSFORMING YOUR CL IENTS'
NEW HOUSE INTO A HOME

bri van lierop
OWNER,  NEAT INLAND EMPIRE

& DESERT COMMUNIT IES
951 .243 .4746

neatmethod.com

our move and relocation services

Pre-move prep |  Manage logist ics  |  Unpack & organize

Create  customized solut ions |  Ensure every  deta i l  is  complete

Call or Text Us
for a FREE Quote!
(951) 764-6435

YOUR LOCAL
SOLUTION FOR
HAULING, CLEANOUTS
& PROPERTY PREP

Delivering fast, reliable junk removal with zero hassle!

• Household Cleanouts
• Construction Debris Removal
• Appliance & Furniture Hauling
• Yard Waste & Curbside Pickup
• Same-Day or Next-Day Availability

95onehauling
95One Hauling



Inland Empire Real Producers • 1110 • August 2025

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BUILDER
Meritage Homes
(619) 246-1420

CLOSING GIFTS
Cut Above Gifts
Andy Burton
(951) 334-5301
www.cutabovegifts.com

ESCROW SERVICES
Corner Escrow
Lisa DeWitt
(951) 312-2073

New Venture Escrow
Tania Marks
(619) 807-0711
NewVentureEscrow.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Modern Woodman
(714) 325-7355

FLOORING
Langdon Floorcovering
(951) 375-9025

HOME WARRANTY
First American Home Warranty
(951) 541-6086

Old Republic Home Protection
(951) 966-8883

INSURANCE
Goosehead Insurance 
- Phil Hernandez
(714) 418-8635

JUNK REMOVAL & HAULING
95one Hauling
(951) 764-6435

MORTGAGE
Locke Your Loan
Lara Locke
(951) 405-2454
www.lockeyourloan.com

Rural 1st
(502) 536-3955

RWM Home Loans
(909) 709-1396

MOVING COMPANY
King Relocation
(562) 677-3130

ORGANIZER
NEAT Method
(951) 243-4746

SOLAR
Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY
Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369

Monarch Title - The KS Team
(909) 997-4668

Stewart Title of California
Julie Putjenter
951-764-1757

Eric Willis
951-764-1736

• Hardwood
• Luxury Plank
• Laminate
• Carpet
• Tile

LANGDONFLOORS.COM

nick@langdonfloors.com

951.588.3882

MOBILE  SHOWROOM

CHICAGO TITLE

RESOLVING TITLE ISSUES. ELEVATING PARTNERSHIPS.
Red, White, & Closing Right!

Patti MacGregor
Account Executive
Serving Riverside & Corona
C: 951.852.9545
Patti.MacGregor@CTT.com 
PattiMacGregor.com
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You might know him as Trace 
Emerson, but legally he’s 
Wallace Emerson (a fun fact 
he shares with a wink and 
a “mic drop”). That blend of 
transparency, humor, and 
authenticity is exactly what sets 
him apart in an industry where 
gloss often outweighs grit.

Trace didn’t grow up planning 
to work in real estate. In fact, he 
was doing just fine in corporate 
America, managing B2B sales for 
manufacturers and distributors 
of wood and plastic products.

But when he looked up and 
realized time with his young 
sons was disappearing faster 
than he liked, he decided to 
change everything. Real estate, 
which became his full-time 
pursuit in 2015, offered a shot 
at professional fulfillment 
and personal presence.

“Honestly, it all came down to my 
family,” Trace says. “I wanted to 
be present. I wanted to be a good 
dad and a good provider, and real 
estate gave me a path to both.”

What many might see as a 
leap of faith, Trace viewed 
as a recalibration. A way to 

blend his existing skill set with 
something more personal and 
purpose driven. He took the 
professionalism and ethics 
learned under mentors like Dana 
Linz, Dave Golling and Justin 
Bevins and applied them to his 
new venture, creating a business 
style rooted in service, not sales.

If you ask Trace what makes him 
different, the answer doesn’t 
come with flashy stats or sales 
tactics. It comes with empathy.

“To me, it’s not just about selling 
a house,” he explains. “It’s about 
helping families make one of 
the biggest decisions of their 
lives. Every client has a different 
story, and that means they 
deserve a different approach.”

Trace has talked people out 
of buying or selling when it 
wasn’t right for them, something 
you don’t hear often in this 
business. That kind of honesty 
has earned him loyal clients and 
countless referrals. He’s more 
of a consultant than a closer, 
blending expert knowledge 
with a people-first mindset 
that consistently earns him the 
kind of feedback that confirms 
he’s in the right place.

“Clients would tell me, ‘We’ve 
never had service like this before,’ 
and it just clicked. There’s room 
in this industry to raise the bar. 
And I know how to do that.”

Home for Trace is Canyon 
Lake, a community he’s been 
part of since he was a year old. 
That deep-rooted connection 
shows up in everything, from 
sponsoring local sports and 
events to golfing, boating, and 
cruising around town in a golf 
cart with his wife Devra and 
their two boys, Knox and Steele.

When he’s not helping clients 
or coaching his kids through 

baseball and basketball, you’ll 
find Trace planning road trips, 
snowboarding in the winter, 
or chasing his “wanderlust 
itch” somewhere scenic. The 
Sierras are a favorite, especially 
in the spring and fall.

The foundation of everything? 
Faith. Trace is unapologetically 
grounded in his beliefs, and 
it shows in how he treats 
people. “Doing the right thing 
brings peace,” he says simply. 
“And that peace follows 
you and your clients.”

When asked what advice he’d 
give to newcomers, Trace 
doesn’t sugarcoat it. “This is 
a career. Not a side hustle. 
Treat it like a profession. 
Your clients deserve that.”

He believes in showing up, 
answering the phone, staying 
five steps ahead, and never 
losing sight of the client’s goals. 
“Care about the people, not 
just the deal,” he says. “The 
rest will fall into place.”

Trace doesn’t chase trends or 
throw his name on bus benches. 
His advertising is relational, 
through social media, sure, 
but mostly through staying 
in touch, building trust, and 
keeping his word. “I tell clients, 
‘You and I will be talking until 
one of us kicks the bucket,’” 
he laughs. “And I mean it.”

Trace Emerson doesn’t just work 
in real estate, he lives it. But 
not in the usual way. For him, 
it’s about service, family, and 
showing up as a better version 
of yourself each day. And maybe 
that’s the secret. In a business 
where everyone’s trying to 
stand out, Trace just focuses on 
standing by people. That quiet 
commitment speaks louder than 
any sales pitch ever could.

EMERSON
TRACE There’s a moment in 

every conversation with 
Trace Emerson, usually 
right after the jokes and 
the warmth and the 
storytelling, when you 
realize this guy really 
means it. The work, 
the relationships, the 
family-first philosophy, 
it’s all baked in. It’s not 
branding. It’s not part 
of a polished elevator 
pitch. It’s just who he is.
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“It’s about helping families make one of the 
biggest decisions of their lives. Every client 
has a different story, and that means they 

deserve a different approach.”
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“Care about the people, not just the deal. 
The rest will fall into place.”
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JORDAN SHAW
Concierge Energy Advisor
        @JordanShawOfficial

Solar Solutions
FOR SMARTER HOMES
AND BUYER DEMAND

Partner
with Us

Title Insurance
=

Peace of Mind

Install a pool fence – at least 4 feet tall with a self-
latching gate.
Never leave kids unattended, even for a moment.

Teach swimming & water safety early.

Keep safety gear & floatation devices poolside.

Establish family pool rules —  and enforce them!

Proactive prelim reviews
Friendly, fast answers
Trusted support in every season

Safe Summers
Start at Home
Top Pool Safety Tips for Families —
from Your Friends at Stewart Title
Just like pool safety, title insurance protects what matters
most. Before summer heats up, review these top tips:

Top 5 Pool Safety Tips for Families:
Your Home Is Your Haven
—  Let’s Keep It That Way

Just like pool fences and floaties protect your
family, title insurance protects your home from
hidden risks like unpaid taxes, unknown heirs,
or past ownership disputes.

With Stewart Title, you get:

Julie Putjenter
951.764.1757
julie.putjenter@stewart.com

Eric Willis
951.764.1736
eric.willis@stewart.com

Stewart Title of California, Inc.
Inland Empire Division

41391 Kalmia St. Ste 330
Murrieta, CA 92562
951.696.2179
willisteam@stewart.com

Keep Your Clients Safe, Smart & Protected —  This Summer & Beyond
Contact The Willis Team at Stewart Title

Lisa DeWitt • 951.694.6300 • lisa@cornerescrow.com
25220 Hancock Ave. Suite 350, Murrieta, CA • cornerescrow.com

LAGUNA BEACH        LAGUNA WOODS        MISSION VIEJO        TUSTIN        BEVERLY HILLS        MURRIETA        CARLSBAD

PROFESSIONAL SERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing



Inland Empire Real Producers • 2120 • August 2025

JOSHAV I L A
Some careers start with 
a moment of clarity. A 
lightning bolt that says, 
“This is what I’m meant to 
do.” But for Josh Avila, real 
estate was always part of 
the background soundtrack, 
playing softly behind 
childhood memories of MLS 
books and car rides with his 
father. It was only a matter 
of time before that familiar 
melody grew louder, guiding 
him back to his roots and 
into a career that blends 
passion, purpose, and legacy.

Josh’s story begins when 
his parents, Juan and 
Betty Avila, long-time real 
estate agents in Southern 
California, unknowingly laid 
the foundation. Growing 
up, Josh absorbed the grind, 
the dedication, and the 
deeply human side of real 
estate. Years later, after a 
successful 17-year run in 
NASCAR marketing, where 
he served as Senior Director 
of Multicultural Marketing, 
he made a full pivot into real 
estate in September 2023. 
But the truth is, real estate 
had always been waiting for 
him, right where he left it.

What sets Josh and his team, 
The Avila Group x Tower 
Agency, apart isn’t just 
pedigree or professional 
polish, it’s the way they’ve 
taken everything they’ve 
learned from the past 
and applied it to serve 

people in ways that feel 
refreshing, strategic, and 
deeply intentional.

Partnering with his wife 
Adriana Avila, a loan officer 
with the True Lending Team 
at RWM Loans, the duo 
has created a one-stop real 
estate experience that cuts 
through the confusion of 
the home buying and selling 
process. Working together, 
they’ve built something 
together, a seamless client 
experience where the agent 
and lender are already 
in sync from day one.

Josh’s marketing acumen is 
evident in every detail. From 
luxury video walkthroughs 
to carefully curated digital 
campaigns, each listing feels 
less like a transaction and 
more like a story launch.

His background in 
sponsorships and brand 
storytelling shines through 
in how he approaches each 
home as a tailored campaign. 
It’s not just about placing a 
property online; it’s about 
placing it in the hearts and 
minds of the right audience. 
And he’s not doing it alone.

The Avila Group is a carefully 
curated team built to serve 
a diverse range of clients. 
Realtor Associate Crystal 
Ryan brings her knowledge 
of equestrian properties, an 
often overlooked but highly 
specialized niche. Assistant 

Lily Shergold rounds out the 
group, keeping operations 
smooth and ensuring no 
detail is missed. Together, 
they create a culture where 
precision meets heart. 
Where the work is serious 
but the energy is infectious.

But beyond the business 
metrics and marketing 
strategies, it’s the personal 
stories that fuel Josh’s 
fire. Like the family of 
five from Santa Ana who, 
through coaching and 
patience, went from renters 
to homeowners in just a 
year. The moment they 
handed over the keys, and 
saw the joy on their faces, 
everything clicked. It wasn’t 
just a sale. It was proof that 
this work changes lives.

Josh and Adriana take 
that mission seriously. 
Their business is rooted 
in community, faith, 
and a shared belief that 
success means giving 
more than you take. They 
invest in local schools,
organize backpack drives 
and champion literacy 
initiatives for underserved 
kids. Their love for their 
hometown of Riverside isn’t 
performative, it’s personal.

Even the way Josh describes 
his brand feels different. It’s 
not just about buying and 
selling homes. It’s about 
storytelling, culture, speed, 
and strategy. It’s a lifestyle 

brand driven by five pillars: 
their dual-agent/lender 
model, their motorsports-
inspired mindset, a 
community-first approach, 
emotionally intelligent 
content, and an ambitious 
vision for growth. He sums 
it up perfectly: Driven 
by community. Fueled 
by hustle. Built to win.

Looking ahead, Josh 
and Adriana envision 
leading a powerhouse 
team of marketing-savvy 
real estate professionals. 
People who see clients 
as people, not prospects. 
They’re committed to being 
industry collaborators, not 
competitors, and are quick 
to offer advice to others just 
getting started. For them, 
rising together isn’t just 
a motto, it’s a mission.

And while they might spend 
weekends at the race track or 
cheering for the Dodgers, it’s 
their shared faith in Jehovah 
God that truly centers them. 
That spiritual compass is 
what guides every decision 
and keeps their hearts 
focused on gratitude, 
humility, and service.

The Avila Group is proving 
that heart and hustle can, 
and should, coexist. They 
aren’t just closing deals. 
They’re opening doors to 
a better, more connected 
way of doing real estate.WRITTEN BY TERRINA RUSSELL  

PHOTOGRAPHY BY MARISSA MCCUTCHAN 
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BUILT 
TO 

WIN.

DR I V E N  B Y 
C O M M U N I T Y . 

F U E L E D  
B Y  H U S T L E . 
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TRUE LENDING TEAM!
THANK YOU TO OUR  HOST  SPONSOR
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THANK YOU TO OUR HOST SPONSOR

Thank you to everyone who came to 
our first annual 

 
THURSDAY,  JUNE  12TH  12 -2PM

DODGEBALL T E A M S
Tower Agency

Coldwell Banker Town & Country

Century 21 Masters Nest Brokerage

Trillion Real Estate

KW Riverside/Norco

True Lending Team

TTT Realty
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ENSURING
YOUR CLIENTS 
MAKE THE
BEST  MOVE

RESIDENTIAL  |  CORPORATE  |  INTERNATIONAL

Book with a Reliable Moving 
Team You Can Count On
562.921.0555
KingCompaniesUSA.com
Worry Free Moves Since 1955

Safe, Clean, 
and Secure 

Storage 
Available!

DODGEBALL
T O U R N A M E N T



Inland Empire Real Producers • 3130 • August 2025



Inland Empire Real Producers • 3332 • August 2025

Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA 

All of the above is tax deductible since it is engraved with your contact information*

• Current & Future Closings

• Going Back to Past Clients  

• Referral Gifts 

• Thank You Gift after
   a Listing Presentation

• Staying Top of Mind

• Show Appreciation 

• Raffle Prizes/Donations/
   Giveaways/Silent Auctions

Cutco Closing Gifts are 
Appropriate for the 
Following Situations:

Back to School for the Kids,

NEW BEGINNINGS
FOR YOUR BUYERS.
Celebrate fresh starts 
with a thoughtful 
closing gift they’ll 
remember long after 
the first day of 
school.

ANDY BURTON
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com American made since 1949

HELPING REALTORS® & BUSINESS PROFESSIONALS RETAIN 
THEIR CLIENTS IN THE IE FOR THE PAST ¼ CENTURY



9151 Currency St.
Irving, TX 75063

"Whatever you do, work at it with all your heart..." ~ Col. 3:23
31213 Temecula Pkwy, Ste 210 | Temecula, CA 92592

Selling homes is STRESSFUL enough, don’t let title issues destroy your deal—or your reputation.
     How we help:
           We identify title problems early on—avoiding closing delays with proactive and hands-on solutions.
           Offering NOT 1, but 4 National Underwriters for customized title solutions that meet your clients’ needs.

Protect your deal. Start your Listing Prelim today!
Experience the KS Team difference—because your client’s smooth closing = your success

Title Issues Kill Closings. We Catch Them Before They Start!

KARL KOOSER
Title Sales Executive 

951-347-7771

MARYANN SHARP
Title Sales Executive

909-997-4668


