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n the corner of a

quiet street, Eric

Thomas’s gas
station was more than just
a place to fuel up. It was
where neighbors caught up,
traded advice, shook hands,
and built trust—one tank at a
time. Years later, Eric carried
that same community-first
mindset into real estate,
where he continues to serve
clients as Associate Broker at
Mountain View Real Estate.

Brad Thomas watched it
all growing up. “My dad,
Eric, is truly a pillar of the
community,” Brad says.
“Growing up, I saw how he
connected with everyone
through his gas station.

It was natural for him to
transition into real estate—
and for me to follow suit
when I graduated in 2009.”

The timing wasn’t ideal amid
the housing crash, but Brad
leaned into steady values
from the start. His work

has always been rooted in
building trust and putting
people first. “My dad taught
me the Golden Rule early
on—treat others how you
wish to be treated—which is
not just a saying for us; it’s
how we operate every day.”

That philosophy shows up

in the small moments: a
showing where nothing
clicks, a tough conversation
about an overpriced listing,
or advising a buyer to walk
away from a deal that doesn’t
feel quite right. Brad’s goal
isn’t to close quickly. He aims
to help people make informed
decisions. “We’re not here

to sell houses,” he asserts.
“We’re here to help clients
find their home. Whether that
takes one showing or 30, our
ultimate goal is to get them
into their dream home.”

Patience and consistency
have fostered long-standing
trust—a quality that Brad
and his wife, Ashley, have
extended to their growing
real estate investment work.
What started with a single
property evolved into a
shared passion that now
includes multiple rentals
and real estate partnerships
with clients. “Ashley is
instrumental in managing
our rental properties, and
together, we love guiding
clients through their next big
step in homeownership—
becoming investors
themselves,” Brad shares.

Brad loves helping clients
see the bigger picture and

guiding them through

every phase of the process.
“Helping clients understand
and navigate the investment
side of real estate—whether
through finding properties to
renovate and flip or simply
advising them on how to
grow their portfolio—is
incredibly rewarding,” he
adds with a smile.

The business experienced a
growth spurt in 2016 when
Brad’s brother-in-law, Kevin
Williams, joined the team.
“After graduating with a
criminal justice degree, I
realized the path wasn’t

for me,” Kevin expresses.
“Seeing Brad’s success in
real estate—and knowing
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the kind of
person he is—
made me want to jump in.”

Kevin quickly found

his stride in real estate,
especially when working
one-on-one with clients.

He approaches every
interaction with clarity and
care, particularly when
showing homes. “Honesty is
paramount in this business,
even if it’s a hard truth,”
Kevin says. “Our clients
trust us to be transparent,
which means pointing

out things they might not
see—but always with their
best interest at heart.” His
approach mirrors Brad’s—
direct, respectful, and
grounded in trust.

That level of care doesn’t
stop at the office. Both Brad
and Kevin prioritize time
with their families—often by
the water, where things slow
down and connection comes

naturally. “Smith Mountain
Lake is our family’s
sanctuary,” Brad notes.
“That home—passed down
from my grandparents—
holds so many memories.
It’s where we unwind and
reconnect, reminding us
what really matters.”

The lake has become more
than a vacation spot; it’s a
reminder of what matters
most. It keeps Brad focused
on the long game—on what
homes can become over time
and the lives they quietly
support. “Having that multi-
generational connection to a
place reminds us of the long-
term value and personal
significance a home can hold,
whether an investment or a
place to raise your family.”

Kevin, too, finds meaning in
creating that kind of balance.
At home with his wife, Ashley,
and their growing family, he’s
learned to protect their time

together—even in a business
that never stops. “With one
little one already and another
on the way, Ashley and I
cherish our family time,”

he says. “Getting out to the
beach or going camping are
some of our favorite ways to
recharge.” He’s quick to credit
his wife, adding, “Ashley

is truly the unsung hero—
handling so much behind the
scenes—that allows Brad and
me to be out there, focusing
on our clients.”

Through all the ups and
downs, Brad believes a
positive mindset is key to
navigating life. “You have to
stay optimistic,” he explains.
“If you focus on solutions
and keep a good attitude,

it changes everything.” As
Brad sees it: “At the end of
the day, if you treat people
right, everything else will
fall into place.”
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CALVERT Home Inspection, LLC

540-632-7115

calverthomeinspection@yahoo.com www.calverthomeinspection.com

Your Next

Impact Title & Settlement, LLC is

C IOS i n g : a locally owned and operated

title and settlement company

W i"‘ h U S! _=; | =7 Al serving all your closing needs.

540 566-5811

e fimom info@impacttitleva.com
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SECURE ELECTRONIC EMD & CONTRACT SUBMISSION

IN-HOUSE NOTARIES FOR MOBILE & E-CLOSING SERVICES
PROACTIVE COMMUNICATION

SECURE DOCUMENT STORAGE FOR BUYERS & SELLERS
COMPLIMENTARY SECURE WIRING OF PROCEEDS & COMMISSIONS
OUR COMMITMENT TO EXCELLENCE ON EVERY CLOSING WE HANDLE



