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If you were at the Trends Seminar this 
year, you got a sample of NAR’s Home 
Buyers and Sellers Generational Trends 
Report. I find this super interesting to 
analyze each year because it gives a 
national snapshot of how each age group 

is navigating real estate. But what do these trends mean for us 
here in Baton Rouge?

Millennials continue to dominate nationally, making up 38% 
of all homebuyers. Most are well-educated, many are first-time 
buyers, and a large portion are still weighed down by student
loans and high rent. Affordability challenges are pushing many 
Millennials out of the entry-level market. That’s something 
we’re seeing locally too, especially in homes under $275,000, 
where buyer activity has cooled. I’m personally seeing 
Millennials who missed the low interest rates of the COVID 
years now delaying their purchase to save more for down 
payments or rate buy-downs.

Gen X buyers are the highest earners and often purchase larger 
homes, many for multigenerational living or job relocation. 
In Baton Rouge, we’re seeing relocation buyers from out of 
state moving here for work, along with increased demand for 
homes that accommodate MIL-suites or flexible layouts to fit a 
multigenerational household.

Boomers are sustaining the market. Nationally, they now make 
up 45% of all home sellers and 31% of buyers. Locally, I’m 
seeing many in this age group downsizing, moving closer to 
family, or seeking lower-maintenance living. These sellers often 
have 15+ years of equity built up and are motivated more by 
lifestyle (like being closer to the grandkids) than maximizing 
profit. They tend to prioritize newer, low-maintenance homes.

Gen Z has made a smaller dent in the market due to rising 
affordability issues. Many of the first-time buyers we were 
helping just five years ago were in the 18–24 age group. Today, 
that “first-time buyer” age is trending older.

As you reflect on your own business, I’m sure you can picture 
which generations your clients came from. Personally, the 
Boomer generation—and the equity they hold—has been a 
huge driver in my business and our local market. No matter 
which group you’re working with, the more we understand 
generational motivations, the better we can serve with insight, 
empathy, and confidence.

BY BRANDON RICHOUX

MARKET UPDATE

Adriana Martinez
Account Manager
225-335-3322
adriana@lionslandscapingbr.com
www.lionslandscapingbr.com

��New Sod Installation

��New Flower Beds

��Landscape Cleanup

��Irrigation

��Landscape Lighting

��Gutter Cleaning

��Stump Removal

��Trash/Debris Removal

��Lawn Maintenance

��Landscaping Maintenance

��Flower Bed Design

��Wood Fence Installation

��Hardscape Construction

��Tree Trimming & Removal

��Weedeater and Blowing

��Weed Killer Application

��Pressure Washing

Serving The Greater Baton Rouge Area
Commercial and Residential

M E A N S  F O R  B AT O N  R O U G E

W H AT  T H E 

Generational
Housing Report
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REDEFINING
ROOFING EXCELLENCE

(225) 369-7609
variantroofing.com

Residential Roofing &
General Construction Services 

CHASE CATALANOBILLY MATTINGLY
O W N E R S  O F  V A R I A N T  R O O F I N G
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Your LegacyYour Legacy

Stevie LeJeune
Located in Brusly
stevie2437@gmail.com
225-776-7784
    SNLphotos

C A P T U R I N G

Contact us today to see 
how we can put our 

35 years of experience 
to work for you!

Greg A. Kennedy
CPA, CLU, CAPP

Ashton Kennedy
Staff Accountant

225.292.5112     www.gakcpafirm.com

The Analysis Your Home Deserves

225-270-4959
Intricatespec@gmail.com

NICK
PEARSON
OWNER
LIC#11188

JASON
SONNIER

LHI#11275

Intricatespecllc.com

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com

Life
Insurance

Dental
Insurance

Medical
Insurance

Vision
Insurance

Health Insurance Advisor

ALL OF YOUR REAL ESTATE TITLE
SERVICES UNDER ONE ROOF

Christian Nielson
Attorney

(225) 752-3200  |  www.hydetitle.com

You are only as good as the 
people you work with. Patrick Cusick

General Counsel
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G
rowing up just outside of 
McComb, Mississippi, Dustin 
Alexander knew hard work 

before he ever knew a timecard. His 
days stretched from sunup to sundown, 
helping his mom tend to the family farm 
and a yard full of dog kennels. The horses 
needed hay, the dogs needed feeding 
and his mom, who believes cleanliness 
ranks right up there with godliness, 
kept every surface spotless. When he 
wanted a break from life on the farm, 
he could choose from shifts at the local 
Piggly Wiggly, working as a construction 
hand for a residential builder and long-
awaited weeks spent with his uncle down 
in Louisiana every summer.

“There weren’t many ways out of a small 
town like that,” Dustin reflects. “Maybe 
working offshore, or college. I chose the 
military.”

Mission Reimagined 
At 18, Dustin followed in the footsteps 
of his grandfather, a 25-year Army 
veteran, and joined the Air Force. It was 
a decision rooted in duty, discipline and 
a desire to see more of the world beyond 
the fields of Mississippi. After six years 
of service and a long, cold station in 
North Dakota, the pace of military life 
felt as steady as it did isolating. “It was 
always my goal to live in Louisiana, so 
when I got out, I came straight down 
here in 2014,” he recalls.

ALEXANDER

COVER STORY

DUSTIN

The Art of 
Showing Up

BY BREANNA PIZZOLATO 

PHOTOS BY STEVIE LEJEUNE, 

SNL PHOTOGRAPHY
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JUNE 2023 
•	 Left a career in the plant 

industry to pursue real estate
•	 Enrolled in Real Estate School 

the very next morning 
•	 Began interviewing with 

brokerages across Baton 
Rouge

•	 Discovered PINO & Associates 
on Facebook and reached out 
to Brittney Pino

•	 Scheduled first interview with 
Brittney, followed by 2 more

JULY 2023 
•	 Began shadowing at PINO & 

Associates while still in school
•	 Immersed in learning:  

observing agents, studying 
systems, asking questions

AUGUST 2023 
•	 Passed the Louisiana Real 

Estate Exam on the first try
•	 Continued to shadow and 

learn in-office instead of 
immediately jumping into sales

DECEMBER 2023 
•	 Closed first real estate 

transaction
•	 Began tracking toward  

full-time production

FEBRUARY 2024 
•	 Achieved first million-dollar 

month

MARCH 2024 – PRESENT 
•	 Averaging 1 home sold every 

11 days

JUNE 2024 
Became a Certified Listing Partner 
at PINO & Associates 

DECEMBER 2024 
•	 Completed first full year in  

real estate
•	 Nominated for 2024 Rising 

Star of the Year by Baton 
Rouge Real Producers

•	 Reached: 
$9,297,640 in sales  
(Jan–Dec 2024) 
$10,185,890 in sales  
(Dec 2023–Dec 2024)

As soon as Dustin landed, he picked 
up work as an operator in the plants. 
The pay was steady, but the hours were 
brutal—long shifts, turnarounds and 
regularly switching from day shift to 
night shift.

Throughout it all, Dustin and his wife, 
Brooke, built a life together that looks 
a little different than most, but works 
beautifully. His son Kayden’s mother, 
Shannen, has remained a key part of 
their family dynamic. What began 
as a rocky split evolved into a deeply 
respectful co-parenting relationship. 
Holidays, birthdays and even vacations 
are shared without tension. “The 
bigger the family, the better,” he says. 
“Everything that we do, we try to do it 
together, to involve everybody. We even 
do Christmases together because we 
want our kids always to remember that 
the adults in their lives always came 
together for them.”

Meanwhile, the family of Brooke’s late 
husband remains a devoted presence in 
the life of their daughter, Kyla. Joseph 
lost his life to Ewing’s Sarcoma, a rare 
and aggressive form of bone cancer, 
at just 21 years old. “Joseph’s mom still 
picks her up from daycare,” Dustin says. 
“We don’t believe in drawing lines—we 
believe in showing up.”

CAREER 
TIMELINE

If you’re not  
self-aware and 

you’re not making 
the changes and 
the adjustments 

needed, then you’re 
going to fail.”
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But even in the middle of this rare and 
healthy family arrangement, something 
wasn’t right. Dustin’s work, and the 
moments at home he missed for it, 
began to take a toll on him.

The Bigger Why 
For nearly a year, the conversations 
played on repeat. “Brooke and I talked 
about it for the better part of a year,” 

in this house, you need to do it.” That 
conversation became the turning point. 
One night, lying in bed, Brooke looked 
at him and said plainly, “Do it now. Quit 
now.” He pushed back. “But I don’t have 
a plan.” Her response was immediate: 
“I know you. You’ll make one.” So he 
got up, walked to the computer, typed 
out his resignation email and sent it. 
Just like that, he closed one chapter of 
his life. They lay in bed quietly talking 
about what might come next when 
Brooke brought up his interest in real 
estate. And with her encouragement, 
that’s exactly what he did.

Since joining Brittney Pino and 
Associates nearly two years ago, he’s 
poured everything into this season of 
his life, learning as much as possible 
from his mentors like Chase Pino and 
father-in-law Dean Hotard, while being 
a steady presence for his family.

“Whatever it is that’s been on your mind, 
maybe it’s a career change or starting a 
new hobby—stop putting it on the back 
burner, because it’ll do wonders for your 
mental health,” he says.

Every day presents a new opportunity 
to be a little bit better than the day 
before if you’re willing to show up 
and do the work, especially the work 
on your own mindset. “If you’re not 
self-aware and you’re not making the 
changes and the adjustments needed, 
then you’re going to fail,” he says. It’s a 
sentiment that has carried him through 
every season of life.

From his structured upbringing on 
a Mississippi farm to his military 
service and career transitions, he has 
consistently demonstrated the ability 
to evolve while keeping his family’s 
needs at the forefront. Dustin is all in 
on real estate, but his drive to keep 
growing reaches far beyond career 
goals. Through every high and low, he’s 
learned to lead with presence, honesty, 
and heart—whether as a partner, a 
father or a man still shaping the life he 
wants. His blended family, rooted in 
love and mutual respect, is a reflection 
of that journey. It’s not perfect, but it’s 
real—and it’s his greatest success.

he recalls. “I just kept saying, I gotta do 
something. I’m not happy.”

The unknown loomed large. But Brooke 
didn’t flinch. “To have someone like 
Brooke by my side saying, ‘We’ll find a 
way. No matter what. We’ll downgrade, 
we’ll downsize, we’ll make sacrifices. 
It doesn’t matter. As long as you’re 
happy, and we’re happy as a family 

Everything that we do, we try 
to do it together, to involve 

everybody. We even do Christmases 
together because we want our 
kids always to remember that 
the adults in their lives always 

came together for them.”
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High-Quality Services From 
Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

check out our                reviews! Jessica Singletary, Owner 
CHOOSE THE TOP ROOFER TO 
TEAM UP WITH AND GET YOUR 

DEALS CLOSED FASTER!

IT ’S STORM
SEASON!

TOP TEAM IS GUARANTEED TO LEAVE

YOU HIGH AND DRY...
BUT THE RIGHT WAY! 

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com

JOIN THE KREWE
337.806.9589

information@kreweconstruction.com
www.kreweconstruction.com

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

Trying To Save 
Money?
CALL TODAY 
TO SEE HOW 
MUCH WE 
CAN SAVE 
YOU!



9151 Currency St.
Irving, TX 75063


