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COMMUNICATION « TRANSPARENCY « SPEED

REFINANCE & PURCHASE SPECIALIST

RAMY TAHA

Senior Loan Officer

NMLS #1604035

313.903.5548
OlympianMortgage.com

Olympian Mortgage NMLS #2387047
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THE PERFECT HOMESITE (T,
DESERVES THE PERFECT HOME. g
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Cranbraok

USTOM-_-HOMES

LALLD O UnAIN GAMERNAY
DRAIN CLEANING EXPERTS
ENSURE/A'SMOQTHITRANSACTION WITH/ATPARTNERIYOUCANITRUST!
PR i B o v

DRAIN CLEANING - SEWER INSP
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YOUR CLIENTS HAVE THEIR DREAM HOMESITE.
NOW LET’'S BUILD THEIR DREAM HOME.
When your clients build on their own lot with Cranbrook Custom Homes, our team will guide them through

the process from start to finish, This includes soil analysis to ensure they're building on selid ground, financial
estimates for site improvements, securing permits, and site development

By choosing Cranbrook, your clients will have the benefits of our design-build process — which helps us meet
Client expectations, ensure transparency, and guide clients on their homebuilding journey — while enjoying the
flexibility of building exactly where they want to live. Our guaranteed fixed pricing revolutionizes the custom
home building process, allowing you to know how much you'll pay at time of contract. That means no budget
overages or surprises. Contact a Cranbrook Custom Homes sales manager o learn more.,




Perfect CIea h”
for « Perfect Sale.

___RESIDENTIAL &
COMMERCIA
CLEANING

CLEANING
Triple the Quality

JUMBO MORTGAGE LOANS

MSGCU can help Jumbo Mortgages make sense for growing families who need bigger homes,
or for those moving to neighborhoods with higher housing prices.

Fast and flexible financing at great rates

Jumbo Mortgages are for loan amounts exceeding $806,500

Fixed-rate and adjustable-rate options available, with competitive rates

Local Mortgage Consultants offer step-by-step guidance and free consultations
No prepayment penalties

_ Uéfj@ S ELEVATE
Ag@n@% LLC ggggRIENCE

LET'S THRIVE TOGETHER

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130 | titlesolutionslic.com
41486 Wilcox Road, Suite 2, Plymouth, Michigan 48170

Jesse Batayeh
Mortgage Consultant
NMLS #533763

Michigan Schools and
Government Credit Union
20595 Farmington Rd.
Livonia, Ml 48152

P: (586) 263-8800, ext. 853
4 C:(313)580-7148

Chris Meldrum
Mortgage Consultant
NMLS #1719805

Michigan Schools and
Government Credit Union
31805 Woodward Ave.
Royal Oak, Ml 48073

P: (586) 263-8800, ext. 338
C: (586) 242-7365

4 . April 2025

CLEANING IS A
PAIN IN THE

- Residential Windows,
Chandeliers and
Gutter Cleaning

- Pressure Washing
& Soft Washing

- Holiday Light Installation

CALL OR TEXT TODAY!

906.203.6538 |

_;_ I_.. ¥

WINDOW

GLASS!

Partner With The

Experts For A

Stress-Free Sale.

Glass-Guru.com

*

MSGCU also offers true preapprovals
with quick qualifications so your client’s
offer stands out in a competitive market.

Clients can count on MSGCU’s great

service for the life of the loan.

We’re open to all Michiganders and

proud to be the financial champion
of dream chasers.

MICHIGAN

Schools & Government

CREDIT UNION
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses, and thank them for supporting the real estate community!

ARBORIST / TREE SERVICE
Detroit Arborist Collective
(313) 319-0583

BUSINESS TECHNOLOGY
MANAGEMENT
Connextion

(248) 720-6560
yourconnextion.com

CARPET CLEANING
MMM Cleaning
(313) 350-3342
cleaningmmm.com

CLEANING SERVICES
MMM Cleaning

(313) 350-3342
cleaningmmm.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

DRONES

Metro Shores Media
Ron & Tracie Seeley
(734) 308-1388
metroshoresmedia.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

HANDYMAN
MMM Cleaning
(313) 350-3342
cleaningmmm.com
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HOLIDAY LIGHTING
Glass Guru Window &
Gutter Cleaning

(906) 203-6538
glass-guru.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION
KS Inspections
(734) 341-8163
ksinspections.com

HOME STAGING

Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging
experts.com

INSURANCE
Goosehead Insurance
Jessica Finley

(734) 821-9107

Goosehead Insurance
The Mullinax Agency
Jeremiah Mullinax
(313) 820-3853

State Farm

Joe Vitale

(734) 671-6511
www.jjvitaleinsurance.com

LANDSCAPING
J & B Lawnscape
(734) 558-5232

MORTGAGE

Capital Mortgage Funding

(248) 569-7283
www.capitalmortgagefunding.com

MORTGAGE LENDER
DFCU Financial
www.dfcufinancial.com

Michigan Schools &
Government Credit Union
(586) 871-0266

msgcu.org

Olympian Mortgage
(313) 903-5548
www.olympianmortgage.com

Sonic Loans
Charlie Shami
(313) 488-4888
sonicloans.com

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

NEW CONSTRUCTION
MORTGAGE

DFCU Financial
www.dfcufinancial.com

PHOTO BOOTH RENTAL

Ooh Snap! Mobile Photo Booth
Chelsea Krejci

(313) 671-2997
oohsnapmobilephotobooth.com

PHOTOGRAPHY &
VIDEO SERVICES
Metro Shores Media
Ron & Tracie Seeley
(734) 308-1388
metroshoresmedia.com

PHOTOGRAPHY &
VIDEOGRAPHY
Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY / BRANDING

Starloft Photography
(734) 335-0213
www.starloft.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson

(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Embassy Title Agency
(734) 293-2000
www.embassytitle.com

Estates Title
(248) 647-3600
www.estatestitle.com

Sonic Title Agency
Dee Shami

(313) 251-5145
sonictitle.com

Title Solutions
(734) 259-7130
titlesolutionslic.com

VIRTUAL 3-D TOURS
Stylish Detroit

(313) 799-3686
stylishdetroit.com

Make it easier for a local hero to become a homeowner with a

Gratitude Mortgage from DFCU Financial.

dfcu

::'ﬂ”'t..!' FINANCIAL

The Cash Back
Credit Unon

dfcu

FINANCIAL




Looking for the
Perfect Place to Connect?

o
,MAKE IT-’KU

A unique space for real estate professionals

to connect, relax, and build relationships.
TAPRZOM AND FIELDFQUWSE

BOOK YOUR -

NEXT EVENT _ = 7%
1|| o

TODAY! H N e

734.318.2514 ‘\ ‘>
KudosTheGoat.com \\ \ ” l'r"? e
lia /i

14100 Pardee Road, Taylor

We Are Your
Connextion to Clients!

We help business owners scale and
automate processes within their business
to quickly Capture & Convert Clients
before they Slip Away!

IN THIS ISSUE

| WE KNOW PEOPRE.
| WE KNOW TITLE,
‘ LET US GET TO KNOW YOU!

6 Preferred Partners
10 Meet the Team
12 Event Announcement: Winter Play Day
T 14 Broker Spotlight: Mike Tripoli
14 y . 18 Kgnt Tyrre!l& 18 Iiynzrr::qc;?uo: Ill<ent Tyrrell &
ike Tripoli Lisabeth Riopelle Isabe opelie
22 Top Producer: Stephen Hohl

CONTACT US TODAY

(213) 447-00°
@your.connextion

] Custome rSer'-'-a:-s-l._ﬂ..-a-|ham:e: ntlel'a'll.-:nm
yourconnextion.com

If you are interested in nominating people for certain stories, please email us at: terra.csotty@n2co.com
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Meet

The
Team

3l

Rt

Terra Csotty Ashley Streight Elena Filimon Kevin Jurvis
Owner/Publisher Content Coordinator/ Relationship Manager Event Coordinator/
Publishing Assistant Relationship Manager

Holly Garrish Shenia Schlosser Amanda Matkowski

Robbyn Moore
Relationship Manager Ad Strategist Editor Writer

Andy Schwartz Tracie Seeley Jennifer Arnett
Stylish Detroit Metro Shores Media Starloft Photography
Photographer/Videographer Photographer Photographer

O9OMm

Follow us on social media and check out our new website:
www.waynecountyrealproducers.com.

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
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STAGING TO SELL,
DESIGNING TO DWELL."

DESIGN. STAGE. SHADE.

From first-time buyer to seasoned

homeowners seeking luxury, our

expertise guides your journey.

Our designers curate your ideal =

aesthetic. Our staging pros

create a captivating atmosphere A

that attracts buyers. Our custom

window treatments complete ’rhe'-_

picture. 20 years of combined
experience, tailored to your
home's unique needs.

YOUR DREAM HOME IS WAITING.
SELL AND DESIGN WITH US TODAY.

IMPACTHOMESTAGINGEXPERTS.COM | IMPACTIDS.COM

‘Now offering custom ’ A

wmdov;/ treatments Imbpact
eqturing -

L T HOME STAGING EXPERTS
ﬁ ﬂ &

INTERIOR DESIGN SOLUTIONS
J WINDOW FASHIONS

Call us today! 2016-2024

248-591-4200 Betotkou:
Eigs  EEE

T

: TEARS (M
& . E BUSINESS
SCAN FOR SCAN FOR
HOME STAGING INTERIOR DESIGN

_

Home Insurance Solutions
Tailored for Realtors

First-Time Home Buyers * Detroit Residents
Military Veterans

Jeremiah Mullinax
Agency Owner

hea Ml 100 Maple Street, Suite 205, Wyandotte, MI
gﬂ?ts? A ?L |d (734) 272-4700

EMBASSY TITLE AGENCY, INC.
Our Customers are Our Foundation

Embassy Title Agency, Inc. is proud to be celebrating our
20th Anniversary in business! We go above and beyond to
service all of our clients. Our dedicated approach ensures
all of our client's needs come first!
Customer service is our middle name.

Kate McCarty Suzy Crossley
President/Owner Account Executive
734.293.2000 Cell: 248.207.0536

EmbassyTitle.com Scrossley @embassytitle.com

15704 Farmington Rd, Livonia, MI 48154

Wayne County Real Producers - 11




EVENT ANNOUNCEMENT

Toast to the Top!

JOIN US for some networking, food and beverages at our FIRST Support Sponsors: Michigan Schools & Government Credit
Wayne County event of 2025!

- Kee Realty
Wednesday, April 9, 12:00-2:00 p.m. at Kudos Taproom & Photos & Video by: Stylish Detroit
Fieldhouse in Taylor LIVE DJ at the event! Todd Everett, sponsored by Becky Alley

with Capital Mortgage Funding
HOST/Sponsor: Kudos Taproom & Fieldhouse
VIP Sponsors: Morse Moving & Storage, ATA National Title, Joe Register at rpwayneevents.com
Vitale with State Farm and DFCU Financial
INTERESTED IN SPONSORING A FUTURE EVENT?
REACH OUT TO TERRA.CSOTTY@N2CO.COM.

6; & StateFarm’
M MICHIGAN
] £ ATA'W?’;“;&LP Joe Vitale %C'IHHHH k‘;ﬂl;m
KUDOS 734-671-6511

TAPROOM AND FIELDHOUSE

. CAPITAL, e
o BERKSHIRE s
E Eumsasy Tioun s ve. HATHAWAY STYLISHDETROIT M{}{Jﬂ\ ﬁfﬁ
’ HOMESERVICES The Best Morigage Banker

' KEE REALTY messss CMIG

Union, Embassy Title and Berkshire Hathaway HomeServices

CULTIVATE CURB
APPEALmSELL WITH

& ATA Tie Sroup

B

b

Our Products and Services Include:

* Residential title insurance
*» Commercial title insurance
* Title searches

* Escrow services

* 38 offices statewide

Edging .

Mowing
Amber Majtyka
amajtyka@atatitle.com

Trimming
Plant Removal
Mulch Installation

atatitle.com ARd hore:s 734.558.5232 ©
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All about Wayne County Real Producers

the nation.

Real Producers magazine started in Indianapolis in
2015 and is now in more than 130 markets across

Q: WHO RECEIVES THE MAGAZINE?

A: The top 300 real estate agents in Wayne County. We update
our mailing list annually to ensure Real Producers reaches our
area’s top-producing agents.

Q: WHAT IS REAL PRODUCERS ALL ABOUT?

A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Wayne County real estate. Every
month we share stories of some of the area’s most recognizable
names in real estate, as well as the rising stars in the industry
and the preferred partners that are highly recommended by top
agents. Beyond the magazine, we host exclusive events that
bring titans of real estate together.

Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?

A: You have to be on the top 500 list to be a featured agent.
We welcome nominations for other real estate agents,
businesses, brokers, owners, or yourself. Office leaders can
also nominate real estate agents. Though we can’t guarantee a
feature, we strongly encourage you to meet our team and
attend our private events so we can get to know your story.

More info at www.waynecountyrealproducers.com

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model.
We share real stories of Real Producers — no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE
AND AT EVENTS?

A: The businesses that sponsor the magazine and attend our events
are some of the best vendors in Wayne County in their category. Find
them listed in our index. We partner with businesses that top agents
have recommended to us, so every single business you see in this
publication has earned its “stamp of approval.” Our team also vets
every business fo make sure they are a good fit and bring value to
our powerhouse network.

Q: HOW CAN | RECOMMEND A BUSINESS?

A: If you've enjoyed working with a local business that isn't part of
our preferred partner network, please email us their information at
terra.csotty@n2co.com.

Q: CAN | SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
terra.csotty@n2co.com.

PHOTO = VIDEC = DROMNE = MATTERPORT
FLOORPLAMS = VIRTUAL TOURS = HEADSHOTS

Stunning photography, cutting edge
video, and every tool you need to
quickly sell your next listing is just a
click or call away. With the largest &
most talented team of real estate media
professionals in Michigan, we creats

cantent that gets results.

Find out why Stylish Detreit is the
preferred media company for Metro
Detroit's top producing REALTORS.

STYLISHDETROIT

STYLISHDETROIT.COM = (313) 799-35858

Wayne County Real Producers - 13



BROKER SPOTLIGHT

MUK
TR

PHOTOS BY
JENNIFER
ARNETT WITH
STARLOFT
PHOTOGRAPHY
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Real estate success wasn’t a
straight line for Mike Tripoli;
instead, it was a winding path
filled with diverse experiences
and a relentless work ethic.
From building custom furniture
to owning pizza shops, and
now leading his own real estate
brokerage, Mike is known for
his determination, adaptability,
and rock ‘n’ roll spirit.

Mike’s varied background
equipped him with a unique skill
set and a knack for understanding
both homes and people. “I started
full time in real estate in 2014,”

he explained. “Before that, I

built custom furniture, did home
remodeling, owned three Little
Caesars pizza shops, and released
three albums as a musician!”

Originally from Westland,
Michigan, Mike credits much of
his drive and success to his father.
“My dad is my role model and
inspiration. He always owned
his own businesses and taught
me a lot about work ethic,”

he said. After Mike graduated
from John Glenn High School
in 1993, he joined his father’s
carpentry business, All Phases

—

of Carpentry, further solidifying
his entrepreneurial spirit.

Life took a turn when Mike
discovered that owning pizza
shops wasn’t his true calling.

“I didn’t want to go back to
remodeling, so I decided to try
real estate. With my background
in doing remodels and helping
my dad with rental homes, I
had a strong foundation,” he
explained. This decision proved
to be a pivotal one, which
launched a career that has
since amassed approximately
$100 million in sales volume.

Mike quickly made a
name for himself in the
industry, listing among
the Real Producers
Top 300 for seven
consecutive years

and receiving

multiple Hour

Detroit Real Estate
All-Star awards.

He became an
associate broker in
2017 and a principal
broker in 2022,
founding Opul Realty.

'Life Is Short,
—  Make a Move’

O

Mike’s firm is more than just a
business: It’s a family. “I only
hire agents I know, like, and
trust, and who share my business
mindset. It’s not about production
but about feel,” he said. “We

do events together and really
work well as a team. I love what
I’m building.” His brokerage
currently boasts 15 agents

and one admin, and operates

out of Northville, Michigan.

As a broker, Mike seeks to be
available and transparent.
“I’'ve worked at four different




brokerages, each with its own
approach. I found most were
misleading and overcharged with
fees,” he said. “I owe a lot of my
success to Craig Lescoe at National
Realty Centers. He was my mentor
and showed me the right way.”

Mike is passionate about helping
his agents thrive. “I teach classes,
go on appointments with them,
and make myself available to
help. 'm doing everything I
would want in a broker — a sort

16 - April 2025

of player’s coach,” he shared. This
hands-on approach has made
Opul Realty a place where agents
feel supported and valued.

When asked about his biggest
challenges, Mike reflects on

the early days of his real estate
career. “Learning to generate
my own leads and not relying on
anyone was crucial. Thankfully,
Ilearned this within the first
eight months, or I might not be
here today,” he admitted. Mike

"Be available for your

agents and understand that
we're all different. I'm really
good at building re

ationships

and feaching my agents
everything |'ve done to
build my own business.”

takes a measured approach as
a broker, building his business
slowly and making sure that
each step is efficient before
moving onto the next.

Mike’s favorite part of real estate
is the constant challenge and the
opportunity to reconnect with
old friends and acquaintances
through his personal network.
“Every day is a new challenge,
and it’s never the same,” he said.

When he’s not working, Mike
enjoys spending time with his
friends and family. He loves
golfing, working out, attending
concerts and sporting events,
and having family pasta nights
with his parents. Mike and his
girlfriend, Jennifer, have five
kids between them — Dominick,
28, Olivia, 25, Nazem, 23,
Chadi, 22, and Mahdi, 20.

Mike’s advice for aspiring

real estate professionals is
straightforward: “Be available
for your agents and understand
that we’re all different.

I'm really good at building
relationships and teaching my
agents everything I've done

to build my own business,”

he shared. His trademarked
slogan, “Life Is Short, Make

a Move,” encapsulates his
proactive and enthusiastic
approach to life and business.

STARLOFT
PHOTOGRJ‘;HY

A

aMorse Moving & Storage

oy e

¢ Expert Fleet Allocation for Real Estate

* Seamless Client Transitions &
Personalized Service

 Active Involvement in Real Estate
Industry Events

 Trusted by Top Agents for 65+ Years

Partner with Morse Moving & Storage

Today to Hevate Your

734.484.1717

morsemoving.com

USDOT 274486 | PUCO HHG#509450-HG .
[=] 3z (=]

headshots « personal brand « portraits
v starloft.com » 734-335-0213

Wayne County’s Real Estate

MOVES FAST

Follow Wayne County Real Producers
on social media to keep up.

@WayneCountyRealProducers wa T oMoy
n @WayneCountyRealProducers B,NEN'EAC\TI,-N GPBQRLGJ QE‘B‘NSG
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DYNAMIC DUO

Kent Tyrrell

Lisabeth

As a married couple for 35 years, Kent
Tyrrell and Lisabeth Riopelle are a
dynamic husband-and-wife team that
leveraged their unique talents in 2014
to form their real estate duo — 4 All
Your Moves brokered by Signature
Sotheby’s International Realty. Over the
past decade, this formidable pair has

18 - April 2025

BY ROBBYN MOORE

carved a niche for themselves in the
sector, amassing an impressive career
team volume of nearly $150 million.

Before their foray into real estate, Kent
and Lisabeth held prominent positions
in the automotive industry. Kent
enjoyed a successful 20-year career in
automotive manufacturing, marketing

Photo by Noreen Owens

POWERED BY
& UNITED IN SUCCESS

iopelle

and sales management. In 2002, he
decided to use his wealth of experience
to shift into real estate. Lisabeth, on

the other hand, was a metallurgical
engineer, performing diverse roles such
as failure analysis, product design and
testing, market development, and raw
material sales to automotive suppliers.

Photo by Noreen Owens

“The decision to enter the real estate
industry was driven by a desire for
personal fulfillment and a more
balanced lifestyle,” Kent said. “I was
inspired by Lisabeth to explore a career
change that would provide emotional
and financial satisfaction while also
allowing more time for family.” Lisabeth
echoed this sentiment, seeking a career
that would offer personal fulfillment.

The couple’s decision to work together
was a defining moment in their careers.
In 2013, as the industry began to recover
from the mortgage meltdown, Kent
realized his need for a more structured
approach to serve his clients. He

invited Lisabeth to join him, combining
her growth mindset and systems-

oriented approach with his client-
focused strategy. “Our teamwork and
complementary skills serve us well in
the industry,” Lisabeth said. “We are not
afraid to get our hands dirty and work
closely with clients even after the sale.”

The couple’s shared belief in providing
five-star service at every point of
contact guides their business practices.
For them, the most rewarding aspect
of their business is the lasting client
relationships they have built. “We call
the people we work with ‘cli-riends,’
because they start as clients but soon
become friends,” Lisabeth explained.
“We often get text messages from
clients telling us that they miss us or
an invitation to stay with them when

we’re traveling.” Kent added, “We take
pride in serving clients with a positive
experience, often forming deep bonds
that transcend the professional realm.
Working together as a couple in real
estate has allowed us to solve problems
proactively and help clients navigate
their real estate journeys seamlessly.”

Kent and Lisabeth balance each other
out perfectly. Kent’s calm demeanor
complements Lisabeth’s fiery spirit.
Lisabeth’s love for spreadsheets and
charts is matched by Kent’s ability to
strike up a conversation with anyone
and work a crowd. “Together, we believe
in the power of relationships to build
our business, and are continuously
refining our strategies to stay ahead

in a constantly evolving market,” Kent
explained. “Working in a multicultural
market enriches our lives both
personally and professionally.”

The husband and wife are distinguished
by their ability to provide seamless
support to their clients. “Our structure
as a duo allows for flexibility when
one of us is traveling, ensuring that
our client’s needs are always met
without any disruption,” Kent said.
“Most of our listings are handled as

a partnership, allowing us to adjust
our approach to suit the unique
personality and requirements

of each client and situation.”

The couple also has a unique ability

to preemptively address issues before
they escalate. “Working alongside my
best friend, having a built-in partner
for role-play scenarios, and a sounding
board for ideas adds to the rewarding
nature of our work,” Lisabeth shared.

Both Kent and Lisabeth have had
extensive international experience
in the automotive industry and
have participated in several Ninja
Selling installations and mastery
groups around the country. These
experiences have given them a
great understanding of different
markets and real estate practices,
and an extensive referral network.

As in any self-driven business,
challenges are part of the journey,

Wayne County Real Producers - 19



Photos by Jennifer Arnett with Starloft Photography

and the couple has faced their fair
share. However, their unwavering
determination, complementary skills,
and shared vision have allowed
them to overcome obstacles and
continue driving their success.

Kent and Lisabeth are proud parents
to their son, Andrew, who is happily
married and residing in Jacksonville,
Florida. When they’re not working,
Kent and Lisabeth enjoy traveling,
golfing, trying new restaurants, and
taking walks with their dog, Misty.

In addition to their professional
endeavors, Kent and Lisabeth are
actively involved in various charitable
organizations. They have chaired the
gala for FirstStep in 2021 and 2022 and
have been contributing to the Living
and Learning Enrichment Center by
assisting with their databases. They
are also involved with Habitat for
Humanity’s Women Build initiative,
and Kent regularly donates platelets
through the American Red Cross

to support individuals undergoing
chemotherapy. Kent and Lisabeth

are deeply committed to causes that
also resonate with their clients. For
instance, they actively support Ayaka
Hope, an organization dedicated to
ending illiteracy through education.

20 - April 2025

Kent and Lisabeth offered insightful
advice for couples considering a joint
business venture: “Identify each
person’s strengths and learn from
each other,” Kent said. “Residential
real estate market is abundant with
opportunities regardless of the business
cycle. Understanding clients’ needs,
which often stem from life changes,
are crucial.” Lisabeth added, “It’s also
essential to define your roles, exceed
expectations, and prepare to provide
emotional support for clients when
needed, as well as looking to your
partner for help when needed.”

BUYING, SELLING, REFINANCING?

66 You have a choice!

Most of our
listings are
handled as a
partnership,
allowing us

to adjust our
approach to
suit the unique
pcrsona]ity and
requirements
of each client
and situation.”

ESTATES TITLE

AN Y
%émvmw- %‘&mm%%&m%%r

1700 W. Big Beaver Rd, Suite 340, Troy, Ml 48084
248-647-3600 (Office) | 248-647-3700 (Fax)

Call Estates Title Agency for all of your Real Estate selling,

purchasing and refinancing Title needs!

Empowering Agents,

I W/

Your Trusted State Farm Partner

.y Your One Stop Shop
METRO SHORES

NG

for A1l Your
Real Estate Needs

Both Kent and Lisabeth share a

love for their business, their clients,
the agents they collaborate with,

and the communities they serve,
stressing that their client relationships
extend beyond the closing table.

As they look to the future, Kent and
Lisabeth remain committed to providing
exceptional service and building lasting
relationships in the world of real estate.
With their strategic planning, superior
customer service, and unique blend

of skills, they continue to make waves

in the industry, proving that together,
they are indeed a power couple.

F
&State arm’ 1]

HOME « LIFE « AUTO

Joe Vitale, insurance Agent « MI-18412012
734.671.6511

3217 Biddle Ave, Wyandotte
JJVitalelnsurance.com

Real Estate Photos
Virtual Walk Throughs
'ﬂ':Tili}g Videos

Drone Photos and Videos
Headshots (On &7 OfF

ncarion,

Ron and Tracie Seeley Metro Shores Media
966 Ford Ave. | Wyandotte, MI | 734.308.1388
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TOP PRODUCER

Stephen

PHOTOS BY TRACIE SEELEY WITH METRO SHORES MEDIA

PHOTOS TAKEN AT LOMBARDO HOMES MODEL
AT KINSLEY IN ANN ARBOR

A PEOPLE-CENTRIC
APPROACH TO REAL ESTATE

Before becoming

a real estate
professional, Stephen
Hohl spent 23

years as a full-time
insurance fraud
investigator in a
Special Investigations
Unit. Alongside his
investigative career,
he pursued his
passion for ministry,
working part time as
a youth pastor from
2010 to 2016 and
as a family minister
from 2016 to 2019.
His combination of
analytical prowess
and people skills
proved invaluable
for his future success
in real estate.

In 2019, Stephen obtained
his real estate license and
began working part time as
an inside sales agent (ISA)
for The Packer Group with
Preferred, REALTORS®. His
exceptional performance,
boasting an 80% conversion
rate, caught the attention of
his wife, Kris Hohl, who is
the director of operations,
and his team lead, Jeff
Packer. This success, coupled
with the challenges posed
by the COVID-19 pandemic
in his investigative role,

led Kris to have heart-to-
heart conversations with
Stephen, and he quickly
transitioned to full-time
real estate in July of 2020.

Since making the career
switch, Stephen has achieved
remarkable success. He

has facilitated transactions
totaling approximately $39
million — his highest sale

reaching over $9.3 million.
He has also been among
the top 15 at Preferred,
REALTORS® since 2021.

Stephen attributes part

of his real estate success
to his supportive team,
The Packer Group. They
are a well-structured
organization consisting of
a three-person executive
leadership, directors of
sales and operations,
coordinators for listings and
closings, a photographer,
a staging team, and 11
agents. Stephen’s wife,
Kris, continues to serve as
the director of operations,
adding a personal touch
to his professional life.
The team’s collaborative
environment, with daily
office presence and regular
roundtable discussions,
contributes to their
collective success.
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The other part of Stephen’s
real estate success stems
from his growth mindset.
He believes that, if a person
has the mindset to only
move forward, there is no
such thing as failure — only
setbacks. For him, real
estate is all about serving
his clients and helping
them with their dreams.

When it comes to real
estate, Stephen is passionate
about helping others and
building relationships.

He views his career as

an opportunity to have
meaningful conversations
with others and create
lasting connections — a
stark contrast to his
previous role as an
investigator. This people-
centric approach allows
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him to serve his clients
effectively and efficiently.

Like any professional

who is transitioning
careers, Stephen has faced
challenges. The biggest
hurdle was how to achieve
a work-life balance,
particularly given the
demands of real estate and
his wife’s role in the same
organization. To address this,
Stephen has implemented
block scheduling,

which demonstrates his
commitment to personal
growth and adaptation.

Stephen’s personal life is
as rich as his professional
one. He and his wife, Kris,
recently became first-time
grandparents to twin girls.
Their family, including

daughter Morgan and son-
in-law Eric, enjoys golfing,
having game nights, and
playing fantasy football
together. Stephen is also
an avid reader of self-help
books, with “Cherish” by
Gary Thomas and “Crucial
Conversations” by Joseph
Grenny, Kerry Patterson,
Ron McMillan, Al Switzler
and Emily Gregory as

two of his favorites.

Looking to the future,
Stephen has ambitious goals.
He aims to generate passive
income through real estate,
setting his sights on financial
freedom by the age of 65.
Beyond financial objectives,
he aspires to serve all his
past and current clients
effectively, spend more
quality time with his wife,
and enjoy more vacations.
He envisions a future where
he can make time whenever
he wants for himself, his
friends, and his family.

For those considering a
career in real estate, Stephen
emphasizes the importance
of continuous learning in
the ever-changing industry.
“Once you find your niche,
stick to it,” he said. “Don’t
try to reinvent the wheel.
Others have done this

well for many years. Seek
them out, let them mentor
you, and develop who

you are as an agent.”

As Stephen continues to
build his career and serve
his clients, he remains
committed to maintaining
his integrity and professional
reputation. With his rapid
rise in the real estate
industry, he is proof

that — with hard work,
dedication, and a willingness
to adapt — success is

always within reach.

66

ONCE YOU
FIND YOUR
NICHE, STICK
TO IT. DON'T
TRY TO
REINVENT THE
WHEEL. OTHERS
HAVE DONE
THIS WELL FOR
MANY YEARS.
SEEK THEM
OUT, LET THEM
MENTOR YOU,
AND DEVELOP
WHO YOU ARE
AS AN AGENT.”
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/ 1 B Home Inspectioné

=, Sewer Camera with video ® Mold / Air Testing ® Radon Testing

- |
Kb NSEPECunNs inc. KEVIN SCHAAF

734-341-8163 (call or text) e kevin@ksinspections.com

Resideniial home inspeciions
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Life & More CONFIDENCE CAPTURED.

PROFESSlONALlSM DEFINED!
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Jessica Finley, Agency Owner
734.821.9107
jessica.finley@goosehead.com
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Insight for a

ASSESSMENTS
PRUNING
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CABLING

Same Brand, New Reach — Tune in for free today REMOVALS
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

FIND YOUR CLIENT’S NEW HOME WITH LOMBARDO.

Lombardo Homes has multiple decorated models to tour! Thoughtfully crafted with today’s home buyers in mind,
these models showcase current design trends, as well as open floor plans, private primary suites, and work-from-home
spaces, We invite you to bring your clients to tour a Lombardo Homes decorated model this season!

info@lombardohomes.com | LombardoHomes.com g L _bﬂl‘dﬂ =



