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ROOFING AND GUTTER SPECIALISTS

Thank you for helping ("
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#1 Mortgage Lender

in Oklahoma
four years in a row!

W FirstUnited

Mortgage Group We are the Tulsa area Realtor’s roofer

“We never charge for pre-listing inspections”

24HOURROOFUS.COM

License # 80006356

624 S. Denver Ave. 9216 S. Toledo Ave. 9455 N. Owasso Expy.
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FirstUnitedTeam.com 9 1 8949_8200
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BRANDING PHOTOGRAPHY HOME INSPECTION
Lily Chris Photography Home Team Inspection Services
(918) 808-6621 (539) 444-9046
www.lilychrisphotography.com
Seale Home Inspections
CORPORATE AND (918) 212-4730
CLOSING GIFTS www.sealehomeinpsections.com
Myers Drawings
(918) 231-8335 HOME WARRANTY
www.myersdrawings.com Home Warranty of America
(281) 731-7231
FINANCIAL PLANNING/

INSURANCE Old Republic Home Protection
Guide Wealth Partners Debbie Fiddler
Stephen Haney (405) 650-7341
(918) 510-5171
INSURANCE
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and Plumbing Services
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Congident. Compelling. Crealive.
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Liliana@lilychrisphotography.com
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) o o LilyChrisPhotography.com
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Ezekiel e. Photography
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Big Mammoth Media
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PROPERTY MANAGEMENT
Linked Property Group
(918) 395-5403
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YELLE CO. LLC Roof U.S.
(918) 949-8200
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ROOFING AND SOLAR
Epic Roofing and Construction
(918) 812-3086

TITLE COMPANY
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Kiley Hyslope
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Colonial Title
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firstitle.com
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Jason Hadrava
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ability to help a survivor on
their Journey to Freedom.
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Owner, Publisher, Owner Editor & Ad Strategist
& Area Director
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2 south downtown

callBryanSmith com

@ HomeTeam
INSPECTION SERVICE
ATEAM OF HOME
Schedule Today!
W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but IN S P ECTO RS Yo U CAN TRU ST-

Lily Gullo Kenneth Baucum Tami Molinaro Evona Niewiadomska
Lily Chris Photography Kenneth Baucum Trademark Photos by Social Media/Client Care
Photography Tami McKenney

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. The HomeTeam Difference:

+ ATEAM of inspectors. « Pay at close options.

+ 48 - hour availability. « One Call Does It All © - we can schedule
all ancillary services such as: Home
Inspections, Pre-Listing Inspections,
Indoor Air Quality Testing, Mold
» Reports delivered within Inspections and Tests, Pest, Termite
24 - hours. and WDO Inspections, Water Testing
and more!

+ 90 - minute average
inspection time.

>
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Event Production
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"‘\Podcast Recording

Sabra Jouett ke"nnethbaucum.com

MORTGAGE LOAN ORIGINATOR

HomeTeam of Tulsa
Owner: Chris Waller | License #: 70002976 | (539) 867-7381

91 8 -2 00 -91 79 tulsa@hometeam.com | hometeam.com/tulsa

Each office is independently owned and operated. ©2024 The HomeTeam Inspection Service, Inc. All rights reserved.

ALS# 2044034
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SAVE THE DATE

T0/8.RRa/ Producers
GIVEAWAY EVENT

SIDECAR IN JENKS

Please join us and Tulsa’s Top 500 agents at Sidecar in Jenks on May 1st, from 5:00 pm - 7:00 pm, for the Tulsa Real Producers
Giveaway event! Enjoy the views from Sidecar while networking, meeting the RP vetted business partners who sponsor the
magazine, and connecting with other top agents. Food and beverages provided. Look for more info in your inbox soon!

WWW.PEAKRES.CO ADMIN@PEAKRES.CO
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PUBLISHER’S NOTE
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Dan Labrake:

1 'REAL PRODUCERS FAD *

It’s our BIRTHDAY!

It’s completely unbelievable that 5 years have passed since Tulsa Real Producers was
born! In early 2020, we assembled our preferred partners, planned some massive
events and introduced Real Producers to the community. I was answering a lot of
questions like, “how much do I pay?” from agents which I was thrilled to let them
know our stories and distribution of this publication is FREE to our agents who
qualify on production alone. We got everyone excited, mailed that first issue, and
then... the unthinkable.

The world shut down for two weeks.
Then four. Then indefinitely. We
postponed events and then cancelled.

I remember a moment after we had
moved our opening event for the
second time sitting in the parking lot of
my office, in tears, because I couldn’t
fix this.

As you know, our publication made it
out every month, and at the end of 2020
we opened up some smaller events and
by early 2021 we were in full swing and
operational, however at that moment, I
wasn’t sure.

2020 was a time of lessons for many

of us and for me it was two big ones.

#1 was that I can’t control everything,
only myself. The world shut down and
I couldn’t stop it. I COULD however
take ownership of my mental state

and fitness, train up and run a full
marathon! #2 was that consistency

of work ethic will always prevail.

It doesn’t matter what the world or
market was doing at the time, or in the
years following for that matter, what
does matter is personal consistency. We
pivoted, changed strategies quickly, kept
the faith and pushed through one of the
most dizzying rides in real estate that
I've ever encountered.

Now that we are here in 2025, I'm
proud that we have a community of
overcomers that after the last five
years are ready for whatever life

has in store for the next five, with
consistency and faith. Happy Birthday
Tulsa Real Producers!

Cheers,
Kelly

Tulsa Real Producers - 11



YOUR TULSA REAL PRODUCERS

BADGES

Congrats on Being one of the Top 500 Real Estate Agents in Tulsa!

To show that you've qualified as a part of this exclusive community of the Top 1-2% in
real estate, you now have your own 2025 Real Producers badge to use however you'd like!

Missing your badge? Email kelly.kiimer@n2co.com.

Using your badge? We’d love to see how! Show us how you are using your badge, and
you may just find a picture of what you shared in the magazine! Social media, email
signatures, web listings, marketing material... nothing’s off limits! TULSA

REAL PRODUCERS
Our Sponsors (Preferred Partners) have been carefully selected to be a part of this
community and have their own badge as well! They have been recommended by your RP
peers in the Top 500 and are some of Tulsa’s most elite businesses. Look for this badge
to know that you are working with one of the best, recommended by the best!

SEALE
HOME
INSPECTIONS

Full Home Inspections
Sewer Scopes

Aerobic

Air Duct Scopes

FULL Septic Inspections
Termite Inspections

—— GUIDE WEALTH
PARTNERS

Our Contact:

918.212.4730

info@sealehomeinspections.com
www.sealehomeinspections.com

Stephen Haney

918-998-9789 - Office
918-602-1363 - Direct Line
Stephen@guidewp.com

To view our prices just use the
QR Code below.

Securities offered through Cetera Advisor Networks LLC, member FINRA/SIPC.
' Advisory Services offered through Cetera Investment Advisers LLC;a registered.
investment adviser. Cetera i der separate ownership from any other named—entlty
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) Central Bank | Mortgage

PROFESSIONAL MEDICAL LOANS
BY BRIDGETT

* For Residents/Fellows, Doctors, and Dentists'

+ Mo down payment or Private Mortgage Insurance
(PMI) required

«  Minimum FICO credit score of 680

Bridgett Gale
MMLS# 285349

TALK TO YOUR CLIENTS TODAY!

Scan to contact me!

Chwner occupied, 1-2 fomily dwellings only. Purchase or rate and term refinance of primary residence only. Oplicns are availoble for loans
exceeding 31,000,000 but will require a down payment and a higher FICO scare. Eligible borrowers must be in market. 'Offered to residents or
fellows earning at least $4.5,000 per year. All other eligible professions require ecmings of af least $90,000 per year. This is not a commitment
to lend or extend credit. Applicant subject to credit and underwriting approval. Mot all applicants will be approved for financing. Receipt of
application does not represent an approval for financing or interest rate guarantee. All rates, programs cncr s are subject to underwriting

guidelines and are subject fo change without natice. Other restrictions may apply. See bank for details. The Central Trust Bank NMLS #407985 S
MEMBER FDIC 238 Modisen S, ?fe

rsan City, MO 65101, Copyright Central Bancompany. All rights reserved, Lemees

UI.E] REPUBLIC HOME PROTECTION

BTN Y
Help Is Just a ol
Click Away

Your clients deserve fast, reliable support
when covered home systems and appliances fail.

. i g i Debbie Fiddler
With Old Republic Home Protection, they can request service Sanior Account Executive

24/7 through the Homeowner Central portal. T 980,308 8460

Help your clients manage the stress of surprise malfunctions with a
home warranty they can trust!

Thes is 2 paid advortsement

AQHOOQOO Pl Milping Pople .
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ON THE RISE

WRITTEN BY ELIZABETH MCCABE ¢ PHOTOS BY EZEKIEL E. PHOTOGRAPHY

“ My grandmother was in real
estate and | felt like it was in
my genes and in my blood.

v Joes festtued 47

Hustle and Heart in
Every Home Sold

Live life with passion and purpose.
Lauren Ashley, a real estate agent
with Chinowth & Cohen REALTORS®,
understands how important it is to
embrace every opportunity in life. One
such opportunity was real estate.

Twelve years ago, she said yes to real
estate and hasn’t looked back since.

“Before real estate, I was in the service
industry for most of my life,” explains
Lauren. This experience gave her the
opportunity to hone her customer
service skills. “I worked at a country
club for a while and then started
working for a lighting and furniture
company.” Little did she know that this
would spark an interest in homes.

“I mainly worked with builders and
people who were building. They would
come in with their electrical plans,

and I would help them pick out the
lighting for their whole house,” explains
Lauren. Following that, she worked as

an assistant for an interior designer for
several years. “It led me to real estate,”
Lauren smiles, “which I am thankful for.”

At the advice of her friend, she made
the leap to real estate. “He told me, ‘You
should get into real estate,” she shares.
“I thought about it. My grandmother
was in real estate and I felt like it

was in my genes and in my blood,”

she points out. “I was destined for it.”
Although her grandmother passed

Tulsa Real Producers - 15




away when Lauren was 7, the impact
on her life was profound.

“I decided to go for real estate,” she
shares. “It turned out to be really good
for me.” Her background in interior
decorating gave her an edge in the
industry, where Instagram-worthy
photos get people’s attention long before
they step foot in a listing.

“Ilove design and helping people, and it
goes hand in hand,” she smiles. Lauren
also uses her creative eye to help her
clients. “If a listing needs staging, I

will help with that,” she shares. With
her expertise, she knows how to make
properties pop. “It’s the little things,”
she comments. Adding greenery in the
bathroom can make a world of difference
when it comes to creating the right first
impression with potential buyers.

One thing that sets Lauren apart from
many other agents is her focus on
leasing. “While many agents concentrate
solely on buying and selling, I offer
leasing services, which provides my
clients with more options and flexibility.
This additional expertise allows me to
help people in a variety of situations,
whether they’re looking for a rental
property or considering leasing before
making a long-term commitment. I
believe in offering a well-rounded
approach to real estate, ensuring my
clients have the support they need at
every stage of their journey,” she says.

Originally from Broken Arrow, Lauren
graduated from Broken Arrow High
School. She knows the area well and is
happy to help people put down roots in
the community.

“I like helping first-time homebuyers,”
she smiles. “They are probably my
happiest clients.” Seeing their smiles at
the closing tables and watching their
excitement throughout the process
means the world to Lauren. It makes her
career fulfilling. It also leads to referrals.
“The majority of my business is through
referrals,” she points out. That speaks
volumes about the trust and relationship
that she has built over the years.

16 - April 2025

Lauren attributes her success to her
social nature, strong network, and
unwavering integrity. “I'm fun to work
with, and I genuinely care about my
clients,” she says. “Doing the right thing
is important to me.”

Her work ethic is another driving force.
“I've always worked multiple jobs—I'm
a hustler and a go-getter,” she shares.
“I've been working since I was 13, and
I don’t like sitting still. I prefer knowing
that I have money coming in from
multiple streams of income.”

Another secret to her success is
relaxing and recharging, which is key
to work-life balance.

“When I'm not busy with real estate, I
love to spend my free time doing things
that bring me joy and help me unwind,”
she shares. When she’s not selling
homes, Lauren immerses herself in
Tulsa’s vibrant music scene.

“Music is a big part of my life—I enjoy
going to festivals, discovering new artists,

and always looking for the next great
show to attend.” She enjoys collecting
vinyl records. She has turntables at home
and plays records all the time.

“At home, I also love cooking and
experimenting with new recipes,”
she smiles.

Her appreciation for Tulsa extends to its
architecture, particularly the Art Deco
buildings downtown, which continue to
inspire her real estate career.

As Tulsa’s market continues to grow,
fueled by incentives like the Tulsa
Remote program, Lauren sees endless
potential. “More and more people are
moving here, bringing fresh creativity
and diverse perspectives,” she says. “It
makes me even more excited to be in
real estate. Tulsa is a city on the rise
with endless potential for growth.”

With her passion, perseverance, and
dedication to doing right by her clients,
Lauren Ashley has turned every shot
she’s taken into a winning move.

YOUR PROPERTY
MANAGEMENT PARTNER

Linking your investor clients with the right property management
company is crucial. At Linked Property Group, we excel at delivering
property management that is effortless, efficient, and highly rewarding!

From expert tenant placement to proactive property care, we handle it
all with the professionalism and reliability your reputation demands.

Together, we’ll elevate the standard of property management
services in our market.

AN
LINKED

sl Property Group

1207 S Lewis Ave, Suite C210 | Tulsa OK 74104
918-395-5753 | info@linkedpropertygroup.com

Let Us gfmw

‘with You

TITLE & SETTLEMENT

@% EASTERN

Tulsa, OK
Falls Church, VA Rockville, MD
Washington, DC Berlin, MD
Boca Raton FL Rocky Mount, NC

(571) 338-7763 | EasternTitle.com

ryan@easterntitle.com

EZ3KICL

Wwatrd- Winning
Photography Brind

Lifestyle Imagerys Authenticly elevate yourself & your listings to stand out.
Engaging Videos - Consistently educate & inform to bulld trust.
Monthly Content Plans = Kesp your brand fresh & top-of-mind.

COMNTACT: Erik Esparza
erik@ezekiele.com - 786,357.0520

media? Scon O fora FALT T

Home Drawings Make Memorable Gifts
ﬁ.-?"cﬁizy: veaitadte ol

Myers@MyersDrawings.com
918-231-8335
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SPONSOR SPOTLIGHT

The Hallford
Mortgage Team

Service and Strategy at Work

WRITTEN BY DAVE DANIELSON ¢ PHOTOS BY PEAK RES

In a world where the mortgage business
can often seem transactional and
impersonal, Josh and Jamie Hallford
have made it their mission to create
meaningful, long-term relationships
with the families they work with.

As branch manager and business
development coordinator of Guaranteed
Rate, the Hallfords have built a
reputation not only for their expertise
but for their commitment to educating
and empowering families in the journey
of homeownership. Their passion for
helping families build generational
wealth through homeownership is at
the core of their business, and it’s what
drives them every day.

From Rental Property Management to
Mortgage Expertise

Josh Hallford’s entry into the mortgage
industry was a natural evolution of

his career in finance. He and his wife,
Jamie, were already running their own
business in rental property management
and commercial construction when they
decided to dive into mortgages. “I've
always been in the finance industry, but
in 2014, Jamie and I decided to expand
into the mortgage world,” Josh explains.
“We knew that owning property was
one of the best ways to build wealth, and
we wanted to help others achieve that.”

It wasn’t just about facilitating
transactions for the Hallfords—it was
about creating a path to financial
independence for families. Their
expertise in property management gave
them valuable insight into the real estate
market, while their deep commitment to
helping others made them a perfect fit
for the mortgage world.

Educating Families on Generational
Wealth

The Hallfords’ approach to mortgage
lending goes beyond simply securing
loans—it’s about empowering families to
grow their wealth through real estate.

“Our passion is educating families on
how to build generational wealth by
purchasing homes,” Josh says. Jamie,
who leads training classes and events
for real estate agents, plays a key role
in this mission. “Jamie focuses on

educating agents and helping them develop the trust they need
with families, while I work directly with the families to create a
solid strategy for them to be successful,” Josh adds.

This solution-oriented approach has helped the Hallfords
stand out in a competitive industry. “We are always focused
on how we can help our clients achieve their goals,” Josh
says. “The goal isn’t just to close the deal—it’s to help families
achieve long-term success. We do everything we can to make
sure they understand the process and feel supported every
step of the way.”

For the Hallfords, communication is key. They are committed
to providing “legendary customer service” by being there for
their clients not just during the home-buying process, but well
beyond it. Their focus on education ensures that families are
not only well-informed but also confident in their decisions.

The Hallford Team: A Family-Oriented Approach

While Josh takes the lead as branch manager, he is quick

to acknowledge the vital role his team plays in their team’s
success. “We couldn’t help as many families as we do without
our team,” Josh says. Their licensed sales assistant, Elena
Miyazato, is essential to the operation, making sure to ensure a
smooth and efficient process for their clients.”Having the right
team in place allows us to focus on what we do best—helping
families—and it’s been instrumental in our success.”

Their teamwork and commitment to each other’s success are a
reflection of the values they want to instill in the families they
serve. “We’re all invested in the same goal,” Josh explains. “We
are focused on creating a family-oriented environment, and
that extends not just to our clients but to our team as well.”

An Advisor for Life

One of the distinguishing factors of the Hallfords’ business is
their long-term approach to client relationships. Unlike many
mortgage professionals who disappear once the closing is
complete, the Hallfords make it a priority to stay connected
with their clients throughout their homeownership journey.

“We’re not just here for the transaction—we’re here for the
long haul,” Josh says. “We consider ourselves to be advisors
to our clients. After the closing, we stay in touch with them to
ensure that everything is on track.”

Their commitment to long-term client success goes beyond
just checking in. “We do annual reviews of our clients’ loans,
and we monitor interest rates for them,” Josh explains. “We
proactively reach out to set things up so they don’t have to
worry about it. We want to make sure that they are always in
the best possible position, whether that means refinancing or
taking advantage of better rates.”

This ongoing engagement is a testament to the Hallfords’
commitment to building lasting relationships with their
clients. “We’re invested in their future,” Josh says. “Our goal
is to help families make the most of their homeownership

journey, and that means staying connected long after the
paperwork is signed.”

Family First

Family is at the core of everything the Hallfords do. “My focus
is on spending time with my family,” Josh says. “They are the
reason I do what I do every day.”

The Hallfords’ commitment to their own family is reflected in
the way they run their business—putting family values and
relationships first in all they do. Jamie plays an integral role in
both their personal and professional lives. “Jamie is my partner
in everything,” Josh says. “We make decisions together, and

our focus is always on what’s best for our family and for the
families we work with.”

Rooted in the Community

Josh and Jamie are deeply committed to the communities
they serve. “We live and work here, and we’re invested in this
community,” Josh explains. “We’ve been around for a long
time, and we plan to be here for a long time to come.” Their
dedication to building lasting relationships extends beyond
their clients to their broader community.

In an industry where professionals may come and go, the
Hallfords are focused on creating a legacy of trust, education,
and service. “We’re not disappearing overnight,” Josh says.
“We are here for the long run, and we want people to know
that we are committed to being part of this community for
years to come.”

Authenticity and Sincerity in Every Step

Josh’s advice to others in the industry is simple yet powerful:
“We want our clients to know that we are authentic and
sincere. We are committed to doing the very best we can for
them, and we will always have their best interests at heart.”

Contact
THE HALLFORD TEAM
Today!

Website: Hallfordhomeloans.com
Cell: 918-805-4207
Email: team@hallford.mortgage
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AGENT SPOTLIGHT

Cindy

Integrity and Impact

WRITTEN BY DAVE DANIELSON

indy Crawford’s journey to

becoming the Broker/Owner of

Model Realty is one built on a
solid foundation of business experience,
personal drive, and a deep commitment
to serving her clients. As a seasoned
professional with a passion for helping
others, Cindy has made a mark in the
world of real estate since 2006, using the
lessons she learned from her diverse
career path and her dedication to
lifelong learning. Now, as a respected
leader in her field, she’s making a
difference not only in the real estate
world but also in her community.

Before Cindy entered the world of real
estate, she explored a variety of careers
that would later help shape her approach

20 - April 2025

PHOTOS BY PEAK RES

to business. In the 1990s, Cindy and her
husband, Jerry, owned a small sporting
goods store. Her experience running the
store provided valuable insight into the
day-to-day operations of a business. She
also worked for a concrete company for
the first 10 years of her career. In the
process, she learned the ins and outs of
bookkeeping, payroll, and more. Then, in
the 1990s, she would go on to serve as the
president of a manufacturing company,
a role that solidified her leadership
capabilities. Her sales experience comes
from owning the sporting goods store.
She also sold steel later in her career.

“I decided if I was going to work that
hard, I was going to work for myself,”
Cindy reflects. That entrepreneurial
drive led her to pursue real estate, a field

that had intrigued her since 1983 when
she first obtained her license. However,
it wasn’t until 2005 that she decided to
dive into the industry seriously.

While Cindy’s early experiences in

the business world gave her a strong
foundation, transitioning into real estate
required time, patience, and dedication.
“When I got into the business, it took me
a few months to get going,” she admits.
Determined to succeed, Cindy dove into
education, reading books and attending
training sessions to build her knowledge.
She found a supportive environment at
Keller Williams, where their exceptional
training program helped guide her
through those early stages.

“Training really helped me,” Cindy says.
“I was with Keller Williams, and they
had a great program that really set me
up for success.”

As she developed her skills, Cindy
realized that her strength lay in
handling the intricate details of the
real estate process, particularly the
paperwork. “I'm good at paperwork,
so I like working with the contracts,”
she shares. But, for Cindy, the heart
of her work is her clients. She enjoys
building relationships with both
buyers and sellers and in many
cases, helping a seller also means
assisting them in buying their next
home. “I like spending time with
them and getting to know what they
want,” she says with a warm smile.

Cindy’s professional journey is further
enriched by her partnership with her
husband, Jerry. Their relationship dates
back to high school, and they’ve now
been married for 45 years. Jerry, an
accountant by profession, brings a level
of organization and financial expertise
that complements Cindy’s real estate
skills. “He is also very organized and
very smart,” Cindy notes. “We bounce
things off each other.” The couple’s
strong partnership extends to their
real estate business, where they work
together seamlessly.




Jerry and Cindy’s shared commitment
to their business is reflected in the way
they approach each deal. “I like having
the two of us working together,” Cindy
explains. “We both bring something to
the table, and it works well.”

When Cindy is not busy working on real
estate transactions, she enjoys spending
time with her family, especially their
three children, and their families,
including nine grandchildren. Family

is at the core of everything Cindy does,
and she treasures the moments spent
with loved ones. “We like going to our
grandchildren’s sports events,” she says.
“They range in age from 8 years old to
19 years old, so it’s a lot of fun.”

Cindy also finds joy in connecting

with old friends, particularly through
planning high school reunions with her
husband. Traveling is another passion
for the Crawfords, as they take the
opportunity to explore new places and
create lasting memories together. But
one of their favorite activities is playing
pickleball, which they enjoy together in
their free time.

Giving back to the community is

also a central part of Cindy’s life. She
volunteers for the Boy Scouts of America
sporting clays event and has also
volunteered for the John 3:16 sporting
clays event that raises funds for their
nonprofit organization that helps

those in need. Additionally, she has
participated in Relay for Life in the past,
lending her time and energy to causes
that matter to her deeply.

This dedication to her clients and
her community shines through in
everything she does.

Cindy’s advice for those starting out

in real estate is straightforward and
grounded in her own experiences.

“Get with a good company that offers
regular training and go to the training,”
she encourages. “Go into it with an
open mind. You will need to invest
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I'm thankful for the parts of my life that have
prepared me for the last 20 years of real estate.

in your business. It’s not just about
showing houses.”

She emphasizes that success in
real estate requires more than just
technical knowledge; it’s about
cultivating relationships and being
committed to learning. “Invest in
yourself, and don’t expect it to be
easy,” Cindy adds. “But if you stay
dedicated, you will see the results.”

When asked how she would like to

be remembered, Cindy points to the
qualities she holds dear: care, honesty,
and integrity. “I would hope they would
say 'm a very caring person... honest,”
she says thoughtfully. “Integrity is

what they count on. I will help them
understand all the facts and details they
need to know to successfully buy or sell
their house. I want to make sure they
are taken care of properly.”

Cindy’s approach to business has
earned her a loyal following of clients,
many of whom return for multiple
transactions. “I have a lot of repeat
business, with people that I’'ve done
several deals with,” she says. “I love
them all. ’'m really thankful for the
people who have worked with us and
have sent other people to us.”

Through it all, Cindy remains grounded
in her faith and trust that God will take
care of her. “I'm thankful for the parts
of my life that have prepared me for
the last 20 years of real estate,” she
reflects. “I'm thankful for all the people
I've met along the way.”

Cindy Crawford’s journey in real
estate is a testament to the power of
hard work, continuous learning, and
a deep commitment to both family
and community. Her legacy is one of
integrity and impact.
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Bank of Oklahoma
Mortgage Loyalty Program

Current clients who purchase a new home or
refinance an existing home are eligible to have your
lender fees covered’.

5 Scan to leam more or visit us at
bankofoklahema.com/team-eastern-oklahoma.
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EVENT RECAP

Toast TO THE TOP

WELCOMING THE TOP 500 IN TULSA!

PHOTOS BY FLOW PHOTOS & EZEKIEL E. PHOTOGRAPHY

The 2025 Toast to the Top was a
great event celebrating Tulsa’s TOP
producing real estate professionals!
A good time was had by all on
February 13th at Ruby Red.

Cotorual Tite

(» FIRSTITLI

Thank you to all those who show up
and take a minute to celebrate with us!

We enjoyed celebrating you and
look forward to an amazing 2025!
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A huge thank you to our sponsors:

afen o WhistUnited 775,

Mortgage Group - —
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| CALL/TEXT US
1503 ) 408-5874
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COVER STORY

’

Balancing Grandmotherhood & Real Estate

WRITTEN BY KEVIN GREEN ¢ PHOTOS BY KENNETH BAUCUM PHOTOGRAPHY

Sherri Sanders isn’t just one of Tulsa’s top real estate agents — she is also a devoted
grandmother managing a busy life filled with birthday parties, ballgames, and family events.

Although many may struggle to balance
career and family, Sanders thrives in

both worlds, maintaining a demanding
real estate business while staying deeply
involved in her nine grandchildren’s lives.

With 20 years of experience in the
industry, Sanders has built a strong
client base, largely through referrals and
open houses. Despite the challenges of
being a top-producing agent, she enjoys
the fast-paced world of real estate, often
navigating multiple transactions while
making time for her family.

“I think after 20 years in this business,

my priorities have changed a little bit,”
Sanders said. “I have a really solid base of
clients — people I love working with, their
family and friends — so it’s fun. Ilove the
job, and that makes it a lot easier.”

Early Career
Before stepping into real estate, Sanders
had a diverse professional background.

She earned a degree in marketing and
computer science from Oklahoma
State University, which led to early
jobs in newspaper printing and as

a legal assistant, which gave her a
strong foundation in contracts and
negotiations. These experiences
shaped her strong communication
skills and meticulous attention to
detail, qualities that later helped her
excel in real estate.

“Once my two boys were in college and
IT'had an empty nest, I decided I wanted
to do something new,” Sanders said. “So,
I took on real estate, and it’s definitely
the best career I've ever had. I have
three degrees, and this one doesn’t

even require a degree, but it'’s been my
favorite. With my legal background and
my father being a contractor—he built
most of the houses we lived in—I was
always around homes. I just love houses
and love helping people.”

Real Estate Journey &

Client Relationships

Sanders found early success in real
estate, winning Rookie of the Year
during her first year on the job.

She credits her achievements to
dedicated networking, attending open
houses, and working closely with
builders. She also learned the value of
persistence, especially in an industry
where building a strong reputation is key.

“I've always been among the top
producers,” Sanders said. “When I first
started, I worked for a lot of builders,

which is really hard work. You're
constantly sitting in open houses. The
upside is that you only have to please
one client—the builder. I worked for
three or four different builders over the
years, and a couple of them had a lot of
homes. I actually got my start when I
showed a house for a builder and sold
it. Then, I started building my business
from open houses. People would come
in, we’d start talking and before I knew
it, I was listing their house or helping
them buy. It all grew from there.”

Over the years, her business has
flourished thanks to client referrals.
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Many of her clients return for repeat
transactions or recommend her to
friends and family. Sanders prides
herself on forming deep connections
with buyers and sellers, ensuring they
feel supported throughout the process.

“Most of my business comes from
referrals—probably 95% of it,” Sanders
said. “It’s the greatest compliment when
people refer me. I end up becoming
friends with most of my clients. I go to
their kids’ birthday parties and baby
showers—it’s a blessing.”

Personal Challenges

& Professional Success

Despite her professional success,
Sanders has faced personal challenges.

She cared for her mother during a
battle with cancer while simultaneously
selling $19 million in properties last
year. One of her biggest sales was a $5.5
million home, a significant achievement
in Tulsa’s market.

“That was really busy, taking her to a

lot of appointments, but it was very
rewarding to be able to spend the last
six months with her daily,” Sanders said.
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She acknowledges the financial
rewards of real estate but also
recognizes the pressure of constantly
performing at a high level.

However, one of the greatest rewards
of her job is the flexibility it provides.
Being her own boss allows her to
balance real estate and family, even if
the two worlds occasionally collide.

When she is in a pinch, her son, Hunter,
serves as a trusty teammate.

“I talked him into getting into real
estate, and he’s actually with McGraw
also,” Sanders said. “He sells mainly
land and recreational properties. He
lives and breathes land. We’re really a
team in a lot of ways. If I want to go out
of town or something, he takes over all
my clients if I need help, and I take over
his clients as well.”

Community Involvement

Beyond real estate, Sanders is
deeply involved in her church,
CommonGround, where she heads
the greeter team and participates in
outreach programs that help low-
income families.

I think
it's a
job you

can dO

forever.
I'm still
in it for
the long
haul. I

love it.”

Giving back to the community is
important to her, and she finds
fulfillment in volunteering.

“T've been there probably about 15
or 16 years, and I'm the co-head

of the greeter team,” Sanders said.
“(CommonGround) is situated in the
middle of low-income housing, so
we do a lot of food ministry, clothing
ministry—it’s like a mission trip in
town. That’s really, really rewarding
to me. I'just love doing that. I
volunteer on Sunday, and I'm there
all morning on the greeter team, just
making sure everyone that comes
through the door (feels welcome).”

Her personal life has also evolved, for
she has remarried and navigates the
complexities of a blended family.

With nine grandchildren, family
gatherings are never small, and
managing everyone’s schedules is a
challenge she embraces.

“If you have family over for a
birthday, there’s 21 of us,” Sanders
said. “It’s like Thanksgiving.”

Future Plans
Looking ahead, Sanders has no plans
to slow down.

She remains committed to her real
estate career and is excited about
helping more clients navigate the
housing market. However, she also
wants to continue volunteering at her
church and spending time with her
growing family.

For Sanders, success is about more
than just closing deals — it is about
building relationships, maintaining
balance, and giving back to the
community. Her journey from
marketing and legal work to becoming
a top-selling real estate agent in Tulsa
is a testament to her determination,
adaptability, and passion for helping
others find their dream homes.

“I think it’s a job you can do forever,”
Sanders said. “I'm still in it for the long
haul. I'love it.”

Tulsa s #1 Real Estate Medla Company

Listing Content
- Photography - Zillow 3D Tours
- Videography - Social Ready Videos
- Drone Photo & Video
- Floor Plans

Social Media
- Management - Custom Graphics
- Packages Of All Sizes - Content Sessions
- Content Creation We Come To You!
- Multiple Social Platforms
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Call: (918) 205-9830

bigmammothmedia.com

= 13-months of coverage; begins day onel

* Mo age restrictions on the home or systems!

= 100% Freon covered!

* Protection against unknown pre-existing conditions!

* FREE sellers coverage!

* Discounted multi-year plans!

= Various optional coverages available!

= Coverage for condos/townhomes/mobile homes,
multi-flats, new construction... Plus much more!
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Ask me about our agent
a referral program-HWAfter!

Account Executive
281-731-723]

tmodugla@hwahomewarranty.com

TITAN

Your Trusted Partner in Property Transitions

Contact Us
Today
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Moving & Storage, LLC

Largest Mover in Oklahoma

Ace Moving & Storage, Oklahoma's premier choice for moving.
With 97 years of proven history in handling residential
relocations and Oklahoma's largest office moves, we're
dedicated to excellence in service and community support.

Let's move together.
Call Laura at 918-728-5567

Ace Moving & Storage is a proud
sponsor of The Demand Project.

LOCAL ¢ INTERSTATE ¢ INTERNATIONAL « WAREHOUSING ¢ LOGISTICS
RESIDENTIAL « COMMERCIAL

SCHEDULE YOUR
FIRST SHOOT FOR $1

HOME OF AMERICA™S HICHEST RATED & MOST REVIEWED
REAL ESTATE PHOTOC RAPHY COMPANYY

+ Next Day Turnaround

+ Free Reshoots

+ Drone Included in All Photoshoots

v Free Digital Twilight with All Photoshoots

Consistent Quality Signature

Learn more today at:
FlowPhotos.com
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Tyler Gooch
Agent
(918) 933-5444
4864 S Yale Ave., Tulsa, OK 74135 4739 E 91st St., Ste 100, Tulsa, OK 74137 4864 S Yale Ave., Tulsa, OK 74135
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FARMERS

INSURANCE

Insurance coverage that best fits your needs.

We are Farmers.

Rob Irwin Carl Novara
Farmers District Manager Agent
(918) 232-7444 (918) 921-5519



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Choosing insurance is hard. I can help!

- Call Dee for a

B Civeetors . health

R (918) 521-7772 Mmoarkets.
\:!:h Dee Pierce

Licensed Insurance Agent
HealthMarkets Insurance Agency - Health | Medicare | Life | Supplemental

©2024 HealthMarkets 50657a-HM-0224

FIRSTITLE

For all of your Title & Closing Needs

Two Convenient Tulsa Metro Locations

MIDTOWN
1401 S Boulder Ave, Tulsa, OK 74119 | (918) 587-6621

BROKEN ARROW |
4500 West Houston Street, Broken Arrow, OK 74012 | (918) 250-1641 !

For more information on any of our
28 Oklahoma Locations, visit www.FirsTitle.com




