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Elevate Your Real Estate Marketing with Wulf Films

PHOTOGRAPHY  |  REAL ESTATE  |  VIDEOGRAPHY

Scan here for
a discount!

WULFFILMS

Cody Lindo, Lead Creative & Founder  |  (209) 449-6705  |  Wulffilms2020@gmail.com  |  WulfFilms.com

At Wulf Films, we specialize in helping real estate agents 
showcase their listings with top-tier marketing solutions. 
Ready to take your real estate marketing to the next level? 
Contact us today to learn about our first shoot deals and 
other exclusives!
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If you are interested in contributing or nominating REALTORS® for 
specific stories, please email us at Isabel.sweet@realproducersmag.com

Full service wood destroying
organism inspection services

Expert Termite 
Inspections to 
Seal the Deal
Trust Us for 
Your Real 
Estate Needs.

Newly Constructed Homes & Realtor Transactions
24 Hour Turnaround Reports
Timely Results

Contact Anthony & his team today!
(209) 497-5777 • BestPest209.com
License #PR 8106

ANTHONY
Owner & Operator 

Keep your properties in top shape 
with Turlock Appliance!

From residential to commercial appliance 
repairs, we’re here to ensure everything works 

seamlessly for your clients. 

For Reliable Appliance Care, Give Us a Call Today!

Robert Ramos, Owner 
209.632.9323 | turlockappliance@gmail.com
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Owner
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

APPLIANCE SERVICES
Turlock Appliance
(209) 632-9323

CLEANING SERVICE
Jose Legacy Cleaning Services
(209) 214-0475

CONTRACTOR / REMODELING
Schatz Construction 
& Restoration
(209) 400-7702

Solo General Construcion
(209) 324-1373

COUNTERTOPS - GRANITE, 
MARBLE, QUARTZ
Blue Collar Tile, 
Marble, & Granite
(209) 252-9740

FLOORING SERVICES
Accent Carpet One
(209) 200-8780

HOME INSPECTION
Rest E-Z Home Inspections
(209) 456-2057

HOME WARRANTY / NHD
FIDELITY NATIONAL 
HOME WARRANTY
(209) 969-9512

DISCLOSURE SOURCE
(916) 212-5070

INSURANCE
TSM Insurance
(209) 524-6366

LANDSCAPER
Mahogany Landscape Solutions
(209) 202-4432

LIFE INSURANCE PLANNING
Jenna Burton
(831) 400-2333

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY
Wulf Films
(209) 449-6705

MOLD REMEDIATION & 
AIR QUALITY TESTING
Pacific Pure Maintenance
(209) 484-7222

MORTGAGE LENDERS
Ability Ambeck Mortgage
(209) 614-6047

Kristina Cornejo
(209) 602-8614

Steve Silveira
(209) 202-4236

Synergy One Lending
(209) 872-5418

MOVING COORDINATOR 
& HOME CONCIERGE
Renewed Order
(209) 802-0094

PEST CONTROL
Best Pest Management
(209) 497-5777
bestpest209.com

ROOFING
True Roof
(209) 718-7663

TILE & FLOORING
Barrios Tile
(209) 345-4316

TITLE & ESCROW
WFG National Title
(916) 416-8245

REPAIRS • REMODELS • NEW CONSTRUCTION

LIC #1114282

POOL EXPERTS
YOU CAN TRUST.
POOL EXPERTS
YOU CAN TRUST.
POOL EXPERTS
YOU CAN TRUST.

GIVE MARTIN A CALL TODAY TO GET STARTED!

H A P P Y P O O L S 2 0 @ G M A I L . C O M
(209) 718-9846

Team up with TSM, your 
full-service agency for all 
your clients' insurance needs. 
From commercial and home to auto and employee 
benefits, we've got you covered. 

CONTACT US TODAY FOR A QUOTE AND 
ELEVATE YOUR REAL ESTATE OFFERINGS!

Velma Farinha
1317 OAKDALE RD STE 910
209-524-6366
velmaf@tsminsurance.com
www.tsminsurance.com Lic. # 0288149
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EVERY DETAIL. EVERY PROJECT.
EVERY TIME.

Your Go-To Team for Turnkey Renovations!

(209) 400-7702
schatzconstruction@gmail.com
www.schatz-construction.com

Give us a
call today or
visit online for
a FREE quote.

INTEGRITY
ALWAYS

We specialize in installing
new energy-e�cient roofing systems.

CSLB license # 1021762

VISIT US ONLINE FOR AN INSTANT QUOTE!

Roofing You
Can Rely On

Roof Inspections

Roof Repairs

Roof Replacements

t r u e r o o f c a .c o m  / /  ( 2 0 9 )  7 1 8 - 7 6 6 3

ON TOP.

Meet
The

Team
Isabel Sweet

Owner/Publisher 

Larissa Winder
Writer

Cody Lindo
Social Media/ 

Content Manager

Nicole Wright
Designer / Ad Strategist 

Alvena Maryam Safar
Contributor 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Where Luxury Meets 
Affordability in Oakdale, CA

Whispering 
Oaks

NEW DEVELOPMENT SPOTLIGHT

Let's connect!
(209) 824-0452
www.restezhomeinspections.com

We'll give your clients the confidence in their
investment so they can Rest E-Z with us.

Proudly Serving the Greater Central Valley
for over 20 Years.

Rest Easy With Us!
H O M E  I N S P E C T I O N S

PARTNER WITH US TODAY

Nestled in the serene hillsides of Oakdale, California, 
Whispering Oaks offers a rare blend of modern luxury and 
timeless charm. This exclusive community is perfectly located 
near the heart of historic downtown Oakdale, providing 
residents with both tranquility and convenience.

The expansive design ensures that the heart of these homes 
are both practical and inviting. The living space opens directly 
to the backyard, offering ample natural light and easy access 
to outdoor living, ideal for entertaining. The high-end kitchens 
are a standout feature, designed with both form and function in 
mind. Whether you’re hosting friends or preparing a quiet meal, 
this kitchen is a chef’s dream. The luxurious bathrooms include 
an oversized walk-in shower and a giant soaking tub, perfect 

for unwinding after a long day. Whether you prefer a quick, 
invigorating shower or a relaxing soak, these thoughtful design 
details ensure your home offers the perfect space to recharge.

Energy-Efficiency Meets Modern Convenience 
Whispering Oaks doesn’t just deliver on style – it’s built for the 
future. Carefully considered energy-efficient features, such as 
owned solar panels, an electric vehicle hookup, and a tankless 
water heater, allow homeowners to enjoy a sustainable 
lifestyle while keeping energy costs low. With no HOA fees 
or Mello Roos, these homes offers affordable luxury that’s as 
practical as it is beautiful. 

A Peaceful Community in an Ideal Location 
The Whispering Oaks subdivision boasts wide streets 
illuminated by charming lantern-style streetlights, creating 
a peaceful, picturesque environment. Multiple cul-de-sac 
lots further enhance the sense of privacy and serenity in this 
community, making it an ideal place to call home. Residents 
also have easy access to the Stanislaus River and downtown 
Oakdale, where charming shops, dining, and entertainment 
await. Whispering Oaks isn’t just a 
place to live — experience the perfect 
balance of modern luxury, comfort, 
and sustainability in one of Oakdale’s 
most desirable locations. This new 
construction property is more than 
just a dream; it’s an opportunity to 
elevate your living experience in 
a community designed for those 
who appreciate the best of life.

Visit Whispering Oaks today, where luxury meets affordability 
in Oakdale. CA, for your private appointment, call 209-312-7634 
or Clarissa Azevedo at (209) 535-2754.

Notable considerations for buyers: 
1. $30,000 in lender \ builder incentives
2. No HOA fees
3. No Mello Roos
4. Solar is paid off
5. EV Ready
6. Fully Customizable Larger Lots (6000 - 10,000 sq ft)
7. Floor plans for multi- generational families
8. Price Point: $614,999 - $789,999 
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Dual Agency or Unrepresented Buyer? 
What Every Agent Needs to Know

BY ALVENA MARYAM SAFAR WRITER / BROKER @ CALPRIME REALTY C.A.R. STANDARD FORMS ADVISORY COMMITTEE MEMBER

COMPLIANCE CORNER 

Call us today!
209.923.3827

BREWERMOVING.COM

Need Movers?
Match with a mortgage 
professional who loves 

helping you close deals.

Rate Branch Manager &
VP of Mortgage Lending 
NMLS 1203183
NMLS ID 2611
(209) 602-8614
kristina.cornejo@rate.com
    kristina.mortgage.mama

 Quick pre-approvals
 Tailored loan options
 Smooth, on-time closings

The best connections
start with the right partner.

Kristina Cornejo,
aka Mortgage Mama

Two great products, two amazing sales executives,
and twice the customer service.

With over 32 years of Home Warranty experience, 
Ellen is highly respected for her commitment of 
stellar service in the Real Estate industry. Make Ellen 
your "go-to" resource for all things home warranty. 
Just remember “A.C.E.” - Always Call Ellen

You can continue to make Jill your first call for all 
your Natural Hazard Disclosure needs. Count on 

Jill's experience to help you and your clients 
navigate all things NHD - while adding value to 

your business.

ELLEN PETERSON
Assistant Vice President
ellen.peterson@fnf.com
209.969.9512

JILL GUENZA
Sales Executive

jill.guenza@fnf.com
916.212.5070

FIDELITY NATIONAL
HOME WARRANTY

DISCLOSURE
SOURCE

FOR ALL YOUR HOME WARRANTY & NHD NEEDS.

O V E R  3 2  Y E A R S  O F  E X P E R I E N C E O V E R  1 2  Y E A R S  O F  E X P E R I E N C E

Alright Agents let’s talk about a 
confusing scenario. You have a listing, 
and a Buyer wants to make an offer. 
Initially, you might think, “Great! A 
double-ended deal.” But then reality sets 
in—the rules have changed!

Now, the questions start: Does this automatically create Dual 
Agency or is this an Unrepresented Buyer? If I’m handling 
everything, aren’t they essentially the same? And how does my 
compensation work? 

Take a deep breath! 

This scenario can go in one of two directions: either you take 
on a Dual Agency role, representing both parties equally, or 
you and your Seller proceed with an Unrepresented Buyer 
who chooses to navigate the transaction without an agent. 
The key factor? What both the buyer and seller consent to—
and what you, as the agent, are prepared to do.

Understanding the Key Differences 
• Dual Agency means that the same brokerage (not just 

the individual agent) has a representation agreement with 
both the seller and the buyer and must treat them equally.

• An Unrepresented Buyer however has actively chosen 
to proceed without an agent. They do not sign a Buyer-
Broker Agreement and are not obligated to pay a broker for 
representation. In this case, the seller remains represented 
by you, while the buyer is on their own i.e. unrepresented. 

• 
Your Responsibilities as a Dual Agent 
• Obtain full disclosure and written 

consent from both parties. 
• Remain neutral. You cannot favor one side over the other. 
• Enter into a Buyer Representation Agreement. Just 

like any other buyer you work with, they must sign an 
agreement before you can provide guidance or write their 
offer. The C.A.R. Forms BRBC or PSRA may be used.

Your Responsibilities When Dealing With an 
Unrepresented Buyer 
• Clarify from the start that you are NOT their agent. 

When showing the home, explicitly state that you represent 
the seller only. The C.A.R. Form OHNA-SI was created 
for such a showing and can help set this expectation.

• Ensure they understand they are unrepresented. 
Using the Buyer Non-Agency Agreement 
(C.A.R. Form BNA) along with any brokerage 
policies helps avoid misunderstandings.

• Handle the Purchase Agreement correctly. If your broker 
allows, you may provide the buyer with a mostly blank 
offer to fill out. If they ask for guidance, your response 
should be, “You should consult an attorney. I am not your 
agent and cannot advise you.” Often, this is the moment 
when they reconsider their decision to go unrepresented.

• Understand your compensation. Working with 
an unrepresented buyer often requires extra 
effort. That’s why C.A.R. has included an optional 
additional compensation clause in the Residential 
Listing Agreement (Section 2C(2)). 

Final Thoughts 
Regardless of the path taken, always remain professional, 
set clear expectations, and disclose everything properly. By 
understanding these distinctions and your role, you can 
navigate these situations confidently while staying in control 
and in compliance!
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Martinez

REALTOR ON THE RISE

From Sales Powerhouse to 
Real Estate Trailblazer
Before stepping into real estate, Monica 
was already a force to be reckoned with. 
She dominated in sales, earning top 
salesman and customer service awards 
in the car industry. She also thrived as a 
solar consultant and ADT representative, 
excelling in high-pressure environments 
where communication and negotiation 
were key. These experiences 
sharpened her ability to connect 
with people, solve problems, and 
close deals—skills that seamlessly 
translated into her real estate career.

But for Monica, sales wasn’t just about 
numbers—it was about building 
relationships. She craved a career where 
she could make a meaningful impact, 
where her work would directly change 
lives. That drive led her to real estate, 
a field where she could combine her 
competitive nature with her love for 
helping people. 

In just one year, Monica 
Martinez has made an 
undeniable mark on the 
real estate world. With 
16 transactions and 
over $4 million in sales, 
her rapid ascent is a 
testament to her relentless 
work ethic, natural talent, 
and deep passion for 
helping people achieve 
their real estate dreams. 
But Monica’s journey to 
success didn’t start here—
it was built on years of 
perseverance, resilience, 
and an unshakable 
belief in herself.

Monica
With an 
Unstoppable Drive
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Is Your Client’s New 
Home as 
as it looks?

HEALTHY HEALTHY 

Home inspectors are great, but they cannot 
see surface molds that have recently been 
painted over, as well as mold spores in the air 
and HVAC ducting. Don’t let mold or odors 
ruin your sale—contact us today!

• Air Quality Testing

• EPA Approved

• Patented Two-Stage Dry Fog Technology

• Demolition Free Mold Remediation

209.484.7222
melanie@pacificpuremaintenance.com

www.PacificPureMaintenance.com

Elevate Every Listing
With Blue Collar

From custom 
countertops to elegant 
tile and shower panel 
installations, we deliver 
the cra
smanship that adds 
value and appeal.

Contact Antonio today for a FREE Estimate!

(510) 978-9678 | (209) 252-9740

Lic # 1052975

agents, and continue making a lasting 
impact in her community.

With her unstoppable drive, Monica 
Martinez isn’t just building a career—
she’s building a legacy. And this is only 
the beginning.

Betting on Herself
Monica’s decision to return to the 
Central Valley after spending years in 
Los Angeles and Hawaii was a pivotal 
moment. She saw an opportunity to 
plant her roots and build something 
lasting—not just for herself, but for the 
families she serves.

“I wanted to take control of my own 
success,” Monica says. “Real estate 
gave me the freedom to push my limits, 
create opportunities, and be in charge of 
my own growth. There’s no cap on what 
I can achieve—it all comes down to how 
much effort I’m willing to put in.”

And she has put in the work. From 
day one, Monica treated real estate 
like a full-time business, not a side 
hustle. Long hours, tireless networking, 
and mastering her craft have been 
the foundation of her success. She 
approaches every transaction with 
the same goal: to win for her clients. 
Whether negotiating the best deal or 
guiding a first-time homebuyer through 
the process, Monica brings strategy, 
passion, and an unstoppable drive.

The Mindset of a Champion
Success in real estate isn’t just about 
skill—it’s about mindset. Monica 
embodies consistency, determination, 
and resilience. She understands that real 
estate is a marathon, not a sprint, and 
she’s willing to put in the time and effort 
before expecting balance.

“Right now, there isn’t supposed to 
be work-life balance,” she admits. “I 
know that to be in the top 1%, I have to 
outwork the competition. And I’m okay 
with that because I wake up every day 
loving what I do.”

Her competitive edge extends beyond 
real estate. Whether pushing her limits 
through fitness challenges, attending her 
nephew’s school events, or striving for 
new professional achievements, Monica 
is always seeking growth.

Eyes on the Future
Monica’s vision for the next five years 
is crystal clear: she plans to be one 
of the top real estate professionals 
in the Central Valley, a trusted name 
synonymous with excellence. She aims 
to expand her business, mentor new 

I know that to be in the top 
1%, I have to outwork the 
competition. And I’m okay 

with that because I wake up 
every day loving what I do."

Client: Jenna Burton
Size: 1/4

Location: Standard
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LESLIE
A Powerhouse in Real 

Estate Rooted in Family

COVER STORY

Leslie launched her career in a down market, facing 
skepticism from those around her. “Everyone kept 

asking me, ‘Why real estate? The market is terrible!’ 
But I didn’t care—I was determined to make it work.” 

Rather than being deterred, Leslie embraced the 
challenge, learning everything she could about sales, 
marketing, and negotiation. She surrounded herself 

with industry veterans, read every book on selling she 
could find, and attended every training session available. 

With no team or mentor to guide her, she relied on 
dedication and trial and error to carve her own path.

Through hard work and persistence, 
she not only survived but thrived, 
quickly becoming a name that clients 
trusted. Her journey wasn’t just about 
making sales—it was about building 
relationships, earning respect, and 
creating a lasting impact in the industry.

Recently, Leslie made a major career 
decision—one that took her back to her 
roots. “I started my real estate journey 
with PMZ over 12 years ago, so I’ve 
always referred to them as ‘home.’ 
When I was presented with a decision to 
make, I chose to go back.”

From Open House Queen 
to Top Producer 
In her early years, Leslie became 
known as the ‘Open House Queen,’ 
often hosting four to five open houses 

in a single weekend. “I figured if I was 
going to be out working all weekend, 
I might as well make it fun!” She 
turned these events into experiences—
complete with mimosas and an inviting 
atmosphere—to attract potential buyers 
and network with clients.

Her passion for connecting with 
people and truly understanding their 
needs has been the cornerstone of 
her success. “One of my favorite 
compliments from a client was that 
they felt like they were my only client—
even though they knew how busy I was! 
That means everything to me.” Leslie 
thrives on the uniqueness of every 
transaction, tailoring her approach 
to each client while maintaining the 
consistency and dedication that define 
her brand. Her reward? A strong base 
of repeat clients and referrals.

A Home Built on Love and Family 
For Leslie, real estate isn’t just about 
business—it’s woven into the fabric of 
her everyday life. Her home reflects 
the perfect balance of warmth and 
professionalism, serving as both 
a sanctuary for her family and an 
inspiring space for her work. “I wanted 
my home to be a place where I could 
work, but also where my daughter could 
play and feel comfortable.”

Her cozy office space, bathed in natural 
light, is where she strategizes, negotiates 
deals, and helps families find their 

NelsonLESLIE
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dream homes. But it’s not all business. 
In between work calls and emails, 
she shares meaningful moments with 
her daughter, Briella—baking cookies 
together in the kitchen or painting 
outside on the patio while Leslie works 
nearby. These moments capture the 
essence of Leslie’s life: a dedicated 
professional who never loses sight of 
what matters most.

“Briella is already taking an interest in 
real estate. She’ll point at houses and 
say, ‘Mom, we sold that one!’ She’s my 
little real estate partner already.”

Leslie doesn’t just sell homes—she 
lives and breathes real estate. She has 
personally bought, sold, and invested 
in properties, following the same 
advice she gives her clients. 

Family, Faith, and a Love 
for Real Estate 
Leslie’s fiancé, Brian, a contractor, 
shares her passion for real estate. 
Their household is constantly buzzing 
with conversations about properties, 
projects, and the ever-changing market. 
Their blended family is a source of joy, 
with Friday night sleepovers often filled 
with grandkids, laughter, and a house 
full of activity.

Leslie credits much of her work ethic 
to her parents, who instilled in her the 
values of integrity and perseverance. 
“My parents are honestly the hardest-
working and most genuine people I 
know. They always guided us with a 
strong moral compass and showed us 
what it meant to do the right thing.” One 
of her proudest moments was bringing 
her father as her date to her first 
Master’s Award ceremony. “It was such a 
full-circle moment for me. Their support 
is the reason I am who I am today.”

Faith, Espresso, and the Road Ahead 
Every morning, Leslie starts her day 
with four shots of espresso and worship 
music—her ritual to set the tone for 
another busy yet fulfilling day. “I don’t 
know if it’s a tool, but it’s definitely 
what keeps me going!” She remains 
deeply connected to her community, 
ensuring that every deal she closes is 

done with her clients’ best interests at 
heart. “I don’t just sell houses; I help 
people navigate one of the biggest 
financial and emotional decisions of 
their lives. It’s a privilege.”

Looking ahead, Leslie dreams of 
acquiring a property near the ocean, 
a retreat for her family to create 
memories while continuing to build her 

business. But above all, she remains 
committed to her ultimate goal—
maintaining balance, staying true to 
her values, and continuing to be the 
genuine, family-oriented leader that 
has made her one of the most respected 
agents in the region. ”At the end of the 
day, my success is measured by the 
love and support of my family. They 
are the reason I do what I do.” 

At the end of the day, my success is 
measured by the love and support of my 

family. They are the reason I do what I do."
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Edward Gallegos, Owner

(209) 585-0811
QAL #146780

SCAN HERE
FOR YOUR FREE

ESTIMATE!

REALTOR TRUSTED
Mahogany Landscape Solutions

REALTOR TRUSTED
Mahogany Landscape Solutions

Book Your Spring Cleaning 
For 10% OFF Your Service. 

As a family-owned business, we take pride in 
delivering top-quality service, ensuring every 

property looks its best.

HERE TO
FLOOR YOU®

HARDWOOD | LUXURY VINYL | CARPET | LAMINATE
TILE | WINDOW COVERINGS | FLOOR CARE

141 W 11th Street, Tracy, CA

209-835-9763 AccentCarpetOne.com

VISIT OUR WEBSITE FOR
A FREE FLOORING ESTIMATE!

Show your clients the best -
partner with us for exceptional floors.

HOME is one of their biggest assets-- 
secure them with the right coverage. 

WEVER
INSURANCE

Quality Service You Can Trust
PARTNER WITH US TODAY - 209.599.2161

office@weverinsurance.com | 100 E. Main St., Ripon, CA | LIC #0549066

WeverInsurance.com



9151 Currency St.
Irving, TX 75063

READY, STAGE, SELL

Contact Paulina
for a staging

consultation today.

@newerahomestaging

510.909.5079
newerahomestaging@gmail.com


