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/'m A‘ We've been helping customers afford
( = the home of their dreams for many years
NATION ON E and we love what we do!

MORTGAGE CORPORATION

"If | could give 10 stars or more | would, "My daughter and | are forever grateful for
this isn't my first rodeo going through the Blaise and his team in making our dream
mortgage process but it is my first time dealing come true for first-time homebuyers.
with someone as competent, caring, witty and We will recommend you to everyone
professional as Blaise." - Lisa S., Google Review we know." - Jacqueline G, Google Review

Scan Here to
Learn More

Blaise Menzoni ¢ Branch Manager wwis 2432547
(856) 692-9494 ¢ bmenzoni@nationone.com

Visit the NMLS Consumer Access website for regulatory information about Nation One Mortgage Corporation. Licensed and approved in
CA, CT, DE, FL, GA, IL, KY, MD, MA, MI, MN, NH, NJ, NC, OH, PA, SC, TN, TX, VA, WI (NMLS ID 95618). Georgia Residential Mortgage
@ Licensee. Licensed by the N.J. Department of Banking and Insurance | ©2024 Nation One Mortgage Corporation. For informational purposes
only. No guarantee of accuracy is expressed or implied. Programs shown may not include all options or pricing structures. Rates, terms,
programs and underwriting policies subject to change without notice. This is not an offer to extend credit or a commitment to lend. All loans

subject to underwriting approval. Some products may not be available in all states and restrictions may apply. Equal Housing Opportunity.

fire Your {istings {ead Safe?

Do you need a "lead safe" or "lead-free" certification for your

rental property? We can inspect your rental and provide a
certificate in compliance with DCA and DOH requlations.

EVICTIONS & TURNOVERS
Do you have an upcoming lockout? Do you need a re-key?
We can be present for the eviction, remove the tenants' belongings, and
provide a quote on turning over your property.

RENTAL REHABS
Rehabbing a rental property? Doing a "BRRRR" style investment?
We've rehabbed dozens of rentals. Let us manage your next project.

St’g{ep

@

\.

Q

They are professional, punctual, and
are always just a phone call away.
They have a lot of professional
experience and offered valuable
insight and suggestions. 99

- Stephen Karakitsios,
Rental Investor

\

Email or call our office to schedule a lead inspection.

lead@sbsmro.com | (856) 885-2241
SideBySideMRO.com



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

COACHING

TMI Coaching Co.
(856) 776-6886
terri.parker@
tmicoaching.net

HOME & PROPERTY
INSPECTIONS
Dobbins Home
Inspection, LLC
(609) 868-1053
DobbinsHome
Inspection.com

Vivid Home
Inspections
(609) 922-7456
VividHome
Inspections.com

HOME WARRANTY
First American

Home Warranty
Claudia Jones

(609) 471-8822
FirstAmRealEstate.com

INSURANCE AND
FINANCIAL SERVICES
State Farm

Missy Murray

(267) 229-3326
MissyInPhilly.com

LEAD PAINT INSPECTIONS
Side By Side MRO, LLC
(856) 885-2241
SidebySideMRO.com

LIFE / BUSINESS COACH
With Heart Coaching
Skye Michiels

(215) 266-4643
WithHeartCoaching.com

MORTGAGE
Citywide Mortgage
Chris Wilhelm

856) 810-1222
chris.wilhelm@
citywide.com

CrossCountry
Mortgage

Terri Santiago-Parker
(856) 776-6886
TeamParkerCCM.com

Logan Lending
Joseph Logan
(856) 430-3945
LoganLending.com

Maximus Mortgage
Advisors

Matt Boyce

(856) 671-0642
MaxLoans.com

Nation One Mortgage
Blaise Menzoni

(856) 297-7087
NationOne.com/
loan-officer/Blaise-Menzoni

TD Bank

Lillian Hernandez
(609) 414-4955
TD.com/US/EN/
Personal-Banking

MOVING / STORAGE

Keenan Transportation

(856) 217-5215
KeenanTransportation-NJ.com

PHOTOGRAPHY &
VIDEOGRAPHY
Kellyman Real Estate
Photography

(609) 807-8071
KellymanRealEstate
Photography.com

STAGING

Actual Spaces
(609) 957-9892
ActualSpaces.com

TITLE SERVICES

Good To Be Home Title
(908) 621-1192
GoodToBe
HomeTitle.com

Pittman Title & Escrow
(856) 516-4197
PittmanTitle.com

Surety Title
(856) 988-8900
MySurety.com

VIDEOGRAPHER
Ryan Fuhs
Videographer
(856) 448-5726
Ryn.Visual
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KELLYMAN REAL ESTATE PHOTOGRAPHY

Photos « 3D Matterport Virtual Tours ¢« Drone * Video

REQUEST AN APPOINTMENT TODAY!
609-807-8071 *+ KREPV.com ©®©

- Conventional

FHA, USDA, VA Loans

- One Close Construction

- Jumbo Loans

Renovation Loans (203k, 203h)

- First-time Homebuyer Programs

Bank Statement Programs
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Equity Bridge Programs
Non-warrantable Condos
Profit & Loss Only

Down Payment Assistance
Asset Utilization

L=l

maxloans.com

*Some products are offered
through third party originations.

<

Co-ops
Self-employed/1099
2-1 Buydown

Fire (v Military (v EMS Teachers Doctors & Nurses

*This communication is not an offer for extension of credit or 8 commitment to lend. Eligibiity is subject to completion of an application and verification of home ownership
pocupancy, title, income, employment, credit, home value, collateral, and all applicable underwriting requirements. Not all programs are avallable in all areas and some
products ame offered through third panty anginations. Emm Loans, LLC, dba Maximas Mortgage Advisors, NMLS #2826 s an Equal Housing Lernder | www maxkoans. com |
BEG-664 4632 | 1950 Route 7O E, Swite 300, Cheory Hill, NJ 08003 | hitps.maxdoans com/state-licensing/. Offers may vary and are subject to change at any time without notice
hitps:fiwaow nmisconsumenaceess arg/EntityDetails aspaCOMPANY2926



Working with us is a breeze!
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there!
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20 Cover Story: Marianne Post
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— Let's sign some papers!

2 0 Marianne
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TO VIEW OUR MAGAZINE ONLINE, VISIT
SOUTHJERSEYREALPRODUCERS.COM OR
SCAN THIS QR CODE.

04 CELEBRATE!
—— We make the process
easier for you, so you
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Your Local Resource

Claudia Jones
609-471-8822

claudiajones@firstam.com ® SeamleSS TransaCtiOnS
e Open Communication
e Personalized Service

2 Welcome,
\V Spring!

It's time to dig into the dazzling array of

personalized marketing tools available
in our Real Estate Marketing Center
— and watch your sales blossom with
springtime beauty.

Contact me for details.

firstamrealestate.com S First American “My goal is
Phone Orders: 800-444-9030 Home Warranty to bring value to
your business”

Kristen Cappitelli
(908) 621-1192 | goodtobehometitle.com
Kristen@goodtobehometitle.com

©2025 First American Home Warranty Corporation. All rights reserved. FA_AD_APRIL_CJONES_MRP_4_25
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When it comes to real estate transactions,
PHOTOS & VIDEOS

we’re with you every step of the way! FOR SPORTS & EVENTS
+
Pittman Title & Escrow is a professional team led by owner Stephen Pittman,

who has extensive experience as a Rea ate Investor for over 20 years. SOCIAL MEDIA CONTENT
FOR BUSINESSES

IRYN

VISUAL

RYAN FUHS

Connect with us today to get started! ryanfuhs38@gmail.com
856-448-5726
504 Independence Blvd 2300 New Jersey Ave, Suite 101
Sicklerville, NJ 08081 North Wildwood, NJ 08260
(856) 516-4197 (609) 551-4830

ryn.visual
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PUBLISHER’S NOTE

Hello April,

the

of

As spring blooms around us, April brings a sense of
energy and endless possibilities. It’s a time to celebrate
the beauty of growth, explore new ideas, and continue
the work that fuels our community’s success.

We’re also gearing up for an unforgettable evening at our
Denim & Diamonds Night on June 3rd! This stylish and
spirited event will bring together top industry professionals
for a night of networking, celebration, and fun. Stay tuned
for more details—we can’t wait to see you there!

A warm welcome to our newest preferred partner, Pittman
Title! We’re delighted to have them join our community
and look forward to many fruitful collaborations.

/o o HOME N
VIVID

INSPECTIONS

(609) 922-7456

@' BUY BACK
GUARANTEE
@/ TERMITES & WDO

G)/ DRONE IMAGING

C/) THERMAL IMAGING

Serving NJ & C/) HOME BINDER
Eastern PA C./)' REPAIR PRICER

REENAN

TRANSPORTATION
MOVING AND STORAGE

Enough to Handle.
mabl Fnough to Care.

Why Us? Sl - o
+100% Guarantee - We guarantee a quoted price that
won't change, no matter what ha i
+ 15 trucks
Dver 40 background-checked emplOyees |
Serving all 50 states
+ 25 years of experience in local dnd long-distance
commercial, residential, and senior moving services
~  + Plus, we move pi . : — 'u

Py n

As we move through April, let’s reflect on this thought:
“The beautiful spring came; and when Nature resumes
her loveliness, the human soul is apt to revive also.”

r,_ = § —-—*.— ]
KEENAN

rr ||1,,JU;I:J11JIJ
iulny Erur 1y

Wishing you a season of renewal, <

inspiration, and new beginnings! 1
N

Kristin Brindley
Owner/Publisher

South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

Moving questions? Contact us.

10 - April 2025

(856) 217-5215 -

KeenanTransportation-NJ.com
info@keenantransportation-nj.com




. THE POWER OF A

d PURPOSE-DRIVEN CAREER
BY GEORGE PAUL THOMAS
PHOTOS BY CHRIS KELLYMAN

R R \J R o

Some people watch HGTV. Arthur
Carr Jr. lives it. Whether he’s
negotiating a deal, helping a first-
time buyer find the perfect home, or
guiding a seller through a major life
transition, real estate isn’t just his
job—it’s his passion. As the founder
of Premier Legacy Homes, LLC, and
a licensed Realtor at Keller Williams

Realty - Washington Township,
Arthur has built his business
on confidence, care, and an
unwavering commitment to
helping others succeed.

“I'm passionate about everything I
do, I care deeply about those I serve,
and I'm confident in my ability

to achieve success while helping
others reach their goals,” he says.

Arthur’s journey to real estate wasn’t
exactly traditional, but neither is he.
A serial entrepreneur, social worker,
and natural leader, his background
is as diverse as his skill set. And if
his past has proven anything, it’s
that when Arthur sets his mind to
something, he makes it happen.

Path Fueled by Determination
Arthur was born in South Philadelphia
and later moved with his family to
South Jersey’s Deptford Township
when he was just three years old. He
grew up in a close-knit community of
Oak Valley, where neighbors looked
out for one another, and strong

relationships were everything. That
sense of connection and service
has stayed with him ever since.

After graduating from Gloucester
Catholic High School, Arthur earned a
bachelor’s degree in psychology from
West Virginia University, specializing
in child psychology. Instead of diving
straight into business, he spent over
twenty years working in social services,
serving as an advisor for the New
Jersey State Government’s Department
of Child Protection and Permanency.

But Arthur was never one to settle
for just one path. “I've always been
entrepreneurial,” he explains.

Over the years, he built multiple
businesses—including an event
planning and nightlife hospitality
venture, a software company, and a
global network marketing business.

RISING STAR

At one point, his network marketing
team expanded internationally across
the U.S., Canada, Spain, and the UK.

Then, the pandemic changed everything.
Almost overnight, his residual income
disappeared, and he knew it was time
for a pivot. A friend suggested real
estate, and Arthur didn’t hesitate.

He enrolled at Elite Real Estate
Academy, took his courses, passed

his exam, and officially launched his
real estate career in March 2021.

“It was the best decision I
ever made,” he says.

Falling in Love with Real Estate
Arthur didn’t just ease into real
estate—he hit the ground running.
His first client was his best friend,
who purchased a $700,000 home.
That same month, Arthur also sold his
friend’s previous home for $350,000.

“That early success fueled my
drive,” he says. “But what really
hooked me was seeing how real
estate could change lives.”

One of his most memorable
transactions was helping a young
woman buy her first home. Years
earlier, she had been in New Jersey’s
foster care system—where Arthur had
worked with her as a child. Seventeen
years later, when she needed a realtor
she could trust, she called Arthur.

“It was a full-circle moment,” he
shares. “Handing her the keys to
her first home at 28 years old—it
reminded me why I do what I do.”

So, what makes Arthur different? It’s
his ability to connect with people on
a deeper level. With his background
in social work, entrepreneurship, and
leadership, he brings a unique blend
of compassion, strategic thinking, and
negotiation skills to every transaction.

“My background in social work
taught me how to truly listen and
understand people’s needs,” he says.
“I can sit down with someone, hold
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their hand, look them in the eye, and
tell them I'm here to help them.”

And when it comes to navigating
the competitive world of real estate?
Arthur doesn’t back down.

“I can grow any business—I've always
had the right systems, support,

and mindset. That’s confidence,

not cockiness,” he laughs.

Arthur is also a member of the Agent
Leadership Council at Keller Williams,
where he served as committee
chairman for the past two years. His
team has already hit $12 million in

total volume, with a goal to match

or exceed that in 2025. He was also
awarded the Circle of Excellence Gold
Award in 2024, solidifying his reputation
as a rising star in the industry.

Today, Arthur is the founder and team
leader of Premier Legacy Homes at
Keller Williams. He is passionate about
helping everyone on his team succeed
and drive their own business to the next
level. His wife, Elena Ladaru, is not only
his life partner but also his business
partner and transaction coordinator,
making real estate a true family affair.

“I couldn’t imagine running this
business without my wife and my
team. She is my rock, and the team
keeps us growing together. «

Family, Fun, and the Bigger Picture
While Arthur is driven by business,
he’s just as dedicated to his growing
family. Arthur has two daughters,

14 - April 2025

“Create a DMO
(Daily Method of
Operation), be
consistent, and
keep pushing
forward. You’ll take
hits. You’ll have
setbacks, but don’t
let anything knock

you down. Every loss

is a blessing. Every
win is a gift. And
most importantly
— put God first.”

Isabella (21) and Peyton (17), and in
March of this year, he and his amazing
wife, Elena, celebrated the arrival of
their baby boy, Arthur Constantin.

“My father taught me work ethic, my
mother taught me compassion, and
my family is my ‘why,”” he says.

When he’s not working, you’ll find
Arthur enjoying time at church,
traveling with his family, hitting
the Jersey Shore, or visiting Elena’s
relatives in Italy and Romania. He
also loves hiking, running, and—
when time allows—attempting

to improve his golf game.

And in case you were wondering—
yes, he’s a movie crier. “I can’t

help it,” he admits. “A good

movie gets me every time.”

Looking Ahead

Arthur isn’t just building a career—
he’s building a legacy. Over the next
decade, he plans to take his business
to new heights, setting his sights on
netting $1 million annually, expanding
Premier Legacy Homes into a mega
team, and investing in properties
across the U.S. and Europe. He also
dreams of retiring from his 9-to-5
career and fully dedicating himself
to growing his real estate empire.
But for Arthur, success isn’t just
about numbers—it’s about impact.

At the core of his journey is his faith.
Arthur’s priorities in life are clear:
God, Family, and Business. He believes
that true success comes from aligning
his work with his faith and serving
others with integrity. One verse that
guides him is Proverbs 13:11—“Wealth
quickly gained is quickly wasted—easy
come, easy go! But if you gradually
gain wealth, you will watch it grow.”

“My goal isn’t just to grow my
business—it’s to help others grow
theirs,” he says. “I want to coach,
mentor, and show people—especially
dual-career realtors—that they can
win in this industry.” He firmly
believes that anyone willing to stay
consistent, push past challenges,

and commit to learning can

achieve extraordinary success.

Arthur’s advice to aspiring

agents is simple but powerful:
“Create a DMO (Daily Method of
Operation), be consistent, and keep
pushing forward. You’ll take hits.
You’ll have setbacks, but don’t let
anything knock you down. Every loss
is a blessing. Every win is a gift. And
most importantly—put God first.”

With his signature confidence, passion,
and commitment to serving others,
Arthur Carr Jr. isn’t just rising in real
estate—he’s redefining what’s possible.

WHERE MORTGAGE
MEETS INNOVATION

tLOGAN

LENDING

Joseph R. Logan

Founder & CEO

NMLS # 2530841
Personal NMLS # 1899225

856-430-3945

- jlogan@loganlending.com
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MORTGAGE MOVEMENT




Confidence Combined With Passion
BY GEORGE PAUL THOMAS e PHOTOS BY CHRIS KELLYMAN

SINION'S

Ask Suzanne Simons what she loves
most about real estate, and she won’t
hesitate—helping people. Whether
she’s guiding first-time buyers through
the excitement of homeownership

or supporting sellers through an
emotional transition, Suzanne thrives
on making every transaction as
smooth and stress-free as possible.

Loud, fun, and full of energy, Suzanne
brings a dynamic personality to

the industry. Her ability to connect
with clients on a personal level,
paired with her deep knowledge of
contracts and negotiation, makes

her an invaluable resource. For her,
real estate isn’t just about buying

and selling homes—it’s about making
a difference in people’s lives.

A Path Built on People Skills

Born and raised in Voorhees, New Jersey,
Suzanne’s professional background is

a mix of high-energy service and legal
expertise. She earned an associate
degree in paralegal studies and worked
as both a paralegal and a bartender
before stepping into real estate.

Both careers shaped the professional
she is today. “Bartending teaches you
people skills and patience,” Suzanne
explains. “You deal with all types of
personalities, and you learn how to
read people fast. Being a paralegal,
on the other hand, gave me a strong
understanding of contracts and how
to stay organized.” These skills—
sharp communication, adaptability,
and attention to detail—became the
foundation of her real estate success.

When she became a mother, Suzanne
knew she needed a career that offered
both flexibility and financial opportunity.
“I knew I didn’t want to bartend forever,
and while I'loved the legal field, I'm

not one to sit at a desk all day,” she

says. “Real estate gave me the perfect
balance—the ability to work hard while
still being present for my family.”

She earned her real estate license in
December 2015 and went full-time
in 2018. Since then, she has built a

thriving business focused on client care,
problem-solving, and a no-nonsense
approach to getting deals done.

That same passion for creating
memorable experiences extends
beyond real estate. Suzanne also owns
Snap Happy Events, LLC, a photo
booth company that blends her love
for celebrations, people, and business.
“I've always loved bringing joy to
people—whether it’s through finding
them the perfect home or helping them
capture special moments at events,”
she shares. Running both businesses
fuels her creativity and keeps her
deeply connected to her community.

A Proven Success in Real Estate
For Suzanne, real estate is about
more than transactions—it’s about
relationships. Every client’s journey
is unique, and that’s what keeps her
passion for the industry alive. “I still
get a rush when I tell my buyers their
offer was accepted,” she says. “That
moment never gets old.”

For sellers, she
understands that letting
go of a home can be
emotional, especially
when it’s tied to a life
transition. “Whether
they’re downsizing,
selling a loved one’s
home, or going through
a divorce, I know these
situations can be tough,”
she explains. “My job is
to guide them through
the process with as little
stress as possible.”

Her ability to stay calm
under pressure sets her
apart. “I handle tough
situations like a pro,”
she says. “At the end

of the day, the most
important person in any
real estate transaction
is the client. It’s not
about me—it’s about
them.” This unwavering
commitment to client

AGENT SPOTLIGHT

care and professionalism has earned
her a strong reputation in the industry.

As a solo agent, Suzanne personally
manages every aspect of her
transactions, ensuring her clients
receive individualized attention and
expert guidance. Even with a slower
2024 due to major surgery, she still
closed 16 transactions totaling $4.3
million. This year, she’s aiming to get
back to $6 to $7 million in sales volume.

Her dedication to excellence has been
recognized time and time again. For
the past seven years, she has earned
the prestigious Circle of Excellence
award, a testament to her resilience
and consistent performance.

Life Beyond Real Estate

Outside of real estate, Suzanne is

all about family, fun, and making
memories. She and her husband, Brian,
have two young children—Savannah,
6, and Brandon, 5. “They keep us on
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our toes, but I wouldn’t trade it for
anything,” she says with a laugh.

She’s also an avid animal lover, sharing
her home with three dogs—Sadie, Lucy,
and Rocky—and a cat named Ruby.

Spending time with family is always
a priority, and Friday nights are
dedicated to family, friends, and
good food. During the summer, the
family heads to the shore, making the
most of warm days by the water.

When she has time for herself, Suzanne
enjoys reading, dancing, and, of course,

heading to the beach whenever possible.

But it’s not just about personal
enjoyment—Suzanne believes in giving
back. Every year, she adopts a family
at Christmas, donates to local charities,
and participates in fundraisers. While
her surgery kept her from doing as
much last year, she’s eager to reignite
her community involvement in 2025.

Looking to the Future

Suzanne is always pushing herself

to grow—both personally and
professionally. “If it doesn’t challenge
you, it doesn’t change you,” she says,
quoting one of her favorite mottos.

In the next five to ten years, she plans
to significantly grow her business,
setting a goal to increase her annual
sales volume to $10 million. She also

18 - April 2025

aims to build a portfolio of investment
properties and expand Snap Happy
Events by hiring multiple employees.

However, no matter how ambitious
her goals are, family will always

“l STILL GET A RUSH WHEN

| TELL MY BUYERS THEIR
OFFER WAS ACCEPTED.THAT
MOMENT NEVER GETS OLD.”

come first. “One day, I'll do even more
business,” she says, “but I'm not willing

to give up watching my kids grow

because you can’t get that time back.”

With nearly a decade of experience,
Suzanne knows real estate is not

for the faint of heart. Her advice to
new agents? “Real estate is not easy,
but don’t give up! Don’t let others
intimidate you. Be yourself—you are
your brand, not your brokerage.”

This confidence, combined with
her passion for helping people and
relentless drive to succeed, has made
Suzanne Simons a true force in real
estate—and she’s just getting started.

Fuel your business
Connect with peers
Start each month with purpose

MAKE TODAY YOUR GAME-CHANGING MOMENT!
FREE MONTHLY

WORKSHOPS

Goal Setting & Roadmapping

Lead Gen Tactics
CRM Action Plan
Mindset Shifts

Access To Free Tools & Resources

RESERVE YOUR
SPOT TODAY!

WWW.WITHHEARTCOACHING.COM




COVER STORY

For more than 30 years, Marianne

Post has been a driving force in
Medford real estate, bringing warmth,
energy, and an unmatched level of
dedication to every transaction. A
self-proclaimed hands-on agent, she’s
built her reputation on professionalism,
quick response times, and a deep
commitment to her clients. But beyond
the deals and accolades, Marianne is
all about relationships—helping people
find not just a house, but a home.

“Ilove what I do,” she says simply.
“And that is a key to success.”

Born and raised in New Jersey,
Marianne grew up in Pennsauken
before settling in Medford more than
40 years ago. Her path to real estate
wasn’t a straight shot—she first earned
a Business Administration degree from
Rowan University while working full-
time, balancing both responsibilities
with the discipline and focus that
would later define her career.

Her first job was in the mortgage
industry, followed by a position in
human resources at a Fortune 500
company. But the real estate bug was
always there. “I was always drawn
to real estate,” she admits. “But my
parents told me it was better to
work for a company that paid my
benefits than go out on my own.”

It wasn’t until after the birth of her
first child that she took the leap,
starting part-time so she could spend
more time at home. The plan was

simple—just dip her toes in. But real
estate had other ideas. “I was quickly
drawn in,” she recalls. “And I watched
my business grow over the years.”

Now, decades later, she’s one of
Medford’s most trusted names in
real estate, helping families put
down roots in the same community
she’s loved for so long.

With over three decades in the
business, Marianne has seen just

EXPERIENCE.
EXCELLENCE.

RESULTS.

BY GEORGE PAUL THOMAS
PHOTOS BY CHRIS KELLYMAN

about everything—and met just about
everyone. “Being in this business for
so long, I've interacted with so many
types of people—both clients and
agents,” she says. “As you mature, life
takes on a different perspective. Life
has taught me, if nothing else, to be
humble, kind, and compassionate.”

That people-first mentality is why so
much of her business comes from
referrals and repeat clients. “Sometimes
success isn’t all about your numbers,
but about the quality of service you
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Her extensive list of certifications and
designations speaks to her expertise. She
is a Broker/Sales Associate, an Accredited
Buyer’s Representative (ABR), and holds
certifications such as Short Sale and
Foreclosure Resource (SFR), Military
Relocation Professional (MRP), and
Accredited Staging Professional (SRP).
She is also a Luxury Home Marketing
Specialist, bringing a high level of service
to her clients across all price points.

That staging certification is particularly
valuable—Marianne offers staging services
to her clients, ensuring their homes are
presented in the best possible light.

And when it comes to results? They speak
for themselves. Marianne has been a
consistent multi-million dollar producer
since 1998. In 2017, she was honored with
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the BHHS Sales Associate of Excellence
President’s Visionary Award, and she
continues to receive company-wide and
industry accolades year after year.

give each client,” she says. “I listen
closely to what my clients need, and
I think that makes all the difference.”

While some top agents build large
teams, Marianne prefers to handle
things herself. “I'm a little bit of

a control freak,” she admits with
alaugh. “I like to be hands-on in
every transaction.” That hands-on
approach, paired with her business
and marketing background, translates
into highly effective negotiation skills
and a strategic marketing approach.

For Marianne, there are few things
as rewarding as handing the keys to
a first-time homebuyer. “There’s a
special spark when they walk into
their brand-new home on closing
day,” she says. “That never gets old.”

For Marianne, success isn’t just
about real estate. It’s about creating
a life filled with joy, family, and

the things that truly matter.
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She and her husband, Rick, have
lived in Medford since 1993, drawn
to its natural beauty and tight-

knit community. “We love being
surrounded by nature,” she says. “It’s
such a joy to take a morning walk
and be greeted by turtles, deer, and
wild turkeys along the way.” Their
home in a lake community provides
the perfect backdrop for a peaceful

lifestyle, and Marianne even serves on
the Centennial Lake Social Committee.

Her biggest joy, though, is her
family. “For me, it has always been
‘family first,”” she says. “My kids
and granddaughter are my world.”
Though her children, Candice and
Doug, have grown and built lives
of their own, they remain close,
gathering for Sunday dinners—

an Italian family tradition that
Marianne proudly keeps alive.

And when she’s not selling homes?
You’ll find her gardening. “For years, I
started my own vegetable and flower
plants from seed, fighting the deer

all the way,” she says. “After many
years of trying, I finally found ‘deer-
proof” flowers—but I've given up on
vegetables. I leave that to the kids.”

If real estate wasn’t her calling,
she’s pretty sure she’d be working
in a garden center, surrounded
by flowers all day long.

Marianne’s commitment to her
community extends far beyond real
estate. For years, she has organized
the annual Medford BHHS Fox &
Roach Realtors community food
drive, a tradition that has grown

to become a major local event.

“People don’t think of this area

as a place where families are
struggling,” she says. “But that
couldn’t be further from the truth.”

In 2024 alone, the food drive collected

over 2,254 pounds of food, all donated

to the Food Bank of South Jersey. It’s
a cause she’s passionate about, and
one that her neighbors look forward
to supporting year after year.

After three decades in real estate,
Marianne has no plans of slowing

down. “My personal goal is to be happy

and enjoy the people in my life,” she
says. “And professionally, I just want
to keep doing what I love—helping

people find the right home and making

the process as seamless as possible.”

Her advice to aspiring realtors? Be
ready to work hard. “This business
takes experience, knowledge,
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dedication, and creativity,” she
says. “Make good connections
and, most importantly, keep

in touch with past clients.
Relationships are everything.”

With her signature motto—
Experience. Excellence. Results.—
Marianne Post continues to prove
that real estate is more than just
buying and selling houses. It’s about
service, passion, and the connections
that last long after the deal is done.
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) REAL PRODUCERS
Home Inspection

HOME & PROPERTY INSPECTIONS W H o Do
DOBBINS HOME INSPECTION, LLC
(609) 868-1053

DobbinsHomelnspection.com Yo U T R U ST
HOME STAGING

STAGE YOUR HOUSE TO SELL FAST & FOR MORE %
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Know of a business that should
connect with the top real estate
agents in South Jersey?

We take recommendations from YOU —
our top agents — on who should be named
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= a preferred partner with Real Producers.

Refer your favorite vendor to us at

info@southjerseyrealproducers.com. SCAN ME
WWW.ACTUALSPACES.COM
609.957.9892

This Season, partner with Surety for a stress-free experience
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we’ll help them find the rlght loan. that keeps your clients happy and your deals Moving Forward.

TORight Step Mortgage’  TD Home Accass Mertange' Contactone of our Spring is the busiest season in real estate, and our title company is fully prepared to help agents navigate the
Term | a0 vear fived:mte A0-year fixed-rate Loan Officers todny fast-paced market with ease. With our in-house expertise, seamless communication, and guick turnaround times,
Minimum Down Payment 3% rrinirrmn cown poyment 3% rninimum down poyrment we ensure smooth and timely clesings—helping agents meet tight deadlines and keep transactions on track. Qur
Moitgage scranca M) | Mo borrower-paid insurance No borrower-paid insurance Lillian Hernandez deep understanding of the local market, combined with our proactive approach to title clearance, means fewer
(lender-pold PMI) thendier-paid PMI) MLS 4i surprises and more successful closings.
Low Down Payment Options Minimum al $500 of vour Mirdmum of S500 of your B08-414-4955
{1-unit propertiesy client’s own funds client’s own funds Lillian.Hernandez@td.com
Additional N ncome fimits for properes F10.000 Lendear Credit
Product Features kcated in low-to-modierate available for Purchase
Irecoime CEnSUS trosts Transactions only

Hans Molins 5 SURETY.

TITLE COMPANY

SCAN THE QR CODE TO CHECK OUT OUR WEBSITE OR HEAD TO.THE LINKS BELOW

Additional home loan options are available to suit your clients’ needs. 609-230-4457
Hans.Moling@td.com
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E Online Order: order.mysurety.com 1 Sales Team: sales.mysurety.com
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Success isn't a secret—it's a strategy.
And TMI Coaching Company is here to
help you build it!

ARE YOU DONE WITH:
Wasting time on the wrong tasks
Feeling stuck in your business
Struggling to manage money & growth

Terri Santiago-Parker
Fourncler & Civrclr

SET UP YOUR
ORIENTATION
TODAY!

ARE YOU READY FOR:
Productivity & Time Mastery
Financial Power

Clear Goals & Action Plans
Brittany.Pagan@

tmicoaching.net Your next level starts NOW

StateFarm Your Real Estate Deals

Deserve a Smooth Finish!

Partner with an insurance agent who makes closings
effortless—so you can focus on selling more homes!

o Serving PA, NJ, NY, DE, & MD
s

. fp

Missy Murray ‘ 3 (::H or Text 24/7
(215) 613-0262

State Farm® Insurance Agent




we’ve built trust with our customers

through years of commitment & dedicationto providing the best service!
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CROSSCOUNTRY MORTGAG

difficult client."
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"Very professional and helpful
staff. One of the smoother
transactions I've had in Sou
Jersey. | look forward to doing
more title work with them."

-M.

Don't let deals wash away this spring!
w = Partner with us and watch your
business bloom.

We Cover More Ground

2 0 + 3,000"‘ 7,000"‘ 970/0 This spring, let’s Plunt the Fast closings, competitive rates, and

Clients Served Closings Completed Approval Rating seeds for success — creative loan solutions.

and close more deals
Yearsof I "€ €O T .
9% g, <l
EXperIenCG Co-branded marketing, client events,

Licensed in NJ and PA : . and social media support.
Terri Santiago-Parker
Fast, Accurate Closings o : :
. : Divisional Vice President

Real-Time Transaction Updates We Water Your Leads
T E Expertise with Complex Transactions 50 ) _ Bilingual team & specialized loan
Secure, Cutting-Edge Technology Visit Us: 1652 Cooper St products to serve more buyers.
v Personalized Support Deptford, NJ 08096
Commitment to Integrity We Make Closings Blossom

Contact Us: 856-776-6886
Terri.Parker@ccm.com
teamparkerccm.com

Proven success with first-time buyers,

504 Independence Blvd, Sicklerville, NJ 08081 | (856) 516-4197 new construction & move-up clients.
2300 New Jersey Ave, Suite 101, North Wildwood, NJ 08260 | (609) 551-4830

PittmanTitle.com

Equal Housing Opportunity. All loans subject to underwriting appraval. Certain restrictions apply. Call for details. CrossCountry Mortgage, LLC. NMLS3029

{www.nmisconsumeraccess,orgl Licensed by the Mew Jersey Department of Banking and Insurance. Personal NML5135602 | Branch NMLS1554859



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

CITYWIDE, it |

CHRIS WILHELM, SR.

HOMETOWN
Margate, NJ

EXPERIENCE IN THE MORTGAGE INDUSTRY
3 ars

BEST ADVICE I'VE RECEIVED
Mo one CARES how much you know, until they
know how much you CARE

MOST SATISFYING PART OF WORKING WITH CLIENTS
Helping them to prepare for homeownership, not just
what the mortgage payment is.

HOW I'M DIFFERENT FROM OTHER LOAN OFFICERS
Listening, providing details on questions and

being available. This business is not a 9-5 job.
LAST BOOK I READ

The Culture Code: The Secrets of Highly
Successful Groups by Daniel Coyle

Chris Wilhelm | NMLS 111160

dehm.com

CITYWIDE




