-

S E AT T L E APRIL 2025

REAL PRODUCERS

iy s I '

' .

b .

Agent Spotlight
Jacob ‘and Elizabeth Weaver

W E
Larry & I.)an!‘ \ -
WllcynSkl A+R Homes

Notable Home
Presented by John Kritsonis

Photo by Freestyle Production

CONNECTING. ELEVATING. INSPIRING.



JORDAN RIVER
MOVING & STORAGE

NW Roots CONSTRUCTION

FREMIER BUILDER ® LOCALLY | NEBRIRED ® EXCERTIOMAL DETAIL

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR ¥ By
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SECURE STORAGE | FREE VISUAL ESTIMATE \

FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

|

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM
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payment affordability

PROGRAM
() Custom property description: Ask us about our
FlexCash program to get a lower mortgage payment
() Payment Flyers with Lower Payment Option
() Single Property Website
) Yard Signs
(¥) Lender Discount Opportunities
() Priority UW and Processing

Ryan Tlilea | MORTGAGE ADVISOR
Niles Team at Cornerstone Home Lending
206.949.4326 Direct | TheNilesTeam@Houseloan.com
* NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender

=Tillow

local
expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S 2ND AVE
Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

Your role as a leading real estate agent r]J
is already challenging. Let me offer my

assistance to make it easier for you. L M C C INnNNess

You don't have to worry about your
clients being my clients; I'm here to F A M I LY
support you. Feel free to reach out to

me if you need any help.

—

INSURANCE
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If you are a Real Producer then you How Top Agents Win More Listings & Build Their ra

qualify for Owner Sh'P_; e e FOCUSZD MEDIA COLLECTIVE
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5 J ' In today's fast-paced real estate market, top agents know that professional
1 marketing isn't optional—it's essential. Buyers expect high-quality visuals,
# » i engaging content, and a seamless online experience. But with everything on

your plate, you don't have time to worry about photography, videos, and social
miedia marketing. That's where we come in. At FOCUSED Media Collective we
take the hassle out of real estate media, delivering high-quality photos, videos,
and social media content that help you attract buyers, win more listings, and
build your brand.

Social Media Reels: Stay Visible & Build Your Brand

Successful agents don’t just sell homes— « Showcase your listings dynamically

they build personal brands that keep + Engage your audience and grow your presence
thern top of mind. Social media is one of « Attract more leads and referrals

the best ways to stay visible, and we

make it easy with reels and teaser videos With ready-to-post content, you can stay active on
designed for platforms like Instagram,  social media without spending hours creating posts.
Facebook, and TikTok.

.....

FREE

Floor Plans with Every - P!
Photo Shoot Next Day Turnaround by Noon
Timing is everything in real estate, The sooner your listing goes live, the sooner

f *Ta ke yo u r t, t’ e & e s C row re ’ a t'o n s h ' p to . Buyers love floor plans because you cari attract interest and schedule showings. That's why we guarantee next-
. day delivery by noon—so you never have to wait for your

they make it easier to visualize a

.
l n th e N EX T ’ eve’ You h ave ear n ed ' t, | home. That's why we include a speed and reliability matter, and we're . “I always have Focused Media

marketing materials. We know that

W“ free floor plan with every photo committed to delivering high-quality Collective do my video and
B - - 1 e . oy A
o ' rriedia: fast. pictures for my real estate
shoot EIVINE You a slmple way e listings and they aluways do the
to add value to your listings most incredibie job, I highty
without any extra work. It's one More Leads. Less Hassle. Better recommend,”
Marketing.
more way we help you market We make real estate marketing simple ]
our properties effectively—at no ; ' i Denise Peterson
P U G ET SOUND your prop Y s0 you can focus on closing deals and “ Windarmire Beal Bsiata

added cost. serving your clients. Book your next

Randy Cornwall J.D., PRESIDENT shoot today!

RJCornwall@NexTitle.com | 206.713.5501 | NexTitleJV.com

www.FocusedMediaCollective.com



MINOR REPAIRS TO MAJOR RENOVATIONS

YOUR NO UPFRONT COST CONTRACTOR FOR EVERY LISTING!

ASISVALUE
SADO OO

REPAIR COST
';ﬂ-.:rja':'l : (.:--::-\'-::'-

SALES FRICE

“My clients have significantly increased the profit on theirsales, with full home
remodels taking only 6-7 weeks. JCC Is my secret weapon on listing presentations”!

STOP SETTLING FOR THESE LIMITATIONS. THERE'S A BETTER WAY.

Sellers expect top dollar but

can't pay for needed upgrades

[ o muness _ Google Rating

= A+ pating ‘};_- LR & 2 & & ¢

L 425-448-1600 4 concierge@jccmove.com @ iccconcierge.com

(0}
HELPING HOMEOWNERS TRANSITION
WITH EASE, SPEED & PEACE OF MIND

SELLERS EXPECT MORE. WE HELP YOU DELIVER.

.
= | -

" e, S |

Results Guaranteed Dedicated, Local Pr.uiavr.t Manager More Profit, Faster Sales

s
‘=1

Staging & Cleaning Included No Loans & Zero Upfront Cost

No Budget Caps

OTHER CONCIERGE PROGRAMS ONLY GO SO FAR.....
JCC CONCIERGE DELIVERS REAL RESULTS, BACKED BY GUARANTEES NO ONE ELSE OFFERS.

OMN-TIME GUARANTEE

ON-BUDGET GUARANTEE OWHNER PROFIT GUARANTEE

WE'VE GENERATED OVER $7.8 MILLION IN EXTRA PROFIT FOR HOMEOWNERS!

DO YOU HAVE AN UPCOMING LISTING
THAT NEEDS WORK?

SCAN or CALL to get started

( 425-448-1600

AND LEARN HOW INTEGRATING JCC CONCIERGE INTO YOUR MARKETING CAN HELP YOU WIN MORE LISTINGS!

JCC CONCIERGE I5 A LICENSED, BONDED & INSURED GENERAL CONTRACTOR
JCC wertmmnt Srdup WE DRA JOC Conclergs Contractor # JOCINIGH 900
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Hi, my name is Melinda!
My specialties and services
include:

o Real Estate Photography
* High-quality, Hand-edited
photos
 Drone Photography
© 3D Matterport e Video
* Reels  Twilights
o Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites

o Printable Flyers e Teaser Videos

 Social Media Tiles =
Visit my website to see new bundles.

206-859-9659

picshypixphotography.com
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Augie Bukowski

Branch Manager | NMLS # 107696

M: 206.380.9989
abukowski@loandepot.com
https://www.loanDepot.com/abukowski

Mike Colagrossi

Branch Manager | NMLS # 60242
M: 425.223.1997
mikec@loandepot.com
https://www.loanDepot.com/mikec

About Loan Depot NW Group

With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

¢ Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our
expertise to provide accurate, timely, and reliable advice tailored to your unique needs.

e Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep
transactions on track.

e Customized Loan Solutions: Whether you're clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of
loan products designed to meet their specific requirements.

e Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our
local knowledge helps us anticipate challenges and seize opportunities unique to this area.

e Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride
ourselves on being responsive, transparent, and supportive throughout the entire process.

Start Your Home Journey with Confidence

Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert
guidance and personalized solutions.

Meet The Team

Molly Seefried

Production Manager

Jeff Connor
Closing Manager

Nicki Syson
Client Relations

425-344-6021
mseefried@loandepot.com

(509) 592-3812

nsyson@loandepot.com .
jeffconnor@loandepot.com

a
'oan ’epot @ 222 3rd Ave S, Edmonds, WA 98020 e mikec@loandepot.com 425-223-1997

NMLS# | 74457



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER/DEVELOPER
The Cottage Company
(206) 525-0835
cottagecompany.com

CLEANING SERVICE

Angel’s Cleaning Service NW
(425) 918-2470
angelscleaningservicenw.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjih.com/pacific-northwest/

DOWNSIZING/ESTATE SALES
Caring Transitions of Mill Creek
(206) 739-7510
caringtransitionsmillcreek.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Ascent Wealth Solutions
(425) 766-5790
ascentwealthsolutions.com

FLOORING

Floor Coverings International
(425) 541-1550

fcifloors.com

HOME / REAL ESTATE
INSPECTIONS

Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

Pillar to Post Home Inspectors

(425) 886-5435
ashbeckteam.pillartopost.com

12 - April 2025

HOME INSPECTION
Hastings Home Inspection
(206) 366-5364
HastingsHomelnspection.com

HOME REMODELING
Emerald City Construction
(425) 502-8174
emeraldcitybuild.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

INSURANCE AGENCY
McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.html

MORTGAGE

Adrian Webb Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

DNA Creates (Seattle)
(206) 770-9615

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Loan Depot

Mike Colagrossi

(425) 223-1997
nfmlending.com/loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Winter Rankin Team at Fairway
(206) 397-1287
winterrankinteam.com

MOVING & STORAGE

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING

Outdoor Lighting Perspectives
(425) 278-4101
OutdoorLights.com/North-Sound

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

PAINTING: INTERIOR/EXTERIOR
All Covered Painting

(206) 682-7110
allcoveredpainting.com

PHOTOGRAPHY

Jackie Phairow Photography
(425) 215-3303
jphairphotography.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
Peak 3 Visuals

(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company

suncadiarealestate.com

ROOFING SERVICES
Amor Roofing

(425) 229-2198
amorroofing.net

TITLE & ESCROW
First American Title
(206) 728-0400
firstamking.com

NexTitle Puget Sound
(425) 440-6580
nextitle.com

WFG National Title
(425) 453-8880
WEFGtitle.com/washington

Simple. Smart. Sustainable.

cottagecompany.com
(206) 852-3755

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

—

| [ PILLAR

HOME INSPECTORS
SEWER SCOPES * MOLD TESTING * HOME INSPECTIONS

Mitch.Ashbeck@pillartopost.com

POST » Expert guidsnce to optimize your samings and

AI ‘,1 ] bl
Sl ' CONTACT US NOW AND START YOUR JOURNEY TO
‘ihhh (425) 836-5435 FINANCIAL EXCELLENCE!

] 1

e ashbeckteam.pillartopost.com FERNANDE PO v 33 oo

Discover Thornton Creek Commons

— an artfully crafted, thoughtfully designed, gated community of nine high
performance, Built Green 5-Star/Net Zero possible homes in Northeast
Seattle, a three-block stroll along tree-lined streets from the farmers
market, library, grocery, brewpubs, bakeries, hardware store, post office,
bus and light rail transit. This urban refuge includes a permanently
preserved 1%z acre private park, off leash dog area, firepit, and gardens.
Each secure garage includes Level Il EV charging.

Learn more about Thornton Creek Commons — a special ‘pocket
neighborhood’ offering stunning architectural design in a walkable,
secure, streamside setting. Move in ready homes now available.

UNLOCK YOUR FULL POTENTIAL
WITH STRATEGIC FINANCIAL ADVICE

Are you a top-performing real estate agent
looking to maximize your financial success?

Dur xpat schvisors spacialioe in preniding tailored financial
strategies that align with your unique poals and needs.

Why Choose Us?
= Custombzed financial plans designed for high achievers

Immstmants.
= Proven strofogees fo holp you achiove long-iorm
linsncial secunty
Take control of yoar financial future today, Partner with
158 et stratogie finsncial advice that propals you b the

Seattle Real Producers - 13



Meet
The

Team

Shea Robinson Lindsay Rucker-Robinson Carl Roe Jenny Hart Danowski
Owner Owner Publishing Assistant Writing & Editing

Shea.Robinson@n2co.com ads_seattlerp@n2co.com

Kaitlyn Neitman Jessica Ronzo Heather Mitts

Barbara Pearson
Social Media Social Media

Freelance Writer Freelance Writer

Rachael Ann Dru Solberg Melinda Wong Jackie Phairow
FOCUSED Media Collective FreeStyle Production Pics by Pix Real Photography
Estate Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

W remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

A fresh
approach

DISCOVER A NEW WAY.

We value relatio

earning your tr

to paint.

PAINTING

14 - April 2025

NOVOo

novopainting.com

15+ Years of

Expert Cleaning

+
X {83
]

We value our House
cleaning Cleaning
professionals

and maintain

the most "—

SERVICE

CLEANING

qualified team Move-In/Out
ve- u

of experts. - Cleaning

We provide all g
cleaning -

supplies and 4

equipment for O’

a worry-free 4 | Post-Construction

experience. *
9
Churches
1+
=
Commercial

Cleaning \

.
oRoMEEsE >COp
¥ o

86
’-"’

86 IS CONSIDERED TO BE A WORLD-CLASS
RATING ACROSS ALL INDUSTRIES

Let us show you what exceptional service truly means. We'll deliver an
experience that leaves a lasting impression on you & your clients.

Net Promoter Scoring is a model used to measure customer satisfaction. Met Pramoter Score
is the service mark of Bain & Company, Inc. Satmetrix Systems, Inc., and Fred Reichheld

This score ks for WFG Washington and their accomplishments in 2024 L WFG \d}][iﬂﬂl T.”h: {‘Em paLy
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Tag us in your posts and
let’s help each other grow!

You should follow us on Instagram,
@seattlerealproducers! Then we
can follow you, and everybody
wins! Scan the QR code.

e

We turn .
rentals . sl
into Buy Peace of Mind o
revenue. ; J y )
S 425.521.7706 Full service property ) FR- - S -
= info@enclaves.us management for vacation » _': %, okl -- -
@& www.enclaves.us and investment properties. S T
PEAK 3
e YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT
WE'VE HELPED MARKET OVER Inspiring conversations ;
#1 BILLION OF REAL ESTATE USING Jh= Al = O = ] ] ]
THE POWER OF QUALITY MEDIA with the nation’s RCAL Win more listings by delivering the best marketing presentations
helplfcil;TEIL%TuUEJe}f%?;: top real estate agents_ e 4 and selling Strategies for their home.
— team@freestyleproduction.com | 425-802-6140
(253) 561-1172 0
dennis@peakdvisuats.com iyt .
wwnw.peakavisunls.com E-ﬁr ‘ DON'T JUST GROW. EVOLVE. freestyleprOduct|on-Com
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PUBLISHER’S

We are excited to bring you another amazing issue this month.
How’s the saying go? “April showers brings buyers off the
fence.” Sounds about right. The beginning of the year was
filled with a lot of turmoil--the tumultuous election, the fires in
California, and so many other things that made each day hard
to ignore the distractions. Ironically, that was one of the things
we focused on in our February Mastering Your Mindset event.

There are times in life, which seem to come all too often, when
we need to block out the noise and focus on being the best
version of ourselves in both real estate and in everyday life.
The inspiring element of Real Producers is that no matter what
is going on in the world around us, this top producing group of
brokers has amazing stories to share, and you all continue to
do amazing things in real estate.

In March, we gathered at Thornton Creek Commons and
highlighted that amazing development in North Seattle and
had some wonderful collaboration between our partners and
top producing brokers.

Be sure to take a break from your busy day and learn about
your peers whether it be our cover story, a rising star, an agent

(ZiFAIRWAY
BUY NOW, SELL LATER —
FAIRWAY BRIDGES THE GAP

Lean amounts up 1o $750,000" give your clients the
flexibility to move when they're ready.

= Stronger offers - no contingencies

» Less stress — may pay off the current mortgage

and cover down payment and closing costs

PIERCE RANKIN
Branch Sales Manager, NMLS 1480352
206-235-8677
Pierce.Rankin@fainvaymec.com

Contact me to find out more!

18 . April 2025

spotlight, our sponsor spotlight, or our notable home feature.
We are here to celebrate the real estate professionals who have
earned their success.

Keep an eye out for our second annual Real Impact event
happening in late April. As we did last year, we are bringing
people together to shed light on the nonprofits making a huge
impact in our community and beyond. We’ll see you there!

If youw’d like to nominate a fellow broker or recommend a
quality business, don’t hesitate to reach out:
shea.robinson@n2co.com.

ALLCOVEREDPAINTING.COM = :

OLP

OUTDOORLIGHTING

PERSPECTIYES®

Lacally Owned & Operated

TRANSF PTG St e © |

WlthUTDDUR LIGHTING ;PEHHAHEHTRU[IFLIHE

For over 20 years, Outdoor Lighting Perspectives has been transforming

thul maintenance.

ALL GOVERED PAINTING

Interior & Exterior- Commercial & Residential

ALL COVERED

CONCRETE COATINGS

ALLCOVEREDCC.COM -
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NAR NEWS

NAR 2024

YEAR IN REVIEW

A New Era Begins

The Sitzer-Burnett settlement was a focal point as national, state, and local
associations worked together to keep members and consumers informed —
ReALIOR  and association leaders laid the groundwork for the path ahead.

The National Association of REALTORS®
released its 2024 Year in Review on
Tuesday. The 33-page report is an
assessment of the organization’s past
year, highlighting member benefits
across eight areas and promising a
new mission-driven era. Last year
brought significant milestones for

the Association, including settlement
of the Sitzer-Burnett lawsuit,
implementation of residential practice
changes for members, and approval of
Culture Transformation Commission
recommendations to bring greater
accountability and transparency. All
this came as members worked to

20 - April 2025

navigate a challenging market with
limited inventory, higher interest rates,
and shifting living and work patterns.

“The past year tested our resilience
as an industry, as an association, and
as individuals,” NAR President Kevin
Sears said in a letter that opened the
report. “As we embark on 2025, I want
to express my gratitude to you—our
members, the broker community, the
local and state associations, and our
MLS and industry partners—for the
incredible work you’ve done to push
through these challenges and help set
the stage for our industry’s future.”

Building Trust and Collaboration
NAR CEO Nykia Wright said the
Association must evolve to meet
the needs of members “today and
tomorrow,” while building on the
momentum generated last year.
“In 2024, we cut costs and passed
our first balanced budget in at
least 10 years,” Wright said. “We
also conducted in-depth research
to begin laying the groundwork
for a new member experience.”

She added, “The work to redefine
our broker relationships; better
leverage our relationships with

state and local associations to
optimize member value; build on our
strategic partnerships with aligned
Institutes, Societies, and Councils;
demonstrate our appreciation for

the many volunteer leaders who are
instrumental to driving our mission
forward; and reposition our staff to
meet the ever-growing needs of these
stakeholder populations will shape our
2025 activities.”

Wright has engaged two new partners
in the effort: In early January, NAR
announced that Sherry Chris, former
CEO of Better Homes & Gardens Real
Estate and ERA Real Estate, would join
the Association as a special advisor to
help strengthen relationships, build
trust, and enhance collaboration with
brokerage leaders. On Jan. 15th, Jarrod
Grasso was named Senior Vice President
of industry relations for NAR, a role
dedicated to enhancing the association’s
relationship with state and local
association leaders. Grasso joins NAR
after serving the New Jersey REALTORS®
for more than two decades, most
recently as their CEO.

Supporting Member Success

In 2024, to assist members in preparing
for practice changes outlined in the
settlement, NAR launched facts.realtor
to provide updates and guidance. The

More than 1,000
NAR members joined
a grassroots effort—

as surrogates—in
2024 to help educate
consumers about the

practice changes.

resource includes more than 120 FAQs,
a legal video series that garnered more
than 800,000 views, and more than

a dozen consumer guides, in English
and Spanish, for members to use while
working with clients. The Association
also provided its Accredited Buyer’s
Representation (ABR®) designation
course at no cost to members; with
nearly 162,000 REALTORS® taking
advantage of that benefit.

More than 1,000 NAR members joined
a grassroots effort—as surrogates—in
2024 to help educate consumers about
the practice changes. Those interested
in joining the program can email
surrogates@nar.realtor.

In the advocacy arena, NAR scored
significant wins: defending private

property rights, securing the OK for

VA buyers to compensate their brokers
directly as the Department of Veterans
Affairs studies the issue further,

and supporting industry-friendly
policies and candidates at all levels of
government. The REALTORS® Political
Action Committee—which backed 50%
Democratic and 50% Republican federal
candidates—achieved a 97% success rate
in the 2024 election cycle.

Underpinning NAR’s advocacy success
is a highly regarded research team
that provides thought leadership and
produces key housing market data and
research reports. In 2024, NAR Chief
Economist Lawrence Yun, Deputy
Chief Economist Jessica Lautz, and
their team spoke at more than 400
in-person and virtual visits across our
1,100-plus local and state associations,
brokerages, and third-party
organizations. NAR’s research content
generated 1.9 million website visits,
240,000 report downloads, and 100,000
social shares in 2024, signifying the
appetite members and consumers
have for reliable housing data and
research reports.

Reprinted from REALTOR® Magazine
by permission of the National
Association of REALTORS®. Copyright
2025. All rights reserved.

u

during this competitive market! -Laura A.

I highly recommend working with the inspectors at Highland Home Inspections! | have referred
many clients to them and have been so impressed with the level of service and industry
knowledge they provide. No stone goes unturned during their inspections, their reports give me
and my clients the information needed to have strong negotiations and a clear mind for the home
buying process. | especially appreciate that they have a quick turnaround time for pre-inspections

n

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close

Contact us today to request an inspection.

on a home with confidence.

HIGHLAND

INSPECTION SERVICES
SEWER SCOPES - THERMAL IMAGING

(253) 376-6659 Go ge

highlandh inspect.com S0 wedka
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INSULATI ON

Your Attic &
Crawli Space
EXpert

Attic Insulation < Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion ¢+ Sump Pump & Crawl Drainage

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com

Licensed, Bonded & Insured

The smarter way to
design.+ Duild.

Get started at tjh.com

Thomas James Homes Is'tinlocking occess to Seattle’s coolest
reightorhaeds, @ne new heme at a tirme

Thomas James Homes | thoom
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EVENT RECAP

Mastering Your Mindset

PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY

On February 12th we got together for the
“Mastering Your Mindset” event in the
collaboration room in Lincoln Tower. The
agents in the room equaled over 1 billion
in volume in the past 12 months, so it
was an incredibly productive group of
brokers. With 2024 being a less than ideal
year in real estate, we wanted to spend
the morning hearing from seasoned
brokers on how they are managing their
mindset in 2025.

We dove into everything that makes
successful agents who they are, from
daily habits, to morning practices, to the
best way to finish each day. The goal of
this event was for each attendee to leave
with at least one thing they could add

to their mental approach, their systems,
or their team culture that would lead

to more productivity. Most of us deal
with an incredibly high paced work
environment and we heard from brokers
who have learned to set boundaries and
protect their time. How you approach the
end of the day can have a huge impact on
your success the following day.

We spoke about leaning in to past clients
and what systems people are using to
educate their sphere and stay top of
mind. We talked about the benefits of
social media and how important it is to
be authentic in today’s digital world.
And overall, the feedback from
attendees was overwhelmingly positive.

We want to give a huge thanks to our
featured panelists: Nick Glant with
Real Residential, Sheri Putzke with
Windermere, Tom Skepetaris and
Rebecca Mitsui with Alchemy, and

E -

Travis Stewart with Windermere. We
truly appreciate their willingness to
share and give us insight into how they
manage to succeed year in and year out.

Finally, we want to thank our gracious
hosts, Keller Williams Bellevue, for
providing us with an amazing space

in which to gather, and our featured
sponsors who made this event possible:
Andrea Hansen with Floor Coverings
International, Rob Bingham with
Outdoor Lighting Perspectives, Brian
Wolfe with ProStar Insurance, and
Pierce Rankin with Fairway Mortgage.

We look forward to seeing another
amazing group next quarter!

e

Andrea Hansen Floor
Coverings International

More Options. More Coverage. Less Hassle.

Realtors, your clients trust you to guide them to their dream home - let us
help you protect it. As an Independent Insurance Broker, we offer a wide
range of carriers to find the perfect fit for every homeowner. No
one-size-fits-all policies here. Just customized coverage that meets your
clients’ needs without breaking the bank.

Partner with us and add value to your services by simplifying the insurance
process for your clients. Let’s work together to protect what matters most.

Contact us today to learn how we can streamline the insurance process for Brian Wolfe
you and your clients. ProStar Insurance

*PH“STAH
INSURANCE

ALITO » HOME « LIFE » BUSINESS

INSURANCE BROKER

PROSTAR ADVISORS

CHRIS VARGAS | (425) 948-1768 BRIAN WOLFE | (425) 200-0685
Chris.Vargas@ProStarinsurance.com Brian@ProStarlnsurance.com

KRIS JACKSON | (425) 279-5328
Kris.Jackson@ProStarlnsurance.com

10308 NE 183rd ST NE Bothell, WA 98011
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Rob Bingham Outdoor
Lighting Perspectives
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/N Caring
& Transitions.

- Benior Relocation « Cownsizing « Fatate Sales -

Mill Creek, Everett & Snohomish

Senior Relocation

Senior Moving Assistance

Packing Services

Senior Resettling Services -

Estate Sales

Charity Estate Auctions /

Online Estate Auctions ,
———

Christine Visser,
Presid Owner
cvisser gtransitions.com

(206)-7 10 « caringtransitionsmillcree

1.2 Billion Dollars Worth 20+ Years
of Homes Inspected in Business

Happy Customers

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 * keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance

Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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SPONSOR SPOTLIGHT

A&R Homes

Building Gorgeous, Light-filled Homes That
Capitalize on the Beauty of the Pacific NW!

WRITTEN BY JENNY HART DANOWSKI

You know you are dealing with a great builder when in your
first conversation, you can picture yourself living happily

ever after in one of their homes. Such was the case when I
interviewed Austin and Rachel Roupe, owners of A&R Homes.
Not only did I yearn for the beautiful finishes, open floorplans,
abundance of natural light, and stunning outdoor living spaces
their homes offer, but also for the ease of having a custom-
style home minus the headaches of custom building. To move
into a home that has everything I desire without having t
make those decisions myself seems like a drea et with A
Homes, i ality.

Washington University, and the rest was history. They fell in
love and married right out of college in 2004.

Unlike Austin, Rachel grew up around the industry. “My dad
has been a homebuilder my entire life, so I was very familiar
with that process and loved being part of it,” she says. After
college she went to work for Quadrant Homes in the Seattle
area, while Austin took a job in pharmaceutical sales. When
her dad asked them to come work r him Cliform'a, the

The

N
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Outdoor living at its finest in Suncadia.
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2016, the two moved on to building infill projects in Seattle and
Kirkland which included single family homes, townhomes,
and cottage projects, eventually ranking among the largest
homebuilders in the Puget Sound Region. They gained great
experience, but it was while working on one of their most
beloved projects, The Cabins at the Farm in Suncadia, that
they discovered their true passion. “That project consisted of
39 single-family homes built in a place we have been going to
with our two girls for several years now,” says Rachel. “We fell
in love with it due to the golfing, fresh air, kids’ activities, and
family environment.”

At the end of that project, Austin and Rachel decided to
focus on a different product style and in 2021, started A&R
Homes. While A&R Homes began with single-family homes
in Suncadia, they are currently breaking ground on projects
in Kirkland and Bellevue as well. Today their passion lies

in more design-focused, luxury homes. As Austin explains,
“We started with Suncadia builds where our goal was to
have contemporary, mountain living on one level with lots
of windows, big kitchen islands for entertaining, and great
outdoor areas as well.”

30 - April 2025

Here on the Eastside, their projects feature as much natural
light as possible, higher ceilings, and large open spaces for
entertaining, but are rarely one level due to the smaller lot
sizes. And while Rachel loves contemporary design, here she
enjoys designing homes with a bit more spin on traditional
styles that stand out from the rest while fitting into the
surrounding landscape.

Rachel and Austin work with three to four architects and

are both incredibly involved in what those designs end up
being. “We are the general contractor. We have our site
superintendent and subcontractors and manage the entire
process all the way to the closing,” she says. Even though these
are spec homes, Rachel and Austin insist their homeowners
have access to them both during and after the process. “Once
a client has purchased one of our homes, I meet with them to
do the final walk through and let them know they always have
direct access to us if needed,” Rachel adds.

Both Rachel and Austin are very ‘face forward’ with their
subcontractors and on their social media as well, which is a
newer thing for them. “In the past we would have someone

An example of the functional, yet stunning, great
room concept living you’ll enjoy in Suncadia.

take photos of our homes to put on
social media, but now Rachel will be on

owners of A&R Homes, .

bose withthelr girls in our Instagram feeds walking through

beautiful Suncadia. one of our homes, while I will be doing

something dumb like a Polar Plunge,” he

says laughing.

Austin and Rachel Roupe,

Inset photo: The exterior
of one of their Bellevue
townhome projects.

As for current projects, they just
launched their Sundream Collection
(sundreamcollection.com), located in
Suncadia’s Nelson Lakes neighborhood.
These homes will feature 2200-2500
square feet of single-story living with
open living spaces, tall ceilings, an
entertainer’s dream kitchen, and
gorgeous outdoor living areas.
Homeowners can also add a
500+ square foot detached
casita to use as an extra
bedroom, office, gym,
or lounge. Purchasing a
move-in ready Suncadia
home from A&R gives
you a custom-like home

: minus the headaches
The Bellevus o3 and wait time of a custom
skyline spreads } . dd } ' build. And for those looking
out beyondithis _ X . locally, A&R has exciting
lovely outdoor i 1 i & : . . .
living spe g : i b Bl projects coming up in 2025, so

keep an eye out! (a-rhomes.com).

Rachel and Austin’s combined strengths
have resulted in an amazing company
and product. “Austin is a visionary. He is
amazing at our marketing and working
with our sales teams,” says Rachel.

“He is also phenomenal at building
relationships and working through
floorplans.” Austin reciprocates, saying,
“Rachel is an expert at bringing my wild
visions to life while including all those
unique details people love but overlook
themselves when building.” Most
importantly, both are passionate about
what they do, and it shows.

exterior of
~ one of their
Juanita |
Grove

- homes.

The exterior of an A&R home in Suncadia
beautifully complements the mountain setting.
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H OMES

DJUNDREAM COLLECTION
A Your trusted partner

in mortgage lending.

You need more than just a lender for your clients’ home loan. You need a partner
that works with you (and them) every step of the way. With flexible financing, clear
communication, 97%+ on-time closing, and a world-class NPS, BECU feels like an
extension of your team. Because we all want to get your client into the home of
their dreams. Power in People.

Learn more at becu.org/realestateagents

BARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM Membership required. Restrictions apply. Boeing Employees’ Credit Union
NMLS 1D 490518, All Pacific NW residents are eligible to join. Insured by NCUA. A NOT-FOR-PROFIT CREDIT UNION




OUT IN THE FIELD

collaborating with the
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Whether your clients are building a custom home or searching for
something move-in-ready, our goal is to make their experience

. . smooth, rewarding, and truly unforgettable. \l L
Our brokers know this community intimately: we live here, we > <
play here, and we understand the unique character of each 0\\

i

neighborh-ood. _ _ _ SUNCADIA

’ 1
Partner with us to make your clients’ mountain dreams a reality! REAL ESTATE

Co-Founder of N2 Co Duane Hixon and
Founder of Atlas Free Jeremy Vallerand
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Amanda Bredlow is more than just a
successful real estate broker—she’s

a dedicated community member, a
world traveler, a language enthusiast,
and a former Microsoft marketing
project manager. As a fifth-generation
Washingtonian, Amanda’s deep roots
in the Pacific Northwest, combined
with her strong technical background
and passion for helping others, have
set her apart with her welcoming spirit
and her drive to achieve results for

.. those around her.
e

From Tech to Real Estate: A
Passion for Helping Others
Amanda’s journey into real estate
wasn’t traditional. After earning

her MBA in marketing from Florida
International University, she spent
over a decade working at Microsoft,
where she managed large-scale
marketing projects and helped drive
millions in revenue. Despite her
success, she yearned for a career that
offered more flexibility, especially
after she and her husband, Caleb,
started a family.

Her first foray into real estate

was personal—when she and her
husband put an offer on the home
they were renting in 2021, Amanda

played a crucial role in facilitating

‘the deal. That experience ignited a
passion for helping others navigate
the often overwhelming home-buying
process. She became a Redfin agent
before joining Windermere Real
Estate-Summit full-time in November
2023. “I love easing the burden for
people,” Amanda shares. “Buying a
home can be stressful but I break it
down into simple, manageable steps,
just like I did at Microsoft. My goal
is to make the process as smooth
as possible for my clients.” Her
approach has clearly resonated, as
Amanda ranks number one out of 56
agents in Windermere’s program for
newer agents. In 2024 alone, her first
year as a full-time agent, she closed
13 transactions totaling $10 million

* in sales.

A Global Perspective with Local Dedication

Amanda’s commitment to real estate extends beyond
transactions; she’s also dedicated to increasing homeownership
in underrepresented communities. As 2024 Vice President of
the National Association of Hispanic Real Estate Professionals
(NAHREP), she actively supports Latino homeownership. Her
fluency in Spanish and Portuguese, cultivated through years of
travel and study, allows her to connect with diverse clients on a
deeper level.

Amanda’s love for languages and cultures stems from her
childhood. She took her first international trip at age 10,
traveling through Germany and France just as the Berlin Wall
was coming down. Later, she studied in Ecuador during her

time at the University of Washington and lived in Brazil for

three months, teaching English to professionals. “I've been to 34
countries, and those experiences have shaped my understanding
of people and their needs,” Amanda explains. “Real estate isn’t
just about selling homes—it’s about building communities and
helping people find a place where they truly belong.”

A Legacy of Community Involvement

Amanda’s roots in Washington run deep. Her ancestors settled
in the area in the 1800s, and her family has played a significant
role in shaping the local landscape. The main fire station in

Bothell and part of Beardslee Boulevard sit on land her family
once owned, and her great-grandparents met on Main Street in
Bothell in the early 1900s.

Her commitment to her hometown is evident in her

extensive community service. She has logged over 400 hours
volunteering in Kirkland, serves on the Kirkland City Design
Review Board, and is an active member of both the Juanita and
Finn Hill Neighborhood Associations. She also participates in
“Welcome to Juanita,” an annual multicultural event her father
organizes. “I believe in giving back,” Amanda says. “Whether
it’s through real estate, volunteering, or organizing diversity
events, I want to make a difference in the community that has
given so much to me.”

Balancing Career and Family

Despite her demanding career, Amanda prioritizes her family.
She and Caleb, a software engineer, are parents to six-year-old
Ruby and their beloved pug, Leo. She’s actively involved in
Ruby’s activities, serving as a Girl Scout volunteer, Membership
Director of the PTSA at Carl Sandburg Elementary, and coach of
Ruby’s peewee soccer team.

Amanda’s experience as a competitive athlete also speaks to
her work ethic—she’s played since she was five years old and
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was a Division I collegiate athlete on
the University of Washington’s rowing
team. Her team won the national
rowing championship in 2002, and
many of her teammates went on to win
Olympic medals.

A Multifaceted Life

When Amanda isn’t selling homes,
volunteering, or spending time with her
family, she pursues an array of personal
interests. An adventurer at heart, she
has climbed Mt. Rainier and Ecuador’s
Cotopaxi and Iliniza del Norte. She’s also
a former competitive triathlete and salsa
dancer and has completed the Seattle
marathon and the Seattle-to-Portland
(STP) bike ride.

Her enthusiasm for diverse experiences
is reflected in her love of travel. Just last
year, she attended a wedding in Brazil
and embarked on an Alaskan cruise.

A Bright Future in Real Estate

With her strong work ethic, dedication
to clients, and deep ties to the
community, Amanda Bredlow is poised
for continued success in real estate.

Her ability to blend technical expertise
with compassionate service has already
made her a standout in the industry. “I
want to be remembered as someone
who is positive, communicative, ethical,
compassionate, and thorough,” she says.
“At the end of the day my job is about
helping people build their futures.”

Amanda’s journey from Microsoft to

real estate is proof that success comes in
many forms. Whether she’s guiding first-
time homebuyers, advocating for diverse
communities, or giving back to her
hometown, she’s making an impact that
extends far beyond the closing table.

| \(D

38 . April 2025

Real estate isn’t just about selling homes—
it’s about building communities and helping

find a place where they truly belong”

Closings
in as few
as 8 days

Trust us to get it done

With banks facing instability, we want to
assure yvou that our fast and secure process
rermains the same. Our team is dedicated to
closing quickly for your clients while instilling
confidence every step of the way.

We're proud to back this with closings in as
few as 8 days. Whether your clients have found
their dream home or are starting the house
hunt, work with us to break through

the market's uncertainty.

Contact us to learn more.

Cindy Fraioli

Sales Manager
NMLS363088

D 4253644608

M 4257858202

F 4253644610

E cindy@thelraiolitearn.com
W cermncom/Cindy-Fraioli

1000 Dexter Avenue N Suite 310, Seattle, WA 98109 Equal Housing Oppaortunity. All loans subject to underwriting approval. Certain
restrictions apply. Call for details. All borrowers must meet minimum credit score, lean-to-value, debt-to-income, and other requirements to gualify
for any mortgage program. CrassCountry Mortgage, LLC MMLS3029 NMLSIS8276 [www nmisconsumeraccess.org)

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™
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The capture and design of fine art portraiture for your home.
www.jphairowphotography.com

ROOFING

ROCFERS WITH HEART

MANY

Savvy businesses know it's all

#1 cUSTOMER FOCUSED ROOFING
COMPANY IM THE PACIFIC NORTHWEST

e Amor Qimrmrfm

Promise to listen and address customer concems
Always maintain open and transparent communication
Honor the privilege of serving our community o i i
Be responsible and proactive targeted digital marketing get your brand in

front of ideal clients affordably.

* * * * * Let’s talk!

- Reach out to the publisher
INTEGRITY | SERVICE TRUST ) O
of this magazine today. . REAL PRODUCERS

about who many you reach — not how many.
Our niche publications, exclusive events, and

amorroofing.net  425.229.2198  info@amorroofing.net
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0:0 FLOOR COVERINGS
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Your Flooring Partner

K
%

Improve your
listings with
new floors!

All types of flooring,
many installed within days

Custom solutions for every
room & budget

0% financing for 1 year "
Licensed, insured -.-.:.J. i | m )
general contractors IiE"{"’PET PERFE(T

CHRIS AND ANDREA HANSEN, OWNERS
FLOOR COVERINGS INTERNATIONAL
HELLO.SEAEAST@FCIFLOORS.COM (425) 229.8529



NOTABLE HOME

Inside This Exquisite Bridle Trails Retreat

SUBMITTED BY JOHN KRITSONIS, WINDERMERE ¢ PHOTOS BY PAUL M. GJORDING AND ERIK SVEN PHOTOGRAPHY

hat a flawless execution of this Bridle Trails
Wmasterpiece on 1.2 private gated acres! This

distinguished residence showcases exceptional
innovation, design, and craftsmanship throughout, featuring
curated marble, granite, and onyx finishes. The manicured
grounds feature tranquil fountains leading to an expansive
covered veranda with outdoor kitchen. The dedicated spa
wing offers a swimming pool, sauna, and steam rooms for the
ultimate in relaxation. The home’s lavish design incorporates
multiple offices, a billiards lounge, 300+ bottle wine = = _‘\
cellar, theater, and sport court for seamless entertaining. ; e o
Modern conveniences include integrated lighting, : 1 i -3 K EMERALD CITY
audio, security, and HVAC systems. A true embodiment i L e CONSTRUCTION - 455 502.8174 | www.EmeraldCityBuild.com

of European elegance in the heart of the Eastside.

Building Dreams into Reality.
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$11,500,000
MLS # 2328479
5 Bedrooms
7 Bathrooms
15,975 Square Feet

54,233 Square Feet (Lot Size)
13435 NE 30th St Bellevue, WA

Lo PN R B

Seattle Real Producers - 45




AGENT SPOTLIGHT

Elizabeth

Jacob

BUILDING A LIFE AND BUSINESS TOGETHER

WRITTEN BY DAVE DANIELSON ¢ PHOTOS BY FOCUSED MEDIA COLLECTIVE

When Elizabeth and Jacob Weaver decided to work together in real estate, they were already well
acquainted with each other’s strengths, ambitions, and shared vision. Their journey in both life and
business has been a testament to the power of collaboration and mutual respect. As a couple, they've
built their careers on the foundation of trust and teamwork, and today, they lead the Jacob Weaver

Group at eXp Realty, focusing on providing exceptional service while staying true to their values.

Elizabeth and Jacob’s journey into real
estate began in 2012 with investment
properties, though their connection goes
back much further. They grew up in

the same small town in Idaho, meeting
when they were just 12 years old. From
childhood friends to business partners,
their relationship has always been a
blend of personal and professional.
“We’ve been together for a long time,”
Elizabeth shares. “Our vision of our life
started early. For us, it made sense to
create a vision for our life and work on
that vision together, both privately and
in business.” Jacob echoes the sentiment,
adding, “Business is just a subset of
building an amazing life together. It
makes sense for us to work together.”

Their shared path has evolved over

the years, and as they’ve grown both
personally and professionally, they've
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found success in investing in real estate.
For them, the transition into real estate
was a natural progression. Jacob was
licensed in 2014, and Elizabeth, who had
always been involved in the operations
side of their ventures, earned her real
estate license in 2023.

Before becoming a licensed real estate
broker, Jacob worked as an electrical
engineer for the Department of Defense.
His background in problem-solving has
shaped his approach to real estate, where
he thrives on finding creative solutions
for clients. “My mindset has always

been about problem-solving—how we
get from point A to point B with the
resources we have,” Jacob says. “Real
estate is the same. It’s about creating
strategies and thinking outside the box to
solve issues in unique ways.”




Elizabeth, on the other hand, has

always been the operations expert,
running the day-to-day functions of
their business. She takes pride in finding
new opportunities for growth and
improvement. As Elizabeth says, “I've
always had a growth mindset, constantly
looking for ways to keep growing our
business and helping our clients.”

After running a larger team in the

past, Elizabeth and Jacob have opted
for a smaller, more focused approach.
Their team, while lean, is highly
effective, consisting of Elizabeth, an
office manager, two team members
focused on media and operations, and
two additional sales team members.
Together, they provide exceptional
service while maintaining a sense of
close-knit collaboration that is often
lost in larger teams. “We prefer small
and mighty,” Jacob says. “Elizabeth runs
operations, and we have a fantastic team
that works efficiently and effectively to
help our clients.”

The team’s success is reflected in the
volume of business they manage. The
Jacob Weaver Group’s growth over the
years has been impressive, but Jacob
and Elizabeth both agree it’s not just
about the numbers—it’s about

the relationships they’ve

built with their clients

and the trust that

comes with it.

While their

business is

thriving, family

remains at the

center of their

lives. Elizabeth

and Jacob have

three young

daughters, all under

the age of six, who

are an integral part of

everything they do. “Our

girls are a big part of what we

do,” Jacob says with a smile. “We’re
soaking up this time with them, seeing
life through their lens.”
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When they’re not working, the Weavers
enjoy spending time with their family
outdoors exploring parks, riding bikes,
and going on nature walks. They also
share the joy of having a dog, which
adds to the warmth and activity of
their home. Elizabeth emphasizes,
“We love having these moments

with our kids. It’s important for us

to incorporate our family life into all
we do. The success of our business
and family are equally important

as we continue to build our life.”

Looking back on their journey, both
Jacob and Elizabeth have invaluable
insights for those just starting out in
real estate. One piece of advice from
Jacob is the importance of finding a
community that supports your goals.
“For the first five years of our investing
and sales career, we operated in a
vacuum,” he admits. “If I could give
advice to new agents, it would be to
find your community in the business.
That would have cut our journey in

half.” Elizabeth agrees, adding that
mentorship is key to growth. “It’s
important to find a community that
leads you on the path to the kind of
business you want to create,” she says.
“Mentors make a huge difference. They
help guide you and provide the support
you need as you grow.”

Though they’ve faced their fair share of
challenges, the Weavers are grateful for
the clients and communities they work
with. After relocating from North Beach
to the East Side, they’ve been welcomed
into their new communities and have
been able to continue building strong
relationships with clients. Jacob shares,
“We are very grateful for the clients
we’ve had and the communities we
work in. We’ve been very lucky to have
communities that have trusted us with
their business.”

For Jacob and Elizabeth, real estate is
more than just a career—it’s a way of
life. Their shared commitment to each
other, their family, and their clients has
created a foundation for success.
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THE SUNSET DISTRICT ) SEABROOK [

HREAL ESTA

LUXURY OCEANVIEW RESIDENCES AVAILABLE NOW

e

JUNEBUG ABODE BY THE BARN SERENITY
oo 3BR |325BA|1,658SF 1BR+|.75BA|536SF 4BR|2.75BA 1,632 5F
o $1,100,000 $540,000 $1,075,000

SU NSET
ﬁlSTRICT

"‘“ 5

OCEANVIEW

BLUE HARBOR MANOR  THE LAURELHURST LG 1S
HOMES STARTING AT $1,450,000 2BR+|225BA|1,595SF 5BR|5.5BA|3,281SF FOUNDER LOT
The Sunset District offers premium oceanview townhomes and $1,050,000 $1,2995,000 $850,000

condos, just steps from the beach, shopping, and dining. With the
perfect blend of luxury, convenience, and natural surroundings, these
homes redefine coastal living on the Washington Coast. Reach out to
Seabrook-Windermere Real Estate for available homes.

OCEANVIEW

Want to learn more about
owning in Seabrook?

COMMECT WITH AN AGENT TODAY

360.276.7031 THE BLUEBELL A SEA-CHANGE LIVE WORK A

$484,000 $499 000 $2,400,000
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WRITTEN BY DAVE DANIELSON e PHOTOS BY FREESTYLE PRODUCTION

The world of real estate is known for its fast pace and constant evolution. But for brothers Larry and Dan
Wilcynski, it’s also about trust, collaboration, and a shared passion for helping others. As the leaders
of the Wilcynski Partners team at Windermere Real Estate, they’ve not only built a successful business
together but also cultivated a reputation for down-to-earth, client-focused service.

A Family Inspiration

Larry’s journey into real estate
began with family friends who
were Realtors on Bainbridge
Island. “Real estate had always
intrigued me, so I decided to
dive in,” he recalls. “I got my
license in April of 1998 and
began my career at the John

L Scott Lakeside office, in
Madison Park.” His decision to
pursue a career in Real Estate
was a natural fit, inspired by the
connections and relationships
he witnessed in the industry.

For Dan, it was a more practical
decision made while attending
Bellevue Community College.

“I was looking for a part-time
job that would support me
through school, and Larry
suggested I become an assistant
to an agent,” he explains. “He
told me that getting my license
would make me even more
marketable, so I did.” Dan
worked as a licensed assistant
for two and a half years while
finishing his finance degree at
the University of Washington
Foster School of Business. Once
he graduated, he joined Larry
at the same office, beginning his
real estate career as a solo agent.

The Birth of

Wilcynski Partners

The duo’s formal partnership
began in 2007, just a couple

of years after Dan finished
college. By that time, Larry had
become very successful in his
own rightmanaging a growing
businesswith a young family at
home. “My wife and I had just
had our second child and I was
incredibly busy,” Larry says.
“Ineeded help, so Dan and I
decided to partner up.” That
decision marked the beginning
of Wilcynski Partners—a team
that would evolve and grow
over the years.

Brothers in Business: A
Perfect Pairing

While many people might
hesitate to work with a sibling,
Larry and Dan found their
partnership to be incredibly
rewarding. “It’s been fun to
grow a business together,”
Larry reflects. “Dan and I have
always had complementary
personalities, which helps

a lot. We trust each other
inherently, and that trust
makes all the difference.”

Dan adds, “I've heard people
say they could never work
with their siblings, but for us,
it’s been seamless. We’ve built

this business on the foundation
of trust and respect for each
other’s strengths.”

What They Love About
Real Estate

For Larry, the best part of
being a Realtor® is the lifelong
relationships he builds with
clients. “Real estate allows you
to evolve in so many ways,” he
says. “You can reinvent yourself
and explore different facets of
the business. It’s never static.
There’s always something

new to learn and pursue.” The
relationships he’s formed over
the years are a testament to
the trust and loyalty clients feel
toward him and his team.

Dan shares a similar sentiment,
adding, “It’s incredibly fulfilling
to see our clients win, whether
it’s securing their dream home
or selling for a great price. But
it’s also rewarding to see our
team members succeed and
receive five-star reviews for
the service they provide. That’s
what drives us.”

Building a Team That Works
Over the years, the Wilcynski
Partners team has grown into
a well-oiled machine, with 10
members in total. The team

is split into specialized roles
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Down-to-earth, honest, and straight
shooters—that’s how we want our
clients to remember us.

-y
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Wileynski
Partners
206-331-3960

Wi
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to ensure each area of real
‘ ‘ estate is covered thoroughly.
Larry focuses on the resale
It’s side of the business, while
. . Dan leads efforts related to
1nCTed1b1Y land acquisition and new
fulﬁjhng construction. The team the Arboretum, with one son in college and the
includes four full-time buyer’s other a senior in High School. They genuinely
to see our agents, a new construction appreciate all that Seattle has to offer, “We love
clients Win, listing agent, and support staff taking advantage of the amenities in the city,
whether it’s for m.'flrke.ting, transactiop from gre.at .restaurants to spngipg events, plus
. coordination, and operations. the proximity to outdoor activities. But mostly
securing for us, it’s about finding time to be with the
their dream “We’ve structured the team people who matter most,” he says. “Both Dan
to ensure we can provide the and I are fortunate that we have the flexibility in
home or best service possible to our clients,” Larry Family First: Balancing Work and Life our careers to make our families a priority.”
Se]hng for a explains. “Each of our team members plays While business is a major focus for Larry and
reat pri a critical role in the business, and they’re all Dan, they also prioritize family. Dan, who has Advice for Aspiring Agents
great price. dedicated to providing top-notch service. We two young children, enjoys spending time For those considering a career in real estate, both
couldn’t do it without them.” with his family, snowboarding, traveling, brothers offer sound advice. “The most important )73 -
and exploring the city with his kids. “I love thing is to join a really good team or brokerage Py
In 2024, the team achieved impressive making memories with them,” he says. that will support your career development,” v
numbers, with 120 transactions and $126 “It’s important to me to strike that balance Larry says. “In the end, real estate is still a o B g
million in sales volume. This growth is a between work and family.” relationship business, and there’s a lot more to it - v
reflection of both their dedication to their than what you see on Instagram. Align yourself
clients and their ability to work seamlessly Larry also cherishes his time with family. with a strong team and always do the right thing ¥
as a team. He lives with his wife and two sons near for your customers.” g
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How does a temporary
buydown work?

A temporary 2 year buydown reduces the interest rate
on a home loan for the first two years in exchange for a
cash deposit, paid by the seller, buyer or lender.

Dan agrees, adding, “Learn
from those around you, and
always focus on providing
value to your clients. Real
estate can be incredibly
rewarding, but it’s a long-term
game. Be patient and stay
dedicated to your clients as well
as your personal values.”

A Team-Oriented Approach
One of the key aspects of

the Wilcynski Partners’
success is their commitment
to teamwork. “It’s not just
about us,” Larry emphasizes.
“It’s about the entire team.
Our team members have
been instrumental in helping
us achieve success, and we
couldn’t do it without them.”

Temporary buydowns can be added to many standard loan programs such as Conventional,
FHA, USDA and VA loans.

Here’s an example of how a 2-1 buydown works:

Year 1 Year 2 Year 3

and going forward

Their leadership approach
emphasizes collaboration,
mutual respect, and a shared
focus on client satisfaction.
It’s this culture of teamwork
that has allowed them to grow
their business, build strong
relationships with clients,

and make a positive impact in
their community.

Payment is 2% less Payment is 1% less Payment is
than the note rate than the note rate the note rate

Buydown program illustration is for educational purposes only. Please contact a Guild Loan Officer with any program guestions.

A Legacy of Trust

and Integrity

In the competitive world of real
estate, Larry and Dan Wilcynski
stand out not only for their
impressive sales numbers

but also for their unwavering
commitment to honesty, trust,
and customer service. As they
continue to grow their business
and support their team, they
remain grounded in the values
that have driven their success.

Let’s talk details!

Casey Oiness
Branch Manager
MNMLS ID# 265169
150 120th Ave NE
Suite 300

Bellevue, WA 98005

0: 425.250.3170 | M: 206.817.8979
caseyo@guildmortgage.net GUIId
Apply Online mortgage

WWW-CESEYO]I’IESS.CGH"I OWN WHAT MATTERS

Scan Me

“Down-to-earth, honest, and
straight shooters—that’s

how we want our clients to
remember us,” says Larry. “And
we want to be generous with
our time and expertise, which
is something we’ve built over
years of experience.”
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9151 Currency St.
Irving, TX 75063

BANKER RATES
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Tired of hearing, "I love your /lender, but their rates are too aAll ™

high"? Frustrated by unanswered calls and weekend MILESTONE

unavailability? Experience flexible products, streamlined O R T A e Tt

processes, and 24/7 service with Adrian Webb, a 20+ year e
/ UWM

mortgage expert. Committed to service and expertise, Adrian

Webb Mortgage Advisors delivers competitive solutions for /
| TOP 1%
| CERTIFIED PARTHER ]
\_ 2024

your clients. We stand confidently behind our terms,
experience, and reputation, surpassing any lender in the
field.

Traditional gﬁhléel’ys_/]afi’/'ah Webb Mortgage Advicore

Limited Hours - Closed on H
Available 24/7, every da
Weekends @ / yasy

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service @ Exceptional customer service

PR®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com
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We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLCis licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER

OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656). @
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656 —

Visit www.nml; ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information andy/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411



