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HERE’S WHAT SCOTTSDALE’S TOP 500 AGENTS SOLD...

BY THE 
NUMBERS2024

12,219

TOTAL  
TRANSACTIONS

$12,533,627

SALES 
VOLUME

6591

TOTAL 
LISTINGS 

SIDES

25

AVERAGE 
LISTING 

PER AGENT

14

AVERAGE SALES 
VOLUME PER AGENT

[$25.07M]

AVERAGE 
TRANSACTIONS 

PER AGENT

5628 12

TOTAL BUY 
SIDES

AVERAGE BUY SIDES 
PER AGENT
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of 
The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the 
Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 
Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community 
events take place, photographers may be present to take photos for that event and they may be used in this publication.

Mike Maletich
OWNER

412-606-9954
Mike.Maletich@n2co.com

Devin Nicole
Photographer

Mitzie Maletich
PROMO & PHOTO SHOOT 

COORDINATOR
412-605-9491

Gilead Hernandez
Photographer

Erika Soto
PUBLISHER 
602-769-3039 

Erika.Soto@n2co.com

Meet
The

Team

Katherine Fondren
EDITOR

FULL SERVICE
CONCIERGE

EASY FLEXIBLE
SCHEDULING

ATTENTION
TO DETAIL

Uncompromising quality for discerning clients.

30 YEARS OF EXCELLENCE

VBIAZ.COM
480.860.1100

If you are interested in nominating people for certain stories, please 
email us at: Mike.Maletich@n2co.com

IN THIS ISSUE

4	 Meet the Team

6	 Preferred Partner Index

10	 Cover Agent: Frank DiMaggio
14	 Meet Our Partner: Forward Loans 
18	 Agent Life: Colleen Olson

10
COVER STORY

Frank 
DiMaggio

Contents



Scottsdale Real Producers • 76 • April 2025

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

HOME & PROPERTY 
INSPECTIONS
Valley Building Inspections
(480) 860-1100

HOME INSPECTION
National Property Inspections
(623) 337-8872

HOME WARRANTY
First American Home Warranty
Jennifer Brosius
(480) 760-5623
2411 W Rose Garden Ln STE 100
Phoenix, AZ 85027

LAW FIRM
HGPL Law
(480) 991-9077

MORTGAGE / LENDER
Adrian Webb Mortgage Advisors
(425) 658-8600

Oliver Walker - Rocket Mortgage
(480) 548-4365

MORTGAGE BROKER
Forward Loans
(602) 714-0532

PLUMBING
Code Blue Plumbing
John Gruber
(520) 297-9949

PLUMBING / SEWER
100% Plumbing
Mont Stephenson
(602) 757-6780
17437 N 71st Dr
Suite 106
Glendale, AZ 85308

TITLE & ESCROW COMPANY
NorthStar Title Agency
(480) 748-6448

TITLE AGENCY
Premier Title Agency
(602) 818-4115

What Is 
Scottsdale Real 
Producers?
Real Producers started in Indianapolis 
in 2015 and is now in over 130 
markets across the nation and 
spreading rapidly. 

Name a large city and we 
are there or will be soon! In 
every market, we take the 
top 500 agents, based on the 
MLS production, and we 
build an exclusive magazine 
around those agents.

We share their stories, 
successes, market trends, 
upcoming events — really, 
anything that will connect, 
inform and inspire, we put in 
the monthly publication. We 
strive to inform and inspire 
the top-producing real estate 
agents in the local market 
and connect them socially.

The secondary focus is to 
provide an avenue for our 
affiliate partners to create 
relationships with these top 
performers on a level that 
they might not be able to 
achieve on their own.

Q: Who Receives Scottsdale 

Real Producers Magazine? 

The top 500 agents in 
SCOTTSDALE from the 
previous year. We pull the 
MLS numbers (by volume) 
from the previous year. 
Approximately 18,000 
agents are licensed in  
this territory. We cut  
the list off at #500, and the 
distribution was born. 
 The list will reset at the 
end of every year and  
will continue to be  
updated annually.

Q: What Is The 

Process For Being 

Featured In  

This Magazine? 

It’s really simple 
— every feature 
you see has first 
been nominated. 
You can nominate 
other real estate agents, 
affiliates, brokers, owners, 
or even yourself! Office 
leaders can also nominate 
real estate agents. We will 
consider anyone brought to 
our attention who is in the 
Top 500 because we don’t 
know everyone’s story, so 
we need your help to learn 
about them.

A nomination currently 
looks like this: You email 
our publisher Erika Soto 
at Erika.soto @n2co.
com with the subject line, 
“Nomination:  
(Name of Nominee).”

Please explain why you 
are nominating them to be 
featured. It could be they 
have an amazing story that 
needs to be told — perhaps 
they overcame extreme 
obstacles, they are an 
exceptional leader, have 
the best customer service, 
or they give back to the 
community in a big way, etc. 
The next step is an interview 
with us to ensure it’s a good 
fit. If it all works out, then 

we put the wheels in motion 
for our writer to interview to 
write the article and for our 
photographers to schedule a 
photo shoot.

Q: What Does It Cost A 

Realtor® /Team To  

Be Featured? 

Zero, zilch, zippo, nada, 
nil. It costs nothing, my 
friends, so nominate away! 

We are not a pay-to-play 
model. We share real stories 
of Real Producers.

Q: Who Are The  

Preferred Partners? 

Anyone listed as a 
“preferred partner” in the 
front of the magazine is 
a part of this community. 
They will have an ad 
in every issue of the 
magazine, attend our 
quarterly events, and 
be a part of our online 
community. We don’t 
just find these businesses 
off the street, nor do we 
work with all businesses 
that approach us. One of 
many of the top agents 

has recommended every 
single preferred partner 
you see in this publication. 
We won’t even meet with a 
business that has not been 
vetted by one of you and 
“stamped for approval,” 
in a sense. Our goal is 
to create a powerhouse 
network, not only for the 
best real estate agents  
in the area but the best 
affiliates, as well, so we can 
grow stronger together.

Q: How Can I Recommend A 

Preferred Partner? 

A: If you know and want to 
recommend a local business 
that works with top real 
estate agents, please email 
our owner to let us know at 
mike.maletich@n2co.com 

Erika Soto

Publisher
Scottsdale Real Producers

ANNOUNCEMENT

PLUMBING  DRAINS  WATER HEATERS
24 HOUR SERVICE - 7 DAYS A WEEK

Mont Stephenson | Owner
602.757.6780

100PercentPlumber.com

CALL
for a FREE

Quote!

Keeping Your Closings
Flowing Smoothly!

Sewer Camera Inspection Performed for ALL 
New Home Buyers & 10% OFF to Real 
Producers Realtor Clients
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Experience, Expertise, & Excellence
in Real Estate Law

HGPL Law Team (L to R)
Irving Hymson, David B. Goldstein, Eddie A. Pantiliat, John L. Lohr, Jr.

480.991.9077  |  Scottsdale-Lawyer.com
8706 E. Manzanita Drive, Suite 100 | Scottsdale, AZ

ANNOUNCEMENT

The Answer is Simple - Reach Out!

MAKE the Magazine?
How Does Someone

To nominate someone to be featured in Scottsdale Real 
Producers, please email Erika.soto@n2co.com 
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DiMaggio’s foray into real estate began 
with luxury home flipping. Alongside 
his wife, renowned designer Lauren 
Wallace, he embarked on their first 
project. When it came time to sell, they 
hired a real estate agent—an experience 
that sparked a revelation.

“Why not get my license and sell my 
own projects?” DiMaggio recalls. That 
decision would lay the foundation for 
a career that now spans a decade in 
development and five years as a full-
time real estate agent.

By mastering both disciplines, DiMaggio 
has built a business model that allows 
him to move fluidly between agent 
and developer—an advantage few can 
claim. MDF Development has grown 
into a powerhouse with around 20 
employees, each an expert in their 
respective fields, ensuring the highest 
standards in luxury home development.

At the elite level of luxury real estate, 
top agents excel at organization 
and salesmanship. But according to 
DiMaggio, the true test comes during 
inspections, where deals can quickly 
unravel. “If a seller won’t make repairs 
or a buyer demands everything be 

Redefining Luxury Real Estate 
and Development in Arizona

DiMaggio

WRITTEN BY ELIZABETH MCCABE | PHOTOGRAPHY BY GRAFOBOX MEDIA

COVER AGENT

fixed, negotiations can fall apart,” he 
explains. His solution? Leverage MDF 
Development’s in-house resources to 
streamline the process. “We step in, 
handle necessary fixes, and provide 
warranties, which reassures both buyers 
and sellers. This approach saves deals 
that might otherwise collapse.”

Beyond his expertise in negotiations, 
DiMaggio possesses an unrivaled 
understanding of the Paradise Valley 
market. “I’ve personally invested tens 
of millions of dollars here,” he says. 
“With my own capital and leverage, 
I’ve been on both sides of over 50 
deals, so I know the market inside 
and out.” His reputation as a trusted 
authority means high-net-worth clients 
turn to him first when making major 
investment decisions.

Before dominating the real estate 
sector, DiMaggio honed his business 
acumen in tech. He founded a software 
company that developed a hyper-
local social networking platform for 
apartment communities—a concept 
he describes as “a mini-Facebook for 
apartment renters.” While efforts to 
patent and scale the business didn’t 
materialize as planned, the experience 

of pitching to venture capital firms and 
navigating high-stakes negotiations 
proved invaluable.

Ironically, it was that venture that 
opened the door to real estate. The 
primary investor in his tech startup 
later became the lender for his initial 
house flips, marking DiMaggio’s official 
entry into the industry. “Looking back, 
that was my introduction to real estate,” 
he reflects. “Without that foundation, I 
wouldn’t be where I am today.”

His track record speaks for itself. In 
his first four years as a residential real 
estate agent, he became the first in 
Arizona history to average $100 million 
in sales annually each of his first 4 years. 
He also holds the record for the highest 
price per square foot lot sold in the state 
($7 million for 1.2 acres) and the most 
expensive single-family lot for a single 
home in Arizona history ($12.5 million 
for a 5-acre parcel)

Despite his relentless drive, DiMaggio 
makes time for what matters most: 
health, fitness, and family. He prioritizes 
quality time with his wife and their 
three-year-old son, balancing the 
demands of a high-powered career with 
personal well-being. “I try to spend the 
majority of my time working on being 
healthy and with my family,” he says.

With a powerhouse team behind him 
and an unparalleled grasp of the luxury 
market, Frank DiMaggio continues to set 
new benchmarks for success. His ability 
to execute at the highest level ensures 
that he remains a dominant force in 
both real estate and development. The 
question isn’t whether he will achieve 
more—it’s what groundbreaking 
milestone he’ll conquer next.

Success in real estate isn’t just about closing deals—it’s about 

mastering every facet of the industry, from the foundation up. 

Few understand this better than Frank DiMaggio, co-founder 

of MDF Development and managing partner of Compass in 

Scottsdale, Arizona. By seamlessly integrating luxury real estate 

sales with high-end development, DiMaggio has carved out a 

niche that sets him apart in an industry defined by competition.

Frank
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We step in, handle necessary fixes, 
and provide warranties, which 
reassures both buyers and sellers. 
This approach saves deals that 
might otherwise collapse.”



Scottsdale Real Producers • 1514 • April 2025

Buying a home should be exciting, 
not overwhelming. At Forward 
Loans, Michael Creel and Jeff Ohm 
lead a company dedicated to making 
homeownership simple and accessible. 
With a growing roster of over 30 loan 
officers, they’re here to guide clients 
every step of the way—so the journey 
to closing feels just as good as getting 
the keys. 

“Our goal is making homeownership 
accessible and affordable,” says Michael. 
“We are focused on serving our clients 
and providing value to our loan officers. 
We want to empower our loan officers 
to grow their personal brand and 
sustain their business with all the tools 
and resources that we provide.”

On partnering to grow Forward Loans, 
“We were already friends, and our kids 
played in a rock band together. Jeff has 
an amazing reputation of knowledge 
and leadership in Phoenix. He has 

REDEFINING THE MORTGAGE EXPERIENCE

LOANS

WRITTEN BY ELIZABETH MCCABE  ••  PHOTOGRAPHY BY GRAFOBOX MEDIA

MEET OUR PARTNER

an extensive background in the loan 
industry and building loyal teams and 
culture. My focus has always been 
on branding and marketing. Jeff was 
actually one of my first marketing 
clients—I created his old logo and first 
website, now over 10 years ago,” says 
Michael. “I’ve worked with real estate 
and loan clients throughout my career 
and later got into media, which was one 
of the pillars that formed the foundation 
of this company.”

In 2023, Jeff joined Forward Loans 
as Partner and Producing Branch 
Manager. “Since then, it’s been off 
to the races,” Michael explains. “We 
made the framework of the company 
a little different than others, focusing 
on marketing, video, social media and 
building up the personal brand of the 
loan officers.”

When asking Jeff about the partnership, 
he said, “What made the partnership 

with Michael compelling was our 
divergent skill sets and how they 
complemented each other. His 
background in marketing and media 
brought an edge that I couldn’t have 
found with anyone else. Layering that 
with my experience in lending made 
Forward Loans a no-brainer.”

He continued, “We provide media 
opportunities, social media, and video 
content to our loan officers, real estate 
partners, and financial advisors. This 
gives them the tools to grow their 
business, expand their reach, and 
strengthen client relationships in a way 
that feels natural and effective.”

“We bring a strong culture to an 
industry that often lacks it, keeping 
a unified vision while empowering 
individuals,” Michael explains. “For 
Jeff and me, it’s all about servant 
leadership. We both believe that 
incredible things can be accomplished 

FORWARDFORWARD

LOANS
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To learn more about Forward 

Loans, check out their website 

at forward.loans, or give them 

a call at 602-730-2270. 

CONTACT

US!

Our goal is making 
homeownership 
accessible and 
affordable.”

when you’re not focused on taking 
all the credit. That philosophy is the 
foundation of our business.”

Michael highlights what sets Forward 
Loans apart in a competitive industry. 
“Over the past decade, working with 
loan officers, I noticed a gap—few 
were truly leveraging marketing and 
branding. Many older companies would 
need a complete rebrand just to keep up 
with what we’re doing today.”

The company’s name, Forward 
Loans, reflects this forward-thinking 
mindset. “The tools are here now 
for a single person to create a brand 
and entity without needing a giant 
backing of capital,” says Michael. “The 
name just fit.”

Forward Loans’ Mortgage Marketplace 
connects clients with over 50 lenders 
and 100 loan programs nationwide, 
offering unmatched flexibility and 
choice. “We take your unique financial 

situation and craft a loan solution we 
know is the best for the client’s needs,” 
Jeff says. “It’s not just about getting a 
loan—it’s about getting the right loan.”

Forward Loans puts the power in your 
hands with online tools that let you shop 
rates, track market trends daily, and 
apply for a loan in just five minutes. “We 
make it easy and transparent, so you 
can be confident you’re getting the best 
deal,” Michael says.

Transparency is key at Forward Loans. 
“Our experts break everything down for 
you, and we have nothing to hide,” Jeff 
says. “We show you exactly what you’ll 
pay and the best options to get there.”

Forward Loans is expanding fast, 
with offices in San Diego and Phoenix 
and plans to grow across the West 
Coast. “Our goal is to build a regional 
brokerage that puts loan officers first, 
ensuring clients get the best deals,” 
Michael says.

Michael and Jeff’s partnership is built on 
more than business—it’s rooted in family. 
“We’ve both been married for over 15 
years and have two kids each. Funny 
enough, my wife introduced us 13 years 
ago—as Jeff was one of her first clients.”

With a foundation of community, growth, 
creativity, respect, and integrity, Forward 
Loans is redefining the mortgage 
experience. By combining cutting-edge 
tools with personalized service, Michael 
and Jeff are making home financing 
simple, smart, and more accessible.
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Raised in Apple Valley, Minnesota, 
Colleen was introduced to real estate 
at a young age. Her father, Gene Hoy, 
owned Viking Properties, and as one of 
six children, she often helped update 
MLS sheets and deliver sold cards. “It 
was cheap labor,” she laughs, “but we 
loved it because it ended with root beers 
at A&W.” These early tasks instilled 
in Colleen a solid work ethic and 
invaluable industry insights.

In 1989, Colleen relocated to Arizona 
and began a 31-year aviation career, 
working with America West Airlines, 
US Airways, and eventually American 
Airlines. Managing high-pressure 
customer service counters sharpened 
her ability to think quickly, solve 
complex problems, and maintain 
composure under stress. “Aviation 
taught me how to stay calm and deliver 
solutions no matter the complexity,” 
she explains—skills that later became 
pivotal in her real estate practice.

Colleen earned her real estate license 
in 2004 while still working in aviation, 
juggling two demanding careers for 
16 years. “I’d leave home with two sets 
of clothes, change in the car, and head 
straight from the airport to showings,” 
she recalls. Her dedication paid off: 
today, she’s fully focused on real 
estate, having closed approximately 
700 transactions and generated over 
$350 million in sales. Specializing in 
relocation—82% of her business—she 
has sold homes in 74 different zip codes. 

WRITTEN BY ELIZABETH MCCABE 

PHOTOGRAPHY BY DEVIN NICOLE PHOTOGRAPHY

AGENT LIFE

Clients return to her time and again, a 
testament to the trust and satisfaction 
she provides.

To maintain her competitive edge, 
Colleen works with a full-time business 
coach who helps refine her strategies 
and set ambitious goals. She is also a 
member of Who’s Who in Luxury Real 
Estate, Luxury Portfolio, and various 
local luxury groups, connecting her 
with an elite network of professionals 
and the most discerning clientele. 
These affiliations ensure she remains 
at the forefront of market trends, 
delivering exceptional results and 
personalized guidance.

Colleen’s philosophy, “Build to Last,” 
emphasizes the importance of legacy 
and continuity. Her son, Connor, joined 
the team two years ago, bringing 
fresh ideas and perspectives. Her 
daughter, Katie, supports clients 
through her professional organizing 
company, Organize This House, 
making moves more efficient and 
stress-free. Together with her full-time 
assistant, Sasha, Colleen leads a close-
knit team committed to exceptional 
care, consistent communication, and 
meticulous attention to detail.

Drawing from her aviation background, 
Colleen runs her operation with 
structure and precision. Whether 
advising first-time homebuyers 
or guiding luxury clients through 
complex transactions, she ensures a 

seamless experience built on trust and 
transparency. Her trademarked slogan, 
Say Yes to This Address™, encapsulates 
her brand and is the title of her 
Amazon-acclaimed book, which offers 
practical insights and inspiration to 
both buyers and sellers.

Despite a demanding schedule, 
Colleen prioritizes her well-being. She 
attends boot camp five days a week, 
starting her mornings at 4:30 a.m. 
with a rigorous workout that keeps 
her energized and focused. When 
time permits, she also loves taking 
advantage of her flight benefits to 
travel, exploring new destinations 
and enjoying spontaneous getaways—
an echo of her airline days when 
Disneyland could be just a boarding 
pass away.

Family remains at the heart of Colleen’s 
life. She treasures moments with her 
four grandchildren and reflects fondly 
on her past aviation adventures. While 
she hints that she may consider slowing 
down in the future, her enthusiasm 
and drive remain unwavering for now.

Colleen Olson exemplifies resilience, 
adaptability, and a steadfast 
commitment to excellence. Whether 
she’s guiding clients through significant 
life transitions, mentoring her team, or 
refining her place in the luxury market, 
Colleen continues to inspire others 
with her passion, determination, and 
visionary approach.

THE “TURBO” AGENT - HELPING 
CLIENTS “SAY YES TO THIS ADDRESS™”

Colleen Olson is known as “Turbo” for her boundless energy and efficiency. She has cultivated a remarkable 
career in real estate by blending a rich family legacy with her forward-thinking approach. From her early 
involvement in her father Gene Hoy’s real estate business to her status as a top-producing agent, Colleen’s 
path is defined by hard work, adaptability, and a passion for excellence.

Olson Colleen
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“AVIATION TAUGHT ME 

HOW TO STAY CALM AND 

DELIVER SOLUTIONS NO 

MATTER THE COMPLEXITY.” 

Photo by Sara 
Waterman 
Photography
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Do you want a free FREE BINSR Repair Estimate... with inspection results?

SPECIALIZING IN
SEWER SCOPE 
INSPECTIONS

Schedule Online Now!  
www.codeblueaz.com

ROC 319497

24 Hr Emergency Service

Email infophx@codeblueaz.com     Call Now 928-500-2937

Discount for Veterans, Teachers and Realtors  |  We are Phoenix’s Realtors Specialists

MAXLINER TRENCHLESS
CIPP SOLUTIONS

Rocket Mortgage is Local in Phoenix

Save Time. Save Money. Trust Local - Only with Rocket.

As your Local Loan O�cer in Phoenix, I provide a single point of contact 
with Rocket Mortgage, same day approvals, and exclusive pricing and 
incentives to help you close more deals and help your clients save money!

The Sky's the Limit.

Oliver Walker
Sales Manager  |  NMLS: 34960

480.934.3000 | MortgageOliver.com
OliverWalker@RocketMortgage.com 



9151 Currency St.
Irving, TX 75063

We are here to Power your business, go to www.PowerYourBusiness.ai 
for more info on events and how we support your growth!
Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC | NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone 
Mortgage Solutions, LLC is licensed/registered in California (60DBO-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER 
OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon 
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656).
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656
Visit www.nmlsconsumeraccess.org and www.milestonemortgagesolutions.com/legal for more information. For informational purposes only. This is not a 
commitment to lend or extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval. Other 
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.


