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HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

« Home Clear Outs » Landscape Clean Up
» Painting « Move Out Cleans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color suggestions

L 727-902-4452

THE FEDERAL
SAVINGS BANK

Member Jason Schneider joined The Federal Savings
FDIC | = Bank in 2024 as a market leader and seasoned
professional with over 5 years of experience in

the mortgage industry. He actively finds the

best lending solutions for all his clients.

Customer service and communications are the
focal point of each of his relationships.

With his extensive knowledge and lending
experience, he makes sure his clients’ financial
goals are adhered to. Having closed loans in
many states with a multitude of programs with
everyone from first time home buyers to
experienced investors, Jason will find the right
solution. Making sure his clients have a precise
understanding of how the home buying process
orks and setting expectations from beginning
to end is a must for all buyers, new and

- experienced, in this ever-changing real estate
market.

§

r the years, Jason has spent most of his time

Y and now splits his time in Florida as well.

Lhis wife of over 25 years and children from

| agers to adults, he remains very active in

Mortgage Banker [z - D I S community. Staying in shape mentally and
NMLS#1849287 [r,-Lkgiim - physically is one of his favorite ways to spend

(347) 352-2779 his free time.

The Federal Savings Bank is an Equal Housing Lender. Co. NMLS# 411500. For licensing information, go to
www.nmlsconsumeraccess.org Subject to credit approval. Terms and conditions may apply. Subject to VA eligibility
requirements. Property Insurance is required on all ﬁ)uns secured by property. Down payment assistance requirements,
which assist eligible homebuyers with purchasing a home, are based on the mortgage insurer or guarantor's guidelines.

Borrower ma y fund down payment and closing costs. Down payment assistance programs are not eligible for u%l potential

homebuyers.
Copyright 2024 © The Federal Savings BunkTCo. NMLS# 411500 | All Rights Reserved |
thefederalsavingsbank.com



Preferred Pariners

The following companies represent some of the best affiliates in the industry. The Top 500 ranking agents
personally recommend them all, we vet each one, and they commit to supporting this platform long-term.

They are passionate about building relationships with and serving YOU, so we hope you’ll give them a

change to earn our business. If you’d like an introduction to any of these companies, e-mail joni@n2co.com.

ADVERTISING
Real Producers
(757) 348-7809

ARCHITECT

CMSA Architects

(941) 364-4600
cliffordscholzarchitects.com

ATTORNEY/TITLE COMPANY
Preferred Settlement Services
Michael Infanti, Esq.

(941) 376-9551
preferredsettlement.com

CLOSING GIFTS
Designs By Hope Yoder
Hope Yoder

(941) 877-1194
Hopeyoder.com

CONCIERGE SERVICES
Utility Helpers, LLC
utilityhelpers.com

ENTERTAINMENT / EVENTS
Designs By Hope Yoder
Hope Yoder

(941) 877-1194
Hopeyoder.com

(866) H20-HERO
THEH20HEROES:COM

4 . April 2025

FURNITURE
DutchCrafters
(941) 893-4627
Dutchcrafters.com

HOME INSPECTION

5 Star Inspection Services
Michael Blumin

(941) 417-9366
Sstarinspectionservices.com

A Radiant Property Inspection
Hank Lobdell

(941) 462-1897
radiantinspect.com

Florida Building
Inspections Group, LLC
(813) 409-3249
FLbigroup.com

Home Team Inspection
Rich Carroll

(941) 259-4477
Hometeam.com/sarasota

HOME SERVICES
HOMEstretch

(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOUSE CLEANING SERVICES
Manatee Ladies Cleaning
Renata Zerbinatti

(941) 212-9739
manateeladiescleaning.com

KITCHEN & BATH
DESIGN/ REMODELING
Kirkplan Kitchen & Bath
(941) 355-2703
kirkplankitchens.com/

MORTGAGE LENDER
Edge Home

Finance Corporation
(813) 957-2080
celiamortgageteam.com

Jason Schneider - The
Federal Savings Bank

(908) 378-9310
www.thefederalsavingsbank.
com/bankers/jason-schneider/

MOVING COMPANY
Stronger Moving
Delivery Service
(941) 447-9715
strongermoving.com

Sunshine Movers
(941) 4471719
sunshinemovers.com

PHOTOGRAPHY

Allie Serrano Portraits, LLC
Allie Serrano

(813) 501-7250
AllieSerranoPortraits.com

Poff Media Group
Mindy & Cory Poff
(779) 861-3739
poffmedia.com

TILE/CABINETRY/
FLOORING & DESIGN
Design Works

(941) 355-2703
www.hskindustries.com

TRAVEL ADVISOR
Simply Travel

Michele Wirth

(813) 230-1158
Simplytravelplanning.com

WATER SOFTENING/
FILTRATION/DRINKING
H20 Heroes

(877) 247-0624
TheH2OHeroes.com

THE H20 HEROES: YOUR GO-I0.
WATER TREATMENTEXPERTS

GIVE YOUR CLIENTS PEACE OF MIND WITH WATER FILTRATION AND
REVERSE OSMOSIS SYSTEMS FOR CLEAN DRINKING WATER!

Donate Life Month: A Cause
We Care About

\J
o

At Simply Inspired Travel, we care about more than just vacations—we care about
people. This April, we are raising awareness for Donate Life Month and supporting
Roderick, a 17-year-old in urgent need of a kidney donor. His journey is one of strength

and resilience, and we encourage you to learn more and help make a difference.

Ways to Help:
o Learn More: Visit kidneybuddy.org to read Roderick’s story.
¢ Register as a Donor: Sign up at registerme.org.
¢ Contact His Coordinator: Kristin Tekola, Tampa General Hospital (813-259-8763)
o Show Support: Donate $5 for a green awareness bracelet—email
Roderickskidneyjourneyegmail.com.

Travel is about connection, and together, we can make a lasting impact.
Join us in spreading awareness for Donate Life Month!

O 813-833-8494 @® travelsimplyinspired.com

FLA Seller of Travel: ST44610

Moving & Delivery Service, Inc.

EXCEPTIONAL REALTORS
WITH EXCEPTIONAL CLIENTS
DESERVE EXCEPTIONAL MOVES

941-447-9715

=i CALL OR TEXT NOW!

FIND US ON:

Q0%

LICENSED
& INSURED

IM#1644
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SCAN HERE TO VISIT OUR REAL
PRODUCERS WEBSITE!

Color: EVERLEIGH™

Shari Norwick

EETRT AT I RN

Bran(if@ffey _ i
& Themas Sons teowssion

i

Kirkplan

Kitchen & Bath

PROFILES :
IN THIS ISSUE 25+ Years Experience Remodeling Homes in Sarasota & Bradenton

4 Preferred Partners Discover expert craftsmanship, modern designs, and a complete solution for vour remodeling project with Kirkplan
8 Meet the Team Kitchens—proud|y serving Sarasota, Manatee, and Charlotte counties, including Venice, North Port, and Punta Gorda. Watch
9 Publisher’s Note as our skilled installers and collaborative teamn turn your dream space into reality. As a licensed general contractor, we'll

uwide you through every step of the process and provide a personalized design plan the very same day we visit your home.
10 Cover Story: Brandy Coffey & Thomas Sons g 3 4 2 o Phr 3 4 £

14 From the Desk of the President
16 Featured Agent: Shari Norwick Walk-ins welcome or make an appointment today.
20 Toast to the Top at Tommy Bahama
Marlin Bar 941.340.0010
i B 24 Partner Spotlight: Celia Merritt,

. Edge Home Finance Showroom Locations:
24 Celia Merritt 28 FAQs 2015 Cattlemen Rd, Sarasota, FL 34232

6804 Cortez Rd W, Bradenton, FL 34210

If you are interested in nominating people for certain stories, please email us at: joni@n2co.com = i
COCI524705 KirkplanKitchens.com
6 - April 2025



PUBLISHER’S NOTE

Meet
The

i " 1
| ind Last. | am the
leam living one. | died, but look-!
i alive e\ ind ever!
Joni Giordano-Bowling Dave Bowling Jacki Donaldson Misty Bailey D avea | ation 1:17b-183
Owner/Publisher Owner/Publisher Managing Editor Connections Coordinator ROVYCiaiiLig 1. D-10:«
757-348-7809 757-450-2899 352-332-5171 757-897-1283
joni@n2co.com dave.bowling@n2co.com jacki.donaldson@n2co.com misty@imperialetiquette.com

Cover photo by
Mindy & Cory Poff,
Poff Media Group

Maddie Podish Dan Clark Allie Serrano Mindy & Cory Poff e —
Social Media Coordinator Writer Photographer Photographers
757-634-8998 757-206-4144 813-501-7250 779-861-3739
msparks7382@gmail.com dan@danclark.realtor allie@allieserranoportraits.com mindy@poffmedia.com
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|
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 ! H e Al
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers ) 'I . N ) Hello, Real Producers!
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the " . ., \
publisher may be held liable or responsible for business practices of these companies. 1

April rolls in with a different kind of energy. The days stretch
longer, and the opportunities multiply as the market heats
up—an exciting time for those who lead the way in real

. Y estate. As top producers, you set the pace by embracing
Helplng You Seal i — change and seizing every opportunity that comes your way.
the Deal With i
Expert Home . At the core of our success lies a simple yet powerful belief: The
I P . \ \ \ heartbeat of Real Producers is to elevate the culture of our
nspections ; " 4 real estate community by inspiring us to know one another

better. When we know one another better, we treat each
other better, When we treat each other better, we create
a culture of trust, and when we trust one another, doing
business together becomes an honor and a privilege.

Home ¢ Commercial » Office * Move-In/Out « Deep Cleaning
‘8/9&6&44 %mea 299,(5 Yaster
—= . ]

bl -

In this issue, we bring you compelling stories of top producers
and a featured business partner who embody this spirit of
connection and excellence. Their journeys remind us that

our industry isn’t just about transactions—it’s about building
lasting relationships that foster trust and mutual respect.

fetin flall

MORTGAGHE
TEAM

As always, please support our preferred partners, the
folks who make this publication possible. Each partner
has an ad in each issue and appears on our Preferred
Partners listing at the front of the magazine.

©) EDGE

MANCE Sincerely,

Joni Giordano-Bowling & Dave Bowling
Owners & Publishers, Sarasota & Manatee Real Producers

Owner Michael Blumin, CPI

(941) 417-9366

5 - . . - 5 Celia Merritt, Loan Officer

tarlnspectlo.nSerwce'@gmall.com 1 - Licensed ir ELNC. SC. VA, PA, MI, GA, 757-348-7809

5StarlnspectionServices.com M ‘"‘_j ] KY, CT, CA, TX, LA SCAN ME joni@realproducersmag.com | dave.bowling@n2co.com
contact@manateeladiescleaning.com | manateeladiescleaning.com INSPECTING EVERY HOME AS IF IT WERE OUR OWN s A
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Coffey Group Fine Homes International,

Success in real estate
often hinges on

more than individual
effort—it requires
collaboration, trust,
and a shared vision.
For Brandy Coffey,

a seasoned broker
with 20 years of
experience, and
Thomas Sons, her
right-hand man with
a decade of industry
expertise, the driving
force behind their
growing business

is their professional
relationship. Together,
they’ve forged a
partnership that
blends their unique
strengths, pushing
each other to new
heights while ensuring
their clients” success.
STORY BY MADDIE PODISH

PHOTOS BY MINDY & CORY POFF,
POFF MEDIA GROUP

o | ' y

POWERED BY LUCIDO GLOBAL

Four years ago, Thomas
found himself at a career
crossroads. After working

with an expansion team that

eventually disbanded, he
was searching for his next
move when he met Brandy
Coffey, a well-established
broker with a thriving real
estate business in Sarasota,

where she had grown up. For
Thomas, who had relocated

from Indiana 10 years

earlier, joining Brandy’s
team felt like a natural

fit. “After I interviewed
with Brandy, I just knew
this was my next ‘home,”
Thomas recalls. “What

she had to offer aligned
perfectly with my needs,
and her values mirrored
mine. I was confident that
working under her would
help me grow and take my
business to the next level.”
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Brandy immediately
recognized Thomas’s
potential. “He was a machine
and connected so easily
with anyone,” she says with
a smile. “But we needed to
work on his paperwork.”
With Brandy’s guidance and
resources, Thomas could
focus on his strengths—
building relationships and
helping clients achieve

their real estate goals.
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Together, they became
an unstoppable team.

Their professional
collaboration has

flourished thanks to

their complementary
personalities. Brandy, known
for her outgoing and direct
approach, balances Thomas’s
quieter, more reserved
demeanor. “We’re opposites,
but opposites attract in

all types of relationships,”
Thomas reflects. “Brandy’s
much more outgoing, while
I'm the quieter one, but we
blend everything well.”

Brandy likens their dynamic
to a sibling relationship.
“He’s our culture keeper,”
she explains. “He wants
everyone to be happy, and
he’s not afraid to come to
me if something is affecting
the positive culture we’ve
worked hard to create.” Even
when Brandy and Thomas
don’t always agree, they
resolve their differences
quickly and respectfully,
always keeping the team’s
best interests in mind.

What truly sets Brandy

and Thomas apart is their
unwavering commitment to
each other’s success. Their
bond is built on honesty,
transparency, and a shared
goal of growth. “We adore
and respect each other too
much not to be honest,”
Brandy emphasizes. Thomas,
ever the grinder, adds,

“You have to hustle to be
successful in this business.
Every mistake is a learning
opportunity that prepares
you for the next transaction.”
He takes pride in mentoring
new agents, while Brandy
fiercely protects her team,
always looking out for
everyone’s best interests.

66

You have to
hustle to be
successful in
this business.

EVERY MISTAKE'IS A
LEARNING OPPORTUNITY
THAT PREPARES YOU FOR
THE NEXT TRANSACTION.”

Outside of work, Brandy
and Thomas enjoy different
pastimes. Brandy and her
husband stay active with
pickleball, golfing, and
fishing. Meanwhile, Thomas
is a huge fan of cruises,
exploring Disney’s Epcot,
trying different foods,

and frequenting Dave &
Buster’s on Wednesdays.
Brandy jokes, “If Thomas
isn’t working, he’s probably
at Disney.” She sometimes
has to remind him to relax
during his time off. “She’s
taught me that when I'm off,
I should actually be off and
enjoy that time,” he admits.

At the heart of Brandy
and Thomas’s success is a
genuine synergy rooted in
trust, respect, and shared
values. Together, they’'ve
cultivated a culture of
collaboration, honesty,
and growth within their
team. Reflecting on their
journey, Thomas asserts,
“We may be opposites, but
we balance each other out
perfectly. I couldn’t ask
for a better mentor and
partner in this business.”




FROM THE DESK OF THE PRESIDENT

BY TIM WEISHEYER,

¥} FloridaRealtors-

The Voice for Real Extate™in Flonda

Advancing the Florida Economy:

Hamoamearoe.  REALTOR® ADVOCACY AT ITS BEST

2025 is in full swing, and the real estate market is holding
strong. In January, we saw a 3.5% increase in home

sales, and we anticipate a slight dip in interest rates to
add to the market strength. As the economy and market
continue to realign, Florida REALTORS® ensures our state
economy remains strong as we work to help incentivize
businesses to thrive and relocate to the Sunshine State.

One of the best ways to encourage businesses to relocate to
Florida is to create a healthy economic environment. Due to
the advocacy of Florida REALTORS®, the business environment
has improved substantially in the last decade. One of the

many examples is our work on reducing and eliminating

the business rent tax (sales tax on commercial leases).

In Florida, the “business rent tax” refers to the state sales
tax on the rental, lease, or license to use commercial real
property. Florida REALTORS® has successfully advocated

A TEAM OF HOME
INSPECTORS
YOU CAN TRUST.

HomeTeam of Sarasota
(%41) 25 4

/Q/ tomeTeam

Bty offree is indepintendly crwmed e
aparated. ST TheHomeTobm inspeciion
Service g AllTF 1 rstyyedd,
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for incremental reductions since 2017, and Florida
businesses have realized significant savings as we have
worked with the legislature and Governor’s office on
this important initiative. Here’s a brief breakdown:

Tax Rate Reduction:
Originally a 6% sales tax on commercial leases and now
down to 2.0%, with more reductions on the horizon.

Estimated Savings:
More than $2 billion in tax relief for businesses.

Impact:

» This reduction stimulates economic growth by
lowering the financial burden on businesses.

* It’s making Florida more competitive in attracting
new businesses and keeping existing businesses.

» Businesses can reinvest the money saved
into their companies, employees, new
products, services, and innovations.

The business rent tax reduction has provided substantial
financial relief to Florida businesses, fostering a more
favorable business environment, bolstering economic
expansion, and freeing up significant operating revenue to
invest in Florida’s workforce. Beyond the aforementioned
benefits, we know many of our members and brokerages also
lease commercial space for their real estate offices. Florida
REALTORS® and the Florida REALTORS® PAC have been
championing this and many other legislative initiatives to
protect our members and their businesses. Our work isn’t
done, and we are working to further reduce the business rent
tax and provide more savings for you and your businesses.

We all know real estate is vital to the state’s economy, and we
are proud to champion it. Florida REALTORS® are zealous
advocates for your profession because we know you depend
on us, and the Florida real estate industry represents 21% of
the Florida Gross Product, totaling more than $300 billion.

The 2025 legislative session is ongoing, and we are proud
to be in the halls of the state Capitol every day working

on your behalf. You can view Florida REALTORS®’ full
advocacy agenda at www.floridarealtors.org, and we invite
you to attend a recap session at our annual convention

in Orlando on Monday, August 25-Friday, August 29. For
more information, visit www.floridarealtors.org.

dutchcrafters.

Amish Handcrafted in America

JOIN OUR REAL ESTATE REWARDS PROGRAM

Your clients will love our furniture. You'll love the rewards for referring them.

Learn more at www.dutchcrafters.com/content/rewards

Amish and American Made Furniture & Décor
Showroom and Design Center | 3709 N. Lockwood Ridge Road, Sarasota | 941.894.6747 | dutchcrafters.com



FEATURED AGENT
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STORY BY JACKI DONALDSON

PHOTOS BY ALLIE SERRANO, ALLIE SERRANO PHOTOGRAPHY

Shari Norwick never intended
to be a real estate agent.

But as she reflects on her
journey—from advertising
executive to top-producing
agent—she sees that every step
along the way led her here.

Born in New York City and raised
on Long Island, Shari went to
college in New York. She spent

a semester in Denmark and
traveled throughout Europe
before earning her degree in

sociology from SUNY Stony Brook.

Her love for real estate took root
after college. “I bought my first
house at 23,” she shares. “Over
the years, I have purchased about
a dozen homes, but that first one
started my foray into real estate.”

Before officially entering the real
estate industry, Shari enjoyed a
successful career in advertising.
She spent 10 years as an account
executive for Newsday, one of
the largest newspapers in the
country. In 1990, she and her
husband relocated to Florida.
“We were ready for a life change
and to leave the cold winters

in New York,” she states. “My
husband’s family had a condo
on Longboat Key, and the first
time he introduced me to the
area, I fell in love. We bought
our house on Lido Beach in
three days.” Shari first worked
in the Sunshine State as a
behavioral counselor at a weight

loss center before transitioning
back into advertising with
the Herald-Tribune.

Shari and her family moved
back to New York for a time, but
in 2003, they returned, settling
in Lakewood Ranch before the

community was fully established.

At this point, Shari decided to
change her career trajectory.
“I took the real estate course
at night and got my license in
2004,” explains Shari, who sold
$11 million in her first year
and earned the coveted Rookie
of the Year honor. “Every day,
I got up, worked hard, went to
every training I could, applied
everything I had done in
advertising, and it worked.”

During the next 20 years, she built
a thriving business that is now
100% repeat clients and referrals.
She has never advertised herself
and credits much of her success to
how she treats her clients. “I treat
everyone the same way—whether
they’re buying a $300,000 home
or a $3 million home,” she asserts.
She is also adept at connecting
with other agents. “I value the
relationships I've built with

both clients and my colleagues
throughout the years,” she

notes. “Long-term relationships
are the core of my business.”

Shari’s reach extends to
mentoring new agents and
helping investors—one of whom
has purchased nine homes
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Pictured left to right: Shari’s son-in-law, daughter, and their baby; Shari’s son, Shari, and her husband

Sarvices

with her—and takes pride in
her reputation for cultivating
smooth transactions. She
comments, “I want all parties
at the end of closing to define
the process as a ‘win-win.”

at Fine Properties. “I'd love to
guide her as she grows into the
lead agent while I take on more
of a mentorship role, which
would give me more time to
enjoy with friends and family—
my family is my world,” Shari
relates. Her son is also in the real
estate arena as a master home
inspector with Pillar to Post.

Beyond real estate, Shari

loves spending time with her
husband, two children, and her
first grandbaby. She treasures
quality moments with family
and enjoys dining out with
friends, boating, and traveling.
With her son, daughter, son-in-
law, and grandchild all living
in Lakewood Ranch, she can’t
imagine living anywhere else.

(a) Requesta Quote
Even as she plans to slow down T iy (®) Select your Repairs
eventually, Shari remains 7
deeply committed to her

clients and community. “I care =y = 2 R e p a " rs

about everyone involved and

(=) We schedule the work ASAP

CONTHEACT

value relationships well past ASY ORDE SoEs UNDER 3 - made EASY!

the closing,” she says. “At the
end of the day, I want people

to say they appreciate doing

she sees herself continuing to business with me. That’s the best
work alongside her daughter, compliment I could receive.” Over 20,
a licensed agent and assistant buyer

As Shari looks to the future,

18 - April 2025 Sarasota & Manatee Real Producers - 19



EVENT RECAP

What an incredible evening celebrating
the top REALTORS® in Sarasota &
Manatee County! From inspiring
conversations to well-deserved
recognition, the energy in the room
was truly electric. A huge thank you
to everyone who joined us—your
passion, dedication, and commitment
to excellence make this community

so special. If we didn’t get a chance to
connect, let’s change that. We’d love to
feature you in an upcoming issue.

A huge thank you to Tommy Bahama
Marlin Bar—the perfect host!

The team at Tommy Bahama Marlin Bar
& Store in Lakewood Ranch went above
and beyond to create the perfect setting
for this event. From the outstanding
service to the delicious food that many
called the best they’ve ever had at a
REALTOR® event, every detail was
flawless. Thank you, Tommy Bahama
Marlin Bar, for helping us bring this
vision to life. We’ll be back!

A special thank you to our fantastic
event sponsors who made this
unforgettable night possible:

HSK Industries: Representing two top
event sponsorship brands:

e Design Works
(floridadesignworks.com)

¢ Kirkplan Kitchen & Bath
(kirkplankitchens.com)

A Radiant Property Inspections
(radiantinspect.com)

Preferred Settlement, Attorney

Michael Infanti and team
(preferredsettlement.com)

20 - April 2025

TOAST

TO THE TOP

A Night to Remember With
Sarasota & Manatee Real
Producers Celebrating Our
Top REALTORS®

PHOTOS BY POFF MEDIA GROUP

Relive the night: Swipe through
the highlights and relive the magic!
Huge thanks to @poffmediagroup
for capturing every unforgettable
moment. Check out the full event
gallery and video recap at www.
sarasotarealproducers.com.

If you are a top real estate agent in the
Sarasota & Manatee County area, being
featured in Real Producers does not cost
you anything; we are NOT a pay-to-play
model—instead, you get to earn it and
be recommended by your peers and our
preferred business partners. Hope to see
you at the next event, which is also free
for you, by the way.

@
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ALL SPECIALTY SERVICLES

/---""'-—
DESIGN
WORKS

< Kirkp]un .
RADIANT

PROPERTY INSPECT

YOUR REAL ESTATE MARRKETING

EXPERTS...
« PHOTO AND VIDED
s« DRONE
« FLOOR PLANS
= TWILIGHT PHOTOS
« VIRUTAL STAGHG
= 360 VIRTUAL TOUR

(=] 5 B

MINDY @POFFMEDIA.COM WWW.POFFMEDIA.COM

g

185 = [

DONL IN HOUSE

VISt Our Wepsite® |

Radiantinspect.com

Pre Listing, New Construction, Luxury, WDO,
Commercial, Air Quality, Dock and Seawall...

We Specialize in it All.
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PARTNER SPOTLIGHT

Celia Merritt

EDGE HOME FINANCE

For Celia Merritt, the path to
becoming a successful loan

officer was anything but typical.

After a 28-year career in
emergency medicine, including
17 years with the Hillsborough

STORY BY ELIZABETH MCCABE

County Fire Department, Celia
transitioned into a new chapter
that merged her passion for
helping people with her knack
for solving complex problems.

Today, as a loan officer with
Edge Home Finance, she’s
blazing new trails in the lending
world while maintaining the
core values that have guided
her throughout her life.

Her calmness, courage, and confidence
have earned the trust of many real
estate agents and their clients. Celia
knows how to move deals to the
closing table. Her problem-solving
ability helps many people arrive at

the dream of homeownership.

Celia’s love for puzzles and mental
challenges keeps her engaged in

her work, but she values the human
aspect of her work the most. “I
couldn’t sit in a cubicle and crunch
numbers all day,” she laughs. “I have to
interact with people, solve problems,
and put things together. This is a
platform for me to continue helping
people, just in a different way.”

Following Her Heart

Celia followed her heart’s dream of
becoming a firefighter/paramedic,
which was ignited at the age of 14—a
goal that was far from easy. As a child,
she faced significant health challenges,
including multiple knee surgeries that
required her to wear leg braces. Despite
these obstacles, her determination never
wavered. She joined the Boy Scouts,
where her passion for firefighting

“I COULDN'T SIT IN A
CUBICLE AND CRUNCH
NUMBERS ALL DAY. |
HAVE TO INTERACT
WITH PEOPLE, SOLVE
PROBLEMS, AND PUT
THINGS TOGETHER. THIS
IS A PLATFORM FOR ME
TO CONTINUE HELPING
PEOPLE, JUST IN A
DIFFERENT WAY.”

—_——

took root. Even after college, she
wanted to become a firefighter.

Her dedication led her to pursue a
degree in emergency medicine while
simultaneously going through the fire
academy. During this time, she worked
in an emergency room and juggled her
rigorous schedule with school during
the day. But a chance encounter at a
local dance hall, where she was swing
dancing with friends, introduced her to
lending. A fellow dancer who worked
for a lending company offered her a
secretary position—a job that would
eventually change the course of her
career. “I started in lending in 2003,”
says Celia. “I quickly moved up from
secretary to wholesale processor,
learning the back end of lending.”

Balancing her new role in lending with
her commitment to the fire department,
Celia worked part-time in the lending
industry while advancing through the
ranks of the fire department, ultimately
becoming a lieutenant. However,

after a major shoulder surgery and

the realization that her body could

no longer withstand the physical
demands of firefighting, Celia made

the difficult decision to retire in 2022.

The timing couldn’t have been better.
Celia’s lending business had taken
off, and she had built a strong team
around her. Yet, the defining moment
came when her daughter, Rylee, was
diagnosed with diabetes. “Rylee was
the last person I transported in a
rescue unit,” Celia shares. “She was
in the ICU, and after three days, when
she finally woke up, I knew it was
time for a shift. Everything was in
place, and God worked it all out.”

Full Speed Ahead

Celia has fully dedicated herself to

her lending career at Edge Home
Finance. Her extensive background

in medicine, particularly in oncology
and emergency medicine, gives her

a unique perspective in her work.
“Knowing medicine helps significantly,”
she says. “I make sure to take care of my
clients and set them up for success.”

Her commitment to her clients goes
beyond just closing loans. Celia handles
everything from insurance quotes to
inspections with the utmost care. Her
clients, many of whom are older or
have specific needs, appreciate her
personal touch. Whether picking up
paperwork in person or offering a
prayer before discussing numbers,
Celia’s faith plays a significant role in
her business. “I love everyone where
they are,” she shares. Celia strives to
build genuine friendships with her
clients, thanks to her warm personality
and kind heart. Her transparency and
authenticity resonate with others,
allowing people to feel like they can be
more vulnerable and open with her.

At Edge Home Finance, Celia’s team
reflects her values and work ethic. Jill,
her dedicated processor; Katie, who
excels in social media and ads; and
Krista, who handles documents, all
contribute to the seamless operation
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of her business. Celia is known for her
calm demeanor under pressure—a
skill she honed during her years as

a firefighter. “There’s no problem

we can’t solve as long as everyone

is on board,” she says confidently.

Celia handles everything from
residential to commercial loans. “We
have access to over 100 lenders, so
we can always find a solution for
borrowers,” she points out. “We offer
a wide range of programs—from
conventional loans to down-payment
assistance and PNL loans. The
options are endless, and we have so
many ways to make things work.”

“I LOVE EVERYONE
WHERE THEY ARE.”

—_——

Faith + Family

Celia’s deep faith intertwines with
every aspect of her life and work.

She’s actively involved in her church,
participating in workdays and events,
and she supports several charitable
organizations, including the American
Lung Association, where she serves on
the Southeast Board, and the Tunnel to
Towers Foundation. Her mother’s battle
with lung cancer and her subsequent
involvement with Moffitt Cancer Center
have also inspired her advocacy.

As a single mother to 12-year-old

Rylee, Celia appreciates her career’s
flexibility. Rylee, a bright and active
young girl, shares her mother’s passion
for fitness. She has even participated

in the same stair climb events as Celia,
including the Tunnel to Towers stair

26 - April 2025

climb, where she became the youngest
participant at just 5 years old.

To Celia, life is all about helping
others. Whether firefighting or helping
people find a mortgage for their
unique situation, she is committed

to her clients and the community.

This trailblazer is making a name for
herself in the mortgage industry at
Edge Home Finance, standing out from
the competition with her kindness,
hard work, drive, and determination.
She would be delighted to help your
clients with all their mortgage needs.
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Q: WHO RECEIVES REAL
PRODUCERS MAGAZINES?

A: The Top 500 real estate agents in
Sarasota and Manatee Counties.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?

A: We believe in the power of collaboration and growth
through a strong professional network. We bring together
the Top 500 real estate agents and preferred partners in each
market to form an exclusive, high-achieving community. We
share their stories, successes, market trends, and upcoming
events—anything that will connect, inform, and inspire.

Q: DOES REAL PRODUCERS HAVE EVENTS?
A: Yes! We host exclusive networking
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING

FEATURED IN THIS MAGAZINE?

A: Anyone on the Top 500 list can nominate other real estate
agents, businesses, brokers, owners, or themselves. Office
leaders can also submit nominations. We review all agents who
come to our attention. Since we don’t know everyone’s story,
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Real Producers magazine,started.in Indianapoli
in 2015, is now in more tha e
nationwide and continues to expand rapid

we rely on your nominations to highlight deserving candidates.
While we cannot guarantee a feature, we encourage you to
meet with one of our team members, support Real Producers,
and attend our private events to increase your chances.

Q: WHAT DOES A FEATURE STORY COST?
A: Feature stories are entirely free, so
we encourage nominations.

Q: WHO ARE THE PREFERRED PARTNERS?

A: They are the best businesses in Sarasota and Manatee
Counties in their category, and you can find them in our index
at the front of the magazine. We do not select businesses at
random or accept all who approach us. Every business featured
has been recommended, ensuring credibility and quality.

Our team conducts additional vetting to ensure businesses
align with our standards and add value to our network. We
aim to create a powerhouse network of top real estate agents
and trusted companies to strengthen our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: To recommend a business that collaborates with top
real estate agents, email joni@realproducersmag.com.

941.447.1719

FAMILY OWNED & OPERATED | LOCALLY OWNED & OPERATED | 10 YEARS IN BUSINESS | 12 TRUCKS | 35 EMPLOYEES

Specializing in residential new construction, waterfront

properties, refined renovations, and golf clubs.
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Elevate Your Business With Preferred Settlement Services
You curate exceptional experiences for your discerning clientele.
Shouldn’t your closing process reflect the same level of excellence?

More than 50 years of combined title experience, including
Michael Infanti’s 25 years of real estate law practice.

. Secure
cutting-edge
technology

. 5-star rated closers
and attorney title
services

- Marketing support
& real estate
education

. Tailored service for
high-volume
agents

- Beautiful
downtown office

- Remote closings

NN\ Preferred Settlement Services

pRE%EEEFTLEMWT 941-376-9551 - orders@preferredsettlement.com

VICES— www.preferredsettlement.com

1605 Main Street, Suite 1112 - Sarasota, FL 34236



