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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!
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ADVERTISING
Real Producers
(757) 348-7809

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of 
Hampton Roads
(757) 250-2968
budgetblinds.com/
williamsburg

BOAT CLUB
Freedom Boat Club
(757) 615-3783
freedomhampton 
roads.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

EVENT PLANNER
Imperial Etiquette
Misty Bailey
(757) 897-1283
Imperialetiquette.com

GENERAL 
CONTRACTOR/
CONSTRUCTION/
REMODELS
Cubas LLC
Rafael Cubas
(757) 837-8145
Cubasgc.com

HOME INSPECTION
Creekview Home 
Inspections
(757) 902-5008
creekview 
inspections.com

Safe House 
Property 
Inspections
Austin McCrory
(757) 418-0944
SafeHouseProperty 
Inspections.com

HOME STAGING
Impressive 
Home Staging
Kim Dombrowski
(757) 803-3877
ImpressiveHome 
Staging.com

Staged 2 Sell
Trez Robinson
(757) 344-5322
Www.staged2sellvirginia.com

HOME WARRANTY
ACHOSA Home 
Warranty, LLC
Tina Carneal & 
Maddie Podish
(757) 291-4398
achosahw.com

INSURANCE
Devon Garrett — Acorn 
Insurance Group
(757) 732-0971

MORTGAGE
Ben Temple — OVM 
Financial Team
(757) 513-0904
bentemple.annie-mac.com

Jennifer Roberts — Fulton 
Mortgage Company
(757) 223-4345
fultonbank.com/
Personal/Mortgages/
Mortgage-Loan-Officer/
Jennifer-Roberts

Teresa Rutherford — 
Arbor Home Loans
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Veterans United Home 
Loans of Hampton Roads
Aaron Giarrana
(757) 636-1171
hamptonroads. 
veteransunited.com/

MOVING SERVICES
Off Load Moving
(757) 749-7212
offloadmoving.com

NOTARY/CLOSING 
SERVICES
Five Star Notary
Summer Quillin
(903) 952-1479
www.fivestarnotaryllc.com

PHOTOGRAPHY & 
VIDEOGRAPHY
Murawski 
Photography, LLC
Mason Murawski
(757) 504-6461
www.murawskiphoto.com/

The Lens House
(757) 821-7998
thelenshouse.net

PHOTOGRAPHY/ 
BRANDING
Rachel Saddlemire 
Photography
(336) 970-1386
www.rachel 
saddlemire.com

REAL ESTATE & PORTRAIT 
PHOTOGRAPHY
Fowler Studios
Susan Fowler
(678) 634-4650
Fowlerstudios.net

REAL ESTATE 
PHOTOGRAPHY / 
VIDEOGRAPHY
Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

TITLE & ESCROW
First Virginia Title 
and Escrow, LLC
(757) 221-0885

Trez Robinson, Owner  
(757) 344-5322
staged2sellvirginia.com
IG: @staged2sell

Hampton Roads Award-Winning  
Elevated Staging Company

 S2S creates game-changing spaces
with unparalleled results.
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amnerH
Whether purchasing a first home, 
selling a house as part of a job transfer, 
or buying property for an investment 
plan, a real estate transaction often 
represents moving into the next phase 
of life. For Carmen Hamner, guiding 
her clients toward that goal is the most 
rewarding part of what she does.

“Helping people get to the next step—that’s what I do,” 
Carmen says. “It’s always so different. Some people have 
it all wrapped up, and then we hit a different roadblock, 
and some people need help from the ground up. Whatever 
their goal or challenge to get there, assisting people on 
their journey is the most fulfilling aspect of being a real 
estate agent. I always say, ‘Tell me your goal. Let’s start 
with your goal and figure out how to get there.’ I want to 
get to know them and then drill down and figure out how 
I can help. Getting them to the next step is a great feeling.”

Carmen’s deep desire to help others led her to real 
estate. She first discovered her passion through 
volunteering while she was a stay-at-home mom, 
actively contributing to her community. As she took on 
more challenges, she decided to turn her passion for 
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helping others into a career. “I just wanted 
to help more people, and real estate 

is one way I can assist others while 
providing for my family while 

doing what I love,” she recalls.

Guiding homebuyers and 
sellers doesn’t stop when 
the transaction is complete, 
Carmen emphasizes. “We 
meet people at all different 
places in their lives, and 
once they get the house, I’m 
always eager to guide them,” 

she explains. “I can help send a 
painter or a maid, for example. 

It’s like matchmaking, it’s fun, 
and I enjoy meeting people along 

the way and figuring out how we can 
all help each other get to the next spot.”

The most enjoyable part of Carmen’s work 
is building relationships with repeat clients and 

referrals. “I’ve had several groups of clients whose 
parents and then grandparents I’ve helped,” Carmen 
explains with delight. “These relationships are so fun 
and gratifying. It’s pretty cool when a grandmother 
excitedly says, ‘I’ve got to live within two miles of my 
grandchild,’ and I just helped their child purchase a 
house a couple of years ago. It’s incredibly rewarding.”

“71% of REALTORS® didn’t close a 

deal last year—71%! Meanwhile, others 

continue to secure deals. How is this 

possible? It’s possible because they 

embraced old-fashioned values—they 

cared about people, were responsive to 

their needs, and brought value at every 

turn. Along the way, contracts get ratified, 

and people get to their next steps. The 

rewards are much more than monetary. 

Real estate is a wonderful profession.”
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The key to Carmen’s success—and why her clients 
continually return to her—is her straightforward 
communication, responsiveness, and honesty. She 
believes every new real estate agent should embrace 
these qualities in the ever-changing and competitive 
market. “You’ve got to keep trying because this industry 
is hard,” Carmen notes. “71% of REALTORS® didn’t close 
a deal last year—71%! Meanwhile, others continue to 
secure deals. How is this possible? It’s possible because 
they embraced old-fashioned values—they cared 
about people, were responsive to their needs, 
and brought value at every turn. Along the way, 
contracts get ratified, and people get to their 
next steps. The rewards are much more than 
monetary. Real estate is a wonderful profession.”

In addition to her values, Carmen credits her 
success to the support she received from 
her broker, Ron Miscavige. “I’ve had the 
privilege of working with the same 
broker throughout my career,” she 
says. “Unfortunately for me, he’s 
about to retire this year, but he has 
been instrumental in developing 
successful agents. Working with 
him over the past 12 years, 
growing into a top producer, 
and simplifying the buying 
and selling experience for 
my clients has been a joy.”

Although she won’t 
continue working with 
Ron, Carmen intends to carry 
forward the lessons he has taught her 
while delivering an excellent client 
experience. “I hope to help more of my 
folks again; repeat customers are just the 
best,” she says. “They feel great comfort knowing 
how important honesty and responsiveness 
are in this transaction, and they know that I’ll 
take care of them. That trust is fantastic.”

When she isn’t guiding her clients through 
their real estate journeys, Carmen loves 
spending time on the water with her husband 
of 26 years and their two daughters when 
they come home from the University of 
Kentucky and Rollins College. “We have 
a beautiful little river house where 
we spend lots of time, and we just 
love being together as a family,” she 
says. “My favorite season is summer. 
I love boating, I love eating oysters, I 
love everything Chesapeake Bay.”
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THE KEARNEY TEAM | ABBITT REALTY COMPANY

Jason and Amy’s real estate 
journey began with the same 
foundation that has guided their 
marriage—trust. The couple, who 
recently celebrated 27 years 
together, first crossed paths 
during a co-ed softball game 
at their church—a meeting that 
would ultimately blossom into a 
thriving marriage and a successful 
business partnership. This shared 
value of trust strengthened 
their relationship and became 
the cornerstone of their thriving 
business, fostering personal 
and professional success.

Initially immersed in the restaurant 
industry, Jason yearned for a change 
as he and Amy prepared to welcome 
their first child. “Real estate offered 
the flexibility we needed,” Jason 
recalls. His decision to shift careers 
nearly two decades ago proved 
fortuitous, especially during the 
COVID-19 pandemic, which brought an 
unexpected surge in the housing market 
and significantly boosted his business.

Meanwhile, Amy faced her own 
professional crossroads. A seasoned 
optometrist of over 20 years, she 
grappled with anxiety and burnout, 
challenges the pandemic exacerbated. 
Furloughed from her position, 
Amy heeded Jason’s long-standing 
encouragement to explore real estate. 
“I knew we would work together; I just 
didn’t know when,” Jason reflects.

The transition wasn’t impulsive. For 
four years, Jason and Amy meticulously 
planned for the potential shifts her 
move from optometry to real estate 
would bring. Initially, Amy eased into the 
industry by working part-time, dedicating 
her efforts to organizing Jason’s systems 
and streamlining their operations. 
This groundwork paid off when she 
joined the business full-time, making 
the transition smooth and effective. 

Jason’s vast industry knowledge 
and Amy’s forward-thinking 
approach quickly became a powerful 
combination. “She has this personality 
where she just naturally connects 
with others, whether in person or 

STORY BY MADDIE PODISH 

PHOTOS BY SUSAN 

FOWLER, FOWLER STUDIOS& Kearney
Amy     Jason

through social media,” Jason proudly 
states. This natural connection 
has fueled their impressive 75% 
referral rate and organic business 
growth, bolstered by Amy’s strategic 
use of social media marketing. 

Their first year working together was a 
resounding success. With Jason’s detail-
oriented mindset and Amy’s innovative 
strategies, the couple felt unstoppable. 
Amy’s contributions extend beyond day-
to-day operations; she recently joined 
the board of directors for the Virginia 
Peninsula Association of REALTORS® 
(VPAR), enhancing their engagement 
with the local real estate community.

Jason’s past as a restaurant general 
manager sharpened his attention to 
detail, a skill he finds invaluable in 
real estate. “We want our clients to 
know that when they work with us, 
they’ll see the full picture of what 
life in their new home could be,” he 
explains. This thorough, client-focused 
approach has built a foundation 

FEATURED AGENTS
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BOOK YOUR
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murawskiphoto.com • 757.504.6461 • @murawskiphoto

There’s going to be growing pains and 

sacrifices, but finding that right balance is truly 

what will set you up for success in the future.”

Amy, who enjoys fun shopping trips, 
loves occasionally splurging on 
designer items, like her Christian 
Louboutin red soles, adding a chic 
flair to their professional image.

Jason and Amy’s approach to real 
estate goes beyond transactions. “Real 
estate is more than just a sale; it’s a life 
change for many clients,” Amy shares. 
This belief is evident in their annual 
client appreciation events, such as wine 
tastings at a local wine bar, which foster 
deeper connections with their clients.

Reflecting on their journey, Amy 
underscores the importance of 
balance and trust: “There’s going to 
be growing pains and sacrifices, but 
finding that right balance is truly 
what will set you up for success 
in the future,” she comments. 
This philosophy, paired with their 
unwavering trust in each other, 
continues to drive their shared 
success in their marriage and their 
flourishing real estate business.

of trust and loyalty, with clients 
appreciating the dual perspectives that 
Jason and Amy bring to the table.

Despite their professional partnership, 
Jason and Amy intentionally maintain 
boundaries between work and home. 
“It’s crucial to keep work and home 
life separate,” Amy emphasizes, 
explaining how they manage work 
discussions around their personal 
lives. Their balance shows in how they 
approach their business: They work 
in separate office spaces, ensuring 
they leverage their strengths while 
staying connected when needed.

As parents, Jason and Amy are 
navigating a new chapter with their 
only child, Bria, who graduated from 
Menchville High School last year. They 

cherished watching her tennis matches 
and now take pride in her academic 
journey at James Madison University, 
where she studies international affairs. 
Family time remains a priority, and 
the couple enjoys traveling together, 
with memorable trips to destinations 
like New York and the Caribbean. 
Cruise vacations hold a special place 
in their hearts, a favorite shared 
experience for Jason and Bria.

Their love for mid-century modern 
homes and decor is evident in their 
personal and professional lives. 
Jason, an avid picker, has sourced 
most of the pieces in their office from 
estate sales and antique stores. This 
passion for design complements 
their real estate work, adding a 
distinctive touch to their business.
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Summer
FIVE STAR 
NOTARY
STORY BY  

MADDIE PODISH 

PHOTOS BY  

SUSAN FOWLER, 

FOWLERSTUDIOS

PARTNER SPOTLIGHT

Her dedication to service extends 
beyond just showing up. She tailors 
her approach to each client’s 
needs, often making adjustments to 
accommodate personal circumstances. 
One recent experience exemplifies her 
commitment: Summer was scheduled 
to meet a woman for a closing, but 
the woman, 39 weeks pregnant, was 
hesitant about the notary fee. The 
next morning, Summer followed 
up, only to learn the woman had 
just given birth. Understanding the 
situation, she arranged to visit the 
new mother’s home a day later, 
ensuring she had the time and space 
to finalize her documents without 
stress. “We took breaks, made sure 
she was comfortable, and worked 
around her infant and toddler’s 
needs,” Summer shares. “It’s about 
making the process work for the 
client, not just checking a box.”

Summer’s reach extends across 
Virginia, covering areas from Richmond 
to Virginia Beach and Chesapeake. 
She works when people need her, 
often outside traditional business 
hours, ensuring accessibility for busy 
professionals, families, and individuals 
navigating major life transitions. Her 
efforts have not gone unnoticed—
Five Star Notary boasts outstanding 
reviews, with clients consistently 
praising her professionalism, 
reliability, and dedication. One Google 
review reads, “Summer with Five 
Star Notary has helped me multiple 
times, even over the weekend. She is 

When my kids wake up 

in the morning, I’m there. 

When they go to bed, 

I’m there. That’s what 

success looks like for me.”QuillinQuillin
Summer Quillin never imagined she 
would leave her decade-long career as 
a detective with the San Diego Police 
Department to become a business 
owner. However, life had other plans. 
After her husband, a military service 
member, received orders to relocate 
from California to Virginia, Summer 
found herself in a whirlwind of change. 
The move required her family to 
temporarily live in a cramped three-
bedroom condo with two families—a 
chaotic and stressful situation. But amid 
the upheaval, one experience stood out: 
the professionalism and care of a mobile 
notary during the sale of their home. 
“The notary made everything seamless 
and focused on my needs, not his,” 
Summer recalls. That moment planted 
a seed for what would later become 
her own business, Five Star Notary.

After settling in Virginia, Summer 
faced the challenge of re-entering 
the workforce. Returning to law 
enforcement would mean starting 
over with the academy—an unfeasible 
option with three young children, 
including a 3-month-old baby. At the 
same time, finding childcare and a 
job that offered flexibility seemed 
nearly impossible. Determined to 
create a career that allowed her to 
balance work and family, Summer 
obtained her notary commission and 
pursued additional certifications 
to become a loan signing agent.

Five Star Notary was born out 
of Summer’s desire to provide 
convenience, professionalism, and 
compassion to clients during significant 

life moments. Her law enforcement 
background uniquely prepared her 
for this role. “In law enforcement, 
we show up at the worst times in 
people’s lives,” she explains. “People 
don’t call 911 to share good news. 
I took that same attitude—serving 
people during stressful moments—
and applied it to my notary business.”

What sets Five Star Notary apart 
is Summer’s deep commitment to 

her clients. Whether notarizing real 
estate documents, Power of Attorney 
paperwork, or affidavits, she ensures 
that each client feels supported. 
She is well-versed in contracts and 
prioritizes helping clients understand 
the documents they’re signing. “I know 
what they are,” she says. “I’m educated 
about them, but most importantly, I 
respect your time and want to make 
the process as smooth as possible.”
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Experience Magic
on the Water

Join Us for
Endless Adventures  

with an extra $500 off 
when you mention 
REAL PRODUCERS 

at sign-up.

"I boat more than my 
friends who 'own' and 
need to take the extra 
time to clean and/or 

re-trailer and 
transport their boats 
every time they go 

out." 

—Gabriel Santiago,
member on the 
Freedom Plan

Freedom Boat Club of Hampton Roads

200 Old Marina Lane, Newport News VA 23602
(757) 302-8111 | freedomboatclub.com

SEE YOU at 
Deep Creek Landing

family time. “When my kids wake up 
in the morning, I’m there,” she notes. 
“When they go to bed, I’m there. That’s 
what success looks like for me.”

Through Five Star Notary, Summer 
has built more than just a business—
she’s created a service that meets 
people where they are, both 
physically and emotionally. Whether 
helping a mother fresh from the 
hospital, a family finalizing a home 
purchase, or a business professional 
needing urgent documents notarized, 
she approaches each interaction 
with care and understanding. 
“When life is chaotic, I want to be 
the one who helps make things 
easier,” she expresses. And with her 
combination of expertise, empathy, 
and dedication, she does exactly that.

timely, courteous, and incredibly 
professional. As a small business 
owner myself, I truly appreciate 
her commitment to excellence.”

For Summer, success isn’t just about 
growing a business—it’s about being 

present for her family. “One of the 
main reasons I started this was to be a 
stay-at-home mom while still serving 
others,” she states. Unlike her previous 
career, which required her to be on call 
at all hours, her current work allows her 
to set her own schedule and prioritize 

Summer Quillin
Five Star Notary
903-952-1479
summer@fivestarnotaryllc.com
www.fivestarnotaryllc.com

(903) 952-1479
summer@fivestarnotaryllc.com
www.fivestarnotaryllc.com
Newport News, VA

Su��Mobile Notary Services for Your Real Estate

Summer Quillin | Loan Signing Agent
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Strengthening the Real Estate-Builder Partnership for Housing

Building Bridges, Building Homes
BY COLBY RAYMOND, 2025 CVBIA PRESIDENT

COASTAL VIRGINIA BUILDING INDUSTRY ASSOCIATION

In the dynamic landscape of the 
Hampton Roads real estate market, 
one constant remains: the need 
for strong partnerships. At the 
Coastal Virginia Building Industry 
Association (CVBIA), fostering 
a robust relationship with the 
real estate agent community is 
crucial for our industry’s success 
and, more importantly, for the 
well-being of our community.

Real estate agents are the front lines, the 
trusted advisors who guide individuals 
and families through the complex 
process of finding their dream homes. 
You understand the nuances of the 
market, the desires of buyers, and the 
challenges they face. Builders are the 
creators, the visionaries who transform 
blueprints into tangible homes.

The Power of Collaboration 
Imagine the potential when these 
two forces unite. When real estate 
agents deeply understand the building 
process and the builders’ commitment 
to quality, they can confidently guide 
their clients toward informed decisions. 
Conversely, when builders understand 
the specific needs and desires of today’s 
buyers, as relayed by agents, they can 
create homes that truly resonate.

The CVBIA is committed to bridging 
this gap. We recognize that open 
communication, mutual respect, and 
shared knowledge are the cornerstones 
of a successful partnership. We aim to:

•	 Facilitate educational opportunities
•	 Enhance communication channels
•	 Promote transparency and trust

Addressing the  
Affordability Challenge 
One of our community’s most pressing 
issues is the lack of affordable and 
obtainable housing. The CVBIA 
recognizes this challenge and is 
committed to working alongside 
our real estate partners to find 
solutions. We believe we can create 
more opportunities for individuals 
and families to achieve their 
dream of homeownership by:

•	 Embracing innovative 
building techniques

•	 Exploring cost-effective materials
•	 Advocating for sensible 

regulatory policies
•	 Working closely with 

local municipalities

We understand that affordability is 
more than price; it’s also about quality, 

sustainability, and community. We are 
committed to building homes that are 
not only affordable, but also enhance 
the quality of life for our residents.

We invite the real estate agent 
community to join us in this 
collaborative effort. Let’s work together 
to build strong relationships, create 
exceptional homes, and make the 
dream of homeownership a reality for 
more families in Coastal Virginia.

We are eager to connect with you, 
share our vision, and explore 
opportunities for collaboration. Please 
visit our website to learn more about 
the CVBIA and our initiatives.

Let’s build bridges, build homes, and 
build a stronger community together.
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Owner, FAA Drone Pilot | Licensed Home Inspector, State of Virginia
Certified Professional Inspector, InterNACHI

(757) 902-5008 | creekviewinspections@gmail.com
creekviewinspections.com

Buyer's & Pre-Listing Inspections

Mold & Air Quality Testing

Flexible Availability

Same-Day Reports
Craig Brown

Bringing You 
    One Step Closer to SOLD!
Bringing You 
    One Step Closer to SOLD!

WELCOME TO REAL 

PRODUCERS! 

Here, we answer the 
most popular questions 
regarding our program. 
Our door is always open to 
discuss anything regarding 
this community—this 
publication is 100% 
designed to be your voice.

WHO RECEIVES 

THIS MAGAZINE? 

The top 300 agents on the 
Peninsula in Hampton 
Roads, VA. The Peninsula 
extends from the 
Chesapeake Bay Bridge-
Tunnel in Hampton to 
the greater Williamsburg 
area and everything in 
between. We pulled the 
MLS numbers (by volume) 
from January 1 through 

December 31 of the previous 
year in the Peninsula and 
Williamsburg area. The list 
cuts off at #300 to determine 
distribution and resets at 
the end of each year.

WHAT IS THE PROCESS 

FOR BEING FEATURED 

IN THIS MAGAZINE? 

Anyone on the Top 300 list 
can nominate other real 
estate agents, businesses, 
brokers, owners, or 
themselves. Office leaders 
can also nominate folks. We 
consider everyone in the 
Top 300 who comes to our 
attention because we don’t 
know everyone’s story, and 
we need your help to learn 
about them. We cannot 
guarantee a feature, but we 
encourage you to meet with 

one of our team members, 
support Real Producers, and 
attend our private events 
to increase your chances.

WHAT IS THE COST TO 

FEATURE A REALTOR®, 

AGENT, OR TEAM? 

The feature costs nothing, 
so nominate away. We 
are not a pay-to-play 
model. We share real 
stories of Real Producers 
based on achievement 
and nominations.

WHO ARE THE PREFERRED 

PARTNERS? 

Anyone listed as a preferred 
partner in the front of the 
magazine is part of this 
community and will have 
an ad in every magazine 
issue, attend our quarterly 

events, and be a part of our 
online community. We don’t 
just find these businesses off 
the street, nor do we work 
with all companies that 
approach us. One or many 
of you have recommended 
every preferred partner 
you see in this publication. 
We aim to create a 
powerhouse network for 
the REALTORS®, agents, and 
the best affiliates so we can 
grow stronger together.

HOW CAN I RECOMMEND 

A PREFERRED PARTNER? 

Please let us know if you 
want to recommend a local 
business that works with 
top real estate agents. Send 
an email or text to joni@
realproducersmag.com  
or call 757-348-7809.

FAQs
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National Resources.
Locally Savvy.

Get personalized loan options tailored to your 
needs from a dedicated team who really knows 

your local real estate market.

“

“
“

“

Licensed by the Department of Financial Protection and Innovation under California Residential Mortgage 
Lending Act, Branch License # 4131248; CalCon Mutual Mortgage LLC, dba Arbor Home Loans is an Equal 
Housing Lender NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 305, San 

Diego, CA 92108. For more licensing information visit: https://arborhl.com/licensinginformation/. All products 
are not available in all states. All options are not available on all programs. All programs are subject to 

borrower and property qualifications. This is an Advertisement.

Arbor Home Loans | Newport News
4165 William Styron Square • Newport News, VA 23606CANDICE SPARKS

Mortgage Loan Originator
NMLS # 1552909

M: (757) 532-4176
csparks@arborhl.com

arborhl.com/contact/csparks

TERESA RUTHERFORD
Sales Manager

NMLS # 447904
M: (757) 286-6009

trutherford@arborhl.com
arborhl.com/contact/trutherford

I appreciated Candice and her team being patient 
with me as I learned this new process as a 

first-time homebuyer. I also appreciated her 
always answering all my questions, even if she 

answered them before. Homebuying can be 
stressful, but Candice and team being kind and 

understanding went a long way!

Teresa and her team are FANTASTIC! Not only do 
we work with them professionally, but I wouldn't 
use anyone else for my personal mortgage. It's so 
important to have a knowledgeable, experienced 
lender to help guide you through the financing of 
the largest purchase most of us will ever make.

They are so organized and systematic; their 
consistent communication is the industry gold 

standard. I highly, highly recommend Teresa and 
ArborHome Loans; there's no better team!

Promo Products:
• Bulk Shipping 
• Direct Mail – Envelope & Letter 
• Direct Mail – Fold & Tab
 
Act now to take advantage of this
exclusive offer and elevate your
brand even further! Imagine
handing out a sleek, professional
printout of your story at your next
client meeting. It's the perfect way
to stand out.

Options Available:

Four-Page Promo: 
Perfect for a concise, impactful
version of your feature story. 
Eight-Page Promo:  
Ideal for those who want to dive
deeper into your story, successes,
and client testimonials.

Dear Featured Agents,

Congratulations on being featured in Real Producers magazine! What an
incredible opportunity to highlight your success, share your unique story, and
inspire confidence in your clients. Now, we’re offering you an exclusive way to
extend the impact of your feature with a custom four- or eight-page promotional
printout designed for you to hand out to your clients and prospects.

Why invest in this promotional printout?
• Professional Presentation: 
These printouts are high-quality, professionally designed, and tailored to
highlight your feature with striking visuals and engaging storytelling—perfect for
open houses, client meetings, or as part of your marketing kit. 

• Build Trust: 
Share your success with potential clients in a tangible way. Your expertise
featured in a respected national magazine will reinforce your credibility and
leadership in the real estate market. 

• Customized for You: 
We’ll customize the layout to reflect your branding and personality for a
powerful marketing tool that connects your story with your business. 

• Expand Your Reach: 
With this printout, you have the opportunity to leave a lasting impression with
every client you meet, reinforcing your brand long after the conversation ends. 

• Low Lift, Big Impact: 
We like to call this a “no brainer” opportunity, because it’s as easy as they come!
Let our team take the marketing burden off your plate and allow you to focus on
selling.

For pricing and custom options, please connect with your publication team . We
look forward to helping you showcase your success!



9151 Currency St.
Irving, TX 75063

*CoreLogic Market Intelligence (Q1 2025) | (530) 492-8343. 670 Auburn Folsom Rd., Ste. 107, 
Auburn, CA 95603. VUAuburn.com. A VA approved lender; Not endorsed or sponsored by the Dept. of 
Veterans Affairs or any gov’t agency. NMLS #1907 (www.nmlsconsumeraccess.org). Equal Housing 
Opportunity. Licensed by the Dept. of Financial Protection and Innovation under the CA Residential 
Mortgage Lending Act, License #41DBO-95680.

Master the VA Loan with virtual classes held weekly by the 
  by volume for the Hampton Roads area*

(757) 572-0279 | VUWendyEdde.com
Wendy.Edde@vu.com 

(757) 892-4295 | VUAliSchellenberg.com
Ali.Schellenberg@vu.com


