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248-674-3937
CHANGINGPLACESMOVERS.COM

CVED #21897

Agent for:

You Got Them to Closing...
Let Changing Places Get Them Moved! 

Make Every Listing Shine
with Premium Window Treatment

Enhance Every Space with Tailored
Shades, Shutters, and Drapery

LET’S WORK TOGETHER!
perrdaht.com  |  248-971-7434

Scott Pulus

List of services:
• Residential/Commercial Inspection
• Sewer Inspection
• Mold & Radon Testing

Ti�any Williams
Certified Master Home Inspector
248.820.4750
ImperativeHomeSolutions.com

Scan to easily 
book your client's 
appointment for 

them!

Helping you Safeguard 
Your Client's Home and 
Your Reputation!
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Brian McAndrews
Owner
248-840-2044 
trademarkmi.com

Trusted by Agents
for Custom Homes
and Top-Quality
Renovations

Partner with Trademark
for Quality Your Clients
Can Count On.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses, and thank them for supporting the real estate community!

Preferred Partners

NEW CONSTRUCTION 
MORTGAGE
DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Fifth Third Bank
Sandi Frith
(586) 871-8002
mortgageadvisors.53.com/ 
sandi.frith

U.S. Bank Home Mortgage
Ted Edginton
(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

PHOTOGRAPHY & 
VIDEOGRAPHY
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

PHOTOGRAPHY/BRANDING
Renae Frances Photography
(818) 209-9509
renaefrancesphotography.
mypixieset.com

PROMOTIONAL PRODUCTS
Winning Imprints
(248) 681-3191
winningimprints.com

RENTAL REHAB
DB Industrial Services
(248) 773-4329
dbindustrialservices.com

TILE & GROUT CLEANING
Chet’s Cleaning
(248) 584-1819
chetscleaning.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

ATA National Title Group
(248) 341-5077
www.atatitle.com

Devon Title
(248) 273-4300
www.devontitle.com

Titleocity
(877) 209-3618
titleocity.com

VIRTUAL 3-D TOURS
Stylish Detroit
(313) 799-3686
stylishdetroit.com

ART GALLERY
Park West Gallery
(248) 354-2343
parkwestgallery.com

ATTORNEY - REAL ESTATE
Galloway & Hommel, LLP
(248) 574-4450
gallowayhommel.com

BLINDS/WINDOW TREATMENTS
Perr Daht Window 
Fashions & Design
(248) 971-7434
perrdaht.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CARPET/ 
UPHOLSTERY CLEANING
Chet’s Cleaning
(248) 584-1819
chetscleaning.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

CUSTOM HOMES
Trademark Building 
& Development
(248) 220-4906
trademarkmi.com

DESIGN BUILD & 
RENOVATIONS
Trademark Building 
& Development
(248) 220-4906
trademarkmi.com

DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

Stylish Detroit
(313) 799-3686
stylishdetroit.com

ELECTRICIAN & 
GENERATOR SERVICES
D & J Electric Company
Brendan Darling
(248) 318-7834

GRAPHIC DESIGN & 
PROMOTIONAL PRODUCTS
Graphic Takeover
Jimmy Johnson
(248) 894-4464
graphictakeover.com

HEATING & COOLING
VisionAir Heating & Cooling
(586) 256-7300
visionairhc.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME INSPECTION
Davisburg Inspection Group
(248) 807-6730
davisburginspections.com

Fisher Home Inspections
(810) 577-0670
fisherhomeinspectionsllc.com

HHI Hodge Home Inspections
(248) 388-4783
www.hhiservices.org

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

Imperative Home Solutions
(248) 790-7527
imperativehomesolutions.com

Total House Inspection
(248) 550-9492
totalhouseinspection.com

USA Building Inspections
(248) 891-7330
usabuildinginspection.com

HOME MAINTENANCE SERVICE
Totally Maintained, Inc.
(248) 297-3485
www.totallymaintained.com

HOME ORGANIZATION
Simply Spaced
Eva Samano
(586) 484-8118
simplyspaced.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthome 
stagingexperts.com

INSURANCE
State Farm
Mike Bashore
(248) 606-4150
www.bashoreservices.com

JUNK REMOVAL
Going Going Gone 
Junk Removal
(248) 561-6232
goinggoinggone.biz

MORTGAGE
Capital Mortgage Funding
(248) 569-7283
www.capitalmortgagefunding.com

Clear2 Mortgage
(248) 970-0040
clear2mortgage.com

Silverline Lending
Brent Wilson
(810) 275-2728
silverlinelending.com

MORTGAGE LENDER
Better Rate Mortgage
Jon Wojtowicz
(248) 225-6728
mybetterrate.com

CrossCountry Mortgage
Amanda Leonard
(248) 895-2278
crosscountrymortgage.com/
amanda-leonard

DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Extreme Loans
(248) 860-2049
extremeloans.com

Fifth Third Bank
Sandi Frith
(586) 871-8002
mortgageadvisors.53.com/ 
sandi.frith

John Adams Mortgage
Ronya Grohman
(248) 709-9390
www.johnadamsmortgage.com/
ronyagrohman

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Mortgage Center
(800) 353-4449
mortgagecenter.com

U.S. Bank Home Mortgage
Ted Edginton
(248) 866-9460
mortgage.usbank.com/
mi-birmingham-ted-edginton

Union Home Mortgage
James Taveggia
(586) 722-8800
teamtaveggia.com

MOVING & STORAGE
Changing Places Moving
Johnna Struck
(248) 674-3937
www.changingplacesmovers.com

Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

Take advantage of Freddie Mac’s BorrowSmart Program to make homeownership more affordable! 
This program provides grant assistance based on your income or location, which can be used with 
Freddie Mac loan options like HomeOne and HomePossible.  

With BorrowSmart Access, you can:
• Qualify for up to $3,000 in grant assistance to help with your home purchase!
• Freddie Mac: 

▪ Borrowers whose qualifying income is less than or equal to140% of 
county area median income qualify for the BorrowSmart Access program

▪ Borrowers whose qualifying income is less than or equal to 80% of 
county area median income may also qualify.

• Check your eligibility quickly using the HomePossible Eligibility Tool online.

Make the smart choice- Reach out today to see if you qualify for BorrowSmart Access!

www.uhm.com/jtaveggia
C 586.772.8800 | jtaveggia@uhm.com

More Affordable Homeownership with BorrowSmart Access!

James Taveggia
Area Sales Manager | NMLS #23433

Union Home Mortgage Corp. | NMLS 2229 | nmlsconsumeraccess.org | 8241 Dow Circle West | Strongsville, Ohio 44136
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SILVERLINELENDING.COM  |  NOVI, MI

TOP MORTGAGE BROKER 
IN METRO DETROIT

NMLS# 1805970

19-YEAR INDUSTRY PRO

NICK THOMAS

Main:  810-625-1389

NMLS# 426349 
Nick@SilverlineLending.com

INVESTOR FRIENDLY PRODUCTS

VP OF MORTGAGE LENDING

VERIFIED PRE-APPROVALS
EXTENSIVE FIRST TIME HOMEBUYER PROGRAMS

IN-HOUSE PROCESSING TEAM

SILVERLINELENDING.COM  |  NOVI, MI
OVER 380 5-STAR               REVIEWS

Heating Services | Cooling Services | Air Quality Solutions

Call to Get a Free Consultation | 586.256.7300 | VisionAirHC.com | 33855 Harper Ave

24/7 EMERGENCY SERVICES | FREE ESTIMATES

Trusted
Partner
FOR EXPERT
HVAC SOLUTIONS!

YOUR

Michele Youngblood
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Meet
The

Team
Elena Filimon

Relationship Manager

Amanda Matkowski
Editor

Renae Smith
Renae Frances Photography

Branding Photographer

Ashley Streight
Content Coordinator/
Publishing Assistant

Terra Csotty
Owner/Publisher

Holly Garrish
Relationship Manager

Shenia Schlosser
Ad Strategist

Kevin Jurvis
Event Coordinator/

Relationship Manager

Andy Schwartz
Stylish Detroit

Photographer/Videographer

Jay Dunbar
Great Lakes  

Aerial Video Services
Photographer

Robbyn Moore
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Follow us on social media and check out our new 
website: www.oaklandcountyrealproducers.com.
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248-467-6013
Tim Leszczynski, VP of Operations

248-846-9748
Andrew Holder, Lending Manager

248-846-8491
Scott Duncan, Sr. Lending Manager

NMLS# 282701

EMPOWERING AGENTS 
WITH STRONGER 
BUYERS.

INCENTIVES FOR ALL BORROWERS. FAST CLOSINGS.

Mortgage Center equips its Realtor partners 
with all of the tools and services they need to 
help their buyers save money and close faster.

With us, you gain a reliable partner who gives 
back too. Ask about our Member referral 
program and how it can increase your 
transactions.

TILE & GROUT TRUSTED
REALTOR

TESTIMONY

CARPET

Area Rug
Window Treatments
Fiber Protection
Wood Floor

248-584-1819

Carpet
Tile & Grout
Leather
Upholstery

WE 
CLEAN

SOCIAL MEDIA:
@Chets_Cleaning

WEBSITE:
www.ChetsCleaning.com

"Chet’s Cleaning has always been my 
�rst choice! As a real estate agent, I 

understand the importance of 
maintaining a pristine look in 

properties, and their team did not 
disappoint. They arrived on time, were 
highly professional, and transformed 
my carpets and upholstery to look like 

new! Their attention to detail and 
commitment to customer satisfaction 

truly sets them apart. I highly 
recommend to all my family & clients 
Chet’s Cleaning for those seeking to 

elevate the appearance of their home!" 
 - Kyle Matta

Brandon Leist
Marketing@chetscleaning.com

Chet Sadowski III
chet3@chetscleaning.com

HOME FOR EVERY
NEW BEGINNING

A HEALTHY 

Ask About Our Referral Program

VISIT OUR
REALTOR PAGE

Interested in sponsoring a future event? Reach out to terra.csotty@n2co.com.

Breakfast of Champions

EVENT ANNOUNCEMENT

Date: Wednesday, May 7
Time: 9:30 a.m. to 12:30 p.m. 
Location: The Community 
House in Birmingham, MI.

You’re invited to enjoy a 
morning of breakfast and 
mimosas sponsored by 
Anthony Dion Luxury Real 
Estate along with insights from 
a panel of leading real estate 

professionals discussing how to 
grow your business. Network 
with our Preferred Partners, 
capture a photo at our 
backdrop with Andy Schwartz 
from Stylish Detroit, and enter 
for a chance to win prizes.

REGISTER, because there are 
limited tickets for this event: 
www.rpoaklandevents.com. 

JOE DELIA 
KW Paint Creek & Somerset

RENEE JADAN
Z Real Estate Experts

STEPHANIE SACCO 
Michigan Power Brokers

REVAN HERFY 
Golden Key Group

J O I N  U S  F O R  O U R

N E T W O R K I N G  A N D  PA N E L  E V E N T !

MODERATOR: 
BECKY ALLEY 

Capital Mortgage Funding

CHRISTINA GENNARI 
KW Domain

HOST 
TERRA CSOTTY 

Owner of Oakland County 
Real Producers
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RISING STAR

From Fashion Dreams to 
Real Estate Success

SCHRECK
PHOTOS BY STYLISH DETROIT

PHOTOS TAKEN AT LOMBARDO HOMES 

MODEL AT STILLWATER CROSSING IN 

MACOMB TOWNSHIP

Brittany Schreck, a real estate agent at 
Quest Realty, has always had a passion 
for helping people. With three years 
in the industry under her belt and a 
career volume of nearly $15 million, 
she has proven to have a genuine 
love for the work that she does.

Real estate wasn’t a part of Brittany’s 
original career plan, however. In 2019, 
she graduated from Central Michigan 
University with a degree in fashion 
merchandising and fashion design, fully 
intending to immerse herself in the 
fashion industry. “I thought I needed 
to go into fashion, which ultimately, 
did not last,” she said. While working 
as a manager at Buckle in Twelve 
Oaks Mall, Brittany realized that, even 
though she loved working with people, 
the retail world didn’t fulfill her in 
the way she had hoped. It was the 
long hours and missed life moments 
that made her reconsider her path.

Back in 2016, while still in college, 
Brittany took a summer job as an 
operations manager at Keller Williams. 
This experience sparked her interest in 
real estate. “I put in listings, scheduled 
appointments for agents, and got to 
know the business a little bit, and it was 
fascinating,” she shared. This brief role 
left a lasting impression and planted 
the seed for her future career. After a 
few years in retail, Brittany decided it 
was time for a change, and real estate 
beckoned as the perfect opportunity.

Brittany’s transition into real estate 
was driven by a desire to make a bigger 
impact on people’s lives. “I’ve always 
had a strong interest in real estate, 
and I love the dynamics of the ever-
changing housing market,” she said. 
Her background in sales and customer 
service provided a solid foundation for 
navigating the complexities of real estate 
transactions. “I saw an opportunity 
to build a successful business and 
provide for my family,” she added. “I’m 
passionate about real estate and thrilled 
to be in a position where I can make a 
positive impact on my clients’ lives.”

In just three years, Brittany has made 
significant strides in her career. 
Her accomplishments include being 
recognized as a Rising Star at Quest 
Realty and joining their 5 Million Dollar 
Club during her first four months in the 
industry. “The most rewarding part of 
my real estate business has been seeing 
my clients achieve their goals,” she 
said. Whether it’s helping a first-time 
homebuyer find their dream home or 
assisting a seller in getting top dollar for 
their property, Brittany finds immense 
satisfaction in knowing that she’s made 
a positive impact on her clients’ lives.

Brittany is passionate about building 
strong relationships with her clients. 
Throughout her client’s real estate 
journey, she makes the effort to 
understand their needs and goals so she 
can provide them with personalized 
guidance. For Brittany, success isn’t just 
measured by the numbers but by the 
trust and loyalty of her clients. “Real 
estate transactions can be emotional 
and complex, and being there to guide 
and support my clients through the 
process is something I cherish,” she said.

Brittany’s dedication to her clients 
is matched by her commitment to 
continuous learning and professional 
growth. She’s always keeping an eye 
on market trends and adapting to the 
fluctuating landscape of real estate. 
“One of the biggest challenges as a 
real estate agent is navigating the 
ever-changing market dynamics,” she 
admitted. Brittany has overcome these 
challenges through constant vigilance 
and effective communication, and 

with a deep understanding of her 
clients’ needs. “Staying informed about 
local laws, zoning regulations, and 
disclosure requirements is essential 
to ensure compliance and protect 
my clients’ interests,” she added.

Outside of work, Brittany’s life is just 
as vibrant. She recently bought her 
first home and got married to her 
husband, Aaron, on April 27, 2024. 
Together, they have a 3-year-old golden 
retriever, Graham, and a tuxedo cat, 

Opal. The couple enjoys being active 
and playing pickleball. “We love to go 
out to eat for date night at our favorite 
restaurants, do home improvement 
projects around the house, and watch 
our favorite shows,” Brittany shared.

When she’s not working or spending 
time with her family, Brittany is 
passionate about giving back to causes 
close to her heart, particularly the World 
Wildlife Fund (WWF). “I’ve been the 
biggest animal lover since I was little, 

Brittany
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and it breaks my heart to see so many 
endangered species go extinct,” she said. 
Her motivation for philanthropy stems 
from a desire to make a positive impact 
and contribute to meaningful change.

As for her future in real estate, 
Brittany envisions expanding her 
expertise in real estate investment, 
exploring opportunities in property 
development, and investing in rental 
properties to build wealth over 
time. “Real estate offers continuous 
learning opportunities, which 
align perfectly with my goal of 
personal growth and professional 
development,” she explained.

With her transparency-driven approach 
and a genuine passion for helping 
others, Brittany is undoubtedly a 
rising star in the real estate world.

 “REAL ESTATE 
TRANSACTIONS CAN 
BE EMOTIONAL AND 
COMPLEX, AND BEING 
THERE TO GUIDE AND 
SUPPORT MY CLIENTS 
THROUGH THE PROCESS IS 
SOMETHING I CHERISH.”
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From first-time buyer to seasoned 
homeowners seeking luxury, our 
expertise guides your journey. 
Our designers curate your ideal 
aesthetic. Our staging pros 
create a captivating atmosphere 
that attracts buyers. Our custom 
window treatments complete the 
picture. 20 years of combined 
experience, tailored to your 
home's unique needs.

YOUR DREAM HOME IS WAITING.
SELL AND DESIGN WITH US TODAY.

IMPACTHOMESTAGINGEXPERTS.COM  |  IMPACTIDS.COM

SCAN FOR
HOME STAGING

SCAN FOR
INTERIOR DESIGN

Jon Wojtowicz, Broker / Owner  |  NMLS# 1220580
O 248.988.0065  |  M 248.225.6728
jon@mybetterrate.com  |  mybetterrate.com
390 Park St, Suite 100, Birmingham, MI

Get a FREE
personalized
quote today!

Equal Housing Lender, Company NMLS: 1852295, State Licensing: CA LIC# DRE 02092189 | CA 60DBO113152
CO Mortgage Company Registration | FL LIC# MLD1865 | MI LIC# FL0022505 | NE Mortgage Banker License | OH RM.804713.000

Quick Closings & Friendly,
Personalized Service
While the big lenders waste time
and inflate rates, our personalized
lending services o�er fast loans
at the best rates available.

• FAMILY OWNED AND OPERATED
• INSURED
• SERVICING THE TRI-COUNTY AREA
• SEND US A PICTURE, WE’LL SEND YOU A QUOTE
• WE DONATE TO CHARITIES

Recycle
Donate

GOINGGOINGGONE.BIZ CALL TODAY 248-896-806325%
for Seniors

OFF

GOING GOING GONE!GOING GOING GONE!

Clear the Clutter, Close the Deal!Clear the Clutter, Close the Deal!
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My kids - Stacy Miletti —  
Real Estate One

Trips with my daughter! We started 
taking January trips when she was 
in college, and we still try to take 
a few days once a year together. - 
Stacey Taylor — Quest Realty

A Jake Bates-signed photograph - Mark 
White — Mark White & Associates

Salvation! - Tracy Johnson 
— Five Star Real Estate

I gave an aerobatic aircraft experience. 
- Jessica Juel — Arterra Luxe

I gave my son a new Subaru WRX as 
a graduation gift when he graduated 
from high school. This is a multi-
generational family tradition. - Mark 
Kent — Berkshire Hathaway 
HomeServices - Kee Realty

A trampoline for my fifth 
birthday. - McKenzie Cox — 
Real Estate One - Oxford 

Always the handmade cards from 
my children and handmade gifts 
when they were young. - Steve & 
Kim Durecki — Great Lakes Aerial 
Video Services and Photography

I helped a friend in need by buying 
him a house.  - Thomas Gaunt — 
Keller Williams Showcase Realty

My two children … hands down, best 
gifts I could ever dream of. - Nicole 
Abbiss — Keller Williams Metro

Mild heart complications. A gift from 
God that forced me to live healthier and 
stronger than ever. - Cameron Boutros 
— Anthony Djon Luxury Real Estate

My husband told me we were staying 
downtown for the weekend. He never 
got off the exit and went to the airport. 
He surprised me with a golf trip to 
North Carolina. - Sarah Budreau 
— Oakland Corners Realty

We Ask, You Answer
What’s the best gift  

you’ve ever given or received?

WAYA
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Illuminate Your Listings
From Quick Fixes to Full Installs, We’ve Got Your 
Electrical Needs Covered—On Time, Every Time!

Electrical Installations, Repairs & Replacements
Generator Installations, Repairs & Replacements

Need an electrician you can trust? Call Brendan today!

2 4 8 . 3 1 8 . 7 8 3 4

D & J Electric Company

Call & Schedule Your Listing Inspection Today

Your Trusted Partner for 
Comprehensive Property Inspections

Bringing 40 Years of Building Experience to Every Inspection

248-891-7330 
usabuildinginspection.com

Mike Simmons
NACHI CERTIFIED PROPERTY 

INSPECTOR

FREE 
Radon Test 
With Each 
Inspection

Preventative maintenance helps eliminate
fire hazards, water damage and wood rot.

Enhance Property Value
with Expert Maintenance

You Can Trust!

Contact us today! >> 248.297.3485 • TotallyMaintained.com • sales@totallymaintained.com

Gutter Cleaning • Pressure Washing • Dryer Vent Cleaning
Window Cleaning • HVAC Filter & A/C Coil 

Smoke / CO Detector Batteries & Test
Lubricate Garage Door • Clean Refrigerator Coil

Hot Water Heater Flush  • More

REDUCE INSPECTION ISSUES • IMPROVE CURB APPEAL
OFFER A CERTIFIED PRE-OWNED FEELING

MOVES FAST
Oakland County’s Real Estate

Follow Oakland County Real Producers
on social media to keep up.

O A K L A N D  C O U N T Y

@realproducersofoaklandcounty

@realproducersofoaklandcounty

@realproducersofoaklandcounty
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SERVING CLIENTS 

WITH PRECISION 

AND CARECheryl Bruce

PHOTOS BY 

RENAE FRANCES 

PHOTOGRAPHY

PARTNER SPOTLIGHT

Grace Querciagrossa and Cheryl 
Bruce of ATA National Title Group 
have built careers founded on 
integrity and trust, and have 
a passion for helping others. 
Together, they represent the 
values and expertise that set 
ATA National Title Group apart 
as a full-service title agency that 
offers comprehensive solutions 
for residential and commercial 
real estate transactions. From 
conducting title searches to 
ensuring secure closings, 
Grace and Cheryl take pride 
in their ability to serve clients 
with precision and care.

“We strive to provide our clients 
with the highest level of service,” 
Grace explained. “Our mission is 
to guide them seamlessly through 
the complexities of title insurance, 
building strong relationships 
based on trust and reliability.”

Grace’s journey into the title 
industry began serendipitously 
while working at Michigan 
National Bank. A chance 
encounter with a title company 
owner led to a lunch meeting 
— and a lifelong passion for the 
business. “I didn’t choose my 
career; it chose me,” she said 
with a laugh. Grace earned a 
bachelor’s degree in business 

administration from Walsh 
College, which played a key 
role in shaping her approach to 
the industry. Her dedication to 
fostering client relationships and 
resolving challenges has been 
the cornerstone of her success.

As for Cheryl, her path was 
influenced by her love for real 
estate and by her mentors, who 
modeled professionalism and a 
commitment to excellence. “I’ve 
been fortunate to learn from the 
best,” she said. “Having a business 
management and marketing 
degree also helped me understand 
the full scope of the title 
insurance industry.” For Cheryl, 
she finds fulfillment in solving 
issues and seeing transactions 
reach the closing table. “It’s 
rewarding to help clients and 
watch them succeed,” she added.

One factor that distinguishes 
ATA National Title Group from 
others is its experienced staff 
and expansive reach, with over 
30 Michigan locations and the 
ability to close refinances in 
30 states. Cheryl emphasizes 
their adaptability, particularly 
in response to industry 
changes driven by technology. 
“Technology has transformed 
how we provide settlement 

with ATA NATIONAL TITLE GROUP
&

Grace Querciagrossa
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services,” she said. “While 
it has brought convenience, 
it has also introduced risks, 
such as wire fraud. ATA has 
implemented robust safeguards 
to protect our clients.”

Both women stress the 
importance of equipping real 
estate agents with cutting-
edge tools to stay competitive. 
“We educate agents on using 
CRM systems, AI-powered lead 
generation, and virtual tour 
platforms,” Grace said. “With 
the right technology, they can 
enhance client relationships 
and expand their reach.”

Grace and Cheryl also bring 
personal touches to their work. 
Grace credits her family and 
Italian heritage for instilling 
values of resilience, gratitude, 
and togetherness. “Family first 
has always been my philosophy,” 
she shared. Cheryl, a proud mom 
and grandmother, finds joy in 
traveling and participating in 
paddle sports when she’s not 
working, often escaping to the 
water for peace and rejuvenation. 

Through dedication to their 
clients and a shared commitment 
to excellence, Grace and Cheryl 
have helped ATA National Title 
Group thrive. “Our goal is to 
become the premier independent 
title company in the Midwest 
region,” Grace said. With leaders 
like Grace and Cheryl at the 
helm, the future of ATA National 
Title Group looks as bright as 
its legacy of trust and service.

For more information, contact Grace 

Querciagrossa at gquerciagrossa@

seavertitle.com or Cheryl Bruce at 

cbruce@atatitle.com. Feel free to visit 

their website at atatitle.com.

CONTACT

US!

IT’S REWARDING 

TO HELP 

CLIENTS 

AND WATCH 

THEM SUCCEED
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REAL SOLUTIONS
REAL ESTATE CHALLENGES,

We can help with ALL of your real estate transactions

916 S. MAIN STREET, SUITE 100, ROYAL OAK, MI 48067| 248-574-4450| GALLOWAYHOMMEL.COM

• Residential & Commercial
• Boundary Line Disputes
• Building Code Violations
• Fraud & Misrepresentation
• Ownership Disputes
• Zoning Violations
• Business Formation
• Purchase Agreements

• Brokerage Law
• Easements
• Mediation
• Leases
• Evictions
• Title Issues
• Land Contracts

Available 
nights and 
weekends!

CALL OR TEXT 248-807-6730  |  ryan@davisburginspections.com  |  davisburginspections.com

� HOME INSPECTION

� SEWER SCOPE

� RADON TESTING

� COMMERCIAL/RESIDENTIAL WATER TESTING 

INSPECTED ONCE,
INSPECTED RIGHT!
We’re there for you every step of the way.

Chris Kas-Marogi,
President,

Direct Line: 248-970-0041
Chris@Clear2Mortgage.com
NMLS: 1159930

Chris Essak,
Director of Sales,

Direct Line: 248-331-9418
Chris.E@Clear2Mortgage.com
NMLS: 1461156

Lucas Barbat,
Director of Sales,

Direct Line: 248-436-4914
Lucas@Clear2Mortgage.com
NMLS: 1675654

www.Clear2Mortgage.com • 248-970-0040
219 S Main St. Ste 111 Royal Oak, MI 48067
NMLS: 1911663

Same Day Pre Approval. Realtor Preferred Broker. 
Conventional, FHA, VA, First Time Homebuyer. 

BY THE 
NUMBERS

2024

Here’s what the top agents  

in OAKLAND COUNTY  

sold in 2024

$7,182,771,404 15,316

SALES 
VOLUME

TOTAL 
TRANSACTIONS

AVERAGE SALES VOLUME 
PER AGENT

AVERAGE TRANSACTIONS 
PER AGENT

$14,365,543

31
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EMBRACING NEW CHALLENGES THROUGH A SERVICE MINDSET

Youngblood
PHOTOS BY STYLISH DETROIT

AGENT SPOTLIGHT

As a successful real estate agent 
and associate broker in Rochester, 
Michigan, Michele Youngblood has 
always been committed to providing 
top-level service throughout her 
career journey. She believes that 
people are called to be of service to 
others, and that proceeding with that 
mindset is critical to a fruitful life.

Michele started with a firm foundation 
of hard work and compassion, instilled 
by her single mother Shirley, who taught 
her to have internal strength and faith 
in God. Michele then attended Michigan 
State University and earned a degree 
in materials and logistics management, 
after which she began working at Ford 
Motor Company in New Vehicle Launch 
Management. There, she learned that 

there are “no stupid questions” when 
money is involved, and knowing the 
whole process — not just your own 
piece — could prevent issues before 
they occur. This is a valuable skill in any 
career, and especially in real estate.

After working at Ford Motor Company 
for seven years, Michele and her family 

relocated to the New York City area in 
2000, prompting her to step away from 
her corporate role to focus on raising 
their two sons. Michele fondly refers to 
this period as the “best job” she has ever 
had, and it allowed her to prioritize her 
family and faith — two pillars that have 
been the foundation throughout her life.

After moving back to Michigan and in 
response to a family need, Michele co-
founded Detroit Technical Equipment 
Company, a multimillion-dollar 
commercial construction company, 
in 2007. For eight years, she used her 
past experience to serve as the co-
owner and vice president of project 
management and accounting and 
promote the company’s growth and 
success. In an industry with a reputation 
of “profit above service,” Michele 
gained a reputation of professionalism 
through service, which was valued 
by contractors, clients and vendors.

Michele desired to make a meaningful 
impact and have a more flexible 
schedule, so in 2016, she decided to 
explore the world of real estate. “Real 
estate has always interested me, and I 
loved the idea of helping people through 
one of the most stressful times of their 
life,” she said. With a background in 
project management, construction, and 
personal home improvements, Michele 
found a perfect fit in real estate. She 
is able to help clients see the potential 
of a home, listen to their needs, and 
make the whole process as stress-free as 
possible. After all, real estate is service 
and project management at its core!

Since joining Next Level Realty in 2018, 
Michele has consistently demonstrated 
her commitment to excellence, earning 
the prestigious Best of Zillow award for 
four consecutive years. She manages the 
Rochester Hills office for the company, 
which continues to grow by providing 
a family atmosphere and true agent 
support. However, her best measure 
of success lies in the satisfaction of her 
clients. “Knowing that I have helped 
to make the buying or selling process 
easier for people is my reward,” 
Michele said, “and happy clients are 
the only result worth measuring.”

Michele
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One of the biggest challenges Michele 
faces as an agent and associate broker 
is maintaining a healthy work-life 
balance. As a dedicated professional, 
she understands the demands of the 
industry but remains steadfast in her 
commitment to her family. “I turn my 
phone off at family dinner time, do not 
work Sunday mornings because that 
time is reserved for church and family, 
and try not to work after 8:30 p.m. 
unless it’s necessary,” she explained.

Throughout her journey, Michele has 
been guided by many role models — 
from her mother’s unwavering love 
to her husband’s encouragement 
to take risks. However, her greatest 
influence has been her faith in Christ, 
which has served as a guiding light in 

her life. She is thankful for the people 
and blessings God has provided.

Michele’s career ambitions are fueled 
by a desire for continued growth and 
expansion. “Real estate is something 
you can thankfully do for as long as 
you want to and are able, and there is 
endless room to grow,” she said. Her 
goals include growing the Rochester 
Hills office and potentially expanding 
her licensing to another state.

When asked about her advice 
for new real estate professionals, 
Michele mentioned how crucial it is 
to communicate well with clients and 
other agents. “Communication is the 
single most important thing in any 
transaction. Answer your phone and 

talk to people!” she shared. “Expect 
to work hard — it’s not easy money. 
Consider this as a service industry — 
not sales — and act accordingly. Be 
kind to other agents: It’s good business, 
and your reputation is important.” 

Michele is a testament to the power 
of embracing challenges, prioritizing 
service, and staying true to one’s values. 
Her success in the real estate industry 
is a direct reflection of her commitment 
to empowering others, her faith, and 
her ability to adapt and thrive in new 
environments. As she continues to 
chart her path, one thing remains 
certain: Michele’s impact will be felt 
not only in the lives of her clients but 
also in the community she serves.

“COMMUNICATION 
is the single most 
important thing in 
any transaction. 

Answer your phone 
and talk to people!”

Call Zack
today!

(586) 484-8118  |        @simply.spaced.home

IN HOME SERVICE • ORGANIZATION / HOME DECOR

Combining Style With Functionality 
For a Simple and Organized Space!
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Home Inspec�ons can be scheduled within 48 hours.
248-550-9492 • totalhouseinspec�on.com

@totalhouseinsepc�on

Give us 5%
 OF YOUR CONFIDENCE

We’ll Earn the Other 95%!

& PHOTOGRAPHY

Aerial Videos  •  Aerial Photos
Listing Photos
Walkthrough

Videos
Floor Plans

Property
Websites

Free Marketing
Virtual Staging

ONE STOP SHOP

www.greatlakesaerialvideoservices.com

586.246.4203
Contact@GLAerial.com

Opening doors
when other
lenders can’t.

Amanda Leonard
Loan O�cer  NMLS #1907328

43252 Woodward Ave. Suite 202
Bloomfield Hills, MI 48302

248-895-2278
amanda.leonard@ccm.com
crosscountrymortgage.com/amanda-leonard
         @mortgagesbymanda

• comprehensive expertise
• personalized approach
• diverse range of options
• long-term support
• exceptional customer service
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

The Sitzer-
Burnett 
settlement 

was a focal point as 
national, state and 
local associations 
worked together to 
keep members and 
consumers informed—
and association leaders 
laid the groundwork for 
the path ahead.

in joining the program can email 
surrogates@nar.realtor.

In the advocacy arena, NAR scored 
significant wins: defending private 
property rights, securing the OK for 
VA buyers to compensate their brokers 
directly as the Department of Veterans 
Affairs studies the issue further, 
and supporting industry-friendly 
policies and candidates at all levels of 
government. The REALTORS® Political 

NAR NEWS

NAR 2024 

YEAR IN REVIEW

The National Association of REALTORS® 
(NAR) recently released its 2024 Year 
in Review. The 33-page report is an 
assessment of the organization’s past 
year, highlighting member benefits 
across eight areas — and promising a 
new mission-driven era.

Last year brought significant milestones 
for the association, including 
settlement of the Sitzer-Burnett lawsuit, 
implementation of residential practice 
changes for members, and approval of 
Culture Transformation Commission 
recommendations to bring greater 
accountability and transparency. All this 
came as members worked to navigate 
a challenging market, with limited 
inventory, higher interest rates and 
shifting living and work patterns.

“The past year tested our resilience 
as an industry, as an association and 
as individuals,” NAR President Kevin 
Sears said in a letter that opened the 
report. “As we embark on 2025, I want 
to express my gratitude to you — our 
members, the broker community, the 
local and state associations, and our 

MLS and industry partners — for the 
incredible work you’ve done to push 
through these challenges and help set 
the stage for our industry’s future.”

Building Trust, Collaboration 
NAR CEO Nykia Wright said the 
association must evolve to meet the 
needs of members “today and tomorrow” 
while building on the momentum 
generated last year.

“In 2024, we cut costs and passed our 
first balanced budget in at least 10 years,” 
Wright said. “We also conducted in-depth 
research to begin laying the groundwork 
for a new member experience.”

She added: “The work to redefine our 
broker relationships; better leverage 
our relationships with state and local 
associations to optimize member value; 

build on our strategic partnerships 
with aligned Institutes, Societies and 
Councils; demonstrate our appreciation 
for the many volunteer leaders who 
are instrumental to driving our mission 
forward; and reposition our staff to 
meet the ever-growing needs of these 
stakeholder populations will shape our 
2025 activities.”

Wright has engaged two new partners 
in the effort: In early January, NAR 
announced that Sherry Chris, former 
CEO of Better Homes & Gardens Real 
Estate and ERA Real Estate, would join 
the association as a special advisor to 
help strengthen relationships, build 
trust and enhance collaboration with 
brokerage leaders. On Jan. 15, Jarrod 
Grasso was named senior vice president 
of industry relations for NAR, a role 
dedicated to enhancing the association’s 

More than 1,000 
NAR members joined 
a grassroots effort—

as surrogates—in 
2024 to help educate 
consumers about the 

practice changes. 

relationship with state and local 
association leaders. Grasso joins NAR 
after serving the New Jersey REALTORS® 

for more than two decades, most 
recently as their CEO.

Supporting Member Success 
In 2024, to assist members in preparing 
for practice changes outlined in the 
settlement, NAR launched facts.realtor 
to provide updates and guidance. The 
resource includes more than 120 FAQs, a 
legal video series that garnered more than 
800,000 views, and more than a dozen 
consumer guides, in English and Spanish, 
for members to use while working with 
clients. The association also provided 
its Accredited Buyer’s Representation 
(ABR®) designation course at no cost to 
members; nearly 162,000 REALTORS® took 
advantage of that benefit.

More than 1,000 NAR members joined 
a grassroots effort — as surrogates — in 
2024 to help educate consumers about 
the practice changes. Those interested 

Action Committee — which backed 50% 
Democratic and 50% Republican federal 
candidates — achieved a 97% success 
rate in the 2024 election cycle.

Underpinning NAR’s advocacy success 
is a highly regarded research team 
that provides thought leadership and 
produces key housing market data and 
research reports. In 2024, NAR Chief 
Economist Lawrence Yun, Deputy Chief 
Economist Jessica Lautz and their team 
spoke at more than 400 in-person and 
virtual visits across our 1,100-plus 
local and state associations, brokerages 
and third-party organizations. NAR’s 
research content generated 1.9 
million website visits, 240,000 report 
downloads and 100,000 social shares in 
2024, signifying the appetite members 
and consumers have for reliable 
housing data and research reports.

Reprinted from REALTOR® Magazine 
by permission of the National 
Association of REALTORS®. Copyright 
2025. All rights reserved.

A New Era Begins
SUBMITTED BY REALTOR® MAGAZINE  ••  BY ELIANA BLOCK

A House Is
Not A Home

Until We’ve Inspected it!
TRUSTED • RELIABLE • THOROUGH • EXPERIENCED

Contact us today to easily schedule your client’s inspection.

810.577.0670 • FisherHomeInspectionsLLC.com
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CUSUMANO
PHOTO BY MARY DUPRIE

BEHIND-THE-SCENES ALL-STAR Q&A

Position/Title: Director of Operations
Office/Company: Vanguard Realty Group
How long have you been working for/with 
the person who nominated you?: I have been 
working at Vanguard for almost four years.
How long have you been working in the real estate 
industry?: I have been working in the real estate industry 
for nearly five years. I was introduced to Vanguard 
through freelance marketing for one of their brokerage 
associates, Nicole Ulewicz, for about a year before 
officially joining Vanguard nearly four years ago. 

1. What did you do before you began 
working in your current position? 
I graduated from Walsh College in 2019 with a bachelor’s 
degree in business administration with a major in marketing. 
While in college, I interned at a well-known general contractor 
and then took on a full-time marketing coordinator role there 
after I graduated. It was a great experience that helped me 
transition into the real estate industry when I joined Vanguard.

2. What does your typical workday look like? 
I oversee key operational functions at Vanguard, including 
managing front-office operations and implementing new 
technologies to improve efficiency. I also take the lead in 
shaping our marketing, communications, and branding 
strategies to strengthen our presence in the industry.

As part of the Leadership Team, I play a crucial role in 
helping guide the company’s short- and long-term goals, 
ensuring we stay on track and continue to grow successfully.

3. How would you describe your job in one word? 
I would describe my job as “rewarding.” The opportunity 
to see the progress of projects unfold and knowing that 
my efforts directly contribute to their success is incredibly 
fulfilling. Additionally, playing a role in shaping and growing 
Vanguard’s brand gives me a sense of accomplishment. 

Seeing our company’s impact in the real estate industry 
and knowing that I’m part of that journey makes my 
work truly meaningful. It’s not just about the daily tasks 
but the long-term results that make it all worthwhile.

4. Why do you think you excel at your job? 
I understand that real estate is a people-centric industry. 
My dedication to delivering exceptional customer 
experiences — whether it’s through marketing campaigns 
or operational processes — has earned the trust and 
loyalty of my coworkers, clients, and partners.

5. What is the most challenging aspect of your job? 
We are in a very fast-paced industry. When it comes to 
marketing and communications, it is crucial to execute in a 
timely manner to assist in the sale of the product being offered.

6. What is one thing about you that others 
might find surprising or interesting? 
I danced from the age of 3 until I graduated from high 
school at 17. Following high school, I coached another 
local high school team. Dancing throughout the years 
taught me invaluable skills such as time management, 
teamwork, accountability, persistence, and creativity.

7. When you’ re not working, what 
do you like to do for fun? 
When I’m not working, I enjoy cooking, baking, and traveling 
… and when all three come together, it is the absolute best!

8. How do you feel about being nominated 
as a Behind-the-Scenes All-Star? 
I am deeply honored to be nominated as a Behind-the-Scenes 
All-Star. It’s incredibly fulfilling to know that the work we 
do behind the scenes is recognized and appreciated. As a 
key member of Vanguard’s team, I am proud to contribute 
to the ongoing success of our organization, and it’s truly 
rewarding to see the impact of our collective efforts.

Nicole Ulewicz, associate broker 
at Vanguard Realty Group, 

appreciates how Sabrina goes the 
extra mile to tailor her work to 
each agent’s individual needs. 
“Sabrina takes pride in what 
she does,” Nicole explained. 

“She will identify your needs, 
make a plan, and execute. She 
will then evaluate the process 
and revise as needed. She is 
always looking to improve.”

Nicole sees a lot of herself in 
Sabrina, and considering that 
both women began working 
in business while they were 

in their twenties, Nicole 
will do whatever she can 

to support Sabrina’s career 
growth. “We place a strong 

emphasis on family and on the 
simple pleasures in life — along 

with being a strong-minded, 
independent woman,” she said.

Sabrina
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RISING STARS:
High-performing agents who’ve
been in real estate for less than
5 years.

CONTRIBUTORS:
Knowledgeable industry
professionals who provide 500-
800-word educational articles.

DIFFERENCE MAKERS:
Those who make a difference in the
community through charitable or
philanthropic work.

PARTNERS:
Highly recommended and strongly
endorsed real estate and home
service providers.

TOP AGENTS:
Agents who perform in the top
300-500 in the market and have 
an interesting or inspirational story
to tell. 

Be Featured in Real Producers
Apply for you or someone you know to be featured in an upcoming article. 

WHO WE FEATURE:

SCAN ME

Nominate someone at linkr.ee/realproducers

RENAE FRANCES
PHOTOGRAPHY

Powerful Branding Photography

for Realtors & Business Owners.

RenaeFrancesPhotography.mypixieset.com

Renae Smith
818.209.9509

Branding • Marketing • Headshots

Home Rehab & Renovation
Residential & Commercial Cleaning
Investment Trash Out & Turn Over

Home Rehab & Renovation
Residential & Commercial Cleaning
Investment Trash Out & Turn Over

248.457.5075
DBIndustrialServices.com

6659 Highland Road #106-A, Waterford

BEFORE

AFTER
SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience 

packed with industry insights, cutting-edge strategies, and powerful networking 

opportunities designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

SAVE THE DATE FOR
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TOP PRODUCERS

Corey Light and Pierre 
Binandeh are the 

dynamic duo behind 
the Corey & Pierre 
Real Estate Group, 

operating under  
@properties - Christie’s 

International Real 
Estate. With a 

career volume of 
$100 million and 

an impressive 
$16 million in 

sales in the last 
year alone, Corey 

and Pierre have 
firmly established 

themselves as 
top performers in 
Oakland County’s 

competitive real 
estate market. They 
are also multi-year 

recipients of the Hour 
Detroit Real Estate 
All-Star and have 
been consistently 
ranked in the top 

1% of REALTORS® 
in the county.

Corey’s path in real estate 
began while he was in 
college, working the 
front desk of a real estate 
office until he eventually 
transitioned into marketing 
and became an agent’s 
assistant. Although Corey 
received his real estate 
license at a young age, life 
initially took him down 
a different path after 
graduation. “I spent nearly 
a decade in various sales 
roles,” he recalled. “My 
experience ranges from 
gym membership sales to 
medical diagnostics, but 
my passion led me back to 
the world of real estate.” In 
2016, Corey reactivated his 
license and returned to his 
first love: helping people find 
their dream homes. “I’ve 
always believed in doing 
what you love, and for me, 
that’s real estate,” he said. 
“This industry excites me 
because it’s so much more 
than transactions — it’s 

about making dreams come 
true and being part of a huge 
milestone in people’s lives.”

Like Corey, Pierre’s passion 
for real estate was also 
instilled in him at an early 
age, having grown up 
watching his father build 
a successful construction 
company. “From new 
construction to investment 
properties, I’ve seen every 
facet of this industry,” 
Pierre said. “It has given 
me an edge as an agent 
because I understand 
home development — 
from their foundation 
to the final finishes.”

Pierre’s career journey, 
however, started elsewhere. 
“I initially worked as a 
personal trainer before 
transitioning to healthcare 
consulting,” Pierre shared. 
“When the company I was 
working for was sold in 2016, 
it gave me the opportunity 

to reflect on my true calling. 
With encouragement 
from Corey, I took the leap 
into real estate, and since 
then, we have formed a 
powerful partnership.”

Corey and Pierre’s 
partnership is built on trust. 
After all, their friendship 
stretches back long before 
their real estate careers. 
“Our shared enthusiasm 
for the industry, coupled 
with a deep trust in each 
other, made the decision to 
partner up a natural one,” 
Corey explained. “With 
my background in sales 
and marketing — paired 
with Pierre’s in-depth 
knowledge of construction 
and renovation — the two of 
us bring a complementary 
skill set to our clients.”

The key to Corey and Pierre’s 
success has been their 
hands-on approach. “We 
are fully involved in every 

BY ROBBYN MOORE 

PHOTOS BY STYLISH DETROIT

Corey Light &

A BUSINESS DRIVEN 

BY TRUST & A PASSION 

FOR REAL ESTATE

PIERRE BINANDEH
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transaction — from initial 
client consultations to closing 
day,” Pierre said. Corey 
added, “We want our clients 
to know that when they hire 
us, they’re getting us — both 
of us. That’s how we provide 
such a high level of service.”

In an industry where deals 
don’t always go as planned, 
Corey and Pierre have 
learned that the difference 
between a good agent and 
a great one lies in how 
challenges are handled. 
“The nature of this job is 
that things will go wrong,” 
Pierre said. “Nevertheless, 
we always approach it with 
the mindset of ‘how are we 
going to make this work?’ 
rather than ‘if it’s going to 
work out.’ That mentality 
is what sets us apart and 
leads to happy clients, even 
when the road is bumpy.”

Corey and Pierre agreed 
that helping clients exceed 
their own expectations is the 
most rewarding part of their 
business. They have built a 
reputation for going above 
and beyond, often turning 
clients into lifelong friends. 
“There’s nothing better 
than seeing a client achieve 
something they didn’t think 
was possible,” they said. 
“That’s what keeps us going.”

For Corey and Pierre, family 
is at the heart of everything 
they do. Corey is a proud 

father to Brayden, 4, and 
Sophie, 2, while Pierre and 
his wife, Laura, recently 
welcomed their daughter, 
Nora. Both Corey and 
Pierre value time with their 
families above all else, and 
share an equal balance of 
personal and professional 
fulfillment to drive their 
success. They also bring that 
same level of care to their 
client relationships, treating 
every client as if they were 
part of their extended family.

Corey and Pierre have 
built their business on 
two important principles: 
building strong relationships 
and positioning themselves 
as experts in the field. 
“People do business with 
whom they like and trust, 
but they also need to know 
you’re the best at what 
you do,” Corey said. “It’s 
not enough to just be liked 
— you need to blow your 
clients away with your 
knowledge and service.”

For other professionals in 
the industry, Corey and 
Pierre suggest that they 
build and nurture their 
relationships and always 
exceed expectations. The 
two of them have always 
strategized how to best help 
their clients achieve their 
real estate dreams, and 
as a result, their growing 
business has evolved into 
a powerhouse team.

The nature of this job 

is that things will go 

wrong. Nevertheless, 

we always approach 

it with the mindset of 

rather than ‘if it’s 

going to work out.’ 

That mentality is 

what sets us apart 

and leads to happy 

clients, even when 

the road is bumpy.”

‘HOW ARE WE 
GOING TO MAKE 
THIS WORK?’ 
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EVENT RECAP

BE SURE TO FILL OUT OUR POST-EVENT SURVEY AT WWW.RPEVENTSURVEY.COM. TO REGISTER FOR OUR NEXT 
EVENT, EMAIL TERRA.CSOTTY@N2CO.COM.

BACKDROP PHOTOS BY ANDY SCHWARTZ WITH STYLISH DETROIT  

PHOTOS BY RENAE FRANCES PHOTOGRAPHY 

Thank You for Attending Our  
Muse & Mingle: A Toast to the Top!

Oakland County’s top real estate agents 
and esteemed Preferred Partners 
gathered for an unforgettable evening 
at Park West Gallery in Southfield 
for our Muse & Mingle: A Toast to 
the Top! This exclusive event blended 
fine art, meaningful connections, 
and well-deserved celebration, 
creating a vibrant atmosphere of 
networking and camaraderie.

Guests enjoyed a stunning backdrop of 
world-class artwork while indulging in 
delicious food, handcrafted cocktails, 
and live music, setting the perfect 
stage for engaging conversations and 
new partnerships. From the energy 
in the room to the shared excitement 
of collaboration, the event truly 
showcased the power of bringing top 
industry professionals together.

A heartfelt thank-you to our 
incredible Preferred Partners! 
Your unwavering support is the 
foundation of events like these 
and the continued success of our 
Real Producers community.

Gratitude to Our Sponsors 
We extend a special thank-you to our 
Host & Sponsor, Park West Gallery, 
for providing a breathtaking venue, 
and to our generous event sponsors 
who helped bring this gathering to life:

Food Sponsors: Morse Moving 
& Storage, Becky Alley with 
Capital Mortgage Funding, 
and Golden Key Realty

Bar Sponsors: Changing Places 
Moving and Berkshire Hathaway 
HomeServices - Kee Realty
Music Sponsor: Lombardo Homes
Décor Sponsor: DFCU Financial

We also appreciate RealPush Podcast 
for joining us, as well as Renae 
Frances Photography and Stylish 
Detroit for capturing the event 
with stunning photos and videos.

As we reflect on this incredible 
evening, we look forward to even 
more opportunities to connect, 
collaborate, and celebrate the top 
professionals shaping Oakland 
County’s real estate industry. 

See you at our next event — Breakfast 
of Champions — on May 7!
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FAQFAQ
All about Oakland County Real Producers

Q: WHO RECEIVES THE MAGAZINE?
A: The top 500 real estate agents in Oakland County. We
update our mailing list annually to ensure Real Producers reaches
our area’s top-producing agents.
 
Q: WHAT IS REAL PRODUCERS ALL ABOUT?
A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Oakland County real estate. Every
month we share stories of some of the area’s most recognizable
names in real estate, as well as the rising stars in the industry
and the preferred partners that are highly recommended by top
agents. Beyond the magazine, we host exclusive events that
bring titans of real estate together. 
 
Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?
A: You have to be on the top 500 list to be a featured agent.
We welcome nominations for other real estate agents,
businesses, brokers, owners, or yourself. Office leaders can
also nominate real estate agents. Though we can’t guarantee a
feature, we strongly encourage you to meet our team and
attend our private events so we can get to know your story.

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model. 
We share real stories of Real Producers – no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE
AND AT EVENTS?
A: The businesses that sponsor the magazine and attend our events
are some of the best vendors in Oakland County in their category.
Find them listed in our index. We partner with businesses that top
agents have recommended to us, so every single business you see in
this publication has earned its “stamp of approval.” Our team also
vets every business to make sure they are a good fit and bring value
to our powerhouse network.

Q: HOW CAN I RECOMMEND A BUSINESS?
A: If you’ve enjoyed working with a local business that isn’t part of
our preferred partner network, please email us their information at
terra.csotty@n2co.com.

Q: CAN I SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
terra.csotty@n2co.com.

Real Producers magazine started in Indianapolis in
2015 and is now in more than 130 markets across
the nation. 

More info at www.oaklandcountyrealproducers.com
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