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HOME PREPARATION " PHOENIX
SERVICES NPT ome Renovalions W NPT

FROM THE SMALLEST REPAIR TO THE LARGEST
Value-added services to prepare homes for sale. RENOVATION, PHOENIX HOME RENOVATION CAN HELP.

@ e @ For a FREE QUOTE call 219.512.5316

OR VISIT WWW.PHX-RENO.COM
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Financing options available
Reduce stress for your clients
Quickly get homes market-ready
Design & color suggestions

[ ] ] L] L]

¢ 219-350-8644




PROPERTY
wmd~  PRESENTATION seamles_s
MODISHLY DESIGNED EXPERTS Tra nsa Cilons;

— e

[ A
A .
=g =
L ] =
T A
e
A
Fallic »
F "
® ’” k Tl
1 Ny
et i
A o
n Lt

Cindy Finley
Senior Account Manager
219.713.9760

cfinley@meridiantitle.com

MERIDIAN TITLE

meridiantitle.com D E3€IE
Palmer Myers
Senior Account Manager
ql . 219.746.0873
CROSSCOUNTRY Partner with T pmyers@meridiantitle.com
CrossCountry Mortgage, LLC! />~ Dawn Zigler
Senior Account Manager
We have been in the 219.608.4799
industry for over 29 years! dzigler@meridiantitle.com
You can count on us to
help you get your dream Brooke Leonard
home! Our friendly service Account Manager
and educated team guide 219.677.3769
our clients to a smooth bleonard@meridiantitle.com
closing! CCM
Popular Products
e Freddie Mac Borrower Smart Access
Contact us TOday! e Good Neighbor Next Door
@ CCMHomeLending.com e FHA 203(k) Rehabilitation
TeamWendy@CCM.com * Buy NOW Refi Later.‘!
e Fannie Mae 2-4 Unit 5% Down

O 219-750-9501
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AVOID SURPRISES BY GETTING A MOI.D ,1
INSPECTION BEFORE LISTING A PROPERTY

ISPECIALTY CLEANING & CONTRACTING SERVICES '

IN THIS ISSUE

8 Preferred Partners
10 Meet the Team
12 All About NWI Real Producers

' ey
i i W A
14 Ask the Expert 3 0 Ml

18 Event Recap

24 Partner Spotlight: SCCS NWI COVER STORY Tezak
30 Rising Star: Ashley Nicole Tarver

34 Cover Story: Mike Tezak

We are commltted to kb'

CONTACT. -
USNOW 2 79-928-3026 WWwW.sccsnwi.com

If you are interested in contributing or nominating REALTORS® for

certain stories, please email us at colt.contreras@n2co.com. MOLD INSPECTION MOLD TESTING MOLD MITIGATION WAEEEAD#yPAGE

TWO GREAT BUSINESSES, SAME GREAT OWNERS!

THE HAGE INSURANCE AGENCY PRIDES THEMSELVES ’
IN BEING A REAL ESTATE FOCUSED OFFICE. )

Radon Testing & Mitigation Superior Residential & Commercial Inspections

ﬁvﬁ everWise THEY NOT ONLY PROVIDE EGGCELLIENCE SERVICE TO YOUR
Indoor Air Quality Testing & Solutions WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More! W oo CLIENTS, BUT THEY ALSO FIND WAYS T(p HELP YOU GROW, AS
A BUSINESS! BY YOUR SIDE EVERY, HOP YOU TAKE!
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

Caring Transitions

Of Crown Point

(219) 213-9413
www.caringtransitionscp.com

Area Wide Waterproofing
(708) 247-7467
www.areawidewater
proofing.com

STI Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

Blackburn Builders
(815) 370-9537
www.blackburnbuilders.net

Contreras Home Inspections
(219) 309-7142
www.contrerashome
inspections.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOMEstretch -
Northwest Indiana

(219) 350-8644
www.home-stretch.com/
nwindiana

Great Lakes Spray Foam
(219) 384-9764
greatlakesspf.com

8 - April 2025

Hage Insurance Agency
(219) 627-5145
www.hageinsurance.com

Indiana Farm Bureau Insurance
Aaron Schwartz

(219) 789-7485
www.infarmbureau.com/
agents/Aaron-Schwartz-Lake-
CrownPoint-IN

The Junkluggers of
Greater NW Indiana
(219) 252-5882
Junkluggers.com

Grady’s All Season
Landscape & Design

(219) 670-7513
www.gradylandscaping.com

Jaguar Land Rover South Shore
(219) 245-2500
landroversouthshore.com

Rytech Restoration

- Lake County

(219) 213-3911
lake-county.rytechinc.com/

CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Everwise Credit Union
Scott Kosteba

(219) 276-0757
www.everwisecu.com

First Community Mortgage
-The Amanda McKenzie Team
(219) 274-0186
www.approvedwithamanda.com

Purdue Federal Credit Union
Kristine Clark

(219) 281-3288
www.purduefed.com/

Union Home Mortgage
Travis Waters
(219) 286-221
www.uhm.com

College Hunks Moving Junk
(812) 219-2376
www.collegehunkshauling
junk.com/merrillville/

Fred’s Contracting Inc.
(219) 865-2056
www.fcipaints.com

Franklin Pest Solutions
(815) 871-2733
FranklinPestSolutions.com

T-23 Productions
(219) 381-5719
www.t-23productions.com

Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

Eagle Eye Media
(708) 351-0954
www.eagleeyemedianwi.com

The Plumbing Paramedics
(219) 554-8808
www.theplumbing
paramedics.com/valparaiso-in

TradeWinds Print Shop
(219) 945-0100
www.tradewindssignshop.com

Phoenix Home
Renovation NWI, LLC
(219) 247-8773
www.phx-reno.com

Coppollilo’s Italiano
Crown Point

(219) 265-6768
coppollilos.com/locations/
crown-point/

McB’s Environmental
Inspections
(574) 930-0518

Modishly Designed
(219) 546-1696

www.modishlydesigned.com

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(317) 966-2270
MeridianTitle.com

Near North Title
(312) 621-3323
nntg.com

Premier Title
(219) 386-4006

SCCS NwI
(219) 928-3026
www.sccsnwi.com

Everlast Flooring
(219) 916-4777
www.everlast-flooring.com
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MEET THE TEA"

RYAN IS THE FOUNDER OF EAGLE EYE MEDIA AND HAS EXTENSIVE
KNOWLEDGE IN VIDEO MARKETING, BUSINESS AND CONTENT

,l'.' CREATION. RYAN'S TIME IS SPENT STRATEGIZING IDEAS FOR

- PROJECTS, COORDINATING WITH CLIENTS AND STREAMLINING
APRODUCTION FOR HIS TEAM.

YOU MIGHT FIND HIM BEHIND THE CAMERA DURING SOME
PRODUCTIONS BUT HE WILL ALWAYS BE DIRECTING THE PRODUCTION
TEAM AND MAKING SURE EVERYONE IS HAVING FUN, ALL WHILE
EXECUTING TOP-NOTCH CONTENT FOR ALL OF OUR CLIENTS.

|A IS AN EXPERIENCED PHOTOGRAPHER AND VIDEOGRAPHER,

EARHEADING MANY OF OUR REAL ESTATE AND COMMERCIAL

OJECTS. SHE ALSO LEADS OUR EVENT DIVISION, PROVIDING
TOP-QUALITY SERVICE FOR EVERY PRODUCTION.

ITH ALL OF HER EXPERTISE, DELIA IS THE PERFECT TEAM
AYER. FROM CAPTIVATING STORYTELLING TD HIGH QUALITY .
ALS, SHE SEAMLESSLY FITS INTO THE PRODUCTIOMAWHEREVER

SHE IS NEEDED. |




Meet
The

Team

Colt Contreras Val Contreras Giavonni Downing Melinda Almaguer
Publisher Senior Editor Writer Photographer

£1E)

Follow us on our social
channels for the latest
info on exclusive events,
newsmakers and more.

Tyler Schilling Ryan Wells Heidi Holtsclaw
Event Photographer Event Videographer Ad Manager

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

They're making a big investment. We're here to keep it protected.

FR A NKL ’N Trusted for generations to protect A GREEN PRO
health, homes, businesses and - 7 CERTIFIED
PEST 3OLUTIONS \ : .: w

the environment since 1929!

800-GOT-PESTS? ~@ franklinpestsolutions.com
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Don’t let a leaky listing sink
your deal! Call the pros at

Area Wide Waterproofing for
timely and thorough service.

Scan for more
information on
services available and
for speedy service.

! ALE% *  Home Buyer
4 Woterproofing  ,* Inspection!

. T08-274-7467 -
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Call today for
a free

estimate or

*raanr”

ENVIRONMENTAL
INSPECTIONS

Over 30 years of educated evaluations Bon.friandiv bk e
for buyers, sellers, and homeowners. aedbhorias & e JUNKLUS&E[‘S

O
A ®

e o .
WELL WATER " SEPTIC * Donation receipts

WHY INSPECT
SEPTIC SYSTEMS
AND TEST WATER?

Shane L. McBurnett
Lead Inspector
Ernvirenmental Scientist
Purdue Grad

removal for your g
spring cleanout Uk Remoyal The Green WY

« Residential & commercial service

+ Same & next day Appointments

+ Locally owned & operated

+ We recycle & rehome as much as possible

C uu:[l

* Honesl pricing

Hecause many homes draw & S
W crinking water from the same *15 OFF /s truck load or more’
W site where waste is disposed! == maidss

I 1
(] ]
] L]
¥ *Offer wabeon partispating areat only. Caneck be sombined with sther ]
I fien J.;\(\b:f:-fm:::tlm{ :?w: Terms are conedB ions anody, {:GUPGN CODE: ]
) Offer expives.on /30005 € 2005 unidugpers Fanchising SPELLE. ISDECLUTTER 1
1 Mg rederead Each looalion independinlly cwie i aperated 1

D. "MeB" McBurnett
||'|5?JC-E.['.‘“.T _.ﬁ"'; —
Navy SEAL, Ret, __neas
Purdue Grad

requests@mchsinspect.com + 574.930.0518

Northwest Indiana Real Producers - 11



All About
Northwest Indiana
Real Producers

Q: Who receives this magazine?

A: The top 300 agents in Northwest Indiana based on volume
for the previous year and our Preferred Partners. There are
thousands of agents in NWI, and you, in this elite group, are
the cream of the crop. Just to be included in this group is an
accomplishment that testifies to your hard work, dedication,
and proficiency.

Q: Do real estate agents have to pay for the magazine?
A: NO! The magazine is FREE to agents and funded by the
partners who advertise.

Q: What kind of content will be featured?

A: This is all about you. We’ll do personal and unique stories

on members in the community, providing you with a platform
to inspire others. As we grow, we’ll add fresh content focused
entirely on you. It costs absolutely nothing for a real estate
agent to be featured. We are not a pay to play model; we

write real stories, about Real Producers, and we’re always
accepting nominations. We will consider anyone brought to

our attention-- we don’t know everyone’s story so we need your
help to learn about them!

Q: Who are our partners?

A: Anyone listed as a “Preferred Partner” in the front of the
magazine is funding and fueling this community and is an

12 - April 2025

SRETHWEST LHOIAWA

essential part of it. They are the top professionals in their
industry. They will have an ad in every issue of the magazine
and attend our events. One or many of you have recommended
every single Preferred Partner you see in this publication. Our
goal is to create a powerhouse network, not only for the best
agents in the area, but the best affiliates as well, so we can
grow stronger together.

Q: Does Real Producers have events?

A: Yes! Along with the magazine, we will host quarterly events
exclusive to this community, where you--the best of the best--
get together at local venues to socialize, mastermind, deepen
connections, and better our businesses. We will communicate
about events through the magazine, email, and on social
media--be on the lookout for info on our next one in May!

Q: How can | recommend a feature story?
A: If you are interested in nominating agents
to be featured, scan the QR code, email, or
call us. With so many wonderful nominated
agents, the decision each month is difficult

— so make sure we know who you are! We

would love your feedback on how we are Scan to
doing and what, if anything, we can do better Nominate
Features!

to help everyone in the industry Collaborate,
Elevate and Inspire each other.

Real Estate Law ¢ Evictions * Tax Sales ¢ Solving Title Issues

R/

Guided by Experience,

Your Trusted Partner with
Compassion and Transporency._

BB Kvachkoff
==t Law, Inc.

K | L 405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500

WE MOVE THE

THINGS YOUR  HA0LING JUNK & Moy HOME LOAN EXPERT

ONEARD
Kristine
Clark

GET RID OF THE
THEY DON'T
MNorthwest Indiana
Mortgage Specialist

< Junk Removal
¥ Full Service Moving CALL TODAY
< Furniture Assembly

+ Packing Service 2]9-281 —2993

NMLS #416865

PURDUE FEDERAL

CREDIT UNION

Giavonni
Nickson Downing

PURDUEFED.COM/KRISTINE

Our fl.l”f’ licensed and insured
team offers transparent pricing
and free estimates. From full-
service moves to eco-friendly
junk removal, we make the
process quick, easy, and hassle-
freea.

NMLS 417214

Northwest Indiana Real Producers - 13



ASK THE EXPERT

elling a home can feel

overwhelming for a

number of reasons. But,
prioritizing making the right
updates can significantly
impact buyer interest and
maximize your offers. In a
competitive market, proper
preparation is crucial.
Focusing on key areas
can enhance your home’s
appeal and even increase its
value by making a lasting
impression on potential
buyers. Breaking it down to
these five areas of the home
to focus your attention on
makes the home prep process
a little more digestible. Some
improvements are low-cost
and can be a simple DIY
weekend project. Other
projects may require a small
investment, like refreshing
the interior walls with a fresh
coat of paint, but the payoff
will be well worth the effort.

Main Entryway

The entryway is the first
thing visitors will see when
they walk into your home for
an open house or in listing
photos. Make sure that it’s
welcoming, uncluttered,

and updated. If you can only
choose one space inside your
home to spruce up, make it
the entry.

14 - April 2025

Lighten the wall color

with a fresh coat of

neutral paint

» Freshen up the staircase
by painting the spindles,
bannister, treads, or risers

* Replace flooring or carpet
on the staircase

» Switch out light fixtures

Main Living Space

The living space can be a
bigger time and money
investment. But if we think
about it, it’s where most
families spend the majority
of their time. Small updates
can make a major difference
to make the room pop.

* Choose a neutral wall color

e Paint the trim

e Whitewash red brick

* Update aging carpet

* Remove window treatment

* Consider staging instead
of using personal
furniture and belongings
in photos

* Remove any family photos
from the space

* Switch out light fixtures

Kitchens

Kitchens tend to be the most
expensive investment when
renovating or updating

a home. Renovating an
entire kitchen can be pricey
and time consuming, but
small tweaks, like updating
hardware, can make the
room look new.

* Paint the walls

* Paint the cabinets in lieu of
replacing with new ones

 Switch out cabinet pulls
and faucet hardware

» Update light fixtures

* Add new floorin

* Update appliance

* Remove clutter/
small appliances
from countertops

Bathrooms

Buyers can fall in love with
a bathroom or view it as a
dingy space that’s on top

of their list to tackle when
they move in. Give the buyer
a reason to love the house

Areas of the Home to Focus
on Updating Before Selling | &

BY ASHLEY
SUMMERS,
HOMESTRETCH:

even more with a handful of
swaps and small tasks in the
main bathrooms.

* Paint the bathroom vanity

* Swap out vanity hardware

* Paint the wall

* Update mirrors and
vanity lights

e Add a new towel bar,
toilet paper holder, and
towel ring

 Paint dated-colored tile to
neutralize the space

* Remove or replace the
shower curtain with a
neutral color

* Deep clean the space

Exteriors

Don’t forget the outdoors!
Curb appeal is important
and can be a dealbreaker to
some buyers... It’s their first
impression. Small updates
here make all the difference.

» Paint exterior bric

* Paint accent items like
shutters, the front door,
fascia boards, and
garage doors

» Update sconces or other
outdoor light fixtures

* Clean up the landscape
including trimming
bushes, pulling weeds,
mowing the lawn, and
laying fresh mulc

* Pressure wash sidewalks
and the driveway

YOUR HEADSHOT & Zerssnad BRANDING PHOTOGRAPHER!

219-323-4657 MELINDANICOLEPHOTOGRAPHY2I9@GMAILCOM

SCAN TO WEBSITE

ihcda 00©

Indiana H &L

[t ffens

down payment assistance

Amanda McKenzie

Production Manager | NMLS ID 372937
219-274-0186 | Amanda.McKenzie@fcmhomeloans.com

Loan approval and terms are dependent upon borrower’s credit, documented ability to repay, acceptability of collateral
LENBER property, and underwriting criteria. For more information visitwww.in.gov/ihcda/homebuyers/programs/ FCM NMLS ID 629700

"FLOORING

SERVING ALL OF NW INDIANA SINCE 1995

Ken Erow | 219-916-4777

Northwest Indiana Real Producers - 15
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BY THE NUMBERS INTERESTED
In recelving your Issue o

WHAT NWI'S TOP 300 AGENTS SOLD
NWI REAL

PRODUCERS
8,400 at your home address?

&
30% el

NEW AGENTS TOTAL
TO THE TOP 300 TRANSACTIONS

Scan the QR code to update
your contact information.

$2,950,000,000

=
|__ — SALES VOLUME

” WE WILL GIVE |
A $10 COFFEE

FIRST 10 AGENTS
TO CONTACT
US ABOUT
THIS AD!

"T.n' af -F__nl ‘:_'_.'I [ I'_lll .' ]' 8 .', Te] I:' I." 8 cory :r_. £

/\\—K HOME INSPECTIONS
Residential Home Inspection CONTRER AS

Sewer Scope Inspection

o
& 2 W IN PERSON
W|h Escrowofficeratanyofour 2 -
clos our residence el e - —
[ L i 5l 5
DOCUSIGN B - Va— o =
Documents that DO NOT requil § 1 N L

Septic Inspection

Radon Testing &4%7 @m &g Cj/(wqu

-

Iy levoraging ITe extonsive evpeoe ang. sty o contact Uy -~y | Wood Destroying Insect Inspection
d d technol t | . - ol
rangamons | o ensure seamiess s CALL OR TEAT. (219) 789-7485 Well Inspection
ancsery - 2008 NMAINST. | CROWN FONT - — . .
' ' Pre-Listing Inspection TO YOU R HOM E

11-Month Warranty (New Builds) BUYING EXPERIENCE

Commercial Drone Pilot

quickly, making the experience stress-free UPS
for buyers, sellers, and agents alike.

With access to a vast network of resources Nationwide Notary semce that
and streamlined tools, Fidelity National will come directly to an individual's
Title minimizes delays and resolves issues hg"‘ed° office to "db dk cuments

e e ' Infrared C Certified
and can be done nationwide INDIANA EARM nirare a':nera ?r e CO LT CONTRERAS Owner/Inspector
Cgristine Banter . BUREAU INSURANCE' Water Quality Testing
.309.1 | B4 Christine.Banter@fnf.com STDP KNDCKING DN WDDD Air Quality/Mold Testing 21 9-309-71 42

Colt@ContrerasHomelnspections.com
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EVENT RECAP

Winter Event:

Toast to the Top 300 of 2025

PHOTOGRAPHY BY T-23 PRODUCTIONS

Rain or shine, nothing could dampen
the energy at our Toast to the Top 300
of 2025 event on March 4th! South
Shore Jaguar Land Rover proved to be
the perfect setting for an afternoon of
celebration and connection. Over 140
of Northwest Indiana’s top real estate
professionals and industry-leading
vendors came together to toast to

your success as well as our December,
January, and February features. And let’s
talk about hospitality—the dealership’s
staff went above and beyond, even
escorting guests in with umbrellas to
keep the momentum going strong!

It was incredible to see so many top
producers and partners in one space,
sharing ideas and strengthening
relationships. Our Real Producers
events aren’t just about networking-
they’re about building real connections
that fuel business growth and
friendships. A huge thank you to event
sponsor Scott Kosteba of Everwise
Credit Union, Eagle Eye Media and T-23
Productions for capturing the magic

of the day, and the Hage Agency for

the photobooth. And what a milestone
to celebrate—NWT’s Top 300 agents
closed a staggering $2.95 billion in
sales volume in 2024! That’s something

Scan to access

worth raising a glass to. We are grateful your Top 300
for this amazing community and can’t badge for your
marketing

wait for our next event in May!

i I N

Scan to view
our event recap
video by Eagle
Eye Media

18 - April 2025 Northwest Indiana Real Producers - 19
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* Over 25 Years of Experience
HEATING & ([0 o condiionng & feohermal speciais
AIR CONDITIONING _ p . . d
YOUR INDOOR CLIWATE SOLUTION * Residential & Commercial Installation & Service
219-515-4007 * Family Owned & Operated
info@stiheatingandair.com * Financing Available

ROSEBUD

—STEAKHOUSE—
) - Eem—— g

A RARE STEAKHOUSE WELL DONE

Ask us about installing a geothermal heat pump in your home. It is the greenest, most efficient, and most cost
effective heating & cooling system available. You have to experience it to believe it!

A 30% federal tax credit for residential ground source heat pump
installations has been extended through December 31, 2032. The
incentive will be lowered to 26% for systems that are installed in 2033 and
22% in 2034, so act quickly to save the most on your installation. In
addition to the federal tax credit, some state, local, and utility incentives
may be available in your area for even more savings on installing a
geothermal heat pump.

concoan BN

Les Turbin, Vice President  Rachel Turbin, President

NEAR
ﬁﬂ NORTH

TITLE GROUP

Two Northwest Indiana Near North
LET US HELP YOU Locations to serve you best.
BRAND YOUR

BUSINESS WITH

VEHICLE
GRAPHICS!

Valparaiso Merrillville
308 E Lincolnway 4101 E 90th Dr, Ste C
Valparaiso, IN 46383 Merrillville, IN 46410

(219) 203-4086 (219) 755-0100

* VINYL LETTERING
* VEHICLE WRAPS
* DOOR MAGNETS
* MUCH MORE!

DESIGNED AND INSTALLED BY YOUR
DEDICATED PROFESSIONALS

kil '-"I-lﬁ-'lTE='.,--:
VISIT US AT G e ; : St al ] S . -
NNTG.COM e Dm0 ., L] L al g

CALL TODAY FOR A FREE ESTIMATE!

(219) 945-0100 EXT. 308 « SIGNSHOP@TRADEWINDSERVICES.ORG COPPOLILLOS.COM 1570 E Summit St, Crown Point, IN 46307
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SPECIALTY CLEANING
CONTRACTING SERVICE

(SCCS) NWI

PHOTOGRAPHY

PHOTOGRAPHY

VINNIE NOWARITA AND

innie Nowarita and his family have
Vtransformed personal hardship into a

mission to help others. The journey began in
2004, when his family moved to Northwest Indiana
and his young son Mick started experiencing severe
respiratory issues. “He was getting Croup,” Vinnie

recalls. “He had to spend a week in the hospital in a
Croup tent. We didn’t know what was going on.” The

culprit was mold lurking beneath their home’s carpet.

This early experience ignited a concern for indoor air
quality that would shape Vinnie’s future.

Years later, in 2007, a similar crisis struck. His son
Will, sharing a room with Mick, was plagued by
respiratory problems. “Mick was starting to develop
respiratory issues again; he was seven, and my
younger son Will was three,” Vinnie explains. A
hidden water leak, stemming from storm damage,
had fostered mold growth behind Will’s bedroom
wall, producing major health problems for both boys.

The ensuing battle with the insurance company

was grueling, lasting nearly two years. This ordeal,
however, became a catalyst. Vinnie sought assistance
from a public insurance adjuster, and soon his
experience led to sales opportunities with others
facing property damage.

This exposure to the restoration industry and his
family’s mold-related health issues sparked an idea.
“I started learning more about mold, and thought

it would be a good idea to be a contractor and help
people in similar situations,” Vinnie reflects.

By 2013, Vinnie leaped, leaving his national sales
position to dedicate himself entirely to his burgeoning
business, Specialty Cleaning and Contracting Service
(SCCS) NWI. SCCS NWI provides comprehensive fire,
water, and mold remediation services to Northwest
Indiana, offering everything from mold testing and
mitigation to water damage mitigation.

Today, Vinnie and his son Mick focus on water and
mold mitigation, driven by a passion to help those
facing similar challenges. “We deal with many people
who call feeling sick, and they want to know why,”
Vinnie explains. “We can do air quality testing now,
and we can help customers determine what type of
mold is in their home. This gives us the data we need
to determine a successful strategy to help each family.”

Mick, now working alongside his father, shares this
dedication. “Being able to do the work and then see
the positive change is what I enjoy,” Mick says.

Their commitment to customer care is evident

in their quick response times and dedication to
education. “I feel like we’re normally the quickest
responders and can prioritize the customers,” Mick

Northwest Indiana Real Producers - 25
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“WHEN | COULD

SEE THE IMPACT IN
SOMEBODY ELSE’S
LIFE THAT WE'VE

MADE THROUGH
OUR HARD WORK,

| FEEL LIKE
THAT’S SUCCESS.”

26 - April 2025

states. Vinnie emphasizes the importance of building
relationships within the community, particularly
with Realtors. “Our partnership comes from doing
good work,” he says. “Having a good reputation and
being in the community is critical.”

Vinnie’s ultimate reward comes from witnessing the
positive impact of their work. “It’s rewarding to know
that our team helps get people back in their homes,”
he says. “We had a customer in Valpo that couldn’t
sleep in her bedroom for months, and she didn’t
know why. She had mold growing under her floor,

in her crawl space. When she came back home after
we were done, she said, ‘I had the best night’s sleep in
months. That really made me feel good.”

When he’s not tackling mold or mitigating water
damage, Vinnie enjoys spending time with his
family, indulging in his love for music, and staying
active. “I enjoy doing anything that’s physical
activity. I play basketball, work out daily, and like
playing golf in the summertime. We both love
listening to music,” Vinnie says, referring to his
impressive record collection. Vinnie and Mick enjoy
attending concerts. Mick has a particular fondness
for the Windy City Smoke Out festival in Chicago.
“It’s a country festival,” he explains. “I always have
a blast going there.” Vinnie’s love for classic rock
shines through his deep admiration for the Rolling

Stones—he’s seen them live more than a dozen
times. It’s no coincidence that his son is named
“Mick”. Perhaps his most cherished concert
memory dates back to 1984, when he witnessed
the iconic Michael Jackson on his Victory Tour
with the Jackson 5. This was the tour that
followed the “Thriller” album. “That was pretty
incredible to see. I had no idea I was witnessing
such an iconic moment in time,” Vinnie
reminisces. Beyond music, Vinnie shares a love
for cars with his sons and enjoys traveling with
his family. This diverse range of interests provides
a well-rounded balance to his demanding work,
ensuring that Vinnie approaches each day with
renewed energy and enthusiasm.

Looking ahead, Vinnie envisions expanding his
business to Florida, aiming to replicate their
success while maintaining their high standards.

Ultimately, Vinnie and Mick Nowarita define
success by their ability to make a difference in
people’s lives. “When I could see the impact in
somebody else’s life that we’ve made through

our hard work, I feel like that’s success,” Vinnie
concludes. Their story is a testament to the power
of personal experience, community connection,
and a genuine desire to help others breathe easier.
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Bonus 5K to the Realtor that brings an
accepted offer by the end of the
parade on May 4th!
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ASHLEY NICOLE TARVER'’S FAITH-FUELED RISE IN REAL ESTATE

Ashley Nicole Tarver is
emerging as a powerful

force in real estate. From the
sterile confines of a science
lab to the high-stakes world
of real estate, her journey is

a testament to the power of
unwavering faith and work
ethic. “Faith-first” isn’t just a
mantra for Ashley; it’s at the
core of everything. She kicked
off her real estate career in
June 2022 with 10 deals. A
year later, she’d hit $2 million
in sales; by June 2024, she’d hit
aremarkable $7 million. With
over $12 million in total sales
since she started, it’s clear that
this isn’t luck—this is divine
orchestration coupled with a
relentless drive.

BY GIAVONNI DOWNING ¢ PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

Ashley’s backstory
includes 14 years of sales
experience, a career as

a biopharmaceutical

sales rep, and a knack

for translating complex
concepts into crystal-clear
communication. Her unique
career path started with
becoming a chemist with
a math minor, responsible
for the vibrant and iconic
bumblebee yellow and
tuxedo black paint on the
Chevrolet Camaro Classic.
Ashley’s personality is just
as lively, and her career
trajectory knows no limits,
taking her from steel-toed
boots and lab coats to high
heels and closing deals.

The beautiful reality of
single motherhood sidelined
her medical school dream:s,
leading her to pivot to
chemistry, where she

was among the top 100
Indiana University-Purdue
University Indianapolis
(IUPUI) graduates and

the only Black female in
her category. Her son,

now a pre-med student at
Tennessee State University,
is a testament to her
dedication. “Representation
matters,” she states. “I'm
grateful to stand as proof
that people can evolve,
expand, and succeed in
ways they may not even
imagine yet.”

Growing up, Ashley watched
her mother navigate the ups
and downs of life, becoming
her first real estate role
model with an investment
in a two-bedroom, one-
bathroom home. Ashley
describes her childhood

as modest but rich in

love, support, and strong
family bonds. Her father, a
salesman and landscaper,
planted the seeds of
entrepreneurship early.

Ashley considers her career
trajectory a series of divine
nudges. Early on, she felt
that the lab coat wasn’t the
best fit. “My personality
was just too big for the lab,”
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Ashley laughs. This led to a
transformative phone call—
an act of God, she insists—
propelling her into industrial
gas sales. Ashley conquered
the pharmaceutical world
from there, working for
giants like Eli Lilly and
Amgen. In 2021, she added
“investor” and “private chef”
to her impressive resume,
leveraging her culinary

skills and financial acumen
to build a private dining
business and flip properties.

Ashley didn’t flinch when
her pharmaceutical role was
phased out. Armed with a
potent blend of experience
and a heart for service, she
dove headfirst into real
estate. Her pharmaceutical
background sharpened her

ability to advocate for clients,

ask the right questions,
and understand the “why”
behind the “what.”

“T’'ve learned to hear people
beyond their fears,” she
says. “I'm a trusted partner.”
She helps sellers bridge the
gap between Zillow dreams
and market realities with
profitable strategies. Her
network of lenders, title
companies, and vendors
enforces her ability to
serve clients.

Success means emotional
fulfillment and financial
stability for Ashley without
compromising her values.
Currently, she is focusing
on building her team. She
travels and indulges in

as an investor adds a
layer of expertise. Ashley
fights for her clients and is
hardworking, passionate,
and dedicated to serving
others. She believes God
rewards those who show
up and do the right thing.
She wants to instill the
same values in her son,
teaching him the power of
entrepreneurship.

As Ashley looks to the future,
she sees growth in real estate
with her team and eventually

\/V\j
-

You Have Enoug ‘@.

Fuggle...

Leave Finding The

P

Right Mortgage To Me 4

UN,ONHC;‘/\:’E T\::WIS WA'I'ERS

MORTGAGE

AT
Travis Waters
Sr. Mortgage Advi
NMLS 150593
219.286.2211
T\X/aters@UHM ¢
UHM.com/TWatel

HEADSHOTS

BRANDING VIDEOS s
VIDEQ TOURS

LISTING SHOOTS

CALL,TEXT, OR EMAILTODAY

(219) 381-5719  TYLER@T-23PRODUCTIONS.COM

opening a restaurant.
culinary adventures when Whether it’s a perfectly OF LAKE COUNTY
she’s not closing deals. An plated dish or a dream home
active member of Alpha deal, Ashley delivers an ]
Kappa Alohe Sororitn Inc.  unnralleled experionce that GET BACK TO NORMAL FASTER WITH RYTECH!
her church, and a mentor to caters to her clients’ practical YOUR NEIGHBORHOOD RESTORATION EXPERTS
others, she embodies service. and aspirational needs.
“Faith equals success,” she Ashley Nicole Tarver is an .‘
declares. At any point when inspiration, proving that WATER MOLD FIRE CONTENTS
you can’t find a job, it is anything is possible with
time to step out on faith and faith, determination, and a 1122 ARROWHEAD CT | CROWN POINT, IN 46307
make one.” Her experience passion for service. E M E R G E N C Y s E R V I c E ( 2 -l 9 ) 2 1 3 - 3 9 -l -l

32 - April 2025 Northwest Indiana Real Producers - 33



COVER STORY

rrRoM HOMEBUYER 10 INDUSTRY LEADER

BY GIAVONNI DOWNING
PHOTOGRAPHY BY
MELINDA NICOLE PHOTOGRAPHY

ike Tezak’s journey
to success in real
estate is anything

but ordinary. His story is about
resilience, determination, and

a commitment to building a
business that puts his people first.
From his early days as an agent to
his current role as a broker/owner
and team leader, Mike’s career
has been marked by the pursuit
of excellence and a passion for
helping others succeed.

The Leap into Real Estate:

A Builder’s Influence

After attending Providence
Catholic High School and Quincy
University, he met his wife Pam,
married, and had two children,
Emily and Ashley. He was
balancing family life with working
in management at a casino, but he
had a desire for more. At the time,
real estate was not on his radar.

“I don’t have the patience to work
for other people,” he admits. “Pam
was an inspiration to me; she
taught me that there was nothing I
could not do.”

An unexpected encounter
sparked Mike’s entry into real
estate. While searching for their
step-up home, Mike and Pam

felt their agent wasn’t truly
advocating for them as young
homebuyers. Frustrated by the
experience, Mike thought, I can
represent people better than this.
The disappointment was so great
that they abandoned the idea

of buying an existing home and
chose to build instead.

When signing their contract,
the builder nudged Mike to get
his real estate license in the
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THERE’S NO SPECIAL PILL TO TAKE.
IT’S BEING WILLING TO WORK HARDER THAN
OTHERS, ANSWERING YOUR PHONE, AND
GIVING MORE WHEN YOU FEEL LIKE GIVING UP.”

summer of 2001. Mike took

the leap, earned his license,
proceeded to win “Rookie of the
Year” at his first brokerage, and
the rest is history. By 2004, Mike
represented 8 builders and his
first development.

Building a Team and a Brokerage
Mike’s entrepreneurial spirit and
passion for teaching led him to
create one of the first real estate
teams in Northwest Indiana. “I
had a team long before it was
popular. I realized I couldn’t

be in 10 places at one time,” he
explains. “So it was easier to
train people to help.”

This team-based approach became
the foundation for his brokerage,
Realty Executives, which he
opened in 2008. Mike’s vision was
clear: to create a place where
agents felt supported and valued.
“I wanted to open a place where
the agent came first,” he says.

At Realty Executives, Mike fosters
a culture of collaboration and
growth. He is always available to
answer questions, offer guidance,
and help his agents navigate
challenges. His wife, Pam, plays

a crucial role in the company.
She manages the front office

and brings her unique skills to
the team. “Pam flies far under
the radar but is respected by so
many in our business.”

A Commitment to Growth and
Retention: The Power of Culture
Mike’s leadership style has paid
off. Realty Executives boast an
impressive agent retention rate.
“Success to me is having happy
people,” he says. “My biggest

satisfaction comes from retaining
and nurturing top talent.”

The Importance of Goal
Setting and Persistence:

A Winning Mindset

Mike’s success is a testament to
the power of goal setting and
persistence. “It’s simple,” he says.
“There’s no special pill to take.
It’s being willing to work harder
than others, answering your
phone, and giving more when
you feel like giving up.”

He inspires his agents to set

clear goals and stay dedicated to
achieving them. “If you have a goal,
you can achieve it—as long as you
stay focused,” he says. This mindset
stems from his athletic background,
where he learned that “winning is
everything. Where there’s a will,
there’s a way.”

Mike is always seeking new
ways to grow and take on fresh
challenges. He owns a building
company, Generation Homes,
and an investment firm, and

he recently teamed up with

two of his original agents to
develop Stonebridge, a high-end
subdivision in Valparaiso.

Beyond Real Estate:

A Passion for Family, Sports,
and Community

When he is not busy running his
real estate empire, Mike enjoys
spending time with his family.
“I'm incredibly proud of both my
daughters,” he shares. “Emily, my
eldest, is a nurse practitioner, and
she’s building a wonderful life
and business in the panhandle of
Florida. And having my youngest
daughter, Ashley, on the Realty

Executives team is beyond fantastic.
She’s a hard worker with a real
passion for real estate, and it’s been
a joy to watch her grow and develop
on her own.”

Mike stays active and fully
embraces his love of sports. He is
aregular at Orangetheory Fitness,
a dedicated fantasy football

player (a topic he could talk about
for weeks), a passionate sports
memorabilia collector, and an avid
golfer. His energy is magnetic and
he admits that he needs to be in
constant motion.

Mike is also an enthusiastic
supporter of the community,
particularly the Boys and Girls
Club. “I try to do things that focus
on the kids,” he says. “I want

to ensure young kids receive
the support they need and are
exposed to opportunities to help
them grow. Kids are the next
generation of our communities,
and we must invest in them.”

A Legacy of Success: The Future
of Realty Executives

Under Mike’s leadership, Realty
Executives has become a dominant
force in the Northwest Indiana
real estate market. The company
has been recognized as a top
respected brokerage for over 17
years and in Porter County boasts
the #1 producing office since 2016,
a testament to his vision and the
agents’ hard work.

Looking ahead, Mike is excited about
Realty Executives’ future. Fueled by
changes occurring in the industry, he
remains committed to prioritizing
quality over quantity.

As Mike, his team, and the company
continue to grow, his passion for real
estate only gets stronger. “I learned
years ago that if T am going to have

to work, I better love what I do. And

I absolutely love what I do.” Through
real estate, Mike Tezak is building a
legacy of success that uplifts his family,
company, team, and community.
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