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NEW REALTOR REFERRAL PROGRAM 
Now offering 2% commission for all sold jobs!

PAINTING |  REMODELING |  CABINETRY |  WINDOW TREATMENTS
Servicing North Shore & Chicagoland

847-579-1600  |  AblazeDesignGroup.com  |  259 Waukegan Ave, Highwood, IL

E S T A B L I S H E D  1 9 7 4   |   F A M I L Y  O W N E D  &  O P E R A T E D D E S I G N  –  B U I L D  –  S H O P
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

TITLE COMPANY
Chicago Title
(312) 465-6554
CTCastleConnect.com

TREE SERVICES
Bartlett Tree Experts
(847) 559-9424
Bartlett.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ARCHITECT
YR Studio
(312) 823-0569
yr-studio.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971 x202
ChangLegal.com 

Floss Law, LLC
Bob Floss
(224) 326-2903
FlossLaw.com

Howeth Law LLC
(847) 566-6882
HowethLawLLC.com

Law Office of 
Judy K. Maldonado
(847) 379-7300
jkmlaw.com

Law Office of 
Mayra Prado-Pagan
(847) 707-3236
MPPLawyer.com

Lincoln Street Law P.C.
Kathy O’Malley
(847) 912-7250
LincolnStreetLaw.com

Susan J Kim LLC
(847) 906-3166
sjkimlaw.com

The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

Vitu Law Offices
(847) 400-4691
vitulawoffices.com

BATH & KITCHEN SHOWROOM
Studio41
(773) 235-2500
Studio41.com

BUILDER
A Perry Homes
(847) 549-0668
APerryHomes.com

Middlefork, LLC
Andrew Bowyer
(312) 560-3969
MiddleForkLuxury.com

CLOSING GIFTS
Cutco Closing Gifts 
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN
Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING
Iskalis Flooring Group
John Iskalis
(847) 456-2426

HOME IMPROVEMENT
ABLAZE Design Group
George Markoutsas
(847) 579-1600
ABLAZEdesigngroup.com

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing
(847) 367-0782
Dunsing.com

Legacy Inspection Group
(773) 818-2544
legacyinspect.com

The BrickKicker
(630) 420-9900
Brickkicker.com/Chicagoland

HOME WARRANTY
Achosa Home Warranty
(847) 975-6706
AchosaHW.com

Choice Home Warranty
Lori Amato
(847) 533-0181
www.chwpro.com

INSURANCE
Goosehead Insurance 
Boggs Agency
Kevin Boggs
(630) 365-7246
Goosehead.com

State Farm 
The Matt Mitchell Agency
(847) 967-0300
InsureWithMatt.com

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

CrossCountry Mortgage 
John Noyes
(773) 213-1339
CrossCountryMortgage.com/
John-Noyes

CrossCountry Mortgage 
Tammy Maranto
(630) 291-1476
CrossCountryMortgage.com

Forum Mortgage Bancorp
Katherine Bukowski
(847) 456-4416

Huntington National Bank
Rob Jones
(847) 651-6871
www.huntington.com/

Mortgage Forward
(833) 275-4258
www.glcu.org/mortgage-forward

Mutual of Omaha Mortgage 
Brent Kenyon
(773) 410-0696
MutualMortgage.com

New American Funding
Martin Lorenzen
(815) 934-9395

New American Funding
Larry Steinway
(224) 595-8600
LendwithLarry.com

OriginPoint 
The Alex Filin Team
(847) 732-8913

The Federal Savings Bank
Mark Johnson
(708) 710-8530

Wintrust Mortgage
Brian Jessen
(847) 712-0830
wintrustmortgage.com/
Brian-Jessen

MOVING COMPANY
Ramirez Movers LLC
(773) 484-7116

PEST SOLUTIONS
Rose Pest Solutions
1 (800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Elliot Powell Photography
(414) 375-9559
PhotoEP.com

Joe Castello Photography
(773) 842-3145
JoeCastelloPhotography.com

PICTURE FRAMING
Princeton Frame & Art Gallery
(847) 432-1930
Princeton-Frame.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate Images Inc.
(773) 209-3714
PrestigeListingPhotos.com

ROOFING
Etruscan Gutters & Roofing
Shaun Payne
(847) 926-0085
EtruscanRoofing.com 

L.R. Gregory and Son
Jim Gregory
(847) 999-7297
LRGregory.com

STAGING
M Design, LLC
Andrew Bowyer
(312) 560-3969
MDesign.house
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Ever since the inception of Chicago 
Real Producers in 2017, followed 
by DuPage and North Shore Real 
Producers in 2020, recipients of the 
North Shore Real Producers hard copy 
have repeatedly communicated that 
it is a badge of honor to be on our 
distribution list. Receiving the hard 
copy indicates you are among the 
top 500 producing REALTORS® in 
the North Shore. Most people know by 
now that we are not subscription based. 
However, every now and then, someone 
reaches out to me inquiring why they don’t receive 
the physical magazine.

After I explain how our platform works, people typically 
respect the fact that being on our distribution list must 
be earned. I’m happy to announce that we have created a 
badge image for your email signature, social media, website, 
listings, and marketing materials! We officially made the 
announcement at our winter event a couple of months ago. In 
case you missed it, scan the QR code and follow the prompts. 
Once some basic information has been submitted and your 
2024 production has been verified, you will receive your 2025 
North Shore Real Producers badge. Our Preferred Partners 
are eligible to receive their own specific badge as well. Letting 
everyone know that you are a Real Producer is just another 
credible way to help you stand out from the crowd.

DID YOU GET 
YOUR BADGE?

PUBLISHER’S NOTE

Pest-Free Peace of Mind
Your clients are making one of the biggest investments
of their lives. We help protect it. Whether it’s 

termites threatening a foundation, 
mosquitoes ruining outdoor 
spaces, or unexpected 
pest issues surfacing 
before closing, we 
provide proven, 
family-safe solutions.

800-GOT-PESTS?
RosePestControl.com

We are a local resource for your team
and clients. Book a free Lunch & Learn! 

We’ll equip you with essential pest knowledge 
to protect deals and add value to your service.

• Termite Protection – Chemical-free,
   preventive solutions for Chicagoland homes.
• Mosquito Control – Safe for families, pets,
   and pollinators like butterflies.
• Investor & Property Management Expertise – 
   Trusted by real estate professionals.
• 165+ Years of Integrity & Excellence –
   We’re still family-owned, unlike the competition.

A T T O R N E Y S  A T  L A W

15+ Years of Experience 
with Real Estate Matters 
in Chicagoland.

David Chang,
Attorney at Law

Make the Closing Process
Simple

Refer your clients to us for a 
smooth real estate transaction 

from contract to close.

847.907.4971 • ChangLegal.com • David@ChangLegal.com

Andy Burton

Publisher
andy.burton@n2co.com

facebook.com/
NorthShoreRealProducers

@nsrealproducers

Scan Me
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photoep.com

414-375-9559

elliot@photoep.com

Treat Your
Clients Like
Rock Stars!

Partner with John Noyes today!

“John is my go-to lender, period! Whether it's a first-time homebuyer or someone jumping back 
into the mix, John ensures the process is smooth, seamless and stress-free. He always puts my 
clients in the best position to secure their dream home."

- Benjamin Geerts, Real Estate Consultant | @properties Christie's International Real Estate

Keeping Your Trees
��������������������

1960 Old Willow Rd  |  Northbrook, IL 60062
847-559-9424  |  www.bartlett.com

INSECT & DISEASE 
MANAGEMENT

PRUNING CABLING
& BRACING

STORM DAMAGE FERTILIZATION
& SOIL CARE

PLANT ANALYSIS
& DIAGNOSTICS
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At 23 years old REALTOR® Shaun 
Raugstad decided to become a 
REALTOR®. The decision was an easy 
one. It wasn’t based on a desire for 
wealth, or an ambition to be a top agent, 
it was born from the realization that 
he was not excited to become a special 
education teacher and pursue his 
degree. He will never forget the exact 
moment he made this decision, “It was 
the obvious choice and so incredibly 
clear” he recalls. 

Shaun spent his entire childhood around 
construction, watching his father and 
grandfather build homes. During his 
college years, Shaun worked in the trades 
for various independent owners learning 
different trades. Becoming a REALTOR®, 
he thought, might just be a way to 
combine his construction knowledge and 
his love for working with people.

In 2004, armed with his newly minted 
real estate license, Shaun stepped into 
an industry he was still getting to know. 
The market was fast and furious, and 
he was willing to go anywhere, work 
around the clock, and do anything for 
his clients. He found an amazing mentor 
and role model at his Coldwell Banker 
office, who, to this day, is still his best 
friend in the industry. “I couldn’t have 
gotten luckier. My life would have been 
drastically different had I chosen to 
work anywhere else,” states Shaun.

Today, twenty years later, Shaun still 
considers himself young, but he can’t 
believe how different things are now 
compared to when he started: GPS wasn’t 
yet mainstream, and navigating listings 
meant printing MapQuest directions. 
He remembers bringing a TV, complete 
with antenna, to Sunday open houses 
to watch Bears games—something that 
unexpectedly allowed him to connect 
with potential buyers on a human level. 
Shaun quickly learned that success 
wasn’t about the sale; it was about 
building relationships, even if that meant 
stepping outside conventional norms. 

“I’ve never thought of myself as a 
salesman,” he reflects. “I’ve just always 

STAYING GROUNDED

Raugstad

BY CHRIS MENEZES 

PHOTOS BY PRESTIGE REAL ESTATE IMAGES

COVER STORY

Shaun wanted to meet new people, be myself, 
and work with people who wanted to 
work with me.”

That quiet humility has defined 
Shaun’s career from the start. For him, 
success isn’t measured by luxury cars, 
extravagant vacations, or designer 
clothing. His approach is rooted in 
living within his means and valuing 
relationships over material gain. In fact, 
to Shaun, the client relationship is so 
important that he has never considered 
having an assistant. “When people want 
to work with me, I want to make sure 
that I am their only point of contact 
throughout the entire deal,” he affirms.

Shaun’s down-to-earth nature and 
practical mindset have set him apart 
in a fast-paced, often flashy industry. 
Whether he’s personally helping  
clients with labor tasks at the eleventh 
hour or coordinating a team of trusted 
professionals to tackle last-minute 
repairs, Shaun isn’t afraid to roll up  
his sleeves and go the extra mile. 
“Clients remember the little things 
forever,” he says. 

In today’s market, where inventory is 
tight and challenges are ever-present, 
Shaun relies on the relationships he’s 
built over the years. His business is 
largely referral-based—a testament to 

Photo credit: Sarah Crowley
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the trust he’s earned by putting people 
first and giving everyone the personal 
attention they deserve. 

Despite his achievements, Shaun 
remains deeply grounded. His  
brother, who lives nearby, has become 
a near-daily presence in his life, 
and Shaun speaks of his nieces and 
nephews with pride.

When he’s not working, Shaun’s 
happiest moments often involve having 
a fishing rod in hand. “For me, there’s 
nothing quite like the tranquility and 
connection to nature that comes with 
time spent fishing,” he shares. “There’s 
something incredibly calming and 
therapeutic about it.” 

Shaun is also a dedicated softball 
player, spending several nights a  
week on the field. One of the leagues 
he plays in is a nonprofit that supports 
several charitable causes in Glenview, 
his hometown—a perfect reflection  
of his commitment to contributing  
in meaningful ways, both personally 
and professionally.

Shaun’s advice to 
other REALTORS® 
aligns with his 
values: prioritize 
authenticity, 
knowledge, 
and financial 
responsibility. 
“First and 
foremost, stay 
true to yourself 
and your unique 
approach,” he 
emphasizes. 
“Being genuine 
will resonate with 
clients and fellow REALTORS®, and that 
leads to stronger connections. Equally 
important is understanding your product 
inside and out: familiarize yourself with 
every aspect of homes, but especially 
the properties you represent. This level 
of expertise should be expected from 
everyone in this industry because it not 
only saves clients time and money, but 
also establishes trust and credibility.” 

As Shaun continues to be true to 
himself, his commitment to meaningful 

relationships and unwavering 
dedication to his clients remain at the 
heart of his work. Whether rolling up 
his sleeves to solve a last-minute issue, 
casting a line in the lake, or connecting 
with loved ones, Shaun’s thoughtful 
approach defines his life and career. In 
a fast-paced industry, he stands out not 
by chasing the next big thing, but by 
staying grounded in what truly matters: 
making an impact, one genuine 
connection at a time.

I’ve just always wanted to 
meet new people, be myself, 
and work with people who 
wanted to work with me.”
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Katherine S. O’Malley
ATTORNEY AT LAW

Katherine S. O’Malley
ATTORNEY AT LAW

Your client’s search for 
legal expertise by a 

professional real estate 
lawyer is over. Give us a 

Call Today!Office: 847-864-7770 | Mobile: 847-912-7250
LincolnStreetLaw.com  |  komalley@lincolnstreetlaw.com

LINCOLN STREET
LAW, P.C.

LINCOLN STREET
LAW, P.C.

Where Law and Business Meet
We Are A Firm You Can Trust

Where Law and Business Meet
We Are A Firm You Can Trust

"LR Gregory and Son is my go to company for 
everything HVAC! Jim Gregory does great work 
and his service team is thorough and e�cient. 
I've done my homework and their pricing is by far 
the best I've found. Great work!!"
 - Russell A.

· For nearly 70 years, graciously serving 
Chicago’s North Shore communities.

· Fully Licensed and Insured
24/7 Emergency Service

· Your Local HVAC, Roofing, and Plumbing Experts

Our team of specialists are ready to assist you.

lrgregory.com

Call Today for a FREE Estimate! · 847-999-7297

High-end design, top-notch architecture
Luxury at your fingertips

YR Studio is a full-service high-end architecture and 
design firm accomplished in renovations, new 
construction, and custom homes. YR Studio caters to 
clients in the Greater Chicago area, with heaviest 
focus on the North Shore and Lake Geneva.

Contact our office
for a consultation: 

312-823-0569
yael@yr-studio.com

YR-Studio.com

WE BRING THE VISION SO YOU CAN CLOSE

PROFESSIONAL
PHOTOGRAPHY

FOR REAL ESTATE
PROFESSIONALS

773-842-3145
JOECASTELLOPHOTOGRAPHY.COM

JOECASTELLOPHOTOGRAPHY@GMAIL.COM

 New Season, New Home
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BY CHRIS MENEZES 

PHOTOS BY ELLIOT POWELL

ON THE RISE

IreneChristensen
“My story begins with my 
parents,” she shares. “They 
immigrated to the United 
States from Romania, sacri-
ficing so much so that they 
could give my brother and 
me limitless opportunities. 
They taught me that hard 
work pays off and that family 
is everything.”

Growing up in Mundelein, 
Illinois, Irene was inspired 
by her parents, both 

engineers, who often filled 
their dining table with 
blueprints and plans. “While 
other kids played outside, I 
was sketching layouts and 
watching shows about model 
homes,” she recalls. Her 
early fascination with design 
led to studying architecture 
in high school and later 
earning a bachelor’s degree 
in marketing—a combination 
that perfectly prepared her 
for a career in real estate.

Before entering the field, 
Irene honed her analytical 
skills as a financial analyst 
for a company specializing 
in warehouse management 
systems. This role sharpened 
her ability to interpret 
complex data—expertise 
she now applies to evaluate 
market trends and property 
values. “It’s about ensuring 
clients feel confident with 
every decision,” she explains.

Encouraged by her husband, 
Keith, Irene earned her 
real estate license in 2021, 
turning her passion into 
a profession. “I’ve always 
loved the art of creating 
spaces that are both 
functional and inspiring,” 
she says. “Real estate felt 
like the perfect way to guide 
people through one of life’s 
most meaningful decisions: 
finding and creating their 
dream home.”

Irene’s background in 
architecture gives her a 
unique perspective on 
properties, allowing her to 
appreciate both form and 
function. Coupled with her 
marketing expertise, which 
enables her to effectively 
showcase homes and connect 
with the right buyers, she 
seamlessly merges design 
and strategy to deliver 
exceptional service.

Through continuous learning 
and dedication to her clients, 
she has built a career rooted 
in trust and expertise. 
That dedication fuels her 
excitement for expanding 
her business, particularly 
by incorporating her love 
for interior design and 
renovations. “Helping clients 
not only find their dream 
home, but also transform 
it into a space that reflects 
their style is incredibly 
rewarding,” she shares. 

Creating Homes & Lasting Connections
Real estate is more than a 
career for Irene Christensen; 
it’s the fulfillment of a 
lifelong passion for homes, 
architecture, and helping 
people. From sketching  
floor plans as a child to 
guiding clients through one 
of life’s biggest decisions, she 
blends her eye for design 
with data-driven insights to 
help clients find not just a 
house, but a home that fits 
their aspirations.
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1200 Shermer Road, Suite 206 | Northbrook, IL 60062
 flosslaw.com | Bob@flosslaw.com | 224-326-2903

Residential/Commercial Closings, Evictions, Partnerships

Bob Floss II
Real Estate Attorney

Co-chair Chicago Bar Association Residential Real Estate Committee
Member of Illinois State Bar Association Real Estate Law Section Council

LEGAL TEAM MAKE
A MESS OF CLOSING?

We show up prepared and ready
to answer your questions.

Whether guiding families 
that are transitioning to the 
suburbs or helping clients 
reimagine spaces, Irene finds 
fulfillment in navigating 
significant life changes.

Looking ahead, Irene views 
real estate as a powerful tool 
for building wealth—not just 
for her clients but for herself. 
Her goals include investing in 
properties and helping clients 
design spaces that align with 
their unique needs and styles. 
“It’s not just about finding a 
home, but envisioning what it 
could become,” she says.

For Irene, success is 
measured by relationships, 
not numbers. “In my 
business, success means 
creating a smooth, stress-
free experience for my 

clients,” she explains. 
“When they return to me for 
future needs or recommend 
me to others, that’s the true 
measure of success.”

At the heart of Irene’s life 
is her family. Married for 
thirteen years, she and Keith 
met at a bowling alley, where 
his “sweet moves” left an 
unforgettable impression. 
Together, they are raising 
their daughters, Charlotte 
(9) and Olivia (7), in a home 
filled with love and laughter. 
“We love golfing, playing 
pickleball, and having game 
nights,” she shares. Family 
vacations are a cherished 
time to unplug and reconnect.

Outside of work, Irene 
thrives on staying active, 
dedicating time to swimming, 

Collaboration 
creates 
opportunities 
to share 
knowledge 
and grow as a 
community...”
running, lifting, golfing, 
and most recently, playing 
Padel. Golfing, which began 
as a way to spend time with 
Keith, has quickly become 
one of her favorite hobbies, 
offering relaxation and 
opportunities to build new 
friendships. Irene also enjoys 
exploring the latest trends 
in fashion and interior 
design, seamlessly blending 
her personal interests with 
her professional expertise. 
A self-described Disney 
fan with a special love for 
Mickey Mouse, she finds 
joy in timeless charm, great 

food, and hard rock music, 
which fuels her energy. She 
also shares, “My faith in Jesus 
keeps me grounded, helping 
me to stay focused and 
grateful in everything I do.”

For aspiring agents, Irene 
emphasizes the importance of 
collaboration and kindness. 
“Collaboration creates oppor-
tunities to share knowledge 
and grow as a community,” 
she says. Her advice to her 
younger self is equally inspir-
ing: “Work hard, follow your 
dreams, and don’t be afraid 
to make mistakes. Greatness 
takes courage.”

Balancing determination  
with compassion, Irene 
embodies what it means to 
lead with heart. Whether 
solving design challenges, 
guiding clients through major 
decisions, or cherishing 
moments with her family, 
Irene is creating more than 
homes; she’s building lasting 
relationships and a legacy of 
meaningful connections.

Irene with her family.
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Call us today at 847-926-0085  •  etruscanroofing.com

Roofing and Gutter Services in the North Shore from 
Evanston to Lake Bluff, IL

The outside of a house
says a lot about a home
The outside of a house
says a lot about a home

By referring us to your client, we can help improve their 
home appearance and functionality for a faster sale.

KEVIN BOGGS
Agency Owner
License #:3000134505

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

630-365-7248  |  kevin.boggs@goosehead.com
181 S Bloomingdale Rd Suite 104  |  Bloomingdale, IL 60108

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com
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Defying Her Own Expectations

Miranda Alt
BY CHRIS MENEZES •• PHOTOS BY ELLIOT POWELL

AGENT FEATURE 

Miranda Alt never planned on 
becoming a REALTOR®. Her husband 
was investing in properties during the 
recession and suggested one of them 
should get their real estate license. 
She wasn’t particularly interested in 
houses at the time—she loved her career 
with Pampered Chef—but she took the 
plunge. What she discovered changed 
everything.

“I realized that selling real estate is more 
about relationships than it is about the 
houses,” Miranda says. “That’s what I 
love about it: I love people, not houses.”

Growing up, Miranda saw firsthand 
the impact of putting people first. Her 
father, an entrepreneur and radio 
station owner, prioritized his employees 
and customers above all else, believing 
that success came from solving clients’ 
problems rather than just selling a 
product. Her mother, who climbed the 
corporate ladder at Motorola, faced the 
challenges of breaking through the glass 
ceiling in 1990s corporate America. Their 
resilience and values shaped Miranda’s 
approach to business: one rooted in 
service, integrity, and relationships.

Miranda’s path to real estate wasn’t 
a straight one. After earning her 
bachelor’s degree in history with 
minors in women’s studies and French 
from the University of Wisconsin–
Madison, she spent time in radio 
and television broadcasting before 
stepping away to seek sobriety. She 
later obtained a master’s degree in 
elementary education from National 
Louis University, teaching preschool 
and fourth grade before ultimately 
finding her calling in sales. Through 

every phase of Miranda’s professional 
life, one thing has remained constant: 
her ability to connect with people.

“My struggles with addiction and my 
journey to sobriety taught me that ego 
is the deadliest drug of all,” she says. “I 
used to think everyone else was better 
than me, and I self-medicated to escape 
the constant feeling of self-consciousness. 
But I’ve learned that we’re all equal here. 
Everyone has a story and a reason [for] 
why they are the way they are. That 
perspective helps me be compassionate 
and understanding with my clients.”

This thoughtful mindset has shaped how 
she approaches real estate. Moving is 
one of the most stressful experiences 
in life, and Miranda’s honesty and 

directness allow her clients to feel 
comfortable with her and trust her 
guidance. “My job is to advocate for 
them, and to help them feel heard and 
supported,” she says.

Over the years, Miranda’s business has 
grown in ways she never expected. 
She started her career in 2016 with a 
partner, and when they parted ways, 
she faced the challenge of balancing a 
successful business with her family life. 
Since joining Keller Williams in 2022, 
she has learned how to build a strong 
team with people who share her drive to 
serve clients with excellence.

Today, the Miranda Alt Team includes 
four additional team members who 
bring dedication, professionalism, and a 

The Miranda Alt Team.
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Larry Steinway
Vice President | Area Sales Manager
Larry.Steinway@nafinc.com
NAF.com/LarrySteinway
LendWithLarry.com
NMLS#223579

This is not a loan commitment or guarantee of any kind. Terms and conditions 
apply. Subject to borrower and property qualifications. Not all applicants will 
qualify. Rates and terms are subject to change without notice.

©New American Funding, LLC. NMLS #6606. www.nmlsconsumeraccesss.org. 
14511 Myford Rd., Suite 100, Tustin, CA 92780. (800) 450-2010.

25+ Years of Lending Experience!
OVER $2 BILLION IN CAREER FUNDED LOANS.

I HAVE HELPED THOUSANDS ACHIEVE HOME OWNERSHIP!

WWW.HOWETHLAWLLC .COM

Matthew F. Howeth, Attorney at Law

Howeth Law LLC (847) 915-6135

Thorough Guidance.
Efficient Communication. 
Honest Counsel.

1580 S. Milwaukee Ave., Suite 302
Libertyville, IL 60048

shared commitment to outstanding service. 
“We’re extremely detail-oriented about 
every transaction, but we’re also incredibly 
understanding and compassionate with our 
clients,” she explains. “That balance is what 
makes us different.”

Her team includes Jacolyn Eggert, the director 
of operations, who is highly organized and 
shares Miranda’s caring nature; Andrew 
Smart, a young but hardworking and 
coachable buyer’s agent and showing 
assistant; Colleen Remblake, a seasoned 
transaction coordinator with extensive 
industry knowledge; and Arlene Saripada, 
their virtual assistant, who is known for her 
strong work ethic and willingness to support 
the team however she can.

“At this time last year, I was still working 
alone, and now I have four teammates!” 
Miranda says with disbelief. 

Long-term, Miranda’s goal is to build a strong 
enough team to allow her to travel during 
the winters once her youngest son graduates 
high school. She’s also working on expanding 
her team, but plans to do so with great 
caution, ensuring every new hire aligns with 
the culture of empathy, compassion, and 
professionalism that she has built. 

“We’ve built a culture that I’m incredibly 
proud of, and as we continue to grow, we’ll 
be very intentional about who we bring 
in. We want to protect and enhance what 
we’ve created.”

Beyond real estate, Miranda is also deeply 
invested in giving back to her community. 
She supports New Directions Addiction 
Recovery Services, a cause that is personal to 
her, as well as the Service League of Crystal 
Lake, which provides aid to those in need.

For Miranda, success isn’t about sales 
volume; it’s about doing what she loves while 
supporting her family and community. It’s 
about fostering real relationships and making 
a difference in the lives of those around her—
something she has always had a passion for.

“I love talking to people,” she says, then 
adds with a laugh, “Every report card I 
ever got said, ‘Mandy is a good student but 
talks too much.’ I guess I turned that trait 
into a career.”
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WITH HUNTINGTON BANK

BY CHRIS MENEZES 

PHOTOS BY JOE CASTELLO

PARTNER SPOTLIGHT 

JONESJONES
ROBROB

ROB JONES, MORTGAGE SALES LEADER AT HUNTINGTON BANK, HAS SPENT NEARLY TWO DECADES 
GUIDING CLIENTS THROUGH ONE OF LIFE’S MOST SIGNIFICANT FINANCIAL DECISIONS: BUYING A 
HOME. HIS SUCCESS STEMS FROM AN UNWAVERING COMMITMENT TO CUSTOMER SERVICE, CONSTANT 
COMMUNICATION, AND PERSONALIZED SOLUTIONS FOR REAL ESTATE AGENTS AND THEIR CLIENTS.

ELEVATING MORTGAGE SOLUTIONS

“I personally call each client and agent 
with an update on their file every 
Tuesday,” Rob shares, emphasizing his 
focus on communication and personal 
service. “This keeps everyone informed 
and eliminates the need for constant 
follow-up calls, and it allows me to focus 
on growing my business.”

Rob’s commitment to his clients is 
elevated by the distinct advantages of 
working with Huntington. With the 
backing of a $204 billion asset regional 
bank, Huntington provides Rob and 
his team with the resources to handle 
complex transactions while maintaining 
a personalized, hands-on approach. 

“We operate like a mortgage company 
inside a large bank,” Rob explains. 
“Every week, we have a direct line 
to underwriting, where we can ask 
questions and discuss scenarios to get 
accurate, timely answers for our clients.” 

This access to real-time information 
allows Rob to streamline the lending 
process, ensuring his clients receive clear 
guidance and efficient solutions. For Rob, 
it’s all about taking care of his clients and 
ensuring they have everything they need. 

His hands-on approach also ensures 
that clients feel supported throughout 
the entire process. This is where his 
unique system of weekly updates 
proves invaluable, seeing to it that 
all parties are on the same page. This 
proactive communication not only 
strengthens his relationship with clients 
but also fosters trust with real estate 
agents, who rely on him to provide 
seamless service to their buyers.

“I believe in delivering news and updates 
quickly,” Rob emphasizes. “There’s 
nothing worse than getting bad news and 
sitting on it for even a day. I work hard 
to make sure my clients and partners are 

informed, and they know that if there is 
a hurdle or hiccup, we have a solution or 
possible solutions ready for them.” 

“Our process can also be customized for 
the real estate agents,” he adds. “If they 
want me to reach out to the listing agent 
to secure a deal or reword my welcome 
email to a client, I’m happy to work with 
them to make the overall process the 
best possible experience for the client 
that it can be. 

Rob’s relentless work ethic and 
approach to customer service is rooted 
in his early experiences. Born in Chicago 
and raised in the northwest suburbs, he 
discovered his passion for sales during 
his college years at the University of 
Iowa. “I sold books door-to-door in 
Dallas for a summer,” he recalls. “We 
worked eighty hours a week, and it was 
the hardest thing I’ve ever done, but it 
made me fall in love with sales.”
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Outside of his professional life, Rob is 
dedicated to his family, spending quality 
time with his wife and their three sons. 
The family enjoys outdoor adventures, 
often taking road trips to places like 
Colorado, Tennessee, and Florida. 
Whether he’s fishing with his sons or 
attending concerts at the Red Rocks 
Amphitheater, Rob values the work-life 
balance he has worked hard to maintain. 

“To me, success is having control over 
my life, especially my time,” Rob reflects. 
“Being able to coach my kids’ baseball 
teams or take them to a game during 
‘normal work hours’ is worth working at 
night while they’re asleep.”

Looking to the future, Rob aims to 
further expand his brand and increase 
his visibility among real estate agents. 
“I want agents to know that I’m here to 
make their clients’ experience smooth 
and stress-free,” he says. “It’s about 
building trust and showing them that 
I’m a partner they can rely on.”

Rob continues to make the home-
buying process easier, less stressful, 
and ultimately more rewarding for 
everyone involved.

To learn more about Rob 

(NMLS #616600) and how he 

can assist with your mortgage 

needs, contact him at  

rob.jones@huntingon.com 

or visit huntington.com/

mortgage/jones-robert. 

Huntington Bank (NMLS 

#402436) is an Equal Housing 

Lender and Member FDIC. 

Lending products are subject to 

credit application and approval.

CONTACT

US!
Rob styled by DIBI Menswear.

Rob with his family.  
 
Photo credit: Robin Hansen Photography

powered by

CLOSE DEALS FASTER

Highlight solar homes’ 
unique value.

Provide in-depth solar 
system evaluations.

Showcase their full 
potential to buyers.

Our in-depth Sprk reports provide clear energy and 
solar data, streamlining the buying process and 
helping you close transactions faster.

Buyers want details. Give them the energy and 
solar insights they need with Sprk 
reports—comprehensive, easy-to-understand 
evaluations that help you close deals faster.

Equip Buyers with the Information They Need

Mention this Ad to Receive 
10% Off Solar Inspection 
Services
Call, TEXT or email us to learn 
more!
800-821-1820
Request@BrickKicker.com

Rob Jones

Keeping It Simple,
From Application 
to Closing

Let me show you how fast 
and easy the mortgage 
process can be.

Please contact me today.

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

The Huntington National Bank is an Equal Housing 
Lender and Member FDIC.

Loans subject to credit application and approval.

P R O T E C T  A G A I N S T  

Choose peace of mind and partner with us 
to take advantage of our award-winning 

home warranty coverage.

Surprise Expenses

Lori Amato
SENIOR ACCOUNT EXECUTIVE

Lamato@Chwpro.com 
847-533-0181  •  Chwpro.com
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Sponsored by:

Food and Drinks Provided 

HOSTED BY STUDIO41

Must RSVP; Limited Capacity

Private Event For North Shore Real Producers  

and Preferred Partners Only 

Contact Chicagoland@realproducersmag.com for event details

Scan here 
to RSVP

SPRING EVENTSPRING EVENT

1410 W Northwest Hwy,  

Palatine, IL 60067

WEDNESDAY, MAY 21ST FROM 1:00 PM TO 4:00 PM

North Shore Real Producers
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Thorough Inspections, 
Trusted Results

At Legacy Inspection Group, we keep real estate 
deals moving smoothly with thorough, efficient 
home inspections and on-site report delivery—so 

you and your clients get the answers you need, fast.

Family Owned & Operated
Serving the Chicagoland area since 1995

Home Inspections
Chimney Scoping
Radon Testing
Sewer Scoping
Mold Testing

Give your clients peace of mind.
Call today! 847-217-5958

LegacyInspect.com

Your Trusted Mortgage Partner in Every Deal

At Mortgage Forward, we make your job 
easier with streamlined, hassle-free 

mortgage solutions. Partner with Marcos 
Gonzalez for personalized, dependable 
service and financing options that keep 

your deals on track.

Marcos Gonzalez
Mortgage Loan Originator

marcosg@glcu.org
NMLS# 1776056

O: (847) 578-8877  |  C: (224) 258-2773

I T ' S T I M E F O R A

S C A N T H E Q R
C O D E T O E N T E R

T O W I N . *

Y O U C A N W I N A

B R O U G H T T O Y O U B Y V I S U A L F I L M W O R K S
* D E T A I L S P R O V I D E D V I A T H E Q R C O D E L I N K
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Daynae Gaudio 62 $23,289,880 0 $0 62 $23,289,880 

2 John Morrison 12 $10,901,000 5 $8,065,000 17 $18,966,000 

3 Jane Lee 17.5 $12,523,958 7.5 $3,713,230 25 $16,237,188 

4 Jena Radnay 1.5 $5,150,000 3 $8,950,000 4.5 $14,100,000 

5 Jacqueline Lotzof 5.5 $5,471,500 4 $5,918,000 9.5 $11,389,500 

6 Maria DelBoccio 11 $7,852,999 5 $3,304,550 16 $11,157,549 

7 Connie Dornan 5.5 $3,974,745 5 $6,502,800 10.5 $10,477,545 

8 Vittoria Logli 5 $6,264,000 3 $4,134,000 8 $10,398,000 

9 Milena Birov 2.5 $10,125,000 0 $0 2.5 $10,125,000 

10 Jim Starwalt 4 $2,425,000 18.5 $6,618,649 22.5 $9,043,649 

11 Cathy Oberbroeckling 16 $8,365,500 0 $0 16 $8,365,500 

12 Dean Tubekis 6.5 $5,144,500 9 $2,978,800 15.5 $8,123,300 

13 Craig Fallico 7 $5,750,000 4 $2,321,000 11 $8,071,000 

14 Kim Alden 3 $1,069,500 17 $6,968,900 20 $8,038,400 

15 Marlene Rubenstein 1 $1,932,500 4 $6,017,750 5 $7,950,250 

16 Matthew Messel 4.5 $2,213,525 11 $5,510,342 15.5 $7,723,867 

17 Holly Connors 6 $4,615,500 4.5 $2,876,000 10.5 $7,491,500 

18 Sarah Leonard 9 $3,798,445 11 $3,668,849 20 $7,467,294 

19 Jeff Ohm 4 $5,588,543 1 $1,871,543 5 $7,460,086 

20 Leslie McDonnell 9 $4,292,000 6 $3,155,800 15 $7,447,800 

21 Kelly Malina 16 $7,356,685 0 $0 16 $7,356,685 

22 Pat Kalamatas 15.5 $6,539,637 1 $431,000 16.5 $6,970,637 

23 Pam MacPherson 1 $1,120,000 6 $5,844,000 7 $6,964,000 

24 Susan Teper 3.5 $4,719,000 2 $2,030,000 5.5 $6,749,000 

25 Susan Maman 1 $1,225,000 4 $5,440,549 5 $6,665,549 

26 Sean Dailey 2 $4,125,000 1 $2,125,000 3 $6,250,000 

27 Grace Flatt 1 $3,950,000 1 $2,200,000 2 $6,150,000 

28 Lori Nieman 1 $485,000 1 $5,500,000 2 $5,985,000 

29 Paul Gorney 2 $5,950,000 0 $0 2 $5,950,000 

30 Grace Kaage 1 $3,988,472 1 $1,810,000 2 $5,798,472 

31 Nicholas Solano 9 $5,709,073 0 $0 9 $5,709,073 

32 Bonnie Tripton 1 $2,050,000 1 $3,625,000 2 $5,675,000 

33 Cory Green 1 $275,000 6 $5,320,000 7 $5,595,000 

34 Ted Pickus 2 $2,207,500 3 $3,314,000 5 $5,521,500 

Teams and individuals from January 1, 2025 to February 28, 2025

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact 
year-to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Robbie Morrison 5 $3,282,005 3 $2,110,005 8 $5,392,010 

36 Beth Wexler 1.5 $1,079,750 5 $4,220,000 6.5 $5,299,750 

37 Jamie Hering 8 $3,001,425 6 $2,281,325 14 $5,282,750 

38 Lisa Wolf 8.5 $4,327,000 2 $867,203 10.5 $5,194,203 

39 Susan Behringer 1 $5,100,000 0 $0 1 $5,100,000 

40 Nancy Gibson 3 $4,223,381 1 $865,000 4 $5,088,381 

41 Rafay Qamar 5 $2,194,000 6 $2,792,399 11 $4,986,399 

42 Anne Hardy 4 $2,305,000 4 $2,634,500 8 $4,939,500 

43 Gloria Matlin 1.5 $2,522,500 1 $2,325,000 2.5 $4,847,500 

44 Mary Grant 0 $0 3 $4,750,000 3 $4,750,000 

45 Julie Miller 0 $0 2 $4,345,000 2 $4,345,000 

46 Jesus Perez 4 $1,029,900 9 $3,068,900 13 $4,098,800 

47 Judy Greenberg 2.5 $1,220,750 4.5 $2,872,115 7 $4,092,865 

48 Megan Mawicke Bradley 1 $1,775,000 2 $2,245,000 3 $4,020,000 

49 Stephanie Absler-Orsi 1 $486,250 1 $3,500,000 2 $3,986,250 

50 Anita Olsen 9 $3,982,910 0 $0 9 $3,982,910 

Your Reliable Partner
For All Your Mortgage Needs

Martin Lorenzen | Branch Manager

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. Rates and terms are subject to change without notice. All mortgage loan products 
are subject to credit and property approval. © New American Funding, LLC. NMLS #6606. nmlsconsumeraccess.org. Corporate office 14511 Myford Rd., Ste 100, Tustin, CA 92780. Phone: (800) 450-2010. https://www.newamericanfunding.com/

“Marty and his team were very transparent regarding the 
expectations as well as upcoming tasks throughout the entire 

process. He was always available to take my calls and explained 
the process thoroughly to me in an understandable way.”

(815)-934-9395
Marty.Lorenzen@nafinc.com | naf.com/MartyLorenzen
20529 La Grange Rd, Unit M, Frankfort, IL 60423

NMLS# 2010122
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LAW OFFICE OF 
JUDY K. MALDONADOJKM

1800 NATIONS DRIVE STE 218, GURNEE, IL 60031
847-379-7300 � JKMLAW.COM

Working with realtors and clients to make home 
buying and selling seamless for over 20 years!

 “We had a wonderful experience with JKM from the beginning of the 
process all the way through our closing for our first purchase. Judy and her 
amazing team are extremely efficient and responsive. I would highly 
recommend her to anyone looking for a real estate lawyer." -Minu U

Judy K. Maldonado
Attorney
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Honore Frumentino 1 $960,938 1 $3,000,000 2 $3,960,938 

52 John Barry 2 $2,604,800 1 $1,314,900 3 $3,919,700 

53 Margie Brooks 2 $2,768,000 1 $1,075,000 3 $3,843,000 

54 Peggy Glickman 0.5 $390,000 3 $3,440,000 3.5 $3,830,000 

55 Ann Challenger 1 $3,750,000 0 $0 1 $3,750,000 

56 Lori Rowe 3 $3,032,500 1.5 $527,000 4.5 $3,559,500 

57 Melissa Morgan 2 $2,450,000 1 $1,100,000 3 $3,550,000 

58 Sharon Gidley 4 $1,612,950 3 $1,905,000 7 $3,517,950 

59 Sarah Toso 5 $3,408,840 0 $0 5 $3,408,840 

60 Danny McGovern 3 $3,400,000 0 $0 3 $3,400,000 

61 Mary Summerville 2 $948,000 4.5 $2,436,000 6.5 $3,384,000 

62 Richard Richker 0 $0 2 $3,364,150 2 $3,364,150 

63 Yuriy Nydza 1 $244,000 9 $3,109,590 10 $3,353,590 

64 Michael Thomas 2 $1,004,100 3 $2,263,000 5 $3,267,100 

65 Sylwia Chliborob 2 $925,000 3 $2,322,500 5 $3,247,500 

66 Lyn Wise 2 $1,604,000 2 $1,622,000 4 $3,226,000 

67 Bruce Kaplan 2 $3,225,000 0 $0 2 $3,225,000 

68 Miranda Alt 5 $2,302,000 2 $880,000 7 $3,182,000 

69 Andra O'Neill 1.5 $1,755,540 1 $1,415,000 2.5 $3,170,540 

70 Susan Burklin 4 $2,286,000 2 $880,000 6 $3,166,000 

71 Anna Klarck 4 $2,221,000 3 $936,000 7 $3,157,000 

72 Sara Cohen 0 $0 1 $3,150,000 1 $3,150,000 

73 Timothy Dannegger 0 $0 4 $3,132,210 4 $3,132,210 

74 Heidi Seagren 2 $2,062,000 2 $1,050,000 4 $3,112,000 

75 David Schwabe 2.5 $1,075,000 4 $2,036,990 6.5 $3,111,990 

76 Tara Kelleher 3 $1,525,000 3 $1,567,400 6 $3,092,400 

77 Cathy Deutsch 1 $1,885,000 1 $1,172,500 2 $3,057,500 

78 Mark Kloss 3 $1,566,350 2 $1,430,000 5 $2,996,350 

79 Melissa Siegal 2 $1,625,000 3 $1,368,000 5 $2,993,000 

80 Laura Reilly 2 $1,395,000 2 $1,575,000 4 $2,970,000 

81 Jackie Grieshamer 5 $2,920,000 0 $0 5 $2,920,000 

82 Derek Quelette 1 $925,000 1 $1,975,000 2 $2,900,000 

83 Robert Klairmont 1 $2,875,000 0 $0 1 $2,875,000 

84 Elise Rinaldi 2 $2,811,000 0 $0 2 $2,811,000 

Teams and individuals from January 1, 2025 to February 28, 2025

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Tommy Choi 0.5 $467,500 1 $2,325,000 1.5 $2,792,500 

86 Joan Couris 7 $2,779,200 0 $0 7 $2,779,200 

87 Nanette Bauer 1 $1,200,000 1 $1,575,000 2 $2,775,000 

88 Amy Preves 2 $1,350,000 2 $1,400,000 4 $2,750,000 

89 Julie Mangan 1 $2,700,000 0 $0 1 $2,700,000 

90 Amy Diamond 4 $1,929,900 1 $750,000 5 $2,679,900 

91 Dina House 3 $1,555,000 2 $1,120,900 5 $2,675,900 

92 Tetiana Konenko 0 $0 8 $2,671,900 8 $2,671,900 

93 Jody Dickstein 1 $965,000 1 $1,700,000 2 $2,665,000 

94 Caroline Cerbus 1 $1,700,000 1 $950,000 2 $2,650,000 

95 Beth Bellantuono 2 $1,021,800 4 $1,609,700 6 $2,631,500 

96 Kathryn Mangel 1 $764,500 1 $1,850,000 2 $2,614,500 

97 Adam Fortino 1 $1,300,000 1 $1,300,000 2 $2,600,000 

98 Ivan Santos 8 $2,600,000 0 $0 8 $2,600,000 

99 Caroline Starr 2 $1,255,100 3 $1,330,824 5 $2,585,924 

100 Zack Matlin 1.5 $2,522,500 0 $0 1.5 $2,522,500 

HELPING REALTORS... 
HELP VETERANS

Brent Kenyon
Vice President of  Mortgage Lending

(773) 410-0696 Office:  (847) 327-1716
NMLS # 789861

 VETERANS
useyourVAloans.com

200 N. Fairway Drive Suite 212 Vernon Hills, IL 60061   NMLS # 789865



North Shore Real Producers • 4746 • April 2025

Mark Johnson
The Federal Savings Bank

Senior Vice President
NMLS#697453

Direct (708) 710-8530
mjohnson@thefederalsavingsbank.com

WWW.THEFEDERALSAVINGSBANK.COM/MARKJOHNSON

HOME BEGINS HERE.
Focused on Mortgages. Dedicated to your Dreams. 

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in 
real estate accounting and tax 
strategies, our team of experts can 
guide you in achieving maximum 
return and growth for your 
business. From commercial and 
residential developers to agents 
and investors, we understand the 
complexities of your business.

www.thehechtmangroup.com
847.256.3100
info@thehechtmangroup.com

American made since 1949

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

Have you used our gifting strategy for something
that is not listed? Share it with us and we will send you a

free piece of Cutco!
*Consult your CPA 

All of the above is tax deductible since it is
engraved with your contact information*

• Current & Future Closings

• Going Back to Past Clients  

• Referral Gifts 

• Thank You Gift after
   a Listing Presentation

• Staying Top of Mind

• Show Appreciation 

• Raffle Prizes/Donations/
   Giveaways/Silent Auctions

Cutco Closing Gifts are Appropriate
for the Following Situations:

CutAboveGifts.com  |  CutAboveGifts@gmail.com

EGG-STRA
SPECIAL CLOSING 

GIFTS YOUR CLIENTS 
WILL LOVE!

EGG-STRA
SPECIAL CLOSING 

GIFTS YOUR CLIENTS 
WILL LOVE!
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Michael Mitchell 1 $215,000 0.5 $2,300,000 1.5 $2,515,000 

102 Amy Foote 2.5 $497,500 3 $2,017,500 5.5 $2,515,000 

103 Nicholas Nicketakis 1 $2,500,000 0 $0 1 $2,500,000 

104 Victoria Stein 1 $1,250,000 1 $1,250,000 2 $2,500,000 

105 Jessica Rosien 1 $1,248,000 1 $1,248,000 2 $2,496,000 

106 Amy Goldberg 0.5 $1,242,500 0.5 $1,242,500 1 $2,485,000 

107 Konrad Dabrowski 0.5 $1,242,500 0.5 $1,242,500 1 $2,485,000 

108 Beth Alberts 0 $0 3 $2,478,000 3 $2,478,000 

109 Chris Veech 1 $1,850,000 1 $625,000 2 $2,475,000 

110 Jodi Cinq-Mars 4 $1,204,000 2.5 $1,175,000 6.5 $2,379,000 

111 Paul Dimmick 3 $1,080,000 3 $1,293,900 6 $2,373,900 

112 Sheryl Fisher 1 $1,750,000 1 $620,000 2 $2,370,000 

113 Rutul Parekh 1.5 $388,150 7 $1,979,101 8.5 $2,367,251 

114 Harris Ali 1.5 $590,000 4 $1,765,000 5.5 $2,355,000 

115 Vincent Romano 3 $1,253,000 3 $1,086,625 6 $2,339,625 

116 Julie Schultz 3 $2,331,000 0 $0 3 $2,331,000 

117 Aparajita Leekha 2 $1,257,500 2 $1,071,000 4 $2,328,500 

118 Paul Harb 1 $2,325,000 0 $0 1 $2,325,000 

119 Iris Garmisa 1 $2,318,000 0 $0 1 $2,318,000 

120 Elise Dayan 1 $1,137,500 1 $1,175,000 2 $2,312,500 

121 Julie Naumiak 3 $1,680,000 1 $630,000 4 $2,310,000 

122 Matt Steiger 2 $2,300,000 0 $0 2 $2,300,000 

123 Melissa Mastros 1 $2,300,000 0 $0 1 $2,300,000 

124 Vicki Vranas 1 $358,750 2 $1,940,000 3 $2,298,750 

125 Deborah Winton 0 $0 2 $2,280,000 2 $2,280,000 

126 Marina Carney 0.5 $722,500 1 $1,550,000 1.5 $2,272,500 

127 Allyson Hoffman 0 $0 1 $2,270,000 1 $2,270,000 

128 Jacqueline Koukol 2 $946,000 2 $1,318,500 4 $2,264,500 

129 Silvia Carmona 0.5 $110,000 6 $2,147,225 6.5 $2,257,225 

130 Matt Laricy 2 $640,000 3 $1,615,000 5 $2,255,000 

131 Basel Tarabein 2 $1,219,000 2 $1,015,000 4 $2,234,000 

132 Cristina Panagopoulos 3 $1,360,438 2 $871,438 5 $2,231,876 

133 Lisa Schulkin 2 $2,207,500 0 $0 2 $2,207,500 

134 Susan Silver 1 $1,100,000 1 $1,100,000 2 $2,200,000 

Teams and individuals from January 1, 2025 to February 28, 2025

TOP 150 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Stephen Todd 1 $2,200,000 0 $0 1 $2,200,000 

136 Diana Matichyn 1 $420,000 3 $1,775,000 4 $2,195,000 

137 Joseph Render 2.5 $1,036,450 3 $1,155,000 5.5 $2,191,450 

138 Katrina De Los Reyes 0 $0 3 $2,191,086 3 $2,191,086 

139 Benjamin Opsahl 1 $490,000 1 $1,700,000 2 $2,190,000 

140 Patti Furman 8 $2,186,400 0 $0 8 $2,186,400 

141 Renee Devedjian 0 $0 2 $2,177,000 2 $2,177,000 

142 Michael Levin 1 $1,085,000 1 $1,085,000 2 $2,170,000 

143 Frank Denovi 7 $2,162,000 0 $0 7 $2,162,000 

144 Daniel Fowler 0 $0 1 $2,142,000 1 $2,142,000 

145 Sarah Anderson 1 $460,000 4 $1,667,000 5 $2,127,000 

146 Sara Sogol 4 $2,120,000 0 $0 4 $2,120,000 

147 Cheryl Bonk 4 $2,117,535 0 $0 4 $2,117,535 

148 Linda Little 4 $2,117,535 0 $0 4 $2,117,535 

149 Julie Goding 0 $0 1 $2,100,000 1 $2,100,000 

150 Elizabeth Latour 1 $662,500 2 $1,415,000 3 $2,077,500 
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