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Providing First-Class Tree Care & Customer Service to You & Your Clients

Call Now to Schedule Your Spring Fertilizer and Plant Health Care Treatments

Plant Health Care • Expert Pruning
Tree Removal • Stump Grinding

Locally owned. Licensed and insured.
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Watercolor prints
professionally wrapped +
delivered to your office
Turnaround time: 3-5 days!

Turn Your Client's Dream
Home Into a Work of Art
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Meet
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners
RURAL MORTGAGES
Rural 1st
Kaleb Barton
(970) 896-6323
Rural1st.com

TITLE COMPANY
Chicago Title of Colorado 
- Northern Colorado
Ryan Martin
(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685
firstamcolorado.com

Land Title Guarantee Company
Adrien Ruckle
(970) 420-3156
ltgc.com

TREE & SHRUB SERVICES
Northern Colorado Tree Service
James Gosser
(970) 775-8877
northerncoloradotreeservice.com

WATER DAMAGE 
RESTORATION
1-800 WATER DAMAGE 
of Northern Colorado
(970) 716-7701
1800waterdamage.com/
northern-colorado

ACCOUNTING/ 
BOOKS/ PAYROLL
Satellite Strategies
Steven Davis
(970) 235-2009
satellite-strategies.com

AUTO SALES
Centennial Leasing & Sales 
of Northern Colorado
Wolfgang Sanchez
(970) 342-3267
fortcollins.clscars.com

BAKERY/CATERING
Boozee Treats
Debra Mills
(970) 889-2611
boozeetreats.com

BUILDING CONSULTANTS
HomeWrights
Bill Beach
(719) 641-7252
homewrights.com

CATERING
Fresh Plate Catering
Tracie Hartman
(970) 461-1134
freshplatecatering.com

CLOSING GIFTS
Athena Nicole Photography
Athena Henzler
(404) 610-6210
AthenaNicole.com

CONCRETE RESURFACING
Rubberstone Solutions
Ryan Benson
(970) 820-8088
rubberstonesolutions.com

FINANCIAL ADVISOR
Country Financial
Jason Percha
(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

FITNESS
Body20
(720) 670-7203
body20.com/location/fort-collins

FLOORING & DESIGN
Northern Colorado Carpets
(970) 226-6800
www.northerncolorado 
carpets.com

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet 
One Floor & Home
(970) 682-3989
www.lovelanddesign.com/

HANDYMAN /  
PROPERTY MAINTENANCE
Rental Ready & Maintenance
Jeremy Holden
(720) 998-9508
RentalReadyCO.com

HOME BUILDER
Hartford Homes
Nicole Curtis
(720) 233-7137
hartfordco.com

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg
(720) 726-7193
kicka-zhomeinspections.com

HOME PREPARATION SERVICES
HomeStretch - Fort 
Collins (NoCo)
(970) 889-1386
www.home-stretch.com/
ftcollins-loveland

HOME WARRANTY
Blue Ribbon Home Warranty
Desiree Landt
(970) 773-1370
BlueRibbonHomeWarranty.com

First American Home Warranty
Kyle Arenson
(970) 404-5099
firstamrealestate.com

HVAC SERVICES
Metal Mechanics Inc.
Michelle Culp
(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial
Jason Percha
(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

Summit Insurance
BJ Hill
(970) 667-9133
mysummitinsuranceagency.com

JUNK REMOVAL / DEMOLITION
Hulk Addicts Hauling 
and Junk Removal
Mike Howard
(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 
& LANDSCAPING
Laborjack
(970) 690-7709
www.Laborjack.com

MASTER PLANNED 
COMMUNITY
Kinston at Centerra
Pam Avirett
(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa
Mark Koepsell
(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING
FirstBank
Julie Meadows
(970) 282-3926
efirstbank.com

Mountain Valley Bank
Chris Coley
(970) 416-3353
bankmvb.com

MORTGAGES
Altitude Home Mortgage
Ken Schmidt
(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage
Sarah Dick
(970) 549-6223
www.crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley
(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage
Ryan Abrahamson
(970) 530-0470
branches.guildmortgage.com/co/
fortcollins

Velocity Lending
Josh Lyon
(970) 460-6677
NoCoLending.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

REAL ESTATE &  
PORTRAIT PHOTOGRAPHY
Erin Waynick Photography
Erin Waynick
(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells 
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING
NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe
(970) 691-0845
coloradoroofsource.com

 

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023

Jason Percha, MDRT, Financial Advisor/Insurance Agent

1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263
www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

 
  

Empowering Your
Financial Success, One 

Smart Step at a Time

Coverage
Beyond Closing.

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

Desiree' Landt
970-773-1370

NoCo@brhw.com

Honest & affordable protection for Colorado homeowners!  |  BlueRibbonHomeWarranty.com
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NoCo's Best Spot to
Get Down to Business.
NoCo's Best Spot to
Get Down to Business.

970-461-1134
tracie@freshplatecatering.com | freshplatecatering.com
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Join Us
for Remote Work Wednesday
at HUB Cafe by Fresh Plate!

6402 
Union 
Creek 
Drive, 

Loveland, 
CO

Q: WHAT IS THE MISSION OF Real Producers? 
A: We are a national franchise in more than 140 markets 
across the country. Our mission is to connect, elevate, and 
inspire the real estate community in our market. Specifically, 
we provide opportunities for our top producing real estate 
agents and leaders to build more relationships, collaborate, 
and learn about and from one another.

Q: WHO RECEIVES THE MAGAZINE? 
A: In print, the magazine is mailed to the top 300 agents in 
Northern Colorado (Larimer and Weld Counties) as well as real 
estate leaders and our preferred business partners. Digitally, 
the magazine is distributed more broadly via our “sneak peek” 
email each month. The most recent issues are available on our 
website as well (nocorealproducers.com). Our lists are updated 
annually and are based on the MLS.

Q: HOW DO WE DETERMINE WHO IS FEATURED IN THE 
MAGAZINE? 
A: It’s very simple – every feature you see has first been 
nominated. You can nominate other agents, industry leaders, 
affiliates, non-profits, or even yourself! Because we don’t know 
everyone’s story, we need your help to learn about them. We 
will consider anyone brought to our attention.

Q: HOW DO YOU NOMINATE SOMEONE? 
A: Go to nocorealproducers.com and click on the “Nominate an 
Agent” button halfway down the main page - explain why you 
are nominating them to be featured. It could be they have an 
amazing story that needs to be told – perhaps they overcame 
obstacles, they are an exceptional leader, have the best 
customer service, or they give back to the community in a big 
way. The next step is an interview with us to ensure it’s a good 
fit. If it all works out, then we put the wheels in motion for our 
writer to conduct an interview and for our photographer to 

schedule a photo shoot. As we only do 3 features per month, it 
may take some time to include them!

Q: WHAT DOES IT COST REALTORS®/TEAM TO BE 
FEATURED? 
A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of Real Producers.

Q: WHAT ARE YOUR EVENTS ALL ABOUT? 
A: We hold events, both big and small, so that our community 
can connect, get to know one another, and collaborate. Our 
events are fun and social and have become “can’t miss” for 
many of you. These are invite-only so we know we are getting 
the “best of the best” together. Invitations come by email and 
text, with notifications of upcoming events on our social pages.

Q: WHO ARE THE PREFERRED PARTNERS? 
A: Anyone listed as a “preferred partner” in the magazine is a 
part of this community. They will have an ad in every issue of 
the magazine, attend our events, and be a part of our online 
community. We don’t just find these businesses off the street; 
one or many of you have recommended every single preferred 
partner you see in this publication. We won’t even meet with a 
business that has not been vetted by one of you and “stamped 
for approval” in a sense. Our goal is to create a powerhouse 
network, not only for the best real estate agents in the area but 
the best affiliates, as well, so we can grow stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER? 
A: If you have a recommendation for a local business that 
works with top real estate agents, you can refer them on our 
website, nocorealproducers.com. Click on the “Refer Your 
Favorite Vendor” button halfway down the main page.

Why 
are we 
here?

FAQ
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Colorado’s Most Trusted 
Auto Broker

SPECIALIZING IN NEW, 
PRE-OWNED, COMMERCIAL, 

& FLEET VEHICLES

Wolfgang Sanchez

(970) 342-3267
lwsanchez@clscars.com
fortcollins.clscars.com

THANK YOU to everyone who came 
out and played some cornhole to raise 
money for an amazing local non-profit, 
ChildSafe. With your support, we raised 
nearly $3500!

Thank you to our co-tournament hosts, 
Justin Boling with EOS Worldwide and 
Daryl Wilson with Yardhouse Creations! 
And a special thank you to our host 
location, Centennial Leasing & Sales, as 
well as our board sponsors, ENT Credit 
Union and Inspections Over Coffee.

Co-Hosted by NoCo Real Producers, Yardhouse Creations, and EOS Worldwide

Cornhole 4 ChildSafe
EVENT RECAP
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NONPROFIT  

SPOTLIGHT

KATHLEEN BAUMGARDNER, EXECUTIVE DIRECTOR

NO CHILD SHOULD HAVE TO WAIT FOR CARE AND NO 
FAMILY SHOULD HAVE TO FACE THIS ALONE. THANK YOU 
FOR SUPPORTING OUR WORK AND FOR GETTING 
INVOLVED WITH CHILDSAFE. YOU CAN MAKE A BIG 
DIFFERENCE RIGHT HERE IN NORTHERN COLORADO.”

CHILDCHILDSAFE SAFE 
BY KATE SHELTON

“This work is hard but so incredibly 
necessary – not only for the health and 
wellbeing of our clients but also for 
our community. We have to take care 
of our own and that’s what ChildSafe 
does, we care for the most vulnerable 
of us. We provide treatment to those 
who need it most. Healing starts 
here,” said Kathleen Baumgardner, 
the Executive Director of ChildSafe. 

ChildSafe provides therapy for victims 
of child abuse, child sexual abuse, and 
trauma in Northern Colorado. Their 
mission is to break the cycle and heal the 
trauma resulting from childhood abuse 
and neglect with specialized treatment, 
education, and community outreach.

“We are proud of the fact that we 
provide treatment for all who need 
our services,” Kathleen added. “We 

are committed to offering safe, 
responsive treatment, without 
prejudice or discrimination. We treat 
all people with dignity and respect.”

Since 1986, ChildSafe has been helping 
victims of abuse find their voice and 
inner strength, putting them on a path 
toward healing. ChildSafe does this 
through comprehensive community-
based care, partnering with law 
enforcement, child protection agencies, 
schools, medical professionals, and other 
mental health providers to ensure that 
client’s rights and privacy are protected 
throughout each stage of the process. 

Despite the growing need for services, 
ChildSafe is Northern Colorado’s only 
outpatient treatment program treating 
those who have endured childhood 
sexual abuse. The ChildSafe program 

combines group, individual, and family 
therapy to heal the trauma from abuse. 

Last year, ChildSafe treated 732 
clients. The majority of their child 
clients ranged between ages 4 and 11, 
with seven being the most common 
age. The average client works with 
ChildSafe for 83 weeks, and nothing 
about this work is a quick fix. 

“Unfortunately, the staggering 
reality is the need for our services 
is growing,” Kathleen said. “There is 
a lot of pressure on our waitlist and 
sometimes, families have to wait 
much longer than we would want.” 

The ChildSafe team has expanded to 
include 12 highly-trained therapists, as 
well as masters-level students working 
alongside the clinicians to gain hands-

on experience in these treatment 
modalities. The team also consists 
of seven administrative positions 
who serve the team and clients. 

“Space is also a growing concern of 
ours,” Kathleen said. “The admin 
team recently moved out of our Fort 
Collins building to allow for more 
treatment space. We are currently 
working nomadically while we look 
for somewhere more permanent.” This 
speaks to the level of commitment to 
their clients that the ChildSafe team 
has. They are willing to do what it 
takes to provide this much-needed 
treatment for our community. 

In an effort to address their space 
and waitlist constraints, ChildSafe is 
expanding. In the near future, they will 
open a second location in Loveland. 
“We are confident this is the right 
move for ChildSafe and our clients,” 
said Kathleen. “We will be able to 
meet people where they’re at and see 
more clients with a second location.”

ChildSafe will have space in the new 
Loveland Youth Campus facility. This 
building is a partnership between several 
nonprofits, Boys & Girls Clubs of Larimer 

County (BGCLC) and Teaching Tree 
Early Childhood Learning Center with 
support from United Way of Larimer 
County and Early Childhood Council of 
Larimer County. The location will house 
at least nine organizations, each designed 
to support families in the region. 

“We know that we’re better together,” 
Kathleen added. “By being in the same 
building as so many other wonderful 
groups, we will be better poised to 
help meet the need.” The building 
is slated to open later this year. 

ChildSafe’s biggest challenge remains 
funding. “In 2023, only 1.2% of our work 
was paid out-of-pocket by our patients. 
We sourced another 10% from insurance 
and victim’s compensation programs, 
but the rest is up to us to figure out. 
That’s a lot of money to source for such 
a small organization. We must rely on 
grants and donations,” Kathleen said. 
“And with the changes in government 
funding, the future is uncertain.” 

“We won’t let that stop us though. 
We have a big heart and a big role 
to play in this community. We are 
making an impact and we will 
continue this work,” she said. 

Kathleen notes that their work is made 
possible thanks to generous donors 
and supporters. “We’re supported 
by so many wonderful organizations 
and people, including so many in the 
real estate community,” she said. “We 
simply couldn’t do this without you.”

“No child should have to wait for care 
and no family should have to face 
this alone,” said Kathleen. “Thank 
you for supporting our work and 
for getting involved with ChildSafe. 
You can make a big difference right 
here in Northern Colorado.”

Kathleen hosts public tours every Friday. 
She invites you to come to ChildSafe to 
learn more about the work and how 
to support its important mission. 

HEALING 
STARTS HERE

Learn more at  

www.childsafecolorado.org.

CONTACT

US!
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SALES REPRESENTATIVE
     Matt .Stephens@ctt .com |     970-373-9775

Matt Stephens
FUN FACTS ABOUT MATT:

 

CLIENT TESTIMONIAL:
“I HAVE KNOWN MATT FOR OVER 12 YEARS AND GOT TO WORK WITH HIM FOR ABOUT THREE OF THOSE. I CAN SPEAK 
TO HIS CHARACTER AND WOULD SAY HE IS DRIVEN, ADAPTABLE, AND FUN TO WORK WITH. HE HAS ALWAYS 
ACCELERATED IN WHATEVER POSITION HE IS IN. HE WILL QUICKLY BECOME AN ASSET TO ANY TEAM HE IS INVOLVED 
IN AND A RESOURCE IN THE AREA FOR THE CUSTOMERS HE SERVES. I LOOK FORWARD TO SEEING HIM GROW AS A 
SALES PROFESSIONAL IN HIS NEW ROLE AT CHICAGO TITLE. 
—SALES MANAGER AT RTC RESTORATION AND ROOFING, COLE HICKERT

•  COLORADO NATIVE. I HAVE LIVED EVERYWHERE ON THE FRONT RANGE AND SPENT SOME TIME LIVING IN THE   
   MOUNTAINS. GLENWOOD SPRINGS AND BASALT.
•  I DO VOLUNTEER COACHING FOR THE LHS GIRLS AND GUYS GOLF TEAMS.
•  I HAVE A LOVE FOR OLDER VEHICLES AND LOVE WORKING ON THEM. SOMETHING SPECIAL ABOUT TAKING CARE OF 
   SOMETHING OLD.
•  I REALLY ENJOY COOKING. I AM TRYING TO GET BETTER AT COOKING THAN MY MOM. FRENCH ONION SOUP IS MY 
   FAVORITE THING TO MAKE.
•  LIST OF ACTIVITIES I ENJOY: GOLFING, COOKING, OFF-ROADING, WORKING ON VEHICLES, FLY FISHING, CAMPING.

www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable; let's spruce 

up your space to increase 
your home value. 

Get the REALTOR®
discount and update your 

flooring before your 
furniture arrives! We are 

flexible with installation to 
meet your move in dates.

Listing a
Home?

Buyers
Moving In?

Lux�y Fl�rs, Cozy M��ts
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PARTNER SPOTLIGHT

AUSTIN GRIFFITH & KALEB BARTON 
BY JACKI DONALDSON 

PHOTOS BY A.B. CONSULTING NOCO

A
ustin Griffith and Kaleb Barton 
hadn’t met before they began 
working at Rural 1st® in 2023. 

However, their similar onboarding 
timelines and overlapping territories 
quickly brought them together, forging 
a dynamic partnership that’s earned 
them a reputation as trusted experts 
in rural lending. Though their paths 
to this point were as varied as the 
communities they now serve, their 
shared passion for helping others 
achieve their rural dreams has 
made them an unstoppable team.

After high school, Austin, originally from 
Wyoming, relocated to Colorado for 
college. In his junior year, he interned 
with a local credit union in Colorado 
Springs. The experience sparked a 
passion for banking and set him on a 
steady climb through the industry. In 
September 2023, Austin joined Rural 1st, 
bringing his expertise to a new frontier.

Kaleb Barton’s journey to Colorado 
began on the East Coast. A native of 
upstate New York, Kaleb earned a 
bachelor’s degree before pursuing a 
career with Enterprise. After seven 
years, he relocated to Florida and 
transitioned into real estate investing. 
As a REALTOR® and mortgage broker, 
Kaleb gained valuable insight into 
what agents and buyers need from 
lenders. He brought that expertise 
to Rural 1st in October 2023.

Determined to make an impact, Austin 
and Kaleb embraced their new roles as 
Rural 1st loan officers with relentless 
energy. Together, they crisscrossed 
Colorado, covering territories from 
the Wyoming border to Castle Rock 
and beyond. “We walked into real 
estate offices, introduced ourselves, 
did presentations, and attended 
everything—networking events, happy 
hours, meetings,” Kaleb recalls. “We 
went all in for about six or seven 
months.” Their hard work paid off. In 
their first year, they closed 55 deals that 
helped individuals and families achieve 
their rural dream. Now, they’re aiming 
to double that number as they continue 
spreading the word about how Rural 1st 
is redefining rural lending and bringing 
people Closer to What Matters®.

Rural 1st stands out in the lending 
industry with its specialized focus on 
rural properties. “We offer loans for 
homes, land, and construction in very 
rural areas,” Austin explains. “A lot of 
lenders won’t touch land or will require 
high down payments. We can come in 
with a lower down-payment structure 
and no maximum acreage caps. Some 
lenders stop at 35 or 40 acres—we 
can do more than 100.” Kaleb adds, 
“Anybody who deals with nontraditional 
real estate—land, cabins, hunting 
properties, mountain properties, log 
homes, farms, ranches—that’s where 
we come in. Our mission is to make 

rural living attainable for people 
who want to live outside the city.”

One of Rural 1st’s standout offerings is its 
rate conversion program, which Austin 
describes as a game-changer. “For a small 
fee*, customers can lower their rate to 
the current market rate every 12 months 
for the life of the loan,” he describes. 
“It’s a lot easier than a traditional 
refinance—no application, no hassle, just 
a five-minute phone call with Kaleb, me, 
or our customer care team. If customers 
are current on their loan payments, 
the process is incredibly simple and 
may save them time and money.”

Austin and Kaleb credit much of their 
success to their collaborative dynamic 
and dedication to serving their clients. 
“We travel together often,” Kaleb 
shares. “Some days, we’re in the truck, 
finding a target area and hitting 10 to 
12 offices.” Austin agrees, adding, “We 
do a lot of cold calls. We walk right into 
REALTOR® shops, drop off packets, and 
talk to agents to let them know they’ve 
got an option for rural properties.” 
Their hands-on approach extends to 
the field. Austin and Kaleb frequently 
visit properties with REALTORS® and 
clients, ensuring they stay connected 
to the communities they serve. As 
part of the Farm Credit system, they 
leverage extensive resources to help 
grow their business while staying 
deeply rooted in local markets.

RURAL 1ST
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Both Austin, 31, and Kaleb, 32, grew up with an appreciation 
for rural life that continues to inspire their work today. Raised 
in Wyoming, Austin has a heritage rooted in farming and 
ranching, and Kaleb, who grew up on his grandfather’s 
farm in a small town, shares that passion. He calls 
rural folks “the backbone of small-town America” and 
takes pride in helping them achieve their dreams.

Austin and Kaleb’s work is more than just lending—
it’s about building relationships, strengthening 
communities, and creating possibilities. Together, 
they’re proving that Rural 1st is the gateway to 
new opportunities in Colorado’s heartland.

*Conversion fee of $750 applies. Fees subject to change without notice. Loans 
subject to credit approval. Rural 1st® is a tradename and Rural 1st, the Rolling 
Hills Window icon and Closer to What Matters are exclusive trademarks of 
Farm Credit Mid America, NMLS 407249. Rural 1st products are available 
to consumers within the territories of participating Farm Credit System 
Associations. Equal Housing Lender.

Our mission is to make 

rural living attainable for 

people who want to live 

outside the city.”

Austin Griffith

Kaleb Barton

CONTACT AUSTIN GRIFFITH AT (720) 241-2302 OR AUSTIN.
GRIFFITH@RURAL1ST.COM, OR REACH OUT TO KALEB BARTON 
AT (970) 896-6323 OR KALEB.BARTON@RURAL1ST.COM TO LEARN 
HOW RURAL 1ST CAN HELP YOU FINANCE LAND, HOMES, AND NEW 
CONSTRUCTION. WITH INNOVATIVE PROGRAMS AND A COMMITMENT 
TO SERVICE, THEY’RE HERE TO GUIDE YOU EVERY STEP OF THE WAY.
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Confidence That Sells 
Achieve Your Best Look, Inside and Out

Face Rejuventation 

Body Sculpting & 
Contouring 

Fillers & Injectables 

Medical Weight Loss 

Tone & Sculpt 
Solutions

970. 482.1889 • Xanadumedspa.com
2105 Bighorn Dr., Suite 104, Fort Collins

970.667.9133  |  283 E. 29th Street  |  Loveland, CO 80538

BJ Hill  |  Summit Insurance  |  Agency President 

Building a Better Future:
Insurance Solutions for You & Your Clients

WE GIVE YOUR
CLIENTS CHOICES

Money-Saving  |  OWNER-BUILDER PROGRAM
Time-Saving  |  TURNKEY PROGRAM

303-756-8870  |  homewrights.com
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REALTOR® SPOTLIGHT

GrothmannGrothmann
Angie RE/MAX Alliance,  

Downtown Fort Collins
BY JACKI DONALDSON 

PHOTOS BY ERIN WAYNICK, ERIN WAYNICK PHOTOGRAPHY

Angie Grothmann does not 
hesitate to name Disneyland 
as one of her family’s most 
beloved destinations. She 
and her family even have 
an annual tradition of 
celebrating their daughter’s 
birthday at Disney. A 
short flight from her Fort 
Collins home, the Anaheim 
adventure park delivers an 
unforgettable experience 
packed with exhilarating 
rides, irresistible snacks, and 
quality family time. Angie 
admires Disneyland’s ability 
to anticipate guests’ needs—
often before they realize 
them—and seamlessly 
orchestrate the details that 
transform moments into 
unforgettable memories.

She is also an expert at 
anticipating needs—whether 
providing market insights 
before a buyer asks or 
proactively addressing 
potential home inspection 
issues. “I take pride in 
prioritizing my clients’ best 
interests and transforming 
what can sometimes be 
a complex process into 
a smooth, enjoyable 
transaction,” she shares. A 
self-proclaimed real estate 
enthusiast, Angie’s wheels 
are always turning—day and 
night—as she pours into her 
buyers and sellers and crafts 
extraordinary journeys.

Originally from Jamestown, 
North Dakota, Angie has 
been committed to serving 

others with precision and 
care since her first job at age 
16, when she began serving 
customers at a small retail 
clothing store. “I have always 
had a deep desire to serve 
others and create an ideal 
experience,” she reveals. 
She initially pursued fashion 
merchandising in college and 
built a successful career in 
sales and upper management 
before transitioning into 
a legal assistant role—a 
position she valued. “I loved 
investigating, gathering 
information, and learning 
the legal processes and the 
complexity of contracts,” she 
explains. “Then, real estate 
found me by accident.”

After falling in love with Fort 
Collins while visiting friends, 
she and her husband moved 
to Colorado in 1999. Angie’s 
career in real estate began 
that year, when she entered 
the industry as an assistant, 
a role that provided her with 
an invaluable foundation. By 
2003, Angie was a licensed 
real estate assistant. She 
had the opportunity to learn 
from Laura Olive, a top 
agent and true legend in the 
field, gaining deep expertise 
in contracts, negotiations, 
and successful transactions. 
“I’ve had the privilege of 
learning from the best,” 
remarks Angie, who grew 
from licensed assistant to 
full-time REALTOR® and 
still works alongside The 
Laura Olive Team. “She has 

been an incredible mentor 
throughout my career, 
and I am deeply grateful 
for the knowledge she has 
shared with me over the 
years. Licensed with RE/
MAX Alliance since 2003, 
I am a RE/MAXer through 
and through. I feel loved 
and supported here, and 
the RE/MAX team is like 
a second family to me.”

Although Angie has been 
partnering with her network 
to buy and sell homes for 
more than two decades, she 
does not consider herself 
a salesperson. “I am an 
advocate for my clients,” 
she explains. “My approach 
focuses on matching buyers 
and sellers by consistently 
acting in the best interest of 
those I serve. I understand 
that most people navigating 
the real estate market are 
knowledgeable and are 
looking for more than a 
sales pitch—they want a 
professional with local 
experience who can add 
value to their transaction.” 
Just as Disney doesn’t 
merely sell tickets but an 
excursion filled with joy, 
nostalgia, and connection, 
Angie doesn’t simply sell 

“My approach 
focuses on 
matching buyers 
and sellers by 
CONSISTENTLY 
acting in the  
best interest of 
those I serve.”
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houses. She guides clients 
with personalized service, 
allowing them to embrace 
their next chapter stress-free. 

With most of her business 
coming from repeat 
clients and referrals, she 
credits her success to her 
foundation. “My career is 
rooted in customer service, 
and I bring core strengths 
in problem-solving, high-
level communication, and 
empathy to my real estate 
practice,” she describes. 
Another key piece of Angie’s 
business is relocating 
buyers, helping individuals 
and families seamlessly 
transition to Northern 
Colorado. She collaborates 
with departments at 
Colorado State University, 
providing community tours 
for incoming candidates. 

In this role, she serves as a 
true ambassador for Fort 
Collins, offering insight into 
local neighborhoods, lifestyle 
amenities, and market 
trends—earning candidates’ 
trust and when they are 
ready, assisting them in 
finding the perfect home.

Beyond relocation, she 
focuses on matching 
families with both resale 
and new construction 
homes, ensuring they find 
a property that aligns with 
their needs and lifestyle. 
As a listing specialist, she 
brings a proven track record 
of selling homes quickly 
by leveraging her eye for 
detail, design expertise, 
and a comprehensive, 
high-impact marketing 
strategy. “My sellers benefit 
from an unmatched level 

of service, ultimately 
positioning their homes 
to attract buyers quickly 
and maximize value,” 
Angie explains. “When my 
clients work with me, they 
know they are in expert 
hands—whether buying 
or selling, they can expect 
strategic guidance, strong 
negotiation, and a smooth, 
successful experience.”

Family is also at the heart 
of Angie’s life. Married to 
her high school sweetheart 
for 34 years, her bond 
with her husband has 
been a cornerstone for 
everything they’ve created 
together. In 2006, the couple 
welcomed their daughter, 
Ava. Now 18, Angie couldn’t 
be prouder of the young 
woman she’s becoming. 
Twiggy, the family’s 
Havanese pup, brings extra 
joy and companionship. 
“The support of my family 
has been instrumental in 
my success, allowing me 
to pursue my passion for 
real estate,” she states. 

Angie also gives back to her 
community and has had the 

privilege of serving alongside 
her daughter through 
National Charity League, 
where they’ve logged 
hundreds of volunteer 
hours at NOCO Humane, 
specializing in small 
mammal care. Additionally, 
she is a proud business 
member of WomenGive, 
a program of the United 
Way of Larimer County, 
an incredible organization 
dedicated to providing 
financial assistance through 
childcare scholarships to 
single mothers pursuing 
postsecondary education. 
“Fort Collins has given me 
so much, and I believe that 
investing in the community 
that has enriched my life in 
countless ways is essential.”

Much like the charm that 
Disney crafts for every 
guest, Angie’s dedication 
shines through in everything 
she does. With a keen 
understanding of her clients’ 
needs and an eye for detail, 
she goes above and beyond to 
ensure that every part of the 
journey feels special. “Angie 
is an amazing REALTOR®,” 
one happy buyer expresses. 
“She not only remembered 
all our ‘must-haves’ and 
‘nice-to-haves’ for buying 
a house—she offered great 
insight into things we didn’t 
think of ourselves. She truly 
understood what we wanted.” 

The things clients don’t 
think of themselves: Therein 
lies the magic that keeps 
people coming back to 
Angie again and again.

“My sellers 
benefit from an 
UNMATCHED 
LEVEL OF SERVICE, 
ultimately 
positioning their 
homes to attract 
buyers quickly and 
maximize value.”

CONNECT WITH ANGIE AT 
AGROTHMANNRE@GMAIL.COM.
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RESTORING WHAT
MATTERS MOST™

Your Full-Service Water Damage
Restoration & Emergency

Services Experts

Residential & Commercial
24/7 Emergency Services

Contact us today for a FREE consultation

970-716-7701 
1800waterdamage.com/northern-colorado

• Water Damage Restoration
• Fire & Smoke Restoration
• Sanitizing & Disinfecting

• Mold Remediation
• Sewage Cleanup
• Cigarette Odor Removal
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Staying Connected

BY KATE SHELTON 

PHOTOS BY A.B. CONSULTING NOCO

KENTWOOD REAL ESTATE NORTHERN 

PROPERTIES, MANAGING BROKER

“The market is ever-evolving and 
changing. Regardless of the ups 
and downs, being consistent is 
what it takes to survive in this 
business. Staying connected 
with my team and my clients 
is what drives my success. I’m 
consistently out there – having 
lunch, hosting events, and 
showing up for my agents and 
clients. Staying connected, being 
consistent – it makes all the 
difference,” said Sarah Tyler, 
REALTOR® and Managing Broker 
of the Kentwood Real Estate 
Northern Properties office. 

With her ability to laser focus 
on what matters, it’s no surprise 
that Sarah is consistently a 
top agent in our region. She’s 
simultaneously built a strong 
business, family, and brokerage 
– a testament to her ability to 
stay connected to what matters. 

Now with nearly ten years in the 
business, Sarah appreciates how 
far she’s come. “One of the things 
I’m most proud of is that I’ve been 

in the business long enough now 
to enjoy consistency. My clients 
show me appreciation through 
referrals. All of my work is based 
on relationships. My clients 
have become my friends and I 
can trust that new business will 
come because of the work I’ve 
put in. That feels really good.” 

Sarah
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When the Kentwood Real Estate 
Northern Properties office 
opened in 2018, Sarah was 
eager to join. “I’m at Kentwood 
because of how wonderful our 
team is. Everyone from the 
CEO, Gretchen, and the staff are 
helpful and provide amazing 
service. I can stay connected 
with my team and my family 
because I have the support of 
Kentwood behind me,” she said. 

In 2021, Sarah was named the 
Managing Broker of Kentwood 
Real Estate Northern Properties. 
“It’s a huge honor,” she said. “I 
am honored that the team and 
our leadership trust me with this 
huge role. I am a big believer 
in Kentwood and this allows 
me to help others see just how 
wonderful this company is.”

Under her leadership, the office 
has gone from just six agents to 
now over 25. “I am proud of our 
team. We support our clients and 
each other. It’s an amazing office 
and our culture is unmatched.” 

Sarah has found a balance 
between her team, clients, and 
family, even though it’s not 

easy to do. “At Kentwood, all 
managers produce so that we 
understand the market and 
live it every day. I work really 
hard to be there for my team 
and my clients, but it works. It 
keeps me motivated and it keeps 
me connected,” she added. 

Recently, Sarah took another 
big leap in her business. Sarah 
teamed up with Autumn Mestas 
to offer even more to their 

clients. Last year, the team was 
recognized as the #1 Top Duo at 
Kentwood Real Estate in total 
transactions and the #5 Top 
Duo in sales volume for 2024. 

“It can be hard to find another 
agent that works like you and 
offers the same level of service 
but also compliments your 
business. I’ve found that in 
Autumn. She’s great and I know 

she treats clients with the care 
they deserve,” Sarah said. 

Another way Sarah has found to 
stay connected with her team and 
clients is through appreciation 
events. She hosts one event a 
quarter including a pumpkin 
patch outing, a pool party, a 
spring party at Sweetheart 
Winery, and a holiday gathering. 
“Seeing people matters,” she 
said. “Events, coffees, lunches, 
and making time for people is 
key. When you’re there for them 
when they don’t need you, they’ll 
remember you when they do.” 

Regardless of the inevitable 
changes in the market, Sarah 
plans to remain consistent on 

all fronts. “This is a relationship 
business, not a sales business,” 
she said. “Clients come first 
and everything else second. 
This will never change for 
me and this consistency will 
see me through anything.” 

“Myself and the whole Kentwood 
team are here to collaborate 
so everyone succeeds,” she 
said. “If you need support, 
we’re here for you.” 

Sarah notes that Kentwood allows 
her the flexibility to show up 

for her why – her family. Sarah 
and her husband Jon have two 
kids, Maggie (12) and Ian (7). 
Maggie is a blooming thespian, 
recently completing major 
roles in theatrical productions 
including Jane Seymour in Six 
and Evie in The Descendants. 
Ian is all football, all the time. 
He plays on a flag football team 
and loves to watch both college 
and professional football as 
much as he can. The Tyler family 
loves to spend time outside 
with their friends and travel 
as their schedules allow. 

CLIENTS COME 
FIRST AND 
EVERYTHING 
ELSE SECOND. 
THIS WILL NEVER 
CHANGE FOR 
ME AND THIS 
CONSISTENCY 
WILL SEE ME 
THROUGH 
ANYTHING.”

CONNECT WITH SARAH AT 970.800.1166 OR BY EMAIL AT 
SARAHTYLER@KENTWOOD.COM.
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Design 
Solutions 
That Sell

360 S. Lincoln Ave., 
Loveland

970.667.3590
LovelandDesign.com

Partner With
Us for Stunning
Floors & More 

Planned Service • Preventative Maintenance • Indoor Air Quality • Humidifiers
Ductwork • New Construction • Retrofit • Furnace Install & Repair

AC & Heat Pump • Install & Repair • Basement Finishes
Boilers • Mini Splits • In-floor Heating

970-203-9954 • www.metalmechanicshvac.com

AC
TUNE-UP

EFFICIENT
COOLING

STARTS WITH AN



NoCo Real Producers • 4140 • April 2025

(970) 691-0845



9151 Currency St.
Irving, TX 75063


