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Over 40 years of roofing knowledge & experience We treat every home as our own!
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FAST, RELIABLE ®" °
RESTORATION 1

WHEN YOU NEED US MOST!

Proneer Environmental is your trusted
Local expert in water, fire, mald,
asbestos, and storm damage restoration.
Waoman- and family-cwned for over 25
years, we offer 24/7 smangency suppart,
working directly with insurance to
reston: your home and peace of mind,

We specialize in the guidance. tools
and services Lo protect you and your
family’sfuture! .
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264 Amity Road, Suite 103, Woodbridge, CT 06525
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$10,000

HOME
IMPROVEMENT
GIVEAWAY

NU-FACE

HOME IMPROVEMENTS

0O
NEW LOCATION! ﬂ%
Come Visit Our Showroom! — INSTALLATION

855 Berlin Tpke’ Berlin, CT nufaceCtocom NOSFACE ggol\_llsE1lgl_|:;4c:,VEMENTs

With this coupon. Valid for one product
860-516-6240

only. Offer must be presented prior to
estimate and inspection. Cannot be
CALL TODAY FOR A = Find us on @) ;
FREE CONSULTATION & ESTIMATE!

combined with other offers or prior
purchases. Expires 4/30/25.

Locally Owned & Operated (THI( #0632669



SafeGuard

INSPECTING THE

BOOK YOUR
INSPECTION IN
30 SECONDS

Scan to Schedule - Visit our Website!

Jonathan Krompegal

Lead Inspector/President

- ENTIRE STAT OF CONNECTICUT

* Easy 24-Hour Online Scheduling
* Appointments 7 Days a Week
o 5 Star Average Google Rating

* Radon Testing * Well Inspections

» State Certified for Crumbling
Foundation Inspections

* Drone Inspections » Thermal Imaging

"when you schedule with us, you get me every time"

KNOW BEFORE YOU BUY

860.422.4449 | Info@safeguardct.com | SafeGuardCT.com

Attorney John Drapp has been representing clients
in all aspects of real estate sales and purchases for more than twenty years.
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(203) 3094433
5-star reviews on Google. Offices in Milford and Cheshire drapplaw.com

Custom home building © Kitchen and bathroom remodels ¢ Basement finishing

Additions and expansions

Commercial construction

Weortgage Specialist

FANNIE AND FREDDIE
UNDERWRITING GUIDELINES

REVERSE MORTGAGE

FHA - FIRST TIME HOME
BUYERS SPECIALIST

USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

Mike Perricone
(203) 488-6084
Mike@branfordfinancial.com

Patricia Beale
(203) 671-1940
Patty@branfordfinancial.com

18 Pardee Place Ext
East Haven, CT 06512-2747
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Todd is an experienced and licensed
Home Inspector in Connecticut and
New York. He has extensive construction
experience that lends to him also doing
FHA 203(k) inspections. Todd had his
own Home Improvement and
Construction Company for many years
and loved working on historic homes.
He loves sharing his knowledge with
home buyers, especially first-time home
buyers, to educate them on their home.
Additionally, he has his FAA UAS license
for the use of drones and uses this for
residential and commmercial roof
inspections. Todd is a certified CCPIA
commercial inspector and has good
experience in commercial retail/office
complexes, Industrial, and multifamily
buildings. When not working, you can
find him on his boat on the Long Island
Sound with his wife, Dianne.

INSPECTOR SPOTLIGHT:

Home & Commercial Building Inspections

Since 1982

SHERWOOD

INSPECTION SERVICES, LLC.

THE TOP CHOICE FOR
HOME INSPECTIONS IN
THE NEW ENGLAND AREA

FEATURED SERVICES: Residential Inspections - Commercial Inspections

Sewer Camera Inspections - Foundation Inspections
Septic Inspection - Radon Testing - Drone Inspections - Mold Testing

RHODE ISLAND
401-427-0305

CONNECTICUT
860-646-9983

MASSACHUSETTS
413-686-9383

NEW YORK
845-768-1300

OUR WEBSITE WWW.SHERWOODINSPECTION.COM
SCHEDULE YOUR INSPECTION WITH US INSPECTIONS@SHERWOODINSPECTION.COM
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Why Choose the Law Offices of Karen DeMartino?

» Over 30 Years Experience » Handles Each Case Personally « 5 STAR Service
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Contracts & Agreements Document Preparation and Review  Residential & Commercial Closings

Make an Appointment Today for your
Free Consultation!

454 East Main Street
Branford, CT 06405
h 4

(203) 488-5548
—Law Offices Of — karen@demartino-law.com

Q(aren DeMartino, LLC www.demartino-law.com
)
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SALES, AND SERVICE Sales & Service: (203) 592-8744
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This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY
Law Offices of
Robert C. Leitze
(203) 453-8600
robertleitze.com

ATTORNEY -

REAL ESTATE

Law Offices of Ryan
B. Corey, LLC

(203) 699-9422
coreylawoffices.com

ATTORNEY - REAL
ESTATE / ESTATE
PLANNING

Attorney Stephen Cline
(860) 767-2800

AUDIO/VIDEO/
HOME THEATER

AV Theater Designs
(203) 483-8888
avtheaterdesigns.com

AUTO DEALERSHIP/
FULL SERVICE
FACILITY

MSport Motorwerx
(203) 592-8744
msportmotorwerx.com

BUILDER/DEVELOPER
Pinnacle Land
Development

(203) 271-1M15

pinnland
development.com

CLEANING SERVICE
M & V Cleaning LLC
(860) 227-7659
mandvcleaning.com

CLOSING ATTORNEY
Drapp Law PLLC
(203) 871-0356
drapplaw.com

Law Offices of
Michael lacurci, LLC
(203) 245-2400
lawonwall.com

CLOSING GIFTS

7d Laser Design LLC
(860) 249-6205
7dlaser.com

Bespoke Home
(203) 208-0768
bespokehome.studio

CONCRETE/
RESTORATION/
RESURFACE
Jason Robert’s Inc.
(203) 876-1152
jriconcrete.com

CONSTRUCTION/
GENERAL CONTRACTING
Sunrise Cove

Partners LLC

(203) 627-1655
srcpartnersct.com

CUSTOM
WOODWORKING/
FURNITURE
Planeta
Woodworking LLC
(860) 986-1155
planetawood
working.com

DECKS
Deck Restore
(203) 996-4981

DIGITAL MARKETING
Courtney Luft Design
(860) 917-1037
courtneyluft
design.com

ELECTRICAL SERVICES
Sampson Electric LLC
(203) 745-4246
sampsonelectricllc.com

ESTATE LIQUIDATION
William Macina Antiques
and Appraisals

(203) 915-7662

ESTATE SALES

Lovejoy Estate Sales LLC
(860) 908-4645
lovejoyestatesales.com

EXCAVATION, SEPTIC
DESIGN & INSTALLATION
J.Rosadini Excavating

& Septic

(203) 623-1352
jrosadiniexcavating
andseptic.com/

FENCE & GATE
SOLUTIONS
Fence World, Inc.
(203) 421-0406
fenceworldinc.com

FINANCIAL PLANNING/
RETIREMENT

Scranton Financial
Group

(860) 399-8202
scrantonfinancial
group.com

FINANCIAL/INSURANCE
Northwestern Mutual
(860) 803-7664
northwesternmutual.
com/office/ct/
new-haven/87835679

HEATING OIL/PROPANE
Amodio & Sons Fuel

& Energy Services

(203) 934-2651
amodiofuel.com

HOME / BUILDING
INSPECTIONS

Modern Home
Inspections

(860) 263-9499
inspectconnecticut.com

HOME IMPROVEMENTS
/ EXTERIORS

Nu-Face Home
Improvements

(860) 532-6322
nufacect.com

HOME INSPECTION
Sherwood Inspection
Services, LLC

(860) 646-9983
sherwoodinspection.com

The Miranda Team: Pillar
To Post Home Inspectors
(203) 490-7855
mirandateam.
pillartopost.com

INSPECTIONS
National Property
Inspections (E
Haven to E Lyme)
(860) 227-4949
npiweb.com/griffith

National Property
Inspections (New
Haven & West)
(203) 871-7214
npiweb.com/volpato

INSURANCE AGENCY
Connecticut
Insurance Exhange
of Southington LLC
(860) 276-1255
CTinsExchange.com

INSURANCE BROKER
Farmers Insurance -
Karen Bellamy Agency
(203) 288-5290
agents.farmers.
com/ct/woodbridge/
karen-bellamy

INTERIOR DESIGN
Artisan Kitchen and Bath
(203) 458-8453

Steph Herzog Interiors
(203) 515-7624
bespokehome.studio

JUNK REMOVAL &
DEMOLITION SERVICES
The Junkluggers of
New Haven County
(203) 455-6331
junkluggers.com/
new-haven-county

JUNK REMOVAL &
DUMPSTER RENTAL
Just Dump It

(860) 989-4902
just-dumpit.com

JUNK REMOVAL/
DEMOLITION
Junk Bear

(860) 385-6068
junk-bear.com

KITCHEN CABINET
REFACING

Kitchen Tune-Up
(203) 703-2594
kitchentuneup.com/
shoreline-central-ct

LAND CLEARING/
EXCAVATING
VegOut Forestry
(203) 815-6791
vegoutforestry.com

LANDSCAPE
DESIGNER/LANDSCAPE
CONTRACTOR

USL Outdoor Living
(203) 390-9093
usloutdoorliving.com

LANDSCAPING
S&R Landscape
Construction

(203) 445-8697

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage-
Dominic DeMilo

(203) 676-6926
totalmortgage.com/
bankers/dominic-demilo

MORTGAGE / LENDER
New England Lending
(203) 641-2246
jerrylends.com

MORTGAGE LENDERS
Primary Residential
Mortgage Inc

(203) 904-5808
prmishoreline.com

MOVING & HAULING
Jams Moving Specialists
(844) 446-2526
jamsmoving.com
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MOWING/LANDSCAPING
JC’s Landscaping

(203) 927-2058
jeslandscapingct.com

PAINTING

Essex Painting Company
(860) 510-2923
essexpaintingcompany.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

PEST CONTROL/
WILDLIFE REMOVAL
Alpha Wildlife and
Pest Management
(860) 999-2796
www.alphawpm.com

PHOTOGRAPHER |
REAL ESTATE MEDIA
Alyssa Mucha
Photography

(203) 980-1913
alyssacaptures.com

Rise Visual Media
(347) 239-5636
risevisualmedia.com

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
Devlin Photography LLC
(860) 434-0005
devlinphotography.com

PLUMBING/HVAC
The Guild Plumbing
and Heating

(860) 510-6899
theguildplumbing
andheating.com

PROPERTY
MANAGEMENT/

HOME WATCH
Shoreline Home
Management

(203) 710-3703
shorelinehomemgmt.com

RADON TESTING
AND MITIGATION

A & R Environmental
(860) 742-6767
arenvironmental.com

REAL ESTATE APPRAISAL
S.AT. Appraisals LLC
(203) 671-4321
satappraisals.com

REAL ESTATE ATTORNEY
Adam M Brouillard
Attorney at Law

(203) 915-1836
brouillardlawct.com

karen@demartino-law.com
(203) 488-5548
demartino-law.com

REMODELING/
CONSTRUCTION

Cityline Construction
(203) 430-2152
citylineconstructionllc.com

RESTORATION

- WATER, FIRE

& MOLD

Pioneer
Environmental

(203) 934-7332
pioneerenvironmental
ct.com

ROOFING &

ROOF REPAIR
Cheshire Roofing LLC
(203) 272-6964
cheshireroofing
andsiding.com

ROOFING
CONTRACTOR
Brown Roofing
(203) 723-1372
brownroofing.org

SEPTIC
INSPECTIONS &
CONSULTING
Northeast EnviroCare
(860) 609-3840
neenvirocare.com

SOFT / POWER
WASHING

New England
Aerial Cleaning
(855) 237-4255
newenglandaerial
cleaning.com

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

WATER TREATMENT
/ SOFTENERS
Advanced Water
Systems Inc.

(203) 228-7874
aws-ct.com

space is beautiful, comforiable, and meels every day needs,

We offer free consulis a1 your showings to help your clients see the potential in o property.

CLAUDIA
SANTANGELO
INTERIORS

Transform your listings and elevate your clients’ home-buying experience with our expert interior design services!
At Claudin Santangelo Interiors we specialice in tuming houses into drewm homes, We undersiand that not every property checks all the boxes

for your clients, and that’s where we come in. Our team of experienced designers focuses on both sesthetics and functionality, ensuring every

Together, we can creale nviting spaces that will captivate buyers and enhance the value of your listings.

1200 BOSTON POST RD. GUILFORD CT. 06437 203.458.8453
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total O mortgage

This season is all about fresh starts,
beginning with your home! As the flowers
start to bloom, now is the perfect time to =)=
refresh your home with simple DIY projects

that can yield a big return,

fresh Paint, Fresh Start

+,
% A new coat of paint, especially on the +

front door or trim, can make a world
of difference.

Tnsant Curb fippeal

Tidy up your yard, plant colorful
flowers, and add fresh mulch to
create a more inviting oudoor space.
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lighten and Brighlen
Clean windows, replace outdated
light fixtures, and let the spring

sunshine flood in.

Declutter and Depersonalize
A clean, spacious home allows
buyers to envision their own
possibilities.

Minor Repairs, Major Tmpact
Fix leaky faucets, tighten loose
doorknobs, and address any small
issues that could deter buyers.

READY TO START YOUR E ! E grnl‘Tc:::ma ZEBhadrzllger .

HOMEOWNERSHIP JOURNEY? i 263 GTEG g6926 NMLS 71970440

Contact me today or scan to get started! Ei_ ddetilgtatalino AR Es
1156 MAIN STREET | BRANFORD, CT 06405 NMLS #1377625 | TOTALMORTGAGE.COM/BANKERS/DOMINIC-DEMILO

*TERMS AND CONDITHONS APPLY, CONTACT FOR DETAILS. COPYRIGHT © 2034 TOTAL MORTGAGE SERVICES, LLC. 185 PLAINS ROAD, 3RD FLOOCA, MILFORD, (T 06861, ALL RIGHTS
RESERYELL TOTAL MORTGAGE SERVCES 15 AM BORIAL BOUSKG 1ENDER, TOTAL MOATGAGE SERVICES, LLC - NMLSS J0GS, LEOEMSING: AT MORTGAGE BANKER LICENSE, LICENSE
RO, 1924351, AL, AR, CA FINAMNCE LEMDERS LICEMSE. LICENSE MO 6033205, CA REMDENTIAL MORTGAGE LEMDING. LICENSE, LICEMSE KO AR31006. LICENSED 8Y THE DFF1 UKDER
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PUBLISHER’S NOTE
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GET OUT THERE

If there’s one thing I've learned in
this business, it’s that real estate
isn’t just about properties—it’s
about people. The relationships
you build, the conversations

you have, and the network you
cultivate can make or break your
success. And let’s be real, we all
know networking is important, but
between showings, closings, and the
daily chaos of real estate, it’s easy
to push it to the back burner. But
here’s the truth: the most successful
agents aren’t just great at selling
homes—they’re great at building
relationships.

There’s this idea that we’re all
competing against each other,

JC'S LANDSCAPING

Servicing New Haven County

Weekly Lawn Mowing

Property Management

Spring Clean Up

Landscape Projects

Dumpster Rentals

Contact Us

203 - 927 - 2058
jeslandscapingct@gmail.com

8 www,jcslandscapingct.com

-ﬁ.
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but the reality is, when we work
together, we all win. Some of the best
deals happen because of a strong
network—whether it’s getting a
referral, teaming up on a co-listing,
or having the inside scoop on an
off-market opportunity. And let’s not
forget the power of having trusted
colleagues to lean on. Need a last-minute
contractor? A great stager? Someone
to brainstorm marketing ideas with?
That’s where your network comes in.

It’s one thing to connect on social
media, but nothing beats meeting
face-to-face. That’s why events like
fia the one we hosted at Back 9 Social

in January matter. Sure, the golf

was fun, but the real win was in the

conversations, the new connections,
and the chance to strengthen our
real estate community. When we show up, shake hands,
and get to know each other outside of transactions, we
build trust. And in this business, trust is everything.

boiind
EVOIU

But let’s talk about networking with purpose. It’s not about
handing out the most business cards or collecting LinkedIn
connections like trophies. It’s about showing up with the
mindset of, “How can I help someone today?” The more you
give, the more you get—it’s just how it works. People remember
the ones who add value to their lives, and those are the
relationships that turn into long-term business opportunities.

So, as we move forward, let’s make a commitment to prioritize
networking—not just because it’s good for business, but
because having a strong network makes this whole journey a
lot more fun. Get out there, make connections, and invest in
relationships that matter.

And speaking of connections—mark your calendar for our
next big networking event! Join us on May 21st at Caius Farm
Brewery in Branford for another great night of conversation,
collaboration, and community. I can’t wait to see you there!

Sam Kantrow

Owner/Publisher, New Haven & Middlesex
County Real Producers
sam.kantrow@realproducersmag.com

i SOLUTION

EXPERTISE, DEDICATION,
& Passion

Residential and Commercial * New Construction
Cabinet Painting * Deck and Fence Painting/Staining
Wallpaper Removal « Drywall Repair
Shutter Painting * Cleaning Services

-

860-362-8722 » www.spotlesssolutionct.com




ROOFING: WHAT REAL ESTATE PROFESSIONALS NEED TO KNOW

THE ROOF OVER YOUR DEAL:
ESSENTIAL INSIGHTS FOR REALTORS

EDDIE GRIFFIN, OWNER ¢ BROWN ROOFING
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Brown Roofing

Roofing is a vital
component of any property,
and its condition can
significantly impact real
estate transactions. For
real estate professionals,
forging relationships

with professional roofing
contractors, understanding
roofing systems, their
maintenance, and signs of
deterioration is essential for
assisting clients, navigating
potential challenges, and
ensuring successful deals.

Common Roofing

Issues in Real Estate

When buying or selling a

property, several roofing-

related issues can arise:

» Inspection Discoveries:
Roofing problems often

surface during inspections,

such as leaks, missing
shingles, or structural
issues, which can surprise
buyers and sellers.

* Costly Repairs or
Replacements: Buyers
may request extensive
repairs or even roof
replacements for aged
or worn roofs, even if
they’re still functional.

16 - April 2025

Improper Installations:
Poorly installed roofs, such
as inadequate flashing or
insufficient ventilation,
can lead to long-term
issues and concerns
during inspections.
Buyers’ Concerns: Roof-
related issues and jargon
can intimidate buyers,
making them hesitant to
proceed without clarity.
Being aware of these
potential challenges allows
agents to better prepare
their clients and address
concerns proactively.

Symptoms of a
Deteriorating Roof
Identifying roof deterioration
early can save homeowners
from costly repairs.

Signs of damage can be
found both on the roof’s
exterior and in the attic.

Interior & Exterior Signs

Water Leaks: Stains on
ceilings or walls indicate
water intrusion.

Stained or Streaked
Shingles: Black streaks
or stains indicate organic
growth (algae), White/

Yellow indicate hard
water mineral deposits,
Brown or Red indicate
rust, and uneven
coloration may indicate
aging shingles or a
manufacturer defect.

* Missing, Cracked, or
Curling Shingles: These
signs often suggest aging
or storm damage.

* Granule Loss: Excess
granules in gutters
suggest shingles
are wearing out.

* Sagging Rooflines:

A sagging roof may
indicate structural issues
or waterlogged decking.

* Moss or Algae Growth:
Trapped moisture from
moss can accelerate
deterioration.

* Damaged Flashing:
Cracked or loose flashing
around chimneys, vents,
and skylights can allow
water to penetrate.

Attic Signs

* Water Stains or Drips:
Water spots, streaks,
or active drips on the
attic’s ceiling or walls
indicate a leaky roof.

Brown Roofing

Frozen Nails

Deteriorating Shingles

Chimney Leak

Blistering

* Damp Insulation: Wet
or clumped insulation
can point to water
intrusion, which reduces
insulation effectiveness.

* Sunlight Coming
Through: If light is
visible through the roof
boards, it signals gaps
or holes that require
immediate attention.

e Mold or Mildew: Moisture
in the attic can lead to
mold or mildew, which not
only damages the structure
but also poses health risks.

* Musty Odors: Persistent
dampness often results
in unpleasant smells,
indicating hidden
moisture issues.

* Rusty or Frozen Nails
or Fasteners: Rust on
metal components may
indicate ongoing moisture
exposure. Frozen nails
in the winter months
indicate that the attic is
not properly insulated
or ventilated. The
temperature of the attic
should be +/- 20 degrees of
the temperature outside.

Encouraging sellers to
address these signs before
listing can help avoid
complications during
inspections and negotiations.

Tips for Prolonging
Roof Life

Proper maintenance can
extend the life of a roof and

Granule Loss

minimize repair costs. Share
these tips with homeowners:

* Regular Inspections:
Homeowners should
schedule annual
roof inspections or
check after severe
storms for damage.

* Clean Gutters: Clearing
debris from gutters
and downspouts
prevents water pooling
and potential leaks.

e Trim Overhanging
Branches: This reduces
the risk of branches
damaging the roof
or contributing to
moss growth.

* Prompt Repairs:
Addressing minor issues,
like missing shingles or
small leaks, prevents
more extensive damage.

* Ensure Proper
Ventilation: Good attic
ventilation prevents
moisture buildup,
reduces energy costs, and
helps maintain roofing
materials. Proactive
care reduces surprises
during inspections and
adds long-term value
for homeowners.

Importance of a
Thorough Roof
Inspection

A detailed roof inspection
is critical during real estate
transactions. Here’s what
agents should know:

Discoloration

* Certified Inspectors:
Work with inspectors
experienced in all
roofing systems,
including shingles,
metal, and flat roofs.

e Structural Integrity:

The inspection should
include the roof’s decking,
underlayment, attic,

and framing to ensure
structural soundness.

* Weather Damage:
Inspect for signs of storm-
related issues, such as
hail or wind damage.

* Ventilation and
Insulation: Proper
attic ventilation and
insulation are essential
for maintaining a
healthy roof.

* History of Repairs:
Identify signs of
patchwork or substandard
fixes that could indicate
underlying problems.

A thorough inspection
ensures that buyers and
sellers are fully informed,
preventing last-minute
surprises or delays.

The High Cost of Roofing
Neglect

Neglecting roof maintenance
can lead to costly problems
like leaks, mold, or
structural damage. In real
estate, these issues often
surface during inspections,
leading to renegotiations,
reduced offers, or failed

transactions. For sellers,
replacing a roof just to
meet buyer demands
can cause unnecessary
financial strain. Offering
transferable warranties
or documenting recent
maintenance can help
alleviate these concerns.

Adding Value with
Roofing Warranties
Roofing warranties
provide peace of mind
for buyers and sellers.

A transferable warranty
covering repairs or
replacements ensures
the buyer’s investment is
protected while removing
pressure on sellers to
replace aging roofs
before listing. Promoting
warranties as a selling
point helps agents build
trust with clients and
smooth transactions.

A roof’s condition is a
critical factor in real
estate transactions. By
educating clients about
roof maintenance,
recognizing signs of
deterioration, and
encouraging professional
inspections, real estate
professionals can add
value to their services
while minimizing
complications. Remember,
a good roof and a bad
roof can look the same
from the ground. Under
NO circumstances should
areal estate professional
inspect a roof themselves.
It is important to hire an
experienced professional
to inspect the roof.

For more information

on roofing systems and
how they impact property
transactions, contact
Brown Roofing

at 203-723-1372 or
www.brownroofing.org.
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015.
Real Producers is now in over 130
markets across the nation and is
continuing to grow nationwide.

A: The top 300 real estate agents
across New Haven and Middlesex
Counties and our preferred partners.

A: We believe that we are better
together. When we surround
ourselves with other successful,
like-minded people, we grow to
new heights. Real Producers is a
platform that brings together the
most accomplished individuals in
the Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

A: Yes! We have specific networking
events throughout the year.

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
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yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of
being featured in our publication.

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

A: The RP-vetted businesses featured in
our publication represent the some of
best in the business in their respective
categories within the Connecticut

Shoreline. You can easily locate them in
our index. We do not randomly select
businesses, nor do we collaborate with
every business that approaches us. We
prioritize businesses that have received
your stamp of approval through
recommendations and each business
showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our
team conducts additional vetting to
ensure they align with our community’s
values and bring substantial value.

Our aim is to build a robust network
that not only includes the best real
estate agents but also features top-tier
businesses, fostering collective growth
and strength within our community.

A: If you want to recommend a
business that works with top real estate
agents, please email or message us -
Email: sam.kantrow@
realproducersmag.com

Borrowers Receive Fully Underwritten Mortgage Commitment, Subject to:
**Appraisal & Title***
Allows Borrowers to Compete with Cash Offers!
Allows Buyers to Close in as Little as 2 Weeks!
Borrowers Don't Waive Mortgage Contingency, They Simply Already Have It!

HOME PURCHASE LOANS | PERSONALIZED CONSULTATIONS
LOAN PROGRAM GUIDANCE | REFINANCING OPTIONS

Personalized Service - Extensive Experience - Fast & Efficient Process

JERRY BUONANNO

Sales Manager | NMLS #441587 | NMLS #423065 2 25 CENBER
203.641.2246 | jpbuonanno@nelend.com ﬂ“m

INCNOVUS | ENGLanp

THEATER

- e
'”ifhf DESIGNS

M&YV Cleaning LLC

RESIDENTIAL & COMMERCIAL CLEANING
LICENSED & INSURED

Cleaning
Services:
@ Commercial
@ Residential
@ Airbnb/Rentals

RESIDENTIAL, Commercial & Marine Audio
vVideo, and Electronics. Sales, Service & Installations_ . .

,

|
|
-'{ [
.*

Real Estate &
Construction
Cleaning

WEEKLY | BI-WEEKLY | ONE-TIME | MONTHLY
SERVING THE GREATER CONNECTICUT SHORELINE

25+ Years in Business

Home AV & Theatre Design ® Whole House Audio
ontiig % Structured Wiring Systems e Video Surveillance
' . Smart Home ® Computer Networking

CONTACT US: s ST%"*
% mandvcleaning.com
ey

(V) 860-227-7659
@m.vcleaning

] mav cleaningLLC

203-483-8888 | avtheaterdesigns.com
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AGAINST
REAL ESTATE
MISTAKES

= Boutique law office that focuses
on real estate transactions

= Personalized representation provided to
clients throughout Connecticut

» Residential and Commercial Real Estate

Law Offices of |
Ryan B. Corey, LLC "

203.699.9L22
1331 HIGHLAND AVE
CHESHIRE, CT

E‘\
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Amodio & Sons

Fuel & Energy Services

Service at its best.

Amndio & Sons FUEL 0iLS
ENERNEY SERVICES
Ay *MEATING+ »COOLINGs

« Premium fuel (Oil and propane)

« Full-service Heatingand A/C
e 24/7emergency services

« Family owned and operated for
3 generations

- Dependability
« Automatic oil and propane delivery
« Price protection and budget plans

« Honesty, Integrity, Quality Service

1000 B P Rd
203-934'2651 | West Ha?/setr?,nCTo(S)tGMG
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THE

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners
Well Extensions | Well Chlorinations

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

We strive

for 100%
satisfaction
by completing
every project
on-time and

Steve Rodrigues under-budget.

THE ANSWER
10 ALL OF YOUR

H20 SYSTEM T~
NEEDS!

WELL WATER PUMPS & TANKS

i s

G TESTING

PRESSURE SYSTEMS &




VENDOR SPOTLIGHT

SelfreCGuaelrrel

HOME INSPECTION

BY GEORGE GROTHEER
PHOTOGRAPHY BY
RISE VISUAL MEDIA

“Know before you buy.”

It seems like a common
sense thought for anyone

in the market for a new
home, but for Jonathan
Krompegal and the team at
SafeGuard Home Inspection
Ltd. in Wethersfield, it is a
motto that runs deep as the
company’s core philosophy.

Home inspection has

long appeared to be the
destination for Jonathan’s
work. He has a bachelor’s
degree in architecture
engineering and, for as

long as he can remember,

he has wanted to pursue a
career in something adjacent
to construction. Like any
engineering program,

he describes his college
experience as rigorous —
going through structural
components like steel and
concrete to become well-
versed in structures — houses,
commercial buildings, and
more. He knew he did not
want to sit in front of a
computer for the rest of his
life and wanted to pursue
something hands-on, so he
joined some home inspectors
whom he knew for a few
ride-along experiences,

and he was hooked.

With that novice experience
under his belt, the process
to licensing was that much
easier for Jonathan to
follow. The work includes
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shadowing a licensed
inspector for ten inspections
— from there, he could have
ventured out on his own —
but he knew Connecticut’s
houses are far less “cookie-
cutter” than homes in much
of the south Atlantic states
or Midwest. With so many
historic structures in our
state varying in age, building
materials, and home styles,
Jonathan wanted to get as
much training as possible

to cover as many types of
homes as he could... and
did more than a hundred
inspections in a year — all
while taking online classes.

His coursework included
supplemental information
that enhanced the real-world
experience he was gaining
from his apprenticeships and
shadowing. He learned about
electrical systems, historic
and modern structures,

and roofing — aiming to
become an expert in a wide
array of subjects to be able

to talk with clients about

any of their concerns.
Jonathan has stayed up

to date with his courses

- taking refresher classes

and earning several titles
and certifications, including
Certified Professional
Inspector and Certified
Residential Thermographer.

His next goal? To reach
the level of Certified
Master Inspector — putting
him in a class of his own
above the competition.

Jonathan takes pride in his
work over nearly a decade

to build his own brand

since launching in 2017 — he
enjoys the marketing aspect
of creating something new
and loves the fact that he can
control the direction of the
company through his own
vision and be more hands-
on with the work. He has
developed close relationships
with agents with whom he
works on a regular basis —
and is constantly seeking

to broaden his base by
offering presentations and
specialized training with
different agents of different
expertise. He says agents,

no matter how experienced,
can run into something they
have never seen before — and
that is where he comes in.

When it comes to his

clients, Jonathan ensures an
openness in communication
in every case - trying to get
reports and information
back to clients within twenty-
four hours. He says he wants
to stay in contact with those
clients if they have further
questions, and does not
consider a job completed
until the client understands
every word of the report.

In the next five years,
Jonathan sees his company
going one of two ways:
either he builds a small
team to become a multi-
inspection firm, or he
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develops SafeGuard into a
specialized inspection firm,
offering unique services
that other companies do not
(such as mold testing, air
quality testing, specialized
component inspections,

or other expertise of that
ilk). Jonathan does not

see SafeGuard growing

to be a massive company
with a revolving door of
staff - but rather a small to
medium-sized inspection

24 - April 2025

company that offers a
reliable and consistent
personal experience. He
wants his team to be fully
invested in the work they
do - always involved

and always available.

Jonathan says for the buyer
— it is important for them to
understand the condition
of the biggest investment
they will ever make. For the
seller — they should know

what they have before they
list. For the realtor - their
reputation is protected with
a trusted home inspector
who keeps clients up to
date with everything about
the structure in question.

“Know before you buy?”

Now you know Jonathan
Krompegal and SafeGuard
Home Inspection... and
now is the time to buy.

L

— —




sleph herzog

INIeriors

ELEVATE YOUR
® SPACE WITH
TIMELESS LUXURY

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors



NATIONAL
PROPERTY
INSPECTIONS

BUILD TRUST, BUILD GONFIDENGE

Choose NPI's superior home inspection
services for your clients.

Professional Residential &

Giuseppe Volpato CO'!'E.! mercial Ins E}ECHOJ‘?S Ron & Kate Griffith
New Haven lf".lul"ast & North ' Water Quality Testing Ea.?..t Haver? to East Lyme
volpato@npiinspect.com griffithservices@aocl.com
npiweb, comVolpato < Radon Testing npiweb.com/Griffith
203.871.7214 860.227 4949

Looking For

An Appraiser?

You can depend on Dana Ajello.

SRC Partners

Providing appraisal services throughout Connecticut

Listing Consultations Bankruptcy

Litigation support Tax assessment appeals
Foreclosures Estate planning

FEMA support Dissolution of marriage
Probate Valuation for Trusts

Quality Construction
Design & Build with 3D Modeling
Highest Standards

203-627-1655 | bob@srcpartnersct.com
399 Sackett Point Road | North Haven, CT 06473

S.A.T. Appraisals LLC
2083-671-4321 o deta2367@aol.com

Let SRC design & build a quality custom home for you
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Save $1000

on all NEW HVAC equipment!

SCHEDULE SUMMER INSTALLS NOW!
*Order your equipment now and now and beat the tarrifs later.

How are you Breathing?

Asthma attacks, always congested
continuously feeling ill, Quality solutions, done right the first time! ¢

its time to clean those Ducts! Servicing all of Middlesex County

| Plumbing | Service Contacts
T”E GU'LD Heater Installation

' PLUMBING+HEATING AC Installation | Duct Cleaning
AIR CONDITIONING Boiler Services | SteamBoiler

Erik Anderson | 860-876-8866 | erik.anderson.guild@gmail.com | theguildplumbingandheating.com

Providing
meaningful
education to

our clients!
* Woman-Owned Business

* State-of-the-Art
Sewer Cameras

* Digital, Same-Day
Septic Reports

* Easy, Convenient
Scheduling via Online,
Phone, Text or Email

We Also Offer Radon
& Mitigation Installations!
'es

e e

Scan to Visit our Websité!

L 860-609-3840
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AGENT TO WATCH
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TEAM TEN HOMES, WILLIAM RAVEIS REAL ESTATE

BY GEORGE GROTHEER * PHOTOGRAPHY BY RISE VISUAL MEDIA

Car repossession. Defense
manufacturing. Accounting. Real estate.

She is not even thirty years old and
Lauren Rasile has had more life
experience than many see in sixty years.

Our rising star has only spent about
two years in this industry — but she is
on the fast track to success. She entered
the industry at a time when interest
rates were on the rise — and has never
seen a “normal” market. While she
found work in the aforementioned
variety of fields between college and
her real estate career, Rasile knew

she wanted to land in a place where
she could have her own business and
market herself. She combined that
interest with a passion for home design
and a real estate investor fiancé to

take her first steps into this industry.

Rasile found herself very motivated to
get going when she went full-time in
real estate in January of 2023. Her first
client came from a previous job, and
she considers herself lucky that she
did not have to go looking for her first
“starter” client. Rasile focused on the
starting listing her now-husband found
for her (a multi-family home in New
Britain), made the sale, and was on her
way. Now, most of Rasile’s business is
referral-based, but she prides herself
on her networking ability and seeks to
do more of that in the future — moving
beyond preexisting connections to find
new clients outside her usual circles.

As is the case with many realtors
early in their career, Rasile began her
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work with a push to get her name

into her community. As she recalls,

she paid thousands of dollars for
shopping cart advertising at the Big Y
in Branford - and the only phone call
she received was from Stop & Shop...
asking her if she wanted to advertise
with them, too. Rasile says the timing
of her shopping cart ads was beneficial

32 - April 2025

to her career early on because she
believed people in her community
“needed to know” she was making
a career change into something she
would stay with for years to come.

At this point in her life, her friends
and social circle are just beginning to
venture into home buying from renting,

and Rasile is ready to feast. She says she
wants to be a connection for friends

and family - really emphasizing that
personal connection is essential to a
strong relationship between a realtor and
a client. According to Rasile’s philosophy,
working with investors is all about the
money - no fluff, very cut-and-dry, and
surface-level. Rasile wants emotion in

the transaction — as though every person
with whom she works is a close friend.
One of her favorite aspects of her job

is getting to share in excitement with
clients as they find their new homes.

From here, Rasile only sees herself
moving upwards — adding tools to her
belt and skills to her ledger. She wants
to move into architectural design as
an added business venture under her
umbrella of real estate. Rasile has that
passion for home design; she wants to
help people design the spaces of their
home once they move in. She loves
designing — and picking out furniture,

PERSONAL CONNECTION
IS ESSENTIAL TO A
STRONG RELATIONSHIP
BETWEEN A REALTOR
AND A CLIENT.”

colors, and textures for home spaces.
Design, she says, could come with staging
homes in her role as a realtor. Beyond
that, for Rasile, it is full steam ahead.

She already has her sights set on many
different streams of income for herself

- all in the interest of providing as many
services as possible for her client.

Rasile has other interests outside the
office — she married her high school
sweetheart last September and the two
are bringing their careers into their
home life by renovating a house they
recently purchased in Northford. They
plan to move in with their goldendoodle
puppy in the coming months.

Rasile says she finds the renovation
project fulfilling in a new way.

“It will be a huge adjustment — but
definitely a good change,” she says.

If she keeps doing what she has
been doing, there will be more

good changes on the way.
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vvvvvv.blackberrywoodsct.com

phil@pinnlanddevelopment.com
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J.ROSADIN] Lovejoy Estate Sales

| m ) Have a client who
' needs a home cleared?
ERCATATING & SHPTI0

Cheshire,Ct.

= Septic system
installation and
repairs

= Sewer and water
hookups

= Site work and

i 1
excavation 3 "
\ gt e A
e e et 1-"'
F *19»4’% :

- Residential & Commercial Inspections
« Well Inspections
. Septic Inspections
- Radon Testing

- Water Testing

- Mold Testing

- WDI

+ Crumbling Foundation Evaluations

o OVER 650 5-STAR ;
%?;’?Je GOOGLE REVIEWS! INSPECTIONS our website!

Let us handle the load!

g - We cover all aspects of downsizing and
- é’ 8 e : moving, from packing to sales & cleanouts!

860-263-9499
EisE

860-908-4645
loren03vette@yahoo.com

lovejoyestatesales.com

BBB
Y

(203) 623-1352
il Check out E justinrosadini@gmail.com

g EXPERENCE o
S

jrosadiniexcavatingandseptic.com
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BEYOND THE SALE: REALTORS WHO GO THE EXTRA MILE FOR THEIR INDUSTRIES AND COMMUNITIES

HIGHLIGHTING AGENTS-

WHO GIVE BACK:

SHARE YOUR
STORY WITH US!

BY PHYLICIA BOVA

At Real Producers, we’re committed to
showcasing the incredible work of real
estate professionals who not only excel
in their careers but also give back to
their communities and the industry. We
believe that true success is about more
than just business—it’s about making

a difference and supporting others.
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This month, we’re launching a special
column to highlight the inspiring stories
of agents, brokers, and vendors who are
making an impact through community
service, charitable efforts, and initiatives
aimed at helping others in the real estate
industry. Whether you’re mentoring
new agents, supporting a local charity,
or contributing to a community event,
your efforts deserve to be recognized.

We want to share your story and
celebrate the ways in which you're
giving back. By sharing these stories, we

hope to inspire others in the industry
to follow your lead and strengthen the
sense of unity within our community.

If you or someone you know is
involved in such efforts, we would
love to hear from you! Please reach
out to Phylicia Bova at phylicia.bova@
n2co.com to connect and have your
initiative featured in this column.

Let’s inspire each other and show the
power of real estate professionals
working together to give back.

SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with g , and

designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE

UNKLUggeTrS

iendly junk removal Junk Remoyal The Green W&

Residential & commercial service

Same & next day Appointments

Locally owned & operated

We recycle & rehome as much as possible
« Donation receipts
= Honest pricing

I Jl'u'..'m_u Cannct be comburid with sther COUPON CODE

Kot or mone. Terms and pondions anoly,

-NI:r:-p':::.'ﬂ?. 820 hunkgpers Franchising SPE LS. ISDEC LU
Alrighta rederesd Each lozation ndegeadinlly amed and apidaied
Deck Cleaning « Deck Sanding « Deck Staining B T e A e i . P i e R .
Gentle Wash House Cleaning « Repairs
Brian

Fully Licensed & Insured

HIC #0678344 | Cell: (203) 996-4981

New Haven & Middlesex Real Producers - 37



COACHES CORNER

ALWAYS ON:

WHY 24/7 AVAILABILITY
SETS TOP REAL

ESTATE PROS APART

How Being Easy to Reach Builds Trust,
Closes Deals, and Grows Your Business

Why 24/7 Availability (or
Close to It) is a Game-
Changer in Real Estate
Real estate doesn’t wait

for office hours. Buyers,
sellers, and agents are
always on the move, and

if you’re slow to respond,
you risk losing business to
someone who isn’t. Being
available and easy to reach
isn’t just a bonus—it’s an
expectation. If you want to
build trust, close deals, and
grow your business, quick
and reliable communication
has to be a priority.

Why Instant
Communication Matters
Timing is everything in real
estate. Listings move fast,
buyers are eager, and sellers
want results. If you’re not
available to schedule a last-
minute showing or negotiate
an offer, there’s a good
chance that someone else is.

Today’s clients don’t want to
wait until the next morning
for answers. They’re

used to instant access to
information, to services, and
to the professionals they
hire. If an agent or vendor
isn’t readily available,
clients may assume they’re
not serious about the job.

Accessibility Builds Trust

Being reachable isn’t just
about answering calls—it’s
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about showing clients you
care. When you’re available,
clients feel like a priority.
That kind of responsiveness
builds confidence and
loyalty, leading to repeat
business and referrals.

Sellers want an agent who
keeps them updated and

is ready to act. Buyers
appreciate quick responses
and flexible scheduling.
When clients know they can
count on you, they’re more
likely to stick with you and
recommend you to others.

Plus, real estate transactions
can be stressful. A simple,
timely response can
prevent frustration, ease
concerns, and keep things
running smoothly.

Stand Out by Being
Easy to Reach

The real estate world is
packed with competition.
What separates top agents
from the rest? Excellent
service—and a big part of
that is being available.

Make it easy for clients

to contact you through
multiple channels—phone,
text, email, and even social
media. If you're the agent
who always responds
quickly, youll be top of
mind when clients are
ready to take action.

How to Stay Available
Without Burning Out
Being accessible doesn’t
mean you have to be

glued to your phone

24/7. Here’s how to stay

responsive without losing

your work-life balance:

* Use Technology to Your
Advantage — Automated
responses, scheduling
tools, and notifications
can help you manage
communication efficiently.

* Set Clear Expectations
— Let clients know
when they can expect
aresponse, so they
don’t feel ignored.

* Delegate When Possible
—If you have a team, use
them. If not, consider
a virtual assistant or
answering service to
help with inquiries.

.

* Outsource Support
— Call centers and
appointment schedulers
can ensure every call is
answered, even when
you’re unavailable.

The Bottom Line:
Accessibility Wins
Business

In real estate, being easy

to reach isn’t just good
service—it’s essential. Quick,
reliable communication
builds trust, keeps deals
moving, and sets you apart
from the competition.

By making yourself
accessible (without burning
out), you’re not just meeting
client expectations—you’re
exceeding them. And that’s
how you grow a thriving
real estate business.

Attorney At Law

Real estate transactions

Document preparation and review
Buyer and seller representation
Mortgage transactions

Title issues

Contractual obligations

Commercial and residential property
Leasing

37 Boston Street, Guilford, CT
203-453-8600
www.robertleitze.com
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BRO WN L‘.’-:‘%"\'}'é’u DOWN!

mRo OFING! £

FINANCING
AVAILABLE

Asp halt'_Roo s - Metal Roofs + Flat Roofs - Gutters . Gutter Guards '\

v ROOF REPLACEMENT Vv GUTTER GUARDS 'M o Fddie Griffin

v ROOF REPAIR v CHIMNEY REPAIR BROWN ROOFING
v GUTTERS Brown Rooflng

Contact us for a

ESTIMATES! 47 5'2 51'7930 - ANY FULL ROOF

BrownRoofingRealEstate.com HIC.0549011

REPLACEMENT PROJECT
oupon to be presented and redeemed at time of estimate
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Home Staging Services \ rJ

interiorsbylindsay.com ' /
lindsay@interiorshylindsay.com @ 23 2 i ToriGEeT
203.506.7934% - Owner/Qperator

o

JASON ROBERT'S INC.

® Concrete Restoration & Resurfacing Specialists
GRAPHIC DESIGNER

| % | Logos 5 Branding
MNAC t

‘~.I..-" ) '-._l || Business Cards

|
-
I
|

~

c K, ) Social Media Ads
(- Rpparel Design

COURTNEYLUFTDESIGN.COM

Custom Pool Decks & Patios - Premium Epoxy Flooring - Concrete Overlay
Stamped Concrete - Polished Concrete - Walkways & Driveways

Your Leading Commercial & Residential Concrete
Restoration & New Installation Contractor.

203.876.1152 - sales@jriconcrete.com
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Custom Creations
Quality You Can Trust
Personalized Gifts & Décor
Business Branding Solutions
Local Craftsmanship, Connecticut-Based
Fast Turnaround
Satisfaction Guaranteed

Office 860-249-6205
Cell 860-517-9065
Sales@7dlaser.com
7dlaser.com

VOTED BEST HOME INSPECTION COMPANY
4 YEARS IN AROW!

| B PlLLARTOPOST

HOME INSPECTORS

THE MIRANDATEAM What Sets Us Apart?

ONE CALL WILL HANDLE IT ALL Our office is open 7 days a

203 . 526 . 81 83 Ml Same Day Reports week for questions & your

o Inspections within scheduling needs!

* * * * * o Stand Alone Services

“I trust the Miranda Team with

all of my clients!” v Always Non-Alarmist

APEX RADON SOLUTIONS ~secmworren: -

Experts in Radon Mitigation & Healthy Air

Buyers & Sellers Agents, we are here for all of your
RADON MITIGATION NEEDS!

Same Day Quotes, Competitive Pricing &
Quick Installation

Radon Mitigation System

during a real estate transaction

Call us at 203.747.1808 or visit our website ApexRadonSolutions.com
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TOP AGENT

Coldwell Banker

BY GEORGE GROTHEER
PHOTOGRAPHY BY RISE VISUAL MEDIA

Anyone who spends time working
in a service industry understands
the value of hard work.

Perhaps no one in this industry has
worked as hard as Linda Toscano.

For Toscano, her previous work
experience spanned careers in beauty,
human resources, marketing, and
small business ownership. She honed
her service skills and climbed the
ranks to become a top agent in her
new field—real estate. But beyond
her success in the industry, she has
another passion: Gavin and Friends.

“Yes, real estate is great, and 'm
a top producer, but my biggest
accomplishment is the Gavin and
Friends program,” says Toscano.

Toscano’s son is on the autism spectrum,
and Gavin and Friends was born out

of his need for care. The program
focuses on cultivating independence,
building life skills, and fostering social
involvement for individuals with
developmental disabilities. Gavin was
diagnosed with autism at age two,

just as Toscano was welcoming her
second child, a daughter named Laila,
while also navigating a divorce. Faced
with uncertainty, she embarked on a
mission to create a better future for her
young family. Determined to become
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financially independent, Toscano’s
mother helped care for her two children
while she took night classes in real
estate—earning her license right after
the 2008 market crash and securing

a job with Coldwell Banker in 2009.

Toscano recalls that period as the worst
time to enter the industry—especially

as a single mom with young children.
She says she didn’t make any money for
the first two years. As her children grew
older, she worked tirelessly—seven days
a week—while advocating for support
services to assist Gavin at home. She
knew she needed to plan for his long-
term care, speaking with his teachers and
therapists to explore available options.

Fast forward 16 years to 2022: Toscano
purchased a property in Guilford with
the help of her children’s father, Kurt
Popick. The unique property on Boston
Street features two buildings. One is
the historic April Rose building, which
now houses the Gavin and Friends day
program. The space includes a respite
apartment, sensory room, kitchens,
washer/dryer, barber chair, nail salon,
and chair lifts. The second building is
currently undergoing renovations and,
once completed, will become Gavin’s
future home. He will live there with
two others, receiving 24-hour support
from Sarah Tuxis, which also manages
the Gavin & Friends program.

That, Toscano says, is her legacy.

“I just knew that no one was going
to do it for me,” she says.
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is someone’

biggest asset—take
it seriously!”
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Being a single mom motivated her to
become independent, a mindset she
carried into her real estate career.
Toscano says the struggles of securing a
stable future for Gavin, herself, and her
daughter helped shape her approach to
real estate—advocating fiercely for her
clients, just as she has for her son. She
considers Gavin’s condition a blessing,
saying that the past 20 years have
made her a stronger, better person.
Now, she sees people creating change
because of their personal experiences.

“Who else is going to do it—and have
the capacity to do it?” she asks.

As a new agent, Toscano found a

mentor and partner in JoAnn Stirling.
She worked open houses and created
marketing materials for Stirling in
exchange for mentorship. Toscano credits

Stirling with helping her gain confidence of care and attention she would her clients. She has completed nearly
in the early stages of her career. The expect for her loved ones. one closing per week over the past
mentorship allowed her to sharpen her year, earning her a place among the
instincts and improve her techniques “A house is someone’s biggest asset— top agents in Connecticut real estate.
until she secured a major break—an take it seriously!” Toscano says.
$800,000 listing from a direct mail insert. Still, she has no desire to conquer the
And take it seriously, she has. world or be number one—she simply
Toscano brings a deep sense of family wants to do quality work, earn enough
into every transaction, treating Toscano approaches each to retire, and provide for her family.
each listing as if it were her own sale with ethics, honesty, and
parents’ home—with the same level transparency, always prioritizing Top-flight agent, top-flight mom.
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Revolufion

MORTGAGE

LET'S MAKE D)

APRIL SHOWERS BRING MAY CLOSINGS!

Spring is the season of growth. Let's make sure your buyers are ready to bloom
into homeownership! As a dedicated mortgage partner, | provide fast closings,
customized loan solutions, and seamless communication, so you can focus on
selling homes while | handle the financing.

% Fast Pre-Approvals ¥ Custom Financing Solutions
¥ Smooth Closings ¥ Marketing Partnerships
~f't‘~::¥ Dedicated Support ¥ Referral Protection

Evan Potter

Branch Production Sales Manager
NMLS# 691465

Brandon Parenti

Branch Production Sales Manager
NMLS# 1187141

Contact me below!
C 203.530.0109

E epotter@revolutionmortgage.com

Contact me below!
C 203.704.7061

E bparenti@revolutionmortgage.com
W revolutionmortgage.com/bparenti

W revolutionmortgage.com/epotter

{2 COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein
is for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a
commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622

From Flood to Full
coverage, we've

N md SN 4+

! (E‘,m.[,mmmﬁ?m We serve all of Connecticut!

FLOOD - HOME - CONDO - RENTAL UNITS - AUTO - BUSINESS

CT Insurance Exchange of Southington | (860) 276-1255 | 1133 Meriden-Waterbury Trnpk, Plantsville, CT 06479

ADAM M. BROUILLARD - Attorney At Law

Providing trusted counsel in all aspects of
real estate transactions since 1998.

RESIDENTIAL | COMMERCIAL | REAL ESTATE DEVELOPMENT

(203) 915-1836 y\
OFFICES AT: Bw

339 Greene Street New Haven, CT ADAM M. BROUILLARD
171 Broad Street Mllford, CT (by appointment)

Real Estate Attorney

New Haven & Middlesex Real Producers - 49



Radon Air & Water Mitigation
Water Treatment Systems

Established 1995

860-742-6767

35 Riverside Dr « Andover, CT

= Wl]ham Macina Ant1ques
EN—" ‘& Appralsals -

Estate Liquidations
Appraisals, Auctions, Consignments
Estate Sales Managed
Estates Purchased, One Piece or Collections

Broom Cleanouts

When Experience, Honesty & Dependability Connt

203-915-7662 ¢ bill91@sbcglobal.net
Over 35 Years in Business
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AMERICAN-MADE,
MMWIMFTE EXI}‘ELLEMLE

Custom Handcrafted Furniture
Heirloom Cutting Boards & Butcher Blocks
Custom Home Décor & Signage

(860)-986-1155 (Text or Call)
0[O @planetawoodworking

& TN :
i s www.planetawoodworking.com
PLANETA:

Serving All of New England

CUSTOM
CLOSETS.

4y

é-

C - /A
SSONSCUSTOMCLOSETS Com
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e ¥

wy r " r-'/é*
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SAMPSON

ELECTRIC .

LET US HELP YOU
KEEP YOUR DEALS!

NONOBJISET00}SMALL!

RESIDENTIAL - COMMERICAL

(203) 745-4246

4 d -
| Send them ourw wa to gﬂf re‘s’olvéd

with same or next day service! S

ALPHA ,) L'D CIEEYA'N D

PE STM ANAGEME NT;
Alex Russo phawpm.com

(860) 999 2796 | arussow@alphawpm.com

INDUSTRIAL - WIRELESS/CELL

SAMPSONELECTRICLLG.COM

SOLD YOUR HOME?

NOW LET YOUR MONEY WORK FOR YOU

% Offices in CT, MA, NH &Rl

Our specialized financial advisors can help you invest
the proceeds wisely, possibly turning your one-time
sale into a steady income stream for the future

Let us help secure your path to financial freedom today

E FINANCIAL GROUP
| !

Imveatmbens devisary Services oﬁmd’m:nh Somd incoma S-‘Immu LLE, an SEC Registersd fvestment
Adwigary lrm. Sormios Finsncial Grow, LLC sad Ssund lscome Siratepses, LT are asseciaied entiien.
Sorwnius Finenois! Groep, LLC o & franchises of Retiromes oo Saarce, LLC. Relinsmand oom Soarnce,
LLC wvd Sganad bncaimie Siranepess. LLC are associs el snbies
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V&V

CLEANING

BY GEORGE GROTHEER ® PHOTOGRAPHY BY RISE VISUAL MEDIA

CLEANING UP — AND CLEANING UP WHILE DOING IT.

Valquiria de Sales and Maria Lobo - the owners of M&V
Cleaning, LLC - have over thirty years of experience in the
cleaning industry- but they offer so much more than a mop and
broom They have years of service in real estate and hospitality.

M&YV is a family business - started by de Sales and Lobo’s
mothers — who are sisters themselves. The company started
decades ago, and de Sales and Lobo made the decision to

revitalize and provide a spark for M&V to cater to a new
generation of clients just a few years ago. They specialize
in move-in and move-out cleanings, offering high-quality
residential, commercial, and post-construction cleaning
services at affordable prices. They pride themselves on
their team’s attention to detail, saying clients can count on
them to clean a property as though it were their own.

De Sales brings four years of previous experience at Berkshire

Hathaway in Old Saybrook to every cleaning job with M&V -

working with buyers, sellers, and realtors
to develop lasting relationships that
keep M&V going strong. She says her
background as an agent has helped her
understand what buyers are thinking
walking into a home and what sellers
are feeling putting their home on the
market. She says this understanding
is especially important for the work
done by M&V. According to de Sales,
having someone to trust — someone
you like who delivers quality work
every time - is crucial in the real estate
world because referrals are an instant
reflection of a company’s quality of
work. Her background as an agent has
helped her understand what sellers
are feeling by putting their home on
the market. Together with Lobo, she
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has developed a familiarity with realtors across Connecticut
- to the point at which a realtor can say, “just go in and do
what you do, what you think is best for the property.”

Lobo and de Sales say that the idea of what is “best for the
property” is essential to their work. They do not set a price for
each job and do not offer exact quotes over the phone. Instead,
they provide estimates and confirm a price for the client upon
arrival based upon that client’s expectations - catering each
scenario and cleaning job to the client’s exact needs on the day.

“People are often anxious if their house is cluttered or if they
are about to list their home,” says de Sales. “We make sure
to keep our clients at ease while listening to their needs.”

M&V takes it upon themselves to accomplish everything

on their clients’ wish lists - meeting people face-to-face to
understand the expectation of each cleaning job. If a client
has specific products they use or choose for certain cleaning
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People are often anxious if Y
their house is cluttered or if

they are about to list their

home. We make sure to keep

our clients at ease while
listening to their needs.”

projects, M&V’s team will take that into account as they go
about doing the necessary job. Lobo and de Sales say cleaners
must listen to clients to get a full understanding of the job.
For example, they say if a realtor only needs to get a space
tidied up for a showing, their service is less intense — and
therefore less costly. For a final walkthrough, the cleaning
is deeper — with M&V really pushing to get every surface
and every crevice in top shape for everyone involved. If a
space needs regular cleaning, M&V offers weekly, biweekly,
and monthly services to keep a property looking pristine
over longer periods of time. If it is just a one-off cleaning
for a particular open house or showing, they will adjust
their approach in the interest of serving their client.

“Whatever the client says is what’s done,” says de Sales.
With spring cleaning upon us — and summer vacation

rentals just around the corner — it is sure to be a busy next
few months for this rapidly-ascending cleaning company.




YOU’RE INVITED i

A ffordable Solutions to Transform Any Kitchen

g
One Day Tune-Up

f_.:'._.' 8] QERreats

Oracess

~ Cabinet Painting
An affordable color changing

ptior

Refacing

matcning vear

Custom Cabinets

custom new cabinets

Schedule your free
consultation today!

203-703-2594

kitchentuneup.com/danbury-ct
Locally owned & operated

salads and gelato that will leave
you craving more. And to make
’ ’ the night even more exciting, we’ll

be hosting a raffle packed with

incredible prizes from our amazing LAW OFFICES OF
vendors! It’s the perfect recipe for ] .

relaxed conversations, meaningful MICHAEL IACURCI? LLC
connections, and a little extra fun.

UNWAVERING DEDICATION « EXCEPTIONAL SERVICE
DECADES OF EXPERIENCE

Whether you’re looking to expand

AT C A I U S FA R M B R E W E RY | your network, meet new partners o o o
H ) )
or simply enjoy a fun night Residential and Commercial

with industry peers, this is the Real Estate CIosings
Save the Date: This is more than just a night out—it’s event you won’t want to miss!
Brew, Bite, and Build at an exclusive opportunity to connect Visit our
Caius Farm Brewery! with the top real estate professionals We can’t wait to raise a glass 5 STAR AVERAGE Website!

and trusted vendor partners with you at Caius Farm Brewery. - & Northwestern Mutual
Get ready for an unforgettable  in the area, all while enjoying Stay tuned for more details and ***** E .’iﬂ: E e s
evening on May 21st, 2025, an evening full of networking, RSVP information coming soon! .
from 6:00 PM to 8:00 PM, as delicious food, and great drinks. REVIEW RATING L ‘” 4
New Haven and Middlesex Ready to be part of it? Sign up now E Mlke engzn
Real Producers invites you Savor an open bar and indulge to secure your spot! Text Sam at Financial Advisor
to Caius Farm Brewery in in mouthwatering pizza from the 203-435-6891 to secure your spot
(860) 803-7664

Branford, Connecticut! pizza truck, paired with fresh (email invitation coming soon). ( 2 0 3) 2 4 5 - 2 40 0

michael.wengzn@nm.com
info@lawonwall.com
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for real estate and
professional
branding needs!

Matterport scans
Zillow 3D scans
Videography Packages
for listings

Virtual Staging

Serving the shoreline's
residential property
management needs,
from Branford to Essex

(203) 710-3703
@ ctpropertymanager
shorelinehomemgmt.com

We cover everything

from home watch services
to home repairs and
maintenance. Our goal is
your peace of mind.
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Carr, Douglas & Cline

e —_— -4

=

t

Tax Prep, Real Estate - purchases
and sales, Wills, Trust and Estate
Work, and Set-Up of Small Business

Stephen R. Cline

(860) 767-0339 | office@cldcessex.com

IICRC & BPI Certified Specialists

Priority Scheduling for Real Estate Transactions
Most projects can be remediated in ONE day
Mold Testing & Remediation

Water Restoration

Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

info@ctmoldpros.com

MOLD PROS
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We’re the Specialists for the Outside of your Home

CT HIC 0657971

« Decks, Patios, Outdoor Kitchens & Walkways
- Belgian Block, Asphalt & Water Features

« FREE Consultation

« Ask about our 3D Virtual Design

Contact Us Today!

(203) 390-9093
www.usloutdoorliving.com UUTDODRUV'NG

ESSEX

PAINTING COMPANY

Exterior Painting
Interior Painting
Cabinet Painting

FREE ESTIMATES
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SERVING THE EHHREL}NE FROM BRANFORD TO OLD L"rME

Make Your Landscaping
Dream a Reality

Whether you're a homeowner or business owner
our dedicated tearm will bring your vision to life,
creating a vibrant and inviting atmosphere that

will leave a |asting impression.

MADISON
EARTH CARE

— B 197 ——

CALL US AT 203-421-4358

MADISOMEARTHCARE.COM
12580 A DURHAM RD. | MADISON, CT 06443

FAST & EFFECTIVE!

Transform Your Property With Ou

—— SOFT WASHI

SERVIC

RESIDENTIAL COMMERCIAL
BOOF WASH GLESS BUALIVNES

v Thoes ach hROULOVE e meesd lae R e
UM WLk SOUAR PANELS /T ARMES
B e man wil hook Nin 8 b6 o SR CuApA
s - o
WIMDTN WLEN HOTELS & VENLES

Swnd amin |

v i r=A tegaie

Contact s

(855) AERIAL 5

@ \"uﬁha
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PUMPING INSPECTIONS REPAIRS

SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

SCAN ME

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

www.andersonsanitation.com

&
o

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

Let us handle the messy septic system issues, So you can
focus on closing the deal seamlessly.

WARRANTY

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

COVERED
COMPONENTS

‘/SEPHCTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL Uo NOW:?

(203) 707 8370

www.flushwarranty.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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CAPTURE EXCELLENCE,
ELEVATE YOUR: BRAND

HOTO- (© (203)1995:6963
o VIDEO : @mfo@msevm com

T SOCIAL MEDIA @ risevmicom



