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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 770-7720
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

HUB International
Noah Bank

(516) 396-8342
HUBInternational.com

The Zabbia Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services

(516) 206-1600
HealthyHomeServicesNY.com

MORTGAGE
Citizens Bank
David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Adam Turkewitz

(917) 574-6040
CliffcoMortgage.com/ATurkewitz

f a bus

~ connect with the

Meadowbrook Financial
Mortgage Bankers Corp

Rajin Ramdeholl

(516) 537-8942
MFMBankers.com/loanofficers/
Rajin-Ramdeholl/

Nationwide Mortgage Bankers
Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE

Hall Lane Moving and Storage
(800) 425-5526

Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED

AND REMOVAL

C2G Environmental Consultants
(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Andrew Malary
Productions, LLC

(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Consumer Direct Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com
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We take recommendations from YOU - our top agents — on who should

be named a preferred partner with Real Producers. Refer your favorite

vendor to us at info@longislandrealproducers.com.

4 - April 2025

SCAN ME

1€

wmm A TITLE SERVICING COMPANY w—

READY TO
CHEDULE
A CLOSING?

Giveus acall! | 516.877.5050

We close titles and perform settlements in all 50 states.

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP
Foreclosure services
Last owner/Lien searches
Map certifications
Single and separate searches
Variance searches
Zoning lot certifications

www.barristerland.com
400 Post Ave., Suite 306, Westbury, NY 11590
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Publisher’s Note

Rising Star: Danielle Evangelista
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Cover Story: Kimberly Filardi
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If you want to nominate someone to be featured in the magazine, please email Wendy@RealProducersKBTeam.com.

Do You Have Listings With
Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

The Average Life Span of an
Oil Tank is 20 Years!

Our Experienced Team Can Assist With:
* In Place Underground Oil Tank

Abandonments

» Underground Oil Tank Removal &
Remediation When Necessary

* Aboveground Oil Tank Removal

* Supply and Install Next Generation
Aboveground Storage Tanks

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response

* Phase | & Il Environmental
Site Assessments

* Soil, Groundwater and
Potable Water Sampling

Environmental
5 www.C2Gus

Real Producer /
Special
| FREE Premium

Ny Scheduling 4
CALL FOR =, *Call for details & to schedule. (

y OIL TANK Offelr uvugable for
a limited fime.
. REPLACEMENT
PACKAGE
PRICING!

ALCRERTTEDR
BLIRINESS.

FREE Estimates!
888-863-2028 |nfo@¢2g.us
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No Child Should, 4
Go Hungry.

You Can HelpI

-

LONGWOOD NEW YORK

SINGS IN A
BHCKP AC

Who will feed the kids this weekend?

e DONATE
r@‘,) For $200 you can help us feed a

child every weekend of the school year.

282 FUNDRAISE
@ Organize a Facebook fundraiser to feed
the kids in your community.

DONATE NOW

LONGWOODBLESSINGS.0RG
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Consumer Direct Title

Wevamss Tile Invsrau i is.a Chalee!

PATRICIA OLIVA | S5,

TOP REASONS TO REFER
CONSUMER DIRECT TITLE AGENCY

Making Your Transactions Smoother from Start to Finish

. Choice of Underwriting - We work with multiple underwriters, giving you
flexibility and the best options for your clients.

Title Fees Promised at Accepted Offer — Transparent pricing from the
start, so there are no surprises at closing.

Title Ordered at Accepted Offer - \We get ahead of potential issues early
to keep the process moving smoothly.

/| Consumer Communication from Start to Finish — Keeping buyers,
sellers, and agents informed every step of the way.

Why Choose Us?
+ Title Costs at the Click of a Button - Instant access to title fees with a
detailed explanation of each cost at MyTitleBill.com.
+ Convenience - Title updates and information, always at your fingertips.
¢ Trusted Service — Backed by real estate professionals who care about
seamless closings.

Let's make an appointment!



Hell® April,
the Seasén of
Possibility!

As spring blooms around us, April brings a sense of
energy and endless possibilities. It’s a time to celebrate
the beauty of growth, explore new ideas, and continue
the work that fuels our community’s success.

We’re also looking ahead to an exciting event—our

Summer Bash on June 5th! Get ready for a night of great

company, celebration, and summer vibes as we bring
together the best in the industry. Stay tuned for more
details—we can’t wait to kick off the season with you!

10 - April 2025

As we move through April, let’s reflect on this thought:
“The beautiful spring came; and when Nature resumes
her loveliness, the human soul is apt to revive also.”

Wishing you a season of renewal,
inspiration, and new beginnings!

Kristin Brindley

Owner/Publisher

Long Island Real Producers

(313) 971-8312
www.longislandrealproducers.com

LONG ISLAND

{ REAL PRODUCERS.

powered by (FTEAM

invites you to

June 5, 2025 | 5-8 PM
Location TBD

YOUR LOCAI & TRUSTED MOVING RESOURCE

We provide personalized options for big or small moving
projects and offer over 28 years of experience in the .
industry, as well as quick, friendly service.

MOVING'p I’ M YOUR GUY >> (516) 581- 7629

Long Island Real Producers - 11
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BY GEORGE
PAUL THOMAS
PHOTOS BY
CHRIS AT
DYNAMIC MEDIA
SOLUTIONS

Showing Up,
Standing Out, &
Staying True

Some real estate agents push
sales. Danielle Evangelista
builds relationships. With a mix
of confidence, charm, and an
easygoing approach, she has
carved out a reputation as one
of Long Island’s rising stars in
real estate. A co-leader of the
Evangelista Team at Douglas
Elliman, Danielle has spent
the past decade proving that
success doesn’t have to come
with high pressure—it can
come with trust, consistency,
and a genuine connection

to the people she serves.

Her style is a breath of fresh air
in an industry often defined by
aggressive sales tactics. “I'm super
laid-back and low-pressure,” she
says. “Which actually generates
more business for me.” And

it’s working. With a steadily
growing sales volume, multiple
Pinnacle Awards, and a loyal
client base that keeps coming
back, Danielle is redefining what
it means to be a top producer.

From Franklin Square to

Real Estate Success

Danielle’s real estate journey
started earlier than most. Born
and raised in Franklin Square,
New York, she grew up watching
her mother, Kathleen, navigate
the industry with skill and
dedication. “I was always listening
and absorbing,” she says. “Real
estate was just part of my world.”

While earning a bachelor’s degree
from Adelphi University, Danielle
had already begun learning the
ropes. Unlike many who enter
real estate after other careers, she
jumped in at 18, gaining hands-on
experience while still in school.

Her early jobs—as a cashier and
restaurant hostess—gave her
valuable experience in customer
service and communication. “I
was always around people,” she
says. “Those roles helped me
learn how to connect quickly,
which is huge in real estate.”

But it was her mother’s
example that sealed the deal.
“She balanced a successful
career with being a great
mom. Seeing that made me
realize you can have it all.”

Now, many of the people Danielle
grew up with are her clients, a
full-circle moment that reflects
her deep community ties.

A Relationship-First
Business Approach

In an industry known for high-
pressure sales, Danielle takes

a different path. “There’s this
idea that you have to be super
aggressive to succeed,” she says.
“I've found the opposite to be
true. I focus on being present,
available, and approachable.”
Many other agents want to
work with me, which, in the
end, helps my clients.

This client-first approach has led
to lasting relationships. Buyers
and sellers continue to reach

out long after closing—not just
for real estate advice but for
recommendations on everything
from contractors to the best local
restaurants. “I become their
go-to person,” she says. “That’s
the kind of connection I want.”

As co-leader of the Evangelista
Team, Danielle is also focused
on mentoring agents. “We’re
not just selling homes—we’re
building a team that values
relationships over transactions.”

High Sales, High Standards
Despite her relaxed style,
Danielle delivers results. Her
team consistently ranks among
Douglas Elliman’s top producers,
closing $50 to $55 million in
sales annually with a goal of
increasing by 10% each year.

She and her mother have

been recognized with multiple
Pinnacle Awards, and in 2020,
Danielle was named one of
Long Island’s 20 Under 40 real
estate professionals. But for her,
success isn’t just about numbers.

Long Island Real Producers - 13
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Providing the Most Thorough Home
Inspections for Over 20 Years!

“Helping someone buy a home
is one of the biggest moments
in their life,” she says. “Being
the person they trust to guide
them through that is what
makes this job so fulfilling.”

Beyond Real Estate

While real estate keeps her busy,
Danielle makes time for the things
that matter most—family, fitness,

traveling, and giving back.

With two sisters and a large
Italian family, gatherings

are a big part of her life.
“Sunday dinners, trying new
restaurants, or just hanging
out—it’s what we do,” she says.

“IT"S NOT
ABOUT  she also prioritizes wellness. r r
JUST  “Every morning, if the weather
GETTING allows, I start my day with an
outdoor walk. It’s my version of Giving back is another priority. party, which has grown to include
BIGGER— therapy. I listen to a podcast or Each holiday season, she helps over 100 past clients. “It’s a big
IT"S  music and get my mindset right organize Thanksgiving and cocktail party at a restaurant
ABOUT  forthe day.Ialso have a deep Christmas food drives through her we love—great food, music,
GROWING love for traveling and learning office. “Instead of just donating and an open bar,” she says. “It’s
about different cultures. I'm money, we actually shop for the something people genuinely
THE RIGHT naturally curious about the food, put the meals together, and look forward to and helps us
WAY.” world and all it has to offer.” deliver them. It’s a small effort stay connected in a real way.”

that makes a big difference.”

Bigger Goals, Bigger Impact
Danielle has always had a clear
vision for her future—both
personally and professionally.

Her real estate dream? Building
a diverse property portfolio,
including a house on Long Island
(already checked off), a home

in the woods, and a beachfront
retreat. “I've always wanted that
mix,” she says. “And real estate
is helping me make it happen.”

On the business side, she’s
focused on growing alongside her
mother while staying true to their
brand. “It’s not about just getting
bigger—it’s about growing the
right way, keeping our business
family-oriented, and always
delivering top-tier service.”

A unique part of their brand is
their annual client appreciation

For those looking to break into
real estate and rise to the top,
Danielle has one key piece of
advice: There are no shortcuts.

“There are no shortcuts. In my
first four years, I was in the

office five days a week, doing
open houses, learning from
experienced agents, and putting
in the work. You can’t succeed if
you don’t show up. How you carry
yourself matters—dress well,
speak with confidence, and make
a strong first impression. There’s
no set playbook in real estate. You
have to create your own structure
and take action every day.”

With that mindset, Danielle
Evangelista continues to grow
her business on her own
terms—Dby staying genuine,
putting people first, and proving
that real estate isn’t just about
closing deals but about opening
doors to lasting relationships.

- _TINSPECTIONS | NC.‘"‘
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Google

Over 350 5-Star
Google Reviews

"I have used Safe Harbor twice. As always, a professional detailed
inspection. Went in all the nooks and crannies of the house. They
gave a complete, detailed report, and all within a timely manner.
They are top-notch! You can't go wrong with them."

- Jason M.
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WE ALSO OFFER
MOLD, ASBESTOS,
RADON & WATER TESTING!

Call or Text 24/7
(631) 275-8080
(516) 764-4076 g -
office@safeharborinspections.com
SafeHarborInspections.com Collin Ruppert

Serving Long Island & the NYC area
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Passion, Persistence, and Proven Results

BY GEORGE PAUL THOMAS
PHOTOS BY CHRIS AT DYNAMIC MEDIA SOLUTIONS

Carolina Boucos, an experienced and to real estate. Outgoing and creative,
dedicated REALTOR® with Daniel Gale she thrives with a passion for helping
Sotheby’s International Realty, has clients navigate one of the most

built a reputation for professionalism, significant transactions of their lives. As
confidence, and a deep knowledge the matriarch of her family, she carries
and passion for the industry. With a a strong sense of leadership, discipline,
background in sales and marketing, experience with results and humor—
as well as a keen eye for research and qualities that have made her a trusted
detail, she brings a unique perspective name in the real estate market.

16 - April 2025

A Journey of Growth

Originally from Manhattan, Carolina
began her professional career as

the Marketing Director of Sales for a
recruiting firm in outside sales with
clients from major corporations. The
fast-paced environment of Manhattan’s
business world equipped her with strong
organizational skills, strategic thinking,

and the ability to manage high-stakes
negotiations. Working for a Hampton
real estate company out east allowed her
to do different real estate transactions,
from commercial real estate sales to
vacant land and cottages to castles.

“Raising a family and maintaining
structure in my home life has been a
key part of my journey,” she shares.
After raising her family in Bayside, she
became an empty nester and moved
out east. Twenty years ago, she and her
family settled on the North Shore’s Gold
Coast of Long Island. Joining Daniel Gale
Sotheby’s International Realty equipped
her with valuable tools that helped her
create a successful business.

Carolina emphasizes that her personal
experiences—raising four daughters
and managing the responsibilities of
homeownership—truly prepared her
for a career in real estate. “I understand
the emotions behind each transaction,
and I strive to make the process as
seamless as possible for my clients,
from start to closing.”

A New Chapter in Real Estate

In 1997, after many years in Manhattan,
Carolina made the decision to move out
east on the Twin Forks, marking the
beginning of her real estate journey.

It was a natural transition, combining
her love for research, marketing, and
connecting with people. She quickly
excelled in the field, becoming an
Associate Real Estate Broker after just
the second year.

Her dedication and success in the
industry have spanned over two
decades, with her expertise only
growing stronger. “I knew from the
beginning that real estate would be

a long-term career for me,” she says.
“My dream was to build meaningful
relationships, and today, I am grateful
to my loyal clients. I'm proud to see
my daughters and even my grandsons
follow in my footsteps. Three
generations in real estate—it’s an
incredible feeling.”

Consistently Delivering Results
Carolina works as a solo agent but
collaborates with her daughters, Janine
Fakiris and Giselle DiMasi when needed.
Her success in real estate is evident in her
impressive sales numbers—$15.5 million
in total volume last year, with a projected
$12 million for the current year.

Her achievements have not gone
unnoticed. She has earned prestigious
accolades, including the Gold Circle of
Excellence, for many years and has been
recognized as a third-place unit leader
and third-place listing leader within
her Locust Valley office in 2023. These
accomplishments are a testament to
her commitment to excellence and her
ability to deliver outstanding results for
her clients.

Carolina believes her ability to relate
to clients, both sellers and buyers, on a
professional and personal level is what
makes her stand out in the competitive
real estate market. “Buying your first
home or selling a property for the first
or second time can be overwhelming,”
she explains. “I take the time to listen,
educate, and guide my clients through
every step from start to closing and
then some. Change can be difficult for
some; however, I help them transition
smoothly to their next chapter. Always
keeping in touch with all my clients, I
find it wonderful to see how they have
been enjoying their new homes.”

Her extensive knowledge, adaptability,
and ongoing awareness of market
trends and technology ensure that every
client receives top-tier service. She is
known for her sharp negotiating skills
and a keen eye for detail, successfully
overcoming many objections with

her unwavering experience and
commitment to her client’s success.

A Life Beyond Real Estate

At the heart of Carolina’s life is her
family. She is a proud mother of four
daughters and a grandmother to eight
grandchildren—five boys and three
girls. Family gatherings, especially

Long Island Real Producers - 17



Sunday dinners and vacations, are a cherished tradition,
allowing her to stay connected with her loved ones despite
her busy career.

Outside of work, she enjoys traveling, practicing yoga, and
painting in oils—a hobby that allows her to express her
creativity. She is also passionate about Feng Shui and enjoys
incorporating its principles into staging homes for sale.

Carolina is also dedicated to supporting her local
community and is involved in many different charities.
She is also committed to the Glen Cove Animal Shelter,
where her daughter, Janine Fakiris, serves on the
board. “Fundraising is so important for the shelter,” she
says. “Helping animals find a safe and loving home is
something I deeply care about.”

Her commitment to philanthropy reflects the same
compassion and dedication she brings to her real estate
career—always striving to make a meaningful impact.

A Vision for Growth and Connection
Looking forward, Carolina is focused on continuing to
expand her real estate business through her network of
Sotheby’s affiliates around the world. Referrals and global
connections are key to her long-term strategy, ensuring
that she can provide her clients with access to the best
opportunities, whether they are buying or selling locally
or internationally.

She also takes great pride in mentoring and inspiring
the next generation with real estate or life in general,
including her family members who have joined the
industry. “Real estate is a journey, not a destination,”
she says. “It’s about continuously learning, growing, and
helping others achieve their dreams. It’s about life.”

For those looking to succeed in real estate, Carolina
Boucos offers simple but powerful advice: “Stay focused
and go for the gold—Gold Circle of Excellence.”

Her journey proves that with dedication, resilience,
and a passion for the industry, success is not just
achievable—it’s inevitable.

Be Featured in Real Producers

WHO WE FEATURE:

» RISING STARS: « PARTNERS: « TOP AGENTS:
High-performing agents Highly recommended and Agents who perform in the
who've been in real estate strongly endorsed real top 500 in the market and
for less than 5 years. estate and home service have an interesting or

providers. inspirational story to tell.
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Scan the QR Code or send an email to info@longislandrealproducers.com to nominate.
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SAVE THE DATE FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with g , and

designed to help you succeed in the ever-evolving real estate market.

SPONSORSHIP OPPORTUNITIES AVAILABLE
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Professional Real Estate Photography & Videography | Floorplans | Matterport 3D Tours | Headshots

ANDREW MALARY @

www . AndrewMalary.com/RealEstate

We Target
Your Financial Success

with

INNOVATION, INTEGRITY & RESULTS.

Our experienced team is dedicated to helping you solve
problems and find new opportunities for personal, business,
and financial success.

/\ CALL TODAY!

(631) 761-8989 / .

P M M P info@pmmpllp.com «pmmplip.com
P

Palmeatio, Mollo, Molinaro & Passarello, LLP
Ertified Bublic Accourtars

20 - April 2025

got
mold?

& S o 4
Need to know? Al 1% ‘$ L

We can help. Wl
e Mold Lo
Assessments
e Certified Lab
Result Analysis
e Report & Photos

Serving Nassau, ..
Suffolk, Brooklyn, and

Manhattan DAILY. i -
————— 20K
5STAR

Trusted in the industry since 2009 IERLEE

Call Today! | 516.524.0673 S

inspectlticore

Why Choose
Extermicore?

Spring brings termite
swarms out of their nest.

Don’t Let Termites
Kill Your Deal.

e Termite Treatment
Options

* Repair Solutions
* Warranties

Call us today.

A Pest Management Company
516.584.5007 ¢ Extermicore.com
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BY GEORGE PAUL T
PHOTOS BY CHRIS
MEDIA SOLUTIONS

The Art Of Balance, The Heart Of Success

Kim Filardi walked into her
old elementary school, not
as a student but as a teacher,
fulfilling a childhood dream.
Little did she know, this
would only be the beginning
of her journey to becoming
a top real estate agent.

Her story begins in
Huntington, New York,
where the seeds of her
passion for community,
family, and service were first
planted. Born and raised

in this tight-knit town, Kim
thrived in an environment
that celebrated connection
and support. Her journey
from a fifth-grade classroom
teacher to the number-one
real estate agent at Signature
Premier Properties is a
testament to her unwavering

dedication, adaptability, and
the values she holds dear.

A Teacher’s Foundation
After earning her bachelor’s
degree in education from
Cortland College and a
master’s degree from

Stony Brook University,

Kim fulfilled a lifelong
dream by securing her first
teaching job at Maplewood
Intermediate Center in

the South Huntington
School District. The role
was especially meaningful:
Kim had once been a
student in this very school,
learning alongside the same
teachers who would later
become her colleagues.

“It was an honor and a
dream come true,” she

“I've often heard that

teachers make the
best Realtors, and 1
wholcheartedly agree.”

recalls. Teaching fifth grade
allowed her to embrace
her nurturing personality
and patience, qualities

that would later serve her
well in real estate. “T've
often heard that teachers
make the best Realtors, and
I'wholeheartedly agree.
Both professions require
an ability to think on your
feet, adapt quickly, and
truly understand the needs
of those you’re helping.”

Her teaching career,
however, was just the
beginning of her professional
journey. After marrying

her junior high school
sweetheart, Gerald, in

1998, Kim’s focus shifted

to building a family. When
their first son, Gerald

Jr., was born in 2000,

she made the heartfelt
decision to leave teaching
to care for him full-time.

A New Path

Although she stepped

away from the classroom,
Kim stayed connected to
education by tutoring from
home. It wasn’t long before
an unexpected opportunity
arose. Her youngest sister
needed help finding her
first home, which prompted
Kim to obtain her real estate
license. What started as a
personal favor quickly grew
into a professional passion.

“I never expected to love
being an agent as much
as I did,” Kim admits. The
flexibility of real estate
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allowed her to balance work
with raising her sons, Gerald
Jr., Jack, and Joseph. “It

was the best decision I ever
made. My children are my
greatest accomplishment,
and I'm so proud I was able
to care for them myself
while building my career.”

For the past 12 years, Kim

has been the top agent
at Signature Premier
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Properties’ Dix Hills

office. She achieved the
remarkable distinction

of being the number one
agent in the entire company,
both in gross commission
and volume, having sold
600 homes to date.

Kim’s journey hasn’t been
without its challenges, but
her approach to balance
has been key. By staying

organized, preparing
thoroughly, and focusing on
her priorities, she’s been able
to excel both professionally
and personally.

“I'm not one for television
or extra activities,” she
says. “I take care of my
responsibilities and focus
on what matters: my family
and my clients. A clean,
organized home base
allows us all to succeed.”

$RELTHIEN PHOTERTIES
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Her dedication extends to
her professional network.
As a member of Long

Island Professionals on
Demand (LIPOD) for 13
years, Kim values the
trusted relationships she
has built with like-minded
entrepreneurs. “We not only
refer each other but support
each other personally and
professionally. It’s been an
integral part of my business.”

A Family-Centered Life
Kim’s family is the
cornerstone of her life. She
married her junior high
school sweetheart, Gerald
Sr., in 1998. On their 10-
year anniversary, Gerald
Sr. surprised her with an
engagement proposal at
the school where she was
teaching—a moment she
cherishes to this day.

Their oldest son, Gerald Jr.,
now works in commercial
real estate, sharing a love for

the industry with his mother.

Her middle son, Jack, a
senior at Auburn University,
is preparing for law school,
while her youngest, Joseph,
excels as a student-athlete at
Syracuse University, playing
both football and lacrosse.

“We’re a very close family,
and I'm grateful for the
bonds we share,” she says.
From traveling to hosting
family gatherings, cooking
together, and cheering on
their favorite sports teams,
the Filardis’ time together
is filled with love and
laughter. “Nothing makes
me happier than feeding
my family food they love,”
Kim adds with a smile.

Her extended family is
equally important. As

one of four sisters, Kim
cherishes the relationships
she has with her siblings
and their families, as well
as her in-laws, nieces, and
nephews. “Family time is
the best time,” she says.

A particularly strong
influence in Kim’s life is
her father, a retired NYPD
officer who now resides
in Myrtle Beach. A man
of deep faith and wisdom,
he has been a tremendous

source of strength for her
and her boys. His advice

and support have meant the
world to her, shaping the
values she holds dear. In
February, he celebrated his
82nd birthday—a milestone
that made Kim even more
grateful for his guidance and
love throughout her life.

Faith and Community
Kim’s faith has been a
guiding force throughout
her life. A parishioner at St.
Elizabeth Roman Catholic
Church, she has deep

ties to the church where
she met her husband,
exchanged vows, and
watched her sons receive
their sacraments. Today, she
serves as a catechist and
an Extraordinary Minister,
offering her time and care
to her parish community.

66

I find great comfort
in my

It’s a foundation
that has supported
me through every
stage of life.”

“I find great comfort in

my faith,” Kim says. “It’s

a foundation that has
supported me through every
stage of life.” Looking ahead,
she plans to deepen her
involvement in the church
over the coming decades.

P P ]

Looking Ahead

As Kim reflects on her career,
she’s filled with gratitude

for the support she’s
received from her family,
colleagues, and clients. Her
team at Signature Premier
Properties, including owners
Peter and Kathy, managers
Joe and Michelle, and her
assistant Jenn, has been
instrumental in her success.

“They treat me like family,
and I wouldn’t want to work
anywhere else,” she says.
“Signature has given me

the foundation to grow, and
I'm so thankful for that.”

Kim’s ultimate goal is to
continue building her
legacy of trust, excellence,
and service. Whether she’s
helping a family find their
dream home or mentoring
the next generation of real
estate professionals, she
remains guided by the
values that have defined
her journey: faith, family,
and a commitment to
doing the right thing.

Kim Filardi’s story is one

of passion, perseverance,
and purpose. From her
beginnings as a teacher to
her rise as a leader in real
estate, she has remained true
to the principles that matter
most. Her success is not

just measured in numbers
but in the relationships

she has built and the

lives she has touched.

As Kim continues to balance
her roles as a mother,
professional, and community
member, she embodies the
idea that success is not just
about what you achieve but
how you achieve it—with
grace, integrity, and heart.
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MAFFUCCI MOVING & STORAGE

MAFFUCCIMOVIHG.COM

WY DOT T-708 - ICC AMC44394 - US DOT 106412

SEAL THE DEAL WITH CONFIDENCE
~ PARTNER WITH THE ZABBIA
INSURANCE AGENCY

EXPERT SUPPORT: WE
HELP YOU NAVIGATE
YOUR INSURANCE NEEDS
- | QUICKLY AND
EFFICIENTLY.

EMOOTH CLOSINGS:
DEPENDABLE SERVICE TC
: | KEEP YOUR DEALS QN
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GET A FREE
ESTIMATE TODAY.

CALL (866) 228-6400

I Call today fora

COMPLIMENTARY
financial review & plan! SI LVF_.E- 151[2{1 NG

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there's still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

ROBERT LOPINTO ROBERT . LOPINTO
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Irvedtmant products & pervices are offered through 'Wells Fargs Advisar Fimancial Retwork, LLC [WFAFN),
Memiber SPIC. Slver Spring Capital ks a separate entity of WFAFN.
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» Citizens

Ready to meet the

home financing
needs of all
your clients.

At Citizens, we recognize that helping your clients find their ideal home can be a challenge.
Backed by our financial strength, we're prepared to make their search for the right financing
easier with a variety of loans to meet their individuals needs including:

» Fixed and adjustable-rate mortgages

* Jumbo loans

« Affordable home loan programs for first-time homebuyers

» Condo and co-op financing

» Second home & Investment property loans

» Construction-to-Permanent financing, including renovation loans
« Physician home loans

« Wealth relationship discount pricing

With more than 25 years of experience helping individuals and families achieve homeownership,
David is ready to provide the professionalism and expertise to lead your clients from application
to closing.

David Goldklang

NMLS ID# 86601
Senior Loan Officer
Cell: 917-757-4957

David.goldklang@citizensbank.com

SCAN ME

lo.citizensbank.com/dgoldklang

Morigages ar offered and ongmaled by Cilizens Bank, MA. (NMLS [D# 433960} All loans are subject to approval. 2 Equal Housing Lender
2253506_HL24 MortgagePrintAd



SPECIAL EVENTS

LONG ISLAND

| REAL PRODUCERS

LONG ISLAND
“AL PRODUCERS' (=

MARCH MAGALZINE PARTY

March 6, 2025

The recent Long Island Real Producers
Magazine Party was nothing short of
extraordinary! Held during the late
afternoon at Cliffco Mortgage Banker’s
amazing Lower Level Venue, this event
was a perfect blend of fun, community,
and celebration. Our heartfelt thanks
go out to everyone who attended—your
presence truly brought the event to life
and made it an unforgettable occasion!

A special acknowledgment goes to our
event sponsors, Adam Turkewitz of
Cliffco Mortgage Bankers, and Robert
Zabbia of The Zabbia Insurance
Agency. Their support elevated the
ambiance vibe and helped set the
perfect tone for the event. We would

CLIFFCO

Mortgage Bankers
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also like to extend our gratitude to
Felico’s Catering for the charcuterie
platters, sandwiches and treats - you
were integral to the event’s success!

The day was beautifully captured

by the talented team from Dynamic
Media Solutions - Chris Basford, whose
photography immortalized every special
moment, and by Frank Urso, whose
video recap perfectly encapsulates the
essence and energy of the gathering.

We hope the event provided ample
opportunity for meaningful connections
among top-producing agents, our special
40 Under 40 agents, industry leaders,
and other professionals. Networking

7 | Zabbia
/.

INSURANCE AGENCY
Serving New York since 1915

in an inviting and intimate setting is
invaluable for fostering relationships
that drive business growth. Your
continued support makes these events
so impactful, and we look forward to
many more moments of shared success
in the future.

Once again, thank you to all our
partners, attendees, and contributors for
making this event a resounding success!

Magazine parties are smaller gatherings where
we celebrate all of the rock star agents who
have graced our pages in the past few months.
For more information on all LONG ISLAND
REAL PRODUCERS events, please email us at
info @LonglslandRealProducers.com.

5l DYNAMIC

MEDIA SOLUTIONS

AL PRODUCERS

B i al moouces
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Print Me More!

Were you, your broker, or
the team featured in an
issue of Real Producers?
Want a copy of your article
or full magazines that you
were featured in?

Reprints!

What the heck is a reprint? A reprint is a
four- or eight-page bound, printed piece
on magazine-grade paper with your full

article — and you on the cover.

Why do | need those?
These reprints are a professional

marketing tool that can help brand you,

your team, and/or your business.

Use on listing appointments

Send out to friends and family
Send to clients with your

holiday Greetings

Brokers, use as recruiting tools for
capturing new talent

Use when farming your

favorite neighborhood

What if | changed companies or need
something corrected on my article?
No worries! We can make any changes
needed. We send you a proof, you
approve, and then they are sent to you
via FedEx.

Who can buy these?

The REALTOR® that was featured, the
broker, our partner, or family. Anyone
who wants to promote you.

How do | order?
Email us at info@
longislandrealproducers.com
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Filardi

THE ART OF BALANCE,
THE HEART OF SUCCES!

CONNECTING. ELEV|

APRIL 2025

Agent Spotlight

Carolina Boucos:

DIAMOND

LAW GROUP

Youneed a Life
& Legacy Plan.

Leave your family with the
support they need to make the
important legal and financial
decisions when you're not there to
guide them.

Receive expert, caring counsel
from your trusted legal advisor to
make a lifetime of wise,
forward-thinking choices for you
and the people you love.

Schedule your planning
session with me today.

Managing Partner

(516) 770-7720

A [E5[E

Save My Contact Info! 7
DiamondLawGroup.com E

5173 Merrick Rd. | Massapequa Park, NY 11762

25 W. Main St. | Smithtown, NY 11787

Richard Klein, Esq.

rich@diamondlawgroup.com



YOUR BUYERS DESE
BETTER COVERAGE

e their insdrance nesasWWith
A
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ioah Bank@hubintarnaticnal.com

Homeowners = Auto * Business * Property = Employee Benefits & Life hubinternational.com
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FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

LOCAL & LONG DISTANCE MOVING

PACKING « STORAGE « JUNK REMOVAL

QUESTIONS7 GIVE US A CALL! IEI‘ i (1]

{ANE 631-543-6801 | HALL-LANE.COM % }f

- Mgvmg “STORAGE Request a FREE estimate! — [m]rd _:.,‘E:'
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Don't Let Mold

Healthy Home Services is proud to be a
resource for you and your clients.

One of the most common causes of
mold growth is due to high humidity.
As the weather changes, high humidity
can be caused simply by a lack of
ventilation in a basement or attic.

Questions? Give us a call.
We have simplified the process for mold
remediation, making it faster and more
affordable. All while using safe products!

Sam Allman WEAE—T[‘I{IW HIQME (516) 206-1600 | service@hhsnys.com

Owner SERVICES HealthyHomeServicesNY.com
MOLD REMEDIATION - ODOR * AIR QUALITY « DISINFECTION

DYNAMIC

J MEDIA SOLUTIONS

* High-Quality Photography
* Videography

* Floorplan Rendering

« 3D Matterport

* Drone Solutions

* Virtual Staging

SHOW HOW DYNAMIC YOUR LISTINGS AR R e 7Y
ARE WITH DRONE IMAGES (631) 923-1464 @

DynamicMediaSolutions.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

POWER UP YOUR MORTGAGE EXPERIENCE CLIFFCO

MORTCAGE BANKERS

Questions?
Call me anytime at 917-574-6040.
Your mortgage solutions are just one call away!

Here is a snapshot of the diverse
programs we offer:

lumbo Loans

Conforming Loans

Loans for Self-Employed Borrowers
nvestor-Friendly Options (DSCR)
FHA/VA

Foreign Maticonal Program

Reverse Mortgage Options
Multi-Family Lending

n Ilf_//m!W ML H{%
d . } ADAM TURKEWITZL e : LY
¢ . 20 years of residentia
-‘_ 'L‘ gert;mr VP of Sales | NMLS #32900 FbriaRe akbeatanca
St :917-574-6040 . Owver $3 Billion funded in

E: adam.turkewitz@cliffcomortgage.com residential mortgages

i SR
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