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WE ARE YOUR TOP
MARKETING TOOL

“SOLD”

Boost your property's appeal with
expert design consultations and
tailored vacant home staging
solutions

SCAN FOR A QUICK
- QUOTE TODAY!

. [BTE) 505-1433 + www homodesignZasil.com

BETd

HOP INTO HASSLE-FREE HOME COVERAGE!

This Easter, don'’t let your clients put all their eggs in one basket—help them
secure the right home insurance! Whether they’re first-time buyers or
seasoned investors, | make the process smooth and stress-free. Let’'s work
together to ensure every new homeowner gets the protection they need!

Call Nick The Insurance Guy today and score big
on protecting what matters most!
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INSURANCE GUY

AUTO e HOME e LIFE

We find the Right Coverage for the Right Price!

We are c-ontinually adapting witﬂ the market &
adding carrier solutions to assist each client.

(V/Home or Condo (¥ Landlord (V) Commercial
Insurance Insurance

470-423-8634 | Nick@ClearViewlns.com | 12600 Deerfield Pkwy, Ste 100, Alpharetta, GA

REAL PRODUCERS. PODCAST

wimesont REMINGTON RAMSEY

Same Brand, New Reach

isten on . Listen on .
LAlpple Podcasts EISTENDN @ Spotify’ amazon music
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STEVE LAURA CARTER
GOLDENM SUGGS TILASHALSKI
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THE GOLDEN TEAM

YOUR TRUSTED SOURCE FOR REAL ESTATE CLOSINGS
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ALPHARETTA EBRASELTON CK SWIMNET KEMNES

Bewween,
2l CleNiifie)
Partner With Us

for Hassle-Free
Closings!

World Class Home Inspections
& Remediation

Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL
HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

WM PERIMETER MARIETTA PONCEY-HIGHLAND T

GLEATON'S

ESTATE SALES | BUYOUTS
ONLINE AUCTIONS

~
.

CALL US TODAY 678.725.8757 | gleatons.com | 6O
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AGENT ON FIRE

~ASROCH

The Real Estate Problem Solver with a Heart for People

PHOTOS BY REGIS LAWSON

Jenna Measroch didn’t always dream of

selling houses, but life had other plans. Born

in Johannesburg, South Africa, she moved to
Atlanta in August 2001 when she was just shy
of 10 years old. The transition to the U.S. came
with its challenges, but her family’s determination
for a better future instilled in her a strong work
ethic. That same grit now fuels her real estate
career, where she’s known for her tenacity,
resourcefulness, and genuine care for her clients.
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A Journey from Recreation to Real Estate

Jenna took a detour before finding her true calling
in real estate. She attended the University of Georgia
(Go Dawgs!) and majored in Recreation and Leisure
Studies, intending to pursue graduate school to
become a therapist or guidance counselor. But after
working a summer at a preschool, fate nudged her in
a different direction.

“Real estate sort of fell in my lap!” Jenna recalls. A
sorority sister posted about an internship with a real
estate agent, and it piqued her interest. “It sounded
like a great opportunity—I interviewed for the
position and did that for two years before deciding to
get my license. The rest is history!”

A Brokerage That Became a Second Family
Originally, Jenna chose her brokerage by chance, but
staying was an easy decision. “I stay because of the
amazing people, successful agents, and leadership we

have,” she says. “A lot of the agents have become my
good friends, and we’ve been through a lot of life’s
ups and downs together.”

Her passion for the job is evident. For Jenna, real
estate is more than just transactions—it’s about
problem-solving. “What gets me up every morning is
not only my love for my clients but the thrill of being
a ‘problem solver.’ I love finding solutions—whether
it’s pricing a home correctly, negotiating contracts, or
overcoming unexpected hurdles.”

A Miss Congeniality of Real Estate

When asked to describe herself, Jenna turned to

two of her longtime mentors, who had no shortage
of praise. Lisa Pinson, one of the founders of her
office, said, “Your work ethic, commitment to your
clients, and how much you care is unparalleled.”
Another mentor and co-founder of her office, Jennifer
Barnes, added, “Your positivity, helpful demeanor,
and resourcefulness in making things happen for
your clients through your connections and influence
is awesome. You are the Miss Congeniality of Real
Estate.”

Trends and Passion in the Market

Looking at the current market, Jenna sees school-
driven areas remaining highly sought after, with a
return of more defined home layouts. “Open concepts
are still in, but houses with more distinct spaces are
making a comeback,” she observes.

Her business is 100% referral-based, a testament

to the relationships she builds with her clients.
“Everyone I work with is either someone I know,
someone referred to me by a past client, or a repeat
client. That means everything to me.”
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Care for your clients,

ISR

not the compensation.

A Life Beyond Real Estate

When she’s not navigating contracts and negotiations,
Jenna is traveling, spending time with friends, or
cheering on UGA football. “I'm not a big sports girlie,
but I love watching UGA games with my friends
during football season!” she laughs.

Her family, who sacrificed everything to move to the
U.S., remains her foundation. “My mom and dad,
Sara and Alan, live in East Cobb, where I went to high
school. My grandpa, Zellick, was a huge inspiration—
he worked tirelessly to create a better life, and I'll
look up to him forever.”

She’s also incredibly close with her sister, Leanne, who
lives in Miami with her husband and two daughters.
“Leanne helped me with my resume and interviews 10
years ago, and I still call her for advice—even though
we’re in completely different fields!”

Giving Back and Overcoming Challenges
Jenna’s giving spirit extends beyond real estate. She
has served on her office’s Agent Leadership Council
for five years, mentoring other agents and helping
make financial, cultural, and big decisions to build
a stronger office.

She’s also passionate about Reclif, a nonprofit that
empowers children with autism. “I was introduced
to it through dear friends and clients. My incredible
aunt has worked with children with autism her
whole life, so supporting Reclif felt like a natural fit.
want to be more physically involved this year!”

Her ability to overcome challenges was on

full display in a particularly tricky real estate
transaction. “I listed a client’s house, and we had
multiple offers—everything was going smoothly...
until we found out there was a sewer line running
directly under the house, making it unsellable,” she
recalls. “I was determined to find a solution. I called
the county, worked with our attorney, and explored
every option. After a few months, we figured it out,
and my clients sold their home! They just closed on
their new one a few weeks ago.”

The Advice She Lives By

When asked what advice she’d give to new agents,
Jenna keeps it simple: “Care for your clients, not the
compensation. Study the market, work diligently, and
success will follow.”

And if she weren’t in real estate? “I think I'd love to
be a radio show host or a news anchor!” she says

with a grin. Given her charm, enthusiasm, and gift
for storytelling, she’d probably be a natural.

For now, though, she’s right where she belongs—
helping clients navigate one of the biggest decisions
of their lives with heart, hustle, and a knack for
finding solutions.
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Your Competitive Edge
IREAL EST

- TO BOOK
ORLEARN
MORE!
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Beyond;the-

Closing.

A Lifetime —

of Securily.

UNITS " Offers Solutions for § @ gR{EFEElfta[d
Realtors and their Clients '

» Off-Site Warehouse Storage for decluttering
or staging a home

GARY MILLER JR
Agency Owner

678.835.7862
www.goosehead.com
gary.miller@goosehead.com

BT T | T 3 ‘ 1 Use a UNITS" container and off-site storage to help . . .
l A decluter or stage a home or esale. 4 staged home We only align ourselves with AM Best A Rated and Better Insurance Carriers.
typically sells faster and for a higher price. . . . . .
Have your clients give Gary a call today to discuss their options!

« Storage Solutions for staggered closing dates

« Short and Long-Term Storage for clients
building a home or who may have sold
their home quicker than expected

« Local Moves (both Do-it-Yourself
and Modified Full Service)

MO R S PERTAELE ST0 0L

UNITS® of Atlanta

Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com 6105 Atlanta Highway, Suite C Flowery Branch, GA 30542
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Difference
in Our ATL Communities!

Our Mission:

Some children only receive one meal a day,

and that is at school. We settle outstanding lunch debt

for a child at their school so that they have the opportunity eat a hearty meal.

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm,
healthy meal choice. As the child arrives at the register, they come to find out that their
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich
and a water. The child only eats a few nibbles of the sandwich because they are saving it
to bring home to share with their sibling for “dinner".

Perimeter Cares is a 501C3 Organization

nonate If you are a ATL agent and would like more information on how you can help, please call
President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,

email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge

[ ]
]01]] US In We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

DOillg MORE! 550 Maltbie St, Lawrenceville, GA 30046



BROKER SPOTLIG

PHOTOS BY ALLIE SANTOS

From
Equations
to Estates,
A Journey
of Passion
& Purpose

Kristen Skebe didn’t set out to be a real estate powerhouse. In fact,

if you had asked her a decade ago, she would have told you she was
perfectly content in front of a whiteboard, solving algebraic equations
and helping teenagers navigate the complexities of high school
mathematics. But life, as she quickly learned, had bigger plans.

“Iinitially got into real estate to make extra money,”
she admits with a laugh. “No one wants to admit that,
but it’s the truth! I needed a flexible job that I could
do on weekends, and I thought, ‘Why not?”

What started as a side hustle quickly turned into a
full-blown passion. “I found out that real estate is as
much about educating and guiding as teaching is.
My skills in organization, adaptability, patience, and
determination translated perfectly.”

Today, Skebe is not just a successful real estate
professional—she’s the Managing Broker at Engel

& Volkers Atlanta, Sandy Springs Shop, a company
she carefully chose for its global reach, commitment
to collaboration, and strong brand identity. “What
drew me to E&V wasn’t just the world-class
marketing—it was the culture. The people here
genuinely support each other. It feels like a family,
and that’s the kind of environment where people
thrive.”

A Passion for People

Whether she’s helping clients find their dream homes
or mentoring the next generation of real estate
professionals, Skebe’s mission is the same: to create
meaningful connections. “I genuinely care about

the people around me,” she says. “In a world where
technology is trying to replace human interaction, I
still believe in the power of face-to-face relationships.

I want every person who interacts with me to feel the
authenticity behind my words and actions.”

That belief extends to her leadership philosophy. “I
love mentoring, supporting, and empowering advisors
to reach their full potential. Seeing them succeed is
one of the most rewarding aspects of my role.”

Her transition into leadership wasn’t without its
challenges. Becoming one of the youngest managing
brokers in Atlanta meant proving herself in a

room full of industry veterans. “When my CEO,
Christa, promoted me, I had to quickly establish my
reputation among the best of the best. I realized that
true leadership isn’t about being the loudest voice

in the room—it’s about service. I had to understand
what drives each advisor and create an environment
where they could thrive.”

Market Insights & Trends

As someone deeply embedded in the Atlanta real
estate scene, Skebe has her finger on the pulse of the
market. “Right now, we’re seeing a mix of trends.
Many buyers are holding out, waiting for potential
interest rate changes and assessing the economic
landscape. While prices are slowly increasing,
homes are taking longer to sell—especially condos.
Unless a home is in a highly desirable area, sellers
are facing a buyer’s market.”
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Despite the challenges, she remains optimistic.
“Spring and summer markets have been gaining
momentum earlier each year, and our advisors are
staying busy. The key is to stay adaptable.”

Beyond Real Estate

When she’s not leading her team or strategizing for
the next big deal, Skebe enjoys the simple things

in life. “I love going for walks, finding new coffee
shops, watching sports, and spending time with my
family and friends.”

Speaking of family, she and her husband, who have
been married for six years, live in Sandy Springs with
their three-year-old son—and they have another little
one on the way in July. “It’s a crazy but wonderful
time,” she says with a smile.

An avid audiobook listener, she credits books

like Atomic Habits, Super Communicators, and
Unreasonable Hospitality for shaping her mindset.
And if real estate wasn’t her calling? “I'd go into
politics and focus on education reform. I truly
believe that knowledge is power, and our society
needs to prioritize education at both the local and
federal levels.”

Giving Back & Taking Risks

One cause especially close to her heart is the Special
Olympics. “It’'s amazing and inspiring to see how
sports can change lives. Just last week, I took the
plunge—literally! I jumped into Lake Acworth for
the Special Olympics Polar Plunge. Our company was
the top fundraising team for the fifth year in a row,
raising over $46,000.”

For those looking to follow in her footsteps, Skebe has
one key piece of advice: “The only constant in this
industry is change. Be adaptable, be innovative, and
always put your clients first.”

Her journey into real estate wasn’t conventional, but
it was certainly meant to be. “I took a huge leap of
faith. I started in a brand-new area with no sphere,
no friends, no family. At the same time, my husband
left his stable career for a startup. It wasn’t easy, but
looking back, every challenge was worth it.”

At the end of the day, success isn’t just about numbers
or awards—it’s about impact. “The success of my
advisors fuels me in ways I never expected. Watching
them grow, overcome challenges, and achieve their
goals pushes me to be a stronger leader, a better
mom, a better wife, and a better friend.

“Real estate isn’t just about homes. It’s about
people. It’s about connections. And that’s what
truly drives me.”

Real estate
isn’t just about
homes. It’s about
people. It’s about
connections. And
that’s what truly
drives me.”
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FOR LIFE'S BOLDEST MOVES
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Transform Your Garage

Oraariization

RESIDENTIAL
off — COMMERCIAL

Turn your messy, dirty garage into a clean, organized space ENTIRE PROJECT

with our stunning concrete coatings and customized storage. with purchase of flooring

It's perfect for basements, porches and patios, too! PRIVATE INVESTO RS
Get your free estimate! | HelloGarage.com .| 678.626.2744 IN_HOUSE PROCESSING

*Must be presented at the time of initial intment. Cannot be combined with her offers.
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ACHOSA

Atlanta's Best!
Home Inspections

Made Easy for YOU.
Qur team makes the inspection process quick,

easy, and hassle-free, so you can worry less and
close the deal faster!

QUR SERVICES INCLUDE:

Evyn Jackson

GA - Sr. Sales Executive
C: 423.667.4505
0: 888.509.2916
AchosaHW.com
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Owner/Senior Loan Officer  NMLs: 2094762
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scan to make an
appointment loday.

Call Us To&ay at

YOUR CLIENTS NEED. 977.
800-285-3001 ?12-977-1551

The new way to warranty - choosing your own contractor!

100+ YEARS OF TEAM EXPERIENCE

Serving the enfire Greaher Atlenta Ares

www.lhlend.com | lauren@lhlend.com®&
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BRANDING, LIFESTYLE, SPECIAL
OCCASION & REAL ESTATE PHOTOGRAPHY

Alexandha Santss Photsgraphy 404.790.0196

AllieSantos.com Aconsantos@gmail.com




