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Woman Loan
Originator

INn the Nation

485 families served
$172,727,093 loan volume

Purchase, refi, or real estate investment,
we make real estate dreams come true!

H
VENTURE

TITLE SERVICES

venturetitleservices.com

Your forever lender.
Financing the world
one loan at a time.

Contact me today.

Lauren Maxwell

Executiv ice President | NML5331415 M A x w E L L
lauren@maxwellmortgageloans.com MORTGAGE TEAM
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 13 alleria Court, SUilt 1
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller, Michetti
& Rudnick, LLP

Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail
Jennifer M. Cail
(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

CPA SERVICES
CCG Certified Public Accountants
Steven Phillips
(239) 992-1973

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

HEALTH INSURANCE
SMG

Joe Garcia

(239) 460-5415

HOME IMPROVEMENT
Design Works

Marco Tiné

(239) 441-2485

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro

Joe Nugent
(513) 238-4218
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HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HVAC SERVICES
AC Pros

Todd Meady
(239) 747-6549

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

MORTGAGE LENDER
Be Your Gift Group
Giovanni Matita
(239) 253-5939

Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Guild Mortgage Company
Mike Schwartz
(848) 218-0335

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

National Mortgage Home Loans
Randy Gammo
(248) 864-2200

Three Bays Lending
Thomas Jussila
(612) 750-8665

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/REAL ESTATE
LaCasaTour

Sheryl Moreno

(888) 598-8687

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY

Diligent Management Group LLC
Joe Taylor

(239) 691-3369

FirstSource Title
Stacey Maczulis
(440) 522-9404

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Venture Title Services
Ryan Marrie
(239) 734-2400

With 43+ years of experience in Southwest Florida, we keep homes move-in
ready with expert AC repairs, maintenance, and replacements—so your
buyers feel comfortable from the moment they walk in.

(239) 747-6549 » acprosnow.com

Because no one falls in love with a home that feels like a sauna
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REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS
v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

BLAKE CHAPMAN

stateinsuranceusa.com
(239) 567-9992
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v Faster Closings

v  More Solutions

Contact Us Today!

877.7.FLUENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office
4851 Tamiami Trail North 6905 N Wickham Road
Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940

Orlando Office
7380 W Sand Lake Road
Suite 500, Orlando, FL 32819

Fluent Mortgage is a d/b/a of



Fast and Reliable Home
Inspections!

4-Point
Inspections

$175

All Reports Provided within

2 HOURS OF

239-216-7892 COMPLETION

joethehomepro.com

KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

T COOLING DELIVERS o MFORT

E/ 16 Point Maintenance Check

)
A %‘ E/ We arrive in hours not days
' B/ Trusted Service Technicians

ROCKET
COOLING

239.694.4849

NO TAX RETURNS NEEDED

ALTERNATIVE INCOME

12-24 Month Bank Statements ONLY for income
Asset Utilization: Asset(s)/36 Months = Income
VOE Only — No W2's or Pay Stubs

Profit & Loss prepared by CPA

Competitive Rate, No Prepay Options

All Properties

No tax returns

DSCR

« Upto85% LTV

No Minimum Debt Service Requirement
Qualify Just Using Rental Income

No Tax Returns or Pay Stubs

Use Cash-out Reserves (3-6 Months)
Investment Properties

5-8 Units & Mixed Use - No Income needed

FOREIGN NATIONAL

« Upto70% LTV

2nd Home or Investment
Up to $2.5 Million

Non-US Funds Acceptable

ofSks 0

CLEAN SLATE

Can Do 12 Months After a Major Credit Event such as a
Foreclosure, Bankruptcy or Short Sale

Up to 85% LTV

Down to 620 FICO

1-4 Unit Properties — Primary Home & Investment, Non-
Warrantable Condos

First-time Homebuyers Welcome

NON AGENCY

No DU or LP Approval Needed

Up to 90% LTV

No PMI Required

Gifts Allowed on Investment Properties
Up to $3.5 Million

EJ GILBRIDE

Director of Business Development
NMLS #127515

631.445.9807

ej@hartfordfunding.com
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TAX LAWS ARE
COMPLICATED

There«is no,suchthing=as'a simple tax'return.

You don't have to be a taxexpertiTlHAT'S OUR ' JOB!

(239) 345-2190
ccgcpas.com

1016 Collier Center Way, Suite 205
Naples, FL 34110

L Q@SR OO Certified Public Accountants

THE EARTBEAT OF R A PRODUCERS

Dear REALTORS® and Valued Partners, top 500 status in the area thanks to their success in 2024. If you
missed it, don’t worry—this is just the first of many exciting

At Fort Myers Real Producers, community isn’t just a word—it’s events this year!

at the core of our mission. Through our monthly publication

and exclusive events, we strive to elevate the local real As we move through 2025, my door is always open. Whether

estate industry by fostering camaraderie, collaboration, and you have questions about our publication, upcoming events,

professional growth. Over the years, we’ve been privileged to or need a connection to one of our outstanding preferred

witness top-producing agents and high-caliber affiliates form partners, 'm here to help. Our partners play a key role

lasting friendships, forge powerful partnerships, and share in making our events possible and are eager to serve and

insights that help strengthen their businesses. collaborate with more top real estate professionals like you.

Our publication serves as a platform to highlight these valuable Wishing you a successful April!
connections, but our events take it one step further. Those

who have been with Real Producers from the start know that Very respectfully yours,

our gatherings are more than just a great night out—they’re
an opportunity to build meaningful relationships within the
industry. Unlike markets without a Real Producers presence,
Fort Myers offers consistent opportunities to meet, network,
and put a face to the names behind the transactions.

Andrew Regenhard
Owner/Publisher

Fort Myers Real Producers ﬂf iE T » : VIDEO | PHOTOS | MARKETING

239-290-0692 - a} C{)}Hf REAL ESTATE SERVICES

We kicked off 2025 with an incredible event on February 6th andrew.regenhard@n2co.com CREATIVE CONTENT TO GROW YOUR BUSINESS
WE LIVE & BREATH REAL ESTATE MARKETING

at Margaritaville Beach Resort on Fort Myers Beach! It was www.swflrp.com THE ONLY TOUR PROVIDER IN SW LACASATOUR.COM | 888.598.8687
fantastic to welcome so many new faces—agents who achieved FLORIDA THAT PROMOTES AGENTS & INFO@LACASATOUR.COM
THEIR LISTINGS
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FAST. SIMPLE. TRANSPARENT.

SHARING A WIN-WIN
SALES MODEL.

MODELS OF THE PAST
ARE CHANGING FAST.

We are not all eut from the
same cfoth, With a fei
skitls, and an adiustinent

Wargin compression, interest

rales, and realtor commissions
under attack. Lender/ Realtor
relationship fas never in vour befiefs. Character
mattered more, can make vou the besi

igent in the markel

REALTOR & LENDER
PARTNERSHIPS REDEFINED.

With industry
changes already
coming. we
prrepared and
built a better
maodel. [t works,
vou need to
knoa how!

H{READY HERE  What Sets Us apart ?

Discover the ALL IN Property Management Difference

l I b S I L A In addition to our Core Property Management Services, we al

Ly Complete Design, Furnishing & Staging Services by our In-House Design Te
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guest
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

Three Bays, LP What You Can Expect When Partnering with us

DBA Three Bays Lending First Class Customer Service
NMLS 2406180 Endless Resources Under One Umbrella

Unparalleled Attention To Detail PARTNERSHIP =
@ Equal Housing Lender Responsive, Friendly Interaction with our Team of Professionals OPTIONS Er

thomas@threebayslendifgies
612.750.8665
@mortgage_juice




PRO TIPS

Renovations P> Renovation

Transforming

The Power of Smart, Cost-Effective Renovations

BY GEORGE NAHRA

Today’s real estate market
presents new challenges for
agents and sellers alike. Inventory
is rising, days on market are
increasing, and buyers are

more selective than ever. In a
competitive landscape, move-in-
ready homes continue to stand
out — making cosmetic updates
one of the smartest ways to attract
buyers and maximize sale prices.

Three cost-effective home
improvements offer the biggest
return: kitchen updates, bathroom
refreshes, and a fresh coat of paint
throughout the home.

Kitchen Updates That Make
an Impact

The kitchen is one of the first
places buyers evaluate, and even
minor upgrades can dramatically
enhance a home’s appeal. Sellers
don’t need a full renovation —
simple, high-impact changes go a
long way:

* Cabinet Hardware: Swapping
outdated handles and drawer
pulls can give a kitchen a fresh
look without a hefty price tag.
Matte black, brushed gold,
or sleek nickel hardware can
refresh cabinets instantly.

* Painted Cabinets: Instead of
replacing cabinetry, painting
in light, neutral tones — like
white or soft gray — can make
a space feel clean and inviting.
This update is significantly less
expensive than new cabinetry
but just as impactful.

* Countertops & Backsplashes:
Buyers often view outdated
countertops as an expensive
fix. Replacing laminate with
quartz or adding a stylish

16 - April 2025

backsplash can modernize
the entire space without a
complete remodel.

* Updated Lighting: Pendant
lights above an island or
a statement fixture over a
dining space create warmth
and character. Coordinating
lighting with cabinet hardware
and faucets enhances the
overall design.

Refreshing Bathrooms for

a Competitive Edge

A well-designed bathroom can be a
major selling point. Buyers look for
clean, updated spaces, and small
changes can make a big difference:

» Fixtures: Upgrading faucets,
showerheads, and vanity
hardware adds instant appeal.
A fresh coat of paint on the
vanity is another easy, high-
impact update.

» Lighting: Good lighting is
essential — sconces or updated
vanity lights can transform the
look and feel of a bathroom.

* Materials: New tile, flooring,
or a framed mirror can elevate
a space without requiring a
full remodel.

Whole-Home Updates

That Sell

One of the most effective ways

to refresh a home before listing

is a neutral, fresh coat of paint
throughout the home. Fresh

paint makes rooms look brighter,
larger, and more inviting. Soft
whites, warm beiges, and light
grays appeal to the widest range of
buyers, making it easier for them to
visualize themselves in the space.

Helping Sellers

Maximize Value

For real estate agents, guiding
clients toward the right pre-sale
updates can mean faster sales
and stronger offers. These simple,
strategic improvements not only
enhance a home’s presentation
but also help listings stand out in
a tough market.

With the right partner by your
side, sellers can make impactful
changes without the time and
cost of a full renovation. A trusted
renovation expert ensures the
process is smooth, efficient,

and tailored to what buyers are
looking for —leading to quicker
closings and better results.

George Nahra

is the owner/
operator of
Renovation

Sells Southwest
Florida, a turnkey
service that
includes design,
construction, and
financing — all

in one. They

aim to simplify
the renovation
process to unlock
the full potential
of your clients’
homes.
239-880-2992
RenovationSells.
com/location/
southwest-florida

Simplified

Design. Construction. Financing.

Tell Us About
Your Home

Tour
& Estimate

Renovate Today,

Pay Later

Expert Design,
Streamlined

Project
Launch

Chat with George

Your Southwest Florida Renovation Expert

. E (239) 880-2992
george@renovationsells.com

=
f
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FirstSource Title

4GRANITE

GARAGE FLOORS.

EPOXY COATING SYSTEMS

combines a personal . s

touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com

973.652.7077

firstsourcetitle.com

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts
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Give Your Clients the Edge They Deserve!
Keith Stopko

239.402.3656

granitegaragefloors.com

FirstSource
Title
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For Brenda and Marty Sheets, real estate isn't
just a business — it's a family legacy. As the
leaders of their team by the same last name
at RE/MAX Realty Team, the couple has spent
over two decades building a reputation for
excellence, mentorship, and giving back.
Alongside their talented son Adam, who

has been featured in Real Producers himself,
Brenda and Marty continue to evolve their

thriving business while remaining deeply

rooted in family values.

J

“It’s not just about the transactions,” Brenda emphasizes. “It’s about
relationships, mentoring others, and giving back to the community
that has given so much to us.”

BY JESS WELLAR ¢ PHOTOS BY LACASATOUR

A Strong Foundation

Launched in July 2004, The Sheets is a close-knit group of five
full-time REALTORS®, including Brenda, Marty, Adam, and two
additional agents, Kimberly Stout and Tara Kiely. Their team
closed 80 units in 2024, while Brenda personally closed 31 units,
continuing her track record as a powerhouse producer in Fort
Myers and listed as one of Gulfshore Life’s Five Star Real Estate
Agents for her 18th consecutive year.

Brenda is the team’s highly effective “boots on the ground,” managing
client relationships, showing properties, and mentoring new

agents on everything from MLS to farming, while Marty focuses on
administrative tasks such as contracts, marketing and negotiations.

Fort Myers Real Producers - 21



However, they are both quick to point out their collectively
thoughtful, prepared nature sets them apart. Paying attention
to detail, taking pride in customer response, and simply
following the Golden Rule, they go the extra mile to ensure
clients feel informed and cared for.

“Brenda is also very particular about what leaves our office,”
Marty explains. “Consistency in branding and professionalism
is key.

“I'm the face of the business,” Brenda adds, “but Marty is the
glue that keeps everything together.”

Adam, their eldest son, has made his own mark on the team.
With a background in television production, Adam joined in
2015 and quickly became an integral part of the business.

Acknowledging a certain bias, Brenda says that Adam is the
best at social media marketing as it pertains to real estate that
she has seen, even coaching to Realtors throughout the country.

“Adam is well-respected by clients and peers alike,” Marty
says proudly. “He brings fresh ideas, incredible energy, and
has truly embraced the work-life balance that we’re all
trying to master.”

Brenda’s leap into real estate was a natural extension of
her impressive professional background. Before becoming
a Realtor, she spent 18 years as the executive director of a

s
22 - April 2025

Adam Sheets (right) joined his parents, Brenda and Marty, on their real estate team in 2015.

national not-for-profit organization, overseeing fundraising,
marketing, and event planning, among other duties.

“I worked with some of the best physicians in the world, so
there were always high expectations,” Brenda points out. “That
experience taught me to take care of clients and pay attention
to the details, which made transitioning into real estate easy.”

Likewise, Marty’s background in medical and dental
administration gave him a strong foundation in operations and
multilocation management. Both raised in Southwest Florida and
graduates of North Fort Myers High School, Brenda and Marty
further honed their business acumen over 17 years in West Texas,
successfully running ventures such as a dry-cleaning operation,
floral shops, and developing surgical benefits programs for large
employers. Together, they’ve combined their diverse skill sets to

create a team culture that’s both professional and family-oriented.

“We launched our team because we wanted a career that
gave us the flexibility to spend time with our kids, who were 5
and 11 when we started,” Brenda recalls. “Family has always
been our priority, and now we’re excited to watch Adam grow
within the team.”

Team Culture

The Sheets philosophy on real estate is centered on the belief
that to be truly successful, you need guidance, you need to be
all in, and you definitely need to give back.

FOR BRENDA, MENTORING ISN'T JUST
ABOUT PROFESSIONAL DEVELOPMENT, IT'S
ALSO PERSONAL.

“I'M KNOWN AS THE
TEAM MOM.”

“Our culture is cooperative and mentoring-focused,” Brenda
notes. “We’re not just coworkers; we’re a work family. We go
out together after work and volunteer together.”

Marty agrees, adding, “We want people on our team who are
fully committed — people can’t wait in this business. If you’re
a new agent, joining a strong team like ours can give you the
mentorship and training you need to avoid pitfalls and build a
successful career.”

For Brenda, mentoring isn’t just about professional
development, it’s also personal. “I'm known as the team mom,”
she smiles. “We share our knowledge to help shape tomorrow’s
real estate professionals; and through educating others, we
continue to educate ourselves and evolve with the market.”

The team’s emphasis on giving back is just as strong as their
devotion to serving clients. They volunteer together quarterly,

supporting organizations like the Children’s Advocacy Center,

Fort Myers Real Producers - 23



DO TOO MUCH I " Marty and Brenda On the Homefront
. Sheets were married in Outside of work, Brenda and Marty are
Mellon and just welcomed the family’s S ‘ H W A R I Z
first granddaughter, Jude, in May 2024.
becoming a newfound favorite pastime.

1983 and have never focused on making memories together
The Sheets love boating, traveling,
At home, they enjoy walks on the beach,

4 4
"WE’D LOVE TO SLOW DOWN A BIT IN Community Cooperative, and Harry
THE COMING YEARS TO SPEND MORE Chapin Food Bank, where they've
TIME WITH OUR GRANDKIDS AND helped feed up to 70 families during
TRAVEL,” MARTY NOTES. Thanksgiving.
p / “Our next project is volunteering with
BUT WE |_|_ N EVE R Habitat for Humanity. It’s incredibly
rewarding to work together as a
RETI RE COMPLETE LY, F l-_. t team and make a difference,”
un rac Marty elaborates.
spent a night apart! with their growing family. Their
youngest, Brendan, is forging his own
and spending time together outdoors.
They’ve been fortunate to visit 28 states
a good glass of wine with friends, and
quality time with their two Vizslas, Dude

WE LOVE WHAT WE I
path as an analyst for The Bank of NY
and 16 countries thus far, with cruising
and Artemus.

I've worked with Mike Schwartz for several years. He is one of the
As the couple looks ahead, they’re most knowledgeable lenders who always has his finger on the
focused on growing their team, pulse of the market. He is a great "lifeline” when | have a question
mentoring new agents, and continuing . . o

o serve their community. and always gives me perspective about the options for my buyers.
| appreciate all he does to make our deals go smoothly! | highly

recommend Mike Schwartz to anyone in needed of financing.

- Jeffrey

“We’d love to slow down a bit in the
coming years to spend more time with
our grandkids and travel,” Marty notes.
“But we’ll never retire completely. We
love what we do too much!”

With Adam by their side, the Sheets are

excited to think about the legacy they’re r 1
building. But for both Brenda and L ET s Co N N E CT To DAY .
Marty, the heart of their vision lies in .

their ability to balance business, family, M | ke S C h Wa I’t Z

and community. Branch Manager

“We believe life is about creating CELL: 848 21 8 0335

memories and sharing them with the

eople who matter most,” Brenda
Eongludes.“An(;twe’reht.lck]iftodo I I I O r t g a g e OFFICE: 239-970-6624

what we love, with the people we

love, every day.” mOl’tgagemlkeﬂOI’ldaCOm
OWN WHAT MATTERS  NMLs 230779

Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274 (www.nmlsconsumeraccess.org). For more licensing information,
please visit www.guildmortgage.com/licensing. Guild Mortgage is not affiliated with SWFL Real Producers or any other featured company.

24 . April 2025
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e Complimentary Lot/Land Due Diligence
Consulting for Realtors & Clients

e Customizable Floor Plans Available, In-house
Design Team! Scan to

e Flexible Payment Schedule or Financing Available Learn More

e Zoning and Code Interpretation (We coordinate E. 'I:E

with the County/City for you) :_':I. a-

e We Guide Realtors and Clients from Design I= s 'I'E
[=]irt;

all the way to Occupancy
o We Pay Commissions To Realtors!

A

NORTHSTAR

TECHNOILOGIES

Kyle McLaughlin

kyle@northstartgi.com

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

Schedule an Exclusive Realtor
Tour to Learn More

Call or Text

50% REDUCED
BUILD TIME

o

TERMITE &
MOLD PROOF
=29
=)

250 MPH IMPACT
RESISTANT

“

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

239.610.0062 NORTHSTARTGI.COM | OOO6M OB

\Iu WOODS - WEIDENMILLER
R | MICHETTI- RUDNICK

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).



PARTNER SPOTLIGHT

JENNIFER M.
CAIL

SR

EMPOWERING SMALL BUSINESSES TO SUCCEED

BY ELLEN BUCHANAN ¢ PHOTOS BY LACASATOUR

Jennifer M. Cail, owner and CEO of Medrano & Cail in
Naples, Florida, specializes in personalized bookkeeping
and accounting services tailored to her clients’ unique
needs. Passionate about helping small businesses thrive,
she and her team provide hands-on support to build solid
financial foundations for growth and success.

Known for her trust-based relationships and expert
guidance, Jennifer has earned a strong reputation in the
community. As she expands her services, Medrano & Cail
continues to stand out as a premier boutique accounting
services firm in Naples.

Foundations and a Career in Justice

Born in New York to Salvadoran parents, Jennifer moved to Miami Lakes,
Florida, as an infant. At 19, her family relocated to Naples, where she

has lived ever since. She earned dual master’s degrees in criminal justice
and forensics with a concentration in behavioral analysis from Florida
Gulf Coast University (FGCU), leading to a 14-year career in county and
federal law enforcement. Along the way, she met her husband, Matthew,
a deputy with the Lee County Sheriff’s Department.

Jennifer’s life took a new turn when she became pregnant with the
couple’s son, whom she calls her “miracle baby.”

“We were told we couldn’t have kids,” she recalls. “But then I ended

up pregnant. Having both of us in law enforcement wasn’t ideal with a
child, so Iretired in January 2020 to be a stay-at-home mom ... and then
the world shut down.”

Switching the Focus

Jennifer’s mother introduced her to bookkeeping at 15 to assist with
the family’s successful construction business. More than a role model,
she was Jennifer’s mentor — an unwavering force who managed

the company finances while working full-time, going to school, and
running the household.

“My mom taught me bookkeeping — QuickBooks Desktop, TSheets, old-
school accounting,” she says. “I even worked at a bank for three years to

help pay for college, so I've always had that accounting background.”

While adjusting to life as a stay-at-home mom, Jennifer noticed many

mothers in Facebook groups seeking bookkeeping advice for family
businesses. Having grown up watching her own parents manage
finances, she understood their challenges and offered guidance. “I had
the experience and thought, ‘Why not get certified and use my skills to
help people?”

She earned industry certifications and, in 2020, launched Medrano & Cail
Bookkeeping Professionals — a name reflecting both her maiden and
married names. Within six months, she had 22 clients, all while working

from home. As demand grew, she realized she was
going to need some help.

Building a Vision

Within eight months of launching her business,
Jennifer expanded her team and secured an office
in a coworking space. Over time, she built a team
of 12 contractors and employees serving clients
nationwide, all sharing her vision of empowering
small businesses.

“We’re all about our client relationships and
experience,” Jennifer shares. “And we have goals
that our whole team aligns with that we use with
our clients, like faith, family, commitment, and being
authentic. We really like to strive to be an extension
of our clients’ in-house accounting.”

Medrano & Cail offers bookkeeping, payroll, business
consulting, budgeting, and recently added CPA tax
services. Jennifer intentionally keeps her team
U.S.-based, ensuring clients receive direct, personal
support. Two years ago, she moved into her current
Naples office at 3435 10th Street North, Suite 302, off
Route 41, enhancing accessibility.
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Jennifer M. Cail is the owner and CEO of Medrano & Cail, a
boutique accounting firm in Naples, Florida, specializing in
services for small businesses.

“I didn’t want to be that computerized, remote
bookkeeper. I wanted to be someone you can come in
and talk to in person. And with accounting, you want
to be a little more private, too, so this office was a
very good move for us,” she explains.

Helping REALTORS® Thrive

With real estate professionals comprising about 25
percent of her client base, Jennifer has developed a
strong understanding of their unique financial needs.

“Irelate a lot to real estate professionals because
they take the same customized, intimate approach
with their clients,” she explains. “When they need
us, we’re there. Our motto is to respond to every call
and email within 24 hours. That level of reliability is
something real estate agents understand well, which
is why the synergy is great when we work together.”

Jennifer and her team specialize in maximizing tax
deductions and uncovering financial benefits agents
may overlook. She’s well-versed in the Millionaire
Real Estate Agent (MREA) model, providing strategic
financial guidance aligned with brokerage training.
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I relate a lot to real estate
professionals because they
take the same customized,
intimate approach with their
clients. When they need us,
we’re there.”

“There are many legal deductions that agents often
overlook but could benefit from,” she notes. “Some
of our clients follow the MREA model, and we’re
very familiar with the strategies brokerages teach
their agents on the financial side. We’re accepting
new clients and are happy to work with anyone
from Real Producers.”

Family, Faith, and Service

“Family is huge to me,” Jennifer shares. She and
Matthew have been married 12 years and live on a
10-acre family compound in Golden Gate Estates. Her
parents and brother reside on one half, while she,
Matthew, and their 6-year-old son, Jaxon, enjoy their
own space on the other.

“We love the peacefulness of country living,” she
says. “It’s nice to be away from the noise, just
relaxing on the property. Out here, you can actually
see the stars.”

Their home is lively, shared with dogs, cats, and
chickens — Jennifer even sells fresh eggs on the side.
“I joke that I'm an egg dealer,” she laughs.

As a family, they love adventure, from riding side-by-
sides to traveling. They frequently visit their house
in El Salvador, enjoying Central America’s stunning
beaches. Closer to home, their days revolve around
Jaxon’s sports — currently basketball and jiu-jitsu.
Jennifer also enjoys time with her entrepreneurial
women friends, a good book, or a relaxing spa day.

Faith and service are also central to Jennifer’s life.
Her family has attended Naples Church since moving
to the area, and she is passionate about giving back to
the community in the best way she knows how —
with her expertise and time. She volunteers as a
SCORE subject matter expert in accounting and
serves as treasurer for Biz Kids, HR Collier, and

Night to Shine, as well as the Women’s Council of
Realtors Naples on the Gulf for the past two years. A
graduate of FGCU’s 2024 SWFL Leadership Institute
and Leadership SWFL’s 2023 program, and a member
of the Entrepreneurs’ Organization’s Accelerator
program, Jennifer also serves on the Collier Resource
Center and Hispanic Business Council committees,

as well as the Women in Business Committee for the
Fort Myers Chamber of Commerce.

“Ilove to give back to the community,” she says. “I
serve on several boards and dedicate a lot of my time
to helping others. Giving back is something I truly
enjoy and make a priority in my life.”

Looking Ahead

As their son grows older, Jennifer and Matthew look forward
to resuming overseas travel, especially returning to Italy —a
place close to Jennifer’s heart. She also aspires to teach at FGCU
in the future. Professionally, Jennifer plans to expand her team
and introduce CFO services next year. Helping clients and their
businesses succeed brings her immense fulfillment, and by
relieving clients of financial management burdens, she enables
them to enjoy a better quality of life.

“What I enjoy most is helping people focus on growing their
business and elevating their success without the stress of
managing their finances. By taking the burden of worrying about
money or accounting work off their shoulders, they’re able to
spend their free time on what they need to — and that’s their
family,” she says.

To learn how Medrano & Cail can support your business,
visit www.medranoandcail.com. To schedule a meeting
with Jennifer, call or text 239-677-5888. Don’t miss out on
valuable tax insights — sign up

for her newsletter by emailing \ I [ (l Fano C s | I [

Jjennifer@medranoandcail.com. BOOEIEEFING PROFESSIONALS i ;.
i ™
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Speeding Up Your Cash Conversion
Cycle can Reduce the Need to Borrow
Money for Cash Flow.

My passion is supporting businesses
by giving my clients more time to
focus on doing what they love most
and providing key advice to help
achieve business growth.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espanol

Scan to Ay

Schedule Your
Free Discovery
Call and Get
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medranoandcail.com
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BOOKKEEPING PROFESSIONALS

NMLS ID#6606 GIOVANNI MATITA,
NMLS#447645 | giovanni@beyourgiftgroup.com

239.253.5939 | giovannimatita.com

ALEXANDRA KING, VIRI MARTINEZ,
Loan Originator, NMLS#2078060 Loan Originator, NMLS#1790517

603.809.9474 239.537.5485

BE YOUR GIFT

PEWERER @Y

NEW AMERICAN FUNDING

Scan to Say E +F E

Yes to Fun,
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Say Yes to Us "t
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"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again."
-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash
was left behind!." -Tampa Homeowner

7~~~
ESIVMIROOFING
N SRt

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132
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FAMILY, FAITH, AND SELLING THE FLORIDA LIFESTYLE

When a hurricane devastated parts of
Southwest Florida, Aaron Wolf didn’t
just help his clients find new homes —
he guided them through sophisticated
tax strategies that saved them hundreds
of thousands of dollars. With 17 years
in the industry and a team that closed
$65 million in sales last year, Aaron is
redefining what it means to be a real
estate professional.

Redefining Success

“Volume is not my core ‘why,” he
emphasizes. “Perfect service is. Having
all 5-star reviews and customers that
rave about us is more important.”

As the leader of the Aaron Wolf Group at
John R. Wood Properties, Aaron ensures
his clients don’t just buy homes — they
invest in the dream of Southwest Florida

BY JESS WELLAR ¢ PHOTOS BY MICHELLE REED

living, backed by his team’s top-tier
service and expertise.

“I joke that in 17 years of real estate
and thousands of transactions, I do not
have one person that says, ‘Hey, I regret
buying in Florida. I regret moving
down here and having this lifestyle,”
Aaron chuckles.

Caroline Murphy, Aaron’s director of
operations and licensed confidante,
echoes that sentiment: “We would rather
have more 5-star ratings and every
single client happy with white-glove
service than just getting in more deals.”

From Modest Beginnings to

Market Leader

Growing up in Palo Alto, California,
Aaron’s mother never owned a home.

F
L

Determined to secure his financial
future, Aaron bought his first home
at 19 — solidifying his passion for
real estate.

“My mother was intellectually quite
brilliant, but terrible with common
sense and street smarts,” he shares.
“She passed away about four years ago,
never having owned anything in her
life.” Aaron set out to create a different
future — one built on stability and
ownership for himself and his family.

Before making the leap into real estate,
Aaron worked in sales — partnering in
a contracting company and working in
the automotive industry in finance and
insurance sales. The financial crisis of
2008 became the catalyst for his

career change.
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“Nobody was making any money doing
anything, so it seemed like I might as
well do what I love and struggle through
that. It was kind of Armageddon at that
time,” he laughs.

The Secret to His Success

Aaron’s expertise extends beyond
negotiations and open houses. He

has built a reputation for his deep
understanding of tax law, contract law,
market strategy, and new construction.
His knowledge of construction methods,
products, designs, and finishes allows
him to guide clients through both
custom-built and speculative luxury
home purchases with precision.

“Most decent agents know what a 1031
exchange is. But I'd say less than a
tenth of a percent know what a 1033
exchange is,” he explains. A 1033
exchange allows homeowners forced
to sell due to disasters or eminent
domain to reinvest their funds without
capital gains tax — a provision of the
tax code that Aaron has leveraged to
save his clients substantial sums after
Hurricane Ian.

His commitment to strategy, financial
literacy, and client advocacy has earned
him the highest-ranking Diamond
Circle of Excellence award at John R.
Wood Properties and a spot in Christie’s
International Real Estate’s Masters
Circle of 2025 — a recognition based on
elite sales performance.
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“A home is the

foundation of a
person’s life — the
backdrop to their
biggest moments,

their family, and

their future.”

The Aaron Wolf Group (from left to right: Caroline Murphy, Aaron Wolf, Ari Paya)

For Aaron, these accolades are a
reflection of something deeper — his
belief that real estate is about more

than just transactions; it’s about life-
changing moments. “This isn’t just about
a house sale,” he reflects. “A home is

the foundation of a person’s life — the
backdrop to their biggest moments, their
family, and their future. Our role is to
ensure that transition is handled with
expertise and care because the impact
of a home sale extends far beyond a
financial transaction. We’ve had deals
where someone was relocating to be
close to their grandkids, and getting that
home sold changed their entire future.
That gratitude — that’s what makes this
job special.”

A Boutique Team with Big Impact
The Aaron Wolf Group is intentionally
small but highly effective. Aaron,
Caroline, and Ari Paya — a former
Chanel executive — form a powerhouse
trio that prioritizes quality over quantity.

“In addition to our core team, we
align with a handpicked network of
title experts, attorneys, coordinators,
and support staff — ensuring every

transaction is executed with precision
and excellence,” Aaron notes. “I prefer
a boutique, highly specialized approach.
We could scale, but only if we find
people who fit our culture of meticulous
service and expertise.”

Caroline, who has worked with
Aaron for nearly three years, values
the work-life balance he fosters.

“In my previous real estate job, I
was working constantly and run
into the ground. Aaron understands
the importance of family, and that
balance makes a huge difference.”

Faith, Family, and the Ocean
Despite his high-flying career, Aaron
prioritizes his wife, Amanda, and their
three daughters — Gabby (13), Penny
(7), and Slone (5). Their youngest
daughter was diagnosed with a rare
form of epilepsy, a battle that brought
years of relentless therapies, doctor
appointments, hospital stays, and
unimaginable stress.

“Navigating the complexities of her
condition was the hardest and most
demanding challenge my wife and I

have ever faced, requiring resilience,
faith, and unwavering commitment,”
Aaron shares. “Through it all, we
fought tirelessly to ensure she received
the best care possible. Today, she’s
overcome the odds, and is thriving — a
testament to perseverance, dedication,
and faith in God.

“My wife is truly amazing — she’s been
my rock through it all, and I can’t even
begin to express how grateful I am for
her,” Aaron acknowledges. “Amanda is
my soulmate.”

Their family also includes two French
bulldogs, a cat, and even a bunny. “I
am privileged to sell the finest luxury
homes, but personally I live in a barn,”
Aaron quips. “I'm a total sucker for my
three girls, so I don’t stand a chance
when they want a new pet.

“I play pickleball with Gabby and we
all do a ton of swimming. Penny is 7
years old and working on being in the
Olympics” he adds proudly. “She is
fearless, she loves sharks, and she can’t
wait to go diving with me.”
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Aaron’s passion for the ocean runs

deep — literally. As a technical diver, he
often dives 200 feet down for spear-
fishing. It’s a hobby not for the faint of
heart, as Caroline readily points out:
“Aaron’s stories are pretty intense. This
isn’t normal diving — this is swimming
with massive sharks at 200-foot depths.”

In addition to family, faith and giving
are cornerstones of Aaron’s life. The
Wolf family attends Ocean Church in
Estero every Sunday (with the exception
of the occasional open house conflict).
His involvement with Make-A-Wish
Foundation was inspired by his late best
friend Justin Hegge, who passed away
in a car accident. Equally important to
him is his unwavering commitment to
the sanctity of human life. Supporting
pregnancy resource centers is not just

a cause for Aaron — it’s a mission. He

is passionate about being a voice for

the voiceless and standing for the most
vulnerable, ensuring young mothers
have the resources and support they

need to choose life with dignity and hope.

Ahead: Legacy and Impact

Aaron isn’t chasing sales numbers —
he’s building a legacy. “I'm starting to
transition into mentorship. I want to see
Caroline be successful. I still love the
practice of real estate, but 'm thinking
about a managerial role.”

Recently, Aaron and Amanda purchased
anew home and are planning a

trip to Japan for their long-overdue
honeymoon after 10 years of marriage.

As for the business, Aaron says, “I don’t
strive for X number of transactions or X
dollars. We want solid, luxury, white-
glove service.

“My value is that I will know every
aspect of the house you’re buying
or selling — the contract, the tax
implications, the financing, the
construction. That’s what I bring to
the table.”

And that’s why clients trust Aaron again
and again — not just to buy or sell their
houses, but to navigate the market

with integrity, expertise, and a deep
understanding of what really matters.
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INFINITE POSSIBILITIES. ONE SOURCE."
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Top producer Aaron Wolf
is a REALTOR® with
John R. Wood Properties.

| - " FFLORIDADESIGNWORKS.C
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INTERIOR INNOVATIONS
TILE & STONE | MOSAICS | CABINETRY | FLOORING

FORT MYERS SHOWROOM

2461 N. Airport Rd., Fort Myers, FL 33907
239.441.2485




Youwr Health Mallers.

Are You Covered with a
Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®

JOE GARCIA
239-319-3062
Jgarcia@my-smg.com
Oursmg.com
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Episode 1 - Inspiring Comvers: ...
Real Producers Podcast

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON e Spotify amazon music
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Serving Florida with offices in Naples and Palm Beach
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We're a local, independent mortgage broker with over 30
years of experience. Unlike banks, we have the freedom to
shop around with multiple wholesale lenders to find the
best rates and options. That means your clients get:

Unique Loan Clear to Close Competitive
@ Options Q in 10 Days @ Rates

sour dlient THE AGENCY
experience t N M H L FIELATIDNSHIP

the next level? NATIONAL MORTGAGE HOME LOANS

LEFT TO RIGHT: BRIAN CHAPMAN, JANESSA WEIL

DISCOVER A SMOOTHER
REALTORS CLIENT JOURNEY.
SCAN FOR YOUR FREE
CO-BRANDED PAGE.

Randy Gammo cko & Loan Officer | NMLS #170965
(248) 864-2200 | nationalmortgagehomeloans.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

LANDSEL

TITLE AGENCY, INC.
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KELLY CRAYCRAFT MIKE BOSTROM

OWNER/CEO VICE PRESIDENT
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