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NEED A SURVEY?

From commercial sites to subdivisions, simple to complex,
no project is too large or small for Johnson & Pace.
In addition to survey services, we also provide professional
engineering services along with everything from land
planning to flood studies.

We have over 50 YEARS of records!
Call us, we might have yours...
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WITH FAST, RELIABLE
MORTGAGE SOLUTIONS

If you are interested in nominating people for certain
stories, please email us at: Cherika.Johnson@n2co.com

CONTACT ME TO TAKE
YOUR BUSINESS TO THE

BN MNEXT LEVEL!
__ % ARIANA THOMPSON

WE PAY REAL ESTATE AGENTS FOR CUSTOM HOMES

Ever lost money when a client decided to build instead of buy? CALL OR VISIT TODAY

Those days are OVER 1503 JUDSON RD, LONGVIEW, TX 75601

Bring your clients our way, and earn a commission of the sale 903-686-9895
price of the custom home, while getting your client INFO@EASTTEXASHOMESLLC.COM

into the home of their dreams. EASTTEXASHOMESLLC.COM
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Meet
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Team

Cherika Johnson
Owner/Publisher Photographer Writer

Derrick Taylor Dawn Sims

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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YOUR LOCAL MORTGAGE
EXPERTS ACROSS TEXAS,
OKLAHOMA, LOUISIANA
AND ARKANSAS

903-247-0803 - tomholyfield.com
1300 Hollybrook Dr. = Longview, TX 75605
Thomas L. Holyfield, NMLS# 210861
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
Holt Law Firm

(903) 918-2670
www.jasonholtlawfirm.com

CLOSING GIFTS

Embedded Designz

(972) 520-2268
www.embedded-designz.com

FOUNDATION REPAIR
Barwell Solutions

(903) 330-6504
www.barwellsolutions.com

HEALTH INSURANCE

US Health Advisors

(601) 672-9955
www.ushagent.com/justinhollis

HOME BUILDER

East Texas Homes

(903) 686-9895
www.easttexashomesllc.com

HOME INSPECTION TEAM
Frontline Home Inspections
and Pest Control

(903) 407-1456
www.frontline-home
-inspections.com

G&W Inspections

Kim Cooley

(903) 571-2410
www.gwinspections.com

Inspection Gator
(903) 278-5097
www.inspectorgator.com

HOME WARRANTY
Fidelity National

Home Warranty

(903) 539-9167
www.homewarranty.com

INSURANCE

Goosehead Insurance -
Ashleigh Buchanan Agency
(903) 215-8242
www.gooseheadinsurance.com/
ashleigh-buchanan/

Goosehead Insurance

- Phaup Agency

Collin Phaup

(903) 534-5800
www.savedbythegoose.com

Legacy Insurance Agency
(903) 212-2000
www.MikeSmithAgency.com

INTERIOR DESIGN
Antler Worx

(903) 759-5149
www.antlerworx.com

MORTGAGE LENDERS
Fairway Independent
Mortgage Corporation
(903) 236-5000
www.arianathompson.com

Guild Mortgage

Tom Holyfield

(903) 247-0803
www.tomholyfield.com

Hallmark Home Mortgage
(903) 316-1284
www.hallmarkintexas.com

SOLUTIONS
FUUNDATIUN REPAIR | WATERPR[][)FING | SEAWALLREPAIR

PHOTOGRAPHY
Taylored Images
Derrick Taylor
(903) 431-3349

ROOFING PROFESSIONALS
AVCO Roofing

Chris Frazier

(214) 306-1353

SURVEYS
Johnson & Pace
(903) 753-0663
johnsonpace.com/

TITLE COMPANY
Landmark Title
(903) 534-8000
www.LmarkTitle.com

Tarry Title

(903)991-3512 - Tyler
(903)757-3000 - Longview
www.tarrytitle.com

Truly Title

(903) 871-7577 - Tyler
(903)781-5396 - Longview
www.trulytitle.com
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TARRY

TITLE

WWW.TARRYTITLE.COM

Tyler

1007 Pruitt Place
Tyler, TX 75703

903-991-3512
frontdesk@tarrytitle.com

Longview

Meel, Tre Tsorowy Teoww

Mineola

1127 Judson Rd., Ste. 144
Longview, TX 75601

903-757-3000
frontdesk@tarrytitle.com

1150 Bromberg St.
Mineola, TX 75773

903-569-2800
frontdesk@tarrytitle.com

Athens

214 E. College St.
Athens, TX 75751

903-675-8247
frontdesk@tarrytitle.com

Ginnie Baldridge
Escrow Officer-Tyler
ginnie@tarrytitle.com

Miguel Cabrera
Escrow Officer-Tyler
miguel@tarrytitle.com

Jennifer Ramirez
Escrow Officer-Tyler
jennifer@tarrytitle.com

Carol Walker
Sr. Escrow Officer-Mineola
carol@tarrytitle.com

Natalie Lowry
Escrow Officer-Mineola
natalie@tarrytitle.com

Misty Sportsman
Escrow Officer-Longview
misty@tarrytitle.com

Amber Davis
Escrow Officer-Athens
amber@tarrytitle.com

Karisu Cagle
Escrow Assistant-Tyler
karisu@tarrytitle.com

Roxana Lara
Escrow Assistant-Tyler
roxana@tarrytitle.com

Stephanie Shirley
Escrow/Marketing-Tyler
stephanie@tarrytitle.com

Kelly Winn
Escrow Assistant-Mineola
kelly@tarrytitle.com

Laura West
Accounting-Mineola
laura@tarrytitle.com

Keri Henderson
Admin. Assistant-Longview
keri@tarrytitle.com

Kendall Rooker
Curative Specialist-Athens
kendall@tarrytitle.com

For any marketing inquiries please contact: carleigh@tarrytitle.com



PUBLISHER’S NOTE

It’s my honor to bring this community
to our East Texas area and to celebrate
everything that makes you all an
outstanding part of the East Texas Real
Estate Community. I look forward to
highlighting your accomplishments,
encouraging your dreams, and
recognizing you for your continued
excellence in serving your clients.

Real Producers started as a simple idea
in 2015 in Indianapolis and has spread
across the nation like wildfire. The Real
Producers community is now available
in 130 locations and is changing

the way the real estate community
interacts across America. As we embark
on this journey, I promise to create
platforms to connect this community
and forums to recognize and celebrate
what makes each one of you iconic.

In years to come, I hope to interview
every one of you so that I can share
your success stories in future issues.

I also look forward to celebrating you
at our events, providing tools and
connections to help you grow your
business and representing your passion
for this industry that we all share.

Here are some quick facts about
Real Producers:

DISTRIBUTION: This magazine will
arrive in the mailboxes of the TOP 300
agents in East Texas each month. These
300 agents are determined through
compiled MLS data from 2024. If you are
receiving a hard copy of the publication,
it is because you belong to the elite
group of the top 10%.
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WHAT IS
REAL PRODUCERS?

Welcome to East Texas Real Producers!

Providing a platform to celebrate and unite the top
real estate professionals across East Texas

BY CHERIKA JOHNSON

CONTENT: This publication is all

about YOU, the East Texas real estate
community. We will be writing personal
and unique stories on members of

this community, giving you a platform
to inspire greatness in others. As we
grow, we will continue to add fresh
content focused entirely on the top 10%
and our Preferred Partners. We have
NOTHING to sell to real estate agents

as it is absolutely FREE to be featured

in this publication. To be featured, the
agents must be nominated by a peer,
leader or influencer in the East Texas
real estate market. We always encourage
nominations and love to hear about
agents that are making a huge impact in
our market.

PREFERRED PARTNERS: Anyone listed
as a “Preferred Partner” in the index

of this publication will also be a part

of this exclusive community. You will
see them advertised in every issue,
attending our private events and being
a part of our online community. We do
not cold call businesses off the street to
join us, nor do we allow any business
that approaches us to be a part. One or
many of you have recommended every
single one of these Preferred Partners
that you see in this publication. Our
goal is to give you as many resources as
possible to add to your arsenal so that
you always remain that trusted referral
source to your clients and customers.

EVENTS: Along with our monthly
publication, we will be hosting
various social and educational events
throughout the year. Our goal is to

bring the best of the best together while
supporting our local communities. And
we fully intend to have a good time
doing it! We will be communicating
information on upcoming events
through the publication, monthly
emailed newsletter and social media.

CONTRIBUTION: If you are interested

in contributing, nominating REALTORS
for certain features, know of additional
top-notch affiliate partners who would
be a great fit for our community, or
would simply like to learn more, please
reach out to me anytime. I look forward
to meeting with every one of you in the
future. I would also like to give a HUGE
THANK YOU to the Preferred Partners
who jumped on board with us so that we
could bring East Texas Real Producers to
life. Also, a huge shout-out to my team
that pulled this together without much
guidance. You all are incredible, and this
first issue is dedicated to you!

I appreciate you all
and look forward
to seeing you all

at our networking
events soon!

(R S

CHERIKA JOHNSON
Owner/Publisher

East Texas Real Producers
Cherika.Johnson@n2co.com
903-399-3139

ALL ABOUT EAST TEXAS REAL PRODUCERS

Q: WHO RECEIVES THIS MAGAZINE?
A: The top 300 agents in East Texas
based on volume for the previous year
and our Preferred Partners. There are
thousands of agents in the region and
you, in this elite group, are the cream
of the crop. Just to be included in

this group is an accomplishment that
testifies to your hard work, dedication,
and proficiency.

Q: Do Real Estate Agents Have To Pay
For Magazines Or Events?

A: NO! The magazine and events are
FREE to agents and funded by the
partners who advertise.

Q: What Kind Of Content Will

Be Featured?

A: This is all about you. We’ll do
personal and unique stories on
members in the community, providing
you with a platform to inspire others.
As we grow, we’ll add fresh content
focused entirely on you. It costs

absolutely nothing for a REALTOR® to
be featured. We are not a pay to play
model; we write real stories, about Real
Producers, and we’re always accepting
nominations. We will consider anyone
brought to our attention-- we don’t know
everyone’s story so we need your help to
learn about them!

Q: Who Are Our Partners?

A: Anyone listed as a “Preferred
Partner” in the front of the magazine

is funding and fueling this community
and is an essential part of it. They are
the top professionals in their industry.
They will have an ad in every issue of
the magazine and attend our events.
One or many of you have recommended
every single Preferred Partner you see
in this publication. Our goal is to create
a powerhouse network, not only for the
best REALTORS® in the area, but the
best affiliates as well, so we can grow
stronger together.

Q: Does Real Producers

Have Events?

A: Yes! Along with the magazine, we
will host quarterly events exclusive
to this community, where you--the
best of the best--get together at local
venues to socialize, mastermind,
deepen our connections, and better
our businesses. We will communicate
about events through the magazine
and on social media. Stay tuned for
info on our launch party this Fall!

Q: How Can | Recommend A
Business Or Feature Story?

A: If you are interested in
contributing, nominating
REALTORS® to be featured, know
of top-notch affiliate partners who
you believe should be a part of our
community, or would simply like
to network; email or call us. I look
forward to hearing from you!
Email: Cherika.Johnson@n2co.com

INSPECTIONS:

V’ Residential, Commercial

v’ Investment Properties

v Outbuildings, Boat Houses v Well and Water Sample Testing

PEST CONTROL:

y Termite Inspections
v Quarterly Services
ﬁr Pre and Post Treatments

‘/ Pools and Irrigation
V’ Aerobic and Septic

¥ Mosquito Sprays (@ 903-407-1456
y’ Wasp and Ant Spray )
v~ Rodent Control

[Trontline-home-inspections.co
= wanw frontline-pest-control.com

TREC & 22985, TDA FOS494535, TSPCL & OESITED
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THE ART AND CRAFT OF ANTLERWORX

BY WRITTEN BY DAWN SIMS

Sometimes the best opportunities
are the ones you never see coming.
Sometimes God brings people in
and out of your life, and you have no

PARTNER SPOTLIGHT

idea who will become an important
role in your story. Every time...His
plan is better than ours.

When Shaun Baker graduated from
Stephen F. Austin University with a
degree in kinesiology, his future seemed
set in stone. With aspirations to enter

the medical field alongside his wife,
Katherine, a nurse, a career in physical
therapy seemed like the logical next step.
A chance introduction to the world of
antler craftsmanship with Jeffrey White
sparked a passion Shaun hadn’t expected.
Encouraged by Robbie Shultz, now a
longtime friend, to take a collection of
antler chandeliers to market—and just like
that, Antlerworx was born in March 2003.

Building a business from the ground

up takes determination and good old-
fashioned hard work. Shaun Baker poured
everything into growing Antlerworx into
what it is today: the largest antler lighting
and home décor company in the country.
Success came in milestones, and Shaun
vividly remembers a defining moment:
“When we started seeing momentum and
broke $1 million in sales, going above and
beyond what I could have ever imagined.”
Antlerworx soon landed large accounts
with Restoration Hardware and Tractor
Supply, opening doors to a wider market.
But beyond the numbers, Shaun attributes
the company’s longevity to quality and
craftsmanship. “It would have to be the
designers and rigorous process and
testing providing proven UL listed and
approved products. This ensures they are
wired correctly. Antlerworx is inspected
every month.”

East Texas Real Producers - 13



Antlerworx serves a unique clientele—
high-end retailers, interior designers,
and homeowners looking for pieces that
bring warmth and character to custom
homes, lake houses, and mountain
retreats. “Shopping Antlerworx, you can
find antler chandeliers, iron lighting,
quartz lighting, contemporary lighting,
furniture, and home décor, as well

as some custom pieces.” Featuring a
beautiful showroom in his hometown
of White Oak, Texas, customers are
welcome to see ceiling-to-floor and
wall-to-wall selections. And through

the back door is where all of the magic
takes place. From tabletop home decor
items to chandeliers as tall as Shaun...
Antlerworx is busy designing, creating
and filling orders to send all over the
United States.

For Shaun, success isn’t just about
business growth—it’s about faith.
“Success is in the eye of the beholder.
It depends on the individual in what
they value most. First and foremost,
for me, my faith trumps any worldly
success. If you believe in Jesus and the
gospel, I see you as being successful.
That is the highest form of success.”
That said, he acknowledges the
hard-earned satisfaction of building
something lasting. The overwhelming
feeling of achieving something big
after working hard for a very long
time is due to creating and building a
company that has grown and continues

14 . April 2025

to do so. At the heart of Antlerworx is
family. When he’s not working, Shaun
spends time with his wife, Kat, and
their three daughters—Madison (25),
Lexi (21), and Londyn (16). I asked if
any of his daughters had inherited his
entrepreneurial drive, and without
hesitation, he answered: “Lexi seems to
have that potential and could carry on
the legacy of building a great business
one day.”

Meanwhile, Kat plays an essential role
in the company, keeping production
schedules, finances, and customer
relations running smoothly—all while
balancing their family life. “Being a
nurse, I was never able to be with my
family for holidays, and now I am able
to make that a priority.”

Shaun’s passion for mentorship is
evident. When asked what advice
he’d give to young people inspired
by his journey, he didn’t hesitate: “It
takes an incredible amount of grit to
do this. I highly recommend looking
into a service-based industry offering
something that people need. Be a
problem solver. Choose something
you’re passionate about. Be able to
delegate your weaknesses.”

Everyone has strengths and weaknesses,
and Shaun openly admits where he
leans on others. “Organization. Putting
systems in place. Paperwork. The

behind-the-scenes.” He understands
that pride can be a business’s downfall.
“Pride will destroy your business. I
know that.” Instead of micromanaging,
he trusts his team to move the company
forward together.

Anyone who spends time with Shaun
quickly notices his energy and
determination. When I asked where
that drive comes from, his answer was
both candid and powerful. “A lot of my
drive actually comes from childhood
insecurity and fear. I knew from an
early age that I wanted a different life
for my family than I had.” That mindset
fueled his desire to build financial
security and generational wealth. But

more than that, he hopes his children
find their own paths—without the
pressure he once felt. “I do hope my
kids don’t feel pressure like I did. I want
them to work hard but doing whatever
they are passionate about. I support
them choosing their own path.”

With Antlerworx continuing to grow,
Shaun has big plans for the next

5-10 years. “Antlerworx is currently
in a growth phase, and I can see

it potentially going overseas and
becoming a worldwide business.”
Given its trajectory, that vision seems
well within reach. As we sit in Shaun’s
beautifully designed home, every
room has footnotes to his story—each

Pride will destroy your business.

| KNOW THALT.

space adorned with handcrafted
Antlerworx lighting and décor. He
shares a fascinating piece of history:
“Antler chandeliers are the oldest form
of lighting in the world next to the sun.
Down the hallways of old castles is
where you would see antlers holding
candles to provide lighting.” From castle
corridors to contemporary homes, the
tradition of antler lighting has endured.
And thanks to Shaun Baker and
Antlerworx, it’s been reimagined for the
modern world.

After 25 years of knowing Shaun,

sitting down to hear the full timeline of
Antlerworx—its growth, its challenges,
and the faith that carried it forward—
was truly inspiring. As our conversation
wrapped up, he left me with this simple
but profound truth: “You'’re an average
of the top five people you hang around.”
No doubt, Shaun Baker is someone
you’d want in your circle. And with
Antlerworx continuing to elevate the art
of antler craftsmanship, this story is far
from over.

East Texas Real Producers - 15
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You give them the keys and
we give them the coverage.

The best of East Texas work with
the best in East Texas.

. Ashleigh Buchanan
Agency Dwner - Longview

Scan to get 903.215.8242
a guote ashleigh.btchanan@goosehead.com

Collin W Phaup, CIC
Agency Owner - Tyler
903.534.5800 Scan to get

collin. phaup@gaosehead. cam aquote
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market and put you first every step of the way. Customized Coverage
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- Fidelity National Home Warranty provides =Tl
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i ~ to protect your clients and their home. -
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of pocket expenses for repairs

Protect your clients and yourself with a
Fidelity National Home Warranty!

BETH ELBERT
Sales Executive
903-539-9167
beth.elbert@fnf.com
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HOME-PEST-SEPTIC-POOL

903-571-2410

NICK GREGORY (23904) MIKE WAHL (23788)
WDI TECHNICIAN WDI TECHNICIAN
#0850716 #0826430

- [CIES
THEROOF DOCTOR

CARING FOR EAST
TEXAS, ONE ROOF &
ATATIME ¢

Chris Frozies, the Rool Doctor, has
spant the lost decade living and
serving in East Texos with pride and
dedication. Mow bringing his
axpartise 03 o project monagaer with
AVCO Reofing. Chris is here to
ansune your homme goets the care [t
caserves. Whoether it's a new rool o
a simpbe repair, trust the Roof
Doactor to get tha | done righl!. Call
today and let Chris protect your
roma Bke its his ownl

B Roof installation
B root Repair

Contact Me

KIM COOLEY (24407)
WDI TECHNICIAN
#0847464

HOLT

LAW FIRM

Jason A. Holt

Over 20 years of
Title and Real Estate experience

JasonHoltLawFirm.com
903-361-4212 Hablamos Espafiol

nl
E-.
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ISING STAR

TURNING PASSION INTO PURPOSE IN REAL ESTATE

WRITTEN BY CHERIKA JOHNSON

Some people step into real estate as a
career move; for others, it’s a calling.
For Tanya Ketchum, real estate is more
than just buying and selling homes—
it’s about making an impact, building
relationships, and helping people
achieve their dreams. With a heart as
big as Texas, a background in service,
and an unshakable work ethic, Tanya
has quickly made a name for herself as
a Rising Star in the industry.

A Journey of Transformation

Tanya’s path to real estate wasn’t a
conventional one. For 28 years, she
worked in dentistry, a field that requires
patience, precision, and—above all—a
passion for helping people. But in
November 2021, inspired by her mother-
in-law, Tess Thompson, a respected
Realtor, Tanya took a leap of faith and
embarked on a new career in real estate.

What started as a career shift quickly
became a passion. Her natural ability
to connect with people, coupled with
her dedication to providing excellent
service, made real estate a perfect fit.
“I take pride in the impact I have on
people’s lives,” Tanya shares. “Helping
others thrive while assisting clients in
finding their dream home is what truly
drives me.” Making an Impact, One
Home at a Time.

In just a short time, Tanya has already
built an impressive track record. In
the past year alone, she closed 38
transactions, a testament to her hard
work and dedication. She was also
recognized as a Top 1% Network Agent
and received the prestigious Crystal
Star Award of Excellence—honors that
reflect her commitment to excellence.

BOLD Real Estate Group

p
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But for Tanya, success isn’t just about
numbers. It's about the moments—

the first-time homebuyer who never
thought they’d own a home, the family
relocating to a new city, the seller
looking for the next chapter. “One of my
favorite experiences was helping a first-
time homebuyer,” she recalls. “Seeing
their excitement and knowing I played a
role in making that dream a reality was
incredibly rewarding.”

A Strong Support System & a Heart
for Giving

Tanya credits much of her success

to the incredible people around her,
including her team at BOLD Real Estate
and, of course, her mother-in-law, Tess
Thompson, who has been a guiding
force in her career. “Tess gives 100%
all the time, and that has been such an
inspiration to me,” she says.

Outside of real estate, family is
everything to Tanya. She and her
husband, Todd, have been married for
25 years, and together, they have two
children—]Jett, 23, and Cloey, 18. When
she’s not working, you’ll likely find her
at a rodeo, cheering on her daughter, or
spending time with the horses she loves
so much.

Her caring spirit and nurturing heart
extend beyond her clients and family—
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she has even donated a horse to a
church for disabled children to ride, a
gesture that speaks volumes about who
she is as a person. “Acts of kindness,
family, and health—those are the things
I'm most grateful for,” she shares.

Balancing Life, Work, and Passion

Finding balance in a demanding career
isn’t always easy, but Tanya makes it
work thanks to a wonderful husband
and a clear focus on what truly matters.
Her advice for new agents? “Take your
time. Make a schedule.” She understands
that real estate is a marathon, not a

sprint, and staying organized is key to
long-term success. Her favorite quote,
“Success is stumbling from failure to
failure with no loss of enthusiasm,”
perfectly captures her mindset. Every
challenge is an opportunity to learn
and grow, and she approaches each
day with kindness, cheerfulness, and
trustworthiness—the three words that
best describe her.

Looking Ahead: A Legacy
of Leadership

Tanya’s journey is just beginning, but
she already knows the kind of legacy
she wants to leave behind. “I want to

be remembered as a leader who helps
others,” she says. Whether it’s guiding a
client through the home-buying process,
mentoring new agents, or giving back

to her community, Tanya is making a
lasting impact.

For those looking to follow in her
footsteps, she offers this advice: “Be
patient, stay consistent, and never stop
learning.” It’s wisdom that has served
her well and will continue to shape her
path forward.

From Colorado to Texas, from dentistry
to real estate, from helping patients to
helping homebuyers—Tanya Ketchum’s
story is one of growth, passion, and
purpose. And if her journey so far is any
indication, the best is yet to come.

Ourlegacy

“Our commitment to client
satisfaction manifests itselfin
a fast turnround time for
paperwork, attention to detail,
1 a'‘can do' atiitude that
vades our entire staff.

""L‘;ir.n.-»:- our be 'qmnmg in 1%

th-n-m to pmwdﬂ the best
..ml Jotum tlthﬂ

to do their job well, we must'do
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__,-;'". Brad’s real estate story began in an
- unexpected way. After graduating from
Marshall High School and earning his
business administration degree from
. East Texas Baptist University in 2001,
he worked at a family-owned furniture
store. But fate had other plans. A
dinner arranged by his brother-in-law
introduced him to the previous owners

[ U R‘ of Century 21 A Select Group, Ken and
I 1 ‘ E Melissa Richards.

ﬂ S & n e c t G r ' With a young family—two toddlers and

another on the way—Brad and his wife,
Nicki, prayed over the decision to leap
into real estate. It was a bold move, but
one that proved to be life-changing.
Today, after nearly two decades in the
industry, including 18 years as a broker,
Brad has not only built a thriving
business but has also helped shape the

- _ '\ & real estate landscape in Marshall.

When asked what has shaped him

the most, Brad doesn’t hesitate. “My
hometown,” he says with a smile. For
him, Marshall isn’t just a place to live
and work—it’s a community that has
given him so much. He’s committed to
serving it in return, both professionally
and personally.

ol 7.
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At home, his wife Nicki is the backbone
of both their family and business.

She keeps Century 21 A Select Group
running smoothly while managing their
bustling household. Kids are Brent,

age 23; Beau, age 22 married to Kelsyn
since July 2024; Bailor is his daughter,
age 19; son, Hayden, age 10. With 3
graduates of ETBU and little Hayden in

As you pull up to Century 21 A Select Group 3rd grade at Marshall, the family seems
in Marshall, Texas, it feels like arriving at an to be following dad’s work ethic and
old friend’s home. Stepping in the front door hometown love for Marshall.
you feel like you're back in time with modern Brent is an online entrepreneur.
touches scattered throughout. It truly welcomes Beau is following his uncle’s lead in
you with a homey feel the moment you step financial advising. Bailor just got her

real estate license while continuing

inside. The warm, inviting atmosphere is a direct )
! & P her degree at ETBU. Hayden is busy

A Hea]ft for reflection of the man at its helm—Brad Burris, a being a typical Burris boy, involved in
Homctown Real Estate broker whose career and heart are deeply rooted sports. Brad continues to be hands-on,
in the town he’s always called home. coaching all his kids’ sports teams.

Today, he still finds time to coach
Hayden, ensuring that family remains
his number one priority.

BY WRITTEN BY DAWN SIMS
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When it comes to mentorship, Brad is
quick to credit his parents. As the son
of a pastor, he learned values that have
guided him through life and business.
His brother-in-law, Kerry Knox, has
been an invaluable source of business
wisdom. The late George Fitz, a well-
respected oil and gas investor became
an unexpected but influential mentor
early in Brad’s brokerage career.

Their guidance gave him the courage to
take on not one, but three Century 21 A
Select Group offices in Hallsville, Marshall,
and Jefferson. Over time, he chose to focus
his efforts solely on the Marshall location,
where he continues to center his energy
and expertise in the place he knows best...
home. Brenda Sparks, long-time office
manager was definitely the bonus with
the purchase of the brokerage. Brenda
has been a constant, as her longevity with
the company dates even before Brad. He
gazes past the doorway where Brenda sits
and with a trusted grin says, “She is the
gatekeeper.” Besides knowing everything
there is to know about how to run the
office, one of her greatest strengths is
being good at matching clients with the
right agent. “He’s like a second son to me,”
says Brenda, with a warm smile. “This is
my extended family here.”

As aleader, Brad believes in a hands-off
yet supportive approach for his agents.
“We consider ourselves ‘a select group’
with a home-like atmosphere,” he explains.
He’s not interested in micromanaging but
instead helps his agents grow into their
own success. One quote he stands by in his
leadership philosophy is “If you take care
of your people, they will take care of your
business.” This belief is why he prioritizes
guidance, trust, and independence within
his brokerage.

When I asked Brad what quotes he
loves to live and work by, he smiled

big and pointed to a piece of paper
taped to his wall right beside him

with several quotes. “I'm a big quote
guy!” he laughed, trying to narrow his
selection to share. Besides being a lover
of all kinds of music, he has a special
adoration for Elvis Presley—not just for
his music, but for the way he left a mark
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in the world. “He made a difference and
had a charisma that people loved.”

One of the quotes on his wall comes
from Elvis himself: “Don’t criticize
what you don’t understand, son.

You’ve never walked in that man’s
shoes.” Brad takes this to heart, both in
business and in life. “You never know
what someone else is going through. It’s
easy to judge from the outside, but real
relationships—real business—are built
on understanding and respect.”

understanding and respect.
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Another favorite is from Warren
Buffett: “It takes 20 years to build a
reputation and only five minutes to
ruin it.” Brad nods as he talks about
the weight of this statement. “Your
name and reputation are all you have.
Once those are damaged, it’s hard to
get them back. That’s why I believe

in always doing the right thing, even
when no one is watching.”

As someone who prioritizes
relationships over sales, he also
lives by Ricky Carruth’s words:

“Be relational. Not transactional.”

For Brad, real estate is not just about
closing deals—it’s about helping people
make one of the biggest decisions of
their lives. “If you only focus on the

transaction, you miss the bigger picture.

The goal is to build relationships that
last, not just sell houses.”

If he had to define success in one word,
it would be ambition. “I wake up every
day wanting to be the best Brad I can
be,” he says. It’s this relentless drive that
has propelled him to close over 1,000
transactions, ranging from $5,000 to
over $5 million. But the deal size doesn’t
matter to him. “Whether I'm selling a
property for five thousand dollars or
five million, I treat them the same.”

His advice to aspiring real estate
professionals is simple yet impactful:
Back up what you say. Be truthful. Do
what you promise. Be available. The
strength of relationships, he insists,

is the backbone of real estate. “The
connections you make and the way
you nurture them will determine your
success,” he explains.

Beyond real estate, Brad’s influence
extends into the community. He serves
as the president of the Marshall ISD
school board and has even ventured
into the NIL (Name, Image, Likeness)
program, where businesses sponsor
college athletes. His brokerage recently
selected ETBU’s star quarterback, Kaden
Brown, as their athlete, a partnership
he’s eager to continue.

When asked about his biggest
accomplishments, Brad hesitates. “I
don’t love talking about it,” he admits.
But he’s proud of what he and his team
have built—the #1 brokerage in and
around Marshall for over 10 years.

In an industry in East Texas where
you will find agents walking through
many revolving doors, I found it quite
impressive to learn that since taking
over Century 21 A Select Group, Brad
has grown the office from seven to
nearly 20 agents. And that is definitely
something to write home about.

Brad attributes much of his success

to faith. “My biggest contributor in
business and life is God. Putting my
trust in Him at an early age was the
best decision I ever made. He’s never
failed me.” His father’s words still guide
him: “Life WITH Jesus is hard, but life
WITHOUT Jesus is impossible.”
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His favorite scripture, Jeremiah 29:11,
reminds him daily that his path is
divinely led: “For I know the plans I
have for you,” declares the Lord, “plans
to prosper you and not to harm you,
plans to give you hope and a future.”

While Brad stays up-to-date by following
real estate podcasts and industry

trends, he knows that one thing will
never change—the importance of
relationships. “Building trust with
clients and maintaining a reputation

of integrity is what keeps a real estate
business thriving.”

Through it all, Brad remains dedicated
to his hometown, family, and faith—the
cornerstones of his success. His journey
from a small-town kid to a leading real
estate broker in East Texas is a testament
to hard work, ambition, and a heart for
people. As he continues to grow, one
thing remains clear—Marshall is home,
and there’s no place he’d rather be.
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