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CHELSEA'S

0 DOWN PAYMENT -
ATTORNEY
& MEDICAL

PROFESSIONAL LOAN

Program highlights include:
* Up to 100% Loan for Single Family Homes & Condos !

* Available for purchase or rate/term refinance
89.99% to $2 million and 100% to $1 million

¢ Medical school debt that is deferred or in forbearance
is not a prohibitive factor for loan qualification 2

* Employment for the Doctor may begin up to 90
days after loan closing

¢ All holders of JD (Juris Doctorate) degrees who
are actively practicing licensed attorneys

* No mortgage insurance required
* Primary residence only

e Special terms for medical residents

C h | mn ey | ns pect | ons 1 Lower LTVs available for loans above $1,000,000.
2 ) .
H Medical school debt at least 12 months deferred or in
C h Imn ey Swee pS forbearance after loan application date.

Chimney Restoration
Masonry Repairs

Dryer Vent Cleanings . BEST
Patios & Walkways Speak with me today to get started! Tina Del Casale [mmm

* - C: 301.523.1893 EIX
j‘ Sandy Sprlng Mortgage Banker | nmisi# 101852 BHASIY

Bank 18} _ TDelCasale@sandyspringbank.com ===

APPLY NOW at SSBTina.com

Loan programs subject to change without notice and cancellation at any time. Please consult a:Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or

commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may

apply. Adequate propérty insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender
we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing kender:
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.

We're a Proud Partner of the Montgomery County Humane Society.
You can help make a difference!

MONTGOMERY COUNTY

HU =
SOCIETY
Let's be humane together®
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
Jackson Appraisal Group
(202) 409-4850
JacksonAppraisalGroup.com

ATTORNEY
Shulman Rogers
(301) 231-0933
ShulmanRogers.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Chelsea’s Chimney

(301) 583-6501
ChelseasChimney.com

CLEANING SERVICE
All Neat Inc.

(202) 413-0643
AlINeat.com

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Sparrow Electrical Services, LLC
(301) 523-2177
SparrowElectricMD.com

FLOORING
AG Floors
(301) 984-7469
AGFloors.com

Floormax

(301) 206-2200
FloormaxFloors.com

6 - April 2025

HOME INSPECTION

DS Home Inspection Services
(240) 910-0896
DSlInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHl.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay

(202) 588-0530
JenniferLindsaylnsurance.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

We Restoration
(301) 969-9338
We-Restoration.com

MORTGAGE
LoanSteady
Melissa Rich
(703) 927-2626
LoanSteady.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank

Amit Desai

(410) 905-9638
TD.com/US/EN/Personal-Banking

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(202) 997-3324
TownAndCountryMovers.com

OUTDOOR DESIGN
Garden Wise

(703) 243-5982
www.gardenwise.co

PAINTING SERVICE

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

REAL ESTATE TECHNOLOGY
Whoovia

(240) 678-4157

Whoovia.com

SENIOR MOVE MANAGEMENT
Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country
MoveManagement

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Town & Country Staging
(202) 997-3324
TownAndCountryMovers.com/
Staging

TITLE COMPANY
C.L.A Title & Escrow
John Coester

(301) 200-4609
CLAtitle.com

Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

YM‘“‘"{ OWNED AND UPER-"?‘E

DO YOU WANT A SEAMLESS

BARGAIN MOVERS MOVING EXPERIENCE?

EST. 1982
MARYLAND » WASHINGTON DC -

e anX

VIRGINIA

state agents look

ustomer satlsfﬁtﬂﬂi

e

. GIVE WITH
“ xor | $150 OFF | s
- CLIENT COUPON

SCAN THE CODE FOR 301 685 6789 BargainMoversInc.com
7579 RICKENBACKER DR
AN INSTANT QUOTE! GAITHERSBURG, MD

Pristine 7
Properties, ==

Faster Salesy If ! j_

Elevate your listings with

our professional cleaning services:
Specializing in pre-listing,
move-in/move-out cleanings,

YOU DON'T HAVE TO TAKE
OUR WORD FORIT, BECAUSE
All Neat is your

THE PEOPLE HAVE SPOKEN!
one-stop shop for

all cleaning needs! L ),
-l ‘3\* AS SEEN ON

AP I @ U ®cBs|

High-Quality Solutions * Flexible Scheduling + Customer Support \gg Ly AN CER SO0 NEWS STES

Ready to get started with 100% confidence?

AGENTS: $25 OFF* FOR YOUR BUYER!
*Valid for first-time clients only. Use code REALPRO when booking.

Windows, and pressure Washing . s —*‘—————-—-

tailored for realtors.

Satisfaction Guaranteed * Hassle-Free Experience * Professional Crew

All.Neat.llc@gmail.com
www.AlINeat.com

Ditanyan Sye
www.dsinspects.com | 240.910.0896

inffo@dsinspects.com
Serving DC, MD & Northern VA

CALL TO BOOK!

(301) 949-2449 (o)
(202) 413-0643 (c)

Elisa Breeden
Owner

DC Metro Real Producers - 7



Meet

The
Team

Follow Us Online!

MEET THE REST OF
THE KB TEAM!

DC Metro Real Producers
@realproducersdcmetro

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Photographer

o

DC Metro Real Producers
@realproducersdcmetro

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers

magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2

publisher may be held liable or responsible for business practices of these companies.

Make Sure
Your Buyers
Dream Home ¢

1 0% MILITARY CALL TO SCHEDULE YOUR SERVICE TODAY!

DISCOUNT 240-970-6533

We appreciate our heroes and would mike@moldgone.net ¢ moldgone.net

like to offer a special discount to all active 1 2508 Locustwood PI, Silver Spring, MD 20905 MIKE MULIERI

duty and veteran armed forces members. ¢ FAMILY-OWNED ¢ NON-FRANCHISED
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DESIGN o REINVENT o INSPIRE

Moyer

STAGING + DESIGN

Before

Another successful Moyer
Staging + Design project
showcases the importance
of staging - transforminga |
vacant property into a
desirable listing, appealing

to a broader audience.

*home sold in less
than a week!

Learn more at moyermovemanagement.com/staging © 301-685-7900

Exceptional Home Inspection Services

including AsbestosMoldian zRadon'Iﬁspections

*

* We don't just send one inspector to your home, we
send multiple. Each expert focuses on a specific area.

T'*-ﬂ-!-“

Ready to E""
schedule? .i!;é’

Scan the code!

+ Digital Reports Delivered Same Day

Owner, Licensed Master Inspector
Reg #: 32914 NSPECTIOQONS

JAMAL HAMPTON SENTINEL QUESTIONS? GIVE US A CALL!

301-246-2254 | sentinelhi.com

DC Metro Real Producers - 9



DC METRO REAL PRODUCERS

presents

WALK OF FAME

Hello April, the Season of Possibility! We’re also excited to welcome Shulman CELEBRATING
Rogers as our newest preferred partner!

As spring blooms around us, April Their expertise and commitment to

brings a sense of energy and endless excellence make them a fantastic

possibilities. It’s a time to celebrate the addition to our community, and we

beauty of growth, explore new ideas, look forward to many successful

and continue the work that fuels our collaborations ahead.

community’s success.
As we move through April, let’s reflect

This year, we’re thrilled to announce on this thought:

that our 100th magazine edition will “The beautiful spring came; and when
be coming in June! To celebrate this Nature resumes her loveliness, the
major milestone, we’re hosting Walk human soul is apt to revive also.”

of Fame: Celebrating 100 Issues on

May 15th, bringing together the Wishing you a season of

incredible agents, partners, and
industry leaders who have made
this journey unforgettable. Stay

renewal, inspiration, and
new beginnings!

tuned for more details on this Kristin Brindley
exciting event! Owner/Publisher
DC Metro Real Producers

313-971-8312

Home.
Auto.
Umbrella.

The right insurance coverage Renters.

Flood.

B et e at the best price for your clients andmore

INSURANCE

\ = goosehead’ | JENNIFER LINDSAY AGENCY
Be Featured in

Real Producers

WHO WE FEATURE:
* RISING STARS: » TOP AGENTS:
High-performing agents who've Agents who perform in the top 500 in
been in real estate for less than the market and have an interesting or Jennifer Li ndsay CPCU
5years. inspirational story to tell. !
(202) 558-0888
* PARTNERS:

Jennifer.Lindsay@goosehead.com
JenniferLindsaylnsurance.com

Highly recommended and
strongly endorsed real estate and

Real Estate & Lifestyle Photographer home service providers.
Cevenio in Maryland, D.C., and Virginia

7200 Wisconsin Avenue, Suite 500,

Fusion Photography Bethesda, MD 20814

PRI 2D Oﬂd 3D FIOO( PIOHS Scan the QR Code or send an email to

Agent and Team Portraits info@demetrorealproducers.com to nominate. Licensed in MD, VA, DC, PA & DE.

Referrals can be made across the United States.

GET YOUR QUOTE

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

10 - April 2025 DC Metro Real Producers - 11
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TOP AGENT, HERE’'S YOUR
/ ‘ Collin Wheeler
WA, 123.JUNK.COM Founder
INVITATION TO JOIN THE BUYER
Junk Removal « Furniture Removal SERVING MD, DC & VA 301-798-6055
Appliance Removal - Cleanout Services A Local DMV Small Business cwheeler@123junk.com

LISTING REVOLUTION

Designed by a top agent for top agents for

one purpose: Attract. More. Deals. o e e

The Professional Realtors'
Referred Mover of Choice

Perry Moving & Storage understands that a referral is
the highest compliment. So you can feel confident your
clients will be treated with the same professionalism,
care and attentiveness that you provide.

Ve @

$2,000,000 - $3,250,000
With Whoovia, you will:

* Grow your seller pipeline and win — e o S 5
more listings T T SR ———
 Attract and convert more buyer prospects

Prliacin’ Thin b o ey o b i for® . e g i

O
1
* Separate your brand with exclusive data T o ey

* Invest in and expand your SOI &=, iy

el

LR

Maisag BT o Frvics ©iree
For more on how Whoovia is changing -
the game for top agents, visit: > =
https://whoovia.com/agents

About Perry
= 100 years in the business, family-owned & operated
= Local, long distance & international moving
= Full-service packing and crating services
= Long & Short Term climate-monitored storage
= Mobile storage units for staging + small shipments

Ideal Timaline

o S [ s
S —

b e +

e whoovia

QR: To See if you qualify and for a free demo

& whoovia

12 - April 2025 DC Metro Real Producers - 13

Call today about our special Realtor Program
888.290.2233

7247 National Drive | Hanoves MD 21076 1 4107950027 | wwiwpermymovkeg com info@perrymoving.com
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LEGAL HOTLINE

Internet Estate Planning &

o the Capital Gains Land Mine

Atleast once a year I find myself in a conference room, passing
tissues to a young couple who has lost a loved one. I'm a real
estate lawyer, so these emotions are not typically tied to the
sorrow of losing a loved one. Instead, in my meeting they
usually stem from a massive, unexpected capital gains tax bill
that could have been avoided easily and inexpensively.

As real estate professionals, you may have heard this story
before. Grandma bought a home in the DMV fifty years ago for
$100,000 and has since paid off the mortgage. One of Grandma’s
kids reads online that probate is costly and time-consuming,

so they find a self-help article explaining that transferring the
home to the kids before Grandma passes could avoid probate
and potentially remove the property from the decedent’s estate.

One of the tech-savvy kids goes online, creates a deed
transferring the home from Grandma to the kids, convinces
the family this is a great idea and the deed is executed and
recorded. The transfer of Grandma’s house is now complete,
and our internet-trained lawyer is a hero.

That is, until the future realization that the kids have burdened
themselves with a massive capital gains tax bill they could have
avoided if Grandma had remained the owner of the property.

Capital gains tax on real estate is paid on the difference
between the taxpayer’s basis and the sale proceeds, less certain
allowances for transaction costs. “Basis” refers to the amount
paid to purchase the property plus any improvements. The
long-term federal capital gains tax rate on the sale of real estate
for most people in the DMV is 23.8% [fn1]. In our example, if
Grandma’s basis in the house was $100,000, and she sold it for
$650,000 before death, she would have a $550,000 gain. Her
federal capital gains tax would be $130,900.

However, federal tax laws currently recognize a “step-up” in
basis, which means that when an heir inherits property, its
basis is adjusted to its value at the date of the owner’s death.
So, if Grandma hadn’t transferred title and had died as the sole

owner, the kids would have inherited the house at its market
value of $650,000. If they then sold the house for $650,000,
because of the “step up” in basis to the property’s value at the
date of Grandma’s death there would be no capital gain and no
tax liability.

But, since Grandma transferred title to the kids during her
lifetime, the kids inherited Grandma’s original $100,000 basis
in the house. As a result, assuming the kids sell the home at any
point in the future for $650,000, they will face a $130,900 tax
bill - possibly more if it continues to appreciate in value. With
simple estate planning, this liability could have been zero.

Unfortunately, gifting real estate during a person’s lifetime
means the recipients take the gifting owner’s basis, which is
what happened in this scenario. The kids avoided probate
(maybe, for another discussion) but created a significant tax
burden for themselves. This could have been easily avoided with
proper planning, leaving the family with a far better outcome.

There is nothing more expensive than an inexpensive lawyer.

We’re excited to be working again with our friends at DC
Metro Real Producers. We want the legal hotline to be a
conversation, so please send any proposed topics and
questions to hotline@shulmanrogers.com.

[fn1] Long term capital gains rates can be lower for some
individuals. State and local taxes, depreciation recapture and
other real estate tax issues are outside the scope of this article.

About the author: Matt Alegi is the
Chair of the Real Estate Department
at Shulman Rogers, P.A. He was born
in Washington, DC and raised in
Montgomery County, Maryland, where
he still lives with his family.

This article is not legal advice. Each individual set of facts and circumstances can create different legal risks, potential
strategies and outcomes. Do not rely on this article for your own circumstances. Instead, consult with your attorney.
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TD Right Step Mortgoge TD Home Access Mortgoge cﬂnmct one n' our
Term A30-year fwed-mte 30-year fixed-rate Lm“ m’ tmu?"
Minimum Down Payment 3% rririrrnm o et 3% manimurm cowen poyreent
Mortgage Insurance (M) No borrower-paid insurance Amit Desai
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Low Down Payment Options 410-905-9638
{1-unit pmperties}’ | Amit.desoi@td.com
Additional
Product Features nockerate
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Additional home loan options are available to suit your clients’ needs. 301-273-5399

Maoome.bolton@td.com
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MARKETING MATTERS

LEVERAGING Al

IN REAL ESTATE MARKE_TING

BY TODD LEBOWITZ

As the real estate industry evolves,
leveraging cutting-edge technology
like artificial intelligence (AI) is no
longer a luxury but a necessity. Top
realtors are increasingly adopting Al
to streamline their marketing efforts,
engage clients more effectively, and
stay ahead of the competition.

Personalized Marketing Campaigns
Al can analyze vast amounts of data

to create personalized marketing
campaigns tailored to individual client

preferences. From suggesting properties

based on browsing behavior to crafting
customized email campaigns, Al tools
ensure that your marketing efforts
resonate with your audience.

Predictive Analytics

Using machine learning algorithms, Al
can predict market trends and client
behaviors. This helps Realtors identify
emerging neighborhoods, anticipate
buyer needs, and strategically position
listings. With predictive analytics, you

16 - April 2025

can make data-driven decisions to
maximize ROI.

Enhanced Lead Generation
Chatbots and virtual assistants
powered by Al can engage potential
clients on your website 24/7. These
tools answer queries, schedule
appointments, and qualify leads,
allowing you to focus on closing deals
rather than chasing prospects.

Implementation Tips

Start by integrating Al-powered tools
into your existing platforms. Use Al-
driven CRM software to manage leads,
and consider adopting platforms like
ChatGPT for client communication.
Invest in Al training to ensure your team
can maximize these tools’ potential.

By embracing Al, top Realtors can
elevate their marketing strategies,
deliver exceptional client experiences,
and achieve unparalleled success in an
increasingly competitive market.

With more than 25
years of experience,
Todd Lebowitz is
CEO and owner

of My Marketing
Matters, which

he runs with his
business partner
Ram Devaguptapu.
Together, they have
grown the company
to be a recognized
leader in real estate
marketing with more
than 20,000 clients
locally, regionally,
and nationwide.

Leading Moving Company Recognized Nationally for Excellence in

gl e
il

L_f_{-__-,ii_:__:;f_;_-_l____ ==

Service, Innovation, and Commitment to the Industry

2N

IHDEFEHHEHT
MOVER

OF THE YEAR

6jeh S SONS

f;E,F_@ MOVING & STORAGE, INC moyerandsons.com

‘=1 »]BROS

REAL ESTATE MARKETING
MADE EASY

L

e
- i
e —— . -
| rF B
T'S TIME TC ADE
1o TiMmeE 1 : .
B oy |

— - — -

Are you ready to take your marketing to new heights? Unlock the
potential of vour brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

strategies and elevate your social media presence for exponential growth.

SAVE $100 ON LISTING CONTENT!
——————————————————————

ip a call using the QR
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BY GEORGE PAUL THOMAS
PHOTOS BY RYAN CORVELLO

Curating Living Spaces That Spark Joy

For over 30 years, J. Mark White

has shaped the outdoor spaces of
Washington, D.C., and beyond. As the
founder and owner of GardenWise, Inc.,
he’s spent decades merging functionality
and beauty in his landscape architecture
work. Mark’s story is as much about
creativity as it is about resilience,
shaped by his early life, professional
evolution, and commitment to making
meaningful outdoor transformations.

A Foundation in Nature

Mark’s connection to gardening began
early. Growing up in a family where
gardening was part of daily life, he
developed a natural affinity for the
outdoors. His grandmother and parents
were avid gardeners, and their influence
instilled in him an appreciation for

plants and design. By the time he
pursued a Bachelor’s in Landscape
Architecture (BLAR) at Virginia Tech, his
path was already well-defined.

Mark’s career started with roles at
private landscape architecture firms and
public planning offices. These positions
offered valuable insight into the field,
but his vision extended beyond working
for others. The desire to combine his
creativity and personal touch led to

the founding of GardenWise, Inc., a
boutique design/build firm focused on
creating outdoor living spaces tailored
to individual homes and lifestyles.

A Collaborative Approach to Design
GardenWise is intentionally small,
with a team of six, including designers,

DC Metro Real Producers - 19




project managers, and field experts.
This structure allows Mark to maintain
a hands-on role in every project. From
initial client meetings to design concepts
and installation oversight, he’s involved
in every detail.

Mark’s process emphasizes harmony
between the home and its outdoor
environment. “We take cues from the
building’s materials and aesthetic,
ensuring the garden space feels like an
extension of the home,” he explains.
This thoughtful approach has earned
GardenWise a reputation for creating
spaces that are not only visually striking
but also practical and enduring.

“There’s
nothing better
than seeing

a client’s
smile when

their vision
becomes a
reality.”

Challenges and Rewards

Starting GardenWise was no small
feat. Mark reflects on the challenges of
launching a business from scratch and
navigating the ever-evolving landscape
industry. But the rewards have been
equally significant. For Mark, the most
fulfilling part of his work is seeing
projects come to life and witnessing
the satisfaction of his clients. “There’s
nothing better than seeing a client’s
smile when their vision becomes a
reality,” he says.

J. Mark White showcases his artistic vision and creativity through his artwork

20 - April 2025

Over the years, Mark has observed shifts
in landscaping trends, from the rise of
sustainable practices to the incorporation
of smart technology. These innovations,
along with the increasing popularity of
edible gardens and minimalist designs,
reflect changing priorities and urban
living challenges. Mark’s adaptability

has kept GardenWise at the forefront of
these developments.

Life Beyond the Garden

Outside of work, Mark channels his
creativity and curiosity into a variety of
pursuits. An accomplished oil painter,
he has filled his home with vibrant
works of art that capture his unique
perspective on the world. Occasionally,
his paintings find new homes with
collectors, a testament to the breadth of
his artistic talents.

Mark is also an avid traveler, finding
inspiration in the landscapes,
architecture, and cultures of the

places he visits. Whether skiing down
snowy slopes, savoring exotic cuisines,
or basking on sunlit beaches, these
experiences fuel his passion for life and
his work.

His love for meaningful connections
extends to his family and friends.
Although single, Mark treasures the

B o L W

time spent with his cousins, nieces,
nephews, and close-knit circle of friends. i f 1
Whether hosting gatherings, sharing - Y. _ |
stories, or enjoying quiet moments

together, he values the relationships that

bring depth and joy to his life.

These personal interests not only
enrich Mark’s life but also influence
his professional creativity, allowing
him to approach each landscape
project with a fresh perspective and
renewed enthusiasm.

Mark also has contributed to his local
community. He collaborated with St.
Agnes Church and School to develop a
landscape master plan and supported

a neighborhood Boy Scout with a
landscape improvement project. These
efforts reflect his belief in using his
expertise to enhance shared spaces and
foster connections.

Looking Ahead

As he plans for the future, Mark envi-
sions passing on GardenWise to ensure
its continued success. Until then, his focus
remains on creating thoughtful, person-
alized outdoor spaces and mentoring the
next generation of landscape profession-
als. His philosophy is simple yet power-
ful: “Always be a creative, positive force
in whatever you do.”

For more information, visit
www.gardenwise.co, where you
can easily get in touch through - ' ¥
the online contact form. If \ )
you’re looking for a landscape —

transformation that adds value
and beauty, GardenWise is your

trusted partner. -~ ‘? . £k o'l ")
- \ - e
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AGENT SPOTLIGHT

BY AMELIA ROSEWOOD

PHOTOS BY HAYLEY STIDHAM PHOTOGRAPHY
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Some people are born for
real estate. Rachel Smith?
She was practically built for
it. A high-octane, vibrant,
and fiercely determined
agent with Northrop

Realty, Rachel doesn’t just
sell homes—she builds
connections, negotiates like
a pit bull, and brings an
unmatched energy to every
transaction. Whether she’s
helping a first-time buyer
land their dream home or
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strategizing a multi-million
dollar deal, one thing is clear:
Rachel is all in.

Growing up in Montgomery
County, Maryland, she

was the kid who could

make friends with a tree—
something her teachers joked
about but a trait that has
carried over into her career.
“Ilove people. Ilove serving
and helping others. And, let’s
be real—I was never meant

to sit still behind a desk,”
she says. From working in
the dental field to flipping
houses and leading top-
producing teams, Rachel’s
journey has been anything
but ordinary.

Finding Her Way
Rachel didn’t take the
traditional route into real
estate. Before she was
closing deals and leading
teams, she was a dental

assistant—briefly. “I did the
dental thing for a few years,
then did the mom thing,
which, let’s be honest, I'm
still doing,” she laughs.

Her transition into real estate
was fueled by a combination
of passion and practicality.
“At the time, I was married to
a contractor-turned-builder,
and we worked really well
together. We shared a love
for homes, design, and the
entire building process. I
thought, ‘I love people, I love
houses, but I'm not a big fan
of sucking spit anymore—so
what’s next?”

In 2014, she got her real
estate license—the old-school
way, sitting through eight-
hour in-person classes on
Saturdays, all while raising

a newborn. “Yeah, now you
can just do it all online.
Lucky them!” she jokes.

Since then, Rachel has built
areputation as a fierce
negotiator, an expert in
home construction, and a go-
to resource for both buyers
and sellers. Her unique
background in building

and flipping gives her an
edge that few agents have.

“I don’t just sell homes—I
understand how they’re
built, what makes them solid,
and where the red flags are.”

For Rachel, real estate is
more than a career. It’s a
lifestyle. “It’s something

you eat, breathe, and sleep.
You’re constantly adapting,
growing, and pushing
yourself to new levels. That’s
what I love—there’s always
another level to hit.”

Rebuilding and Rising
Success in real estate is
never a straight line, and
Rachel’s journey is proof of
that. In 2023, she was the
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number one agent at RE/
MAX Realty Plus. She opened
a boutique-style satellite RE/
MAX office for her team in
downtown Frederick, which
also serves as a venue space.
She personally designed
and renovated the historic
property and started getting
to know the Downtown
Frederick community.
Then—Ilife happened.

“I'went through a divorce,
lost the office, and had to
completely start over,” she
shares. “It’s funny—when
this feature was first pitched
to me, I was at the top of my
game. Then, by the time I got
around to doing it, I was in
full rebuild mode. But you
know what? Sometimes, you
have to be broken down to
build back up.”

Despite taking six months off
in 2024 to focus on personal
transitions, Rachel’s previous
sales volume speaks for
itself—hitting $14-15 million
as a solo agent in her best
years. And now? “We're

24 - April 2025

shooting for 10 to 15 million
this year. Let’s see what we
can get done,” she says with
her signature confidence.

She’s also been featured
multiple times in DC Real Pro-
ducers, recognized by GCAAR,
and awarded Silver and
Bronze agent accolades. But
beyond the numbers, it’s the
relationships and resilience
that define her success.

“I've been through the
highs. I've been through the
lows. What matters is that I
kept going.”

More Than a Realtor
When she’s not closing
deals, Rachel is a full-time
mom to five amazing kids—
Keaton, Raylen, Lincoln,
Morgan, and Kellan. “Top
producer in real estate and
in parenting,” she jokes.
“That’s my claim to fame.”

Her kids have been part of
her journey from the start.
“Ever since they were little,
I'd take them to showings

“NEVER GIVE UP. SERIOUSLY. | TELL YOUNG
AGENTS THIS ALL THE TIME—KEEP GOING.
YOU GET OUT WHAT YOU PUT IN. AND FOR
ME?2 I’'M JUST GETTING STARTED.”

with me. As a single mom,

that’s going to be even more

prevalent now. Hustling is
just part of our life.”

Outside of work, she spends
weekends at Penn National
with her parents, hiking,

swimming, and just enjoying

family time. And, of course,
there’s the home-building

side. “Flipping and designing
houses is my thing. I don’t just

sell homes—I create them.”

Leveling Up, Giving Back,

and Pushing the Limits
Rachel is no stranger to
reinvention. As she steps
into the next chapter of
her career, she’s focused
on rebuilding—both
professionally and

personally. “I want to exceed
and excel. I want to continue

renovating, building, and
taking my real estate career

to the next level. But most
importantly, I want to serve
my clients with the same
high-octane energy I've
always had.”

What drives her? Primarily,
her faith in God grants

her grace and resilience

to grow, along with some
inspiration from Greg Plitt.
She often reflects on one of
her favorite quotes: ‘Your
comfort zone is your danger
zone.’ This mantra guides
her, as she believes in the
necessity of pushing herself
to foster growth.

And for anyone looking to
make it in real estate, she has
one simple piece of advice:
“Never give up. Seriously. I
tell young agents this all the
time—Xkeep going. You get
out what you put in. And for
me? I'm just getting started.”

Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Landscaping - Construction « Snow Removal « Property Maintenance

CALL US OR BOOK ONLINE!
(301) 579-8763

HPMMaintenance.com

Hunter Fagan
HPM Owner

Licensed, Insured & Bonded,
MHIC #:145173

Moyer

MOVE MANAGEMENT Bo———

Simplicity ® Comfort ® Serenity
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0 © yelp=:

Full Service Move
Management Solutions
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= Senior Move Management

= Space Planning
= Downsizing & Organizing
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"= Professional Moving & Storage
= Donation, Disposal, & Dispersal
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CALL US TODAY: THE
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7103-740-9912 Virginia BEST
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Effortlessly dominate your neighborhood with the
Homelife Marketing Program. Enjoy area exclusivity,
automated mailings, and hyper-local content—all
designed to keep you ahead of the competition.
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Contact us to
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today! mymarketingmatters.com
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WHERE IDEAS TAKE FLIGHT

Clearﬁng Services for Realtors

Spring into action with a spotless listing!

Our cleaning services will ensure your

properties stand out, making every home ;
feel like new and ready to sell in no time! oy

Deep Cleans for:

] & ] PAINTING
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Transform Your House
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CALL US TODAY!
703-593-7587 | JandJPainting.co

]. Mark White

m— M —

1LJ=...\.,[;s.cmF’E ARCHITEC TURE

GARDEN % WISE
@ FiNg gappen DESISM

B ohd

SCAN TO EXPLORE OUR

Expoil” Sowices!

/703.243.6982 * GARDENWISE CO




RISING STAR

SADDLING UP FOR SECCESS

BY AMELIA ROSEWOOD

PHOTOS BY HAGAN REALTY

er outside-the-box thinking and
fierce determination to help people,
Denise embodies a unique blend of
creativity, compassion, and grit.

Her motto, “This is your life, your
money, and your choice. I am here to
help you,” serves as a guiding principle,
ensuring every client feels empowered
and confident.

Bridging Baltimore Roots and

Big Dreams

Born in Baltimore City near Lake
Montebello, Denise’s journey is rooted
in hard work and ambition. She started
her career in telecom engineering,
rising from a contractor at Verizon to
management, earning a reputation for
problem-solving under pressure.

“Working in telecom was an incredible
learning experience,” Denise recalls. “It
taught me resilience and how to adapt to
challenging situations—skills that serve
me well in real estate.”

But Denise’s story doesn’t stop there. At
35, she retired from telecom and turned
her passion for horses into a thriving
business. As President of Equestrian

Promotions, Inc., she founded Horse
World Expo, one of the largest
equestrian trade shows in the country.

Managing over 350 vendors, 200+
riders, 60+ speakers, and tens of
thousands of attendees annually,
Denise’s expertise in sales and project
management became second nature.
Yet, she credits the horses themselves
with shaping her character.

“As a child, I worked all day at a farm
for a single riding lesson,” she says.
“That experience taught me the value
of hard work and the importance of
compassion, which I carry with me to
this day.”

Turning Setbacks into

New Beginnings

In March 2020, the Horse World Expo
concluded just days before the COVID-19
pandemic brought the world to a stand-
still. With her business’ future uncertain,
Denise faced a pivotal decision.

“I couldn’t just sit still and rely on
someone else to fund my life,” she
explains. “I've always been self-
sufficient, and real estate felt like the
perfect next chapter.”

Real estate wasn’t a new idea—it was
a dream Denise had planned to pursue

later in life. But the pandemic fast-
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tracked her plans. By the end of 2020,
she had earned licenses in Maryland,
Pennsylvania, and Virginia, diving into
the industry with unrelenting energy.

Her niche? Equestrian properties.
With her decades of experience in

the horse world, Denise quickly stood
out in a competitive market. “It was a
natural fit,” she says. “Not many agents
understand the unique needs of farm
buyers, but I do.”

As a solo agent, Denise has achieved
remarkable milestones. In her first full
year, she closed 12 transactions with
sales totaling nearly $8 million. From
zoning challenges to septic systems, her
expertise shines in the complex world of
equestrian real estate.

“Every client’s needs are unique,” she
notes. “I love being the one who can
solve their problems and make their
dreams a reality.”

Denise’s background in engineering
and event management gives her an
edge. “I'm not just about showing
properties—I analyze drainage,
envision barn placements, and even
help clients connect with farm service
contractors,” she explains. “It’s about
going above and beyond.”

30 - April 2025

Her success is built on more than
technical skills—it’s her authenticity
and relatability that keep clients coming
back. “I'm not afraid to get my hands
dirty, whether it’s at a farm inspection
or fixing an issue mid-transaction,” she
says with a smile.

The Heart of Her Story

Home for Denise and her husband, Jay
Parsons, is a farmette in Montgomery
County, Maryland, where they live
alongside two beloved horses, foster
horses from her rescue, six cats, and
two dogs.

“My family is my anchor,” Denise
shares. “I'm incredibly close to my
101-year-old
grandmother,

my aunts, and
my sister and her
extended family.
And my late mom
is still my hero
and the person

I strive to make
proud.”

Beyond real
estate, Denise’s
heart lies in
animal rescue. In
2016, she founded -

Gaited Advocate Intervention Team,

Inc., the only U.S. rescue dedicated to
naturally gaited horse breeds. “It’s my
way of giving back to the animals and the
community that shaped me,” she says.

When Denise isn’t rescuing animals

or helping clients find their perfect
home, she’s embracing her adventurous
side. She races cars, runs her own boat
for fishing—including competing in
tournaments in the past—and drives
an off-road truck. “I think my range

of hobbies allows me to connect with
people from all walks of life,” Denise
says. “It’s another way I can relate to
the unique needs of each client in their
home search.”

Chasing New Horizons

Looking ahead, Denise is focused on
growing her equestrian real estate niche.
“Touring farms with my clients and
helping them list their properties is the
most fulfilling part of my work,” she says.

Her long-term goal? To continue
helping people navigate one of the
most important decisions of their lives
with integrity and expertise. “This
career lets me give back while securing
my own future,” she explains. “It’s the
perfect balance.”

For those dreaming of real estate
success, Denise offers this sage advice:
“Build a network of trusted people, treat
others with kindness, and truly listen

to your clients. Personal growth and
humility are just as important as hard
work. And above all, find mentors who
inspire you to reach higher.”
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YOUR HOME
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301-984-7469 / info@agfloors.com / agfloors.com / Servicing the DMV

[ FLOORMA X']

dedlcated division from Floormax.
‘Our team offers the largest in-stock
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Building
Dreams &
Protecting
Legacies

BY AMELIA ROSEWOOD
PHOTOS BY ASHLEIGH BING
PHOTOGRAPHY & RYAN CORVELLO

In the bustling real
estate market of
Washington, DC,
where history meets
innovation, Tohmai
Smith is making his
mark. A REALTOR®
with RLAH @
properties, he’s a
trusted advocate

for his clients and

a fierce protector

of their interests.
Described as driven,
personable, confident,
and resilient, Tohmai
brings an approach

to real estate that’s

as dynamic as the city
he serves.

Grounded in Community,
Guided by Integrity

Born at Howard University
and raised in the heart of
Washington, DC, Tohmai’s
connection to his hometown
is deeply personal. “Growing
up in DC taught me the
importance of integrity and
community,” he shares. These
lessons, coupled with his
background in Information
Assurance and IT Security
from the University of
Maryland, laid the foundation
for his success.

Before real estate, Tohmai
excelled as a supervisor for
a government contracting
company specializing in
physical security services.
The role sharpened his
leadership skills and
instilled a keen sense of
responsibility—qualities that
seamlessly transferred to his
real estate career.

His journey into real estate
was sparked by a personal
story that left a lasting
impression. “My mother told
me about her experience
buying a home in the ‘80s.
She felt her agent was more
focused on the commission
than on her needs,” Tohmai
recalls. “That stayed with me.
I wanted to be the kind of real
estate agent who puts clients
first—someone who listens,
educates, and empowers.”

Licensed in 2016, Tohmai
took the plunge into full-
time real estate in 2017.
The transition was bold,
but his mission was clear:
to elevate the client
experience and make
homeownership accessible,
informed, and empowering.

Tohmai is not your average
Realtor. As a solo agent and
a member of the RLAH Elite,

he’s achieved remarkable
milestones. In 2023 alone,
he closed 43 transactions
totaling $23 million in
volume, earning recognition
as a Washingtonian Top
Producer and a spot on
America’s Best list.

However, for Tohmai, it’s
not about the numbers—it’s
about the people. “I love

c y
too many

homeowners are
taken advantage

of by lowball
offers and shady
investors. I see
myself as their
protector. I keep
my clients safe
& give them the

truth, even when
it’s not what they

want to hear.”

helping people,” he says. “In
my community, too many
homeowners are taken
advantage of by lowball
offers and shady investors. I
see myself as their protector.
I keep my clients safe and
give them the truth, even
when it’s not what they
want to hear.”
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His integrity is a cornerstone
of his business. “If I know

a house isn’t the right fit,

I'll tell my clients to keep
looking,” he explains. “At
the end of the day;, it’s their
choice, but my job is to
make sure they’re confident
and informed.”

Beyond real estate, Tohmai
brings an added layer of
expertise that sets him
apart. As the owner of
Carbyne Construction, a
leading general contracting
firm, he seamlessly bridges
the gap between real

estate and construction,
offering a unique advantage
to his clients. This dual
expertise enables him to
assess properties with

a developer’s eye—an

36 - April 2025

seamless transactions and
transformative renovations.
As his businesses continue
to grow, his commitment
remains the same: to

invaluable asset for both
buyers and sellers.

Carbyne Construction

has not only allowed
Tohmai to execute his own
development projects but
also to enhance homes
before they hit the market,
maximizing sellers’ profits.
On the buyer’s side, he
helps transform properties
after purchase, ensuring
clients can create their
dream homes with

quality craftsmanship and
strategic vision.

every client he serves.
A Personal Side

persona is a devoted father
and fitness enthusiast. His

his greatest motivator. “He’s

Chuck E. Cheese or a family
vacation, Tohmai cherishes
the moments that keep him
grounded and inspired.

By integrating construction
and real estate, Tohmai is
redefining the home-buying
and selling experience,
delivering exceptional
value through both

When he’s not working, you
might find him trying his
hand at golf (“I'm very new,”

protect, guide, and empower

Behind Tohmai’s professional

three-year-old son, Khyloh, is

my everything,” he says with
a smile. Whether it’s a trip to

he admits with a laugh),
working out, exploring DC’s
vibrant restaurant scene, or
indulging in his hobbies as
an avid sportsman and gun
aficionado collector. “It’s
something unique about

Life is never

me that most people don’t all 200 dor all
know,” he shares.
bad. When

His love for his community challenges
extends beyond his profes- come, I
sional life. Tohmai frequently !
supports philanthropic efforts look for the
introduced through his net- opportunities
work. “It’'s my way of giving they create.
back and staying connected to ’
causes that matter,” he says. That’s hOYV I

keep moving
A Vision of Impact forward.

Tohmai’s favorite quote by
Denzel Washington—*“You
pray for rain. You gotta

deal with the mud, too,”—
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encapsulates his mindset.
“Life is never all good or
all bad. When challenges
come, I look for the
opportunities they create.
That’s how I keep moving
forward,” he explains.

Over the next five to ten
years, Tohmai envisions
significant growth across
his real estate ventures
and Carbyne Construction,
expanding his impact in both
sales and development.“It’s
not just about buying and
selling homes anymore. I
want to create spaces that
improve neighborhoods
and meet people’s needs.
Development is my way of
leaving a lasting legacy.”
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As he expands his business, Tohmai remains
steadfast in his commitment to building
genuine, lasting relationships. “Real estate

is about more than transactions—it’s about
trust and creating value for people at every
stage of life,” he says.

For those looking to succeed in the real es-
tate industry, Tohmai’s advice is simple yet
powerful: “Build genuine relationships,
prioritize your clients, and stay adaptable.
Master your market, embrace technology,
and keep pushing forward. It’s not easy,
but it’s worth it.”

Tohmai Smith is more than a top-producing
agent; he’s a protector, a builder, and a
champion for his clients and his community.
As he continues to grow his business and
explore new ventures, his dedication to
excellence and impact ensures his legacy
will inspire for years to come.
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more than

transactions—
it’s about trust
and creating
value for
people at every
stage of life.”

Tohmai and
his son,
Khyloh,
sharing a
moment

of joy—his
greatest
motivation
and the heart
behind his
drive.
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March 20. 2025

PHOTOS BY RYAN CORVELLO

The recent DC Metro Real Producers gathering was an
unforgettable celebration of connection and collaboration!
Hosted in a stunning venue provided by Silvana Dias,

this daytime event was the perfect blend of networking,
community, and appreciation. We extend our heartfelt thanks
to everyone who attended—your presence made the event
truly special!

A special acknowledgment goes to our event sponsor, CLA
Title, whose generous support helped bring this event to
life. We also want to thank Yelina of Curds and Cuts for the
incredible charcuterie spread that added a delicious touch to
the day.

Capturing every memorable moment, Ryan Corvello delivered
stunning photography, while HD Bros created an amazing

C.L.A.

TITLE & ESCROW
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video recap, ensuring the energy and excitement of the event
will be remembered for years to come.

Bringing together top-producing agents, industry leaders, and
professionals in an inviting setting is what these events are all
about. Networking in a relaxed, intimate atmosphere fosters
relationships that drive success, and we’re thrilled to continue
providing these opportunities for our community.

Thank you to all our partners, attendees, and contributors for
making this event such a success. We can’t wait for the next one!

*Magazine parties are smaller gatherings where we celebrate
the rock-star agents who have graced our pages in the past few
months. For more information on all DC Metro Real Producers
events, please email us at info @ dcmetro realproducers.com.
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-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Feb. 28, 2025

WEIVE HEARD YOU: Introducing Team Standings!

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

e
. =

in partnership with

everynook

5%

We’re thrilled to announce a significant
improvement to our Monthly Standings!

EN B § EER |} EEEN ENEEEE §E EEEN
We’ve listened to your feedback and have m E =R EEEEE um
partnered with Everynook to create a more

accurate and comprehensive ranking system.

HERE’S WHAT’S NEW:

> Easy Data Submission
Simply SCAN the QR code, sign up for FREE on
Everynook, and upload your stats. Your submitted data
will undergo a verification process to ensure accuracy
before being published.

- EEm
L L1 5 EFEEEEEEE E ®
EE N EEEN PRIVACY FLOWCODE.COM EEEE EE B

> Team Performance Tracking
Collaborate with your team members to achieve
exceptional results. Showcase your collective achievements
and compete for top rankings among the best real estate
teams in the industry.

> Off-Market Deals Included SCAN TO SIGN UP
No more missing out on recognition for your off- For questions and more information reach
market transactions. out to info@dcmetrorealproducers.com

Disclaimer: Information based on MLS closed data as of Mar. 5, 2025, for residential sales from January 1, 2025, to February 28, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery,
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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Disclaimer: Information based on MLS closed data as of Mar. 5, 2025, for residential sales from January 1, 2025, to February 28, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery,
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

into Spring with
Stewart Title

Find out how ¢ art is the right partner
streamlined residential and comme
ate transactions.

Contact me today to get a jumnp start on the selling season.

; stewart
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Disclaimer: Information based on MLS closed data as of Mar. 5, 2025, for residential sales from January 1, 2025, to February 28, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery,
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

@ INTERSTATE -
WOVNG | RELOCATION . rorthAmerican Interstate has hassle-free storage
solutions for your clients’ smooth

transitions between homes.

Contact us about our one
FREE month storage offer.

"]‘ (€] northAmerican
5L

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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Landover, Springfield, and Sterling.

Sales@invan.com | Movelnterstate.com
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of Mar. 5, 2025, for residential sales from January 1, 2025, to February 28, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery,
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

Apply for you or someone you know to be featured in an upcoming article.

WHO WE FEATURE:

« RISING STARS:
High-performing agents who've
been in real estate for less than
5 years. =17 "

M + PARTNERS: T O
Be Featu red In Highly recommended and strongly e nEl w

endorsed real estate and home palm | oy e

Rea l PrOd u ce rs service providers. EI :_:"f:é-ll'-}-ﬂ

+« TOP AGENTS:
Agents who perform in the top 500 in DC METRO

the market and have an interesting or REAL PRODUCERS

inspirational story to tell.

Scan the QR Code or send an email to info@dcmetrorealproducers.com to nominate.

48 - April 2025 DC Metro Real Producers - 49



-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1 to Feb. 28, 2025

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of Mar. 5, 2025, for residential sales from January 1, 2025, to February 28, 2025, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery,
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

DC METRO

REAL PRODUCERS

WHO DO YOU TRUST

Know of a business that should connect with the top real estate agents in DC Metro?

+ Accounting/CPA + Landscaping + Painting + Asbestos Abatement
+ Heating & Cooling + Interior Design + Plumbing and Sewer - Real Estate Technology

We take recommendations from YOU - our top agents — on who should be named a preferred partner with
Real Producers. Refer your favorite vendor to us at info@dcmetrorealproducers.com. SCAN ME
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INVESTIGATING & REMEDIATING

MOLD EXPERTS

TO KEEP YOUR FAMILY SAFE & COMFORTABLE

e —

) $150 OFF /3 i

e s = . - -
NG = ] 1T T i = F 3 9 M AT
' "THE ROAD -HOME e € 4
! or testing |
,_ ) RESTORATION?

w/ code

« WE Secure the Transaction

« WE Protect the Property,
the Owners, and the
Professionals Involved.

| -:\. "~ i ) y « Seamless and Easy Process
& / AN Sh s f ' - Happy Clients
w N e - “N — - Fexibility in Project Size

TOWN & COUNTRY

MOVING SOLUTIONS
CONTACT US "I can't say enough good things
TOWN & COUNTRY about We Restoration LLC. The
VN & COUNTR team is among the most
MOVERS, INC. &% TOWN&COUNTRY ] TOWN & COUNTRY L responsive, communicative,
_ ING. - eeohe T e .
Loc, Long Distance & marrsaions Spacials STAGING e sseven w#| MOVE MANAGEMENT F transparent, and proactive I've
. worked with. | highly
recommend." - Meredith S.
800.683.6683 301.670.4600 301.450.2023 c : -
Est. 1977 Est. 2017 Est. 2023 III_: . = W & " —

TOWNANDCOUNTRYMOVERS.COM

BEST OF BESTOF THE INDOOR ENVIRONMENTAL SERVICES
Ar“rgon BEST BEST

o’ o DC. Bl s

Greg Krowitz | (301) 969-9338 | info@we-restoration.com | we-restoration.com

NASM .f._i;—..-f-




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

o & _" 'n

_ s HERE 10 cervou THERE

We all have a there. ﬁh'gan an ambition, a driving
passinn. It can' be:the'dream of hameownership. A
busmess tn‘ha" your awn Or retirement by the sea. At
Shere United Bank, we want to see you achieve your
Erula_te:;t.;.arnb]ﬁﬁns. And ';u'e’H do whatever we can to
b hel "Becai.ise you dEsﬁﬁe @ partner who can take you
i _frar'n here to there




