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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BASEMENT WATERPROOFING
& BASEMENT REPAIR
Basement Correctors

Andrew Ball

(423) 883-4521
BasementCorrectors.com

BOOKKEEPING

Lookout Bookkeeping, LLC
Melissa Guinn

(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke

(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER
A Perry Homes
(423) 299-5637
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Women'’s Council of
Realtors Chattanooga
(423) 756-0771x380
WWW.WCT.org

CHIMNEY CLEANING / SERVICE
Chimney Tech
(423) 424-6218

CLOSING - TITLE & ESCROW
Bridge City Title

(423) 4171344
bridgecitytitle.com
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Burns, Henry & Kirksey, P.C.
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(615) 242-7351
www.kraftcpas.com/
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(614) 357-2367
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Holmes Fence Company
Jarrod Holmes
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HOME INSPECTION
Lodestar Home Inspections
Steve Hicks

(423) 486-7347
lodestarhomeinspections.com

Pillar To Post Chattanooga

- The Ken Fast Team

(423) 326-2008
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HOME WARRANTY
Achosa Home Warranty
Emily Daniel

(615) 806-3456

INSURANCE

Johnson Grisham Agency
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Casey Bryant
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FirstBank Mortgage
Gabe Whitmer
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FirstBankOnline.com
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(423) 634-3537
www.tvfcu.com
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(423) 763-1000
www.boundlessmoving.com

MOVING SERVICES
Elite Moving
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myelitemove.com
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lan Pfeiffer
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www.pmisceniccity.rentals
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(423) 760-9120
www.williamgriggs
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Realtracs

Emily Daniel

(615) 806-3456
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COMMUNITY HOME BUILDER
Empire Communities

(423) 460-9291
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chattanooga

ROOFING & ROOF REPAIR
Prestige Roofing, Inc
(224) 848-0425

ROOFING/ RESTORATION
Jaco Contracting

(770) 385-5788
jacocontracting.com

SHORT TERM RENTAL
PROPERTY MANAGEMENT
iTrip Vacations Chattanooga
(877) 782-9242
chattanooga.itrip.co
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Scan, call, text, or visit our
website to book your next
home inspection.

(423) 326-2008 | CHATTANOOGA.PILLARTOPOST.COM
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Dealing with a

loan officer should
not be

out communication and client experience again
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Follow them on social media and share
their page with your friends, family
and clients!

Reach out to them personally and

thank them for partnering with
O u r r e e r r e Chattanooga Real Producers!
P a. rtn e rS Add them to your personal list

of preferred vendors and call
them first when you need the
services they can provide!

Hey, REALTORS®!

Chattanooga Real Producers magazine and events and invite some other REALTORS®
are made possible by the generosity of our amazing to join you! Relationships are
partners. They are more than simply advertisers. the root of good business!

These are businesses that have been vetted and have

come highly recommended by other top agents in our Share their information with newer
city. They are an invaluable resource to you, and we agents and give them an opportunity to
encourage you to thank them in the following ways: help them succeed in this industry.

& Speedy Customer Follow-Ups
D Fast Pre-Qualification M ORTGAG E
= Proven Track Record & Reputation INVESTORS GROUP

6221 Shallowford Rd, Ste 104
Chattanooga, TN 37421
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Gota Roof Leak? Uh Oh...Better Call JACO!

RESIDENTIAL & CO/\/\/\/\ERCIA?L

Build your
dream
home
with us

Landon Harper e
423-762-5065 J A C O

Lharper@jacocontracting.net -
CONTRACTING:

We guarantee fast turnaround times to get jobs scheduled and completed
Free inspections & reports fo agents ® No job is too big or too small ® 10+ years in business

We're more
than just CPAs.

We're advisors helping
you navigate financial
decisions today, and in
the future.

= Accounting

= Assurance and audit
* Consulting

* QuickBooks

* Tax

= Wealth management
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Chattanooga -
There’s a new
home warranty in
town! Achosa

lets homeowners
work with any
service provider,

| and pays them

" on the same day!

We prioritize

| getting repairs
done FAST!

615-806-3456

emilyd@achosahw.com
www.achosahw.com ACHOSA

= tvicu

Now offering

Construction

Loans for all
kinds of nests

tvfcu.com
423-634-3600
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PUBLISHER’S NOTE

Bndge

“Brea kthrough

In real estate, success isn’t just about
market trends, negotiation tactics,

or even the number of deals closed.

It’s about belief. Belief in yourself, in
your vision, and in the possibility of
something greater. Without belief, even
the strongest foundation can crumble
under doubt. But with it? Breakthroughs
become inevitable.

Think of belief as a bridge. On one side
stands your current reality—the long
hours, the setbacks, the near-misses that
make you question if the next level is
really within reach. On the other side

is your breakthrough—the exponential
growth, the dream clients, the financial
freedom you’ve been working toward.

The only way to cross from where

you are to where you want to be is by
stepping onto that bridge. And here’s the
catch: the bridge isn’t built by external
forces. No market shift, industry trend,
or lucky break can construct it for you.
It’s built brick by brick with your own
belief. Every time you push past self-
doubt, show up when it’s hard, and trust
that your efforts will pay off, another
section of that bridge is laid beneath
your feet.

Many hesitate, standing at the edge,
afraid that the bridge won’t hold. They
wait for certainty before they step
forward. But the truth is, belief works in
reverse—your breakthrough isn’t what
creates belief; your belief is what creates
the breakthrough. The moment you
trust the bridge enough to take that first
step, you realize it was solid all along.

Chattanooga is built on the backs of
visionaries who believed before the
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proof existed. The same is true for the
top real estate professionals in our city.
Every top producer, every industry
leader you admire, was once standing
where you are—faced with a decision to
either stay where it’s comfortable or step
forward in faith.

This issue of Chattanooga Real Producers
is a testament to those who have crossed
the bridge, who have turned belief into
results, and who now inspire others to

do the same. May their stories remind
you that the distance between where
you are and where you want to be isn’t
as far as it seems—so long as you believe
enough to take that step.

Here’s to building
bridges and
breaking through.

Jeff White
Owner/Publisher

SAVE THE DATE

FOR

SEPTEMBER 29 & 30, 2025

LOEWS ARLINGTON HOTEL & CONVENTION CENTER

Join real estate leaders and the top 5% of agents from across the country for a two-day experience
packed with industry insights, cutting-edge strategies, and powerful networking

opportunities designed to help you succeed in the ever-evolving real estate market.

Creator of Real Producers,

Oscar-nominated for “Molly’s Game,” New York Times bestselling

the movie tells Bloom’s journey author of "Take the Stairs" host of Real Producers Podcast
from US skier to waitress to

high-stakes poker game fame

SPONSORSHIP OPPORTUNITIES AVAILABLE
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If you're in Chattanooga and need a fence, chances

are you’ve heard of Holmes Fence Company.. Owned

by Jarrod Holmes, this company has built a reputation
for top-notch quality, excellent customer service, and a
true passion for helping people. With a team of skilled
professionals and a commitment to doing things the right
way, they’re more than just a fencing company—they’re a
trusted part of the community.

How It All Started

Jarrod’s journey into the fencing business wasn’t exactly
planned. Before starting Holmes Fence Company, he
traveled the country installing commercial playgrounds.
One day, he watched a crew install a fence around one
of the playgrounds and thought, “I could do that—and it
would let me be home more with my family.”

So, he got to work. He studied everything he could about
fence installation, put up a fence in his own backyard, then
started helping friends and neighbors. It wasn’t long before
word spread, and his business took off. Now, with six years
in the fencing business and a solid crew behind him, Jarrod
has turned Holmes Fence Company into a name people trust.

What Makes Holmes Fence Company Stand Out?
Alot of fencing companies can put up a fence—but
Holmes Fence Company takes things to the next level.
Their installers have over 15 years of experience, and they
take serious pride in their craftsmanship. They handle all
types of residential and commercial fencing, making sure
every job meets the highest standards.

But it’s not just about the work—it’s about the experience.
They make things easy for customers, often giving
estimates right during a home inspection. Throughout the
entire installation process, they stay in touch, answering
questions and making sure everything goes smoothly.
That’s why they have so many glowing reviews and why
they’ve earned accreditation from the Better Business
Bureau (BBB) for their ethical business practices.

Giving Back to the Community

For Jarrod and his team, running Holmes Fence Company
isn’t just about building fences—it’s about making a
difference. They’ve installed fences for local churches and
schools and have participated in Fall Festivals to support
the community.

One of Jarrod’s favorite moments in the business was when

a woman reached out in desperation. She needed a fence
ASAP to keep her dog safe—without it, she’d have to give

Chattanooga Real Producers - 15



her beloved pet up for adoption. Holmes
Fence Company got her a quote that same day
and had the fence installed within 48 hours.
When she saw the finished fence, she broke
down in tears, thanking them for making it
possible for her to keep her dog. That’s what
it’s all about—helping people when they need
it most.

More Than Just a Business Owner
When he’s not running his business, Jarrod
is all about faith, family, and fitness. He’s

a proud husband and father of four and
loves spending time outdoors, deepening
his relationship with Christ, and staying
active with his CrossFit group. He’s also

big on personal growth—right now, his
team is doing a book study on Faith Driven
Entrepreneurship, and he’s loving The Wild at
Heart Podcast and the show The Chosen.

Helping Homeowners and Realtors
Holmes Fence Company works closely with
realtors, helping new homeowners get the
security and privacy they need. Whether
it’s keeping pets and kids safe, boosting
curb appeal, or adding some extra privacy,
they love being part of the homeownership
journey.

“As a company, we see our clients as family,”
Jarrod says. “We want them to know they
can count on us for all their fencing needs.
We take pride in what we do, and we truly
enjoy serving people.”

Looking Ahead

As Holmes Fence Company continues to
grow, Jarrod and his team remain focused on
what matters most—quality work, excellent
service, and giving back to the community.
With an incredible team—including Jaimelee
W. (Manager), Bobby W. (Client Services),
and crew leaders Logan W., Cody L., and Coty
S.—the future is bright.

If you're looking for a fencing company that
does more than just install fences, Holmes
Fence Company is the one to call. They’re

all about quality, integrity, and making sure
their clients feel like family. Reach out today
for a quote and experience the Holmes Fence
Company difference!
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Is your bookkeeping a
stack of receipts you plan
to tackle this Spring?

If you'd like a new solution, give us a call!

To get started, please fill out the intake form
- bit.ly/LKTLead - or scan the QR code

bit.ly/LKTLead
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RISING STAR

MEET

BY JEFF WHITE
PHOTOS BY
WILLIAM GRIGGS

“It’s not whether you get knocked
down, it’s whether you get up.” —
Vince Lombardi

In real estate, success usually
comes down to hard work,
smart investments, and knowing
when to take a leap. But for
Chattanooga’s own Landon
Bowman, it’s about so much more.
His story isn’t just about closing
deals—it’s about resilience,

faith, and a deep commitment to
putting people first. His journey
is one of overcoming obstacles,
taking risks, and staying true to
his values, no matter what life
throws his way.

A Tough Start

Landon’s story starts in Cleveland,
Tennessee, where life wasn’t
exactly easy. With parents
struggling with addiction and
constant moves, stability was
hard to come by. But instead of

letting tough circumstances define

him, Landon found strength in
his grandfather, who gave him
the support and consistency he
needed to start building a future.
“I had to grow up fast,” Landon
recalls. “There were a lot of times
when I didn’t know what was
coming next, but I knew I wanted
more for my life. I didn’t want my
past to dictate my future.”

From an early age, Landon

had an entrepreneurial spirit.
At just 16, he started his own
car detailing business, proving
he wasn’t afraid of hard work.
While most teenagers were
worrying about homework and
weekend plans, Landon was
hustling—laying the groundwork
for what would later become a
thriving career in real estate.

The Real Estate Rollercoaster
Landon wasn’t content with

just one business. He saw an
opportunity in real estate and
jumped in, flipping houses and
making a name for himself. But
like any big endeavor, there were

lessons to learn. Over-leveraging
landed him in five figure debt—a
massive hurdle for anyone, let
alone someone so young.

“That was a wake-up call for me,”
Landon admits. “I thought I had

it all figured out, but real estate
will humble you real quick. I had
to learn discipline, patience, and
the importance of making smart
financial decisions.”

But if there’s one thing about
Landon, it’s that he doesn’t quit.
Instead of backing down, he
tackled the challenge head-on,
determined to come back stronger.
He realized that success in real
estate—and in life—isn’t just about
making money; it’s about learning
from your mistakes, adapting, and
pushing forward.

A Life-Changing Decision
Atjust 19, Landon took on a
responsibility that would shape

his future in ways he never
expected—he took custody of

his younger brother. Instead of
focusing only on himself and his
career, he made the bold move to
step up as a caretaker.

“Taking custody of my brother
was the hardest and best
decision of my life,” Landon
says. “I wanted him to have a
chance at stability, something I
didn’t always have growing up.
That responsibility changed my
perspective on everything.”

Landon began to see real estate
differently—not just as a business,
but as a way to provide stability
and security for others, just as

he had once needed. He shifted
his mindset from chasing sales

to truly serving people, making it
his mission to help families find
homes where they could build
their own futures.

Chattanooga Real Producers - 21




]l THOUGHT | HAD IT ALL FIGURED OUT, BUT

Finding His Purpose in

Real Estate

Today, Landon is making waves in
Chattanooga’s real estate scene, and it’s
easy to see why. He was recently named
the 2024 rookie of the year award through
the Keller Williams downtown office,
which is awarded to the solo agent with the
highest production in the first 12 months of
being licensed. He isn’t just about making
deals—he’s about making connections.

His approach is all about long-term
relationships, not quick wins. Whether

it’s first-time buyers, investors, or families
looking for their forever home, Landon
ensures every client feels heard, valued,
and taken care of.

“I tell my clients all the time, no one buys
or sells a home just to do it. There’s always
a deeper reason, and we use that core
motivation to build the roadmap that helps
them achieve what they’re truly after.” he
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REAL ESTATE WILL HUMBLE YOU REAL QUICK.”

says. “If I do right by people, the business
will take care of itself.”

He’s built his career on trust, integrity, and
the belief that a home is more than just
four walls—it’s a foundation for dream:s,
stability, and a better future. His clients
know they’re getting more than just a

real estate agent; they’re getting someone
who genuinely cares about their journey.

Faith, Family, and What’s Next

Through it all, Landon credits his faith as
the driving force behind his success. His
belief in God has given him the strength to
keep going, even when things got tough. It’s
also shaped the way he runs his business—
with honesty, compassion, and a focus on
doing what’s right.

“Faith is everything to me,” he shares.
“When I'look back on my journey, I know
Ididn’t get here alone. God has opened

doors I never could have opened
myself.”

Outside of real estate, Landon’s
life is full of exciting changes. He’s
engaged to Kassidi, a physical
therapy student, and together,
they’re building their own future.
Balancing a growing business
with family life is no small task,
but Landon is intentional about
making time for the people who
matter most.

“At the end of the day, success
means nothing if you don’t
have people to share it with,”
Landon says. “My family
keeps me grounded, and
that’s what really matters.”

Leaving a Legacy

Landon Bowman’s story is proof
that where you start doesn’t have
to define where you end up. From
a tough childhood to taking on
responsibilities well beyond his
years, from financial struggles to
business success, he’s shown that
resilience, faith, and a heart for
service can change everything.

As he continues to make an
impact in Chattanooga’s real
estate world, one thing is
certain—Landon isn’t just

selling houses. He’s creating
opportunities, building
relationships, and helping people
find a place to call home. And in
the end, that’s what real success is
all about.

Much like Vince Lombardi’s
words remind us, success isn’t
about avoiding failure—it’s
about getting back up every time
life knocks you down. Landon
Bowman has done just that, time
and time again, proving that
resilience and faith can turn any
challenge into an opportunity.

"Formal education will
make you a living;
self-education will make
you a fortune”. -Jim Rohn
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CROSSCOUNTRY MORTGAGE®

CrossCountry Mortgage, LLC | 36 E Main St, Suite 102 | Chattanooga, TN | 37408. Equal Housing Opportunity. All loans
subject to underwriting approval. Certain restrictions apply. Call for details. NMLS2338543 NMLS3029 (www.nmlscon-
sumeraccess.org). Georgia Residential Mortgage Licensee.




Women's Council

REALTORS

Top 5 Reasons to
Join Women's Council

(aE

1.Top Referral Network

2.Business Leadership
Training

3.0ur Numbers Tell All

4.Connections and
Camaraderie

5. Member Benefits
Program

Next-Morning Delivery with a convenient
Online Portal to manage scheduling and
media for all of your listings.

CALL TO LEARN MORE!
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FAQS

How does
Chattanooga
Real Producers
work?

Connecting. Elevating. Inspiring.

For those who may be new to Real Producers, or
if you are just curious, here are some quick facts
about Chattanooga Real Producers:

The Heartbeat: We seek to elevate the culture of
our local real estate community by INSPIRING us to
KNOW ONE ANOTHER BETTER, creating stronger
CONNECTIONS, more trusted relationships, and
more repeat business for everyone involved.

Distribution: This magazine is sent free of charge

to the top 300 agents in the greater Chattanooga
area based on MLS productivity. Within this area,
there are over 3,000 active agents, but everyone who
receives this publication is part of an elite group.
You are remarkable. Just to be in this group is truly a
badge of honor!

Content: This is all about you, the Chattanooga real
estate community. We do personal and unique stories
on members of this community, giving you a platform
to inspire others. Our goal is to go beyond the
numbers and take a deep dive into the personal side
of the industry, to inspire us to know one another
better. It costs absolutely nothing for a real estate
agent to be featured in the publication.

But to be featured, an agent must be nominated

by a peer or leader in the Chattanooga real estate
community. We are always taking nominations and
encourage you to nominate individuals who are
making a huge impact on our local real estate market.

Our Partners: Anyone listed as a “preferred
partner” in the front of the publication is a part

of this community. They will have an ad in every
issue, attend our events and be a part of our online
community. We don’t just find these businesses off
the street, nor do we work with all businesses that
approach us. One or many of you have recommended
every single preferred partner you see in this
publication. We do not meet with businesses

until they are vetted by one of the agents in our
community and receive a “stamp of approval.” If
you are looking to add to your arsenal of incredible
vendors, look no further.
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Connections: We love connecting REALTORS® and
BUSINESSES in a variety of creative ways. If you ever
would like a personal introduction, we would love to
arrange it.

Networking Events: Along with the monthly
publication, we host various social networking events
where top agents, along with our top preferred
partners, get together at reputable local venues to rub
elbows, mastermind, have a good time and strengthen
our greater Chattanooga community. We communicate
information about the events through the publication,
texts, emails and social media.

Contribution: If you are interested in contributing,
nominating REALTORS® for certain features, know
of top-notch affiliate partners who should be a part
of our community or would simply like to network,
please email me at any time. I look forward to hearing

from all of you!
Jeff White ﬁ

Owner/Publisher
Chattanooga Real Producers
Jeff White@RealProducersMag.com

Where Your Dream
Home Meets
Thriving Community

From Soddy Daisy to Downtown
Chattanooga to Hixson or Ooltewah,
GreenTech Homes has a community
for every walk of life. Experience the
difference with Chattanooga's
award-winning home builder.

www.GreenTech.Homes
Sales@GreenTechBuild.com
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E mpire BelleWether provides urban
sophistication with a touch of tranquility.
Located in the bustling Northshore area,
our new townhomes offer contemporary
designs, luxurious finishes, and a prime
location. Enjoy the convenience of city
living with nearby shopping, dining, and
entertainment, all while retreating to the
comfort of a stylish and serene home.

Licensed Drone Pilot
Radon Testing
Air Quality & Mold Testing

lodestarhomeinspections.com i /. ) g S N - —T -~ 4 o= E mpire Social Circle in East

steve@Lodestarhomeinspections.com Brainerd offers a unique circular

layout that fosters social interactions
and a sense of balance. Enjoy
modern living with amenities th
Veteran Owned, Family Run, s a _Ode . g with amenities t _at
Local Small Business ! : . bring neighbors together, creating a
Our Culture of Service means we take care of _ A o . g _ vibrant and welcoming neighborhood.
our customers and their belongings. \ | R T F - Come home to where community and
p L f Vi 1 | | .I T . I

BOUNDLESS comfort meet.

=——=MOVING & STORAGE— :
Call today to find out why we are the oI | i V

premier moving company in the i
Chattanooga area!
Rss.nmmmg povne
4 2 3 = 7 63- 1 0 0 0 We Also Offer 24/7 Climate-Controlled Self Storage Units of All Sizes!
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FROM FLIPPING
CHICKEN TO
FLIPPING
HOUSES

BY JEFF WHITE « PHOTOS BY WILLIAM GRIGGS

uccess stories often

begin in the most

unexpected places.
For Chattanooga real
estate professional Blake
Gibson, that place was a
fast-food kitchen. From
flipping chicken at Guthrie’s
in Trenton, Georgia, to
becoming a top-producing
real estate agent, Blake’s
journey is a testament to hard
work, perseverance, and the
power of mentorship. For
anyone who has ever had
a desire to break free from
unfulfilling jobs and chase a
career driven by passion and
purpose, read on.

Finding Purpose in
Unexpected Places
Blake’s career started in the
fast-food industry, where
he spent five years working
at Guthrie’s. While it may
not have been a traditional
training ground for a real
estate professional, it was

here that Blake found his
first mentor, Will Garrett—a
figure who not only guided
him in the workplace but
also became a close family
friend. Fun fact: he even
officiated Blake’s wedding.
“I learned so much from
Will, not just about hard
work, but about life,” Blake
recalls. “He taught me that
how you treat people will
always matter more than
what you do.”

Despite enjoying the
camaraderie and mentorship
at Guthrie’s, Blake knew he
wanted something more. He
took an office job, hoping

for a fresh start. However,
the role turned out to be
unfulfilling, with a toxic
work environment and a
boss who made every day a
struggle. Feeling trapped in
a career that lacked purpose,
Blake was searching for a
way out.

A Life-Changing
Introduction to

Real Estate

That’s when fate stepped

in. While searching for a
home on Zillow, Blake met
Drew Carey, a real estate
agent who would ultimately
change the trajectory of

his life. The two became
fast friends, and Blake was
fascinated by Drew’s passion
for real estate.

“Drew’s energy was
contagious,” Blake says.
“He made real estate sound
like more than just a job—it
was a way to truly impact
people’s lives.”

Determined to make a
change, Blake decided

to dive headfirst into the
industry. He didn’t just
want to be an agent—he
wanted to learn from the
best. After researching the
top real estate teams in

Chattanooga, he came across
Grace Edrington’s name in

a newspaper ranking. That
discovery led him to the
Edrington Team, one of the
most high-performing real
estate groups in the area.

Learning the Ropes with
the Edrington Team

Blake secured an interview
with Doug and Drew from
the Edrington Team and
was offered a position as

an inside sales agent. The
job was challenging, with
high turnover and relentless
phone calls, but Blake
embraced the opportunity to
learn. He quickly got his real
estate license and immersed
himself in the grind, making
hundreds of calls a day and
learning the art of negotiation
and client service.

“Those early days were
tough,” Blake admits. “There
were times it felt like it would
be easier to quit. But every
time I closed an appointment
and saw how the agents took
care of their clients, I knew I
was exactly where I needed
to be.”While the work was
demanding, Blake thrived in
the fast-paced environment.
Drew became a mentor,
teaching him valuable sales
techniques and how to
communicate effectively.
Blake’s ability to learn quickly
and adapt made him a
standout, and he eventually
took on a role training others.

Choosing Relationships
Over Transactions

Blake thrived with the
Edrington Team, gaining
valuable experience in a
high-volume, transaction-
focused environment. While
this model was undeniably
successful, he envisioned

a different way of doing
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business—one centered on
deeper, more meaningful
client relationships.

“With every home that sold,
Irealized I didn’t just want
to help people buy houses—I
wanted to help them build a
future,” Blake says.

With this vision in mind,
Blake became one of the
founding agents at Choice
Homes, helping to shape

a team that prioritized
connection over sheer
volume. This shift in focus
led to remarkable success.
More importantly, he found
fulfillment in the lasting

1
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relationships he built along
the way.

Still, he knew he wanted to
take things even further. The
drive to build his own brand
and create a business rooted
in strong values led him

to take the next big step—
becoming a solo agent.

Going Solo and Building

a Legacy

In 2020, Blake made the

bold decision to go solo,
launching Gibson Homes
under the eXp Realty
umbrella. This move allowed
him to take full control of

e ¥

his career and prioritize
what mattered most—
relationships, integrity, and
client satisfaction. Even in
an unpredictable market, he
maintained his impressive
sales record, selling 42
homes in his first 12 months.

“The scariest part of going
solo was the uncertainty,”
Blake recalls. “But I knew
that if I stayed true to my
values, the right clients
would find me.”

Being a solo agent presented
its own set of challenges,
from managing all aspects
of the business to ensuring
work-life balance. However,
Blake embraced the

journey with the same
determination that fueled
his earlier career moves. He
found joy in helping families
find their dream homes and
took pride in delivering top-
notch service.

“THERE WERE
TIMES IT FELT
LIKE IT WOULD
BE EASIER TO
QUIT. BUT EVERY
TIME | CLOSED AN
APPOINTMENT
AND SAW HOW
THE AGENTS
TOOK CARE OF
THEIR CLIENTS,

| KNEW | WAS
EXACTLY WHERE
| NEEDED TO BE.”

The Future: A Team Built
on Purpose

Blake is currently laying the
foundation for a real estate

team that will reflect his

values and vision. His goal
isn’t just to grow a business—
it’s to build a community of
agents who are empowered
to succeed while maintaining
a healthy work-life balance.

“Real estate should be about
more than just transactions,”
Blake says. “It should be
about trust, service, and truly
understanding what people
need so that you can map out
a gameplan for success.”

Above All,

a Devoted Father

Above all else, Blake values
his role as a father. His
greatest joy comes from
spending time with his
wife, who is his high school
sweetheart, and their two
children, Brody and Kinzlee.
Real estate is a passion, but
family is the foundation.

“No matter how many
homes I sell, my greatest
success will always be at
home,” Blake says. “Being
there for my kids, coaching
their teams, and making
memories—that’s what
really matters.”

As a father, he understands
how important it is to create
a home, not just buy one,
and that’s why he takes such
pride in helping families find
a place where they can build
their own memories.

Giving Back: Inspiring the
Next Generation

Beyond real estate and
family, Blake has a deep
passion for helping young
adults reach their full
potential. He serves on the
board of Inspire Weekend,
a nonprofit organization
dedicated to empowering
young men and women
through mentorship,

leadership development, and
personal growth.

“I’'ve been lucky to have
incredible mentors in my
life,” Blake reflects. “Now, it’s
my turn to do the same for
the next generation.”

Through Inspire Weekend,
he helps young adults
develop confidence,
leadership skills, and the
mindset needed to chase
their dreams. Whether
it’s through real estate,
business, or personal
growth, Blake believes
that everyone deserves a
shot at becoming the best
version of themselves.

A Legacy That’s Bigger
Than Business

While real estate is Blake’s
career, his true purpose
lies in the relationships

he builds, the family he
treasures, and the impact he
makes in the lives of others.
Whether he’s helping a client
find their perfect home,
mentoring young adults
through Inspire Weekend,
or making memories with
his family, he believes in
showing up fully and giving
his all.“I believe real estate
is more than a career—it’s

a calling. My faith reminds
me daily that the work

I do is about more than
transactions; it’s about
serving others in a way that
honors a bigger purpose.”

Through every deal,

every challenge, and

every opportunity, Blake’s
philosophy remains the
same: serve people well, stay
committed, and always keep
family first. That’s what he
calls “living the good life”.
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ELITEMOVING

Local and Lon

Services!

Drug and Smoke Free Employ
rified Full Time Empl No Hired Lc

myelitemove@gmail.com
(423) 805-0826
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Let's work together
to get the protection
you deserve with a

Homeowner's policy
from Allstate

Protect Your
pvestment!

Call
all of your insurance needs!

Donna Johnson
JOHNSON GRISHAM AGENCY

{ 6150 Shallowford Rd, Suite 103
; o Chattanooga, TN 37421
- -'-«','\_} A allstate.com/donnajohnson ®

'l B\ donnajohnson@allstate.com You're in gOOd hands.

But don’t just take our
word for it. Take theirs.
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SECURING YOUR REAL ESTATE
INVESTMENTS, ONE TITLE
AT A TIME.

Two Convenient Locations:

AN,
Downtown w

1830 Washington St,
BRIDGE CITY

Chattanooga, TN 37408

423-417-1344 C /5
ordersdt@bridgecitytitle.com

East Brainerd

7158 Lee Highway
Chattanooga, TN 37421

423-417-1338

orderseb@bridgecitytitle.com

www.bridgecitytitle.com

* Real Estate Management

« Joint Venture Management

« Joint Venture Formation

« Small Business Investment and Support
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COVER STORY

FROM
MOM MODE
TO MARKET

MOVES

O.N

BY ANDERS CLARKE
PHOTOS BY CREATIVE REVOLVER

After spending several years working
part-time with Unum, Natalie declined
a full-time role because it would conflict
with her children’s school schedules,
and it wasn’t something she was going
to compromise. She wasn’t sure what
her next occupation was going to be.
However, some months before she had
a conversation with her stepfather, a
former local real estate broker, about

a career in real estate. When it came
time for a shift in careers, Natalie
decided late one night to sign up for
real estate classes the next day, starting
on February 3rd of 2014. By March 5th,
she was licensed and ready to go. She
had modest goals for herself, simply
wanting to make $50k after taxes each
year. Her stepfather and future broker
was confident in her ability to achieve
and surpass that fairly quickly. So, she
hit the ground running, ready to take on
whatever challenges she would face.

SOMETHI
| DON'T
BELIEVE

While she was well-versed in the sales
side of real estate, the education her
brokerage and sphere provided were
keys to making a successful shift. Like
nearly every other new REALTOR®,
Natalie had a learning curve when she
started in 2014. However, thanks to

her fantastic broker, agent community,
and education at Keller Williams she
was quickly up to speed and making
progress. She credits the training at

her brokerage with a lot of her success
while her determination and work ethic
did the rest. While KW helped place the
foundation, Natalie’s continued success
lies heavily in her desire to improve and
stay informed.

Much of Natalie’s success is driven by
knowledge and remaining informed.
She has been involved in staying on
top of local government decisions that
can affect the real estate market, as

| CAN'T SELL

NG

IN.”"
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IF MY CLIENT
HAS A GOAL,
BECOMES MINE.”

well as advocating for property rights
in Chattanooga. However, her success
doesn’t just include the upcoming
projects in the local community. She
likes to research the market and stay

on top of what areas are primed for
investing, buying, or selling. It helps her
remain confident and ensure her clients
receive accurate data to make decisions.
“I can’t sell something I don’t believe in,”
she remarks. By having as many facts
about the properties she shows and the
areas they’re in, she can ensure it’s a
worthwhile investment for her clients.
She uses the information she collects to
empower her to make decisive, creative
solutions to overcome the challenges
that come with the REALTOR® role.

Above all else, this allows her to be the
most powerful advocate for her clients.
First and foremost, Natalie believes in
the importance of her role as a trusted
advisor in the buying and selling of
real estate. She takes this role seriously,
fully committed to providing the best
experience to her clients. “Ilove being
an advocate for people who don’t
know how to navigate these waters,”
she claims enthusiastically. She
thoroughly enjoys the challenges

that come with each individual

client, traversing each transaction
with grace and expertise.

Goals are Natalie’s true driving
force for success in real estate. She
constantly sets goals in her personal
and professional life, giving her
motivation and direction for her energy.
In real estate, she often takes on the goals
of her clients. “If my client has a goal, it
becomes mine,” she states. She thrives
off of the desire to achieve whatever goal
is in front of her. It’s a big part of her
success in real estate.

Real estate is Natalie’s current passion,
but she is interested in many other
things. If she wasn’t a REALTOR®, she
could see herself being an attorney,

a physician, an architect, or her
childhood dream of being a marine
biologist. She loves to learn and explore
her interests when she has free time,
although real estate keeps her very
busy. She also loves to exercise and will
take almost any chance to do something

active and get work done at the same
time. She recently took a meeting while
walking with weighted packs and had
a blast! She got much more invested in
her physical fitness several years ago
and has loved the journey just as much
as the results.

Behind her success, she has an amazing
family who supports and motivates her.
David, her husband, works with her in
real estate tackling much of the data
and doing market research to help her
stay informed. They complement each
other well and the results prove it. She
also has two boys, Noah and Miles, both
in college and pursuing their respective
interests with great success. Her faith

is also a big part of her life and keeps
her grounded in gratitude and humility
during the ups and downs of her life.

As she passed her 11th year in real estate,
Natalie has so much to be thankful for.
Surrounded by a wonderful family,
grateful clients, and enthusiastic
colleagues she has a wonderful support
system. Thanks to her strong will and
hard work she has proven to herself and
others she is a powerhouse of passionate
professionalism. As a strong advocate

for REALTORS®, the real estate industry,
and the rights of her clients and property
owners in Chattanooga at large, she has
proven her dedication to her craft.
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RICHARD BYBEE SCAN FOR
INFORMATION

Yowr Local Chuinuey Tech

423-414-4664 | chimneysweeptech@gmail.com

/ SAFETY INSPECTION & STOVE INSTALLATION
,\/ CHIMNEY SWEEPS '\, SYSTEM REPAIRS
B3 DRYER VENT CLEANING ﬁ GAS SYSTEM MAINTENANCE

LANDSCAPES - EXCAVATION - GRADE WORK

AUSTIN RENFROW - 423.240.8732 | arterralandworks.com y
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EMONEY.

REAL PRODUCERS. PODCAST

wimesost REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

LISTEN ON e Spotify: amazon music
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GIFTS WITH
LASTING VALUE

Stay top of mind and
make it easy to refer you
Anders Clarke | 423.902.0103
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MARCH MAGAZINE RELEASE PARTY

Connecting. Elevating. Inspiring.
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ANNOUNCEMENT

Follow Us!

Be sure to follow us on Facebook and
Instagram so you can find out who is
being featured, check out upcoming

events and more!

BASEMENT CORRECTORS

Waterproofing Professionals

o BASEMENT WATERPROOFING

o CRAWL SPACE ENCAPSULATION

o BASEMENT WALL STRAIGHTENING
e FLOOR STRAIGHTENING

Ball

423-8783 4521 Basementcorrectors@gmail.clnil « hasementcorrectors.com ¢ 37 Sawtooth 0ak Trail Ringgold, GA 30736 -'
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Long Lasting and Beautiful

FENCING

Design that will Compliment Any Scenery!

Custom Fences
Wood
Chain Link
Split Rail
Picket | Privacy

Aluminum | Shadow Box

Offering fair prices on the highest quality fencing and superb customer service
are the trademarks of our company!
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FRIENDLY & PROFESSIONAL STAFF - HONEST & FAIR ESTIMATES

EXPERT INSTALLATION - LICENSED & INSURED
QUALITY CRAFTSMANSHIP « PREMIUM QUALITY MATERIALS

Call for a FREE Estimate:

423-320-5045 - 706-804-4362

holmesfencecompany.com + info@holmesfencecompany.com
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