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EXCEPTIONAL CRAFTSMANSHIP
Building What You Can Dream

Kingsburg, CA • (559) 897-4705
Family owned and operated since 2003

branding.designsbytonyar.com

Fresno, Clovis
and Central Valley

Telling the story of
who you are

and what you do!

Fresh, strategic,
authentic,

impactful storytelling

Scan for
more info:

By combining modern 
modalities with  NEXT 

GEN formulas, we CAN 
achieve the skin you 
really want to live in.

Realtors
first choice

 for the ULTIMATE
and most Luxurious
Facial Experience.

Beauty 
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Beauty . Beauty . Beauty . 

Visalia's #1
leading

Hydrafacial
 Provider.

Call me today,
let's make your skin FABULOUS!

559-679-2240

If you are interested in contributing or nominating REALTORS for specific 
stories, please email us at Brittney.shull@realproducersmag.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!
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YOUR LOCAL ATHLETE MOVERS HAVE BEEN RAISING THE 
BAR SINCE 1997!

AESTHETIC MED SPA
Central Valley Medical 
Aesthetics
(559) 409-2048
cvmaofvisalia.com/

Core Aesthetics Downtown
Michele Sollid
(559) 679-2240
208 w main st #p2
visalia, CA 93279

ATTORNEY - REAL ESTATE 
/ ESTATE PLANNING
Johnson & Black, LLP
(559) 741-1800
P.O. Box 8138
Visalia, CA 93290
johnsonblacklaw.com

AUTO DEALER SALES/SERVICE
BMW Fresno
(805) 806-5992
www.bmwfresno.com/

BRANDING PHOTOGRAPHY
Branding by Tonya
(831) 251-8832
branding.designsbytonyar.com

CAR SERVICE - LIMOS 
/ PARTY BUS
Absolute Comfort Limousine
Paul Mendes
(559) 804-1712
absolutecomfortlimousine.com/

COACHING/CONSULTING
RealCop Real Estate Coaching
Shawn Cardoza
(559) 318-6727

CUSTOM DESIGN  
& REMODELING
Lunde Construction
(559) 859-0228
lundeconstructioninc.com

ELECTRICAL/GENERATORS
Westech Systems
(559) 360-1582
westechsys.com

EVENT PLANNING
Events by Samantha
(559) 471-5708

FINANCIAL ADVISOR 
Edward Jones
(559) 732-2836
edwardjones.com/mike-young

FINANCIAL PROFESSIONAL
Prado Financial Services
(559) 544-7809
hector-prado.mynew 
retirement.com

GARAGE - FLOORING/
ORGANIZATION
Garage Experts
Paul Schultheis
(559) 826-4968
garageexperts.com

HEALTH, WELLNESS & FITNESS
Quadrant Fitness
(559) 610-4607
quadrantfitness.net

HOLISTIC WELLNESS
The Art of Anger
(559) 420-7706
6670 N Blackstone Ave
fresno, CA 93221
www.theartofanger.com/

HOME INSPECTION
First Choice Home Inspections
Matt Held
(559) 862-6884

WIN Home Inspection
Nathan Houck
(559) 697-1833
www.wini.com/visalia

WIN Home Inspection
Rob Blackstone
(559) 697-1833
www.wini.com/Maderamerced

HOME STAGING
The Avenue Home Staging/
Shoppe at the Avenue
Andrea Van Groningen
(559) 240-6816
theavenuehomestaging.com and 
shoppeattheavenue.com

Upstaged
(559) 731-6831
www.facebook.com/
upstagedstyling

HOME WARRANTY
Fidelity National 
Home Warranty
Michaela Reyes
(209) 639-2344

First American Home Warranty
Susan Britter
(559) 269-9191

HWA Home Warranty 
of America
Franceen Holden
(559) 554-6445

HVAC/PLUMBING
Super Air Repair
(559) 394-4878
superairrepair.com/

INSURANCE
28 Insurance
(559) 680-2334

Farmers insurance
Kelly Brooks
(559) 358-5203

INTERIOR DESIGN STUDIO
Amparan Design
(559) 304-5258
www.amparandesign.com

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
New Vision Landscape 
Designers, inc
Jose Flores
(559) 765-7963

LIFE COACH/MOTIVATIONAL 
SPEAKER
Amplify
(559) 786-9990
amplifylevelup.com

MARKETING / BRANDING
Leads to listings
(559) 358-7450

MORTGAGE LENDERS
Core Home Loans
(559) 740-8522
coreloans.com

Covert Home Loans
Wes Covert
(559) 333-5575
999 W Morton Ave A
Porterville, CA 93257

Gold Standard Mortgage
(559) 318-6058
goldstandardmortgage.com/

Guild Mortgage
Patty Grissom
(559) 490-6972
branches.guild 
mortgage.com/ca/fresno/
patty-grissom-532-ckpg.html

Home Front Mortgage
Cory Reeder
(559) 786-6260

Mid Valley Financial
(559) 256-3620
7644 N Palm Ave
Fresno, CA 93619
www.mvloans.com

Nancy Mota Castillo 
Home Loans
Nancy Mota Castillo
(559) 909-6116
www.nancyhomeloans.com

Nexa Mortgage
Norma Takahashi
(559) 361-6930

MORTGAGE PROTECTION/
LIFE INSURANCE
Optimal Coverage
Damon Jimenez
(559) 230-7747
optimal-coverage.
com/#aboutussec

MOVING/PACKING & STORAGE
Ezpakbins
Matt Brown
(559) 470-7904
ezpakbins.com

NEW HOME BUILDERS
Century Communities
(559) 256-8606
www.centurycommunities.com

Smee Homes Inc
(559) 300-2626
smeehomes.com

NHD
SnapNHD
(559) 696-0357
snapnhd.com

PEST & TERMITE CONTROL
Mister Sprayman Pest Control
(559) 338-5557
1450 Tollhouse Rd #107
Clovis, CA 93611
mistersprayman.net

PROPERTY MANAGEMENT
Legacy Property Management
Monica Morales
(559) 713-6998

REAL ESTATE 
PHOTOGRAPHY/VIDEOS
HouseHub Media
(559) 212-4067
www.househub.media/

Real Authentic Human Media
Amanda Brazzell 
(559) 238.5692

RESTORATION SPECIALISTS
The Vintage Home Specialist
Ruben Olguin
(559) 280-9384

TITLE & ESCROW
Chicago Title
Mark Barsotti
(559) 451-3700

Old Republic Title
Sarah Plowman
(559) 720-0657

TRANSACTION MANAGEMENT
Confident Closings TC
Cristie Clements
(559) 333-8482

WINE CONSULTANT
ONEHOPE Wine
Sherri Smith
(559) 972-6492

CHICAGOTITLEVISALIA.COM

The Choice of the Valley

CHICAGOTITLEFRESNO.COM

Fresno
Clovis

Kingsburg
Reedley
Madera

Oakhurst

10 Locations In The Central Valley:

Visalia

Tulare

Porterville

Hanford
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20241847
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• Help clients protect their wealth and future.
• Offer solutions like tax-free retirement and debt relief.
• Be the trusted professional clients turn to for
 financial security.

Empower Your Clients. Grow Your Business.
Transform Your Future.

Hector Prado
(559) 544-7809
hector@pradofinancialservices.com
hector-prado.mynewretirement.com

Your local builder
for over 40 years

smeehomes.com

EXETER,
PORTERVILLE 
& GOSHEN

Smee Homes Inc. is a family owned and
operated development company in the Central Valley

of California. We primarily build residential projects
throughout Tulare County.

 Matt Held
firstchoice533@gmail.com   |   559.478.4508

HOME INSPECTOR
IN CENTRAL VALLEY

YOUR FIRST CHOICE
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Prospecting Like a Pro
WINNING IN A LOW-INVENTORY MARKET
SHAWN CARDOZA, REALCOP REAL ESTATE COACH

COACHES CORNER

REALCOP REAL 
ESTATE COACHING
is dedicated to empowering real estate 

professionals with the tools and strategies 

they need to succeed. From mastering

sales techniques to developing effective 

marketing strategies, RealCop Real Estate 

Coaching offers comprehensive support

to elevate your real estate career.

559.318.6727 / shawn@cardozaregroup.com

SHAWN CARDOZA
Founder of RealCop Real

Estate Coaching, a division of 
Legacy Real Estate Inc. Real 
Estate Coach with Icenhower 

Coaching & Consulting

The market is shifting. Inventory is tight. Interest rates are 
sitting between 6 and 7.5 percent. Buyers are hesitant, and 
sellers are questioning whether now is the right time to list. 
So, what does that mean for real estate agents? It means that 
prospecting is no longer optional—it is essential.

However, not just any kind of prospecting will work in today’s 
climate. The agents who will thrive are the ones focused on 
consistent, face-to-face, high-quality interactions that build 
relationships and generate business. In a digital world, 
personal connections are more valuable than ever. The key to 
successful prospecting comes down to mastering three crucial 
elements: Skill, Frequency, and the Number of Connections.

Developing the Skill of Effective Prospecting
A common misconception among real estate agents is that 
prospecting is about aggressively selling yourself or your 
services. The truth is, the best prospectors are those who listen 
more than they talk.

Instead of jumping into a sales pitch, focus on asking better 
questions and making the conversation about the client’s 
needs. For example, rather than saying, “Are you looking to sell 

your home?” try a more natural, relationship-driven approach: 
“I know a lot of homeowners are curious about their home’s 
value in this market. Are you planning to stay put for a while, 
or are you considering a move?”

When prospects respond with hesitation or delay, agents 
must be skilled in guiding the conversation forward without 
being pushy. If a potential seller says they are thinking about 
moving next year, the best response is to provide value and 
stay connected. A good follow-up might be, “That’s great! 
Many of my clients start planning early. Would it be helpful 
if I sent you market updates so you can make the best 
decision when the time is right?”

Prospecting is most effective when it happens in person. Many 
agents have shifted their entire focus to online marketing, 
but face-to-face interactions are still the most powerful 
way to build trust. Getting involved in community events, 
attending local business gatherings, and simply striking up 
conversations at coffee shops or grocery stores can open doors 
to new opportunities. Hosting events such as homeownership 
workshops or market update sessions also positions an agent 
as a local expert and builds credibility.

The Importance of Frequency in Prospecting
One of the biggest reasons agents fail at prospecting is 
inconsistency. Successful agents do not prospect occasionally—
they make it a daily, non-negotiable habit.

The frequency of prospecting directly impacts results. 
New agents should aim for at least three to four hours of 
prospecting per day, while experienced agents should maintain 
at least one to two hours daily. Many agents start strong but 
lose momentum after a few weeks. However, the agents who 
consistently show up, day after day, are the ones who build a 
sustainable pipeline of business.

Daily lead-generating activities should be intentional and 
varied. Agents can mix different strategies such as calling past 
clients, door-knocking in their community, engaging on social 
media in meaningful conversations, Online Lead Follow-up 
and attending networking events. Each of these methods 
strengthens relationships and keeps an agent top of mind when 
someone is ready to buy or sell.

One of the most overlooked areas in prospecting is follow-
up. Many agents make one or two attempts to reach out and 
then move on. However, studies show that most conversions 
happen after six to eight touches. A structured follow-up plan 
is essential to ensure that no lead falls through the cracks. A 
simple yet effective follow-up plan could include a call and text 
on the first day, a follow-up email with market insights on the 
third day, another check-in call within a week, and a market 
update two weeks later. The key is to remain visible without 
overwhelming or pressuring the prospect.

Expanding the Number of Connections
Real estate is a numbers game. The more people an agent 
connects with, the more opportunities they create for 
themselves. In a competitive market, relying on a small pool of 

contacts is not enough. Successful agents focus on continuously 
expanding their reach by meeting new people and deepening 
relationships within their community.

Every agent should set a daily goal for the number of people 
they engage with. A good benchmark is talking to 20 to 30 
people per day to generate at least one listing per month. 
Agents looking to scale their business further should aim for 
50 or more daily conversations. The larger the network, the 
greater the chances of consistent business.

There are several ways to find and connect with new leads. 
Sphere of Influence (SOI) contacts—such as friends, past 
clients, and local business owners—are a great place to start. 
Agents should also focus on FSBOs (For Sale By Owners) and 
expired listings since these individuals have already expressed 
an intent to sell but may need guidance from an experienced 
professional. Community events, neighborhood outreach, and 
partnerships with local businesses are additional ways to grow 
an agent’s database and generate referrals.

Turning Prospecting into a Competitive Advantage
Prospecting success is not based on luck—it is a direct 
result of skills, consistency, and the number of connections 
made. Agents who dedicate themselves to improving their 
conversations, reaching out consistently, and expanding their 
network will always have a steady flow of business.

In a low-inventory market with rising interest rates, the agents 
who win are not the ones waiting for opportunities to come 
to them. They are the ones creating opportunities every day 
by showing up, building relationships, and providing value to 
their community.

Those who embrace prospecting as a core business activity will 
thrive. Will you be one of them? Now is the time to take action.
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559-269-9191
sbritter@firstam.com

Every home sale 
needs a realtor, 

and every home 
needs a home 

warranty!

Susan Britter

Call or text Elena at 559-339-9281
pamluna@absolutebodyarmor.com
      @CoachHolleyOfficial

MIND, BODY, AND SPIRIT WITH COACH HOLLEY
Coach Holley is a 29-year-old Visalia native, 
nationally recognized Life Coach and 
Fitness Trainer with a strong background in 
professional and collegiate athletics. He 
teaches the importance behind resiliency 
and building a strong social and emotional 
climate. Coach Holley and his team reshape 
people’s thoughts and feelings about 
themselves and their daily lives.

Absolute Body Armor is a division of 
Amplify that hosts a diverse range of 
amenities, such as modern training 
facilities, instructor-led Classes, personal 
trainers, nutritionists, and monthly 
memberships.

While Coach Holley would like to train 
everyone in-person at the ABA facility, some 
may not have availability for in-person 
sessions or live in other places throughout 
the world. To address this, he developed a 
virtual training solution through a 
personally designed app, allowing everyone 

to pursue their fitness goals online. With the 
Coach Holley Fit app, users gain access to 
tailored workouts, the ability to track 
nutrition and health information, and direct 
communication with Coach Holley, his team, 
and the Coach Holley Fit app community.

Our mission is to provide an outlet for 
families in our community to express 
themselves and to receive physical, mental, 
spiritual and emotional support.  We help 
them find who they really are, what they 
aspire to be, and support them on that 
journey. Along with our amazing training 
programs we also offer evidence -based 
programs for students and families through 
our AAMP and PAM courses. With Amplify 
you can work on both your mind and body. 
Visit us in person or give us a call!

mvloans.com  •  559-206-0400  •  7644 North Palm Avenue, Fresno

PARTNER WITH US TODAY!

Close More Sales with a Mortgage Lender

You Can Trust

Competitive Rates  •  Customized Solutions
RESIDENTIAL, COMMERCIAL & AG REAL ESTATE

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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Thank you to all who came 

out, connected, learned, and 

supported this fabulous event!

Panelists Maggie Sanchez, 

Lynette Baker, Tracy Delong 

and Jason Pritchard

YOU SHOULD BE
INVESTING TOO!

PHOTOGRAPHY BY CHRISTIAN URENA WITH HOUSEHUB MEDIA

EVENT RECAP
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• CERTIFIED TRANSACTION COORDINATOR 
• CERTIFIED ZIPFORMS TRAINER

• INDEPENDENT 
`

CRISTIE CLEMENTS
( 5 5 9 )  3 3 3 - 8 4 8 2  •  c o n f i d e n t c l o s i n g s t c @ g m a i l . c o m

FOCUS ON CLIENTS,
WHILE WE 

HANDLE THE 
DETAILS.

Host of Damon John Talks Podcast

Damon
Jimenez
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SECURE YOUR
FINANCIAL FREEDOM

A Plan That Protects Your Family’s Future.

RUBEN R OLGUIN
VINTAGE HOME SPECIALIST 
559.280.9384
LICENSE# 01219337

This house has a story
(and)

Your Garage
With Premium Epoxy and Polyaspartic Flooring

(559) 826-4968   •   garageexperts.com

RESIDENTIAL
GARAGE FLOORING

CUSTOM GARAGE
CABINETS
AND STORAGE
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LUXURY LISTING

$3,399,000

This stunning contemporary coastal home 
is the perfect vacation getaway for you or 
your clients, blending modern luxury with 
serene beachside living. Imagine waking up 
to breathtaking panoramic ocean views from 
multiple rooms, with every detail designed to 
offer both comfort and sophistication.

Entertain effortlessly in the open floor plan, 
featuring a gourmet kitchen outfitted with 
high-end Wolf appliances, a large Sub-Zero 

Presented by Robyn R Stearns - Avedian Properties

Costa Brava Pismo Beach CA 93449
PHOTOGRAPHY BY DANNY KLORMAN  ••  STAGED BY TRACI GARDNER, UPSTAGED

LUXURY LISTING

refrigerator, built-in wine and beverage 
fridge, and an elegant waterfall-edge 
peninsula—ideal for hosting unforgettable 
gatherings.

For added convenience, this home boasts 
an elevator, a dedicated office/TV room, 
and a Sonos sound system for seamless 
entertainment throughout the space. Step 
outside to a professionally landscaped 
backyard, complete with an in-ground spa, 
firepit, full outdoor kitchen, and two outdoor 
TVs—an entertainer’s dream.

Perfectly located near the beach, upscale 
dining, and luxury shopping, this property 
offers the ultimate balance of tranquility and 
convenience. Whether you or your clients 
are seeking a private escape or a high-end 
vacation rental opportunity, this home checks 
every box.

Make this dream coastal retreat a reality1273
Want to feature one of your Luxury listings in Central 
Valley Real Producers? Hire one of our Preferred Real 
Estate Photographers to photograph it or our Preferred 
Stagers to stage it, and we can spotlight it for you! Our 
Preferred Real Estate Photographers and Stagers are 
listed in the Preferred Partner Index

Escape to Luxury: 
Your Dream Coastal 

Retreat Awaits
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Chase Dias

(559) 680-2334 |  cdias@28ins.com | 28ins.com

Our core philosophy
is to challenge the status quo 
of how the insurance 
industry operates. Create 
complete transparency in 
a muddied system from 
the consultant to the 
insurance carrier side, 
analyze forward 
thinking strategies 
and help guide 
employers to new 
opportunities in the 
insurance process.

For memories that last 

a lifetime

Day-of Coordination & Event Planner

Samantha Adney

(559) 471-5708

connectatsamanthasevents@gmail.com 
     @events.by.samantha

Traci Gardner
UPSTAGED

Sell It
 Faster.
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STAGE IT.

Sell It
 Faster.
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Anthony 
Estrada

ASK THE EXPERT

THE FUTURE OF PACKING IS HERE

We Deliver You Pack & Move We Pick Up
Our plastic bins 
are delivered to 

your current 
location.

Save time and 
money with our 

easy to pack,
stack and move 

plastic bins.

After you move, 
we pick up the 
plastic bins at 

your new
location.

LET’S GET
PACKING
WITH EZPAK
RENTAL
BINS

GIVE THE
GIFT

CLIENTS NEED
WE CAN BILL

ESCROW

Fresno-Clovis Area
(559) 470-7904

Central Coast
(805) 550-9339www.ezpakbins.com

Fresno’s Original Rage Room
PLUS SOOO MUCH MORE!!!

TRAUMA WAS NEVER MEANT TO BE A DESTINATION! 
IT’S TIME TO GIVE YOURSELF 

PERMISSION TO RELEASE WHAT NO LONGER SERVES YOU! 

RAGE ROOM

WE ARE AN HOLISTIC, ARTISTIC 
AND THERAPEUTIC, ALTERNATIVE 
MENTAL HEALTH, TRAUMA 
TRANSFORMATION CENTER!

ALL AGES ARE WELCOME!
FAMILIES AND INDIVIDUALS
GREAT FOR TEAMS. 

THEARTOFANGER.COM
559-420-7706 

WE GET YOUApproved!
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When we think of the perfect living 
room, the dream bathroom or walk 
in closet, we usually imagine these 
places in an ideal climate setting. 
Having a reliable air conditioning 
and heating system is very important, 

especially for those living in the Central Valley. We have 
extremely hot summers and relatively cold winters. Being 
proactive by having thorough inspections of your unit 
annually could help prevent unexpected hot or freezing 
nights due to a failed unit.

A unit can be old in age, but it can still be in great 
condition. A unit that has been serviced regularly does 
not have to work as hard during extreme temperatures. 
I’ve seen units that are well over their life expectancy 
and are still in great shape. In contrast, a unit can heat or 
cool inefficiently for years without any clear signs to the 
homeowner. Usually, a major failure occurs from a unit 
running inefficiently for a long period of time. Missing a 
thorough inspection of your unit can be detrimental to 
your system and could be a very costly lesson. 

As an HVAC inspector, nothing makes my job easier than 
inspecting a system that results in a clean report. During 
inspections, it is a good time to highlight air purifiers, 
zone systems, and Wi-Fi thermostats. It is also a good 
time for buyers to ask questions about upgrades to the 
system that will not only help with the life of the system, 
but the air quality of the home. During the escrow 
process, an HVAC inspection can give a buyer and seller 
peace of mind knowing that there is one less thing that 
needs to be negotiated. 

Overall, inspections and service help us monitor the 
life of your unit and address any questions or concerns 
before a sudden need to replace your unit due to failed 
parts. It is our goal to prevent any rushed decisions. 
When the time comes to replace your unit, it should be 
something you prepared for based on a decision that 
was made from information you received about your 
system overtime. Nothing adds value to those memories 
inside your home like a great running air conditioning 
and heating system. 

SUPER AIR & 
APPLIANCE REPAIR

The information stated above is not 
intended to provide legal advice as to any 
matter and cannot substitute for advice 
and counsel following factual inquiry and 
full research by a properly qualified and 
licensed attorney.”
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Jose Fores
(559) 765-7963

fresnolandscaping.net

INTO REALITY

TURNING YOUR

SYNTHETIC TURF
SOD INSTALLATION

CONCRETE
OUTDOOR LIGHTING

AND MUCH MORE!

L A N DS C A P E  D E S I G N E R S

SEE HOW I CAN
HELP COVER

YOUR CLIENTS!

209.639.2344
michaela.reyes@fnf.com

BUILT FOR AGENTS,
Trusted by Homeowners
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GENTILE REAL ESTATE
WRITTEN BY ASHLEY KIVISTO  ••  PHOTOGRAPHY BY AMANDA BRAZZELL WITH REAL AUTHENTIC HUMAN MEDIA

Bryanne

REALTOR ON THE RISE

GARRETT

Just Show Up
How Bryanne Garrett has built her real estate career one day at a time—

and what her story proves about the power of consistency.

Bryanne Garrett may have only been 
in real estate for four years, but her 
determination and drive have already 
taken her far. In 2024, she was named 
the Top Producer at her brokerage, 
Gentile Real Estate.

Bryanne spent her early years in 
Southern California’s Santa Clarita area 
alongside her large family. When she 
was in fifth grade, her family relocated 
to Fresno. Just two years later, her 
mother was diagnosed with breast 
cancer, and Bryanne took on the role 
of primary caretaker—not only for 
her mother but also for her five-year-
old sister and three-year-old brother. 
Bryanne’s mother was the hardest-
working person she had ever known, 
something Bryanne inherited herself. 
When Bryanne’s mother went into 
remission during her freshman year of 
high school, she made the decision to 
move back to Santa Clarita to live with 
her father. After graduating, she went 
straight into the workforce as a retail 
store manager. When she was offered 
an opportunity to open a new store in 
Fresno, she chose to move back—both 
to be closer to her mother and to begin a 
new chapter in her life.

Shortly after returning to Fresno in 
2011, Bryanne met her future husband, 
Terrence. The two immediately 
connected and quickly became 
inseparable. “He became my roots, and 
Fresno became home,” she says of their 
bond. They married in 2018 and began 
building their life together. The early 
years of marriage came with challenges. 
Bryanne recalls a particularly difficult 
time when they had to sell their only 
car, leaving them both to walk to and 
from work for an entire year. Through it 
all, Terrence remained a steady source 

of support. She credits his unwavering 
encouragement for helping her show 
up every day and push forward. By 
Christmas of 2024, Bryanne was able 
to give back in a way that once seemed 
impossible—gifting her husband a 
brand-new car, paid for in cash. It 
marked not only a milestone in their 
journey but also the first time they had 
ever owned two vehicles.

In 2020, everything changed for 
Bryanne. When the COVID pandemic 
hit, she and her husband were 
furloughed on the same day. Shortly 
after, a former district manager from 
her retail days reached out with an 
opportunity—an administrative role in 
her real estate business. Excited for a 
fresh start, Bryanne eagerly accepted. 
However, just a month into the new 
job, tragedy struck. Her mother passed 
away unexpectedly, setting off a series 
of devastating events. Her father’s 

house burned down, her mother’s 
partner passed away, and Bryanne 
herself underwent emergency surgery 
to remove a tumor from her uterus. 
Despite the overwhelming challenges, 
she remained focused on her new 
position, using work as an anchor 
through the chaos.

As an executive assistant, Bryanne 
handled back-end administrative tasks, 
led CRM management, generated leads, 
scripted with agents, and trained others 
on open houses—all before earning 
her own license. Teaching these skills 
gave her a unique advantage when 
she became a licensed agent in early 
2022. By the end of her first year, she 
had closed 19 deals, relying entirely on 
organic lead generation and hands-on 
work at open houses. “My follow-up and 
consistency never faltered,” she says. 
For Bryanne, consistency has been the 
key to her success. She makes it a point 
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already given her a strong foundation 
in working with investors, a key focus 
at Gentile Real Estate. Over time, 
she built relationships with multiple 
investors and investment portfolios, 
further expanding her business.

In 2023, Bryanne closed 26 deals, and 
in 2024, she finished the year as the Top 
Producing agent at her brokerage with 
52 total closings. She also moved into an 
executive office and launched her own 
team, the Garrett Group, a powerhouse 
of women in real estate. “This all 
happened very organically,” Bryanne 
says of her rapid rise in the industry.

Through all of her achievements, 
Bryanne and Terrence remained 
focused on building their 

future. Recently, they closed 
on their first house together, 

a renovation project they 
are excited to take on. It 
will be a home they will 
share with their four 
dogs; Shabba, a 12 year 
old, Chow mix, Penny, 
an 8 year old Pitbull/
Chihuahua mix, Nipsey, 
a 6 year Border Collie/
Shepherd mix, and 
Slim, a 1 year old mixed 
breed. Whether she’s 
relaxing at home with 
her pups or taking 
weekend trips to 
the coast with her 

husband, Bryanne 
makes it a priority 
to enjoy the life 
they’ve worked 
so hard to build. 
But at the heart 

of it all is a simple 
philosophy—show up, 
put in the work, and 
stay consistent. In 
her own words: “Just 
show up!”

Bryanne Garrett 
is a Realtor® at 
Gentile Real Estate in 
Fresno California.

to be the first one in the office in the 
morning and the last to leave at night, a 
habit that continues to set her apart.

That dedication has paid off. After 
a successful first year in real estate, 
Bryanne felt ready for a new 
challenge and took a meeting with 
Nico Gentile, owner of Gentile Real 
Estate, a brokerage often described as 
a “boutique firm.” Initially, she wasn’t 
sure she would be the right fit, but that 
changed the moment she sat down with 
Nico. “I have never felt so comfortable 
as I did with Nico,” Bryanne recalls.

After that meeting, she dove in 
headfirst. She attended every meeting 
she was welcomed to attend, asked to 
shadow Nico on appointments, and put 
herself in the right rooms to absorb 
as much knowledge as possible. Her 
training at her first brokerage had 
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Commercial and Residential Pest
Termite and Rodent Control
Termite & Fungus Damage Repairs
No Contract Options

Get Your Free Estimate Today!
559.322.5252 | MisterSprayman.net

Your Experienced Local AllyFor Pest-Free Listings

Your Experienced Local AllyFor Pest-Free Listings

WE ARE THE EXPERTS
IN PEST CONTROL

SERVICE

ONEHOPE Wine
559-972-6492
caldreaminsrvp@sbcglobal.net

BULK  ORDERS
25% off

Sherri SmithSherri Smith

Surprise and delight with client gifts

Paul Mendes • 559.334.3234 • absolutecomfortlimousine.com

Yo u r  c l i e n t s  d e s e r v e

Luxury

#1 
MORTGAGE

BROKER
IN THE NATION NMLS: 274635

WES COVERT 
LOAN OFFICER

wcovert@nexamortgage.com
(559) 333-5575

APPROVED

Solar PV              Generator

Pool Solar Solar Hot Water
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Brian Gilbert’s Vision for Real Estate: Collaboration, Change, and Community Impact

PHOTOGRAPHED BY CHRISTIAN URENA WITH HOUSEHUB MEDIA  ••  WRITTEN BY ASHLEY KIVISTO

REAL ESTATE BROKER AT THE EQUITY 
GROUP IN VISALIA, CALIFORNIA.

Brian

COVER STORY

G I L B E RT

Brian Gilbert grew up in Orange County 
and graduated from college with his dream 
job at a marketing firm in Newport Beach. 
Unfortunately, that firm’s owner soon retired 
and shuttered the company. Next, Brian worked 
for a federally funded agency that provided 
underprivileged individuals with job training and 
skills development to assist in obtaining gainful 
employment, something that stuck with him 
throughout his life. In 1983, his parents purchased 
and restored an abandoned hot springs resort in 
the southern Sierra Nevada mountains, which 
they reopened in 1985. In 1989, Brian moved there 
to manage a new bottled water division, a role 
he held for a decade. “I think everybody should 
have to work with their family at some point in 

their career,” he jokes. The 
bottled water venture thrived 
for several years, at one point 
ranking as the 24th largest in the 
country. When market changes 
prompted their ultimate shut 
down, Brian transitioned to a 
procurement role with one of 
the largest dairy companies in 
the country.

Brian worked for over a decade 
in the tumultuous dairy industry, 
though his entrepreneurial 
spirit reminded him daily that 
he was meant for more than a 
middle-management, Monday-
through-Friday, eight-to-five job. 
A friend and co-worker, who was 
also looking for a new direction, 
posed the idea of real estate. 
Brian said, “let’s do it”, and they 

both embarked on the real estate journey, though his 
friend moved out of state and never actually practiced. 
Brian worked part time for a few years and, as fate 
would have it, was given a blessing in disguise when 
his position at the dairy company was eliminated, 
leaving him with a severance package that provided 
the funding needed to go full steam ahead into real 
estate. “I realized I had a talent for this,” Brian recalls. 
He did indeed have a talent for real estate, earning Top 
Performer awards at that firm, winning both Tulare 
County Association of Realtors President’s Award in 
2016, Realtor of the Year in 2022, and even buying the 
agency for which he worked.

In 2015, Carlos Aleman and Scott Ellis from The 
Equity Group approached Brian about merging their 
firms, which they did on January 1st of the next 
year. Former presidents themselves, Carlos and Scott 
encouraged Brian to take on a leadership role at 
the Tulare County Association of Realtors (TCAOR), 
which he did. Brian served on many committees, 
became TCAOR President in 2019 and is currently a 
traveling director for the California Association of 
Realtors. Knowing that leadership aligned with his 
goals, he embraced the opportunity. “It’s important 

As the real estate landscape shifts, Brian 
believes that the biggest challenge is choosing 

the path that best illustrates the realtor “value 
proposition” and how that value message 

translates into a continued long term successful 
enterprise that best serves its clientele.
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to make decisions that have a positive impact on our 
industry,” Brian explains.

Now, he is advocating for greater transparency 
statewide to clear the way for collaboration and 
cohesiveness as we forge ahead. To best generate a 
successful plan, Brian believes more top-producing 
agents must step up and take an active role in 
shaping the industry’s future by utilizing their 
influence and experience.

The real estate industry is changing quickly, 
especially in California, and the uncertainty 
concerns Brian. With changes looming over the 
future of Multiple Listing Services, California 
Association of Realtors, and National Association 
of Realtors, he acknowledges, “We don’t know 
what the future holds.” His focus is on ensuring 
real estate remains a viable industry in the years 
to come. “I want this industry to survive, and to 

accomplish that, realtors need to be the drivers of 
positive change,” he reiterates, believing firmly in 
its value to the community.

Brian is deeply committed to his community, 
particularly to those facing hardships. When he 
first entered real estate, he sought ways to build 
connections and give back, which led him to join 
the Visalia Emergency Aid Council (VEAC). Well 
over a decade later, he remains actively involved 
and, in 2024, their annual “Race Against Hunger” 
raised a record $300,000 to support its mission. 
“I’m an advocate for helping families that are 
trying to make a living and face difficulty making 
it from Monday to Friday due to the high cost of 
food and clothing,” he explains. To help bridge that 
gap, VEAC opened a community supported thrift 
store, as well as a food pantry. When Brian was 
president of that organization in 2018-2019, he was 
honored to be involved with the construction and 
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background is in Organizational Management. She 
served as District Manager for Calvin Klein for over 
20 years, though grew weary of the weekly travel that 
kept her from her husband, nieces, and nephews, 
and eventually transitioned into a teaching role near 
home in Business Fashion at College of the Sequoias. 
She has since been promoted to Director of Student 
Success and Giant Dream Center.

At the end of the day, Brian Gilbert’s goal is clear: 
to improve the real estate industry by fostering 
collaboration with motivated agents and striving for 
continuous improvement. He also hopes to extend 
that spirit of collaboration beyond business, working 
to make his own community better, together.

Brian Gilbert is a Real Estate Broker at The Equity 
Group in Visalia, California.

grand opening of a brand new 8,500 square foot 
food pantry that greatly expanded VEAC’s ability to 
serve the community and now serves thousands of 
families each year.

In a fun twist of fate, Brian was recently featured on 
an episode of HGTV’s My Lottery Dream Home with 
host David Bromstad. One of his longtime friends 
had won $10 million on a scratch-off ticket he bought 
on a whim and turned to Brian for help investing in 
multiple properties. When the show came calling, 
there was one catch—typically, lottery winners 
do not choose their own realtor for the show. But 
Brian’s friend was adamant, informing producers 
he would only participate if his realtor were by his 
side. Filming the show was a memorable experience, 
and the episode reached an audience of 1.7 million 
viewers. “We can now have a good laugh and tell 
everyone we are Reality TV stars,” Brian joked.

Brian has always had a passion for soccer, playing in 
leagues for as long as he can remember—and he still 
does today. He met his wife, Michelle, on the soccer 
field nearly 30 years ago. Michelle’s professional 

I’m an advocate for helping families that are trying to 
make a living and face difficulty making it from Monday 

to Friday due to the high cost of food and clothing.” 

Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.
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With nearly 30 YEARS in 
the lending industry, 
you can trust me to 
provide the best 
options for your 
clients and assist you 
in closing MORE 
DEALS in 2024!

N A N C Y H O M E L O A N S . C O M

NANCY MOTA CASTILLO
SR LOAN OFFICER
NMLS #284902
NANCY@CORELOANS.COM
559.909.6116
Hablo Espanol

S C A N  T O  
L E A R N  M O R E

E X P E R I E N C E
M A T T E R S

2024 CORE HOME LOANS. A DIVISION OF ALMEDA MORTGAGE CORPORATION, NMLS #271603, LICENSED BY THE 
DEPARTMENT OF FINANCIAL PROTECTION AND INNOVATION UNDER THE CALIFORNIA RESIDENTIAL MORTGAGE LENDING ACT
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Property 
Management

Lease 
Administration

Screening 
Applicants

Collect
Rents

PROPERTY
MANAGEMENT

We offer top-notch property maintenance services for 
residential and commercial properties, managing tenant 
relations, legal responsibilities, upkeep, and inspections.
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Kelly Brooks Insurance & 
Financial Services

Kelly Brooks
559.358.0917

kbrooksagency@gmail.com

INSURING TODAY FOR A BRIGHTER TOMORROW

"Fast and easy help!
Very a�ordable...! Kelly and 
her team are determined to 

make it happen in a very 
timely manner. Best insurance 

experience I've ever had.
5 stars all day and tomorrow."
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PARTNER SPOTLIGHT

Central Valley’s Local Garage Expert®

WRITTEN BY ASHLEY KIVISTO  ••  PHOTOGRAPHY BY CHRISTIAN URENA WITH HOUSEHUB MEDIAHow Paul’s team at Garage 
Experts can transform a 
dull, dingy garage into a 
beautiful extension of your 
home and living space.

Paul Schultheis

Paul Schultheis was born in the Bay 
Area of California but moved to Fresno 
with his family as a child. After high 
school, Paul relocated to Tahoe to work 
as a ski instructor, where he met his 
wife, Shannon. The couple decided to 
return to Fresno to get married and 
start their family. Now, 22 years later, 
they have two children: a 21-year-old 
daughter who lives in South Carolina 
with Paul’s brother and sister-in-law, 
and a 14-year-old son who is a freshman 
at Buchanan High School in Clovis. Paul 
returned to school to earn his bachelor’s 
degree and later completed the 
Executive MBA program at Fresno State.

Paul’s wife, Shannon, has worked at 
Westech Systems in Clovis for the past 
18 years. Paul is grateful for and credits 
Shannon’s long-standing employment at 
Westech for giving him the confidence 
to take more risks in his own business, 
along with allowing him the flexibility to 

raise his family here in Clovis. In 2008, 
during the housing crisis, Paul was eager 
to venture into contracting but wasn’t 
sure where he fit in. Having worked for 
contractors throughout high school and 
college, he noticed many lacked strong 
communication skills with both clients 
and employees, and didn’t always treat 
people well. He knew he could do better. 
Paul believes that if you do what you 
say, communicate effectively, and don’t 
shy away from inevitable challenges, 
you’ll earn trust and business within 
your community. While flipping through 
Entrepreneur magazine, a feature about 
Garage Experts caught his attention. “I 
was sold on the product, I was sold on 
them,” Paul recalls.

Paul has owned the Central Valley 
franchise of Garage Experts for the 
past 15 years. During that time, he has 
earned Franchise of the Year, served as 

an official Brand Ambassador, and been 
recognized as a Diamond Franchise 
by Garage Experts and is a member of 
the Garage Experts Franchise Advisory 
Council. Paul also stays actively involved 
in his community through his work with 
the Clovis Chamber of Commerce and 
the Fresno Chamber.

Garage Experts specializes in Epoxy and 
Polyaspartic Concrete coating/flooring, 
and storage solutions including 
cabinets and other storage products 
that can be fully tailored to each client’s 
needs. Our own publishers at Central 
Valley Real Producers recently had 
their garage renovated by Paul’s team 
and are absolutely thrilled with the 
results. Garage Experts transformed a 
neglected storage area into an extended 
living space that includes a golf 
simulator, gym, robotics workshop, and 
additional entertainment zones. What 
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I’ve done 
all this by 
treating 
people the 
way they 
want to be 
treated, 
being 
respectful of 
their time, 
and showing 
up when I 
say I’m going 
to show up.”

To see garage transformations 

and learn more about 

Paul’s services, visit www.

garageexperts.com/fresno.

CONTACT

US!

sets Garage Experts apart is that they 
manufacture all of their own products. 
“We manufacture everything we install 
here in the USA. This is really our 
greatest differentiator,” Paul explains. 
The team visits each property, takes 
precise measurements, and discusses 
the customer’s preferences. Paul then 
creates a 3D rendering for approval, 
with all storage being custom-cut and 
fitted in-house.

Paul’s business has been steadily 
expanding over the years, and his 
partnerships with local realtors 
continue to grow. Many buyers find that 
while their new homes are beautiful, 
they often lack sufficient storage. 
That’s where Garage Experts comes 
in. Having them come in right after 
closing to customize the garage can be a 
game-changer. Especially in California, 
where many people use their garage 
as their front door, Paul emphasizes 
how important the space can be. “Your 
garage can end up being your last 
touchpoint as you leave your house and 
the first thing you see when you return 
home,” he explains. Creating a space 
that makes you happy in those moments 
can truly impact the overall feel of the 
entire home. Additionally, when selling 
a home, a luxury-finished garage can 
add significant value.

Paul’s major success with Garage 
Experts did not fall into his lap. “I’ve 
done all this by treating people the way 
they want to be treated, being respectful 
of their time, and showing up when I 
say I’m going to show up,” Paul says. 
Looking ahead, Paul envisions growth 
for his business. Currently leading 
a team of six, he plans to establish 
an upper management model soon 
to ensure sustainability, even if he’s 
no longer at the helm. His goal is to 
support his family, employees, and 
community for years to come. With the 
hope of eventually having more time 
for his personal passions—like golfing, 
fishing, and enjoying the outdoors with 
his family—Paul remains focused on 
maintaining the company’s success. 
Above all, he wants everyone to be a 
raving fan of his business. “I am very 
proud of what we do here, and I wear 
it!” Paul beams.
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Protect your family, build your 
business, secure your legacy.

JOHNSON & BLACK, LLP
Attorneys At Law

(559) 741-1800
Kyle@johnsonblacklaw.com

1007 N Demaree St Visalia, CA 93291

Expert legal guidance in estate planning, business 
planning, and real estate law.

Over 65 years of combined legal experience.

Take the Worry Out of Home Ownership
With a Home Warranty

Take the Worry Out of Home Ownership
With a Home Warranty

Our plans protect you against the 
high cost of unexpected repair 

bills. With a home warranty plan 
from HWA, you don't have to face 

household breakdowns alone.

Our plans protect you against the 
high cost of unexpected repair 

bills. With a home warranty plan 
from HWA, you don't have to face 

household breakdowns alone.

Franceen Holden
(559) 554-6445

franceen.holden@hwahomewarranty.com

REASSURANCE      PRECISION      PERSONAL ATTENTION

Rest assured Central Valley Medical Aesthetics, An 
experienced team of Nurses, Estheticians and a 
Board Certified Plastic Surgeon, we match our 

extensive expertise to meet your personal skin care 
needs. By creating a customized plan to achieve 

beautiful and natural looking results.

CALL 556-409-2048

TEXT 559-684-2324

WWW.CVMAOFVISALIA.COM

CVMAOFVISALIA.REPEATMD.COM
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