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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

(843) 808-1533

1136 44th Avenue North Suite 101
Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY

Joye, Nappier, Risher,
& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FENCING

Creative Fencing
Brandon Krotz

(843) 267-7254
creativefencingllc.com/
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FLOORING

Door to Door Kitchens & Floors
(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property Inspections
Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom Home Inspection
John Pate

(843) 231-8532
www.homeinspectiontopto
bottom.com

HOME WARRANTY

Old Republic Home Protections
Stephanie Midgett

(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurancellc.com/

IRRIGATION

Conserva Irrigation

(843) 979-7070
www.conservairrigation.com

MORTGAGE / LENDER
American Financial

Network - MB

(843) 839-4992
www.afncorp.com/web/sarahellis

Element Funding
PJ Crescenzo
(843) 813-6745

Nation One
(843) 813-6745

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpestservice.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Weston Media
(843) 396-3609
www.weston-media.com

ROOFING

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS & PRINTING
Design the Sign

Olga Kazakova

(843) 808-9301
www.facebook.com/
designthesign/
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Phil-and his team are very prafessional, we relocated
from New Jersey and we're looking Tor a property and
hod prabiems obtaining financing after six manths of
agany. We contacted Bhil and his team made the
tronsaction a Reality, The transparancy ond dlear-cut
approach helped us to make this o realicy. Thank you
50 much. - Google Review

The Team that Never Says No!

to N-Tru,ru ne Tur:n“

/P Your Most Trusted Lender
NATION ONE in the Lowcountry...

eam team! Our

ne of the hardest to approve

oved

Google Review

888.695.3774 | TeamC@NationOne.com | N1Mortgages.com
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10356 SC Hwy 90, LR Mhaiagllll] 527 Hwy 17 N., NMB Shopseasidefurniture.com




Bill Poulin Anita Jones Dave Danielson Anna Price
Publisher/Owner Publisher/Owner Writer Ad Strategist

Follow us on
Facebook and
Instagram

e
https://www.facebook.com/
carolinacoastrealproducersmag

Jeremy Kierez Donald Hovis Tyler Graham
Photographer Photographer Photographer
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists
take care of it alll

Senior Relocation
Packing

Move Management
Resettling
Downsizing

Estate Sales

Online Auctions
Home Clean-Outs
and MORE

Caring Caring Transitions of Myrtle Beach
‘. (*) Transition S, CaringTransitionsMyrtleBeach.com | (843) 650-0885
- Senior Relocation - Downsizing - Estate Sales - cblanton@caringtransitions. net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.
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YOUR GRAND STRAND REAL ESTATE MEDIA TEAM
EST 2018 | Licensed & Insured | Photo | Video | Drone | 3D | Creative

A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com




DON'T MISS THIS
EXCLUSIVE OFFER!

1 Double Sided, I \\
18x24 Metal Sign ]
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Protecting the rights and interests of our clients
through every step of real estate transactions

Personal Injury * Criminal Defense ¢ Real Estate Law ¢ Business Law —
Civil Litigation ¢ Mediation » Collection & Foreclosure

Joye Nappier Risher & Hardin LLC Q

whardin@inletlaw.com | inletlaw.com | 843-357-6454 1788 Highway 501

843-808-9301 DesignTheSignMB@gmail.com
3575 Highway 17 Business Murrells Inlet, SC Myrtle Beach, SC 29577 g g @g



Sabena Dayton

From Hospitality Leader to Real Estate Powerhouse

WRITTEN BY ANITA JONES ¢ PHOTOGRAPHY BY DONALD HOVIS - TIDES EYE PHOTOGRAPHY

ome people spend their entire B y - 8 {"_ e
S careers wondering if they should B \ o ke
take the leap into something new. | 'I-i '
For Sabena Dayton, that leap came in 4
2021 after nearly three decades in the
hospitality industry. Leaving behind a
very successful career as the Director
of Sales and Marketing at Kingston
Plantation Resort, Sabena embraced
real estate with open arms—and she has
never looked back.

A Pennsylvania native from the small
town of New London Township,
Sabena’s journey has been shaped

by resilience, determination, and an
unwavering passion for helping others.
Raised by a single mother who worked
tirelessly in a commission-based career
while ensuring she was present for
every milestone in her children’s lives,
Sabena learned early on the values of
hard work, grit, and grace. “My mom
was my biggest inspiration,” she reflects.
“She showed me how to balance career
and family, always being present and
giving her all to everything she did.

Sabena’s drive to succeed was evident
from the beginning. Setting clear
professional and personal goals, she
became the Director of Sales and
Marketing for Kingston Plantation
and purchased her first home—all
before turning 40. But after spending
years climbing the corporate ladder,
she found herself yearning for
something more. When COVID-19
shook the hospitality industry, Sabena
saw an opportunity to finally fulfill
her dream of entrepreneurship. “Fear
held me back for so long, but I knew
it was time to break free and take

Carolina Coast Real Producers - 13
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Be consistent. Stay true
to who you are, and do
not give up when things
get tough. Hard work
pays off.”

control of my future,” she says. That
decision led her to real estate, where
she now helps others achieve their
dreams of homeownership.

Four years into her real estate career,
Sabena has built a thriving business
based on relationships and trust. “The
most rewarding part of this career

is the connections I have made,” she
shares. “I have clients who have become
lifelong friends, and they continue to
refer me to others. That is the ultimate
compliment.” Seeing the joy on a client’s
face when they find their perfect home
is what fuels her passion. Whether it

is a first-time buyer, a growing family,
or someone securing their retirement
dream home, Sabena thrives on making
those moments special.

Success, to Sabena, is not about
numbers—it is about fulfillment. “It is
about waking up every day excited to

do what I do, helping others, and feeling
gratitude in my work,” she explains.
Her best advice to new agents? “Be
consistent. Stay true to who you are, and
do not give up when things get tough.
Hard work pays off.”

Outside of real estate, Sabena and her
husband, Shawn, make the most of

life on the water. The couple, who met
at Cricket Cove Marina, share a love
for boating and spend as much time

as possible exploring the Intracoastal
Waterway. They also have a passion for
travel, frequently vacationing in the
British Virgin Islands. For Sabena, even
business and pleasure intertwine—she
has been known to secure contracts
while out on the water!

Though her professional accolades

are many, including receiving the
prestigious Director of Sales Award
from Hilton Hotels Corporation in 2009,
Sabena remains grounded in what truly
matters—building relationships,
uplifting others, and embracing every
opportunity with passion.

“I am a team player and a cheerleader
for those around me,” she says. “I want
to see everyone succeed.” For Sabena
Dayton, real estate is more than a
career, it is a calling. And with her
drive, authenticity, and commitment to
excellence, her impact on the industry is
only just beginning.

Carolina Coast Real Producers - 15
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Since 2004, I've had the privilege of helping thousands of families and investors navigate the
complex world of home loans. My approach is anything but ordinary—I bring innovative
strategies, deep industry knowledge, and a passion for empowering my clients to make

confident decisions. From first-time homebuyers to seasoned investors, | specialize in creating
personalized loan solutions that fit your unique goals.

As a leader in the mortgage industry and the proud branch manager at American Financial
Network, Inc., I've built a team that shares my commitment to excellence. Together, we focus on
delivering an exceptional experience through expert guidance, clear communication, and
genuine care. Buying a home is one of the most significant milestones in life, and my goal is to
make the process seamless, exciting, and truly rewarding.

*okkkk o BE kokokok|

843-602-1389 | Sellis@afncorp.com | SarahEllisHomeLoans.com

With over 20 years of experience cooking
in the finest restaurants, our chef and
owner is excited to present his vision to
you and all our guests. Our caring and
committed staff will ensure you have a
fantastic experience with us.

Our staff are second to none in providing
our guests with an exceptional fine
dining experience.

(843) 945-9310 | 41ndstreetbarandgrill.com

4109 North Kings Highway, Myrtle Beach,
South Carolina 29517, United States

18 - April 2025

Offering 3%
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QUICK
MOVE-IN
HOMES
AVAILABLE

Shop our floorplans,
see our homes in
progress, and tour our
communities to start
the journey to your
new home.

@2024 D.R. Horton is an equal Housing
opportunity builder. Home and community
information, including pricing , included
features, terms, availability and amenities
are subject to change or prior sale at any
time without notice or obligation.
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Written by Dave Danielson

The small aircraft pierced the bright blue sky above the Carolina
coast. Inside the plane was Alyssa Holmes, a teenager at the time,
looking down at the landscape below. Her attention soon turned

to the instrument panel. It was her turn to take the controls again.
With steady hands and growing confidence, she did—and she made

it look effortless.

“I did not have my driver’s license yet,
but when I started flying a ‘Cessna
Skyhawk’, I was not nervous. I had my
brother and dad with me,” she recalls
with a smile. “And I thought, if they were
doing it, I could do it, too.”

Those moments in the cockpit years ago
were a preview of Alyssa’s future. Today,
she channels that same confidence

and determination into her career as

a REALTOR®/Broker with Century 21
Thomas. Her journey has been one

of resilience, perseverance, and an
unshakable drive to reach new heights.
It is no surprise that she has earned her
place as this month’s Feature Agent.

Rooted in Hard Work

Alyssa grew up in the Cherry Grove

area of North Myrtle Beach, South
Carolina, where she developed an
intimate knowledge of the Grand Strand.

Her father, Russ Courtney, a local land
surveyor for 30 plus years, often took
her along on jobs, giving her a firsthand
understanding of land and property
from an early age.

She started working at the iconic
Boulineau’s IGA in Cherry Grove when
she was just 14years old and remained
there for eleven years. During that time,
she developed strong customer service
skills, learned how to work with the
public, and figured out how to navigate
any issues that arose.

I had the privilege of witnessing
firsthand how a successful business

is built. Owners Frank and Elizabeth
Boulineau were always present in the
store, stepping in wherever they were
needed, leading by example. Growing
up working in that store, I realized
that running a business requires hard

FEATURE AGENT

ES

work, sacrifices, and being actively
involved. My dad instilled the value
of hard work in me early on,” Alyssa
recalls. “Like he always said, ‘Nothing
will replace hard work.”

That work ethic carried her into the
world of real estate. She began her
career in January 2015, diving headfirst
into the industry with a determination
to succeed. Over the past decade, Alyssa
has sold nearly 800 properties across
five counties—Horry, Georgetown, and
Marion Counties in South Carolina,

as well as Brunswick and Columbus
Counties in North Carolina. She holds
licenses in both states and is a proud
member of CCAR and BCAR.

Rapid Ascent

Despite her extensive knowledge

and natural talent, breaking into the
industry was not without its challenges.

“It was not easy at first. I look very
young, so people questioned whether
I'had enough experience,” she says.
“The first six months were tough, but
I focused on my mindset. Once I built
confidence in the field, everything
started to change.”

Carolina Coast Real Producers - 21



That confidence has translated Real Trends Magazine (2019-2024). She Real Results ‘ ‘

into impressive success. Alyssa has was also ranked among the Top 5 agents For Alyssa, the greatest

consistently ranked among the top 0.5% in South Carolina for transactions sold reward comes in the moments Real estate dﬂes
of the 1.4 million residential real estate within the Century 21 franchise for every when she sees the impact of

agents in the United States, according to year from 2019 through 2024! her work firsthand. “I love n0t iust fall into

the outcome of all that hard
work,” she says. “Seeing the
excitement and joy on my

w

your lap. It takes a

clients’ faces when they find

the perfect home or start a l()t 0f llal‘d Work,
new chapter in their lives is .

incredibly fulfilling. I also persistence, and

love meeting new people
and building relationships
over time.” She approaches
real estate with the same
discipline and organization
that she applies to every
aspect of her life.

Her commitment to excellence
and her relentless drive set her
apart in a competitive industry.

Balancing Life and

Giving Back

As she looks back on her
journey, she offers simple but
powerful advice to aspiring real
estate professionals: “Listen
to your clients. Work hard to
uphold their best interests,”
she says. “Success comes from
honesty, integrity, and an
unwavering commitment to
your clients’ needs.”

1st Job working at the iconic Boulineau’s in Cherry Grove ) 3
- here with owners Elizabeth & Frank - 2 Alyssa Holmes has already r-

achieved remarkable success,

but in her world, there are /
no limits. Whether in the sky ‘w

or the real estate market, she

continues to reach new heights.

And one thing is certain—for L

Alyssa, the sky’s the limit. '
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Convenience & Efficiency
Built into Every Irrigation System

Al Canserva lrrigation of Myrile Beach, we realize that design and reliability .
are critical to a successhul sprinkler system. Each of our residential maintenance R Rob Ferraro

packages features several comprehensive service offerings that provide rouline P

care and maintenance far your home's sprinkler system. Learn mere about these y ::: n rv Mortgage Consultant
sarvices in order lo choose the package that's right for you. :'l' . e Y

Call today to learn more about our packages! _-‘ ” rlqatior] / ' 843.997.4306

a. . elementmortgage.com
@ 843-279-4497 @ conservairrigation.com Rob.Ferraro@elementmortgage.com

* OLD REPUBLIC HOME PROTECTION
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PROPERTY INSPECTIONS

RIVERTOWH
s SLOAN HOME

B o -

Forit Showes | INSPECTION e
. MAKE MONEY Click Away

an Bm"ﬁ I-EﬂlS! ' SAVE M@ﬁEY Home Inspections S .
SAVE TIME. Wind Mitigation =

Engineer Certification

T T !lll'

What Can Bonzo Do Mold Testing

For Your Business? _ : 4 Water Quality Testing Your clients deserve fast, reliable support
s Connect e , indoor Air Quality Inspection when covered home systems and appliances fail.
Converse

With Old Republic Home Protection, they can request
service 24/7 through the Homeowner Central portal.

Phase New Construction Inspection

Convert

Help your clients manage the stress of surprise
malfunctions with a home warranty they can trust!

We will inspect your roof, look for damage
and leaks, and give you the best
recommendations based on our assessment.
We will also check your visible pipes, water
heaters and appliances to ensure everything
is working properly and you are leak-free!

7 (843) 209-4792 el Contact me today Stephanie Midgett

for detaliz!

Senior Account Executive

T. 980.308.8310

C: 810.382.8048
StephanieMi@orhp.com
my.orhp.com/slaphaniamidgett

VISIT US ON
* THE WEB!

SloanHomelnspections.com

CALL: (843) 360-4354 | TEXT: (843) 800-2320 GetBonzo.com
© RIVERTOWNINSPECTS.COM @
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SPONSOR SPOTLIGHT

Building Connections
Through the Lens

WRITTEN BY ANITA JONES
PHOTOGRAPHY BY WESTON MEDIA

Some people chase success, while
others create it. Tyler Graham,

the dynamic entrepreneur behind
Weston Media, is firmly in the latter
category. From a young equestrian
photographer to the owner of a
thriving real estate media company,
Tyler's journey is one of passion,
adaptability, and an unwavering

commitment to excellence.

A Passion Turned Profession

Tyler’s story began during his junior
year at St. Andrews University in
North Carolina when he used a COVID
stimulus check to buy his first camera.
What started as a side hustle capturing
equestrian events in Aiken and Camden,
South Carolina, quickly evolved into

a full-fledged business. By the time he
earned his bachelor’s degree, he was
covering over 30 horse shows annually.

After moving back to Myrtle Beach,
Tyler continued his education at
Anderson University, earning a master’s
degree in digital media and marketing.
Eager to expand his expertise, he

took an online course in real estate
photography and, within months, turned
Weston Media into a go-to service for
real estate professionals.

The Weston Media Difference

At its core, Weston Media is not just
about capturing properties—it is about
crafting compelling visual stories that
elevate clients’ brands. Specializing in
photography, cinematic videos, 3D tours,
floor plans, and branding, Tyler and his
team prioritize authentic relationships
with their clients.

“What sets us apart is our genuine

care for our clients. We are not just in
the business of media—we are in the
business of building friendships,” Tyler
explains. “Success for us means growing

Carolina Coast Real Producers - 27



“As a real estate
photographer, | am
providing the first interaction
potential buyers have with

a home.

THAT RESPONSIBILITY IS
SOMETHING | DO NOT
TAKE LIGHTLY.”

alongside our clients because their
success is our success.”

That commitment extends beyond
business. Weston Media actively
participates in the local real estate
community as an affiliate with the
Coastal Carolinas Association of
Realtors and a strategic partner of both
the Women’s Council and the Young
Professionals Network.

The Fulfillment of a Dream

For Tyler, the most rewarding part of his
work is knowing that he plays a role in
shaping clients’ careers. “As a real estate
photographer, I am providing the first
interaction potential buyers have with a
home. That responsibility is something I
do not take lightly.”

His business has experienced rapid
growth since its inception in 2023,
exceeding even his own expectations.
With an eye toward the future, Tyler
envisions expanding Weston Media
across the Southeast, bringing high-
quality real estate media to even
more professionals.

A Life Rooted in Resilience

Beyond business, family remains a
cornerstone of Tyler’s life. The middle
child of his father and bonus mom, he
treasures time spent at the family farm
with his younger and older brothers.
The loss of his biological mother in 2020
was a significant challenge, but it also
shaped his perspective on perseverance
and finding purpose in adversity.

His work ethic extends beyond real
estate media. When he is not behind the
camera, Tyler can be found at the beach,
traveling, or attending networking
events that double as opportunities to
build lasting relationships. “I do not
remember the last day I did not work in
some capacity, but that is part of being a
business owner,” he says with a smile.

Leaving a Legacy

For Tyler, success is not measured solely
by personal achievements—it is about
the impact he has on others. “I do not
expect my team members to stay with
me forever because they have their own
aspirations. Helping others grow and
achieve their goals is just as fulfilling as
reaching my own.”

Carolina Coast Real Producers - 29



As he looks to the future, Tyler hopes to impact—not just through my business From equestrian photography to real
be remembered for his energy, the value but through my relationships and estate media, Tyler Graham has built M E R
he brings to his work, and the lasting contributions to the community.” more than just a business—he has

connections he fosters. “At the end of the built a legacy of passion, purpose, and YO ur P ro p er ty ’ S O ur P r " or ,’ ty

day, I want to create a positive, lasting unwavering dedication.

e OSSR SR SRR S What makes us the
. . g, B . e top pick for moving
companies in

Myrtle Beach, SC

T . .I-' =
(B43)402-5407
.a.-t-t'ﬂ--

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

RATED “1 IN MYRTLE BEACH,
FOROVER 6 YEARS

Let Miracle Movers of Myrtle Beach take the
hassle out of your client's upcoming move!

(843) 447-9525 e miracle.movers.mb@gmail.com §
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Tray Andrew and

[aura B. Boatwright

Hard Work and Integrity Builds Dreams with Passion and Purpose

WRITTEN BY ANITA JONES ¢ PHOTOGRAPHY BY JEREMY KIEREZ - HIGH TIDE CONTENT

How It Began

Many people find their way into real estate unexpectedly.

Both Tray Andrew and Laura Boatwright entered the industry
by chance, yet each has built a thriving career shaped by
dedication, perseverance, and a passion for helping others find
their perfect home.

Tray Andrew founded Coastal Land and Home in 2005,
focusing on large land tracts for recreation, timber, and
development. When the market crashed in 2008, he shifted to
part-time. After closing over $4 million in sales in 2012, in a still
stagnant market, he returned to real estate full-time in 2013,

purchasing an 82-lot subdivision and building a model home
along with several presold homes.

Tray sold both new construction and resale homes. In 2017,
his office administrator left unexpectedly. He then learned
that his subcontractor’s daughter, Laura Boatwright—a CCU
freshman—needed a part-time job. She joined Coastal Land
and Home, fulfilling both work and internship requirements.

Seeing Laura’s goal-oriented mindset and passion, Tray
encouraged her to get her real estate license. After graduating
in 2018, she joined the brokerage full-time, focusing on new

- o B a i Ilm
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construction while Tray concentrated on investment real estate
and land sales. Between 2019 and 2022, despite COVID-19
challenges, Tray relocated his sales office, preserving an early
1900s brick building that once served as Aynor’s post office.
This historic restoration has helped rejuvenate the town.

Together, Tray and Laura have worked to establish a sales
office specializing in general brokerage and new construction,
shifting emphasis to resale brokerage. Branding themselves
as “The Locals, Since Forever,” they focus on relationships
and personalizing the buying experience. Looking ahead to
2025, they aim to leverage technology for a more streamlined
home purchasing experience, reinforcing their commitment
to client satisfaction.

Laura

What began as a simple entry level part-time job, ignited a
passion and purpose that defines her career. With a family
background in construction, she understood homebuilding, but
real estate’s business side captivated her.

Her father and husband, Drew, exemplify an unparalleled
work ethic—something she deeply admires. “Watching them
work taught me the importance of persistence, integrity, and
dedication.” Encouraged by her early experiences, she pursued
her real estate license while earning a Business Administration
degree from Coastal Carolina University. By 2019, she had
graduated and leapt into real estate full-time.

Tray

An Aynor native, Tray spent his early years working on farms
under the southern sun. “Most of the guys I worked with in
those fields are now successful business owners, CEOs, or

in high-level management. It was tough work, but it built
character,” he reflects.

After college, Tray worked as a network engineer at HTC for
six years, enjoying the support of colleagues and a boss who
treated his team like family. In 2003, he began moonlighting
as a real estate agent, and before long, he was earning more
in real estate than at HTC. “I felt the work was meaningful and
loved making a positive impact on people’s lives.” By 2005, he
took a leap of faith and pursued real estate full-time.

Challenges and Successes
Both Laura and Tray found success early on, but neither was
immune to the industry’s challenges.

For Laura, transitioning to full-time real estate meant proving
herself in a highly competitive market. With a relentless

work ethic, she quickly made a name for herself. “It is not just
about selling a home,” she explains. “It is about helping my
clients create their dream space.” She thrives on relationships,
believing real estate is about understanding people’s needs and
guiding them through major decisions.

Tray’s biggest challenge came in 2008 when the market
crashed. By 2013, as the market recovered, he made a bold
move—purchasing an 82-lot subdivision from a bank, clearing
the land, and building a model home. It was a defining moment
that tested his resilience and ability to take calculated risks.

Building a Lasting Impact
Today, Laura and Tray are top professionals in their markets,
each with a unique approach to the business.

Laura is passionate about growth—not just for herself, but for
those around her. She mentors new agents, just as she was once
guided. Specializing in the building process, she helps clients
select the perfect lot, modify floor plans, and choose finishes to
bring their vision to life. Her dedication to learning and market
awareness allows her to provide unmatched service.

Tray believes success is about balance. He has learned that
calculated risk, strong relationships, and honesty are keys to
longevity in the business. His deep-rooted knowledge of Horry
County allows him to guide buyers and sellers with confidence.
Having served on Aynor’s city council and numerous civic
organizations, Tray understands the unique culture of local
communities. “Most of our buyers are not from here,” he
explains. “Beyond contracts and negotiations, we offer them
decades of experience and insight only a native can provide.”

Realizing that success in real estate means being available on
a flexible schedule, Tray prioritizes clients’ needs to provide
personalized solutions.

“Beyond contracts and
negotiations, we offer decades
of experience and insight only
a native can provide.”

A Great Partnership Forged Through a

Common Foundation

For Laura, success is about more than transactions—it is

about balancing the roles of wife, mother, and real estate
professional. Married to her high school sweetheart, Drew,
since 2020, she is also a devoted mother to their two-year-old
son, DJ. Their home is filled with love, laughter, and the playful
energy of their golden doodles, Cardi and Bentley.

At the heart of everything Tray does is his family. His wife,
Shanna, a schoolteacher turned librarian, and their three
children—Coleman, Jillian, and Jenna—are his greatest
treasures. Together, they have traveled cross-country in their
motorhome, explored remote Caribbean islands, and embraced
adventure through sailing, skiing, and off-road motorcycling.

From overcoming industry challenges to shaping Aynor’s
growth, Tray and Laura have built a thriving real estate
business rooted in community, family values, and hard work.
Their partnership is a testament to perseverance, vision, and
the power of strong relationships in making dreams a reality.
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Sarah Sichitano

843-808-0291 AUTO = HOME < BUSINESS < LIFE

info@coastalinsureit.com
www.coastalinsurancellc.com BOAT < FLOOD < RV < RENTERS
GOLF CART = JEWELRY

1045 London St, Ste 201, Myrtle Beach SC 29577
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“We pride ourselves in extensive knowledge of the marketplace, providing exceptional
service and industry-leading turn-around time.”

843-808-1533 | fwiwa.com | Info@fwiwa.com @ © M
1045 LONDON STREET, UNIT 202, MYRTLE BEACH, SC 29577

36 - April 2025

Iet your listings bloom

April is the month to make
your listings blossom!
Weston Media's top-tier
photography, aerial shots,
videos, and immersive 3D
tours will help you stand out
in a crowded market.

Mew agents get 50% OFF
their first shoot—let's make
yvour listings shine!

BOOK HERE
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Kitchens & Floors

WE'LL BRING THE SHOWROOM T0 You!
FLOORING SERVICE

Exclusive Shaw Flooring
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KITCHEN CABINET. WE paY (ASH FOR AL REAL

PRODUCERS REFERRALS!I JUST TELL
US YOU'RE A REAL PRODUCERS
MEMBER WHEN YOU CALL!

Ask For Keviv: 347-709-7033

1836 LONESTAR ST.
S} CONWAY, SC 29526
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| WWW.DOOR2ZDOORPRO.COM
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FROM OUR HOME TO YOUR
HOME PEST CONTROL.

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports &

* Termite Control
* Rodent Control -
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Control i

415 79th Ave N
Myrtle Beach SC 29572
BeachPestService.com

LOCALLY OWNED
& OPERATED
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THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

- New construction preclose inspections =
-11 month inspection for new construction
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Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!
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mPIQFBOTTUM No Roof Too Hight o pate, Certified Roof Inspector | 843-231-8532

hhr.l'”i INSPECTION | Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com




