
B L U E G R A S S APRIL 2025

Rachel & Rusty 
Underwood 

PHOTO BY RENEE HENSLEY PHOTOGRAPHY

Affiliate 
Spotlight: 
CHC Home 

Inspection

Agent on 
Fire:

Sarah Arvin



Bluegrass Real Producers • 32 • April 2025

Residentia l GlassResidentia l Glass
Repa ir  &  Replacem entRepair &  Replacem ent

GD



Bluegrass Real Producers • 54 • April 2025

Carlos Elliott

PROFILES

IN THIS ISSUE

6	 Preferred Partners

10	 Meet The Team

12	 Cover Story: Rachel & Rusty Underwood
16	 Affiliate Spotlight: CHC Home Inspection
20	 Rising Star: Sarah Arvin
24	 Cover Rewind: Carlos Elliott
26	 Trusted Trades:

If you are interested in nominating people for certain stories, please email us at: ahutch@realproducersmag.com.

12
COVER STORY

Rachel & Rusty 
Underwood

24CHC Home Inspection16

20

Sarah Arvin

Contents

Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

859.710.9004 
bluegrassrealestatemedia.com
Aaron@BluegrassRealEstateMedia.com

Scan to 
follow



Bluegrass Real Producers • 76 • April 2025

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

CUSTOM SHELVING DESIGN
ShelfGenie
Katie Livingston
(662) 782-9438

ELECTRICAL
Mr. Electric
(859) 346-4350

ESTATE SALES
Blue Moon Estate Sales
Kelli Helmers
(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers 
Construction
Teddy Rodgers
(859) 309-3021

GLASS REPAIR
Glass Doctor
(859) 402-1331

HEATING/COOLING
Hubbard Mechanical
Arthur Hubbard
(859) 340-4509

HOME & PROPERTY 
INSPECTIONS
Wright Choice Property 
Inspection
Nick Wright
(502) 822-6484

HOME INSPECTION
CHC Home Inspection
Clay Hoskins
(859) 388-0530

HOME WARRANTY
Home Warranty of 
the Midwest Inc.
Kourtney Funk
(606) 315-5144

JUNK REMOVAL / DEMOLITION
Junk Magicians
Hunter Jablonski
(859) 533-1420

MORTGAGE / BANKING
Republic Bank - Patricia 
Morgeson
(859) 519-3369

Traditional Bank
(859) 263-2801

MORTGAGE LENDER
Luminate Bank - Jordan Hoskins
(502) 542-0363

Mortgage Investors Group
Scott Mayes
(859) 286-4394

Republic Bank - Rebecca Elliott
(502) 867-7648

Rural 1st
Brandye Smith
(859) 435-0964

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

Vincent Fister Inc.
(859) 266-2153
vincentfister.com

Wildcat Moving
(859) 948-3553
www.wildcatmoving.com/

PHOTOGRAPHY
Dei Gratia Photo
(859) 553-8321
deigratiaphotography.com/

Keni Parks Photography
Keni Parks
(859) 797-8910

PHOTOGRAPHY  
& VIDEOGRAPHY
1075 Photography
Gabriel McBride
(606) 510-7628

Odyssey Optics
Michael Wallace
(606) 356-5168

Pending Media
James Weatherholt
(502) 439-5683

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley
(502) 330-4600

ROOFING
Mighty Dog Roofing
Martin Shreffler
(859) 600-6220

TITLE & ESCROW
Bluegrass Land Title
Maggie Cohen Lewis
(502) 321-6924

Land Group Title
Karen Mumme
(859) 554-3665

TRANSACTION COORDINATOR
Seamless Transaction 
Coordinating
Chelsea Russell
(502) 445-0200
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 change. Loan subject to underwriting and 
approval. Additional restrictions may apply. Limited time offer. 
Republic Bank & Trust Company Loan Originator ID #402606.
*Some medical loans may qualify for a closing credit. See an associate 
for details.

We make loans easier.
More loan options means more 
opportunities for your clients.

TODAY WE FEATURE:

✓ Portfolio Lending Products

✓ Jumbo Loans

✓ Bridge Loans

✓ C&I Lending

✓ Commercial Real Estate Lending

✓Medical* & Professional Specialty Loans

✓ Remodel & Construction Loans

✓ Home Equity Lines & Home Equity Loans

✓ Conventional Loans – Fannie Mae/Freddie Mac

✓ Government Loans – FHA/VA/USDA/Kentucky
Housing

✓ CRA/LMI Lending Products

✓ Centralized loan operations and serving teams
located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN
OFFICER CAN ASSIST YOUR CLIENTS,

REBECCA 
ELLIOTT
Vice President,

Mortgage Sales Manager
NMLS ID #3379
502-542-9425

PATRICIA 
MORGESON

Vice President,

NMLS ID #827418 
859-519-3369

RepublicBank.com

• Commercial 
• Branding 
• Individual

BOOK YOUR SHOOT TODAY!

STAND OUT.

GET SEEN!

DeiGratiaPhotography.com

AndersonandRodgers.com • 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Specializing in residential design,
remodeling, and new construction.



Bluegrass Real Producers • 1110 • April 2025

Meet
The

Team
Aaron Hutchison

Owner and Publisher

Beth McCabe
Writer

Lauren Denato
Ad Strategist

Brett Rybak
Writer

Keni Parks
Keni Parks Photography 

Dan Allsup
Publishing Assistant

Renée Hensley 
Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Ready to Stand Out? 
Let's Connect!

Take Your Brand to the Next Level!

Keni Parks
859.797.8910
kpexecutivephotography.com
keni@kpexecutivephotography.com

Licensed Demolition Contractors

junkmagicianslexington.com
info@junkmagicianslexington.com

(859) 533-1420

BEFORE AFTER

JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

#1
No job is too big or too small for Junk Magicians 

Lexington – we’re here to help you clean up 
your space! Give us a call today to book a free 

no obligation estimate!

You’ll be glad you did!
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COVER STORY

Meet Rusty Underwood
“Courage is grace under pressure.” – 
Ernest Hemingway
Rusty Underwood, owner and CEO 
of Christie’s International Real Estate 
Bluegrass, brings a deep-rooted 
understanding of real estate, shaped by 
his early years in construction. 

“I grew up in construction. My Dad was a 
builder and my Mom’s Dad was a builder 
in Central Kentucky,” says Rusty. This 
foundation gave him invaluable insight 
into the industry and a passion for real 
estate, one that only deepened when 
mentor, Richard Flora, encouraged him 
to pursue a real estate license. 

DRIVEN. COMMITTED. PASSIONATE. Rusty and Rachel Underwood 
are a husband-and-wife team making a lasting impact on Kentucky’s real 
estate market. With a combined 17 years of experience, they’ve built a thriving 
business centered on service, relationships and a shared vision for growth.

“I fell in love with real estate,” 
Rusty shares, reflecting on how 
his relationships with clients 
inspired him to fully immerse 
himself in the industry. “The 
lifelong relationships I’ve built 
with clients kept me energized as I 
grew my business.”

A Dynamic 
Duo Serving 

the Local Real 
Estate Market

PHOTOS BY RENEE HENSLEY PHOTOGRAPHY 

WRITTEN BY ELIZABETH MCCABE

achel
U N D E RW O O D

& Rustymeet
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Meet Rachel Underwood
“My mission in life is not merely to 
survive, but to thrive; and to do so with 
some passion, some compassion, some 
humor, and some style.” – Maya Angelou

Rachel Underwood offers a unique 
perspective to their business. Originally 
from the Detroit area, she moved 
to Kentucky in 2008 and attended 
the University of Kentucky. After 
graduating, she built a successful career 
at Tempur Sealy, where she honed 
her expertise in human resources and 
employee engagement. 

“It was always a goal of ours to work 
together and eventually own our own 
brokerage,” she shares. Four years ago, 
Rachel made the leap into real estate, 
and two years ago, they turned that 
vision into reality by launching Christie’s 
International Real Estate Bluegrass.

For Rachel, relationships are the heart 
of their business. “Helping others and 
playing a key role in their financial 
success is what motivates me every 
day,” she says.

Leading Through Service
Their impact extends beyond their 
business. Both Rusty and Rachel 
aim to serve the industry in ways 
that ultimately improve their local 
community and elevate the industry. 

Rusty has received multiple accolades, 
including being named REALTOR® of 
the Year (2023) and recognized in the 
National Association of Realtors’ Class 
of 30 Under 30 (2016). He has served as 
the President of Bluegrass REALTORS® 
(2022) and is currently the President 
for Imagine MLS. 

“I’ve been fortunate to get involved with 
the association and the MLS,” Rusty 
shares. Being able to contribute to the 
decision-making process for the industry 
has fueled my passion to help advance 
real estate for agents and clients alike.” 

Rachel is engaged as well, serving as 
Vice Chair of the REALTOR® Community 
Housing Foundation and serving on 

multiple Bluegrass Realtors committees. 
She is also involved with The Hearing 
and Speech Center as a Board Member 
and Strategic Plan Chair.

Their dedication to servitude extends 
to the agents they support. “We are 
very excited to share in the success of 
our agents,” says Rusty. “It’s incredibly 
rewarding to work with them to achieve 
new heights in their careers.”

Two-Year Anniversary 
As they celebrate their two-year 
anniversary of opening Christie’s 
International Real Estate Bluegrass, 
Rusty and Rachel reflect on the 
journey. “Working together has 
been one of the most rewarding 
experiences,” Rusty shares. “It’s not 
just about the business; it’s about 
building something meaningful and 
lasting, together.” With their partners 

Lisa and Mike Ball, dedicated staff, and 
60+ agents, they’ve built a thriving, 
collaborative environment where 
excellence is the standard.

For those looking to make their mark in 
real estate, the Underwoods emphasize 
the importance of relationships. “The 
REALTOR® community is unique in 
how we collaborate and support each 
other,” Rusty advises. “This camaraderie 
enhances the experience for everyone 
involved and translates into exceptional 
service for our clients.”

For Rachel, aligning with a brand that 
resonates with clients, paired with 
a brokerage that provides the tools 
and guidance to deliver exceptional 
service, creates an undeniable 
advantage. “The iconic Christie’s 
brand, for example, has exceeded all 
our expectations and is something our 
agents take great pride in.”

Beyond Real Estate
Outside of work, the Underwoods 
enjoy spending time with 
their German Shepherd, 
Chase, and exploring new 
restaurants. Rusty is dedicated 
to endurance training and 
distance running, while Rachel 
enjoys horseback riding.

Community Leaders
Rusty and Rachel Underwood do 
more than sell real estate; they are 
dedicated to uplifting their 
community, supporting 
their agents, and 
shaping the future of 
the industry. Through 
strong relationships, a 
commitment to service, 
and a passion for real 
estate, they continue 
to set a new standard 
in Kentucky’s real 
estate market.

Working together has 
been one of the most 
rewarding experiences.
It’s not just about the business; 
it’s about building something 
meaningful and lasting, together.”
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Elevating the Industry, One Inspection at a Time!
PHOTOS BY JARON JOHNS  ••  BY ELIZABETH MCCABE

CHC Home Inspection

AFFILIATE SPOTLIGHT

“We are striving to provide the best customer service we possibly can,” says Clay Hoskins, 
owner of CHC Home Inspection. Exceptional customer service is the cornerstone of his 

thriving company. But CHC Home Inspection is far more than just another home inspection 
company—it is a trailblazer, setting a new industry standard by integrating cutting-edge 

service, expert knowledge, and an unwavering commitment to excellence.

Redefining the Standard in Home Inspection Services

Making An Impact 
As a former general contractor specializing in residential and 
commercial construction, Clay had long envisioned owning a 
building company. However, the 2009 mortgage crisis brought 
his construction business to a halt, leading him to explore new 
opportunities. A brief stint in a family wood-shaving business 
reinforced his desire to return to the building industry—but 
this time, he aimed to revolutionize it.

Before reigniting his building company, Clay pursued his home 
inspection license and real estate license, initially planning 
to balance both industries. He soon had a change in heart. 
“Before I started my building company, I started doing home 
inspections. I loved doing home inspections for people. It 
was the most rewarding thing I had done in my professional 
career,” Clay shares. Fully dedicating himself to the home 
inspection business, he transformed CHC Home Inspection into 
a powerhouse of service, expertise, and innovation. 

More Than Just Inspections—A Full-Service Resource
As CHC Home Inspection grew, so did its range of services. No 
longer just a standard home inspection provider, the company 
evolved into a comprehensive resource for homebuyers, 
sellers, and real estate professionals. 

“We’re not just in the home inspection business—we’re in the 
business of serving people,” Clay explains. “At this point, we’re 
more accurately described as a customer service company that 
happens to perform home inspections.”

“WE ARE STRIVING TO PROVIDE THE BEST 

CUSTOMER SERVICE WE POSSIBLY CAN."

CHC Home Inspection provides an extensive suite of services, 
including radon testing, termite inspections, mold assessments, 
septic and sewer inspections, pool and spa evaluations, 
chimney inspections, and manufactured home foundation 
certificates. One of its most invaluable additions to real estate 
professionals and buyers/sellers alike has been cost estimates 
for necessary repairs, offering buyers a strategic advantage 
when negotiating and/or budgeting for home improvements.

Recognizing the need for even greater industry support, CHC 
Home Inspection launched a separate business, Clear 2 Close 
Contracting. This venture assists listing agents in preparing 
homes for sale and making necessary repairs during 
contract negotiations. “About 90 to 95 percent of our home 
inspection business comes from the buyer’s side,” Clay notes. 
“With Clear 2 Close Contracting, we can also support sellers 
and listing agents in a way that truly moves transactions 
forward.” Clear 2 Close currently performs contract repairs, 
new home and addition/renovations and has added radon 
mitigation / septic installation for 2025.
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shelf
Custom Glide-Out
Shelving for New or

Existing Cabinets

confidenceconfidence
859-681-6601

FREE Design
Consultations. 

For more information about CHC Home Inspection and 

how they can assist with your real estate needs, visit 

CHC Home Inspection’s website or call 859-388-0530.

CONTACT

US!

The Power of an Elite Team
A major factor in CHC Home Inspection’s industry 
dominance is its people. Business Manager, Anna Caskey, 
emphasizes that the company’s character and culture set it 
apart. “We have an elite team—highly skilled, service-driven 
professionals who take pride in what they do,” she says. 
“Clay is incredibly family-focused and ensures everyone 
maintains a healthy work-life balance. That’s why we 
continue to attract the best talent.”

Clay is highly selective in hiring, prioritizing individuals with 
strong character, communication skills, problem-solving 
abilities, and professionalism. “You can train anyone on the 
technical aspects of a home inspection, but you can’t train 
someone to be personable and effectively communicate. People 
either have that skill or they don’t,” he states.

This commitment to top-tier personnel has fueled significant 
expansion. Just a year and a half ago, CHC Home Inspection 
had only six employees. Today, the team has grown to 13 on 
the home inspection side and another 13 within Clear 2 Close 
Contracting. With an impressive 33% growth in 2024, the 
company is redefining industry expectations.

“Our team is just exceptional,” points out Clay. “I can’t say 
enough great things about them.”

A Future Defined by Leadership and Balance
Looking ahead, CHC Home Inspection envisions further 
expansion, including launching a consulting company to 

serve as a third-party resource for real estate agents, property 
owners, buyers, and sellers. However, Clay remains steadfast 
in his commitment to maintaining a strong work-life balance—
for himself and his team.

“I’m very family-oriented,” Clay reflects. “When I ran my 
construction company years ago, I let my work ethic consume 
me, and I didn’t prioritize my personal life. As my children 
grew older, my wife reminded me to make time for family. 
Now, as our inspection company continues to grow, I want to 
ensure that our team isn’t overworked and that they have time 
for their families as well.”

CHC Home Inspection isn’t just a business—it’s a movement. 
From providing top-tier customer service to fostering a work 
culture that values people above all else, Clay and his team 
continue to push boundaries and set new benchmarks in the 
home inspection industry. And with five-star reviews rolling in, 
one thing is certain: CHC Home Inspection isn’t just exceeding 
expectations—it’s redefining them.
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AGENT ON FIRE

Sarah
Arvin
BY BRETT RYBAK 

PHOTOS BY RENEE HENSLEY PHOTOGRAPHY

Sarah
For Sarah Arvin, 
family and giving back 
aren’t just values, they 
are the foundation 
of everything she 
does. Her path wasn’t 
a straight one, but 
every turn, every 
challenge and every 
opportunity helped 
shape the mother, 
wife and REALTOR® 
she is today.

Before stepping into real estate, 
Sarah built a life centered around 
her family. She spent years working 
at a Chicagoland-based potato chip 
company, but with children and travel 
to work from Indiana, she found 
herself struggling with the daily juggle 
of daycare drop-offs and corporate 
demands. It was then that she made a 
life-changing decision.

“I thought I wanted to be a stay-at-home 
mom,” Arvin recalls with a laugh. “That 
lasted all of 32 seconds. I have to help 
others. I need to.” 

Instead of returning to the corporate 
world, Sarah started a business that 
allowed her to be home for her family. 
But as her kids grew, so did her desire to 
take on something new, something that 
still allowed her to care for people in a 
meaningful way.

That’s when real estate found her, 
something her husband actually 
always told her she would be good 
at. She never thought so because she 
wasn’t a “sales” person. 

Arvin started her real estate journey 
in Indiana in 2016, quickly making 
a name for herself as a dedicated, 
hands-on agent. She wasn’t just selling 
houses. She definitely wasn’t being a 
salesperson. She was helping families 
find their place in the world. But when 
three of her four children chose to 
attend the University of Kentucky, and 
her husband, Joe, longed to return to 
his Bluegrass roots, the family made the 
move to central Kentucky.

“I had built a strong business in Indiana, 
and I wanted the same here,” Arvin 
said. “I didn’t want to just be another 
name on a roster. I wanted to work 
somewhere that valued personal 
connection, where I could truly guide 
and serve people. That’s why I chose The 
Agency. From the moment I walked in, I 
knew I had found my place.”

The move wasn’t just about her 
career. It was about making sure her 
husband, Joe, felt at home again, too. 
A charismatic chef with a larger-than-

life presence, Joe had built a career in 
the corporate culinary world and even 
made appearances on Big Brother, 
Cutthroat Kitchen and The Taste with 
Anthony Bourdain. But after moving 
back, Sarah saw that he needed a way to 
reconnect with the community he loved.

“Joe is my hero, our family’s hero, 
every single day,” Arvin said. “He’s the 
one who walks into a room and makes 
people feel like they belong. So I called 

all the TV stations and told them they 
were missing out on him.”

It wasn’t long before Joe was back on 
the air, appearing on FOX 56 Sunday 
mornings. But in true Arvin fashion, he 
didn’t just use the platform for himself. 
He used it to give back.

“Giving back is non-negotiable for us,” 
Arvin said. “Joe used his connections 
to help raise money and awareness 
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for those in need. He helped get 
new refrigerators for IGA in his 
hometown of Wilmore, and when 
eastern Kentucky was devastated by 
catastrophic flooding, he was there 
handing out thousands of burritos 
cooked in our own home with a quickly 
tossed together crew of volunteers - to 
people who had lost everything.”

That spirit of generosity is woven into 
everything Arvin does. She organizes an 
annual community blood drive at her 
office, and through Homes for Heroes, 
she donates a portion of her commission 
to help cover closing costs for military 
members, teachers, firefighters, police 
officers and healthcare professionals. 
But perhaps her proudest achievement 
is seeing that same heart for service 
reflected in her children.

“My kids are my world,” Arvin said. 
“And now, each of them is out there 
taking care of others in their own way.”

Her oldest, Alexxa, is a newly-married 
cosmetologist and soon-to-be mom, 
ready to start a family of her own. Levi, 
her son, is a natural entrepreneur, 
thriving in sales with Verizon. Then 
there are the twins—Morgan, who 

works as a nurse tech at UK Children’s 
Hospital and has a special love for 
both young kids and the elderly, and 
Meghan, her fearless firecracker, 
who is preparing to graduate with 
a degree in elementary education 
and a minor in anthropology.

For Sarah, real estate isn’t just about 
houses. It’s about people. It’s about 
making sure families feel safe, 
supported, and empowered in 
their decisions.

“It’s all about doing what’s right,” 
she explains. “If I wouldn’t let 
my own family do it, I won’t let 
my clients do it. Who you hire 
matters. Who you surround 
yourself with matters. I’m not 
here for a quick sale—I want 
my clients to become part 
of my family. Whether it’s 
real estate or anything 
else, I want them to 
know they can call me 
anytime. Because at 
the end of the day, 
I’m here to help. I 
want to take care of 
others at my core. 
It’s what matters.” 

It’s all about doing what’s right. 
If I wouldn’t let my own family do 
it, I won’t let my clients do it. 

MARTIN SHREFFLER
OWNER

REALTOR SIDEKICK PARTNER PROGRAM
• PRIORITY SCHEDULING
• FREE ROOF PRE-INSPECTIONS
• FREE DRONE SCAN REPORTS/PICTURES

REALTOR SIDEKICK PARTNER PROGRAM
• PRIORITY SCHEDULING
• FREE ROOF PRE-INSPECTIONS
• FREE DRONE SCAN REPORTS/PICTURES

We’re the Top Dog in Roofing
SAVING THE DAY, ONE CLOSING AT A TIME!

LOCALLY OWNED, NATIONALLY BACKED

We’re the Top Dog in Roofing

WWW.MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

GIVE US A HOWL!
859-832-0123
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Carlos
COVER REWIND, FROM APRIL 2024

Discover the best  pizza and speakeasy-sty le cocktai ls  across Kentucky,  Indiana,  Ohio ,  and Tennessee. What began as a smal l  s l ice shop on Mi l l  Street  in

Lexington,  KY,  in  20 0 6 has grown into ten locat ions,  including seven featuring our s ignature Wiseguy Lounges. Known for  our hand-tossed pizza,  expert ly

crafted cocktai ls ,  and an impressive bourbon select ion,  Goodfel las del ivers authentic f lavors and an unforgettable atmosphere. Vis i t  us in  Lexington,

Louisvi l le ,  Covington,  Indianapol is ,  Cincinnati ,  or  Chattanooga,  and experience a s l ice of  New York in your neighborhood.

C
arlos Elliott of Tru Life Real Estate grew up in Chicago, 
shaped by humble beginnings and the sacrifices of his 
hardworking single mother. Encouraged to pursue 

education, he attended Bluegrass Community and Technical 
College and dreamed of becoming a police officer. He worked 
as a corrections officer for three years before transitioning into 
industrial jobs, eventually excelling as a distribution manager 
for 15 years. At 21, he purchased his first home, sparking his 
interest in real estate.

In 2018, a retired REALTOR® encouraged him to consider real 
estate as a career. Carlos earned his license in 2019 while 
working full-time. By 2021, he took a leap of faith, leaving his 
secure job to pursue real estate full-time. Though he faced 

challenges after exhausting his initial network, he adapted by 
learning new lead-generation strategies, including social media 
and Google ads.

Carlos has since built a thriving business based on trust and 
client satisfaction. Outside of work, he cherishes time with his 
wife Rosa and their three daughters. Together, they have been 
dedicated to a church bus ministry for 16 years, impacting 
young lives in Lexington.

A passionate sports fan, Carlos enjoys following Chicago teams 
and the UK Wildcats. Looking ahead, he aspires to form a real 
estate team to mentor new agents. With a strong work ethic 
and a heart for service, Carlos continues to make a lasting 
impact in real estate and his community.

Elliott
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Trusted Trades are valuable affiliates who know how to serve 
the needs of REALTORS®. You may not require their services for 
every transaction, but when the need arises, you’re grateful for 
them. This group of partners is critical to your business. Most 
importantly, these Trusted Trades will get the job done and make 
you look awesome to your clients!

YOU ASK. WE DELIVER.

TURNING
HOUSES
INTO HOMES
• Vacant Home Staging
• Furniture Sales
• Short Term Rental Furnishing Packages
• Model/Spec Home Staging

859-255-2800 • WWW.WESETTHESTAGE.COM • CHASE.BALLINGER@WESETTHESTAGE.COM

Staging 

Gabriel McBride
606-510-7628
1075photography.com

Real Estate Media

Exterior Cleaning

Exterior cleaning to make properties
look their best!

Window & Gutter Cleaning,
House & Pressure Washing

Free estimates 859-972-7154 

Commercial & Residential Insulation

• Spray Foam
• Blown-In Cellulose
• Acoustical Spray-On
• Fireproofing
Serving Lexington &
surrounding areas

NEW! Now offering 
Concrete Lifting! 

Info@Thermospraylex.com
(859)293-4606

Thermal, Moisture, &
Mold Resistant

Insulation

Barry Corse
Vice-President

Electrical 
The

859.887.4500
MrElectric.com/Central-Kentucky

Your Properties Need
to Stand Out

SPARK

Glass Repair

GlassDoctor.com/Lexington
859.402.1331

Your Go-To Glass Pros for Picture-Perfect Listings
Glass Repair, Replacement and Installation

Barry Corse

Concrete Lifting

Trusted Trades

859.893.2602 • FromHereToThereKY.com

WITH EXQUISITE CARE

All that’s important,
moved and transported:

The Premier Movers of the Bluegrass
Partner with the only 5-star moving

team in the state!

SPEED KINGS
OF THE

MORTGAGE TRACK!

Equal Housing Opportunity- MIG NMLS #34391. Scott Mayes NMLS #32564, Laryssa McConnaughhay NMLS #32545, Lesley Sinks NMLS #607155, Dali Webb NMLS #2572500

Get in the Winner’s Circle–
Partner with the Best!
859-286-4300 | MIGKentucky.com  

Scott Mayes
Branch Manager

MortgagesByMayes.com
Laryssa McConnaughhay

Sales Manager
LoansWithLaryssa.com

Lesley Sinks
Loan Officer

LesleyTheLender.com

Dali Webb
Loan Officer

MortgagesByDali.com
Hablamos Español!

SPEEDY CUSTOMER FOLLOW-UPS FAST PRE-QUALIFICATION PROVEN TRACK RECORD & REPUTATION
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"Marcus was always willing to help. He was always communicating every 
step of the way and made the home buying process super easy. He was 
confident and always helped with possible offers on houses. Truly an 
amazing worker and you guys are so lucky to have him! We cannot thank 
Marcus enough!" - Lauren
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Loan Officer | NMLS# 2169498

Simple Mortgage
Fewer Fees
Lower Rates 

859-321-5437
10140 Linn Station Rd
Louisville, KY 40223
Mhundley@statewidemortgage.com
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