











Blending her love for real estate
with her love for animals, Liz hosts
unique client appreciation events.
For one memorable event, she
rented a barn space where clients
enjoyed a petting zoo, horse rides,

a bounce house, games, and BBQ.
“The biggest hit was the snow cones,”
she laughs. One client even tagged
her in a heartfelt Facebook post,

THEIR NEEDS,
INTERESTS, AND
WELL-BEING ARE
MY TOP PRIORITY.

thanking her for making his daughter’s
dream of riding a horse come true.

For Liz, real estate is a ministry. “I

show up with a warm smile and

open heart, ready to serve and give
back,” she shares. One of her greatest
compliments was from a client who
said, “Liz, you're not here to make a
living; you’re here to make a difference.”

This could be yours!

W ith Virginia Housing program s, low down paym ents,

30 year fixed-rate mortgages and more,

our Mortgage Lenders can help you
get into your new home!

THE INFORMATION CONTAINED HEREIN (INCLUDING BUT NOT LIMITED TO ANY DESCRIPTION OF
THE COMPANY AND ITS LENDING PROGRAMS AND PRODUCTS, ELIGIBILITY CRITERIA, INTEREST
RATES, FEES AND ALL OTHER LOAN TERMS) IS SUBJECT TO CHANGE W ITHOUT NOTICE.
RESTRICTIONS APPLY. THIS IS AN ADVERTISEMENT AND NOT A COMMITMENT TO LEND

FIRST NATIONAL BANK NMLS #424216 (N\MLSCONSUMERACCESS.ORG) EQUAL HOUSING LENDER.

Virginia
Housing

v’ Commercial
& Residential

v Move-In &
Move-Out

v Mold & Fire \
v Painting |
v Restoration
+ Much More

TJs SUPERIOR
CLEANING
540-815-9555

Iatonyaone583@gmai|.com

LAY

HOME SERVICES

NEXT-LEVEL INSPECTIONS
for Top-Tier Agents

Ask About Requesting Repairs Directly From Your
Home Inspection Report To Expedite Your Next Closing!

The Premier Home Inspection & Radon Testing
Company in Central and Southwest Virginia!

e

Commercial, Residential, Pest Inspections, Radon and Water Testing

Call, Text, or Email To Easily Schedule Your Next Inspection!

brian@theacecrew.com | theacecrew.com
A veteran-owned company. InterNACHI Certified Professional Inspector® State of VA LIC#3380001082
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MR REAL ESTATE TEAM

STORY BY MADDIE PODISH ¢ PHOTOS BY KRISTINA ROSE PHOTOGRAPHY

Jonathan and Megan Lazaro, a
dynamic duo with the MR Real
Estate Team, are redefining
the meaning of teamwork

in real estate. Jonathan has
been in the industry for five
years, but his journey began
in finance and investments.
While helping clients plan
their financial futures, he met
Jay Mandell, now his broker,
who quickly recognized his
potential and encouraged

him to explore real estate.
Jonathan took the leap,

and when he approached
Megan about making the
switch, she didn’t hesitate.

“I knew he would kill it,” Megan
says proudly. However, real
estate wasn’t new to them—
they had already gone through
the home-buying process
themselves. “I tell people all the
time that it is the easiest thing
I’ve ever done because when
you’re really passionate about
what you do, it doesn’t feel

like work,” Jonathan shares.

For Jonathan and Megan,
working together was never
a question. As a stay-at-home
mom, Megan was already a
“superhuman” in Jonathan’s

eyes, managing their household
and raising their children. When
his real estate business began
taking off, Megan stepped in
seamlessly, just as she had done
during his time in finance. “We’ve
always been a team, no matter
what we are doing,” Jonathan
explains. Though Megan officially
obtained her license in July 2024,
she had already been working
alongside Jonathan for over a year,
naturally gravitating toward the
administrative side while Jonathan
goes out in the field meeting and
serving clients. Megan excels at
handling the paperwork side of
things. “I like to have everything
in order to ensure clients have a
smooth experience with the entire
process,” she notes. But make no
mistake—Megan isn’t afraid to get
her hands dirty, often stepping in
to help with manual labor while
managing their rental properties.

Their teamwork extends far beyond
business. From the beginning, faith
and resilience have underscored
their relationship. Jonathan recalls
praying that the next woman he met
would be his wife, and then came
Megan, a sweet local girl who stole
his heart. Married for 12 years,

they left Belize and all they knew

to start fresh in the United States.
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After experiencing Oregon’s
damp weather, Jonathan
urged Megan to consider a
change—this time, a coast-
to-coast move from West

to East. Through multiple
trials, they finally settled in
Roanoke, where Jonathan
believes their past challenges
have strengthened them for
anything the future may hold.

Their success in both
business and marriage

is rooted in open
communication. Jonathan
acknowledges how easy it
is to get caught up in work,
so he makes a conscious
effort to stay grounded,
always reminding himself
that he and Megan are

on the same team. Megan
emphasizes the importance
of seeing things from the
other person’s perspective
to resolve conflicts early.

As they continue to grow
their business, the Lazaros
are establishing themselves
in the luxury market while
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also serving the Latino
community, thanks to

Jonathan’s bilingual abilities.
Regardless of background or
budget, every client receives

the same level of exceptional

service. Jonathan sees it as
a privilege to inspire others
in their real estate journey,
whether buying, selling, or
investing. “If we, as a young
couple not having grown up
in the United States can do
it, so can they,” he asserts.

Jonathan’s real estate
success stems from his
commitment to service

and his unyielding drive

to improve. Entering

the industry during the
chaotic COVID-19 market,
he didn’t back down. He
actively sought feedback
from experienced

agents, strengthening his
relationships within the
industry and ensuring the
best outcomes for his clients.
Transparency remains

a cornerstone of their
business, always reminding

clients that they are there
to support, not push.

Looking ahead, Jonathan is
preparing for his broker’s
license but isn’t in a rush
to expand his team. “I don’t
want to recruit—I want to
attract people who want

to work like us and have

a mindset of continuous
learning,” he explains.

“Real estate has changed
our lives in so many ways,”
Megan reflects. Despite
their busy schedules,
family remains their

top priority. Their three

sons—Fabian (10), Sebastian
(7), and Damian (4)—share
unique birthday connections
within the family. The family
enjoys spending time at
Smith Mountain Lake, with
dreams of owning a getaway
home there. The couple also
enjoys mountain biking,
including rides up to the
Star, and cherishes simple
moments together, whether
over a cup of coffee or a
neighborhood walk. Fun fact:
They recently started taking
dance lessons together and
are thoroughly enjoying it.

As professionals, Jonathan
and Megan are committed

to providing top-tier service
while fostering a culture

of collaboration over
competition. Their philosophy
in business is simple yet
profound: “Don’t chase money;
learn to serve better.” Every
day, Jonathan’s challenge is

to be better today than he

was yesterday, a mindset that
has propelled their success.
Their matching wrist tattoos,
Megan’s “Rise up Queen” and
Jonathan’s “Rise up King,”
serve as reminders to rise
above the small struggles and
focus on the bigger picture.
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Q: WHO RECEIVES THIS MAGAZINE?
A: The magazine goes to the top 300 real
estate agents in Central and Southwest
Virginia, based on their sales volume from the
previous year, and our preferred partners.
With thousands of agents in the region, being
part of this elite group is a testament to your
hard work, dedication, and success.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe in the power of collaboration
and growth through a strong professional
network. We bring together the top 300

real estate agents and preferred partners

in each market to form an exclusive,
high-achieving community. We share

their stories, successes, market trends,

and upcoming events—anything that

will connect, inform, and inspire.

Q: DOES Real Producers HAVE EVENTS?
A: Yes! We host exclusive networking events
throughout the year.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: Anyone on the Top 300 list can nominate
other real estate agents, businesses, brokers,
owners, or themselves. Office leaders can
also submit nominations. We review all
agents who come to our attention. Since
we don’t know everyone’s story, we rely on
your nominations to highlight deserving
candidates. While we cannot guarantee a
feature, we encourage you to meet with
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Betty, support Real Producers, and attend our
private events to increase your chances.

Q: WHAT DOES A FEATURE STORY COST?
A: Feature stories are entirely free, so we
encourage nominations.

Q: WHO ARE THE PREFERRED PARTNERS?
A: They are the best local businesses in
their category, and you can find them in our
index at the front of the magazine. We do
not select businesses at random or accept all
who approach us. Every business featured
has been recommended, ensuring credibility
and quality. Our team conducts additional
vetting to ensure businesses align with our
standards and add value to our network. We
aim to create a powerhouse network of top
real estate agents and trusted companies to
strengthen our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: To recommend a business that
collaborates with top real estate

agents, contact Betty Lee at bettylee@
realproducersmag.com | 336-414-3324.

+/ WHERE YOU CLOSE MATTERS.

» Available and flexible
Extended office hours
Travel to meet clients

PREMIER
TITLE or VA

Remote closing options available for out of town and out of U.S. clients

WHERE F
MIdd?

LEAD TO

FOREVER HOMES.

Photography That Stands Out
Aerial Views That Impress
Immersive Virtual Experiences

Floorplan J

Walkthrough Reel
$295 RN

40 HDR Photos
5 Drone Photos

434-608-9863 | skinnermediaco.com

AMERICAIN

MOVING AND STORAGE

434-525-3444

Moving
Your Clients'
Precious

Cargo |
With Care

% LOCALLY OWNED VETERAN %

Full-Service Local & Long-Distance Moves
Licensed Bonded & Insured

SERVING (but not limited to): CENTRAL AND SOUTHWEST VIRGINIA
americanmovingnstorage.com
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MEDIA CO.

PHOTO - VIDEO : DRONE : FLOOR PLANS
3D TOURS . VIRTUAL STAGING « TWILIGHTS

PACKAGES STARTING AT $195
BULK PRICING AVAILABLE

- N APPALACHIAN FOUNDATION
'§$?‘ SERVICES

540-251-4391

WWW.APPLLC.ORG SALES@APPLLC.ORG

BASEMENT&CRAWLSPACE .
STRUCTURAL & FOUNDATION REPAIR
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Edgar Tuck

YOUR EASY BUTTON

K FreedomPFirst
MORTGAGE

VP Mortgage Loan Originator
Roanoke/Lynchburg/SML Markets

NMLS 659525
Office: (540) 401-8073
Cell: (540) 871-0940

Serving the Smith Mountain Take firea

We shop hard so your clients
don’t have to.

We search the very best companies to find the
right bundles and policies.
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b;;éx YARGAS

SERVING VIRGINIA AND SURROUNDING STATES
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Albert Vargas, Agency Owner

540-469-5115
albert.vargas@goosehead.com

CLOSING DEALS,
OPENING DOORS

T e

Real Estate Settlement Agency

117 East Court Street « Rocky Mount, VA 24151

(540) 483-8696 EXT. 3

pafurrow@courtsttitle.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Grow Your Business '}
With a Trusted y
Title Partner! :

ues

ointing you in
O rth the righi{lirection..f'
I T L E

one closing at a time!

Why You Should Put Down Robts With True NSII.I'"!:I)’__\T'tIe‘_______,. .

* SECURE ELECTRONIC EMD & CONTRACT SUBMISSION ;
* IN-HOUSE NOTARIES FOR MOBILE & E-CLOSING SERVICES
* PROACTIVE COMMUNICATION P 2l

* ACCESS TO TITLE TOOLBOX PROPERTY DATA

* SECURE DOCUMENT STORAGE FOR BUYERS & SELLERS

* COMPLIMENTARY SECURE WIRING OF PROCEEDS & COMMISSIONS
* OUR COMMITMENT TO EXCELLENCE ON EVERY CLOSING WE HANDLE

Chad Stuart

Business Relationship Manager  540-951-0324 | TrueNorthTitle.com



