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Scan Here to
Learn More

We've been helping customers afford
the home of their dreams for many years

and we love what we do!

"If I could give 10 stars or more I would,
this isn't my first rodeo going through the

mortgage process but it is my first time dealing
with someone as competent, caring, witty and

professional as Blaise." - Lisa S., Google Review

"My daughter and I are forever grateful for
Blaise and his team in making our dream

come true for first-time homebuyers.
We will recommend you to everyone

we know." - Jacqueline G, Google Review

NMLS: 2432547 Blaise Menzoni • Branch Manager
(856) 692-9494 • bmenzoni@nationone.com

Visit the NMLS Consumer Access website for regulatory information about Nation One Mortgage Corporation. Licensed and approved in 
CA, CT, DE, FL, GA, IL, KY, MD, MA, MI, MN, NH, NJ, NC, OH, PA, SC, TN, TX, VA, WI (NMLS ID 95618). Georgia Residential Mortgage 

Licensee. Licensed by the N.J. Department of Banking and Insurance | ©2024 Nation One Mortgage Corporation. For informational purposes 
only. No guarantee of accuracy is expressed or implied. Programs shown may not include all options or pricing structures. Rates, terms, 

programs and underwriting policies subject to change without notice. This is not an offer to extend credit or a commitment to lend. All loans 
subject to underwriting approval. Some products may not be available in all states and restrictions may apply. Equal Housing Opportunity.
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• Seamless Transactions
• Open Communication
• Personalized Service

Give us a call.�

Kristen Cappitelli
(908) 621-1192 | goodtobehometitle.com�

Kristen@goodtobehometitle.com

Working with us is a breeze!

EMAIL CONTRACT
All you need to do is 
email over the contract 
and we’ll take it from 
there!

SIT BACK & RELAX
Within a few days, we'll 
have everything ready.

CLOSING TABLE
Let's sign some papers!

CELEBRATE!
We make the process 
easier for you, so you 
can focus on your 
client and celebrating.WANT TO BE FEATURED AS A

RISING STAR? 
For more information, to nominate or 
to request to be featured, please email ​
info@southjerseyrealproducers.com

5 years or less in the business

At least $3 million in sales in one calendar year

Active on social media

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S O U T H  J E R S E Y

O R  K N O W  S O M E O N E  W E  S H O U L D  F E A T U R E ?
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SCAN HERE
T O  L E A R N
M O R E !

MATTHEW BOYCE
856.671.0642
Mboyce@maxloans.com
Owner of Maximus Mortgage
NMLS: 218534

MAXLOANS.COM

Powered By

Introducing...
A New Bridge Loan Option
For Your Buyers

How It Works
With the Equity Bridge Program your buyer will not only be NON-CONTINGENT on 
selling their current primary, but they also can use up to $650,000 of their current 

home's equity to give them options when buying and selling.

*This is a co-marketing piece with Knock Lending, LLC, NMLS #1958445. All Rights Reserved | www.knock.com | 866.966.1695 | Consumers are entitled to shop around for the best lender for their needs. Emm Loans, LLC NMLS #2926, dba 
Maximus Mortgage Advisors is an Equal Housing Lender | www.maxloans.com | 856.671.0642 | 1950 Route 70 E, Suite 300, Cherry Hill, NJ 08803 | Branch NMLS #2926 | Products contained are not offered through EMM LOANS LLC or any of 
its DBA's. Make sure you understand the features associated with the loan program you choose, and that it meets your unique financial needs. This communication is not an offer for extension of credit or a commitment to lend. 
Elibility is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral, and all applicable underwriting requirements. Not all programs are 
available in all areas. Https://www.emmloans.com/state-licensing/. Offers may vary and are subject to change at any time without notice. https://www.nmlsconsumeraccess.org/EntityDetails.aspx/Company/2926.

Get pre-qualified
Find out if your current 
home is eligible for the 
program.

Begin pre-approval
Once your current home is 
eligible, apply for your new 
mortgage with the Maximus 
team.

Get your new mortgage
Get your pre-approval to 
start shopping.

Find your dream home
Once you find your dream 
home, you'll work with your 
agent to make a competitive, 
non-contingent offer - and win!

Start planning your move
Only move once when you 
close on your dream home!

Enjoy life in your new place
Pay your new mortgage - 
Knock will cover payments on 
your old mortgage for up to 6 
months until it sells.

Prep the old house for sale
The program gives you up to 
$35,000 to make updates and 
repairs on your old house.

List with ease
Your agent will list your house 
and manage showings with 
potential buyers as usual.

Sell for top dollar
Once your house sells, your 
HomeSwap™ is complete!

1 Get Your New
Home Loan 2 Buy Your New

Home First 3 Sell Your Old
House

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BUILDER

Estates at Oldman’s Creek 

by RE/MAX of Cherry Hill

(609) 510-1200
EstatesatOldmansCreek.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312
StrategicGifting.com

HOME &  

PROPERTY INSPECTIONS

Dobbins Home 

Inspection, LLC

(609) 868-1053
DobbinsHome
Inspection.com

Vitale Inspection 

Services, LLC

Carlo Vitale

(609) 751-8048
VitaleInspection.com

HOME WARRANTY

First American 

Home Warranty

(609) 471-8822
FirstAmRealEstate.com

INSURANCE

Evergreen Lake Agency, LLC

Lisa Carney

(856) 202-8090
bit.ly/EvergreenLakeAgency

MORTGAGE

Gateway Mortgage

Chris Wilhelm

(856) 810-1222
GatewayFirst.com/
locations-atms/Chris-Wilhelm

Logan Lending

Joseph Logan

(856) 430-3945
LoganLending.com

Maximus Mortgage Advisors

Matt Boyce

(856) 671-0642
MaxLoans.com

Nation One Mortgage

Blaise Menzoni

(856) 297-7087
NationOne.com/loan-officer/
Blaise-Menzoni

PHOTOGRAPHY  

& VIDEOGRAPHY

Kellyman Real  

Estate Photography

(609) 807-8071
KellymanRealEstate
Photography.com

STAGING

Actual Spaces

(609) 957-9892
ActualSpaces.com

TITLE SERVICES

Good To Be Home Title

(908) 621-1192
GoodToBeHomeTitle.com

Surety Title

(856) 988-8900
MySurety.com

TRANSACTION 

COORDINATOR

Transaction  

Coordinator Solutions

La Onque Ellis

(856) 318-4458
TransactionCoordinator
Solution.com

Is your client searching for a
luxurious retreat close to metro areas?

Their dream home awaits at The Estates at Oldman’s Creek! 

Located in peaceful Pedricktown, our community of luxury estate homes

features generous lot sizes, quality construction, and the ability to semi-tailor designs.

With impressive architectural style, choice of models and elevations, and attention

to detail, Costa Homebuilders will create the perfect home for your client's family.

Patricia A. Fiume
C: 609-510-1200
O: 856-424-4040 ext 147
PatFiume@hotmail.com
EstatesAtOldmansCreek.com
RE/MAX of Cherry Hill
1736 Route 70 E., Cherry Hill, NJ 08003
Each office is independently owned and operated. 

Please contact Pat for a personal tour.

Builder's Fall Special 
FREE Gourmet Kitchen

& FREE Standard 1st Floor
Hardwood Floors

ALMOST
SOLD OUT!

2 Lots & A Few Quick
Delivery Homes Left!
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KELLYMAN REAL ESTATE PHOTOGRAPHY
Photos • 3D Matterport Virtual Tours • Drone • Video 

REQUEST AN APPOINTMENT TODAY!
609-807-8071  •  KREPV.com

Hometown Insurance Agency 
Providing You & Your Customers 
the Service You Deserve!

HOMEOWNERS • AUTO • LANDLORD • COASTAL • COMMERCIAL • LIFE

Call to see if we can help make
the right insurance decisions for
your customers & your business.

Lisa Carney
856.202.8090
lisa@evergreenlakeagencyllc.com
bit.ly/EvergreenLakeAgency
190 N Evergreen Ave, Suite 208, 
Woodbury, NJ 08096

Experience: 31 years of experience as an Insurance agent
Languages spoken: English
Neighborhoods served: Gloucester County, Camden County,
Burlington County, Atlantic County, Pennsylvania, and Delaware
Licensed in: NJ, PA, DE, VA

To view our magazine online, visit 
southjerseyrealproducers.com and 
look for “magazine” or scan this QR 
code. (Password:connecthere@sjrp)

If you are interested in nominating REALTORS® to be featured in the 
magazine, please email Wendy@RealProducersKBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not 
necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the 
author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not 
endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.

Chris Kellyman 
Photographer

Melissa Gale
Associate Publisher

Kristin Brindley
Publisher

Lexy Broussard 
Client Relations

Wendy Ross
Operations Manager

M E E T  T H E  S O U T H  J E R S E Y  R E A L  P R O D U C E R S  T E A M
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(609) 868-1053  |  Office@DobbinsHomeInspection.com  |  DobbinsHomeInspection.com

Proudly inspecting the entire South Jersey 
area, Philadelphia & Jersey Shore.

600+ 5-Star Reviews

• Residential Inspections

• Condo Inspections

• Mold Testing

• WDI Inspections

• Radon Testing

• Sewer Scopes

Did You Know?
You can quickly see our 
availability AND pricing online. 
Schedule today!

When buying or building a home, it's a great idea to get a home 
inspection done. However, there may be some myths you want 

to be aware of before you begin.

If the home inspector 
finds something needing 
repair, it must be fixed 
before closing.

FACT:
Negotiations on what needs to be fixed before 
closing are left to the parties of the purchase 

agreement or their real estate experts. However, the 
findings in the inspection may have a bearing on the 

value of the property and may be useful in 
negotiating for repairs to sub-standard components.

HOME INSPECTION MYTHS DEBUNKED

MYTH:

Hello September, the Season 
of Change!

As we transition from the 
lazy, hazy days of summer 
into the crisp, invigorating 
days of autumn, there’s a 
sense of renewal in the air. 
September is a time of new 
beginnings, fresh starts, 
and the perfect opportu-
nity to set new goals and 
embrace change.

September is also a time for 
reflection as we look back 
on the memories made over 
the summer and the growth 
we’ve experienced. It’s a 
chance to appreciate the jour-
ney so far and to plan for the 
exciting months ahead. Let’s 
take this moment to reas-
sess our goals, reignite our 
passions, and prepare for the 
opportunities that lie ahead.

Mark your calendars for 
our Mastermind on October 
22nd! It’s going to be an 
amazing way to kick off the 
fall season.

As we step into September, 
let’s keep this quote in mind: 
“Autumn shows us how 
beautiful it is to let things go.” 
Here’s to embracing change 
and making the most of this 
transformative season.

Cheers to a September 
filled with new beginnings, 
fresh perspectives, and 
endless possibilities!

KRISTIN BRINDLEY 

Owner/Publisher
South Jersey  

Real Producers

313-971-8312
Kristin@kristinbrindley.com

NotePUBLISHER’S

For information on all South Jersey Real Producers 
events, email info@southjerseyrealproducers.com.

INDUSTRY
INSIGHTS

SEE YOU THERE!

S O U T H  J E R S E Y

A TOP EXPERTS MASTERMIND

Indian Cultural 

Center

October 22, 2024

powered by TEAM
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partner spotlight
By George Paul Thomas
Photos by Chris Kellyman

Meet Lisa Carney, the Agency Owner and President of 
Evergreen Lake Agency LLC, an insurance agency in Woodbury, 
NJ. With a passion for client education and a commitment to 
exceptional service, Lisa has established a reputation for trust-
worthiness and reliability in the insurance industry. Through 
her personal journey and professional dedication, Lisa embodies 
the values of integrity, compassion, and community engagement.

NAVIGATING THE PATH 

Lisa’s journey into the insurance industry is marked by resil-
ience and a desire to help others. In the 1980s, she worked in 
energy management for various utilities. However, a life-altering 
car accident in 1990 forced her to reassess her career path. “I 
was in a car accident that put me out of work. Not only had we 
just bought our home, but I had also found out I was carrying my 
son,” Lisa shares. “Being on disability was very difficult, so I had 
to learn about my condition, my rights as a client on disability, 
and how to navigate the system,” she adds. During this time, an 
opportunity presented itself through her insurance agent, lead-
ing Lisa to embark on a career in insurance.

Driven by her personal experiences and a mission to ensure 
others had the coverage they needed, Lisa became licensed and 
dove into the insurance industry in 1992. “I became licensed 
and began my career in insurance with a mission to make sure 
others had the coverage they needed and to make sure I was 
there to help them navigate the system,” Lisa notes. “Personal 
and professional risk management needs and claims are difficult 

EVERGREEN LAKE AGENCY LLC
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for many to understand, so education is the key to 
ensuring customers know their coverage and why 
they have it. This builds lasting trust and loyalty,” 
she emphasizes.

Her commitment to community service parallels 
Lisa’s dedication to the insurance industry. She 
has been actively involved with local non-profits 
for over three decades, helping them grow and 
become more efficient. She currently sits on the 
Board of Directors of the United Way of Gloucester 
County and serves on her church council. Recently, 
she concluded a ten-year tenure on the Board of 
Directors for the Gloucester County Chamber of 
Commerce, where she held several leadership 
roles, including Secretary, Vice Chair, Chairperson, 
and Immediate Past Chair. 

BUILDING LASTING RELATIONSHIPS

Located in Woodbury, New Jersey, Evergreen Lake 
Agency LLC stands out as a beacon of trust and 
reliability in the insurance industry. With a dedi-
cated team and a commitment to client education, 
this agency offers a comprehensive range of insur-
ance services to meet its clients’ diverse needs.

Led by Lisa, the Evergreen Lake Agency LLC team 
comprises seasoned professionals dedicated to 
providing exceptional service. Eleanor Daly, CISR, 
serves as the office manager and agency producer 
alongside Donna Barone, who also contributes as 
agency producer.

Its commitment to client education sets Evergreen 
Lake Agency LLC apart from similar businesses. 
Unlike many insurance agencies that simply sell 
policies, Evergreen Lake Agency takes the time 
to ensure clients understand their coverage and 
the reasons behind it. The agency is dedicated to 
being available for claims, providing advice, and 

at Subaru Park watching our Philadelphia Union play,” she 
adds, highlighting their genuine passion for the sport.

EMBRACING CHANGE AND CONTINUITY

As Lisa Carney contemplates the future, personally and pro-
fessionally, her vision is clear and focused. She looks forward 
to more grandchildren, new travel experiences, and spending 
playful moments with her beloved dog, Raven. “I will retire 
someday,” she admits, “but I’m sure I will always have a hand 
in the insurance industry, especially life insurance.”

Carney has a clear message for the top-producing Realtors 
in the area: Evergreen Lake Agency LLC is ready to provide 
comprehensive coverage for their clients in New Jersey, 
Pennsylvania, and Delaware. The agency offers various insur-
ance services, including homeowners, landlords, commercial 
property, vacant homes, and business insurance. Carney is 
particularly passionate about life insurance, a field in which 
she has seen countless impactful situations over her 30-plus 
years of experience. “If a client needs mortgage protection 

coverage, along with their homeown-
er’s coverage, we would love to be the 
go-to agency for their clients,” she 
states.

For more information, call Lisa 

Carney at 856.202.8090 or email 

lisa@evergreenlakeagencyllc.com

answering clients’ questions about their 
insurance needs. This approach builds 
lasting trust and loyalty, distinguishing 
Evergreen Lake Agency as a custom-
er-centric provider in the industry.

FINDING BALANCE BEYOND THE 

OFFICE

For Lisa, life extends far beyond the con-
fines of the office. With a deep-rooted 
commitment to integrity and a passion 
for family and leisure, Lisa embodies a 
harmonious balance between work and 
personal pursuits.

Away from the demands of her profes-
sional life, Lisa finds solace and joy in 
the company of her loved ones. Married 
to Mike for 35 years, the couple shares 
a love for travel, particularly to warm 
destinations where they can explore and 
snorkel. Their adventures are not limited 
to just the two; they often include their 
four grown children from VA to RI.

The Carney family circle has expanded 
even further with the addition of five 
grandchildren, each bringing their unique 
joy and energy. Lisa beams with pride 
as she anticipates the prospect of the 
younger ones starting their own families, 
further enriching their familial bonds.

In 2021, the Carneys welcomed a new 
member into their home—Raven, a half-
Lab and half-Great Dane rescue. Raven 
has quickly become the light of Lisa’s 
life, embodying the unconditional love 
and companionship that pets bring.

When not immersed in the insurance 
industry, Lisa and Mike relish their 
downtime as self-proclaimed home-
bodies. Their weekends often revolve 
around leisurely activities with friends, 
where board games like Catan take 
center stage. Lisa’s competitive spirit 
shines through during these game nights, 
adding excitement to the gatherings.

“We are both homebodies,” Lisa shares, 
offering insight into their preferred pas-
times and shared interests. “During MLS 
Soccer season, we spend a lot of time 

PERSONAL AND PROFESSIONAL R ISK  MANAGEMENT 
NEEDS AND CLAIMS ARE D IFF ICULT FOR MANY 
TO UNDERSTAND,  SO EDUCATION IS  THE KEY TO 
ENSURING CUSTOMERS KNOW THEIR  COVERAGE 
AND WHY THEY HAVE IT. 
THIS BUILDS LASTING TRUST AND LOYALTY.
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Ginamarie Durante, affectionately known as 
Gina or simply G, isn’t just a REALTOR® at 
Keller Williams Main Line Realty and Keller 
Williams New Jersey; she’s a force of nature 
in the real estate industry. Her clients often 
describe her as having “a friend on the inside,” 
a testament to her unique blend of expertise, 
empathy, and genuine care. This distinct 
approach sets Gina apart, making her not just 
a real estate expert but a trusted partner in 
achieving the dream of homeownership.

ROOTS AND BEGINNINGS 
Gina’s journey into real estate is deeply influ-
enced by her family heritage and varied profes-
sional experiences. Born in Philadelphia and 
raised in New Jersey, she grew up in Medford 
and Mount Laurel, NJ. Growing up in an entre-
preneurial family, she learned the values of hard 
work and determination early on. Her uncle 
owns Green Eggs Cafe, while her late grandfa-
ther owns Tony’s Tires. After his passing six 
years ago, the business was sold but still oper-
ates under its original name to honor his legacy.

Her father, a successful South Philadelphia 
business owner, managed South Philly Billiards 
and South Philly Video and was also a profes-
sional poker player. “I’ll always be thankful for 
him teaching me how to play poker and pool at a 
very young age,” Gina recalls.

Gina started her career as a dental sales 
representative, spending a decade in the field. 
She later owned a yoga and barre studio in 
Philadelphia, which became famous for its ani-
mal yoga events, which attracted media atten-
tion and contributed to animal sanctuaries.

Transitioning to real estate in 2021, Gina was 
drawn to the industry’s dynamic nature and the 
opportunity to build meaningful relationships. 
“Every day in real estate can bring new chal-
lenges and opportunities,” she explains. Gina 
quickly immersed herself in market trends, 
honed her negotiation skills, and leveraged 
technology to excel. Recently, she has begun 
taking on investment projects at the Jersey 
Shore in Avalon.

By George Paul Thomas  |  Photos by Devon Nichole Photosrising star

Her desire to positively impact and 
avoid a traditional 9-to-5 job drove 
her career change. Real estate 
allowed her to combine prob-
lem-solving and negotiation with 
her entrepreneurial spirit, creating a 
successful and fulfilling career.

A FAMILY AFFAIR 
Gina’s personal life is a testament to 
her love and dedication to family and 
pets. She shares her home with her 
supportive husband, Denny, and their 
two beloved dogs, Riley and Sadie. 
Riley, a white Goldendoodle, and 
Sadie, a black and white Bernedoodle, 
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Transaction Coordinator
S o l u t i o n s

You'll get STRAIGHT A's with your clients when 
you use our Contract to Close Services!

Experience with Broker Compliance Docs - 
Zip Forms®, Sky Slope®, DotLoop®, and Command®

A REAL ESTATE SERVICE
FOR BROKERAGES & AGENTS

admin@transactioncoordinatorsolutions.com

S C A N  H E R E  T O

VIEW THE WEBSITE

Transaction Coordinator Solutions�

A+

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

bring boundless affection and playful energy into their 
lives. “They have my heart and are my entire world,” Gina 
says, reflecting her deep bond with her furry companions.

Only some people know about Gina’s passion for tennis, 
a sport she discovered in high school. As a freshman, she 
quickly excelled, earning a spot on the varsity singles 
tennis team. Competing as a varsity athlete was both 
exhilarating and challenging, pushing her to develop skills, 
strategy, and mental fortitude. Receiving her varsity letter 
jacket was a proud moment, symbolizing her dedication 
and hard work.

Beyond her professional life, Gina has a lifelong passion 
for horses. She was drawn to their grace and spirit from 
a young age, finding solace and joy in the saddle. Growing 
up, she spent countless hours riding, whether leisurely 
through the countryside or competing in the arena. Her 
bond with horses has taught her invaluable lessons of 
patience, perseverance, and trust, making them integral to 
who she is today. Despite her busy schedule, she remains 
committed to riding as often as possible, cherishing the 
escape it provides from daily demands.

LOOKING AHEAD 
Gina lives by the motto, “You don’t have to forgive, and 
you don’t have to forget to move on. You can move on 
without any of those things happening. You just become 
indifferent.” This perspective reflects her resilience and 
forward-thinking approach to both life and business.

Looking to the future, Gina is set on expanding her influ-
ence in the real estate sector as a Realtor with Keller 
Williams Main Line Unlocked, powered by the McCann 
team. Her short-term goals include expanding her involve-
ment in local investment projects, starting with the Jersey 
Shore in Avalon. In the long term, she hopes to give back 
to her community and positively impact others’ lives 
through her work.

Gina is not just building dreams one relationship at a time; 
she is shaping the future of real estate with her determi-
nation, expertise, and heartfelt approach to every chal-
lenge she encounters.

For upcoming realtors, Gina advises building strong rela-
tionships, staying informed, and being proactive. “Focus 
on building trust and rapport with clients. Networking and 
referrals are invaluable. Stay ahead of the competition by 
keeping up with market trends and local regulations, and 
always anticipate your client’s needs.”

EVERY DAY IN REAL 
ESTATE CAN BRING 
NEW CHALLENGES 
& OPPORTUNITIES.
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“Buy with Confidence, Sell with 
Success” is a well-known quote that 
motivates Carlo Drogo, a dedicated 
REALTOR®, Broker-salesperson, 
and team lead of The Expert Sales 
Team from eXp Realty. Carlo is not 
your typical Realtor. He is known as 
the “Billboard Guy” in South Jersey 
because of his dozen billboards and 
bus shelters throughout the tri-county 
area, proving his business diligence. 
Carlo gives his all to his career while 
remaining family-oriented.

ONWARD AND UPWARD 

In the heart of South Jersey, the 
small town of Buena is where Carlo’s 
story begins. Raised in this close-knit 
community, he now calls Vineland 
home—a location he believes is the 
perfect central hub of South Jersey. 
With the convenience of being less 
than an hour away from Delaware, 
Pennsylvania, and the Jersey Shore, 
it’s an ideal spot that has shaped 
much of his journey.

In 1999, Carlo proudly walked across 
the stage as part of the last grad-
uating class of the century from 
Buena Regional High School. His 
academic pursuits led him to earn an 
Associate’s Degree, which paved the 
way for a substantial 15-year career 
in public safety. Various roles and 
responsibilities marked this period, 
all contributing to a strong foundation 
of discipline, commitment, and a deep 
sense of community service.

Despite a fulfilling previous career, 
Carlo’s passion for real estate was 
always simmering beneath the 
surface. “At 24, I purchased my first 
home—a significant milestone that 
only fueled my desire to dive deeper 
into real estate. Just three months 
later, I invested in a duplex, solidi-
fying my interest in property invest-
ment,” Carlo recalls.

However, it was in 2017 that Carlo 
encountered a pivotal moment that 
would change the trajectory of his 

career. He purchased a bank-owned 
fixer-upper, an endeavor that inspired 
him to obtain a real estate license. 
Balancing a part-time real estate 
business while working at a small 
local independent brokerage, he 
quickly realized his deep passion for 
the industry.

The turning point came in 2019 
during the Triple Play Event in 
Atlantic City. It was here that Carlo 
was introduced to eXp Realty. The 
alignment with their vision and values 
was immediate, and within a week, he 
made the decisive move to join their 
team. The impact was profound—his 
numbers soared, and Carlo learned 
a crucial lesson: real estate cannot 
be efficiently managed as a solo 
endeavor. Embracing the mantra 
“Teamwork Makes the Dream Work,” 
he dedicated himself to fostering 
collaboration and growth.

The year 2020 marked a new chapter 
as Carlo founded The Expert Sales 
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Team, brokered by eXp Realty. 
Today, his team consists of 
12 licensed agents and three 
administrative employees, 
each contributing to a dynamic 
and supportive environment. 
“While anyone can offer tech-
nology and tools and ‘leads’ to 
an agent, I take great pride in 
sharing my invaluable knowl-
edge and experience in this 
industry,” Carlo shares. “I’ve 
had the privilege of working 
with many outstanding real 
estate professionals and strive 
to learn from those around 
me,” he adds.

Since becoming a Realtor, 
Carlo has been involved in over 
800 real estate transactions, 
proving his dedication and 
expertise. In 2023, Carlo and 
his team closed 205 Real Estate 
transactions, comprising 88 
sellers, 95 buyers, and 22 rent-
als. His ability to navigate the 

complexities of buying and sell-
ing properties has positioned 
him as a trusted advisor and a 
go-to expert in the real estate 
market. Just halfway through 
2024, Carlo and his team have 
already far surpassed over 100 
closed transactions, indicating a 
solid trajectory for the remain-
der of the year.

Additionally, Carlo has con-
sistently been honored with 
prestigious awards, reflecting 
his commitment to outstand-
ing service and exceptional 
performance. Among his 
notable accolades are the 
NJ REALTORS® Circle of 
Excellence Sales Award® at 
the Platinum level for three 
consecutive years from 2021 to 
2023, preceded by Gold in 2020 
and Silver in 2019. Additionally, 
he has received the eXp Realty 
ICON Agent Award four times 
from 2020 to 2023. Real 

Trends also recognized his team, ranking 
#20 for NJ Teams in closed transaction 
sides in 2023 and placing #136 for the 
“Top 250 eXp Teams across the U.S.” in 
the same year.

BEYOND TRANSACTIONS 
His loving family enriches Carlo’s life. At 
the age of 30, he met his beautiful wife, 
Heather, and together, they built a joyful 
family with three children: Carlo Jr. (9), 
Marco (8), and Enzo (6). The family cher-
ishes day trips and sightseeing excursions, 
but their favorite pastime is traveling and 
vacationing together. “As a family, we enjoy 
theme parks, local attractions, movies, the 
beach, and the boardwalk,” Carlo shares.

When not immersed in his professional 
responsibilities, Carlo enjoys spending 
time outdoors. Camping, hiking, swimming 
with his family, and kayaking with friends 
are among his favorite activities. Despite 
Carlo’s demanding work schedule, his 
career in real estate allows him to create 
his own schedule. “Real estate has allowed 
me to enjoy life to the fullest while pursu-
ing my goal of visiting 50 states by 50,” he 
notes. At 43 years old, with over 40 states 
already visited, Carlo is well on track to 
achieving this milestone.

Carlo is also dedicated to his community, 
actively participating in local charities 
with his eXp Realty team. He frequently 
donates and supports his nieces and 
nephews’ school activities and sports and 
is engaged in many local events, often with 
an eXp Realty sponsorship. His charitable 
efforts include donating baskets to many 
local events, hosting a community shred-
ding event in Buena, and organizing “Ice 
Cream Fridays” every Friday in July to 
offer complimentary ice cream to locals and 
clients this year. Carlo’s commitment to 
community service reflects his dedication 
to enriching the lives of those around him.

LOOKING INTO THE FUTURE 
For Carlo, success is about daily financial 
improvement and resilience. Having faced 
setbacks in life, he believes true success is 

shown by rising stronger and pushing 
forward productively.

Leading one of the top real estate 
teams in South Jersey, Carlo remains 
grateful for his achievements and rec-
ognition as a top agent. His success 
stems from hard work, far beyond a 
typical 40-hour week. In real estate, 
more effort equals greater rewards.

Looking ahead, Carlo plans to eventu-
ally transition out of daily production 
to focus on expanding his Real Estate 
organization and creating additional 
revenue streams. He aims to pur-
chase a larger building for sustainable 

growth and establish a centrally 
located branch office in South Jersey, 
accommodating virtual and physical 
work preferences.

As Carlo ends his narrative, he leaves 
some valuable advice to up-and-com-
ing top producers, “Start building 
your database from day one. Use a 
CRM system or simply paper and pen, 
but save every phone number you 
receive and answer all calls. Your cell 
phone is crucial for your business. 
Show up to work daily and add value 
to every interaction, whether with 
customers or colleagues.”

START BUILDING 

YOUR DATABASE 

FROM DAY ONE.
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ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured in 
an issue of Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 
four- or 8-page, magazine-quality-grade 
paper with your full article and photos, 
and you on the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional  
marketing tool that can help brand you, 
your team and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools for

capturing new talent

• Use when farming your
favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOME-

THING CORRECTED IN MY ARTICLE?

No worries! We can make any changes 
needed. We send you a proof, you approve, 
and then they are sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the 
broker, our partner or family. Anyone who 
wants to promote you!

HOW DO I ORDER? 

Email us at info@southjerseyrealproducers.com

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today




