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HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents

(669) 298-1888
www.la-kabi.com

Customized Cabinets
Made In USA
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  RESIDENTIAL
  TERMITE
  REPAIRS

CALL OUR TEAM TODAY! (800) 474-3540  | CALPROGROUP.COM

  PEST CONTROL
  SEWER
  MOLD

YOUR ONE-STOP SHOP FOR
INSPECTIONS & PEST CONTROL

4.9 stars | 1,500 reviews

SEE HOW HUNT’S ELECTRICAL CAN
POWER YOUR SALES AND LISTINGS 

Request
A Quote

(916) 237-7308

Electrical Installation
& Repair

Lighting Installation
and Repair

Safety Inspections

925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Silicon Valley Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating a REALTOR® for certain stories, 
please email us at svrealproducers@n2co.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CALL OR EMAIL TODAY TO
SET AN APPOINTMENT 

408.561.0585 info@Xostaging.com
xostaging.com

Luxury and Contemporary
Home Staging that will WOW

your clients and buyers!

CUSTOM CABINETRY

All Best Cabinet

(669) 298-1888
abcabinet.shop

ELECTRICIAN

Hunts Electrical

(209) 366-4791
huntselectrical.com 
valleywashsystems.com

HOME & TERMITE 

INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

HOME BUILDER

Meritage Homes

(916) 206-1005
meritagehomes.com

INSURANCE AGENCY

Mark Landis 

Insurance Agency

Mark Landis

(408) 910-6225

Sisemore Insurance Agency

Vanessa Sisemore

(925) 899-7926

William Beyer 

Insurance Agency

William “Billy” Beyer

(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION 

SERVICES

Freemodel

Laura Klein

(650) 740-1228

MORTGAGE / LENDER

US Bank

(408) 398-2267
mortgage.usbank.com
 

Real Retirement Strategies

(510) 999-0539
realretirementstrategies.com

MOVING COMPANY

Fuller Moving Services

(916) 349-1119
fullermoving.com

Nevarez Moving 

Company, LLC

(408) 859-1106
nevarezmovingco.com

PROFESSIONAL 

ORGANIZING

Home Method Co.

(916) 533-3315
homemethodco.com

REAL ESTATE BROKERAGE

BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

SALON & SPA

Jon Edwards Salon & Spa

Ed Pardini

(707) 449-4988
jonedwardssalon
andspa.com/

STAGING

Coco Home

Coco Silver

(650) 714-0637
lovecocohome.com

XO Staging

(408) 561-0585
xostaging.com

TAX STRATEGY

Real Retirement Strategies

(510) 999-0539
realretirementstrategies.com

TITLE & ESCROW 

COMPANY

First American 

Title Company

(408) 504-5596
firstam.com

TITLE COMPANY

Chicago Title

Kevin Barrett

(408) 497-3444
Chicagotitle.com

Cornerstone Title

Suzanne Borg

(408) 601-9708

Lawyers Title Company

(650) 801-3544
Lawyerstitlebayarea.com

536 East Main Street | Vacaville, CA 95688
(707) 449-4988

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

We have everything you need
to look and feel your best.

Let our experts take care of it all--
schedule an appointment today!

Why Settle for Ordinary
When You Can HaveExtraordinary?
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(408) 859-1106
nevarezmovingco.com | info@nevarezmovingco.com

1. Most Preferred by Family & Friends
2. FREE Estimates No Obligation
3. NO Hidden Fees
4. Family Owned and Operated
5. 5-Star Moving Company on Google and Yelp
6. Courteous Quality Trained Professional Movers
7. NO Extra Charge On Weekends
8. Licensed and Insured
9. Guaranteed On-Time Arrival
10. Professional Uniformed Movers

Top 10 Reasons Why You Should
Choose Nevarez Moving Company, LLC

Orlando and Ada Nevarez 
Owners/Founders

SCAN HERE 
FOR A FREE 

QUOTE!

S I L I C O N  VA L L E Y
M E E T  T H E

R E A L  P R O D U C E R S  T E A M

Ashley Maxwell
Photographer

Nick Ingrisani
Writer

Michele Jerrell
Content Coordinator

Dave Danielson
Writer

Zach Cohen
Writer

Katie MacDiarmid
Owner/Publisher

Sandra Magana 
Co- publisher

Nicole Sepulveda
Photographer

David Cornwell
Writer

Lauren Bell
Ad Strategist

Brandon Jerrell
Writer

Olha Melokhina
Photographer
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Common Questions About

Real Producers is a national concept currently 
open in 125 markets across the country. While 

Silicon Valley Real Producers has been around for 
years now, we wanted to take the time to answer 

some pretty common questions.

Silicon Valley 
Real Producers

announcement

What is the purpose of Real Producers magazine? 

The mission of Silicon Valley Real Producers is simple. We strive 
to inform and inspire the top-producing real estate agents in the 
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed. 
What drives them to achieve year in and year out. Where do they 
spend their time when they are not working and what are they 
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they 
have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-
ers on a level that they might not be able to achieve on their own.

Who receives this magazine? 

This magazine is mailed to the top 500 producing agents in the San 
Mateo and Santa Clara Counties according to personal closed vol-
ume each year. This is based on the 2023 MLS; the ranking is annual 
and resets every year to include the top 1-2% of performing agents 
in the region. Just to be included in this group is an accomplishment 
that testifies to your hard work, dedication and proficiency.

What is the process for being featured in the magazine? 

It’s really simple — you can nominate other REALTORS® (or 
yourselves!). We will consider anyone brought to our attention; 
we don’t know everyone’s story, so we need your help to learn 
about them! A nomination currently looks like this: You email us at 
svrealproducers@n2co.com with the subject “Nomination: (Name 
of Nominee).” Please explain why you are nominating them to be 
featured. It could be that they have an amazing story that needs 
to be told; perhaps they overcame extreme obstacles, they are an 
exceptional leader, have the best customer service, or they give 
back to the community in a big way. The next step is an interview 
with us to ensure it’s a good fit. If it all works out, then we put the 
wheels in motion for our writer to conduct an interview and write 
an article and for our photographers to schedule a photo shoot.

What does it cost to be featured? 

Zero, zilch, zip, nada, nil. It costs absolutely nothing! We 
are not a pay-to-play model whatsoever. We write real 
stories about Real Producers, so nominate away, friends!

Who are the preferred partners? 

Anyone listed as a “preferred partner” in the front of 
the magazine is a part of this community and a top 
professional in their industry. They will have an ad 
in every issue of the magazine, attend our events and 
be a part of our online community. We don’t just find 
these businesses off the street, nor do we work with all 
businesses that approach us. One or many of you have 
recommended every single preferred partner you see 
in this publication. We won’t even meet with a business 
that has not been vetted by one of you and “stamped for 
approval.” Our goal is to create a powerhouse network, 
not only for the best REALTORS® in the area but the 
best affiliates, as well, so we can grow stronger together.

How can I refer a preferred partner? 

If you know and want to recommend a local business 
that works with top REALTORS®, please email us to let 
us know at katie.macdiarmid@n2co.com.

Still have questions? Don’t hesitate to reach out!

Katie MacDiarmid

Silicon Valley Real Producers
katie.macdiarmid@realproducers-

mag.com

916-402-5662

Sandra Magana

svrealproducers@n2co.com

408-607-5928

facebook.com/SiliconValleyCARealProducers

@siliconvalleyrealproducers

BUYING OR SELLING YOUR HOME?
Over 200 agents are ready to help you!

BRGrealtyCorp.com

1900 Camden Ave, San Jose CA 95124
408.558.3636 • brgrealtycorp.com

BRG DRE#: 02075330

GREGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

(408) 781-1725

Make more money on every sale 
when you join BRG Realty -  
including NO COMMISSION SPLIT 
and just $995 fee per  
transaction (including E & O)!
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W I N N I N G  G O A L S

By Dave Danielson
Photos by Ashley Maxwell Photography

profile

Whether as an accomplished athlete or an inspiring real estate professional, 
Jide Ogunbiyi has long been accustomed to helping those around him reach 
their dreams.

As a REALTOR® with Coldwell Banker, and Team Leader of the Jide Group, 
Jide knows what it takes to realize winning goals.
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BUILDING SUCCESS THROUGH TIME 
As he was coming of age in California, Jide 
set himself apart on the soccer field in high 
school. He was accomplished at the sport. In 
fact, he went on to continue his education and 
play soccer at Santa Clara University.

While there, he started his connection with 
real estate.

“When I was in my senior year there, I talked 
with my uncle, who had been selling real estate 
for a long time, and he agreed to let me intern 
with him,” Jide remembers. “I really enjoyed 

that chance to learn and be exposed to 
the business at that point.”

PROFESSIONAL TALENT 
After graduation, Jide discovered 
that his playing days were not 
over. In fact, he went on to play 
professional soccer in Europe — 
for Viborgff in Denmark — as a 
Central Defender on the team. 
He ended up playing profession-
ally and living in Denmark for 
about a decade.
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When his playing days were over, 
he moved back to the Bay area.

“At that point, I talked with my 
uncle again and made the decision 
to earn my license and pursue a 
career in the business in 2018,” 
Jide says.

As he returned, he faced the chal-
lenges of a new career in a place 
that had changed quite a bit in his 
10 years away.

“Everything was new for me at the 
time, including where I was living 
and learning about the business 
itself. There was a lot that I needed 
to figure out,” Jide says. “Once I 
started to figure it out, it was about 
growing a business.”

PASSION FOR THE PROFESSION 

The passion he feels for his work is 
easy to spot.

“I really enjoy having the chance 
to interact with so many types of 
people. I like meeting new people 
and hearing their stories. That’s the 
most exciting part,” Jide says. “And 
I appreciate the fact that every day 
is different. You always have to deal 
with new situations and challenges, 
and I enjoy that. I am never bored.”

Through time, Jide continued to 
build business. In time, he created 
his own team that, today, has four 
other agents. For a lifelong team 
player, it’s a dynamic that Jide has 
immense pride in.

“This business requires so much 
and if you have a good group of 
people around you, it really helps. 
When you start in the business, the 
toughest thing can be getting help 
and support,” Jide says. “One of my 
favorite parts of what I do is helping 
others get going in the business.”

WONDERFUL LIFE 
Away from work, Jide stays very 
active. He treasures time with his 
wife. In his free time, he also likes 
to take walks with their dog. He also 
enjoys traveling, reading, working out 
and watching sports.

When it comes to giving back, he has 
long volunteered with the men’s soc-
cer team at Santa Clara University.

As Jide looks to the future, he feels 
a deep sense of responsibility for his 
role in the real estate process and for 
extending that same spirit of care and 
support to those he serves.

“I truly enjoy this business. I want 
those that I work with to know 
that I’m someone who wants to 
help them. That’s the most import-
ant thing — helping people and 
making sure they are well taken 
care of,” he says with a smile. “I 
hope they see me as someone who 
is there for them through time. I 
want to help them achieve their 
goals well into the future.”

Congratulations to Jide for mak-
ing a tangible contribution in a 
number of ways with his clients, 
his team members and his com-
munity. In the process he demon-
strates the power of commitment 
… with his energy focused on 
winning goals.

You always have to deal 

with new situations and 

challenges, and I enjoy that. 

I AM NEVER BORED.
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CARE AND EXPERIENCE

By Brandon Jerrell
Photos by Ashley Maxwell Photography

profile

Success is often defined by reaching 
grand achievements. However, those 
grand milestones are rarely reached in 
a single step. Those who understand 
success understand that success is 
forged one step at a time. Furthermore, 
they know that achieving your goals 
means it is time to go again.

Morgan McGuire, Lead of McGuire Real Estate, 
knows this process well. To him, success is achiev-
ing one’s goal and setting a new one.

FOUNDATIONS OF SUCCESS 
Morgan grew up in the small town of Orland in 
northern California. His family is from the Bay 
Area but moved to Orland around the time that 
Morgan was born. “I grew up loving the country, 
nature, friends, and sports,” he shares. “You could 
say it was similar to a huckleberry fin childhood of 
adventure and freedom.”

He explains how growing up in a small town 
instilled a sense of respect and accountability. This 
experience was further enhanced with consis-
tent trips visiting his family in the Bay Area as he 
explains that this experience “kept my eyes open to 
the diverse and limitless possibilities the Bay Area 
has to offer.”

Throughout his childhood, he was involved in a 
plethora of sports and activities: “I’ve always been 
competitive playing basketball, football, baseball, 
riding motorcycles as well as track and field.” After 
high school, he played basketball at Cabrillo College 
in Santa Cruz. It was during his time here that he 
discovered his love for mountain biking.

MMccGUIREGUIRE
MORGANMORGAN
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“I eventually moved to San Jose where I 
attended the business school at San José State 
University. I started racing downhill mountain 
bikes as well as some off-road motorcycle rac-
ing which led to a job in the motorcycle industry 
at Lindemann Engineering Race Suspension.”

WITH CARE 
As a second-generation REALTOR®, 
Morgan decided to start his real estate 
career while studying business at San José 
State University. “I really enjoyed study-
ing business and felt that real estate was 
a path where I could develop my personal 
and professional skill set,” he explains. “I 
liked the fact the real estate was very chal-
lenging and each person had to find 
their own path to develop-
ing their business.”

TAKE CARE 
OF YOUR 
CLIENTS LIKE 
THEY ARE 
FAMILY, AND 
THEY WILL 
HAPPILY 
RETURN THE 
GESTURE.
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Morgan started his real estate career 
in 2001. With the care he puts 
towards every interaction, his success 
since then is greatly unsurprising. 
“Looking back, I can honestly say 
helping people and surpassing their 
expectations has been amazing. I have 
had the privilege to create life-chang-
ing wealth through the cornerstone 
of investing in real estate for many 
families through the Bay Area.”

“I combine experience with care. I am 
personally invested in my clients’ best 
possible outcome for their goals.”

WITH EXPERIENCE 
In every interaction, Morgan takes 
pride in the fact that he is able to 
apply both experience and care for 
every individual. While his care 
for every person is undeniable, his 
experience is also unquestionable. As 
an example of his extensive expe-
rience, he creates options for each 
client that others cannot offer. He 
does this through his connections, his 
understanding of the process, and his 
uncompromising competitive nature.

“My problem-solving and strategy 
is next level,” he claims, “and that 
creates opportunities for my clients to 
succeed.” He explains that he has cli-
ents who come to him every year after 
working with other agents and are 
blown away at the level of service and 
results he is able to achieve for them.

Morgan summarizes the core of his 
business strategy perfectly: “Take care 
of your clients like they are family, and 
they will happily return the gesture.”

FAMILY MAN 
Morgan shares that the most piv-
otal moment in his life was when 
his daughter was born. “When my 
daughter was born, it brought out 
the family man in me. I now take that 
family approach to my business and 
take great care of my clients as if they 
are family.” Through this, Morgan 
shares how he is much more caring, 
understanding, and patient in both 

his professional life as well as his 
personal life.

With his love of biking and the general 
outdoors never fading, he has brought 
that love into his family life. As such, 
he and his family enjoy riding dirt 
bikes, traveling, golfing, and many 
other outdoor activities.

With that said, it is also no surprise 
that it is these kinds of activities that 
Morgan can be found doing when he 
is not working. “Through the years I 
have continued my love of cycling and 

motorsports extending to track days 
driving my Porsche.”

As the great family man he has 
become, Morgan shares that his 
greatest achievement is being a great 
husband and a great father.

It is no surprise that Morgan McGuire 
has found immense success in his 
business. Through his immense care 
and extensive experience, he is sure 
to provide only the best.

Website: RealtorMorgan.com

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).



Silicon Valley Real Producers • 2524 • September 2024 @realproducers realproducersmag.com

ALAN WANG
ALAN 
WANG

E Q U A L  P A R T S  H E A R T  A N D  E X P E R T I S E

By Chris Menezes
Photos and Cover Photo by Olha Melokhina Photography

cover story

From Silicon Valley tech expert to the 
top ranks of real estate, Alan Wang 
is defined by his relentless drive, his 
can-do mindset, and his profound belief 
in living life on his own terms. Growing 
up in a hardworking, immigrant family 
in the Bay Area, Alan learned the value 
of perseverance and hard work early on.

“My parents did all that they could to 
put my sister and I through school and 
have a fighting chance to pursue the 
American dream,” Alan notes. “I’ve been 
working since I was 15 and a half years 
old, and I have never stopped.”

Fluent in Mandarin and Cantonese, 
Alan earned an undergraduate degree 
in Business Operations & Management 
Information Systems from Santa Clara 
University and a Master of Business 
Administration from UC Berkeley. It was 
during his college years that he learned 
one of the most valuable lessons in his 
life. While he struggled academically in 
high school, he learned to take owner-
ship of his achievements in college.

“I was living for other people and not 
myself and too prideful to ask for help 
when I needed it. When I got to college, I 
came to the realization that my edu-
cation and achievements were for me 
and no one else. Once I shifted to that 
mindset, I started to see more success in 
my life,” reflects Alan.

After graduation, Alan went on to 
work for prestigious companies such 
as Sun Microsystems, Cisco Systems, 
Google, and LinkedIn, in roles such 
as Software Engineering, Project/
Program Management, and Business 
Development Manager.

Despite his success, Alan’s 14-year 
career in the tech industry was over-
shadowed by instability, prompting him 
to always have a backup plan. “I was laid 
off from my first job and within a month 
of joining Cisco Systems, which was 
considered a safe company at the time, 
they had their first layoff in history,” 
Alan recalls.
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In addition to the instability, Alan often felt limited 
by scant growth opportunities. “There was always a 
ceiling for growth, and you were always at the whim of 
your most recent manager to get the next progression 
in your career,” he explains. “I didn’t like having 
someone else dictate whether I was worthy 
of a certain role or position.”

The turning point came when Alan bought 
his first home and noticed gaps in the real 
estate industry. While he notes that his 
REALTOR® was nice, the process lacked 
the speed, communication, tenacity, 
and consultative approach that was 
expected of him as a tech profes-
sional. “I knew I could offer a higher 
level of service,” Alan says.

Obtaining his real estate license 
in 2003, Alan made it his mission 
to raise the bar of service in the 
industry. Today, as the Founder 
of Keller Williams Santa Clara 
Valley and the Alan Wang Realty 
Group, a Top Ranked Team in 
the Nation by Real Trends, 
Alan’s team prioritizes commu-
nication, consultation, strategy, 
and attention to detail with the 
goal of protecting both buyers 
and sellers.

“We take everything we have 
seen go wrong over 21 years 
and apply our microscope on 
every home to make sure our 
clients aren’t walking into red 
flags. It’s our job to protect them. 
For me, every update we give to the client is import-
ant and every detail matters, whether in a disclosure 
or listing.”

While Alan has achieved much success in real estate, 
he notes that failure, and learning to embrace his fail-
ure, was essential. “I failed a lot when everyone around 
me was succeeding. But I’ve learned more from my 
failures than my successes,” he says.

I KNEW I COULD OFFER 
A HIGHER LEVEL OF 
SERVICE.
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For Alan, success is about balancing professional 
achievements with personal commitments. He 
subscribes to the Japanese philosophy of Ikigai, 
finding fulfillment at the intersection of pas-
sion, skill, and contributing to the greater good. 
“Success to me is being present for my family and 
making a positive impact on my clients’ lives,” he 
explains. Alan’s greatest achievements include 
never missing his children’s games and maintain-
ing the tradition of family dinners with his wife, 
Katie, and children, Ava, Emalyn, and Reed.

Outside all their kids’ activities, Alan and his 
family love traveling to different countries 
and sampling some of the world’s 
best cuisines. Alan is also an avid 
cyclist, cycling 40-60 miles a 
week with his friends in the 
neighborhood. He also loves 
watching movies and sports, 
especially the 49ers, Warriors, 
Giants, and Sharks and he 
could sit in a movie theatre 
for hours; his record is 4 
movies in one day.

As Alan reflects on his pro-
fessional career, it’s clear 
that his values and dedi-
cation extend deeply to 
his clients. “I care from 
the bottom of my heart 
about each and every 
one of our clients,” 
Alan emphasizes. 
“Our customers have 
been built over 21 years 
one family at a time, 
one referral at a time, 
and one dream achieved 
at a time. Our customers 
become part of our real estate 
family for life, and we have 
a deep care and respect for 
each and every one of them.”

This heartfelt approach to his 
profession ensures that Alan 
will continue to make a lasting 
difference in the lives of his 
clients and community, building 
a legacy of trust, expertise, and 
genuine care.



I would love to list my home 

with you if it w
eren't for the 

capital gains tax! Great! Let's have you

talk to our Tax

Deferral Consultant,

Kerry Worden
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