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Insuring Property in Arizona for
FUTURE GENERATIONS

At PTA, it's about the PEOPLE.

MAIN: BILTMORE 2910 E Camelback Rd #100 - Phoenix, AZ 85016 P 602.491.9660
CAMBRIC 1760 E River Rd #302 * Tucson, AZ 85718 P 520.463.3350
CHANDLER 2065 S Cooper Rd #1 + Chandler, AZ 85286 P 480.935.5520
LAKE HAVASU 2265 Swanson Ave #A * Lake Havasu City, AZ 86403 P 928 4531177
PARADISE VALLEY 5203 E Lincoln Dr+ Paradise Volley, AZ 85253 P 480.935.5540
SCOTTSDALE 20645 N Pima Rd #N-150 - Scottsdale, AZ 85255 P 480.935.5560
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TANNER HERRICK

EXECUTIVE VICE PRESIDENT

80.200.7429

p tanow.com

PTA

PREMIER TITLE AGEMCY

PREFERRED PARTNERS

HOME &

PROPERTY INSPECTIONS
Valley Building Inspections
(480) 860-1100

vbiaz.com

HOME WARRANTY
First American

Home Warranty
Jennifer Brosius

(480) 760-5623

2411 W Rose Garden Ln
STE 100

Phoenix, AZ 85027
www.fahwcard.com

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Stress Ball

I move-in madness is worrying your clients, home
warranty coverage is a great de-stressor — offering
soothing relief from costly expenses when covered
household items unexpectedly break.

Contact me for details.

firstamrealestate.com | Phone Orders: 800.444.9030

Guaranteed Rate Affinity
Kyle Pugel

(480) 444-5701

4346 E Sands Dr,
Phoenix, AZ 85050
www.grarate.com/
kylepugel.com

MORTGAGE / LENDER
Oliver Walker-

Rocket Mortgage

(480) 548-4365
www.mortgageoliver.com

MORTGAGE BROKER
Forward Loans

(602) 714-0532
www.jeffohm floify.com

them for supporting the REALTOR® community!

PHOTOGRAPHY

The Capture Collective
(623) 734-6839
www.thecapture
collective.com

PLUMBING

Code Blue Plumbing
John Gruber

(520) 297-9949
codeblueaz.com

PLUMBING / SEWER

100% Plumbing

Mont Stephenson

(602) 757-6780

17437 N 71st Dr

Suite 106

Glendale, AZ 85308
www.100percentplumber.com

“Protecting Client Relationships, Budget and Time”

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
AZING REALTY MEDIA
(480) 243-3422
www.azingrealtymedia.com

ROOFING

Eco Roofing Solutions
(480) 695-7736
www.EcoRoofAZ.com

TITLE & ESCROW
COMPANY

NorthStar Title Agency
(480) 748-6448
www.northstartitle
agency.com

TITLE AGENCY
Premier Title Agency
(602) 818-4115
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First American
Home Warranty™

Your Local Resource

480.760.5623

Scottsdale Real Producers - 5

Jennifer Brosius

jbrosius@firstam.com



a1 . . . 3 MEET THE SCOTTSDALE REAL PRODUCERS TEAM
Uncompromising quality for discerning clients.

CHAD W. JESKE SHEA ROBINSON TARA MYERS
OWNER/PUBLISHER CO-PUBLISHER EDITOR
651-442-8466 Shea.Robinson@n2co.com Scottsdale@RealProducersMag.com
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Have an idea, nomination, or just want to share something cool? Send us a direct message, or tag us on social media!
@scottsdalerealproducers #scottsdalerealproducers

If you are interested in contributing or nominating REALTORS® for certain stories,
please email Chad at Chad.Jeske@RealProducersMag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company (N2) but remain solely those of

the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by N2 or the publisher. There-
fore, neither N2 nor the publisher may be held liable or responsible for the business practices of these companies.
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NOTE: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication.
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DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY. Sewer Camera Inspection Performed for ALL

New Home Buyers & 10% OFF to Real

The Pugel Team Thanks to the businesses who advertise within these Producers Realtor Clients
Kyle Pugel, Jeremy Minson, Kaycee Hoyt pages, our local magazine publishers, and loyal readers
C: (480) 268-3050 like you, we're able to support trafficking survivors and

Grarate.com/ThePugelTeam
ThaPugelTeam@grarate.com
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break the chains of slavery - once and for all.

@ N2GIVES

n2gives.com ® n2co.com

PLUMBING®S ° /gmii

24 HOUR SERVICE - 7 DAYS A WEEK
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Mofﬁ Stephenson | Owner
PLUMBING » DRAINS » WATER HEATERS 602.757.6780

100PercentPlumber.com



BANKER RATES

B AW %ha 6 RS ADRIAN WEBS

Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by unanswered <calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

[raditional Bahéerﬁﬂdrz’an Webb Mortgage Advicore

Limited Hours - Closed on :
Available 24/7, every da
Weekends @ Y Y

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service (J) Exceptional customer service

X ®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.

©Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content
provided within this magazine is presented for information purposes only. This is not a commitment to fend or

extend credit. information and/or dates are subject to change without notice. All loans are subject to credit approvai.
Other restrictions may apply.

ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com

St JOP 1) - EENRY.,

WORTGAGE PROFESSIONAL N N R

HOME TRUST @

ECUAL HOUSING
OPPORTUNITY




P) featured realtor

Written by Elizabeth McCabe
Photos by The Capture Collective
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An Unmatched

[
Journey in

Real Estate

“Finding our passions can be a journey,” says
REALTOR® Laura Myers. “I was lucky to find
mine by connecting with my community.” Her
moment came when her children
were playing baseball, and in
conversation one of the parents
needed some help at his office.
She was looking to make extra
income and decided to ‘inter- \
view’ and was hired on the uf
spot that day. “The second 'f '
day of work, I realized no U | f[@'
one knew the answers to N
the questions I had, so I set '
out to create a full-service i
contract management system

to support agents selling homes.
This allowed me to negotiate
thousands of contracts well before I was
encouraged to move to sales, already a
savvy negotiator and great market ana-

lyst,” shares Laura.

She earned her license in 2004 while
working on her BS in Psychology,
transitioned to full-time sales, and was
named Rookie of the Year. Now, she is

the founder and CEO of AZ Real Estate
Consultants with Keller Williams Arizona
Realty. Laura is currently a solo agent with a
compliance manager and two admins. Ranked
in the Top 2% of Keller Williams Agents
Worldwide, Laura has tasted sweet success
in the competitive world of real estate. She
is also in the Top 1% of Arizona Agents and
the #1 Individual Residential Agent at Keller
Williams Arizona Realty from 2017-2023,

among other accolades.

Rooted in Core Values

Laura’s journey in real estate is deeply rooted
in her core values of joy, freedom, choice,
health, love, and wealth through real estate.
As a travel enthusiast, she believes in the
power of experiences to enrich lives. Her
mission is to provide a client experience

that compels you to refer your family and
friends, and you’ll see in her social media

#yourchoicematters. This philosophy extends

beyond who you choose as your realtor—it encompasses

the wisdom that everything is a choice.

Relationships at the Core

When it comes to rising in residential real estate, it’s all
about relationships for Laura. She never passes up the
opportunity to connect with others traveling worldwide to
connect with top agents across the globe recently traveling
through Europe even on a two month sabbatical from the
US business. She encourages new agents, “Relationships
are the #1 factor in my own success, so find the place
where you are most comfortable building those relation-
ships. Whether your spot is social media, marketing pro-

grams, or local activities, don’t be a secret agent.”

At the beginning of her career, she held open houses six days
a week. Laura shares, “I also talked to everyone I met and
worked to build my contact base. My favorite open house
story, I was getting information from the family that was
there, and they had a 14-year-old son, Tyler. I gave one of
my business cards to him, as he said he was saving to buy
his first home. I told him to call me when he was ready!” Six
years later in 2011, Tyler called Laura and said he was ready
to buy a house! “He had been saving all his birthday money

and earnings from his job at In-n-Out Burger, and we were

Scottsdale Real Producers - 11
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You can have the best
marketing and contact
program around, and those
personal interactions are the
most important. This is vital
in order to build and secure

that level of comfort and

TRUST.
77

able to find a great place for only $190,000 on a short sale.
A few years later, I was able to sell it for him for double the

amount he paid for it,” smiles Laura.

Tyler has been continuing to stay in touch, and now
Laura found him his first family home— he and Laura
welcomed Rachel into their first purchase together and
now their son! “I love getting the news when a family

grows and being a family resource,” shares Laura.

Repeat and Referral

Laura is motivated by her why. She explains, “Our client
experience is rooted in clarity to the client so they are
confident in making the big decisions wrapped in the
comfort of an experienced pro negotiating and deliver-
ing on our promises”. “A majority of my business is by
referral of past clients, other agents, local businesses,
and family and friends.” She knows the importance

of face-to-face interactions. Laura encourages agents,
“You can have the best marketing and contact program
around, and those personal interactions are the most
important. This is vital in order to build and secure that

level of comfort and trust.”

Family + Fun

‘When Laura isn’t working, she looks forward to any time with
her three grown children, Matt, Josh, Brittany & two grandchil-
dren Troy and Marley with a new baby on the way. “I am a nana
to my beautiful grandchildren, and our family is continuing to
grow,” she beams with pride. To relax, Laura enjoys traveling,
doing yoga, and exploring the unknown. She also enjoys building
her real estate investment portfolio partnering on multi-family,
raw resources, new build communities, flips and air-bnbs to pro-
vide cash flow and looks forward to traveling around the world

more in the future and in retirement.

Self-care matters to her. “When you create your calendar, put
your vacation on it first, and then make that vacation awesome!”
she urges. Being well-rested and restored helps Laura be her best
self for her clients as well as be present in her daily life for her
loved ones. Her company sets the tone as a Faith, Family, Business
organization and often shares with clients that her day of rest for

faith and family revs her up for the rest of the week of business!

A Journey of Personal Growth

In addition to her professional achievements, Laura’s personal
journey has enriched her life and her career. That two-month solo
trip around Europe to explore and expand her life experience has
enriched her understanding of diverse cultures and people, which
she brings into her practice as a Realtor. Laura’s approach is consul-
tative, patient, and direct, always aiming to help clients succeed in
their unique goals. She is conscious of unstated needs, a negotiation
expert exceeding market averages in both boom and bust markets,
and has negotiated over 1,000 offers as a transaction manager
before helping her first client as an agent and has now sold hundreds
of homes valley wide. Laura sets herself apart with her expertise in

relocation, her wisdom, and her role as an educator.

Community Involvement

Laura focuses on ‘pay it forward’ opportunities, engaging in ran-
dom acts of kindness that go beyond business. Her surprise and
delight efforts with her clients reflect her pleasure in noticing

the needs of others and hoping her actions create a ripple effect.
Laura has also been a Circle of Leadership Member with Phoenix
Children’s Hospital, contributing to research grants for the hospi-

tal’s doctors seeking support for their research work.

Final Thoughts

From a transaction coordinator to a top agent, Laura is an
inspiration to anyone looking to make their mark in the industry.
Rooted in relationships, excelling in sales, and serving others

well has made Laura a game changer in local real estate.

As a REALTOR®, do you rank in the top 5007 Have you been
successfully working in the real estate industry for many years
and would like to share your story? Email us at scottsdale@
realproducersmag.com or reach out via social media to learn how.
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CAPTURING PROPERTIES - CAPTIVATING BUYERS

YOUR #1 REALTY PARTN ER
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e Help Your Clients Save.
S Buy. Finance. Refinance.

Only with Rocket.

Oliver Walker

Sales Manager
NMLS: 34960
480.934.3000
MortgageOliver.com
OliverWalker@RocketMortgage.com

Get Started Now!
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SPECIALIZING IN

SEWER SCOPE
INSPECTIONS

MAXLINER TRENCHLESS
CIPP SOLUTIONS

Schedule Online Now!

Do you want a free FREE BINSR Repair Estimate... with inspection results?

DISCOUNT FOR VETERANS, TEACHERS AND REALTORS | WE ARE PHOENIX'S REALTORS SPECIALISTS

infophx@codeblueaz.com #

24 Hr Emergency Service

ROC 319497

928-500-2937



USED HIS DRIVE & DETERMINATION
TO SUCCEED IN REAL ESTATE

“l was originally going to be a
physical therapist,” says Darren
Tackett, Team Leader of The Tackett
Team powered by eXp Realty. He
was on the road to doing just that
at the University of Arizona in their
PreMed program before having a
change of heart.

“I got out and worked for NovaCare,”
he says, “but it wasn’t what I wanted
to do.” His degree was only worth-
while if he went on to attend physical
therapy or medical school. When
trying to figure out his life’s work, he
decided to sell cars for six months.
Little did he know that this step

would lead to his purpose in life.

“I noticed on people’s finance
applications that everyone buying
anew car was a financial planner

or a REALTOR®,” says Darren. He
and his roommate decided to get
their real estate licenses. Although
his roommate didn’t make it in real
estate, Darren discovered his passion

decades ago.

Initially, he started with Coldwell
Banker, where he worked for 8 years,
followed by RE/MAX for 17 years,

and then to eXp Realty, where he has
been for the past 2 years. His path
took a significant turn when his real
estate partner passed away around
the time of COVID-19. Despite this
loss, Darren’s determination did not
waver. He formed the Tackett Team,

blazing his own trail in the process.

BUILDING A UNIQUE TEAM CULTURE
‘With 20 team members, The Tackett
Team stands out with its unique
culture. “We have a no-ego policy,”
Darren explains. “If someone isn’t
the right fit, I don’t follow up with
them. We get along really well
together.” This culture of camara-
derie and mutual respect is evident
in their weekly team meetings and

team events.

Robin, one of Darren’s team mem-
bers, brings her love of entertaining
to the team. She hosts book clubs and
holiday events, creating a sense of
community. Many of Darren’s team
members have been with him for over
15 years, which has created strong
bonds that have stood the test of time.

Darren’s vision for The Tackett Team
includes growth, including eventu-

ally doubling in size. He enjoys the

process of buying and selling proper-
ties and values personal interactions
with clients. To maintain this growth,
he regularly masterminds with real
estate professionals across the coun-
try and participates in retreats with

other team leaders.

“I wanted to learn from the best, and
I could do this with eXp,” Darren
shares as to why he switched bro-
kerages. He appreciates eXp’s lack
of franchise fees and the fact that
the company is run by a REALTOR®,

which makes a difference.

That doesn’t mean real estate has
been easy. “You have to work really
hard and survive those first few
years,” he reflects. “I feel that 'm
very even-keeled, which serves well

in this business.”

SECRETS TO SUCCESS

For anyone entering the real estate
business, Darren emphasizes the
importance of hard work and resil-
ience. “It’s not ‘Millionaire Listing
LA’ It’s a grind,” he says. “You have
to follow up with people 40 times
before you get an appointment.

Having the right mindset is crucial.”

zabeth
Photos by AZing Realty Media
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CHANGES A LOT.
YOU HAVE TO LEARN
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Darren’s dedication to becoming

the best he can be is evident in his
approach. “Like golf, you’re never going
to master it. It changes a lot. You have
to learn more and get better at what
you’re doing,” he says. He encourages
his agents to be prepared for the grind

and to have realistic expectations.

FITNESS, FUN, AND FURRY FRIENDS
When not working, Darren enjoys
staying active by working out with a
trainer four days a week and playing
golf. He values family time with his

2 sons from his first marriage, his
l4-year-old stepdaughter, and his
3%%-year-old child from his current
marriage. Darren’s wife, Tonia, and his
rescue dog are also significant parts of
his life. His rescue dog is his buddy.

Darren is committed to giving back
to the community. He films “Foster
Friday” segments with Foothills
Animal Rescue, promoting pet adop-
tions— a project he’s been dedicated
to for several years. In addition, he
sponsors various fundraising events,
ensuring his community involvement

remains strong.

LOOKING AHEAD

What’s next for Darren? He remains
focused on growing his team and sup-
porting his current members, especially
as the market slows down. He is pas-
sionate about real estate, continuously
learning, and helping others achieve
their goals. He is living a life better
than he had ever imagined, finding his

purpose and passion in real estate.

With his hard work, coupled with his
drive and determination, Darren and
The Tackett Team are poised for con-

tinued success for years to come.

Do you know of any awesome real estate
professionals who have worked in the industry
for five or more years and are still crushing it,
or are one yourself? Email us at scottsdale@
realproducersmag.com to get the word out.



luxury listing

Submitted by Blake St John,
Engel & Volkers Scottsdale
Photos by AZing Realty Media




$4,700,000 | 3 Bedrooms | 3.5 Bathrooms
5,645 Square Feet | MLS # 6670663

Where modern luxury meets timeless tradition!

Nestled in a prestigious neighborhood renowned for

its elegant residences and lush surroundings, this
meticulously designed home offers a harmonious
blend of sophisticated style and relaxed comfort.
As you step through the grand entrance, you’ll be
greeted by the warmth of rich earth tones that
adorn the walls, complemented by the soft glow of
ambient lighting. The spacious living area beckons
you to unwind in style. The gourmet kitchen is a
chef’s dream, boasting sleek countertops, top-of-
the-line stainless steel appliances, and custom
cabinetry that seamlessly blends classic charm
with modern functionality. A charming breakfast
nook bathed in natural light offers the perfect spot
to enjoy your morning coffee while overlooking
the desert...landscape. Retreat to the master suite,
where tranquility awaits. The generously sized
bedroom exudes an air of understated luxury, the
ensuite bathroom is a sanctuary unto itself, fea-
turing a luxurious soaking tub, a spacious walk-in
shower, and dual vanities accented with natural
stone countertops. With its seamless blend of mod-
ern amenities and timeless elegance, this exquisite
home offers a rare opportunity to experience the

epitome of luxury living.

Do you have a luxury listing that is rich in history, has some fun
facts or is just downright cool? We’d love to share it with the real
estate community! Email us at scottsdale@realproducersmag.
com or reach out via social media to learn more.
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PICTURE YOUR

BUSINESS | HEADSHOTS
LIFESTYLE | EVENTS & MORE!

CLAIRE PLANETA
623.734.6839
THECAPTURECOLLECTIVE.COM
CLAIREPLANETA@YAHOO.COM



YEARS OF
THE N2 COMPANY

Northstar Title Agency

lExeiting Announcement!

We are thrilled to announce that Kristin Guadagno has proudly joined NorthStar Title
Agency as one of its Founders and Chief Operating Officer. After years of dedicated service
in the title and escrow industry, Kristin is elevating her expertise to new heights.

With her passion for commercial escrow and commitment to exceptional
client service, Kristin is excited to offer even more personalized attention and
innovative solutions at NorthStar.

Kristin looks forward to continuing her partnership with you and providing
the highest level of service.

Please join us in congratulating Kristin on this exciting new venture!

99

“Customizing the Real Estate Experience

kristin@aznorthstar.com




