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#1Loan Originator

In Collier County — Units and volume

#23 in the Nation
— Most loans closed

485 families served
$172,727,093 loan volume

] d
VENTURE

TITLE SERVICES

venturetitleservices.com

Purchase, refi, or real estate investment,
we make real estate dreams come true!

Your forever lender. o LA 1
Financing the world s Al
one loan at a time. R

Contact me today.

Lauren Maxwell MAXWELL
= Vice President | NMLS331415

laure naxwe ortgageloans.com M O RTG AG E T E AM
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 9130 Gallaris Court, Suite 101 | Naples



A renovated home will sell for up to 50%
more than one that has not been renovated

CONTACT US TODAY FOR A
FREE
ESTIMATE!

A S——— = =

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN = — -

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L : C D M

well, the Naples version of “a little money”—and this could sell quickly.”

-- High-End Realtors, Rupert and Karen Irby Fam"y OWﬂEd & Oper‘ath O FU"y |ICEﬂSEd & InSUI"ed O D\Iel" 25 year‘S Of gual"anteed WOF‘kmanShlp

~



FLY USPRIVATE

THE EASY JET CHARTER COMPRANY

oncierge Travel Services
Competitive Pricing
ocally Owned & Operated
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COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104
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NAPLES

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WHO SHOULD WE FEATURE AS A

RISING STAR?

Serving Southwest Florida
‘k 5 years or less in the business since 1988

For more information, to
nominate, or to request to

SwrLenzeocom | ONE SINGLE POINT OF CONTACT | FULL SERVICE O
TIMELY AND ACCURATE TITLE COMMITMENTS | SUP:
KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT

* At least $8 million in sales in one calendar year

‘k Active on social media

APABILITY OR DROP OFF
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DESIGNED FOR PROFESSIONALS  AAGRANITE

EPOXY COATING SYSTEMS

BALCONIES FOR ENJOYMENT & CALL PRIVACY

CONFERENCE ROOM FEATURING PRIVACY GLASS
ATTHE PUSH OF A BUTTON

MAILSERVIGE WITH PROFESSIONAL MAILING ADDRESS

PRIVATE, SHARED AND OPEN WORK SPACES

HIGHEST SPEED INTERNET

FREE GOFFEE, TEA & FILTERED WATER

MODERN SOPHISTICATED LOBBY WITH CAFE AREA

gggggg

HERMAN MILLER OFFICE FURNITURE THROUGHOUT

PROFESSIONAL GRADE OFFIGE EQUIPMENT/PRINTERS, ETC.

SEGURE 24-HOUR ACCESS

000000

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers

CIRar_2 — Fast & Easy Installation | Exclusive Realtor Discounts
SYNERGY SUITES e

; - d ~“ Give Your Clients the Edge They Deserve!
SGhB[IUl(_% aTourToday! ' w & Keith Stopko

syneraysuites.com | 239.261.1824 e 2394023656

Info@synergysuites.com T = = ‘gt ] ]

1110 Pine Ridoe Rd, Suite 201 | Naples, i ' e § granitegaragefloors.com




PREFERRED PARTNERS

RP

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Boatman Ricci
Ernest A. Ricci, Esq.
(239) 431-0363

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Law Office of
Matthew P. Flores
(239) 261-0592

Prell-Spearing Law Firm
Irina Prell-Spearing
(239) 231-2222

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Synergy Suites

Vince Marcantonio
(239) 682-6673

Venture X
Kathryn Parker
(239) 326-3455

ELECTRICAL CONTRACTOR
Coharbor Electric

Jacob Anderson

(336) 686-6963

ESTATE CONCIERGE
Luxure Lifestyle
Christine Lord

(239) 214-3805

ESTATE SALES
Blue Moon Estate
Sales - Naples
Shereen Ally
(239) 464-0833

FLOORING & TILE

Master Touch Tile & Stone
Chris Torres

(239) 443-8592

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

GENERAL CONTRACTOR
Becker Custom Builders
Blake Becker

(239) 285-7174

Dominion
Contracting Group
Butch Bacon

(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics

& Promotions

Carolyn Castaneda

(239) 405-1527

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

them for supporting the REALTOR® community!

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Patriot Home Inspections
Nick Brugal
(239) 667-1431

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

Sentry Insurance Advisors
Josh White
(239) 206-0618

XINSURANCE
Rick J. Lindsey
(801) 304-5510

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

Nationwide
Mortgage Bankers
Doris Inzone

(239) 376-1480

PAINTING SERVICES
MI Painter

Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PRIVATE JET CHARTER
Fly Us Private

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

REAL ESTATE MARKETING
Luxury List Media Group
Nicole Black

(239) 273-9258

ELEVATE YOUR LISTINGS WITH
LUXURY MARKETING

Twilight Photography + Video | Signature Flash Photography | Media Memberships

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

FirstSource Title
Stacey Maczulis
(440) 522-9404

Trinity Title
Jamie Muni
(239) 330-1494

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

L

MODERN REAL ESTATE + BRAND MEDIA MARKETING

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini
(732) 479-8234

YACHT CHARTERS
Nautical Miles
Justin Perun

(312) 833-1277

UXURY
LIST

MEDIA GROUP

Book Now and Let Us Help
You Take Your Listings +
Brand to the Next Level

©eeo

239-273-9258 | luxurylistmediagroup.com
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MEET THE NAPLES REAL PRODUCERS TEAM
BECKER

CUSTOM BUILDERS

Elevate '

Your Listings with

! 4"? S °
e Rgenhard N Ellen Buchar;an Andrea Hoffman Zachar; Cohen B e C ke r C u S t O m B u I I d e rS
Owner/Publisher Editor Ad Strategist Writer

Fully Customized Home Builder

o

Jess Wellar Michelle Reed Sheryl Moreno Hana Snajdrova Coby Corradino
Writer Photographer Photographer Photographer Videographer

Nominate a REALTOR® you'’d like to see featured in this magazine by emailing
SWFL@n2co.com.

FOLLOW Us ON

FACEBOOK &
INSTAGRAM

Founded by husband and wife team,
Blake and Kristen Becker, Becker
Custom Builders brings a passion for
Southwest Florida's beauty to life.
With a focus on turning houses into
homes, we prioritize:

If you are interested in contributing or nominating REALTORS® for certain stories, isi i ]
Precision in every detail
please email us at SWFL@n2co.com. Lasﬁng C’ient re’aﬁonShips

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company or the CO i [ [ e d to Exce IIe n Ce Exceed"ng expectat"ons
°
239-285-7174 | beckercustombuilders.com
°

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS

PReLL SPcARING

]I;' LAW FIRM

INTEGRITY AND OLD FLORIDA VALUES

.._

.E §rl ‘”‘

e ) ESQUIRE LAND TITLE
OF NAPLES

REALESTATE EXPERTISE.
: ATTORNEY ADVANTAGE.
Let us help your team of realtors navigate

Florida's volatile home insurance market. Anticipating and resolving issues before

+|.|y-‘—--—--pw- '_'
i! :

they delay your deals
Insurance volatilty in Florida is likely to increase, creating Scan the QR code to Residential and Commercial Real Estate C|03in93
undo friction in the real'estate market, We.can help! download my contact Real Estate and Contract Law
We DFI::J‘-.-"-I'dE the EdL.ICEItiD_F‘I_EJbEJUt carriers, thei_r_ap-petfte information. Construction Disputes and L|t|got|on | W|”S, Trusts and Estates
for various property conditions, and ways to mitigate the .. . .
volatility to help streamline home selling and buying. g Estate Administration | Business and Corporate Law

rﬂ}“"l{;r"-‘UF-’ h_'l"_ one C'f tht‘ |"”"~]':‘ET Furtfufiu ﬂf r"arri.-ra to

PARTNER TODAY!

Irina Prell-Spearing, Attorney
irina@spearinglaw.com

Greisy Rodriguez, Naples Branch Manager
Susan Atkeson : greisy@spearinglaw.com

239.231.2222
spearinglaw.com




DY publisher’s note

PREPARING FOR THE FALL MARKET:
Key Strategies for Success

Dear Real Producers of Naples,

As we transition from the relatively slower summer
months to the bustling fall season, when tempera-
tures moderate and snowbirds begin arriving for the
winter, it’s the perfect time to reassess our strategies
and prepare for the busy real estate period ahead.
September presents a unique opportunity to evaluate
our approach and ensure we’re positioned for success

in the Florida market.

The fall season often brings a shift in buyer and seller
behavior. To stay ahead, it’s crucial to understand the
latest market trends and adjust your strategies accord-
ingly. Analyze recent sales data, track price move-
ments, and identify areas of high demand to tailor your

approach for the coming months.

With hurricane season in full swing, preparing prop-
erties for potential storms is essential. Advise your
clients on safeguarding their homes, from securing
insurance to implementing preventive measures. This
proactive approach not only protects your clients but

also demonstrates your expertise and commitment.

20 - September 2024
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As we approach the final quarter of the year, it’s a great
time to take the opportunity to review your goals and set
new targets. Reflect on your accomplishments and out-
line actionable steps to achieve your year-end objectives.
Maintaining momentum and staying focused will help you

close the year on a high note.

Speaking of ending the year on a high note ... we’re thrilled
about our upcoming Awards Gala on November 8th at Elite
Jets. This special event will be a celebration of excellence,
bringing together the top talent from both Naples and Fort
Myers real estate. If you haven’t yet RSVP’d, be sure to do
so soon. This evening promises to be a memorable celebra-
tion of our industry’s finest. We look forward to celebrating

with you!
Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com

www.swilrp.com

Don't Lose Clients Because of
e |
~ ~Uninsurable
Home

.~ |
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This Isn't Your Average Insurance Policy ___|

Tailored Coverage
Larger Limits

Negotiated Deductibles

Endorsements

Stand Out as the REALTOR® Who Gets Things Done.
Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 . xinsurance.com

HOMEOWNERS 11

> INSURANCEH




MASTER T®L
TILE & STON

239—443—85921
www.mastertouchinstallations.com

QUARTERLY EVENT

MARK YOUR CALENDARS FOR OUR UPCOMING
EVENT AT

NAPLES MOTORSPORTS
SEPTEMBER 5, 2024
5-8 PM
1250 Airport Road South
Naples, FL 34104

If you haven't already RSVP’d, check your inbox and
secure your spot now. You won't want to miss this event!

LR JLJ]

We look forward to seeing you there! — - : — ——— _ ——== —

- | S B ——
., 71 ) p F "N L. [ 4
[ — N Y J U WAL ..
For information on all Naples Real Producers’ events, . - - 7 — N, = — /@ﬁ;—,ﬂ- e — -
f : - = P — — e — ‘

email SWFL@nZco.com. 7 = e ——— T e —-

—

22 - September 2024 : - _ = = E— - - _ _ =



_} ALL IN

Property \Immqwnuzr LLC
Southwest Florida | Phone: 239-451-3066 w.allinpmfl.com

-~ From (;Qntac;t_t@ Contract

WE'RE ALL IN

DALI MIHAJLOV
Owner L
239-451-3066

What Sets US_ aprt ?

Discover the ALL IN Property Management Difference

Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

What You Can Expect When Partnering with us

First Class Customer Service

Endless Resources Under One Umbrella

Unparalleled Attention To Detail PARTNERSHIP ¢
Responsive, Friendly Interaction with our Team of Professionals OPTIONS EI

S R ST R TS S TR

TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of

Truth-Driven Advocacy!

. Contact Boatman Ricci Today

' " ! for Unparalleled Legal Guidance
— — for All of Your Legal Needs.

, | !
| I Sl : 1 1108

'qv &h Boatman Ricci

Truth Guided, Relationship Drheg
s Dl o

Commercial Litigation | Business Litigation
Real Estate Litigation | Construction
Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
Complex Commercial Transactions

JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN
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»» from the desk of the president

WHY FLORIDA IS THE BEST ECONOMY
FOR A HOME PURCHASE

By Gia Arvin, 2024 President of Florida REALTORS®

NAR’s national settlement has gone
into effect and the good news is, real
estate continues to fly off the shelves
here in Florida. As the market adjusts
and we see more inventory amidst con-
tinued higher interest rates, national
economist Dr. Lawrence Yuen reminds
us a lot of life happens over the course

of two years:

* 7 million babies will be born

* 3 million marriages will take place

* 1.5 million divorces will occur

* 4 million net new jobs will be created

* 50 million people will switch or
change jobs

* 7 million people will turn 65 years old

* And 4 million will die

All of these matters influence decisions
about where and how people will live,
changing circumstances ... and all call
for new and different housing options

and homeownership opportunities.

‘What about Florida? Here are a few
factors to consider when it comes to
the state’s thriving economy and future
forecast, according to our own chief
economist, Dr. Brad O’Connor, and his

research department:

Florida ranks number one in the
U.S. for new business applications
in a given month. (Source: April
2024, U.S. Census Bureau, Business

Formation Statistics)

Florida ranks second in Chief’
Executive magazine’s CEO Surveyof
Best States for Business for the past
11 years straight. (Source: Chief’

Executive magazine, 2023)

The state’s business tax climate
ranks fourth in the U.S. (Source:
2024, The Tax Foundation)

Florida’s Gross Domestic Product,

or GDP, reached $1.62 trillion as of
the fourth quarter of 2023 — our
economy grew 5 percent from 2022
to 2023, compared to 2.1 percent in
California and New York’s 0.7 per-
cent. (Source: Bureau of Economic
Analysis) Florida ranks as the num-
ber one economy in the U.S., accord-
ing to the 2024 Best States Rankings
by U.S. News and World Report. The
state is also ranked number two in
growth and number seven in employ-
ment. (Source: 2024, U.S. News &
World Report, Best States Ranking)

* Florida’s job growth in 2023 averaged
1.1 percent higher than that of the U.S.
The state gained a total of 222,200
jobs over the year as of May 2024, an
increase of 2.2 percent. (Source: U.S.

Bureau of Labor Statistics)

Florida’s statewide unemployment
rate was 3.3 percent in May, better
than the U.S. unemployment rate of
4 percent. (Source U.S. Bureau of
Labor Statistics)

Take time when speaking to your friends
and neighbors to tout the incredible
success of our home state. As you greet
buyers from outside of Florida, use

this information to emphasize why the

Sunshine State is the place to buy today!

‘Want more up-to-date research or
local real estate market statistics?
Visit FloridaRealtors.org /research

for an array of tools which include
interactive Market Data, Market
Statistics (PDF reports), Home Buyers
and Sellers profile, and much, much
more. As a Florida Realtors member,
you are granted exclusive access to the
most innovative and effective research

databases in the country.

Gia Arvin, broker-owner of Matchmaker Realty in Gainesville, is the 2024 president of
Florida REALTORS®, the state’s largest professional trade association. She is active
in her residential brokerage and is a leader in regional, state, and national real
estate associations. Gia was the 2011 president of the Gainesville-Alachua County
Association of REALTORS® and the 2017 Florida president of the Women’s Council of
REALTORS®, among multiple other previous leadership positions.
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FLUENT
MORTGAGE

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

v  Unparalleled Communication

v’ Streamlined Service

=

e

v Faster Closings

v More Solutions

Contact Us Today!

877.7.FLUENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office
4851 Tamiami Trail North 6905 N Wickham Road
Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940

Orlando Office
7380 W Sand Lake Road

Suite 500, Orlando, FL 32819

Fluent Mortgage is a d/b/a of Meadow Financial Mortgage Bankers Corp. Certain restrictions apply. For qualified borrowers. subject to
credit and underwriting approv ga Y gage Bankers Corp. NMLS #177308 (www.nmisconsumerac @ 2 A
org). 1600 Stewart Ave, Suite 701, Westbury, NY 11590. 800.€ L =i
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ArCgOH Ready
- Y to Elevate Your

P Client Experience

with Luxury

Yacht Charters?

Exclusive Closing Gifts
Unforgettable Client Appreciation Parties:
Exclusive

W WOODS - WEIDENMILLER
R |MICHETTI- RUDNICK

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

s W D Justin Perun
%b"e 941.216.7625 - charters@nautimiles.com

4 Follow us on )M

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).




health & wellness

/’ :
l F

By Carlene Marie

What if the secret to your peak
performance lies in your daily
food choices? As I share in the
“Mindpower” space, you know well
the power of cultivating your con-
scious awareness, and this also
extends to how we mindfully fuel
our bodies and our brains. Simple,
mindful shifts in your diet can
significantly impact your energy,
cognitive function, mood and,

ultimately, your performance.

“Your brain is only as good as the

fuel you provide it,” says Theo
Compernolle in his book “Brain
Chains.” As high achievers, the foods
you choose to fuel your body play a
pivotal role in helping you achieve
your peak performance. By making
mindful nutritional choices, you really
can boost your energy, sharpen your

mind, and maintain a positive outlook.

30 - September 2024

ENERGIZE WITH SMART SWAPS

The foundation of sustained energy
lies in balanced meals that combine
complex carbohydrates, lean proteins,
and healthy fats. Small changes can
optimize your energy levels. Instead
of sugary cereal in the morning, try
oatmeal topped with fresh berries and
nuts for a steady release of glucose,
preventing energy crashes. Swap white
rice for quinoa or brown rice at lunch
or dinner for more fiber and nutrients,
helping you stay full longer and main-

tain consistent energy.

BOOST COGNITIVE FUNCTION WITH
BRAIN FOOD SWAPS

Your brain requires specific nutrients
to function optimally. Omega-3 fatty
acids, found in fatty fish like salmon,
walnuts, and flaxseeds, are essential for
maintaining cognitive function. Instead

of chips, opt for walnuts as a snack.

Add grilled salmon to your salad to get
brain-boosting omega-3s. Antioxidant-
rich foods such as blueberries, dark
chocolate, and green tea protect your
brain from oxidative stress and improve
memory and focus. Replace your after-
noon candy bar with dark chocolate
and switch soda for green tea. These
small swaps can significantly enhance

your mental agility.

ENHANCE MOOD WITH
NUTRIENT-DENSE CHOICES

Your mood is closely linked to your
nutritional intake. Foods rich in vita-
mins, minerals, and amino acids can
significantly impact your emotional
well-being. Folate, found in leafy
greens, citrus fruits, and beans, helps
produce serotonin, a neurotransmitter
that regulates mood. Choose spinach or
kale for your salads instead of iceberg

lettuce. Snack on citrus fruits like

oranges or a handful of almonds,
which are high in magnesium and
are mood-improving. Omega-3
fatty acids reduce inflammation
and promote a healthy brain
environment. Incorporate more
fish into your meals or consider a
daily omega-3 supplement to keep

your mood stable and positive.

STAY HYDRATED FOR

OPTIMAL PERFORMANCE

Never underestimate the power of
hydration. Water is essential for
every bodily function, including
energy production and cognitive
performance. Dehydration can
lead to fatigue, difficulty concen-
trating, and irritability. Instead of
coffee or sugary drinks, make a
habit of drinking water throughout
the day. Add a slice of lemon or

cucumber for a refreshing twist.

Comprehensive Same Day Repnrting"""-:__

e
Termite, Radon, Mold, 4 Pt, Wind Mitigation \
R
Phones Answered Evenings & Weekends

Only Company With A 1 Year Limited
Guarantee

JOHN PRETE" ' -

HouseMaster.

As T often say in my coaching prac-
tice, small hinges can swing big doors.
These small shifts can create massive
impact. Your daily food choices directly
influence your energy, cognitive func-
tion, and mood. By making mindful
shifts — like swapping sugary cereals
for oatmeal, chips for walnuts, or soda
for green tea — you set yourself up for
sustained peak performance. “Success
is not the result of one big decision but
of many small choices,” said Stephen
Covey. Let your daily nutritional
choices be those small, impactful efforts
that propel you toward your goals.
Embrace these changes and watch your
performance enhance in every way. As
Theo Compernolle reminds us, “Your
brain is only as good as the fuel you
provide it.” Make every choice of what
you consume a step towards your peak
performance, your results and, ulti-

mately, your very success.

RECEIVE 525 OFF WITH MENTION OF THIS AD

Carlene Marie is a Certified
Master Mindpower Coach and
Certified Health, Wellness & Life
Coach. She specializes in private
and group coaching, keynotes,
workshops and publications
helping high performers
cultivate mental toughness
and emotional resilience. With
extensive expertise in unlocking
human potential, Carlene Marie’s
programs empower and guide
toward lasting change for optimal
success in every area of life.
CARLENEMARIE.COM
513.383.5647

CHECK'OUT-OUR.
5 STAR REVIEWS

ONL {IE

PHOMNE: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM
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By Zachary Cohen
Photos by New
Frame Photography

STIN & "«

Before relocating to Naples in 2016,

Kristin Van Heukelom worked as a
brain injury specialist. While moving to
Naples provided a change of scenery
and the gifts of living in a tropical
paradise, one thing it didn’t offer

was ample job opportunities in her
profession. So she stayed home and
homeschooled her kids for two years
as she figured out her next steps.

By 2018, Kristin’s need to find work
had escalated. As her previous
relationship broke down, she needed
work to anchor her and provide sta-
bility for her family. That’s when she

turned toward real estate.

“I was left with absolutely nothing,”
Kristin reflects humbly. “I needed to

find a new career out of necessity.

It was do or die back then. I barely
had basic belongings and didn’t know
where my next paycheck was coming
from. I needed work, and real estate
was it. I got a Groupon card for my
course, studied my butt off, and gave
it 110 percent. Everything I do, I do it
110 percent, and this would be no dif-
ferent. Why real estate? I had nothing
else. I had to provide for myself and
my kids, and this was how I was going
to do it.”

Kristin launched her real estate
career with the drive to succeed —
and succeed she did. She put her

all into her business, leading her to
attend a Tony Robbins workshop in
2019. That’s where she met Jonathan,

who happened to be her seatmate. At
the time, Jonathan was working in
window sales, and while he was suc-

cessful, he struggled with burnout.

“My employer sent me because they
saw the benefit in the Tony Robbins
approach and suggested I go down for
the workshop,” Jonathan explains. “I
was living in British Columbia. It was
a long trip. I'd never been to Florida
before, and I initially didn’t want to
go. But I went, and it was the best

decision I ever made.”

Kristin and Jonathan immediately
hit it off. Jonathan began travel-

ing back and forth between British
Columbia and Florida — even during
the COVID-19 shutdown. By 2021,
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he left his job, sold his house, packed
his entire life into three suitcases,
and moved down to Naples full-time.
Shortly after, he joined Kristin in real
estate, forming Team 239 with Local
Real Estate.

Three years later, Kristin and
Jonathan are thriving in real estate
and in their relationship. In 2023, they
sold an impressive 33 transactions for
$22 million.

‘Working together as a husband-wife
team has the potential to present chal-

lenges, but Kristin and Jonathan have
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found a process that helps them stay

WE WANT A FAMILY-AND-FRIENDS
APPROACH TO OUR TEAM. p

connected and excel in business.

“My strengths play

off her strengths,”
Jonathan explains.
“Kristin is really

great with building the
business and putting sys-

tems and processes in place.

She knows her contracts inside

out and upside down. She stays
up-to-date on current trends. While
that’s not a weakness of mine, it’s not
my focus. I'm the connector, the

people person, the problem solver.”

Jonathan and Kristin Van Heukelom met at a Tony Robbins seminar in 2019.

“We know our own strengths and have the humility to say, “You're
really good at this. Why don’t you take it?’” Kristin adds.

As Kristin and Jonathan grow their business, they
are trending toward a more boutique approach

to selling real estate. They are connecting

with more people in the luxury segment

and have worked to leverage Jonathan’s

Canadian connections to support people

from outside the country. Kristin has built a
commanding presence on YouTube. They even
plan to hold future seminars for Canadians about

the cross-border relocation process.

“We don’t want to run a real estate empire. We want a
family-and-friends approach to our team. We want to have fun
and put that first. So while we want to dominate at what we do,
we don’t want to be the biggest. But we want to be the best,”

Jonathan closes.




TOGETRHER

IINRISIEE

Outside of real
estate, you'll
find Kristin and
Jonathan
Van Heukelom
together with their
kids, renovating
their home in
Naples, absorbed
in Bible study, or
volunteering with
the Naples Humane
Society. Jonathan
has two children,
Jonah (14) and
Avery (13), as does
Kristin, Brandon
(17) and Brooke
(16). “Everything
we do is together,
and we never
get sick of it,”
Jonathan smiles.
“I could have
never imagined
wanting to live with,
play with, work
with — literally do
everything with the
same person every
day, but I do, and
Ilove it. We have
so much fun.” Even
still, Jonathan will
steal away some
time for golf while
Kristin recharges
her batteries with
some peace and

quiet by the pool.
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It Always Comes

I recently had a speaker’s bureau
representative find me to place me

as a speaker for an event coming up
in 2025. The prior speaker had been
running and moderating the event for
about two or three years in a row and
had industry-specific knowledge and
experience. Of course, Yvon asked
me, “Do you have industry knowl-
edge?” I said, “No, I don’t, but let

me be clear: in any organization, it
always comes down to people — how
we think, how we show up, the com-
munication or lack of communication
in an organization, the culture, the

leadership style, and whether people
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Down to

understand other behaviors and how
to adapt to those behaviors. It always

comes down to people.”

Let’s face it, there are products and ser-
vices that we deliver to our customers,
to our clients, to our local community,
and to the world, however, it’s always
the people who are doing all that.

In the cycle of business, there are four
components. The owner of the orga-
nization, whoever that may be, has
one job: to take care of the team, the
people. It is his or her role to under-

stand the team and create the culture,

I

P» coaching corner

By Michael Dill

L]

the structure, the accountability, and

the KPIs (key performance indicators).

It’s to create roles and responsibilities
so everybody knows exactly what they
need to do so they can stay in their
lane and implement the process of
reviewing people so they know where
they stand, as well as make sure
they’re communicated with regularly,
where you’re having weekly meetings
and making sure they’re happy. Do
whatever you need to do to take care

of the team, the people.

When your team is being taken care of

by the organization, by the leader, by

the owner, they feel good about them-
selves. They show up, they represent
the brand with pride, they do their
job, they do it well, and they take
care of your customers. In turn, your
customers are happy and satisfied.
They come back more often. They tell
their colleagues and friends. They
tell other organizations to bring you

additional business. As the customers

are happy, they feed the business.
Revenues increase, profits rise, and
the business’s job is to take care of the

owner. That’s it.

‘When the owner takes care of the
team, the team takes care of the cus-
tomer. The customer takes care of the
business, and the business takes care

of the owner.

I don’t care what industry you’re in.
I don’t care if you make widgets or
you deliver personal, professional
services. It simply doesn’t matter. It
always comes down to people. Take
care of your people. Your people will
take care of the customers and the

business will take care of you.

Coach Michael Dill is an award-winning, certified business coach, global speaker, and
published author. He is a proud ActionCOACH franchise partner, as well as the president
of Power & Ice Wealth Creation, a strategic leadership company. Michael brings more than
40 years of business and entrepreneurial experience to his leadership, team training, and
mentoring practice. To learn more, visit BusinessCoachMichaelDill.com.
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Brittany Moore
Regional Branch Manager
NMLS # 824215
239.292.4194
BMoore@moorelend.com

MOORE

THAN A TRANSACTION

\| WHEN YOU PARTNER WITH US YOUR
CLIENTS ARE TREATED LIKE FAMILY

MOORELENDINGGROUP.COM

[ .
Tyler Moore

Producing Branch Manager
NMLS#: 1408486
239-292-4191
TMoore@Moorelend.com
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Stacey Maczulis and LuAnn Vizzone
may have arrived in Florida from
different parts of the country, but
their professional experiences
mirror each other. LuAnn began her
title career in New Jersey in 2009,
and Stacey began hers in Ohio in
2011. Both rose to become top sales-

people for their organizations.

In 2023, they found themselves work-
ing on the same team for another
Southwest Florida-based title com-
pany. They connected, realizing they

shared a similar vision.

“We discovered that we worked in
similar ways and were very like-
minded,” LuAnn shares. “Stacey and
I are both used to working with sales
teams — for her in Ohio and me in
New Jersey. When we came to this
area, we discovered we were one of
the only sales teams of more than

one or two people. We had a vision to

TRAILBLAZERS

create a large business development
team, as well as provide excellent
customer service, and we wanted to
bring it to Southwest Florida.”

Stacey and LuAnn officially opened
FirstSource Title’s first Florida
branch in February 2024. Their team
currently stands at eight people and
growing. Even more importantly,
they are filling a much-needed void,
providing local real estate agents with
a level of service that many have yet

to experience.

“We bring as much value to the agents
as possible. Many agents didn’t have

a buffer between the escrow officer
and the agent,” LuAnn explains. “We
were hearing the same thing from
different agents — there was a lack of
communication, they were not aware
of major milestones such as closings,
cancellations, deposits, etc. We are

that person in between the escrow

officer and the agent. You can get in
touch with us after hours or on the
weekends. Our clients work all hours,
so we make sure we do the same. We
are there; we want to be your go-to
person, making sure every transac-

tion closes smoothly.”

Coming Together

LuAnn began her title career in 2009,
after nearly 25 years as a health club
owner. Amid the recession in 2008,
she decided to sell her club and get
into real estate. She got her real
estate license and mortgage license
before finding her footing in the title
business. Over the following years,
LuAnn became a top title sales rep
then a partner and vice president of
sales for a title company. In 2023,
she relocated to Southwest Florida,

where she crossed paths with Stacey.

Stacey began her title career in 2011

in Cleveland, Ohio. She, too, became a
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top title sales rep. When her company
opened a Naples branch in 2022, she
headed south, becoming the compa-
ny’s top business development rep.
Building relationships has always
been at the core of her work, and it’s
ultimately what led to her partnership
with LuAnn.

Providing Value

Stacey, LuAnn, and their team are
keenly focused on providing value to
their partners. They offer lunch-and-
learns, educational opportunities,
unique joint ventures, and even have
an attorney on staff — a rarity for a

title company.

“What can we do to add value to
your business?” Stacey asks. “That’s
what we’re focused on. We have
business developers who are out and
about and can help you with all of

your clients’ needs.”

Stacey and LuAnn are proud to be
an integral part of their community.

They stand for empowering other
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FirstSource
Title

From left to right: Amina Mokhtari, Kristen Robertiello, Beth Huffman, Stacey Maczulis, LuAnn Vizzone, Ciara Lister, Scarlett Guerrero, Ginny Marles

women (their whole team is com-
posed of successful women). They
even run a monthly series called
“Boss Babe’z,” teaching and engaging
real estate agents on topics such as
self-defense, social media marketing,

meditation, and more.

Stacey and LuAnn also serve on
various committees for the Women’s
Council of REALTORS® (Naples and
Bonita) and volunteer with organi-
zations such as Pace Center for Girls
and Beverly’s Angels, two nonprofits

that support underprivileged youth.

“The sky’s the limit for us,” Stacey
says proudly. “Our goal is to get
established in Southwest Florida and

then grow.”

FirstSource Title Agency prides

itself on delivering an exceptional
closing experience — whether you
are refinancing, selling, or purchasing
a new home. For more information,
please visit www.firstsourcetitle.com.
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FirstSource Title
combines a personal
touch with technology
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and smooth closing.
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of Florida with national
closing opportunities.
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TIPS FOR REALTORS®

By Irina Prell, Esq., and Greisy Rodriguez

Closing a real estate transaction in Florida
marks the culmination of weeks, if not months,
of dedicated effort. Ensuring a smooth and
successful closing is crucial for maintaining
your professional reputation, achieving client
satisfaction, and securing future referrals. The
following are expert tips to help you effectively
navigate the complexities of Florida’s real
estate closing process.

1 Stay Organized from the Start
Effective organization is the corner-
stone of a successful closing. Maintain
meticulous records of all communica-
tions, contracts, and documents. Utilize
digital tools like transaction management
software to streamline your workflow,
ensuring that all necessary information is
readily accessible to all parties involved.
This approach minimizes the risk of
overlooked details and promotes a seam-

less transaction.

2 Understand Florida’s

Unique Requirements

Florida’s real estate market has specific
legal requirements, including mandatory
disclosures and the involvement of a

title company or attorney during closing.
Sellers must disclose any known material
defects that are not easily observable by
the buyer. Familiarizing yourself with
these requirements helps protect against
potential legal disputes and ensures com-

pliance throughout the transaction.

3 Build a Team of
Reliable Professionals
Assemble a team of dependable pro-

fessionals, such as mortgage brokers,
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property inspectors, title companies, and
real estate attorneys. A strong network
not only helps prevent potential issues
but also enhances the client experience,
contributing to a smooth closing. Your
reputation is closely tied to the perfor-
mance of these professionals, making it
essential to choose team members who
are knowledgeable and reliable.

4 Professional Guidance

Encourage buyers to work with
real estate attorneys who can navigate
the legal complexities of the transaction.
Issues such as unresolved disputes, zon-
ing problems, or homeowner association
(HOA) restrictions can complicate the
process. An attorney’s expertise helps
facilitate a smooth closing and minimizes
the risk of future legal challenges.

5 Clear Title and Resolve
Issues Early

A clear title is fundamental to closing a
transaction. Collaborate closely with the
title company or real estate attorney to
address any liens, encumbrances, pro-
bate matters, or other title defects early
on. Proactively resolving these issues
ensures that the closing process proceeds
without unnecessary delays, enhancing

the transaction’s efficiency.

6 Ensure All Parties Are Prepared
Regular and clear communica-
tion with all parties involved — buyers,
sellers, lenders, and attorneys — is vital.
Ensure that everyone understands their

responsibilities and the timeline for

completing necessary tasks. Confirm

that all required documents, such as the
purchase agreement, inspection reports,
HOA approval, and financing paperwork,

are in order well before the closing date.

7 Conduct Thorough Inspections
Given that Florida operates under
a “buyer beware” principle (caveat emp-
tor), it is crucial for buyers to conduct
thorough due diligence. Buyers should
inspect the property meticulously,
review all relevant documents, and fully
understand the property’s condition.
Addressing potential issues early can
prevent last-minute disputes and ensure

a smooth closing.

Prepare for the Final

Walk-Through
Schedule a final walk-through of the
property a day or two before the closing.
This allows buyers to verify that the
property is in the agreed-upon condition
and that any negotiated repairs have been
completed. Promptly addressing any
issues that arise during the walk-through
can prevent delays and ensure a success-

ful closing.

9 Be Present at the Closing
Your presence at the closing

provides reassurance to your cli-
ents and allows you to address any
last-minute issues. Being available to
explain documents and answer ques-
tions can make the process smoother
for everyone involved, enhancing the

overall client experience.

1 OEnsure Proper Transfer
of Keys and Utilities
Coordinate the transfer of keys,
garage door openers, and any
other access devices with the
sellers. Additionally, remind both
parties to arrange for the transfer
or termination of utilities to avoid
service interruptions or unex-
pected bills, ensuring a smooth

transition for your clients.

1 1Celebrate and Follow Up

Once the closing is
complete, take the time to
celebrate with your clients. A
small gesture, such as a thank-
you note or a housewarming
gift, can leave a lasting positive
impression. Follow up after the
closing to ensure your clients are
settling in well and to address
any post-closing questions or
concerns, solidifying your rela-
tionship and paving the way for
future business.

Closing a real estate trans-
action in Florida requires
meticulous attention to detail,
clear communication, and
proactive problem solving. By
following these expert tips,
you can help ensure a smooth
and successful closing, leading
to satisfied clients and a stellar
reputation in the industry.
Implementing these strategies
not only enhances your clients’
experience but also solidifies
your standing as a knowl-
edgeable and reliable Realtor
in Florida’s competitive real

estate market.

If you have any real estate
questions or need guidance,
please do not hesitate to
contact the professionals at
Prell-Spearing Law Firm. We
would be honored to assist
and provide the expertise you

need. Happy closing!

Irina Prell, a real estate attorney with

Esquire Land Title, brings extensive

knowledge of real estate contracts
and transactions to the organization.

Having lived in Southwest Florida for 18
years, Irina’s legal expertise is complemented

by her background as a licensed Florida contractor,
providing her with a well-rounded perspective
on real estate matters. Known for her proficiency,
professionalism, and unwavering dedication, Irina
ensures that every client receives thorough and
expert representation.

Greisy Rodriguez, a licensed title agent,
and the Naples branch manager for
Prell-Spearing Law Firm, has been
passionately dedicated to the real
estate title industry for the past 12
years. A Naples, Florida, resident since
1999, Greisy combines professionalism with a
personal touch in every transaction, ensuring clients
and business partners feel confident and supported
throughout the process.
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UNFORGETTABLE LUXURY

VALET PARKING
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featured agent

By Zachary Cohen
Photos by New Frame Photography

“I’m a normal guy living a normal
lifestyle rather than the country
club lifestyle. That’'s how my
business is built, and that’s how
| live,” Nick Casselman begins.

In a city built for the luxury real
estate market, Nick Casselman has
taken a unique approach to build-
ing a real estate business. Rather
than chasing the high-dollar listings
and the luxury side of the market,
he’s built a top real estate business
by staying true to his down-home
upbringing. Nick’s approach has
worked on multiple levels. Not only is
he a top REALTOR®, but he’s living a

life according to his values.

Nick was born and raised in the rural
town of Ellicottville, just outside
Buffalo, New York. If upstate New
York gives you images of long, snowy
winters and harsh living conditions,
you’d be right. Ellicottville was even
more intense than Buffalo; the lake
effect snow often brought orders

of magnitude more snowfall to the

small town.

Both of Nick’s parents were teachers.
They raised him to put his nose down,
work hard, and serve others. Growing
up in Ellicottville was tough, but Nick
wouldn’t trade it for the world. His
upbringing has made him into the
hard-working, relationship-driven

man he is today.
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| WAS THE
NUMBER ONE
PRODUCER
OF RESALE
HOMES IN
GOLDEN GATE
ESTATES IN
2023, AND |
WOULD LIKE
TO MAINTAIN
THAT STATUS.

Nick Casselman enjoys beach volleyball and has a pro-size court in his backyard.

“I had to do everything growing up. I was
outside shoveling rocks, cleaning up the
yard, and working hard, and those values
stuck with me my whole life,” Nick shares.

“That helped make me into who I am.”

Nick began his professional life in com-
mercial banking in New York. He had long
dreamed of relocating to Florida, and in
2014, he made that dream a reality.

“It’s a typical story,” Nick laughs. “I wanted
to be in Fort Lauderdale, so I applied to

150 jobs and got no callback. So I booked a
vacation to Fort Lauderdale and introduced
myself at every bank to try to get a job.
Someone had an opening in Naples. I'd never
heard of Naples, but I drove over, and that’s

how I wound up here.”

Nick transitioned out of commercial lending
and into residential real estate six years
later. While commercial lending was often
cutthroat and financially driven, residen-
tial real estate provided an opportunity to
leverage his personable, relationship-first

approach to life.

Since going full-time in 2021, Nick has had
tremendous success. As an individual agent
with Premiere Plus Realty, he closed 22
transactions for $12.5 million in 2023. He
also founded the Good Vibes Group, which
is currently a team of three agents total, in
November 2023.

One key to Nick’s success has been his use
of Facebook to farm his local neighborhood,
Golden Gate Estates. Over 80 percent of his
transactions come from that one neighbor-
hood, where he has become something of a
local celebrity.

As he looks ahead, Nick envisions many
more years of success. He aims to grow the
Good Vibes Group to a team of over 10 to
20 agents.

“Starting the team has been a direction I've
wanted to go. My goal is to take people who
are stuck and spinning their wheels and help
them grow. I provide more mentoring than a
lead-generation model,” he says. “Sales-wise,
I foresee maintaining where I am. I was the
number one producer of resale homes in
Golden Gate Estates in 2023, and I would

like to maintain that status.”

Outside of work, you’ll find Nick playing
beach volleyball with his wife, Haley (they
even have a pro-size court in their back-
yard), exploring the great outdoors, cheering
on his Buffalo Bills, and spending time with
his three dogs. Nick describes himself as a

“simple man.”

“I would hope that when people think about
me, they would say, ‘Nick was a great guy.’
The sales numbers matter, but not in the
big picture. I just want to be known as a

stand-up guy.”
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“During my college days,
| had a mini career as a

rapper, DJ, and singer,” Nick

recalls. “| broke out some e
of my original rap songs at ) mp‘*m"“ﬂl”ﬂ .

b g .
my wedding. I'm a pretty PAINTING
conservative personality, so ' rv-
everyone just lost it.”
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|

Office@MaTeoPainterc
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Nick Casselman and his wife
Haley with their miniature
dachshund Noodles and golden
retrievers Mayple and Matty
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By Zachary Cohen
Photos by Michelle Reed

2000. AS THE CALENDAR TURNED TO A NEW MILLENNIUM, THE WORLD AWAITED A NEW ERA.
THE DOT-COM BOOM WAS IN FULL SWING, MOBILE PHONES WERE BECOMING MAINSTREAM
(AND EVERYONE WAS PLAYING SNAKE), AND THE INTERNATIONAL SPACE STATION WELCOMED
ITS FIRST RESIDENTS. MEANWHILE, THE REAL ESTATE INDUSTRY WAS FLOURISHING
@ AND DARLENE RODDY WAS UNDERGOING SOME SIGNIFICANT CHANGES OF HER OWN.

1'1Ll

cover story €<

Originally from Neenah, Wisconsin,

Darlene relocated to Marco Island in
1998. After many years as a stay-
at-home mom, she re-entered the
workforce two years later to become
areal estate agent. For Darlene, it
was a time ripe with the excitement of

new beginnings.

realproducersmag.com

“Moving to Marco was a big change.

We had vacationed on Marco for
years and I loved it. I loved the
weather, the small-island feel, and
the opportunity to play tennis and
golf, and boat year-round,” Darlene
explains. “But I was a stay-at-home

mom, and when my kids went to

school, I didn’t want to sit at home
all day. Real estate seemed like

the best next step for me.” Darlene
holds a bachelor’s degree in interior
design, and multiple friends sug-
gested real estate would be a good
fit. So she got her license and took a

chance on herself.
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Darlene’s first big break was an opportu-
nity to sell space in a mixed-use develop-
ment. After selling that project out, she

joined a large brokerage, where her resi-

dential sales career began to take shape.

More than two decades later, Darlene

is still thriving in real estate. She’s
become one of Naples’ top-producing
REALTORS® year after year, closing 22
transactions for $35 million in 2023. She
also leads The Roddy Luxury Group, a
small team with Gulf Coast International

Properties that includes Agent Lindsey

'-.-'d -—
o o b
4-.. ‘;: -
' .
4 L7 s
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Skott, Administrative Assistant Julie Hall,
and part-time Agent Ethan Hall.

So what has been the key to

Darlene’s success?

“I work well with people,” she says. “There
are some agents who are pushy, but in my
career, I listen to people. I let people tell
me what they are looking for and then I
find it for them. I'm a very good listener,
and I think that’s why I’ve been so suc-
cessful. Follow up if you meet someone. If

I have someone walk in the door, I connect

TTHAT'S HOW [ WORK.
[GO THE EXTRA
MILE FOR PEOPLE

Darlene Roddy leads The
Roddy Luxury Group with Gulf
Coast International Properties.

with them instantly. That’s the key to my success —

communication and follow-up.”

One of Darlene’s favorite client stories is about a
couple she met late at night when they knocked on her
office door looking for the keys to a rental property.
She not only helped them find the keys, but she also
stayed in contact with the couple and showed them
homes over a period of four years. Eventually, they

found the perfect penthouse condo on the beach.

“That’s how I work. I go the extra mile for people,”
Darlene explains.

Darlene prides herself on the concierge services she
offers clients. Her role goes beyond simply selling a
home; she has a partnership with a construction team,
an interior designer, a mover, and more. Darlene is
equipped and ready to serve a client’s varying needs
when buying or selling a home.

“I love what I do. For me, to find someone a piece of

paradise — it’s a dream. I feel so fortunate living down

here, and now I get to sell paradise for my clientele. I

always want to be successful. I always want my clients

to get phenomenal service.”
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MAKE EVERY OFFER

? Nationwide

Mortgage Bankers In¢

| m:gu,;“\ :
Darlene Roddy enjoys A '
spending time with her —
significant other, Gary kY ’ *

Skott, and her two adult
sons, Zachary and Tyler.

She played competitive

tennis for many years, and

although she doesn'’t play
competitively anymore, she
still hits the court a few times
a week. She’s also learning

and enjoying golf.
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P> you ask. we deliver.

—— Successfully Serving
REALTORS®) in Naples

TRUSTED
advice TRUSTED TRADES

are valuable vendors who know how to serve Elevate your client services
. with the industry-leading
the needs of REALTORS®. You may not require estate sale company. We

get homes market-ready

SMART F their services for every transaction, but when in just one week.
2 : the need arises, you're grateful for them. This 1] il T o L
strategies

group of vendors is critical to your business.

Most importantly, these additional Trusted

. - ; L 5 Trades will get the JOb done and make yOU Our hassle-free estate sales help clients feel good about letting go.

PRAC I ICA A r : - w4 h " look awesome to your clients! l ?" bluemoonestatesales.com/naples-ft-myers | 239-464-0833

solutions
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clients from contract to close Flooring | Pressure Washing

239.788WELD Cabinetry And More!
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SERVICE AREA:
CAPE CORAL TO NAPLES @ O'L‘r‘*

Ry Bg
& EVERYTHING IN BETWEEN . h"‘“"*— =C 5

JUNK REMOVAL | ESTATE CLEANOUTS | DEMOLITION SERVICES
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Naples Real Producers - 71



PRIN [

ME MORE!

Were you, your broker, or the team
featured in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A reprint is a four- or eight-
page bound, printed piece on magazine-grade paper with
your full article — and you on the cover.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that
can help brand you, your team and/or your business.
* Use on listing appointments
+ Send out to friends and family
+ Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent

+ Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We send
you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our part-

ner, or family. Anyone who wants to promote you.

HOW DO | ORDER?
Email SWFL@n2co.com.
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Culascowr com

WE LIVE AND BREATH REAL ESTATE MARKETING

THE ONLY TOUR PROVIDER IN SW FLORIDA
THAT PROMOTES AGENTS AND THEIR LISTINGS

SCAN ME SCAN ME
REAL ESTATE SERVICES
Bl  TO GROW YOUR BUSINESS O,

www.LaCasaTour.com | 888.598.8687 | info@LaCasaTour.com



“ Private Office Plans at Venture X Naples c HApMAN
“ VENWRE x Venture X is a one-of-a-kind sustainable luxury co-working office
THE FUTURE OF WORKSPACE rooted in health and wellness, in the heart of Naples, with views of
the Coastal Skyline. The beautifully designed space has I N s U n AN c E
floor-to-ceiling windows along each side of this location, allowing natural daylight into nearly
every corner. The 18,000 sq ft space is equipped with an open-inviting lounge and cafe, a podcast -
room, a wellness room, conference rooms and a 30-person training room. Venture X is proud to
offer private offices of various sizes to meet the needs of you and your growing teams.
All offices come furnished with sit-to-stand desks and ergonomic chairs,

including 24/7 access, monthly conference room credits and further

access to a vibrant and welcoming
community.

ease contac
PARKER :
Director of Sales 2 S EASILY
d BOOK YOUR
TOUR

kathryn.parker@venturex.com

239-326-3455

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103
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