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@realproducersnova

NOVA Real Producers
@realproducersnorthernva

To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@RealProducersKBTeam.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Preferred Staging, LLC

(703) 851-2690
PreferredStaging.com

Town & Country Staging

(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES

Cobalt Settlements, LLC

(703) 350-5157
CobaltSettlements.com

Pruitt Title

(480) 203-6452
DCTitleGuy.com

TRANSACTION 

COORDINATOR

Scalable RES

(703) 639-4166
ScalableRES.com

VIDEO MARKETING/

BRANDING

Changeover Media

(703) 728-1230
ChangeoverMedia.com

VIDEO SERVICES

HD Bros

(540) 840-1388
HDBros.com

VIRTUAL ASSISTANT

Cyberbacker Virginia

(703) 672-0687
Cyberbacker.com

ACCOUNTANT/CPA

LeMay & Company

(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service

(703) 283-2764
WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.

(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

ENGINEERING - 

STRUCTURAL & SOIL

Soil & Structure 

Consulting, Inc.

Ken Fraine, PE / Andy 

Fulambarkar, PE

(703) 391-8911
SoilandStructure.com

ESTATE SALES

Four Sales, Ltd.

(703) 256-8300
FourSales.com

HOME INSPECTION

Biller & Associates

(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection

(703) 830-2229
HHInsp.com

Rn HomeTech

(301) 221-0357
RnHomeTech.com

HOME RENOVATION

Curbio

(810) 300-9432
Curbio.com

Design Pro Remodeling

(571) 470-1819
DesignProRemodeling.com

HOME WARRANTY

Cinch Home Services

(703) 380-5774
CinchRealEstate.com

Old Republic  

Home Protection

Dirk Doud

(925) 285-8583
ORHP.com

HVAC

Luka Home Services

(703) 340-0771
LukaHomeServices.com

INSURANCE

Boizelle Insurance 

Partnership

Bret Boizelle

(301) 948-2010
Boizelle.com

JUNK REMOVAL

123JUNK

(703) 956-1415
123JUNK.com

It’s Haul Good

(703) 646-9194
ItsHaulGood.com

LIFE / BUSINESS COACH

With Heart Coaching

Skye Michiels

(215) 266-4643
WithHeartCoaching.com

MARKETING SOLUTIONS

My Marketing Matters

(301) 590-9700
MyMarketingMatters.com

MORTGAGE

ALCOVA Mortgage

Toni Hill

(703) 996-9705
ToniHillTeam.com

Embrace Home Loans

(703) 783-2322
TheMortgageAce.com

Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage

Sylvia Bae

(571) 251-9854
BaeTeam.com

Princeton Mortgage

Bo Lee

(703) 967-9792
CallBoLee.com

Vellum Mortgage

Nathan Burch

(703) 350-4000
NathanBurch.com

MOVING / STORAGE

Barry’s Best Mover

(703) 622-3061
BarrysBestMovers.com

HuberWilmot Moving 

& Storage

(703) 488-7117
HWmoving.com

Interstate Moving & Storage

(703) 226-3279
Moveinterstate.com

MG Moving Services

(571) 288-3840
MyGuysMoving.com

Town & Country Movers

(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY- 

REAL ESTATE

Amazing Listing Photos

(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT

Circle Property Management

(703) 592-6802
CirclePM.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build

(229) 392-1446
Robert@sauvage
designbuild.com

ROOFING

DryHome Roofing 

& Siding, Inc.

(703) 230-7663
DryHome.com

SENIOR MOVE 

MANAGEMENT

Town & Country Move 

Management

(202) 997-3324
TownandCountryMovers.
com/Move-Management

STAGING

Elevated Staging 

and Design

(571) 888-9725
ElevatedStagingand
Design.com

Inspired Home Design, Inc.

(703) 775-8777
InspiredHomeDesign.com

P R O M O T I O N A L  P R O D U C T S  •  E V E R Y  D O O R  D I R E C T  M A I L  ( E D D M )
C L O T H I N G  &  A P PA R E L  •  S I G N A G E  •  &  M O R E !

A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

TIM MCCARTHY  |  P R E S I D E N T

(703) 407-0268 | SILVERADOPRINTING.COM  |  TIM@SILVERADOPRINTING.COM

CALL FOR ALL YOUR 
SPIRIT PACK 

ATHLETIC APPAREL!

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995
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M E E T  T H E

N O VA
R E A L  P R O D U C E R S  T E A M

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

Stay focused on your clients,
we've got everything else!

View All Of Our Services!

Schedule a FREE  business evaluation!
"Cyberbacker is perfect for people that are committed to their business. The level of skill 

and accountability is very high. If you are truly looking to go to the “next level” you need to 

be focused on the activities that give you the best ROI, Cyberbackers allow you to do 

this!!!! Highly recommend this critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Dream
OF THE NEXT ADVENTURE

• Vacancy Marketing • Tenant Screening • Rent Collection • Property Maintenance • Financial Reporting • Eviction Protection

Contact Patrick Page!
703.592.6802
circlepm.com

Your Property
Management Partner
To Help You:
En oy
LIFE

Grow
YOUR BUSINESS 

J

703-230-ROOF (7663) · DryHome.com/Storm-Damage 
45921 Maries Rd, Suite 100 · Sterling, VA 20166  @DryHome

Your Roof Could Have 
STORM DAMAGE

and you may not even know it!
Contact Us for a Free Storm Damage Inspection!

Roofing & Siding, Inc.

When it comes to exteriors trust the experts!
Roofing • Windows • Siding • Gutters

Serving Fairfax, Loudoun, Arlington & Prince William Counties
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THE ROAD HOME BEGINS HERE

Local, Long Distance & International Specialist
We also offer short & long-term storage.

(800) 683-6683 • townandcountrymovers.com

Request an 
estimate 

today!

PUBLISHER’S NOTE
Hello September, the Season of Change!

As we transition from the lazy, hazy days of sum-
mer into the crisp, invigorating days of autumn, 
there’s a sense of renewal in the air. September 
is a time of new beginnings, fresh starts, and 
the perfect opportunity to set new goals and 
embrace change.

September is also a time for reflection as we 
look back on the memories made over the 
summer and the growth we’ve experienced. It’s 
a chance to appreciate the journey so far and to 
plan for the exciting months ahead. Let’s take 
this moment to reassess our goals, reignite our 
passions, and prepare for the opportunities that 
lie ahead.

Stay tuned for our upcoming event schedule for next year! 
We can’t wait to share more details and look forward to an 
amazing lineup of events in 2025.

As we step into September, let’s keep this quote in mind: 
“Autumn shows us how beautiful it is to let things go.” 
Here’s to embracing change and making the most of this 
transformative season.

Cheers to a September filled with new beginnings, fresh 
perspectives, and endless possibilities!

Kristin Brindley 
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com 
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We offer a wide range of providers 
to fit their needs—the best possible

 coverage, at the lowest possible cost.

AUTO • HOME • BUSINESS • LIFE

Bret Boizelle, CIC
(301) 948-2010

bret@boizelle.com
boizelle.com

2101 Gaither Rd, Ste 270, Rockville

Erie Ranked #1 in Customer Satisfaction
with the Home Insurance Claims Experience

For J.D. Power 2023 award information, visit jdpower.com/awards.

IS YOUR CLIENT LOOKING FOR

HOMEOWNERS
INSURANCE?

Let's Connect!

to Expand Your Negotiating 
Skills for Real Estate Success

By Todd Lebowitz

marketing matters

With more than 25 years of experience, Todd Lebowitz is CEO and owner of My 
Marketing Matters, which he runs with his business partner Ram Devaguptapu. Together, 
they have grown the company to be a recognized leader in real estate marketing with 
more than 20,000 clients locally, regionally, and nationwide.

7 TIPS

Reframe with Positive Language 

Negotiation isn’t about winning or 
losing, it’s about finding a win-win. 
Reframe objections by focusing on the 
value you bring and the benefits of the 
deal. Use positive language that empha-
sizes collaboration and solutions.

Don’t Be Afraid to Explore The 

“What If” Scenario 

Planting seeds of doubt doesn’t need 
to be done in a manipulative fashion. 
Avoid any high-pressure tactics, but 
consider simply presenting a hypo-
thetical scenario, such as if a deal fell 
through. By highlighting the potential 
drawbacks for the other party, you 
can nudge them towards accepting 
your terms.

Empower Yourself with 

Emotional Intelligence 

By taking a moment to understand 
both your client’s and the other party’s 
motivations, needs, and fears, you can 
gain a better perspective. Showing 
empathy is not a sign of weakness. 
Instead, it can build trust in your 
character and allow you to navigate 
emotional objections more effectively.

Leverage the Power of Silence 

Give the other party time to consider 
your offer and respond. Filling silences 
can weaken your position and make you 
seem desperate. Especially in today’s 
busy world. Don’t let a lack of an email 
response within 24 hours allow your 
brain to jump to conclusions. 

Embrace the BATNA (Best Alternative 

To a Negotiated Agreement) 

Strong negotiators have a BATNA. 
Know your walk-away point and be 
prepared to do so if necessary. This 
strengthens your resolve and pre-
vents you from accepting a bad deal 
under pressure.

Negotiation is a dance, which at its 
heart employs positive human emo-
tions like empathy and trust-building. 
By working from such a position, you 
can make sure all parties come away 
with a good impression of you and the 
outcome you desire.

Anchor with Confidence 

Leverage the power of the first offer. Studies show people 
tend to anchor on the initial number presented so it’s best 
to work to provide a well-researched, strong opening offer, 
which can subtly influence the final price.

Apply the “Yes Ladder” Technique 

Ask a series of leading questions designed to elicit a string 
of “yes” answers. This creates a sense of momentum and 
agreement, making it more likely the other party will 
accept your final proposition.

Whether it’s setting boundaries with new clients or getting down to the details on 

a contract, negotiating skills play a big role in any agent’s success. While you’ve 

probably spent time carving out a unique approach to these discussions, it’s never 

a bad idea to brush up on your technique and add some new approaches to your 

negotiating arsenal. 
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Washington, DC, fulfilling her dream 
of working in the music industry.

In 1979, Lynda continued her career 
at Schwartz Brothers Distributors as 
a Sales & Marketing manager. She 
managed the $50 million Record, 
Tape, & Video Division’s Sales & 
Promotion Department in the Mid-
Atlantic Region. “I was also respon-
sible for revenue from major and 
independent music labels and the 
sales of blank recording media like 
cassettes and video tapes from brands 
such as Maxell, TDK, and Memorex. 
Additionally, I oversaw the Radio 
Promotion Department from 1984 to 
1985,” Lynda recalls.

After her six adventurous years as 
a sales manager, Lynda became the 
president of Home Run Promotional 
Products in 1987 for 16 years. “I was 
in charge of all aspects of running 
a promotional products company, 
including sales, marketing, account-
ing, and advertising,” Lynda shares. 
However, fate had more plans for 
Lynda’s remarkable career and skills.

In 2004, Lynda joined Town & 
Country Movers as Director of 
Marketing. “A family-owned business 
brought me to Town & Country,” she 
notes. For three and a half years, 
Lynda created a marketing and 
advertising strategy to expand the 
brand in the marketplace, increas-
ing its market share in long-dis-
tance and international relocations. 
Additionally, she established 
in-house standards for Town & 
Country Movers’ salesforce. 

Lynda’s superb skills didn’t stop 
there. While being a marketing direc-
tor, she was promoted to Director 
of Business Development in 2006. 
She created and implemented sales 
and marketing initiatives for Town & 
Country Movers, aiming to identify 
opportunities to provide moving and 

Creativity, innovation, and out-of-
the-box thinking make a person stand 
out in any career. These qualities 
set Lynda Rothschild apart from 
everyone else. These strengths as a 
Director of Business Development at 
Town & Country Movers made her an 
influential business strategist.

SETTING ROOTS 
Before becoming a stellar director, 
Lynda’s journey as a sales executive 
was exceptional. Armed with four 
years of college from the University 
of Maryland, Lynda embarked on a 
sales marketing career right after col-
lege, joining Cellar Door Concerts in 

L Y N D A
R O T H S C H I L D
TOWN & COUNTRY MOVERS, INC.

partner spotlight 
By George Paul Thomas
Photos by Ryan Corvello

D R I V I N G  G R O W T H 
A N D  I N T E G R I T Y
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storage services to developers, property management 
firms, and residential real estate brokers.

And in 2017, she helped start 
Town & Country Staging, a 
Town & Country Movers divi-
sion. Within just four years, 
this division exceeded revenue 
expectations and now oversees a 
staff of ten.

“I love working with people and 
marketing our wonderful moving 
services,” Lynda notes.

A LEGACY OF EXCELLENCE 
Town & Country Movers, based 
in Gaithersburg, MD, offers 
many moving services, includ-
ing local, long-distance, and 
international moves, as well as 
short—and long-term storage, 
staging, and home organization. 
The company operates from three locations and has over 
175 employees. Kayla Pereira, director of marketing, and 

Lee Depont, outreach coordinator, are leading the market-
ing efforts with Lynda.

“Since 1977, Town & Country 
Movers has been known for its 
exceptional service and integrity. 
This commitment has earned us 
the highest ratings and a loyal 
customer base, with repeat 
customers being their leading 
source of referrals,” Lynda 
asserts. “And the real estate 
community has supported us 
for over 47 years. Our commit-
ment to quality and reliability 
has been the cornerstone of our 
partnerships with all Realtors in 
the DMV and beyond,” she adds.

Over the years, Town & Country 
Movers has expanded its ser-
vices to include international 
moving, comprehensive staging, 

and home organization. “We have experienced signifi-
cant growth over the last 25 years as we have opened 

Visit townandcountrymovers.com to 

learn how Town & Country Movers can 

assist with your needs. Or reach out 

today to experience their exceptional 

service by emailing Lynda Rothschild at 

Lynda@townandcountrymovers.com or 

calling her directly at (301) 613-3716. 

International moving services, 
full-service Staging Services, Home 
Organization, and Move Management 
Services. As the population ages, 
we evolve to meet the community’s 
ever-changing needs,” Lynda reflects.

Town & Country Movers has received 
several prestigious accolades, 
including the Super Service Award 
from Angie’s List for exemplary 
customer service, the Best Storage 
Facility in the DMV as voted by 
the readers of The City Paper, Top 
Mover from Arlington Magazine, 
and recognition as one of the Top 
Movers in the January 2013 edition of 
Washingtonian Magazine.

THE PERSONAL SIDE OF SUCCESS 
For Lynda, a favorite quote from 
Bruce Springsteen’s song “Rosalita” 
(1974) captures her perspective on 
life: “Someday we’ll look back on this, 
and it will all seem funny.”

Family is a central joy, with Lynda 
being happily married to Rich 
for almost 43 years. They have a 
daughter, Lindsay, and two beloved 
grandchildren, Adeline and August, 
affectionately known as “the A team.”

When not working, Lynda enjoys 
traveling to Aruba every couple of 
years for a special retreat and e-bik-
ing around the DMV, which adds a 
delightful touch to her leisure time. 
Although retirement occasionally 
crosses her mind at 68, Lynda is 
passionate about continuing to 
enhance the services at Town & 
Country Movers.

Lynda hopes to be remembered for 
her steadfast commitment to Town & 
Country Movers, always prioritizing 
fairness and integrity. This dedica-
tion shapes her values and profes-
sional life, guiding her journey and 
the company’s success.

THE REAL ESTATE 
COMMUNITY HAS 

SUPPORTED US FOR 
OVER 47 YEARS.  OUR 

COMMITMENT TO QUALITY 
AND RELIABILITY HAS 

BEEN THE CORNERSTONE 
OF OUR PARTNERSHIPS 
WITH ALL REALTORS IN 
THE DMV AND BEYOND.
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Tony Fernandez
Founder and Lead
Home Inspector

Fluent in English & Spanish
Speaks Italian and French

301-221-0357 | www.rnhometech.com
Schedule-me@RnHomeTech.com

Serving MD, VA and DC Metro area
21214 Delevan Way | Germantown, MD 20876

TAKE TIME TO ENJOY THE 
IMPORTANT THINGS

A Home Inspection by Rn HomeTech ensures you will!

HOME INSPECTION SERVICES

RnRnHomeTech
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GOODWYN
J A C K

J

S E L L I N G  R E A L  E S T A T E  H I S  W A Y

agent spotlight
By George Paul Thomas
Photos by Ryan Corvello

“After graduating from Virginia Tech 
in 2010 and briefly pursuing law 
school, my heart just wasn’t into 
it,” Jack recalls. Seeking a career 
where his efforts would directly 
impact his success, he turned to real 
estate. “I wanted a career where the 
harder I worked, the more I would be 
rewarded,” he explains. “Real estate 
had always intrigued me, so I dove 
right in and got my real estate license 
at age 23.”

His early days in the industry were 
characterized by relentless hard 
work, holding up to 50 open houses 
annually to forge connections and 
build his clientele from the ground 
up. “I wasn’t from the area, so I had 
to start from scratch by meeting 
strangers at open houses and develop-
ing them into clients,” Jack recounts. 
Over time, Jack’s commitment to 
exceptional service and dedication to 
his clients paid off, leading to a shift 
in his business model. “Fast forward 
ten years, and now I earn 85% of my 
business from past clients and refer-
rals,” he proudly states.

Central to Jack’s approach is his 
holistic perspective on real estate. 
“I’m a one-stop shop for any of 
my client’s needs,” he affirms. As 
the founder of Rockwood Homes 
& Investments, Jack seamlessly 
integrates his roles as a realtor and 
investor. This synergy allows him to 
provide his clients with a compre-
hensive suite of services, from listing 
their properties to renovating and 
flipping homes. “These two compa-
nies dovetail nicely,” Jack explains, 
“because as a realtor, I can renovate 
my client’s listings at a below-market 
cost through contractor relationships 
from my house flipping company. And 
then because I’m selling 8-10 of my 
own houses every year, I can truly 
walk alongside my clients and relate 
to them on the stresses and intrica-
cies of selling a home because I’m 
often going through it too.”

The key to Jack’s success is the solid 
team he has assembled, which is 
comprised of trusted contractors and 
business professionals who share 
his commitment to excellence. He 
says, “I treat them right, and they’re 

Jack Goodwyn is a force to be reck-
oned with in real estate. Juggling 
two full-time roles as a top-pro-
ducing agent and prolific investor, 
Jack’s passion for every aspect of 
the industry sets him apart. Unlike 
many who specialize, Jack embraces 
all facets of real estate, from show-
casing properties for his clientele 
to managing investments. Clients 
commend his genuine enthusiasm for 
all things real estate, recognizing it 
as a driving force behind his success. 
Jack epitomizes versatility in the field 
with a diverse portfolio and exper-
tise, including rental properties and a 
thriving house-flipping business.

Embarking On A Journey 
Jack’s path to success in real estate is 
marked by a blend of determination, 
adaptability, and a genuine desire to 
make a difference in people’s lives. 
Born and raised outside of Richmond, 
Virginia, Jack credits his supportive 
upbringing for laying the foundation 
of his achievements. “The supportive 
structure my parents provided me 
growing up is a big part of my suc-
cess,” he reflects.
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Call today or request an estimate online!
(301) 450-2023    TCMoveManagement.com

Elevating Relocations: 
Concierge Moving Services & Senior Move Management
Space Planning • Sort & Organize • Packing & Moving • Unpacking & Settling In
Clean Outs • Staging & Prep for Home Sale • Storage Solutions

*A Division of Town & Country Movers

9. “Coaching Little League has been
such a positive experience,” Jack
reflects, “not just for the love of the
game, but for the connections forged
with other families along the way.”

Perhaps unknown to many is the sen-
timental significance behind the name 
of Jack’s real estate team, Rockwood 
Homes & Investments. Named after 
Rockwood Park in Chesterfield County, 
VA, where Jack first crossed paths 
with Jessica 20 years ago, the park and 
baseball complex hold a special place in 
their hearts. “Rockwood Park is where 
my life changed for the better,” Jack 
reveals, “and it serves as a reminder of 
the serendipitous moment that brought 
Jessica into my life.”

Charting a Path Forward 
For Jack Goodwyn, the next five years 
aren’t just a timeline; they’re a canvas 
awaiting the strokes of intentionality 
and action. “You can be anywhere you 
want to be in 5 years,” Jack asserts, a 
mantra guiding his journey thus far. 
He believes in the power of plan-
ning and intentional efforts to shape 
the future. “You also have to take 
chances. You have to take action.” 

Integrity remains foundational 
throughout his journey. Jack’s com-

mitment to fairness and 
honesty guides his inter-
actions, building trust 
and lasting relationships 
with clients, fellow real-
tors, and contractors. 

As Jack continues 
forward, he wants to 
leave this advice to 
up-and-coming top pro-
ducers. “Don’t rush into 
“working by referral” 
right away. Earn that 

privilege by grinding it out in the early 
years—hold open houses, make cold 
calls, and work on rentals. Find what 
works for you, what people respond 
to, and stick to it.”

always there for me.” Through mutual 
respect and a shared vision, Jack 
has fostered enduring relationships 
beyond real estate transactions, with 
many of his past clients and industry 
peers becoming valued friends and 
collaborators. A large part of his 
social life has been built through real 
estate. For example, Jack coaches 
little league baseball with a friend and 
client whom he first met at an open 
house, and his family goes on Spring 
Break vacation trips with another 
friend’s family he first met while hold-
ing an open house. 

Moreover, Jack spearheaded 
Rockwood Homes & Investments, 
a small yet highly effective team 
comprising himself and fellow pro-
ducing agent Payton Polychrones. 
Together, alongside their dedicated 
support staff—listings coordinator 
Brittany Floyd and part-time market-
ing director Joanna Janascius—they 
form a powerhouse unit dedicated 
to delivering unparalleled service to 
their clients.

Since its inception, Rockwood Homes 
& Investments has consistently raised 
the bar in real estate transactions. 
In 2023 alone, the team boasted an 

impressive $28.4 million in sales 
across 55 transactions, coupled with 
the successful flipping of 8 houses. 
Their track record speaks volumes, 
with the previous year seeing a similar 
triumph, with $27.5 million in sales 
alongside ten house renovation flips.

Despite the challenges posed by 
shifting market dynamics, Jack and 
his team remain on course for yet 
another stellar year, with projected 
transaction volume ranging between 
$25 and $30 million. 

Beyond the Diamond 
In the bustling Fairfax 
Station neighborhood of 
Virginia, Jack Goodwyn 
and his high school 
sweetheart-turned-wife, 
Jessica, orchestrate a 
life filled with devotion 
to family and a passion 
for community. When 
Jack isn’t navigating 
the intricacies of real 
estate transactions 
or overseeing house renovations, 
he’s often found immersed in his 
role as head coach for Fairfax Little 
League, a position he holds dear as 
he mentors his two sons, aged 12 and 

You also 
have to take 
chances. 
You have to 
take action.
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Become 1% Better Every Single Day!

Our mission is to 
Empower Everyone to Embrace Happiness,

Healthiness, and Human Connection 
through coaching, community, and a dedication

to continuous growth and improvement.

Interested in free resources such
as NAR settlement trainings?

Learn More About Our Programs!

Scan here for materials and a free consultation
with Founder & CEO, Skye Michiels.

HOME-SALE PREP

• Immediate Estimates &
Project Scheduling

• Cost-Effective Market
Prep Solutions

• Turnkey Process & 
Quick Ship Materials

FREE ESTIMATE

PAY AT
CLOSING

DesignProRemodeling.com

HIGHEST 5-STAR GOOGLE-RATED HOME REMODELER IN THE DMV

Text Today!
(703) 622-3061

Learn More!
BarrysBestMovers.com

“We’re not just one guy
with one truck anymore."

PROVIDING MOVING SERVICES TO NORTHERN VA & DC SINCE 2009
• RESIDENTIAL & COMMERCIAL MOVES • INTERIOR MOVING SERVICES • JUNK REMOVAL & DISPOSAL
• BOAT & RV HAULING • GOVERNMENT MOVERS & DELIVERY

 Chris now has a team of experienced 
movers, all with a minimum of several 

years of moving experience. They are 
honest, punctual, and hard-working. For 

the security of our customers, all 
employees are fully bonded.

Chris Barry
Owner & Founder

CHECK OUT OUR
REVIEWS!
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Hannah Wolf, a solo agent with McEnearney Associates, 
has quickly become a name to watch in the real estate 
world. Based in Old Town Alexandria, Hannah brings a 
unique blend of professionalism, passion, and genuine 
care for her clients to every transaction. She believes in 
the power of connection and education, aiming to make 
the homebuying journey as smooth and empowering as 
possible.

A NEW PATH 
Hannah’s journey 
into real estate is 
marked by a diverse 
background and a 
deep-seated love 
for helping oth-
ers. Growing up 
in Pittsburgh, PA, 
in a family with 
strong values, she 
pursued a degree in 
musical theater and 
worked extensively 
in the performing 
arts. From acting 
in theater, film, 
and commercials 
to teaching and 
directing children’s 
theater, Hannah’s 
career has always 
been about connec-
tion and creativity.

Her experience 
with an investment 
property fueled her 
desire to enter the 
real estate field. 
With her children 
reaching school 
age, the timing was 
perfect for a career 
change. “My hus-
band and I bought our first investment property, a duplex, 
in the early 2000s, and I helped manage our tenants over 
the years. Every time we moved and bought or sold a 
house, I considered what it would be like to become an 
agent,” she recalls.

“I wanted to work in an industry that was dynamic and 
exciting, where I could constantly connect with people 
and serve them during an important time in their lives. I 
love real estate, and my skills seemed uniquely suited to 
educating and empowering people through the process,” 
she explains.

Hannah started her real estate career in mid-2023 and 
closed her first 
transaction in 
January 2024. With 
a projected volume 
of $5 million for this 
year, she is rapidly 
making her mark. 
While she hasn’t 
won any awards yet, 
her commitment 
to integrity and 
compassion sets her 
apart.

“I don’t take lightly 
the trust people 
put in me as their 
realtor. Clear and 
consistent com-
munication is a 
hallmark of my 
business. I love 
educating my clients 
at every step so they 
feel empowered 
and confident in 
their decisions,” she 
shares.

Hannah’s dedica-
tion to her clients 
is evident in the 
stories she tells. 
One particularly 
rewarding experi-
ence was helping a 

couple, both children of first-generation immigrants, buy 
their first home. “Seeing their pride and excitement was 
hugely rewarding. It’s an honor to walk alongside people 
in significant life moments and make their transactions 
smooth and successful,” she adds.

RISING WITH INTEGRITY & COMPASSIONWOLFWOLFHANNAH

By George Paul Thomas
Photos by Ryan Corvello

rising star
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FUTURE FOCUS 
Looking to the future, Hannah is 
excited about the growth and poten-
tial of her career. “I can’t wait to see 
how my business will grow in the next 
few years. I plan on being in this busi-
ness for a long time and am enthusi-
astic about building my community 
and helping more families,” she says.

For Hannah, success isn’t just about 
achievements or accolades—it’s about 
maintaining a balance between work 
and home, serving more families, 
and continually growing. One of her 
favorite quotes, “Those who dare to 
fail miserably will achieve greatly,” 
by John F. Kennedy, motivates her 
to strive for excellence and embrace 
new challenges.

As Hannah Wolf continues her 
journey in real estate, she leaves 
invaluable advice to up-and-coming 
top producers, “ I’ve heard this a lot, 
and I think it’s true – consistency is 
key. You have to continue to show up 
over and over, be consistent with your 
schedule, and grow your business to 
see results. Those who put in the time 
and consistency will see the rewards! (703) 830-2229

hhinsp.com
hhi@hhinsp.com

Pre-Purchase 
Home Inspections

Pre-Drywall 
Home Inspections

Final Walk-Through 
Home Inspections

Pre-Listing 
Home Inspections

Radon 
Testing

We inspect 
7 days a week!

Reports Delivered Same Day!

Call us or
schedule online!

SOAR Above
The Rest

Schedule a consult
with our transaction
coordination team.

ALICIA BROWN | FOUNDER & CEO

703.639.4166
info@scalableres.com | ScalableRES.com

Transaction and Listing Coordination.
One size doesn't fit all. 

With Our Bespoke Packages

LIFE BEYOND REAL ESTATE 
Outside of work, Hannah’s life is filled 
with family, faith, and community. 
Married to David, they have four chil-
dren: Grace (12), Elise (10), Roman 
(7), and Violet (5). Their household is 
lively and full of love, with their fox-
hound mix, Cedar, adding to the fun.

“We love spending time with our 
church community at Del Ray Baptist 
Church, taking trips to the beach, 

reading great books together, and 
enjoying the outdoors. I’m also an 
avid gardener and dream of becom-
ing a master gardener someday,” 
Hannah reveals.

In addition to Hannah’s pursuits, she 
is passionate about giving back to her 
community. She supports the Assist 
Pregnancy Center in Springfield, Casa 
Chirilagua, and For the Nations.
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foursales.com • questions@foursales.comfoursales.com • questions@foursales.com
(703) 256-8300 • (301) 580-9542(703) 256-8300 • (301) 580-9542

Estate & Moving Sales, Auctions & Appraisals

FREE Consultations!
Questions? 

Call Daniel Sanders!

The DC-areas largest and most innovative professional estate sale, auction, 
and personal property firm since 1972.

We do the work so you only get
Straight A's with your client!

Servicing MD, DC & VA

Our Mission:

Transform Each 

Space into an 

Unforgettable 

Experience.

Pay at closing
Quick, easy, cost effective
Strengthens your client relationship
Listing sells quicker and for more value

AS A REALTOR, WE OFFER YOU:

Increase your listing potential
Virtual Tour and Open House ready
Turn-key service
Full integration with Town & Country Movers, Inc.

Request a 
staging 
consultation!

800-683-6683

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events
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EMPOWERED SERVICES

HD BROS
Integrity is at the core of HD Bros’ operations. 
“If we didn’t quite get the job done, if we deliver 
a less-than-perfect experience, part of the HD 
Bros guarantee is that if, at any point, we are not 
achieving the goal, we’ll do whatever it takes to 
make things right. 

In the D.C., Maryland, and Virginia (DMV) areas, 
HD Bros has become a trusted name. With over 
35 photographers and a complete in-house staff, 
the team takes on 5,000 appointments a year and 
works with hundreds of agents. 

A SYNERGY OF SERVICE AND GROWTH 

The HD Bros team blends the personalized service 
of a small business with the efficiency of a large 
corporation. The media, scheduling, and partner-
ship teams are with you every step of the way to 
ensure you are getting the best media and support 
for your brand.

A LEGACY OF EXCELLENCE 

For over a decade, HD Bros has transcended the role of tradi-
tional listing photography, focusing instead on comprehensive 
support for real estate professionals.

HD Bros offers more than just listing photos and videos. Their 
range of services ensures that real estate agents have access to 
everything necessary for effective marketing. Their services 
include listing photos, 3D Matterport, Zillow 3D, drone services, 
Twilight Media, agent intros, and more.

HD Bros prides itself on providing the best products and an even 
better customer experience, even if it means they aren’t the cheap-
est option. They adapt quickly to challenges, such as rescheduling 
shoots due to bad weather or swiftly editing photos when required. 
This flexibility is crucial in the fast-paced real estate market.

EVER SINCE CHRIS SMITH 

AND PARTNERS FOUNDED 

HD BROS, ITS CORE VALUES 

HAVE REMAINED THE 

SAME: HELPING CLIENTS 

AND PARTNERS WIN MORE 

LISTINGS. THEY’RE ALL 

ABOUT HELPING THEIR 

CLIENTS SUCCEED BY 

PROVIDING SERVICES THAT 

GO ABOVE AND BEYOND THE 

INDUSTRY STANDARDS.

As HD Bros looks to the future, they envision continued growth 
alongside their REALTOR® partners in the Northern Virginia/
D.C. metro area. “We want to grow together. Whether it’s a solo 
agent, their first day on the job, or an agent with a team doing a 
thousand listings in a year, we want to be there to mastermind 
and grow with you. We want to know what you’re looking for-
ward to this year and how we can help you achieve that goal.”

By George Paul Thomas

partner spotlight 
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Chris Smith is a driven business 
professional with a passion for 
relationship building. With over 
a decade of experience helping 
lead a successful media company, 
HD Bros, he has become a prom-
inent figure in the DC, Maryland, 
and Virginia real estate markets.

Chris’s journey into the world of 
media began with a simple video 
camera inspired by his love for 
skateboarding. This early inter-
est in capturing action sports led 
him to film professional paintball 
events across the country, honing 
his skills in the process. Despite 
missing an opportunity to be on 
MTV’s “Scared” pilot episode due 
to a broken arm, Chris’s determi-
nation never wavered.

After graduating from Virginia 
Commonwealth University 
(VCU) in Richmond, VA, Chris 
began freelancing with his 
roommates. This collaborative 
spirit and entrepreneurial drive 
led him to co-found HD Bros in 
2012 with his childhood best 
friends. Since then, the company 
has grown into a trusted name in 
real estate media, known for its 
high-quality visuals and innova-
tive marketing strategies.

Beyond his professional achieve-
ments, Chris is a devoted family 
man. He shares his life with 
his wife, Kaleigh, their three-
year-old son, Baker, and their 

ONE OF THE BROS

one-year-old daughter, Chandler. 
In his free time, Chris enjoys 
skateboarding with his son, 
watching “House of Dragons” and 
“Bravo Betches” with his wife, 
and spending cherished moments 
with his daughter, Chandler.

Chris is also an avid golfer, 
though he humorously admits 
he is more about having fun 
than achieving perfection on the 
greens. His diverse interests and 
dedication to both his family and 
career make him a well-rounded 
and relatable figure in the real 
estate media industry.

Through his work with HD Bros, 
Chris Smith continues to set 
new standards in real estate 
marketing, leveraging his pas-
sion for storytelling to elevate 
properties and connect with 
clients in meaningful ways.

Want to experience high-quality 

services from HD Bros? Visit 

www.hdbros.com and book a 

shoot today! THROUGH HIS WORK WITH HD 

BROS, CHRIS SMITH CONTINUES 

TO SET NEW STANDARDS IN REAL 

ESTATE MARKETING, LEVERAGING 

HIS PASSION FOR STORYTELLING 

TO ELEVATE PROPERTIES AND 

CONNECT WITH CLIENTS IN 

MEANINGFUL WAYS.
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Robert LeMay, CPA
(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

PREPARE NOW FOR 2024
Taxes do not have to be 

confusing or scary!
Let our experts work with you to evaluate 

what you can do today to lessen the impact. 
Proper planning today will save you a lot of 

headaches next April!

Accounting • Bookkeeping
Business Planning

Payroll • Tax Prep & More!

Questions?
Schedule a meeting.

Award-Winning, Top-Rated 
Junk Removal

703-956-1415
cwheeler@123junk.com

Over 1000 
5-Star Reviews!

A Local DMV Small Business

Junk Removal • Furniture Removal
Appliance Removal • Cleanout Services

Call Collin directly.
Founder

Over 60,000 
Successful 

Pickups 
Completed

A Local, Small 
Business Serving 
VA, MD & DC for 

Over 16 Years

70% of business 
comes from 

referrals

SERVING VA, MD & DC

Photos, Videos, and 3D Tours to
Sell Your Listings Faster

LEARN MORE!

AmazingListingPhotos.com

Amazing Listing Photos

Exclusive O�er 
for Real Producers 

up to 

$200 OFF

CALL OR TEXT TO GET STARTED!
571-462-2660

elevatedstaginganddesigns.com

    elevatedstaginganddesigns
    Elevated Staging and Designs

    @elevatedstaging

ELEVATE YOUR LISTING. ATTRACT MORE BUYERS.
MAXIMIZE THE RETURN!

BEFORE
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Opening Doors To Success

MRADMRAD
G E O R G E  M . SETTING SAIL 

George’s journey into real estate is 
rooted in a story of resilience and 
adaptability. Born in Beirut, Lebanon, 
George came to the United States in 
the early 1980s on a visit that turned 
into a permanent stay. Growing up 
in Annandale, Virginia, he witnessed 
firsthand the entrepreneurial spirit 
of his father, who worked tirelessly 
to build a life for their family from 
nothing. This experience instilled 
in George a strong work ethic and a 
drive to succeed.

George pursued higher education at 
George Mason University, being the 
first member of his family to earn 
a bachelor’s degree in management 
with a minor in finance. While in 
college, he worked as a security 
guard at various establishments in 

Washington, D.C., including provid-
ing private security for athletes  
and celebrities.

“Throughout my college years, I had 
the remarkable opportunity to lead 
the security team at Planet Hollywood 
in Washington DC,” George remi-
nisces. Additionally, wrestler turned 
actor Dave Bautista worked alongside 
George. His words brim with nostal-
gia as he recounts encounters with 
iconic figures like Prince, Selena, and 
Jackie Chan, offering a glimpse into a 
chapter of his life filled with extraor-
dinary moments.

This period honed his interper-
sonal skills and introduced him to a 
network of influential individuals. 
Transitioning from security, George 
took on a role as a personal trainer at 

In Northern Virginia’s 

competitive real estate market, 

George Mrad stands out as a 

top expert and advisor. As the 

CEO and founder of Red Door 

Metro, George is known for his 

extensive industry knowledge 

and sharp negotiation skills. 

Clients trust him for his 

keen eye for detail and deep 

understanding of the local 

market. George consistently 

provides cutting-edge insights 

and exceptional results, making 

him a leading figure in the 

region’s real estate scene. His 

ability to navigate the market’s 

complexities with precision and 

integrity ensures his clients 

are always well-informed and 

well-represented.
cover story

By Amelia Rosewood
Photos by Ryan Corvello
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Gold’s Gym, where he met his real estate mentor, setting 
the stage for his future career.

In 1999, as he was finishing his degree at GMU, George 
faced a pivotal decision: to venture into the lending side 
of real estate or embrace the sales aspect. This choice 
marked the beginning of a successful career in real estate.

Real estate quickly became the medium through which 
George crafted his ideal life. “It affords me the flexibility 
to maintain a presence with family and friends, all while 
balancing a healthy work-life dynamic,” he explains. “The 
most rewarding aspect of my real estate team leader role 
encompasses several facets. The sense of family among 
the team I’ve assembled brings me immense joy,” George 
shares. “Guiding and mentoring each team member in 
managing their businesses and finding 
their rhythm in sales is pro-
foundly gratifying.”

George’s outstanding 
achievements in the real 
estate industry set him 

apart as a leader in the field. Last year, he achieved a total 
sales volume of $54.4 million through numerous trans-
actions, a testament to his expertise and dedication. This 
year, he is on track to reach an impressive projected vol-
ume of $60 million, underscoring his continuous growth 
and success.

His excellence has not gone unnoticed. George has 
received numerous accolades, including The Millionaire 
Real Estate Agent and The Millionaire Real Estate Team 
awards. His recognition extends to the NVAR Platinum 
Producer award and the prestigious NRP Legend in Real 
Estate title. These honors reflect his commitment to 
excellence and status as a top performer in the Northern 
Virginia real estate market.

BEYOND NUMBERS 

Amidst the hustle of real estate, George finds solace 
and joy in his personal life, where family, furry compan-
ions, and passions intertwine seamlessly. “My beautiful 
blended family is made up of my Fiance Melanie, Nick (16), 
Anthony (14), Serene (8), Dahlia (7), & Zavien (5),” he 
shares warmly.

Their household is also blessed with beloved pets: Bleu 
and Ozzie, Boston terriers, and Louis, a mini Aussie doo-
dle. “All three dogs joined our family at different times, 
and all of them share the same unique trait of having their 

left eye blue,” George remarks.

GUIDING AND 

MENTORING EACH 

TEAM MEMBER IN 

MANAGING THEIR 

BUSINESSES 

AND FINDING 

THEIR RHYTHM 

IN SALES IS 

PROFOUNDLY 

GRATIFYING.
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When he steps away 
from the demands of 
work, George immerses 
himself in his passions, 
notably his love for cars 
and travel. “I am a car 
enthusiast and Porsche 
collector,” he declares 
proudly. “I often partic-
ipate as a judge in local 
concours events,” he 
adds, underscoring his 
deep involvement in the 
automotive community.

Beyond his endeavors, 
George and his team are 
committed to positively 
impacting their commu-
nity. “Our engagement 
with the community 
and local charities is a 
testament to our com-
pany ethos,” he explains. “In a pledge 
of solidarity and support, Red Door 
Metro has committed to donating a 
portion of our commissions to this 
noble cause,” he shares.

LOOKING INTO THE FUTURE 

As George gazes toward the horizon, 
he finds inspiration in his favorite 
quote by T. Harv Eker: “If you’re only 
willing to do what is easy, life will be 

hard. But if you are willing to do what’s 
hard, life will be easy.” This guiding 
principle resonates deeply with him 
and aligns seamlessly with his busi-
ness ethos encapsulated in the slogan 
“Red Door Metro - Your Doorway To 
Better Living.”

For George, success transcends 
conventional measures. “The true 
measure of success lies in my ability 

to positively influence those around me 
and contribute meaningfully to their lives,” 
he reflects. “It’s about having the liberty 
to fully engage and be present with my 
family, cherishing every moment spent 
with them.”

As he navigates the path ahead, George 
remains steadfast in his commitment to 
continuous growth and evolution, both 
personally and professionally. Among 
his aspirations are to expand his team, 
diversify his investment portfolio, sup-
port his children’s education, explore the 
world, and revel in the love and compan-
ionship of his family. Additionally, there’s 
a heartfelt desire to marry the love of his 
life, Melanie, cementing their bond and 
embarking on new adventures together.

As he concludes his story, he imparts 
invaluable wisdom to aspiring top pro-
ducers. “Bet on yourself: every day, there 
is a new idea born in our industry, and it 
comes from somebody being a trailblazer. 
This business can appeal to such an array 
of people and can be done in so many 
different ways that if you have an idea and 
you believe in it, then you should try it as 
long as you put structure around it.”

Reduce Stress.
Create Memories.

PROFESSIONAL MOVING 
AND STORAGE
From local to long-distance moves to 
storage and packing services, our team 
at HuberWilmot Moving & Storage is 
dedicated to helping you move your 
possessions quickly and a�ordably.

RESIDENTIAL AND COMMERCIAL
Whenever you’re doing a residential or commercial 
move, choose a moving company that will work hard 
to support your move with resources such as packing 
supplies, FAQs, moving checklists, a “Cannot 
Transport” list, and a gallery full of moves we’ve 
done so you can see for yourself how we can help.

SPECIAL
OFFERS

• Preferred Pricing
• FREE Box Kit

• FREE In-Home
Estimates

Mickey Brooks
703-297-7928

MICKEY@HWMOVING.COM
14140 PARKE LONG CT, CHANTILLY, VA

• LOCAL, LONG DISTANCE, COMMERCIAL MOVING
• FULL OR PARTIAL PACKING
• CUSTOMER WOOD CRATES

• DE-CLUTTERING MOVES WITH STORAGE
• FULL-TIME EMPLOYEES ONLY

• CLIMATE CONTROLLED AND SECURED STORAGE FACILITY

** WE MOVE POOL TABLES, UPRIGHT PIANOS,
BABY GRAND PIANOS, GRANDFATHER CLOCKS,
COMPLETE WORKOUT SYSTEMS, AND SAFES **
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Having been in the Title business since 2005 and in two 
major real estate markets, I’ve seen most things in this busi-
ness. Realtors and lenders leverage their Title Company rela-
tionship in different ways. Some leverage the relationship 
far more than others. Others don’t know how to leverage the 
relationship at all. Let’s discuss the three top ways you can 
maximize your Title Company relationship to create more 
business, potentially gain referrals, and sleep better at night.

CREATE THE RELATIONSHIP 

Don’t look at your Title Company as a “vendor.” Could you 
create a strong relationship with your escrow officer and 
Title sales rep? They will go out of their way to help you in 
every aspect of your business if the relationship is strong. 
These relationships are a two-way street. 
The goal is to help, support, and lift our clients because the 
more business you generate, the higher the likelihood of 

more business your Title Company can close. It all begins 
with growing the relationship. Get to know your escrow 
officer and Title rep because if they know you see them as an 
equal business partner, there will be amazing opportunities 
to lean on them for help in your real estate business.

ASK ABOUT MARKETING SERVICES 

Title Companies can’t close deals unless Realtors ratify con-
tracts. Sitting in the office waiting for the business to come 
in is not a good strategy, though many companies take this 
approach. When you find your great Title partner, sit down 
with the Title rep and ask them what marketing services or 
services, in general, they offer to their Realtor clients. You 
might be surprised at what they say. 

Many Title Companies have access to data mining programs 
and other software that Realtors don’t. These programs can 

3 Ways to 
MAXIMIZE 
Your Title 
Company 
Relationship

By Wade Vander Molen

words by wade

help agents target the market for more listings and 
buyers where they do business. Also, ask what 
technologies they possess and how they enhance 
your real estate business to make it run more 
efficiently.

LEAN ON THE EXPERTS 

When you have a strong Title Company relation-
ship, you are never a solo agent. Not only do these 
companies have great escrow staff and marketing 
services to offer, but they also have attorneys who 
can answer legal questions for your clients. These 
attorneys can also draft legal documents for your 
clients when needed. When you are unsure of a 
situation on your transaction, reach out to the 
in-house counsel and use their expertise. 

Have a potential Title issue on an upcoming list-
ing? Is the seller saying things that make you think 
a lien or judgment has been placed on the prop-
erty? Your Title partner will have the ability to tell 
you upfront if your concerns are real by doing a 
limited or full Title search on the home. Lean on 

the experts at your Title Company to save yourself a 
future headache.

Though Title Companies all provide the same settle-
ment and Title services, there are other companies 
that go above and beyond to truly partner with their 
clients to help create success for a Realtor’s busi-
ness proactively. When you are looking for a Title 
Company partner, take the time to ask them the nec-
essary questions to see how they can best support 
your real estate business.

Wade Vander Molen is senior 

vice president of business 

development at Pruitt Title 

LLC in the Northern Virginia/

Washington, D.C., area and has 

been in the title industry since 

2005. Wade helps real estate 

professionals with all facets of their marketing and 

teaches a new, sustainable business model to help 

them grow their businesses. You can visit Wade at 

www.DCTitleGuy.com.

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).
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TOP 250 STANDINGS
Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved 
are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024
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TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved 
are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved 
are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

STRUCTURAL & DRAINAGE
INSPECTIONS

Foundation Cracks
Damaged Wood Framing

Load-Bearing Walls
Basement Waterproo�ng

Wet Yards
Soil Erosion

Sloping Floors
Stream Stabilization

Licensed Professional Engineers
(703) 391-8911 / SoilAndStructure.com

info@soilandstructure.com / Licensed in VA, DC, MD & WV
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RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

RANK NAME OFFICE SELLING 
#

SELLING 
$

BUYING 
#

BUYING 
$

SALES TOTAL
$

TOP 250 STANDINGS
Individual Closed Data as reported to MLS from Jan. 1 to July 31, 2024

Disclaimer: Information based on MLS closed data as of Aug 5, 2024, for residential sales from January 1, 2024, to July 31, 2023, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved 
are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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WHO ARE 
YOU?

mymarketingmatters.com | 301.590.9700

BE THE ONLY NAME THEY REMEMBER

Scan Here  
To Watch &  

Learn More!

Call us by September 30, 2024,  
and get 15% off your second mailer

With area and product exclusivity, you can dominate 
your neighborhood by being the only agent sending 

one-of-a-kind mailers, directly to clients’ homes.

571.749.9023
ItsHaulGood.com

Serving Fairfax and Northern VA

Learn More!

We're experts at helping seniors 
feel good about saying goodbye 
to their belongings as they plan 

for their next life stage.

Call Sam to discuss your 
client's needs today!

Your clients don't see it as junk! 
Let our friendly, compassionate teams 

get your listing back on track!

Sam Richardson
Managing Partner

A U G U S T  2 0 2 4

N O V A 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Personalized Service, Professional Excellence

PHOTOS FROM
JUNE MAGAZINE

PARTY

BEDEWI, 
DUKE, & 

ASSOCIATES

AGENT SPOTLIGHT
ROBIN GEBHARDT

RISING STAR
CHANTAL WINSTEAD

PARTNER SPOTLIGHT
KELLY KATALINAS 

FAIRWAY INDEPENDENT MORTGAGE

PARTNER SPOTLIGHT
JJ GAGLIARDI

CHANGE OVER MEDIA

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of NOVA Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- or 8-page, maga-
zine-quality-grade paper with your full article and photos, and 
you on the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional marketing tool that can help 
brand you, your team, and/or your 
business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools

for capturing
new talent

• Use when farming your favorite
neighborhood

WHAT IF I CHANGED COMPANIES OR 

NEED SOMETHING CORRECTED IN MY 

ARTICLE?

No worries! We can make any 
changes needed. We send you a 
proof, you approve, and then they 
are sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, 
the broker, our partner, or family. Anyone who wants to  
promote you!

Personalized Service, Professional Excellence

cover story
By Amelia Rosewood
Photos by Ryan Corvello

value of prioritizing others,” Megan 
shares, reflecting on how these val-
ues continue to resonate in both her 
personal and professional life.

After graduating from the University 
of Virginia in 2000, Megan swiftly 
entered the real estate arena, initially 
supporting her sister’s burgeoning 
business. She is among the youngest 
recipients of the RE/MAX Lifetime 
Achievement Award and was inducted 
into the RE/MAX Hall of Fame.

Today, as a co-founder and partner at 
Bedewi, Duke, & Associates, Megan 
finds fulfillment in navigating the 
dynamic real estate landscape along-
side her business partner, Paul, and 
their colleague, Alison. Together, they 
form a cohesive team committed to 
achieving exceptional results for their 
clients under the Keller Williams 
Loudoun Gateway banner.

Engineering Precision and  
Market Insight 
For Paul, real estate represents a 
convergence of technical prowess 
and market acumen honed through a 
multifaceted career. With a Ph.D. in 
Biomedical Engineering and a back-
ground in automotive safety systems, 
Paul’s transition into real estate in 
2004 was driven by a desire to rede-
fine industry standards. “I saw an 
opportunity to deliver unparalleled 
value to clients,” Paul explains, high-
lighting his meticulous approach to 
market analysis and negotiation.

Accolades have marked Paul’s tenure, 
but he focuses more on client satis-
faction and the tangible outcomes 
he can deliver. At Bedewi, Duke, & 
Associates, he leverages his engi-
neering background to offer clients 
a strategic advantage, ensuring they 
navigate transactions with informed 
precision and foresight.

In any successful team, each member plays a crucial role that contributes 
uniquely to the collective effort. In the Northern Virginia real estate market, Paul 
Bedewi, Megan Duke, and Alison Harris Burke, under Bedewi, Duke, & Associates, 

bring a wealth of experience and unique skills to their clients, ensuring that 
every transaction is handled with the utmost professionalism and care.

BEDEWI, 
DUKE, & 

ASSOCIATES
A Trio of Diverse Paths 
Success often finds its roots in a 
diverse tapestry of experiences and 
expertise. Paul, Megan, and Alison of 
Bedewi, Duke, & Associates’ jour-
ney into the industry reflects unique 
backgrounds that have shaped their 
approach to serving clients with 
unwavering dedication and skill.

From Family Foundations to  
Thriving Partnerships 
Megan’s journey into real estate 
began with familial bonds and a firm 
educational footing. Hailing from 
Fairfax County, Virginia, Megan’s 
early experiences instilled a deep 
sense of community and service. “My 
upbringing in a large Catholic family taught me the 

HOW DO I ORDER? 

Email us at info@novarealproducers.com.
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(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS 

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply. 

Must mention code during scheduling.

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO
When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing

• Space Plans

• Senior Move Management

• New Home Set Up

• Free Consultations

• Clear Outs/Liquidations

• Estate Sales/Online Auctions

• Donations/Trash Disposal

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com




