HAMPTON ROADS

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

BAY CREEK REALTY

TOM HORVATH, BEAN STRINGFELLOW, ASHLEY ADLER, SHANNA COLLS AND LINDA BUSKEY
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| B—INSPECTION SERVICES ———~_
Arbor Home Loans provides comprehensive solutions tailored

to the specific challenges encountered during the homebuying main office: (75 7)—5 83-4444 « after hours: (75 7) 285-5788
process in today’s competitive market, ensuring success.

-

Our inspections are fully customizable to WDIR Inspections
. address your property’s specific needs. Structural Repairs
Loan Options Inspections priced by square foot, not Termite & Fungus Treatments
FHA, VA, USDA, Conventional, Jumbo 2nd Mortgages hourly, to ensure high quality at Insulation Replacement
Down Payment Assistance Bank Statement Loans exceptional value. Moisture Barriers

Reverse Mortgages
Foreign National Lending

Fix & Flip Loans _ _
DSCR Loans * New Construction Inspections

 Certified Inspections
* Pre-Sale Inspections - .
— _
- T —

* Maintenance Inspections —— a
i * 11-Month Inspections ‘ =
Blade Hubbard /& 3Fe¢ | + Mold Sampling $0e X

1x and 2x Construction
Land Loans

Doctor Loans

Bridge Loans

Dehumidifier Packages

* Residential & Commercial Property Inspections

USE CODE
250FF FOR

h

&
F .
—

4

¢

NMLS# 2481986 sl « STR Safety Inspections A . A $25 OFF
(757) 985-0201 A A « Air Quality Testing | L wi 5
¥ f* i o
bhubbard@arborhl.com : A ] f e HOMY::J::S:E::(LON
arborhl.com/contact/bhubbard - A _& l /
o % B ! # . - \
A = A

@ ARBOR HOME LOANS IS AN EQUAL HOUSING LENDER NMLS #46375 brickkickerhamptonroads.com | detecttermite.com | facebook.com/detecttermite | Online Home-Inspection Scheduling
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Though our name has changed, our dedication to excellence

remains unwavering. Visit cabinetfactoryva.com to explore

our range and schedule a consultation today! *Z"EGABI NET FACTGC

Sparkle . / Nominate "~
| CABINETS + FLOORING «
W — =

& Shine: Your
Magazine T Favorite
; Celebra- &y Agents
Impressive | . tion Party o

EXPERT DESIGN, LOCAL TOUCH e

From in-stock solutions for your client’s immediate -
cabinet and flooring needs, to custom kitchens that are Hampton Roads since

intentionally designed, we have everything you need to (757) 461-1454

SAME OUALITY S

Home
Staging

Top Agents Know a Staged Home
""q‘tj [/{ Y Sells for Top Dollar and Faster!
E; Cheek Out Dur Google Reviews

L& & & &

FTH FOPLAN Skds, N, ROBIOLE

o N
VISIT OUR NEWLY RENOVATED SHOWROOM! « 5950 Poplar Hall Dr, Norfolk, VA 23502

IMPRESSIVE HOME STAGING  757-803-3877

4 . September 2024
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Worlds Away Is Closer =
Than You Think

Explore A Fantastic Lifestyle Opportunity For Your Clients
Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the Chesapeake Cottages 2-3 BR | 2 BA || $1 ’025 '1’4;8 S?— FT
BAYSIDE VILLAGE 607,900-$697,000

lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost
anywhere in Hampton Roads, yet worlds away from anything you’ve ever experienced in Virginia.

Introducing the Chesapeake Cottages, an exclusive Located in the popular Bayside Village enclave in the
Bay Creek is recognized by ideal-LIVING Magazine as the collection of 2 and 3-bedroom homes ranging from 1,000 heart of Bay Creek, the fortunate owners of these cottage
‘Best Coastal Community In Virginia’ and *One Of The Top to 1,400 square feet. These coastal-inspired single family homes will enjoy easy access to Bay Creek’s 2-mile private
100 Places To Live In The U.S.’, and families from Hampton residences offer the perfect blend of modern amenities beach, the Life Center with outdoor pools and cardio/
Roads are discovering a lifestyle they never dreamed was and Eastern Shore elegance. Each cottage is meticulously fitness studio, the Coach House Tavern, and the Nature
possible this close to the Southside. Be it a retirement home designed to provide a cozy, intimate living experience Preserve’s walking and biking trails.

close to family and friends, a second-home alternative to without compromising functionality, style or comfort.

the crowds and traffic of the Outer Banks, or a home with

a cross Bay commute that can often be shorter than from

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $600s

their current home, Bay Creek has been discovered by an

increasing number of families in Hampton Roads.

As the sales and marketing team for the developer, Bay Creek

Bring your clients for a memorable visit today! )&
,
(BAY

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com

@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, ( RE | : |§
s Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are ) ) L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2024 Bay Creek. All rights reserved. Cape Charles, Virginia

Realty enthusiastically welcomes Buyer’s Agents. Whether
you accompany your clients onsite or simply refer them to

our team, Realtors and Brokers can earn big commissions

here on Virginia’s Cape!



PREFERRED PARTNERS

ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals

(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF
REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
(757) 356-9996
budgetblinds.com/
chesapeake

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER
Bay Creek Cape Charles
(844) 620-2900
baycreeklife.com

CLOSING GIFTS
Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Peacelink Financial
Planning, LLC

(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS
Express Flooring
(757) 735-1260
expressflooringvb.com

8 - September 2024

them for supporting the REALTOR® community!

GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLC

(757) 837-8145

Cubasgc.com

GIFTS

Delightful Deliveries
(757) 276-1267
Www.dd-757.com

HOME INSPECTION

Beacon Property Inspections
(757) 822-4839
www.beaconproperty
inspections.com

Lind’s Property Inspections
(757) 575-5932
Lindspropertyinspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

Safe House Property
Inspections

Austin McCrory
(757) 418-0944
SafeHouseProperty
Inspections.com

The Brickkicker

Inspection Services

(757) 583-4444
Brickkicker.com/hamptonroads

HOME STAGING

Impressive Home Staging
(757) 803-3877
ImpressiveHomeStaging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398

achosahw.com

First American
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

INSURANCE

Evertree Insurance

(757) 657-1144
evolving.evertreeinsurance.
com/

INTERIOR DESIGN

Oasis Home Spaces

(757) 899-4656
www.oasishomespaces.com

MORTGAGE

Cara Erickson — Atlantic
Bay Mortgage

(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams —
Revolution Mortgage
(757) 870-4614
www.revolutionmortgage.
com/loan-officer/448070

Christie Woytowitz

— loanDepot

(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond —
TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/
officers/colby-raymond

Cynthia Lewis - New
Dominion Mortgage

(757) 822-0330
NewDominionMortgage.com

David Burchett —
Arbor Home Loans
(757) 773-8545
Arborhl.com

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic
Coast Mortgage

(540) 212-8277
atlanticcoastmortgage.com/
lo/katie-brinson/

Kimberly Vap — CMS
Mortgage Solutions Inc.
(757) 544-8934

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Rusty Parker — VA
Choice Home Mortgage
(757) 560-8661
rustyparker.ovm
financial.com/

The Broker
(757) 619-4494
thebrokerva.com

MOVING SERVICES
Marathon Moving
Services

(757) 348-5124
marathonmoving
services.com

Off Load Moving
(757) 749-7212
offloadmoving.com

Tidal Town Moving

(757) 981-0500
tidaltownmoving.com/
movers/virginia-beach-va

PHOTOGRAPHY &
VIDEOGRAPHY
Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski

Photography, LLC

Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/
BRANDING

Leah Ariel Photography
(757) 202-7666
LeahAriel
Photography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachel
saddlemire.com

PRINTING /
PROMOTIONAL
Innovative Twist
(757) 553-1M
innovativetwist.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Coastal Exposures

(757) 639-5124
VACoastalExposures.com

REMODELING - KITCHEN/
BATH/FLOORING

Cabinet Factory

(757) 805-3825
cabinetfactoryva.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

A Digital

Marketing Consultant

(732) 606-5236
ADigitalMarketing
Consultant.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

VA CHOICE

The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/
hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION
COORDINATOR
Coastal Closings
Karmen Stevens
(757) 869-0566

Viore Mortgage Options.
More Happy
OMEOWNERS.

——HOME MORTGAGE :

RUSTY PARKER

Senior Loan Officer

NMLS# 118824

(757) 560-8661

rusty@vachoicemortgage.com | www.vachoicemortgage.com/rparker

Hampton Roads Real Producers - 9




Harvest the
Benefits of Your

W Local Lender

=d) On-Time Closings
-()- Co-Branded Marketing s -

* Exceptional Customer Service

'''''

This Fall, Help Your Clients Build or Buy Their
Dream Homes with Confidence.

COLBY RAYMOND | 757-748-5522

Mortgage Producing Sales Manager | NMLS# 455342
colby.raymond@townebankmortgage.com
townebankmortgage.com/colbyraymond

Follow Me @ClosedByColby Dl\(;lwg!?ai My
obile App

nnnn

COASTAL |SCRI0I S

www.vacoastalexposures.com
757-639-5124

Stress Ball o
If move-in madness is worrying your clients, home First American

warranty coverage is a great de-stressor — offering Home Warranty

soothing relief from costly expenses when covered
household items unexpectedly break.

) firstamrealestate.com
Contact me for details.

757.390.8785

“Protecting Client Relationships, Budget and Time"

10 - September 2024

(757) 837-8145 | Office@CubasGC.com | cubasgc.com

BUILDING YOUR VISION INTO REALITY.

|
| Qi

T—”

CUBAS

PERFECTING HMOMES FOR DOVER 20 YEARS

Hampton Roads Real Producers - 11



HAMPTON ROADS PESTOUT

One call controls them all.
REAL PRODUCERS TEAM (757) 737-8688
0

Termite Control
Eight out of ten houses have an unseen termite infestation! Insects
= 90% of the time, active termites in your home are hidden from view.
« Your homeowner's insurance does not cover termite treatment or damage.
* Hampton Roads is in the top ten most infested termite regions in America,
O
Moisture, Fungus & Crawl Control

Controlling crawl space moisture helps deter termites.

Mosquitos

JONI GIORDANO- DAVE BOWLING JACKI DONALDSON MARY KROMER IRAN PARKER . . - .
BOWLING Co-Publisher Managing Editor Social Media Manager Event Coordinator Moisture « PESTOUT controls moisture at the source, preventing conditions caused by fungus and termites. Rodents
Publisher dave.bowling@nzco.com Jjacki.donaldson@naco.com mary@adigital iran@asharpevents.com « PESTOUT hE'IFlS kBEFl your EIFEIW'I EPE_CE dr}r W'Dﬂd maisture 5hD|JI'F’ be between 10% & 14%.
joni@realproducersmag.com 757-450-2899 352:332-5171 marketingconsultant.com 757-450-1936 « PESTOUT'S unique, innovative solutions maintain a proven effective standard for fungus control.

732-606-5236 0

Rodent Control

Keeping rats and mice out with PESTOUT.
« We provide the ultimate solution for rodent control and prevention.
« We will find and block rodent entry points into your home.
« We offer on-going rodent control services to your property.

Don't get stressed ouf, call PESTOUT.

757-348-7809

Termites

MADDIE PODISH DAN STEELE DAN CLARK LEAH WALLACE MASON MURAWSKI
Writer Writer Writer Photographer Photographer . % K ' y W —
msparks7382@gmail.com dan.steele28@gmail.com dan@danclark.realtor info@leahariel murawski.photography@ Wmﬁ M// L @% “f“/ /W
757-634-8998 757-667-1556 757-206-4144 photography.com gmail.com cetart with a SPlas,
757-202-7666 757-504-6461 e 2

TED
I

CHARLES RACHEL DAVE SCHWARTZ MISTY PREWITT
TOWNSEND SADDLEMIRE Photographer Photographer )
Photographer Photographer davejschwartz13@ misty@misty Only pay for the work that is done — no payrolls and
charlestownsendvideo@ rachelthephoto42@ outlook.com savestheday.com salaries. ;
gmail.com gmail.com 757-639-5124 757-620-0082 Lower overhead for staffing and tools.
Strong systems, tools, and process.

7575594745 336-9701386 . . . - . .
More time to build a bigger business, bigger life, and better
work-life balance.

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners,
or even yourself for stories, please email us at joni@realproducersmag.com.

Karmen Stevens

Cover photo by Bay Creek Realty y L . .
- Transaction Coordinator RACHEI
y SADDLEMIRE
If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even REALTOR®/Broker PHOTOGRAPHY
yourself for stories, please email us at joni@realproducersmag.com. Licensed in VA & NC
ok (336) 970-1386
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 757-869-0566 1';:'— 2 _‘:\ .
- solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or . ) '\J \1-.\”_ rachelsaddlemire.com

the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. cI|entcare@coastalclosmgs.net —— o RacheIThePhotog4Z@gmaiI.com

12 .- September 2024 Hampton Roads Real Producers - 13



+ Residential & -
Commercial
Moves

- Packing &
Delivery Servu:es

« Military & Senior
Discounts

[

£

HELPING YOUR CLIENTS }DSS THE

- )&p
o ted
¢

HamptonP ads Iz -
top-rated fullservice
moving company

Placing 1+

in customer satisfaction

Simplify Your
“fClient Engagement®_

With Effortless Gifting +
Lasting Impressions

DELIGHTFUL DELIVERIES

Pop By’s + Custom Gifts

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable
experiences for them on your behalf.

A delightful moment arrives from you.

Sit back and enjoy the appreciation and
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy
(757) 276-1267

» Hannah@delightfuldeliveries757.com
{ ) delightfuldeliveries757.com

[77 (s

(/57) 613-6682

orders@titleconcepts.hiz
www.titleconcepts.net

&(’/v ,(:rf’ Settlement Agent
Joint Venture Opportunities Available!

| (77‘&’(\& A
OMCé’(O .
%,

14 - September 2024

VISUALS

l REAL FRODUCERS

EPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS
MOLD SAMPLING - POOL INSPECTIONS - PROPERTY SANITATION
MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS

REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL * MOSQUITO & VECTOR CONTROL
RODENT CONTROL & EXTERMINATION « REPAIR SERVICES

(757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com

Hampton Roads Real Producers - 15



P> team spotlight

Story by Jacki Donaldson
Photos by Bay Creek Realty

BAY CREEK REALTY

Pictured left to right: Tom Horvath,
Bean Stringfellow, Ashley Adler,
Shanna Colls, Linda Buskey

In the nearly 30 years that

Bruce Fine has been selling
and managing master-
planned communities, he’s
never seen a sales team
that looks out for each
other and its customers

like the Bay Creek Realty
team. Comprised of five
highly professional sales
agents with nearly 60 years
of combined experience
representing Bay Creek
properties, Bay Creek
Realty leads the way in
representing this award-
winning coastal retreat of
townhomes, condos, single-
family homes and homesites

!
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3
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of every imaginable size and

M
-

view. Since its inception,
the Bay Creek community
has sold more than 1,000
properties, with nearly 550
homes either completed

or under construction.

-

U T £
S

“Year after year, we are far
and away the No. 1 selling
real estate company in

the community, and that
doesn’t happen without
alot of hard work and
dedication,” shares Bruce,
Bay Creek Realty Managing
Broker. “The commit-
ment our team has to our
customers, to finding them
the absolute best property
to meet their needs and
then working with them
after closing, especially if
they are building a home, is
exceptional—no one does
it better. As the develop-
er’s in-house sales and
marketing group listing
and selling only Bay Creek,
our team of sales execu-
tives is laser-focused on

this one community.”

16 - September 2024

LINDA BUSKEY

BEAN STRINGFELLOW

S

Linda Buskey has been selling at Bay
Creek since Day 1. “I joined the Bay
Creek team 25 years ago,” she explains.
“The first time I saw the property, it

was still a large farm, but the natural
beauty, the nature and the history were a
perfect fit for the stage of my life.” Linda
marvels at seeing homeowners’ chil-
dren grow up and then watching as they
start their own families at Bay Creek. A
devoted community advocate, she built
a home here in 2022. LINDA’S WORDS
OF WISDOM: “Bay Creek is 35 min-
utes and 60 years away from Hampton
Roads. No traffic or noise except for the
laughter of folks having a grand time.”

Seeking warmer weather and a change of
scenery from upstate New York, Shanna
Colls ventured south until she found a place
to take off her winter jacket and sink her
toes in the sand. She landed at Bay Creek,
first working in property management.

She transitioned to the sales team 10 years
ago, where she shines in organization

and practicality to efficiently manage the
intricate details of property transactions.
SHANNA’S WORDS OF WISDOM:
“What makes Bay Creek truly special isn’t
just what’s present within the community,
but rather what’s absent—the absence of
stress, hustle and distractions, creating a
unique environment where residents enjoy
a serene and fulfilling lifestyle. Shanna

has purchased two homes in the commu-
nity and lives full-time in Bay Creek.

Former professional baseball player
and sports agent Bean Stringfellow
believes in Bay Creek so much that he
personally owns three properties. He
enjoys connecting families with this
spectacular Eastern Shore haven and
sharing the one-of-a-kind hometown
of Cape Charles with others. BEAN’S
WORDS OF WISDOM: “This place is
special. It’s that feeling of yesteryear
here in Cape Charles. You see a stand
selling shells on Mason Avenue and

a fruit stand up the road, and they’re
all on the honor system. I love intro-

ducing people to this special place.”

Hampton Roads Real Producers - 17



Ashley Adl
ASHLEY ADLER asey Adier
joined the team
at Bay Creek

Realty for the
opportunity to

work solely with
the prestigious
development
that attracts a
high-end clien-
tele. “Bay Creek
offers a unique
combination of
natural beauty,
luxury ameni-
ties and a strong

sense of com-

munity, which
align perfectly
with my values and expertise in sales,” shares Ashley, whose
superpowers are connecting deeply with affluent home
buyers and understanding their unique needs and desires.
ASHLEY’S WORDS OF WISDOM: “By collaborating with
Bay Creek, you can offer your clients exclusive access to a
community in high demand with an incredible selection of

inventory, which is hard to find in the current market.”

Tom Horvath
TOM HORVATH ..
joined the team

this year after
h‘_‘" ‘ spending most of
; ‘ his adult life out
west. Captivated
b AN . by the Eastern

Shore, he moved
to Cape Charles
to work at Bay
Creek—one of
Ideal Living
Magazine’s

“Top 100 Places

to Live” for

the past three
years—for its
fabulous ameni-
ties and lifestyle.
“I knew the development team and its integrity,” he remarks.
Additional perks for Tom are the Cape Charles lifestyle—

the postcard beach town, small-town living and the gift

of no traffic and crime with the “big city” just 45 minutes
away. Gifted with an ear for listening to his clients, he loves
helping them find their dream homes. TOM’S WORDS

OF WISDOM: “People who visit here want to be here.”

18 - September 2024 Hampton Roads Real Producers - 19



WHICH WELL-
KNOWN PERSON
OF ANY ERA
WOULD YOU
LOVE TO SEE
MOVE INTO THE
COMMUNITY?

“While exploring the Eastern
Shore of Virginia, Captain
John Smith is quoted as
saying, ‘Heaven and Earth
never agreed better to frame
a place for man’s habitation.’
This quote was attributed
to him in 1608. He could, I
believe, move into Bay Creek
today and say the same.”
—Bay Creek Sales
Executive Linda Buskey

“Seeing Jimmy Buffett move
into the community would
be fantastic. His apprecia-
tion for coastal living and
a laid-back lifestyle would

align perfectly with the
atmosphere of Bay Creek.”
—Bay Creek Sales
Executive Shanna Colls

“Imagine the legendary
Coco Chanel choosing Bay
Creek as her home. Known

for her timeless elegance
and revolutionary fashion,

Chanel would perfectly
complement the luxury and
sophistication of our com-

munity. Her pioneering spirit
and iconic style would add
unparalleled glamour and
prestige to Bay Creek.”
—Bay Creek Sales
Executive Ashley Adler

“Bo Jackson because he
is the greatest athlete of
all time and would love
all the activities we offer,
and I could share foot-
ball stories with him.”
—Bay Creek Sales
Executive Tom Horvath

Bruce echoes his team’s Bay

Creek sentiments. “The street-
scapes, the incredible Club
amenities managed by Troon,
the variety of homes, the social
fabric, the surrounding areas

on the Eastern Shore—we are

fortunate to be here,” he smiles.

“Bay Creek Development is a
very supportive and committed
development company, and we
know our community changes
the trajectory of people’s

lives when they buy here.”

Bruce can’t say enough about
his standout sales execu-
tives. “Everyone is genuinely
happy for each other’s suc-
cesses and is always available
to each other for answering
questions, strategizing and
working through sometimes
challenging situations. When
the tide rises, it lifts all

boats, and we believe that!”

YEAR AFTER

YEAR, WE ARE FAR

AND AWAY THE
NO. 1 SELLING
REAL ESTATE

COMPANY IN THE
COMMUNITY, AND
THAT DOESN’T

HAPPEN WITHOUT A
LOT OF HARD WORK

AND DEDICATION.

YBAY
CREEK

Capwe Charles, Virginia

IN-STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

ST MOVERS IN TOWN. s3]

sy R o CLIENTS!

Local family and
veteran-owned business
Briar Baughman
Owner & Operator

i N,
@:}FF LOAD

office « residential - warehouse
Vg Bk, Vagens

= FREE Estimates for Any Move 801 Butler Street, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com

= Licensed & Insured

= Military & First Responder Discount (757> 749-7212 » OFFLOADMOVING.COM

757.202.7666
inf I harielph hy.
PHOTOGRAPHY- Jilifidzj Ha::hErl:rtpoh-:gnr:gpra:h:i:lm
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PORTSMOUTH
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CHESAPEANE

MOYDICK

ARETH CITY

DURGESS

. i, 1
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Townes at Coliseum Central
HAMPTON, VA

Get ready to call Hampton, Virginia home with
these beautiful three-story townhomes. The
perfect location for anyone who wants to
have their own oasis away from the hustle
and bustle of everyday life.

WIHGINIA BEACH

River Club

SUFFOLK, VA
Welcome to the heart of Suffolk, where you
can call the community River Club home.
While located close to various city centers,
the community itself offers lots of
entertainment.

Haven at Centerville
CHESAPEAKE, VA

Your personal place of refuge is waiting for
you at Haven at Centerville. Within the
serenity of Chesapeake, you will find a

community of expertly constructed homes

surrounded by the beauty of nature.

Waterleigh
MOYOCK, NC
Beautiful homes in picturesque Moyock,
North Carolina. Whether you want to spend
the weekend in the Outer Banks kayaking or
an evening out in Virginia Beach enjoying the
boardwalk, it is all within easy reach.

Go to cheshomes.com for current information on each community or call 757-448-3742.

HAMPTON, VA
A picture-perfect location hugging the
newly revitalized city of Hampton,
Virginia. Low-maintenance townhomes
for residents to enjoy the benefits inside and
outside their homes.

The Preserve at Lake Meade
SUFFOLK, VA

Experience Chesapeake Homes' expertly
constructed homes at The Preserve at Lake
Meade. Located in the heart of Suffolk,
buyers will find themselves surrounded by the
beauty of nature right outside their door.

Ashville Park

VIRGINIA BEACH, VA
Discover the gem of Virginia Beach-
Ashville Park! This master-planned

community is thrilled to welcome
alllooking for a home that allows you
to enjoy life in style.

Albemarle Plantation
HERTFORD, NC

Welcome to Albemarle Plantation, our single
family master planned community in
Hertford, NC! We are bringing our tried and
true floorplans to this established community
that is chock full of things to do!

Tidewater Mortgage
Services, Inc.




OWN Realty

uying a new home is stressful,

but the stress can be

overwhelming for those who
serve in the military. Ten years as a
military spouse, Teilor Burnett knows
from personal experience how taxing
the process can be. “Moving to an area
that you know nothing about and having
to purchase a home sight unseen is
unfortunately something that 99% of
my military clients seem to go through,”
says Teilor. “Most of them are buying
houses they’ve never set foot in, and |
feel blessed to be able to serve them
and make the transition a little easier.”

Having relocated multiple times on Coast
Guard orders for her family, Teilor has
encountered this uncertainty. Originally
from Florida, she and her husband had
made their way to San Francisco before
being transferred to the Tidewater

area. Not only do many families have to
purchase their new home sight unseen,
but the added strain of the isolation they
experience upon arrival can be daunting.
“When I moved into this area, I came in
as a military wife and knew absolutely
no one,” Teilor recalls. “It’s always hard
when you come into a new community,
not knowing anyone or what the locals
do. So many military spouses ask them-
selves, ‘What do I do? Where do I go

for restaurants and grocery shopping?
Where are the local beaches? Who’s
your dentist?’ I'm so happy to show my

. =% —
TY e '_~__; :'-. |
- C AR clients the way and make the referrals.”

}} on th e FISG Compounding Teilor’s bewilderment

Story by Dan Steele was how little she—like many others—

Photos by Leah Wallace, Leah Ariel Photography knew about the homebuying process.
Although she praises the agent her
family used, Teilor admits that aspects

of the transaction left her less than

L

happy with the experience. “When we
bought our house, I was kind of in the
dark about a lot of things,” she elabo-
rates. “You don’t really know how the
process is evolving, and you don’t know
what’s going on half the time because
most of it goes on behind the scenes.”

Hampton Roads Real Producers - 25




When she obtained her real estate
license, Teilor was determined to
do everything she could to make the
experience different for her cli-
ents. “We’re real estate agents, not
undercover agents, and sometimes,
because of the pace of this industry
and timelines, there’s not always
explanations of what’s happening
behind the scenes,” she says. “I
always strive to update my clients
every step of the way both during

and after they purchase their home.”

Teilor is committed to transparency
during the process and wants to ensure
her clients don’t lose sight of their
home’s value when they are ready to
sell. “I'm not an agent you're going to
work with and never see again,” she
avows. “I'm here forever for whatever
is needed. A lot of military clients

are only here for three to four years.
Now, how do you buy a house and sell
in a few short years? Well, when we
are house shopping, I'm consistently
advising my clients on upgrades that
will provide value and allow them to
gain the equity they will need. We do
this before they even decide to pur-
chase so they come out on top when
they are ready to transfer to their
next location.” To help other military
families find their footing in their new
environment, Teilor hosts client events
that allow people to make important
connections that ease their transition.
“I do a couple client events a year

to try and connect those families,
which is something that’s been super

fulfilling about my work,” she says.

For Teilor, real estate has been a way
to help other military families find
the home they deserve and a way

to provide for her family without
sacrificing quality time with them.
“With real estate, I have the flexibil-
ity with my kids and the life I want
to have,” she explains. A former
manager for Target, she found that
while her position delivered secu-

rity, it failed to give her a positive
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My faith in God has been an
essential source of strength, the
courage to pursue my dreams, the
resilience to face adversities and
the compassion to connect with
others deeply. It provides my peace
and clarity. The love | feel from my
faith community is invaluable; it
reminds me that | am never alone
on this journey. It is not just a part
of my life; it is the foundation upon
which | build everything. | truly
have fallen in love with Hampton
Roads, where we have created
such a beautiful life surrounded by
our village of family and friends.
—Teilor Burnett

work-life balance. “I was managing
the largest Target in San Francisco
before we moved here in 2019 with
a few hundred employees under-
neath me,” Teilor remarks. “When
we moved here, I was seven months
pregnant with my third child and
about to go on maternity leave
when I realized that I couldn’t do
that anymore. I needed to get out of
retail for work-family life balance.”
Fortunately, a friend, Courtney, rec-
ommended Teilor get her real estate
license, knowing it would give her
the life she wanted for her family.

Teilor is thankful she pursued her

suggestion. “Real estate and serving

my clients are what I know I am sup-

posed to be doing in life,” she smiles.

‘When she isn’t helping her clients
achieve their dreams despite their
transitory lives, Teilor takes advantage
of her career’s flexibility by spend-
ing as much time as possible with
her family at the beach. “During the
warm weather, we LIVE at the beach;
that’s my happy place!” she laughs.
“My three boys, with their bound-
less energy and love, are the driving
force behind my success, reminding

me daily of what truly matters.”

SMOOTH CLOSINGS.

NO HEADBANGING REGQUIRED.

oo

In the world of mortgages, Katie Brinson is a force and systematic, allowing people to relax and enjoy
to be reckoned with. She's not just a loan officer; the fun part of buying a home while she handles the
she's a relentless advocate for her clients, and an details that can often seem overwhelming.
experienced mortgage advisor with a heart and Katie has guided countless families into

a passion for helping her clients leverage their homeownership, turning the impossible into

investments to create generational wealth, possible, Check out a few of her 5-star reviews.

Katie works with all types of borrowers and is Their experiences speak louder than words!

known for her specialization in self-employed
clients, She has created a process that is streamlined

% % % % & CLIENT REVIEW

Katie and her team kept us informed every step of the way. She was very pleasant to work with and
reassuring during the whole process, We never had to guess where we were during the process. We

will definitely recommend her and her team. - Michael G.

#r & % & % CLIENT REVIEW
Her professionalism, attention to detail, and prompt communication made the entire process smooth
and stress-free. | appreciate their dedication to finding the best options for me and guiding me

through: each step with expertise - Saphia B.

WHETHER YOU ARE LOOKING TO PURCHASE, BUILD, OR REFINANCE THE PRIMARY OR VACATION HOME OF
YOUR DREAMS, KATIE CAN HELP GUIDE YOU THROUGH THE STEPS TO MAKE IT A REALITY.

KATIE BRINSON :
VP | Sales Manager thle

& 5r. Loan Officer Bri nson

NMLS 820647
(540) 212-8277 | kbrinson@acmllc.com

HeavyMetalMortgages.com

ACM

ATLANTIC COAST

Hard Rock. Smonth Desonge. | HeavyMetalorgages com MORTGAGE
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PROTECT YOURSELF

i A““"f““ Sl UNKNOWN LOSSES VS. ANNUAL DUES

.
Only REALTORS® are protected fronﬁﬁsr
copycat buyer commission lawsuits against brokers,
team leaders & top producers!

Cara Hunt Erickson

¢ Uncertainty * Peace of Mind
* High Risk ¢ Billion Dollar Brand

Guiding future homeowners through their financing journey * Loss of Livelihood i * Specialized Education

Senior Mortgage Banker, Certified Divorce Lending Professional, Veteran Mortgage Advisor
NMLS #834056, Licensed in VA; DC; NC
500 Lynnhaven Parkway, Suite 100 | Virginia Beach, VA 23452
-2262 | caraerickson@atlanticbay.com | www.CloseWithCara.com

CMP.
RELATIONSHIPS

THAT WIN.

Third-generation appraisal team
specializing in complex properties, waterfront, acreage, and

beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and For a Complete IISt
the surrounding Hampton Roads area Of H RRA Bro ke rS,

2509 George Mason Drive #6658

Virginia Beach, VA 23456 visit HR RACC'm/
(757) 689-0607

www.vabeachappraisals.com Find_a_REALTO R-

Protect Yourself
Join a REALTOR®
brokerage today.
WWW.HRRA.Com
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Kim

IMPRESSIVE

1) orris)ye;

partner spotlight €€

Story by Maddie Podish
Photos by Dave Schwartz,
Coastal Exposures

Impressive Home Staging, a
two-time national award winner
recognized as one of the Top

10 professional home staging
companies in the nation by the
Home Staging and Redesign
Alliance, is ready to create a
customized staging plan tailored
to the unique needs of potential
buyers and the architectural
style of your next listing. Owned
by visionary Kim Dombrowski,
Impressive Home Staging’s team
of 10 provides the highest level
of service while executing their
seamless process—Prepare,
Stage, Sell. With a suite of
services, including vacant home
staging, pre-listing staging
consultations and short-term/mid-
term rental setups, Impressive
Home Staging ensures properties
are seen and remembered.

Originating from a family of
artists, Kim’s initial aspiration to
pursue art was redirected by a high
school counselor toward the bur-
geoning field of computer science.
This pivot led to an 18-year tenure
in information technology within
the cosmetic industry, with nota-
ble roles at Revlon, Max Factor
and CoverGirl/Proctor & Gamble.
The tragic events of September

11 prompted Kim to transition
from her IT career to become a
stay-at-home mom. However, her
innate love for decorating pulled

her back to her creative roots,
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leading her to open Impressive Home Staging.
As Kim reflects, “Funny how you always come

back to your passion of being a creative person.”

While launching Impressive Home Staging,
Kim knew she wanted to go beyond just creat-
ing a seamless process for clients. Impressive
Home Staging excels in education, offering
Lunch N’ Learn presentations for real estate
professionals. These sessions include lunch
and a professional presentation with tips,
benefits and lots of pictures. Additionally, the

team provides complimentary professional

photos in their staging packages and teaches a
two-credit CE class, “Staging by the Book” and

“Listing your Luxury Properties,” complete with

a tour of its 6,000-square-foot warehouse.

Partnering with Kim and her company will leave
your clients with an HGTV home reveal reaction
and an investment with a 500% return. With an

average days-on-market at a remarkable 18 days
and enough inventory to stage 60-plus homes at

a time, Impressive Home Staging is ready to help

you do what you do best—SELL. Kim emphasizes,

“Experts hire experts, so as Real Producers, you

should use professional staging and photography for
the best results possible to bolster your reputation.”
Though they make sure clients and agents feel at
ease during the entire process, the process involves
rigorous behind-the-scenes efforts from designing
and shopping to packing, moving and setting up

to manage 300 stages and de-stages annually.

For Kim, success is about vision and goal-setting
and achieving those goals with determination
and hard work. Kim finds the most fulfillment
in the final reveal and positive client feedback

and is proud of 100 consecutive 5-star reviews

on Google. Maryanne, a previous client, shares,
“Outstanding experience with Impressive Home
Staging. In less than a week, they developed a
thoughtful, creative and effective design plan.
The design captured our home’s unique features,
which attracted numerous inquiries and vis-

its. The fact that our home was under contract
in a mere two days speaks for itself. The team

of stagers were efficient, neat and friendly.”
The team was honored this past spring when

selected to design the St. Jude Dream Home
Giveaway house in Suffolk built by Kirbor Homes.
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Kim beams, “We selected all the furniture
from Greenfront Furniture in Farmville and
added all the art and accessories to make the
home spectacular for four weeks of open-
house tours.” All ticket proceeds to enter
the drawing for the new home support St.
Jude Children’s Research Hospital’s lifesav-

ing mission to help cure childhood cancer.

Outside of changing the staging industry

and giving back to her community, Kim

loves spending quality time with her family.
Married to her husband, Mike, for 35 years,
the couple shares two grown sons, Jamie and
Nick, and enjoy boating, fishing and weekends
at their beach house in Corolla’s 4x4 area. The
family also loves to travel and are excited for
their upcoming trip to Anguilla in February

and a family trip to Sweden next July.

Impressive Home Staging is more than just a
business; it’s a passion-driven enterprise led
by a creative soul who found her true calling.

With an eye for detail and a heart for service,

Experts hire experts, so as Real
Producers, you should use professional
staging and photography for the best
results possible to bolster your reputation.

Kim Dombrowski and her team continue

to set the bar high in home staging, making
homes irresistible and selling them fast. Kim
hopes to be remembered as a loving mom,

wife, friend and leader in life and business.

v |
IMPRESSIVE

home staging

Kim Dombrowski

Impressive Home Staging
757-803-3877
kim@impressivehomestaging.com

ImpressiveHomeStaging.com
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Dedicated to serving those
who served, Jiustin makes the

3 =
VA loan procgiss simple.

|

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succinctly.”

- Mathan 6.

Veterans United.

Home Loans of Hampton Roads

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

Justin Miller

RETIRED US NAVY SEAL, Senior Logn {

er, NMLS 4

Cell: (619) 818-5976
Justin.Milleraéwvu.com | VUJustinMiller.com

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.
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Helping REALTORS® And Self-Employed Professionals (@L boundless real estate resources 0
Get The Life They Want From Their Business &ia TIT E

MANAGE
CASHFLOW

Property Information Like You've Never Seen Before!

S aall

SCHEDULE A COMPLIMENTARY

L1} WAL PEACELINKFR.COM

True North Title is so excited to introduce Title Toolbox, your new secret

P
(4, 7675042765

MEETING TODAY! o T pr—— weapon for real estate data and analytics. This tool puts a gold mine of
248 CENTRAL PARK
PR ADORY PROBUCT 0 STV MAOE AVAUARE DROUCH FEACEN @roamsisuresonss data at your fingertips, all in one platform!

» Search specific groups of properties

« Create a farm based on various criteria

» Print detailed property profiles

» Access premier data like life events and contact info
Your Trusted Partner in Real Estate

At Revolution Mortgage, we believe in building authentic relationships and
delivering personalized service. With over 21 years of experience, Carrie
Williams and her dedicated team are here to support you in providing the
best homebuying experience for your clients. Let's work together to make
every transaction smooth and memorable. benutoch

« Expert Guidance: Lean on our extensive industry knowledge.

- Tailored Loan Options: Conventional, FHA?, VA2, and Jumbo Loans.

- Award-Winning Service: Recognized for excellence and client
satisfaction.

Agents connected with
Real Producers may
receive FREE access
from True North Title!

« Top-Notch Co-Marketing Materials: Enhance your marketing efforts with
our professional resources.

- Dedicated Support: We're with you and your clients every step of the way.

Carrie Williams

Branch Production Sales Manager Let's
NMLS#448070

Connect!
C 757.870.4614 =

W www.carriewilliams.net :

~ Chosen first as your local settlement
{=Y COMPANY NMLS#1686046 : -
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www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is for informational purposes only and, while every effort is S | o
made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to extend credit. Borrower must meet all loan program and eligibility requirements. 4 C - h 3 L{ F t - ' t H v 1 q
Information is subject to change without any notice. This is not an offer for an extension of credit or a commitment to lend. restrictions may apply. al:l‘ 4./_ E‘}" S r a r] Sa C l C' r‘] 5 | ﬂ I rt_:] | n | a !
1 T2 Financial LLC dba Revolution Mortgage is an FHA Approved Lending Institution and is not acting on behalf of or at the direction of HUD/FHA or the Federal government. - =

2 T2 Financial LLC dba Revolution Mortgage is an VA Approved Lending Institution and is not acting on behalf of or at the direction of VA or the Federal government. Must be
active, veteran, or qualifying spouses of deceased military service members.

Branch Address: 780 Lynnhaven Parkway, Suite 180, Virginia Beach, VA 23452 - Branch NMLS# 2562948 - Branch Phone: 757-734-4930. b ! g f |: 75? } "-) f)3-5223 I rl1l‘ 'u EN () rt ]] rl1i l’lE.L‘ ﬂ. l]]
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P> sparkle & shine

Photos by Charles Townsend

On July 11, the real estate commu-

nity gathered for another memorable
magazine celebration party, this time
hosted by Budget Blinds of Hampton
Roads in its Chesapeake showroom.
Co-owner Rachelle Stannard and her
team went above and beyond, provid-
ing a delicious spread of hors d’oeu-
vres that perfectly complemented the
delightful libations generously provided

by our collective preferred partners.

The evening was a grand celebration
of our June issue’s featured articles,
highlighting the remarkable achieve-
ments of Betsy Thompson, Alexis Lans
and Mary Rice. Although we missed
Greg Montie and Victoria Reasor
Nelson due to inclement weather and
summer travel plans, we look forward
to honoring them at our next event.
We also had a the pleasure of celebrat-
ing our trusted partners Liz Copeland
with CrossCountry Mortgage and
Manami Workman with PESTOUT.
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I often hear the question, “How do
I get invited to these events?” The
answer is simple. When you see
agents, brokers or our business
partners featured in the magazine,
know that we will host a celebra-
tion party in their honor. If you’d
like to join us in celebrating, send
an emalil or text to Joni at Joni@
realproducersmag.com or 757-450-
2899 and let us know which agent,
broker or partner you wish to join

for the celebration, and we will be

IBUDGET
HWBLINDS

gathering, where we will celebrate . i

sure to get an invite out to you.

We eagerly anticipate our next

the achievements featured in our
August and September issues and
those who couldn’t attend their

specific celebration parties.

Join us in recognizing the outstand-
ing contributions of our real estate

community. We hope to see you there!
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INSURANCE

Building America Together

As a top-five retail mortgage lender in America'and the top
non-builder-owned lender to new homebuyers in the U.S.,2 loanDepot’s
digial loan experience and vast product spectrum allow us to deliver the
right loan and improve chances of a more certain and timely closing.

WELCOME TO ABETTER
INSURANCE EXPERIENCE

Ranked Among Top 30 Personal Lines Insurance Agencies inthe US

loanDepot offers:
Fully digital loan experience® powered by best-in-class technology*

Lender Paid Mortgage Insurance options up to 95%?
Long-term lock options and buydowns

Builder processes to enhance customer experience

Christie Woytowitz  (757) 619-5279

- “1 Senior Loan Consultant cwoytowitz@loanDepot.com loan)epot
é & -

NMLS #743042 www.loanDepot.com/cwoytowitz NMILS#174457
1) Source: www.scotsmanguide.com/rankings/top-mortgage-lenders/2023-top-retail-lenders/ 2) Source: www.wsj.com/buyside/personal- Claims Su ppDrt ; Multi-Lin gual Inde pen dent
finance/best-mortgage-lenders-d0ea859d 3) Results may vary. Conditions apply. 4) Source: www.housingwire.com/articles/announcing- Bre kerage
the-2024-tech100-mortgage-winners/ 5) LMPI availability is subject to qualifications. | 192 Ballard Ct., Suite 100, Virginia Beach, - .

cauacvousna VA 23462 | loanDepot.com, LLC NMLS 1D 174457 (www.nmlisconsumeraccess.org). Licensed by the VA Bureau of Financial Institutions

SO MC-5431. (040224 131872-2014h) . . _
Account Review . | 5-Star Google

. J . MPS Score: 82
Services -~ Reviews

REALTOR®

Uil

° 757-8930731

Let’s work
tog et h e r! . www.evertreginsurance.com

. sdodson@evertresinsurance.com

HOME SPACES

Tina & Maddie have been
absolutely amazing! They're
always highly responsive
and knowledgeable about
their products. Whether it's
for my own home or
inquiring about a plan for a i E 83 FCEK ] v
client, | know | have a U7 g - G
partner in them that | can '3 SALE WITH r / raws 0(/077/#'4/9 ~ i
rely on. I've dealt with a lot ~OUGLAS OCCUPIED
of warranty companies and _ STAGING gﬁ(/" f W ﬂ"
fronhedenut, Scheasisry — : We enhance existing
go to: living space with
b - -1 furniture, accessories,
IEI,E:,F‘;TSEE‘:,I.. itk ’ ' wallpaper, artwork, [VL/S:Iﬂ &Oﬁ(l’VL’Q
8 27 & 23' Diomond Elite Producer + ' and more. You won't - Rk ¢
C: 7572914398 ' ‘.'* * - believe the difference F@w - _
T, a few hours can make. s 3. :
Maddie Podish ACHOSA Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testlng & Pool Inspections

Senior Soles Executive

C: 7576348978
E: tina-maddie@achosshw.com SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

PROPERTY INSPECTIONS
Protect your brand by protecting your clients (757) 899-4656 | OasisHomeSpaces.com 757.822.4839 | www.beaconpropertyinspections.com Shining a LIGHT on the home buying process
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How do we decide who to feature
each month? Through our nomina-
tion system. Top real estate agents
and the preferred partners who
invest in this publication through
advertising and sponsoring our
events decide who we feature each

month through their nominations.
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Additionally, we have multiple
events throughout the year, and

top agents with top numbers are
present at these events; we receive
many nominations here among those
who attend. Please contact Joni
Giordano-Bowling at 757-348-7809
or joni@realproducersmag.com

to nominate top agents.

Of those nominated, our team meets
with and gets to know each nomi-
nee in person or via Zoom. In this
meeting, we collect all the cool facts
about the agent and gather nom-
inations for other top agents and
businesses we should consider for

our vetted preferred partners’ list.

Our selection team decides who
gets into each issue. We use

the “5 C” criteria as a guide.

An agent must meet the first
three. The fourth and fifth items
are not required; however, we
love celebrating successes of a

giving or victorious nature.
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1. Collaboration: The number of
nominations usually indicates that
nominees are respected by their
peers and work well with other
agents and our preferred partners.

2.Competition production num-
bers: Let’s face it; the name of the
publication is Real Producers,
so folks need to be top produc-
ers to get into the magazine.

3.Character: While most in the
industry have great charac-
ter and integrity, we will not
feature anyone—agent or
business—who has not been
recommended or nominated by
top agents as a person or busi-
ness operating with integrity.

4. Contribution: We adore inspir-
ing stories about agents who
give back to the real estate
and local/global community.

5.Compelling story/ Conquering
a life challenge: Who
doesn’t love an against-the-

odds success story?

We also get to know the agents
engaging in our private Facebook
group for top REALTORS® and part-
ners. Please contact me if you would
like an invitation to that page, as
membership is limited to agents on
our past and present Real Producers
list, real estate brokers and cur-

rent preferred business partners.

In planning each issue, we try to make
sure we don’t feature agents from the
same brokerage or firm in the same issue.
‘We also try to cover the territory geo-
graphically so that agents from each area
we cover are featured proportionately.
With so many wonderful nominated
agents, our monthly decisions are diffi-

cult, so make sure we know who you are!

Remember, real estate agents and
brokers do not pay anything for feature
stories; everything we do for them

is free. While other programs may
look similar, we are not a pay-to-play
model. We select most articles six

to 12 months in advance (sometimes
years in advance for cover agents) and
notify folks one to two months before
their feature appears that we have
selected them. Please don’t be discour-
aged if you have met with us and have
not received the call to be featured.

Keep those nominations coming.

We would love your feedback about
how we are doing and what, if anything,
we can do better to help everyone in
the industry Collaborate, Elevate

and Inspire each other. Please email,
text or privately message all sugges-

tions and feedback directly to me.

Joni Giordano-Bowling
757-348-7809
joni@realproducersmag.com

R
Why are Mortgage Brokers Better?

FOR REALTORS!:

e (lear to Close in 10 Davs or less!

e Provides access to a wide range of loan
options from multiple lenders, offering

more choice.

FOR BUYERS:

e [‘oslers compelition among lenders in their
network, often resulling in betler rates and

Lerms.

e (Crealive Programs rolled out by lenders o
help brokers compete with banks, which
ultimately benefits the buver!

STAY UP TO DATE WITH WEEKLY VIDEOS!

Scan QR code or go to www.newmortgagemondays.com
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NewDominion

—— MORTGAGE ——

T GOLD

— STANDARD

in Closing Gifts.
Get A System In Place!

+ Best Classy Way fo Put Your Name
in Front of Your Client for The Rest
of Their Lives.

+ Lasts Forever, Used and Loved Daily,
Top-Quality Products, & Sure to Impress.

* Engraved With Your Name, Number,
Logo, & Even a Snazzy Tagline.

We Turn Gifts Into Long-Term
Branding Opportunities

100% Tax Write-Off As Advertising

Lowest Cost-Per-Touch
Tool in the Universe

CUICO

CIOSING GIFTS

Russell Wimbrough
757-714-7207
www.aforevergift.com
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I
VIRGINIA BEACH'S PREMIER HOME INSPECTORS i

Doing what we do to take care of our clients!

(757) 270-1817

Lindspropertyinspections@gmail.com | Lindspropertyinspections.com

= Originating since 2011

= Every client receives a
Mortgage Analysis

BEST SELECTION OF FLOORING
IN HAMPTON ROADS
= Diverse product

knowledge—Certified in VA . _-;h'., .- 1 EXpress F I oo rl n g

= Strategizes with agents &
buyers to win contracts

and Reverse Mortgages

* Homes For Heroes
Affiliate Lender since 2023

= Great rates, product
options & communication!

@ CMS MORTGAGE | Special for 2024 ONLY

o l .
I{IMBERLY VAP ' European Oak 5/8 x 7 V> 3mm Top Layer $6.99/sf

. HARDWOOD | EUROPEAN ENGINEERED | WATERPROOF FLOORING
757-544-8934 I\/Iortgage Loan Officer | CUSTOM STEPS | CARPET | 100% PRESERVED MOSS | CLADDING | VANITIES Pr E'
- 2
kvap@cmsmtgsolutions.com NMLS #796166 | COME SEE OUR FULL SELECTION | showroom by appointments only g o

757-735-1242 | www.expressflooringvh.com IEI A

@ CMS MORTGAGE SOLUTIONS INC, ALL RIGHTS RESERVED. NMLS ID #212405 (WWW.NMLSCONSUMERACCESS.ORG.)
FOR MORE LICENSING INFORMATION VISIT WWW.CMSMTGSOLUTIONS.COM
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»» hampton roads REALTORS® association

By Dr. Dawn Kennedy, PhD, CAE, RCE, C2EX, GREEN,
ePRO Hampton Roads REALTORS® Association, Chief Executive Officer

ULTIMATE
SUPPORT FOR

REALTORS® Lead
the Way in Safety
With September as National

SUCCESS IN
ANY MARKET

Association of REALTORS®’

(NAR) Safety Month

Much of the public is unaware of the true dangers a real
estate agent faces daily. The agents meet with strangers
every day, and many times, they meet in vacant lots and
empty homes. Leslie Rouda Smith, the National Association
of REALTORS® (NAR) President in 2022, had two initiatives
that really took hold in the real estate field in general and in
REALTOR® associations throughout the country. Leading us
through the post-pandemic year, Leslie focused on safety and
sustainability. Looking at sustainability holistically, it is also
a safety issue; it is the safety of our planet. The data from
NAR reveals that in 2022, 2% of residential real estate agents
were victims of job-related crimes. When one calculates the
number of REALTORS®, roughly 30,000 agents fell victim to
crime in 2022 alone. The U.S. Bureau of Labor & Statistics
reported 23 real estate-related professionals who died as a

result of crime while on the job.

No particular area of the country is safer than another.
Sadly, even here in Hampton Roads, in 2021, one of our
local REALTORS® was murdered by a client. Thinking

it can’t happen here is one of the worst things an agent
can do. Understanding that nothing is more valuable than
the physical well-being of our REALTOR® members, the
Virginia Association of REALTORS® implemented a pro-
gram wherein every member has free access to the Forewarn
Safety App. This phone app is available to all non-member
licensees at a monthly subscription rate, but if one is a
REALTORYE, it is a free and phenomenal member benefit.

Forewarn is a powerful safety tool. Its website states it

provides “instant, entity verification and risk assessment in
the palm of your hand. FOREWARN leverages leading-edge,

46 - September 2024

proprietary technology and a massive data repository cover-
ing nearly 100% of the U.S. adult population.” The app, from
a client’s phone number, can access criminal and financial
records. As agents, this tool is safety at your fingertips, but
it does not automatically guarantee anyone’s safety. Agents
should still be prepared and versed in safety protocols. At
the Hampton Roads REALTORS® Association (HRRA),
agents can take safety-related courses and access NAR’s
safety toolkit through their membership.

The safety toolkit has a plethora of resources, from webinars
and videos to checklists and forms, all designed to enhance
and increase an agent’s safety. One of the unique features of
the NAR safety toolkit is the REALTOR® Safety Network.
This network is designed to quickly respond to safety threats
and to notify REALTORS® nationally of a safety-related
issue. The network is designed to spread the word quickly

of crime-related circumstances, such as (a) a REALTOR® or
the immediate family member of a REALTOR® goes missing,
(b) NAR learns that the association name or the names of its
programs are being used fraudulently to attempt to collect
money or information from REALTORS® or others, and (c) a
physical threat to REALTORS® that warrants national atten-

tion. Always call 911 if in immediate danger.

s Ny,
REALTOR G/
Safety rorewarn

PROGRAM

An interview with HRRA's
2022 Broker [ Manager of the Year

CANDY DENNIS
2022 BROKER/MANAGER OF THE YEAR

I've been a very proud member of The Hampton
Roads REALTORS® Association for 35 years. Over the
years, | have had the opportunity to meet real estate
professionals from other brokerages, serve on
various committees, attend excellent educational
opportunities, and collaborate with some of the best
folks in our field. | feel that being a REALTOR® sets me
apart from others that are not members of our
board. Sharing our Code of Ethics to all, which holds
us to a higher standard, is something | am very
proud of. Thank you, HRRA, for providing a safe haven
for us to learn, collaborate and succeed!

That's Who We R!




JHE Best Mloving

Lompany v
Fameron Roaos

We Offer a 10%
REALTOR"® Referral
Discount

& Residential Moving
& Commercial Moving
& Local Moving
& Furniture Assembly
& Item Loading

757-981-0500

/,—- P
Pl b= = )
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HELLO I'M

1 own a Digital Marketing Agency

DUR SERVICES: .
Website - ~Hosting, Design & Managemant f

= Social Media Management

» SEO - Search Engine Optimization

» Social Ads

= Email Marketing

+« QuickBooks - Bockkeeping &
Reconcillations

T732-606-5236 - My Cell
adigitalmarketingconsultant.com
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funbling. af the goal

We're here to make sure your transactions are

oaf) e/

successful and to simplify the settlement process.

N@BLE

TITLE & ESCROW

infonobletitieva.com | (757) 524-4210

Why QAI?

- We are partners
in real estate.

- We are
veteran-owned

and -operated.
« We communicate

our findings in a
reasonable and
non-threatening
manner.

—
—

/ ‘TJ It’s what

WE
inspect!

(757) 689-7396
qaihome@qaihome.com

BORZO 0
gfar Yﬂfr’ BUSTHESE?
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Hampton Roads Real Producers - 49



REAL PRODUCERS

WELCOME TO REAL PRODUCERS!

Some of you may wonder what this publication is about,

so we have created this FAQ page. Here, we will answer
the most asked questions around the country regard-
ing our program. My door is always open to discuss
anything regarding this community—this publication is

100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?

A: South Hampton Roads Real Producers: The top
500 agents in South Hampton Roads (Smithfield to
Sandbridge and into the North Carolina border). We
pulled the REIN-MLS numbers (by volume) from
January 1, 2023, through December 31, 2023, in the
South Hampton Roads area. We cut the list off at
#500, and this year’s distribution was born. For this
year’s list, the production level for our group was
between $7.8 million and $71 million in 2023. The list
will reset at the end of 2024 for next year, and we will

update it annually.

A: Peninsula Real Producers: Same as above, but we pull
out the Peninsula/Williamsburg agents and cut the list
off at the top 300. For the 2022 calendar year, Peninsula

Real Producers agents sold more than $6 million.

Note: We identify REALTORS®/agents by where their
broker is located in the MLS. Please contact us if you
fall into any of these unique scenarios:

1. Your broker address in the MLS is not in the South
Hampton Roads region, but you are a commission
agent working primarily in South Hampton Roads or
the Peninsula area.

2.Your broker address in the MLS is on the Peninsula, but
you would prefer to be associated with South Hampton
Roads Real Producers instead of the Peninsula.

3. Your broker address in the MLS is Southside, but you
prefer to be part of the Peninsula Real Producers maga-

zine instead of South Hampton Roads Real Producers.
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Scan to
nominate
REALTORS®,
agents, leaders
and brokers

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN

THIS MAGAZINE?

A: The process is simple. Every feature you see has first
been nominated multiple times. Top agents, office managers,
brokers or industry leaders can nominate top REALTORS®,
agents, affiliates, brokers, owners and industry leaders who
work in the areas we cover. Scan the QR code to nominate

your favorite Real Producers.

Once nominated multiple times, the next step is a prelimi-
nary interview with us to learn more about you; our article
selection committee uses an extensive process to schedule
each article, and we usually book up to a year in advance.
Once we select and schedule, we put the wheels in motion
for our writer to conduct an interview and for our photogra-

pher to schedule a photoshoot.

Q: WHAT IS THE COST TO FEATURE A REALTOR®, AGENT
OR TEAM?

A: Zero, zilch, zippo, nada, nil. The feature costs nothing,
my friends, so nominate away. We are not a pay-to-play

model. We share real stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a preferred partner in the front of the
magazine is part of this community and will have an ad

in every magazine issue, attend our social events and be
part of our online community. We don’t just find these
businesses off the street, nor do we work with all businesses
that approach us. One or many of you have recommended
every preferred partner you see in this publication. In a
sense, we won’t even meet with a business you have not
vetted and stamped for approval. Our mission is to create a
powerhouse network for the REALTORS® and agents in the

area and the best affiliates so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: To recommend a local business that works with top real
estate agents and their clients, please send an email or text

to joni@realproducersmag.com or call 757-348-7809.

ELEVATING Y
THE LENDING
PROCESS

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

CROSSCOUNTRY
MORTGAGE'

Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

Liz ¢
Copeland

Sr. Loan Officer & Sales Manager
Virginia Beach, VA

Licensed in VA, NC, MD, and FL
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
Company NMLS3029

Photo by Kelly Freel, Kelly Freel Photography




Welcome to the Team!
27/ N

| THE SROKER

Looking for a new
mortgage partner?

The Hogge Brothers

Kat Pazzaglia (Tyler & Brandon) Muhammad Denham
NMLS ID: 2289473 NMLS ID: 2382358 / 2382357 (respectively) NMLS ID: 2470326

kat@thebrokerva.com tyler@thebrokerva.com / 804-982-9273 757-717-2839

brandon@thebrokerva.com / 804-307-2622 Myhammad@thebrokerva.com

Dylan Smith
NMLS ID: 2563080

dylans@thebrokerva.com
630-270-6610 863-608-6349

thebrokerva.com

Holly Florio Sydney Comisky Jennifer Pilat Paul Glocker

;.'u--‘ill!l

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS#
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

St SUITE.

3 e W

NMLS#: 1960551
Holly@thebrokerva.com
740.817.2612

Dylan Powell
NMLS#: 2508700
dylan@thebrokerva.com
757-297-3746

NMLS#: 1648116
sydney@thebrokerva.com
757.769.4607

Greg Bell
NMLS#: 1612533
greg@thebrokerva.com
757.642.5078

NMLS#: 2091031

Jennife hebrokerva.com

Alvin Lapitan

NMLS#: 244508

alvin ebrokerva.com

757.619.4494

NMLS#: 2313590

paul@thebrokerva.com

Jo

joh

757-372-2471

hn Hopkins Il

NMLS#: 2283684

n@thebrokerva.com
571-866-7655

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @

2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice
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Exclusive trends designed just for you.
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Elevate vour home with Budget Blinds® latest collection of exclusive,

B BUDGET on-trend window treatment options.
. BLINDS

Set up an appointment, we'll take it from there.

Call 757.356.9996 for a free in-home consultation. | budgetblinds.com




