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* Tile » Shingle » Foam « Roof Certifications

........

Eime & great price: |
t or repairs, | highly recommend
o @nyone needing roof repairs.”

Mike Barnhart, President

Call or Text: 480-242-1782
MySwift.Mortgage

NMLS #1325662 | License #0930080

" : L Scan Here to Double
1! AZ ROOFING WORKS!E _ " Check Your Client’s

Mortgage Rate to Ensure

MORTGAGE They'’re Getting the Best

NMLS #1925754 Terms Possible




Insuring Property in Arizona for
FUTURE GENERATIONS

At PTA, it's about the PEOPLE.

MAIN: BILTMORE 2910 E Camelback Rd #100 - Phoenix, AZ 85016 P 602.491.9660
CAMBRIC 1760 E River Rd #302 + Tucson, AZ 85718 P 520.463.3350
CHANDLER 2065 S Cooper Rd #1 - Chandler, AZ 85286 P 480.935.5520
LAKE HAVASU 2265 Swanson Ave #A « Laoke Havasu City, AZ 86403 P 928.453.1177
PARADISE VALLEY 5203 E Lincoln Dr * Paradise Volley, AZ 85253 P 480.935.5540
SCOTTSDALE 20645 N Pima Rd #N-150 - Scottsdale, AZ 85255 P 480.935.5560
L Wi LLIAMS CENTRE 5210 E Williams Cir #100 + Tucson, AZ 85711 P520.334.4990
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TANNER HERRICK

EXECUTIVE VICE PRESIDENT
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eceoroofing
SOLUTIONS

AWARDED ROOFING CONTRACTOR OF THE YEAR 2022|
OVER 25 YEARS EXPERIENCE IN ARIZONA N |

S\ \¥

' FServices We
| Specialize In:

il

- WE DO BINSR REPAIRS! m
- WE ARE HERE TO SERVE YOU! Flat Roofs ™
4 y )
WE ACCEPT PAYMENTS THROUGH ESCROW. Roof R epalrs
- GUARANTEED ESTIMATES WITHIN 24HRS OF /NSPECT/ON
Free estlmates
- WE PROVIDE A TANGIBLE VIDEO FOR YOU TO SE odified Bltumen

TO YOUR CLIENTS OF US ARTICULATING WHATS
AND BAD WITH THE ROOF SO YOU.CANFOCUS ON _ - |
HELPING MORE CLIENTS INTO THEIR DREAMHOMESI | e i SVRRROCTReplacement ST

Foam and Coating

—

SCAN ME

480.200.7429 PTA

‘]herricl(@-.‘piﬂnﬂw_com PREMIER TITLE AGENCY

480.695.7736

EcoRoofAZ.com Come Join
ROC# 330901 The #EcoFamily



MEET THE EAST VALLEY REAL PRODUCERS TEAM
EITAGE MAKE A

AGEN CK SMART MOVE TO

Mike Maletich Erika Soto Kendra Mitzie Maletich  Michele Jerrell G RAM
Owner Publisher Woodward Photo Shoot & Editor P RO
412-606-9954 602-769-3039 ; '

Writer Promo Coordinator
mike.maletich@nzco.com Erika.Soto@naco.com

Meritage Homes values the relationships we've built with our agent partners and we're
committed to your success. Every Meritage home comes standard with unparalleled

energy-efficiency built in, smart home technology and designer-curated interior finishes.

Help your clients make a smart move into a new Meritage home and discover

Roger Nelson  John Lohr, Jr. Gilead Devin Nicole
Guest Writer Guest Writer Hernandez Photographer a Llfe BUIH' Better.® now Gnd for years to come.
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at erika.soto@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the East Valley Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

CELEBRATING 25 SUCCESSFUL YEARS
IN TITLE § ESCROW

Helping REALTORS® Save Time,
Save Money, and Grow Their Business!

BELLA VISTA TRAILS
30503 Anderson Dr.
San Tan Valley, AZ 85143

SAN TAN GROVES
4431 W Hunter Tr.
San Tan Valley, AZ 85144

Scan the code to learn more Scan the code to learn more

LAURIE MARLOWE ......................................................................................................................................................................................................................................................................
SENIOR ACCOUNT MANAGER WHEN YOU SELL WITH US, EXPECT THE ROCK STAR TREATMENT.
480-290-0948 | LMARLOWE@ATSAAZ.COM

Who you align
yourself with
MATTE Rs commission' your area.? the loop by phone new homes

50% Earn local perks Regular updates Register your Tutorials on
advanced specially chosen for to keep you in clients online or how to best sell

Not all features are standard or available in all homes and communities. Pictures and other images are representative and may depict or contain floor plans, square footages, elevations, options, upgrades, landscaping, furnishings, appliances, and designer/

decorator features and amenities that are not included as part of the home and/or may not be available in all communities. All estimates and claims related to energy savings/performance (including, without limitation, energy performance/savings and health
promotion) are created exclusively by third party suppliers, rating services, utility companies, and/or certified auditors, based on DOE methodology and average energy use and scores. Actual energy savings/ performance of any home or any of its features may
vary widely, depending in part on location, occupant behavior and changes in energy provider rates and programs. Home, pricing, features, and community information is subject to change, and homes to prior sale, at any time without notice or obligation. See

a Sales Counselor for details or visit http://www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Meritage Homes®, Life. Built. Better.® and Setting the standard for energy-efficient
homes® are registered trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

AMERICAN TITLE

SERVICE AGENCY

Meritage
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BY THE
NUMBERS

CONTEN

Preferred
Partners

22
HERE’S WHAT EAST 12,365

VALLEY’S TOP 500
AGENTS SOLD IN 2023 TOTAL

TRANSACTIONS

First Amer-
ican Home
Warranty,

Area
Manager
Kathryn

Lansden

38

WeServ
Quarterly
Update

$ $6,621,574,269

SALES VOLUME

£, TCT Property _ AVERAGE
« Management Services AVERAGE SALES I TRANSACTIONS

VOLUME PER AGENT PER AGENT
HELP YOUR

Be your Clients’ Hero '
with our Comprehensive CLI ENTS /\

Inspection Services!

Home Inspection

e Commercial Inspection W | T H R E A L
" Sewer Line Inspection E STAT E '

& More
]

SHARP CHEN

Senior Account Executive

SHOICED

Free Rental . -

Killie Jennings and Ana,y5is
Josh Furman
' Less than 2% H m W ‘I'
P (o]
Ty it Vacancy Rate! O e O r ra n y
[=] 3 EI Scan for a P Email: sharp@chwpro.com
: : for f“ ¢ Cell: (949) 426-5450
[=]&: you and your clients! 1 MONTH FREE* Realtor Portal: www.CHWPro.com
Real Estate Customer Service
Partner With p\\> $100 OFF 888-275-2980

all Multi-Year Plans!*
“Availabls for o limited fime. Re-Key | Multi-Year Discounts | Sellers Coverage

#MAKETHESHARPCHOICE

INSPECTIONS

SCANTO R 480.661.8888
SCHEDULE - X iss sl WwWWAIFINSPECTIONS.COM (480) 632-4222 @
OFFICE@AJFINSPECTIONS.COM TCTProperties.com

Our Team Today!

D R | R
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BUILDER
Meritage Homes
(855) 620-9148

CLOSING GIFTS
Cutco Closing Gifts
- Jenni Vega

(480) 721-9759

FLOORING
AZ Flooring & Finishes
(480) 200-0068

HOME INSPECTION
AJF Inspections
(480) 201-1964

Checklist Inspections
(480) 226-9006

HouseMaster
(480) 345-8570
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National Property
Inspections
(623) 337-8872

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY
Choice Home Warranty
(949) 426-5450

Fidelity National
Home Warranty
(800) 308-1424 ext 3430

First American
Home Warranty
Kathryn Lansden
(480) 338-1983

Make a splash this summer with
Fidelity National Home Warranty.

We help your clients protect their most
important investment by covering the repair

and/or replacement of a

home's major

mechanical systems and appliances.

‘ﬂ

homewarranty.com ‘ —h

N o

them for supporting the REALTOR® community!

HVAC
AZTech Mechanical
(480) 262-0274

LAW FIRM
HGPL Law
(480) 991-9077

MORTGAGE

Envoy Mortgage

Matt Askland

(480) 759-1500 x1001
www.alamedamortgage.com

Geneva Financial
(480) 626-3044

Price Mortgage - Randy
Bongard Sr. Loan Officer
(480) 580-5626

Swift Mortgage
(480) 242-1782

MOVING & STORAGE

Berger Allied Moving & Storage
(602) 254-7181
www.bergerallied.com

ORGANIZING /
DECLUTTERING
| Organize You
(602) 909-1621

PEST CONTROL
Firehouse Pest
Control Services
(480) 877-0175

PHOTOGRAPHY
Devin Nicole Photography
(480) 440-9997

Grafobox Media
(480) 322-6612
grafoboxmedia.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PLUMBING
Affordable Plumber AZ
(480) 702-6165

PROPERTY MANAGEMENT
4:10 Property Management
(480) 382-0115

TCT Property
Management Services
(480) 632-4222

ROOFING
AZ Roofing Works
(602) 283-3383

Eco Roofing Solutions
(480) 695-7736
www.EcoRoofAZ.com

State 48 Roofing
(480) 698-4828
www.state48roofing.com

SHORT TERM RENTAL
PROPERTY MANAGEMENT
iTrip

(480) 660-6535

iTrip
(480) 586-9096

TITLE COMPANY
American Title -
Laurie Marlowe
(480) 290-0948

Premier Title Agency
(602) 491-9606

R RENTALJ,_ --

v S

EXPERTS

[

: _":?

“With iTrip,

| can get my

time back, enjoy my
family, and never
miss a call because
they're there taking
them for me. | feel
they look out for my
property as much
and as well as |
could.” -Francine D

We're the resource Megan Rodriguez, iTrip Mesa Peter South, iTrip Tempe ) ®

you've been searching

for - Partner with (480) 660'6535

iTrip Vacations Today!  megan.rodriguez@itrip.net

(480) 586-9096
peter.south@itrip.net

CHECKED ONCE,

EV Top Producer’s Premier Home Inspector Partner for 25+ Years!

WHY CHECKLIST?

+ 200% Guarantee for Agents & Their Clients
« Buyer’s Protection Guarantee

+ Reports Uploaded On-Site To The Cloud

« Free Termite Warranty

+ Complementary Independent
3rd Party Roof Assessment

« Air Quality, Radon Testing,
AND Sewer Scoping

Checklist

Inspections
1 8. 8.8 .8 ¢

SCANTO
EASILY ADD
USTO YOUR
CONTACTS!

Mary Mendoza
Assistant Vice President
310.892.3461
mary.mendozaafnf.com

Corina Rodriguez

Sales Executive
480-492-TT11
corina.rodriguezafnf,com

General Manager
& Certified Master Inspector

Sohn Tyldh ‘B B ! 480.531.8913

CheckllstAZ.conj
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MORTGAGE

Rate Saver
Program

We Offer Lender Paid
1-0 Buydown

Envoy's lender-funded buydown programs allow the cost of the
buydown to be built into the pricing. This means, no seller concessions
are needed and no money out of pocket for the borrower at closing for

the buydown subsidy.

Providing Your Clients
the Home Buying
Experience They

DESERVE

Matthew Askland
= Branch Manager

C:480.759.1500
EnvoyMortgage.com/Matthew-Askland

Matthew.Askland@EnvoyMortgage.com

NMLS #168130 | Envoy NMLS #6666

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may
not be available in all states. Reverse Mortgages will be brokered to a third-party lender. By refinancing the existing loan, the total finance
charges may be higher over the life of the loan. Other restrictions and limitations may apply. This is not a commitment to lend - Envoy
Mortgage Ltd. #6666 (www.nmisconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX 77043, 877-232-2461 -
www.envoymortgage.com | AZ - Envoy Mortgage, LP. — Mortgage Banker Licensee - License # 0908096 CA - Envoy Mortgage, L.P. —
Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act - License # 413
0597 | Other authorized trade names: Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy
Mortgage, L.P.; Envoy Mortgage, Limited Partnership; Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP
(USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01172024




cover agent

Written by Kendra Woodward
Photography by Gilead Hernandez, Grafobox Media

"DAWIN

Dawn Forkenbrock, the dynamic force behind The Forkenbrock Group at Real Broker,
has crafted a remarkable career for herself in real estate. With her team consisting of
herself, six other REALTORS® and her operations/transaction manager, marketing
assistant, social media specialist, and an administrative assistant — Dawn has built
a business grounded in exceptional customer service, deep relationships, and an

unwavering commitment to helping others achieve their dreams of homeownership.

L4




Born in Michigan and raised in Arizona from
the age of five, Dawn’s journey into real estate
was shaped by her early career in banking
starting at the age of 16. Her fascination with
contracts, mortgage applications, and meeting
new clients on a daily basis began during this
time, and is ultimately what sparked her inter-

est in real estate.

Through this position she was able to run her
business the way she wanted, despite being at a
large corporation, however was unable to hold
an active real estate license at the same time.
After the birth of her first child, Dawn knew she
was done with the nine to five grind and was
ready for a new venture. While pregnant with
baby number two, her husband reminded her

of her passion for real estate and she decided it

was the right time to dive in.

Entering the real estate industry wasn’t
without its challenges Dawn admits, “You
have to know how to talk to people — other
agents and your clients.” She adds that the
emotional nature of real estate transactions
requires agents to be a calming voice for their
clients, learning how to handle each situation
as it comes. Since the majority of real estate
schooling isn’t based on real life scenarios
and situations, Dawn suggests that real estate
agents must learn to adapt, roll with the
punches, and understand that it takes com-
mitment to communication and marketing in

order to be successful in this industry.

For Dawn, real estate empowers her and fills
her with great joy for two reasons: helping
clients through the entire process of their home
sale and being able to use her creative side. “At
the end of the day, when they close and they’re
so happy, it’s a really good feeling.” Dawn takes
pride in bringing comfort to what can often

be a scary experience, calming her buyers and
sellers, and guiding them through the process.
“Giving people the best experience possible and
customer service is so huge.” She also finds
great satisfaction in utilizing new and creative
ways to capture clients’ attention, noting, “You

have to know how to get people to want to read

your stuff and want to look you up.

16 - September 2024







Make a statermnent with your
personal brand,

Full photoshoat to step up
your business. game.

*  Strategy session

¢ Mood-Board

. mages with purpose

480.322.6612

20 - September 2024

Loan Angel

— Lending With Grace —

o
|I

At 4:10 Real Estate & Property Management, we focus
on exceptional stewardship, transparency, and integrity.
Our commitment is to enhance your clients' investment

Scan to
) contact me
today and let’s
make miracles happen!

Jeanine Robbins

Branch Manager | NMLS #198078
480.626.3044 G GEN EVA

| . a FI1 N A NLCI A L
JRobbins@GenevaFi.com Home Loans Powered By Humans ®
@LOANANGEL

Copyright©2023 Geneva Financial, LLC, NMLS #42056 All loans subject to qualifying factors. Not all applicants will
qualify. Equal Opportunity Lender and Equal Housing Lender. 180 S. Arizona Ave., Ste 310 Chandler, AZ 85225.
1-888-889-0009. AZ BK #0910215. PERNDER

JALLIED

The Careful Movers

BERGER

experiences, ensuring they are well-maintained and
profitable. Our transparent approach offers clear
insights into property performance and rental
projections, while our integrity guarantees ethical
handling of every transaction.

* Reliable Property Management
e Clear Communication
e Ethical Practices

i

When managing my properties, | know I'm in good
hands. 4:10 Real Estate’s Property Management are
the best. | highly recommend them.

NancyA. % % % % %

Referral Bonus: Refer clients to us and earn $300 for each closed lead. We'll also ensure they return to
you when they're ready to buy or sell, as outlined in our agreement.

Call, Click, or Chat to Connect! 4TenRealEstate.com | (480) 382-0115

602-254-7181

hergerallied.com
US DOT No. 00125665

www.grafoboxmedia.com

HYMSON GOLDSTEIN

]é@h PANTILIAT & LOHR, PLLC

Experience, Expertise, & Excellence
in Real Estate Law

]

2o
ol s bl

HGPL Law Team (L to R)
Irving Hymson, David B. Goldstein, Eddie A. Pantiliat, John L. Lohr, Jr.

, Suite 100 | Scottsdale, AZ
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YOUR

FIRST RESPONSE
TO PEST CONTROL!

General Pest Control
Termite Inspections

Termite Treatments
Scorpion Control

& More
i

480.877.0175

FirehousePest.com

* COLTEN GONZALES, o w N ER
ERIC SALGADO, ownER
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P> meet Olir partner

Photography by: Gilead Hernandez, Grafobox Media

First American Home Warranty Veteran

Delivers Expertise and
i
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Trust. Deep industry expertise.
Reliability. This is what First
American Home Warranty Area
Manager Kathryn Lansden brings
to the Southeast Valley.

With more than 40 years in real
estate, including more than 20
years in home warranty, Kathryn
is a go-to resource when top

real estate agents in the greater
Phoenix area want to educate their

clients about home warranties.

“I've literally never done anything
besides real estate, and I’'ve done
it across the country,” she said. “I
know the agent mind well — I know
what they need and I know how

the industry works.”

For the past nine years, Kathryn
has managed the First American
Home Warranty territory in valley
cities including Chandler, Tempe,
Mesa, Gilbert, Ahwatukee, Queen
Creek, and San Tan Valley, as well
as other north Pinal County areas.

Trusted and Recommended by Real
Estate Pros

Before embarking on a home war-
ranty career, Kathryn specialized in
real estate marketing and recruiting.
She gained a deep understanding of
what it takes to be a successful real
estate agent and what home buyers

and sellers value.

She’s also adept at working closely with home }
buyers, who often have different questions about /

home warranties than real estate professionals.

“Agents trust me to help their clients and pro-

vide solid answers. I understand how important

an agent’s job is, so I'm always trying to add to

that value.”

Given her deep experience, Kathryn has built a

broad perspective on the industry.

ties help protect home buyers and sellers and real

“I can explain in simple terms how home warran- ’
g

estate agents,” she said. “I’ve been at it for 20

years, so I understand what clients want to know

about home warranties.”

Knowing the Ins and Outs of
Home Warranty

With a passion for contractual
details, Kathryn knows the
fine points of First American
service contracts, of course,
but she also reads competitors’
offerings — which is invaluable
when educating clients about
what level of protection home

warranties offer.




A First American home warranty is a renew-
able service contract that protects a home’s
systems and appliances from unexpected
repair or replacement costs due to a break-
down. When a covered item breaks, First
American Home Warranty sends an inde-
pendent service contractor to the home to

diagnose and repair or replace the item.

Home warranties generally cover systems,
such as heating, air conditioning and plumb-
ing, and specified appliances, including
dishwashers, ovens, clothes washers and
dryers, and refrigerators — with upgrades
and options available.* In contrast, home-
owners insurance does not cover mechanical
failures, so a home warranty can help bridge

that gap in protection.

“There are standards that guide this indus-
try, and many homeowners aren’t aware of
that,” Kathryn said. “If I say we don’t cover
this, it’s helpful to be able to explain why
that kind of coverage is not typical. My cli-
ents know I have unrivaled knowledge of the

home warranty protection.”

Growth in the Desert

Kathryn has lived in the Phoenix area for
22 years, moving from New Orleans to

be closer to her parents. Her daughter, a
former U.S. Navy airplane mechanic, will
be joining the rest of the family in Phoenix
later this year. Kathryn’s family includes
the “foster fail” Sadie, a rescued once-feral

pit bill Kathyrn adores.

Kathryn is an avid gardener, tending her
vegetables and bringing butterflies into
her desert yard, and enjoys traveling. She
is also quite a foodie and loves learning

about wine.

Learning is also something she enjoys in her
work life, and she continues to stay abreast
of industry changes so she can educate real
estate agents and home buyers and sellers.

Kathryn won First American’s Shining Star

award in 2023, which marked her continued

growth as an area manager.

In addition to training her fellow warranty
representatives on the ins-and-outs of First
American’s product, she’ll soon be certified to
teach continuing education classes on home
warranties. She enjoys educating agents to
help give them the confidence to effectively
describe to their clients the value and peace

of mind a home warranty provides.

“It’s important to educate agents and clients
about the budget protection a home war-
ranty affords. When I ask, ‘Do you have an
extra thousand dollars lying around when

a major appliance or system breaks down?’
people understand. I counsel them on the

coverage that will be most appropriate.”

Budget Protection When its Needed

Kathryn knows how important it is for real
estate agents and home warranty customers
to put their trust in her. For buyers, it’s likely

their biggest single investment of their lives.

Nearly half of First American Home
Warranty customers experience a major
home system failure in their first year of
coverage. About one-third place a claim in

the first three months of coverage.**

“That’s critical budget protection,” she said.
“That’s one of the things that drives me - 1
know the company wants to do the right
thing and we always look for a way to say
‘yes.” I'm proud that my clients trust me with

their home warranty decisions.”

*Home warranty coverage varies by location,

plan, and selected options.

**Over 46% of First American Home
Warranty customers experienced a major
home system breakdown in the first year of
coverage. Over 28% of customers nationwide
placed a claim in the first 90 days of coverage,

based on 2023 first-year real estate contracts.
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A NEW WAY TO DO
HOME IMPROVEMENT

Fix Now, =

Pay When You Sell v ’
L.I

Curbio is the pre-sale home improvement —b@%—,

company that completes pre-listing m—

updates quickly and without the hassle,
stress, or upfront costs of working with a
traditional home improvement company.

With Curbio, your listing will be
transformed into the move-in-ready home
buyers are looking for, and sellers don't
pay anything until the home sells!

TURNKEY

TECH
FORWARD

FIXNOW, PAY
AT CLOSING

Your dedicated A modern home From quick fixes to
Curbio team will take improvement full renovations, your
care of everything experience that gets clients pay $0 up
from proposal to you from proposal to front. No fees, no
beautifully finished listing 50% faster than interest, no credit
product. the average GC. checks.

ﬁr.E Let us do the work so you can maximize your profit.

)
E2sfgs LEARN MORE i sk

Don’t Let Your Sales Go

Your partner for closing with confidence!

Your Dedicated
BINSR Specialists!

AFFORDABLE
WE TAKE CARE e

OF IT ALL!

Water Heaters

Toilet & Faucet Installs
Sewer Leak Detection
Repairs/Repipe & More!

Call today to ensure a smooth
transaction process for your clients!

(480) 702-6165
Family Owned & Operated



AT

6
Su
(O

- -
E
O
-

Written by Kendra Woodward

P team builder

Going After Your Dreams

A seasoned real estate agent and founder of the BJR
Group under Limitless Real Estate, Braden Johnson truly
embodies the essence of his slogan: “Living the Dream!”
With over 17 years of experience in real estate and a
passion for helping clients achieve their homeownership
goals, Braden’s success is a testament to his dedication

and expertise.

Graduating with a degree in Real Estate from Arizona
State W. P. Carey School of Business in 2007, Braden
entered the real estate world not only with academic
knowledge but also with a deep-seated passion for the
industry he grew up around, following in his mother’s
footsteps. His motto, “Don’t wait

to buy real estate, buy real estate

and wait,” encapsulates his belief

in the long-term benefits of real

estate investment.

I don’t take no for an

Braden finds the most fulfillment

Photography by Gilead Hernandez, Grafobox Media

into a real estate professional who consistently rises to

the occasion, ensuring his clients always come out on top.

As a former loan officer, Braden provides valuable insights
and creative solutions for his clients. “I always think out-
side the box and come up with several options in order to

make things work,” he proudly states.

Inspired by the mentors who shaped his career, Braden
has embarked on building his own team, the BJR Group,
with future plans to open his own brokerage. “I would love
to help other agents become the best they can by guiding
and teaching them how to be successful,” he shares. His
desire to mentor others is deeply
rooted in his own experiences and
the pivotal moments that have
shaped his career, such as leaving
his corporate office job to pursue
real estate full-time. “It was both

the scariest and the best decision

in helping clients achieve their answer and Ieave no of my life,” Braden recalls.

dream of owning real estate,

]
whether they are first-time home stone unturned. My skill Beyond his vibrant professional

buyers or seeking to upgrade to

a multi-million dollar property.

set truly sets me apart

career, Braden’s personal life
shines just as bright. Alongside

“Guiding clients through under- from other agents. his amazing wife Drea, they

standing the market, interest

rates, credit scores, and the

qualification process is incredibly rewarding,” he shares.
“With my strong negotiating skills, persistence, and
unique background in mortgages, new home construc-
tion, and years of experience, I ensure every client gets
the best deal possible. I don’t take no for an answer and
leave no stone unturned. My skill set truly sets me apart

from other agents.”

For Braden every transaction takes him back to his college
baseball days... “It’s the bottom of the 9th, bases are loaded
and I’'m up to bat. I don’t fold under pressure; instead, I
keep my composure, and knock it out of the park”. The
discipline and toughness he developed on the field have
been instrumental in shaping his approach to real estate.
His competitive nature, honed through countless hours of
practice and games, drives him to beat out the competition
and excel in every transaction. Braden doesn’t give up
easily, and his commitment to delivering for his clients is

unwavering. His background as an athlete has molded him

have two children, Gia and Jet.

When he’s not working, Braden
enjoys spending time with his family, teaching his kids
sports like baseball and golf, and looks forward to taking
family trips boating on the lake, reminiscent of his own

childhood memories.

An avid golfer and self-proclaimed grill master, Braden
enjoys cooking, especially steaks. “When I’'m not closing
deals or mentoring my team, you’ll find me perfecting my
swing on the golf course or grilling up a feast for my family
and friends,” he shares, showcasing the balance he main-

tains between his professional and personal life.

Through the BJR Group, Braden continues to help others
realize their real estate aspirations, proving every day that
with dedication and the right mindset, one can truly live
their dreams. “I am always available to help and genuinely
like seeing other people succeed and accomplish their

dreams too,” he concludes.
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I am always available
to help and genuinely
like seeing other people
succeed and accomplish

their dreams too. ”
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With a heart devoted to her faith,
family, and real estate, Kendra
Niehuis stands as a beacon of
compassion and expertise in

the industry. Licensed in 2017
and affiliated with ProSmart
Realty, Kendra’s journey into real
estate was a calling to change
the financial trajectory of her

client’s lives.

Born and raised in Chandler, Arizona,
Kendra’s upbringing instilled in her a
deep appreciation for community and
a strong work ethic. After studying
Childhood Education at ASU and stu-
dent teaching at the ASU Polytechnic
campus, with aspirations of becoming
a teacher, Kendra’s path took an unex-
pected turn when she discovered her

passion for real estate.

Initially drawn into the world of real
estate when she purchased her first
house at the age of 21, despite modest
earnings as a pediatric dental assis-
tant, the transformative experience
ignited Kendra’s belief in the power of
homeownership. She had a lend-
er-friend at the time who suggested
she buy a house instead of renewing
her lease, but thought she was crazy
for purchasing a foreclosed home.
However, that house allowed her
family to put a down payment on their

next house through its equity.

“That’s kind of how I live my life,

if I want to do something I go do

it. I don’t think about it too much,”
she quips. So, when a family-friend
needed someone to help them list and
buy houses, Kendra jumped on the
opportunity. Not realizing that real
estate was a sales job, she obtained
her license with zero sales experience
or research into the industry, passing
her tests with flying colors. When
her investor-friend stopped flipping
houses and real estate began to take
on a life of its own, Kendra saw it
becoming her full-time gig.

Driven by her desire to help others
navigate life’s milestones, Kendra
approaches her work with unwav-
ering dedication and empathy. She
views each transaction not just as a
business deal, but as an opportunity
to guide her clients toward a brighter
financial future. “The heart of this
business is helping somebody buy or
sell, build wealth,” Kendra prides. “I
don’t feel like a salesperson, I feel like

a helper — I help people.”

As she honed her skills and started
to bring focus to the type of clien-
tele she wanted to service, Kendra
discovered her niche in acreage,
farms, ranches, and horse proper-
ties. Having grown up on four acres,
and currently living on 2, acreage is
something she knows all too well.
Coupled with her family’s involve-
ment in the rodeo scene, Kendra
has surrounded herself with knowl-
edge and firsthand experience that
provides her with invaluable insights
into the unique needs of those look-

ing for larger parcels of land.

Outside of real estate, Kendra’s
passion for service extends to her
involvement in charitable orga-
nizations, including her church’s
youth group and the Junior Rodeo
Association. Watching children find
their direction and spreading her faith
brings her immense joy and is very
important in her life. “We have a God
who loves us even when we mess up”
is a message she shares with all. As
PTA President at her kids’ school,
she is dedicated to nurturing the next
generation and fostering a sense of
community spirit, but Kendra also
supports her friend’s endeavors like a
girl friend of hers who was looking to

start an animal therapy property.

At the heart of Kendra’s life however
is family — her husband, Mark, and
their two children, Brooke and Lake.
Together, they all share a love for
rodeo, animals, and the outdoors,
finding joy in the simple moments of
togetherness and the bonds of faith
that unite them. Their home is full of

energy as they take care of horses,
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SURVIVING
UNCERTAINTY

. P» weserv quarterly update

Written By: Roger Nelson, CEO of the West and
SouthEast REALTORS® of the Valley Inc

find it interesting to see the different reactions
to what is occurring in the real estate business. I

get many emotions, from the positive to the negative, sometimes

from the same people. How can people faced with the same issues

and situations react so differently?

Some of this is human nature, based on Maslow’s hierarchy of
needs. It starts with the basic needs essential for survival, such
as food and shelter. Nothing else matters if these needs are

unmet, and that is when fear and uncertainty can take root.

Maslow’s hierarchy rises to the highest level, focusing on seeking
meaning and purpose in life. People at this level often have a
more positive view of the future as they understand the need to

grow and progress and actively take steps to achieve that growth.

Maximize the Value.
Minimize the Stress.

Your Partner for Creating Listing-Ready Homes

N

1°0.U.
L=

Aonf] (ke amn

ORG NI%XI%YOU
aCel

Candace Gorgen,
Owner
IOrganizeYou.co
IOUaz.info@gmail.com

Scan here
to unlock
faster sales!

38 - September 2024

Life is, by its nature, uncertain. Our reaction to that uncer-
tainty tells us a lot about ourselves and how our views,

both positive and negative, can affect our life experience.

Several things can help us overcome this feeling of
uncertainty, including focusing on what we can control,
being grateful for the blessings we have to help keep our
perspective and understanding uncertainty as part of the

game of life.

Focusing on what you can control is the first item I
would like to discuss. Much of life is entirely out of our
control. Every time you climb in your car and head out
for the day, you have no idea what those around you
may say or do. The only thing you can control is how
you react to it. I am reminded of the serenity prayer.
God, grant me the serenity to accept the things I cannot
change, the courage to change the things I can, and the
wisdom to know the difference. Three words in that
prayer stick out: accept, courage, and wisdom. To sur-

vive uncertainty, it takes all three.

Second, begin to be grateful for the blessings we have
to help keep our perspective. As you look around, you
can always find someone worse off than you who would
do anything to change places with you. It might be your
health, your mind, or the time that you can devote to
something important to you that others wish they had
the time to do as well. I know it sounds cliché, but just
by living in the United States of America, particularly
Arizona, you are already way ahead of most of the rest
of the world. Sometimes, it just takes a moment to

remind yourself.

I want to remind you of something that you already
know. Life is uncertain, even for the leaders of our
county, as each of you has learned in the last couple of
months. We have a President who decided not to run for
a second term, a Past President who survived an assig-
nation attempt, and another leader who was thrust into
arole she thought would be in the future. Uncertainty is

the only certainty.

Finally, as a member of WeSERV, we have a program
that can help when things beyond your control strike.
It is called WeCARE and it is for members who have
had catastrophic events beyond their control. While I
hope you never have to use it, know it was created for
you and the agents and affiliate members you know.
Just go to weserv.realtor/we-care-services.html for

more information.

From the bottom of my heart, I wish you all the very best!
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