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WE CAN ACHIEVE MORE
Providing Swift Solutions for Your Clients’ Needs

Scan Here to Double 
Check Your Client’s 

Mortgage Rate to Ensure 
They’re Getting the Best 

Terms Possible

Mike Barnhart, President
Call or Text: 480-242-1782

MySwift.Mortgage
NMLS #1325662  |  License #0930080

NMLS #1925754
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ec roofing
S O L U T I O N S

ROC# 330901

PROUDLY SERVING OUR
REALTOR COMMUNITY

- WE PROVIDE A TANGIBLE VIDEO FOR YOU TO SEND 
TO YOUR CLIENTS OF US ARTICULATING WHAT'S GOOD 
AND BAD WITH THE ROOF SO YOU CAN FOCUS ON 
HELPING MORE CLIENTS INTO THEIR DREAM HOMES!

SCAN ME

Come Join
The #EcoFamily

480.695.7736
EcoRoofAZ.com

Tile
Shingles

Flat Roofs
Roof Repairs

Free estimates
Modified Bitumen
Foam and Coating
Roof Replacements

Services We
Specialize In:

Tile
Shingles

Flat Roofs
Roof Repairs

Free estimates
Modified Bitumen
Foam and Coating
Roof Replacements

Tile
Shingles

Flat Roofs
Roof Repairs

Free estimates
Modified Bitumen
Foam and Coating
Roof Replacements

Tile
Shingles

Flat Roofs
Roof Repairs

Free estimates
Modified Bitumen
Foam and Coating
Roof Replacements

Services We
Specialize In:

FAMILY OWNED & OPERATED

AWARDED ROOFING CONTRACTOR OF THE YEAR 2022
OVER 25 YEARS EXPERIENCE IN ARIZONA

- WE DO BINSR REPAIRS!

- WE ARE HERE TO SERVE YOU!

- WE ACCEPT PAYMENTS THROUGH ESCROW!

- GUARANTEED ESTIMATES WITHIN 24HRS OF INSPECTION
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HERE’S WHAT EAST 
VALLEY’S TOP 500 

AGENTS SOLD IN 2023

2023 BY THE 
NUMBERS

$13.25 
MILLION

12,365

SALES VOLUME
$6,621,574,269
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Email: sharp@chwpro.com 
Cell: (949) 426-5450
Realtor Portal: www.CHWPro.com
Real Estate Customer Service
888-275-2980

SHARP CHEN
Senior Account Executive

HELP YOUR 
CLIENTS 
BUILD 

WEALTH 
WITH REAL 

ESTATE!
Free Rental

Analysis
Less than 2% 
Vacancy Rate!

Scan for a Free Property 
Analysis Worksheet for 
you and your clients!

Partner With
Our Team Today! 

(480) 632-4222
TCTProperties.com

AJF
SCAN TO

SCHEDULE 480.661.8888
WWW.AJFINSPECTIONS.COM
OFFICE@AJFINSPECTIONS.COM

Partner with

Home Inspection

Commercial Inspection

Sewer Line Inspection

& More

Allie Jennings and
Josh Furman,

Owners

Confidence:Confidence:Confidence:Confidence:
Be your Clients’ Hero

with our Comprehensive
Inspection Services!

10
Preferred 
Partners
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CHECKED ONCE,
CHECKED RIGHT. 
EV Top Producer’s Premier Home Inspector Partner for 25+ Years!

WHY CHECKLIST?
• 200% Guarantee for Agents & Their Clients

• Buyer’s Protection Guarantee

• Reports Uploaded On-Site To The Cloud

• Free Termite Warranty

• Complementary Independent
  3rd Party Roof Assessment

• Air Quality, Radon Testing,
  AND Sewer Scoping

480.531.8913
ChecklistAZ.com 

SCAN TO
EASILY ADD
US TO YOUR
CONTACTS!

John Tyler,
General Manager
& Certified Master Inspector

��������������
���
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���
��
��
�

Your Short
Term Rental 
Experts

Your Short
Term Rental 
Experts

“With iTrip, 
I can get my
time back, enjoy my 
family, and never 
miss a call because 
they're there taking 
them for me. I feel 
they look out for my 
property as much 
and as well as I 
could.” -Francine D

We’re the resource 
you've been searching 

for - Partner with 
iTrip Vacations Today!

Megan Rodriguez, iTrip Mesa
(480) 660-6535

megan.rodriguez@itrip.net

Peter South, iTrip Tempe
(480) 586-9096
peter.south@itrip.net

BUILDER

Meritage Homes

(855) 620-9148

CLOSING GIFTS

Cutco Closing Gifts 

- Jenni Vega

(480) 721-9759

FLOORING

AZ Flooring & Finishes

(480) 200-0068

HOME INSPECTION

AJF Inspections

(480) 201-1964

Checklist Inspections

(480) 226-9006

HouseMaster

(480) 345-8570

National Property 

Inspections

(623) 337-8872

HOME RENOVATION

Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY

Choice Home Warranty

(949) 426-5450

Fidelity National 

Home Warranty

(800) 308-1424 ext 3430

First American 

Home Warranty

Kathryn Lansden

(480) 338-1983

HVAC

AZTech Mechanical

(480) 262-0274

LAW FIRM

HGPL Law

(480) 991-9077

MORTGAGE

Envoy Mortgage

Matt Askland

(480) 759-1500 x1001
www.alamedamortgage.com

Geneva Financial

(480) 626-3044

Price Mortgage - Randy 

Bongard Sr. Loan Officer

(480) 580-5626

Swift Mortgage

(480) 242-1782

MOVING & STORAGE

Berger Allied Moving & Storage

(602) 254-7181
www.bergerallied.com

ORGANIZING / 

DECLUTTERING

I Organize You

(602) 909-1621

PEST CONTROL

Firehouse Pest 

Control Services

(480) 877-0175

PHOTOGRAPHY

Devin Nicole Photography

(480) 440-9997

Grafobox Media

(480) 322-6612
grafoboxmedia.com

PLUMBING

Affordable Plumber AZ

(480) 702-6165

PROPERTY MANAGEMENT

4:10 Property Management

(480) 382-0115

TCT Property 

Management Services

(480) 632-4222

ROOFING

AZ Roofing Works

(602) 283-3383

Eco Roofing Solutions

(480) 695-7736
www.EcoRoofAZ.com

State 48 Roofing

(480) 698-4828
www.state48roofing.com

SHORT TERM RENTAL 

PROPERTY MANAGEMENT

iTrip

(480) 660-6535

iTrip

(480) 586-9096

TITLE COMPANY

American Title - 

Laurie Marlowe

(480) 290-0948

Premier Title Agency

(602) 491-9606
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Matthew Askland
Branch Manager

C: 480.759.1500
EnvoyMortgage.com/Matthew-Askland
Matthew.Askland@EnvoyMortgage.com
NMLS #168130 | Envoy NMLS #6666

Providing Your Clients
 the Home Buying 
Experience They 

DESERVE

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may 
not be available in all states. Reverse Mortgages will be brokered to a third-party lender. By refinancing the existing loan, the total finance 
charges may be higher over the life of the loan. Other restrictions and limitations may apply. This is not a commitment to lend - Envoy 
Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX  77043, 877-232-2461  - 
www.envoymortgage.com | AZ - Envoy Mortgage, L.P. – Mortgage Banker Licensee – License # 0908096 CA - Envoy Mortgage, L.P. – 
Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act – License # 413 
0597 | Other authorized trade names:  Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy 
Mortgage, L.P.; Envoy Mortgage, Limited Partnership; Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP 
(USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01172024

We Offer Lender Paid 
1-0 Buydown 

Envoy's lender-funded buydown programs allow the cost of the 
buydown to be built into the pricing. This means, no seller concessions 
are needed and no money out of pocket for the borrower at closing for 

the buydown subsidy.

Rate Saver 
Program
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FORKENBROCKFORKENBROCK
DAWN

Dawn Forkenbrock, the dynamic force behind The Forkenbrock Group at Real Broker, 
has crafted a remarkable career for herself in real estate. With her team consisting of 

herself, six other REALTORS® and her operations/transaction manager, marketing 
assistant, social media specialist, and an administrative assistant — Dawn has built 
a business grounded in exceptional customer service, deep relationships, and an 

unwavering commitment to helping others achieve their dreams of homeownership. 

DEDICATION, CREATIVITY, AND PASSION

Written by Kendra Woodward
Photography by Gilead Hernandez, Grafobox Media

cover agent

DEDICATION, CREATIVITY, AND PASSION
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Born in Michigan and raised in Arizona from 
the age of five, Dawn’s journey into real estate 
was shaped by her early career in banking 
starting at the age of 16. Her fascination with 
contracts, mortgage applications, and meeting 
new clients on a daily basis began during this 
time, and is ultimately what sparked her inter-
est in real estate.

Through this position she was able to run her 
business the way she wanted, despite being at a 
large corporation, however was unable to hold 
an active real estate license at the same time. 
After the birth of her first child, Dawn knew she 
was done with the nine to five grind and was 
ready for a new venture. While pregnant with 
baby number two, her husband reminded her 
of her passion for real estate and she decided it 
was the right time to dive in.

Entering the real estate industry wasn’t 
without its challenges Dawn admits, “You 
have to know how to talk to people — other 
agents and your clients.” She adds that the 
emotional nature of real estate transactions 
requires agents to be a calming voice for their 
clients, learning how to handle each situation 
as it comes. Since the majority of real estate 
schooling isn’t based on real life scenarios 
and situations, Dawn suggests that real estate 
agents must learn to adapt, roll with the 
punches, and understand that it takes com-
mitment to communication and marketing in 
order to be successful in this industry.

For Dawn, real estate empowers her and fills 
her with great joy for two reasons: helping 
clients through the entire process of their home 
sale and being able to use her creative side. “At 
the end of the day, when they close and they’re 
so happy, it’s a really good feeling.” Dawn takes 
pride in bringing comfort to what can often 
be a scary experience, calming her buyers and 
sellers, and guiding them through the process. 
“Giving people the best experience possible and 
customer service is so huge.” She also finds 
great satisfaction in utilizing new and creative 
ways to capture clients’ attention, noting, “You 
have to know how to get people to want to read 
your stuff and want to look you up.

Halfway through her decade-long career, five 
years ago marked a major turning point in 
Dawn’s career when she signed up for coach-
ing with Tom Ferry. She admits her life and 
business were completely transformed because 
of him and his coaching program. And when she 
realized she had unknowingly built a niche for 
herself as a mom, she noticed that her sphere 
became more in tune with more family-focused 
clientele. “I think a lot of people are attracted 
to me as a REALTOR® because I have four kids, 
but I still run a business full-time, sell a lot of 
houses, have a good team, and am able to be a 
good mom.”

A dedicated mother of four, Dawn is passion-
ate about showing other mom-agents how to 
balance a successful career and family life. Her 
husband, Matt, has been a significant source 
of support throughout their 13-year marriage 
and was a huge factor in her push to become 
an agent. “I would not be able to do what I do 
without his support,” she admires, emphasizing 
the importance of having a supportive partner 
in this industry. Together, with their children 
— Silas, Audrina, Scotty, and Blakely — the 
Forkenbrocks enjoy traveling and spending time 
together. In her free time Dawn reads quite 
often, with a goal to read 24 books this year. 
She also frequents the gym, loves coffee, and 
pampering herself.

Looking ahead, Dawn is eager to mentor other 
moms in the industry, helping them establish sys-
tems and grow their businesses in a way that still 
finds balance — envisioning her business running 
like a well-oiled machine, allowing her to focus 
on mentoring and spending time with her family. 
Eventually, she also hopes her children will join 
The Forkenbrock Group when they’re older, not-
ing that a couple of the kids have fun helping with 
open houses and social media.

Dawn Forkenbrock’s journey from banking to 
real estate is a testament to her dedication, 
creativity, and passion for helping others. With 
a strong support system and a clear vision for 
the future, she continues to inspire and mentor 
others while achieving remarkable success in 
the real estate industry.
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I think a lot of people 
are attracted to me as 
a REALTOR® because I 
have four kids, but I still 
run a business full-time, 
sell a lot of houses, have 
a good team, and am able 
to be a good mom.



East Valley Real Producers • 2120 • September 2024 @realproducers realproducersmag.com

602-254-7181
bergerallied.com
US DOT No. 00125665

Scan to meet the 
team and learn 
more about our 

services

Scan to
contact me 
today and let’s
make miracles happen!

Jeanine Robbins
Branch Manager | NMLS #198078
480.626.3044
JRobbins@GenevaFi.com
@LOANANGEL

Copyright©2023 Geneva Financial, LLC, NMLS #42056 All loans subject to qualifying factors. Not all applicants will 
qualify. Equal Opportunity Lender and Equal Housing Lender. 180 S. Arizona Ave., Ste 310 Chandler, AZ 85225. 
1-888-889-0009. AZ BK #0910215.

Lending With Grace

Experience, Expertise, & Excellence
in Real Estate Law

HGPL Law Team (L to R)
Irving Hymson, David B. Goldstein, Eddie A. Pantiliat, John L. Lohr, Jr.

480.991.9077  |  Scottsdale-Lawyer.com
8706 E. Manzanita Drive, Suite 100 | Scottsdale, AZ

480.877.0175
FirehousePest.com

General Pest Control
Termite Inspections
Termite Treatments

Scorpion Control
& More

YOUR
FIRST RESPONSE 

TO PEST CONTROL!

YOUR
FIRST RESPONSE 

TO PEST CONTROL!

YOUR
FIRST RESPONSE 

TO PEST CONTROL!

COLTEN GONZALES, O W N E R
ERIC SALGADO, O W N E R

The Pest Control Company with
Integrity. PARTNER TODAY!

The Pest Control Company with
Integrity. PARTNER TODAY!
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meet our partner
Photography by: Gilead Hernandez, Grafobox Media TTrust. Deep industry expertise. 

Reliability. This is what First 
American Home Warranty Area 
Manager Kathryn Lansden brings 
to the Southeast Valley.

With more than 40 years in real 
estate, including more than 20 
years in home warranty, Kathryn 
is a go-to resource when top 
real estate agents in the greater 
Phoenix area want to educate their 
clients about home warranties.

“I’ve literally never done anything 
besides real estate, and I’ve done 
it across the country,” she said. “I 
know the agent mind well – I know 
what they need and I know how 
the industry works.”

For the past nine years, Kathryn 
has managed the First American 
Home Warranty territory in valley 
cities including Chandler, Tempe, 
Mesa, Gilbert, Ahwatukee, Queen 
Creek, and San Tan Valley, as well 
as other north Pinal County areas.

Trusted and Recommended by Real 
Estate Pros 
Before embarking on a home war-
ranty career, Kathryn specialized in 
real estate marketing and recruiting. 
She gained a deep understanding of 
what it takes to be a successful real 
estate agent and what home buyers 
and sellers value.

She’s also adept at working closely with home 
buyers, who often have different questions about 
home warranties than real estate professionals.

“Agents trust me to help their clients and pro-
vide solid answers. I understand how important 
an agent’s job is, so I’m always trying to add to 
that value.”

Given her deep experience, Kathryn has built a 
broad perspective on the industry.

“I can explain in simple terms how home warran-
ties help protect home buyers and sellers and real 
estate agents,” she said. “I’ve been at it for 20 
years, so I understand what clients want to know 
about home warranties.”

Knowing the Ins and Outs of  
Home Warranty 
With a passion for contractual 
details, Kathryn knows the 
fine points of First American 
service contracts, of course, 
but she also reads competitors’ 
offerings – which is invaluable 
when educating clients about 
what level of protection home 
warranties offer.

Delivers Expertise and Dependability
First American Home Warranty Veteran
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A First American home warranty is a renew-
able service contract that protects a home’s 
systems and appliances from unexpected 
repair or replacement costs due to a break-
down. When a covered item breaks, First 
American Home Warranty sends an inde-
pendent service contractor to the home to 
diagnose and repair or replace the item.

Home warranties generally cover systems, 
such as heating, air conditioning and plumb-
ing, and specified appliances, including 
dishwashers, ovens, clothes washers and 
dryers, and refrigerators – with upgrades 
and options available.* In contrast, home-
owners insurance does not cover mechanical 
failures, so a home warranty can help bridge 
that gap in protection.

“There are standards that guide this indus-
try, and many homeowners aren’t aware of 
that,” Kathryn said. “If I say we don’t cover 
this, it’s helpful to be able to explain why 
that kind of coverage is not typical. My cli-
ents know I have unrivaled knowledge of the 
home warranty protection.”

Growth in the Desert 
Kathryn has lived in the Phoenix area for 
22 years, moving from New Orleans to 
be closer to her parents. Her daughter, a 
former U.S. Navy airplane mechanic, will 
be joining the rest of the family in Phoenix 
later this year. Kathryn’s family includes 
the “foster fail” Sadie, a rescued once-feral 
pit bill Kathyrn adores.

Kathryn is an avid gardener, tending her 
vegetables and bringing butterflies into 
her desert yard, and enjoys traveling. She 
is also quite a foodie and loves learning 
about wine.

Learning is also something she enjoys in her 
work life, and she continues to stay abreast 
of industry changes so she can educate real 
estate agents and home buyers and sellers. 
Kathryn won First American’s Shining Star 

award in 2023, which marked her continued 
growth as an area manager.

In addition to training her fellow warranty 
representatives on the ins-and-outs of First 
American’s product, she’ll soon be certified to 
teach continuing education classes on home 
warranties. She enjoys educating agents to 
help give them the confidence to effectively 
describe to their clients the value and peace 
of mind a home warranty provides.

“It’s important to educate agents and clients 
about the budget protection a home war-
ranty affords. When I ask, ‘Do you have an 
extra thousand dollars lying around when 
a major appliance or system breaks down?’ 
people understand. I counsel them on the 
coverage that will be most appropriate.”

Budget Protection When its Needed 
Kathryn knows how important it is for real 
estate agents and home warranty customers 
to put their trust in her. For buyers, it’s likely 
their biggest single investment of their lives.

Nearly half of First American Home 
Warranty customers experience a major 
home system failure in their first year of 
coverage. About one-third place a claim in 
the first three months of coverage.**

“That’s critical budget protection,” she said. 
“That’s one of the things that drives me – I 
know the company wants to do the right 
thing and we always look for a way to say 
‘yes.’ I’m proud that my clients trust me with 
their home warranty decisions.”

*Home warranty coverage varies by location, 
plan, and selected options.

**Over 46% of First American Home 
Warranty customers experienced a major 
home system breakdown in the first year of 
coverage. Over 28% of customers nationwide 
placed a claim in the first 90 days of coverage, 
based on 2023 first-year real estate contracts.

That’s one of the things 
that drives me – I know the 
company wants to do the 
right thing and we always 
look for a way to say ‘yes.’ 
I’m proud that my clients 
trust me with their home 

warranty decisions.
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Call today to ensure a smooth
transaction process for your clients!

(480) 702-6165
Family Owned & Operated

WE TAKE CARE
OF IT ALL!
Water Heaters
Toilet & Faucet Installs
Sewer Leak Detection
Repairs/Repipe & More!

Your partner for closing with confidence!

Don’t Let Your Sales Go

Down the Drain

Your Dedicated
BINSR Specialists!
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A seasoned real estate agent and founder of the BJR 
Group under Limitless Real Estate, Braden Johnson truly 
embodies the essence of his slogan: “Living the Dream!” 
With over 17 years of experience in real estate and a 
passion for helping clients achieve their homeownership 
goals, Braden’s success is a testament to his dedication 
and expertise.

Graduating with a degree in Real Estate from Arizona 
State W. P. Carey School of Business in 2007, Braden 
entered the real estate world not only with academic 
knowledge but also with a deep-seated passion for the 
industry he grew up around, following in his mother’s 
footsteps. His motto, “Don’t wait 
to buy real estate, buy real estate 
and wait,” encapsulates his belief 
in the long-term benefits of real 
estate investment.

Braden finds the most fulfillment 
in helping clients achieve their 
dream of owning real estate, 
whether they are first-time home 
buyers or seeking to upgrade to 
a multi-million dollar property. 
“Guiding clients through under-
standing the market, interest 
rates, credit scores, and the 
qualification process is incredibly rewarding,” he shares. 
“With my strong negotiating skills, persistence, and 
unique background in mortgages, new home construc-
tion, and years of experience, I ensure every client gets 
the best deal possible. I don’t take no for an answer and 
leave no stone unturned. My skill set truly sets me apart 
from other agents.”

For Braden every transaction takes him back to his college 
baseball days… “It’s the bottom of the 9th, bases are loaded 
and I’m up to bat. I don’t fold under pressure; instead, I 
keep my composure, and knock it out of the park”. The 
discipline and toughness he developed on the field have 
been instrumental in shaping his approach to real estate. 
His competitive nature, honed through countless hours of 
practice and games, drives him to beat out the competition 
and excel in every transaction. Braden doesn’t give up 
easily, and his commitment to delivering for his clients is 
unwavering. His background as an athlete has molded him 

into a real estate professional who consistently rises to 
the occasion, ensuring his clients always come out on top.

As a former loan officer, Braden provides valuable insights 
and creative solutions for his clients. “I always think out-
side the box and come up with several options in order to 
make things work,” he proudly states.

Inspired by the mentors who shaped his career, Braden 
has embarked on building his own team, the BJR Group, 
with future plans to open his own brokerage. “I would love 
to help other agents become the best they can by guiding 
and teaching them how to be successful,” he shares. His 

desire to mentor others is deeply 
rooted in his own experiences and 
the pivotal moments that have 
shaped his career, such as leaving 
his corporate office job to pursue 
real estate full-time. “It was both 
the scariest and the best decision 
of my life,” Braden recalls.

Beyond his vibrant professional 
career, Braden’s personal life 
shines just as bright. Alongside 
his amazing wife Drea, they 
have two children, Gia and Jet. 
When he’s not working, Braden 

enjoys spending time with his family, teaching his kids 
sports like baseball and golf, and looks forward to taking 
family trips boating on the lake, reminiscent of his own 
childhood memories.

An avid golfer and self-proclaimed grill master, Braden 
enjoys cooking, especially steaks. “When I’m not closing 
deals or mentoring my team, you’ll find me perfecting my 
swing on the golf course or grilling up a feast for my family 
and friends,” he shares, showcasing the balance he main-
tains between his professional and personal life.

Through the BJR Group, Braden continues to help others 
realize their real estate aspirations, proving every day that 
with dedication and the right mindset, one can truly live 
their dreams. “I am always available to help and genuinely 
like seeing other people succeed and accomplish their 
dreams too,” he concludes.

Going After Your Dreams

Written by Kendra Woodward
Photography by Gilead Hernandez, Grafobox Mediateam builder
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I don’t take no for an 

answer and leave no 

stone unturned. My skill 

set truly sets me apart 

from other agents.
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I would love to help 

other agents become the 

best they can by guiding 

and teaching them how 

to be successful
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In a hot market, sellers are in the driver’s seat, but that does not 
mean they can’t face post-sale disclosure problems from uniformed 
home buyers. Sellers can mitigate this risk by having a home 
inspection and disclosing the �ndings to buyers. In a softer market, 
home sellers can use the home inspection report to make minor 
repairs, making the home more marketable. Older systems or 
elements in the house can be considered in the listing price, 
reducing the potential for renegotiation on these issues when
a buyer comes along. Want to learn more? HouseMaster®
o�ers in-o�ce or virtual o�ce talks on the advantages of
seller inspections.

• Complimentary Inspection
  Resource Guide
• Limited Repair Reimbursement
  Guarantee*
• Referral Liability Protection
• NIBI® Trained Inspectors
  Certi�ed Annually
• Fully Insured
• Buyer Bene�ts Program
• HouseMaster Cloud™
• Repair List Generator
• Repair Estimator AZFlooringandFinishes.com

931 E ELLIOT RD #117  |  TEMPE, AZ

480.209.1801

&  F I N I S H E S

COUNTERTOPS | CABINETS | FLOORING

Scan to
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a complimentary
design consultation

today!

E X P E R T I S E  Y O U  C A N

COUNT ON

I am always available 

to help and genuinely 

like seeing other people 

succeed and accomplish 

their dreams too.
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With a heart devoted to her faith, 
family, and real estate, Kendra 
Niehuis stands as a beacon of 
compassion and expertise in 
the industry. Licensed in 2017 
and affiliated with ProSmart 
Realty, Kendra’s journey into real 
estate was a calling to change 
the financial trajectory of her 
client’s lives. 

Born and raised in Chandler, Arizona, 
Kendra’s upbringing instilled in her a 
deep appreciation for community and 
a strong work ethic. After studying 
Childhood Education at ASU and stu-
dent teaching at the ASU Polytechnic 
campus, with aspirations of becoming 
a teacher, Kendra’s path took an unex-
pected turn when she discovered her 
passion for real estate.

Initially drawn into the world of real 
estate when she purchased her first 
house at the age of 21, despite modest 
earnings as a pediatric dental assis-
tant, the transformative experience 
ignited Kendra’s belief in the power of 
homeownership. She had a lend-
er-friend at the time who suggested 
she buy a house instead of renewing 
her lease, but thought she was crazy 
for purchasing a foreclosed home. 
However, that house allowed her 
family to put a down payment on their 
next house through its equity.

“That’s kind of how I live my life, 
if I want to do something I go do 
it. I don’t think about it too much,” 
she quips. So, when a family-friend 
needed someone to help them list and 
buy houses, Kendra jumped on the 
opportunity. Not realizing that real 
estate was a sales job, she obtained 
her license with zero sales experience 
or research into the industry, passing 
her tests with flying colors. When 
her investor-friend stopped flipping 
houses and real estate began to take 
on a life of its own, Kendra saw it 
becoming her full-time gig.

Driven by her desire to help others 
navigate life’s milestones, Kendra 
approaches her work with unwav-
ering dedication and empathy. She 
views each transaction not just as a 
business deal, but as an opportunity 
to guide her clients toward a brighter 
financial future. “The heart of this 
business is helping somebody buy or 
sell, build wealth,” Kendra prides. “I 
don’t feel like a salesperson, I feel like 
a helper — I help people.”

As she honed her skills and started 
to bring focus to the type of clien-
tele she wanted to service, Kendra 
discovered her niche in acreage, 
farms, ranches, and horse proper-
ties. Having grown up on four acres, 
and currently living on 2, acreage is 
something she knows all too well. 
Coupled with her family’s involve-
ment in the rodeo scene, Kendra 
has surrounded herself with knowl-
edge and firsthand experience that 
provides her with invaluable insights 
into the unique needs of those look-
ing for larger parcels of land.

Outside of real estate, Kendra’s 
passion for service extends to her 
involvement in charitable orga-
nizations, including her church’s 
youth group and the Junior Rodeo 
Association. Watching children find 
their direction and spreading her faith 
brings her immense joy and is very 
important in her life. “We have a God 
who loves us even when we mess up” 
is a message she shares with all. As 
PTA President at her kids’ school, 
she is dedicated to nurturing the next 
generation and fostering a sense of 
community spirit, but Kendra also 
supports her friend’s endeavors like a 
girl friend of hers who was looking to 
start an animal therapy property.

At the heart of Kendra’s life however 
is family — her husband, Mark, and 
their two children, Brooke and Lake. 
Together, they all share a love for 
rodeo, animals, and the outdoors, 
finding joy in the simple moments of 
togetherness and the bonds of faith 
that unite them. Their home is full of 
energy as they take care of horses, 

Written by Kendra Woodward
Photography by Devin Nicole Photography

realtor life

Niehuis Niehuis 
KendraKendra

Faith & Family  
in Real Estate



East Valley Real Producers • 3736 • September 2024 @realproducers realproducersmag.com

cows, a goat, chickens, dogs, and a 
cat, many serving in the circle of life 
surrounding their involvement in rodeo 
— for instance, their goat participates 
in rodeo practice and training, while 
the chickens live out on the pasture and 
help as fly control for the horses.

Kendra’s dream is to eventually retire 
her family to Oklahoma where they have 

a second property and she holds dual 
licenses. To help her on that journey, 
Kendra recently brought on her first 
team member, Monica Miller. Licensed in 
2022 and originally from South Carolina, 
Kendra found that the two had a lot in 
common - the sweet southern-minded 
temperament that Monica has boasts 
a lot of similar values and principles 
to Kendra’s faith and beliefs. Monica is 

extremely respectful and organized, and 
Kendra describes her as a go-getter.

With an unwavering commitment to her 
clients, her community, and her family, 
Kendra is looking forward to slow and 
steady, sustainable growth with Monica 
by her side. For Kendra, real estate gives 
her purpose and provides endless oppor-
tunities for her family and their future.

I don’t feel like 
a salesperson, I 
feel like a helper 
— I help people.
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SURVIVING 
UNCERTAINTY

Written By: Roger Nelson, CEO of the West and 
SouthEast REALTORS® of the Valley Inc

weserv quarterly update
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We’re a one-stop shop for all 
of your clients’ needs. 

YOUR LOCAL 
INSPECTION EXPERTS

Commercial Property Inspection
FREE Re-Inspect After Repairs

Sewer Scopes & Mold

Schedule Your Inspection Today!
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Maximize the Value.
Minimize the Stress.

Your Partner for Creating Listing-Ready Homes

Scan here 
to unlock 

faster sales!

I.O.U.

I ORGANIZE YOUy�r life �d space

Candace Gorgen,
Owner
IOrganizeYou.co
IOUaz.info@gmail.com

As I travel around WeSERV’s jurisdiction, I 
find it interesting to see the different reactions 

to what is occurring in the real estate business. I 
get many emotions, from the positive to the negative, sometimes 
from the same people. How can people faced with the same issues 
and situations react so differently?

Some of this is human nature, based on Maslow’s hierarchy of 
needs. It starts with the basic needs essential for survival, such 
as food and shelter. Nothing else matters if these needs are 
unmet, and that is when fear and uncertainty can take root.

Maslow’s hierarchy rises to the highest level, focusing on seeking 
meaning and purpose in life. People at this level often have a 
more positive view of the future as they understand the need to 
grow and progress and actively take steps to achieve that growth.

Life is, by its nature, uncertain. Our reaction to that uncer-
tainty tells us a lot about ourselves and how our views, 
both positive and negative, can affect our life experience.

Several things can help us overcome this feeling of 
uncertainty, including focusing on what we can control, 
being grateful for the blessings we have to help keep our 
perspective and understanding uncertainty as part of the 
game of life.

Focusing on what you can control is the first item I 
would like to discuss. Much of life is entirely out of our 
control. Every time you climb in your car and head out 
for the day, you have no idea what those around you 
may say or do. The only thing you can control is how 
you react to it. I am reminded of the serenity prayer. 
God, grant me the serenity to accept the things I cannot 
change, the courage to change the things I can, and the 
wisdom to know the difference. Three words in that 
prayer stick out: accept, courage, and wisdom. To sur-
vive uncertainty, it takes all three.

Second, begin to be grateful for the blessings we have 
to help keep our perspective. As you look around, you 
can always find someone worse off than you who would 
do anything to change places with you. It might be your 
health, your mind, or the time that you can devote to 
something important to you that others wish they had 
the time to do as well. I know it sounds cliché, but just 
by living in the United States of America, particularly 
Arizona, you are already way ahead of most of the rest 
of the world. Sometimes, it just takes a moment to 
remind yourself.

I want to remind you of something that you already 
know. Life is uncertain, even for the leaders of our 
county, as each of you has learned in the last couple of 
months. We have a President who decided not to run for 
a second term, a Past President who survived an assig-
nation attempt, and another leader who was thrust into 
a role she thought would be in the future. Uncertainty is 
the only certainty.

Finally, as a member of WeSERV, we have a program 
that can help when things beyond your control strike. 
It is called WeCARE and it is for members who have 
had catastrophic events beyond their control. While I 
hope you never have to use it, know it was created for 
you and the agents and affiliate members you know. 
Just go to weserv.realtor/we-care-services.html for 
more information.

From the bottom of my heart, I wish you all the very best!
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